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Call the

VISUALS

REAL FRODUCERS

& SPECIAL

© HDR PHOTOS © VIDEOGRAPHY @ MATTERPORT @ FLOOR PLANS & MORE

FREE DRONE PHOTOS WITH EVERY LISTING

@ www.lighthousevisuals.com @ 757-637-1743 "1*°['°07 "N

Closing YOUR HOME /.
GiftsThat | | warranty R cinch
Deliver | | FXPERTS R

When things
break down,
we step up.

Top-quality products that last
forever, are used and loved daily,
and are sure to impress.

Bulk discounts
100% tax write-off

Put your name in front of your clients
for the rest of their lives. f Contact your lecal account executive and scan QR
Engrave with your name, number, logo, and snazzy tagline. code to dewnload their brochure; E E

BEN TEMPLE OVM FINANCIAL VZalelics

Katie Williams

VICE PRESIDENT OVM SALES . et s d soa =
. Powered by AnnieMac Home Mortgage R e

NMLS#: 206440 ) katiewllliams@cinchhs.com
Cell: 757-513-0904 (Preferred) NMLS#338923 CIOSING CIFTS

ell: reterre R Il Wimb h cinchrealestote.com (BOO) 247-34680
Phone: 757-320-5625 AnnieMac Home Mortgage, 5040 Corporate Woods Drive Suite 101 Virginia Beach, VA 23462. us755e7 71"1"‘72':7“9

A A ,a American Neighborhood Mortgage Acceptance Company LLC (dba AnnieMac Home Mortgage, “Aians e

btemple@annie-mac.com LENDER | oFiDirect) North Carolina Mortgage Lender License (L-150980), NMLS ID # 338923, (www. www.aforevergift.com

charlestem P le.annie-mac.com nmlsconsumeraccess.org), Virginia Mortgage Lender and Broker License #MC-5523.
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Debt & Student Loans
are NOT Mortgage

-Breakers

Did Your Clients Know?

They don’t have to be debt-free to start their
relationship with a lender.

In fact, most homebuyers carry debt
when they apply for a mortgage.

Debt and student loans may seem like
morigage “red flags” now, but a steady job,
reliable income, and healthy budget can get
them the keys to their dream home in no time.

I’d love to help your clients
“swipe right” on their mortgage.

Give me a call!

Michael Poole | Sr. Mortgage Banker
NMLS #346318, Licensed in VA
804-815-3371
mikepoole@atlanticbay.com
www.YourGloucesterLender.com
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If you are interested in contributing or nominating real estate agents, affiliates, brokers, owners or even
yourself for stories, please email us at joni@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real
Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended

by The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these
companies. NOTE: When community events take place, photographers may be present to take photos for that event and they may be used in this publication.
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BLINDS/SHADES/
SHUTTERS/DRAPES
Budget Blinds of
Hampton Roads
(757) 250-2968
budgetblinds.com/
williamsburg

BUILDER
Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

CLOSING GIFTS
Cutco Closing Gifts —
Russell Wimbrough
(757) 714-7207
AForeverGift.com

Purpose Design Co. LLC
(804) 592-6589
purposedesign
company.com

PREFERRED PARTNERS

them for supporting the REALTOR® community!

EVENT PLANNER
Imperial Etiquette
Misty Bailey

(757) 897-1283
Imperialetiquette.com

GENERAL CONTRACTOR/
CONSTRUCTION/REMODELS
Cubas LLC

(757) 837-8145

Cubasgc.com

HOME INSPECTION
Creekview Home Inspections
(757) 902-5008
creekviewinspections.com

Safe House
Property Inspections
Austin McCrory
(757) 418-0944
SafeHouseProperty
Inspections.com

Professional

HEADSHOTS

www.CHARLESTOWNSEND.net

6 - February 2024

HOME STAGING

Impressive Home Staging
(757) 803-3877
ImpressiveHomeStaging.com

HOME WARRANTY

ACHOSA Home Warranty, LLC
Tina Carneal & Maddie Podish
(757) 291-4398
achosahw.com

Cinch Home Services
Trish Edwards

(757) 472-5602
cinchhomeservices.com

HOUSE
CLEANING-RESIDENTIAL/
COMMERCIAL

ALL-N Clean

(757) 218-2654

INSURANCE

Devon Garrett

Goosehead Insurance

(757) 732-0971
www.goosehead.com/agents/
va/chesapeake/lamont-garrett/

Torcia Agency —
Goosehead Insurance
Kevin Torcia

(757) 785-0448
Goosehead.com/kevintorcia

MORTGAGE

Ben Temple — OVM
Financial Team

(757) 513-0904
bentemple.annie-mac.com

Jennifer Roberts — Fulton
Mortgage Company

(757) 223-4345
fultonbank.com/
Personal/Mortgages/
Mortgage-Loan-Officer/
Jennifer-Roberts

Mike Poole — Atlantic
Bay Mortgage

(804) 815-3371
yourgloucesterlender.com

Veterans United Home
Loans of Hampton Roads
Aaron Giarrana

(757) 636-1171
hamptonroads.veterans
united.com/

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PHOTOGRAPHER
Fowler Studios
Susan Fowler
(678) 634-4650
Fowlerstudios.net

PHOTOGRAPHY &
VIDEOGRAPHY
360 Tour Designs of
Coastal Virginia
Carrie Spencer
(757) 870-4912
360tourdesigns.com

Charles Townsend

Photo & Video

Charles Townsend

(757) 559-4745
www.charlestownsend.net

Creative Chameleon Media
(804) 694-7586
www.creativechameleon.media

Murawski Photography, LLC
Mason Murawski

(757) 504-6461
www.murawskiphoto.com/

PHOTOGRAPHY/ BRANDING
Rachel Saddlemire Photography
(336) 970-1386
www.rachelsaddlemire.com

REAL ESTATE PHOTOGRAPHY
/ VIDEOGRAPHY

Lighthouse Visuals

(252) 531-3024
LightHouseVisuals.com

REMODELING -
KITCHEN & BATH
Kitchen Tune Up &
Bath Tune Up

(757) 302-4577
kitchentuneup.com or
bathtune-up.com

TITLE & ESCROW
First Virginia Title
and Escrow, LLC
(757) 221-0885

True North Title
(757) 963-5223
TrueNorthTitle.com

.

SEAL THE [#E

3 OIIAY

FROM YOU

T 1T

. Ask'us abouta..
'True North Tltle S Remote Onlmé“‘bta 4

and puts you —and;ﬂr ties — at

closmg table.

Chosen first as your local'settlement

Kjﬂfﬁz@l/”f company, we're approved to close
- 7 Cash2Keys transactions in Virginia!

(757) 963-5223 | TrueNorthTitle.com

Flexible
Availability

Buyer's & Pre-Listing
Inspections

117-Month Warranty Same-Day

Reports

Craig Brown, Owner, FAA Drone Pilot
Licensed Home Inspector, State of Virginia
Certified Professional Inspector, InterNACHI

QCREEKWEW

HOME INSPECTIONS
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MEET THE PENINSULA REAL PRODUCERS TEAM

Joni Giordano- Dave Bowling Jacki Donaldson Maddie Podish
Bowling Co-Publisher Managing Editor Writer &
Co-Publisher dave.bowling@n2co.com jacki.donaldson@n2co.com Social Media Coordinator
joni@realproducersmag.com (757) 450-2899 (352) 332-517 Msparks7382@gmail.com
(757) 348-7809 (757) 634-8998

A4

Danielle Kidwell Tori Eiselstein Mason Murawski Susan Fowler
Writer Writer Photographer Photographer
danielle.kidwell@gmail.com info@toribirdsocial.com murawski.photography@gmail.com susan@fowlerstudios.net
(540) 735-6063 (757) 504-6461 (678) 634-4650

.

Lt

Charles Townsend Rachel Saddlemire Misty Bailey

Photographer/Videographer Photographer Events Planner
charlestownsendvideo@gmail.com rachelthephotog42@gmail.com misty@imperialetiquette.com
(757) 559-4745 (336) 970-1386 (757) 8971283

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at joni@realproducersmag.com

Cover photo by Mason Murawski, Murawski Photography
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BUILDING YOUR VISION INTO REALITY.

CUBAS

PERFECTING HMOMES FOR DOVER 20 YEARS

(757) 837-8145 | Office@CubasGC.com | cubasgc.com

PLATINUM
PACKAGE

Follow 360 Tour
Designs of Coastal
Virginia on our
Social Media to join
our bracket. The
bracket winner will
receive our Platinum
package as the
Grand Prize

o o IMPRESSIVE

YOUR LISTING

DUR SERVICES:

FOLLOW US TO PLAY!
@360COASTALVA

00O

Scan the QR Code to join our Facebook Event E
and stay up to date on joining our bracket!

Scan fora
Quick Quote

(757) 821-7998
coastalVAadmin@360tourdesigns.com
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Story by Maddie Podish
Photos by Mason Murawski Photggra_phy

LIZ MOORE &
IATES
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riginally from New Jersey, Taryn and
Gerald DeRose’s love story began
long before their successful real
estate career. A blind date while Taryn
was attending Rutgers University

is what started this love match.

After Taryn graduated with her
Bachelor of Exercise Science, she
quickly realized her interest in real
estate and obtained her license. While
she juggled a dual career working in
real estate and dancing for the New
Jersey Nets basketball team, Gerald
continued his father’s legacy by becom-
ing a home builder. Gerald grew up
being schooled in all aspects of home
construction to gain a better under-
standing of how homes were con-
structed from the ground up. Gerald’s
parents moved to Virginia in 1999

and continued building luxury custom
homes in the Williamsburg area, spe-
cifically Ford’s Colony. As the family
business expanded, Gerald’s parents
wanted him to join the family business,
so he moved to Williamsburg in 2005

as a fourth-generation home builder.

As Gerald and Taryn’s bond deep-
ened, Taryn relocated to Virginia in
2006. There, she assumed the role
of Fitness & Lifestyle Director for
the Colonial Heritage 55+ Active
Adult Community. In this capacity,
she managed all the groups, clubs
and activities catering to the resi-
dents, ranging from card groups and
mahjong sessions to dinner dances.
Taryn thoroughly enjoyed her daily
interactions with the residents, and
she forged meaningful relationships
along the way. Taryn then decided to

return to her true real estate calling.

Despite specializing in different

fields of real estate, Gerald and Taryn
perfectly balance each other, allowing
their clients to receive exceptional ser-
vice. “When clients ask us a question,
we already know who will spearhead

the answer,” explains Taryn.

Peninsula Real Producers - 11




This mindset stems
from whether the ques-
tion will need Gerald’s
building expertise or
her explicit eye for
detail. “You could tell
me a million different
paint colors, and 1
wouldn’t know what it
was going to look like,”
Gerald says. “But, if you
were to ask if some-
thing could be added or
taken out, I would know
exactly what needs to
be done. However, when
transforming a house
into a home, that credit

goes entirely to Taryn.”

With complementing

strengths, they find

themselves as the perfect

external viewpoint when navigating challenging sit-
uations and being able to give honest feedback when
necessary. Gerald expresses, “It’s important to have
someone to celebrate your victories with and some-

one who’s there to support you every step of the way.”

Gerald and Taryn made a switch in 2018, swapping
their subdivision routine for the serene country
life of New Kent County. Amidst their bustling
household with three kids, three dogs, chickens
and a rabbit, they immerse themselves in coach-
ing, travel sports, retriever competitions, hunt-
ing, fishing and fostering a vibrant engagement
within their community. Growing up in the real
estate industry, their children have developed a
genuine interest in their parents’ work, finding

joy in providing feedback on various aspects.

As they navigate through life, Gerald and Taryn
utilize personal experiences to enhance the service
for their clients. Building their first home together
established the principle that communication and
honesty would be a priority in any transaction.
Taryn elaborates, “Whether working with first-
time homebuyers or clients who have not pur-
chased or sold a home for many years, we can set
the right expectations and guide them through the
process so they’re not surprised or overwhelmed.”
Setting the right expectations is crucial for Gerald,
as he frequently shares with clients there is no such

thing as a maintenance-free home. This level of

12 - February 2024

“| first interviewed Taryn
over eight years ago, and
I’ve been trying to hire her
ever since! | am beyond
thrilled that they’re finally
here. She and Gerald are
an amazing team - their
strengths complement each
other and provide a wide
variety of skills and expertise
to their clients. Their clients
are lucky to have them on
their team ... and so am I!”

— Liz Moore, President,
Liz Moore & Associates

1

bl s !

transparency builds trust with clients,
assuring them that Gerald and Taryn

only have their best interests at heart.

With a continually busy schedule, the
couple ensures that they are always
up-to-date on clients’ situations to
ensure that one of them is always
readily available to assist. The pair
juggles their life well but states that
being able to “turn it off” is essential.
“We know life doesn’t stop, but there
are times we must focus on one or the
other,” shares Taryn. Dinner time is
their constant, allowing the family to
disconnect from the world and recon-

nect with each other. “Even with

the crazy schedules, family time will

always be a priority,” Gerald adds.

Gerald and Taryn have been through
almost every avenue in terms of
real estate, which makes them the
entire package, from being first-time
home buyers, making their own
home improvements and renova-
tions, purchasing land and building
from the ground up. They each

have their unique areas of exper-
tise within the buying and selling
process that allow them to provide
their clients with the most experi-

enced and well-rounded service.

Peninsula Real Producers - 13




P> power couple

Story by Maddie Podish

Photos by Rachel Saddlemire Photography

KEL

RE/MAX CAPITAL

In 2005, after watching his beloved
wife find fulfillment in changing

the lives of her clients through real
estate, Kevin felt the urge to obtain
his license. As they grew side by side,
hard work, dedication, knowledge
and self-motivation became their
pillars of strength. “Knowledge is the

power and is key to being successful

at anything we do in life,” Deb shares.

“The more knowledge and experi-
ence we have, the better prepared
we are.” The love and respect that
they have for those who serve, as
well as their firsthand experience
navigating the challenges of reloca-
tion, drove them to become certified

Military Relocation Specialists.

14 - February 2024

Equipped with exten-
sive experience and
knowledge, Kevin
secured his broker’s
license in 2008. The
couple does not rely
only on knowledge

in their successful
careers, though; they
also choose to make
ethical decisions that
positively impact
clients and peers alike.
Kevin clarifies, “By
adhering to the Golden
Rule and consistently
doing right by those
you represent, you will
experience an incred-
ible sense of accom-
plishment, propelling
you to strive for even

greater achievements.”

As their business grew,
their clientele rapidly
diversified, opening

the conversation about
Kevin running their
property management
company, Independence
Property Management.

Kevin seamlessly

executed taking charge of the property management, ensuring
their clients receive superb service. Specializing in two different
fields of real estate has also allowed Kevin and Deb to express their

unique perspectives to achieve optimal results in any situation.

What the duo truly loves to hear is that their services

have changed the lives of their clients for the better.

Deb shares a story of a military client whose first

impression of her was from a Google search. After

handling numerous adversities, such as harsh winter
weather, intense negotiations and expedited turnaround
times, the client declared that Deb deserved the title
Award-Winning REALTOR® in Newport News, VA.

Deb and Kevin with RE/MAX Capital Broker Bobby Jankovic

The meaningful connections Deb establishes with her clients
(frequently sharing that the closing table marks the beginning

rather than the end) reflect her genuine commitment to those who
entrust her with their representation. “Nothing would be more
exciting than seeing one of our dear clients’ children getting ready
to purchase their first home and having them come to us because
of the wonderful job we did for their parents and the positive
relationship we built with their family,” Deb shares tearfully.

Peninsula Real Producers - 15



When happily taking their clients on a tour of

Hampton Roads, Kevin and Deb find themselves
falling in love with the area again. You can fre-
quently find them enjoying the rippling shores on
the many beaches surrounding them. Their passion
for history regularly leads them to local museums
and historical sites. As empty-nesters at home,
teamwork remains at the forefront, with shared
culinary adventures, where Deb’s Italian heritage

shines through in her mastery of a mean lasagna.

After a scenic drive down the coast to Georgia,
youw’ll find Deb and Kevin’s two lovely daughters,
Lindsay and Nicole. Lindsay and her husband, Nick
Bottoms, share a home with their two handsome
sons, Carter and Kent. For more than two decades,
Nick has dedicated himself to the United States

16 - February 2024

The Perfect

Peninsula Location!

Deb and Kevin are a pleasure

to work with as they are always
upbeat and positive, like a ray of
sunshine. In addition, they are
laser-focused on serving their
clients with the highest level of
professionalism. Many of their
clients are service members; Deb
and Kevin study and learn better
ways to improve their ability to

CHESAPEAKE

help their clients. Finally, their

L e —
HOMES

paperwork is impeccable. As

a broker, | cannot stress how
meaningful it is when paperwork Chﬂhﬁmas-ﬂnm
is spot-on every
single time. | am
thankful they

affiliate with and

work in my office.

— Bobby Jankovic,
Broker, RE/MAX Capital

Navy, serving as an active-duty Master Chief
in the Engineering Department of Submarine
Group Ten. Meanwhile, Lindsay thrives in her

COMING SOO0OHNI!

child counseling practice at Southeast Georgia

Counseling & Play Therapy, LLC. Derrick, a Navy TOWNES

veteran, is employed in government service while - s
at Coliseum

at FIS. Together, they share Kevin and Deb’s HAMPTOMN, VA HAMPTOM, VA

other two grandchildren, Kennedy and Harlem. }

Nicole thrives in her role as an Internal Auditor

L] o
Grateful for each other, their family and friends, -
they embrace a journey defined b tnership,
}.’ . ) Y . Y par 'r P HAMPTON -
dedication and the pursuit of excellence in real

estate. As they look to the future, they hope to

=

continue their legacy of being ethical and trust-

worthy agents who positively impact the lives

of their clients and everyone around them. &
i

o Visit cheshomes.com to find our beautiful collection of homes
or call 757-448-3742 today!

NORFOLK

PO TSRMOLITH



So Much to Love

power couple partner spotlight

Story by Jacki Donaldson
Photos by Charles Townsend Photography

Sara, with a background in real estate,
mortgage and title and settlement,

and Matt, a scientist by training with
experience in engineering, chemistry
and the automotive industry, love their

work for many reasons, which you will

MATT
LINDNER

First Virginia Title and Escrow, LLC

18 - February 2024

First Virginia Title and Escrow, LLC,
is an independent, locally-owned and
operated Virginia title insurance and
real estate settlement agency that
has been serving the Commonwealth
of Virginia since 2005. Everyone

on the team is a licensed title agent,
and partners and customers can
enjoy personal touches of service —
like a mobile notary closer coming
to them. “We are happy to go to
REALTOR® offices, lender offices,
homes, workplaces or other public
locations,” Sara shares. “We have

gotten a lot done at Starbucks!”

love, too. Here are some of them:

They get to creatively solve problems,
Sara by leveraging her 18 years in the
title and settlement market and Matt by
bringing his unique experience to show
staff new ways to attack challenges and
organize long, complex processes to
be thorough and robust. The self-pro-
claimed nerds find putting all the
pieces of a puzzle together through
detective work extremely rewarding.
Being 100% independent allows

them to offer the highest quality

of service at competitive costs.

They value continually improving
processes as the world changes

with scenarios like a tightening
credit market, new wire and real
estate fraud schemes and emerg-

ing cybersecurity threats.

They regularly operate outside of
core business hours because buyers
and sellers can’t always get time away
from work. Their closer travels far
afield to reduce the burden on custom-
ers for a convenient and comfortable
experience, and they can also pro-
vide Remote Online Notarization.
They treasure a personal touch,

and everyone who works with

them knows they can pick up the
phone and get right to the person
handling their file or get the leader-
ship on the phone just by asking.
They can help shape the indus-

try and serve buyers and sellers as
fiduciaries. Matt has recently been
elected to the Virginia Land Title
Association Board of Directors

and is serving as the Legislative
Director for the Trade Association.
Sara serves on the Education
Committee, and another employee
serves on the Events Committee.

Their staff'is a joy to work with.
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Matt and Sara find that in life,
folks remember those who
have helped them, and they are
honored to be in the helping
business, serving their clients
so comprehensively that they

come back again and again.

Experienced Advice

Serving REALTORS® and lenders
is also at the forefront of Matt
and Sara’s mission, and they
kindly share the following three
tips for helping home buyers and
sellers positively navigate their

real estate transactions.

1.Stay vigilant. The industry
is becoming more of a target
for fraudsters and increas-
ingly complex schemes
every day. The more lenders,
REALTORS® and other service
providers do to inform custom-
ers and validate every bit of
information, the better off the
industry will be.

2.Don’t get discouraged.
Although a tough year lies
ahead with the current market,
the more real estate profes-
sionals work together, the
better their clients will fare.

3.Don’t let clients skimp on
basic homebuyer protections
to try to save a few dollars at
the closing table. Get a home
inspection and a survey so
that buyers know what they
are getting. Buyers should also
get an owner’s title insurance
policy to protect their claim.
Title insurance rates have been
steadily coming down, so the

coverage is very affordable.

Defining success as helping
others around them grow, learn,
be personally and professionally
fulfilled and feed their families,
Matt and Sara are most grateful
for family and the friends who
have become family, as well

as their senior rescue pit-mix,

20 - February 2024

Layah. “She’s our four-legged
child,” they share. “Aside from
our days spent at First Virginia

Title, we work for her.”

When they are not working,

Sara and Matt’s activities tend to
revolve around kayaking, cooking
and eating. “We are big foodies,”
they mention. “If we’re not at Fat
Canary, Casa Pearl or Dominion
Dogs, we are probably cooking at
home; house specialties are cur-
rently green curry chicken fried

rice, BBQ ribs and pizzas.”

VYirginia
Litle & Escromw ..

Matthew & Sara Lindner

First Virginia Title and Escrow, LLC
757-221-0885
matt@firstvatitle.com
sara@firstvatitle.com

www.firstvatitle.com

MEDICAL PROFESSIONALS
PROGRAM

N
PHYSICIANS - PHARMACISTS - DENTISTS - VETERINARIANS

Fulton Mortgage Company has designed a mortgage program dedicated to making homeownership easy and
affordable for medical professionals’ including Physicians, Pharmacists, Dentists, Veterinarians and Doctors of
Podiatric Medicine (DPM). If you have a medical doctorate degree, this program may work for you.

* 100% financing? available for loan amounts up to $1.5 Million

* 95% financing? available for loan amounts up to $2 Million

* 90% financing? available for loan amounts up to $3 Million

* Mortgage Insurance not required

+ Up to 6% seller paid closing cost and prepaids allowed

« Gift funds are allowed from immediate family members

+ Student loan payments that are deferred for 12 months or longer are not included in the credit approval process
+ Find and close on new home up to 90 days prior to start of new employment

* 30 & 15 Year Fixed Rate® as well as Adjustable Rate* Options (5/6, 7/6, 10/6, & 15/6)

Jennifer Roberts
Mortgage Loan Officer
NMLS #: 1281769

757.225.4303
JeRoberts@fultonmortgagecompany.com
fultonbank.com/mortgage

FultonMOl‘tgageCompany

A Division of

Fulton Bank

Fulton Bank, N.A. Member FDIC. Subject to credit approval. '"Medical Doctorate degree required. Restrictions apply. ?Financing is based on the lower of either the appraised

value (fair market value) or contract sales price. 3Monthly payment for a $250,000 15-year term mortgage at 3.582% Annual Percentage Rate (APR) would be $1,774.71.
O —r Monthly payment for a $250,000 30-year term mortgage at 3.582% Annual Percentage Rate (APR) would be $1,108.43. Payment does not include amounts for taxes and
LENDER insurance and the actual payment will be greater. *Adjustable rates are subject to increase after the initial fixed-rate period.



PAUL & CAROLINE

BAUE!L

The Bauer Group Real
Estate Solutions

»> power couple

Story by Maddie Podish
Photos by Susan Fowler, Fowler Studios

Communication, patience, encouragement,
positivity and a sense of humor are pivotal to this
dynamic duo’s success. Paul Bauer retired as a
Senior Chief of the United States Navy after serving
for 21 years. His passion for new connections and
daily challenges redirected him to real estate after
utilizing his dual master’s degrees in healthcare
and business administration at his prior healthcare

management job. As Paul entered his fifth year as a
REALTOR®, Caroline’s office job in healthcare was leading
to burnout. “There were a lot of discussions and what-if
conversations,” says Caroline, “but | saw the potential of
what we could accomplish together and decided, let’s do it.” military community, making that con-

nection offers an extra level of respect,
In 2020, Caroline left her job at Sentara and dove into the waves  trust and comradery,” shares Paul.

of real estate with her husband. In the beginning, clear com-

munication led them to realize their unique strengths, making The ever-changing real estate market
their first year one of their best. is no match for the Bauer’s strategic
While Paul excels in handling planning and positive mindset. In late
clients’ experiences in the 2023, Paul obtained his broker and
field with his naturally loan officer licenses, allowing the
outgoing personality, team to become self-sufficient while
Caroline thrives in better serving their clients. These
the realm of orga- additional licenses have created what
nization, ensuring  they describe as a “one-stop shop” that
that every trans- presents their clients with an easy and
action is a well- smooth transaction during an often
oiled machine. challenging and monumental life event.
Because of their With a smile, Caroline expresses,
connection to the “Together, we are so much more than y
military lifestyle, what we are individually. Having my ! [
they have a deep best friend to share not only the wins ! t it
understanding of the with, but also to have a shoulder to ; |
challenges some of their lean on during the lows is the most n y £ ’
clients may face. “In the fulfilling part of working together.” - - ]
e = r &
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Two ongoing wins for
them are raising their
beautiful daughters,
Haley (19) and Avery
(12). As Haley powers
through her first year
at CNU studying social
work, Avery navigates
seventh grade. The fam-
ily’s movie nights are
filled with laughter and
energy as their three
kittens, Ziggy, Spam
and Olive, join in on
the fun. The couple has
shared many laughs,
including visiting both
Maine and Alaska and
never seeing a real
moose. “Caroline is
convinced they are fake

news,” chuckles Paul.

Along with traveling
and spending time
with family, the couple
enjoys recharging
through their favorite
hobbies. While Paul

HAVING MY

BEST FRIEND TO
SHARE NOT ONLY
THE WINS WITH, BUT
ALSO TO HAVE A
SHOULDER TO LEAN
ON DURING THE
LOWS IS THE MOST
FULFILLING PART
OF WORKING
TOGETHER.”

partakes in bike
riding, you’ll find
Caroline curled up
reading a book or
dancing. Everyone
in the family is a
huge college football
fan (go Buckeyes!), and
they try to travel to at least

one Ohio State game a year.
With each new client they work with, their circle grows.

Paul and Caroline share how they helped a couple find their

new home on the Hampton waterfront while selling their

24 - February 2024

previous home on Lake Anna. “While Lake Anna was
well outside of our usual territory, we were happy
to help our clients anywhere in the state,” explains
Paul. “Through the process, we became great friends

and still get together for dinner whenever we can.”

In their united front, Paul and Caroline embody the
belief that together, they are more than the sum of
their parts. Their strong communication foundation,
coupled with patience, encouragement, positivity and
a consistent sense of humor, enables them to tackle
any challenge they set their minds to. Their story is
an inspiration for those seeking to engage in similar

family ventures and discover fulfillment in the process.

No matter the time of day,
smart window treatments are...

convenient efficient

private

Whether you like waking up to beautiful morning sunlight, saving on energy costs in the
afternoon, or getting a little more privacy at night, the Budget Blinds Smart Home Collection

helps you program your window treatments to perfectly fit your lifestyle.

Il BUDGET"
B BLINDS

Style and service for every budget.’

757-250-2968 | BudgetBlinds.com

4436 JOHN TYLER HWY | WILLIAMSBURG VA 23185




RODRIGUEZ

IRON VALLEY
'REAL ESTATE
AND THE
PRESTIGE Y
AGENCY = . .

power.couple

Story by Maddie Podish
Photos by Charles Townsend Photography

|
|

Edwin Rodriguez, Managing Broker/Owner
for Iron Valley Real Estate Hampton Roads
(IVREHR), armed himself with knowledge
while preparing to purchase his first
home. His studious habits led the broker
supervising the transaction to challenge
Edwin to take the real estate course. “More
than 20 years later, | am still in the business

and assisting clients,” smiles Edwin.

As a veteran, Edwin served his country for 23 years
in the United States Navy, retiring as an Information
System Technician Senior Chief Petty Officer (ITCS).
Upon experiencing Mike Little’s rapid response

and straightforward approach as the Principal
Broker of IVREHR, Edwin recognized that becom-
ing a member of one of the fastest-growing bro-

kerages in Hampton Roads was imperative.

By his side is his wife, Rebecca, who served as a fraud
investigator for more than a decade at two of the largest
healthcare companies in the area. Needing a change of
pace, Rebecca shifted to supporting Edwin behind the
scenes of his thriving real estate career while enjoying
precious quality time with their grandchildren. Years
later, while contemplating a new career path, she saw a

familiar person post a job ad on Facebook. Kevin Torcia

sllR =

of The Torcia Agency -
Goosehead Insurance,
greatly impressed by
Rebecca’s inherently
compassionate nature
and later hidden sales
talent, promptly seized
the opportunity and wel-

comed her onto his team.

Fueled by her exceptional
work ethic, Rebecca
embarked on a signifi-

cant endeavor, launching
The Prestige Agency -
Goosehead Insurance on
February 1. This momen-
tous achievement was built
from her meticulous plan-
ning, dedication and passion
for providing extraordinary
service to her clients.
Edwin loves seeing his

wife thrive in a career she
genuinely loves. “Helping
clients find insurance that
allows them to afford the
home they want without
additional stress is so
fulfilling,” Rebecca shines.

As the couple journeys
deeper into their careers,
they have found that

clear communication and
open-mindedness allow
them to support and uplift
each other. “She’s my wife,”
shares Edwin. “It’s hard

not taking her struggles
personally.” Rebecca adds,
“Being able to be that out-
side perspective and keeping
the line of communication
open not just for advice,

but also as a soundboard,
truly lets us support each
other in our different fields.”
Edwin’s extensive network
of professionals and spit-fast
response time and Rebecca’s
organically growing sphere

keep the duo busy.
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Finding time for one another flows

When you think of a power couple, you think of the Rodriguezes!
Edwin and Rebecca are both hard-working, caring and fun

instinctively into their chaotic sched-
individuals to be around. They add to the IVRE culture in every

aspect. Two of the kindest souls | have ever met in life!” +*# REAL ESTATE
BN PHOTOGRAPHY

— Mike Little | Principal Broker-Owner, Iron Valley Real Estate Hampton Roads ﬂ;gﬁﬂ:;:?q

¥

ACHOSA

ules. The butterflies in their stomachs
still flutter as they enjoy making each
other laugh and having meaningful
conversations. “He’s my best friend,
not just my husband,” Rebecca beams.

Edwin enjoys taking every moment
Oy g Y l:} Architectural Photography

!:j Aerial Photography

{5) 20 Tours & Floor Plans

() video & virtual Tours

{:} Virtual Staging

() Residential & Commerclal
{2 social Media Marketing

(2 Evenits & Client Appreciation

to show off his gorgeous partner on
frequent date nights that shift to lis-
tening to music on their way home. In
their close-knit blended family filled
with love are five
children - Elijah
(23), Frankie (23),
Anjelica (21), Taina
(21) and Adrian (11).

Raised on a farm in Maddie Podish

Senior S5ales Executive

a quiet town with C: 757-634-8998

a strong sense of

family, Rebecca rec-
ognizes the impor-
tance of dedicating
time to family activ-
ities. This commit-
ment has resulted
in a home bursting
with laughter
during family game
nights, surrounded
by their children
and grandchil-

dren - Aubrey (7),
Kalani (3), Gabriel
(2) and Karlos (1).

Grateful for the
trust bestowed
upon him by clients
who choose him
over numerous
REALTORS® to
guide them through
one of the most
significant transac-
tions of their lives,
Edwin aspires to be
someone who self-
lessly assists those
around him, con-
sistently exceeding
the call of duty. In
awe of his work
ethic in real estate,

Rebecca knows

28 - February 2024

Edwin’s generosity and empathy start at home. Their drive
for exceptional service bonds them and allows clients

a sense of ease throughout the transaction process.

Edwin regularly shares with new agents, “You are only as
good as your knowledge of the contract and your team’s ability
to execute. Your team comprises lenders, home inspectors,
handymen and all other parties who assist in your transaction.

Pick your team WISELY! It will make or break your career.”

As they pave the way for their unique careers, their paths
intertwine. Though their journeys may differ, they ultimately

lead to a client finding their dream home.

Tina Carneal

Senior 5ales Executive .
2022 & 2023 Diamond Elite Producer
C:757-291-43948

E: tina-maddie@achosahw.com

Restoring your faith in home warranties

Show your team

some love with a special
luncheon or party.

Let’s get your event

on the calendar.

| Event Planning & Services
J (757) 897-1283

www.Wnper-*-::ﬂetiqueH-E:.cc-rn

Koren Lowson,
Fhotogropher

COMMERCIAL & REAL ESTATE PHOTOGRAPHY

Homas - Farms & Land - Luxury Properties - Busingss - Boats - RYs - Marinas - Wineries

Dromng Photos - HOR Photos - Yidea - Floor Plans - -Gulde 30 Tours - Virtual Staging

waChamelson Media

What kind of lasting impression are
you leaving with your clients on
closing day?

Custom closing gifts to celebrate your

clients — and have them talk about your
business for years to come.

LG
(804) 592-6589

purposedesigncompany.com/businesspartners

BUSINESS PARTNERS
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ONE CALL DOES IT ALL"! CELEBRATING

20,000+
¢ INSPECTIONS

SAFE HOUSE

PROPERTY INSPECTIONS

* SEWER CAMERA INSPECTIONS

= TERMITE/MOISTURE INSPECTIONS
* MOLD SAMPLING

= POOL INSPECTIONS

* PROPERTY SAMITIZATION

» TEAM OF INSPECTORS 3

* MULTIPLE TEAMS sy b

* QUICK REPORTS

L

PEST HEROES
R A

~
PEST HEROES

* REAL ESTATE/WDIINSPECTIONS

* TERMITE INSPECTIONS & TREATMENT

s SEASOMNAL PEST CONTROL

» CRAVWLSPACE & MOISTURE SOLUTIONS
= MOSQUITO & VECTOR CONTROL

* RODENT CONTROL & EXTERMINATION
* BREPAIR SERVICES

* FREE MOVE-IN PEST TREATMENT WITH EVERY INSPECTICON

(757) 418-0944
SafeHousePropertylnspections .com

We protect what matters

most, one family at a time.

“:..

L. Devon Garrett
Agency Owner/Broker
(757) 732-0971

devon.garrett@goosehead.com

i e
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2008 - 2023

(757) 367-8342
PestHeroes.com | CLASS A CONTRACTOR

ALL-N Clean

Queen of Clean

RESIDENTIAL & COMMERCIAL
MOVE-IN & MOVE-OUT

(757) 218-2654

FAQ

ABOUT THIS MAGAZINE

Welcome to Real Producers!
Some of you may be
wondering what this publication

is all about, which is why we have
created this FAQ page. Here, we
will answer the most commonly asked
questions from around the country regarding
our program. My door is always open to
discuss anything regarding this community — this
publication is 100% designed to be your voice!

Q: WHO RECEIVES THIS MAGAZINE?

A: The top 300 agents on the Peninsula in Hampton Roads,
VA. The Peninsula is defined as from the Chesapeake Bay
Bridge-Tunnel in Hampton to the greater Williamsburg area
and everything in between. We pulled the MLS numbers (by
volume) from January 1, 2023, through December 31, 2023,
in the Peninsula and Williamsburg area. We cut the list off at
#300, and the distribution was born. For this year’s list, the
production level for our group was between just below $5
million and $50 million in 2023. The list will reset at the end

of 2024 for next year and will continue to update annually.

Q: WHAT IS THE PROCESS FOR BEING FEATURED IN

THIS MAGAZINE?

A: The process is simple. Every feature you see has first
been nominated. You can nominate REALTORS®, agents,
affiliates, brokers, owners or even yourself. Office leaders
can also nominate real estate agents. We will consider
anyone you bring to our attention because we don’t know
everyone’s story, and we need your help to learn more. A
link to our nomination form is on our Facebook page (face-

book.com/peninsularealproducers).

Q: WHAT IS THE COST TO FEATURE A REALTOR®, AGENT
OR TEAM?

A: Zero, zilch, zippo, nada, nil. The feature costs nothing
my friends, so nominate away! We are not a pay-to-play
model. We share real stories of real producers based on

achievement and nominations.

Q: WHO ARE THE PREFERRED PARTNERS?
A: Anyone listed as a preferred partner in the front of

the magazine is a part of this community and will have

an ad in every issue of the magazine, attend our quarterly
events and be a part of our online community. We don’t

just find these businesses off the street, nor do we work
with all businesses that approach us. One or many of you
have recommended every preferred partner you see in this
publication. We won’t even meet with a business that you
have not vetted and stamped for approval, in a sense. Our
goal is to create a powerhouse network for the REALTORS®
and agents in the area and the best affiliates so we can grow

stronger together.

Q: HOW CAN | RECOMMEND A PREFERRED PARTNER?
A: If you have a recommendation for a local business that
works with top real estate agents, please let us know. Send

an email or text to joni@realproducersmag.com or call
757-348-7809.

DISCLAIMER: Any articles included in this publication and/or opinions
expressed therein do not necessarily reflect the views of The N2 Company
d/b/a Real Producers but remain solely those of the author(s). The paid
advertisements contained within the Real Producers magazine are

not endorsed or recommended by The N2 Company or the publisher.
Therefore, neither The N2 Company nor the publisher may be held

liable or responsible for business practices of these companies. NOTE:
When community events take place, photographers may be present to
take photos for that event and they may be used in this publication.

MURAWSKI

PHOTOGRAPHY

BOOK YOUR
SESSION NOW

¥

murawskiphoto.com ¢ 757.504.6461 * @murawskiphoto
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DISCOVER THE DIFFERENCE OF

WORKING WITH A BUSINESS THAT
CARES ABOUT YOU AND OUR @ “ ‘
First

A PERSONALLY TAILORED SETTLEMENT SOLUTION,
BECAUSE ONE SIZE DOESN'T FIT AlLL ‘vl I." l l. I .
“Litle & Escrow .
notary services to bring a trusted JOI N TH E FI RST VA
professional to customers out-of-state
e e FAMILY TODAY!
o

« In-person isn't feasible, need a virtual
technology solution? First Virginia
provides Remote Online Notarization 757-221-0885

(RON)! sara@firstvatitle.com

« Our concierge closer helps you at our
closing table, or your kitchen table, or
wherever is most convenient.

« We contfract with major, nationwide

@m photo + video

(678) 634-4650 | susan@fowlerstudios.net
fowlerstudios.net

INSURANCE
The Tarcia Agency

GOT
CLIENTS?

(757) 785-0448
TeamTorcia@goosehead.com
780 Lynnhaven Parkway, Suite 450 -
Virginia Beach 23452

bathtune-up

Breathe Life
Back Into Your

Bathroom

bathtune-up.com

Full Remodels

Bath Tune-Up
Williamsburg, VA

757.302.4577

Open Up b @
the Possibilities |
tfor Your Kitchen!

Retacing & Redooring
r\| aw ',|:‘_|[‘|/‘ 5

f E) =1 o | =
abinet Painting

A

e T { i 'l
uriginal lune-up
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(530) 492-8343. 670 Auburn Folsom Rd, Ste. 107, Auburn, CA 95603. VUAuburn.com. A VA approved lender; Not endorsed or sponsored by the Dept. of Veterans Affairs or any gov't agency. NMLS #1907
(www.nmlsconsumeraccess.org). Licensed by the Dept. of Financial Protection & Innovation under the CA Residential Mortgage Lending Act, License #41DB0-95680. Equal Housing Lender.

@k Veterans United.

= Home Loans

YEARS OF
THE N2 COMPANY

YOUR LOCAL
LOAN EXPERTS

Work with the Winning Team!

Wendy Pulliam

“From the very beginning of our home buying adventure, to our closing
date, this has been an amazing experience, and it's all due to the team
that we had! Thank you all so very much. My family and | are beyond
happy and excited to have our first home, and we owe it to all of you!”

25+ e of combined ex,beriehce

Contact vs

Al §' chellenberg

68 2% & O .

- Michael S., Virginia

WENDY PULLIAM

Senijor Loan Officer, NMLS #1200036 (L)
(757) 572-0279

b
ALl SCHELLENBERG

Senijor Loan Officer, NMLS #759461 (R)
(757) 892-4295



