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Resources For Your Clients,

Client Retention For You!

Leverage The
Inspection With
Faster Estimates

Repair Pricer
Is A Click
Away

aEr R

Repair Pricer A - Repair Pricer is Easy To Activate
is included gty - via Your HomeBinder Account

with all of it -
our inspection
reports. o

($60 Value) Look for the
email invite

e& Repajr Pricer Repert

98% ACCURATE Order the
report

24 HOUR TURNAROUND

Estimate in
EASY TO USE 24 hours

OLF faunrice

SKILLED PRICING EXPERTS

Call Today

800-821-1820

630-821-1820 | request@brickkicker.com
INSPECTION SERVICES

. NEW YEAR, NEW ATTORNEY

°
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Real Estate Transactions, Litigating,
Criminal and Civil Cases

Joseph A Padula-Zamora
Attorney At Law

We Offer Services in English & Espanol

17 W 775 Butterfield Rd., Unit 124
Oakbrook Terrace, IL 60181

www.zamoralawpc.com
312-788-7819
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DAN@RATE.COM

WWW.RATE.COM/DAN
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INSPECTELITE.COM | (224) 410-6004

IL License Home Inspector #450.011805
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

ATTORNEYS

Camden Law Office LLC
(630) 789-5896
CamdenLawOffice.com

Donna Craft Cain P.C.
(630) 941-8650
DonnaCraftCain.com

Fry Law Group LLC
(630) 563-5383
FryLawGroup.com

Law Office of
James F. White, P.C.
(630) 466-1600
JWhite-Law.com

Law Office of

Stuart D. Polizzi
(708) 476-6852
StuartPolizziLaw.com

Niko Law LLC
(708) 966-9388
Niko-Law.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

The Kelly Law Firm, P.C.
(630) 660-4963
Kelly-LawFirm.com

The Law Office of
Damon M. Fisch P.C.
(630) 857-95M1
Fisch.Law

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

Zamora Law Office P.C.
(312) 788-7819
ZamoralLawPC.com

CARPET/DRAPERY/
UPHOLSTERY CLEANING
Bella Custom Cleaning
(708) 579-3182
Bella-Cleaning.com

CLIENT AND
REFERRAL GIFTS
Cutco Closing Gifts
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

CUSTOM COUNTERS
& STONE WORK
Select Surfaces

(847) 260-5940
SelectSurfaces.net

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FLOORING

Great Western Flooring
(630) 357-3331
GreatWesternFlooring.com

HEATING & COOLING
ComforTemp

(630) 537-8367
MyComforTemp.com

HOME INSPECTION
Elite Inspections Inc
(224) 410-6004
InspectElite.com

Phoenix Real Estate
Solutions LLC
(708) 846-2883

The BrickKicker
(630) 420-9900
BrickKicker.com/Chicagoland

White Glove Building
Inspections

(630) 428-4555
WhiteGlovelnspections.com

HOME WARRANTY
Achosa Home Warranty
Kim Bisaillon

(847) 975-6706
AchosaHW.com

HWA Home Warranty

of America

(888) 492-7359
HWAHomeWarranty.com

INSURANCE
Comparion Insurance
(630) 347-9855

Goosehead Insurance
Boggs Agency

(630) 365-7248
Goosehead.com

SCAN NOW
to view the
HOLIDAY
LOOKBOOK

LIGHTING & HOME
FURNISHINGS
Hortons Home Lighting
(708) 352-2110
HortonsHome.com

MORTGAGE / LENDER
Caliber Home Loans
Bill Pendley

(630) 330-5626

Guaranteed Rate
Alanna Seebauer
(847) 343-0563
AlannaSeebauer.com

Guaranteed Rate
Dan Gjeldum
(773) 435-0654
Rate.com/Dan

Guaranteed Rate
Dan Rock

(630) 364-7509
rate.com/drock

HomeTown Lenders, Inc.

(708) 478-3094 x128
HTLMokena.com

Neighborhood Loans
Archie Vetter

(708) 261-5583
AVetterLender.com

Rocket Mortgage

Pat Cannone

(630) 965-8138
www.PatCannone.com

MOVING & STORAGE
Boerman Moving & Storage
(630) 972-1000
boerman.com

Prager Moving & Storage
(630) 276-1200
PragerMoving.com

PAINTER

McMaster Painting &
Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

8 REASONS WHY

IN-HOUSE
MARKETING
DEPARTMENT

THOUSANDS OF
S* REVIEWS

ALTERNATIVE
PROGRAMS

LA E

PHOTOGRAPHY
Portraits of Home
(708) 212-4206
POHphotography.com

PRINTING, DIRECT
MAIL SERVICES
Marvin’s Mailers
(847) 710-2346
MarvinsMailers.com

PROMOTIONAL
PRODUCTS

Multi Print and Digital
(630) 985-2699
MultiPrintAndDigital.com

PROPERTY MANAGEMENT
GC Realty &

Development LLC

(630) 587-7400
GCRealtylnc.com

RADON MITIGATION
DuPage Radon Contractors
(630) 836-1918
DuPageRadon.com

Oans

IN-HOUSE
OPERATIONS

PULL THROUGH RATE

THE

REAL ESTATE VIDEO &
PHOTOGRAPHY

KDE Photography Inc.
(630) 244-9959
KDEphotography.com

STAGING

Chicagoland Home Staging
(815) 577-2233
ChicagolandHomeStaging.com

Sizzle Home Staging
(847) 212-3352
SizzleHomeStaging.com

TITLE INSURANCE

Chicago Title Insurance Company
(224) 242-6848

ctic.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

FANNIE MAE

[ JEp—

FREDDIE MAC

F LANE 4 ]
APPROVAL ' SHOP

17 DAYS o e
FASTER | Ja%itt.

THAM THE K

LEMDER

MultiPrintandDigital.com
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www.pohphotography.com | 708-212-4206 | @(Q) cris_portraitsofhome_chicago

real estate photlé)fgraphy

Cris Cunningham

' WE I;(')N'T JUST

INSPECT, WE

TEACH

We specialize in
t time home

.o ESTATE

"'\... .
.

S
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SOLUTIONS LLC

708 Westchester Blvd.
Westchester, IL 60154

708-846-2883

phoenixresolutions@gmail.com

!

REALTY & DEVELOPMENT, LLC

CHICAGO'S RESPONSIVE PROPERTY MANAGER"™

DUPAGE
PROPERTY
MANAGEMENT
LET US PROVIDE YOU
THE GC REALTY
EXPERIENCE™

GC Realty & Development, LLC
gcrealtyinc.com | Mark@gcrealtyinc.com
630-781-6744 Call or Text

HIGHLY TRAINED
AND EXPERIENCED
ATTORNEYS
COMPLETELY
DEDICATED TO
THEIR CLIENTS

RESIDENTIAL & COMMERCIAL
REAL ESTATE e BUSINESS TRANSACTIONS
e COMMERCIAL LITIGATION

4 ; 300 North Martingale Rd.

Suite 725
Schaumburg, IL 60173
(224) 353-6346

|

Mr. Kashyap V. Trivedi. Partner
www.TrivediKhan.com

At Trivedi &

Khan our

attorneys and
paralegals have years
of experience helping
individuals, families,

investors, developers and
business owners in every
aspect of residential and
commercial real estate.

Our attorneys will ensure that the
client's interests are protected,
will deftly move the

negotiation process along,

and get to closing.

550 W. Washington Blvd.
Suite 201 &
Chicago, IL 60661

(312) 6127619 @@ Lrivedi&Khan

KELLY LAW FIRM

HANDLING CLOSINGS
IN ALL CHICAGOLAND
COUNTIES.

-+ 111 E. JEFFERSON AVE., SUITE 103 |
NAPERVILLE, IL 60540 |

PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM

WE'VE GOT YOU COVERED. IE 13:

n

w
- 1
>
=2 > By
. 11
e

Coverage You Gan TRUST This Season

Give your buyers and sellers the coverage they deserve.
Always ask for the HWA FULL SERVICE 13-month company

——— YOUR LOCAL
Eﬁ'ﬁﬁ REPRESENTATIVES

% Over 25 Years
‘8] combined experience!

v /(l;fgm(m)(ﬂ(%

Account Executive
Million Dollar Producer
847-271-7968

Tia.D@hwahomewarranty.com

JigveJucett™ 7

Account executive
Multi Million Dollar Producer
708-205-5193
lluckett@HWAhomewarranty.com
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Get an approval in one day?*

Yup, you read that right. With Guaranteed Rate's Same
Day Mortgage, your clients can get approved in as
little as one day, leading them to the closing table in as
fast as 10 days.”" Consider this your upper hand on the
competition.

SAME

MORTGAGE

How to get your clients a Same Day Mortgage:

STEP 1: Have your eligible clients contact me

STEP 2: Your clients will provide the requested
paperwork within eight hours

STEP 3: And done!

Help your buyers
win their offers

Unimaginably fast. Unbelievably easy.

Ready to kick competing offers to the side?
Contact me today to learn more.

* Guaranteed Rate’s Same-Day Mortgage promotion offers qualified customers who provide certain required financial information/
documentation to Guaranteed Rate within 24 hours of locking a rate on a mortgage loan the opportunity to receive a loan approval within 1
business day of timely submission of documentation and does not suggest that the borrower will receive funding on the same day as their
application submission. For purposes of this offer, documents provided after 1 pm local time or on a weekend or company holiday will be
deemed submitted the next business day. Guaranteed Rate cannot guarantee that a loan will be approved or that a closing will occur within a
specific timeframe. Guaranteed Rate reserves the right to revoke this approval at any time if there is a change in your financial condition or
credit history which would impair your ability to repay this obligation. Read and understand your Loan Commitment before waiving any
mortgage contingencies. Borrower documentation and Intent to Proceed must be signed within 24 business hours of receipt. Not eligible for
all loan types or residence types. Minimum down payment requi s apply. Self-employed b s are not eligible. Not all borrowers
will be approved. Borrower's interest rate will depend upon the specific characteristics of borrower's loan transaction, credit profile and
other criteria. Not available in all states. Restrictions apply. Visit rate.com/same-day-mortgage for terms and conditions.

 Rate cannot g that an applicant will be approved or that a closing can occur within a specific time frame. All dates are
estimates and will vary based on allinvolved parties level of participation at any stage of the loan process. Contact Guaranteed Rate for more
information.
For Broker-Dealer or Agent use only — Not for public dissemination. May not be distributed, reprinted or shown to the public in oral, written
or electronic form as sales material.

Ready to kick competing offers to the side? Contact me today to learn more.

guarantee@_

@ @danrockmortgage

Dan Rock

Branch Manager/SVP of Mortgage Lending
DRock@rate.com
rate.com/DRock

C: (630) 688-5592 F: (773) 328-1698 @therockteamglenellyn

/ Top 1% of Mortgage Originators Since 2012 / Five Star Professional Since 2012

@eum HousinG LENDER Dan Rock NMLS #194424; Guaranteed Rate. Inc; NMLS #2611; For licensing information, visit nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply. Applicant subject to credit and underwriting approval. Not all
applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee. Restrictions may apply, contact Guaranteed Rate for current rates and for more information. *According to Mortgage Executive
Magazine and Scotsman Guide.

I think the phrase “emo-
tional roller coaster” sums
up the 2023 Chicagoland
real estate market. The year
started as expected com-
ing off 2022 as the pan-
demic seemed like ancient
history. As the middle of
the year progressed, we
saw inventory decline and
interest rates creep up. In
comparison to 2020 and
2021, this was an anomaly.

The REALTORS® in our
community are top-notch
and value a challenging
market, showcasing the
finesse required to navigate
transactions successfully.
As the saying goes, “If it
were easy, everyone would
do it,” and this sentiment
resonates in our community.
The anticipated growth and
increased market
share for many
of youin 2024 is
a testament to

your dedication,

especially as fellow REALTORS®

exit the business.

As we navigate the ups and
downs of the real estate mar-
ket, I am thrilled to share that
DuPage Real Producers is
celebrating four years in print!
This journey has mirrored the
dynamic shifts of the market, and
it wouldn’t have been possible
without your continued support
as REALTORS® and Preferred
Partners. Together, we’ve faced
challenges, celebrated successes,
and shaped a collective story
that highlights the resilience

of our real estate community.

We are looking forward to seeing
everyone again at our winter
event next month which will take
place at Santo Cielo on Tuesday,
February 6th at 10am (see details
on page 36).

Andy Burton
Publisher
andy.burton@
RealProducersMag.com

@DuPageRealProducers

ﬁ facebook.com/DuPageRealProducers

NATALE
WEBER

PRODUGERS!

Experienced Chicagoland
Attorneys

* Real Estate Transactions
* Real Estate Litigation
* HOA Disputes

* Evictions

* Mechanics Lien Litigation FEE
* Eminent Domain Litigation

FISCH.LAW

THE LAW OFFICE OF DAMON M. FISCH, P.C

WE ARE HERE TO HELP
www.fisch.law « 630-857-9511

DuPage Real Producers - 11




c = Stand Out. Stay Top of Mind. Sell More.

MARVINQS

MAILERS

- - : 630.548.2650 - marvinsmailers.com - hello@marvinsmailers.com

Scorched Earth Brewing Algonquin
Arlington Ale House Arlington Heights
Brew on the Wall Arlington Heights
Hopvine Brewing Company Aurora
Wolfden Brewing Company Bloomingdale
Rock Bottom Brewery Chicago
Whiner Beer Company Chicago
DryHop Brewery Chicago
Goose Island Chicago
Moody Tongue Brewery Chicago
Miskatonic Brewing Company Darien
Alter Brewing Company Downers Grove
Emmett's Brewing Company Downers Grove
Goldfinger Brewing Company Downers Grove
Elmhurst Brewing Company Elmhurst
Smylie Brothers Brewing Co. Evanston
Temperance Beer Company Evanston
FEW Spirits Evanston
Sketchbook Brewing Company Evanston
Flossmoor Station & Brewery  Flossmoor
Stockholm's Restaurant & Brewery Geneva
Penrose Brewing Company Geneva
Art History Brewing Geneva

(I) (I) 4 | Compliments of:

Sue, Mia, Penny, Karen, Jennifer

630.207.7001
penny.obrien@bairdwarner.com
www.penny-obrien.com

@ Each office is independently owned and operated. This is not
St intended as a solcitation if you're working with another broker

CHICAGO
TITLE

1847 ® 2022

Call me so we

. InHera: 7

Chicage Agent One: i

Mobile Earnest Money Doposit:

Target .r-1:1.r.l:r_t't|n5!.: CALL US TODAY!

Deborah W. Cain - Donna Craft Cain, P.C.
3 East Park Boulevard - Villa Park, IL 60181

RYAN HORVATH :
P: 224. 3 | E

LY ) . ! !
60 South La Grange Road | La Grange, IL 60525
|, 'www.HortonsHome.com| 708.352.2110 HINKLEY

(630)941-8650 - donna@donnacraftcain.com
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P» agent feature

By Lauren Young

Photos by Cris Cunningham Photography

“There are always new chapters in our lives that

might lead to unknown opportunities,” says Sergiusz
(Sergio) Zgrzebski of Keller Williams Premiere

Properties in Glen Ellyn. “In my case, after a suc-

cessful career in broadcast media, I became a

top-performing agent in my office and then a leader

in helping other agents build their careers.”

Originally from the bus-
tling Polish city of Gdynia,
Sergio immigrated to the
US in 2002 after earning
his degree in journalism
in Warsaw to pursue a
degree in TV production
from Chicago’s Columbia
College. Once here,
Sergio began his media
career as a general assign-
ment reporter and anchor
for WPVN Polvision TV,
where he would serve for

nearly twenty years.

“As a general assignment
reporter I developed an
extensive knowledge
about our city, county,
and state,” says Sergio.
“This comes in handy in
my role as a REALTOR®
and allows my clients

to be well-informed.”

After purchasing his first
condo in Chicago directly
from the bank and with-
out a REALTOR®, Sergio
thought the process was
straightforward and easy
to grasp. Three years
later, his step-cousin,
having kept this fact in

14 - January 2024

SERGIO
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mind, was the first to sug-
gest Sergio try real estate

and leverage his ability to
instantly connect with people.
Sergio earned his license in
2012, but quickly found the
job to be less straightfor-
ward than it had appeared.

“Due to a lack of support and
training, I retreated to my
media career,” he explains.
“But I jumped in again in 2015
and haven’t looked back.”

Today, nearly a decade since
he began, Sergio dedicates
much of his time to providing
other agents the training and
support he wished he had
when he was just starting. He
frequently shares top systems,
tools, models, and industry
best practices to launch junior
associates into production.

He also consults associ-

ate agents on economical,
organizational, budget, and
lead-generation techniques,
including the models found in
the book The Millionaire Real
Estate Agent by Gary Keller,

Dave Jenks, and Jay Papasan.

“In my dual role as leader
and broker, I have to show
courage, best practices,

and work diligently to build
agents’ careers,” Sergio
says. “At the same time, it
requires me to score wins to

motivate my fellow agents.”

What his colleagues may not know is that

Sergio is a talented and experienced bass

guitarist, having played since the age of

twelve. One of the reasons he pursued

and excelled in his first career in broad-
cast journalism was his performance
skillset. He plays frequently with his
Reggae band, The Conscious Rockers;
and cover trio, Hashtag Dad Band—play-
ing anything from Pink Floyd to Henry
Mancini to Talking Heads to Daft Punk.
He has even also covered, as a journal-
ist, some musical festivals where they
were playing. “I am a huge fan of NPR’s
Tiny Desk concert series,” shares Sergio.
“After thirty years of music performance,
playing everyone from Jimmy Hendrix
to King Crimson, Red Hot Chili Peppers,
Sting, and Bob Marley, I am immersing
myself in the true roots of western
music: Africa. ’'m listening
to such musicians as
Seckou Keita (Senegal),
Mulatu Astatke
(Ethiopia), and my
latest favorite, Burna
Boy (Nigeria).”

And he is sure to
spend quality time
with his family.

His wife, Agata,
also grew up in
Gdynia, Poland,
and attended
the same high
school as Sergio.
However, as luck
would have it, the
two only met each
other after mov-
ing to Chicago.

DuPage Real Producers - 15
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The couple has two sons,
Ksawery (14) and Feliks (6),
and they all regularly con-
nect with Sergio’s extended
family who now also live

in the Chicagoland area.

“My father, Peter, and my
paternal grandmother,
Barbara, came to this county
in the 1980s. What we
didn’t know is that both my
and Agata’s great-grand-
parents were once living in
the US and decided to go
back to Poland at the turn
of 19th and 20th centuries,”
shares Sergio. “Our family’s
migration and the struggle
my generation faced is one
of the great stories of the

American dream come true.”
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His family’s story and his own personal
journey has given Sergio an attitude of
gratitude. By giving back to his community,
and remaining an active participant in his
local neighborhoods as an elected official and
supporter of important

causes both here and

in Poland, he hopes

to “pay it forward.”

“Success is liking what
you do and making a
positive impact while

e .
doing it,” says Sergio.

Looking forward, Sergio
hopes to focus his
energy more on invest-
ments and major real
estate projects while
continuing to mentor

new generations of

Sergio
with his
family.

REALTORS®. He currently owns
several investment properties but
hopes to add more to his portfolio
over the next several years as he

scales back on actively selling.

LOVdINI SAILLISOd
Od NOA LVHM OSNDIIN

Sergio playing with his band.

In addition to this lesson of focus
and mastery, he emphasizes the
importance of perseverance to the
agents he mentors. He also regularly
shares this and other advice on his
real estate-focused, Polish-language
podcast, Domator, which he started
at the beginning of the pandemic

with other real estate professionals.

Sergio with his two sons.

“Don’t you ever quit,” Sergio constantly repeats, on Domator and
to his agents, mentees, and students at Polish Saturday School
where he teaches on the weekends. “Success sometimes happens

in the final minutes of the hour, but you have to make it there.”

“It takes time, determination, and strategy to shift people’s minds
about you and earn their trust,” he adds. “It took me five years to
convince my network that I was not only ‘the man on TV, but I could

also help them buy and sell real estate. What if I'd quit in year four?”

DuPage Real Producers -




CONTACT US
TODAY FOR OUR

NEW YEAR

SPECIALS!

@ CUTCO

CLOSING GIFTS

CutAboveGifts@gmail.com | CutAboveGifts.com
YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

Call Us Today To
Discuss Your Project:

847-212-3352

. Insured | Professional Crew
Efficient | Responsive
Flexible

Qur:streamlined process keeps yourlistings: moving:

Breathe Easy

Chicagoland’s best value on an extremely dependable
radon system installed with award-wining service.

The Fry G’roup, LLC

LESS PHONE TAG | LESS DELAYS | QUICKER DELIVERY | LESS SURPRISES

I‘_:'l[ ) P, {{"1 [:5 Radon mitigation services

are designed specifically for
a L' O |F1 real estate transactions.
Our redundant processes are

designed to never delay a
630 836-1918 closing.

Vanessa Cici Fry, Attorney at Law
Residential & Commercial Real Estate Law

dupageradon.com . ‘
ONE LINCOLN CENTER
m “ A +~ 18W140 Butterfield Road, Suite 1100 | Oak Brook Terrace, IL 60181

—~— Phone 630-563-5383 | Fax 630-629-9767
BBB vanessa@frylawgroup.com
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—RENATO OTTEN

WITH SELECT SURFACES
A Legacy Built in Stone

The art of working with stone dates back more than 2.6
million years ago, and of course, its artisans and stone-
masons have carried on and developed the craft over
the centuries. Renato Otten, the visionary founder of
Select Surfaces, not only has deep knowledge of the his-
tory and evolution of stone working but also firsthand
experience with the craft; his family has deep roots in
the industry. Renato has always held a very specific
vision for Select Surfaces: a commitment to quality and
to raising up the next generation of craftspeople, and to
always move toward new programs that will positively

impact their clients.

“We're a stone fabrication and installation company.
So, anything that you want clad in stone, we can do

it,” states Renato. Select Surfaces’s primary focus is
kitchen countertops, but they also do fireplaces, tub

decks, vanities, custom furniture, and much more.

“We are a comprehensive solution provider with the
ability to offer turnkey kitchen updates at a fraction
of the cost and time compared to our competitors,”

shares Renato. “We offer what most kitchen compa-

nies cannot in-house.”

Select Surfaces’s innovative, full-kitchen refresh
package is a game-changer, encompassing countertops,
tile backsplashes, sinks, faucets, drywall touch-ups,
electrical services including new outlets, small carpen-
try services, and more. Renato asserts that having all
these services under one roof allows them to deliver
unmatched quality and efficiency, both in terms of cost

and lead time.

Of interest to REALTORS®, Select Surfaces recently
launched its Community Matters program for their
REALTORS® partners.

“Our priority is always making sure that the client has
a wonderful experience. We know remodeling can be a
headache, not to mention expensive and time-consum-
ing,” notes Renato. “We strive to take the headache out
of the process, as well as offer discounts for clients and
commission for REALTORS®.”

Renato created the program to be not just a win-win

scenario, but a win-win-win scenario: For buyers, it

offers the opportunity to move into a newly updated
kitchen within a couple weeks of closing. Sellers have
the opportunity to increase their home's value and sell
faster—at a fraction of the cost of a typical full-kitchen
remodel. REALTORS® benefit from quicker sales and
higher closing prices along with discounts for clients

and referral commissions. Everyone involved wins.

“Think of us as your partners when you need anything
updated in a kitchen,” says Renato. “We called this
program Community Matters because for us, commu-
nity does matter. This has always been about connect-
ing with our communities, offering new home buyers a
fresh start, and offering sellers a way to maximize the
value of what is, for most people, their biggest invest-

ment: their home.”

Renato grew up in a family deeply connected in the
kitchen industry: his father and grandfather ran a
kitchen remodeling company. Although he completed
degrees in accounting and finance, Renato soon real-
ized that his true passion lay in building things he could
be proud of and helping others; it felt only natural for
him to follow in his family’s footsteps. In fact, Renato’s
twelve siblings have also all gravitated to the industry in

one way or another.

Just as his family put their name on every product and
stood firmly behind their work, Select Surfaces does

the same. “We truly stand behind our work,” states
Renato. That promise and their commitment to quality
and customer satisfaction is evident for all to see: Select
Surfaces places a lifetime guarantee on everything they
install. “In remodeling, there are always unforeseen
challenges and things we just couldn’t foresee. But we
believe that our clients are like extended family, so we
treat their homes like they [our clients] are family. If

there’s an issue or question, we’'ll be there for you.”

Family is at the heart of Renato’s life. He recently
married the love of his life, Kamila. Together, they love
to travel, explore new restaurants, indulge in good food
and wine, and spend time with their beloved two-year-
old goldendoodle, Ollie. Family dinners and gather-
ings, filled with wine and card games, are cherished
moments. Renato’s siblings are his best friends, and two

of them are his business partners at Select Surfaces.

\
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“Ben runs the manufacturing side of the business
and Tim runs all the field teams. I couldn’t do any
of this without them. Ben is the kind of guy who can
fix anything. He's relentless about precision and
makes sure our shop operates at a high level and is
always improving. Tim’s commitment to doing the
right thing for our clients bleeds through to every-
one on our field teams and really has shaped us into

who we are today,” says Renato.

There are two things Renato finds most fulfilling
about his work: The first is witnessing the joy on
clients’ faces when they see their completed proj-
ects, particularly their transformed kitchens. The
second is working with the fabulous team at Select
Surfaces. “We have an amazing team of incredibly
talented people. I feel very lucky that I get to play

some small part in their success,” Renato says.

Noting the shortage of skilled workers in the trades

today, Renato states, “Unfortunately, we’re seeing

that as companies get stretched thin, they are willing

to put less-trained people in the field. As a consumer,

I wouldn’t want someone practicing on my house. So
we made a commitment to double down on training and
offer advancement programs in each department for our
team members. We have skilled craftsmen with years of

experience leading each crew.”

Renato defines success as his continuous growth and
improvement in his various roles in life, especially
that of husband and leader. For Select Surfaces as a
company, success is measured by the achievement of
their mission: to create opportunities for their team
to grow and thrive while providing clients with an

unmatched experience.

“We know it’s a tough market for REALTORS® these
days,” says Renato. “We're excited that our Community
Matters program not only aligns with our commitment
to the community but that it also offers new revenue
streams for our like-minded REALTOR® partners.”

To learn more about Select Surfaces and their Community Matters program, products and services, visit their website
www.selectsurfaces.net, or call 847 -260 -5940, or email Renato at renato@selectsurfaces.net or support@selectsurfaces.net.
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Renato with his brothers.
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“Think of us as

your partners
when you need

anything updated
in a kitchen...”

Renato with his wife, Kamila.
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Team Baker, anchored in Downers Grove and Lombard, stands as
a testament to how successful collaboration can be in the realm
of real estate. Inspired by their admiration for the TV show 7%e
Apprentice, Paul and Jodee Baker opted for the moniker "Team
Baker” vs. “the Baker Team” to symbolize that a joint effort is

greater than any individual pursuit.

“We want other agents to know that they shouldn’t be afraid to
put themselves out there,” Jodee emphasizes, in-kind with their
collaborative and mentoring mindset. “You can successfully bal-

ance your business, family, and volunteering, and it’s rewarding.”

Paul’s journey into real estate started in 2007 following the
closure of his family’s business, Herbert's Mens Shop. Less than
a year later, Jodee joined the industry part-time; she transitioned
to full-time in 2013. Their individual paths, rooted in lessons
from their own hometowns and diverse work experiences, met

through a shared pursuit of excellence.

The decision to work together was a natural convergence of their
shared aspirations and aligned work ethics. Paul’s professional-
ism and deep focus complemented Jodee’s adept listening skills
and infectious positivity, forming the bedrock of their formidable

team dynamic.

26 - January 2024

"What we bring to the table has always been different
yet complementary,” notes Jodee. "Paul’s professional-
ism sets the tone, while my focus on positivity enhances

our approach.”

And the duo have long understood the essence of
compassion and patience in their business. When they
started, their initial focus on closing sales quickly
evolved and their success grew as they prioritized
clients’ emotions and the significance of these transac-
tions in people’s lives. “It’s not about us,” Paul says. “It’s
about our clients’ memories, the emotions, and [our]

ensuring that our clients’ best interests are met.”

They say that the most cherished aspect of their col-
laboration lies in their mutual support during challeng-
ing times. "Encouragement during tough days is our
strength,” Paul remarks with a smile. "Sometimes, a
glass of wine shared amidst our challenges provides the

perfect remedy.”

Reflecting on the essence of effective partnerships, Paul
and Jodee emphasize the importance of swift conflict

resolution. "Making up after disagreements quickly is

F
-

. Jodee Baker
s .

Paul and Jodee
with their two
daughters in
Hawaii.

Photo credit:
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Paul Baker

essential,” asserts Jodee. "It keeps the synergy intact

and propels us forward.”

When asked about Team Baker’s forte, Paul says, “We
excel at the ability to service the entire Chicagoland
area—from Chicago to Sterling, to Antioch, and
Wilmington, our adaptation to each region amplifies

our brand presence.”

Their team comprises multi-talented individuals,

each contributing uniquely to Team Baker’s collective
success. Audrey Albright, revered as the nurturing
big sister and mentor, extends her caring nature to
team members and clients alike. Stephen Kolozsi and
Kayla Iannelli, the youth energy of the group, hustle
tirelessly and explore innovative business approaches.
Amy Hausman, affectionately known as the team'’s
"badass,” exhibits notable versatility—from assisting
clients while riding her Harley to excelling at market-
ing strategies. Tracy Clifford, the team’s organizational
backbone, ensures seamless operations and maintains

an impeccable professional image.

Team Baker holds a visionary outlook and embodies
unity, adaptability, and an unwavering commitment to
client satisfaction. As a team, they cherish the friend-
ships they’ve formed and the joy of helping individuals
transition into their new chapters. “It’s not just about
selling houses; it’s about building relationships and

creating homes,” they say.

Paul notes, “We want other agents to know that
through hard work and perseverance, you can make

it through any market.” He continues, “Client/
REALTORE® relationships don’t end at the closing
table. Build and nourish relationships by connecting
clients from different circles. Pro tip: once you get a
lead, start a file instantly, own it, and assume there is
no other REALTOR®—assume you are the best person
for the job.” Jodee adds, “Be patient. Not everything
will go your way. Everyone buys differently. Adapt and
be flexible: you need to be available for your clients.

Stay hungry. Put others’ needs before your own.”

Paul and Jodee’s success speaks for itself. In fact,
looking ahead, Team Baker envisions an expanded
leadership structure beyond Illinois, aiming for a new
team venture in Wisconsin, thereby broadening their

geographical footprint.
Outside of Team Baker, Paul and Jodee’s immediate

family is comprised of their beloved two daughters

and two dogs. They find solace in shared experiences,
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church engagements, sporting events, and their annual
retreat to Wisconsin. Both love family and movie nights,
and spending quiet time as a couple and quality time

with friends.

relationships. As they steer Team Baker into the future they

will continue to value diversity and the complementary
strengths each member brings, even acknowledging team

members’ influences beyond the team itself. Notes Jodee,

“Real Producer Stephanie Pellegrino is a former member of
Paul’s involvement as the vice president on the Team Baker who branched off to form her own team. You
Community Adult Day Center Board in Downers Grove can still see Team Baker’s fingerprint on how she conducts
stems from personal family experiences, while Jodee her business. That is something we are very proud of.”
actively serves as the president of the PTO at St. John's
Lutheran School and is also the assistant coach for their =~ Paul and Jodee’s advice for other leaders reflects their

girls’ varsity basketball team. journey and experience: "Surround yourself with indi-

NEW YEAR, \
'NEW PARTNER

b

|
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viduals who excel where you may falter. Success lies in
Reflecting on their journey over the past several embracing the strengths of each team member to elevate

decades, Paul and Jodee appreciate the significance of collective performance.”

Team Baker

quaranteed
ALANNA SEEBAUER

Producing Branch Manager
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Anthony Campanella

Anthony@NLinsagency.com
630-347-9855
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"Encouragement during tough days NEXT LEVEL
is our strength." - Paul NSURAN CE

1300 Greenbrook Blvd Suite 200 Hanover Park, Il 60133
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“When I joined this business, I didn’t know
that I would survive,” says Deepak Mehta,
REALTOR® at RE/MAX Professionals
Select in Naperville. “I didn’t have much
knowledge of real estate in a country that I

had moved to just a couple of years prior.”

Deepak, who grew up in India, was natu-
rally drawn to entrepreneurial ventures.
From a young age, he took on side jobs to
have his own spending money and estab-
lish his independence. After earning an
associate’s degree in civil engineering, he
worked as a site engineer for about five

years until joining his family’s business.

“My family had a home remodeling busi-
ness and they trained me to be a good
negotiator and a kind yet savvy busi-
nessman,” says Deepak. “I look up to my
parents for believing in me when I was
only in my 20s. They helped me take

steps to start my own business, too.”

With such stellar on-the-job training and a
two-year course in interior design behind
him, Deepak ventured out on his own and for
four years, operated his own home remod-
eling business in Bombay before moving to
the United States, in 1998, for a new chal-
lenge. Initially, he got a job in retail while

he considered his future career options.

“Encouraged by a friend, I ended up taking
a course in real estate,” says Deepak.

“At this course, I made some new con-
nections who motivated me to become a
REALTOR®. Here I am, twenty years later.”

While Deepak had so much experience in

business and real estate under his belt, he

found the industry, and how real estate is
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sold, in the US to be much different than it
is in India. However, he saw that only real
estate could fulfill his desire for indepen-
dence and match his passion for homes and
entrepreneurship. In his early years, he
leaned on the advice and expertise of more
experienced brokers as he navigated the
early lessons, and he credits his success to
his first brokerage, john greene REALTOR®.
“They believed in me and trained me and

helped me be who I'm today,” he says.

“I always feel there’s always something
to learn from the people around you,

as long as you’re open to learning new
things,” he continues. “There’s always

someone who knows more than you do.”

From the beginning, Deepak
has been intrigued by what

it takes to be successful as a
REALTOR®. He’s found that
the key is to focus on his cli-

ents’ needs above all else.

“Success is not how many
homes I've sold, but how
many clients I've made
happy,” he says. “I believe
that the real estate industry
should be more client-centric
rather than broker-centric.
Big real estate companies
always like to brag about how
big they are in the market

or how well-known they are
nationwide. That is one thing

I’ve never liked much.”

Deepak enjoys leveraging his
past training in interior design
to add value to his client
relationships. Because of his
expertise, he can make prac-
tical suggestions to prepare

his clients’ homes for sale.

“It’s important to go the
extra mile, and to be bold
and give suggestions that
are in their best interests,”
he says. “Clients can tell
when you’re looking out
for them and not just there

to make a quick buck.”

Outside of his business,
Deepak spends much of his
downtime with his fam-
ily—his wife, Tina, and
their daughters Rhea (19)
and Trisha (17). Together,
they love to travel, cook
meals, and explore new
restaurants. Giving back is
also important to the family.
They have long been active
supporters of World Vision
and Akshaya Patra, two
organizations that provide
resources to underprivileged

people around the globe.
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Deepak with his family.
Submitted photo.

Looking forward, Deepak plans to focus on
increasing his skills and knowledge of remod-
eling by doing more with his own investment
properties and lending his help to clients.

His ultimate goal is to build a home from the
ground up—a practice he hopes will give him
the experience needed to become a builder and
developer. Based on his own journey, he knows
that the best way to learn is to try something
new and make the mistakes that inevitably

come with stretching into new territory.

“It’s important to learn from your mistakes,”
says Deepak. “Those mistakes will often make
you a better person. I don’t count them as
failures. They are part of the learning pro-
cess—a step closer to doing things success-

fully and getting to where you want to be.”
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THOUGHTFUL SOLUTIONS IN INTERIOR DESIGN
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Goosehead agents work directly
with lenders and realtors to help
transactions close smoothly.

KEVIN BOGGS
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License #:3000134505

630-365-7248 | kevin.boggs@goosehead.com
181 5 Bloomingdale Rd Suite 104 | Bloomingdale, IL 40108 o @
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Tune in for free today
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witH HosT REMINGTON RAMSEY

Real Producers Podcast is hosted by Remington Ramsey,
creator of the Real Producers brand that reaches more
than 100 markets nationwide. He is a real estate investor
as well as an avid reader and writer.
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2023 to November 30, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $§ # First Name Last Name List # List $ Sell # Sell $ Total # Total $§
1 Tim Schiller 90 $69,481,525 74 $52,911,900 164 $122,393,425 35  Justin Greenberg 13 $6,573,500 37 $14,277,395 50 $20,850,895
2 Dawn McKenna 28 $57,420,500 30 $45,648,170 58 $103,068,670 36 Margaret Smego 9 $9,761,000 9 $10,402,900 18 $20,163,900
3 Larysa Domino 24 $24,781736 35 $35,708,500 59 $60,490,236 37 Paul Baker 43 $12,834,700 16 $6,020,600 59 $18,855,300
4 Kris Berger 22 $32,450,500 15 $21,652,300 37 $54,102,800 38 Michael Thornton 17 $8,259,067 23 $10,426,290 40 $18,685,357
5 Kelly Stetler 34 $32,895,666 25 $20,413,987 59 $53,309,653 39 Penny O'Brien 18 $13,209,100 9 $5,421,000 27 $18,630,100
6 Kim Dalaskey 33 $24,565,900 39 $27171,900 72 $51,737,800 40 Alexandra Shaban 4 $8,620,000 7 $10,003,000 n $18,623,000
7 Patricia Wardlow 46 $24,885,667 39 $20,181,000 85 $45,066,667 41 Patti Michels 20 $15,352,900 6 $3,235,300 26 $18,588,200
8 Lance Kammes 57 $25,201,541 52 $19,820,951 109 $45,022,492 42 Vipin Gulati 9 $3,288,500 32 $14,981,190 4 $18,269,690
9 Lina Shah 24 $30,489,500 16 $14,426,500 40 $44,916,000 43 Jan Morel 8 $5,974,249 11 $12,131,249 19 $18,105,498
10 Pat Murray 54 $29,759,250 29 $14,537,750 83 $44,297,000 44 Moin Haque 5 $2,700,995 14 $15,295,501 19 $17,996,496
11 Bryan Bomba 27 $26,781,025 23 $16,647,100 50 $43,428,125 45 Lisa Byrne 22 $13,649,500 8 $4,044,900 30 $17,694,400
12 Nicholas Solano 64 $40,615,378 1 $746,000 65 $41,361,378 46 Lisa Zeller-O'Malley n $10,790,000 9 $6,865,500 20 $17,655,500
13 Linda Feinstein 28 $27,514,500 18 $12,241,000 46 $39,755,500 47 Natasha Miller 18 $12,972,000 6 $4,503,000 24 $17,475,000
14 Maureen Rooney 38 $23,291,350 24 $15,764,000 62 $39,055,350 48 Diane Coyle 21 $9,671,500 16 $7,496,700 37 $17168,200
15 Tracy Anderson 16 $17,898,957 17 $19,527,350 33 $37,426,307 49 Kevin Layton 8 $6,259,900 15 $10,902,309 23 $17162,209
16 Julie Sutton 17 $22,582,045 13 $13,913,500 30 $36,495,545 50 Jeff Stainer 12 $8,468,316 15 $8,259,900 27 $16,728,216
17 Nathan Stillwell 36 $20,415,967 24 $15,999,500 60 $36,415,467
8 Katie Minott " $20038,389 K $15,438,379 20 $35,476,768 Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
19 Christine Wilczek 43 $29,063,468 14 $6176,814 57 $35,240,282 range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through

Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®
20 William White 28 $19,941,288 20 $14,928100 48 $34,869,388 do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
21 Ginny Stewart 10 $18,752,000 9 $13,456,900 19 $32,208,900 -
22 Julie Schwager 35 $21,572,500 18 $9,777,000 53 $31,349,500 A ‘
23 Linda Little 65 $30,663,110 1 $515,000 66 $31178,110 Ex e r I e n c e
24 Sarah Leonard 28 $12,160,300 42 $18,804,400 70 $30,964,700 p @
25 Megan McCleary 12 $21,352,400 7 $8,395,000 19 $29,747.400 K I d
26 Lori Johanneson 25 $18,873,302 14 $9,715,601 39 $28,588,903 n ow e g e .
27 Michael Berg 38 $16,240,934 16 $9,850,130 54 $26,091,064
28 Beth Burtt 15 $15,745,000 10 $9,975,000 25 $25,720,000 Res u Its °®
29  Alice Chin 20 $13,751,900 17 $11,098,025 37 $24,849,925 =
30 Paul Mancini 7 $5,179,500 14 $19,323,500 21 $24,503,000

LAW OFFICE OF

31 Trevor Pauling 13 $16,125,635 9 $8,080,000 22 $24,205,635 JAMES F. WHITE, P.C.
32 Tom Fosnot 46 $16,768,986 23 $7,301,200 69 $24,070,186
33 Elaine Pagels 25 $16,009,500 10 $7,287,000 35 $23,296,500
34 Michael LaFido 12 $14,392,400 4 $7,040,000 16 $21,432,400
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2023 to November 30, 2023

# First Name Last Name List # List$ Sell # Sell $ Total # Total $ # First Name Last Name List # List$ Sell # Sell $ Total # Total $
51 Eric Logan 19 $8,860,400 15 $7,614,500 34 $16,474,900 85 Jennifer Drohan 16 $7,141,300 5 $5,295,000 21 $12,436,300
52 Stacey Harvey 8 $6,672,100 n $9,719,000 19 $16,391,100 86 Margaret Giffin 8 $5,650,450 14 $6,779,050 22 $12,429,500
53 Cindy Purdom 10 $6,531,525 15 $9,570,025 25 $16,101,550 87 Diane Salach 9 $6,899,500 10 $5,477,500 19 $12,377,000
54 Natalie Weber 13 $10,564,850 7 $5,287,950 20 $15,852,800 88 il Clark 1 $9,404,500 2 $2,875,000 13 $12,279,500
55 Jennifer laccino 1 $8,225,000 1 $7,580,900 22 $15,805,900 89 Julie Roback 15 $6,441,150 13 $5,763,400 28 $12,204,550
56 Julie Kaczor 18 $11,264,800 7 $4,433,870 25 $15,698,670 90 Natalie Ryan 4 $6,719,000 7 $5,410,000 N $12,129,000
57 Cathy Balice 6 $7,648,900 6 $7,879,900 12 $15,528,800 91 Tom Makinney 12 $5,842,401 10 $6,253,400 22 $12,095,801
58 Ginny Leamy 20 $7,665,050 18 $7,770,900 38 $15,435,950 92 Cynthia Windeler 17 $8,649,100 7 $3,435,900 24 $12,085,000
59 Bridget Salela 8 $9,434,839 9 $5,905,339 17 $15,340,178 93 Kimberly Heller 21 $7,561,102 10 $4,502,550 31 $12,063,652
60 Ann deVane 6 $5,720,000 9 $9,496,900 15 $15,216,900 94 Simran Dua 10 $4,354,501 13 $7,653,823 23 $12,008,324
61 Michael Muisenga " $8,301,853 8 $6,735,900 19 $15,037,753 95 Bernard Cobb 13 $6,965,000 10 $5,006,700 23 $11,971,700
62 Beth Gorz 13 $7,381,600 10 $7,602,000 23 $14,983,600 96 Robert Picciariello 19 $11,891,600 0 $0 19 $11,891,600
63 Renee Hughes 16 $10,603,600 1 $4,379,400 27 $14,983,000 97 Jeffrey Proctor 4 $3,925,000 7 $7748,900 1 $11,673,900
64 Cindy Banks 3 $11,791,200 10 $3,013,617 4 $14,804,817 98 Sairavi Suribhotla 4 $1,903,000 17 $9,762,276 21 $11,665,276
65 Chris Lukins 12 $7,512,500 1 $6,990,210 23 $14,502,710 99 Kathy McKinney 6 $3,927,000 10 $7,658,235 16 $11,585,235
66 Caroline Senetar 16 $8,850,666 9 $5,542,900 25 $14,393,566 100 William Anderson 6 $4,071,000 10 $7,464,500 16 $11,535,500
67 Mary Beth Ryan 8 $4,758,101 n $9,452,000 19 $14,210,101
68 Diana lvas 10 $8,125,500 4 $6,015,000 14 $14,140,500 Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date

range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
69 Sophia Su 15 $7,474,200 14 $6,619,230 29 $14,093,430 Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®

do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
70 Carrie Foley 13 $8,880,186 7 $4,826,500 20 $13,706,686
71 Christopher Lobrillo 47 $13,693,875 0 $0 47 $13,693,875
72 Courtney Stach 12 $11,061,500 3 $2,469,000 15 $13,530,500
73 Kelly Kirchheimer 7 $5,875,000 10 $7,555,500 17 $13,430,500
74 Virginia Jackson 12 $7,832,600 9 $5,597,000 21 $13,429,600
75 Walter Burrell 10 $8,265,200 4 $5,130,000 14 $13,395,200
76 Terri Christian 17 $13,315,165 0 $0 17 $13,315,165
77 Tracy Driscoll 16 $10,963,500 4 $2,265,000 20 $13,228,500
78 Shelly Perkowski 4 $6,195,500 4 $6,966,045 8 NI - 0 Enal SR el [T ey 0 T
79 John Barry 10 $10,684,210 4 $2,310,900 14 $12,995,110
80 Tim Binning 30 $12,962,315 0 $0 30 $12,962,315
81 Eric Andersen 9 $5,778,500 16 $7,030,750 25 $12,809,250
82 Thomas Pilafas 20 $12,014,000 1 $640,000 21 $12,654,000
83 Michael Odeh 20 $7,099,844 13 $5,473,500 33 $12,573,344 ca:T.:\ AN LY c? ) AR s

’ D O Executive Loan Officer | Rocket Mortgage

84  laura McGreal 9 $4,766,500 13 $7,685,000 22 $12,451,500 Ro C K ET M O rt g C' g e LEARN c;f::r;iii:sl ::1 | T: 630-361-6233
MORE P . 4
o u
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One call
for it
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photography inc. F’hotojgraphy * Videography ¢ Aerial
630.244.9959  www.kdephotography.com

McMaster
Painting & Decorating
“Where Vision Becomes Reality”

WE MAKE
HOME
HomeTown ESAGWGIINE
EASY AND
AFFORDABLE.

L71=
he Right Color_.“Makes
 All The Difference

-LFVI NG CHICAGO & SUBURBS 708-932-2793 | www.htlmokena.com f @HomeTownLending

' ( ) Kevin McVicker, Owner
GET A QUOTE ‘. 773-268-2050
EVERY TRANE ATR CONDITIONER, FURNAGE AND info@mcmasterpainting.com : 19627 South La Grange Road Mokena, IL 60448 A division of Hometown Lenders, Inc. NMLS# 65084

HEAT PUMP IS ENGINEERED, BUILT AND TESTED WWW.mcmasterpainting:com
TO RUN, RUN AND RUN-JUST LIKE YOU. It's Hard To Stop A TN

We're Comfort's Best Friend
www.mycomfortemp.com
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2023 to November 30, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

101 David Gust 12 $6,614,250 6 $4,802,500 18 $11,416,750
102 Kelly Bitto 10 $6,773,000 5 $4,385,135 15 $11158,135
103 Bridget Carroll 10 $4,758,950 n $6,385,000 21 $11143,950
104  Mike Long 12 $6,093,400 9 $5,009,000 21 $11102,400
105  Gail Niermeyer 6 $4,442,000 7 $6,648,000 13 $11,090,000
106  Joseph Champagne 10 $4,734,400 10 $6,327,500 20 $11,061,900
107 Naveenasree Ganesan 5 $3,114,000 17 $7,942,602 22 $11,056,602
108  Sarah Swanson 2 $3,465,000 5 $7,504,000 7 $10,969,000
109  Yvonne Despinich 12 $7,545,000 6 $3,369,000 18 $10,914,000
10 Linda Conforti 7 $5,724,750 6 $5,182,000 13 $10,906,750
1M Richard Babb 22 $7.479,770 8 $3,355,000 30 $10,834,770
12 Catherine Bier 6 $4,098,316 14 $6,717,571 20 $10,815,887
13 Denis Horgan 15 $6,492,000 9 $4,319,000 24 $10,811,000
14 John Wilt 14 $7,204,906 7 $3,481,000 21 $10,685,906
15 Charles McCann 17 $6,561,000 10 $4,077,500 27 $10,638,500
ne Scott Wiley 5 $2,113,000 15 $8,508,000 20 $10,621,000
17 ElizaBeth Schoonenberg 10 $7.671,255 6 $2,926,000 16 $10,597,255
18 Edward Hall 12 $5,893,184 10 $4,658,775 22 $10,551,959
19  Christopher Cobb 7 $4,295,000 9 $6,246,930 16 $10,541,930
120  Kris Maranda n $5,239,699 n $5,145,199 22 $10,384,898
121 Misael Chacon 22 $10,093,262 1 $178,662 23 $10,271,924
122 Kim Moustis 14 $6,106,000 10 $4,145,000 24 $10,251,000
123 Jennifer Niederbrach-Soszko 19 $7,911,527 9 $2,295,950 28 $10,207,477
124  Wendy Pawlak 16 $6,210,225 9 $3,831,400 25 $10,041,625
125  Keith McMahon 13 $6,816,000 5 $3,100,000 18 $9,916,000
126 Kimberly Brown-Lewis 5 $1,609,900 17 $8,274,000 22 $9,883,900
127  Carl Cho 10 $4,907,500 14 $4,940,152 24 $9,847,652
128  Debbie Obradovich 5 $5,370,000 8 $4,427,500 13 $9,797,500
129  Adam Stary 15 $6,550,938 7 $3,241,000 22 $9,791,938
130  Patrick Roach 8 $2,434,000 19 $7,338,400 27 $9,772,400
131 Dimpi Mittal 8 $4,463,000 1 $5,250,320 19 $9,713,320
132 Christy Alwin 17 $7,443,400 5 $2,249,900 22 $9,693,300
133 Josie Morrison 18 $6,378,630 8 $3,312,000 26 $9,690,630
134 Courtney Monaco 9 $4,448,500 14 $5,169,600 23 $9,618,100
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $
135 Matthew Kombrink 22 $8,215,400 4 $1,357,240 26 $9,572,640
136 Chris Pequet 9 $7,890,000 2 $1,600,000 " $9,490,000
137 Shelley Brzozowski 8 $6,427,000 5 $3,033,000 13 $9,460,000
138 Sarah Machmouchi 18 $6,324,100 6 $3135,000 24 $9,459100
139 Puneet Kapoor 7 $2,577,500 12 $6,870,999 19 $9,448,499
140 Becky Chase VanderVeen 15 $7,292,634 6 $2,155,500 21 $9,448,134
141 Craig Sebert 10 $5,893,000 6 $3,553,000 16 $9,446,000
142 Nicole Bokich 9 $5,530,000 5 $3,850,000 14 $9,380,000
143 Donald Romanelli 8 $5,986,500 4 $3,204,000 12 $9,190,500
144 Melanie Young 14 $6,478,500 7 $2,605,000 21 $9,083,500
145 Holly Pickens 9 $5,705,000 7 $3,375,500 16 $9,080,500
146 Deb Ritter 8 $5,466,500 5 $3,580,000 13 $9,046,500
147 David Aranki 5 $6,216,209 5 $2,800,000 10 $9,016,209
148 Beverly Lannon 15 $7,285,067 3 $1,681,888 18 $8,966,955
149 Jeff Salhani 7 $3,812,900 8 $5,145,000 15 $8,957,900
150 Jennifer Vande Lune 8 $5,742,899 5 $3,207,900 13 $8,950,799

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®

do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

P\ NIKO-LAW 11c

Let Us Assist With All Your Real Estate Legal Needs & Questions!

Attorney at Law | Niko Law LLC

7808 W. College Dr., STE 4SW/ Palos Heights, I 60463

708-966-9388 | info@niko-law.com
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% 1 KNOW
REAL ESTATE

Work With Us Today!

Ranjha Law Group, P.C. is devoted to providing top-notch individualized
legal services for clients in the Chicagoland metro area.

€€ Alex was a pleasure to work with! He was

prompt, professional, and made himself
available to both me and my agent when
needed. This was our first home-buying
experience and | couldn’t have had better
R“ \ N J H =\ 903 Commerce Dr., Ste 210 Oak Brook, IL 60523

representation. 9
YAMEN A —
LAW GROUP 630-277-9368 - ranjhalaw.com @GO

X Great Service. Great Products.
Great Western.

Your Partners in Design

GREAT WESTERN
FLOORING CO.

630-357-3331
Greatwesternflooring.com ;

Tile - Carpet - Hardwood - Vinyl
Laminate - Countertops - Window Coverings

Crews were skilled, efficient,
professional, and kind.
Will highly recommend.

Hinsdale, IL to Holland, MI

Your clients deserve the best and Prager delivers!
Local, interstate & international moving professionals.

ﬁ Steve Bonnichsen, VP of Sales & Marketing /,,\
%ger 155 Fort Hill Dr. | Naperville, IL 60540 | 630-276-1224
steveb@pragermoving.com Atlas

ey seade Agrent

| SELECT,
SURFACES

TRANSFORM
YOUR KITCHEN

Custom Countertops. Guaranteed for Life

W

Contact Us Today To Get Started!

847.260.5940

135 E Van Emmon St. | Yorkville, IL 60560

9894 Franklin Ave. | Franklin Park, IL 60131
www.selectsurfaces.net | support@selectsurfaces.net
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YEARS OF
THE N2 COMPANY

/ Top 1% Loan Originator 2020 & 2021

\/ Scotsman Guide Top Originators
List 2020 & 2021

\/ Circle of Excellence 2020

Bill Pendley

Loan Consultant | NMLS# 211969
1431 Opus Place, Suite 135

Downer's Grove, IL 60515
630.330.5626
Bill.Pendley@CaliberHomeLoans.com

CALIBER

| AN HOME LOANS




