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«33 years in the mortgage industry

-Consistently in the top 10% Mortgage
Originators in America

-Military and VA Lending
Professional Designation

-Specializing in 1st Time Homebuyer
loans, USDA-rural loans, VA loans,
FHA, all types of Conventional loans

-Serving all of VA, NC, GA, and FL

ol Fiy e
AT "?::'

Mig,,
.
ne

gyl

My clients are the “Heart” of my business.

Sandy Johnson - Senior Loan Consultant
NMLS ID #422525 | VA Lic. #MLO-32211VA | GA Lic. #NC | Lic. #FL

324 Laskin Road, Suite 324, Virginia Beach, VA 23451

757-287-1670
sandy.johnson@newrez.com | www.newrez.com/find-loan-officer/sandy-johnson/

© 2023 Newrez LLC dba Caliber Home Lending, 1100 Virginia Dr., Ste. 125, Fort Washington, PA 19034. 1-888-673-5521. NMLS #3013 (www.nmlsconsumeraccess.org). Alaska
Mortgage Lender License #AK3013. Arizona Mortgage Banker License #919777. Licensed by the Department of Financial Protection & Innovation under the California
Residential Mortgage Lending Act. Loans made or arranged pursuant to a California Finance Lenders Law license.n Massachusetts Lender #ML-3013. Licensed by the N.J.
Department of Banking and Insurance. Licensed Mortgage Banker-NYS Banking Department. Additional licenses available at www.newrez.com. For real estate and

sty mortgage professionals only and not intended for distribution to consumers or other third parties.
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Termite & Mt;istl.i
INSPECTION SERVICES

main office: (757)-583-4444 « after hours: (757) 285-5788

Our inspections are ful/y customizable to WDIR Inspections

address your property’s specific needs. Structural Repairs
Inspections priced by square foot, not Termite & Fungus Treatments
hourly, to ensure high quality at Insulation Replacement
exceptional value. Moisture Barriers

Dehumidifier Packages
* Residential & Commercial Property Inspections

* Maintenance Inspections - R —
* 11-Month Inspections ‘ T -
;
AN

* New Construction Inspections
* Certified Inspections

* Pre-Sale Inspections
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brickkickerhamptonroads.com | detecttermite.com | facebook.com/detecttermite | Online Home-Inspection Scheduling

b

|1~
e #

* Mold Sampling
* STR Safety Inspections

el YOUR NEXT
HOME INSPECTION
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Though our name has changed, our dedication to excellence

remains unwavering. Visit cabinetfactoryva.com to explore

a2
AR ) @ ] our range and schedule a consultation today! a T_QA BINET FAC ,l # Y?"'*-"“‘"
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Inspections

From in-stock solutions for your client’s immediate
cabinet and flooring needs, to custom kitchens that are Hampton Roa

intentionally designed, we have everything you need to (757) 461-1454

make any client happy.

Let's Get Your Clents [IRRRGIRS SAME C UALI%

AND YOUR

MOVING! "~

Local family and
veteran-owned business
Briar Baughman
Owner & Operator

= FREE Estimates for Any Move 2865 Seaboard Road, Virginia Beach, VA, 23456 = offloadmoving@yahoo.com
= Licensed & Insured

= Military & First Responder Discount (757> 749-7212 = OFFLOADMOVING.COM
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Norlds Away Is Closer
han You Think

Explore A Fantastic Lifestyle Opportunity For Your Clients

Beautifully situated in Cape Charles on 1,720 acres of one of the most picturesque landscapes on the
lower Eastern Shore, Bay Creek is a master planned community and resort less than an hour from almost
anywhere in Hampton Roads, yet worlds away from anything you’ve ever experienced in Virginia. 411 WALBRIDGE BEND | BAYSIDE VILLAGE

4BR | 3.5BA | 2,940+/-SQFT | $1,056,998

Recognized by ideal-LIVING Magazine as the ‘Best Coastal

C ity In Virginia’ and ‘One Of The Top 100 Places
om.mum y In Virginia an ne ¢ op aces Welcome to The Outlook Cottage in Bayside Village, This coastal design by Showcase Builder Terry Industries
To Live In The U.S.’, families from Hampton Roads are

) a spacious new home offering situated beautifully offers a beautiful open floor plan on the main level and
discovering a lifestyle they never dreamed was possible this across the street from Cassatt Green Park and just is ideal for families who require just a bit of extra space,
close to the Southside. Be it a retirement home close to steps from the Life Center and private beach coves with both a main level and upper-level Owner’s Suite, a
family and friends, a second-home alternative to the crowds along the Chesapeake Bay. home office, and a 2-car garage.

and traffic of the Outer Banks, or a primary residence where
the morning commute across the Bay is actually shorter than

Homesites from the $100s | Condos & Townhomes from the $500s | New Single Family Homes from the $800s

from their current residence, Bay Creek has been discovered
by many affluent families in Hampton Roads.

As the sales and marketing arm of the developer, Bay Creek

Bring your clients for a memorable visit today! )&[
(BAY

Toll Free 844.620.2900 | info@BayCreekLife.com | BayCreekLife.com

@ Obtain the Property Report required by Federal Law and read it before signing anything. No Federal agency has judged the merits or values, if any, ‘ P | ; | ; |_<
s Of the property. This is not intended to be and does not constitute an offer in any state or jurisdiction where prohibited by law. Information deemed

reliable but not guaranteed. Prices and square footages are provided for reference only but are subject to change and not guaranteed. Renderings are : : L
artist's conceptual illustrations and are subject to change. Sales by Bay Creek Realty/Broker. ©2023 Bay Creek. All rights reserved. Cape Charles, Virginia

Realty enthusiastically welcomes Buyer’s Agents. Whether
you accompany your clients onsite or simply refer them to

our team, Realtors and Brokers can earn big commissions

here on Virginia’s Cape!



ADVERTISING
Real Producers
(757) 348-7809

APPRAISAL SERVICES
CMP Appraisals
(757) 689-0607
vabeachappraisals.com

SinnenGreen & Associates
(757) 486-6288
SinnenGreen.com

ASSOCIATION OF
REALTORS®

Hampton Roads
REALTOR® Association
(302) 359-8356

BLINDS/SHADES/
SHUTTERS/DRAPES
Budget Blinds of
Hampton Roads
(757) 356-9996
budgetblinds.com/
chesapeake

PREFERRED PARTNERS

BUILDER
Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

BUILDER/DEVELOPER
Bay Creek

Cape Charles

(844) 620-2900
baycreeklife.com

CLOSING GIFTS
Cutco Closing Gifts —
Russell Wimbrough
(757) 714-7207
AForeverGift.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

them for supporting the REALTOR® community!

GENERAL CONTRACTOR/
CONSTRUCTION/REMODELS
Cubas LLC

(757) 837-8145

Cubasgc.com

HOME INSPECTION
Lind’s Property Inspections
(757) 575-5932
Lindsproperty
inspections.com

QAI - Home Inspections
(757) 689-7356
QAIHome.com

Safe House Property Inspections
Austin McCrory

(757) 418-0944
SafeHouseProperty
Inspections.com

The Brickkicker Inspection Services
(757) 583-4444

Brickkicker.com/hamptonroads

HOME STAGING
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Impressive Home Staging
(757) 803-3877
ImpressiveHome
Staging.com

HOME WARRANTY

(757) 291-4398
achosahw.com

First American
Home Warranty
Jamie Cook
(757) 390-8785
FirstAM.com

Old Republic Home
Protection

Perry Bocson

(540) 498-5632
My.ORHP.com/PerryBocson

HYPNOTHERAPY

Hypno Health Solutions
(757) 720-4204
www.hypnohelpsyou.com

INSURANCE
Prosper Insurance
Sarah Dodson
(757) 248-5973
Prosper.Insurance

ACHOSA Home Warranty, LLC
Tina Carneal & Maddie Podish

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Torcia Agency — Goosehead Insurance
Kevin Torcia

(757) 785-0448
Goosehead.com/kevintorcia

MORTGAGE

AnnieMac Home Mortgage
The Elite Team

(757) 737-3484
bamos@annie-mac.com

Carrie Williams — Atlantic

Bay Mortgage Group

(757) 870-4614
AtlanticBay.com/CarrieWilliams

Christie Woytowitz — loanDepot
(757) 619-5279
loanDepot.com/cwoytowitz

Colby Raymond —

TowneBank Mortgage

(757) 748-5522
townebankmortgage.com/officers/
colby-raymond

Cynthia Lewis - New
Dominion Mortgage

(757) 822-0330
NewDominionMortgage.com

David Burchett — Caliber Home Loans
(757) 773-8545
CaliberHomeLoans.com

Justin Miller — Veterans
United Home Loans
(619) 818-5976
VUJustinMiller.com

Katie Brinson — Atlantic Coast Mortgage
(540) 212-8277
atlanticcoastmortgage.com/lo/
katie-brinson/

Kimberly Vap — Clear Mortgage
(757) 544-8934

Rusty Parker — OVM Financial Team
(757) 560-8661
rustyparker.ovmfinancial.com/

The Broker
(757) 619-4494
thebrokerva.com

PHOTOGRAPHY &
VIDEOGRAPHY

Charles Townsend

Photo & Video

Charles Townsend

(757) 559-4745
www.charlestownsend.net

Lighthouse Visuals
LightHouseVisuals.com

Murawski Photography, LLC
Mason Murawski

(757) 504-6461
www.murawskiphoto.com/

PHOTOGRAPHY/
BRANDING

Leah Ariel Photography
(757) 202-7666
LeahArielPhotography.com

Rachel Saddlemire
Photography

(336) 970-1386
www.rachelsaddlemire.com

PRINTING /
PROMOTIONAL
Innovative Twist
(757) 553-1M
innovativetwist.com

PROPERTY
MANAGEMENT
Renters Warehouse
(757) 272-1616
RWHamptonRoads.com

REMODELING - KITCHEN/
BATH/FLOORING

Cabinet Factory

(757) 805-3825
cabinetfactoryva.com

BUY NOW,

ARE YOUR CLIENTS...

READY TO BUY?
WORRIED ABOUT RATES?

REMODELING/HOME
IMPROVEMENT
Reliable Home Solutions
(757) 579-1027
Www.rhs757.com

SOCIAL MEDIA MARKETING/
MANAGEMENT

A Digital Marketing Consultant
(732) 606-5236
ADigitalMarketingConsultant.com

TAX SERVICES
O’Neal Tax Services
(757) 226-7124
OnealTaxVA.com

TERMITE INSPECTION
& PEST CONTROL
Detect Termite &
Moisture Services
(757) 583-4444
DetectTermite.com

The Brickkicker Inspection Services
(757) 583-4444
Brickkicker.com/hamptonroads

TITLE & ESCROW
Noble Title & Escrow
(757) 524-4210
www.nobletitleva.com/

Title Concepts
(757) 819-6682
TitleConcepts.biz

True North Title
(757) 963-5223
TrueNorthTitle.com

TRANSACTION COORDINATOR
Coastal Coordinating, LLC

Karen Plate

(757) 409-9314
Facebook.com/coastalcoordinatinglic

Your clients don't have to wait to purchase their dream home because of high interest rates.

Borrowers who purchase a home with Atlantic Bay can earn up to $1,000 in closing cost assistance
NOW when they refinance with us LATER.

REACH OUT TODAY TO LEARN MORE ABOUT OUR LEND IT BACK PROGRAM!

Carrie Willioms
Sr. Mortgage Banker
NMLS #448070, Licensed in VA, NC, FL

757-870-4614

carriewillioms@atlantichoy.com
www.carnewillioms.net

=

Atlantic Bay.

Mortgage Group

MOVING COMPANY
Off Load Moving
(757) 749-7212
offloadmoving.com

This promaoton & sponsored by Atlantic Boy Mortgage Group, LL.C. Limit one promnetion per inon, Not redesmable for coshvalue. Al loans sublect o income verification,
credit opproval ond- proper ty approisol, Infomotion K deéemed melioble but not guoreniesd. Loor programs, inferss] motes, ond fees are subject o chonge sathou! notice
Promotion subject to chonge ot any tirme without cotice. Atlontic Boy Mortgoge Group, LLC NMLS 272043 (nmisconsurmenceessoorg) is an Equal Opportanity Lender
Locoted ot H00 Lynnhaven Porkoway Suite 100 Vinginio Beoch, YA 23452 For o full list of promotson teims and conditions. wisit www.otiontcboy.comy'tend-it-bock /terms._
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MEET THE

HAMPTON ROADS

REAL PRODUCERS TEAM

/'

JONI GIORDANO- JACKI DONALDSON MARY KROMER TORI EISELSTEIN DANIELLE
BOWLING Managing Editor Social Media Manager Writer KIDWELL
Publisher hrrealproducers mary@adigital info@toribirdsocial.com Writer
Jjoni@realproducersmag.com @gmail.com marketingconsultant.com (540) 735-6063 danielle kidwell
(757) 3487809 (852) 3325171 (732) 6065236 @gmail.com

MADDIE PODISH LEAH WALLACE MASON MURAWSKI CHARLES RACHEL
Writer Photographer Photographer TOWNSEND SADDLEMIRE
Msparks7382@gmailcom info@leahariel murawskiphotography@ Photographer Photographer
(757) 6348998 photography.com gmailcom charlestownsendvideo@ rachelthephoto42@
(757) 2027666 (757) 504-6461 gmailcom gmail.com
(757) 559-4745 (336) 9701386
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COREY HAYNES MISTY PREWITT DAVE BOWLING IRAN PARKER
Photographer Photographer Director of Events Event Coordinator
Corey@hdbros.com misty@misty dave.bowling@nzco.com Iran@asharpevents.com
(540) 538-6929 savestheday.com (757) 450-2899 (757) 450-1936
(757) 620-0082

If you are interested in contributing or nominating real estate agents, affiliates, brokers, owners,
or even yourself for stories, please email us at joni@realproducersmag.com.

Cover photo by Rachel Saddlemire Photography

If you are interested in contributing or nominating real estate agents, affiliates, brokers, owners or even
yourself for stories, please email us at joni@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Hampton Roads Real Producers magazine are not endorsed or recommended by The N2 Company or
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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If you want your client’s offer on the home they REALLY love to stand out from the pack, there's nothing more effective than
making it ALL-CASH. AnnieMac Home Mortgage along with our affiliate AnnieMac Private Equity now offers TWO cash
programs designed to help your clients land the home of their dreams:
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JULIAN
"RIVERA .

From DJ to Real Estate Pro:
Julian’s Remix for Client Success

Meet Julian Rivera, an unwavering force who is
crushing his multifaceted career while balancing his
commitment to family and community. A seasoned
local DJ and host, Julian works hundreds of private
and public events annually, having recently partnered
with longtime friend Comedian Jay Pharoah to open
for the legendary Pharrell Williams at the Something
In The Water Music Festival 2023 in Virginia Beach.
Since getting his real estate license in November 2020,
Julian has also been a tenacious REALTOR®, boasting

an impressive five stars across every deal he’s closed.

To say that Julian, a husband and father of five, is top-
ping the charts would be an understatement. Despite
launching into real estate amid the pandemic and
encountering plenty of challenges, he has amassed $45
million in sales, including off-market deals, in fewer
than three years; has earned the impressive Rookie

of the Year honor in 2021 in all of Hampton Roads;

and has received HRRA’s Circle of Excellence Gold in
2021, Platinum in 2022 and now Diamond in 2023. He
also received the 2022 Cova Next Gen award for his

total business ventures.

Julian is committed to relentlessly pursuing excellence, and
quitting just isn’t on his setlist. His career has been a dance with
diverse beats, from working at local radio stations to running his
entertainment company, Exclusive Entertainment. Expanding
into real estate wasn’t simply a track change; it was a remix, a
blend of beats and bricks that showcase his adaptability, illus-
trated by a recent client experience in which Julian took center
stage while working with an amazing couple looking for their
dream retirement home. When obstacles threatened the deal,
Julian refused to miss a beat. “When hope seemed nowhere in
sight, we got more creative,” he comments. “After a 60-day hold,

my buyers exited the initial contract, received money from the

seller to avoid a fun legal battle and then found an even better
home, and most importantly, they were happy.” This challenging
yet triumphant journey defined Julian as an agent who orches-

trates unforgettable experiences for his clients.

Julian credits his background since high school as a DJ for
defining his journey. “I was one of the only DJs who could go

to all types of events that cater to different people — differ-

ent races, different genres, different ages, literally everyone,”
Julian explains. This versatility, which began in the DJ booth,
now echoes in the diverse clientele he serves in real estate. “I
treat my clients in real estate similar to my wedding clients,” he
mentions. “I DJ more than 50 weddings a year and more than
200 events on top of the weddings. Just like getting married,

buying and selling a home is a significant memory that I take

P> real producer

Story by Jacki Donaldson
Photos by Rachel.Saddlemire Photography

Hampton Roads Real Producers - 13



very seriously. My reviews are five stars across the
board because I always put the clients first and ensure I

leave a lasting impression.”

When he is not spinning records or assisting clients as
they buy and sell homes, he pours into the community,
donating his time by hosting and DJ’ing events like the
annual Special Olympics Polar Plunge fundraising event,
Roc Solid Foundation fundraising events and Senator
Aaron Rouse’s annual fundraisers, to name a few. He

has also served on the Young Professional Board for the
Special Olympics and is the official host and DJ for ODU’s
basketball and football programs.

14 - January 2024

Julian’s definition of success is providing great value and

service to all clients, rocking the DJ scene and having a

happy and fulfilling life with his family. He is particularly

proud that he and his wife have the freedom to own their

house and multiple rental properties, including short-

term rentals locally and in Snowshoe, WV, as well as a
few mid- and long-term rentals. “We are always learning
about real estate so we can provide a ton of value to the
next person,” reveals Julian, whose entrepreneurial mel-
ody extends into other business endeavors. He co-owns
Code Ninjas, a kids’ education center that teaches chil-
dren how to code while building video games. He has two

locations locally. He is an investor in a handful of other

businesses and real estate properties, partnering with

other like-minded people.

Freedom to Julian also looks a lot like spending quality
time with his family. He and Myra have two amazing
children together, Mia (7) and Myles (2), as well as three
older kids, Julian (19), JeDehl (18) and Jhane (15). Julian
enjoys traveling, playing with his kids, swimming and
skateboarding, and he can often be found DJ’ing for his
real estate colleagues at their parties and events in and

out of Virginia.

Without his wife, Myra; his mother, Brenda; and his very

supportive family, Julian reveals that he could not have

mastered his symphony of beats, transactions and life rhythm.
“I'm old enough to admit I am not Superman,” he shares.
“Ewven he needed Lois Lane.” Although he doesn’t want people
to remember him as a superhero, he does hope that they recall
him as someone who gracefully juggles real estate, DJ’ing, his
other businesses and family life. “I want to be remembered as
a person who helped others find their dream homes, brought
joy to the masses through music and was there for my family
through thick and thin,” he expresses.

In this encore of Julian’s career, the transition from DJ
maestro to real estate virtuoso is not just a remix; it’s a
sonic journey, where each home is a note, and every cli-

ent’s satisfaction is a standing ovation.

Hampton Roads Real Producers - 15




"Julian Rivera is the

epitome of hard work,

dedication and flat-
out hustle. He has
turned his passion for
helping people into an
extremely successful
career, not justin real
estate sales, but also
in the multiple other
ventures he’s involved
in. His hard work
and dedication to his
clients and achieving
the absolute best
outcome for them is

rivaled only by that of

his family, for which

Tr TN FEr o b i b i o & . 0= SN

= 3 . — —
5 B i el

— = - | el father, husband, son

a7 WasHIG v AR Wks | Ad G001 IS ~ bhas Julian is a phenomenal
e

and brother. | consider
myself honored and
extraordinarily lucky to

not only be a part of
his ascension in real
estate, but also call him

-

HERlEERE R . =5 MR, S I R N _ a friend.”
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Agent, Supervising

= Broker/Mega Team Lead
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SUFFOLE

CHESAFEANE

BURGESS

Be sure to go to cheshomes.com fi

Townes at Coliseum Central
HAMPTON, VA

Get ready to call Hampton, Virginia home with
these beautiful three-story townhomes. The
perfect location for anyone who wants to
have their own oasis away from the hustle
and bustle of everyday life.

WIRGINLA, BEALCH

Remington Park
SUFFOLK, VA

It's the grand finale of Remington Park, and
we have brand new three-story townhomes
coming soon! These townhomes will provide

functionality in a location that is second to

none in convenience.

The Preserve at Lake Meade

SUFFOLK, VA
Experience Chesapeake Homes' expertly
constructed homes at The Preserve at Lake
Meade. Located in the heart of Suffolk,
buyers will find themselves surrounded by the
beauty of nature right outside their door.

Ashville Park

VIRGINIA BEACH, VA
Discover the gem of Virginia Beach-
Ashville Park! This master-planned
community is thrilled to welcome
alllooking for a home that allows you
to enjoy life in style.

Waterleigh

MOYOCK, NC
Beautiful homes in picturesque Moyock,
North Carolina. Whether you want to spend
the weekend in the Outer Banks kayaking or
an evening out in Virginia Beach enjoying the
boardwalk, it is all within easy reach.

HAMPTON, VA
A picture-perfect location hugging the
newly revitalized city of Hampton,
Virginia. Low-maintenance townhomes
for residents to enjoy the benefits inside and
outside their homes.

River Club

SUFFOLK, VA
Welcome to the heart of Suffolk, where you
can call the community River Club home.
While located close to various city centers,
the community itself offers lots of
entertainment.

Haven at Centerville
CHESAPEAKE, VA

Your personal place of refuge is waiting for
you at Haven at Centerville. Within the
serenity of Chesapeake, you will find a

community of expertly constructed homes

surrounded by the beauty of nature.

Albemarle Plantation
HERTFORD, NC

Welcome to Albemarle Plantation, our single
family master planned community in
Hertford, NC! We are bringing our tried and
true floorplans to this established community
that is chock full of things to do!

r the most current information on each community or call 757-448-3742.




P on the rise

Story by Jacki Donaldson
Photos by Rachel Saddlemire Photography

ampton Roads native Melissa Boyce has

become a formidable force in the world of

real estate. Her journey, which officially
began in 2021, is informed by her family’s deep
roots in the industry and her previous experience
owning a company that helped businesses with their
marketing, business development and social media.

As the now-owner of a real estate firm, Melissa
attributes her fast-tracked success to her ser-
vant leadership. “In a world where we see and
hear, ‘What’s in it for me?’ I want to be the hope
that empowers someone to achieve something
greater and bring others along beside them,” she

shares. “It is important that we lift one another.”

Melissa has been pouring into real estate clients
since she was a child. “My family owned Stephenson
Realty in Smithfield back in the day,” she mentions.
“I can remember at 8 years old helping my dad when
they were developing Lake Prince. I helped serve
hot dogs, and clients would entertain me by asking
which lot they should choose to purchase.” Melissa
learned about numbers from her stepdad, a real
estate appraiser and architect, and with the makings
of an ideal agent, she entered the industry almost
three years ago. “I have a dear friend in Boone,

NC, who continually told me to get my real estate

license, and one day, I just listened,” Melissa says.

Melissa’s client stories are a testament to her enthu-
siasm and commitment to serving. For a client in
Hawaii, she recently did a video tour, which the
client shared with her daughter and grandkids. The
daughter responded, “Mom, this agent is so excited
about the memories she can already see us mak-

ing as a family. I love her.” When another client, a
single mom, was not able to overbid on a home she
wanted, Melissa led with her heart. “The listing
agent’s email was related to the Prayer of Jabez,”
she comments. “In my offer recap email, I made a
statement about that Prayer, as I say it every day.
The seller received more than 10 much-higher offers
on that property and even some cash offers, but my
client’s was chosen.” Melissa’s attention to some-
thing very important made for an amazing closing.

> &

Understanding her clients’ “why” and what’s import-

ant to them helps Melissa walk in their shoes. “I want

to fully know my clients,” she expresses. “I want to
know where they want to grocery shop, what they do

to unwind, how they handle stress, what keeps them up
at night, why they want to start a new chapter.” This
approach translates into meaningful relationships — and
thoughtful closing gifts. “A few clients valued a spot-

less home, so I gave them an amazing cleaning service
before they moved in,” Melissa states. “Another client
was expecting a first baby and had been wanting an
amazing bag she would not have bought for herself. Each
client is unique. I started my favorite tradition in 2023
gifting past clients Christmas wreaths to kick off the
holiday season. When others think of me, I want them

to feel warmth and friendship. I want them to under-

stand that I always have room for them at my table.”

Melissa credits her mom for giving her the book Aow

to Win Friends and Influence People when she was 15.
“That book inspired my foundational belief of how I

do business today,” she expresses. “You should always
give more than you take.” Passionate about learning and
growing, Melissa often listens to podcasts and reads and
then uses what she learns to leave an imprint on others

and help them leave a legacy like she is working to do.

Melissann, Melissa’s 16-year-old daughter, and
Forrest, her 14-year-old son, are both already delv-
ing into real estate. “Both kids are homeschooled,
and they attend showings, home inspections and
appraisals with me,” Melissa explains. “Clients enjoy
Forrest’s perspective on any concerns he may have
about the home. His standards are high. Melissann
is an amazing designer, and clients love her vision

when they are building their home or remodeling.”
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Most grateful for her family and for
every moment that she gets to see
another day God has created, Melissa

defines success through God’s eyes. “If

at the end of the day I can give back,

help someone and give another person

hope, I will be humble,” she voices.

When she is not busy working, Melissa
adores spending time with her husband,
Travis, and their kids, four dogs, four cats
and 14 bunnies. They hope to add a minia-
ture Highland cow to their team. Favorite
family pastimes include traveling and
partaking in outdoor activities like hiking
and visiting mountains, four-wheeling,

dirt bike riding and going on picnics.
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Congratulations to
Melissa Boyce, buyer's
agent for Head of

River Road ... if you
know, you know!

When asked what folks may not know about
her, Melissa thoughtfully reveals, “I went sky
diving. I love to garden and can food. I laugh
uncontrollably at times. I could sit around a
bonfire for hours. I will write a book in 2024.

I was a graduating member of the Suffolk
Leadership Challenge and Watauga Leadership
Challenge. And I want to own a general store

one day where people gather and take time

to slow down for what is important (each

other) and we welcome you with a smile.”

Justin kKnows
Veterans.

Dedicated to serving those

who served, Justin makes the
VA loan process simple.

L |

Veterans United.

Home Loans of Hampton Roads

Justin Miller

RETIRED US NAVY SEAL, Senior Loon Officer, NMLS £2102284

Cell: (619) 818-5976
Justin.Miller@vu.com | VUJustinMiller.com

Connect with ]urfr'n.-’

Vil approved lendien Nat endersed or sponaored by the Dept. of Veterans Affairs or any gore

“At every step, Justin went above and
beyond. Every question | had was
answered quickly, professionally, and
succinctly.”

- Nathan 6.

“Justin was professional, quick, and an
overall amazing help with making this
journey easy. Happy to have him on my
side walking me through things.”

- Glenn 6.

“Best loan officer ever! He guided me all
the way and was very professional.
Everything went smoothly. Thanks, Justin!”

- Alex 0.




SinnenGreen
==z & Associates

Residential and Commercial Real Estale Appraisers

Proudly serving REALTORS®, mortgage companies,
national and local banks, relocation companies,
and homeowners since 1987.

SERVICES: Divorce Appraisals | Bankruptcy Appraisals
Estate, Financial Planning, & Trusts | PMI Removal & Relocation
Pre-Foreclosure & Short Sales | Tax Assessment Appeals
Commercial Real Estate | Pre-Listing, Pre-Purchase, & FSBOs
Home Measurement Services | Rush Appraisals Available

120 Landmark Sq., Suite 101 Virginia Beach, Virginia 23452
(757) 486-6288 | orders@sinnengreen.com
Head to sinnengreen.com now for a free quote!

Patrick John Cecchini
President/CEO

We’'re Joining Forces
With Evertree!

Visit www.prosper.insurance/evertree-faq to learn more

FPC:
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LOCK .in CONFIDENCE

120 Day Locks With Rate Renegotiation Options

Getting a mortgage rate lock is a great way to keep your home loan's interest rate from increasing before closing. Unlike a
typical rate lock, loanDepot's extended rate lock with a rate renegotiation option allows you to keep your set rate and
exercise an option to obtain a lower one should rates drop further.

Available for Rate
Conventional, Fully refundable .250% deposit renegotiation

FHA, VA e for 120 days option
and USDA available * *

Purchase

transactions
only

*Interest rate lock requires a deposit of 0.250% of the loan amount for 120 day lock. Upfront interest rate lock deposit fully refundable at closing if the buyer chooses to close with loanDepot
(refund in the form of a credit in escrow for the amount of your deposit), or if the loan is declined. If buyer cancels loan with a chosen property within the lock period, there will be no
reimbursement for any out-of-pocket, loan-related costs, including the lock deposit. 120 day non-refundable interest rate lock requires a 0.250% deposit **In order fo qualify for a rate
renegotiation, the file must be conditionally approved and the appraisal must be received (or PIW). Upfront interest rate lock deposit fully refundable at closing if the buyer chooses to close with
loanDepot (refund in the form of a credit in escrow for the amount of your deposit), or if the loan is declined. If buyer cancels loan with a chosen property within the lock period, there will be no
reimbursement for any out-of-pocket, loan-related costs, including the lock deposit. Rate-adjustments for Extended Locks vary by lock term. Not available for all programs. Other terms and
restrictions apply. Please discuss options with your loan officer. Rates, ferms and availability of programs are subject fo change without nofice. (090922 432108v4b)

loanDepot &

To learn about locking your rate, contact me today!
| Christie Woytowitz 192 Ballard Court, Suite 100,

NMLS #743042 Virginia Beach, VA 23462
Senior Loan Consultant  cwoytowitz@loanDepot.com
(757) 619-5279 cell www.loanDepot.com/cwoytowitz loanDepot.com, LLC. NMLS #174457 (www.nmisCONsSUMeraccess.org).

Licensed by the VA Bureau of Financial Institutions MC-5431.

i..l

* OLD REPUBLIC HOME PROTECTION

ORH

Home Is Our Middle Name

We've been safeguarding
home systems and appliances
across the country since 1974.

RELIABLE

HOME SOLUTIONS
Ensure your clients have the home

warranty protection they deservel

Order today! Georgia Pulliam
Account Executive

[OfA0) 800.282.7131 Ext. 1296
'-' C: B04.335.6102

(757) 579-0127
reliablehomesolutions75 [m] £
www.rhs757.com

GeorgiaP @orhp.com
my.orhp.com/georgiapulliam
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spotlight REALTOR®

Story by Maddie Podish
Photos by Mason Murawski

Lori Gomoke has always dedicated
her heart to changing the lives
around her for the better. As a
Hampton Roads native, she attended
all three Churchland schools before
obtaining her Associate in Business
Administration from Tidewater
Community College. Before receiv-
ing her real estate license in 2009,

she managed an orthodontic prac-

tice, taught group fitness at Taylor
Bend YMCA and was an upline

manager for Lia Sophia Jewelry.

Realizing she needed a change of pace
and a more flexible schedule to spend
time with her children, Gabrielle and
Zachary, she decided to leave the
orthodontic practice. “I still worked,
but I chose my hours for the gym and
jewelry jobs,” she explains. “One day,
I was praying and felt led to look into
real estate. I thought I was doing it
for fun, but God had bigger plans.”

Throughout her years in real estate,
Lori has developed a passion for edu-
cating her buyers and sellers about the
ever-changing market. She continually
adds knowledge from previous experi-
ences to give her clients the smoothest

transaction. She recalls one of her last

listings, which had what seemed to be a

couple of bees at the time. After a local
beekeeper came out, investigated and
removed the bees, the home was ready
for an eager buyer who had waived

the home inspection. After a couple of

months, Lori received a call
from the buyer’s agent explain-
ing that the floor had to come

up because, as the weather was
warming, the owner started see-
ing something on the walls. Lori
proclaims, “It was honey and
beeswax! The moral of the story:
ALWAYS get a home inspec-

tion, and bees are incredible!”

Even though Lori believes her
road in real estate has been
great, she touches on how if she
could go back and give herself
advice, she would trust in God
more. “That’s the one thing I
would have done differently,
not let the tail wag the dog
regarding dropping everything,”
she reveals. “I had to learn to
exhale.” Lessons like this one
taught her that communication
is critical in any conversation.
“People want to be heard and
understood,” she comments.
“This skill is great for all my
clients, but it especially comes
in handy with the many divorce

cases I have handled.”

As her clients go through
changes that lead them to

need new homes, Lori remains
steadfast at the brokerage where
she first hung her license 14
years ago. The fantastic ongo-
ing training and non-competing
brokers led her to choose Rose
& Womble Realty. From the
beginning, Managing Broker
Jimmy Gillerlian saw potential
in her. Throughout the years,
Rose & Womble has held either
the first or second slot for
sales/listings. Recently, they
merged with their counter-
part to combine their success,
creating Berkshire Hathaway
HomeServices RW Towne
Realty. The future looks bright
as Lori’s clients can experience

the best from both companies.
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Meeting new people as a result of the
merger of the two companies was not the
first time Lori welcomed new faces into
her life. Her family has grown by two
since having her grandchildren, Jeremiah
and Alexandria. Smiling, she says, “They
call me Lolly and are the joy in my heart.”
The family stays close (living about 1.5
miles from each other) by celebrating
birthdays, holidays and life in general.
“We end up in the kitchen no matter

whose house we are at, and you can learn

a lot about life in the kitchen!” she laughs.

With her family, Lori believes in creat-
ing cozy atmospheres to create lasting
memories and a safe space for all con-
versations. With her clients, she is no
different, and Knotts Coffee, Mays Parlor
and 54 Beans are some of her go-to
client meeting places. With her family
bonding so much in the kitchen, it only
makes sense that she loves giving Cutco
knives as her closing gifts. “My clients
love them and use them regularly,” she
says. “I even have different types of

knives so they can start a collection.”

Quality time with family blends into
finding time for herself. From throwing
pottery to making jewelry, you can always
find Lori crafting. She enjoys “walks and
talks” with her friends, which build trust,
an attribute she hopes to be remembered
for. “I want to be someone who helps oth-
ers find their full potential, happiness and
joy but most of all, Christ. Life is a journey
that should not be traveled alone. There
are so many trials in life, but there is also
freedom.” Lori has found her definition of
success, “loving the life you live and living
it with the people you love,” through her

work in real estate, her family and Christ.
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| have had the pleasure of working with Lori for over 15 years as
her managing broker. From day one, Lori has been a consummate
professional, focused on the needs of her clients, sacrificing
her personal time to make sure that every client she represents
reaches their real estate goals. Outside of her real estate career,
| find that Lori is a truly nice, genuine person who cares about b |
others and returns that same commitment to her community. '

— Jimmy Gillerlain, Managing Broker, Berkshire Hathaway
HomeServices RW Towne Realty u e K

Ask us about...

True North Title’s Remote Online Notary (RON) closing that prioritizes your
client relationship and puts you — and all parties — at the virtual closing table.

G

Chosen first as your local settlement
company, we're approved to close

WZ(@% Cash2Keys transactions in Virginia!

(757) 963-5223 | TrueNorthTitle.com




J
HERES TO PASSIVE INCOME
OPPORTUNITIES IN THE NEW YEAR!

MARKETING. BRANDING. . ?h57-2I0§-7555 i
info@leaharielphotography.com
PHOTOGRAPHY- Visit today // leaharielphotography.com

RentersWarehouse’

Full-Service Real Estate
Transaction Coordination

Taking care of your mostimportant transactions
so you can focus on your goals!

Locally owned and operated, your number one
choice for property management

SE Virginia 1354 Kempsville Rd. Suite 102 Chesapeake, VA 23320
(757) 272-1616 » rwhamptonroads.com

Input listings ¢ Upload pictures
Change prices ( Update contingencies, pending, & sold

Communicate between all vendors

Maddie Podish er required resale documents

B ooans- ACHOSA

E: tina-maddie @achosahw.co m
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partner spotlight

Story by Danielle Kidwell
Photos by Leah Ariel Photography

QUALITY
ASSURANCE

Quality Assurance Inspections, commonly known as QAI,
is a home inspection company that prides itself on deliv-
ering high-quality inspections in the real estate market.
The QAI team is dedicated to going above and beyond to
accommodate clients’ needs and busy schedules, making

them a reliable partner for real estate professionals.

Stephanie Fields: A Personal Connection to Excellence
Operations Manager Stephanie Fields, an integral
part of the QAT team, is proud of the loyalty and
personal interest the company embodies. “I am
personal friends with the owners,” she explains.
“Knowing that I have a special-needs daughter,

they understood how critical job flexibility is to

me.” When the position became available, they
reached out to Stephanie, and it turned out to

be one of the best decisions she ever made.

Paul Muir: A Diver Turned Inspector Turned Manager
Paul Muir’s story is equally interesting. A retired
Navy diver with a strong background in construc-
tion, he joined QAI in 2017, hitting the ground
running. “Home Inspecting can be strenuous
and demanding on the body if you are perform-
ing 10 crawlspace inspections a week, not to
mention the hot attics in the summer months,”
he explains. “When Jay and Totch asked me

to manage the company in 2022, I jumped at
the opportunity because I still love this work
and how important it is to our clients and
agents.” With more than 2,000 inspections
under his belt, Paul brought a wealth of
experience to the team. His deep under-
standing of the industry and commitment

to thorough inspections have helped

QAI stand out in a crowded market.
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Commitment to REALTORS® reports, usually delivering them within a few hours, and are always available
The QAI team members understand for follow-up questions or just to discuss the report with the client if they need
that real estate is a 24/7 industry, further clarity. The client’s fee goes beyond just the inspection, which is espe-
and they pride themselves on timely cially true for the many overseas military clients buying a house “site unseen.”

" J T e The Virginia Department of
y Professional Occupational
Regulation (DPOR) lists the
minimum requirements to obtain
a home inspector license, but QAI
inspectors far exceed those require-
ments before being hired. They per-
form more than double the minimum
supervised inspections and must also
perform proficiently under a panel
of senior inspectors before hiring,

with the result being streamlined and

consistent inspections regardless of

which inspector is assigned to the job.

The QAI team also loves empowering
real estate professionals in the home
inspection process by providing edu-
cational sessions to brokerage offices

by request. During these quick Lunch &
Learn briefs, they discuss QAI services, the
home inspection process, expectations and
their approach to certain unique situations
in their findings and provide tips on how to
look for certain “deal killers” to avoid wasting
time and money on an inspection. They also
guide agents in writing Property Inspection
Contingency Removal Addendums (PICRAs) to

help protect agents and the client during repairs.

At QAI, community involvement is a core value.
The company and its inspectors actively engage
in various community initiatives such as food
bank donations, coaching youth sports and par-
ticipating in home-buyer workshops. The team’s
commitment to making a positive impact extends
beyond home inspections. Stephanie and Paul define
success as the happiness of their clients, the joy

of their families and the opportunity to give back.
They believe in living life to the fullest and leaving

a positive impact on those they encounter, making
them remarkable ambassadors of the QAI brand.
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NO HEADBANGING REGQUIRED.

Get to know Stephanie:
“My son is 21, enrolled at

TCC for cyber security and

works part-time at a car res-

toration body shop. He’s very

. . In the world of mortgages, Katie Brinson is a force and systematic, allowing people to relax and enjoy
active in church and enjoys
all things computer-related. to be reckoned with. She's not just a loan officer; the fun part of buying a home while she handles the
My daughter is 13 and has she's a relentless advocate for her clients, and an details that can often seem overwhelming.
Df:iwrll Syndflome- Shebls ZJOYth experienced mortgage advisor with a heart and Katie has guided countless families into
and always ha — pbesides e ¥
ys happy : a passion for helping her clients leverage their homeownership, turning the impossible into
teenage hormones. She enjoys " t ts t t t | wealth
being outside, playing in the O P e JCeaT possible. Check out a few of her 5-star reviews,
water and going to Ocean Breeze. Katie works with all types of borrowers and is Their experiences speak louder than words!
I am a competitive bodybuilder, known for her specialization in self-employed
so I spend a lot of my free time clients. She has created a process that is streamlined

in the gym. During the summer,
I can be found at the beach, and

Ilove being outside in nature.”

% % % % & CLIENT REVIEW
Get to know Paul:
“My wife and I are empty-nesters Katie and her team kept us informed every step of the way. She was very pleasant to work with and

except for our three chihuahuas and ) ) :
. . reassuring during the whole process. We never had to guess where we were during the process. We
two cats. My wife of 27 years is a

cosmetologist and works from home. will definitely recommend her and her team. - Michael G.

My daughter lives in Virginia Beach and
works at the Norfolk Commonwealth & & % & % CLIENT REVIEW

Attorney’s Office. We are new own-
Her professionalism, attention to detail, and prompt communication made the entire process smooth
ers of an RV and love to camp at every

opportunity, frequenting the state parks and stress-free. | appreciate their dedication to finding the best options for me and guiding me

of Virginia, aiming to stay at all of them, through each step with expertise - Sophia B.
including private camping grounds.”

WHETHER YOU ARE LOOKING TO PURCHASE, BUILD, OR REFINANCE THE PRIMARY OR VACATION HOME OF
YOUR DREAMS, KATIE CAN HELP GUIDE YOU THROUGH THE STEPS TO MAKE IT A REALITY.

KATIE BRINSON :
VP | Sales Manager Kthe

[ H ACM
& Sr, Loan Officer
MMLS B20647 Brlnson
(540) 212-8277 | kbrinson@acmllc.com ; AN ATLANTIC COAST
Hard Bock. Smooth Desinge. © HesvyMecalllorpaeges oom MORTGAGE

HeavyMetalMortgages.com
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Welcome to

2024!

MNow's the time to set meaningful goals to strengthen
your connections; expand your business, and reach
new heights. Contact me and |'ll show you a game

plan for success.

Let’s get started!

First American
Home Warranty™

Your Local Resource

o Jamie Cook
B 757.390.8785

Help your clients start the year with
the keys to their dream home.

As your local lender, I'm here to make
homeownership goals a reality.

Download My
Mabile App
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COLBY RAYMOND | 757-748-5522 @

Morigage Froducing Sales Manager | NMLSF 455342
colby.raymond@townebankmortgage.com
townebankmortgage.com/colbyraymaond

TOWNE BANK

Follow Me @ClosedByColby MORTGAGE

HMLS # 512138, This I3 not 2 commitment to lend. For Agents-and professional use anly. %

BUILDING YOUR VISION INTO REALITY.

@i

UME{"F

IR vs

More than just another title company.

Here today to help you
have a smoolh elosing tomorrow!

JL:HJ_ | ferdure. 'f-,,lF--::HI u.:Tr_, Rueailable i
J P

(757) B19-6682
orders@titleconcepts.biz 28]
www.titleconcepts.net TR

e LA Y
(//?*Cffl ,ﬁizg:yf Settlement Agent @-ﬁﬁ‘f

THE
DIFFERENCE ™~ |
BETWEEN
BEING HOT

Hypnosis isn't about
Josing control — it's about
' getting is back! 23

= Stop Smoking P ey
* Build Mind/Bedy Connection .3 s
for Weight Loss i B
| - Enhance Sports & Career 3 r:
Performance ;
; Heleasf.e Fear, Anger, Negativity | ]"}Fljno Health
& Grig i

- Minimize Exam Andety
- Master Public Speaking
« Boost Self-Esteemn &
Confidence Master Hypnuthe ra pist
* Recover From Trauma g
» Grow Personally & Spiritually
* Explore Past Life Regression
« Get Direction With Life
Purpose Awareness

Solutiens

heali "Ir[‘l"llh:lﬂ[l SYoU.COm
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featured REALTOR®

Story by Danielle Kidwell
Photos by Leah Ariel Photography

IRON VALLEY REAL ESTATE
HAMPTON ROADS

“I wanted to start a more
fruitful life with my wife,
Nikki,” he says. “I have
always been someone who
loves to coach and help
others succeed where I've
succeeded.” Leaving behind
a career as a helicopter
mechanic after separating
from the Navy, he embarked
on a new adventure in

the world of real estate.
For Sebastian, the attrac-
tion of real estate lies in
the incredible potential

to make a significant

impact on people’s lives.

“I was a friend of Eric
Edwards for a long time
before even contemplat-

ing real estate, and he
opened my eyes to the
endless possibilities,”
Sebastian explains. “It was
a no-brainer to start a new
career at his firm.” The
choice to join a veter-
an-owned business that goes
the extra mile for its clients
came naturally to Sebastian,
and the opportunity to learn
from Eric Edwards, Mike
Little and Andy Nelson —
individuals Sebastian looks

up to — sealed the deal.
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EBASTIAN

kY|

Sebastian’s commitment to helping others
succeed is evident in his role as the founder

of the Skyline Realty Group. His favorite
moments in real estate have been mentoring
and guiding his agents toward becoming top
producers. However, even before he reached
this level of success, he remembers the crucial
role that mentorship played in his journey.

“I don’t know if he knows this, but I’ll never
forget the long days and nights of learning
from Andy when he would stay at the office
way after hours just to keep teaching me
about real estate and how to be better every
day,” Sebastian shares. “The hands that have
molded me in real estate have, in part, touched
the lives of all my clients and our collective
success stories.” Sebastian’s thirst for knowl-
edge, negotiation skills and unique ability

to clearly explain all aspects of real estate

set the tone for his strong team of agents.

SEBASTIAN IS A
CONSUMMATE

PROFESSIONAL

AND PASSIONATE
REALTOR® WHO GUIDES
HIS CLIENTS WITH
HONESTY, TENACITY AND
KNOWLEDGE FOR EVERY
TRANSACTION. HE HAS
ALSO BECOME A GREAT
TEAM LEAD AND NOW

IS SPENDING HIS TIME
CULTIVATING OTHER
AGENTS’ CAREERS AND
LIVES IN A POSITIVE,
IMPACTFUL FASHION.”
— MIKE LITTLE, PRINCIPAL
BROKER-OWNER, IRON
VALLEY REAL ESTATE
HAMPTON ROADS




Sebastian’s regular podcast choices and
favorite business books are a testament

to his commitment to self-improvement.
He regularly tunes into Aeeping Current
Matters and the Massive Agent podcasts.
His favorite business books include 7%ink
and Grow Rich by Napoleon Hill, Can’t
Hurt Me by David Goggins and 7he ABCs
of Real Estate Investing by Ken McElroy.
Sebastian loves to meet with clients at
places like Cantina Laredo in Town Center,
local coffee shops or in his office’s com-
fortable and welcoming environment.

As a thoughtful gesture, Sebastian gifts
his clients an American flag with their
house etched into it, ensuring they forever

remember their home, even if they move.

Sebastian’s family includes Nikki, the
couple’s 9-month-old son, Roman, and a
full house of three dogs and an American
shorthair cat. When they’re not hitting the
beach, they enjoy sitting by the fire and
relishing the great outdoors. Sebastian’s
interests extend to hunting, playing video
games and spending quality time with his
friends. Many people might be surprised to
learn that Sebastian played the drums for
five years and was a traveling soccer player
for a decade in his youth. Today, he is an avid
outdoorsman, finding solace in the country-

side while indulging in his love for hunting.

“I am still beyond passion-
ate about helping others
achieve their success in real
estate,” Sebastian expresses.
“Whether buying, selling

or investing, I am here to
help, educate, coach and
win.” Sebastian wants to

be remembered as a bright
star in a dark sky, someone
who offered valuable advice,
perspective and love to those
in need. His goal is to make
others feel good and leave

a positive impact on their
lives. He is most grateful for
his wife and son, who bring

immense joy to his life.
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ULTIMATE
SUPPORT FOR
SUCCESS IN

ANY MARKET

An Interview with HRRA'S
2024 President of the Board

The National Association of REALTORS® (NAR) has played a pivotal role in
elevating the standards and expertise of real estate professionals for
over a century. As the largest trade organization in the United States,
NAR is steadfast in its commitment to championing the rights of
REALTORS® and homeowners nationwide.

Drawing upon a rich legacy, |, as a seasoned REALTOR® with over 27
years of experience, attribute a substantial part of my professional
growth to NAR's invaluable contributions. Through participation in
REALTOR® designations, active engagement with the association,
assuming leadership roles, and fostering connections within the real
estate community, | have witnessed firsthand the indispensable role
that NAR plays in our industry.

Membership in NAR is not merely a formality; it is a cornerstone of our
profession. The association diligently strives to provide us with the
essential resources and tools required to deliver unparalleled service to
our clients. In the realm of real estate, professionalism serves as the
hallmark that distinguishes REALTORS®, and NAR remains unwavering in
its dedication to upholding and enhancing these standards.

KIM GEORGES
2024 PRESIDENT OF THE BOARD That's Who We R!

 —
REALTORS®
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—— MORTGAGE ——

VIRGINIA BEACH'S PREMIER HOME INSPECTORS Do you run a team or brokerage?
’ — | I HAVE YOUR AGENTS JOIN OUR FREE MORTGAGE MONDAYS Z0OM.

Whalt should they expecl?
e Maslerclasses on ways to increase closing
presented by renowned special guests.

e Morlgage Market Updates from a local lender
perspective

e Up-to-date education on loan products and
strategies to keep clients informed

What do you get?
e More tools and training Lo offer vour agents
at no obligation.

Don't miss the next one. Have them register below

Caplarivg Dot World, Oue Ghot af a Tome

mee‘ art with a SPlash, y

www.newmortgagemondays.com
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SERVICES:
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Delivering superior

home insurance for
Y 4 7 your clients and
c ensuring that they
’ fully understand the

policy and covergges.

jaisar i

Vacan Hame !3|u.:_J|'::_J

Term Rental Set Up

RACHEL
SADDLEMIRE
PHOTOGR APHY

(336) 970-1386 gnﬂsehead' Jaisar Bruneau Scan for a quote

E = J.-‘. : i TR i . 1T ,“.
Scan for a <o bl rachelsaddlemire.com INsurance  (757) 568-5654 Jaisar.Bruneau@Goosehead.com R
Quick Quote g : el | RachelThePhotog42@gmail.com The Torcia Agency R
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© HDRPHOTOS © VIDEOGRAPHY @ MATTERPORT @ FLOOR PLANS & MORE

FREE DRONE PHOTOS WITH EVERY LISTING

REAL FRODUCERS

| SPECIAL

& www.lighthousevisuals.com &) 757-637-1743

It’s not
what you

Consistently providing a fantastic
home inspection experience to
clients and referral agents since 2013

Why QAI?
+ We are partners

O'NEAL TAX SERVICES

S5afe ond Sound

P> hampton roads REALTORS® association

By Aubréa Shackleford, VP of Communications &
External Affairs, Hampton Roads REALTORS® Association

With a new year comes a new leadership

team for the Hampton Roads REALTORS®
Association (HRRA), a chance to take all our
accomplishments into a new season and cast

a fresh vision for the future of the association.
As we have transitioned to becoming fully
self-governed over the past few years, we have
undergone many transformations. During her
tenure, 2022 Chairman of the Board Barbara
Sgueglia successfully elevated the association
all around, bringing us fully into the present
and setting up the association for further
progression. 2023 Chairman of the Board
Jeremy Caleb Johnson sought to put a halt to
seismic changes, with a focus on advancing
what the association already does well —
advocacy, education and community outreach.
From expanding the association’s government
affairs and advocacy efforts in the Southside
Hampton Roads area to offering top-notch
education from nationally renowned speakers
to expanding our positive impact in the
communities in which we live and work through
volunteerism and charitable giving, we are
proud to witness the fruition of Jeremy’s vision.

So, what’s next? Under new bylaws,
HRRA has sunset the Chairman of the
Board title in exchange for the presti-
gious President of the Board, and Kim
Georges, managing broker of Howard
Hanna Real Estate Services, is the first
to hold the name. Her focus for this
year? Professionalism. As a broker who
has mentored countless agents in their
real estate careers, Kim has always
believed that the most successful agents
prioritize professionalism, positivity
and productivity. Professionalism, she
believes, is best achieved through obtain-
ing designations through the REALTOR®
organization. In her experience, agents
who have obtained their Graduate,
REALTOR® Institute (GRI) are “a head
and shoulders above the rest” and are
ready to take the real estate world by

storm faster than their contemporaries.

Under her leadership, HRRA has plans

to bring more designation opportunities

right here to Hampton Roads, including

A

AEAL ERTATE

CMP.
RELATIONSHIPS

THAT WIN.

several courses needed to obtain the
GRI. In 2024, members will have the
opportunity to acquire the Accredited
Buyer Representative (ABR), Military
Location Professional (MRP), Pricing
Strategy Advisor (PSA), Senior Real
Estate Specialist (SRES) and At Home
with Diversity (AWHD) designa-
tions, as well as the Luxury Homes
Certification (LHC) in-house. Through
partnerships with companies such as
Dynamic Directions, HRRA members
can also take several online designation
courses at a discounted rate, which
will increase their professionalism

from the comfort of their own offices.

HRRA could not be more excited for
the year ahead and hopes to see many
more members taking advantage of
the professional development benefits
their REALTOR® membership affords
them. We are committed to providing
superior education that will set our

agents up for successful careers ahead.

Third-generation appraisal team

specializing in complex properties, waterfront, acreage, and
beyond in Virginia Beach, Chesapeake, Norfolk, Suffolk, and
the surrounding Hampton Roads area

in real estate.

- We are
veteran-owned
and -operated.

« We communicate
our findings in a
reasonable and
non-threatening

manner. qaihome.com

Tax Preparation & Filing | IRS Letters & Demands
Tax Consultation

Roger O'Neal, Enrolled Agent
Tax Accountant

4772 Euclid Road, Suite A, Virginia Beach, VA 23462
(757) 226-7124 | onealtaxva.com

2509 George Mason Drive #6658
Virginia Beach, VA 23456

(757) 689-0607

www.vabeachappraisals.com

(757) 689-7396
qaihome@qaihome.com

Tesan CNP: Tiish Faitz & Chiris and Biaitt Povsy
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»» another Real Producers celebration event recap

Photos By Charles Townsend, Townsend Videography & Photography

Real Producers Magazine
Celebration Party: A TRIUMPHANT
AFFAIR AT CHESAPEAKE HOMES

The Real Producers Magazine Celebration Party for
September, October and November 2023, hosted at the
Chesapeake Homes Builder Design Gallery, was a tremen-
dous success. Cassie Smith, Nicole Maggio-Deaton and the
Chesapeake Homes team curated a festive atmosphere filled
with delicious food and lively entertainment, making the
event a memorable one. Special thanks to our vetted Real
Producers preferred partners for contributing to the diverse
libations that enhanced the celebration.

This exclusive gathering, where featured agents receive

articles for free because of peer nominations, underscored

the community spirit within the real estate industry. The

46 - January 2024

BUILDER DESIGN GALLERY

Chesapeake Homes Builder Design Gallery provided an ele-
gant backdrop, and the organizers’ attention to detail ensured

a seamless and enjoyable experience for all attendees.

The evening showcased the industry’s camaraderie, offering
professionals the chance to connect and build relationships.
This successful celebration reflects the dedication and
passion of real estate professionals, with events like these
playing a crucial role in fostering collaboration and appre-
ciation within the thriving community. In essence, the Real
Producers Magazine Celebration Party at Chesapeake Homes
was a triumph, reinforcing the industry’s commitment to

excellence and community building.

AGENTS CELEBRATED AT THIS
EVENT INCLUDED:

Cole Hart, OWN Real Estate

Nina Olander, Keller Williams
Kathryn Kramer, Howard Hanna
Val Milan, Swell Realty

David Cacace, BHHS RW Towne Realty
Kelsey Derby, RE/MAX

Joe Carmada, AtCoastal Realty
Robert Pickles, Keller Williams
Melody Cespedes, 1st Class Realty
Eli Miller, Encompass Real Estate
Solutions brokered by eXp Realty

NOT PRESENT BUT CELEBRATED

IN SPIRIT:

Shelly Taylor, Shel’s Home Team
brokered by eXp Realty

Scott Meredith, BHHS RW

Towne Realty

Eric Reed, Verian Realty

Eric Edwards, Iron Valley Real Estate
(we will celebrate them at the next

magazine celebration party)

PARTNER FEATURES INCLUDED:
Sarah Dodson, Prosper Insurance
Justin Miller, Veterans United Home
Loans of Hampton Roads

Trish Edwards, Cinch Home Warranty
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And please give a special thank you to the follow-
ing vetted preferred partners who came out to
celebrate with us and gifted framed copies of the

articles to those we featured in these issues.

Samantha Snyder, True North Title

Carrie Williams, Atlantic Bay Mortgage

Jay Bennett, Quality Assurance Inspections (QAI)
Becky Amos-Mohrhusen, AnnieMac Mortgage
The Elite Team

Christie Woytowitz, LoanDepot

Kim Dombrowski, Impressive Home Staging
Rusty Parker, OVM-AnnieMac Mortgage

Greg Bell & Alvin Lapitan, The Broker

"= Nominate your favorite agents, brokers and industry
leaders through the link available at facebook.com/
hrrealproducers page
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Kimberly has been originating loans since
2011 with extensive knowledge of VA,
first-time buyers, and self-employed
borrower mortgage loans. Her expertise
helps clients make smart and strategic
financial decisions beginning with their
mortgage loan. Kimberly works to build
wealth through real estate for every family,
every day.

When she's not helping her clients achieve
their goals of homeownership, Kimberly
devotes her time to serving as a member of
the Board for the Women Against Violence
and Development Committee of the
Samaritan House.

Clear Mortgage powered by

City First Mortgage Services NMLS #3117

Eclear

MORTGAGE

Kimberly Vap

Mortgage Loan Originator
NMLS #796166

5224 Indian River Road Unit 104
Virginia Beach, VA 23464
Branch NMLS #2473982

757.544.8934

kimberly.vap@clearmortgage.com
clearmortgage.com/kimberly-vap

Why Use Kim?

LOCAL LENDER

OVER A DECADE
OF EXPERIENCE

SPECIALIZES IN VA
& SELF-EMPLOYED
BORROWERS

RESPONSIVE
COMMUNICATION

SPECIALIZES IN
MULTIPLE LOAN
PROGRAMS

ONE CALL DOES IT ALL"! CELEBRATING

]Kﬁ

SAFE HOUSE

PROPERTY INSPECTIONS

* SEWER CAMERA INSPECTIONS

» TERMITE/MOISTURE INSPECTIONS
o MOLD SAMPLING

= POOL INSPECTIONS
* PROPERTY SAMITIZATION g '
= TEAM OF INSPECTORS

* MULTIPLE TEAMS .~
* QUICK REPORTS

L

PEST HEROES
R A

~
PEST HEROES

* REAL ESTATE/WDIINSPECTIONS
* TERMITE INSPECTIONS & TREATMENT
s SEASOMNAL PEST CONTROL
» CRAVWLSPACE & MOISTURE SOLUTIONS
= MOSQUITO & VECTOR CONTROL
* RODENT CONTROL & EXTERMINATION
* BREPAIR SERVICES

* FREE MOVE-IN PEST TREATMENT WITH EVERY INSPECTICON

(757) 418-0944
SafeHousePropertylnspections .com

A DIGITAL MARKETING CONSULTANT
MAKING CONNECTIONS. DELIVERING RESULTS.

NOT YOUR AVERAGE
s SOCIAL MEDIA PACKAGE!

| Professional Photos

(7 3 2) 6 0 6 B 5 2 3 6 | Written Content Creation

info@adigitalteam.com | Social Ads
| Post Scheduling

| Curation of Facebook, Twitter, and Instagram

20,000+
INSPECTIONS

2008 - 2023

(757) 367-8342

PestHeroes.com | CLASS A CONTRACTOR

Professional

HEADSHOTS

www.CHARLESTOWNSEND.net
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why you are nominating the individual.
:l Maybe the person has an amazing story
that we need to tell, or perhaps someone
/ \ overcame extreme obstacles, is an ex-
—l ceptional leader, has the best customer

service or gives back to the community in
ABOUT THIS MAGAZINE

RUSTY
PARKER

a big way. The next step is an interview
with us to ensure a good fit, and then we
Welcome to Real Producers! Some put the wheels in motion for our writ-

of you may be wondering what this er to conduct an interview and for our

publication is all about, which is why photographer to schedule a photo shoot.

we have created this FAQ page.
Q: WHAT IS THE COST TO FEATURE

A REALTOR®, AGENT OR TEAM?
A: Zero, zilch, zippo, nada, nil. The fea-

Here, we will answer the most commonly asked

questions from around the country regarding

Named 2022 Scots
MMLS ID#: 118824 | 757-560
annie-mac.com | rustyparkerannie-mac.com

our program. My door is always open to discuss
anything regarding this community — this

publication is 100% designed to be your voice!

Q: WHO RECEIVES THIS MAGAZINE?

ture costs nothing, my friends, so nomi-
nate away! We are not a pay-to-play model.

We share real stories of real producers.

Q: WHO ARE THE PREFERRED PARTNERS?

A: Anyone listed as a preferred partner in

A: The top 500 agents in Southside Hampton Roads.  the front of the magazine is a part of this
We pulled the MLS numbers (by volume) from Jan.1, community and will have an ad in every

2021, through Dec. 31, 2021, in the Hampton Roads’ issue of the magazine, attend our quarterly

Bulk Discounts Available
% We Ship Direct %

Only 9% of People Can Name

Their Realtor After Just Two Years!

Stop Wasting Money On Gifts That
Fail and Start Creating Raving Fans!

Get A System In Place!
The Gold Standard

We Turn Gifts Info Long-Term

[' _ Branding Opportunities
Y CUICO

CIOSING GIFTS o 100% Tax Write-Off As Advertising

Russell Wimbrough Lowest Cost-Per-Touch
757-714-7207 ~ 3

www.aforevergift.com

Tool in the Universe
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+ Best Classy Way to Put Your Name in Front of Your Client for The Rest of Their Lives.
iﬂ CIOSing GIﬁS + Lasts Forever, Used and Loved Daily, Top-Quality Products, & Sure to Impress.
+ Engraved With Your Name, Number, Logo, & Even a Snazzy Tagline.

south side area. We cut the list off at No. 500, and
the distribution was born. For this year’s list, the

minimum production level for our group is $8.6

million in 2021. The list will reset at the end of 2022

for next year and will continue to update annually.

Q: WHAT IS THE PROCESS FOR BE-
ING FEATURED IN THIS MAGAZINE?

A: The process is simple. Every feature you see

has first been nominated. You can nominate REAL-

TORS®, agents, affiliates, brokers, owners or even

yourself. Office leaders can also nominate real
estate agents. We will consider anyone you bring
to our attention because we don’t know every-

one’s story, and we need your help to learn more.

A nomination currently looks like this: Email us

at joni@realproducersmag.com with the subject

line “Nomination: (Name of Nominee)” and explain

events and be a part of our online commu-
nity. We don’t just find these businesses
off the street, nor do we work with all
businesses that approach us. One or many
of you have recommended every preferred
partner you see in this publication. We
won’t even meet with a business that you
have not vetted and stamped for approval,
in a sense. Our goal is to create a power-
house network for the REALTORS® and
agents in the area and for the best affili-

ates so we can grow stronger together.

Q: HOW CAN | RECOMMEND A
PREFERRED PARTNER?

A:If you have a recommendation for a
local business that works with top real
estate agents, please let us know. Send an

email to joni@realproducersmag.com.
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Welcome to the Team!

' THE BROKER|

Mary Bennett Dylan Powell Paul Glocker
Broker Broker Broker
mary@thebrokerva.com dylan@thebrokerva.com paul@thebrokerva.com
804-829-3178 757-297-3746 757-372-2471

thebrokerva.com

Greg Bell Alvin Lapitan
Broker/Owner - 1 Broker/Owner
greg@thebrokerva.com A 7 alvin@thebrokerva.com
757.642.5078 ' 757.619.4494

Holly Florio Sydney Comisky Jennifer Pilat
Broker Broker Broker
Holly@thebrokerva.com sydney@thebrokerva.com Jennifer@thebrokerva.com
740.817.2612 757.769.4607 757.358.2227
The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a reglstered DBA of Broker, LLC NMLS# @ The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS# @
2450802 (www.nmlsconsumeraccess.org (http:/www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice =~ el 2450802 (www.nmisconsumeraccess.org (http:/www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice
g g
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No matter the time of day, smart window treatments are...
convenient efficient private

Whether you like waking up to beautiful morning sunlight, saving on energy costs in the
afternoon, or getting a little more privacy at night, the Budget Blinds Smart Home Collection

helps you program your window treatments to perfectly fit your lifestyle.

B BUDGET' 757-356-9996 | BudgetBlinds.com 3

R BLINDS =
Style and service for every budget. 927 BATTLEFIELD BLVD STE 4OOB | CHESAPEAKE VA 23320 Eﬁ



