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• 660 minimum credit score

• 3% minimum downpayment - gifts OK!

• Up to 6% seller credit for closing costs

• 7/1, 10/1 and 30 year fixed loans

• 100% NO PMI available for refinance only

• All borrowers must attend a
HUD-approved home buying class

97% No PMI
Loan to $1,089,300

The information provided above is designed to assist you in selecting a loan program that suits your budget. This is not an offer of credit or a commitment to lend. Actual loan qualification is subject to 
verification and approval of income, credit, property appraisal, and other factors. Rates, fees, and loan programs are subject to change without notice. Loan programs subject to change without notice 
and cancellation at any time. Please consult a Sandy Spring Bank mortgage banker for specific details. This is not an offer of credit or commitment to lend. Actual loan qualification is subject to 
verification and approval of income, credit, property appraisal, and other factors. Additional fees, terms, and conditions may apply. Adequate property insurance required. Sandy Spring Bank is a 
Maryland corporation headquartered at 17801 Georgia Avenue in Olney, Maryland 20832. As a residential lender we provide mortgage financing in the metropolitan Washington D.C. and greater 
mid-Atlantic markets. Other rates and terms are available. Member FDIC. Equal Housing Lender. NMLS# 406382. Sandy Spring Bank, the SSB Logo, and From here. For here. are registered 
trademarks of Sandy Spring Bank. Copyright 2023 Sandy Spring Bank. All rights reserved..

CONTACT TINA TODAY TO GET STARTED!

Tina Del Casale
Mortgage Banker
D: 301.850.1326
C: 301.523.1893
TDelCasale@sandyspringbank.com
NMLS# 191852

APPLY NOW at SSBTina.com
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Elevate the value of a home with our
Superior Hardwood Floors!

"I have used AG Floors for many years, and recommend them to a number of 
clients. They recently refinished the floors and replaced the carpet in a rental 
property that I decided to sell. They did an excellent job. They were timely and 

kept me updated as things progressed."

- Harry Moore, Realtor®, eXp Realty

Questions? Give us a call!
301-984-7469

info@agfloors.com
agfloors.com

Servicing the DMV

Pre-Purchase • Pre-Listing
Radon Measurement • New Construction

Termite Inspections • 7 Days A Week

(410) 608-0115

Donald "DJ" Thompson
Owner/Operator

Kevin L. Patience
Certified FHA Inspector

MetroCapitol.DJ@gmail.com | metro-caphis.com
Certified, Licensed & Insured Serving MD, DC & VA
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morgane@legacyfortitle.com
919.441.1848
www.legacyfortitle.com

Legacy Settlement Services, MD DC VA FL
2936 O'Donnell Street, Baltimore, MD 21224

8659 National Pike, Suite P, Ellicott City, MD 21043

2000 Pennsylvania Ave NW, Washington, DC 20006

7315 Wisconsin Ave, #400W, Bethesda, MD 20814

201 N. Union Street, Suite 110, Alexandria, VA 22314

Call me today and let's end your client's
transaction on a high note!

Licensed Title Agent

Morgane �����

I LOVE SEEING HAPPY
HOMEOWNERS!

08
Index of

Preferred
Partners

TABLE OF 

CONTENTS

40
Cover
Story:
Dan 

Hozhabri

18
Legal

Hotline:
Voiding a
Contract

Cover photo courtesy of Ryan Corvello Photography.

DC Metro Real Producers
@realproducersdcmetro

DC Metro Real Producers
@realproducersdcmetro

34
Rising
Star:

Nicole
Powell

22
Partner 

Spotlight:
Todd 

Lebowitz,
My 

Market-
ing Matters

28
Agent 

Spotlight:
Maria
Kolick

To view our magazine online, visit 
dcmetrorealproducers.com and look 
for “magazine” or scan this QR code. 

(Password: connectheredcrp! )

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views 
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within 
the DC Metro Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, 
neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in nominating REALTORS® to be featured in the magazine, 
please email Wendy@kristinbrindley.com.

14
Publisher’s

Note:
Dream BIG

with 
S.M.A.R.T.

Goals
This Year! 

48
Top 250 

Standings

TOP

250
TOP

250

16
Save 

the Date: 
March 6th
Industry 
Insights 

Masterclass

E A R N 

CREDITS
CE



DC Metro Real Producers • 98 • January 2024 @realproducers realproducersmag.com

This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

RELOCATION SERVICES 

FOR SENIORS

Caring Transitions, Inc.
(443) 995-7367
CaringTransitions
Rockville.com

REMODELER

Renovation Sells
(202) 705-0766
renovationsells.com/dc-metro

SENIOR MOVE MANAGEMENT

Moyer Move Management
(301) 685-7900
MoyerMoveManagement.com

Town & Country  
Move Management
(202) 997-3324
TownandCountryMovers.com/
Move-Management

STAGING

Moyer Staging + Design
(301) 685-7900
MoyerMoveManagement.com/
Services/Staging/

Preferred Staging, LLC
(703) 851-2690
PreferredStaging.com

Town & Country Staging
(800) 683-6683
TownAndCountryMovers.com/
Staging

TITLE COMPANY

Eastern Title & Settlement
(240) 403-1285
EasternTitle.net

Legacy Settlement Services
(919) 441-1848
LegacyForTitle.com

MBH Settlement Group
(703) 277-6806
MBH.com

Stewart Title and Escrow (202) 
838-2053
Stewart.com/en/markets/mid-
atlantic.html

VIDEO SERVICES

HD Bros
(833) 437-4686
HDBros.com

CHARCUTERIE

Curds & Cuts
(301) 674-0501
CurdsandCutsDMV.com

CLEANING SERVICE

Fresh Home Cleaning
(240) 855-7268
Fresh-HomeCleaning.com

CLOSING GIFTS

Strategic Gifting
(313) 971-8312
StrategicGifting.com

DJ/ENTERTAINMENT 

SERVICES

Gold Event Group
(301) 613-1676
GoldEventGroup.com

DOWNSIZING/

ESTATE SALES

Caring Transitions, Inc.
(443) 995-7367
CaringTransitions
Rockville.com

FINANCIAL PLANNING

Socium Advisors
(203) 848-4870
Tripp-Kelly.com

FLOORING

AG Floors
(301) 984-7469
AGFloors.com

Floormax
(301) 206-2200
FloormaxFloors.com

HOME BUILDER

Mid Atlantic Custom Builders
(301) 231-0009 x302
MidAtlanticCustom
Homes.com

HOME INSPECTION

Metro Capital Home 
Inspection Services
(410) 608-0115
MetroCapitolHome
Inspections.com

Sentinel Inspections
(301) 832-2682
SentinelHI.com

HOME RENOVATION

Curbio
(810) 300-9432
Curbio.com

HOME REPAIR & 

RENOVATIONS

BOSSCAT
Wes Poole
(615) 445-7480
wes.poole@bosscathome.com

HOME WARRANTY

Cinch Home Services
(800) 247-3680
CinchRealEstate.com

Super Home, Inc.
Kat Dzuba
(703) 817-5773
HelloSuper.com

INSURANCE

Goosehead Insurance
Jennifer Lindsay
(202) 558-0530
JenniferLindsayInsurance.com

JUNK REMOVAL

123JUNK
(703) 400-7645
123JUNK.com

LANDSCAPING SERVICES

Hunter’s Property 
Maintenance
(301) 579-8763
HPMmaintenance.com

MARKETING SOLUTIONS

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MOLD REMEDIATION

Mold Gone
(240) 970-6533
MoldGone.net

MORTGAGE

Caliber Home Loans
Matt O’Connor
(301) 520-5156
OConnorMortgageTeam.com

Citizens Bank
Megan Holeyfield
(703) 357-7090
Lo.CitizensBank.com/MD/
Bethesda/Megan-Holeyfield

CrossCountry Mortgage
Richard Early
(301) 332-2184
CrossCountryMortgage.
com/Rockville-MD-2726/
Richard-Early/

Draper and Kramer 
Mortgage Corp.
Melissa Rich
(703) 927-2626
DKMortgage.com/Rich

Fairway Independent 
Mortgage Corp
(202) 935-1044
ChristianKoskoMortgage.com

First Washington Mortgage
Chanin Wisler
(301) 526-0020
ChaninWisler.info

Primary Residential 
Mortgage Inc.
Aaron Matty
(443) 375-6466
PrimeRes.com/AMatty

Sandy Spring Bank
Tina Del Casale
(301) 523-1893
SSBTina.com

Shore United Bank
Paul Deibler
(240) 651-6955
PDeibler-ShoreUnited1.
MortgageWebCenter.com

TD Bank
Scott Lindner
(856) 533-1807
TD.com/US/EN/
Personal-Banking

U.S. Bank
Pat Bowman
(301) 641-3436
Mortgage.USBank.com/
md-rockville-pat-bowman

MOVING / STORAGE

Bargain Movers
(301) 685-6789
BargainMoversInc.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

Moyer & Sons Moving 
& Storage
(301) 869-3896
MoyerAndSons.com

Perry Moving, LLC
Sam Perry
(410) 799-0022
perrymoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PROPERTY MANAGEMENT

Streamline Property 
Management
(301) 237-4950
StreamlineManagement.com

PROPERTY TECHNOLOGY

Final Offer
(781) 771-4182
FinalOffer.com

M96TBCD
Cross-Out
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Get A Quote!

Goosehead Insurance takes care of your 
customers, offering a choice of insurers and 

excellent service at competitive prices.

Goosehead Insurance takes care of your 
customers, offering a choice of insurers and 

excellent service at competitive prices.

Discounts for HOME & AUTO BundleDiscounts for HOME & AUTO Bundle

7200 Wisconsin Avenue, Suite 500 | Bethesda, MD 20814
JenniferLindsayInsurance.com

Steve Lindsay, CPCU
NPN: 412250
Steve.Lindsay@Goosehead.com

Jennifer Lindsay, CPCU
NPN: 2504461
Jennifer.Lindsay@Goosehead.com

SERVICES INCLUDE:
Home, Auto, Umbrella, Valuable Items, Boats, Recreational Vehicles

SERVICES INCLUDE:
Home, Auto, Umbrella, Valuable Items, Boats, Recreational Vehicles

Jennifer
Lindsay
Agency
202-558-0530

Your Client Found 
Their Dream Home, 
But Have They Found 
Their Dream Insurer?

Your Client Found 
Their Dream Home, 
But Have They Found 
Their Dream Insurer?Scan the QR 

code to view the 

rest of the Kristin 

Brindley Team. 

Ryan Corvello 
Photographer

Zachary Cohen 
Writer

Lexy Broussard
Sales Manager

Kristin Brindley 
Publisher

Wendy Ross 
Operations Manager

Ellen Buchanan
Editor 

M E E T  T H E  D C  M E T R O  R E A L  P R O D U C E R S  T E A M
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• Digital Reports Delivered Same Day
• We don’t just send one inspector to your home, we
send multiple. Each expert focuses on a specific area.

Exceptional Home Inspection Services
including Asbestos, Mold, and Radon Inspections

844-321-4247

QUESTIONS? 
GIVE US A CALL!

sentinelhi.com
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Matt O’Connor & Jeff Sandusky
(301) 520-5156 (Cell) • (240) 855-0809 (Office)
matt.oconnor@newrez.com • NMLS ID#: 982196  
OConnorMortgageTeam.com • 2600 Tower Oaks Blvd. Suite 100, Rockville, MD 20852

We'd love to help your
borrowers into a new

home this year! 

A NEW
HOME FOR

Dear D.C. Metro Real Producers,

As we cross the threshold to 2024, I can’t help but feel the 
excitement that comes with a fresh start! There’s no one I’d 
rather ring in the New Year with than this amazing commu-
nity — a group that continues to embody excellence.

A new year signifies new hopes, new goals, and undoubt-
edly, new challenges. It’s a time to reflect on where 
you are now and set your sights on the future. Here at 
DC Metro Real Producers, we believe in the power of 
S.M.A.R.T. goals. 

S.M.A.R.T. stands for ‘Specific, Measurable, Achievable, 
Relevant, and Time-Bound’ — five crucial aspects that lend 
focus and flexibility to your aspirations. Specificity, ensuring 
your goal is simple, sensible, and significant. Measurability, 
defining the data that will gauge your success. Achievability, 
ensuring you have the skills and resources needed. 
Relevance, aligning your goal with the bigger picture. Time-
bound, setting a deadline that propels action.

The specificity of S.M.A.R.T. goals makes them more than 
just resolutions; they become actionable plans. What 
will you achieve? What data will measure your success? 
Are you sure you can do this, and does it align with your 
broader objectives? What’s the deadline?

In the spirit of setting intentions, mark your calendars 
for March 6th. We’re thrilled to bring another exclusive 
Mastermind to the DC Metro Real Producers community!! 

This intimate gathering allows top producers to learn 
from exceptional panelists and each other. Keep an eye on 
your inbox for your exclusive invitation.

Lastly, a warm welcome goes out to our newest DC Metro 
Real Producers preferred partner, AG Floors. Your 
expertise enriches our community, and we’re eager to 
embark on this journey together!

Wishing you all the best in 2024. Here’s to another year of 
inspiring, connecting, and elevating our top producers and 
preferred partners! 

With gratitude,

Kristin Brindley 
Owner/Publisher
DC Metro Real Producers
313-971-8312
Kristin@kristinbrindley.com

DCMetroRealProducers.com

FOOD FOR THOUGHT
What is your highest hope for 2024?

publisher’s note

Dream BIG with S.M.A.R.T. 
Goals for Success This Year! 
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Residential & Commercial        Packing & Materials        Custom Requests

Last Minute Specialists        Free In-Home Estimates        Local & Long Distance

301.685.6789 BargainMoversInc.com
7 5 7 9  R I C K E N B A C K E R  D R

G A I T H E R S B U R G ,  M D

SCAN THE CODE FOR 
AN INSTANT QUOTE!

DO YOU WANT A SEAMLESS
MOVING EXPERIENCE?

BARGAIN MOVERS has been making real
estate agents look great for over 40 years!
Customer satisfaction is our #1 priority!

GIVE
YOUR

CLIENT
$250 OFF

WITH
THIS

COUPON
Discount only applies to December and January moves. Mention ad for discount.

E A R N 

CREDITS
CEINDUSTRY

INSIGHTS

SAVE THE DATE!

A TOP EXPERTS MASTERCLASS

For information on all DC Metro Real Producers 
events, email info@dcmetrorealproducers.com.Location TBDMarch 6, 2024

powered by TEAM

PRESENTS

D C  M E T R O 
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We often have REALTORS® tell us that a buyer wants to 
VOID the contract for whatever reason. But what does 
that really mean, contractually speaking and in the context 
of a title issue? 

For example, you have a ratified GCAAR sales contract 
(the “contract”) where a new survey reflects a major 
property line encroachment by a fence onto the neighbor’s 
property. The settlement agent confirmed with their title 
insurance underwriter that this issue renders title either 
“unmarketable” or “uninsurable”— in other words, not 
in the “Required Condition,” as demanded in “Clause 16, 
Title” of the contract. Assuming, further, the buyer still 
wants the property, but they also want the encroachment 
issue timely resolved by the seller and, if not, the buyer 
wants their deposit back right away. So can the buyer 
achieve what they desire by the terms of the contract? 

To answer this, we first must look to Clause 16, which 
states that if “title is not in the Required Condition by the 

Settlement Date,” then settlement shall “automatically be 
extended by 30 days.” Also, if title is not in the required 
condition by the 30-day extended settlement date, 
then “Buyer may Deliver Notice to Seller declaring this 
Contract void.” 

That all sounds straightforward, but we are forgetting 
another important provision of the contract: we, as the 
settlement agent, must also comply with Clause 4, which 
states: “the deposit will be held in escrow until … all 
parties agree in writing to its disposition.” In other words, 
even though the buyer declares the contract VOID, the 
contract demands an extra step — a signed release agree-
ment by both buyer and seller before the settlement agent 
is permitted to remit the deposit back to the buyer.

So what is a good solution for a buyer that wants their 
deposit back automatically? Why not add your own 
desired provisions to the contract prior to its ratification 
(that’s right, readers, you are allowed to markup/edit the 

CONTRACT

CTBIDS ONLINE AUCTIONS!
Let us do all the work - from packing and organizing to photos and 
descriptions, we’ll liquidate your client's home stress-free.

WE’LL HELP YOU BE A
REALTOR SUPERHERO

John Moreira
Rockville@CaringTransitions.com
301.683.7363
CaringTransitionsRockville.com

When you work with the experts at Caring Transitions, 
you’ll look like a superhero to your real estate clients.

From relocation/move management to estate sales, 
and liquidations to clearouts, we’ll do all the work 
needed to get your listing ready faster and easier with 
one point of contact.

• Downsizing
• Space Plans
• Senior Move Management

• Liquidations
• Clear Outs
• Estate Sales

ProvidingTransitions andEstate Sale Solutionsto over 200 clientsin 2.5 years!

Tommy Broullire is a real estate attorney with District Title, an MBH Settlement 
Group Company, specializing in residential/commercial transactions, including 
those with difficult title issues. 

GCAAR sales contract!) to something similar to the 
following language at the end of the first paragraph 
of Clause 16:

“If Title is not in the Required Condition by the 
Extended Settlement Date, then Buyer may, at 
Buyer’s sole option, Deliver Notice to Seller and 
Settlement Agent declaring this Contract void in 
which case the Contract shall terminate automat-
ically; the full Deposit shall irrevocably, automat-
ically, and promptly be returned to Buyer by the 
Settlement Agent with no additional signatures, 
consents, or written Releases signed by any Party; 
and no Party shall have any further rights, duties, 
liabilities, or obligations under the Contract.”

This above sample language is something we see 
more commonly with commercial real estate 

transactions, but it can also provide a residential 
buyer with the option of either staying with the 
contract (maybe on renegotiated terms) OR just 
walking away/voiding the contract while automat-
ically receiving a refund of their deposit. 

Something also to remember with the GCAAR con-
tract when there is a title defect is that for 30 days 
beyond the original settlement date a seller can keep 
a buyer under contract, but a) the seller is required, 
at unlimited costs, to resolve the title defect, and b) 
if a buyer does not want to terminate the contract 
after the 30-day extension, the buyer can keep the 
seller under contract essentially forever.

Call me at 301-908-6225 if you need some sample 
solutions on how to better protect a seller from 
staying under contract in perpetuity! 

VOIDING AVOIDING AVOIDING A

By Thomas Broullire, Esq. 

legal hotline
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(301) 237-4950
Scott@StreamlineManagement.com
streamlinemanagement.com

Life is turbulent. Caring for your home shouldn't be.

CEO SCOTT GOLDBERG

Here's An Adorable Dog:

Now that we have your attention,
contact Scott Goldberg with Streamline

Management for all your residential
property management needs in MD, DC, & VA.

RELAX...We'll Take Care Of Your Properties.
Let Hunter's Property Maintenance take care of your listings, rentals, or investment properties!

Licensed, Insured & Bonded, 
MHIC #:145173

Hunter Fagan
HPM Owner

Landscaping • Construction • Snow Removal • Property Maintenance

(301) 579-8763
CALL US OR BOOK ONLINE!

HPMMaintenance.com
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Innovation seldom follows a predictable path. Just ask Todd 
Lebowitz, co-CEO of My Marketing Matters, a visionary leader 
who, alongside his hard-working team of 30 employees, has  
redefined the essence of real estate marketing.

“Our commitment is not to merely exist within the industry; we 
aspire to be the disruptor, not the commodity,” Todd remarks.

A Family Legacy 
The roots of My Marketing Matters trace back to Todd’s mother, 
Sheila Lebowitz, the founder who ran the business out of their 
home in Silver Spring, Maryland, beginning in 1982. Originally 
focused on mailing services, the company faced a pivotal moment 
when Todd, fresh out of college, joined the ranks. What started 
as a temporary stint to earn money for a post-graduate degree 
became a professional passion for Todd.

“I give all the credit for our success to my mother,” Todd notes. 
“Back then, we primarily focused on mailing services, and our 
customers used to joke about navigating our snowy driveway to 
drop off their printing.” 

By 2005, Todd realized the company’s mailing business had 
peaked and it was time to expand by venturing into digital print-
ing. It was during this transformative period that Todd first met 
his current business partner, Ram Devaguptapu.

“Ram had a keen understanding of how technology would revo-
lutionize marketing,” 
Todd remembers.

That encounter led to 
the creation of their 
first marketing suite, 
setting the stage for the 
continuous growth and 
adaptation that defines 
My Marketing Matters.

“We observed our 
customers’ need for an 
easier ordering process 
and our brokerage part-
ners’ desire for more 
control over branded 
marketing,” Todd 
recalls. “The success 
of our first marketing 
suite quickly spread, 

Revolutionizing Brand Marketing

MY MARKETING MATTERS

TODD 
LEBOWITZ

Photos by Ryan Corvello

partner spotlight 

From left to right: Todd Lebowitz, co-CEO; Todd’s mother, Sheila 
Lebowitz, the company’s founder; Todd’s business partner, Ram 
Devaguptapu

and we started receiving inquiries from brokerages in 
other states.”

Customer Success at the Core 
Fast forward almost two decades and My Marketing 
Matters is now launching their latest offering, the 
Elevate Marketing Suite®. This new suite provides 
users with easy design flexibility while keeping 
complete brand control. Other features include drag-
and-drop technology, access to residential data, and 
branded social media and print templates.

“What we find most gratifying is the success our 
customers have had using our marketing products and 
services,” Todd shares. “We always say, ‘Your success 
is our success,’ and we mean it.”
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My Marketing Matters operates 
on a mission to transcend industry 
norms. As innovators in the field, the 
company is committed to reversing 
the trend of deteriorating service 
in the industry. Their unwavering 
vision focuses on innovation, collab-
oration, and delivering unparalleled 
value, ensuring they stay one step 
ahead. The Real Producers magazine 
rankings stand as a testament to this 
success, with upwards of 75 percent 
of top-ranked agents having utilized 
their services over the years.

“We like to brag about our agents’ 
accomplishments,” Todd says with a 
touch of pride.

A True Partnership 
Beyond the boardroom, Todd’s 
partnership with his wife, Abby, is 
integral to both their marriage and 
professional endeavors. With two 
sons, Scott and Jason, and a four-
legged family member named Tyson, 

the Lebowitz family is a blend of pro-
fessional synergy and personal joy.

“Abby and I have been working 
alongside each other at My Marketing 
Matters for nearly 15 years,” Todd 
smiles. “Our partnership is so import-
ant to our success, and we’ve been 
married for 25 years.”

Looking ahead, Todd and Abby aim 
to explore more as their children 
complete their college journeys. 

Professionally, their commitment is 
to build My Marketing Matters into 
a robust company that outlasts their 
working days, providing continuous 
service to their customers.

Todd shares his favorite quote, 
“Some people feel the rain, others 
just get wet.” It encapsulates his 
approach to life and business — 
immersing oneself in every moment 
for a deeper understanding.

“Marketing doesn’t have to be difficult, 
so we simplified it,” Todd affirms. 
“We’re excited about the future of our 
company.”

For more information on the
Elevate Marketing Suite©, visit
MyMarketingMatters.com or call
301-590-9700 to speak to Todd
Lebowitz and his expert team.

Marketing doesn’t 
have to be difficult, 
so we simplified it.
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 Senior Move Management
 Space Planning
 Downsizing & Organizing
 Packing, Unpacking & Settling In
 Professional Moving & Storage
 Donation, Disposal, & Dispersal
 Staging + Design

Full Service Move
Management Solutions

CALL US TODAY:
301-685-7900 Maryland/DC

703-740-9912 Virginia
moyermovemanagement.com

Simplicity • Comfort • Serenity
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A HEART TO GIVE

KOLICKKOLICK
MARIAMARIA

Photo by Ryan Corvello

agent spotlight Washingtonian recognition each year 
since 2018. In 2022, she closed 42 
units, totaling just under $24 million, 
and, at the time of this writing in 
early December 2023, she is project-
ing to repeat that performance.

Maria notes that coaching turned 
her career around. She advocates 
for mentors, coaches, and continu-
ous education. Her success strategy 
revolves around dedication, hard 
work, and a willingness to help others 
shine and reach their potential.

“A career in real estate is something 
you have to own. It takes a ‘make it 
happen’ attitude,” Maria asserts.  
“The more educated you are, the more 
valuable you will be to your clients 
and community. Constantly learning, 
growing, and getting outside your 
comfort zone is important too. You 
have to be ready to try new things. 
Being innovative is a must.”

THE JOY OF FAMILY 
A mother, wife, and grandmother, 
Maria finds fulfillment in her family. 
Her husband, Bill, retired from the 
construction business to join his wife’s 
real estate team eight years ago, and 
the couple’s daughter, Camille, also 
joined three years ago, embodying the 
essence of family support.

In their spare time, Maria and Bill 

In Maria Kolick’s world, real estate isn’t just about 
buying and selling properties; it’s about building 
relationships, celebrating moments, and impacting 
and improving the lives of others.

With nearly four decades dedicated to the real estate 
realm and as team leader at RE/MAX Realty Centre, 
Maria stands as a beacon of inspiration, determina-
tion, and a commitment to community care.

STARTING OUT 
Maria’s real estate career began in 1984 when she 
was 22 years old, a venture marked by tenacity and 
a personal promise. Initially, a detour from criminal 
justice studies led her to the real estate exam, a 
challenge she embraced and conquered.

“I was determined to pass the exam. I told myself, if I don’t pass, 
then it is not meant to be. But if I pass, I am going into real estate 
because passing the exam was one of the hardest things I have 
ever had to do. I did pass and have never looked back.”

Following in her mother’s footsteps as a seasoned real estate 
agent, Maria found her calling. Despite reservations about poten-
tial nepotism, Maria forged her own path at Shannon & Luchs, 
mentored not by her mother but by fellow agents.

“My mom and I were in the same office, but she was not my men-
tor,” Maria explains. “I wanted to stand on my own two feet and 
my mother felt the same way.

“Although Mom did not mentor me in my real estate career, 
she mentored me in life. I will be eternally grateful as both of 

my parents were exceptional role 
models,” she continues. “Both my 
mom and dad instilled in me to love 
your neighbor, be out and about in 
the community, and always have the 
person next door in mind.”

FINDING HER OWN SUCCESS 
Maria’s accolades paint a picture of 
consistency and excellence over the 
years. She has been a recipient of the 
RE/MAX Chairman’s Club for three 
consecutive years and has received 

The more educated you 
are, the more valuable 
you will be to your 
clients and community. 
Constantly learning, 
growing, and getting 
outside your comfort zone 
is important too.

Camille Dixon (left) joined her mother,  
Maria Kolick (right), in real estate in 2020. 
(Photo by Ryan Corvello)
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cherish moments at their hunting camp 
in Pennsylvania, as well as trips to the 
beach. Maria loves hiking, biking, and 
spending time in the garden. Working 
out, running, and being active are an 
everyday part of her life.

Maria’s commitment extends beyond 
real estate transactions. Actively 
involved with RE/MAX’s support for the 
Children’s Miracle Network, Maria and 
her team initiated the Damascus Little 
Free Pantry Chicken Project. “With 
the help of our community, we deliver 
frozen chickens and gift cards to the 
pantry, who then distributes them to 
neighbors in need during Thanksgiving, 
Christmas, and Easter,” she says.

“Real estate has given me the ability 
to be generous to other people,” Maria 
reflects. “From stress-relief goodie bags 
to champagne and toolbox kits, we are 
constantly looking for ways to show our 
clients we are here for them and want to 

make this a happy experience every step 
of the journey.”

ON THE HORIZON 
For Maria, real estate is not just a 
career; it’s a legacy. At 61, she envisions 
her daughter taking over the reins in 
the coming years, allowing her and her 
husband to focus on being exemplary 
parents and grandparents while continu-
ing to invest in the lives of others.

As Maria envisions a future where mate-
rial success is defined by the ability to 
give back, her parting wisdom is rooted 
in her faith and generous spirit.

“We are all uniquely made,” Maria con-
cludes. “God designed me with a heart to 
give — a heart that wants to help others. 
I am blessed because these things come 
naturally to me — God has used these 
gifts to help me be successful in my busi-
ness. For this, I am eternally grateful.”

The Maria Kolick Real 
Estate Group (from left 
to right: Maria Kolick, 
her husband Bill, and 
her daughter Camille)

Photo by Ryan Corvello
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(240) 493-9301
MidAtlanticCustomHomes.com

Let's Build a Home
and a Partnership!
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NICOLE
F U L LY  C O M M I T T E D  T O  H E R  C R A F T

Photos by Ryan Corvello

rising star

POWELL operated,” Nicole notes. 
“Interestingly, it was 
also during this very 
period that I personally 
connected a buyer and 
seller off-market who 
eventually successfully 
transacted.”

Nicole says it was that 
pivotal moment that 
inspired her to take the 
leap into the world of real 
estate. Since her May 
2021 debut, Nicole's 
ascension has been 
meteoric. In her short 
three-year career, Nicole 
has personally closed 
transactions valued at 
over $36 million, 
culminating in the 
revered Compass Top 
Agent Award and she will 
start the new year off 
right with the sale of a 
$8.2M Kalorama home 
that she co-listed with 
Patrick Chauvin of 
Compass. Nicole's 
dedication extends far 
beyond mere 
transactions, though; it's 
about making a tangible, 
positive difference in 
people's lives.

“As a real estate agent, 
guiding clients through 
the entire process and 
witnessing their joy 
when they find the 
perfect property, or 
successfully closing a 
sale, is immensely 
gratifying,” Nicole 
affirms.

Known as the “RIGHT Realtor,” Nicole Powell’s passion for 
real estate knows no bounds. Nicole’s tagline has become all 
the more appropriate as she continues her remarkable ascent 
in the industry. Her success is a testament to hard work, dedi-
cation, and unwavering commitment to her clients.

“I became a real estate agent because I’ve always felt a call-
ing to be in an industry where I can make a positive differ-
ence in people’s lives,” Nicole explains.

Starting Out
Nicole’s career trajectory boasts a unique and diverse foun-
dation. Before venturing into real estate, she spent 15 years 
running several successful online sales businesses.   Yet, it 
was the unforeseen circumstances of the COVID-19 pan-
demic that sparked a shift.

“During the pandemic, certain industries, such as the 
one I was in, were forced to shift how they were being 

Photo taken at the home of  
Tony Podesta in Washington, DC.
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Let Eastern Title bring a unique convenience & peace of
mind to your buying & selling process today!

240-403-1285    |    EASTERNTITLE.COM
11113 Manklin Meadows Lane | Berlin, MD 21811

6100 Executive Blvd. 
Suite 410

Rockville, MD 20852

112 E. Broad St.
Falls Church, VA 22046

3 Research Place
Suite 201

Rockville, MD 20850

3926 12th St NE
Washington, DC 20017

11113 Manklin Meadows Lane 
Berlin, MD 21811

Happy New Year!

We Close Anywhere, Anytime.

has been a driving force for his wife, recognizing and 
nurturing her potential. Nicole’s children, Wyatt and 
Cassidy, have seamlessly embraced the real estate 
world, enjoying a kid-friendly environment at Compass 
and actively participating in celebratory moments like 
changing “For Sale” signs to “SOLD.”

The family’s commitment to the community extends 
to their involvement with Rescue PetConnect. Not 
only have they lovingly adopted three rescue dogs, but 
they’ve also served as foster parents, extending their 
care to puppies in need. Their compassion doesn’t halt 
at home, either — hosting an adoption event at Nicole’s 
Park Potomac office has furthered their mission to blend 
professional success with community service.

Nicole’s professional aspirations are not confined to her 
current achievements; they extend to her deep passion for 
real estate. Her dreams transcend routine transactions, 
weaving into her ambition to expand her investment port-
folio with additional properties in the coming years.

Looking ahead, she envisions not just personal success, 
but a collective success for those she serves. Her unend-
ing commitment is an inspiration for those facing career 
hurdles and seeking guidance.

“My candid advice to up-and-coming top producers in 
the real estate industry would be to fully commit to this 
career,” Nicole notes. “To reach the top, this must be 
your sole focus; it can’t be a part-time endeavor.

“Real estate demands your undivided attention and 
dedication to truly excel. Success in this field is built 
on relationships, expertise, and relentless effort, and to 
reach the pinnacle, you need to make it your primary 
and unwavering career choice.”

Nicole Powell with her husband, Ben, and children, Cassidy and Wyatt.

Keys to Success 
What truly sets Nicole apart from her peers is an unmatched fervor 
for her craft. While some agents were frantically submitting 
multiple offers for the same buyers during the 2021 and 2022 
housing frenzy, Nicole embarked on a different path. Her buyers 
secured their desired homes through a unique blend of tenacity, 
creativity, and her relationships with fellow agents in the 
community. “My passion for real estate is a commitment that’s 
second to none, and I can assure you that no one can match it,” 
Nicole asserts.

Nicole also credits her family’s history and faith for instilling an 
unwavering sense of resilience in her from a young age. “My 
family consists of first-generation immigrants who were Christian 
asylum seekers, fleeing from religious persecution in Turkey, 
Bethlehem, and Lebanon. The challenges and experiences that my 
grandpar-ents, father, and his siblings endured are truly beyond 
the com-prehension of most in the Western world. This resilient 
DNA is a legacy that gets passed down through generations. 
Without their bravery, I would never have mine,” Nicole reflects.

“When I turned 30, I faced a significant life change myself, effec-
tively hitting the reset button on my life. I went through a 
divorce and transitioned from being a stay-at-home mom to 
becoming a working mother. This major change presented 
challenges I had never experienced before,” she continues. 
“However, these chal-lenges served as the driving force behind 
my determination to succeed. I had no alternative but to rise to 
the occasion and chart a path to success. “I also credit my 
unwavering belief in God. Through the unknown, the highs and 
the lows, I never lost faith.”  

A Family United
Today, Nicole’s family stands as a cornerstone in her life. Her 
husband, Ben, a seasoned professional in commercial real estate, 

36 • January 2024 Photo taken at the home of Tony Podesta in Washington, DC.
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Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY

DESIGN    REINVENT    INSPIRE
Moyer Staging + Design, a new division of Moyer Moving Group, provides 
flexible staging packages from DIY plans to full-home staging. Our fully 
integrated services of professional staging, move management, movers and 
storage facilities provide a comprehensive one-stop shop.

Moyer Staging + Design
Turnkey solutions for your staging needs.

THE RIGHT FIT FOR YOUR CLIENTS
+ Staging of vacant or owner-occupied listings.
+ Budget-friendly options.
+ Projects led by accredited stagers and decorators.

Learn more at moyermovemanagement.com/staging   301-685-7900

Cheers to health, happiness, and 
prosperity in 2024!
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HOZHABRI
DAN

By Zachary Cohen
Photos by Ryan Corvello

cover story

A SERENDIPITOUS OPPORTUNITY 

Initially, Dan did not set out with real estate in mind when choos-
ing a career path. Growing up in both Montgomery and Frederick 
counties, he attended Frederick Community College and joined 
the Maryland State Police as a cadet before ultimately graduating 
from Mount St. Mary’s University with a Bachelor of Science in 
Business Administration.

In 2003, while finishing his college education, Dan was approached 
by a real estate investor who was looking for an assistant. The 
timing could not have been better as Dan had just been forced to 
resign from working with the state police due to a grueling sched-
ule. He jumped at the opportunity, obtained his real estate license 

in 2004, and spent the next three years learning the 
ins and outs of property investing.

Dan’s real estate career took a turn in the market 
recession of 2008. He then ventured into customer 
service and information technology, all while main-
taining his real estate license and embarking on the 
path of a dual-career agent.

“When my first son was born in 2011, I viewed time 
differently and wanted to be in a career where I was 
more in control of my time and income,” Dan says. 
“Real estate gave me that option.”

“I didn’t find real estate, real estate found me,” explains Dan Hozhabri, team 

leader of Delta Home Group (DHG) at Keller Williams Realty Centre.

Dan is busy rewriting the narrative of what it means to be a REALTOR® while 

inspiring and creating profound connections along the way.

THRIVING ON SERVICE
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When his second son was born in 
2014, Dan left his IT job to enter real 
estate full-time. He set a goal in his 
first year to sell 20 homes at a volume 
of $5 million but crushed his own 
expectations when he sold 37 homes 
for $10.5 million. Last year, Dan and 
his team closed 80 transactions total-
ing $34.5 million in sales and, at the 
time of this writing, are on track to 
exceed that figure by the end of 2023.

Dan has won plenty of awards, as 
well, but says he doesn’t keep track of 
them; instead, he prefers to focus on 
the privilege to serve his clients.

“It feels really good when you meet 
with a client to discuss their goals 
and develop a strategy to help them 
meet those goals and then find that it 
was a winning strategy,” Dan notes. 
“Being an agent allows me to be a part 
of someone’s milestone event that 

usually only happens a few times in 
one’s life. I believe it is an honor to 
work with individuals to grow their 
net worth through real estate and 
take that responsibility seriously.”

SERVICE OVER SALES 

Dan and his team are firmly commit-
ted to making the real estate process 
a simple and painless experience for 
everyone involved. DHG is working 
diligently to establish itself as the 
“Disney” of real estate services, 
providing top-notch, seamless expe-
riences for clients during what can 
often be one of life’s most stressful 
events. Collaborating with allied 
business partners and agents who 
share his vision, Dan seeks to build 
an empire that thrives on service 
over sales.

Staying in touch with clients is 
Dan’s top priority. His team hosts 

Top producer Dan Hozhabri (center) 
is team leader of Delta Home Group 
at Keller Williams Realty Centre.

WE ARE VERY INTENTIONAL ABOUT STAYING IN TOUCH AND PROVIDING 

VALUE TO OUR CLIENTS. FOR US, IT’S ABOUT DEEPENING RELATIONSHIPS 

IN ORDER TO BE THEIR REALTOR FOR LIFE.
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knew early on that things weren’t going to be given to me, so I 
had to work for everything,” he shares.

For this reason, Dan and Kym emphasize experiences over 
material possessions when it comes to raising their children. It 
is also why his team at DHG places importance on building and 
maintaining relationships and giving back to those in need in the 
surrounding area.

Dan created DHG Gives in January 2022, a 501(c)(3) that hosts 
three annual events, each one collecting clothing, toys, food, and 
other items to help local food pantries, schools and families expe-
riencing hard times. Dan’s goal is to leave a legacy and inspire his 
children to continue helping others.

“I have figured out, over the years, how to run a business instead 
of the business running me. Being present with my family is more 
important than the business I have.”

For anyone hoping to become a top producer, Dan says although 
the real estate industry can be challenging, it is essential to 
understand that the difficulties will pass.

“If you focus on the activities that you can control and do 
them consistently, you will find that it gets easier each day,” 
Dan concludes. “Rome wasn’t built in a day, but every day, 
they built Rome.”

quarterly client appreciation events, 
holds monthly giveaways, and offers 
exclusive perks for their VIPs — an 
approach that is rooted in strengthen-
ing bonds rather than measuring what 
can be gained.

“We are very intentional about 
staying in touch and providing value 
to our clients,” he says. “For us, it’s 
about deepening relationships in 
order to be their Realtor for life.”

BEYOND THE OFFICE 

Dan and his wife, Kym, have been 
together since high school and were 
married in 2005. The couple has three 
sons, Gabe (12), Ace (9), and Cole (7), 
and a daughter, Abigail (5). The family, 
along with Thor, a German shepherd, 
enjoy fishing, hiking, camping, and 
taking yearly vacations.

With a blue-collar upbringing and 
immigrant parents who worked hard 
to make ends meet, Dan knows the value of a dollar.

“Being the oldest of three children, I always felt the 
responsibility to set an example for my siblings and 

The Hozhabri family (from left to right: Gabe, Cole, Dan, Kym, Abigail, Ace)
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Final Offer: A consumer-facing 
offer and negotiation platform, for 

licensed agents, that enhances 
transparency with real-time offer 

alert. This maximizes profits for the 
seller, clarity for buyers, and trust 

with agents.

"Final Offer is the life raft 
that our industry needs to 
maintain trust between 
clients and agents."

- Gigi Luu

202-417-3047
FinalOffer.com

Find Out How To Get
Certified Today!

Pick Up Market Share With
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Richard Early
Loan Officer

themtgman@msn.com
NMLSR# 698683

DEDICATED
to giving

your client
OPTIONS.

(301) 332-2184

Give me a call!

TOP 250 STANDINGS
Teams and Individuals Closed Data from Jan. 1 to Nov. 30, 2023
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Disclaimer: Information based on MLS closed data as of December 7, 2023, for residential sales from January 1, 2023, to November 30, 2023, 
in Virginia, Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery 
and Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not 
responsible for submitting this data. Some teams may report each agent individually.
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301-526-0020 | chanin@firstwashingtonmortgage.com | www.ChaninWisler.info
2233 Wisconsin Ave NW Ste 232  |  Washington, DC 20007-4153  | NMLS #206900

Chanin Wisler
Mortgage Loan Officer

21+ YEARS EXPERIENCE21+ YEARS EXPERIENCE

I look forward to working 
with you this year.
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I’ve got your client’s
back during the

mortgage process
just like I have

my dog's!

Christian Kosko | 202-935-1044 | Christian.Kosko@fairwaymc.com | NMLS # 1415795
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Your Post-Closing
 Game Plan to raise 

your production!
Call me today and let's discuss how 

WE can increase your business.

443.375.6466
amatty@primeres.com
primeres.com/amatty

1220A E Joppa Rd Suite 118
Towson, MD 21286Top 1% Mortgage Originators in America – 2018-2022

AARON MATTY
Sales Manager

NMLS#1063170
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SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN

(301) 613-1676
 GoldEventGroup.com

Luxurious Events

D E C E M B E R  2 0 2 3

D C  M E T R O 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

KORNELIA
STUPHAN

AGENT SPOTLIGHT

MICHAEL ALLWEIN

RISING STAR

BRETT RUBIN

PARTNER SPOTLIGHT

CHRISTIAN GARCIA
GOLD EVENT GROUP

PARTNER SPOTLIGHT

CHARNA KINNEBERG
MOYER MOVE MANAGEMENT

Your  REALTOR® for  L i feME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, the team, or your business featured 
in an issue of DC Metro Real Producers?

REPRINTS! 

What the heck is a reprint? A reprint is a 4- or 8-page, maga-
zine-quality-grade paper with your full article and photos, and 
you on the cover of the publication.

WHY DO I NEED THOSE? 

These reprints are a professional mar-
keting tool that can help brand you, 
your team, and/or your business.
• Use on listing appointments
• Send out to friends and family
• Send to clients with your

holiday greetings
• Brokers, use as recruiting tools for

capturing new talent
• Use when farming your favorite

neighborhood

WHAT IF I CHANGED COMPANIES OR NEED 

SOMETHING CORRECTED IN MY ARTICLE?

No worries! We can make any 
changes needed. We send you a proof, 
you approve, and then they are sent 
to you via FedEx.

WHO CAN BUY THESE? 

The REALTOR® who was featured, the broker, our partner, or fam-
ily. Anyone who wants to promote you!

With a career that spans over two and a half decades, 
Kornelia Stuphan stands out as a guiding light for both her 
clients and her profession. Kornelia’s life began on the other 
side of the Atlantic, in Salzburg, Austria, and her incredible 
life has led her to become a trusted Realtor and owner of 
The K Team at Long and Foster Forbes Global Properties.

A Global Perspective 

Kornelia’s journey began in her native Austria, where she 
earned a master’s degree in Liberal Arts. Her decision to 
leave Austria for a cultural exchange program in the United 
States in 1989 was meant to be a temporary adventure. 

However, she joined the Austrian Embassy and later transi-
tioned to the financial industry and put down roots. 

Kornelia’s entry into real estate began in 1996 when she 
purchased her first home in Washington, D.C. That house 
marked not just the beginning of her real estate career, but a 
lifelong love for and commitment to the industry.

“I was going to a lot of open houses and met a lot of Realtors. 
It just seemed to be a very versatile and engaging line of 
work,” Kornelia recalls. “I was also looking to get out of my 
work at the Austrian Embassy at the time... so I started 

Your 
REALTOR® 

for Life

     Kornelia 
STUPHAN

cover story
Photos by Ryan Corvello

HOW DO I ORDER? 

Email us at info@dcmetrorealproducers.com.
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(301) 519-8035
Fresh-homecleaning.com

"We understand that every home is found or left in different
conditions; that is why putting together a custom cleaning plan
for each home is important to us." - Alejandra Zelaya, Owner

Alejandra and her teams 
specialize in serving the 
real estate industry by 

providing custom cleaning 
services to prepare homes 
for the real estate market!

D C  M E T R O 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

WANT TO BE FEATURED AS A

OR KNOW SOMEONE WE SHOULD FEATURE?

RISING 
STAR? 

For more information, to nominate, or to request to be 

featured, please email info@dcmetrorealproducers.com or visit 

www.dcmetrorealproducers.com!

5 years or less in the business

At least $5 million in sales in one calendar year

Active on social media






