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EXPERT INSURANCE ADVICE FROM % Northpointe Bank

TRUSTED MEMBERS OF YOUR COMMUNITY
BRINGING YOU

Brian Lykins and his assistant Mary guided me
through the home buying process with respect
and kindness and brought me to the finish line.
As a divorced mom with a son who has autism,

this was my first time buying a home alone. |

was very grateful for both of them!

Heidli | Lexington, KY

9
g &VW//VL %/V/’V)/ HERE!

Senior Loan Offlcer NMLS #7659 _. L

‘ Comparion
Insurance Agency

CALL OR TEXT

502-773- 4834

A Liberty Mutual Company

Jeffrey Creech, LUTCF
859-286-8263

Joey Doom II, LUTCF
859-286-8269

3288 Eagle View Lane, Ste 190 Eagle View Plaza | Lexington, KY, 40509
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The Land Group (“TLG") is the modern real estate agents' top choice for a boutique closing
partner. Closing with us means personal, professional, and accurate real estate transactions.

Aaron Marsh, Partner
Aaron@landgrouptitle.com

THE LAND GROUP www.landgrouptitle.com | 859-308-6101
527 Wellington Way | Suite 275 | Lexington, Kentucky 40503
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MEET THE

BLUEGRASS

REAL PRODUCERS TEAM

Aaron Hutchison Dan Allsup Brett Rybak
Owner and Publisher Ad Strategist Writer

Beth McCabe Harrison Whaley Kristen Ellis Renée Hensley
Writer Photographer Kristen Ellis Photography Photograohy
ThePhase Two Media

Bre Taulbee Gabriel McBride Matt Holbrook Dan Steele
Central KY Real Estate 1075 Photography inFocus Media Writer
Photography Photographer

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at ahutch@realproducersmag.com.
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Rp Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

BUILDER AND
REMODELING
Bluegrass Builders
& Remodel

Lauren Geiger
(502) 338-5235

CLOSING GIFTS

Cutco Cutlery

(513) 687-0635
www.cuttingedgeemmi.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

ELECTRICIAN
Rem-Rose Electric
(270) 889-1700

ESTATE SALES

Blue Moon Estate Sales
Kelli Helmers

(859) 523-3483
bluemoonestatesales.com/
lexington

HEATING/COOLING
Hubbard Mechanical
(859) 340-4509
hubbardmechanical.com

HOME & PROPERTY
INSPECTIONS

Wright Choice

Property Inspection

Nick Wright

(502) 822-6484
www.yourwrightchoice.com

HOME INSPECTION
CHC Home Inspection
(859) 388-0530
chchomeinspection.com

6 - January 2024

HouseMaster
(859) 296-0250
housemaster.com/lexington

HOME WARRANTY
Home Warranty of
the Midwest Inc.
(606) 315-5144
homewarrantyinc.com

INSURANCE

Carpenter Insurance Group
(859) 202-3656
carpenterinsurance
group.com

Comparion Insurance
Jeff Creech
(859) 286-8263

Comparion Insurance
Joey Doom Il
(859) 286-8269

JUNK REMOVAL /
DEMOLITION

Junk Magicians

(859) 533-1420
junkmagicianslexington.com

MORTGAGE / BANKING
Traditional Bank

(859) 263-2801
traditionalbank.com

MORTGAGE LENDER
Northpointe Bank
(502) 773-4834
northpointe.com

Republic Bank - Emily Miller
(859) 266-3724

Republic Bank -
Rebecca Elliott
(502) 867-7648

them for supporting the REALTOR® community!

Statewide Mortgage
Marcus Beau Hundley
(859) 321-5437

MOVING COMPANY

From Here To There

(859) 893-2602
www.fromheretothereky.com/

PHOTOGRAPHY
Central KY Real Estate
Photography

(606) 207-5800
centralkyrealestate
photography.com

PHOTOGRAPHY &
VIDEOGRAPHY

1075 Photography

(606) 510-7628
www.1075photography.com/

Pending Media
(502) 439-5683
pending-media.com

ThePhaseTwo Media
(859) 391-5076
thephasetwo.com

PHOTOGRAPHY-
REAL ESTATE
Tonia Witt Photo
(859) 585-6790
toniawittphoto.com

PLUMBING

Hubbard Mechanical
(859) 340-4509
hubbardmechanical.com

RADON TESTING
AND MITIGATION
Breathe Wright
Radon Services
Jenny Wright

(502) 536-7884
www.breathewright
services.com

Lexington Radon Mitigation
(859) 382-8570
lexingtonradon.com/

REAL ESTATE
PHOTOGRAPHY

Bluegrass Real Estate Media
(502) 330-4600
bluegrassreal
estatemedia.com

ROOFING

Mighty Dog Roofing
(859) 600-6220
mightydogroofing.com/
lexington-kentucky

ROOFING & ROOF REPAIR
Roof Maxx

(606) 261-6153
getroofmaxx.com

TITLE & ESCROW
Kentucky Abstract
and Title Services
(606) 679-6315

Precise Title Services
(502) 603-0164

The Land Group
(859) 554-3665
landgrouptitle.com

TRANSACTION
COORDINATOR

Seamless Transaction
Coordinating

(502) 445-0200
seamlesstransactionlic.com
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JUNK M

REAL

PRODUCERS
PODCAST

#1 JUNK REMOVAL SERVICES

Same Brand, New Reach —

Tune in for free today

Listen on
Apple Podcasts

LISTEN ON e Spotify:

Listen on

amazon music
N—1

REAL

PRODUCERS

BRI R S O TN T
PO & ik ISTR L ACEWT

T REMINGTOMN RAMSEY

Carpenter Insurance Group, LLC
Churse Carpeirten, Priveipal Agent

e 859.202.3656
@ ST TP CE PO, LT

141 Prosperows PL Uit 26
Lexingran, KY 40509

FProudly Protecting:

buginess

We're vour local insurance pras,
and we're here to help.

Chase Carpenter
Chames; Froncipal Agemr

"

Cazey Doy
Agemt, Aecoum! Mamager

Puiger Toowlou
Sales Agent
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BLUEGRASS 502-338-5235 -

to Your Home! Suzmmi

Bluegrass Builders & Remodel offers a full range of services to assist in making your
house the perfect home. Whether starting from scratch with a new construction or
sprucing up your existing space with an interior remodel or home addition,

Bluegrass Builders & Remodel has you
LAUREN GEIGER

BUILDERS + REMODEL Lauren@bluegrassbuildersandremodel.com
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What are your clients using daily,
that reminds them of you?
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Closing & Referral Gifts ® 100% Tax Deductible

Emmi Abel-Rutter, Gift Consultant

High-End Branding

OCUTCO it

Closing Gifts

513.687.0635
YourSharpesiFriend.com
eabelrutter@gmail.com

P REAL ESTATE PHOTO & MEDIA
OHLAWITTREPHOTOROMAIL COM - BS9.ERE6T9E |
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We make loans easier.

More loan options means more opportunities for your clients.

— -

T

Portfolio Lending Products

T

Physician, Dental & Pharmacis
Specialty Loans "

Jumbo Loans
Adjustable Rate Products
Bridge Loans

Remodel & Construction Loans

TT T T

Home Equity Lines & Home
Equity Loans |
Lot & Land Loans e . ‘
Conventional Loans — Fannie Mae/Freddie Mac \\ /
Government Loans - FHA/VA/USDA/Kentucky Housing "
CRA/LMI Lending Products

Centralized loan operations and serving teams located in Central Kentucky.

TT T T

While any Republic Bank Loan Officer can assist your clients, today we feature:

REPUBLIC
BANK

|t’sjust easier here’ 877-892-3434
RepublicBank.com Member FDIC Repub|ic Bank NMLS ID # 402606

@ Offer and rates subject to change. Loan subject to underwriting and approval. Additional restrictions may apply. Limited time offer. ©2023 Republic Bank & Trust
CENDER Company Loan Originator ID #402606.



TRUSTED TRADES are valuable affiliates who
know how to serve the needs of REALTORS®.
You may not require their services for every
transaction, but when the need arises, you'’re
grateful for them. This group of partners is
critical to your business. Most importantly,
these Trusted Trades will get the job done and

make you look awesome to your clients!

CONCRETE LIFTING

&

B-Level Concrete Lifting

& 1/2 the cost of replacement!

<7 Does not damage surrounding landscape
_aa /mmediately ready for foot traffic.

Repaired in hours while it would require
days to remove and replace

‘)t’ Eliminates trip hazards

\ 859-474-LIFT BLevelConcretelifting.com

859-474-5438

T R UST E D »» you ask. we deliver.

TRADES

THESE ARE THE CLIENTS THAT WE HAVE

« Concrete Lifting: B-Level Concrete Lifting

- Financial Services: Thrivent Financial

» Foundation Repair / Waterproofing: B-Dry Waterproofing
» Insulation: ThermoSpray of Lexington

» General Contractor: Anderson & Rodgers

- Real Estate Photography: 1075 Photography

» Roofing: Empire Restoration

- Staging: Set The Stage

GENERAL CONTRACTOR

"\. | }11[{'-..( INGS RO '[]{E., Specializing in residential design,

remodeling, and new construction.

~ T

andersonandrodgers.com « 859-309-3021
170 Prosperous Place | Suite 1 | Lexington, KY 40509

£ Jordan Dongell
Financial Advisor

(859) 553-4663

thrivent

Heartland Advisor Group

L !
-« ‘ i - o= i 771 Corporate Drive Ste 700
L "\ + Lexington, KY 40503

INSULATION
THERMOSPRAY- 3 iy

Commercial & Residential Insulation

® Spray Foam

* Blown-In Cellulose !
e Acoustical Spray-On S8

e Fireproofing -

Serving Lexington & [958 Corsels Thermal, Mo.isture, &
surrounding areas Vice-Presiddnt Mold Resistant
- v L ¥ -

A
(859)293-4606 &
Info@Thermospraylex.com

B-Level Concrete Lifting

10 - January 2024

ROOFING REAL

. . PRODUCERS
M PODCAST

—em

PIRE—
RESTORATION

won \ROOFID G e
859.494.5546

#1 RESIDENTIAL ROOFING COMPANY IN THE BLUEGRASS

REAL ESTATE PHOTOGRAPHY

Gabriel McBride
-— 606-510-7628

1075photography.com

STAGING

Twspiing Hfouses | [ SET THE STAGE.

i ;g if'j? 3 1 LEXINGTON
© Vacant Home Staging ,j':f',‘.'.i;f‘ i ‘T"’"ﬁ

© Furniture Sales l’
© Short Term Rental Furnishing Packages
© Model/Spec Home Staging ~ =

e st REMINGTON RAMSEY

= T PR e e
ESTAGE.COM o CHASE.BALLINGER@WESETTHESTAGE.COM

ot

859-255-2800 WWW.WESETTH

WATERPROOFING
FOUNDATION REPAIR

Same Brand, New Reach —
Tune in for free today

A

1 |

Basement &
Crawlspace
Waterproofing

859- 500! ;ﬂ\lﬁ:a:;,on music
9 BDry

Listen on
Apple Podcasts

LISTEN ON e Spotify’

Bluegrass Real Producers - 11
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e . |
N R . e E
S ) - e CONTACT US:
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Professional Photos Put Your
Listings in the Best Light!
Bre Taulbee Photography

bretaulbeephoto@gmail.com

606-207-5800
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@ Plumbing

Boilers

Converse
Convert

Proudly bringing Pride, Honesty, & Integrity to All == '

GetBonzo.com
our Customers

12 . January 2024




JEHNSON

THE BROKERAGE 4

Hitting a Home Run in Real Estate,
ONE HOUSE AT A TIME!

“I have played baseball since | was 5,” recalls Zach Johnson, Real
Estate Advisor at The Brokerage. “That’s the only sport | played
growing up.” As a catcher, he kept his eye on the ball, could throw
with precision, and was a valued member of the team.

His baseball days taught him how to work well with others, be a .

part of a team, and succeed under pressure. “I’'m very compet- | II

itive innately,” admits Zach. “I think a lot of real estate agents ’ o o °
are. I try to set new goals for myself and get coaching on my I'm very competltlve Innately'

weaknesses to improve them and help the people 'm serving.” | think a lot of real estate

Early Beginni
arly Beginnings agents are. | try to set new

Zach vividly recalls his days playing T-ball in Oldham County,
where he grew up. “I grew up in a middle-class family and
attended Oldham County High School,” he comments. That’s
where he played baseball all four years and Zach learned the

goals for myself and get

coaching on my weaknesses

to improve them and help

“Coaching can influence you in personal life, business, and I

your career in many ways.” Now Zach had a coach in many th e people |’ m se rvin g
different areas of his life. “It all goes back to baseball growing

value of coaching.

up,” he candidly comments. , ’
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My wife is my biggest supporter.

She is really my best friend and | bounce

my ideas off her. She’s been with me BN

through the tough few years of real estate.

- A

Zach learned life lessons in his youth
that he carries with him today. “My
parents raised me to be a hard worker
and to be willing to help others.” Zach
wasn’t a fan of academics, commenting,
“I wasn’t a straight-A student who loved
textbooks.” Instead, he loved America’s

favorite pastime, baseball.

His most memorable moment was his
senior year of high school. “I got to
play with 11 seniors, and it was very
memorable for me,” he recalls. “We
played together from 5 years old all the
way through high school.” Hanging out
together with the same 11 individuals
on his baseball team left an impression
on him, forging relationships that con-

tinue to this day.

A Change of Dreams

When Zach was younger, he had the
dream of becoming a physical thera-
pist and helping others. His major in

kinesiology and his time as a technician

16 - January 2024

in a physical therapy setting were steps
on that path. His motivation was clear:
he wanted to help people regain their
normal lifestyle. This dedication to
improving the lives of others has been a

driving force behind his career choices.

However, life often takes unexpected
turns. Zach’s transition to a career in real
estate in 2019 was a pivotal moment. His
wife’s encouragement and an invitation
from Ryan Hilliard, the owner of the
company he works for at The Brokerage,
opened the door to a new chapter. Zach’s
journey into real estate wasn’t just about
sales; it was about building relationships
and serving others, qualities that have

defined his career.

Overcoming Challenges

Transitioning from a traditional W2 job
to self-employment was a significant
challenge for Zach. The uncertainty of
providing for his family while building

a real estate career required courage

and resilience. Separating work from
family life in a profession that often
demands 24/7 dedication has been an
ongoing challenge. However, Zach’s
dedication to both his family and

career keeps him focused and driven.

He and his wife are proud
parents to two children. “My
wife is my biggest supporter,”
he raves. “She is really my
best friend and I bounce my
ideas off her. She’s been with
me through the tough few

years of real estate.”

Together, they have two boys,
ages 2 and 2 months old.

“I want to teach my boys a
great work ethic, make great
decisions, and set them up for

a great future,” says Zach.

The Value of Relationships
For Zach, success is defined
by two main factors: rela-
tionships and freedom.
Building and nurturing
long-term connections with
clients is at the heart of his
professional philosophy.

He believes in the power

of the long game, and the
satisfaction of helping the
next generation of real
estate professionals mirrors
the mentorship he received
from others like Ryan
Hilliard and Chris Schuetz.

Networking and personal
growth have been instru-
mental in his success, and
his involvement in groups
like BNI, where he served
as a president and mentor
coordinator, speaks to his
commitment to building

meaningful connections.

Life Beyond Real Estate
Outside of his real estate
career, Zach enjoys spending
quality time with his family,
traveling, working out, golf-
ing, and cherishing precious
date nights with his wife.

“We like taking two trips a
year,” says Zach. Making

memories is what it’s all about to this
dedicated dad and husband.

A Man of Character and Transparency

‘When it comes to business, Zach values

character and transparency above all else.

He is straightforward and genuine in his
dealings, leaving no room for ambiguity.
Zach’s unwavering commitment to ethical
excellence is admirable and what defines

him as a real estate professional.

In real estate, where character meets

competency, Zach Johnson is a shining

example of how integrity and relation-
ships can take a professional to great
heights. He learned the ropes of real
estate investing through the guidance of
mentors, emphasizing that success is not
rocket science; it’s about being in the right
company and being open to learning and

taking chances.

Zach’s story serves as a reminder that
true success isn’t just about numbers

and transactions; it’s about the lives you
touch, the relationships you build, and the

ethical excellence you bring to the table.




FREE CONSULTATIONS | SAFE PROCESSES | EFFECTIVE RESULTS

BL*dE MCON

Elevate your client services
with the industry-leading
estate sale company. We
get homes market-ready

in just one week.

SALES

ESTATE

Visit us online at BlueMoonEstateSales.com or call today

BLUE MOON OF LEXINGTON, KY
(859) 523-3483

CHANCES ARE,

THE ROOF DOESN'T
ACTUALLY NEED TO _
BE REPLACED’ vl

|| :

ROOr @ MAXX
LONG LIVE YOUR ASPHALT ROOF

Top 3 Reasons REALTORS® Love Roof Maxx:

1) Handle roofing objections before they come up & make your
listings even more marketable!

2) Save transactions that involve roofing concerns for your buyers!

3) Stay top of mind by referring your past customers so they can
save money!

606-261-6153 | getroofmaxx.com

18 - January 2024

book
online

PHOTOS.
VIDEOS.

3D TOURS.
FOR REALTORS.

Pending Media is a full service Real Estate
Media Company. From our listing photo

and video services, to our brand development
program - we provide real value to our clients
through sincere relationships and high quality
media. We know how hard you've worked to
build your brand, and we always make sure to be
a compliment to that fact.

WWW.PENDING-MEDIA.COM | 502.439.5683 (CALL/TEXT)
JAMES@PENDING-MEDIA.COM
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KELLER WILLIAMS LEGACY GROUP

When Melissa Brown got into real estate five years ago, she likely wasn’t

completely sure the impact the profession would have on her and her

family. A devoted mother of two who lives in Mount Sterling, Kentucky,
Brown has realized real estate has become much of her family’s life
now — providing for them, watching them help during open houses
and even as much as helping install signs for her new listings.

Brown first started her real estate journey when her oldest daughter
was just a baby. Raising Katherine, now 16, and other pressures
of life sidetracked her pursuit of her license for a time. But
when she was pregnant with her son, Case, now 8, she
was determined to finish. She stayed steadfast while
having and raising a newborn and received her
license in 2018. Brown initially started with a
small, independent brokerage in her home-
town before moving on to Keller Williams
Legacy Group. From that point on, Brown
has not looked back.

“The brokerage is out of Richmond but

they went to work immediately to open
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up a branch here in Mount Sterling,
which is awesome,” Brown said.
“Dana Gentry, our operating princi-
pal, has done everything to give back
to the agents and goes above and
beyond to show her appreciation for

us. She holds a bunch of events and

Realty a Family keeps everybody happy. She’s the
A f fair fO r happiest person on earth and I have

a ton of respect and look up to her.
M e].i ssa Br own I'm very grateful to have Dana and, of

course, my wonderful broker, Yvette

Kelly, in my life.”

But it’s not only the people she works
alongside who create the enjoyable

career she has built for herself.




>
<
oY
©
o
<)
Q
ke’
1S
£
T
o
S
£
(U]
Q
o
@
-
oY
Q
9
n
>
@
w
3
9
<
£
T

“I'love to help people and work step-by-step with my cli-
ents,” Brown added. “I absolutely love getting to travel the
Bluegrass and see places I haven’t been with clients. I enjoy
getting out, traveling and looking at real estate and proper-

ties in areas I haven’t necessarily seen before.”
Quite often Brown turns showings into family road trips.

“We love to stop at state parks we’ve never explored and try

new restaurants,” Brown said. “I feel like I'm a pretty fun mom!”

It is a trickle-down effect from Brown to her clients that

makes the relationship so valuable to both sides.

“My main priority is for my clients to be happy,” Brown said.
“I want to help make their dreams come true and
ensure that whatever decision they make at
the end of the day is the absolute best one

for them and their family. I want to pro-

vide a stress-free process for them,

66

Brown added. “She has a strong work ethic instilled in

her, as she has worked steadily since she was 15 and plans
to obtain her real estate license as soon as she turns 18.
Although I work around the clock, when I set time aside

for them, they know they will get Mom’s full attention. I'm
adamant about having quality family time, including Case’s
oldest sister who attends UK, and meals at the dinner table
at least twice a week, if not more when our schedules allow.
We all need that time.”

With her kids being so much a part of her life outside of work
and on the job, Brown thinks it’s important to continue to edu-

cate them and provide advice for whatever path they go down.

“First, I think it’s important to find your passion, something
you absolutely love and go after it,” Brown said.

“When you are rewarded with knowing you

have helped someone to the best of your

ability and your clients appreciate

you striving for them, it’s not work

helping them fulfill their need. It’s My main prlorlty is for my at all. That’s a feeling that makes
important that they know they can clients to be happy. | want to it all worth it and when you love

trust and put their faith in me.” hel p ma ke their dreams come what you do, you’ll never work

true and ensure that whatever
decision they make at the end of

‘While helping her clients contin-

ues to be her main priority pro-

a day in your life. On top of
that, just take a moment — don’t

immediately respond, but go over

fessionally, the job has provided the day is the absolute best one all the best options as to what
an additional reward to Brown. for them and their fa m||y your response will be and always

She has learned values that have

been passed down to her children.

“I believe my children really look up to me
and have inherently obtained a certain kind of
work ethic and the importance of always doing the right

thing,” Brown said. “That way you know in your heart you did
your best. I am of Christian faith and was extremely close to my
grandmother, Christine Brown, who was an angel on earth and
the best wife, mother and grandmother anyone could ask for. I

often find myself asking how she would handle a situation.”

Brown’s kids have adapted to the real estate way of life and
understand schedules could change in the blink of an eye but

are always eager to help with showings.

“Case will go through and turn all the lights on for me and
Katherine enjoys taking in all the homes have to offer and

admiring the characteristics and qualities each home offers,”

2

do what is best for your client.”

So what does Brown do to take a load

off in those few down moments?

“I love planning big vacations with the kids, as well as
mini staycations,” Brown said. “Just being outdoors and
taking in nature. I often find myself in the Natural Bridge
area for work, so I enjoy hiking and trying to take advantage
of the opportunity to breathe it all in. Also, I love farms and
horses and the barn is like therapy. I am so excited that real
estate provided me the opportunity to purchase my Papaw’s
farm. It is my happy place and my escape and I couldn’t be
more proud and excited to have been able to carry on our

legacy and recently purchase the property.”

Down moments or not, Brown surely is enjoying this path

she chose to travel with her family.

Bluegrass Real Producers - 23
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ey When you are rewarded
WIS with knowing you have helped
someone to the best of your ability
and your clients appreciate you
striving for them, it'’s not work at all.
-Melissa Brown

2

A Modern Approach

Professional Photography | 4K Videos | Virtual Tours | Floor Plans | Branding

Scan to
follow us on .- . Book Now

(502)-330-4600

bluegrassrealestatemedia.com
Aaron@BluegrassRealEstateMedia.com

Bluegrass Real Estate Madia

. Lexin

Coordinating

5004450200
trarmgsearbeutranasctoniic com
wrarwr spam besstrancactionlbc ram

RadonMitigation

. 1‘4

Lexington Radon was the only company willing to take on our
project. | was in the construction business for many years, so |
typically do everything on my own home and rental property. My
home was so complicated that neither | or any other contractor
would touch it. Jarad looked at it and said he loved a challenge. He
provided a bid that was reasonable and completed the job quickly.
If | ever need radon mitigation again Lexington Radon is the only
contractor | will use. | recommend them highly.
-Michael Rogers

SCHEDULE YOUR TEST
Call 859.382.8570 + lexingtonradon.com

Bluegrass Real Producers - 25




bot Radon?

Mitigate & save a Life.

Call today to schedule your radon mitigation!
502-536-7884 - www.breathewrightservices.com

a

to keep your
clients covered!
Our new 14-month® plan includes:
4 New Buyer Add-Ons

kourtneyf@homewarrantyinc.com

(606)315-5144 OO

COVERAGE BEGINS NOW!

*iritial coverdge term ' ; )
i homewarrantyinc.com/register

Review the ferms and comditions,
coverage, imitalions, and exclusions
at homewarrandyinc.comyTerms, H ﬂ

Warranty. HILS
By B
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LET US TAKE CHARGE OF
YOUR ELECTRICAL NEEDS!

GENERAC
—r
AUTHORIZED DEALER

¢ Emergency Services m

¢ Residential
e Commercial
o |ndustrial

o Service Upgrade$, s
o Generator Installs
& Repairs
e Lighting Experts
o Pools/Hot Tubs
e Remodels

e Solar/EV ;
Charging Stations s

Owner, Cody Varney | 270

Behrdine bariag

889.1700 |

0

= rd

Rémgbrstlectti_c

REALTOR SIDEKICK PARTNER PROGRAM

e PRIORITY SCHEDULING FOR REALTORS
e FREE ROOF PRE-INSPECTION

e REALTORS RECEIVE FREE DRONE
SCAN REPORT/PICTURES

GIVE US A HOWL!
859-832-0123

WWW. MIGHTYDOGROOFING.COM/LEXINGTON-KENTUCKY

LOCALLY OWNED AND OPERATED

(E RSB UINEIEEEHING]
G ALNANTIMES

o ———

'FROM HERE.TO THERE ,

RESIDENTIAL
COMMERCIAL

- : ! | GENERAL INSPECTION
The Premier Movers of the Bluegrass T ——— | ) TERMITE
HOME INSFECTION SEWER
RADON TESTING
KENTUCKY'S PROFESSIONAL RADON MITIGATION
INSPECTION SERVICES AIR QUALITY & MOLD
859.388.0530 POOL
CHIMNEY
F‘“’“d‘:’ ;ﬂffﬂf:rﬂﬂ Wﬁ:ﬁ " AERIAL DRONE
inspections for your residential
and commercial needs. We have AND MORE...
“::'““2["_3 team of integrous CHCHOMEINSPECTION.COM
and experienced hor L Lof 850,388.0530
EQUIPPED AND EXPERIENCED, FROM HERE TO THERE inspectors- Serving
PROVIDES EXQUISITE CARE FOR YOUR ITEMS, HOME, Kentucky.
AND MOST IMPORTANTLY, YOUR FAMILY.
From Here to There is white-glove, with a team composed of current and LET US SE RVE YOU

ex-college athletes, your items will be moved as fast as safely possible.
Successfully streamlining one of the hardest events in life, move day,

is the most satisfying part of our job. You can trust you are making the right
choice when choosing From Here to There to handle your belongings.

Brokers and Agents- We would love to meet with you! Allow us to sponsor
your neat affice meeting, event, or let's just grab a cup of coffes!
Contact cur Business Manager, Anna Caskey, at G06.416.8269 or

anna@chcinsp.com
* Residential Move + Long-Distance/Interstate Moves e -
« Commercial/Office Moves ¢ Transition Moves E. O Now Pﬂl’tl'lﬂl"ﬁd with
« Furniture Delivery « Labor for Hire + Junk Removal/Yard Waste
« Estate Clean Out/Donations « Rearranges * Piano Moving BL."EE&:‘E‘::‘ o . CLEAR @'CLDE

COMTRACTING

to help your clients get to the closing table, faster!
Get 5 free repair estimates with your home inspection!

(859) 893 - 2602 + fromheretothereky(@gmail.com ¢ fromheretothereky.com

193 KENTUCKY AVENUE, LEXINGTON, KY 40502
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Bluegrass Rea
Estate Media

“I love being the face of what I do,” says Aaron Bradley, “and I love to work with
people who motivate me and push me to the next level, and I love to do the same

for them.”

When he graduated from Frankfort High School in 2018, real estate was the last
career that Aaron Bradley had on his mind. Initially going to Western Kentucky

University for political science with law school to follow, he realized after two years

it wasn’t the career he wanted. Always having had an interest in marketing, he

transferred to the University of Kentucky and pursued a business marketing degree

but didn’t find satisfaction in that either.

“College is great, but it isn’t for everyone.
I felt like I was drifting.”

Flooded by the feeling he was just going
through the motions with school, he took
a leap of faith and decided not to finish
his degree, becoming a leasing agent for
Newtown Crossing Apartments. It was a
difficult decision and transition, and he
admits he has been very fortunate to have
had great family support for his career
during that time and since. “They’ve been
there for me from the start and supported

everything I've done.”

Upon taking up the challenge of manag-
ing over 900 student apartments, Aaron
found a calling he had never expected and
his introduction to the field of real estate
whet his appetite for more. Wanting to
learn how to invest in real estate and take
his career to the next level, he moved on
to managing properties for RevitaLex
Properties, and Aaron credits owners
Chris Schuetz and Scott McIntosh with
the mentorship he needed to continue
growing in the industry. “Professionally
speaking, they made such a huge impact

in my life.”

It was there that he realized the power of
marketing in real estate, and Aaron credits

the professional level quality marketing used

by RevitaLex as key to their success at
bringing in and retaining high-quality
tenants in the properties. “It brought
people to us, instead of us having to
search for them,” says Aaron. “As far
as getting vacancies filled and having
great tenants fill those spots, it was like
shooting fish in a barrel. That’s what
made me realize just how powerful a

tool marketing can be.”



Inspired, Aaron left RevitaLex about
a year and a half ago to start his
own full-service real estate market-
ing business, Bluegrass Real Estate
Media, and offers his clients the
opportunity to showcase their prop-
erties with not only premium-level
photography, but also full 3D video
tours, drone footage, and social media
branding. Driven by the love of build-
ing something bigger than yourself
and giving back to the real estate
community, Aaron has made help-
ing other professionals elevate their
marketing a goal of building his own
business. He loves the relationships
he builds in the business and thrives
on the personal aspect. “Clients are
the best part of the work, and work-
ing with them motivates me. I hon-
estly feel like I work with and have
worked with some of the best clients
and agents in the industry; they’ve
propelled me to new heights.”

While he still juggles the dual role of
sole owner and photographer, Aaron’s
business has been successful enough
for him to begin implementing his
plan to hire a full team. He no longer
handles social media management
directly, having recently hired a man-
ager to take over those duties, and
looks to begin expanding as soon as
possible. Always ready to take on big-
ger, more exciting challenges, Aaron
is enjoying every opportunity he can
to deliver the excellent marketing
content to his clients that he knows
they deserve and take his business

above and beyond.
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¥ Simple Mortgage
Fewer Fees
Lower Rates

"Marcus was always willing to help. He was always communicating every
step of the way and made the home buying process super easy. He was
confident and always helped with possible offers on houses. Truly an
amazing worker and you guys are so lucky to have him! We cannot thank
Marcus enough!”" - Lauren

a—
Statewide Mortgage
Maore than a loan

Marcus Beau Hundley
Loan Officer | NMLS# 2169498

859-321-5437

10140 Linn Station Rd

Louisville, KY 40223
Mhundley@statewidemortgage.com

Precise Title
R ‘lﬂ'N Services

Al
TESTER|

Pre and Post Closing
Inspections
Annual Inspections
Single-Element Inspections
Radon Testing
Air Quality & Mold Testing
Irrigation Inspections

Real Estate Title & Escrow Company
Servicing Central Kentucky

I lo usemaStel 1 st Juare, Georgetown, KY
& _ 1
lome Inspection ne Ri (502) 603-0164
Home Inspections. Done Right. Guaranteed, rders edisetitienet

a neighborly company
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Beautiful
Ccontent

Fast Delivery

Photo, Video, Drone, Graphic
3D, Virtual Tours

24-hour turnaround
Package/Bundle Deals
Referral Credits

E  EikE
O

Website Instagram

D (859) 391-5076

Schedule your shoot
today!

thephasetwo

With a new year comes new goals. Traditional Bank is here to help realize them in 2024. We have
a mortgage solution for your customers, with loans for all income levels. When you work with one
of our lenders, your clients will mark home buying off their list and start the year off right!

traditionalbank.com/home-finance

To ﬁ'n'd a local lender visit us at . Traditional

Bank
5

Frankfort Frenchburg Lexington Louisville Mt Sterling Paris Shelbyville Winchester MEMBER FDIC LENDER




YEARS OF
Rp ‘ % THE N2 COMPANY

“Clearing
your path
to home
ownership”

Real Estate Title Searches
Escrow Closings

Title Insurance
Document Preparation

TRID Closings

219 E. Mt. Vernon St, Suite 3, Somerset KY - (606) 679-6315 - orders@kyabstractandtitle.com




