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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community! PROPERTY TECHNOLOGY

Final Offer
(781) 771-4182
FinalOffer.com

REMODELING/BUILDING/

HOME IMPROVEMENTS

Sauvage Design & Build
(229) 392-1446
Robert@sauvagedesignbuild.com

ROOFING
DryHome Roofing & Siding, Inc.
(703) 230-7663

DryHome.com

SENIOR MOVE MANAGEMENT

Town & Country Move 
Management
(202) 997-3324
TownandCountryMovers.com/
Move-Management

STAGING

Inspired Home Design, Inc.
(703) 775-8777
InspiredHomeDesign.com

Preferred Staging, LLC
(703) 851-2690
PreferredStaging.com

Town & Country Staging
(800) 683-6683
TownAndCountry
Movers.com/Staging

TITLE SERVICES

Cobalt Settlements, LLC
(703) 350-5157
CobaltSettlements.com

Eastern Title & Settlement
(240) 403-1285
EasternTitle.net

Kensington Vanguard 
National Land Services
(703) 637-9165
(703) 794-2101
KV-DCMetro.com

MBH Settlement Group
(703) 277-6806
MBH.com

Pruitt Title
(480) 203-6452
DCTitleGuy.com

TRANSACTION COORDINATOR

Scalable RES
(703) 639-4166
Facebook.com/ScalableRES

VIDEO MARKETING/BRANDING

Changeover Media
(703) 728-1230
ChangeoverMedia.com

VIDEO PRODUCTION & 

MARKETING CONTENT

Best Side Story Media
(305) 409-8118
BestSidestoryMedia.com

VIDEO SERVICES

HD Bros
(833) 437-4686
HDBros.com

VIRTUAL ASSISTANT

Cyberbacker Virginia
(703) 672-0687
Cyberbacker.com

ACCOUNTANT/CPA

LeMay & Company
(703) 912-7862
LeMay&Company.com

CHARCUTERIE

Curds & Cuts
(301) 674-0501
CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR

Winston’s Chimney Service
(703) 283-2764
WinstonsServices.com

CLOSING GIFTS

Strategic Gifting
(313) 971-8312
StrategicGifting.com

DJ/ENTERTAINMENT 

SERVICES

Gold Event Group
(301) 613-1676
GoldEventGroup.com

DOWNSIZING/

ESTATE SALES

Caring Transitions
(703) 627-0556
CaringTransitionsNOVA.com

ELECTRICIAN/ELECTRICAL 

CONTRACTOR

Pro Electric
(703) 225-8222
ProElectricVA.com

ENGINEERING - 

STRUCTURAL & SOIL

Soil & Structure Consulting
Ken Fraine, PE   
Andy Fulambarkar, PE
(703) 391-8911
SoilandStructure.com

ESTATE SALES

Four Sales, Ltd.
(703) 256-8300
FourSales.com

HOME INSPECTION

Biller & Associates
(571) 528-6817 
BillerandAssociates.com

Hurlbert Home Inspection 
(703) 830-2229
HHInsp.com

Rn HomeTech
(301) 221-0357 
RnHomeTech.com

HOME RENOVATION

Curbio
(810) 300-9432
Curbio.com

HOME WARRANTY

ARW Home
Anne Lang
(703) 932-5754 
ARWHome.com/RealEstate

Cinch Home Services 
(800) 247-3680 
CinchRealEstate.com

Old Republic  
Home Protection
Perry Bocson
(540) 498-5632
ORHP.com

Super Home, Inc.
(703) 817-5773 
HelloSuper.com

INSURANCE

Boizelle Insurance 
Partnership
Bret Boizelle
(301) 948-2010
Boizelle.com

JUNK REMOVAL

123JUNK
(703) 400-7645 
123JUNK.com

It’s Haul Good
(703) 646-9194 
ItsHaulGood.com

MARKETING SOLUTIONS

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MORTGAGE

ALCOVA Mortgage
Toni Hill
(703) 996-9705
ToniHillTeam.com

Embrace Home Loans
(703) 783-2322
TheMortgageAce.com

Fairway Independent 
Mortgage Corporation
Kelly Katalinas
(703) 868-9103
KellyKatalinas.com

First Heritage Mortgage
Sylvia Bae
(571) 251-9854
BaeTeam.com

loanDepot
Tim Kelly
(571) 308-3660
loanDepot.com/TimKelly

Primary Residential 
Mortgage Inc.
Aaron Matty
(443) 375-6466
PrimeRes.com/AMatty

Vellum Mortgage
Nathan Burch
(703) 350-4000
NathanBurch.com

MOVING - INT’L/LOCAL/

LONG DISTANCE

Shipping Solutions 
Worldwide
(301) 926-3600
ShippingSolutions
Worldwide.com

MOVING / STORAGE

Certified Master Movers
(703) 296-4528
CertifiedMasterMovers.com

HuberWilmot Moving 
& Storage
(703) 488-7117
HWmoving.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

MG Moving Services
(571) 288-3840
MyGuysMoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

PEST CONTROL

My Pest Pros
(202) 255-4886
MyPestPros.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PHOTOGRAPHY- 

REAL ESTATE

Amazing Listing Photos
(703) 340-3880
AmazingListingPhotos.com

PRINTING / PROMOTIONAL

Silverado Printing, LLC
(703) 407-0268
SilveradoPrinting.com

PRINTING, DIRECT 

MAIL SERVICES

National Lithograph, Inc
(703) 709-9000
NationalLitho.com

PROPERTY MANAGEMENT

Circle Property Management
(703) 592-6802
CirclePM.com

Schedule a consult
with our transaction
coordination team.ALICIA BROWN | FOUNDER & CEO

703.639.4166  | info@scalableres.com | ScalableRES.com

Transaction and Listing Coordination.
One size doesn't fit all. 

Don't Just Be Ordinary 
When You Can Be 

EXTRAordinary
With Our

Bespoke Packages
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Dream
OF THE NEXT ADVENTURE

• Vacancy Marketing • Tenant Screening • Rent Collection • Property Maintenance • Financial Reporting • Eviction Protection

GIVE ME A CALL! 703.592.6802

Patrick Page

Your Property
Management Partner
To Help You:
Enjoy
LIFE

Grow
YOUR BUSINESS 

circlepm.com

Amina Basic
(571) 410-0661
va@cyberbacker.com
cyberbacker.com

@cyberbackervirginia

View All Of Our Services!

Schedule a FREE  business evaluation!

A GREAT Partnership Awaits!

"I was referred to Cyberbacker by a real estate agent. I'm so 

glad I hired them! I’m closing more loans specifically due to 

the tasks I have them working on." - Steve K.

Scan the QR

code to view 

the rest of the 

KB Team.

Kristin Brindley 
Publisher

Ellen Buchanan
Editor

Wendy Ross 
Operations Manager 

Lexy Broussard
Sales Manager

Ryan Corvello 
Photographer

Zachary Cohen 
Writer

M E E T  T H E  N O VA  R E A L  P R O D U C E R S  T E A M
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A Full-Service Print Marketing Company
If you can imagine it, we can print your brand on it.

TIM MCCARTHY |  P R E S I D E N T
(703) 407-0268   |  TIM@SILVERADOPRINTING.COM

 SILVERADOPRINTING.COM

GIVE TIM A CALL!

ADD YOUR COMPANY LOGO, EMBLEM OR MESSAGE TO CREATE A BOLD, BRANDED PROMOTION
THAT MAKES A GREAT GIFT OR GIVEAWAY AT MARKETING AND SOCIAL EVENTS.

RING IN THE NEW YEAR WITH
SOME FRESH LOGO APPAREL
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Dear NOVA Real Producers,

As we cross the threshold to 2024, I can’t help but feel the 
excitement that comes with a fresh start! There’s no one I’d 
rather ring in the New Year with than this amazing commu-
nity — a group that continues to embody excellence.

A new year signifies new hopes, new goals, and undoubt-
edly, new challenges. It’s a time to reflect on where you are 
now and set your sights on the future. Here at NOVA Real 
Producers, we believe in the power of S.M.A.R.T. goals. 

S.M.A.R.T. stands for ‘Specific, Measurable, Achievable, 
Relevant, and Time-Bound’ — five crucial aspects that lend 
focus and flexibility to your aspirations. Specificity, ensuring 
your goal is simple, sensible, and significant. Measurability, 
defining the data that will gauge your success. Achievability, 
ensuring you have the skills and resources needed. 
Relevance, aligning your goal with the bigger picture. Time-
bound, setting a deadline that propels action.

The specificity of S.M.A.R.T. goals make them more than 
just resolutions; they become actionable plans. What 
will you achieve? What data will measure your success? 
Are you sure you can do this, and does it align with your 
broader objectives? What’s the deadline?

In the spirit of setting intentions, mark your calendars 
for March. We’re thrilled to bring another exclusive 
Mastermind to the NOVA Real Producers community!! 
This intimate gathering allows top producers to learn from 

exceptional panelists and each other. Keep an eye on your 
inbox for your exclusive invitation.

Lastly, a warm welcome goes out to our newest NOVA 
Real Producers preferred partners, Amazing Listing 
Photos and Caring Transitions. Your expertise 
enriches our community, and we’re eager to embark on 
this journey together!

Wishing you all the best in 2024. Here’s to another year of 
inspiring, connecting, and elevating our top producers and 
preferred partners! 

With gratitude,

Kristin Brindley 
Owner/Publisher
NOVA Real Producers
313-971-8312
Kristin@kristinbrindley.com

www.novarealproducers.com 

FOOD FOR THOUGHT
What is your highest hope for 2024?

publisher’s note

Dream BIG with S.M.A.R.T. 
Goals for Success This Year! 

Let Eastern Title bring a unique convenience & peace of
mind to your buying & selling process today!

240-403-1285    |    EASTERNTITLE.COM
11113 Manklin Meadows Lane | Berlin, MD 21811

6100 Executive Blvd. 
Suite 410

Rockville, MD 20852

112 E. Broad St.
Falls Church, VA 22046

3 Research Place
Suite 201

Rockville, MD 20850

3926 12th St NE
Washington, DC 20017

11113 Manklin Meadows Lane 
Berlin, MD 21811

Happy New Year!

We Close Anywhere, Anytime.
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Amazing Photos, Videos, and 3D Tours to Sell 
Your Listings Faster

LEARN MORE!

AmazingListingPhotos.com

Amazing Listing Photos

Exclusive O�er 
for Real Producers 

Up to 
$200 OFF

E A R N 

CREDITS
CEINDUSTRY

INSIGHTS

SAVE THE DATE!

N O V A

TOP EXPERTS MASTERCLASS

For information on all NOVA Real Producers events, 
email info@novarealproducers.com. Location TBDMarch 13, 2024

powered by TEAM

PRESENTS
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ONE COMPANY, ONE CALL AND WE TAKE CARE OF IT ALL
Let us do all the work - from packing and organizing to photos and 
descriptions, we’ll liquidate your client's home stress-free.

WE’LL HELP YOU BE A
REALTOR SUPERHERO
When you work with the experts at Caring Transitions, 
you’ll look like a superhero to your real estate clients.

From relocation/move management to estate sales, 
and liquidations to clearouts, we’ll do all the work 
needed to get your listing ready faster and easier with 
one point of contact.

• Downsizing

• Space Plans

• Senior Move Management

• New Home Set Up

• Free Consultations

• Clear Outs/Liquidations

• Estate Sales/Online Auctions

• Donations/Trash Disposal

Terry Kern
tkern@caringtransition.com
(571) 441-0996
CaringTransitionsNOVA.com

Tom & Lieann Wade
twade@caringtransitions.com
(571) 441-0996
CaringTransitionsLoudoun.com

in 2024

With more than 25 years of experience, Todd Lebowitz is CEO and owner of  
My Marketing Matters, which he runs with his business partner Ram Devaguptapu. 
Together, they have grown the company to be a recognized leader in real estate  
marketing with more than 20,000 clients locally, regionally, and nationwide.

•	 Embrace Marketing. Ensure you have an up-to-date 
website, print materials, and social media presence. 
Your messaging should be cohesive between all plat-
forms. Engage with potential clients via all marketing 
channels and consider using targeted ads to reach your 
desired audience.

•	 Allocate Time for Continued Learning. Dedicate time 
for professional development, whether it’s attending 
webinars, workshops, or reading up on the latest market 
trends. The more knowledgeable you are, the better you 
can serve your clients.

•	 Track and Adjust. As the year progresses, periodically 
review your goals and the steps you’re taking to achieve 

them. Set quarterly check-ins to adjust your strategies 
and continue forging ahead. Remember, the path to 
success isn’t always linear.

•	 Stay Accountable. Consider sharing your goals with a 
colleague, mentor, or coach. Having someone to check in 
with can keep you accountable and offer guidance when 
you’re faced with challenges.

Now is the perfect time to set clear goals and plan your 
approach. This will not only give you direction but will 
also instill a sense of purpose in your daily actions. As the 
new year rolls in, arm yourself with a strong strategy and 
the determination to see it through. Here’s to a prosperous 
and fulfilling year ahead in real estate!

The new year offers a fresh start and an opportunity 
for us to set updated goals and develop a strategic plan 
to achieve them. If you’re ready to take your real estate 
game to the next level, below are some tips on how to  
set solid goals and chart your course for thriving in the 
year ahead.

•	 Reflect on the Past Year. Consider your successes, chal-
lenges, and areas of improvement. Were there goals you 
didn’t meet? Understand why, and use these insights to 
inform your planning for the new year.

•	 Set S.M.A.R.T. Goals. When setting goals, ensure they are 
Specific, Measurable, Achievable, Relevant, and Time-
bound (S.M.A.R.T.). Instead of saying, “I want to sell 
more homes,” be precise: “I aim to sell 20 percent more 
homes in the upcoming year compared to last year.”

•	 Break Goals into Actionable Steps. Large goals can be 
daunting. Break them down into smaller, actionable 
steps to make them more manageable. For instance, if 
your goal is to increase your listings, one step might 
be to network more frequently. Begin by attending one 
extra event each month.

By Todd Lebowitz

marketing matters

77StepsSteps
to Set a Course for Success
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(703) 225-8222
contact@proelectricva.com

ProElectricVA.com

GENERAL ELECTRIC         CIRCUIT BREAKERS 
INSTALLS & REPAIRS         E-VEHICLE CHARGERS

LIGHTING FIXTURES      SWITCHES & OUTLETS 
& MORE!

That’s why you 
should call 

ProElectric for your 
FREE estimate!

Experienced,
Licensed Electricians

When you need 
electrical service, you 
want professional and 

reliable experts who will 
treat you fairly.

10% OFF* w/ code NOVA10
*O�er valid for a limited time. Exclusions may apply.

Must mention code during scheduling.
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Wade Vander Molen is senior vice president 
of business development at Pruitt Title LLC in 
the Northern Virginia/Washington, D.C., area 

and has been in the title industry since 2005. 
Wade helps real estate professionals with all 

facets of their marketing and teaches a new, sustain-
able business model to help them grow their businesses. You 
can visit Wade at www.DCTitleGuy.com.

By Wade Vander Molen

words by wade

Setting Strategic 
Real Estate Goals

for 2024!

investments, and operational expenses. Tracking 
expenses against revenue streams helps in main-
taining financial health and identifying areas for 
potential growth.

Adaptability and Flexibility 

The real estate landscape is constantly evolving, 
influenced by economic shifts, market trends, and 
technological advancements. Stay agile and adapt-
able to changing conditions. Having flexible goals 
allows for adjustments when necessary without 
losing sight of the bigger picture.

Work–Life Balance 

Amidst professional aspirations, remember the 
importance of maintaining a healthy work–life bal-
ance. Set realistic boundaries, prioritize self-care, 
and allocate time for personal pursuits to prevent 
burnout and sustain long-term productivity.

Regular Evaluation and Adjustment 

Regularly assess your progress against set bench-
marks. Identify areas of improvement, celebrate 
milestones, and recalibrate strategies if required. 
Adaptation and refinement are vital for staying on 
track toward achieving long-term objectives.

Embrace Sustainability and Community Involvement 

Consider incorporating sustainability practices into your busi-
ness model and engage in community initiatives. A focus on 
environmental consciousness and community involvement not 
only aligns with current trends but also enhances your brand’s 
reputation and impact.

In conclusion, setting realistic, measurable, and adaptable goals 
forms the bedrock of success for Realtors in 2024. A strategic 
approach, combined with a client-centric focus and adaptability 
to industry changes, will pave the way for a prosperous year 
ahead in the dynamic realm of real estate.

As a REALTOR®, the beginning of 
a new year presents an opportune 
moment to reflect on past achieve-
ments and set ambitious yet achiev-
able goals for the upcoming months. 
Crafting comprehensive and strate-
gic goals for 2024 in the real estate 
industry requires foresight, adaptabil-
ity, and a clear vision. Here’s a blue-
print for setting your real estate goals 
and thriving in the dynamic landscape 
of the industry.

Reflect on Past Performance 

Begin by reviewing your achieve-
ments and setbacks from the previous 
year. Analyze closed deals, client 
satisfaction, marketing strategies, 
and any missed opportunities. 
Understanding what worked well and 
what didn’t will provide invaluable 
insights into refining your approach 
for the upcoming year.

Define Clear Objectives 

Setting precise and measurable goals 
is crucial. Whether it’s increasing 
sales volume, expanding your client 
base, diversifying property listings, or 
enhancing marketing efforts, outline 
specific targets. For instance, aim 
to close 20 percent more deals than 
the previous year or secure a certain 
number of new listings per quarter.

Leverage Technology and Marketing 

Embrace technology trends shaping 
the real estate landscape. Harness the 
power of social media, virtual tours, 
and AI-driven analytics to elevate 
your marketing strategies. Investing in 
cutting-edge tools and platforms can 
streamline processes, improve client 
engagement, and ultimately boost sales.

Professional Development 

& Networking 

Continuous learning is key. Stay 

updated with industry trends, attend 
workshops, and pursue certifications 
to refine your skills. Additionally, 
networking remains pivotal. Connect 
with fellow agents, attend industry 
events, and foster relationships with 
other professionals like mortgage 
brokers and attorneys to broaden 
your sphere of influence.

Client-Centric Approach 

Prioritize client satisfaction and rela-
tionship building. Enhance communi-
cation channels, provide personalized 
experiences, and focus on delivering 
exceptional service. Satisfied clients 
often become brand ambassadors, 
contributing significantly to your 
referral network.

Financial Planning and Budgeting 

Create a detailed financial plan 
encompassing income goals, budget 
allocations for marketing, technology 

NOW BOOKING

HELP YOUR CLIENTS
get ahead of their spring 

cleaning by partnering with 
IT'S HAUL GOOD for a strong 

client appreciation or 
farming event.

Community Haul-Away Events For Spring 2024!

571.749.9023
ItsHaulGood.com

Serving Fairfax and Northern VA

SEE US IN ACTION! 
SPRINGTIME COMMUNITY 

EVENT IN MANTUA
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Both Should Be
Safe & Enjoyable!
A Home Inspection by
Rn HomeTech ensures 
it will be!

New Year,
New Home!

HOME INSPECTION SERVICES

RnRnHomeTech

tofernandez@yahoo.com
Serving MD, VA and DC Metro area

Tony Fernandez
Founder and
Lead Home Inspector
Fluent in English & Spanish
Speaks Italian and French

CALL or EMAIL 
us today!

301-221-0357

"I love what I do. We're helping people in one of the most 
stressful times of their lives. It's a very personal service, and 
we've handled tens of thousands of moves. No matter the size 
or distance, we get the job done right, alleviating the stress 
that comes with moving."

Gregg Day, Owner | Certified Master Movers

Whether moving a whole house, office, or just a few items, 
Certified Master Movers can relocate anything anywhere in 
the world. They’ve been doing it for 40+ years.

Gregg Day worked his way up from laborer and driver. His 
teams are professional, career movers vetted for experience, 
backgrounds, and attitude. From local to long-distance and 
international, each move gets the same superior level of care.

LOCAL, LONG DISTANCE AND INTERNATIONAL MOVING EXPERTS

LET'S MOVE! CALL TODAY: 703.704.5127 | certifiedmastermovers.com

Roofing & Siding, Inc.

 
 

We wish you a prosperous

ROOFING � WINDOWS � SIDING & GUTTERS

FREE INSPECTIONS · 703-230-ROOF (7663) · DryHome.com
Fairfax County, Loudoun County, Arlington County and Prince William County

45921 Maries Rd, Suite 100 · Sterling, VA   |         @DryHome

When it comes to the exteriors, trust the experts!

new ye�!
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Innovation seldom follows a predictable path. Just ask 
Todd Lebowitz, co-CEO of My Marketing Matters, a 
visionary leader who, alongside his hard-working team 
of 30 employees, has redefined the essence of real estate 
marketing.

“Our commitment is not to merely exist within the 
industry; we aspire to be the disruptor, not the commod-
ity,” Todd remarks.

A Family Legacy 
The roots of My Marketing Matters trace back to Todd’s 
mother, Sheila Lebowitz, the founder who ran the 
business out of their home in Silver Spring, Maryland, 
beginning in 1982. Originally focused on mailing ser-
vices, the company faced a pivotal moment when Todd, 
fresh out of college, joined the ranks. What started as 
a temporary stint to earn money for a post-graduate 
degree became a professional passion for Todd.

“I give all the credit for our success to my mother,” Todd 
notes. “Back then, we primarily focused on mailing ser-
vices, and our customers used to joke about navigating 
our snowy driveway to drop off their printing.” 

By 2005, Todd realized the company’s mailing business 
had peaked and it was time to expand by venturing into 
digital printing. It was during this transformative period 
that Todd first met his current business partner, Ram 
Devaguptapu.

“Ram had a keen 
understanding of 
how technology 
would revolution-
ize marketing,” 
Todd remembers.

That encoun-
ter led to the 
creation of their 
first marketing 
suite, setting the 
stage for the con-
tinuous growth 
and adaptation 
that defines 
My Marketing 
Matters.

Revolutionizing Brand Marketing

MY MARKETING MATTERS

TODD 
LEBOWITZ

Photos by Ryan Corvello

partner spotlight 
From left to right: Todd Lebowitz, co-CEO; Todd’s mother, Sheila Lebowitz, the 
company’s founder; Todd’s business partner, Ram Devaguptapu

“We observed our customers’ need for an easier order-
ing process and our brokerage partners’ desire for 
more control over branded marketing,” Todd recalls. 
“The success of our first marketing suite quickly 
spread, and we started receiving inquiries from bro-
kerages in other states.”

Customer Success at the Core 
Fast forward almost two decades, and My Marketing 
Matters is now launching their latest offering, the 
Elevate Marketing Suite®. This new suite provides 
users with easy design flexibility while keeping 
complete brand control. Other features include drag-
and-drop technology, access to residential data, and 
branded social media and print templates.
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“What we find most gratifying is the 
success our customers have had using 
our marketing products and services,” 
Todd shares. “We always say, ‘Your suc-
cess is our success,’ and we mean it.”

My Marketing Matters operates 
on a mission to transcend industry 
norms. As innovators in the field, the 
company is committed to reversing 
the trend of deteriorating service 
in the industry. Their unwavering 
vision focuses on innovation, collab-
oration, and delivering unparalleled 
value, ensuring they stay one step 
ahead. The Real Producers magazine 
rankings stand as a testament to this 
success, with upwards of 75 percent 
of top-ranked agents having utilized 
their services over the years.

“We like to brag about our agents’ 
accomplishments,” Todd says with a 
touch of pride.

A True Partnership 
Beyond the boardroom, Todd’s 

partnership with his wife, Abby, is 
integral to both their marriage and 
professional endeavors. With two 
sons, Scott and Jason, and a four-
legged family member named Tyson, 
the Lebowitz family is a blend of pro-
fessional synergy and personal joy.

“Abby and I have been working 
alongside each other at My Marketing 
Matters for nearly 15 years,” Todd 
smiles. “Our partnership is so import-

ant to our success, and we’ve been 
married for 25 years.”

Looking ahead, Todd and Abby aim 
to explore more as their children 
complete their college journeys. 

Professionally, their commitment is 
to build My Marketing Matters into 
a robust company that outlasts their 
working days, providing continuous 
service to their customers.

Todd shares his favorite quote, 
“Some people feel the rain, others 
just get wet.” It encapsulates his 
approach to life and business — 
immersing oneself in every moment 
for a deeper understanding.

“Marketing doesn’t have to be 
difficult, so we simplified it,” Todd 
affirms. “We’re excited about the 
future of our company.”

For more information on the
Elevate Marketing Suite©, visit
MyMarketingMatters.com or call
301-590-9700 to speak to Todd
Lebowitz and his expert team.

Marketing doesn’t 
have to be difficult, 
so we simplified it.
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Final Offer: A consumer-facing 
offer and negotiation platform, for 

licensed agents, that enhances 
transparency with real-time offer 

alert. This maximizes profits for the 
seller, clarity for buyers, and trust 

with agents.

"Final Offer is the life raft 
that our industry needs to 
maintain trust between 
clients and agents."

- Gigi Luu

202-417-3047
FinalOffer.com

Find Out How To Get
Certified Today!

Pick Up Market Share With

hhinsp.com | (703) 830-2229 | hhi@hhinsp.com

Pre-Purchase Home Inspections •  Pre-Drywall Home Inspections
Final Walk-Through Home Inspections •  Pre-Listing Home Inspections 

Radon Testing • We inspect 7 days a week!

Reports Delivered Same Day!

SCHEDULE AN INSPECTION TODAY!

THIS NEW YEAR
RELY ON OUR TEAM
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NORTHERN
DIANE

Photos by Ryan Corvello

agent spotlight

“Strive for kindness, patience, and compassion — they will 
never, ever be underrated.” 

For Diane Northern, the thought of a traditional 9-to-5 job 
never even crossed her mind. A real estate icon and asso-
ciate broker at Coldwell Banker Realty, Diane has never 
viewed her amazing career spanning over two decades as 
work either.

“My husband and I have been business owners or indepen-
dent contractors our whole lives — the flexibility becomes 
an asset that is hard to match! Being a REALTOR® allows 
for exceptional hard work and amazing rewards to seam-
lessly flow year to year,” she points out.

Creating Her Own Path 
Born and raised in Seattle, Diane’s family moved to 
Chicago with her father’s work transfers and eventually 
settled in Alexandria when Diane was still in middle 
school. She notes that real estate has always been a part of 
her family’s life growing up.

“My mother was a Realtor in Old Town Alexandria, and 
my father worked for Freddie Mac,” she shares.

Diane’s path became clear when the work–life balance of 
owning a logistics company with her eventual husband 

nudged her towards a new career. In 2000, she obtained 
her real estate license and never looked back.

Diane’s statistics speak volumes, with 26 units totaling 
$17.7 million in 2022 alone. Over her impressive career, 
she’s achieved a staggering $427.2 million in real estate 
sales assisting 543 families. A slew of accolades adorn 
her journey, from Rookie of the Year to the prestigious 
International Presidents Circle, a testament to her 
consistent excellence at her brokerage. Her no-pressure 
approach and vast knowledge of the area further distin-
guish her among her peers.

“I have a calm demeanor, an experienced thought process, 
and I listen intimately to my clients’ needs. It also helps 
that Coldwell Banker is my family. I’ve been with them for 
23 years and counting,” she adds with a smile.

Diane notes she is extremely grateful for her mentors and 
colleagues who have become lifelong friends, and offers 
some heartfelt advice for new agents to find success too.

“Surround yourself with experienced Realtors, as well 
as new licensees. Never stop learning or staying on top 
of current market conditions. Work with renters — they 
eventually purchase! And don’t view your colleagues as 
the competition; they are your collaborators,” she advises. 

Success       
a Balanced Life

&
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WHY CHOOSE
HUBERWILMOT?

GET A FREE QUOTE TODAY!
(703) 488-7117 | HWMOVING.COM

• Over 40 years of
combined experience

• Fully licensed,
insured, and bonded
with ATA Certified
and background-  

  checked  
  employees
• Family owned and

operated
• FREE onsite and

virtual estimates
• FREE boxes and

packing supplies
• Long-distance

moving and
temperature-    

   controlled storage

5% OFF
VALID FOR 

SENIOR CITIZENS 
AND ACTIVE/

RETIRED MILITARY.

MOVING DAY
Should Bring JOY

Beyond the Closing Table 
Outside the office, Diane’s heart 
belongs to her family. Soon to be cele-
brating 30 years of marriage with her 
husband Scott, they are very proud of 
their three adult children: one daughter 
who lives locally and two sons living on 
the West Coast with their families. As 
a breast cancer survivor, Diane credits 
her family and friends for being her 
pillars of support during a trying time.

“I was diagnosed in July 2020, during 
the height of the COVID-19 pandemic; 
it was the scariest, most unsettling 
thing that has ever happened to me,” 
Diane recounts. “Thankfully, I am now 
cancer-free. Ladies, get your mam-
mograms, as recommended by your 
doctor. Those with no family history of 
breast cancer are diagnosed the most.”

In her spare time, Diane loves cooking 
and baking for family, and any excuse 
for a get-together or hosting holiday 
dinner parties.

“I love being outdoors in the sunshine, 
sitting by our pool, or playing compet-
itive pool basketball,” Diane shares, 
“and traveling to our waterside home 
in New Bern, North Carolina. Marco 
Island is a favorite vacation spot too.”

In addition to family, Diane’s com-
mitment to the community shines 
through her philanthropy. A portion 
of each commission check goes to 
CBCares, supporting local charities 
like Rallye for Vets, Mobil Hope, and 
the Ryan Bartel Foundation.

As Diane looks to the future, she says 
she is looking forward to living by the 
water someday, perhaps when she 
retires. But that probably won’t be 
anytime soon.

“I strive to wake up and be truly 
thankful for each and every day. 
The true carrot is to have an idyllic 
work–life balance,” Diane concludes. 
“Family first, always. It took me many 

years to finally realize self-care is of 
the utmost importance in order to be 
the very best, most grounded version 
of yourself.”

I strive to wake up 
and be truly thankful 
for each and every 
day. The true carrot 

is to have an 
idyllic work–
life balance.

Diane Northern and her husband Scott
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Robert LeMay, CPA
(703) 912-7862 ext. 210
rlemay@lemayandcompany.com
LeMayAndCompany.com

DON'T GET WEIGHED DOWN BY TAXES

Prepare 2023 Taxes For Filing

Accounting • Bookkeeping
Business Planning

Payroll • Tax Prep & More!

Schedule
a

meeting.
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Felicia Brewster’s successful career in real estate has been char-
acterized by remarkable service over the past seven years, with 
advocacy that resonates far beyond the closing table.

”Real estate is a way to help people, and sometimes, our jobs 
can be life-changing for clients who did not have housing or 
think it was possible to purchase,” Felicia points out.

From Forensics to Real Estate 

Originally from Cleveland, Ohio, Felicia attended Tiffin 
University for forensic science, an area of study that brought 
her to the D.C. area in 2013. Upon arrival, she transitioned 

from healthcare to real estate, where her commitment to 
mentorship has transformed her into a guiding force for 
aspiring agents. She notes her entry into real estate was 
not a mindless pivot; it was a purposeful detour fueled by a 
desire to make a difference.

”I gravitated to real estate after moving here,” Felicia 
explains. “It became a way to help people, especially those 
who didn’t believe homeownership was within their reach.”

As a top producer with NVAR, Felicia’s achievements 
extend beyond transactions. Her team’s impressive feat 

B U I L D I N G  A  L E G A C Y  O F  S E R V I C E

FELICIA
rising star

BREWSTER

Photo by Ryan Corvello
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Felicia Brewster is a Realtor with Compass. 
(Photos by Ryan Corvello)

of helping 50 families this past 
year is not just a statistic but a 
testament to her dedication to 
turning houses into homes. 

”Success, to me, is having the 
ability to keep doing this,” Felicia 
emphasizes. “I have had a lot of 
great mentors. Learning from 
all the people I’ve crossed paths 
with, I’m always hoping that I 
can be able to help someone else, 
too — whether it be a client or an 
agent — become a little better in 
their career, just like I have been 
helped in the same way.”

A Vision for All 

For Felicia, real estate is a plat-
form for change. Her pursuit of 
a master’s in urban planning at 
Georgetown further underscores 
her commitment to reshaping the 
real estate landscape.

”My focus is mainly on housing 
affordability,” she notes. “I’m 
focusing on housing for all, even 
with current zoning issues. 
Housing is a human right, and 
the end goal is to fight for hous-
ing for everybody.”

To those aspiring to follow in her 
footsteps, Felicia offers invaluable 
advice: “It takes time to achieve 
your goals; do not rush yourself 
in the process. You have to work 
for it.”

Her success strategy isn’t just 
about transactions but about 
deep community engagement. “I 
am big with community volun-
teering. I have a lot of agents 
who volunteer with me,” Felicia 
affirms. “My grandparents were 
extremely involved in the com-
munity; when my grandfather fell 
ill with ALS and could no longer 

do Meals on Wheels, I started with it in 
Alexandria City and also started with 
Groceries2Go.”

A Saucy Venture 

Beyond real estate, Felicia shares a spicy 
venture with her husband[3] through 
Bradshaw Sauce Co. The couple also has 
three furry companions[4]: Vinny, Jaume 
Un and Roxanne. Vinny is the logo for 
their hot sauce company and the other 
two pups have a sauce named after them.

“We started the company in 2019 and 
are lucky to have government contracts 
and sell at local farmers markets,” Felicia 
shares. “When we aren’t hot saucing, we 
love to try new restaurants and travel.”

Philanthropy isn’t just a box to tick 
for Felicia; it’s ingrained in her daily 
life. Serving as vice chair of the NVAR 
Cares committee, Felicia’s commit-
ment earned her the Volunteer of 
the Year title with Alexandria City 
Senior Services during the peak of the 
pandemic. This commitment during 
COVID underscored the power of 
agents digging deeper into communities 
and making a meaningful impact.

”I don’t have much to give, but I can 
give my time and make it count,” Felicia 
remarks. “During the pandemic, our 
communities faced food insecurity more 
than ever. I started having agents volun-
teer with me at Martha’s Table in D.C. 
or the Capital Area Food Bank every 
month. My husband and I continue to 
volunteer weekly with Senior Services.”

Looking to the future, Felicia envisions 
a legacy of service. Her highest hope 
is simple — to create a ripple effect of 
growth, support, and mentorship.

”If my mentees can step into the goal 
that I have with them and build up 
another agent, then I have done my 
job,” she reflects. Call Robert today to 

discuss your projects!
(229) 392-1446

Sauvage Design Build LLC

Scott Biller
Founder | ASHI Certified Inspector
571-528-6817 • billerandassociates.com
scott@billerandassociates.com

Detailed Report

INSPECT  |  CONSULT  |  EDUCATE
Proudly Servicing D.C., MD, VA, & WV Since 1995

Pre-Purchase
Pre-Drywall

Final Walk-Through
Radon Testing

Thermal Imaging
Mold Investigation

Google Rating5.0
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LOCAL, FAMILY-OWNED BUSINESS | MY PEST PROS IS PROUDLY OPERATED BY BRETT AND DEBRA LIEBERMAN.

WDI INSPECTIONS • VA, MD & DC • 10+ YEARS OF EXPERIENCE
MEMBERS OF THE NPMA, VIRGINIA, AND MARYLAND PEST MANAGEMENT ASSOCIATIONS
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10%
Must mention ad.

Exclusions may apply.
Inquire for details.

on any annual program

SAVE
Call us today for a FREE quote! 

703-665-4455
Call us today for a FREE quote! 

703-665-4455
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• Sign more listings by addressing the seller’s primary
concern of what to do with their possessions.

• Dispose of household contents for on-time closings.
• We make the realtor look better in the client’s eyes

by providing a well-run professional operation.
• Pre-Listing Sales (full and partial) to dispose

of household contents.
• Reliable resource and potential source of referrals.
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Estate & Moving Sales,
Auctions & Appraisals
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The Value We Bring to Realtors:

Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY
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A  N A T U R A L  E N T R E P R E N E U R

KLINEKLINEKLINE
Elizabeth

cover story
Photos by Ryan Corvello

Elizabeth Kline’s real estate aspirations can be attributed to an old RE/MAX billboard in the 
rural countryside of Pennsylvania. Elizabeth has vivid memories as a child riding in her parent’s 
car while staring at the resolute, blue-suited female real estate agent confidently posed with 
hands on hips. The subtle message seemed to speak to Elizabeth about what the future would 
entail. Little did she know then that this early influence would set her on a similar career path.

SMALL TOWN LIFE 
Elizabeth grew up just outside of New Ringgold, a small 
Pennsylvania town with only one stop sign. Her parents started 
and still run their own auto salvage yard and auto recycling busi-
ness, instilling in her their entrepreneurial knowledge and skills.

Elizabeth graduated from Bucknell University with an accounting 
degree, but it was a summer stint with Vector Marketing selling 
Cutco knives that gave her a taste of the dynamic world of sales. 
While conducting several in-home demonstrations and inter-
acting with a diverse range of customers, Elizabeth earned the 
number two salesperson position in the country that summer.

“My unique approach to presenting the blades of the knives 
earned me recognition and I was invited to speak at the national 

conference, addressing an audience 
of 300 college students,” Elizabeth 
recalls. She intended to stay on the 
accounting path after college, but 
the world of sales and the intriguing 
psychology behind people’s deci-
sion-making processes kept calling.

After enjoying jobs at a Warner 
Bros. television station selling 
advertising time and Wyndham 
Vacation Resorts as a timeshare 
expert, Elizabeth was ready to 
embark on her real estate adventure.
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KEEPING IT PERSONAL 
For Elizabeth, treating every client like family  
is essential.

“What matters most to me is that each client knows 
they’re important, and I genuinely care about their 

“With the advent of mother-
hood, my priorities shifted, 
leading me to seek a career that 
offered the ultimate schedule 
flexibility,” she explains. “This 
quest guided me to the world of 
residential real estate where I 
continue to thrive today.”

THE PERFECT FIT 
Currently a solo agent 
with Samson Properties in 
Alexandria, Elizabeth is one 
of the most sought-after 
REALTORS® in the Northern 
Virginia area. Her journey has 
been marked by passion, dedi-
cation, and integrity since she 
joined RE/MAX in 2015.

Clear and prompt communica-
tion is at the core of Elizabeth’s 
business, making sure her 
clients are well-informed and 
confident in the entire real 
estate process.

“I prioritize my clients’ needs 
and preferences above all 
else,” she says. “Adept negoti-
ation skills are crucial in real 
estate, and I bring a strong 
track record of securing 
favorable deals.”

It is this approach that has 
earned Elizabeth multiple 
accolades and top-producing 
numbers. With 67 transac-
tions totaling $41 million 
in sales in 2022, Elizabeth 
has earned Top Producer 
and Multi-Million Dollar 
Sales Club awards from the 
Northern Virginia Association 
of REALTORS®. Her ten-
ure with RE/MAX saw her 
inducted into the brokerage’s 
Hall of Fame in 2019, as well 
as become a recipient of 
the distinguished RE/MAX 
Lifetime Achievement Award 
in 2022.

Elizabeth’s daughters Sarah and Ella

ADEPT NEGOTIATION SKILLS ARE 
CRUCIAL IN REAL ESTATE,  AND I 

BRING A STRONG TRACK RECORD 
OF SECURING FAVORABLE DEALS.

Elizabeth Kline has been named a Top Producer and Multi-Million Dollar Sales Club award 
winner from the Northern Virginia Association of REALTORS®.
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salsa, bachata, West Coast swing, 
blues, Brazilian zouk, or simply free-
style dance.

“Dance is a lifetime passion of mine,” 
she affirms.

Elizabeth is also an active supporter 
of the Lamb Center in Fairfax, a 
daytime homeless shelter that 
provides employment opportunities 
and counseling. This philanthropic 
endeavor, as she notes, is a gratifying 
and enriching experience that holds a 
special place in her heart.

ON THE HORIZON 
In addition to making her family and 
self-care a priority, Elizabeth’s long-
term aspirations include investing 
wisely, diversifying income streams, 
and attaining financial independence 
for a comfortable retirement. She 
hopes to continue participating in 
community and charitable initiatives 
while embracing new challenges and 
opportunities in her life.

Elizabeth says she strives to find the 
sweet spot where work, family, per-
sonal time, and everything in between 
can harmoniously coexist. It might 
seem impossible, but as her dad once 
told her, “You have got to start some-
where!” and that is how she chooses 
to forge ahead.

“What’s fantastic about this career, 
though, is the flexibility it offers,” 
Elizabeth reflects. “I don’t see it as 
just a job, but more as a way of life 
that seamlessly integrates into my 
day. I appreciate the freedom to plan 
my work around my life; at the same 
time, I’ve developed the discipline 
to stay motivated and productive 
throughout the day.

“It’s this balance of passion, skill, and 
flexibility that makes my work as a 
real estate agent so fulfilling.”

experience and satisfaction,” she says. 
“It is just how I do business, keeping 
it personal and caring.”

While operating as a solo agent, 
Elizabeth credits her full-time assis-
tant with helping to manage transac-
tions and events, and her husband, 
Kevin, for assisting with marketing, 
website design and lead generation.

Elizabeth and Kevin have been mar-
ried for almost 10 years and have two 

daughters, Ella (12) and Sarah (8). 
They relish building memories with 
the children, going to various festi-
vals, amusement parks and concerts.

Outside of family and work, 
Elizabeth takes every opportunity to 
hit the dance floor. She studied tap 
and jazz dance throughout her youth, 
which led to a spot on the Bucknell 
Dance Team in college, and now she 
enthusiastically participates in social 
dancing whenever possible, including 

Top producer Elizabeth Kline is a solo agent with Samson Properties.
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PRUITT TITLE GOES ABOVE AND BEYOND TO
MAKE SURE YOU CLOSE THE DEAL!

We offer the highest level of customer service for 
commercial, residential, and refinance transactions.

NEED TO OPEN ESCROW?
REACH OUT TO US TODAY!
WADE VANDER MOLEN
480-203-6452 | Wade@Pruitt-Title.com
DCTitleGuy.com
8221 Old Courthouse Rd. #101, Vienna, VA 22182
Offices in Northern VA, DC, and Maryland. Mobile settlements also available.

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $ RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

TOP 250 STANDINGS
Teams and Individuals  Closed Data from Jan. 1 to Nov. 30, 2023

Disclaimer: Information based on MLS closed data as of December 7, 2023, for residential sales from January 1, 2023, to November 30, 2023, 
in Virginia, Maryland, and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax 
City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is 
retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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THE ABILITY TO CLOSE 
WHEREVER YOU ARE TO 
HELP YOU GET WHERE 

YOU WANT TO BE.

kv-dcmetro.com

FOR A LEVEL OF CARE AND 
SERVICE  DESIGNED WITH 

OVER 30 YEARS OF 
EXPERIENCE, CONTACT 
JENNIFER MCCARTHY
OR MARC WILTSHIRE.

Introducing our 
innovative KVAgent 
app that puts our 

Processors in your 
pocket. Contact a 

member of our team 
to learn more and 
download it today!

JENNIFER MCCARTHY
Vice President

DC Metro Region
703.794.2101 (O) | 703.801.5280 (C)

jmccarthy@kvnational.com
7051 Heathcote Village Way, Suite 205

Gainesville, VA 20155

MARC WILTSHIRE
Executive Vice President

DC Metro Region
703.637.9165 (O) | 703.789.7654 (C)

mwiltshire@kvnational.com
3441 Commission Court, Suite 104, 

Woodbridge, VA 22192

Lose the
wait...

Kensington Vanguard's 
New Year's Resolution?

Teams and Individuals  Closed Data from Jan. 1 to Nov. 30, 2023

TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $
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Do you want to see an increase in your business?
Of course you do... who doesn't?!

Give me a call to discuss how WE can increase
your production throughout the year!

443.375.6466
amatty@primeres.com
primeres.com/amatty

1220A E Joppa Rd Suite 118
Towson, MD 21286

Top 1% Mortgage Originators in America – 2018 -2022

AARON MATTY
Sales Manager

NMLS#1063170

Mortgages Under Management
is your ultimate post-closing game plan!
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Disclaimer: Information based on MLS closed data as of December 7, 2023, for residential sales from January 1, 2023, to November 30, 2023, 
in Virginia, Maryland, and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax 
City, Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is 
retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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STRUCTURAL & DRAINAGE
INSPECTIONS

Foundation Cracks
Damaged Wood Framing

Load-Bearing Walls
Basement Waterproo�ng

Wet Yards
Soil Erosion

Sloping Floors
Stream Stabilization

Licensed Professional Engineers
(703) 391-8911 / SoilAndStructure.com

info@soilandstructure.com / Licensed in VA, DC, MD & WV

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $ RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

Teams and Individuals  Closed Data from Jan. 1 to Nov. 30, 2023

TOP 250 STANDINGS

Disclaimer: Information based on MLS closed data as of December 7, 2023, for residential sales from January 1, 2023, to November 30, 2023, 
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retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
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D E C E M B E R  2 0 2 3

N O V A 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

FOCUSING ON 
QUALITY

KIM

RISING STAR

RENEE CONRAD

PARTNER SPOTLIGHT

CHRISTIAN GARCIA
GOLD EVENT GROUP

CHARLES

ME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, the team or your business featured in 
an issue of NOVA Real Producers? 

REPRINTS! 

What the heck is a reprint? A reprint is a four- or eight-page 
magazine-quality-grade paper with your full article and photos 
and you on the cover of the publication.

WHY DO I NEED THOSE?  

These reprints are a professional 
marketing tool that can help brand 
you, your team and/or your business.
• Use on listing appointments
• Send out to friends and family
• Send to clients with your

holiday greetings
• Brokers, use as recruiting tools for

capturing new talent
• Use when farming your favorite

neighborhood

WHAT IF I CHANGED COMPANIES OR NEED 

SOMETHING CORRECTED IN MY ARTICLE? 

No worries! We can make any 
changes needed. We send you a proof, 
you approve, and then they are sent 
to you via FedEx.

WHO CAN BUY THESE?  

The REALTOR® who was featured, the broker, our partner or 
family. Anyone who wants to promote you!

Photos by Ryan Corvello

cover story

Charles Kim understands 

that the true heart of any 

business lies in building 

lasting relationships and 

delivering unparalleled 

service. As the team 

lead of The K Group 

at Samson Properties, 

Charles is a seasoned 

REALTOR® whose impact 

in the industry has been 

defined by perseverance, 

dedication, and a passion 

for helping others achieve 

their dreams. 

“I firmly believe that real estate is not 
just about property transactions; it’s 
about making a meaningful impact 
on people’s lives,” Charles says of his 
business philosophy. “It’s fulfilling 
that you’re helping people and making 
money at the same time. You also 
see how excited people get and how 
happy they get so it makes me want to 
give my best service.” 

STARTING OUT 
Born in South Korea, Charles’s fam-
ily embarked on a journey of hope 
and opportunity when they migrated 
to the United States in 1984. Settling 
in Arlington, Virginia, they brought 
with them a spirit of entrepreneur-
ship that would profoundly influence  
Charles’s life. Growing up in this 

dynamic environment, Charles 
developed a strong work ethic and an 
innate drive to succeed. 

“My dad always reminded me that we 
came here with $500, and look where 
we are now,” Charles reflects. “Both 
of my parents were business owners… 
I have that same entrepreneurial 
passion. I definitely like having my 
own business, trying new things, and 
taking risks.”

Charles’s entry into real estate was 
a family decision, driven by practi-
cality and the potential for growth. 
His parents recognized the potential 
in their investment properties and 
asked him to manage them. In 2006, 
he took the plunge into becoming 

KIMKIM
CHARLES

Focusing on Quality

HOW DO I ORDER? 

Email us at info@novarealproducers.com .

SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN

(301) 613-1676
 GoldEventGroup.com

Luxurious Events
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TONI HILL

A NEW HOME FOR THE
NEW YEAR IS POSSIBLE

I would love to help your buyers into a new 
home this year!






