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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

BASEMENT 

WATERPROOFING/

FOUNDATION REPAIR

Macs Basement 
Wallcracks LLC
(716) 235-9461
Macsbasementwallcracks.com

CLEANING SERVICES

Buffalo’s Cleaning Crew LLC
(716) 247-9718

ELECTRICAL SERVICES

Preferred Electrical 
Services of WNYInc
(716) 304-8015
preferredelectrical 
servicesofwnyinc.com

FEDERAL CREDIT UNION

Cornerstone Community FCU
(716) 694-0295
CCFCU.org

GENERAL CONTRACTOR

Straight line General 
Contractors Inc
(716) 714-5656
StraightLineNow.com

GRANITE – MARBLE 

– QUARTZ

International Stone Gallery
(716) 625-8400
Intstonegallery.com

HANDYMAN SERVICES

Ace Handyman Services 
Buffalo Southtowns
(716) 427-0427
www.acehandymanservices.
com/offices/
buffalo-southtowns/

HEALTH AND WELLNESS

Total Health & Wellness
Brian Ellsworth
(716) 881-2345

HOME INSPECTION

Clinton Hawkins - Pillar to 
Post Home Inspectors
(716) 608-6829
ClintonHawkins-PillartoPost 
HomeInspections.com

Cobblestone Inspections
(716) 526-1099

Good Neighbor 
Home Inspections
(716) 465-3957
GoodNeighbor 
HomeInspection.com

INSURANCE

Finn-Barends Family Agency
(716) 873-5600
agents.allstate.com/
michael-barends

JUNK REMOVAL SERVICES

Junk King
(716) 271-5425

MOLD REMOVAL/

WATER DAMAGE

Simply The Best 
Cleaning Services
(716) 912-6940

MOLD TESTING/REMOVAL

Green Genie
(716) 466-6653
GreenGenieWNY.com

MORTGAGE

Community Bank
(716) 539-5285
Cbna.com

Cross Country Mortgage
(954) 394-9005
CCMBuffalo.com

Five Star Bank
(716) 907-0668
Five-starbank.com

Nickel City Funding
Chris Vassallo
(716) 558-5200
ncityfunding.com

Tarek Jabaji Haus Capital
(716) 444-7553
HausCapitalCorp.com

MORTGAGE LENDER

Northwest Bank
(716) 570-0808
Northwest.bank

MOVERS

Stellar Movers
(716) 344-0132
Stellarsmovers716.com

PHOTOGRAPHY/

REAL ESTATE

Eagle 1 Photography
(716) 560-8295
www.eagle1photography.com

Glass Forest Media LLC
(716) 265-0091
GlassForest.Media

PROFESSIONAL 

PHOTOGRAPHER

Adore Studio
(716) 634-5543
adorephotostudio.com

REAL ESTATE GROUP

Women’s Council of 
Realtors Buffalo Niagara
(716) 228-0414
wcr.org

REAL ESTATE LAW

Jeri N. Wright P.C.
(716) 464-3240
JeriWrightLaw.com

Laufer Keenan PLLC
(716) 648-1674
LauferKennan.com

Ramos & Ramos
(716) 810-6140
37 Franklin St
Suite #1000
Buffalo, NY 14202

The Law Offices of 
David C. Weir PLLC
(716) 268-3373
DavidWLaw.com

Tiveron Law PLLC
(716) 636-7600
2410 North Forest Rd  
Suite 301,
Amherst, NY 14068
TiveronLaw.com

Vallone Law, PLLC
(716) 206-0588
ValloneLawFirm.com

Wesolowski Law Group P.C
(716) 208-7080
63 Park Club Lane
Williamsville, NY 14221
Wesplowskilaw.com

ROOFING

Klaus Roofing 
Systems of WNY
(716) 705-5287 x410
Krsofwny.com

SOCIAL MEDIA 

MANAGEMENT

Retune Marketing
Matt Riley
(716) 474-8546
retune-marketing.com
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Good Neighbor Home Inspections
Your Trusted Inspection Company since 2017

• Home Inspection Packages
• Post Closing Inspections
• Radon Testing & Sewer Scoping
• Findings explained in a calm, even keel 

manner
• Virtual Report Review/24-Hour 

Follow-Up on All Inspections 

Scheduling: 716-320-9083
Conveniently Schedule 24/7

@ goodneighborhomeinspections.com Ryan Thomas
Inspector/ President

The Good Neighbor Difference

An inspection from Good Neighbor gives 
homebuyers peace of mind about the safety and 

condition of their home.

Your Home, Your Family, Your Trust License #16000080799
n2co.com

But don’t just take our word for it.

IN MAGAZINE & AD DESIGN 

Take theirs.
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Let Us Do The Cleaning For You!

20% off
your first 
cleaning!

cleancrew-bu�alo.com

Just call and
we'll clean it all

716-247-9718

Residential • Commercial • Junk Removal  

Keith R. Wesolowski, Esq. | President
Yale Class of 2000 -- William and Mary Law Class of 2003

 63 Park Club Lane, Williamsville, NY 14221  |   p. 716-208-7080    |  f. 716-778-1230  |  www.wesolowskilaw.com

Sincere. Strategic. Solutions.
Business Counsel  |  Real Estate  |  Investor Services  |  Corporate Services

WESOLOWSKI
LAW GROUP

Starting the New Year
with a New Business?
Please call for a no fee
45 minute consultation.
Please call for a no fee
45 minute consultation.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Buffalo Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
NOTE: When community events take place, photographers may be present to take photos for that event and they may be used in this publication.

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at David.Schaub@N2co.com.

M E E T  T H E

B U F FA LO
R E A L  P R O D U C E R S  T E A M

Matthew Riley 
Social Media Manager 

& Videographer

David Cornwell 
Writer

Maria Lapetina 
Executive Assistant/
Content Coordinator

David Schaub 
Franchise Owner 

and Publisher

Pete Andrews 
Photographer/Videographer 

Eagle 1 Photography

Dana Goodemote 
Photographer 

Adore Studio

Adam Jones 
Photographer 
Glass Forest Media

Lindsay Kuntz
Communications Director
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Let Preferred Electrical 
Services of WNY Inc. 

take care of the 
concerns and you’ll be on 

your way in no time. 

To book an appointment
please visit 

preferredelectricalwny.com
or call (716) 304-8015

Are there electrical
concerns from your
home inspector that is
putting a damper 
on the whole process?

Deteriorated Service Cables
Oxidized & Rusted Meter

Channels/Panels
Convert Fuses Panels to

Breaker Panels
Deteriorated Wiring

Smoke & Carbon Monoxide
Detection

Sump Pump Circuits
Code Compliance Issues

FOLLOW US ON FACEBOOK & INSTAGRAM

Be the First to Know About Our Free 
REALTOR® Social Events & Gatherings!

follow buffalo real producers on social media

Are you on Facebook or Instagram? 

Do you want to be engaged with what we are doing 
for the top 300 REALTORS® in Buffalo?

We will always have our updates in this monthly 
magazine, but if you want to be the first to know 
what’s going on with Buffalo Real Producers, you 
should follow us on social media. 

Our events RSVPs will sell out (even though they 
are free to REALTORS®). We can’t bring all 300 

REALTORS® to the party, but if you want to lock 
your spot in every time we have a social event, we 
highly suggest giving us a follow. 

We are on Facebook as “Buffalo Real 
Producers” and on Instagram as username 
“BuffaloRealProducer.” Sorry, the plural name was 
already taken when we started our IG page. 

Follow us, and we will be sure to follow you back!
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Residential • Commercial 
New Builds  •  Re�nances
Mortgages • Titles

10% OFF LEGAL FEES 
FOR ALL MILITARY.

Attorney Advertising

Real Estate Attorney

Jeri. N Wright, Esq.

(716) 464-3240
attorney@jeriwrightlaw.com

• 2350 North Forest Road, Suite 32B

  Getzville, NY 14086

• 765 Center Street, Suite 3

  Lewiston, NY 14092

Serving all of WNY

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

podcast.realproducersmag.com
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As one wise person once said, “A goal 

without a plan is just a wish.” Suffice it 

to say that Realtor Josh James, owner 

of The Josh James Team at Keller 

Williams Realty, doesn’t spend a lot of 

time wishing.

Already a highly successful agent for 
Keller Williams before launching his 
team in 2018, he’s made consistent 
appearances on Premium Mortgage’s 
annual Top 100 Agents list for Western 
New York and won Keller Williams’ 
top award for sales professionals, the 
Platinum Award, multiple times. He and 
his team have also ranked in the top 1 
percent of agents nationwide.

Perhaps the most prestigious award 
he’s received was being chosen as one 
of the Top 30 Real Estate Professionals 
Under 30 by the National Association 
of Realtors when he was 29. But at 
the same time, he was finding outward 
success can have its drawbacks. 

“I was getting to the point where I was 
handling so many houses as a solo agent 
that I had less time for my family, and 

we had three kids then,” he says, “I 
knew I had to get some help, so I hired 
my first assistant and started the team.”

The team was an immediate success and 
Josh has been able to prioritize more 
time with his family. 

“While I’m sure a lot of Realtors say the 
same thing, we are very much a family 
at work,” he says, adding the workplace 
is a fast-paced, exhilarating environ-
ment where agents avail themselves of 
first-rate training and mentorship.

In addition to the wealth of sales  
experience Josh brings to leading his 
team, he also brings a wealth of prac-
tical, hands-on real estate knowledge 
gained from flipping homes and build-
ing a healthy rental portfolio with his 
wife, Emilee.

“We’ve really done most aspects of real 
estate, so we definitely practice what 
we preach.”

Co-owner of Haven Homes Lifestyle 
Vacation Getaways with Emilee, 
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the couple offers short and long-
term rentals of homes they own in 
Nashville and Buffalo as well as three 
on Lake Ontario.

Growing up in Clarence Center and 
always living in Western New York, 
Josh had a plan for his future when 
he was just 16 and read Robert 
Kiyosaki’s Rich Dad Poor Dad. He 
says it opened his eyes to the possibil-
ity of buying assets versus liabilities. 

“So I kind of knew that I was going to 
start buying properties when I turned 
18,” he says, and he then put a plan into 
action to accomplish that, first building 
a solid work and credit history.

He met Emilee a few years later while 
attending the University of Buffalo 
and working as a server/bartender 
at a Red Lobster where she was a 
hostess. And while she wasn’t a part 
of 16-year-old Josh’s original plan, 
she quickly became an integral part of 
his success.

“She manages it all. She raises the 
kids and homeschools them. She 
hosts our rentals and handles all the 
short-term rentals,” he says. She also 
owns a staging company, E James & 
Co, and designs the renovations for 
their properties. On top of that, she’s 
a member of The Josh James Team as 
their Client Relations Manager.

“She’s just a remarkable woman.”

I ’ M  O F  T H E  O P I N I O N  T H A T 

M A N Y  T H I N G S  D O N ’ T  R E A L LY  G O 

A C C O R D I N G  T O  P L A N ,  B U T  I ’ M  A 

H U G E  P R O P O N E N T  O F  P E R S I S T E N C E 

A N D  G R I T  I N  B O T H  M Y  B U S I N E S S 

A N D  P E R S O N A L  L I F E .

Their four children—Esmia, 3, Judah, 6, Elijah, 8, 
and Elexa, 9—are homeschooled and involved in 
swimming, piano and other sports and activities. 
And all of the kids, with the exception of the young-
est, take Taekwondo.

“It’s been very valuable,” Josh says of the coordi-
nation, respect for authority and confidence the 
Korean martial art is building.

Travel is also important to the family, he says, not 
just for the joy it brings but also for the role it can 
play in the children’s education. “They learn about 
it in a book and then they go see it in person,” he 
says. On a planned trip of several weeks to Costa 
Rica, they’ll be exploring volcanoes and other 
things the kids have studied.

Their faith being the most important aspect of their 
lives, the family attends and is active with NorthGate 
Christian Community, a well-known church that 
has a campus in both the second richest and second 
poorest parts of Western New York, with the mission 
of knowing Christ and making him known.

In addition to Josh and Emilee, other members 
of The Josh James Team include Transaction 
Coordinator Abby Longwell, who he says “really 
runs the operations of the team.” Handling market-
ing for the team is Taylor Van De Mark joined by 
sales agents John Balcerzak, Isabelle Kozlowski, 
Jenna Abbott, Mathew Derenda & John Hogenmiller.

As for the future, Josh is already planning it. 

“We are definitely going to keep growing,” he  
says, saying he hopes to buy properties and launch 
sales teams in as many as 10 other markets around 
the country.

“I’m of the opinion that many things don’t really go 
according to plan,” he says, “but I’m a huge propo-
nent of persistence and grit in both my business 
and personal life. We run into obstacles and hurdles 
all the time and, as it’s said, ‘the righteous man falls 
seven times and rises again,’ so it’s just a matter of 
us getting up again and again and to keep growing 
and keep learning and pushing forward.”
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L O O K I N G  F O R  A  G R E A T
R E A L  E S T A T E  P H O T O G R A P H E R ?

Glass Forest Media Can Help!

Glass Forest Media LLC  |  glassforest.media  |  (716) 265-0091

GFM helps real estate brokers & agents market their professional sales services more effectively 
to prospective clients. With our photographic media, we help build strong portfolios of 

successful property sales, to showcase to homeowners, property investors & commercial sellers.

Our scheduling is flexible; we do our best to work with all of our clients, since we're very aware
how hectic and unpredictable the life of a Realtor can be. GFM also provides a 24-hour standard 

turnaround for all photographic media, so properties can be listed on the market ASAP.

WHO WE ARE:
We are a network of successful 

REALTORS® advancing women as
business leaders in the industry and

in the communities we serve.

We encourage both men and women to
join our network and help us in our 

mission of supporting women in business.

MEET OUR 2024 BOARD:
President- Nicole Leistner
President Elect- Jill Dorr

First Vice President- Allyson Matlock
Treasurer- Adrianna Redman

Membership Director- Amanda McCrady
Event Director- Lauren Arnone
Media Manager- Susie Mailman

Stay Tuned for Upcoming 
2024 Events
Sign up today!

wcr.org/BuffaloNiagaraFire, Flood & Mold Mediation
Air Duct Cleaning
Carpet Cleaning

Exterior House Washing
Reducing Yucky Odors

From Mold to Sold!

greengeniewny.com
(716) 466-6653

Proudly Serving the Real Estate
Industry for Over a Decade

We get it clean, naturally
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Article by: David Cornwell
Photography by: Glass 
Forest Media

REALTOR® on the rise

TO CALL REALTOR DARIEN SMITH 

A RISING STAR IN REAL ESTATE 

IS MORE THAN A BIT OF AN 

UNDERSTATEMENT. HOW ABOUT 

CALLING HIM A SHOOTING STAR 

OR A COMET INSTEAD?

Just shy of $10 million in 
sales in his rookie year as 
an agent on the Sokody 
Sales Team at Howard 
Hanna, Darien expects final 
figures for his just-finished 
sophomore year to be about 
the same.

“I can’t believe I did that 
much and was probably 
more shocked than happy,” 
he says of the 2022 numbers 
that earned him Rookie of 
the Year honors. “But what 
a great shock to excel far 
more than I hoped or expected.”

To anyone just knowing Darien’s story, his success 
might also seem a little shocking, but to anyone 
knowing Darien himself, it’s no surprise at all.

“Growing up was kind of tough for me,” he says. “I 
grew up very, very poor. There were times when we 
didn’t even have a place to stay and lived in shelters 
or with family members. So yeah, growing up was 
pretty tough.”

Far from just accepting 
and giving into his circum-
stances, however, Darien 
used them to fuel his success 
and leave those circum-
stances behind.

“I kind of take all the stuff 
I went through and make 
something out of it,” he 
says. “I thrive off of that 
and never want to be in that 
position again.”

After high school, he landed 
a decent paying office job 
and by the time he was 
22, was ready to purchase 
something he had rarely 
known growing up, a home.

As it happened, the Realtor 
he worked with purchasing 

that home, Maya Wertheim, was then a member of 
the Sokody Sales Team and told Darien that with his 
personable personality, he was a natural for the busi-
ness. She suggested he get his license, and he did.

“I’m very good talking to people and always put them 
first before the house or anything else,” he says. 

“Really for me it’s not the commission checks that 
are the reward as much as it is just making clients 
happy. Seeing them happy and satisfied is more 
than any paycheck could ever be for me.”
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It’s that deep level of caring and a personal under-
standing of just how much a home means that 
help Darien stand out from other agents.

He’s particularly proud of his success in how it 
shows even long established agents that age is no 
factor in achieving success. “I’m young and proof 
that you can be successful no matter your age, as 
long as you work hard for it.”

A major contributor to his success, he says, are 
his fellow team members on the Sokody Sales 
Team and team leader Jason Sokody.

“The best decision I’ve ever made was joining 
The Sokody Team when I first started,” he says. 
“I work with a group of people who are more like 
a family than business partners, a family that is 
very supportive and resourceful.”

When he’s not working, you’re likely to find 
Darien at the gym, with his three “puppy kids” or 
shopping. “I love to shop. I guess you might say I 
have a huge shopping problem.”

The kids he refers to are Gizmo, 7, a long-haired 
chihuahua, Nala, 5, a Pomeranian and Ezra, 2, a 
German shepherd husky mix.

“People who don’t have pets probably don’t under-
stand the relationship you establish with them,” 

he says. “I would be devastated if anything 
ever happened to them. They’re family.”

It’s pretty much the same with his cli-
ents. They’re family, too.

“Especially when you’re working as a 
buyer’s agent, you’re working with clients 

for a long period of time and building a 
relationship with them,” he says. “It often 

becomes more of a friendship than work and 
I’ve had many clients who are now my friends.”

As for the future, Darien wants to further explore 
his own investment opportunities and hopes to 
grow his already impressive social media pres-
ence and in turn his business using the same 
formula he’s used to get where he is: hard work.

And, of course, he plans to continue setting  
an example to those who might follow that  
youth and circumstances don’t have to be road-
blocks to success.

I’M YOUNG AND PROOF 

THAT YOU CAN BE 

SUCCESSFUL 
NO MATTER YOUR AGE, 

AS LONG AS YOU WORK 

HARD FOR IT.
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Brian Ellsworth Total Health and Wellness
 ~helping people along their health journey for 
over 2 decades.

716.913.9153
bse.shiftingretail.com

coachbrian716@gmail.com

We have a solution!
You can buy an air purifier or "be one!" 

You can choose!

Trouble Breathing? 
Air Quality Concerns?

Homes sell quicker with our Air Purifier System.

Come and Join the Conversation at 
www.cobblestoneinspections.com

Convenient and Easy Online Scheduling 24/7
@ cobblestoneinspections.com

Schedule Your Cobblestone Inspection
716.526.1099

The Inspection Company that 
is changing the industry.

WITH COBBLESTONE YOU GET... 
Highly Trained Inspectors | Bedside Manor
Professional Dress | Same Day Reporting*

Most up to Date Inspection Software

���������������������

���������
���
�
���
	������������

��������������
���	������	����������� �
�������������
��

­
���	�������������������� �����	������������	�� �
�

�� 	�� 	
�
�����
������ ����� ��
	������������������������
�
��

��­�����­�� �����������­��� ��������������­����

�������������������������������
���

Please contact
us at
716-344-0132 or email
stellarmovers@gmail.com for an estimate.

Stellar Movers proudly offers moving services for 
residential and commercial properties. We work
with you to plan every step of the process and ensure 
that your satisfaction is met. With a team of
professionals and a variety of services available,
you can besure your move will be handled
with care.

From the smallest to the
largest task, we believe 
your move deserves
top-priority service that's
efficient and reliable.
This is why we started
Stellar Movers to
deliver quality
professional services
that you can trust.



Buffalo Real Producers • 2726 • January 2024 @realproducers realproducersmag.com

A
N
D
RE
W

Article by: David Cornwell
Photography by: Adore Studio

For Realtor Andrew Scott, the 
line between businessman 
and community advocate is 
often nonexistent. 

“Fair housing, democracy and 
black homeownership are more 
than just buzzwords to us,” Dru 
says of the Scott Realty Group, 
of which he is a partner with his 
father, André. “They’re what 
Realtists (members of the National 
Association of Real Estate 
Brokers) are all about.” 

A native of Buffalo and known to 
many by his nickname, Druski, 
Dru’s roots grow deep here. 
Himself a passionate community 
advocate, his father is a retired 
police officer and a minister. 

“My Dad has always been a community 
servant and that’s how we were raised,” Dru 
says. “In the community and in our business, 
we put stewardship before anything else.” 

His father first asked him to join the business when 
Dru was 19, but it was another nine years before he 
did. In the meantime, he found himself working 80 
hours a week between two full-time jobs, his work-
aholic ways helping bring his marriage to an end. 

“I had no control over my own time and knew I had 
to make an immediate change or be destined to con-
tinue that horrible cycle,” he says. After a good deal 
of self-evaluation, he began looking into entrepre-
neurial opportunities, deciding real estate was the 
best fit after all, and joined his father. 

“I’m a natural fit for the real estate space. I’ve always 
been able to sell things,” he says. “I’ve always been 
able to talk to people and love talking in general. And 
I especially love dealing with communities.” 

In addition to other community and professional 
activities, Dru has served as chairperson of 
the Buffalo chapter of the Urban League Young 
Professionals, working to empower young black 
professionals. He is co-founder and local board 
president of the Erie-Niagara Board of Realtist, 
which is the local board of the National Association 
of Real Estate Brokers (NAREB). For 75 years, the 
organization has led the charge to advance black 
real estate professionals and the black commu-
nity. Dru also serves on the inclusion board of the 
Buffalo Niagara Association of Realtors. 

While he believes progress has been made with 
regard to real estate and the black community, he 
says more progress is needed, pointing out that 
before the spring of 1968, people of color could 

REALTOR® spotlight
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not own homes in certain market areas and blacks 
weren’t allowed to be a Realtor. 

“So black people could not help other black people 
buy homes, even in areas they might be able to pur-
chase them,” he says. “What’s so unsettling is that 
it wasn’t too long ago.” 

Black home ownership is an area about which Dru 
is particularly passionate, and for good reason. 

In its 2023 State of Housing in Black America 
(SHIBA) report, the NAREB found that while the 
national rate of black homeownership had fallen 
to 40 percent, that figure is even lower in Western 
New York at 33 percent. Other troubling local 
issues are various reports finding Buffalo one of the 
country’s most segregated cities. 

“I want to make it clear that when reports say 
segregated, that doesn’t mean racist,” Dru says. 
“They’re just reporting the statistics. But what’s 
scary is that we’re used to it and just accept things 
the way they are.” 

Not accepting things the way they are and his love 
of community are two of the reasons behind his and 
Scott Realty Group’s success. 

“Because of our long community pres-
ence, there’s a high level of integrity 
associated with our last name and 
we can’t allow it to be dimin-
ished,” he says. “So we hold 
ourselves to the highest levels of 
integrity and accountability.” 

“For a lot of people coming 
into this business, it’s a kind of 
side hustle,” he says. “Major 
brokerages may have thousands 
and thousands of agents, but 

we’re the actual face of our company. So there’s 
definitely a higher level.” 

With four children ranging in age from ten to 17, 
Dru says he has renewed efforts to not let work 
consume him again. 

“The goal now is to make sure that I’m not missing 
this again. For my children, it’s imperative that I get 
it right this time.” 

A musician and avowed foodie, Dru owned a food 
critiquing service for a number of years and for two 
years was a judge for Taste of Buffalo. 

As for that nickname, Druski, by which many if not 
most folks now know him, it remained just a family 
nickname for years until his Polish girlfriend heard 
it, loved it and started using it in lieu of Dru. 

So at a gathering of his girlfriend’s family, every-
one was waiting to meet her new boyfriend 
Druski, including one of her uncles who was very 
hard of hearing. 

“I realized they were expecting somebody different 
and felt like Sidney Poitier in Guess Who’s Coming 
To Dinner,” he says. “At one point, the uncle said, 

‘Listen here fella, there’s no way you’re a Druski.’” 

Ultimately he and his girlfriend 
were able to convince everyone 

that Andrew Scott and Druski 
were one and the same. And 
Druski became an honorary 
Polish citizen that night. “I 
thought you were going to be 
Polish, too,” one aunt said. 
“But I don’t care what you are. 
You’re a great kid.”

Because of our long 
community presence, 

there’s a high level of 
integrity associated with 
our last name and we can’t 
allow it to be diminished. 
So we hold ourselves to the 

highest levels of integrity 
and accountability.
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The Inspection
Advantage
If you’re buying a home, a Pillar To Post home 
inspection will give you peace of mind about its 
safety and condition.

• Exclusive Home Inspection Packages
•  Report provided in digital and print formats
• Post-sale inspections available

Clinton Hawkins
Franchise Owner / Licensed Home Inspector

716-608-6829
clinton.hawkins@pillartopost.com
clintonhawkins.pillartopost.com
Lic. #16000085992

Serving Bu�alo / Niagara

Experience 
the 
Ultimate
Home 
Inspection! 
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COUNCIL OF REALTORS
B U F F A L O - N I A G A R A

WOMEN’S

preferred partner spotlight
Article by: David Cornwell

Photography by: Adore Studio

Women empowering women is at the heart and soul of the Women’s 
Council Of Realtors Buffalo-Niagara.

Incoming president, Nicole 
Leistner, a member of the Sokody 
Sales Team with Howard Hanna, 
is honored and proud to play a 
part in carrying on the organiza-
tion’s 85-year legacy. Comprised 
of more than 250 local and state 
chapters in nearly 40 states, the 
Women’s Council is a volunteer 
organization run by a volunteer 
board working to help its mem-
bers succeed in real estate and 
become strong business leaders. 
In the process, it has become 
an industry leader in training, 
networking, political action and 
women’s empowerment. 

The Council was established 
in 1938 at that year’s National 
Association of Realtors con-
vention in Milwaukee. It has 

continued as an affiliate of NAR, 
with more than an 80-year his-
tory of partnership and collab-
oration. That first Council with 
37 members from nine states 
has since grown to a national 
membership of 13,000 real estate 
professionals. In the 1980s, men 
were invited to become members 
in support of women in business, 
and in 1989, the Buffalo Niagara 
Chapter was founded. It has 
thrived ever since.

Leaders and members of the 
Women’s Council of Realtors 
Buffalo Niagara have also 
assumed leadership roles in 
professional and community 
organizations such as the Buffalo 
Niagara Association of Realtors, 
RPAC (Realtor Political Action 

Committee) and many local char-
ities and nonprofits. In addition 
to being a source for commu-
nity leaders, giving back to the 
community is another important 
aspect of the Council’s work. 
Each year the president gets 
to choose which charities the 
Council will support and Nicole 
is very excited to announce hers.

This year, she has chosen the 
Western New York Make-A-
Wish Foundation to benefit from 
the Council’s annual charity 
gala each fall and The P.U.N.T. 
Foundation to receive general 
support throughout the year. 
The Make-A-Wish Foundation 
creates life-changing wishes for 
children with critical illnesses 
and the P.U.N.T. Pediatric Cancer 
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Collaborative provides critical and 
comprehensive financial, emotional 
and practical support to families 
facing pediatric cancer.

This past year, the charity gala 
raised $14,000 for the JDRF 
Diabetes Foundation.

The gala is just one of many events 
the Council sponsors throughout 
the year. Plans for 2024 events 
include a builders’ trade show, 
wellness fair, a community volun-
teering event, training sessions and 
continuing education classes. And, 
of course, the Council’s events are 
invaluable resources for educa-
tion and networking. “Our events 
provide our members networking 
opportunities with top agents and 
the top business professionals in 
our industry,” Nicole says. “By 
belonging, our members get valu-
able education along with the most 
up-to-date industry knowledge.”

Among the other perks of Council 
membership are exclusive savings 
to national suppliers, sources of 

gifts for clients, office products 
and other services. Members also 
receive discounts at major retail-
ers, and hotels and can avail them-
selves of an array of travel benefits.
Those partners include attorneys, 
lenders, inspectors, cleaning 
companies, insurance compa-
nies, photographers and many 
others. The Buffalo Niagara 
Association of Realtors, New York 
State Commercial Association of 
Realtors and the Buffalo Niagara 
Mortgage Bankers Association are 
partners as well.

Officers of the Woman’s Council 

of Realtors Buffalo Niagara Board 

this year are:

•	 President, Nicole Leistner, 
Howard Hanna

•	 President-Elect, Jill Dorr,  
Evolve Realty 

•	 1st Vice President, Allyson 
Matlock, Keller Williams

•	 Events Coordinator, Lauren 
Arnone, Metro Roberts

•	 Membership, Amanda McCrady 
716 Realty Group

•	 Treasurer, Adrianna Redman, 
Howard Hanna

“We are the new era of real estate 
and the Women’s Council,” Nicole 
says. “We look forward to bringing 
progressive ideas to the Council to 
take it to the next level.” Perhaps 
one of the best advertisements for 
the Council is what it has meant for 
Nicole’s own professional develop-
ment and success. “As a new agent, 
I met amazing people and have 
formed great relationships in our 
industry,” Nicole says of joining the 
Council and serving on its Board 
for four years. “The information 
I’ve gotten from top agents and 
partners in our industry has been 
invaluable to my success, and the 
support through my journey has 
been incredible. Now, my mission 
as president is to provide even 
more value to our members and 
partners through events and activ-
ities that continue to provide the 
same education and insights that 
have meant so much to me,” she 
says. “Our hashtag is ‘leaders made 
here’ and I am determined to make 
more leaders.”
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