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PREFERRED PARTNER: Toates Law Firm 

Turneround Homes Real Broker, LLC
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A HOUSE SO CLEAN IT WILL MAKE
THE NEIGHBORS JEALOUS.

A HOUSE SO CLEAN IT WILL MAKE
THE NEIGHBORS JEALOUS.

A HOUSE SO CLEAN IT WILL MAKE
THE NEIGHBORS JEALOUS.

Call to Inquire About Our
Realtor Referral Program

(864) 327-8333
buckleybrotherscleaningservices.com

No other cleaning company
cleans quite like us.
Don't believe us?

Scan to see for yourself!

Buckley Brothers provides exterior
cleaning services that will revitalize your
listing's appearance and bring it to life.

The Buckley
Brother

Experience

House Washing  //  Low-Pressure Roof Cleaning  //  Gutter Cleaning
Concrete Cleaning  //  Red Mud Removal 

Having Your
House Cleaned

Can Boost
Your Curb

Appeal by 11% 
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"Custom Castles has been my go-to 
roofing professional for many years 
now. Not only did they replace the roof 
on my own home, but they have 
worked with dozens of my neighbors in 
Stonebrook Farm, and so many of my 
buyer and seller clients. It’s easy for me 
to recommend them because their 
work is always top-notch, and they 
never disappoint. Having 
that confidence in a 
service partner is 
priceless in this 
ever-changing and 
challenging industry." 

Ronnetta Gri­n, Broker/Owner
Gri­n Fine Real Estate

REACH NEW HEIGHTS WITH
CUSTOM CASTLES ROOFING
Your Client's Fortress of Protection Against the Elements!

Team Up With the Trusted Partner
in Roofing and Contracting

Boutique Construction Firm

Comprehensive Roofing Services

Storm Damage

Fire & Water Restoration

Complimentary Estimates for the 
Top 500 Agents

17 Year In-House Adjuster for 
Insurance Claim Advocacy
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The Art of Making a Home

Home Decor Store  |  Full Service Interior Design FURNITURE
BEDDING

RUGS  |  DECOR
AND MORE! 864.719.2001  |  macandmorgan.com  |  1448 Blue Ridge Blvd, Seneca

Discover Your Perfect Interior Design Solutions

 Transform Your Listings Curb Appeal

Soft Washing | Concrete Cleaning | Christmas Lights
Window Cleaning | Gutter Cleaning | and More!

Nick Zukowski  |  864.361.6932
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

AUTOMOTIVE

Carlton Motor Cars Inc
(864) 213-8000
carltonmb.com

FINANCIAL MANAGEMENT

P Graydon CPA, LLC
(864) 232-1545
pgraydoncpa.com

Wagner Wealth Management
(864) 236-4706
wagnerwealth 
management.com

FURNITURE SALES & 

INTERIOR DESIGN

Cozy Q Home
(864) 918-9817
cozyqhome.com

Mac and Morgan Home
(678) 879-7250
macandmorgan.com

Villa Verona Design
(412) 418-3555
villaveronadesign.com

HOME BUILDER

Central Signature 
Homes, LLC
(864) 882-1194
centralcontracting.com

Evergreen Custom 
Construction
(864) 844-4833
useevergreen.com

Rembrey Construction
(864) 444-3332
rembrey.com

HOME INSPECTION

Advantage  
Inspection Upstate
(864) 298-0405
advantagegreenville.com

Pillar to Post The Gold Team
(864) 235-5777
thegoldteam.pillartopost.com

Pro-Tech Inspections
(864) 386-3810
pro-techinspections.com 

HOME RESTORATION 

& REPAIR

Buckley Brothers 
Cleaning Services, LLC
(864) 327-8333
buckleybrothers 
cleaningservices.com

Closing Contractor
(864) 326-2640
closingcontractor.com

Custom Castle Roofing 
& Construction, Inc.
(864) 414-1037
customcastles.net

Dolly’s Roofing, Inc
(864) 882-1555
dollysroofing.com

Gilstrap Roofing
(864) 414-5138
gilstraproofing.com

Greenville Radon Specialist
(864) 416-1721
hiregrs.com

Owner’s Choice Construction
(864) 252-4999
ownerschoice 
construction.com

Steamatic Of  
Greater Greenville
(864) 962-5410
steamaticsc.com

Upstate Structural Repair
(864) 990-6398
upstatestructuralrepair.com

Wizard Washer, LLC
(864) 361-6932
Thewizardwasher.com

HOME WARRANTY

Home Warranty Inc.
(260) 433-4027
homewarrantyinc.com

INSURANCE

Clemson Insurance
(864) 639-2822
clemsoninsurance.com

FCI Agency
(864) 334-1200
fcisc.com

OneGroup
Sharon DuBois
(954) 540-7697

INSURANCE AGENT

Ed Patterson - State 
Farm Agent
(864) 322-0031
www.edpatterson.net

MORTGAGE

Annie Mac Home Mortgage
(864) 626-3743
stacymizzell.annie-mac.com

Best Life Mortgage
(864) 800-9251
bestlifemortgageadvisor.com

Eugenia Bentley 
Mortgage Team
(864) 449-5845
uhm.com/ebentley

Stephan Schnaiter- 
Hanover Mortgage
(864) 631-9140
hanovermortgageco.
com/employees/
stephan-schnaiter

MOVING SERVICES

Swamp Rabbit Moving
(864) 643-2213
www.swamprabbit 
moving.com

PEST CONTROL

Pest Guard Solutions
(864) 616-6308
pestguardsolutions.com

PHOTOGRAPHY

Carolina House Shots
(864) 412-0902
carolinahouseshots.com

True North Productions
(803) 427-0150
truenorthprod.com

REAL ESTATE ATTORNEY

Breaux and Callahan 
Law Firm P.A.
(864) 520-1687
breauxcallahan.com

Guest & Brady Attorney at Law
(864) 233-7200
guestbrady.com

Newton Law Firm
(864) 654-6042
Newtonlawclemson.com

Sallé Law Firm
(864) 234-2901
sallegalloway.com

Toates Law Firm
(864) 549-3310
toateslawfirm.com

Wendell L. Hawkins, PA
(864) 848-9370
wlhawkinslawfirm.com

SUPERMARKET / 

GROCERY / DELI

Ingles
(828) 681-5173
www.ingles-markets.com

WINDOW TREATMENTS

Southern Traditions 
Window Fashions
(864) 286-0044
shutters4u.com
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Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com
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Scan to

View Our

Portfolio

L�'s Bu�d Y�r Dre� H�e Tog�h


Your Trusted Source for
Quality Custom Homes

Since 1971.

-Custom Builds-
-Remodels-

864-882-1194
centralcontracting.com DEDICATED. EXPERIENCED. DIFFERENT.

SERVING REALTORS IN THE UPSTATE SINCE 2010

SCAN TO 
SCHEDULE YOUR 

INSPECTION
REQUEST
TODAY!

CELL: 864-800-3486  |  OFFICE: 864-616-6308

pestguardsc.com

Same Day Turnaround on 
Termite Letters(CL-100)
Nights and Weekend 
Availability
Full Service Options for 
Moisture, Mold & Damage 
Repairs
Licensed and Insured with 
Quaity Workmanship
One Point of Contact
Termite Letters for ONE 
FLAT RATE

• 

• 

• 
• 

• 
• 
• 
• 

Our Priority 
Services for 
Realtors Include:

Beth McCabe 
Writer

Heather Spruill 
Writer

Jo Walter  
Photographer  

jo@carolinahouseshots.com

Tres Dabney
Photographer  

tres.dabney@truenorthprod.com 

803-427-0150

Andrea Hoffman 
Ad Strategist  
sc.ads@n2co.com

Robert Smith  
Owner & Publisher  

robert.smith@realproducersmag.com

Amber Smith 
Client Concierge/ Admin
sc.ads@n2co.com  |  919-391-5894

Sierra Nelson  
Co- Owner & Publisher 

sierra.nelson@n2co.com

Amy Porter  
Director of Content/Relations  

amy.porter@n2co.com

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email robert.smith@realproducersmag.com

DISCLAIMER:  Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Upstate Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

M E E T  T H E  U P S TAT E  R E A L  P R O D U C E R S  T E A M
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Comprehensive
Roofing Services

SERVING SC SINCE 1935
FAMILY OWNED & OPERATED

FOR FOUR GENERATIONS
FULLY, LICENSED, BONDED

AND INSURED
LICENSED GENERAL CONTRACTOR
EXTENSIVE EXPERIENCE WITH HAIL

AND WIND DAMAGE CLAIMS

CALL TODAY TO REQUEST A QUOTE
(864) 269-1232 • gilstraproofing.com

office@gilstraproofing.com
1512 Easley Bridge Road, Greenville, SC 29611

RESIDENTIAL
COMMERCIAL
STORM DAMAGE
ROOF REPAIR

 
 

JED BARKER
Mortgage Advisor
NMLS: #1667388
864.800.9251
jedbarker@jedbarker.com
bestlifemortgageadvisor.com
33 Market Point Drive
Greenville, South Carolina

Business NMLS: #1921643

        

We Partner To Fight Human
Child Trafficking With
Every Loan That Closes

WE WORK WHEN YOU WORK

    
• Reciprocating Client Referral Programs and Strategies
• Same-Day Fully Underwritten Approvals
• Average CTC in 14 Days
• World-Class Communication and Use of Technology
• Top 1% Mortgage Loan Originator
• Creating Raving Fans for Life for Repeat and
  Referral Business for Realtor Partners

Scan for
My Digital

Business Card
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Don't Delay Your Closing

IICRC CERTIFIED FIRM

864.416.1721
hiregrs.com

RESTORATION & CLEANING SERVICES

RADON TESTING &
MITIGATION SPECIALIST

INDOOR AIR QUALITY TESTING
AND PRODUCT LINE

Scan for
Priority
Scheduling

WE MAKE IT Safe
YOU MAKE IT THEIR

Home

Your Reliable Restoration & Radon Solution

Get Paid at the Closing Table (With Broker Consent)

Connect  Today to Elevate Your Cl ients '  Closing Experience

9 Buena Vista Way, Suite B | Greenville, SC 29615
864.848.9370

wlhawkinslawfirm.com      

Broker Table 
Funding 
Consent Form

ACCELERATE YOUR SUCCESSACCELERATE YOUR SUCCESS

Scan for our "Earnest" 
Electronic Earnest 
Money Deposit Portal

Personal Service and REALTOR®

Resource for All Situations

Helping You be the Best
REALTOR® or BIC Out There

One Purpose

One Attorney

One Location

One Staff

A World of Knowledge

FEBRUARY

20242024

LOVE IS IN 
THE AIR

publisher’s  note 
Dear Upstate  

Real Producers, 

Love is in the air, and as 
we celebrate the month 
of February, we extend 
our warmest wishes for a 
Happy Valentine’s Day to 
all our cherished readers 
and partners. In the spirit 
of love and appreciation, 
we’ve dedicated this issue 
to the heart of our real 
estate community – our 
dedicated Realtors, Top 
Producers, Rising Stars, 
and the entire team that 
makes the magic happen.

Cover Feature Realtor:  

Our cover feature show-
cases the passion and 
expertise of Wendy Turner. 
Dive into their inspiring 
journey, as they share 
insights into the world 
of real estate, offering a 
glimpse into what makes 
them a standout profes-
sional in the industry.

Top Producer Spotlight: 
Recognizing excellence in 
performance, we shine a 
spotlight on Will Sawyer. 
Learn from the best as 
they reveal the secrets 
behind their success and 
how they consistently 
raise the bar in achieving 
outstanding results for 
their clients.

Rising Star: Meet the 
future leaders of the 
real estate landscape. 
Our Rising Star feature 
introduces you to Andrew 
Lamkin, a dynamic profes-
sional making waves and 
leaving an indelible mark 
on the industry.

Behind the Scenes: While 
our realtors take center 
stage, we also recognize the 
indispensable contributions 
of our behind-the-scenes 
heroes. Meet Robin Collins, 
an unsung hero whose hard 
work and dedication keep 
the gears turning smoothly.

Preferred Partner Spotlight: 
Building strong partnerships 
is crucial in real estate. Our 
Preferred Partner Spotlight 
features Annah Toates, a 
trusted ally whose collabo-
ration enhances the overall 
real estate experience for 
our clients.

As we navigate the dynamic 
landscape of the real estate 
market, we extend our 
heartfelt thanks to each and 
every one of you who con-
tributes to the success and 
vibrancy of our community. 
May this Valentine’s Day be 
a reminder of the love and 
dedication that binds us 
together in the pursuit  
of excellence.

Wishing you a month filled 
with love, success, and 
memorable moments.

Warm regards,

Robert Smith

Publisher,  

Upstate Real Producers 

Magazine

CALL TODAY!
For a No Obligation Roof Inspection

864-882-1555
15060 Wells Hwy | Seneca, SC 29678

Licensed & Insured

ROOFING &
GUTTER
INSTALLATION

QUALITY WITHOUT COMPROMISE

• Quality
   workmanship

• Excellent Customer
   Service

• Factory Trained
   Installers

• We work with your
   insurance company
   when filing storm
   damage claims.
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AIR DUCT
CLEANING

CARPET
CLEANING

DRYER VENT
CLEANING

864.962.5410  |  steamaticsc.com

FIRE DAMAGE
RESTORATION

HARD SURFACE
CLEANING

MOLD
REMEDIATION

WATER DAMAGE
RESTORATION

24/7 
Emergency

Services

Call STEAMATIC 
For All Your 
Professional
Needs

Because we expect the relationships we pursue to extend over many years,
we’re singularly committed to adding significant value to every handshake,

every meeting and every client’s goals and aspirations.

GREENVILLE OFFICE
�����������������������
������
���	��������������������������������

ANDERSON OFFICE
�������
 �­��������
�����	�����	���������������������������

(864) 844-4833
UseEvergreen.com

Custom Homes and Renovations

Conception | Design | Completion

Call Today 
So You Can Enjoy Your 
Picture-Perfect Home

You Are the

KEY TO THE

HOME OF YOUR DREAMS
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In the dynamic world of real estate, Andrew 
Lamkin stands out as a reliable force and 
community advocate. With a career volume 
exceeding $20 million, Andrew’s expertise 
places him among the top-tier agents in 
the business. Yet, beyond the numbers, 
Andrew takes genuine pleasure in assisting 
clients from diverse backgrounds, guiding 
them to discover the ideal place to call home.

A Lifelong Commitment to Learning 

Andrew’s journey commenced as an inside sales repre-
sentative for Tom Daves in California, a period during 
which he honed his real estate acumen. Working 
under his former employer, who held the title of Keller 
Williams’ #1 agent globally for multiple years, Andrew 
gained invaluable insights from stellar professionals.

Andrew states, “I viewed becoming an agent as a path-
way to financial freedom for my family and a means to 
assist others without pushing them into something they 
don’t need. My clients aspire to find a home that suits 
their needs, and my role is to make it happen.”

Just a month before obtaining his license, Andrew 
and his wife Catalina welcomed their baby girl into 
the world. Balancing the excitement of expanding his 
family with the challenge of embarking on a new career, 
Andrew often tells his clients, “I’m as motivated to do a 
good job as a new father could be.”

His professional persistence and readiness to embrace 
new opportunities underscore his commitment to help-
ing families and individuals achieve their goals.

E X P  R E A LT Y

ANDREW

Photos By: Tres Dabney (True 
North Productions)

Written By: Heather Spruill

rising star

LAMKIN
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Would you like to be featured in Upstate Real Producers? 
Please reach out to us at Robert.Smith@n2co.com

Choosing Independence at eXp Realty 

In 2020, Andrew affiliated with eXp Realty as a solo 
agent, a decision that has brought him immense 
satisfaction. Reveling in the independence of being 
a sole agent, Andrew also values the support and 
resources provided by this prestigious brokerage.

Andrew continues, “I chose eXp Realty because 
I see the enormous upside of how successful 
eXp agents manage their time. My mentors have 
grown teams nationwide, achieving financial 

success while maintaining a 

fulfilling family and personal life. That’s the bal-
ance I strive for.”

He attributes his success to God, his family, and 
eXp mentors. Tonya Upton guided him through the 
mentorship program and helped initiate his career 
on the right note. Andrew is grateful for the founda-
tional understanding instilled by former employers 
Don Yoakum and Tom Daves and the mastery they 
displayed. Andrew acknowledges the vital role his 
mother, Pam, played in acting as an excellent trans-
action coordinator. He recognizes the unwavering 
support of his wife, Catalina, who enables him to 

dedicate 80 hours a 
week to launch his 

business, and his 
daughter, Aria, 
who is a constant 
source of moti-
vation. Most of 

all, Andrew feels 
incredibly blessed 

by God.

Aiming for Excellence 

Andrew’s objective is clear: helping newcomers find 
a home in the Upstate or assisting current residents 
and investors in expanding their portfolios. His 
wealth of experience equips him to navigate obsta-
cles and find solutions for his clients. Going the 
extra mile, Andrew ensures a seamless and positive 
experience for each customer and investor.

Beyond his professional commitments, Andrew 
values quality time with his loved ones. He strongly 
supports his wife and all her endeavors. She is a 
multi-talented individual excelling in cosmetol-
ogy, artistry, cooking, baking, homeschooling and 
various other pursuits. Together, they explore 
new destinations, experiment with recipes in the 
kitchen, delve into homesteading, and pursue God’s 
plan for their lives. Andrew’s personal interests 
include reading, cooking, and building with Lego; 
specifically, castles.

Rising Star in Real Estate 

With three years in the industry, Andrew Lamkin 
has emerged as a rising star in the competitive 
world of real estate. Despite being in the early 
stages of his career, he imparts wisdom to new 
agents, urging them, “Never stop learning. Never 
stop growing. Find consistent mentors, coaches, 
and accountability partners as you learn to market 
yourself and serve your clients to the fullest.” 
Andrew Lamkin is not just a real estate agent; he’s 
a dedicated professional committed to making 
dreams come true for his clients while cherishing 
the moments with his loved ones.

NEVER STOP LEARNING. 
NEVER STOP GROWING. 
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From Teacher to Top Producer: 

Wendy Turner’s Inspiring Real  
Estate Journey 

Introduction: Meet Wendy Turner, a 
remarkable woman whose journey 
from being an educator to a successful 
real estate agent is both inspiring and 
impactful. Wendy, the driving force 
behind Turneround Homes, brokered 
by Real Broker LLC, exemplifies the 
ethos of “working to live, not living 
to work.” In this article, we delve into 
Wendy’s compelling story, exploring 
her transition from teaching to real 
estate, her commitment to continuous 
learning, the growth of Turneround 
Homes, and her unwavering dedication 
to family and faith.

A Teacher’s Transition 

Wendy’s career trajectory took an 
unexpected turn from teaching to 
real estate. She worked for Greenville 
County Schools as a Special Education 
Teacher, Fifth Grade Teacher, 
Instructional Coach and School 
Administrator. When she started her 
last position with the school district as 
an Assistant Principal at Buena Vista 
Elementary, she was single and thought 
she would always be an educator. 
However, when she decided to resign 
in 2009, she had become a wife and 
a mother and her desires and focus 
had changed. She felt nudged to do 
something different and that some-
thing different was starting an online 
children’s clothing company. Wendy 
initially found success in entrepreneur-
ship, founding Smockadot Kids and 
Preppy and Personalized. However, the 
desire to return to teaching lingered, 
leading her to embrace a new challenge: 
real estate. Two years after completing 
her real estate course, Wendy made 
the leap, selling her businesses to fully 
commit to her newfound passion.

T U R N E R O U N D  H O M E S  

R E A L  B R O K E R ,  L L C
Photos By: Tres Dabney (True North Productions)  |  Written By: Amy Porter

Learning and Growth 

Wendy’s commitment to education remained steadfast as she 
embarked on her real estate journey. Choosing to work as a solo 
agent at Keller Williams, a company renowned for prioritizing 
education and training, Wendy surrounded herself with top-per-
forming agents. Her advice to new agents: “Put yourself in the 
right rooms early on.” Wendy’s dedication to learning paid off, 
earning her the title of Keller Williams Driver’s Rookie of the 
Year in her first year.

Building Turneround Homes 

Wendy’s start in real estate was due largely to her long-time 
friend and business partner Leslie Scott. Wendy and Leslie 
had worked together as Instructional Coaches and later 
Administrators and both found themselves taking a step back 
from their careers in education after having children. Leslie 
worked with Wendy at Smockadot Kids and they Co-Owned 
a ladie’s boutique all while Leslie was also working for a local 
Realtor. When Leslie decided to go to real estate school in the 
evenings, Wendy decided to join her on a whim. The rest, as they 
say, is history. Wendy waited two years after the class to start 
her real estate career and after about six months in, she sold her 
other companies. They initially started their Real Estate jour-
neys with different companies, but 
teamed up after Wendy had been 
in the business for about a year. 
Education-focused, Wendy 
decided to work as a solo 
Agent at Keller Williams. 

W E N D YTurner

cover story
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In her first year in the business, Wendy 
knew she didn’t want to be a solo Agent 
long term, she wanted to work with a 
team. To do this, she needed to learn 
about the business and prove her abil-
ities before building a team of agents. 
In her first year, she sold 24 homes. 
Confident in her abilities to serve her 
clients well, during her second year as 
an Agent, Wendy asked Leslie Scott 
to join her. It quickly became appar-
ent that Leslie had a love and knack 
for working with buyers and Wendy’s 
strong suit and preference was for 
sellers. Turneround Homes was formed 
and they never looked back. Leslie 
consistently helps 50+ families a year in 
the Upstate and is the backbone of the 
team. Her professionalism, work ethic 
and heart for others are a driving force 
at Turneround Homes. 

Their team remained with Keller 
Williams until August 2022. They 
decided to change to an internet-based 
brokerage, Real Broker, LLC. Wendy 
loves the company’s culture and bene-
fits offered, including stock options and 

revenue share. With their new broker, 
they can collaborate with agents across 
the US to grow their company and offer 
the best service possible to their clients.

Strategic Partnerships 

To further enhance the capabilities of 
Turneround Homes, Wendy forged 
a partnership with PLACE, Inc. in 
2023. Describing PLACE as a company 
focused on the personal and profes-
sional development of real estate teams, 
Wendy highlighted the benefits, includ-
ing health insurance and extensive 
training. This strategic alliance reflects 
Wendy’s commitment to creating the 
best possible business environment for 
her team.

Overcoming Challenges and Family Life 

Wendy and her husband, Brent, live in 
the Paris Mtn area of Taylors with their 
15-year-old twins, Matthew and Anna 
Kate. The kids attend Shannon Forest 
(First Presbyterian) and the family 
focuses on making memories through 

travel. A defining moment for Brent and 
Wendy was in 2008 when Wendy gave 
birth to their triplets at 28 weeks. After 
three months in the NICU, their middle 
child, Andrew passed away. They are 
thankful for the three months they had 
with their son and were able to make 
memories they will cherish forever. 
They decided then that they would pri-
oritize making memories and traveling 
as a family because tomorrow is never 
promised. Wendy and Brent decided to 
set out on an epic RV adventure with 
their family in 2022, but first, they did a 
full remodel on their 42 ft. fifth wheel. 
Anna Kate and Mathew, who were 14 at 
the time, helped plan the 6-month trip 
that would take them across the United 
States and back again. Wendy worked 
remotely during that time and was 
homeschooled. Their next adventure is 
to the United Kingdom this summer.

The Future 

Wendy shows no signs of slowing 
down anytime soon, and in fact, plans 
to expand the team: “I am looking to 

The company prioritizes 
education and training, and 
Wendy surrounded herself 
with Agents she could learn 
from. She encourages new 
Agents to do the same, “put 
yourself in the right rooms 
early on. I am thankful that 
from day one, I was exposed 
to people who were already 
top producers. Before I had 
sold one house, I was learn-
ing from people who had sold 
a hundred. Now that I have 
sold hundreds, I continue to 
learn from those that have 
sold thousands. There is 
always someone who has 
been where you are going. 
Learn from them.”

PUT YOURSELF 

IN THE RIGHT 

ROOMS early on.
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grow my team so I can help even more agents grow a 
business that helps them fulfill their dreams. I plan to 
continue to be active in production for the next sev-
eral years, then eventually turn my focus to coaching 
and training…I have loved helping the agents on my 
team reach their financial and professional goals. 
Seeing them help so many people achieve their real 
estate dreams, while helping them achieve their per-
sonal goals is my favorite part of real estate.

Conclusion: 

As Wendy Turner looks towards the future, her 
passion for teaching and helping others achieve 
their dreams remains undiminished. With an 
impressive track record of over 500 homes sold 
and $150 million in sales, in 2022 alone, they 
sold 135 homes for $43M. Wendy envisions 
further team growth, emphasizing her dedication 
to coaching and training. Wendy’s story is a tes-
tament to resilience, continuous learning, and the 
power of combining passion with purpose in the 
ever-evolving world of real estate.
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LUXURY CUSTOM HOMES

Rembrey works hand-in-hand with each owner to develop a comprehensive 
homebuilding plan, helping guide you each step of the way. Our expertise in the luxury 

custom home industry enables us to consider all possible solutions for your dream home.

Featured Communities
Private Estates • Cliffs Communities

Cobblestone • Montebello

We don’t just offer dreams. We promise them.

Scan to Find 
Out Why We 
are the Experts 
in Upstate 
Custom Homes

Connect With Us

864.444.3332  |  rick@rembrey.com

RESIDENTIAL REAL ESTATE  |  COMMERCIAL REAL ESTATE

Scan to Reclaim 
Your Peace of Mind 

Throughout the 
Closing Process

ADAM WALKER BREAUX

DANIEL CALLAHAN

100 Whitsett Street
Greenville, SC 29601
breauxcallahan.com

864-520-1687
closings@breauxcallahan.com

UPSTATE REAL PRODUCERSRest Easy...

You've Partnered with Breaux & Callahan Real Estate Law

Structural Repair and Foundation SpecialistStructural Repair and Foundation Specialist
We service Greenville and Spartanburg, SC and more.

• Quick response to ensure inspections take place 
within due diligence time frames

• Able to appropriately represent buyers and sellers
• Escrowed repairs so that closings can take place on time

• Home inspection reviews for free if needed
• Pre-drywall inspections for homes being built

Providing a free home inspection
review for any foundation

All our repairs come with a no-nonsense warranty 
that transfers to whoever owns the house.

PROVIDING SOLUTIONS
FOR SOLID FOUNDATIONS

Call For A Quick Response!
(864) 214-0686

upstatestructuralrepair.com
Insured, licensed,

and bonded

Rely on Upstate Structural

Repair for Quality Repairs

BENEFITS FOR REALTORS:
Discounted Rates

Detailed Room-by-Room Guidance

Unleash the Vision of Home Sweet Home

More Bids. Higher Offers. Faster Sales.

Shannon@CozyQHome.com  |  cozyqhome.com

Shannon Morella QuattlebaumShannon Morella Quattlebaum
Take Your Listings to the Next Level

CALL or TEXT 864.918.9817

with Expert Staging Consultations!
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What Does It Mean to be 
Notably Different? 

When choices for a Closing 
Attorney abound – what 
does it mean to be “Notably 
Different?” Annah Toates 
and her team at Toates Law 
Firm have answered this 
question by delivering a 
consistently smooth closing 
experience. It’s one thing to 
claim being client-focused, 
but at Toates Law, going the 
extra mile is the norm. This 
team has earned a reputa-
tion for “getting it done,” and 
not afraid to roll up their 
sleeves and work quickly to 
create solutions and get cli-
ents to a seamless Closing. 
Their goal? Not just to make 
every interaction efficient, 
but rather enjoyable. 

The Personal Touch 

Good lawyers need to be 
professional and personally 
invested. They need to be 
right, but in real estate, they 
also need to be right there 
for clients in need. Toates 
Law Firm is proud of the 
model they’ve created, which 
enables them to handle 
volume while maintaining 
their signature personal 
touch. Right-sized as a team 
of 7, they work together and 
communicate exceptionally – 
both internally and exter-
nally – and people notice. It’s 
a business of relationships, 
and when you’re a client 
of Toates, they’re going to 
remember and take care of 
you from contract to close. 
With a home purchase, it 
begins with a personal call 
from Annah. Why? Because 

it’s the best. Taking a few 
minutes to introduce herself, 
thank the client for the 
business, and walk them 
through some basics (like 
warning them about wire 
fraud) protects the clients 
and cultivates a relationship. 
Most importantly, she wants 
her clients to feel connected 
to Toates Law so they feel 
confident and comfortable 
reaching out for anything 
they may need along the way. 

Celebrating the Closing 

The commitment to per-
sonal touch doesn’t stop 
there. Toates Law loves the 
opportunity to create an 
environment of celebration 
in their closings. Annah’s 
favorite place to be is at the 
closing table and you can tell 
she’s most in her element 
when she’s with her clients. 
After signing, every buyer 
is also gifted a hand-curated 
bag of local items – a nod of 
gratitude to Greenville for all 
that it has to offer. 

Gratitude for Greenville 

Annah’s gratitude for 
Greenville goes back to 
2002 when she moved to 
Greenville right before her 
high school years. Though 
a native of Oklahoma (who 
still pulls for the Sooners), 
Annah has fully embraced 
South Carolina as home. 
Annah earned her under-
graduate degree at Furman 
University and attended law 
school at Charleston School 
of Law. Eager to return to 
Greenville upon graduation 
from law school, Annah 

T O A T E S  L A W  F I R M Written By: Amy Porter

ANNAH
T O A T E S

preferred 
partner
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Redefining Excellence with Personalized Care

Annah Toates, ATTORNEY/OWNER
atoates@toateslawfirm.com
864.549.3310 | TOATESLAWFIRM.COM
105 N. SPRING STREET, SUITE 109, GREENVILLE, SC 29601

Invested in the Welfare
of our Community

Efficient, Streamlined,
Enjoyable Closings
Efficient, Streamlined,
Enjoyable ClosingsNotably DIFFERENT

began her practice in 2015. It’s 
easy for Annah to relate to her 
clients, as she feels a deep appre-
ciation for the opportunities she’s 
been afforded as a transplanted 
South Carolinian. 

Annah can also relate to Realtors 
because she’s married to one 
(Patrick Toates) and she sees first-
hand how much work goes into 
being a great agent. She under-
stands that the closing experience 
is a reflection on the Realtor and 
how it should be done right. 
Together, Annah and Patrick 
have two precious sons, 
Shepherd (5) and Elias (2). 
Despite their constant busy-
ness, they cherish a full life and 
are surrounded by a close-knit 
extended family.

Launching Toates Law:  
Assembling the A-Team 

We all know that a Closing 
Attorney is only as good as her 
team, and Annah held that truth 
at the forefront of her mind when 
launching Toates Law Firm in 
early 2022. She worked to invest 
in bringing the right people on 
board in pursuit of being “notably 

different.” Annah is proud to 
have an exceptional team in place 
who hold the same values, each 
of whom contributes immeasur-
ably to their unique company 
culture. Annah is fortunate to 
have the skills of two talented 
attorneys, Hutson Harmon and 
Katherine Brooks. Their para-
legal team is led by Laura Hollis 
with Meagan Beacham and 
Sarah Raines and administrative 
assistant Hannah Niccolai. 

The Measure of Success 

When the closings are funded 
and the money is disbursed, how 
does Annah Toates measure her 
success? Undoubtedly, the posi-
tive reviews, return clients, and 
referrals go a long way in tracking 
the marker of their achievement. 
The key for Toates Law Firm, 
however, is being able to use what 
they’ve been given to invest in the 
welfare of our community. The 
chief aim of Toates Law Firm is 
to glorify God by being a good 
steward of their time, energy, and 
resources. They seek to listen to 
the needs of the community and 
tangibly invest in worthy projects. 
Toates Law Firm contributes to 

numerous non-profit efforts in 
the Upstate, including a notable 
partnership with Homes of Hope, 
which focuses on affordable hous-
ing and men’s workforce develop-
ment. For each purchase Toates 
Law Firm closes, they donate part 
of the Firm’s proceeds directly to 
Homes of Hope. 

If you’re interested in learning 
more about Toates Law Firm, 
their team, or their imprint 
on the community, please give 
them a call. Toates Law Firm is 
a Greenville based firm focused 
on providing exceptional service 
in the areas of residential and 
commercial real estate, estate 
planning, and entity formation. 
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If you would like to feature one of your Behind the Scenes staff members, 
please contact Amy.porter@n2co.com. We would love to recognize them 
for your team. 

J E N  H U B B E L L 
&  A S S O C I A T E S

ROBIN COLLINS

behind the scenes

Putting

Southern Charm
in Your Home Decor

Passionate Window
Decor Specialists in

Greenville, South Carolina

SHADES
SHUTTERS

BLINDS
DECORATIVE DRAPES

shutters4u.com

Schedule Your Client's
Free Consultation Today!

864.808.0020
30 Old Mill Rd, Greenville, SC

SCAN TO
CONNECT

TODAY!

ASK ABOUT OUR TWO CASH PROGRAMS DESIGNED
TO HELP YOUR CLIENTS LAND THEIR DREAM HOME

AnnieMac Home Mortgage, 3451 Pelham Road, Greenville, SC 29615. American Neighborhood Mortgage Acceptance Company LLC (dba AnnieMac Home Mortgage, LoFiDirect) is licensed by 
the South Carolina Board of Financial Institutions, license MLS-338923, Georgia Residential Mortgage Licensee #41523 , NMLS 338923, 700 East Gate Drive, Suite 400, Mount Laurel, NJ 08054.

Stacy Mizzell
NMLS ID#: 263750

864.414.8180
smizzell@annie-mac.com
stacymizzell.com
3451 Pelham Rd, Greenville, SC

Make Cash O�ers.
Earn Full Commission.
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Greenville, SC – Jen Hubbell & Associates is thrilled to 
announce the addition of Robin Collins as our new 
Director of Operations. With an extensive back-
ground in Operations Management, Collins brings a 
wealth of experience and expertise to our team. 

In the role of Director of Operations, Collins 
will be responsible for streamlining operations, 
optimizing efficiency, and enhancing overall 
performance across all departments. Collins will 
play a pivotal role in Jen Hubbell & Associates’ 
ongoing commitment to delivering the highest 
level of real estate expertise to our customers. 

”We are excited to welcome Robin Collins to 
our team,” said Jen Hubbell. “Her proven leader-
ship and strategic vision will be invaluable as we 
continue to expand and innovate. Bringing Collins 
into our organization reflects our commitment to 
maintaining a high standard of excellence in all areas of 
our business.” 

Collins stated that she was instantly drawn to this opportu-
nity because the beliefs, vision and values of JHA align with 
her own. “Partnering with a faith based organization that val-
ues the highest standard of integrity, building relationships, 
working hard, and whose mission is to ‘impact others in a 
way that is bigger than ourselves’ - resonates strongly with 
me. I am excited to be a part of Jen Hubbell & Associates.” 

We are confident that Collins will make a significant impact 
on our company and help us achieve our long-term goals. 
Please join us in welcoming Robin Collins to the Jen Hubbell 
& Associates family. We look forward to her leadership and 
the positive changes she will bring to our organization. 

For more information about Jen Hubbell & Associates and 
our recent developments, or to buy or sell your property 
with this top notch team, please visit myfavoriterealtorjen.
kw.com or contact us at 864-546-0548. 
 

ABOUT JEN HUBBELL: 

Jen Hubbell is affectionately called by many “My Favorite 
Realtor!” She gets the job done with a smile! Her market 
knowledge is superior. She has a great personality and —she’s 
one of the TOP agents in the US! She is licensed in BOTH 
NC & SC and serves Greenville | Hendersonville | Asheville & 
more. Jen responds quickly, treats every client like gold, and 
gets optimal results.
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Stephan Schnaiter, Loan O�cer
NMLS: #251871
O: 864.516.1388
C: 864.631.9140
sschnaiter@hanovermtg.com
hanovermortgageco.com
2502-A Wade Hampton Blvd
Greenville, SC 29615

LOOKING FOR A NEW
MORTGAGE PARTNER?
With his hands-on approach, Stephan Schnaiter at 
Hanover Mortgage will become a true friend, here 
to support your clients from pre-qualification to 
closing and for years to come. 

CONNECT TODAY TO HAVE THE RIGHT PARTNER WORKING FOR YOU!

HANOVER
mortgage co.

LOOKING FOR A NEW
MORTGAGE PARTNER?

Leave Y our Worries on the Shore
Know You're CoveredKnow You're Covered

Fletcher Anderson, CIC
Principal Agent
864-639-2822
clemsoninsurance.com

H O M E  |  A U T O  |  B U S I N E S S

E S T  1 9 5 8

I'll Do the Heavy Lifting to
Save You Time and Money

Scan to Schedule Your Consultation Today

Proven Ability. Personal Commitment.

401 Parker Ivey Drive Greenville, SC 29607  •  864.232.1545  •  info@pgraydoncpa.com

LET US BE YOUR TAX EXPERT SO YOU CAN GET BACK
TO SPENDING TIME WITH YOUR CLIENTS

AND MAKE THE MOST OUT OF YOUR HARD EARNED DOLLARS

P H Y L L I S  P .  G R A Y D O N ,  C P A



Upstate Real Producers • 4140 • February 2024 @realproducers realproducersmag.com

KELLER WILLIAMS 
GREENVILLE UPSTATE
Written By: Heather Spruill
Photos By: Tres Dabney (True North Productions)

top producer

Destined to be Different 

It has been Will Sawyer’s pleasure to provide excel-
lent customer service and much-needed advice for 
those looking to find a new home in his favorite 
area. With a career volume of over $62 million 
and only five years of experience in a competitive 
industry, what else would one expect from one of 
the Upstate’s top producers?

An Unexpected Calling 

It was apparent what Will’s profession would be 
out of college: a physician. He knew he was meant 
to walk down those halls in the same scrubs as his 
father and grandfather. After shadowing the many 
different specialties of medicine and spending days 
in the OR viewing live surgeries, one could say that 
his future was set. However, his studies as a pre-
med student soon came into question.

Will states, “As I approached my senior year, I had 
an average GPA and an average MCAT score...the 
only thing I felt I had going for me was Varsity Golf. 
To better my grades, I would have had to do an 
extra year-long program to retake specific prereq-
uisite courses. While sitting in my biochemistry 
fall semester class, I found out that I made a ‘D’ on 
my exam for the second time in a row. I needed to 
have an honest conversation with myself. I wasn’t 
feeling the connection I once had in this field and 
concluded that this wasn’t the career path I thought 
I wanted. My next question was: Now what?”

Will thought hard about who to turn to to deter-
mine his next course of action; however, almost 
everyone he knew was in the medical field. But one 
day, he remembered that his uncle was a real estate 
agent in Columbia. After a quick call, they met to 
discuss the aspects of being in the industry. His 
uncle explained how the profession allows flexi-
bility to his schedule and how he had control over 

how far he could take his business. What stood out 
to Will was how much effort he put into his busi-
ness would be directly proportional to how much 
he got out. Will also joined him for an inspection, a 
closing, and had the pleasure of meeting one of his 
uncle’s tenants at his rental property. His visit gave 
him clarity and a new pep in his step.

Will studied for his license at night during his last 
semester at school and, months later, graduated with 
a B.S. degree and became a licensed REALTOR®. He 
started as a solo agent and quickly realized he needed 
to learn how to acquire leads or structure what his 
day-to-day life would look like. After searching for a 
brief time, Will joined The Kirby+Zane Team of Keller 
Williams Greenville Upstate.

Will states, “I spent two and a half years under 
Kirby+Zane’s leadership, and I am grateful 
for their guidance. From investments and new 
construction to management and succeeding in a 
competitive business, I learned and fast-tracked 
my skills, and now, I have made a name for myself 
in part thanks to them.”W
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In May 2021, Will started 
his own branch with the 
same firm. His team, along 
with his peers, have opened 
his eyes to who he is as an 
agent and who he aspires to 
be for his community.

A Flourishing Mindset 

Will aims to help his many 
clients achieve their real 
estate goals. He does his 
best to be informative and 
encouraging in a process 
that can be quite daunting 
to a new consumer. He 
understands that a decision 
of this magnitude is not to 
be taken lightly, and, in the 
end, his clients must come 
out of the process with the 
best deal he can procure.

Real estate plays a large 
part in Will’s dreams 
and future goals. He has 
enjoyed the position he has 
worked for now but sees 
so much more for him and 
his team.

Will is the number one solo 
agent at his office, and was 
recently invited to Gary 
Keller’s Top 100 Agent 
Mastermind, exclusive to 
the top 100 solo agents 
in all of Keller Williams 
across the world.

Will states, “I never 
thought I’d be where I am 
professionally, especially 
this soon. I’ve been fortu-
nate enough to forge rela-
tionships with other agents, 
clients, and my coach who 
have largely catalyzed the 
growth of my business. 
Most importantly, I look 

back and think about how 
much I’ve grown personally 
over the last five years. 
I’m such a different person 
compared to five years ago. 
I have much more confi-
dence, am happier, and love 
waking up and selling real 
estate to awesome people.”

Amidst a growing business 
and clients leaving his 
office happy to start a new 
chapter, Will makes sure 
to make plenty of personal 
time for himself, family, 
and friends. He enjoys an 
active lifestyle, including 
snow skiing, watersports 
during the summer, golf 
with his dad, and traveling 
with his fiancé, Blaire. 
When they’re not trav-
eling you can surely find 
them around town with 
their Bernese Mountain 
Dog, Waylon. 

Will defines success in a 
simple term: growth. No 
matter how big or small 
the lesson, he believes 
there is always an oppor-
tunity to learn something 
new. With his insight into 
an ever-changing industry, 
he hopes to encourage and 
educate up-and-coming 
agents on how to navigate 
its waters.

Will concludes, “If you’re 
still looking for the results 
you had hoped for, try 
your best to work harder. 
It takes a lot of calculated 
effort and relentless input. 
Success is relatively simple 
but not easy. Don’t over-
complicate it. If I can do it, 
you can too.”
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RANDALL NEWTON |  KIMBERLY NEWTON |  NATHAN CLARK |  ANN SULLIVAN

NEWTON
LAW FIRM

Second Location in
Seneca Now Open

306-A Bypass 123 |  Seneca,  SC 29678

Your Clients Deserve the Best
Let's Secure Their Real
Estate Journey Together

newtonlawclemson.com
104 Pinnacle St., Clemson, SC  29631
864-654-6042
closing@Rnewton.com

Closing Services
Title Insurance
Estate Planning
Probate
Business Formation

 

We Are Looking for Insurance 
Agents and Independent Agencies 
to Join our SC Team!

HOME    |    AUTO    |    WATERCRAFT    |    UMBRELLA    |    BUSINESS

We are offering our referral partners a generous finder’s fee for all qualified 
secured relationships. If you are aware of interested insurance agents or 
agencies please call me directly. We value you and our relationship! Scan the QR code to 

download my contact 
information.

Tom Wienckoski
President-Southeast Region
321.446.4803
TWienckoski@OneGroup.com
OneGroup.com/South-Carolina




