X

PROFILE
David and Tristan Messer

PARTNER SPOTLIGHT
Tankersley Construction

rf.

j{%’;:"
-

P

Photo by Nicole Sepulveda Photography 1 #’* -B R U A R Y 2 0 2 4

Dynamic Duo
Anna Huang and Kelvin Lin




Inner Circle
Mortgage
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GETTING QUESTIONS ABOUT ADUS?
WE PAY $5,000 FOR EVERY
NEW CUSTOMER YOU SEND!

Creating Space. Connecting Lives.

) |

* On-Site Building
* Turn Key Anchored System
* High-Quality Materials

ANCHORED * Transparent Pricing

 Custom Plans
TINY HOMES

"Internet low rates
with superior local service"

$5,000 Commission For Every Referral That Chooses Us to Build Their ADU!

916.621.6522

David Graves Reviews AncchoredTinyHomes.com
NMLS #1074240 | 2320833 DRE # 01983533 | 02182886 @AnchoredTinyHomes

www.innercirclemortgage.com
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It is time to set the stage for your successful closings in 2024 and review how we can ensure a solid
partnership. With housing prices still expected to increase 2024 and continued inventory issues, we
can expect to face ongoing obstacles.

While it is difficult to predict the outcome of the current market, a strong partnership, informed team,

and a salid plan for 2024 will make all the difference. Let's get together to make sure we are prepared
to make the most of the coming year and create a plan for success.

SCHEDULE YOUR SESSION TODAY TO EVALUATE:

The top 3 power tools & mobile apps to supercharge your 2024
2024 FARM plan
2024 Fidelity National Title business plan
The streamlined power of inHere™ with Fidelity National Title
Working smarter...NOT HARDER for your 2024 closings

« Key industry tools & resources

Contact your Fidelity National Title
d'rmn- aﬁ SUELLES,

Sales Executive TODAY to book your D{{,
appointment or contact Colin Roe if you ”‘” %_ 3 W
are not already connected. 8( MAKE IT HAPPE

o

O Fidelity National Title

When it’s time to
choose your title company,
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Choose superior customer service.
Choose premium tools & technology.
Choose leading industry expertise.
Choose convenient office locations.

Choose proven financial strength.

Choose Fedelity Vitional Tk

BRYAN SHANK COLIN ROE
Regional Manager Regional Sales Manager
916-730-5505 916-521-5355

Visit Us Online at NorCalRealEstate.com
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If you are interested in contributing or nominating Realtors for certain stories,
please email us at katie.macdiarmid@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Sacramento Real

Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor

the publisher may be held liable or responsible for business practices of these companies.
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Skate into Homeownership with
the Lucia Lending Team
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FIRST AMERICAN'S 4080 Truxel Road, Suite 290
MULTICULTURAL RESOURCES Sacramento, CA 95834

First American Title"

First American Title offers educational marketing materials to help
customers understand the real estate process in 24 different languages.

We would love to share these resources with you.

. g : ASY a2
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Contact me today! ! 3 L

MARI GARCIA MCKINLEE FLETCHER MICHELLE MERAZ

BUSINESS DEVELOPMENT ESCROW OFFICER ESCROW OFFICER

; - rHONE 216.600.2569 PHONE 916.576.1312 PHONE 916.576.2533

SHELLY GANTENBEIN mgarcia@firstam.com mfletcher@firstam.com mmeraz@firstam.com

INVESTOR SALES & MARKETING
PHOME 916.708.2603
shellyg@firstam.com

i '_:E-. .
y
JAMIE CORCORAN ERIN BARTON MICHELLE DELONG
VP, DIVISION SALES DIRECTOR AREA MANAGER
STATE MANAGER PHONE 916.798.4115 PHONE 916.576.1305
PHONE 916.969.7713 erbarton@firstam.com mdelong@firstam.com

jcorcoran@firstam.com

First American Title”




PREFERRED PARTNERS

1031 EXCHANGE
Asset Preservation Inc
Bill Angove

(916) 832-1031

ADU HOME SALES
Anchored Tiny Homes
(916) 461-8469
anchoredtinyhomes.com

AGENT SUPPORT
Homelight

Jen Azevedo

(916) 214-3439

WGE
(916) 519-1564

ATTORNEYS
Clower Law
Ashley Clower
(916) 652-8296

BLINDS/SHADES
Made in the Shade
Brando Guerrero
(515) 720-7042

BRAND PHOTOGRAPHER
Nicole Sepulveda
Photography

Nicole Sepulveda

(916) 919-6174
nicolesepulveda.com

Olha Melokhina Photography
(916) 288-5839

BUSINESS SOLUTIONS
CONSULTANT

Financial Path Consulting
Cherise Sutton

(916) 204-3223

CLEANING SERVICE
Meticulosity Cleaning
Jennifer Prado
(916) 410-4740

CLOSING GIFTS
Seasons Change
Rosanne Kellogg
(916) 367-3090
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CONSTRUCTION &
REMODELING
Wolff Construction
Don Erik Wolff

(916) 205-3745

CPA SERVICES
Riolo & Associates
Dona Riolo

(916) 771-4134

CUSTOM CLOSETS,
OFFICES & GARAGES
California Closets
(510) 763-2033
californiaclosets.com

CUSTOM HOME BUILDERS
Tankersley Construction Inc
(916) 538-6579
tankersleybuilds.com

ELECTRICIAN

Burke & James Electric Inc.
(916) 618-3014
burkejameselectric.com

EVENT VENUE

Rancho Robles Winery LLC
(916) 645-2075
www.ranchoroble.com

FINANCIAL ADVISOR
Edward Jones

Linda Sobon

(916) 989-1004
EdwardJones.com/
Linda-Sobon

Edward Jones
Jon Benecke
(916) 865-4616

FLOORING

Deluxe Flooring Roseville
(916) 842-5262
Deluxeflooring.net

Gold River Flooring
(916) 505-5219
goldriverfloors.com
Top Notch Tile
(209) 993-4803
topnotchtileinc.com/

them for supporting the Sacramento Real Producers REALTOR® community!

GIFT BOUTIQUE
The Shop

(916) 260-6454
Theshopbydsi.com

HOME & TERMITE
INSPECTION

CalPro Inspection Group
Andrea Quyn

(800) 474-3540

Finley Home Services
(916) 741-2847

Good Life Construction
(916) 833-1379

HOME INSPECTION
Good Dog Inspections
(916) 420-9853
Www.gooddog
inspections.com

Sac Pro Home Inspections
(916) 333-0540
GoSacPro.com

HOUSE PLANS
Greyscale Homes
(916) 384-0595
Greyscaleinc.com

INSPECTIONS -
RESIDENTIAL AND
COMMERCIAL

Sac Pro Home Inspections
(916) 333-0540
GoSacPro.com

INSURANCE

Farmers Insurance Agency
Cristi Rodda

(916) 428-4520

Justin Turner -

Goosehead Insurance

(951) 965-4651

Goosehead insurance.com\
justinturner

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

T.D. McNeil Insurance
Services

Michael Colenzo
(916) 983-2561
TDMINS.com

INTERIOR DESIGN
COMPANY
Pepperjack Interiors
Laura Neuman

(916) 834-9751

INTERIOR DESIGN STUDIO
Design Shop Interiors

(916) 260-6454
DesignShoplnteriors.com

JUNK REMOVAL
Junk King
(510) 316-3229

Longs Trash Hauling
Jim Long

(916) 206-7072
Longstrashhauling.com

LENDING

West Shore Mortgage
(530) 682-4092
ilendsac.com

LISTING PREPARATION
SERVICES

Freemodel

Mike Hermany

(215) 870-6485

MORTGAGE
Fairway Mortgage -
Lucia Lending Team
(916) 730-6339

Inner Circle Mortgage
David Graves
(916) 586-6644

Mortgage Right
Brandon Kleker
(916) 396-5250

Street Home Lending
Nick Street

(916) 705-8282
StreetHomelLending.com

United Wholesale Lending
Shelby Elias
(209) 456-4896

MORTGAGE / LENDER
Premier Mortgage Resources
Cailey Murschel

(530) 370-2421
pmrloans.com/cmurschel

MORTGAGE BROKER
Empire Home Loans
Heather Hunter-Jackson
& Leo Whitton

(916) 952-1686
Empirehomeloans.com

MORTGAGE COMPANY
Catalyst Mortgage
(916) 287-7777

MORTGAGE LENDING

5 Star Team - Point Equity
Residential Lending
Sherene Gray

(916) 798-8026

Kevin Oto - Green
Haven Capital Inc.
(916) 476-6507
greenhavencap.com

Nathan Sibbet - Loan Depot
(916) 320-3952

MOVING COMPANY
Fuller Moving Services
(916) 349-1119
fullermoving.com

House to Home Moving Inc.
(916) 484-1144
HouseToHomeMoving.com

NOTARY SERVICES
Notary Matters
(916) 990-6220

SBK Notary Public
Shane Karlin

(408) 821-7076
sbkmobilenotary.com

ORGANIZATIONAL SERVICES
2B Organized - Sacramento
(530) 520-7323
2B-organized.com

ORGANIZING SERVICES
Amazing Spaces Organizing
Karen Silva

(916) 502-7092

PAINTING

MPG Painting
(916) 234-6628
mpgpainting.net

PHOTOGRAPHY/REAL ESTATE
Top Notch 360

(916) 807-3573
Topnotch360.com

POOLS & SPAS

Premier Pools & Spas

(916) 852-0223
www.premierpoolsandspas.com

PROFESSIONAL ORGANIZING
Home Method Co.

(916) 533-3315
homemethodco.com

PROPERTY MANAGEMENT
Expert Property Management
Barry Mathis

(916) 813-7653
www.ExpertPropMgmt.com

M&M Property Management
Larry Brown
(916) 922-1525

Titan Property Management
Ryan Miller
(916) 745-3385

REAL ESTATE MEDIA
House Cat Marketing
(916) 287-7042
housecatmarketing.com

Shot Archives
Brandon Miyasaki
(916) 834-6600
ShotArchives.com

REAL ESTATE TRANSACTION
COORDINATOR

ClipDocs Transaction
Coordination

(818) 262-3225

clipdocs.net/

REVERSE MORTGAGE
American Pacific Reverse
Mortgage Group

Liz Andersen

(916) 223-8869

ROOFING SERVICES
Roof Checks

Vlad Khashchuk
(916) 222-6688

SECURITY SOLUTIONS -
HOME & COMMERCIAL
Brinks Home Security
(916) 730-7133
Brinkshome.com

SEPTIC SERVICES
Chuck’s Septic
(916) 624-8500
chucksseptic.com

SOLAR SPECIALIST/
SOLAR & MORE
Solarwise

(916) 872-5452
Solarwiseco.com

STAGING

Premiere Home Staging
Nicole Runkle

(916) 300-0402

Simply Chic Staging
Danielle Martin
(916) 477-1167

The Staging Connection
Kimberly Lane
(530) 713-5384

TITLE COMPANY
Fidelity National Title
Jen Vicari

(916) 616-6755
norcalrealestate.com

First American Title
Erin Barton
(916) 798-4115

Placer Title
Val Baldo
(916) 947-3747

TRANSACTION COORDINATOR
Mercedes Natad, Co.
(916) 402-4486

Mint Condition Transaction
Coordinating

(916) 792-1248
facebook.com/MintConditionRES

Silva’s First Class Transactions
(916) 474-9684

WEALTH MANAGEMENT
Jake LaFond Wealth
Management

(916) 218-4406

WINDOW SERVICES
Window Screen Solutions
(916) 906-2033
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HARVEST

LOOMIS

A PRIVATE ENCLAVE OF TWENTY-TWO HOMESITES

L *
1 e = : i ‘ ”

FINAL CLOSE-OUT

MODERN FARMHOUSE AND
CALIFORNIA MISSION STYLE RESIDENCES

From the Mid $800s

MAKE ROOM FOR ALL OF YOU

fourj@- | 7@B:

WASHINGTON DISTRICT DOWNTOWN VACAVILLE
WEST SACRAMENTO SUMMER 2024
SPRING 2024

CALL, VISIT A SHOWROOM, OR FIND US ONLINE TO SCHEDULE YOUR COMPLIMENTARY DESIGN CONSULTATION
Roseville 1017 Galleria Blvd, Ste 150 800.274.6754

BLACKPINE

OMMUNITIES.COM CALIFORNIACLOSETS.COM CALIFORNIA CLOSETS




FIND YOUR PATH
TO ULTIMATE

FINANCIAL
SUCCESS

Katie MacDiarmid Michele Jerrell Rachel Lesiw Olha Melokhina
Publisher Content Coordinator Photographer Photographer

Enterprise Resource Planning

Brandon Miyasaki Nicole Sepulveda Dave Danielson Chris Menezes

Mortg ag e PIO‘[E C tlon Photographer Photographer Writer Writer

Retirement Consultation

CHERISE SUTTON

Business Solutions Consultant

LIC #412
David Cornwell Nick Ingrisani Lauren Bell

Writer Writer Ad Strategist

FINANCIALPA'TH

—CONSULTING——

Scan here to schedule your
FREE consultation

—

g ].6 .204 L 3 223 .' 7 Emily Sweet Maryssa Syaba.tl.'L

Fil]al] Eialpath{:DnSLﬂ tiﬂq_CDn'l - 3 : .. = AT Systems Manager Event Coordinator
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) freemodel

We do the work.
You make the sale.

Fully managed renovations that help clients sell for more.

n -

] II r.l-.:.-. . ‘ -
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~ e 5 ) Ny Conuerge service designs, i =
— b N \ |_| O |\ N manages, and pays upfront for F 2
e e, : L= = Ul | pre-sale renovations and o
[ preparation. - -

INTERIORS S \
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' Mention Ad & - .
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For 15% Off - Tt __
‘ | I ) — In-Store . B - -
DESIGN SHOP = : : No cash required - No
S O P LERIC S Purchase* "-‘-’ . == P R 3 z arbitrary caps on

i funding.

4

e
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3 Tl
T L..,."'JL' I~ Local project manager

ensures the job's
done right.

B~ ' - ’ - LauraKlein
] Director of Partnerships

Interior Design, Home Decor, Gifts www.DesignShoplnteriors.com (650) 740-1228 K gl .
= . DesignShoplnteriors G EEnTeE Eeet - /
8701 Auburn Folsom Road, Granite Bay = P ’ =

916-260-6454 www. TheShopByDSI.com
*Discounts Cannot Be Combined TheShopByDesignShop




»» announcement

Common Questions About

Sacramento
Real Producers

Real Producers is a national concept currently
open in 125 markets across the country. As we
just past our third anniversary of Sacramento Real
Producers, | wanted to take the time to answer
some pretty common questions.

What is the purpose of Real Producers magazine?

The mission of Sacramento Real Producers is simple. We strive
to inform and inspire the top-producing real estate agents in the
Sacramento market and connect them socially. We do this by tell-
ing their personal stories. How they have succeeded and failed.
What drives them to achieve year in and year out. Where do they
spend their time when they are not working and what are they
passionate about other than real estate. We give local top-pro-
ducing REALTORS® a platform to tell their story in a way they
have not been able to do so before.

The secondary focus is to provide an avenue for our affiliate part-
ners to create and continue relationships with these top perform-

ers on a level that they might not be able to achieve on their own.

Who receives this magazine?

This magazine is mailed to the top 500 producing agents in the
greater Sacramento area according to volume each year. This
is based on the 2022 MLS; the ranking is annual and resets
every year. This year, the minimum production level for our
community was over $14.5 million. Just to be included in this
group is an accomplishment that testifies to your hard work,

dedication and proficiency.

What is the process for being featured in the magazine?

It’s really simple — you can nominate other REALTORS® (or
yourselves!). We will consider anyone brought to our atten-
tion; we don’t know everyone’s story, so we need your help to
learn about them! A nomination currently looks like this: You
email us at katie.macdiarmid@realproducersmag.com with
the subject “Nomination: (Name of Nominee).” Please explain
why you are nominating them to be featured. It could be that
they have an amazing story that needs to be told; perhaps they

overcame extreme obstacles, they are an exceptional leader, have

18 - February 2024

the best customer service, or they give back to the com-
munity in a big way. The next step is an interview with
us to ensure it’s a good fit. If it all works out, then we
put the wheels in motion for our writer to conduct an
interview and write an article and for our photographers

to schedule a photo shoot.

What does it cost to be featured?
Zero, zilch, zip, nada, nil. It costs absolutely nothing! We
are not a pay-to-play model whatsoever. We write real

stories about Real Producers, so nominate away, friends!

Who are the preferred partners?

Anyone listed as a “preferred partner” in the front of
the magazine is a part of this community and a top
professional in their industry. They will have an ad

in every issue of the magazine, attend our events and
be a part of our online community. We don’t just find
these businesses off the street, nor do we work with all
businesses that approach us. One or many of you have
recommended every single preferred partner you see
in this publication. We won’t even meet with a business
that has not been vetted by one of you and “stamped for
approval.” Our goal is to create a powerhouse network,
not only for the best REALTORS® in the area but the

best affiliates, as well, so we can grow stronger together.

How can I refer a preferred partner?
If you know and want to recommend a local business
that works with top REALTORS®, please email us to let

us know at katie.macdiarmid@realproducersmag.com.

Still have questions? Don’t hesitate to

reach out!

Katie MacDiarmid
Sacramento Real Producers
katie.macdiarmid@realproducersmag.com
916-402-5662

@ facebook.com/sacramentorealproducers
@SacRealProducers

. PROUDLY SERVING

Sacramento

Extensive Suite
of Mortgage Products

$437B+ Funded

in Loans Since 2010

2nd Largest
MNonbank Retail Mortgage Lender

With 18 years in the mortgage industry, my knowledge of mortgage programs and underwriting
guidelines makes me great at what | do. Since my start, | have helped over 4,000 families purchase
homes or save money through refinancing. Serving a client in what can be a complicated process
of home buying and making the experience the best it can be is one of my daily goals.

Call, text, email, or scan the code for any of your home financing needs!

P S
situation is different, and | am

N.uthun here to offer the best options
Sibbet available for YOU while making

this process smooth.

-
e .
Every person counts, every :\ ! i . ‘ -
'1. 3

Senior Loan Consultant
NMLS #450926

[ (916) 320-3952
= nsibbet@loanDepot.com

acramentn, GA 55811, Rates, torns; and availab

|nanikepat com (L0 HMLS 10 174457, Licensed by the Oepartment

sl Frenovation ander 1he Galitornis Resdentia
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'NEED SCREENS OR RE PAIRS? B E
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L erson. | honestly cannot sa

CAL[!RICH DOWNING FOR A WOW EXPERIENCE TODAY! e ouch sbout hisintegrity, H
in-depth understanding of the
entire loan process, and his

willingness to work for the best
. . ) N possible outcome. Kevin is

STRUCGLING va quick to respond to all issues
TO OPEN = : ¢ and continuously works as a

" YOUR SLIDING = ) _ strong advocate for his clients .

- GLASS DOOR? - N needs. He provides honest and
‘4 § transparent answers. Thank
you so much to Kevin and his
great team! We highly
recommend Green Haven
Capital.”-Angela C.

200+ Five Star

Google

Reviews

TO THE ONE FINGER SLIDE Expert Mortgage Advice

WE OFFER A LARGE VARIETY for Homebuyers
OF PRODUCTS & SERVICES
SCEENS; SERVICES: BLINDS & SHUTTERS: .
Sun Screens Annual Window Inspection  Privacy Sheers SOLUT"JNS AND MORE Begln your home |Oaﬂ pI”OCGSS tOdayI
Pollen Screens Window Washing Honeycomb Shades . .
FascbSrerd  Batied Clesring Maerm Borman SHadss v/ Re-Screen/New Screens Our mortgage advisors are standing by.
Peat Tuff Screens Hauling Junk Soft Shades v Sﬁding Screen Doors Pp———
Pass Thru Screens sliding Glass Door Repair  Cellular Roller Shades v 80-90% SunScreens Req uesta free Personq“zed
Sliding Screen Doors  Hard Water Stain Removal  Woven Woods v Pet Tuff Screens
Retractable Screens Home Remodeling Vertical Blinds o PDHE!'HAHE!‘Q‘_}F Screens I‘Cl'te quote.
Motorized Screens And Mare! Shutters v Sliding Class Door Requrs

303 Green Valley Road, CALL ' ‘

El Dorado Hills, CA 95762 TODAY: 916.906.2033 | KEVINOTO

NMLS#: 62641

i ‘ 800) 618-9508 . 1001
windowscreensolutions.com (koto)@greenhavgfcap_com

Ask us about sunscreens that block up to 90% of the sun's heat & glare! greenhavencap.com

GREEN HAVEN
— CAPITAL INC—
MORTGAGE LOANS




P> welcome mat

10 0UR E”W@@ME Ditch the boxed content.
Build your brand.

We take a lot of pride in the businesses we partner with. Our partners are highly

recommended referrals from top agents, so you can trust us as a fantastic referral source.

Silva’s First Class Transactions

Megan Silva
AASE T My name is Megan Silva the TC and Owner of Silva’s First
/:.;é??\ ) ’ '% Class Transactions. Throughout the years in my profession,

f= =\  T've dedicated myself to supporting top-tier agents like your-
|I = 81" . I| selves by managing paperwork to make sure you (as an Agent)
! ’ /| have a compliant file for your broker and get paid “On Time”.
s ) S/ My Job is to be the “go to” person for an agent from the very
-;:'_'_'_' — -_-_-_':'_, beginning when they land to listing to when a deal finally
closes. I firmly believe that when agents are freed from the
nitty-gritty details, they can channel their energies to what truly matters - closing

43

more deals and serving their clients. Besides being an agent’s “go to” for paperwork and
filing, I most importantly cherish the personal connections I build with agents. Trust is
a cornerstone of our industry and I pride myself in the relationships I build with each
and every one of the agents I work with. As I'look ahead, I am incredibly excited about
collaborating with Sacramento Real Producers and the phenomenal real estate agents

like yourself in our community for years to come.

85 Qrchard Dr, #275 | Folsom, CA 95630 | Branch NMLS 1D #1977896 | Corp NMLS 1D #2239 | nmisconsumeraceess.ong

22 - February 2024




Reasons to

partner with Premier
Mortgage Resources

We close more

With Xcelerate, buyers can receive
an Xcelerate Approval without even
having a property address within 48
hours after the initial application! Out
of these, we fund 8 out of 10.

We close faster

We can close in as little as 8 business
days! Our average closing time is 18
business days.

We communicate better

Woe offer 36 touch points throughout
the loan process to all parties in the
transaction, so yvou're never left in the
dark.

Cailey Murschel
LOAN OFFICER | MMLS 15893464

B RESOURCES

Cailey and Jamie are terrrific!
They guided me through the
whole process. We ended up
offering on 4 homes before
finalizing on an amazing home.
So their patience and availability
at any time were crucial. Also, as

a current military member, she
worked really hard to make sure
| got the best rate. She also
volunteers with local veteran
groups. Thank you!

-HAPPY HOMEOWNER

= (e

PLACER TITLE COMPANY

A MOTHER LODE COMPANY

KICK OFF 2024 WITH

PTG COMPANION

SCAN THE QR CODE FOR ACCESS TO
OUR PTC MOBILE SERVICES APP

Access “My Orders” « Buyer & Seller Net Sheets « Helpful Calculators

Fully Customized Marketing Materials « Educational Flyers
Instant Property Profiles and Farm Reports « And More!

PLACER TITLE SACRAMENTO COUNTY

VAL BALDO MATT HARGON JR LONGEE PATTI MATHEWS KERRIE HILL MICHELLE DIODATI JACK SOUZA
PRESIDENT Vice President Natomas & Land Park ~ Midtown & Sierra Oaks Elk Grove Branch Folsom Branch Sunrise Branch
916.947.3747 530.721.0094 916.410.1250 916.996.8065 916.202.5563 916.799.5395 916.966.8934

THE EXPERTS YOU NEED. THE PARTNERS YOU CAN TRUST.

QODO



LOCAL MORTGAGE EXPERTS

FIND THE RIGHT
FIT FOR YOU.

The benefit to working with a local,
72% women run company,

is that you have experts in your
corner with decades of direct
lending experience.

ﬂrm K
{?16} 834-1915
' karin@catalystmig. :gfn
| NMLS# 448184 >

cortorlvet
MORTGAGE

Igniting a difference”

&
A
GA

In-House Underwriting
Superior Pricing
Close Purchases in 9-14 Days

916.287.7777

R " tankérsleybuilds.com
CATALYSTMORTGAGE.COM Ny e on L | _.
Colfornia DFPI License #60DBO46307 NMLS # 236492 el - FLIER g.com

California DRE License #01795233 An Approved Equal Housing tender CA Lic#1022150




LEO WHITTON

FOUNDING MEMBER

EMPIRE

HOME LOANS inc

Leo's decades-long career in the mortgage industry has been inspired by his
commitment to people. As a mortgage advisor, Leo's goal has always centered
around “forging meaningful relationships with his clients, becoming a trusted
mortgage advisor and even their friend.” Since 1993, he's done just that, guiding
aspiring homeowners as they navigate the ever-changing landscape of the housing
market and the various economic seasons at play.

He has spent nearly 20 years in wholesale, supporting hundreds of mortgage
brokers, and managing large teams of Account Executives throughout Northern
California. At this time, his wholesale personal production has exceeded more than
%4 billion. This experience has helped him transition back to being a loan
originator,

A pillar in the lending community and stalwart in Sactown’s business scene, Leo
has been a longtime member of the California Association of Mortgage
Professionals (CAMP) since 2005. His energy and love of the industry soon caught
the attention of his peers, who voted him a board member for the Greater
Sacramento Chapter in 2007, Leo then went on to become the president of that
Sacramento chapter and served four terms as president. In 2017, he was named
vice president of the California Association of Mortgage Professionals at the state
level, a distinct honor and achievement.

Early 2019, Leo stepped into the next phase of his career as a founding partner
of Empire Home Loans alongside Anthony Lombardo and Julie Yarborough.
Combined, the trio has an impressive 75 years of industry experience and is taking
the independent lender channel by storm. As Vice President of the rapidly growing
brokerage, Leo is motivated by the return to his roots as a mortgage broker. “I've
spent the last 20 years educating and supporting others, so | felt it was time for me
to jump back into originating so that | can give my clients more personal attention.”
Teaming up with Julie Yarborough and Anthony Lombardo to build Empire Home
Loans has made the decision to return to loan origination an easy one for Leo.
What started as a crazy idea among three friends in Sacramento is now an award-
winning independent mortgage brokerage with offices from sea to shining sea.

INDEPENDENT MORTGAGE BROKER

BV

rlorriz Loans Ine.,

i - i GET IN TOUCH Empire Home Logna Inc.
customers and bu spartners at large 916.804-4768 @_ g
an exceptionalglstomer experience. @ SHIRUEEL I RN

OWNERSHIP TEAM THAT HAS A COMBINED 100 YEARS MORTGAGE EXPERIENCE

4401 HAZEL AVE., #135 | FAIR OAKS, CA 95628 | 816.804.4768 | WWW.EMPIREHOMELOANS.COM
‘CA DRE #02086593 | NMLS £1839243 | CA CFL #60DBO-98315

Your client needs plans

before they build.
We're here to help!

GREYSCAL

Design | Drafting |Development

SIMPLIFYING A COMPLEX PROCESS AND ADDING VALUE TO

oo dm) 916.384.0595
oo — ﬂ Greyscalelnc.com

GreyscaleHomeslnc
735 Sunrise Ave. | Suite 106 | Roseville

Custom Addition In-Law
Homes Remodels Units

NEED INSPECTIONS?

CALL US.

F|nI |_.,

HOME SERVICES
"\ Termite, Pest Control

1

\ & Home Inspections
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PULLING TOGETHER

It’s a blessing when you’re able to pursue your professional
passion every day. But when you’re able to do it with the per-

son you love, the experience becomes priceless.

LIFE-CHANGING EXPERIENCES
That’s the way it is for David and Tristan Messer, the hus-
band-and-wife team with Compass who pull together to make

a life-changing experience for their clients.

“I appreciate the fact that there’s always variety in what
we do,” David explains. “You are always learning some-
thing you can do better or improve upon and expanding

your knowledge base.”

Tristan agrees, adding that one of the biggest sources of
fulfillment for her is helping to support the dreams of those

they serve.

“I love being able to help someone find their dream home and
be there through the process with all of the emotions,” she
says with a smile. “That’s where I feel the most value from
holding their hand through the process. I also love negotiating
... that whole process and fighting for my clients to get what

they need.”

SETTING OUT ON THEIR COURSE
David earned his license 10 years ago, with Tristan taking her

place in the business about six years ago.

Prior to starting his real estate path, David had been
exposed to the business by his father, who had worked as a
REALTOR® himself.

“Dad never had consistency with real estate, and it wasn’t
something I had entertained. But I tried the 9-to-5 setting and

found that it wasn’t for me,” David remembers.

“I started looking for something where the output was depen-
dent on my input. I felt like I was putting in so many hours
and getting paid the same. So I decided to try it. From the
beginning, I loved meeting new people and being the person
they trusted to get them to their goals.”
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Tristan gained valuable experience in a number of areas.
After college, she taught English abroad. When she moved
back to the States, she moved to San Francisco, followed
by San Jose. Through the process, she worked in the tech

industry for four years and sold accounting software.

“I loved what I was doing but I thought how could I use
my skillset and create the life I want. I loved real estate
and building relationships with people. I was a Sociology
major. Real estate gave me everything I was looking for

in a career.”

PASSION FOR THE PROFESSION
Today, David and Tristan have a passion for what they do
and for the fact that they are able to pursue it together.

“We really have complementary skillsets. It feels effortless
when we’re doing it together,” David explains. “It’s nice

having that option to work together.”
Tristan appreciates their well-balanced teamwork, as well.

“We bring different attributes to the table. We have been
able to navigate projects together. We both let the other
person lead in the categories where they have strengths,”
she says. “We have a great flow and space that we hold for

each other. We are able to understand each other entirely.”

32 - February 2024
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We really have
complementary
skillsets.

It feels
effortless
when we’re
doing it
together.

It’s nice
having that
option

to work
together.
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Their dedicated efforts on behalf of their clients have earned

them a spot among the top 1.5% of agents in the nation.

FAMILY FULFILLMENT

Away from work, Dave and Tristan treasure the time they have
with their children — 3-year-old son, Macallan; and 17-month-
old daughter, Mila.

In their free time, one of their favorite things to do is spend

time with their children. They also like to exercise, as well as
exploring Sacramento restaurants. They look forward to time
spent outdoors. Dave enjoys a variety of sports, including soccer,
softball, ultimate frisbee, hiking and golf.

As they reflect on their careers thus far, they offer helpful tips for

others who are getting their own start in the business.

“First, I think it’s important for people to remember to have

patience with themselves.”

“It’s a business that can take some time to get going and it’s really

easy to start to compare yourself to others,” David says.

“When you’re first starting out, one of the best things you can do
is to focus on activities that don’t cost you too much money but

that gets you in front of people so you can build your network.

ROOFCHECKS com

THE BEST SOURCE FOR FAST AND
ACCURATE ROOF INSPECTIONS

Inspections & Estimates
Certifications & Warranties
Repairs & Replacements
Residential & Commercial
Pitched & Flat Roofs

916-222-6688
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That’s how we found success with other agents

and families.”

As Tristan says, “Bet on yourself. You have to go
for it. You have nothing to lose. The only thing that
will stop you is yourself, by doing open houses and
having grit.”

DEDICATED DRIVE

For those who may wonder how David and Tristan
would handle their own transactions, all they need
to do is look at any one of the transactions they
work through on behalf of their clients.

“The people we work with come to know that we
truly care about them. We truly care about every
person and we treat it as if it was our own transac-
tion,” David says. “We aren’t in this for the short

run. | hope that people know we care.”

‘While no two deals are the same, the way that
Tristan and David work together is consistent
through time. Truly they make an impact and create

success each day by pulling together.

UNITED
WHOLESALE
LENDING

Gail DeMarco - DRE # 01933515

Turner Demarco + Friedman Real Estate Team
eXp Realty of California, INC

DRE# 01878277

Gail@turnerdemarco.com

Tom Daves

Exp Realty

DRE Lic # 00581837
CalDRE # 01878277
tom@tomdavesteam.com

“As a local Real Estate Professional. | only want to work with the best of the
best. When helping my clients purchase a home, | need people who are on top
of their game, who are knowledgeable, and who can prioritize my client’s
needs while working fast to make it happen. Shelby and his team always do
great! | have worked with hundreds of different lenders over my years of
business and Shelby is definitely one my clients can count on!”

Jay Friedman - Team Lead
DRE #01468010

Turner Demarco + Friedman Real Estate Team
eXp Realty of California, INC
DRE# 01878277
jay@jaysellssacramento.com

Brett Freer

California Realty Partners
DRE #02029074
freer.brett@yahoo.com

To learn more and to get pre-approved, contact Shelby Elias at:
Website: Unitedwholesalelending.com | Email: Sheloy@UWLmortgage.com

Cell: 209-456-4896

Follow Shelby on Instagram for practical tips on investment properties: (0) @shelbyelias
NMLS #279051 | BRE #01864354




HOME

METHOD C°

SPECIALIZIN

Sacramento's Premier Home Organizing Company

R —

Serving the Greater Sacramento Region
© @homemethodco ¢ 916.234.3975

Scan here to see what
our clients have to say!

Time is Money. We'll Save You Both.

A‘g
INSURANCE

Smarter Insurance. By Design.

Justin does the policy
searching that fits your
budget and needs from
Auto to Life Insurance

and everything in between.

justin.turner@goosehead.com
1035 Sutton Way | Suite B | Grass Valley
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3o Your Clients
Don’t Have To!

Do your clients need help?

Offer my services to your clients to
get their house to market sooner!

We aim to make the listing,
selling and moving experience
stress free for your clients!

“Karen is professional, compassionate and meticulous. She makes
the home staging and moving process much less stressful and
time consuming. We recommend her for all of our clients!"

-Lisa Paragary and Steve Miller, NRS Sotheby'’s

—2 ’916.502.7092 )

fimazing Spaces

ity V. Com P Wy Tn M

kamazingspacesprofessionalorganizers.com ﬁ@j

SacPro Home Inspections

(916) 333-0540

CERTIFIED CERTIFIED

Q 2

Inspection Options Repairs Request Tool Easy Scheduling

Home Inspection Included with every report Inspections every day
Pre-Offer Inspection Click on the items you want. Call a team member,
Pre-Listing Inspection Add prices and notes 24-7 online scheduling,
Commercial Inspection E-mail the list or contact the inspector.
Thermal, Pool /Spa, Deck, Roof

GoSacPro.com

Same or Next Day Reports Color Findings 7 Days a Week

OouUT WITH THE OLD
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Elevate Listings Revitalize Backyard Smooth Home Inspections
with Stunning 3D Aesthetics for Quick Sales with Equipment Expertise

Pool Designs Enhance property marketability Ensure seamless transactions

Provide prospective by resurfacing and remodeling by addressing outdated pool
buyers a captivating pools, adding contemporary equipment flagged in

vision of their future charm to the backyard. inspections, resolving issues
oasis. swiftly and professionally.

Buy Before You Sell ® Title & Escrow @ Referrals

CUSTOM POOL BUILDS | REMODELING & RESURFACING | EQUIPMENT REPAIR & UPGRADE | HOT TUBS & SWIM SPAS
www.premierpoolsandspas.com Q (91 6) 852'0223

TopNotch360 — "

2251 Hallwood PI, Grass Valley
REAL ESTATE MEDIA

Contact our local Strategic Relationships Manager to learn more:

Jen Azevedo
jen.azevedo@homelight.com | 916.214.3439

“Working with TopNotch360 has been
an absolute game changer for my real
estate business. Their expertise in
capturing the essence of each property

has truly elevated my listings, making : Y- il 8V \
every home shine. | couldn’t imagine .- i § i "y JUNK GONE WE I]SWEET

i : ” : . ! STRESS GONE o)
showcasing homes without them! . . E WE REPJM
s Saar e S FAMILY TIMEON
-Dawn Reddoch — A e B e tner for S0 YOU CAN SELL GOODLIFE
Aspire Real Estate Group/Guide Real Estate ™ : — Speedy Cleanouts and

Happy Homebuyers!

topnotch360.com -
Photography | Drone | Twilight | Video | 2D Floor Plans | 3D Matterport Imaging 916.807.3573 JUNKSKING

THEGOL

e =—

IN MAGAZINE 'g

/
o BN Repairs v
Remodels «
Pest Exclusions «
Dry Rot & Termite «
General construction «
Home & Termite Insp. v

Water & Fire Restoration « IEI

Eﬂ"mu@ﬂﬁﬁﬂfﬁﬂﬂ.‘mﬂ" - INSPECTIONS - PEST SOLUTIONS
www.Junk-King.com 916-536-7871 GLinspections.com 916.481.0268

1

We Take Just About Everything!
» Real Estate Cleanouts

» Household Junk & Yard Debris

» Garage & Attic Cleanouts

e
A
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i1 00% = PG&E

SOLARWISECO0.COM

SolarWise delivers the same high quality install,
materials, and warranties at a fraction of the price.

Custom transaction solutions B Cll dOCS
to streamline success mnsac..m Coordinetion

» Brand & Customize your Transaction Processes Don't believe it? Compare our quote to traditional

solar company quotes to see for yourself.

THE REAL COST OF SOLAR

VISIT GOSOLARWISE.COM TO GET YOUR FREE INSTANT QUOTE!

» Add Video Updates to Increase Client Engagement
® Free Agent & Client Portal with Live Timelines

-« and much more

.eount on elipdocs for o great client

L experignce and a timealy transaction...”

rh
=

Connie Van feal Estote Group
iuv -

#=E Ready to Elevate Your
5 Real Estate Transactions?
£ Scan the QR code to get started!

=
o

=
=

THE EASIEST & MOST AFFORDABLE
WAY TO GO SOLAR - SiSE0 200062

clipdocs.net  [(B18) 281-3225 julian@clipdocs.net

NICOLE SEPULVEDA 1TOP 25

MULTI-FAMILY PROPERTY MANAGEMENT

How much traditional How much Solarwise

solar costs. solar costs.
(60% less)

say helloto your favorite movens...

s .. 33 -
Expert— : _.
— Progety Matdgamenl ¥ LOCAL. LONG DISTANCE. STORAGE. SEMIOR MOVES. §
BARRY MATHIS 5 &
BROKER OF RECORD i

.l .
’ WMOVING
CONTACT ME by NORTHERN CALI FGHHIA
0 Expert Property Management Lﬂﬁﬂﬂﬂi ﬂ E&I’l!’: 2

® (916) 225-7777

9 BARRY@BROKERBARRY.COM

@ @expertpropmgmt

THE STAGING
call us (916)349-1119 /S CONNECTION

fullermoving.com

www.linkedin.com/company/

@ WWW.EXPERTPROPMGMT.COM LGl

Sacramento Real Producers Professional 888

Headshot Offficial Photographer

NATHAN FULLER (S TorthAmericar TheStagingConnectioncom * 530-713-5384
DWNER

NICOLESEPULVEDA.COM CHECK OUT OUR WORKI @TheStagingConnection

40 - February 2024 Sacramento Real Producers - 41



2 partner spotlight

By Nick Ingrisani
Photos by Olha Melokhina Photography

TEVEN & HEATHE
TANKERSLEY

Merging Life with Passion in Tankersley Construction

Steven Tankersley was born and raised in Meanwhile, Heather grew up in Wilton, California

Morgan Hill, California. After getting his in a family that had deep entrepreneurial roots
in pest control and cattle ranching. After high

Bachelor’s degree in Construction Management ) .
school, she studied communications at Sonoma

from Sacramento State University, he began State University and subsequently began a career

working as a carpenter and gained valuable in event and wedding planning, where she honed

hands-on experience in the field. He went on to her coordination and organizational skills. Her

. . . career path eventually led to a role at an electrical
become a Commercial Construction Estimator )
construction company, where she worked her way

and Project Manager for two of the largest up to become a Division Manager. Discovering a
commercial companies in the US, which set the passion for the construction industry, Heather
stage for his future business success. decided to obtain her certificate of Construction

Management from UC Davis in 2012.
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STARTING TANKERSLEY CONSTRUCTION

Steve obtained his contractor’s license in 2016

with the intention of one day starting their own
business together. But as fate would have it, a
pivotal moment came in 2017 when Steve was let
go from his project management position. Heather
was six months pregnant with their second child
at the time, so the timing was far from ideal. But
instead of looking for another project management
job, Steve and Heather decided to use this as an
opportunity to finish launching their own business.
Tankersley Construction was already formed and
licensed, so it was just a matter of pushing forward

with determination.

“We both look back on this time as evidence that
sometimes there is a bigger plan for you than you
know of. This has deepened our faith and helped
guide us through difficult circumstances in the last

five years.”

It wasn’t long before a friend reached out because
she was struggling to find a contractor for her
Granite Bay kitchen remodel. Steve stepped in and
completed their first major project, which got the

wheels in motion.

44 . February 2024

Steve and Heather built their business around
communication and collaboration. Unlike many
residential construction companies who don’t
collaborate with the owner, designer, and architect
as a team, they decided they wanted their approach
to be a team effort. That way they always get the
best finished result for their clients. Their careful
planning and meticulous project management skills
ensure that every project stays on track from con-

cept to completion.

But above all, they’re continually fulfilled by help-

ing people achieve their dreams.

“The most fulfilling aspect of our job is identifying our
clients’pain, and working together as a team to solve
that pain by tangibly building something that makes
their lives better. Whether that project is a kitchen
remodel so they can host all their kids and grand-
kids at Thanksgiving, an addition so they can have a
nursery for their new baby, or a restaurant they have
always dreamed of building. Being a part of peoples’

lives, hopes, and dreams is something that we cherish.”

Looking into the future, Steve and Heather aim

to continue leaning into their role as one of the

66

THE MOST
FULFILLING ASPECT
OF OUR JOB IS
IDENTIFYING OUR
CLIENTS’ PAIN,
AND WORKING
TOGETHER AS A
TEAM TO SOLVE
THAT PAIN BY
TANGIBLY BUILDING
SOMETHING THAT
MAKES THEIR
LIVES BETTER.

top builders in their region and maintaining a high standard
of quality and execution. Steve also serves on the NARI
(National Association of Remodeling Industry) board of
directors and hopes to continue his role there at the national
level. The construction industry is experiencing a severe
labor shortage, so they hope to bridge that gap through men-
torship and sharing the benefits of working in the trades.

Heather is a strong proponent of supporting women in
construction, encouraging women to join the industry
through mentorship and coaching. She plans to continue
raising the bar in residential construction through involve-

ment in organizations and conferences across the country.

LIFE OUTSIDE OF WORK

When they’re not working on their business, Steve and
Heather love nothing more than spending time with their
family and friends. A big part of starting Tankersley
Construction was to gain more freedom and flexibility in
their schedule to be there for their kids’ sports games,
recitals, and life events. Although they’re working more

hours, it’s greatly improved their overall quality of life.

“We both hope to be remembered as great parents who
instilled strong core values into our children and as business
leaders who not only made a difference in improving the
construction industry but also made a difference in the lives

of every person we had the opportunity to work with.”
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UPGRADE TO

DELUXE 4

Elevate Your Space
with Style and Quality [ gt
=

iR

_A HOME STAGING & DESIGN

Sacramento’s Premiere Home Staging Company

Preparing your home to

www.premierehomestaginglic.com | 916.300.0402

—E'E%Q |

ot
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option

-« Flexibility

maintenance,

Why to consider a Reverse
Mortgage option for your
seasoned clients?

* To purchase a forever home using the Reverse for Purchase ﬁ

* This financial tool is the only financing program specifically
designed for retirement

* No monthly principal & interest payments =i
* Potential for integrated “Growing Line of Credit”

g

|

*Borrowers are responsible For payment of property taxes, homeowners' insurance, HOA%and home

Contact me for scenarios or for team trainings 916.223.8869

LIZ ANDERSEN nMis# 1263245 3000 Lava Ridge Court, Suite #103
Roseville, CA 95661 f 150590

Account Executive

il ] - . Ly -:j__-'
BEAUTIFYING THE WORLD,

ONE BUILDING AT A TIME.

Residential, Multi-Family, and Commercial Interior and Exterior
Painting of all types.

Our team of knowledgeable, experienced employees provide

superior workmanship. We have a system of proven methods

that ensure your project is completed correctly and promptly.

We take pride in the way we treat our clients. Our employees

provide only the best, from start to finish. MPG PAINTING is the
best choice for your painting needs!

M P G

- PAINTIN(J

916-234-6628 - mpgpainting.net
@ @MPGPaintingSacramento

Q AMERICAN PACIFIC
\ REVERSE MORTGAGE GROUP

W, P

GREATER

g oo
Eé SECURITY T::-.ger_l'uzr.\-ir_l'ﬂ

PROTECT
YOUR CLIENTS'
INVESTMENTS

CUSTOMIZED HOME SECURITY SOLUTIONS
FOR EVERY DREAM HOME

HOME SECURITY SECURITY SMART HOME LIFE SAFETY
SYSTEMS CAMERAS AUTOMATION DEVICES

CONTACT US TODAY FOR NEXT-LEVEL SECURITY

916.730.7133

_ A..ﬂ |

JOHN JACKSON
PHYSICAL SECURITY ADVISOR
" .

JJACKSONSGREATERSACRAMENTOSECURITY.COM
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Efficient Al
Communlcat
Honest

Soint equity:

MORTGAGE MADE HUMAN

hild
advocates

Fast and accurate Pre-ApprovaIs, available evenings and weekends.

IN THE LIFE OF A LOCAL FOSTER CHILD, AT-RISK YOUTH, OR STRUGGLING FAMILY

of Placer County VOLU NTEER TODAY!

Learn more at casaplacer.org | 530-887-1006

Sherene Gray

T TN #302159 =
o Mobﬁé’91 6:798. 8026

—y 25 PointEquity.com/SStarTeam
925 Highland Pointe Dr. | Suite 330 | Roseville

STREAMLINING YOUR SUCCESS
ONE TRANSACTION AT A TIME

We're an integral partner helping facilitate the
ever-changing complexities of real estate. With extensive
knowledge and continued education, we ensure your file

is complete and compliant.

: SOLN

/If el ﬁf &CO

SCAN HERE |J\UIl\\IL)'\\I [{\ SERVICES

FOR MY TIPS
TO HELP YOU
SUCCEED!

Bver 20 Uears of Ruality Experience

PRESIDENT & OWNER

916.402.4486
E LI MercedesTheTC.com
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SERVICES

« HOMEINSPECTIONS
o TERMITE INSPECTIONS

o TERMITE TREATMENTS i
&DRYROTREPAIRS

RODENT EXCLUSIONS
\ '* GENERAL PEST CONTROL
"7« 'POOL/SPA INSPECTIONS
e SEWER LATERAL INSPECTIONS
« MOLDTESTNG |
o THERMAL IMAGING
« SOLAR INSPECTIONS :
o COMMERCIAL INSPECTIONS |

OVER 1,000 FIVE STAR GO gle REVIEWS

CalPro

INSPECTION GROUP

(800) 474-3540 | WWW.CALPROGROUP.COM

> edwardjones.com

Edward Jones

You can't predict the
future, so plan for it.

Jon Benecke, CEPA®, AAMS™, CRPS™
Financial Advisor

1259 Pleasant Grove Blvd
Suite 150

Roseville, CA 95678
916-865-4616

MKT-5894B-A-A2 AECSPAD

Reduce Investing Fears, Using Asset Allocation

What is it Asset Allocation: All investments carry some level of risk, asset allocation
spreads your investments across various asset classes. This means, you won’t have all
top performers all the time, but you also wont have all the worst performers either! This
cuts down on some of the emotions people feel when the markets go up and down.
Three steps to get started:

* Define your goals (Purpose of the investment)

* How much time (Time Horizon)

» Define tolerance for risk

Over time these needs will change.
Consult with an advisor on a regular basis!

Jake M. LaFond Financial Advisor
CA License: #0H39908
916-218-4406 -+ jakelafond.nm.com

Dependable

Electrica

Services

Your =

Clients ]
Can Trust

Over 20 years

of experience
Custom Recessed

Lighting
Landscape Lighting
Chandelier Installation

Service/Panel
Upgrades

& More!

Call today for your client’s free estimate!
916.618.3014 | BurkeJamesElectric.com

SEPTIC

Septic Inspections of Rural Properties.
Pumping, Inspections, and Repairs.

Twsted Since 1968.

==

Own Technicions Ao Standing By.
Call Now!
Placer, Sacramento, & el Dorado Counties.
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House to Home Moving is a full-service moving company dedicated to providing
top quality direct shipment moving services at an affordable price.

YOUR STRESS FREE MOVING SOLUTION

LUCAL & LDNG DISTANCE * PACKING & UNPACKING

__.-”‘ PRL?FJIETHDJHM ¥
PROFESSIONAL = COURTEQUS = FRIENDLY = CAREFUL « DETAIL ORIENTED = TRAINED = EXPERIENCED

CALL US FOR A FREE glﬁ
IN-HOME OR VIRTUAL ESHMHTE 4 4 II44
0 Velp '

ELEVATE YOUR LISTINGS WITH OUR

LEGACY of EXCELLENCE

Over 30 Years of Custom, Detailed Tiling & Flooring Solutions

Here with you every
step of the way

# Estate Planning
# Special Needs Trusts
# Settlement Planning

# Probate _
& Conservatorshi ps

/¥ Trust Administration

CUSTOM PROJECTS

R BATHROOMS
ClLOWIER TOP NOTCH TILE COUNTERS &
1 AW CALL TO PARTNER BACKSPLASH

WITH US TODAY!
\ ~ Gy . e 209.400.5287 FLOORING
6207 S. Walnul SL Suile 400 | Loomis, CA 95650 TOPNOTCHTILEINC.COM

aclower@clowerlaw.com | wwww.clowerlaw.com | 916.652.8296 @TNT_TopNotchTile REMODELS
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Exceptional Flooring Solutions Fj
4 \‘.‘. \ 1 J o 9 a . *
{0 Eleval our Client’s Horx The Flooring Station

FLOORING + INSTALLATION

GRAND OPENING
sale through 3/31/24.

916.638.5563

TheFlooringStation.com
Three locations!

11367 Pyrites Way, Rancho Cordova
98 Clarksville Road, Folsom

‘ \ 4250 Power Inn Road, Sacramento

[=]:m []
Scan here H_l'
.. toeasily schedule ==

Proudly Employee -Owned " LSO

Full-Service
Move Management

= pre-market prep, packing,
decluttering + styling

AGENT &
SERVICES

= move day coordination ORGANIZED"

* unpacking, organizing +
new home set-up g

NICOLE SCOTT

Free up time to focus
on business growth
and quality of life
while we streamline
your transactions! We

arenotaTC. We are a
white glove service
for you and your
clients!
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For Anna Huang and Kelvin Lin,
their success is much more than
just talking the talk of their primary
clientele. It also comes from a deep
understanding and appreciation of

their culture.

Co-leaders of the Superior Realty
Group on eXp’s high-tech platform,
both are natives of China and their
heritage is a large part of who they
are and the success they have enjoyed
with the 70 percent of their clientele

who are Asian.

“A lot of older, first-generation
Asians don’t really trust their kids

in making their housing decisions,”
Anna says of the market. “They want
to make the decision and they want
to be able to really communicate
with a REALTOR®.”

While many agents catering to the

Asian market may look Asian and even

speak the language “that doesn’t mean
they understand the culture,” she says.
“They don’t know what is important in
a Feng Shui sense. They don’t under-
stand why the kitchen appliances have
to be arranged a certain way. They
don’t understand their client’s values

or their cultural needs.”

For Kelvin, another factor in Superior
Realty Group’s success is the cut-
ting-edge technology of the eXp
platform, benefiting clients and agents
alike. Also attractive to agents, he says,
are benefits of eXp not found in many
brokerages, like revenue sharing, stock

options, dividends, and attractive caps.

Born in China and immigrating to the
U.S. with his parents in 2008, Kelvin’s
family first settled in Minnesota but
he didn’t find the cold to his liking and
moved to California. Attending UC
Davis, he earned his second degree,

already having earned one in China.

»
P» dynamic duo

By David Cornwell
Photos by Shot Archives

He says it was helping his parents shop
for a house that first got him inter-
ested in real estate. Choosing an Asian
agent to work with, his parents were
more than a bit disappointed with the
results, the agent was slow and unre-
sponsive, and responsible for them

losing out on a home they wanted.

“It left a very bad taste for me,”
Kelvin says. “And I realized that I can
do that and I can do it better.” Despite
making good money working at Apple
on the iPhone, he got his license and

switched to real estate.

Born in China, Anna immigrated
with her parents to Belize when
she was three, the family was joined
by the majority of their relatives

who followed.

“We were kind of the first generation
of Chinese that migrated there,” she
says. “We basically had our whole
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village in China going to Belize.”
Her family thrived there, owning
three restaurants before moving to

Sacramento when she was 15.

And while Anna learned to speak
English, Spanish, and Belizean
Creole, her mother thought learn-
ing Chinese and living their native
culture important for her children’s
futures. She sent Anna and her
brother back to China for four
years to attend elementary school,
where they were immersed in the
language, writing, and history of

their native country.

‘With her sister working in real
estate, Anna began helping at her
office in her teens and when she
was 18 got her real estate license.
“My parents owning businesses
made me want to do something,
too,” she says. “And I’ve never had

an employee mindset.”
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Anna and Kelvin met at Remax,
where they were both agents and

ran a successful team before teaming
up with Superior Realty Group on
the eXp platform in 2019. With 17
agents and growing, the team handles
between 250-300 transactions a year
with a value of $180-200 million in a

relatively small area of Sacramento.

“She’s someone that’s very good at
management. She’s really good at
coaching too and has helped build

a very strong team,” Kelvin says of
his partner. As for Kelvin, Anna says
“he’s very calm, always picks up his
phone, and the kind of person you
want answering your questions,”
adding she herself can come across as

a little intimidating at times.

“For me, money making is no longer
the adrenaline,” Anna says, “I can
easily make quite a lot of money by
myself. But being a team leader is

really about the people that you want

Don'’t waste time
on things that don'’t
really matter.

to see succeed.” And one of her pri-
mary goals in their success, she says,
is “I'm going to teach them how to get

leads better than me.”

Both Anna and Kelvin say they find it
a bit strange being role models for oth-
ers at a relatively young age, but Anna

says there’s also a message there.

“I don’t want to be this old person
moping in bed wondering what

I should have done when I was
younger,” she says. “Your youth and
younger years are very important.
Don’t waste time on things that don’t

really matter.”
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CLEANNG &

Our Disinfection
fogging kills
influenza, as well as
99.9% of all other
microorganisms for
up to 60 days!

Everything will be taken care of, from the top to the bottom of each room, we will dust,
vacuum, wipe, scrub, sweep, mop, polish and make everything look like it was brand new. We
know how pernickety house hunters can be when they are looking for their next home.

SPECIALIZING IN BOTH COMMERCIAL
AND RESIDENTIAL CLEANING FOR
MOVE-IN ANDMOVE-OUT CLEANS,
DEEP CLEANS, GENERAL CLEANING,

ANDRECURRING HMAINTENANCE. (916) 410-4740 » meticulositycleaning.com

REAL PRODUCERS. PODCAST

REAL

witn st REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today

Listen on . Listen on .
Apple Podcasts LISTEN ON @ Spotify amazon music
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Photos, Videography,
Matterport 3D Virtual Tours,
and Drone.

CALL OR TEXT (916)834-6600

MIYASAKI@SHOTARCHIVES.COM

©@@SHOTARCHIVESRE WWW.SHOTARCHIVES.COM/REALESTATE

Transactions,in

from opento close

Mint Condition

"Amanda and Joe are hard workers. Plain and simple. Their
work ethic and efficiency are top notch and | trust them
completely to handle my clients and files professionally and
compassionately. The Mint Condition team has been a partner
of mine for the last 2.5 years and | wouldn't change a thing!"
-Kimberly Yee, Keller Williams Realty

Transaction Management
Listing Services
Sales Services

Client Care

916-792-1248 ﬁ @MintConditionRES
amanda@mintconditionres.com
705 E Bidwell St, Suite 2 #416, Folsom CA

When you need a notary,

quality counts!

Providing quality 24/7 notary
services. .

Contact me for a quote or to schedule an

r.rlr'J'JI'J4‘.‘!5”‘!1‘!“‘-‘1!!."

l ‘ﬂ Carrie Edwards

£ 916-990-6220
s carrie@notarymatters.net
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TOP RANKED

Residential Property Management
Company in the Sacramento Region

Your one-stop shop for all your property manage eeds.

We manage over 2,000 “doors”, including singl
family, duplexes, and quadplexes. We must be
something right!

Our property managers are the Single Point o
our owners and tenants, eliminating the ne
different staff members for different situations! This means
accountability!

All our property managers are licensed and experts
on current California laws and regulations in the
rental marketplace. This means we guide and protect
your owners!

We pay $500 for an owner referrz ho becon
property management client.

. | Call Darren 916-500-8188 | d.babby@mmproperties.com
DRE# 01100901

600DDOG SosARGRuSZIE

HOME INSPECTIONS * Closing Docs ® Loan Docs ® Acknowledgements
e Jurats e Always On-Time  Fully Vaccinated
Serving Sacramento and Surrounding Areas

We will not be alarmists.
We will explain what we observe.
We will respect you and your client's time.
We will provide great service.

-- Kira L.
Escrow Officer

PETER KIRCHGESSNER | 916.420.9853

gooddoginspections.com
- Shane Karlin - b -
Owner Commission £ 2395004
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CERTIFIED PUBLIC
ACCOUNTANTS

Dona L. Riolo, CPA
For ideal personal and
business financial planning,
contact us today!

(916) 771-4134

STREAMLINING

SUCCESS,

One Document at a Time:

Your Trusted Partner in
Real Estate Transactions.

Let’s work together to make transactions as smooth as possible!

914.474.9684

Sacramento Real Producers - 59



Greenview Dr. El Dorado Hills  Photo: Pepperlack

wlertdss

Warmly Modern, Luxurious Interiors

kitchen, Bath, Home Renovation
Mew Home Planning
Custom Furnishings
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*OFFER VALID AS AN ADD ON
SERVICE. CONTACT US @
(216) 750-1792
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Does Your Client's Home

Look Like This?

Your Reliable
Trash Hauling

Experts

are Here
to Help

HAULING

916.206.7072

LongsTrashHauling.com

Serving Sacramento County
and Surrounding Areas

CSLB #1108143

WOLFF

LICENSED & INSURED // CSLB LICENSE 1056036

Built with Integrity.

Specializing in residential
makeovers from kitchens to
bathrooms and additions, we can
turn your dreams into reality.

916.205.3745

wolffconstruction.com

VIEW SOME OF OUR PROJECTS!
@wolffconstruction [ @wolff construction

Vacant Home Staging | Short-Term Rental Stylist

ARE YOU READY T0 /gy { o'y
YOUR NEXT LISTING?

O (916) 477.1167
@ INFO@SIMPLYCHICSTAGINGDESIGNS.COM
@5 SIMPLYCHICSTAGINGDESIGNS.COM

WPeace of Mind

Your Partner in Providing the Best Rate for Your Clients

Auto - Home : Commercial - Boat - Classic Car - Condo
Events - Flood - Life - Motor Home - Renters - RV - Umbrella

Call today to enaure the
beat hate Jor youn clients!

916-833-6990

michael@tdmins.com p /

CA License #0H05099 ¢

Mike Colenzo

Sacramento Real Producers - 61



MAKING SENSE OF YOUR
INSURANCE NEEDS

g™

FARMERS

INSURANCE

| am proud to serve the
Greater Sacramento area
as your local Farmers® agent.

| work to ensure that each
of my clients are educated
on your specific

coverage options.

Cristi Rodda
916.428.4520
crodda(@farmersagent.com

We Are Farmers

PROPERTY MANAGEMENT

Your Investment,
Our Expertise

Marketing
Tenant Screening
Rent Collection
Inspections Maintenance

Ryan@titanrei.com . . .
Financial Reporting

Dominique@titanrei.com

Front Door Mats
Engraved Cutting Boards
Coasters

Custom Gift Baskets
Dish Towels

& More!

Seasons Change

v g

Rosanne Kellogg

(916) 367-3090
SEASONS-CHANGE.COM
rkellogg@seasons-change.com
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Edward Jones

—

Investmg' ——

Self-serwce =
is no ﬂ\

—

Linda Sobon
Financial Advisor

(916) 673-6549
linda.sobon@edwardjones.com
2360 E Bidwell Ste, Suite 102
Folsom, CA 95630

Member SIPC

P» cover story

By Chris Menezes
Photos and Cover Photo by
Nicole Sepulveda Photography

Exclu ge
FROM ROADSIDE ROSES TO REAL ESTATE ROYALTY



For Gil and Saara Torres, brokers/owners of
Exclusive Realty & Mortgage, real estate has
always been about family, community, and bring-
ing the dream of homeownership to life. From
their initial partnership within the mortgage
industry to their transition into sales and the
establishment of their own brokerage in 2005,
their commitment to each other and to doing right
by people has fostered a business that benefits all
involved, whether fellow agents, the clients they
serve, or the extensive network of referral part-

ners they work alongside.

Realizing the dream of homeownership is some-
thing that has resonated with Gil from the time
he was a kid, growing up in Southern California,
where, as a boy, he moved around a lot, living
between his mother and father’s separate resi-
dences. He looked up to his parents as blue-col-
lar workers who worked hard for years just to
save up enough money for a down payment on

a house, teaching him the rewards of a strong
work ethic and instilling in him the hope and
belief that dreams can be achieved with hard

work and planning.

As akid, Gil did all he could to earn extra money
as well, starting with a paper route in middle
school, which eventually turned into him selling
papers door-to-door. He also recalls helping his
father earn extra money by selling roses on the

side of the road.

“We’d get up at 3 am to go down to the flower
mart in L.A., go to school, and come home to
make single and double roses that we’d sell on
Friday and Saturday on the side of the road and

at restaurants to couples,” recalls Gil. “The pas-

sion I have for helping people overcome that first
down payment hurdle comes so naturally to me
and is very personal. I'll never forget when my
parents did buy their first home and the feeling of
walking into my own room, having to share for so

many years in apartments.”

While Gil went on to thrive in sales, finding great

success during the height of the dot-com industry
of the late 1990s, Saara was developing a pas-

sion for customer service within the hospitality
industry, working in restaurants throughout the
Sacramento area, where she was born and raised.
Their paths would soon merge in the most unlikely
of places, however, about 30,000 feet in the air, on
a C-5, heading back to Hawaii.
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their focus on sales and building out

their own brokerage.

“We had to start from scratch in
Sacramento,” Gil explains. “I was flying
back to Oahu often, working in both
markets for a time. This was right at
the beginning of the housing crisis, and
fortunately, I was already doing a lot
of short sales in Hawaii. So, when it
hit the mainland in full force, we had a
head start. Short sales are what saved
us. By 2009, we were able to secure a
lease on a building and began expand-
ing. We were opening our doors and
growing while other companies were

closing their doors.”

While short sales helped Gil and Saara
through the downturn, their success as
a brokerage is largely due to their com-
munity involvement, their B2B contacts,

and their incentivized, team-based

Gil had moved to Hawaii after the crash of the dot-com
industry. Selling his two California houses, he retreated
to Oahu, where he became a surfer bum for about a year
and entered the hospitality industry for a short time.
Saara was already living and working on the island,
continuing her career in hospitality while exploring a

career change into real estate.

When Gil was recruited into the mortgage business
in 2001 as a loan originator, Saara became his loan
processor. They grew their business together through
local events and by establishing an extensive network
within the military community. They soon decided to
leverage Saara’s real estate license to create a business
that offered both services in-house. However, when

they moved back to Sacramento in 2005, they put all

brokerage model.

For the past 15 years,
Gil has been actively
involved in many local
boards, foundations,
and the chamber of
commerce, organizing
community events like
an annual trunk or
treat, Easter egg hunts,
and doing a lot of work
in the local community.
He has also played an
integral part within the
National Association
of Hispanic Real
Estate Professionals
(NAHREP), serv-

ing as President in
2015 of the Greater
Sacramento Chapter
and co-hosting the
national event in 2016,
which took him all
over the U.S.

“Having the oppor-
tunity to go to events
and national conven-

tions throughout the

years has allowed me to meet those B2B
partners like Rocket Mortgage, Dave
Ramsey’s network, etc. that have become
large, national referral partners for us.
As a small boutique brokerage, it helped
us nurture those primarily Hispanic-
owned small businesses like us and gave
us a national stage to play on, which has
attributed to a lot of our business today,”

shares Gil.

This steady stream of referrals helps
fuel the entire Exclusive Realty &
Mortgage brokerage. Because Gil and
Saara have structured the brokerage to
act more like a team than a traditional
brokerage, their agents have full access
to those referrals in addition to the 21
years of knowledge and experience that
Gil and Saara offer through one-on-one

mentorship and support.

And with a property management divi-
sion to the brokerage, complete with a
bilingual support staff, their team is able
to offer their clients more services. With
their vast network of investors, hedge
funds and in-house ability to remodel
distressed homes, their agents have the
opportunity to sit open houses on fully
rehabbed properties every single day

if they wanted to — which is also how
Saara and Gil built their business. In
fact, these days Gil primarily focuses on
creating inventory and putting it into

the market for first-time homebuyers,
working with investors, sellers, and a
few hedge funds in finding opportunities.
Saara is more focused on the buyer’s side
of the business, leading the buyer’s team,

and getting people into home ownership.

“We are very solutions-based and are
all about finding solutions, working with
our sellers, buyers, buyer agents, and

showing agents,” Saara says.

Outside of the business, Gil and Saara
are very dedicated to their five children,
especially the two who are still at home
and are involved in several sports and
activities, like softball, horseback riding,
baseball, and basketball. With a deep

love for the outdoors and for everything
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California has to offer, they often say their back-
yard has a 2-hour radius. They love camping,
mountain biking, fishing, wakeboarding, skiing,
snowboarding, and riding motor bikes.

WESTSHORE

“We love our state and are grateful for everything W MORTGAGE

God has blessed us with,” Saara and Gil empha-

ESTARL DS RO3
size. “We maintain a hard work ethic so we can

fully enjoy and appreciate these things. Work
hard, play hard, and pray harder is our motto.”

As Gil and Saara continue giving their all in | = ! ) y - 2 M a t t h e W C o I e

everything they do, they will continue to cement

their legacy within the real estate industry, while

NMLS: #633188

creating opportunities for others to achieve their

dreams. It will be exciting to see everything they

Top 1% Purchase Mortgage Loan Originator

530-682-4092

I matthew.cole@westshoremtg.com
A ilendsac.com

will continue to accomplish together.

Wholesale mortgage broker with internet rates and extremely fast

turn times. We do the pre-approval right so there is no mistakes!

DID YOU KNOW?

that you can buy a home for parents that can’t
afford to buy with 5% down up to 4 units as

owner occupied residence and not a rental?

“Despite the two challenging obstacles we were faced with our credit,
Matthews unwavering commitment and belief in our ability to overcome

those hurdles truly impressed us!” -Joseph and Stacy C., Buyers (2023)

West Shore Mortgage is a DBA of Capitol City Real Estate

This is not a commitment to make a loan. Loans are subject to borrower qualifications, including income, property evaluation and final credit approval. Approvals are subject to
underwriting guidelines, interest rates, and program guidelines, and are subject to change without notice based on applicant’s eligibility and market conditions. United Wholesale
Lending is an Equal Opportunity Lender and an Equal Housing Lender. NMLS 253083
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With so much misinformation out there,
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916.705.8282 | Nick.Street@StreetHomelLending.com
3184 N Street, Sacramento | www.StreetHomeLending.com
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