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We Also Perform Progress
Inspections On Smaller
Projects...Find Out More!

If you made it through 2023, then you can make it through just
about anything. We will be here to support your clients,
communicate clearly, and help in any capacity we can.

Like you, we are Chicago tough. Let’s get it done!
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HAVEN + Color Trends | | INSPECTIONS

This yellow-orange color is inspired by Bottega Veneta
boots + rubber bands — in a world where balls of rubber
bands are disappearing, it's time we start honoring them

4 *

| inspectingchicago.com | 312.INSPECT | info@inspectingchicago.com
s

— Backdrop | Color of the Year ) _ _
' Also performing radon testing via

.i. Chicago Radon Testing, Inc., a CBI Company.

www.havenhomestager.com | 312.380.1276 | info@havenhomestager.com
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S Close with the peace of mind
and communication
If you are interested in contributing or nominating REALTORS® for certain stories, ﬁ"d'—jt'dogr your Clienfs deserve.

please email us at andy.burton@realproducersmag.com
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
but remain solely those of the author(s). The paid advertisements contained within the Chicago Real Producers magazine are not endorsed or recommended by The N2
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Whether buying or selling a home, commercial real estate or negotiating a new business lease,
we provide the quality and affordably priced representation needed to close your deal fast.

\r Confact Jusfin

(312) 262-3636 ¢ justin@frontdoorlegal.com * 2502 N. Clark St., Ste. 236, Chicago, IL 60614

Justin Strane
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This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

TRANSFORM YOUR HOME, NOT

are proud to partner with you and make this magazine possible. Please support these businesses and thank

YOUR LIFESTYLE: SELL WITH EASE,
STAGE WITH EXPERTISE!

DO YOU HAVE A HOME SELLER OVERWHELMED BY
THE THOUGHT OF GETTING THEIR HOME READY FOR
MARKET? WE HAVE SOLUTIONS.

them for supporting the REALTOR® community!

ACCOUNTING - CPA
Manning Silverman & Co.
(847) 459-8850
ManningSilverman.com

The Hechtman Group Ltd
(847) 853-2599
TheHechtmanGroup.com

Mazek Law Group, LLC
(773) 800-0141
MazekLaw.com

Michael H.
Wasserman, PC
(312) 726-1512 x102
MHWasserman.com

FENCING

BeSpoke Fencing
(312) 600-3690
BeSpokeFence.com

FINANCIAL ADVISOR
Morgan Lougee
Financial Planning
(312) 368-3717

State Farm

Eric Bielinski
(773) 775-2000
EricBielinski.com

INTERIOR DESIGN
Paula Interiors
(773) 738-1506
Paulalnteriors.com

SIGNATURE AGENT/CLIENT Ranjha Law Group WestPointFinancial
STAGING COLLABORATION TOOL (630) 277-9368 Group.com/Associates/ MASONRY &
T | Zenlist RanjhaLaw.com Morgan-Lougee TUCKPOINTING
(415) 639-3418 AAA-1 Masonry &
Zenlist.com Ryan Group Law Northwestern Mutual Tuckpointing, Inc

DAVIDCIESLAK.COM SIGNATURECHICAGO.COM

Group Ltd. Jon Dickinson (773) 622-7300
DAVID@DAVIDCIESLAK.COM  INFO@SIGNATURECHICAGO.COM APPRAISAL SERVICES (630) 330-4017 (847) 969-2585 AAA1Masonry.com
- Appraisal Solutions Group DSRyanLaw.com Jonathan-Dickinson.com

- S vt m =- |

Home insurance you need at

insurance at a price you can afford.

www.countryfinancial.com/kyle.huppe
kyle.huppe@countryfinancial.com
(708)226-0350

Policies issued by COUNTRY Mutual Insurance Company®,
COUNTRY Casualty Insurance Company®, or COUNTRY
Preferred Insurance Company®, Bloomington, IL.

1020-521HC_28056-10/14/2022
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Oftering Residential & Commercial Property
Inspections and Radon Testing In Illinois '

AVISIIO AdIAVA

FIRST

HOME INSPECTIONS

773.870.3383

PREFERRED PARTNERS

(773) 236-8020

ATTORNEY
Alfred S. Dynia &
Associates, LLC
(773) 427-1900
DyniaLaw.com

Shane E. Mowery,
Attorney at Law
(773) 279-9900
MoweryLaw.com

The David Frank

HEALTH AND WELLNESS
Sunny Biggy Fitness

(219) 851-0170
SunnyBiggyFitness.com

HOME INSPECTION

MORTGAGE / LENDER
BMO Financial Group

(773) 412-4250
mortgagebanker.
bmoharris.com/il/naperville/
jb-222936

Law Group 911 Home Inspections Butler Group
Camden Law Office LLC (773) 255-6499 (773) 870-3383 Neighborhood Loans
(630) 789-5896 TheDavidFrank (773) 741-1094

CamdenLawOffice.com

Cervantes Chatt
& Prince P.C.
(312) 606-9529
CCPChicago.com

Forde and O’Meara LLP
Lisa J. Saul, Esq.

(847) 910-2317
fordellp.com

JMC Law Group

Law Offices of Katrina
M. Barnett, PC

(312) 725-0085
KMBarnettLaw.com

LoftusLaw, LLC
(773) 632-8330
Loftus-Law.com

LawGroup.com

Titcomb Law Group, PC
(773) 537-4945
TitcombLawGroup.com

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

CLEANING SERVICE

REFERRAL GIFTS
Cutco Closing Gifts

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

Chicago Building Inspections
312-INSPECT
InspectingChicago.com

Home Advantage Inspections
(312) 401-0299
HaiPro.com

Home Inspection Geeks
(773) 242-9358
HomelnspectionGeeks.com

The HomeBuyers Hour
(312) 544-9180

Country Financial Inc
(913) 220-9863
CountryFinancial.com/
Kyle.Huppe

Goosehead Insurance
Kristine Pokrandt
(708) 858-1246
Goosehead.com

ButlerGroupLoans.com

Chase

Andrew Tisler

(773) 469-8174
homeloan.chase.com/
andrew.d.tisler

Corby Mortgage
Jeff Schneller
(708) 268-5346

i Phes MortgageWithSchneller.com
d p! |Ce ?[} ucana ﬁ'[},‘,’ d ; Front Door Legal (773) 706-6000 Keeshin Inspection Services
Justin Strane Phes.io (773) 871-2356 CrossCountry Mortgage
(312) 638-0871 Keeshinlnspection.com Alex Margulis
Let me help you find the right home FrontDoorLegal.com CLIENT AND (312) 651-5352

AlexMargulis.com

Kyle Huppe f d Jason M. Chmielewski Cut Above Gifts TheHomelnspectors.com Guaranteed Rate
Ilr;zté;agciﬁger& it F“’;: II\{/Ie_fPon = Phil Anello (312) 332-5020 (312) 899-6085 Joel Schaub

oo Dat Fark Ave = Military 26-Year Chicago Firefighter jmclawgroup.com CutAboveGifts.com INSURANCE (773) 654-2049
Tinley Park, IL, 60477 Discounts. & Current Captian in West Loop

rate.com/JoelSchaub

MORTGAGE / LENDER
Guaranteed Rate
Michelle Bobart

(312) 379-3516
rate.com/MichelleBobart

Chicago Real Producers - 7



M PREFERRED PARTNERS

Motto Mortgage
Home Services
Davina Arceneaux
(844) 466-8864 x102
MottoMortgage
HomeServices.com

Neo Home Loans
The Schaff Group
(847) 668-7877
TheSchaffGroup.com

Proper Rate
(773) 435-0637
ProperRate.com/JoeBurke

United Home Loans
(708) 531-8322
uhloans.com

MOVING COMPANY
H2H Movers

(773) 236-8797
H2HMovers.com

PAINTER

McMaster Painting &
Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PERSONAL BRANDING/
STORYTELLING

Studio Celex

(708) 790-9908
StudioCelex.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Realtor 360 Pro
(816) 769-2256
Realtor360Pro.com

Sonya Martin Photography
(847) 732-0507
SonyaMartin.com

PRINTING, DIRECT
MAIL SERVICES
Marvin’s Mailers
(847) 710-2346
MarvinsMailers.com

APPY HOUSE CLEANERS

Here To Make Your Home
Clean & Refreshing

(£ X https://phes.io/
info@phes.io | (773) 706-6000

8 - January 2024

PROFESSIONAL
ORGANIZING
Neat Method
(319) 404-2314
NeatMethod.com

PROPERTY TAX
MARKETING
Property Tax Fox
(847) 957-3690
PropertyTaxFox.com

REAL ESTATE
PHOTOGRAPHY/
VIDEO/MATTERPORT
Prestige Real Estate
Images Inc.

(773) 209-3714
PrestigelListingPhotos.com

REMODELER

Arete Renovators
(872) 302-4170
AreteRenovators.com

REAL

PRODUCERS
PODCAST

Renovation Sells
(773) 301-9125
RenovationSells.com

STAGING

HAVEN Home Staging
& Redesign, Inc.

(312) 380-1276
HavenHomeStager.com

Signature Staging
(312) 854-9515
SignatureChicago.com

TITLE INSURANCE
Chicago Title

(312) 223-2270
ctic.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

Same Brand, New Reach —

Tune in for free today

Listen on
Apple Podcasts

LISTEN ON e Spotify:
Listen on .
amazon music

N

BRI R ST TN WITH
FOR &k ESTATL AGEWTE

T REMINGTOMN RAMSEY

REAL

PRODUCERS

THERE IS NO TRANSACTION WHERE
SPEED AND ACCESSIBILITY MATTER MORE.

| understand, ([ &=
and | deliver. —

Attorney. Homeowner. Parent.

Bringing together the knowledge and expertise in the three
roles | embrace the most, | impart finesse and proficiency to
a fast-paced and challenging real estate market.

smowery@mowerylaw.com
(773) 279-9900 ‘v‘

MoweryLaw.com SHANE E. MOWERY
ATTORNEY AT LAW

|

=
Chicago
mEALTORS

o StateFarm~

AUTO | HOME | LIFE | BUSINESS | HEALTH

Eric Bielinski
/73.775.2000
ericbielinski.com

6304 N. Milwaukee Ave.
Chicago, IL 60646

Eric Bielinski, Agent




FREE TRAINING

You need to create video. This is nothing new, but did you know that only 9% of
realtors are actually doing video? Visual Filmworks is an expert in video marketing.
We want to give you this FREE TRAINING to help you elevate your next video
project. This is only for a limited time so don't miss out on getting this education

M 872-356-8135 info@visualfilmworks.com visualfilmworks.com

Since 1954

'1 Masonry & Tuckpointing

' » Informative Website With Updated Blog =

« Brick, Terra Cotta, Stone & Mortar Expértets| . = Licensed Mason Contractors

« Specialists in Masonry Restoration & Preservation  «In Continuous Operation for 66 YeafSsy !
“ o :
* Professional Inspection, Diagnosis & Workmanship s Jhousands'of Réferences & Fully'Ing uﬂ

BT ((imenistsl ) _‘
CHICAGO: 773-622-7300 - SUBURBS: 847-491-9700
www.AAA1Masonry.com - Info@AAA1Masonry.com

Thie 16 NAYA T, CAT

AND GHE 1§ SUDGINGHou Fot1e-
NoT HiaNGa Lostus LAW.

What does the

LTINS T. stand for?

patrick@loftus.law

Chicago Real Producers
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WE TREAT YOU LIKE

Royalty

Call JOEL Today!

When your buyers work
with Joel, they will receive
a $1500 closing credit*

PUBLISHER’S

) ¥
Joel is different because he _//
gives back to your clients. 20

Your buyers could be next!

- ) { \ L3 - f I think the phrase “emotional roller coaster” sums
‘ 6] ¥ fa mi | e h el ped N 2021 ad | one \ - L up the 2023 Chicagoland real estate market. The
an d OV/ER 1 B| | | |O N | . C | OS| Ngs et ; ' ~m year started as expected coming off 2022 as the

\ AR, pandemic seemed like ancient history. As the
- 1@ [® 1% of all loan officers § iy | . . middle of the year progressed, we saw inventory
nationwide for annual volume » | / : decline and interest rates creep up. In compar-

ison to 2020 and 2021, this was an anomaly.

- H onest serv | ce an d rea | I v The REALTORS® in our community are top-notch
advice from a de pen dable ] | A and value a challenging market, showcasing the

finesse required to navigate transactions suc-
cessfully. As the saying goes, “If it were easy,
everyone would do it,” and this sentiment reso-
nates in our community. The anticipated growth
and increased market share for many of you in
2024 is a testament to your dedication, espe-
cially as fellow REALTORS® exit the business.

We are looking forward to seeing everyone again ‘
at our winter event in February. An invitation Katrina M. Barnett; Esq. _';
Founder & Managing Attorney ‘

will be sent to your inbox later this month.

Joel SChan N M LS# 224512 Be sure to register if you plan on
GUARANTEED RATE INC NMLS# 2611 / attending to reserve your spot.

Guiding and assisting clients every step of the way, from the
initial offer to the closing table.

Andy Burton If you or your clients are in need of a real estate attorney, we
would be thrilled to assist you. We're available by phone,

773-654-2049 | \J O E L@ RAT E CO M | a::l:i:::Ln@RealProducersMag.com text, email, or online through our client portal.
3940 NORTH RAVENSWOOD | CHICAGO, IL 60613

. 401 North Michigan Avenue | Suite 1200
@ChicagoRealProducers Chi [Mlinois 60611
, , 1cago 1nois
*Lenders Credit valid through Guaranteed Rate for applications submitted after 06/16/2022 and prior to 12/31/22. Coupon/Credit must be presented/mentioned 80,

at time of application. $1500 credit will be applied at time of closing and is factored into the rate and APR. Applicant subject to credit approval. If loan does not ﬂ facebook.com/ChicagoRea|Producers Katrina@kmbarnettlaw.com | Phone: 312.725.0085
close for any reason, costs will not be refunded. This offer and/or receipt of application does not represent an approval for financing or interest rate guaranteed.
This coupon cannot be redeemed for cash/has no cash value. Restrictions may apply, contact Guaranteed Rate for current rates or more information.

Chicago Real Producers - 13



HIGHLY TRAINED At Trivedi &

Khan our

AND EXPERIENCED attorneys and

ATTORNEYS paralegals have years

of experience helping

: b?““ s COMPLETELY . individuals, families,
That LaStS A" DEDICATED TO ustors. dsvelopers and

%‘l we. THEIR CLIENTS aspect of rgsidential and

commercial real estate.

Y( :ar R()u I l d ' Our attorneys will ensure that the
RESIDENTIAL & COMMERCIAL client's interests are protected,

HN
Ni‘

REAL ESTATE e BUSINESS TRANSACTIONS

will deftly move the
+ COMMERCIAL LITIGATION

negotiation process along,
and get to closing.

300 North Martingale Rd. 550 W. Washington Blvd.
Suite 725 Suite 201 &

e Kash;:pV Triv;di ;amer Schaumburg, IL 60173 Chicago, IL 60661 b
www.TrivediKhan.com (224) 353-6346 (31 2) 612-7619 ﬁ@ TI'IVCdl &K an

CONTACT US
TODAY FOR OUR

NEW YEAR

QUTCO [

SPECIALS! | CLOSING GIFTS R )
' ‘merlcan made since 1949 ;‘Qﬁ When you work with us your clients

: 570 y ' close with confidence - consistently.
CutAboveGifts@gmaijl.com | CutAboveGifts.com }
A — Lt MORTGAGE
YOUR CHICAGOLAND CLIENT RETENTION SYSTEM E s HOME SERVICES

Chicago Real Producers - 15




Originally from the south suburbs of Chicago, Guido attended Northern
Illinois University and earned a degree in finance. After graduation, he moved
to Washington, D.C., to work in the US Treasury Federal Credit Union.

INHERITANCE
OF AMBITION

After working at the Treasury, Guido went into the
private banking world. “Entry-level positions back then
were bank tellers. I was one of the lead tellers when we
were robbed at gunpoint,” explains Guido. “I told the
branch manager that I was going to look for another
job, but they wanted to keep me as an employee, so
they offered me a position in the mortgage depart-

ment. That’s how I got my start in real estate.”

Guido worked his way up from the position of mort-
gage loan processor to junior underwriter, to under-

writer, and finally to mortgage loan officer—a role he

would hold for over twenty years and in various parts
of the country including D.C., Virginia, Maryland,

and the Pacific Northwest. He was also part-owner

of a title company in Washington D.C. But in 2015,

he moved back to Chicago, wanting a fresh start in a
more people-centric career, as well as to be back with

his family and be in the city that’s dear to his heart.

“While I did work with people as a mortgage loan

officer, I didn’t get to interact with them as closely as

UIDC

I do as areal estate agent,” explains Guido. “Mortgage
loan officers complete hundreds of transactions a
month but never really get to know their clients. I
prefer working with fewer people and having more

meaningful interactions and work relationships.”

Two of Guido’s biggest inspirations are his parents, both
serial entrepreneurs in their own right. He watched as

his father and mother launched and operated their own

businesses over the years—everything from restaurants

)
S £ to grocery stores, a car restoration business, and even a
©

"(-6' o rED construction company. Guido saw firsthand what it took to be the master of one’s
- — q(]__) >§_ § destiny, especially as he was often a front-line participant in the family ventures.

— o

C ¢ 2o

L 28 “You would think working for your parents would get you a plush job, but

U) 2 8 b » T 13 ; T 4

© &% that’s not the case,” Guido says. “I was a dishwasher in my father’s restau-

rants and a roofer and painter for my mother’s construction company.

The jobs gave me a strong work ethic and the drive to do big things.”

———————————————— Chicago Real Producers - 17




Launching his career as a Guido with his
REALTOR®, Guido leaned on his mother, Loretta.
entrepreneurial know-how and
background in finance and real
estate. He also watched his team
members and other leading brokers
closely, learning their methods and
then putting his own spin on things.
He credits much of his early success
to sticking to the basics. It’s advice

he would give to any new agent.

“Make sure you network, pros-
pect, do open houses, follow up
when you say you are going to;
and for God’s sake, answer your
phone when it rings,” says Guido.
“I love it when I'm sitting with a
group of agents and somebody’s
phone rings with an unrecognized

number and they push it off to

voicemail. Numbers I don’t rec-
ognize are the best because more

than likely they are referrals.”

Now, nearly a decade into his career
as a REALTOR®, Guido makes it a
priority to stay up-to-date on the

TNAONINVIIN JHON ONIAVH ANV

37d03d d3aM3d HLIM ONIXNYOM d3d434d |

latest changes in real estate and
client needs. He’s certainly moved
past the basics and aims to achieve
growth by expanding his client base

and gaining a better understanding
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of local markets and the ins and
outs of shifting regulations. But he’s
not just thinking about his personal

book of business these days.

Ultimately, that same entrepreneur-
ial spirit his parents demonstrated

is in him and it has kept him moti-
vated, first as a contributor to a team

and now as a leader of his own.

Guido says that the most rewarding
part of his business now has been
building a team with his business
partner, Alexa Hara. Today, the
REV Group boasts a team of eight

agents that they co-mentor.

18 - January 2024




When he’s not serving clients
or building his team, Guido
remains a devotee of family. He
spends as much time as he can
with his husband—they enjoy
relaxing, cooking, watching
movies, and spending time
with their two dogs, Booger
and Lucky. They also love

to explore Chicago’s many
restaurants, vacation, and

go boating. Guido prioritizes
quality time with his mother,
siblings, and many nieces

and nephews, too. Sadly, his
father passed away in 2006,
but his memory still inspires
Guido’s results-driven mindset

and love of the daily grind.

“I've always had the goal of

becoming self-employed and

ELEYATE YOUR LISTINGS
HIA Photography, Videography,

30 s, e and o REALTOR 360 PRO

_

PROFESSIOMAL

(5) m—

ELEVATE

info@realtor350peo.com
(B16] 759-2256 Y U U R

LISTINGS

HDR PHOTOGRAPHY
VIDEOGRAPHY,

8y o 360 TOURS,
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D s PACKAGES
Budget Friendly Best Vil ue Most Popular s IA R TI H G
INFO@REALTOR3GOPRO.COM B16-769-2256 | REALTOR3IGOPRO.COM AT §89
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You Earned It.

-
® Manning Silverman
®, &Company

CERTIFIED PUBLIC ACCOUNTANTS

WE’'RE A CPA FIRM HELPING REAL
ESTATE AGENTS AND INVESTORS
UNDERSTAND AND MINIMIZE THEIR TAX
LIABILITY. WE EMPOWER AND EDUCATE
OUR CLIENTS ON THE BEST TAX STRATEGY

TO IMPLEMENT THROUGH TAX
SEMINARS, BOTH LOCALLY

being responsible for my own — e AND NATIONALLY.

paycheck,” states Guido. “I

now own my own business

ADRIAN SCURTU, PARTNER
and 100 percent of what I earn i

224-352-2645
[ |
comes from the work I do; real e e p ou eep 175 OLDE HALF DAY ROAD
[ J

estate gives me the ability to SuITE 290

» LINCOLNSHIRE, |IL 60069
control my own success.

Clearly passing on his family's Condos Made Simple By Corby Mortgage

inspiring drive and mentorshi
mir};dset, Guido adds, “You !

We Do FHA and VA Condo
Spot Approvals!

don’t have to be a genius to be
a successful real estate agent.
You just have to create a rou-
tine and follow it. Even when

you feel you’re not achieving

CORBY MORTGAGE =

f Jeff Schneller, Susan
INTEGRITY - TRUST - DILIGENCE Cas[fonova,and the whole
Corby team provided us
with the best rate
available and excellent

results, things will start to

happen. I remind myself of all
the little things I do on a daily

basis that got me to where I

We Are a Self-Employed Borrower Specialist

am today,” he says. “I always

say the old adage, ‘Successful & Offer Some Of The Best Alternative Income service throughout the
. Documentation Solutions. loan process. Would highly
people do the things others recommend them to
don’t like to do,’ is true.” anyone purchasingor JEFF SCHNELLER
- " -inol Chief Operating Offi
2409 W 104th St. | Chicago, IL 60655 TG RRNTSE o176

20 - January 2024 (708) 268-5346 | jschneller@corbymortgage.com Fred M.




. E w -, .
EXPERTS IN REAL ESTATE | With over 20 years specializing in
TAXES & ACCOUNTING ~ real estate accounting and tax
' strategies, our team of experts can
guide you in achieving maximum
return and growth for your
business. From commercial and

residential developers to agents
and investors, we understand the
complexities of your business.

Hechtman Group

Exceptional CPA services for
small businesses with big plans

= 847.256.3100

@ info@thehechtmangroup.com  www.thehechtmangroup.com @i

See what's possible with a
Chase DreaMaker™ mortgage'

Take advantage of reduced mortgage insurance coverage, a low 3% down payment? and no $500 deposit
or good faith funds required. You may also qualify for a $5,000 Chase Homebuyer Grant® depending on
where you're looking to buy.

Learn about all your options at chase.com/AffordableLending and contact me today.

Daniel Chookaszian, Senior Home Lending Advisor El -|E|
P hoto grap b4 President's Club
Chase certified in FHA loans El .ﬂ
Chase certified in Chase Private Client Lending
T: (847) 648-7107 Scan to visit my website

daniel.j.chookaszian@chase.com

N
homeloan.chase.com/daniel.j.chookaszian CHASE ‘
-

NMLS ID: 227832

' The DreaMaker=* mortgage is only available for purchase and no-cash-out refinance of a primary residence 1-4 unit property for 30-year fixed-rate terms. Income limits and homebuyer education may apply on a DreaMaker mortgage.
*A3% down paymenton a 30-year, fixed-rate loan of $250,000 with aninterestrate of 6.99% / 7.7975% APR will have 360 monthly principal and interest payments of $1,861.18. Payments shown do notinclude taxes and insurance. Actual

Schedule your
SCEAV | [0 ﬁﬁ
payments will be higher. This is assuming a New Jersey purchase transaction, 45-day lock, 97% LTV, 720 FICO, detached single family, owner-occupied, closest to zero points, rates change daily.

(847) 732'0507 | SOﬂyama rtin.com The APR shown is based on the interest rate and points only and does not take into account other loan-specific finance charges you may be required to pay.
For down payments less than 20% on conventional loans, Mortgage Insurance (MI) may be required and MI charges may apply.

3The Chase Homebuyer Grantis available on primary residence purchases only. Customer may be eligible for the $5,000 savings when applying for a DreaMaker=", Standard Agency, FHA and VA home purchase mortgage loan product
and where applicable census tract requirements are met. Income limits and homebuyer education may apply on a DreaMaker mortgage.

SONYAMARTINPHOTOGRAPHY The %hase‘ Homeﬁ)uyer Grgmfundswi\l be %ppl‘\ed adt pu;jchase \ﬁan dosing firstto p&)ims obn the Ioan,bilfany, then to Chase fees, thenHto non—(h?se fees or down payment. Grant funds may not be used for the dowg payment maﬂjFHA
purchase loan. The Homebuyer Grant may be considered miscellaneous income and may be reportable on Form 1099-MISC (Miscellaneous Information) or Form 1042-S (Foreign Person’s U.S. Source Income Subject to Withholding)

n SONYA MARTIN PHOTOGRAPHY to the customer and the IRS, for the year in which they are awarded. We encourage customers to consult with a personal tax advisor for questions about the impact to personal income tax returns.
a @SMARTINPHOTO @ Allhome lending products are subject to credit and property approval. Rates, program terms and conditions are subject to change without notice. Not all products are available in all states or for all amounts. Other restrictions
mr=m - and limitations apply. Home lending products provided by JPMorgan Chase Bank, N.A. Member FDIC©2023 JPMorgan Chase & Co. B0323-1088400 105902 | 20548669
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partner spotlight

Photos by Caleb Pickman

“I have the same message but l
with an added twist,” shares

Morgan. Now you will find
him fiercely advocating to
diversify assets and incorpo-
rate intentional strategy for

his clients’ long-term gain.

“I want REALTORS® to
understand that they need to
diversify out of real estate and
real estate sales if they want
to have a secure retirement
plan. f REALTORS® don’t
save during the good times—

so that they can continue to

1

|

grow their wealth when the

real estate market isn’t doing
well—they’re likely going to
be working far longer than

they plan to,” shares Morgan.



Over the past several years, Morgan’s focus
has been on helping clients prepare for
impending tax law and estate exemption
changes that are set to occur in a couple

of years. “Many clients originally were not
worried about these changes,” notes Morgan.
“But now that we’ve shown them that there
are smart moves they can make today,

we’ve been having many creative conversa-
tions around intelligently repositioning.”

While Morgan values the importance of
evolving his approach toward financial
literacy, there is one aspect of his work
that remains steadfast: his loyal commit-

ment and genuine care for his clients.

“I care, almost to a fault,” Morgan says,
enthusiastically. “I am constantly working on
myself, solutions, and services to benefit our
clients. Many advisors only consider how to
grow a client’s assets, but I take into con-
sideration tax changes, income fluctuations,
market volatility and estate law changes, and
I am constantly scouring the marketplace

for innovative solutions for my clients.”

Morgan’s focus is on enabling his clients to

realize their financial dreams with efficiency,

taking the time to understand each client
deeply, and sharing the rationale behind all

recommendations and potential risks.

His support for REALTORS® and their
clients extends beyond financial dis-

cussions too. He actively participates

| care.a | most assets; minimize their
’
current and future tax
to a fault... bills to Uncle Sam; lower

| am consta ntly costs on commercial,

home, auto insurance;
working on myself, solutions, as well as make sure
and services they’re taking advan-
tage of any benefits,
to benefit tax credits, deductions,
and federal programs

our clients.

available,” notes Morgan.

Morgan has a dynamic

team behind him that
supports all he does for clients. Morgan and his team
oversee all things insurance including life, health,
income protection, commercial, home, and auto insur-

ance while also specializing in investment management,

Outside the financial realm, Morgan
and his partner, Mark, have made
significant personal life changes.
They moved into a new home
together, a cozy coach house in
Lakeview, and recently welcomed
an adorable Cavalier King Charles
spaniel puppy named Agador
Spartacus (Hank Azaria’s character

in The Birdcage) into their family.

Morgan has also redefined what
success means in his life, empha-
sizing balance and gratitude. While
he once focused on constant growth
and busyness, he now cherishes the
present with a newfound sense of
gratitude, joy, and balance across

the various areas of his life.

“I’ve been working with a coach
recently and that’s helped shift the
perspective to assessing where I'm
at and where I want to be, so that I
can be grateful for what’s going well
and see the areas of opportunity

and where I need to focus,” shares
Morgan. “Having great balance
across different areas of my life has
allowed me to feel more joy and grat-

itude in my daily life.”

Morgan’s advice for REALTORS® is
simple: don’t wait until a challeng-
ing year like 2023 to seek financial

guidance. “Reach out to me and my

i #] 4
- )

in Chicago Real Producers events, portfolio construction, retirement income replace- team, and you’ll find that a meet-
offering insights into financial v, - ‘ “..‘ ment, and financial planning. By combining multiple ing with us costs only your time.
strategies and sharing best strategies, they can successfully navigate invest- We guarantee that you'll leave
practices while identi- ] ment management, tax-efficient retirement income with valuable insights,” he says.

fying potential pitfalls. solutions, and comprehensive financial planning.

'L
1 In a spirit of authenticity, Morgan has

%_’
= L

“We’re able to offer virtu- ” Together, they strategize, execute initiatives, a hidden desire to make people laugh.

ally any solution in the [ and provide valuable reporting. In the com- Not many know that he’s harbored a

financial services space ing years, Morgan envisions further growth by desire to take to the stage as a stand-up

for our REALTOR® clients, adding new team members, enhancing client comedian. He’s recently committed

so we work to grow their appreciation events, and engaging in intergen- to taking a stand-up comedy class at
erational planning conversations. They aim to Second City, so the next time you meet
provide robust legacy planning services and him, don’t hesitate to ask about his
continue to deliver for their diverse clientele. comedy journey and hold him to it.

To connect with Morgan to evaluate how to best navigate your financial portfolio this
year, visit westpointfinancialgroup.com/associates/morgan-lougee, or call 312-368-3717.
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Don't let your clients
s | the shaft,

Reach out and ask us how we help you get more referrals
from your clients compared to any other lender!

Dustin Schaff
oducing Branch Manager | NMLS# 222644
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(=) dustin@theschalfgroup.com .rD B47-668-787TT | '!_} www.TheSchalGroup.com

CHICAGOLAND'S TRUSTED

Home Inspection
I xperts.

\ 27 YEARS OF EXCELLENCE IN SERVIC
v KEESHIN @
INSPECTION SERVICES, INC. "‘r‘"‘f
.-_.,-n"‘ -

28 - January 2024

CALL TODAY. (

MARVINS

MAI

- - 630.548.2650 - marvinsmailers.com - hello@marvinsmailers.com

Scorched Earth Brewing
Arlington Ale House

Brew on the Wall

Hopvine Brewing Company
Wolfden Brewing Company
Rock Bottom Brewery

Whiner Beer Company
DryHop Brewery

Goose Island

Moody Tongue Brewery
Miskatonic Brewing Company
Alter Brewing Company
Emmett's Brewing Company
Goldfinger Brewing Company
Elmhurst Brewing Company
Smylie Brothers Brewing Co.
Temperance Beer Company
FEW Spirits

Sketchbook Brewing Company
Flossmoor Station & Brewery
Stockholm's Restaurant & Brewery
Penrose Brewing Company
Art History Brewing

InfoCard™ www.infocardmarketing.com 630-548-2650

) Stand Out. Stay Top of Mind. Sell More.

9
LERS

Algonquin
Arlington Heights
Arlington Heights
Aurora
Bloomingdale
Chicago
Chicago
Chicago
Chicago
Chicago

Darien
Downers Grove
Downers Grove
Downers Grove
Elmhurst
Evanston
Evanston
Evanston
Evanston
Flossmoor
Geneva

Geneva

Geneva

Sue, Mia, Penny, Karen, Jennifer

Pty ©) Bien

R

630.207.7001
penny.obrien@bairdwarner.com
www.penny-obrien.com

T

@ Each office is independently owned and operated. This is not
intended as asolicitation i you're working with another broker

MAZEK

LAW GROUP

Going Beyond the Transaction to Protect
All of Your Clients' Assets

ENTITY FORMATION - ESTATE PLANNING - ASSET PROTECTION

Michael Mazek

Founder & Attorney

Michael@MazekLaw.com
mazeklaw.com
773-800-0141 (Call/Text)
3805 N. Lincoln Ave.
Chicago, IL 60613

Property Tax Fox
\ , One- Step Appeal Solution

RNy S \
L't '

Property Tax Analysis &
Marketing Services to Realtors
Use property taxes to your advantage when working with clients

«» Differentiate yourselves from other realtors
* Enhance your marketing services ¢ Offer appeal discounts to your clients
« Engage/stay in touch with old clients and new prospects e Gift appeals to your clients
» Save clients money before, at, or after the transaction
o Residential, Commercial/Industrial, Condo Association,
Property Tax Appeals ¢ Tax Analysis e Certificate of Error &
Exemption Filings ¢ Marketing

2720 W Dundee Rd, Unit #252, Northbrook, IL 60062

Phone: 847-208-3621 | Fax: 847-510-0777 | contact@propertytaxfox.com
Service available in Cook, Lake, DuPage, and McHenry Counties
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SILVER

SPEAKING UP FOR THE VOICELESS
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“When I was growing up, my parents exposed me to

different cultures and the plight of marginalized popu-
lations,” says Matt Silver, partner and senior broker at
Corcoran Urban Real Estate. “They were friendly with
folks from all walks of life and taught us the importance

of respecting everyone.”

These childhood lessons made an indelible impres-

g )

sion on Matt. In fact, it’s one of the main reasons

why he became a REALTOR® and a consistent leader
within many real estate and community organizations.
Currently, Matt is the president of Illinois REALTORS®,
an advocacy group tasked with protecting property
rights and advancing the real estate profession. “We
work hard to advocate for others who cannot advocate

for themselves,” he says.

“I want to be seen as an ally for others,” states Matt.
“So that those who are less fortunate can be seen

and flourish.”

Originally from Skokie, IL, Matt watched his parents
closely and absorbed much of their approach to work
and life. His father, who was in packaging sales, stressed
the importance of integrity and personal relationships.
His mother shared her curiosity and wonderment for all
things in life. “She’s always been very persistent in all
things,” remembers Matt. “She’s someone who has never
taken no for an answer.” They taught him that if you
don’t ask for things in life, you may not get them, and

he says having such strong role models “allowed for an

incredible upbringing.”
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I want to be seen as
an ally for others...
So that those who are
less fortunate can be
seen and flourish.

Matt and his family.
Photo credit: Michael Hudson

Inheriting his salesman father’s “gift of gab,” Matt attended
the Michigan State University College of Business, the
School of Hotel, Restaurant, and Institutional Management
(now the School of Hospitality Business at MSU) to study
restaurant and institutional management with a dream of

success in the service industry.

After college, Matt worked in many restaurants where he
was both an accomplished chef and managed many aspects
in the front and back of the house. After several years of
turning around lagging restaurants, Matt left the industry to
work with his father in packaging sales. During this time, he

grew closer to his dad and met his future wife, Amy.

Working side by side with his dad had a deep impact on
Matt. Among his many teachings and influences, it was his
dad’s outlook that has always stayed with Matt. “No matter
what, my dad was the most positive person,” Matt says. “He
always said, ‘The sun will also rise tomorrow; you may have

been beat up today, but tomorrow is a new day.”

Eventually though, Matt shifted into real estate to have a
career that offered him more flexibility to continue care for
Amy and be more present for their young son, Grant. “My
wife had Crohn’s disease, and the profession gave me the

flexibility to take care of her,” notes Matt.
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Matt at a Illinois REALTORS® Board of Directors meeting.

After a short stint in commercial real estate, he joined
Rubloff Residential Properties and stayed with them for
more than ten years. He moved to his current brokerage in
2011. The experiences he gained along the way—working in
restaurants and alongside his dad—have deeply shaped his

current service philosophy.

“My managing broker, Jim Kinney, at Rubloff, became my
mentor and I owe the bulk of my success to him,” says Matt.
“He hammered into us to always be ethical, transparent, and
disclose everything while he preached that whatever you take
from the business, you also have to give back. That really
influenced me to volunteer and give back to my community
and the industry.”

Over the years, Matt has served with the Chicago Association
of REALTORS®, the National Association of REALTORS®,
and Illinois REALTORSS®, all in various leadership capacities.
He’s also been active in the Boys and Girls Clubs of Chicago
and is currently on the council of their Little Village chapter
of the True Value Boys & Girls Club. In all his roles, he aims to
be an ambassador for those who don’t have a voice and should

have the cares of their lives addressed.

“[And in real estate] I am passionate about making sure every-

one, regardless of what they have, gets great representation,”
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says Matt. “Whether it’s a real estate client or fellow
REALTOR®, I don’t care if you have $100 thousand or $100
million, you get the same level of service from me. Everyone

deserves to have someone who is advocating for them.”

‘When not working hard for his clients and other agents,
Matt prioritizes family time. His son, Grant, is now twen-
ty-three and currently lives at home. The two remain close,
attending sporting events and trying new restaurants
together. Since Amy’s sudden death last December, Matt has
continued to emphasize the importance of their relationship

and other personal relationships

“Amy’s was a sudden death that shocked the whole fam-

ily,” says Matt. “We had a conversation a few days before

she passed away for about four hours. It makes you realize
what’s really important in life. Being in real estate has given
me the opportunity to be an active father and always be there

for my son, which has meant everything to me.”

Matt has always lived and remained close with his family. In

fact, it’s a long-standing tradition that they all have dinner
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together every Sunday, and it was Matt’s brother, David, who
got them all into traveling. Shares Matt, “I’ve always been
inspired by my brother’s strength and ability to persevere.

He’s been instrumental to my success.”

Looking forward, Matt plans on continuing his volunteering
endeavors in as many areas as he can. He sees it as an unmissa-
ble opportunity to add value back into his local community of
under-represented groups, as well as build up the profession that
has provided so much for him. Ultimately, he credits his upbring-
ing and life experiences as the foundation for this mindset.

“My father always said, “You have two ears and one mouth so
you should listen twice as much as you talk,” recalls Matt.
“There are a lot of pathways in real estate to be successful
and use your voice to help the community. That is what I love

most. But it starts with listening compassionately.”

“Every REALTOR® I meet is a person with heart, who cares
about the community, and wants to see the community
thrive,” he adds. “Being in leadership is the perfect time to

listen and empower people to be seen and heard.”

-0 FORDE & O MEARA LLP
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191 N. Wacker Drive, 31st Floor
Chicago, IL 60606
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»» business article

Time is a precious resource,
and for real estate pro-
fessionals, effective time
management is the corner-
stone of productivity and
success. The fast-paced
nature of the industry
demands the ability to juggle
numerous tasks, clients, and
deadlines. Below are some
of our most valuable time
management strategies that
will help empower you to
maximize your productivity

and achieve your goals.

Prioritize with Purpose:
Start each day by identifying
your most important tasks
and priorities. Consider the
urgency and significance of
each task and allocate your
time accordingly. Focus on
completing high-priority
tasks first to ensure that
crucial responsibilities

are addressed promptly.

Utilize Time-Block
Techniques:

Time-blocking is an effec-
tive technique that involves
dividing your day into
specific blocks of time that
are dedicated to particular

tasks or activities. Allocate
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blocks of time for prospecting, client
meetings, administrative work, and
personal activities. Avoid multi-
tasking, as it can lead to decreased
efficiency and increased stress.
Instead, concentrate on one task at a
time within each time block to main-

tain your focus and productivity.

Embrace Technology:

Leverage technology to streamline
your time-management efforts.
Utilize productivity tools, such as
task management apps, calendar
applications, and client relationship
management (CRM) systems. These
tools can help you stay organized,
set reminders, and efficiently track

your appointments and deadlines.

Learn to Delegate:

As areal estate professional,
it’s essential to recognize when
and what to delegate. Delegate
tasks that can be handled by

team members or support staff; free up your
time for higher-priority responsibilities.

Delegating effectively ensures that you focus
on activities that directly contribute to your

business growth and to client satisfaction.

Allocate Time for Personal Development:

Invest in your personal development to enhance
your skills and knowledge in the real estate indus-
try. Choosing to continuously learn and hone your
expertise will not only boost your confidence, but
also add value for your clients and set you apart

as a knowledgeable real estate professional.

Set Boundaries and Practice Self-Care:

To manage time effectively, it’s crucial to set
boundaries with clients and colleagues. Be clear
about your working hours and avoid overcommitting
yourself. Remember to schedule breaks and practice

self-care to recharge and maintain your well-being.

Effective time management not only enhances
productivity but also promotes a healthy work-
life balance, ensuring a fulfilling and sustainable

career in the dynamic world of real estate

THE HOMEBUYER’'S'THOUR

with'Charlie/Bellefontaine

‘We Want
Your Story!

We showcase real estate agents
who've built their business by
being client advocates. We want
to hear your process, your story,
and what makes you one of the
best in the business

WCPT AM 820 at 6 am on Saturday Mornings
also on Podcast & Facebook Live

YOUR HOSTS & CO-HOSTS

2

R
Joey Mathews Patrick Loftus

Neighborhood Loans Loftus Law
NMLS# 1330694 - 630-235-2405 773-632-8330
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They're making a big investment. We're here to keep it protected.

® t al $
Trusted for generations to protect 00%
05 E health, homes, businesses and the 16 ey | GREEN PB‘D

PEST SOLUTIONS environment since 1860/

Painting & Decorating
“Where Vision Becomes Reality”

EXPERIENCE THE
DIFFERENCE

The financial decisions you make today can impact you in the
future. Let's talk about how | can offer a customized
appreach to your financial goals and needs,

&5’1 - A& Morgan Lougee
L, A 312-368-3717

AT mlougese@financialguide.com

"" ;‘:' Westpoint Financial Group
A 1 N Franklin 5t, Suite 2470,

£ Chicago, IL 60606

WESTPOINT CAlInsurance Licanse # OMETT13

a MassMutual firm

= _ The Right Color:Makes
" A4ll The Difference

SERVING CHICAGO & SUBURBS

Be treated the way you
treat your clients.
P g e T SRR :-: iﬁf
y ; w nalm e of Massachioetta Motus
Kevin McVicker, Owner e
GET A QUOTE 773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com
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Coryrinies A LAW FIRM FOCUSED ON
ChoTi ALL THINGS REAL ESTATE.

T R Ty
}»’r | rw: s j ’JQ - Offices in downtown Chicago and Burr Ridge serving all of
Northern lllinois and Southern Wisconsin

= :
Transactional: Residential - Commercial « Closing * Zoning * Development 312-606-9529

Litigation: Association & HOA - Litigation » Municipal Violations « Collection - Eviction ccpchicago.com
contact@ccpchicago.com

CURBSIDE
—CEOSING'S

DRIVE UP - STAY IN - SIGN - DRIVE OFF

CHICAGO TITLE ANNOUNCES THE
ADDITION RESIDECLOSINGS TO
HELP FAC R UPCOMING REAL

ESTATE TRANSACTIONS

Real Estate Valuation & Consulting
With Specific Emphasis on Renovation &
New Construction Analysis

Appraisal Solutions Group
Chicago | Lake Forest | Waukegan
312-800-1025 Main Office

(W) CHICAGO TITL

Michael . elgh. | ~ orders@appraisalsolutionsgrp.com
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LEADING THE WAY IN COMMERCIAL REAL ESTATE

When you meet Myra Nimchaiyong,
president-elect of the Northern

Illinois Commercial Association of
REALTORS®, and director of commer-
cial sales at Century 21 SGR, you quickly
understand that the success she has
achieved in her nearly two-decade-long

career in real estate is no mistake.

With a track record of representing
high-profile commercial, residential, and
investment interests, Myra has focused
on being a commercial REALTOR® for the
last six years, having successfully carved
aniche in a highly competitive field and
an even more competitive market. But
Myra’s journey is about more than just
real estate; it’s a powerful narrative of
personal growth, cultural heritage, and

the relentless pursuit of excellence.

Myra’s journey is a testament to resilience,
tenacity, and the unwavering belief that

dreams can transcend the circumstances

of our beginnings. Born to Thai parents Myra’s aspirations reached beyond
who immigrated to the United States for the familiar confines of restaurant
higher education and eventually stayed ownership, however: she wanted to
to open their own restaurants, Myra’s sell establishments rather than own
childhood was steeped in the hustle and them. In the meantime, clearly primed
bustle of her family’s restaurants. for a life of entrepreneurship, Myra
initiated her own ventures early. One
Immersed from a tender age, Myra dis- such venture was organizing parties
covered the value of diligence and hard during the day at her mom’s house,
work as her mother, who became a sin- for which she charged a cover, when
gle parent, navigated the challenges of she should have been in school.
entrepreneurship. At just nine years
old, Myra found herself serving guests In the end, Myra’s childhood not only
and managing phones—an experience made her stronger, but it also armed
that laid the foundation for a work her with a philosophy that views chal-
ethic that would shape her future. lenges as stepping-stones to growth and

40 - January 2024

adversity as a catalyst for great
achievement and success. “I
grew up [feeling] angry,” she
reflects, “but I chose to work
so I could help my family.” Her
journey exemplifies the trans-
formative power of persever-
ance as well as the profound

impact of familial sacrifice.

“Mine is a tale of a young girl
forced to mature swiftly in the
absence of a paternal figure,
yet emerge with a profound
sense of gratitude, strength,
and intelligence,” she says.
Myra’s story is not one of
victimhood but one of triumph
over hardship, as she chose

to embrace the opportunities

to work, learn, and lead.

Just as she was there for

her family and friends, Myra
makes it a point to always be
there now for the people who
come into her life because,

as she says, “Everyone could
use a little help. I sure did.

I still do. I believe we get

to where we need to be by
helping others on their path.
I believe someone will always
have something to teach you
so that you can teach others.
And I believe in the good-

ness of people, even today.”

Myra is an ardent lover of
Chicago—from taking long
walks along the water in the
summer to attending Chicago
Blackhawks games in the
winter and catching all the
live music she can in between.
Music has always been a

part of her life and this fact
reveals her innate talent: she
taught herself how to play
the piano when she was five
years old just by listening to
a song and playing it out.
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her knowledge and experience through growing their

commercial division and bringing “a modern, positive
approach to business in a more wholesome way.” She
sees much real estate development on the horizon, and
when it comes, she will be ready to fulfill the reasons
she got into real estate in the first place: to be part of the
changes she was seeing in the neighborhoods she grew

up in, and to make a difference in the lives of others.

Myra’s story is a powerful reminder that our paths are
not defined by the circumstances of our beginnings,
but rather by our
Myra when she courage to pursue
was a young child. our dreams despite
them. As she looks
to the future and

fully embraces the

mantle of leader-
ship bestowed upon
her, her message

is clear: “Be brave,

&l

be fearless, and
Myra with her mother. remember that the
most difficult times
often lead to the

greatest growth.”

Myra and her mother at a Loy Krathong festival which is a
festival celebrated by the Thai people on the full moon night of
the twelfth month of the Thai lunar calendar.

While Myra didn’t pursue
formal education, her
success can be attributed
to her insatiable appetite
for learning combined

proper Rate

A Guarenteed Rate Company

with her patience and
perseverance. With
humor, she credits mob
movies for her nego-
tiation skills. Behind
the jest, however, is a @ @ g
woman who has taken IZ_/JWE E’ ‘Z_/J F TME E’ T
every class and seminar
on real estate she could

find, transforming herself

Joe Burke

SVP of Mortgage Lending
CUSTOMER 773.742.6707

SERVICE joe@properrate.com
ProperRate.comijoeburke

into a knowledgeable

and skilled professional.
Currently, she is pur- ACCURACY
suing the prestigious
CCIM designation, a

testament to her exper-
tise in commercial

investment real estate.

¢ GIVE YOUR BUYERS A BETTER EXPERIENCE!

Joe Burke is a 20 year mortgage expert who believes in a one-on-one personalized
experience based on communication and efficiency. Backed by Proper Rate’s fast
pre-approvals and low rates, you can be sure to give your clients the best home buying
experience possible. Contact Joe today to learn how he can help you and your clients.

As the director of com-
mercial sales at Century
21 SGR today, Myra

continues her passion for

Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does not represent an approval for
financing or interest rate guarantee. Restrictions may apply, contact Proper Rate for current rates and for more information. NMLS ID # 251383 IL - 031.0027858, NMLS ID

education by passing on # 1901699 (Nationwide Mortgage Licensing System www.nmisconsumeraccess.org), LO#: IL - lllinois Residential Mortgage Licensee - IDFPR ENBER
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SOLUTIONS IN INTERIOR DESIGN

I'LL HELP YOU CLOSE YOUR DEAL FAST BY
PROVIDING A VISION TO YOUR CLIENTS OF THEIR

«ZENLIST

Give your clients the best
home search experience

ﬂ‘i 3, 101@1- 4.8/5

» Let clients create custom searches = Access public &private listings
s Keep clients off public search sites & Save an avg of 10+ hrs/week
= App stare rating of 4.8/5 stars = Monitor client activity

E-‘;m Scan here to ‘ o) properlies | CHEISTIES

GE a2 start your 30 ]
= day free triall 'D e ex’p kw

Phil Skowron

Sinking the
Putt in Chicago
Real Estate

P cover rewind -
january 2020

...Phil encourages all
REALTORS® to treat each
client as if they were your
only client. His advice: “Stay
in touch with them after the
transaction because real estate
is a network-based business.
Your personal reputation is your
most important asset. If you
treat your clients right, they
will provide a steady stream

of referrals in the future.”

“Being a REALTOR® has been

a wonderful career so far, and
Ilook forward to seeing where

it takes me,” states Phil. “I'm
thankful for what this industry
has provided me—from relation-
ships to acquired skills to a great
livelihood. I’'m also thankful

that it provides the opportunity
to hit the links with clients.”

EERE 1Y

—

fuEn i--—"a_'__.::'_‘; |-'
LLLEL LR eEY -
LLLLELL : - =
AW AT A L}
A ame_L e~ i
LTI TR 15

The perfect home deserves
the perfect loan.

With home loans for all of your clients'
home-buying needs, there has never been a
better time to check out CrossCountry Mortgage!

» Portfolio Loan Options » Down payment
assistance programs

» Special Doctor » 5+ Unit Multifamily
Programs Financing

G

VP of Mortgage Lending
312.651.5352

nmls: #192878

Equal Housing Opportunity. All loans subject to underwriting
approval. Certain restrictions apply. Call for details. NMLS3029
Licensee. 2936 West Belmont Ave. | Chicago, IL 60618
NMLS1806505 NMLS192878.
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HOME ORGANIZING
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Attics | Bathrooms | Closets | Garages | Home Ofﬂce/Den
MOVES & RELOCATIONS Kitchens & Pantries | Laundry Rooms | Mudrooms | KIdS Rooms..
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Katie Monge, »

Owner/Professional Organizer

X
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319-404-2314 - www.neatmethod.com + katie.monge@neatmethod.com
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goosehead

INSURANCE

People are Talking about the
Goosehead Difference. ..

“I trust Kristine to help my clients with the same level of care and
dedication | would. | can stake my reputation on her service.
Working with Kristine is more like having a business partner with a
stake in your success than a service provider.”

Adele Lang | Chicago Association of Realtors 2017 Rookie of the Year | Baird & Warner

=y

goosehead

INSURANCE
“The Power of Choice”

Kristine Pokrandt | Agency Owner
Kristine.pokrandt@goosehead.com | 708-858-1246

Gooseheadinsurance.com/agents/kristine-pokrandt/
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REAL PRODUCERS SPECIAL:
Complimentary Brand & Social Media Audit

MARKETING &
PERSONAL BRANDING

ol :A ‘

Project proceeds
donated to a non-profit
of your choice

We offer a suite of
marketing services to
help you attract new

clients

Strengthen your
personal brand and tell
your unique story

ABOUTUS

Studio Celex is a full-service
marketing and personal branding
agency based in Chicago. Our
mission is to help businesses and
professionals reach their goals by
communicating their “X - Factor”
with high impact, authentic
storytelling and utilizing
corporate-tested, proven
marketing techniques.

CORE SERVICES

Digital Marketing
Social Media Management
Personal Branding

Public Relations

WWW.STUDIOCELEX.COM
708.790.9908

upet to SParly

——= T EMCE- NS WA NERL NG

e Personal Touch
e Coordination

o Full o Thermography
o Partial o Flat

* Wording o Letterpress

* Calligraphy * Quick Turnaround

CALL LINDA TODAY TO GET STARTED!

847-903-2148

* Theme Party Book
* Printing

papertoparty@comecast.net
papertoparty.com

WAWW. PAULAINTERIORS.COM
B crAULAINTERIORS | 773 7381506

‘“‘Helpmgﬁe Elite heal Fsta
‘Drofessionals With their
HOMES while'They help

nto thﬂream honi@s'

-
i\ﬂ@ Northwestern Mutual’

Chicago | Downers Grove | Naperville | Schaumburg

Jonathan G Dickinson

Financial Advisor

847-969-2585

www.jonathan-dickinson.com
1475 E Woodfield Rd #900, Schaumburg;, IL. 60173

Northwestern Mutual s the marketing name for The Northwestern Mutual Life Insurance Company, Milwaukee, W1 (NM) (lfe and disability insurance, annuities, and life insurance wit

long-term care benefits) and its subsidiaries. Jonathan Galen Dickinson is an Insurance Agent of NM and Northwestern Long Term Care Insurance Company, Milwaukee, Wi, (long-term

care insurance) a subsidiary of NM, and a Registered Representative of Northwestern Mutual Investment Services, LLC (NMIS) (securities), a subsidiary of NM, broker-dealer, registered

investment adviser and member FINRA and SIPC. f Mutual Wealth M Company®, Milwaukee, W (fiduciary and fee-based financial planning
services), a subsidiaty of NV and federal savings ban.
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on the rise

By Chris Menezes
Photos by Jaclyn Simpson Photography

Running Down Dreams

Arlette Quifiones has never been one Arlette was born in Mexico City but raised in the suburb

to shy away from a challenge or to head of Berwyn, IL, outside of Chicago. After high school,
down the path of least resistance. She she attended Harold Washington College and then dove

headfirst into pursuing a career in the music industry.
believes in going after what she wants

&

-

v
- leitte

Quinones

and running down dreams. It’s what led Music and the arts are Arlette’s first passions. She

her to pursue a career in music and what loves writing, singing, and recording music. If she
could spend all day, every day in a recording studio,

o W

continues to drive her today as a top-
. ® H ’

producing REALTOR® with Sam Shaffer’s musician—singing as the lead vocalist with various

team at Chicago Properties. bands, as well as conducting her own solo gigs—

and she is still, in fact, part

she would. She spent years working as a freelance

- of a talent agency. She’s

» — often hired to do television
commercials, print ads for
a variety of different prod-

ucts including InstaShield,

L]

/.
0/
/
!
¥

voiceover work, and to

write and perform jingles.

-
In addition to music and her
talent work, Arlette was also
once a bridal stylist for a
. & bridal boutique, where she’d
L . help brides-to-be choose
? '1 the dress of their dreams
‘ and look their best on one of
the most momentous days
of their lives. While she
considered a career in real
estate many times in the

past, she never pursued it.

“I loved the idea of help-

ing people find their dream
home,” Arlette explains.
“That same concept is what
grasped my attention when I
went into bridal sales. Both
[weddings and home buying]
are extremely emotional
decisions, and I love helping
people work through those
pivotal life moments and

being a part of their journey.”

Chicago Real Producers -
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The catalyst that finally sent Arlette into Sy her clients achieve their dreams. She
b

-

real estate was, like for many people A is also very passionate about learning

around this time, the pandemic. When and soaking up as much knowledge

the pandemic hit, Arlette was furloughed about the industry as possible. She
from the bridal boutique and freelance loves all the opportunities real estate
gig work dried up. Everything came offers and envisions diving more into
to a halt, giving her time for self-re- the investment and development
flection. After talking to the people

that she held in the highest regard and

sought advice from, she decided it was

side of the business in the future.

At the end of the day, true success
time to pursue a career in real estate. for Arlette is living your life by doing
things that inspire, move, and moti-
“One of the defining moments for me was vate you. And to be surrounded by
when I realized I could love another path ¥ people who uplift and bring positiv-
as much as the musical one, and better ity into your world. For Arlette, that
yet, I could pursue multiple dreams at person is her husband, Alonso. He’s
once. If I tend to stretch myself pretty her biggest supporter and best friend.
thin, it’s only because I believe this life
is worth living to the fullest and we
can have everything we want if we’re

willing to work hard enough for it.”

Of course, belief can only get a per-
son so far and chasing dreams is not

always easy. As Arlette attests: “I’'ve

I loved the idea of
helping people find
their dream home.

endured many moments of insecurity,

Between real estate, music, and talent agency
work, Arlette stays pretty busy. When she does
find time to relax, however, she enjoys cuddling
up on the couch with Alonso and their fur baby,

Leah, a 5 1b., twelve-year-old Chihuahua, to watch
a movie. Arlette also loves soaking in a nice bubble
bath with a glass of wine in hand and listening to
her favorite playlist, which is comprised of a wide

- variety of her favorite artists from many different
Arlette enjoying
a vacation in

Cancun, Mexico.

genres—pop, country, rock, Latin tunes, and more.

On those days that Arlette needs a little more

self-doubt, and feeling like nothing is ever going motivation, she focuses her mindset on all of the

to give. But through all those dark moments, I've things she wants to accomplish and what it takes to

always found a light and have managed to remind get there. She remembers these wise words from

myself that persistence is the key to success. her mentor and boss Sam Shaffer, “Keep your head

Giving up is the only way to never accomplish your down, stay humble, and keep on grinding.”

goals. Reminding myself of that has been a driv-

ing factor in my getting to where I am today.” While running down multiple dreams may seem

like a lot, she looks forward to continuing her

Arlette spendifig - o ® Asatop-producing agent with Sam Shaffer’s team journey and discovering all the opportunities that
some time'in a . f L

recording studio.

at Chicago Properties today, Arlette is passionate present themselves along the way. Anything less

about growing her book of business and helping for Arlette would make life just too boring.
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Ilexible solutions | —_ T\ = - - TA K E YO U R

to give your clients the — | . s
confidence to close oy = g Wl W ) SN v ; :

dulla erouy Qi IO PR N | TO A HEALTHY
AT UNITED H‘%L?I\-IE LU;\E E = & . i 5 " S Ve | : ) ) N EW LEVE L-

HOME STARTS HERE

Personal Training Programs are perfectly tailored
to your precise needs.

We will create a program for you if you have a specific
health and wellness goal to make sure that you achieve it.

1000 N Milwaukee Ave B V : | R A : . E. 4 I Our personal training programs lead to faster progress
g o YAVR g A ; : k { i - and higher satisfaction.
Chicago, 11. 60642
OFFERING WELLNESS AND FITNESS i. . 'l L =1
| = iEEER 1 EEEn | \ - i TRAINING TO RESIDENTS AND  *=
312-520-0069 ! i Bae il V : E— . B 1 v 0 EMPLOYEES IN THE DOWNTOWN 1
I1Z2-02 DN J 4 ' ] | )
: ; : il : - | | CHICAGO AREA TOWERS

uhloans.com # £ i pd, - . £i | . 708-476-5328
! P ]| S I | . FULa R, SunnyBiggyFitness@gmail.com
i Mobile Services Available

s I : T ; In The Chicago Area
United Home Loans is an lllinois Residential Mortgage Licensee | NMLS #207546 y i § -:: | kY - | r WWW.SunnybiggyfitneSS.Com

Looking for an
Update Today (g ——] Experienced Real
P ay Later ( .'ﬂ.t.ulr.ﬂ'm::n'.mr: =

{a.':' Yar "

How It Works

L Diseuss your client’s
progeet with Removalion
sells

W visil & qunte the
project

Yo clbents con regues|
[mancing

We gel e work, Our
avernge project tikes just

=

mare fiafiy

773-537-4945 | TitcombLawGroup.com | info@titcomblawgroup.com
| AW CROUP p ( 134North LaSalle St, Suite 1720 | Chicago, IL 60602 | €1 @TitcombLawGroup @ @TitcombLaw

! ; BUYERS | SELLERS | INVESTORS | DEVELOPERS

TITCOMB

pabec
B iom Sislls £l e
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TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to November 30, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $

1 Matt Laricy 176 $88,710,591 198.5 $106,735,423 3745 $195,446,014 35 Eugene Fu 20.5 $15,615,350 28 $18,181,450 485 $33,796,800
2 Jeffrey Lowe 80.5 $115,886,770 31 $43,911,200 m.5 $159,797,970 36 Karen Schwartz 24 $20,551,800 19 $13,111,900 43 $33,663,700
3 Emily Sachs Wong 55.5 $97155,954 34 $40,213,250 89.5 $137,369,204 37 Tommy Choi 21 $11,023,612 36 $22,342,397 57 $33,366,010
4 Benyamin Lalez 57 $40,457,597 162 $81,071,219 219 $121,528,816 38 Lance Kirshner 29 $15,832,300 17 $17,323,500 46 $33,155,800

5 Leigh Marcus 135 $73,128,840 67 $43,792,889 180.5 $116,921,729 39 Jason O'Beirne 31 $26,439,200 15 $6,637,000 46 $33,076,200
6 Carrie McCormick 615 $75,030,750 275 $35,838,300 89 $110,869,050 40 Melanie Everett 17 $8,283,528 48 $24,317100 65 $32,600,628
7 Grigory Pekarsky 36 $16,137,875 172 $78,204,900 208 $94,342,775 4 Suzanne Gignilliat 1 $28,233,500 4 $3,963,000 15 $32,196,500
8 Timothy Sheahan 36 $38,240,694 21 $25,419,661 57 $63,660,354 42 James D'Astice 12 $5,863,800 475 $25,694,549 59.5 $31,558,349

9 Joanne Nemerovski 16 $25,300,500 24 $37,370,673 40 $62,671,173 43 Melanie Giglio 17 $12,175,000 335 $18,167,800 50.5 $30,342,800
10 Melissa Siegal 38 $24,027,000 51 $38,360,022 89 $62,387,022 44 Elizabeth Brooks 26 $29,523,223 1 $775,000 27 $30,298,223
1 Alexandre Stoykov 18 $10,020,950 104.5 $49,895,734 1225 $59,916,684 45 Colin Hebson 16 $9,819,750 375 $20,435,000 53.5 $30,254,750
12 Chezi Rafaeli 30 $36,917,502 18 $22,751,002 48 $59,668,504 46 Kelly Parker 6 $3,236,000 36.5 $26,991,000 425 $30,227,000
13 Katharine Waddell 34 $24,350,500 48 $34,520,961 82 $58,871,461 47 Dawn McKenna 275 $25,157,000 7 $5,057,462 345 $30,214,462

14 Brad Lippitz 35 $36,208,150 26 $21,250,114 61 $57,458,264 48 Ryan Preuett 16.5 $24,260,899 4 $5,859,900 20.5 $30,120,799

15 Jennifer Ames 28 $41,225,375 10 $12,516,500 38 $53,741,875 49 Timothy Salm 1 $17,695,564 7 $12,257,400 18 $29,952,964
16 Konrad Dabrowski 315 $31,394,998 245 $18,316,144 56 $49,711142 50 Debra Dobbs 23 $16,175,450 20 $13,356,799 43 $29,532,249
17 Leila Zammatta 19.5 $48,116,858 1 $520,000 20.5 $48,636,858

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

18 Sam Jenkins 255 $32165,037 9 $131177.850 345 $45,342,887 The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.

19 Mario Greco 495 $27627,590 26.5 $17.654.535 76 $45,282125 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
T ’ ' ’ ' proper only and may not match the agent’s exact year-to-date volume.
20 Mark Icuss 125 $23,752,318 12 $20,921,917 245 $44,674,234
21 Hayley Westhoff 28 $18,479,255 33 $25,802,680 61 $44,281,935
22 Julie Busby 21 $16,117,900 345 $26,589,658 55.5 $42,707,558
3
. . IT MIGHT BE THE WINDY CITY, BUT DON’T PUT UP WITH
23 Daniel Glick 23 $19,557,500 29 $21,339,500 52 $40,897,000
24 Layching Quek 1 $8723,000 P s31658890 60 $40381899 A BUNCH OF WIND FROM THE OTHER ATTORNEY.
25 Sam Shaffer 1.5 $8,539,100 51.5 $30,305,135 63 $38,844,235
26 Bari Levine 23 $14,108,094 24 $24,390,997 47 $38,499,090 [
27 Sophia Klopas 245 $17,454,000 325 $20,852,000 57 $38,306,000 - _Q
28 Amanda McMillan 33 $23,929,500 20 $13,925,863 53 $37,855,363
29 Rafay Qamar 51 $19,108,350 49 $17,902,116 100 $37,010,466 CAMDEN LAW OFFICE LLC
—_— y
30 Darrell Scott 13.5 $8,983,600 52 $27,686,174 65.5 $36,669,774
31 Lauren Mitrick Wood " $6,328,950 40.5 $29,601,250 515 $35,930,200
32 Karen Biazar 35 $21,662,926 28 $14,086,400 63 $35,749,326 - KEVIN CAMDEN
= (630) 789-5896 ]
33 Patrick Teets 21 $27,774,000 7 $7,693,000 28 $35,467,000 kevi n(@ca mdenlawoffice.com ;
34 Susan Miner 75 $21,674,000 8 $13,151,400 15.5 $34,825,400 www.camdenlawoffice.com '
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' ' The movers were courteous and
unrushed. | really enjoyed the
process. | would never imagine
packing my own things again...

H2H Movers was a great experience,
I'm really happy we used them.

- John Grafft
Award-Winning Realtor

H2H Movers is my "go-to" moving

company for the past 9 years. My

employees and | personally used

them a few times. We also get a lot of

praise from our clients who use their

services. These guys are fantastic and

i for me, it is important to have a
company | can trust so my clients

have a peace of mind and a good , ’

experience when it comes to moving.

- Alex Stoykov

GET A FREE QUOTE BY CALLING US AT 773-236-8797

- TESTIMONIAL: “Highly recommend. Super transparent and very organized! They were on time and

% I careful with my things. You can expect multiple phone calls and emails in advance to confirm all

\ . _' | questions are answered and the plan is exactly in place and what you need. They are very receptive
'H 4 to feedback. It's no surprise this place is so terrific; it's a woman-owned business!” - Louise J.

] @ i 4250 N Marine Dr, | Chicago, IL, 80613

h2hmovers.com o ® %

Scan Here To Learn Morek .~ !
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TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to November 30, 2023

# First Name Last Name List # List$ Sell # Sell $ Total # Total $ # First Name Last Name List # List$ Sell # Sell $ Total # Total $

51 Nicholaos Voutsinas 21 $10,671,300 29 $18,787,300 50 $29,458,600 85 Barbara O'Connor 175 $9,799,750 20.5 $10,780,450 38 $20,580,200
52 Elias Masud 18.5 $9,177,250 46.5 $19,888,702 65 $29,065,952 86 Shay Hata 14.5 $7129,435 17 $13,331,800 315 $20,461,235
53 Cadey O'Leary 1 $18,619,500 9 $9,737,900 20 $28,357,400 87 Scott Berg 47 $19,176,872 2 $1,275,000 49 $20,451,872
54 Millie Rosenbloom 17 $15,818,250 9 $12,408,500 26 $28,226,750 88 Julie Harron 9 $11,006,000 7 $9,420,000 16 $20,426,000
55 Camille Canales 9 $5,205,027 335 $22,342,988 425 $27,548,015 89 Victoria Singleton 225 $20,169,020 0 $0 225 $20,169,020
56 Owen Duffy 285 $20,601,618 16 $6,837,700 445 $27,439,318 920 Pasquale Recchia 15 $11,841,750 8 $8,291,500 23 $20,133,250
57 Michael Maier 28 $21,157,751 12 $6,148,000 40 $27,305,751 91 Santiago Valdez 22 $8,282,950 225 $11,843,600 44.5 $20,126,550
58 James Sheehan 16 $19,845,439 6 $6,747,500 22 $26,592,939 92 Nicholas Colagiovanni 22 $12,224,500 10 $7,532,500 32 $19,757,000
59 Jennifer Mills 15.5 $19,708,400 75 $6,503,500 23 $26,211,900 93 Melanie Carlson " $6,133,500 20 $13,577,581 31 $19,711,081
60 Danielle Dowell 15 $12,098,250 21 $13,234,500 36 $25,332,750 94 Michael Greco 13.5 $7,664,000 18 $12,035,500 315 $19,699,500
61 Katherine Malkin 4 $12,065,000 3 $13,258,000 7 $25,323,000 95 Steve Dombar 7 $3,765,000 31 $15,885,700 38 $19,650,700
62 Vincent Anzalone 12 $11,681,250 17 $13,502,200 29 $25,183,450 96 Cynthia Sodolski 15.5 $10,730,650 13 $8,753,900 28.5 $19,484,550
63 Kevin Hinton 15.5 $7,326,450 30 $17,773,264 45.5 $25,099,714 97 Jeffrey Herbert 8.5 $5,246,500 20 $14,120,375 28.5 $19,366,875
64 Daniel Close 8 $4,896,500 295 $19,341,700 375 $24,238,200 98 Patrick Shino 7 $2,560,450 325 $16,520,950 395 $19,081,400
65 Nancy Tassone 9.5 $17,649,500 4 $6,577,500 13.5 $24,227,000 929 Kimber Galvin 3 $2,259,200 21 $16,821,500 24 $19,080,700
66 Scott Curcio 335 $14,023,950 225 $10,145,801 56 $24,169,751 100 P Corwin Robertson 7.5 $17,895,834 1 $1,030,000 8.5 $18,925,834
67 Cory Tanzer 34 $13,810,249 24 $10,013,550 58 $23,823,799

68 Sara McCarthy 3 $5.938.250 26 $17.203,300 19 $23141,550 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
69 Jill Silverstein 18 $12,659.438 15 $10,417.375 33 $23,076,812 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

70 Benjamin Lissner 7 $2,686,000 37 $20,326,000 44 $23,012,000
7 Gail Spreen 315 $12,707,750 17 $10,044,234 48.5 $22,751,984
72 Ivona Kutermankiewicz 14.5 $16,515,900 8 $6,216,900 225 $22,732,800
73 Todd Szwajkowski 17 $8,379150 35 $14,331,400 52 $22,710,550 REAL PRODUCERS. PODCAST
74 Stephanie LoVerde 16.5 $10,015,301 16.5 $12,489,073 33 $22,504,374
75 Juliana Yeager 1 $6,320,574 26 $16,057121 37 $22,377,696
76 Margaret Baczkowski 15 $11,284,052 12 $10,957,750 27 $22,241,802 REAL
77 Kathleen Ullo 19 $21,977,188 0.5 $262,500 19.5 $22,239,688 g
78 loannis Floros 5.5 $2,340,000 42 $19,871,050 475 $22,211,050 mODUCERS
79 Stacey Dombar 36 $16,399,580 10 $5,397,500 46 $21,797,080 Hmr:::::??:::'::l?n!rrr*
80 Rubina Bokhari 6.5 $5,463,150 14 $16,282,199 20.5 $21,745,349 werneorr REMINGTOMN RAMSEY
81 Michael Rosenblum 19.5 $19,355,000 4 $2,297,500 235 $21,652,500
82 Stefanie Lavelle 17 $12,295,000 12 $8,968,100 29 $21,263,100 Same Brand, /\/e\/\/ Reach _ Tune |n for free today
83 Elizabeth Ballis 12 $9,484,017 7 $11,343,000 19 $20,827,017
isten on Listen on
84 Ryan Huyler 15 $12,643,500 7 $8,036,961 22 $20,680,461 Apple Podcasts usen on € Spotify amazon music
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Experienced Real Estate Attorneys
you and your clients can trust when it's time to

Setvice <4 the HKev Lo vy Srcccess!
7 9

ing Attorrrey

—

R 1\ 4 i e s = i

12023, We look forward to
ership going forward in 2024!

Thank you to all our agents and clients for .f SUppo "

& BT working with you and building our pa

office 312.332.5020 | fax 312.332.5021 | jason@jmclawgroup.com | jmclawgroup.com

LAWGROUP 111 West Washington Street, Suite 1500 - Chicago, IL 60602 | 9661 W. 143rd Street, Suite 201 - Orland Park, IL 60462

o —

SENEH trJ’l.F! |:|

OME ADVANTAGE

. . :
INSPECTIONS We Back All Home Inspections with a FREE 90 Day Warranty!

312-401-0299 ¢ HAIPRO.COM

4
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FAST + EFFICIENT + PERSONALIZED

The Michelle Bobart Mortgage Experience

As a guiding force in the home-financing industry since 1997, Michelle’s talent as a creative problem
solver is the key to creating success strategies that help your clients win their bids in today's tight
inventory market.

Whether working with a first-time homebuyer or an accomplished property investor, she focuses her
expertise on carving out a customized financing path to fit each clients’ wealth strategy. This results in

a S'I'rec::rnllned mDﬁgﬂBE pracess WI'I'l"I no. Surprises; |113|p|ng Yyou save tirme Clﬁd earn mora money.

Contact Michelle today!
312.953.7365
@EUUM HOUSING LENDER

VP NMLS 137164 | GR NMLS 2611 For more information, visit nmisconsumeraccess.org



TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to November 30, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $

101 Kathryn Schrage 24 $10,618,000 n $8,293,000 35 $18,911,000 135 Tere Proctor 7 $14,432,500 2 $1,885,000 9 $16,317,500
102 Philip Skowron 10.5 $14,932,501 3 $3,960,000 13.5 $18,892,501 136 Michael Hall 20 $10,706,500 9 $5,534,000 29 $16,240,500
103 Lucas Blahnik 75 $7,075,182 18 $11,662,300 25.5 $18,737,482 137 Lisa Blume 13 $8,002,500 20.5 $8,180,400 335 $16,182,900
104 Alishja Ballard 18 $9,138,150 17.5 $9,578,887 35.5 $18,717,037 138 Hadley Rue 17 $11,981,000 6 $4,066,900 23 $16,047,900
105 Brian Moon 1 $5,483,500 18.5 $13,212,500 295 $18,696,000 139 Nancy Huetteman 29 $12,234,300 6 $3,533,000 35 $15,767,300
106 lan Schwartz 10 $5,558,000 13 $13,031,500 23 $18,589,500 140 Sherri Hoke 7 $8,667,000 6 $7,042,500 13 $15,709,500
107 Leopoldo Gutierrez 7 $2,955,500 34 $15,503,900 41 $18,459,400 141 Amy Duong 13 $5,825,400 22 $9,869,650 35 $15,695,050
108 Nicholas Apostal 18.5 $9,835,600 10 $8,453,500 28.5 $18,289,100 142 R. Matt Leutheuser 4 $10,307,500 2 $5,300,000 6 $15,607,500
109 Nadine Ferrata 20 $12,964,800 9 $5,290,000 29 $18,254,800 143 Robert Sullivan 18.5 $11,794,500 55 $3,734,000 24 $15,528,500
10 Jennifer Liu 24 $18,238,050 0 $0 24 $18,238,050 144 Caroline Moellering 15 $10,151,000 9 $5,343,000 24 $15,494,000
m Staci Slattery 275 $18,179,526 0 $0 275 $18,179,526 145 Ken Jungwirth 17 $8,363,500 8 $7,040,000 25 $15,403,500
12 Linda Levin 1 $9,400,900 10 $8,773,400 21 $18,174,300 146 Meg Daday 10 $4,917,000 14 $10,325,500 24 $15,242,500
13 Keith Brand 16 $7,151,980 19 $10,946,498 35 $18,098,478 147 Edward Grochowiak 75 $4,263,600 20 $10,910,500 275 $15,174,100
14 Qiankun Chen 22 $7,990,650 24 $10,004,900 46 $17,995,550 148 Matthew Engle 1 $5,474,399 22.5 $9,676,900 335 $15,151,299
15 Scott Newman 335 $8,585,819 20 $9,302,401 53.5 $17,888,220 149 Charles Gullett 10.5 $4,127,500 16 $10,982,850 26.5 $15,110,350
16 Eudice Fogel 7 $5,917,250 n $11,892,000 18 $17,809,250 150 Annika Valdiserri 6 $4,014,000 9 $11,090,000 15 $15,104,000
17 Nicole Hajdu 20.5 $9,753,500 16 $8,055,500 36.5 $17,809,000

118 Richard Kasper 9 $5.487016 18 $12,289.250 97 $17776.266 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
19 Megan Tirpak 155 $11.385,250 6 $6188.856 215 $17.574106 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

120 Marzena Frausto 5 $2,378,500 28 $15,138,000 33 $17,516,500
121 Alice Berger 8 $10,670,300 7 $6,787,000 15 $17,457.300
122 Susan Nice 8 $3,885,500 10 $13,450,900 18 $17,336,400 ’
WHERE YOWU'LL FEEL REAL ESTATE
123 William Goldberg 12,5 $16,921,998 05 $377,500 13 $17,299,498 T H E D I F F E R E N C E
124 Matthew Liss 1.5 $9,226,500 75 $8,047,822 19 $17,274,322 BUSINESS SERVICES
We'll help you close the deal while keeping your business on
125 Joshua Lipton 8 $7753178 85 $9,361,500 16.5 $17114,678 . ; :
track with our tax and consulting services. ESTATE PLANNING
126 Zachary Redden 1.5 $5,206,750 17 $11,624120 285 $16,830,870
ELDER LAW
127 Brad Zibung 18 $8753,000 17 $8,075,300 35 $16,828,300
INCOME TAX
128 Dennis Huyck 12,5 $7,287,500 13 $9,450,150 255 $16,737,650
PREPARATION
129 Brady Miller 13 $5136,000 35 $11,422,650 48 $16,558,650
130 Susan Kanter 13.5 $9,308,500 1.5 $7,213,000 25 $16,521,500
131 Bradley Brondyke 55 $12,585,000 3 $3,904,000 85 $16,489,000 DY N I A L A V\/
132 Dominic Irpino 20 $8,815,500 15 $7,664,800 35 $16,480,300
dynialaw.com < 773-427-1900
133 D Waveland Kendt 235 $13,708,900 5 $2,707,500 285 $16,416,400 )
al@dynialaw.com
134 Annie Schweitzer 16 $8,931,399 8 $7,425,557 24 $16,356,956 710 W. Higgins Rd., Ste. 103
Park Ridge, IL 60068 K
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The David Frank Law Group
Real Estate Law + Estate Planning

Physicians' Mortgage Program
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Delivering the best in Our seasoned team of real Available nights
class legal representation estate professions seamlessly and weekends
from contract to closing keeps the deal moving

The Law Firm that Always Keeps You in the Loop

We Believe Health Care Professionals Spend Their Time
Helping Others & Now its Our Turn To Help Them!

@ 773.255.6499

EE:I 425.928.4061

david@frankesqg.com

Q 3400 Dundee Rd. * Suite 320
Northbrook e IL 60062

* No Income History Requirement

* Flexible Debt-to-Income Underwriting Guidelines

* Available for New Purchases or Refinance

* Various Property Types Allowed

* 100% financing to $1 million with no mortgage insurance
* MD, DO & DDS

Call Us Today To Learn More!

Jennifer Brown,
Senior Mortgage Banker
773-412-4250
jenniferl.brown@bmo.com
NMLS #222936

1200 E. Warrenville Road
Naperville, IL 60563

SCAN ME

AT

) thedavidfranklawgroup.com




TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to November 30, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $

151 Michael Shenfeld 14 $8,865,255 10.5 $6,132,500 245 $14,997,755 185 Rizwan Gilani 8.5 $3,179,000 175 $10,163,500 26 $13,342,500
152 Lisa Kalous 45 $3,363,250 215 $11,608,100 26 $14,971,350 186 Ashley Cox 15 $8,362,623 10 $4,978,050 25 $13,340,673
153 Alex Wolking 15 $8,516,875 1.5 $6,384,751 26.5 $14,901,626 187 Jason Davis 6.5 $4,291,050 6 $9,043,900 125 $13,334,950
154 Iris Kohl 6.5 $4,189,500 16 $10,681,000 225 $14,870,500 188 Susan O'Connor 6.5 $7,253,000 7 $6,052,300 13.5 $13,305,300
155 Paul Mancini 15.5 $7,852,900 8 $6,975,000 235 $14,827,900 189 Prashanth Mahakali 9 $11,987,300 2 $1,282,000 1 $13,269,300
156 Michael Gaffney 18 $9,779,886 7 $4,968,400 25 $14,748,286 190 Lawrence Dunning 18.5 $7,497,450 10 $5,736,350 285 $13,233,800
157 Naomi Wilkinson 7 $4,596,000 7 $10,062,694 14 $14,658,694 191 Diana Radosta 3 $2,353,000 8.5 $10,871,500 1.5 $13,224,500
158 Stephanie Cutter 20.5 $11,296,025 6 $3,326,000 26.5 $14,622,025 192 Steven Kehoe 7.5 $4,475,000 10 $8,696,300 175 $13,171,300
159 Eric Hublar 10 $4,496,400 18 $10,102,520 28 $14,598,920 193 Joelle Cachey Hayes 12 $11,998,500 3 $1,170,000 15 $13,168,500
160 Robert Picciariello 4 $14,564,367 0 $0 4 $14,564,367 194 Mark Keppy 17 $7,101,825 10 $6,048,395 27 $13,150,220
161 Laura Meier 7.5 $3,344,750 17 $11,200,800 245 $14,545,550 195 Carol Collins 1 $7,272,500 8 $5,865,000 19 $13,137,500
162 Nancy McAdam 18 $11,701,000 6 $2,769,250 24 $14,470,250 196 Diana Grinnell 10 $5,334,900 9 $7,727,000 19 $13,061,900
163 Kathleen Malone 1.5 $8,078,700 75 $6,336,500 19 $14,415,200 197 Ali Bakir 4 $1,455,000 22 $11,543,000 26 $12,998,000
164 Brian Loomis 7 $4,935,000 5 $9,385,000 12 $14,320,000 198 Deborah Hess 7.5 $5,315,450 15.5 $7,657,800 23 $12,973,250
165 Steven Powers 9 $5,908,020 9 $8,344,500 18 $14,252,520 199 Naja Morris 225 $8,818,400 1 $4,083,986 335 $12,902,386
166 Patricia Young 1 $7,688,000 7 $6,548,000 18 $14,236,000 200 Roman Patzner 5 $1,650,000 19 $11,220,079 24 $12,870,079
167 Danny Lewis 6 $2,374,000 24 $11,806,000 30 $14,180,000

168 Elizabeth Caya 8 $3.343.000 20 $10789,500 o8 $14132.500 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
169 Pamela Rueve 15 $8.588,000 7 $5,437000 185 $14,025.000 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

170 Mark Zipperer 19 $7,242,500 175 $6,769,500 36.5 $14,012,000
171 Liz Jones 8 $4,377,500 15 $9,575,500 23 $13,953,000
172 Greg Whelan 4 $4199,500 15 $9727750 19 $13,927,250
173 Christie Ascione 55 $5,030,500 5 $8,892,500 105 $13,923,000
174 Joel Holland 1.5 $6,485,500 13 $7,420,750 245 $13,906,250 Let us do the
175 Jeremiah Fisher 135 $7132,500 15.5 $6,770,500 29 $13,903,000 heavy ||ft|ng
176 Peter Angelo ns $12,786,556 05 $1100,000 12 $13,886,556 We work hard to make
177 Armando Chacon 14 $9,873,900 6 $3,908,000 20 $13,781,900 brokers’ lives easier
178 Thomas Moran 35 $4,497,000 7 $9,233,000 105 $13,730,000
179 Michelle Browne 155 $7714,050 8 $5,935,600 235 $13,649,650
180 Mariah Dell 17 $9183119 8 $4,429,000 25 $13,612,119
181 Lauren Goldberg 8.5 $10,907750 2 $2,677,500 105 $13,585,250 | ‘
182 Jacqueline Alter 305 $11,802,750 4 $1,679,900 345 $13,482,650
Michael H. Wasserman, P.C.
183 Jason Stratton 155 $11,861750 15 $1,500,000 17 $13,361,750 Real Estate Law Firm
184 Douglas Smith 6 $7,514,850 6 $5,835,000 12 $13,349,850 Mivasso - John Aylesworth Llg Mike Wasserman

Lead Attorney ¢ Y Founder
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EARN UP TO 3”7 IN REFERRAL
FEES THROUGH OUR CLIENT
REFERRAL PROGRAM @)

3821 W MONTROSE AVENUE
CHICAGO, IL 60618

773.610.4551
ARETERENOVATORS.COM

Ths
ARZTS

The Art of Remodeling




TOP 250 STANDINGS

Teams and individuals from January 1, 2023 to November 30, 2023

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
201 Elizabeth Amidon 14 $5,737,000 18 $7,074,500 32 $12,811,500 235 Tiffeny Meyers 5 $2,077,500 22 $9,844,400 27 $11,921,900
202 Marlene Rubenstein 10 $6,361,000 8 $6,394,730 18 $12,755,730 236 Elizabeth Lassner 1 $5,023,775 8 $6,789,900 19 $11,813,675
203 Steven Jurgens 6 $7,267,600 7 $5,481,375 13 $12,748,975 237 Kellye Jackson 26 $9,728,100 7 $2,079,500 33 $11,807,600
204 Mario Barrios 55 $3,465,000 13 $9,282,500 18.5 $12,747,500 238 Sheila Dantzler 12.5 $5,784,050 6 $6,020,500 18.5 $11,804,550
205 Anne Rossley 9 $5,034,000 9.5 $7,707,500 18.5 $12,741,500 239 Bogdan Popovych 17 $11,793,300 0 $0 17 $11,793,300
206 Julie Latsko 4 $5,065,000 7 $7,582,000 1 $12,647,000 240 Daniel Csuk 8 $4,249,000 16 $7,519,496 24 $11,768,496
207 Chris Gomes 2 $990,000 20 $11,648,100 22 $12,638,100 241 Kevin Snow 6 $6,423,750 7 $5,337,500 13 $11,761,250
208 Christopher Mundy 13 $7,606,100 8 $5,028,500 21 $12,634,600 242 Edward Jelinek 13 $6,080,477 10 $5,642,800 23 $11,723,277
209 Craig Fallico 20 $6,678,500 18 $5,945,300 38 $12,623,800 243 Mark Buckner 12.5 $5,181,500 9 $6,523,500 215 $11,705,000
210 Kai Schirmacher 4 $3,866,650 6 $8,740,000 10 $12,606,650 244 Michael Saladino 14.5 $4,245,500 21 $7,421,325 355 $11,666,825
n Bruce Glazer 1 $6,152,500 10 $6,405,000 21 $12,557,500 245 Robert Yoshimura 13 $5,244,668 13 $6,386,500 26 $11,631,168
212 Karen Ranquist 13.5 $8,962,194 5 $3,572,000 18.5 $12,534,194 246 Christopher Pertile 5.5 $3,940,000 125 $7,654,935 18 $11,594,935
213 Elena Theodoros 18.5 $12,305,294 1 $215,000 19.5 $12,520,294 247 Dan Nelson 3 $2,409,750 20 $9,166,400 23 $11,576,150
214 Janelle Dennis 13.5 $8,730,500 5 $3,746,511 18.5 $12,477,01 248 Helaine Cohen 6 $3,836,000 6.5 $7,653,500 125 $11,489,500
215 Randy Nasatir 7 $2,996,750 15 $9,472,500 22 $12,469,250 249 Jennifer Romolo 45 $1,603,150 19 $9,873,998 235 $11,477148
216 Samantha Porter 8.5 $10,907,750 2 $1,550,000 10.5 $12,457,750 250 Guido Piunti 7.5 $2,344,200 24 $9,084,031 315 $11,428,231
217 Nicole Flores 18 $9,068,250 9 $3,380,500 27 $12,448,750

218 Michael Veagle 5 $7.835,000 3 $4.600,000 8 $12.435.000 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
219 James Kinney 8.5 $4.585,000 7 $7750,000 155 $12,335.000 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

220 Reve' Kendall 23 $11124,750 4 $1,210,000 27 $12,334750
221 Stefanie DiAgostino 3 $10,254,400 5 $2,057,500 36 $12,311,900
222 Ryan Hardy 55 $4,573,500 8 $7,720,000 135 $12,293,500
223 Frank Montro 38 $8,652,374 19 $3,564,200 57 $12,216,574 BESPOKE custom
224 Lauren Shimmon 105 $3,961,500 14 $8,241,000 245 $12,202,500 FENCE F en cin sol uti on s
225 Nick Kluding 5 $3,554,000 7 $8,647,000 12 $12,201,000 g
226 Ryan Smith 725 $11,835,174 2 $357,000 745 $12,192174 Cumbining ’UKUIY and Safety fo
227 Steve Otwell 18 $6,198,100 9 $5,908,500 27 $12,106,600 create custom fencmg solutions.
228 Whitney Wang 75 $3,285,000 18 $8748,500 255 $12,033,500 i
229 Tim Mullet 8 $3,677,000 14 $8,352,900 22 $12,029,900 WE OFFER THE FOLLOWING PRODUCTS
230 Jacob Tasharski 75 $4.151000 9 $7,861,000 16.5 $12,012,000 M Ciclar Ferces Wt Steel Fences
231 Thomas Campone 16 $4,789,000 13 $7199,000 29 $11,988,000 i Vinyl Fences i Composite (PVC) Fences
232 Peter Green 55 $2,845,099 14 $9/135,500 195 $11,980,599 A
i Aluminum Fences i Custom Gates =
233 Misael Chacon 3 $11,318,299 2 $662,000 33 $11,980,299

234 Brooke Daitchman 75 $4,557,450 8 $7,390,000 155 $11,947,450 CALL FOR A QUOTE TODAY. (312)600.3690 | www.bespokefence.com | [

el
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RANJHA

LAW GROUP

We never let a good deal

FLOAT AWAY.

Alex was pleasure to work with! He was
prompt, professional, and made himself
available to both me and my agent
when needed. This was our first
home-buying experience and | couldn’t
have had better representation.

>

-YAMEN A.

CLOSE YOUR NEXT DEAL WITH US!

With over 75 years of combined experience, our seasoned staff are more than ready to take
your client on a stress-free journey to the closing table!

Let us be your EXECUTIVE LEGAL TEAM at your service (312) 890-2885

Real Estate | Estate Planning | Entity Formations ranjha@ranjhalaw.com @& www.ranjhalaw.com




YEARS OF
THE N2 COMPANY

RYAN LAW GROUP, LTD

2661 North Lincoln Avenue C. 630.330.4017
1st Floor Chicago, Illinois 60614 F. 773.435.6499
E. deanna@dsryanlaw.com .




