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Don't Wait For Your Oil Tank
To Fail...Replace It Now!

Underground oil tanks were the norm for storage of home heating oil for
generations. These oil tanks can turn into severe liabilities for homeowners
due to corrosion, which can leak oil into surrounding soil and groundwater.

Our Experienced Team Can Assist With:

e Underground Oil Tank Removal & Remediation When Necessary

e Aboveground Oil Tank Removal

e Supply and Install Next Generation Aboveground Storage Tanks
 Oil Tank/Septic Tank locating with GPR (Ground Penetrating Radar)
* 24-Hour Emergency Spill Response

¢ Phase | & Il Environmental
Site Assessments

e Soil, Groundwater and 3 ~ _
Potable Water Sampling y

* In Place Underground Oil ' - R —

Tank Abandonments

Call today for an estimate!

wwwC2Gus | 888-863-2028 ¢ info@c2g.us

LONG ISLAND | HUDSON VALLEY | WESTCHESTER | CONNECTICUT | NEW JERSEY

Hnvir{)nnh:nln|

100 YEARS

OF TRUSTED AND
RELIABLE MOVING
& STORAGE IN THE

TRI-STATE AREA.

No household, commercial, or specialized move is beyond the capabilities of Maffucci Moving & Storage. Serving you since 1909!

MAFFUCCI MOVING & STORAGE CONTACT US FOR A FREE ESTIMATE!

“: v
BE Ns (631) 842-6400 « maffuccimoving.com

24/7 Online Scheduling
% "They were great and thorough.”

Buyer Protection Plan

c Attics & Crawl S
% "I’d highly recommend 5 5 T SREEEs

o o F T ite/WDI I ti
Inspecticore for anyone looking “ee e WL bepaiion

Luxury Home Specialist

P — to get a home inspection.”
lns @ e C lcore 4 3 Free Alarm System Credit

.ﬁ. Pruperq; Inspe:‘ll-un Gruup Pool and Spa Inspections

Exterior Sprinkler Testing
g SERVING NASSAU, SUFFOLK & QUEENS

s TED T BETRY 516.524.0673 - inspecticore.com

SINCE 2009
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LONG ISLAND

REAL PRODUCERS. \® Team@LLibertyTitleCorp.com

' ‘ , Serving NY, NJ, FL
= Fee 1121 walt whitman Road, Suite 200
Melville, NY 115747
631-923-295F

WANT TO BE FEATURED AS A

RISING STAR?

OR KNOW SOMEONE WE SHOULD FEATURE?

* 5 years or less in the business
For more information, to nominate or to

request to be featured, please email
info@longislandrealproducers.com or visit
www.longislandrealproducers.com!

* At least $3 million in sales in one calendar year

‘k Active on social media

4 . January 2024



PREFERRED PARTNERS

CPA/ACCOUNTING
Palmetto, Mollo, Molinaro
& Passarello, LLP

(631) 761-8989
info@pmmplip.com

HOME INSPECTION
Inspecticore, Inc.
(631) 366-2776
Inspecticore.com

INSURANCE

The Zabbia
Insurance Agency
Rob Zabbia

(516) 799-3800
ZabbiaAgency.com

MOLD REMEDIATION
Healthy Home Services
(516) 206-1600
HealthyHomeServices.com

MORTGAGE
Citizens Bank

David Goldklang
(917) 757-4957
DaveGoldklang.com

6 - January 2024

Cliffco Mortgage Bankers
Ryan Riddle

(516) 408-7300
CliffcoMortgage.com

MOVING & STORAGE
All Around Trucking
(516) 424-9201
aat.allaroundtrucking
@gmail.com

Hall Lane Moving
and Storage
(800) 425-5526
Hall-Lane.com

Maffucci Moving & Storage
(631) 842-6400
MaffucciMoving.com

OIL TANK ABANDONED
AND REMOVAL

C2G Environmental
Consultants

(631) 414-7757

C2G.us

them for supporting the REALTOR® community!

PEST CONTROL
Extermicore
(516) 584-5007
Extermicore.com

PHOTOGRAPHY

Dynamic Media Solutions
(631) 923-1464
DynamicMediaSolutions.com

PHOTOGRAPHY/
VIDEO PRODUCTION
Andrew Malary
Productions LLC

(516) 865-3086
AndrewMalary.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

TITLE SERVICES
Liberty National Title
(631) 923-2957
MyTitleBill.com

WEALTH MANAGEMENT
Silver Spring Capital
(973) 434-9130
SilverSpringCap.com

Your Long Island
Real Producers Team

ANDREW MALARY

Professional Real Estate Photography & Videography | Floorplans | Matterport 3D Tours | Headshots

www AndrewMalary.com/RealEstate

SEne 10 asw mry bale

We Target
Your Financial Success

with
INNOVATION, INTEGRITY & RESULTS.

Our experienced team is dedicated to helping you solve
problems and find new opportunities for personal, business,
and financial success.

CALL TODAY!
(631) 761-8989

PMMP

Palmetto, Mollo, Molinaro & Passarello, LLP
Cerditied Public Accourdants

Accountir uditing « B« ) » Services)

; ; - g =
Financial Planning » Mana ent Consulting™ Tax'Servi
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MEET THE

LONG ISLAND

REAL PRODUCERS TEAM

Kristin Brindley Blaise Ingrisano Ellen Buchanan Wendy Ross Lexy Broussard Frank Urso
Publisher Associate Publisher Editor Operations Manager Sales Manager Photographer

If you are interested in nominating REALTORS® to be

Rp featured, email us at info@longislandrealproducers.com.

o DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not
necessarily reflect the views of The N2 Company but remain solely those of the author(s). The
paid advertisements contained within Long Island Real Producers magazine are not endorsed
or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor

the publisher may be held liable or responsible for the business practices of these companies. longislandrealproducers.com and look
for “magazine” or scan this QR code.

(Password: lirpconnecthere)

To view our magazine online, visit

FSY R A R ™
i L YNAMIC
| MEDIA SOLUTIONS

+ High-Quality
Photography &
Videography

* Floorplan Rendering

+ 3D Matterport

* Drone Solutions

. Call today to schedule!
El (631) 9231464 ©)
DynamicMediaSolutions.com

8 - January 2024

Moves - Cleanouts - Deliveries

Free estimates, No minimums,
Flate rates available, Flexible pricing,
Fully Insured

E E Sam Allman, Owner

MOLD
REMOVAL...

We help homeowners, property
owners, property managers, real estate
professionals, service professionals and

medical professionals.

S

e

i ?—:-‘_-

y > AN a8

We specialize in non-invasive mold
and odor treatments.

All products used are natural and safe.

View
Website!

Call Today for a
FREE Estimate!

(516) 206-1600 HEALTHY HOME

service@hhsnys.com

MOLD REMEDIATION ¢« ODOR * AIR QUALITY * DISINFECTION

Long Island Real Producers - 9



DY publisher’s note

-

Dream
BIG with
‘ S.M.A.R.T.
Goals for
Success
This Year!

Dear Real Producers of Long Island,

As we cross the threshold to 2024, I can’t help but feel the
excitement that comes with a fresh start! There’s no one I'd
rather ring in the New Year with than this amazing commu-

nity — a group that continues to embody excellence.

A new year signifies new hopes, new goals, and undoubtedly,
new challenges. It’s a time to reflect on where you are now and
set your sights on the future. Here at Long Island Real Producers,
we believe in the power of S.M.A.R.T. goals.

S.M.A.R.T. stands for ‘Specific, Measurable, Achievable,
Relevant, and Time-Bound’ — five crucial aspects that lend
focus and flexibility to your aspirations. Specificity, ensuring
your goal is simple, sensible, and significant. Measurability,
defining the data that will gauge your success. Achievability,
ensuring you have the skills and resources needed.
Relevance, aligning your goal with the bigger picture. Time-

bound, setting a deadline that propels action.

The specificity of S.M.A.R.T. goals makes them more than

just resolutions; they become actionable plans. What will you
achieve? What data will measure your success? Are you sure
you can do this, and does it align with your broader objectives?
What’s the deadline?

In the spirit of setting intentions, mark your calendars for

February 8th for the big Long Island Real Producers launch
party! We can’t wait to gather together with this fantastic

10 - January 2024

community and celebrate the launch in August 2023
of this special publication, made possible thanks to
our wonderful preferred partners and the amazing
top producers who’ve shared their stories with us
and graced our pages over the last several months. If
you haven’t received your exclusive invitation, please
reach out to us at info@longislandrealproducers.com.

‘We hope to see you there!

Wishing you all the best in 2024. Here’s to another
year of inspiring, connecting, and elevating our top

producers and preferred partners!
With gratitude,

Kristin Brindley

Owner/Publisher

Long Island Real Producers
(313) 971-8312

www.longislandrealproducers.com

KRISTIMN BRIMDLEY

ENTREPREMEUR, CONNECTOR, PUBLISHER

FOOD FOR THOUGHT

What is your highest hope for 2024?

IT°’S A DATE!

Launch Party

FEBRUARY 8, 2024
4PM-7PM
CHECK YOUR EMAIL FOR INVITES

POWERED BY LONG ISLAND

@TEAM REAL PRODUCERS.

REAL ESTATE

NETWORKING
PLATFORM

IS HERE!

FAMILY OWNED FOR 70+ YEARS & AWARD-WINNING
MOVING AND STORAGE COMPANY

LOCAL & LONG DISTANCE MOVING
PACKING « STORAGE « JUNK REMOVAL

.

- QUESTIONS? GIVE US A CALL! [w]5334[m]

"'AL L;;“NE 631-543-6801 | HALL-LANE.COM fﬁ

Request a FREE estimate! — [u];

Long Island Real Producers - 11
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UDD LEVINE

MAFFUCCI
MOVING & STORAGE

MOVING BEYOND EXPECTATIONS

-

Y

21T

72

Judd’s father, Paul Levine (left), is CEO of the company. (Photos by Photos by Chris at Dynamic Media Solutions)
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partner spotlight

As president of Maffucci Moving & Storage, Judd Levine
is a man whose career isn’t just a successful pivot but

a profound continuation of his father, Paul Levine’s,
legacy. “I have to give a lot of credit to my father,” Judd
shares. “His leadership has gotten our company to

where we are, and that cannot be understated.

“I grew up as a kid working in the family business, always
spending my free time, weekends and summers learning
the ropes,” Judd recalls. “I worked in the warehouse, on
trucks, in the office and going on sales calls with prospec-

tive clients. Twenty three years later, here I am.”

COMMITMENT TO TRADITION
After graduating from Indiana University’s Kelley

School of Business, Judd’s career path took an

unexpected turn post-9/11, leading him back to the

roots of his family’s moving business. Armed with
a background in sales and marketing from Indiana
University, Judd found himself steering the company

through unprecedented changes.

Under Judd’s dynamic leadership, Maffucci Moving & Storage
has become synonymous with reliability and exceptional
service. He is keenly aware that the success of the business

is intricately tied to the dedication of the team, making each
move not just a logistical accomplishment but a personal and

professional triumph.

”Our team, whether in the office or out in the field, is what
separates us from everybody else,” Judd emphasizes. “It’s not

just about moving; it’s about the people who make the moves.”

Judd and his team have been recognized for their work as
well. Examples of those accolades include being named Move
for Hunger’s Agent of the Year in 2020, Bekins Agent of the
Year in 2019, Bekins Agent of the Month 12 times. And they
are consistently one of the top 3 Bekins Van Lines agents

nationally in sales, hauling and customer service ratings.

PERSONAL CONNECTION
In a sector where personal connection is paramount, Maffucci

Moving & Storage distinguishes itself as a service that values

Long Island Real Producers - 13




Judd Levine (right) with his
parents, Paul and Sharyn

genuine human interaction, transcending the transactional

to create lasting connections. It’s not merely about relocating

belongings; it’s about transforming a stressful event into a seam-

less, stress-free experience.

For Judd, the most rewarding part of his work lies in the com-

pany’s unique approach to each move.

“Moving is one of the most stressful experiences people go
through,” he notes, underscoring the importance of under-
standing the emotional weight of the process along with main-

taining that human connection.

RELATIONSHIPS BEYOND TRANSACTIONS

Away from the intricacies of moving logistics, Judd finds joy
in family life. Married to his wife, Tara, since 2007, the couple
has two daughters, Simone and Jocelyn. Despite the demands
of running a successful business, Judd and his family cherish
the simple pleasures of spending time together, enjoying mov-

ies, going out to dinner and watching game shows together.

“We like to travel, and our favorite thing to do as a family
here in New York is to go see the New York Islanders play,”

Judd shares.

ON THE HORIZON

Looking ahead, Judd envisions continued growth for Maffucci
Moving & Storage, in both residential and commercial moves.
Professionally, success, to Judd, means fostering an environ-
ment where every day is an accomplishment. Personally, Judd
is dedicated to being present for his family and community. He
takes a holistic approach to life and work, where professional

achievements are intertwined with personal fulfillment.

Maffucci Moving & Storage’s ethos extends beyond business as
well. Judd takes immense pride in the relationships built with
real estate brokers. This camaraderie goes beyond transac-
tions, offering additional services like decluttering to support
brokers in their endeavors. It’s a reminder that in the world of
Maffucci, relationships are not just built on transactions but
on partnerships that deliver on positive experiences for the

end customer.

”Many of the brokers that we have worked with are not just
business relationships; they have become personal friends,”

Judd concludes.

TO CONNECT WITH JUDD LEVINE AT MAFFUCCI MOVING &
STORAGE, CALL 631-842-6400 OR VISIT THEIR WEBSITE:
WWW.MAFFUCCIMOVING.COM.

MAFFUCCI MOVING & STORAGE

BEKING

We genuinely care
about our clients.

66

2

«631-842-6400 | < 515-433-1500
«718-343-410@ 79
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C U RABA >

Right at Home

Ashley Curaba’s entrance into the “I have always had a love for homes and interior
real estate arena in 2021 was more design,” Ashley shares, offering a glimpse into
than just a career move; it was the the authentic roots of her journey. “And there is
realization of a lifelong passion.
For Ashley, real estate isn't merely

nothing better than when we finally accept or get
an accepted offer. Merging two families, one that is

leaving a story behind and one that is starting their

a transactional journey ... it's a first chapter is very fulfilling.”

labor of love, a profession born

from a genu]ne connection to the Building Authentic Relationships

spaces we call home. Before becoming a real estate agent, Ashley found

joy in helping friends and family discover their

n——
i
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ideal homes, a passion that
eventually led her to take the
plunge into a career where
she could seamlessly merge
her love for homes with her
natural talent for connecting

with people.

In a remarkably short span,
Ashley’s diligence and com-
petitive spirit propelled her
to the pinnacle of success —
winning the coveted Rookie
of the Year award in 2023

at Daniel Gale Sotheby’s
International Realty. This
achievement stands as a tes-
tament to Ashley’s tireless
devotion to excellence while

taking care of her clients.

At the core of Ashley’s
success lies a trifecta of
principles — belief, commit-
ment, and the significance of

building authentic relation-

daughter, who will soon be turning 2. The Curaba
household is also filled with the playful barks of an
8-year-old pitbull named Luna.

“I love to travel, golf, fish, read, and anything
competitive or outdoorsy when I have free time,”
Ashley shares. “I also just recently started learning

tennis and I love it!”

Real estate, with its flexible schedule, has become
not just a career but a tool that allows Ashley to

savor precious moments with her family.

“If I continue to get to wake up every day and do
something I love as a career, to me, I will always
be successful,” Ashley notes. “If I can help support
my family, be a solid role model to my daughter

and a good wife, I've succeeded.”

Ashley’s commitment to making a positive impact,
whether through generous donations or personal
involvement, reflects her belief in the transforma-

tive power of giving back. She actively participates

in various local charities, embodying the spirit of

community and selflessness.

A Bright Outlook

As Ashley gazes into the future, her vision
extends far beyond individual transactions. She
envisions continued growth in her real estate
career, with the ultimate aspiration of owning
her own brokerage one day. Her dreams are not
just personal; they are intertwined with a com-
mitment to maintaining the highest standards
of integrity, honesty, and a genuine care for the

people she serves.

“First and foremost, I will always work with
integrity and honesty,” Ashley concludes. “I truly
care about people and always want to make sure

I am helping them make a good decision.

“I like to say that I am living the life ‘younger me’
used to always imagine,” she adds. “I always try to
look at teenage Ashley and think what she’d think

of me now, and it motivates me to always do better.”

Ashley Curaba is a rising star
with Daniel Gale Sotheby’s
International Realty.

ships. Her accomplishments
are not measured in deals
closed but in the genuine
connections fostered with
clients and colleagues alike.
Her advice to new agents

echoes this philosophy.

“Believe in yourself and
always put your full effort
into everything you do.
Relationships matter,” she

affirms.

The Balancing Act

Beyond the office, Ashley
tries her best to be a devoted
parent and wife. Married to
her high school sweetheart,
Ashley navigates the delicate
dance of being a hardwork-

ing yet present mom to their

Long Island Real Producers - 19




P> cover story

FROM LAW TO LISTINGS:
STILL WINNING

Photos by Chris at Dynamic Media Solutions

IRENE “RENEE” RALLIS STANDS AS A
TESTAMENT TO EMBRACING CHANGE,
ESPECIALLY WHEN IT LEADS TO UNEXPECTED
SUCCESS. BASED IN MANHASSET, RENEE’S
PATH FROM LAW PRACTITIONER TO A TOP-TIER
AGENT AT DOUGLAS ELLIMAN REAL ESTATE
NOT ONLY SHOWCASES HER ACHIEVEMENTS
BUT THE PASSION AND PRECISION SHE
INFUSES INTO HER WORK.

CORPORATE BACKGROUND
Armed with a Bachelor of Science in Accounting from
NYU Stern School of Business and a Juris Doctor
degree from Fordham School of Law, Renee
navigated the intricate landscape of corpo-

rate law and financial institutions. She first

went to work at Morgan Lewis & Bockius as

a Corporate Law Associate and later tran-
sitioned to Cantor Fitzgerald as Assistant
General Counsel. But when Renee welcomed

her third child into the family, she knew it was

time to make a change — at least temporarily.

“With my role as a full-time mother, I ini-
tially sought to pursue a part-time job as a
REALTOR®,” Renee explains. “What I had
in mind was a short-term endeavor, but it
evolved into a full-time, fulfilling career

where I achieved remarkable success.”

Numbers tell a compelling story in real estate,
and Renee’s statistics are impressive. Holding
the titles of number one agent in Manhasset,
number two Long Island agent by volume and
gross commission income (GCI), along with
being a Pinnacle award winner (top 3 percent
of agents nationwide) in 2022 are just a few of

the feathers in her cap at Douglas Elliman.

With a total volume of $81 million sold in
2022, along with 52 transactions closed and
pending at the time of this writing, Renee’s
track record speaks volumes about her exper-

tise and client trust.

Reflecting on her transition to real estate, Renee notes, “It
proved to be more demanding than I had initially anticipated
... and I have a deep appreciation for the challenges it pres-

ents, which I thoroughly enjoy!”

PROFESSIONAL FOCUS
For Renee, real estate is about more than transactions; it’s

about client connections.

“What I find most fulfilling about my work is solving my cli-
ents’ housing needs, goals, and wishes, and navigating them

through the intricacies of the industry,” Renee shares.

Her unique approach blends her meticulous nature with a
background as both an attorney and accountant, setting her

apart in an industry where precision is key.

Her advice to up-and-coming producers in the industry
reflects her own sound approach. According to Renee, the

secret to achievement comes from staying on top of transac-

tions and never resting on one’s laurels.
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MY GOALS ARE TO CONTINUE GROWING MY

BUSINESS AND FINDING BETTER STRATEGIES TO

Top performer Irene “Renee” Rallis is a Realtor with Douglas Elliman Real Estate.

“Be patient, build your database and your network, and

get to know other Realtors in your field,” Renee advises.

“Most importantly, know your comps and inventory, be
honest, and be knowledgeable regarding your product.

Remember, the client is always right.”

“Success means meeting your clients’ needs, skillfully
navigating the challenges and hurdles that can arise
during a real estate transaction, and receiving heartfelt
gratitude from those you've assisted in finding their

homes,” she adds.

OUTSIDE THE OFFICE

Beyond the bustling real estate world, Renee finds
solace and joy in her family. With a marriage spanning
over 35 years, Renee and her husband Nick are proud
parents to three children. Nicole, 29, is married and has
blessed Renee with a grandchild who is 16 months old.
Ross, 31, is engaged, and Danielle, 23, is pursuing her
education in dental school. Renee values and treasures

every moment she spends with her family.

22 - January 2024

“I love being with my family, spending time with my
grandson, hiking, cycling, yoga, weight training/exer-
cising, music, dancing, and being with friends. I like
to be near the water and in the mountains, connecting
with nature in all forms. Traveling is a passion too,”

she smiles.

Renee’s commitment to making a positive impact
extends beyond the real estate realm. Engaged with
charities such as Saint Michael’s Home for the Aged,
God’s Love We Deliver, and Luv Michael, she exempli-

fies the importance of giving back to the community.

Looking to the future, Renee envisions continuing
to grow her business and finding better ways to help
clients navigate the challenges of a tough market with

higher rates and low inventory.

“I love what I do,” Renee shares. “Every homeowner
and buyer I meet is an opportunity to make another
family happy.”

Success means
meeting your
clients’ needs,

skillfully navigating

the challenges
that can arise
during a real
estate transaction,
and receiving
heartfelt gratitude.

=
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TOP 100 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Nov. 30, 2023

Rank Name Office List List Volume Sold Sell Volume Total Total$ Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units Units  (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of December 4, 2023, for residential sales from January 1, 2023, to November 30, 2023, by agents licensed
in our service area, which includes Nassau and Suffolk counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually.
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TOP 100 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Nov. 30, 2023

Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of December 4, 2023, for residential sales from January 1, 2023, to November 30, 2023, by agents licensed
in our service area, which includes Nassau and Suffolk counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually.
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WHY TOP AGENTS REFER US!

» Termite & General Pest Specialists
* Quick to Schedule & Treat
* Fully Licensed & Insured

* Transferrable 1 Year Warranty Supplied

Don't Let
Termites

KILL Your Bait

Deall Stations

$250
OFF

with code Termite250

Rodents, Ants, Crickets, Spiders, Mosquitoes, Fleas, Ticks, Bedbugs & More

ol

A Pest Management Company

516.584.5007

Extermicore@gmail.com

Serving Nassau, Suffolk & Queens

®

SILVER SPRING

—LAPITAL—

Building wealth takes hard work
& passion. So should managing it.

As successful as you are, we know there’s still more
you want to do. At Silver Spring Capital, we've been
helping our clients care for their hard-earned assets
for more than 30 years. Find out why so many
people trust us to help manage their wealth with
the care it deserves. Give us a call today.

ROBERT LOPINTO
973-434-9130

ROBERT J. LOPINTO
SILVERSPRINGCAP.COM

Silver Spring Capital is a full-service wealth management
practice specializing in retirement planning & portfolio
management. We offer a variety of services designed to help
our clients achieve their financial goals.

Imvestment products & sendces are offered theough Wells Fargo Advisors Financlal Metwork, LLC [WFAFN],
Member SPIC. Siver Speing Capital ks a separate entity of WFAFML

=

«AUTO . —
M | =
. LIFE“
e BUSINESSE

e+

REWARDS PROGRAM
Recommend your clients for a quote from us
and we’'ll donate $10 to our current community
cause campaign and send you a $50 gift card
for every person you recommend!

AGENC
Serving New Hork ince 1915
Robert Zabbia

Agency Owner

(516) 799-3800
ZahhiaAgency.com

Se habla espafiol.
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ME MORE!

Were you, the team or your business featured in

an issue of Real Producers?

Want a copy of your article or full
magazines that you were featured in?

LONG ISLAND

REAL PPADUCERS.

CONNECTING . INSPIRING.

A

STEPHEN
BAYMACK

Strengthening
Community

TOP 100
RISING STAR STANDINGS
JOSEPH FEMIA INSIDE!

PARTNER SPOTLIGHT
MICHAEL HALL
HALL LANE MOVING
& STORAGE

NOVEMBER 2023

REPRINTS!

What the heck is a reprint? A
reprint is a four- or 8-page, maga-
zine-quality-grade paper with your
full article and photos, and you on
the cover of the publication.

WHY DO | NEED THOSE?
These reprints are a professional
marketing tool that can help

brand you, your team and/or your

rengthen

business. B AY M A C K Cenathe

+ Use on listing appointments

i

)

Tattribute
almost all of our
success to how

importantly we

ing
Ly

+ Send out to friends and family

* Send to clients with your holi-

day Greetings
* Brokers, use as recruiting tools

for capturing new talent

* Use when farming your

favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING
CORRECTED IN MY ARTICLE?

No worries! We can make any changes needed. We
send you a proof, you approve, and then they are

sent to you via FedEx.

28 - January 2024

HOW DO | ORDER?
Email us at J aime@kristinbrindley.com.

WHO CAN BUY THESE?
The REALTOR® who was featured, the broker, our

partner or family. Anyone who wants to promote you!

> Citizens

Ready to prepare

clients for their
homebuying
journey.

At Citizens, we recognize that helping your clients find their ideal home can be a
challenge. Backed by our financial strength, we're prepared to make their search
for the right financing easier with a variety of loans to meet their individuals needs
including:

« Fixed and adjustable-rate mortgages

* Jumbo loans

» FHA/VA loans

* Condo financing

* Second home & Investment property loans

» Construction-to-Permanent financing

» Renovation-to-Permanent financing

* Physician home Loans

Call David Goldklang today with any questions you may have about home financing.

David Goldklang

NMLS ID# 86601

Senior Loan Officer

Cell: 917-757-4957
David.goldklang@citizensbank.com

SCAN ME

lo.citizenshank.com/dgoldklang

Morigages are offered and orginated by Citizens Bank, N.A. (NMLS 104 433960) All loans are subject 1o approval. = Equal Housing Lender
2043685 HL23 MorigagePrintAd



YEARS OF
Rp ‘ % THE N2 COMPANY

POWER UP YOUR |

| A

MMVORTGAGE EXPERIENICE

Throughout our 30 years ] e N -
in business, we have — o . \ - -
earned an exceptional
reputation among
accountants, attorneys,
builders, financial

planners, real estate ...
professionals, and ou r

valued clients!

Down Payment Assistance * FHA ¢ VA « Conventional

I look forward to working with you, and your clients!

Call me today!
Ryan Riddle, Loan Office, NMLS #: 1730872

(516) 350-5377 - rriddle@cliffcomortgage.com C LI F FC(D

70 Charles Lindbergh Blvd, Suite 200, Uniondale, NY 11553 Mortgage Bankers



