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INDEPENDENT MORTGAGE CORPORATION G u a ra n tee

Trusted Partner for Customers, Realtors, and Lenders

“As a Realtor, Cobalt is my go to settiement company because they make life easier.

They are experts in handling the transaction, extremely detail oriented, always friendly and helpful in Fa i' rway Ca Sh G uarante e@ +

answering questions. | give my clients the BEST service possible and | look for the same in the settlement

company. They have my complete confidence and are a 10+ in my book.” Fai rway Ad va ntage@ pre_ApprOVa I* -

- Michelle Sagatov, with the Michelle Sagatov Group CONFIDENCE IN CLOSING

At Fairway Independent Mortgage Corporation, we understand the importance of being the most favorable
deal on the table. The winning combination of a Fairway Cash Guarantee® and a Fairway Advantage® Pre-
Approval will give you the buying power you need to compete with cash!

In fact, Fairway is so confident we will close that we will buy the seller's home if we cannot close for a
financing reason by the contracted date.

Fairway Cash Guarantee® Advantages: Additional Requirements/Details:
* Seller will receive a cash guarantee. * Borrower must have a Fairway Advantage®
_ Pre-Approval.
* Buyer can compete with cash offers.
o * Borrower must be financing with an FHA, VA,
* Borrower does not have to pay any additional fees Conventional or Jumbo loan (up to $1,000,000
to use this program. purchase price).
« If the guarantee is triggered, the seller may opt for « Borrower must be purchasing a single-family
F-Elirwa}-' to NOT bl..ly’ their hCIr‘I"IE'. Er‘ld ir‘IStE'afj W-E‘l|k residence or condc_

away from the deal with $10,000 paid by Fairway,
and the contract will be terminated.

Note: If the seller opts to have Faireay purchase their horme, Fairway will pay the appraised value or the contract price, whichever is lower.

Reach out to learn more!

7 FAIRWAY' ¢

IHCEPEMDENT MORTOACE CORPORATION ECAH HERE

PLANNIR

Branch Manager, NMLS 365493
Office: 703-868-9103
Fax: B66-544-1109

Kelly A Katalinas m et

Attorney Owned | Independent Title and Settlement Company

kelly katalinas@fairwaymec.com & Wighast Rated Morigage
www.kellykatalinas.com palue-  Sipiete fer Custemer

Contact Cobalt for:
Residential or Commercial Title Insurance & Settlement Services

3201 Jermantown Road, Suite 220, Fairfax, WA 22030

Seller Side Closing | REFI | Preparation of Legal Documents

CopyrightD 2023 Fairway Independent Morigage Corporation. NELSEZIES. 4750 3. Biltmore Lane, Madison, W1 S1T1E, 1-BBE-812-4300. Al rights reserved. This is not an offer to enfer into an agreement. Not all customers. will

guality. Information, rates and programs. are subject bo change withoul notice. All products are subject to credit and property approval. Other resfrictions and li jons may apgdy. Equal Howsing Opportunity. * Faireay Cash

Guarantee™ requires a Fairway Advantage® Pre-Approval. Fairway Advantage® Pre-Approval is based on a full review of the borower’s creditworthiness and is confingent upon there being no material changes in the

borrower's financial condiion or creditworthiness a1 the time of final loan approval. Final loan approval is subject fo the following conditions: (1) borrower has identified a suitable property, and a valid appraisal supports e

- proposed loam amount; 2] a valid tithe inssrance binder has been issued; and [J) borrower selects a morigage program and locks in an interest rate that will support the pre-approved monthly payment amount. Loan must closs
JE” P‘J’D Wa k ?GU Bd B,] GGU before the expiration date prowided in the pre-approwal. Offer not available on USDA, bond, or DPA programs. Sale of home proceeds confingency not allowed. Please note tha submitting verifying documentation is not 3 i et
F i & P : - | Iﬂltt o @ @ requi ol 1o receive an esti of closing costs associated with a mortgage loan. Fairway Independent Mortgage Corporation is not affilated with any government agencies. Materals are not from HUD or FHA. Licensed by w

_ (=1 [ tiee Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act, License Mo 41DBO-TE36T. Licensed by the Department of Financial Probection and Innervation usder the: California
ounder rinci pﬂ Drney co bﬂ|taattieﬁ19ﬁta£{}n‘1 Financing Law, NMLS 82249, Loans made or arranged purssand io a Califomia Residential Mortgage Lending Act License. Licensed by the K Department of Banking and Insurance. Faireay Independent Morigage Corporation e

NMLS ID #2289 [warw.nmisconsumeraccess.ong). Licensed in VA, DC, MD, FL. DE, NC, MJ, PA and C&
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design | prind | mail

$499B+

Funded in Logans
Since 2010

SCAN ME

eady to Achieve Your
Business
Resolutions?

g marketing strategy with innovative direct mail solutions

About loanDepot

Headquartered in Southern California, loanDepot is 1.63M+

a nonbank lender offering home loans nationally. ' B.prrc:wers served
The company operates Direct and Retail business Py 20
channels and is licensed in all 50 states, generating
loan production from several operational centers
and 200+ in-market locations across the country
loanDepot is an approved seller and servicer for
Fannie Mae, Freddie Mac and Ginnie Mae

Ability to
Lend in All
50 States

Create an engagin 0
and custom on-demand marketing materials. Reach a larger audience
with our 2.0 Address List Manager and access local, regional, and national

mailing lists for every market

Go to MyMarketingMatters.com to find our full product & service offerings

mymarketingmatters.com 301.590.9700

* Fixed and Adjustable Rate + Conventional + Reverse Mortgage
» Government (FHA, VA, USDA) + Manufactured Housing + Jumbo

+ Conforming and Non-Canforming + Foreign National + Renovation

+ Down-Payment Assistance Programs + State Bond Programs + Condo/Co-0ps

The best way to truly get to know us is by calling me
today. I'd be glad to provide more information on the

Schedule many loan programs we offer.

a
meeting.

Robert LeMay, CPA B A T LA ;: D B 3
(703)912-7862ex1¥210 LY - ¥ 4 o1 TIM KEI_LY Branch Manager « NMLS #376030

rlemay@lemayandcompany.com . ' = ;
LeMayAndCompany.com 1 e s : \ 3 D (E?I) 308-3660

timkelly@loanDepot.com
www.loanDepot.com/timkelly

& COMPANY erl)  Jonathan Astou

Accounting * Bookkeeping \
Business Planning ™ SRa=
Payroll » Tax Prep & More! J

iy, approval, Not afl p
I progrome w4
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Cover photo courtesy of Ryan Corvello Photography.

If you are interested in nominating REALTORS® to be featured in the magazine,

please email Wendy@kristinbrindley.com. “ord
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views

of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within To view our magazine online visit
the NOVA Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore,

novarealproducers.com and look o e
neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. ) HOME DESIGHN

or “Magazine” or scan this code. INSPIREL
ipasen enova) (703) 775-8777

(Password: connecthere#novarp)

BOOK YOUR FREE CONSULTATION TODAY!
info@inspiredhomedesign.com =+ www.inspiredhomedesignihd.com

2021 Selier’s Market Survey,” Real Estate Staging Association®
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PREFERRED PARTNERS

RP

ACCOUNTANT/CPA
LeMay & Company
(703) 912-7862
LeMay&Company.com

CHARCUTERIE

Curds & Cuts

(301) 674-0501
CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR
Winston’s Chimney Service
(703) 283-2764
WinstonsServices.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

DJ/ENTERTAINMENT
SERVICES

Gold Event Group
(301) 613-1676
GoldEventGroup.com

DOWNSIZING/

ESTATE SALES

Caring Transitions

(703) 627-0556
CaringTransitionsNOVA.com

ELECTRICIAN/ELECTRICAL
CONTRACTOR

Pro Electric

(703) 225-8222
ProElectricVA.com

ENGINEERING -
STRUCTURAL & SOIL

Soil & Structure Consulting
Ken Fraine, PE

Andy Fulambarkar, PE
(703) 391-8911
SoilandStructure.com

ESTATE SALES
Four Sales, Ltd.
(703) 256-8300
FourSales.com

8 - February 2024

HOME INSPECTION
Biller & Associates

(571) 528-6817
BillerandAssociates.com

Hurlbert Home Inspection
(703) 830-2229
HHInsp.com

Rn HomeTech
(301) 221-0357
RnHomeTech.com

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

HOME WARRANTY

ARW Home

Anne Lang

(703) 932-5754
ARWHome.com/RealEstate

Cinch Home Services
(800) 247-3680
CinchRealEstate.com

Old Republic Home Protection
Perry Bocson

(540) 498-5632

ORHP.com

Super Home, Inc.
(703) 817-5773
HelloSuper.com

INSURANCE
Boizelle Insurance
Partnership

Bret Boizelle

(301) 948-2010
Boizelle.com

JUNK REMOVAL
123JUNK

(703) 400-7645
123JUNK.com

It's Haul Good
(703) 646-9194
ltsHaulGood.com

them for supporting the REALTOR® community!

MARKETING SOLUTIONS
My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MORTGAGE
ALCOVA Mortgage
Toni Hill

(703) 996-9705
ToniHillTeam.com

Embrace Home Loans
(703) 783-2322
TheMortgageAce.com

Fairway Independent
Mortgage Corporation
Kelly Katalinas

(703) 868-9103
KellyKatalinas.com

First Heritage Mortgage
Sylvia Bae

(571) 251-9854
BaeTeam.com

loanDepot

Tim Kelly

(571) 308-3660
loanDepot.com/TimKelly

Primary Residential
Mortgage Inc.

Aaron Matty

(443) 375-6466
PrimeRes.com/AMatty

Vellum Mortgage
Nathan Burch
(703) 350-4000
NathanBurch.com

MOVING - INT’L/LOCAL/
LONG DISTANCE
Shipping Solutions
Worldwide

(301) 926-3600
ShippingSolutions
Worldwide.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

MOVING / STORAGE
Certified Master Movers
(703) 296-4528
CertifiedMasterMovers.com

HuberWilmot Moving
& Storage

(703) 488-7117
HWmoving.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

MG Moving Services
(571) 288-3840
MyGuysMoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

PEST CONTROL
My Pest Pros
(202) 255-4886
MyPestPros.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PHOTOGRAPHY-

REAL ESTATE

Amazing Listing Photos
(703) 340-3880
AmazingListingPhotos.com

PRINTING / PROMOTIONAL
Silverado Printing, LLC

(703) 407-0268
SilveradoPrinting.com

PROPERTY MANAGEMENT
Circle Property Management
(703) 592-6802
CirclePM.com

REMODELING/BUILDING/
HOME IMPROVEMENTS
Sauvage Design & Build
(229) 392-1446

Robert@sauvagedesignbuild.

com

ROOFING

DryHome Roofing & Siding, Inc.
(703) 230-7663

DryHome.com

Preferred Staging, LLC
(703) 851-2690
PreferredStaging.com

Town & Country Staging
(800) 683-6683
TownAndCountry
Movers.com/Staging

SENIOR MOVE MANAGEMENT
Town & Country Move
Management

(202) 997-3324
TownandCountryMovers.com/
Move-Management

TITLE SERVICES
Cobalt Settlements, LLC
(703) 350-5157
STAGING CobaltSettlements.com
Inspired Home Design, Inc.
(703) 775-8777
InspiredHomeDesign.com

Eastern Title & Settlement
(240) 403-1285
EasternTitle.net

Kensington Vanguard
National Land Services
(703) 637-9165

(703) 794-2101
KV-DCMetro.com

MBH Settlement Group
(703) 277-6806
MBH.com

Pruitt Title
(480) 203-6452
DCTitleGuy.com

TRANSACTION COORDINATOR

Scalable RES
(703) 639-4166
Facebook.com/ScalableRES

VIDEO MARKETING/BRANDING

Changeover Media
(703) 728-1230
ChangeoverMedia.com

VIDEO PRODUCTION &
MARKETING CONTENT
Best Side Story Media
(305) 409-8118
BestSidestoryMedia.com

VIDEO SERVICES
HD Bros

(833) 437-4686
HDBros.com

VIRTUAL ASSISTANT
Cyberbacker Virginia
(703) 672-0687
Cyberbacker.com

b Ge
northAmerican.

A s e b e e

Sales@invan.com | Movelnterstate.com

Expert senior moving services
for stress-free moving

Storage

Packing services

Furniture layout

Decluttering/downsizing

Professional organizers

Unpacking (settling-in service)

Call Sherry Skinner to learn about preferred
pricing and special programs for your clients.

703.226.3282

NOVA Real Producers - 9




ABOUT THIS MAGAZINE

Ever since we
launched NOVA
Real Producers
six years ago,

T have heard

some of the same

™

questions from many of you. I figured it would
be most efficient to publish the answers here

in case more of you had the same questions.
Remember, my door is always open to discuss
anything regarding this community — this publi-

cation is 100 percent designed to be your voice!

Q: WHO RECEIVES THIS MAGAZINE?

A: The top 500 agents in the Northern Virginia
(NOVA) area. We pull the MLS numbers each
year (by volume) for agents licensed in our
Northern Virginia service area, including
Alexandpria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County and
Prince William County. We cut off the list at
number 500, and the next year’s distribution is
born. We did this again in January, based on the
new top 500 agents in sales volume for 2023.
Based on 2023’s list, the minimum production
level for our group is $14.05 million. The list will
reset again at the end of 2024 for the following

year and continue to update annually.

Q: WHAT IS THE GOAL OF THIS MAGAZINE?
A: We believe that we are better together. When
we surround ourselves with other successful,
like-minded people, we grow to new heights.
Real Producers is a platform that brings together
the most elite individuals. We take the top 500
real estate agents and our preferred partners
and we build an exclusive community around
that group. We share their stories, successes,
and upcoming events — really, anything that
will connect, inform, and inspire, we put in our

monthly publication.

10 - February 2024

Q: DOES REAL PRODUCERS
HAVE EVENTS?

A: Yes! We will have specific
networking events throughout

the year.

Q: WHAT IS THE PROCESS

FOR BEING FEATURED IN

THIS MAGAZINE?

A: It’s really simple — every
feature you see has first been
nominated. You can nominate
other REALTORS® (or your-
selves!), affiliates, brokers,
owners, and office leaders can
nominate Realtors as well. We
will consider anyone brought to
our attention because we don’t
know everyone’s stories, so we
need your help to learn about
them. A nomination currently
looks like this: you email us at
wendy@kristinbrindley.com with
the subject “Nomination: (Name
of Nominee).” Please explain
why you are nominating them

to be featured. It could be that
they have an amazing story that
needs to be told — perhaps they
overcame extreme obstacles, they
are an exceptional leader, have
the best customer service, or
they give back to the community
in a big way. The next step is an
interview with us to ensure it’s a
good fit. If all works out, then we
put the wheels in motion for our
team to write the article and for
our photographer to schedule a

photo shoot.

laysiiand ‘Asipung unsuy Ag

Q: WHAT DOES IT COST

A REALTOR/TEAM TO

BE FEATURED?

A: Zero, zilch, zippo, nada, nil.
It costs nothing, my friends, so
nominate away! The only small
fee you may incur would be for
professional lifestyle photos for

the article.

Q: WHO ARE THE

PREFERRED PARTNERS?

A: Anyone listed as a “preferred
partner” in the front of the mag-
azine is part of this community.
They will have an ad in every
issue of the magazine, attend our
events, and be part of our online
community. We don’t just find
these businesses off the street,
nor do we work with all busi-
nesses that approach us. One

or many of you have personally
referred every single preferred
partner you see in this publica-
tion. Our partners hold a special
piece to this puzzle since their
partnership helps support our
monthly publication. Without

them, we wouldn’t be able to

feature our top agents or host our

social events.

Q: HOW CAN | REFER A
PREFERRED PARTNER?

A: If you know and want to
recommend a local business that
works with top Realtors, please
email Lexy@kristinbrindley.com,

and let us know!

Patrick Page

We'll be

your long-term
partner in property
management so
you can...

Enjoy life
Grow Your Business
Dream Of The Next Adventure

® Vacancy Marketing ® Tenant Screening ® Rent Collection

fmd Circle

Property Management

703.592.6802

circlepm.com

® Property Maintenance ® Financial Reporting ® Eviction Protection

Give me a call today, and let's
start a great partnership!

A GREAT Partnership Awaits!

Schedule a FREE business evaluation!

"I was referred to Cyberbacker by a real estate agent. I'm so
glad | hired them! I'm closing more loans specifically due to
the tasks | have them working on." - Steve K.

Amina Basic 0
(571) 410-0661 IT
Va@cyberbacker.com View All Of Our Services! . ] .-n-

cyberbacker.com

EIL.....

§ @cyberbackervirginia
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MEET THE NOVA REAL PRODUCERS TEAM
4

Z(C the loan

officer you work with!
If you're searching for
_ RS s AN, a new partnership, give
Fisinprnder B Wesdyfons | Sonnecr me a call! I'd be happy to

the rest of the | ShOW yOU Why WOFking
with me is different.

Lexy Broussard Zachary Cohen Ryan Corvello
Sales Manager Writer Photographer

Don't Just Be Ordinary - .\ . .\ TONI HILL

When You Can Be | | | L
i NMLS ID: 1657634

EXTRAOI’dinaI'y . 1 (703) 996-9705

toni@tonihillteam.com

With Our ' tonihillteam.com
Bespoke Packages

'TONUIH!I Lé‘EAM.

MDRTGAGE ADYV

@ ALCOVA

MORTGAGE

SO0RS

Transaction and Listing Coordination. [=] [=]
Schedule a consult -

One size doesn't fit all. with our transaction

ALICIA BROWN | FOUNDER & CEO coordination team. N
703.639.4166 | info@scalableres.com | ScalableRES.com E
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DY publisher’s note

Hello Real Producers of Northern Virginia,

February is synonymous with love, and it’s the perfect
opportunity to examine the connections we cherish in our
daily lives. Considering our nation and industry are navi-
gating considerable upheaval, the importance of nurturing
relationships has never been more paramount. NVow is the
time to step up by offering encouragement and support in
every way we can. In the good times, leading with love is
a powerful practice, and in challenging times, it becomes

even more impactful!!

With Valentine’s Day on our radar, let’s seize the chance to
elevate our expressions of love. Beyond romantic gestures,
consider creative ways to bring smiles to the faces of your
loved ones and your professional network. Is it the right
moment to send notes of appreciation to past and prospec-
tive clients? Perhaps it’s time to break the digital mold and
pick up the phone for a heartfelt conversation, a simple yet

exceptional act in today’s tech-driven society.

As top producers, you hold a special place in the commu-
nity, and many of you are already giving back in various
ways. It doesn’t have to be a massive time commitment;
find a cause you’re passionate about, and contribute in a
way that feels genuinely good for you and makes a signifi-

cant impact for others.
Speaking of genuine connections, we encourage you to

attend our upcoming Real Producers events! These gather-

ings are a celebration of your achievements — a chance to

14 - February 2024

let your hair down, have fun, and network with the best of

the best in our local real estate market!

Looking ahead, mark your calendars for the Industry
Insights Masterclass on March 13th! It’s not just another
panel — it’s an opportunity to learn from and collaborate
with leaders in the industry. Keep an eye on your inbox for

your exclusive invitation!

Wishing you a February filled with love ... and we can’t

wait to see you soon!!

With gratitude,

Kristin Brindley
Owner/Publisher

NOVA Real Producers
313-971-8312
Kristin@kristinbrindley.com

www.novarealproducers.com

KRISTIM BRIMNDLEY

ERTREPREMELR, CORMECTOR, PUBLISHER

FOOD FOR THOUGHT
How can you infuse love and appreciation into your

daily interactions, both personally and professionally, to
create meaningful connections this month and beyond?

SAVE THE DATE!

NOVA

R®| REAL PRODUCERS.

powered by

PRESENTS

INDUSTRY

INSIGRTS

oo
oo
[=]=]

March 13, 2024 Location TBD

Transform each space
into an unforgettable
experience.

Turnkey Staging Solutions
Experienced Team of Designers
Pay at Closing

TOWN & COUNTRY
STAGING

Contact Us at 1-800-683-6683 Siane s Sioren ove —:

townandcountrymovers.com/staging
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BY THE NUMBERS

HERE'S WHAT NOVA'S TOP 500 AGENTS SOLD...

15,547

12.3 BILLON
SALES VOLUME
TOTAL TRANSACTIONS
LISTING SIDE
TRANSACTIONS

BUYING SIDE
TRANSACTIONS

AVERAGE
SALES VOLUME I
PER AGENT

QD

TRANSACTIONS
PER AGENT
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e
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TOWN & COUNTRY MOVERS, INC.

___Experienced, Reliable, Trusted | The DMV's top mover for over 45 years

r -
TOWN j COUNTRY

MOVERS .

- 703-560-8600 | B00-683-6683
Cﬂ” tﬂ'day fDr = frEE' EstlmatE! www.townandcountrymovers.com

HOUSEWARMING GIFTS
YOUR CLIENTS WILL LOVE

INTRODUCING @
WUSTHOF

SIWERADD ..z sofims st
PRINTING
A Full-Service Print Marketing Company

If you can imagine it, we can print your brand on it.
SilveradoPrinting.com

GIVE TIM A CALL TODAY TO
DISCUSS YOUR CLOSING GIFTS.

TIM MCCARTHY PRESIDENT
703.407.0268 // Tim@SilveradoPrinting.com

PROMOTIONAL PRODUCTS * EVERY DOOR DIRECT MAIL (EDDM)
CLOTHING & APPAREL ¢« SIGNAGE * & MORE!

18 - February 2024

) EASTERN

% TITLE & SETTLEMENT

N Youtt LV E D oes Sorvice! (o

Let Eastern Title bring a unique convenience & peace of
mind to your buying & selling process today!

\WE CLOSE ANYWHERE. ANYTIME.

240-403-1285 | EASTERNTITLE.COM

Rockville (Corporate Office) 6100 Executive Blvd Suite 410, Rockville, MD 20852
Falls Church (Admin Office) 112 E Broad Street, Falls Church, VA 22046
Arlington 4113 Cherry Hill Rd, Arlington, VA 22207
Ocean City 1113 Manklin Meadows Unit 1, Ocean City, Berlin MD 21811
Baltimore 16 E. Lombard Street, Suite 400, Baltimore, MD 21202




Action Steps

for REALTORS® to Take to

Have a Great

2024

I have to admit something, this is my least favorite time of
the year as it relates to our industry. Instead of the holi-
day season, I like to refer to now as “separation season.”
Everything we do in real estate, lending, and title is in a lag.
The action items we identify and steps we take today are

going to affect our business in the new year.
I agree that everyone needs time off and family time, but also

recognize that people are making home-buying and selling

decisions for 2024 right now. To prevent a slow start to your

20 - February 2024

2024 business, here are four action items Realtors should

take between now and the end of the year.

1. Update Your Database/Sort It

We are all so busy throughout the year we don’t spend the
amount of time we should inside our databases. This is a
great time to go into your CRM and not only update your
database to confirm the contact information is up to date,
but to sort it. By sorting it, I mean by ranking your clients

A, B, and C, and perhaps deleting old contacts that have little

to no relationship to you. By reorganizing your database and
updating it, you will have a clearer picture of who you need
to be talking to, spending time with, and reconnecting with
to expand those relationships.

In many instances, Realtors’ databases become stale over the
years because they fail to dig deep and clean them up. Take
this step over the next two weeks, and it will help you get
your business moving with the right people in 2024.

2. Call All Your Past Clients

Yes, call them. 2023 has been challenging for most, and showing
gratitude is important, especially for those who chose to buy
and sell with you this year. Use these next couple weeks to call
all of your past clients and thank them for the relationship, and
for trusting you, and make sure they know about your upcoming
spring client event, market update seminar, or whatever great
things you have planned. They trust you. Now, it’s your job to
get inside their network of other trusted people. This starts by
expanding the relationship and showing gratitude.

3, Make Video a Priority
Video is the best way to convey a value message to a target

audience. Embracing video and making it your friend is a

must, whether you start a YouTube channel or beef up your

pDRYHOME

Roofing & Siding,. Inc/
Is Your Buyer:

The Market ForZ

ROOFING - WINDOWS

SIDING & GUTTERS

Instagram account by creating educational reels. If you have
dodged video as part of your marketing plan for 2024, realize
you are not marketing to yourself, and the people who can

be your next clients prefer watching video content. Leapfrog

your competition and make video a priority in 2024.

4. Be Consistent

Ever go to the gym in January? Busy. What about March?
Pretty much back to normal traffic. It’s easy to get started,
but tough to stay consistent, especially when things are
tough. Creating success in 2024 begins and ends with consis-
tency. Be consistent with your calls, follow-ups, and events,
shoot videos, and develop more valuable relationships. Let’s

make 2024 your best year yet!

Wade Vander Molen is senior vice presi-
dent of business development at Pruitt
Title LLC in the Northern Virginia/
Washington, D.C., area and has been
in the title industry since 2005. Wade

helps real estate professionals with all
facets of their marketing and teaches a
new, sustainable business model to help them grow their
businesses. You can visit Wade at www.DCTitleGuy.com.

When it comes to the exteriors, trust the experts!

703-230-ROOF (7663) - DryHome.com

Fairfax County, Loudoun County, Arlington County and Prince William County
45921 Maries Rd, Suite 100 - Sterling, VA | ﬁ @DryHome
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P» legal hotline

By Maureen Ruthman, Esq.

The Importance of Knowing the

STATUS
OF lITLE

The manner in which title is held by the owners of real property determines

who must sign the residential sales contract. Further, if the owner of record
has passed away, it’s important to know if the probate court will need to be

involved. Similarly, buyers may take title in different ways and this will affect

what happens to the property in the future if an owner dies.
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UNDERSTANDING THE VARIOUS WAYS TO HOLD

TITLE IN VIRGINIA:

+ Anindividual can hold title in his or her own name.
When that individual dies, the title to the property
will transfer in accordance with a probated will, if one
exists, or pursuant to the laws of intestacy if no will
exists. In either circumstance, in order for the property
to be sold, it will be necessary for a representative of

the deceased owner to file documents with the probate

court in the jurisdiction in which the property is located.

The exception is if the deceased owner recorded a
Transfer on Death Deed. In this case, the Transfer on
Death Deed will dictate who inherits the property, and
all that will be required to sell the property is the own-

er’s death certificate.

+ Two or more owners can hold title as tenants by the
entirety with the common law right of survivorship
(for married couples only), as joint tenants with com-
mon law right of survivorship, or as tenants in com-
mon. Tenants by the entirety or joint tenants with the
common law right of survivorship means that when one
of the owners passes away, title immediately passes to
the surviving owner(s) by operation of law. The will of
the deceased owner does not need to be probated as the
property passes immediately to the surviving owner(s)
outside the will. The only difference between tenants
by the entirety and a joint tenancy is that tenants by the
entirety is a benefit offered only to married couples to

protect the property from individual creditors.

Tenants in common means that when one owner passes
away, the property does not pass to the surviving owner,
but rather passes in accordance with the deceased

owner’s will. If the deceased owner does not have a will,

the property will pass according to the laws of intestacy,

which is governed by Virginia statute. When the deceased

owner has a will, the will must be filed with the probate
court, along with a list of heirs and a sealed death certif-
icate. When the deceased owner does not have a will, a
real estate affidavit must be filed with the probate court,

along with a list of heirs and a sealed death certificate.

NOTE: If the deed was not drafted properly to state the
intent of how title is held, title will default to tenants
in common and will not pass to the surviving owner by
operation of law. This can trigger the unintended need
for documents to be filed with the probate court and

judgments may unnecessarily attach to the property.

Title can be held by the trustee(s) of a revocable
trust. When the settlor (creator) of a trust, who is
typically also a trustee, passes away, the terms of the
trust will determine the successor trustee, who will
usually have the authority to sell the property. When
the settlor of a trust passes away, his/her will does
not need to be probated because the property will pass

outside of the will.

+ Title can also be held by a limited liability company

(LLC) or a corporation. This is usually done when
the owner is an investor and trying to limit the risk of
liability of owning numerous properties and to take

advantage of tax laws.

DOCUMENTS NEEDED FOR SETTLEMENT:

When the property is in a trust, the title company will
need a certificate of trust and may also require a full
copy of the trust agreement.

When an owner of record passes away, including the
trustee/settlor of a trust, the title company will need a
copy of the death certificate.

When probate documents need to be filed, the title com-
pany will need a copy of these documents, which are
typically available in the public records and are secured
through a title search.

When the seller is an LLC or a corporation, the title
company will need the articles of organization, the oper-

ating agreement, and a certificate of good standing.

Having a working knowledge of what is triggered by

the death of an owner can help agents in preparing the

contract and advising the client which documents will be

needed, and if the client needs to seek the assistance of an

estate attorney for probate filings.

Maureen Ruthman has been with MBH Settlement Group, LC, for 10 years. Maureen has been
licensed to practice law for 30 years and has practiced in the areas of commercial litigation,

civil litigation, real estate, telecommunications, and contract law. Maureen grew up in the
northern suburbs of Chicago and has lived in Northern Virginia for the past 13 years.
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WHY REAL PRODUCERS CHOOSE ﬂm

OUR 1-2-3 PROCESS NO OB 15 TOO SMALL

We have a defined process for sorting and Our volume based pricing means that you only
donating your items to a robust network of local pay for what we haul away.
municipalities and non-profit erganizations. Qur

objective is to maximize what can be recycled 1,
and donated and minimize what ends up in the II'E ﬂ ‘ M Ef'ﬂm’ Wﬁp
landiill. Our entire brand is built around this Bﬂgf"ﬁgg

process!

LIGHTNING QHICK TURNAROHND

Qur size allows us to turn around projects in their stuff qo.
hours or days, making you look like a hero

to your client! |s your listing going to closing m‘lﬂ‘ Efm BHSIHE%

tomomow? Don’t worry - we've got you covered - i ,
today! Seventy percent of our business comes

through referrals from previous clients and
HOME PROTECTION IS OUR
PRIORITY

We undtrsl.:nd how emotional and stressiul a It i:’h::d*"“'d ““"‘1,“" find "'""'Itl“bt“"'t ;
‘ o , persona coupons for your clients, please
n '“d“ b'd d“d w thr' ve in reach out to one of our team members:

local business partners. We believe this is a
testament to the quality of our services and our
commitment to the client experience!

Qur professional haulers will protect the doors, T

floors and banisters so that you don't have to WE m m'l' Collin Wheeler

worry about one project turning into multiple. We're a local, independently owned business {T03) 956-1415
servicing only the Washington DC Area. cwheelen@i22junk.com

(703) 400-7645 - winw.23mk.con | ® @

T-PONATE 2 - RECYCLE 3 - PISPOSE

N

- You and Your Client’s
Will Rn Homelech

o
Tl |

Detailed, fully illustrated reports
summarized for your transactions
addendum & yet informative for

first-time home buyers.

Well conducted and

detailed home inspections.

CLOSE MORE
TRANSACTIONS!

Tony Fernandez
Founder and
Lead Home Inspector

Fluent in English & Spanish
Speaks Italian and French

CALL OR EMAIL om
Us To DAY! HOME INSPECTION SERVICES

301-221-0357 | tofernandez@yahoo.com | rnhometech.com
Serving MD, VA and DC Metro area

Sconabove & take Lour,
business to the next level.

www . aitoolreport.com
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MY GUYS MOVING

| Award-winning, Residential & Commercial

' Local, Regional, National Moving & Storage

(703) 406-9605 * MGmoving.com

WASH

Hurihem\hrglmu

A G A Z

BUSINESS JﬂlillIHﬂl.
0000000

—— MOVERS ——

WINNER

_ Movmg
1 Services

Terry Williams

(571) 288-3840
twilliams@mgmoving.com
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Kenny Howard is
Marketing & Sales
Manager of DryHome
Roofing & Siding.
(Photo by

Ryan Corvello)

A Rosy Outlook

The growth of the roofing industry
over the last several years has invited
increased competition in the northern
Virginia area, but Kenny’s team is
more committed than ever to being
the best in the business. While other
companies hire independent contrac-
tors to complete weather-damaged
repairs, DryHome has maintained
aroofing crew consisting solely of

company employees.

Community involvement is a priority
at DryHome. The company sponsors
several local youth athletic teams and
organizes the annual Loudon Lyme
5K race to raise awareness for Lyme
disease. Every Christmas for the past
21 years, they have gifted a new roof

to someone in need.

When he’s not busy working, Kenny

enjoys spending time with Bri, their

10-year-old daughter, Alexis, and

a puggle named Otis. The Howards

are active spectators at their

daughter’s soccer games and all-star
cheerleading competitions. Kenny

is also an ardent sports fan, partic-
ularly when it comes to cheering
for the Baltimore Orioles and the
Miami Dolphins. But baseball is his

favorite sport.

“I now enjoy playing in an adult
softball league for men,” Kenny adds.
“The owner of DryHome has gra-
ciously sponsored several of my soft-
ball teams’ tournaments, which has
allowed me to tie together two things

that I am passionate about.”

Kenny sticks by the
motto, “Success is no
accident. It is hard work,
perseverance, learning,
studying, sacrifice and,
most of all, loving what

you are doing.”

He and the staff at
DryHome Roofing &

Siding will continue to

Kenny Howard and
his wife, Bri, with
their daughter Alexis
(Photos by

Ryan Corvello)

provide each client with the
best experience possible when it
comes to improving and repairing

home exteriors.

pRYHOME

Roofing & Siding, Inc.

For information on any exterior
home project, give Kenny Howard at
DryHome Roofing & Siding a call at
703-230-7663.

NOVA Real Producers - 29




WE'LL HELP YOU BE A
REALTOR SUPERHERO

When you work with the experts at Caring Transitions,
you'll look like a superhero to your real estate clients.

From relocation/move management to estate sales,
and liquidations to clearouts, we'll do all the work
needed to get your listing ready faster and easier with

one point of contact.
» Downsizing « Free Consultations
« Space Plans « Clear Outs/Liquidations
» Senior Move Management « Estate Sales/Online Auctions

» New Home Set Up » Donations/Trash Disposal

ONE COMPANY, ONE CALL AND WE TAKE CARE OF IT ALL
Let us do all the work - from packing and organizing to photos and
descriptions, we'll liquidate your client's home stress-free.

Terry Kern
tkern@caringtransition.com
‘ (571) 441-0996
Rl CaringTransitionsNOVA.com

01
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&
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Tom & Lieann Wade
twade@caringtransitions.com
(571) 441-0996

o Carmg

ransztwns

Senior Relocation = Downsizing = Estate Sales

CaringTransitionsLoudoun.com

Amazing Listing Photos

Amazing Photos, Videos, and 3D Tours to Sell
Your Listings Faster

Exclusive Offer

for Real Producers
Up to E E

$200 OFF

Ofakesr:

AmazingListingPhotos.com
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Winston’s

CHIMNEY SERVICE

winstonsservices.com
COZY HOME
ARE YOU READY?

34 Years of Excellence

@ Your Trusted Fireplace Solution

% Servicing the Nation's Elite

¢ Top-quality Service and Certified Experts

& 5- Star Reviews & Satisfaction Guarantee

Secure Your Perfect Fall Now

271=520=-5703

BOOK
NOW

)

\

BAE TEMM

AT FIRST HERITAGE MORTGAGE

-

e
&

FIRST
HERITAGE

MORTGAGE

15 Years Experience | Rating on Google | Bilingual: English/Korean

This is an advertisement and not a guarantee of lending. Terms and conditions apply. All approvals subject 1o underwriting guidelines
Preparad 12/5,/2023. First Heritage Martgage, LLC Company NMLS ID 286548 (wwwonmlsconsumeraccesson)
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ELEVATING THE

EXPERIENCE

Blake and Leah Davenport are creating a new standard
in-the real estate industry with their innovative, proac-
tive approach to the entire process. Team leaders of The
Davenport Group with RLAH @properties, the duo is
carving a niche for themselves by turning the stressful
and emotional process of buying or selling a home into an

unforgettable experience.

FROM CUBICLES TO CREATING DREAMS

Prior to real estate, Blake was with IBM and Leah started her
career at Ernst & Young’s Risk Advisory practice before tran-
sitioning to event planning. Blake was the first one to make

the leap to real estate in 2016.

“We didn’t love our corporate jobs and sitting in cubicles

and wanted to work for ourselves,” Blake explains.

In 2017, Leah earned her real estate license and worked
part-time alongside Blake until 2020 when COVID-19
arose and interest rates dropped. Their business took off,

propelling Leah to join forces with Blake full-time.

Starting as a team in 2018, The Davenport Group has rap-
idly grown to include eight agents and five full-time staff.
In 2022, their 118 transactions totaled $78 million in sales

The Davenport Group
(Photo by Raul Rivero)

volume; and as of this writing, they are projected to bring
in $68 million by the end of 2023.

Seeing agents go from no experience in real estate to
becoming successful brokers, each doing over 20 to 25 sales
per year, is one of the most fulfilling parts of their jobs. “It
is our goal to change the lives of every member of the team.
‘We want this team to be a launch pad for our agents to have

success and begin their career,” Leah remarks.

A PERSONALIZED APPROACH

The Davenport Group’s motto, “Discover an Unmatched
Real Estate Experience” sets them apart in the northern
Virginia housing market. From personalized DoorDash
surprises to coordinating renovation and design, and even
covering hotel costs for clients when their homes are on
the market, Blake and Leah’s team infuse fun into a stress-

ful process. The perks do not stop after closing day either.

“Once our clients close on their home, they become part of
our ‘DG’ family, where we love on them as much as possible,”
Leah smiles. “Lifetime clients have opportunities to go to
Washington Nationals games, enter to win vacations at our
Airbnbs in Florida and in Shenandoah or have the opportu-
nity for a free Starbucks drink just by scanning a QR code.”
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INTRODUCING
a] TOWN & COUNTRY

MOVE MANAGEMENT

ONCE OUR CLIENTS CLOSE ON THEIR HOME, THEY
BECOME PART OF THE ‘DG’ FAMILY, WHERE WE LOVE
ON THEM AS MUCH AS POSSIBLE.

= .-'_ - — et

—Blake and-Leah-Davenport
lead The Davenport Group at =
RLAH @properties in Arlington.
(Photo by Ryan Corvello) £

In addition to amazing client appreciation, a
focus on social media with a specialization in
Arlington has been a key factor in the Davenport
Group’s rapid growth. Their local Instagram
account, @DiscoverArlington, has become a life-

style resource for over 27,000 followers.

“Besides giving our listings great exposure to a
very targeted local audience, this allows us to
meet so many business owners and members of

the community,” Blake points out.

BEYOND REAL ESTATE

Blake grew up in Kennett Square, Pennsylvania,
and Leah is from a small town outside of
Scranton. The couple met in 2013 while they were
both students at Pennsylvania State University
and were married five years later. Recently, the
Davenports welcomed their first child, Liam
James, to the family, joining mini-labradoodle,

Nala, at home.
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“When we’re not busy working, we love traveling all over the
world,” Leah shares. “Our favorite places we’ve been to include
Hallstatt, Austria, and the Amalfi Coast in Italy.”

The couple also firmly believes in giving back to the community

by partnering with charities after each closing. DG has donated

over $50,000 to local charities, such as Lucky Dog Animal Rescue,
Doorways, Sunflower of Peace, Arlington Food Assistance Center, and
the Theatre of Washington.

Looking ahead, the Davenports aspire to be the number one team in
Arlington. They hope to bring on more agents every year and to keep
raising industry standards. They also dream of one day owning a

home in San Diego overlooking the water for family to visit and enjoy.

“Our parents were both tough on us and expected the best of us,”
Leah concludes. “My parents, especially, always made sure I was
involved in the local community and giving back. Our parents
taught both of us the importance of working hard and going after
what we want, which definitely helped shape our hard-work ethic

and desire to want more out of life.”

*A Division of Town & Country Movers

Call today or request an estimate online!
(301) 450-2023 = TCmovemanagement.com




EVENT GROU

Lurwrious Evenl

SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN

(301) 613-1676
GoldEventGroup.com

CERTIFIED

M- VERS

Whether moving a whole house, office, or just a few items,
Certified Master Movers can relocate anything anywhere in
the world. They’ve been doing it for 40+ years.

Gregg Day worked his way up from laborer and driver. His

teams are professional, career movers vetted for experience,
backgrounds, and attitude. From local to long-distance and
international, each move gets the same superior level of care. '

—Q—

"I'love what | do. We're helping people in one of the most
stressful times of their lives. It's a very personal service, and
we've handled tens of thousands of moves. No matter the size
or distance, we get the job done right, alleviating the stress
that comes with moving."

Gregg Day, Owner | Certified Master Movers ¥

-+
u,
e e LOCAL, LONG DISTANCE AND INTERNATIONAL MOVING EXPERTS

" %7 LET'S MOVE! CALL TODAY: 703.704.5127 | certlfledmastermovers com

INSPECT | CONSULT | EDUCATE

Proudly Servicing D.C., MD, VA, & WYV Since 1995

Bl/l‘ler& .

When you need
electrical service, you
want professional and

reliable experts who will
treat you fairly.

° = ,;{ b

' ASSOClateS® Iyf cexnrien That’s why you “r
k- : / / should call R

50 Google Rating PI‘OEleCtI‘iC fOI' your g

4 Pre-Purchase FREE estimate! ;

Pre-Drywall
Final Walk-Through
Radon Testing

Thermal Imaging
Mold Investigation

10% OFF* w/ code NOVA10

*Offer valid for a limited time. Exclusions may apply.
Must mention code during scheduling.

(703) 225-8222
contact@proelectricva.com

P ROQG‘ ctric ProElectricVA.com

" Experienced,
L/ Licensed Electricians

Scott Biller
Founder | ASHI Certified Inspector

571-528-6817 - billerandassociates.com
scott@billerandassociates.com
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ol FROM THE RING
TO REAL ESTATE

Meet Diego Abregu, an associate broker with Keller Williams out,” Diego shrugs. “I strive for great customer ser-

Loudoun Gateway. His journey in the world of real estate proves vice, integrity, elite communication, and dedication
that through dedication, hard work, and a commitment to excel- to accomplish my clients’ goals.”
lence, the sky’s the limit.

FAMILY TIES
IN THE RING Diego’s focus extends beyond transactions; it’s
Formerly an aspiring professional boxer, Diego won four state rooted in relationships. Working closely with
Golden Glove titles and two regional Golden Glove champion- his brother, Matthew, their small team brings
ships. He notes his background in sports laid
the foundation for his unyielding work ethic.
Transitioning from boxing, he ventured into
personal training and worked as a restaurant
server until a pivotal conversation with his

uncle sparked his interest in real estate.

“The original motivation came from wanting
to get into a career where I could excel and
grow,” Diego recalls. “I knew I wanted to get
out of the restaurant industry, but I had no

idea what the career would really entail.”

Diego decided to obtain his real estate license
in late 2017 and hasn’t looked back since. His
accolades speak volumes about his prowess

in the real estate realm. As a solo agent,

Diego closed 32 transactions for $13.25

million in sales volume in 2022, and as of this
writing, is poised to repeat that performance

by year-end 2023.

Notably, he clinched the Top Washingtonian
Agent title in 2021, 2022, and 2023, and the
Northern Virginia Association of REALTORS®
Top Producer Platinum Award in 2022. His
achievements continue to stack up, with
recognition from Northern Virginia Magazine
and being a recipient of Keller Williams’ Triple
Gold Sales Award in both 2021 and 2022.

“I am not sure what other Realtors do, I just

know what I bring to the table every time
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YOU CAN BUILD A SUCCESSFUL REAL ESTATE

BUSINESS SIMPLY BY PUTTING PEOPLE FIRST.

Rising Star Diego Abregu (right) and his brother, Matthew (left), form The Abregu Real Estate Group at Keller Williams.

a personalized touch to the real
estate experience. Since 2021, their
collaboration has thrived, creating
a dynamic brother duo dedicated to
serving their clients with a proac-

tive approach.

Diego’s winning strategy involves
rolling up his sleeves. His advice to
up-and-coming top producers mir-
rors his own path: “Don’t overcom-
plicate it. Just do the work every

day and work on your sales skills.”

OUTSIDE THE OFFICE

Family is at the core of Diego’s
motivation. With a loving partner,
Leslie, a 4.5-year-old daughter,
Genesis, and a 6-month-old son,
Jaylen, Diego finds balance in the
support of his loved ones. His bond
with his older brother, Matthew, is

not just familial; it’s a professional
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collaboration that adds a unique

layer to their real estate endeavors.

“Family is everything to me. I
wouldn’t be where I am today if'it
wasn’t for their support,” Diego notes.
“I also have a 12-year-old pug named
Bacon. I bought him when I was 18
while still living with my mom. I
surprised her by bringing

him home without notice;

she wasn’t as happy as I

expected her to be, but she

grew to love him quickly.”

For Diego, a career in

real estate is a lifelong
investment. He sees it not
only as a path for per-
sonal growth but also as a
cornerstone of his family’s
retirement plan. As he

continues to build his real

estate business and investments, Diego envi-
sions a future filled with limitless opportu-
nities, memorable moments with his family,

and a legacy built on integrity.

“You can build a successful real estate
business simply by putting people first,” he
concludes. “If you take care of your people,

your people will take care of you.”

HuberWilmot

Moving & Storage

SPECIAL
OFFERS

* Preferred Pricing

e FREE Box Kit
e FREE In-Home
Estimates

Reduce Stress.
Create Memories.

RESIDENTIAL AND COMMERCIAL

Whenever you’re doing a residential or commercial

PROFESSIONAL MOVING
AND STORAGE

From local to long-distance moves to move, choose a moving company that will work hard

storage and packing services, our team to support your move with resources such as packing

at HuberWilmot Moving & Storage is supplies, FAQs, moving checklists, a “Cannot

dedicated to helping you move your Transport” Iist, and a ga"el’y full of moves we’ve

possessions quickly and affordably. done so you can see for yourself how we can help.

* LOCAL, LONG DISTANCE, COMMERCIAL MOVING
* FULL OR PARTIAL PACKING
* CUSTOMER WOOD CRATES
e DE-CLUTTERING MOVES WITH STORAGE
* FULL-TIME EMPLOYEES ONLY

e CLIMATE CONTROLLED AND SECURED STORAGE FACILITY

** WE MOVE POOL TABLES, UPRIGHT PIANOS,
BABY GRAND PIANOS, GRANDFATHER CLOCKS,
COMPLETE WORKOUT SYSTEMS, AND SAFES **

Mickey Brooks
703-297-7928
MICKEY@HWMOVING.COM

14140 PARKE LONG CT, CHANTILLY, VA
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571.749.9023

Serving Fairfax and Northern VA

SEE US IN ACTION!
SPRINGTIME COMMUNITY
EVENT IN MANTUA

SAVE

10*

on any annual program

Must mention ad.
Exclusions may apply.
Inquire for details.

HELP YOUR CLIENTS
get ahead of their spring
l cleaning by partnering with
il IT'S HAUL GOOD for a strong
client appreciation or
farming event.

L

Stack the Deck
in Your Favor

With Old Republic Home Protection, you can bet on: 1 3 @ _ -

& [ndustry-leading home warranty coverage

entrust your clients to the best!

& Risk management—protect your commission!

# |ncreased interest—attract more buyers to your listing!

Perry Bocson -
Account Executive -
800 282 7131 Ext 1428
G 540498 5632

PermyB forhp com G-
miy.athp comipemybocsan

Bé stpre

Real Estate & Lifestyle Photographer We'll get rid of what's bugg|ﬂg yOuFE}
in Maryland, D.C., and Virginia

Contact me for
Infarmation foday!

GXEWH{J

Fusion Photography ﬁ
e 2D and 3D Floor Plans WDI INSPECTIONS ¢ VA, MD & DC ¢ 10+ YEARS OF EXPERIENCE

Agent and Team Porralts MEMBERS OF THE NPMA, VIRGINIA, AND MARYLAND PEST MANAGEMENT ASSOCIATIONS
LOCAL, FAMILY-OWNED BUSINESS | MY PEST PROS IS PROUDLY OPERATED BY BRETT AND DEBRA LIEBERMAN.

B f?#; o *-?‘ ing 7z ?}& =l corvellophotography.com ¢ ryancorvello@gmail.com ¢ 757-685-2077
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MIKE
PUTNAM

Ambition and Excellence

Michael Putnam navigates the real estate market
with a unique blend of tenacity, empathy, and a
relentless pursuit of excellence. The man behind The
Putnam Group at RE/MAX Executive, Mike’s career
has been marked by his outstanding professional
achievements and commitment to creating an
unparalleled experience for his clients.

44 . February 2024

Photo by Ryan Corvello

“I became very obsessed with just wanting to
help people and having an unlimited opportu-
nity,” he shares. “I looked at all the different
types of sales jobs, and real estate seems to

align with my values.”

Getting Started

Before diving into real estate in 2000, Mike
worked as a restaurant consultant, a position
that instilled a strong work ethic and the ability

to turn around challenging situations.

The career pivot occurred when he recognized
the limitations of traditional employment
structures, where income was often capped.
The realization dawned on him that the more
assistance you provide to others in real estate,
the more your financial prospects expand. This
revelation fueled his desire to make a mean-
ingful impact in people’s lives while enjoying

limitless opportunities.

Since then, Mike’s 24 years of experience have
shaped him into a seasoned REALTOR®, and

g
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| think that my team is probably one of the most ambitious groups of people

that I've met. | think their ability to deliver results, communicate, and serve

his team at The Putnam Group is a testament to his leader- " f
P our clients are the things that separate my team from other people.

ship. Comprising determined individuals like Christian Davis,
Wyatt Hayes, Robin Sharma, Christopher Till, and Angel

Corado, his team shares his obsession with providing a world-

class experience through strategic innovation and marketing.

“I think that my team is probably one of the most ambitious
groups of people that I’ve met,” Mike says with pride. “I think
their ability to deliver results, communicate, and serve our cli-

ents are the things that separate my team from other people.”

Throughout his career, he achieved notable milestones that
underscore his commitment to excellence in the real estate
industry. Notably, he has been recognized with the prestigious
RE/MAX Diamond Award, achieving an outstanding $1 million

in commissions within a year.

Furthermore, Mike was inducted into the esteemed RE/MAX
Hall of Fame in 2023, an accolade reserved for affiliates who
have consistently earned at least $1 million in commissions
throughout their careers. This recognition is not just a one-

time accomplishment; he has consistently surpassed the

) million-dollar mark in commissions for the past five years,
Top producer Mike Putnam leads The Putnam Group at RE/MAX

Executive. (Photos by Ryan Corvello) =
The Putnam Group (from left to right: Robin Sharma, Christian Davis, Christopher Till,
Mike Putnam, Angel Corado, Wyatt Hayes) (Photos by Ryan Corvello)

reflecting his unwavering dedication to delivering exceptional

results in the industry.

“I think just being able to take something that is very complex
and very stressful and to be able to walk people through the
process to bring their dream to fruition, I don’t think there’s a

better feeling,” Mike says of his accomplishments.

Beyond Real Estate

Outside the office, Mike’s pride and joy is his family. A husband
to Beth and a father to three daughters — Mariah (10), Mia

(7), and Michaela (2) — he cherishes time spent with his loved
ones and their sweet family pet, a cavachon named Coco. Mike’s
daughters are actively involved in gymnastics, cheerleading, and
theater, and the Putnam family loves any opportunity to dine out,

watch a movie, or play board games together.

Additionally, Mike carves out time for charitable causes. He
actively supports people experiencing homelessness and
women who have faced abuse and displacement. Moreover,
during the holiday season, Mike and his family sponsor

families for Christmas, creating ‘blessing bags’ filled with

46 - February 2024 NOVA Real Producers - 47



essentials for those less fortunate and distribute
the gifts together in D.C. and Richmond.

In the little free time he has, Mike says he is abso-

lutely obsessed with personal development.

“Iread a lot of Tony Robbins and I'm part of his
Platinum Partners, a special group that travels
around the country with him to different, private

events. He’s one of my mentors,” Mike explains.

“Some of Tony’s events are focused on finance,
some are spiritual, and others are on relationships
and different aspects of one’s life,” he continues.
“It’s probably been one of the most impactful things
that I've ever done.”

Building a Legacy

Mike’s success isn’t just about the present; it’s a
carefully crafted strategy for the future. One of his
goals in the next year is to create an individualized
coaching program that will provide agents across the
country with the skills, systems, tools and strategies
to sell real estate in high volume and achieve the

financial success they deserve and are capable of.

Photo by Ryan Corvello
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Mike and Beth Putnam with their daughters, Michaela, Mia, and Mariah

Mike’s long-term goals include
scaling his real estate team to 1,000
transactions and opening a health
optimization company. His pas-
sion to change the way people age
is something he learned through
Tony Robbins. “He says there are
so many different things today, like
hormone replacement, peptides,
supplements and stem cells that can
completely change the way people
not only age but feel.”

For Mike, success is defined by pro-

gressively realizing a worthwhile

goal. It’s not just about the result
or what you obtain, but the jour-
ney of transforming an idea into
a tangible reality.

“Your ability to help people and
make a good income is in direct
proportion to the number of peo-
ple that you talk to every single
day,” Mike points out. “So many
people want to sell a lot of houses;
but they have to realize, to sell a
lot of houses, you have to talk to a
lot of people and you have to value

relationships over commission.”

Ready to get started? Reach out to us via:

info@changeovermedia.com
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insurance protection. BOlze ‘e

Let's connect! ,
Insurance Partnership
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AUTO » HOME
BUSINESS = LIFE

We're an independent insurance ogency offering you and
your clients o wide range of providers to fit your needs. The
best possible coverage. Al the lowest possible cost.

Bret Boizelle, CIC
(301) 9482010

Erie Ranked

#1 in Customer
Satisfaction with the
Home Insurance
Claims Experience

bret@boizelle.com

boizelle.com
2101 Gaither Road, Suite 270,
Rockville, MD 20850
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[dpower. com/foward:

THIS NEW YEAR

’ JEStateleMovinglSalesy -.
RELY ON OUR TEAM®

Il uctionsieYAppraisals,

We are the largest, most
innovative professional estate
. | sales and personal property
. FOUR SALES= 3 X 3 f

b \%x sales firm in the Mid-Atlantic!

(QurlValue]Proposition:

« Address home sellers’ concern of what to do with their
possessions when they list their home for sale.

- Pre-Listing Estate and Auction Sales (full and partial)
to clear household contents.

- Sell, Donate, Recycle, or Dispose of household contents
for on-time closings.

- Operate a professional liquidation service in coordination
with realtors and moving professionals.

- Reliable resource for 51+ years.

Hurlbert Home Inspection, LLC

Reports Delivered Same Day!
Pre-Purchase Home Inspections ¢ Pre-Drywall Home Inspections
Final Walk-Through Home Inspections ¢ Pre-Listing Home Inspections
Radon Testing * We inspect 7 days a week!

(703) 256-8300 - (301) 580-9542

R €) foursales.com « questions@foursales.com hhinsp.com | (703) 830-2229 | hhi@hhinsp.com
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EXPANDED

TITLE & SETTLEMENT SERVICES

SETTLEMENTS

250,000+

YEARS IN BUSINESS

29

MARKETS

4

MISSION

1

FOR COMMERCIAL & RESIDENTIAL SERVICES |
Contact MBH at one of our offices serving
WV, VA, MD & DC.

PROVEN EXPERTISE

*« Commercial

+ Residential

+ Acquisitions & Refinance

* Industrial & Retail

* Hospitality Properties

* Wholesale Assignments

» Condo Conversions & QOutsales
* Construction

*+ REOQ & Foreclosures

SERVING COMMUNITIES

Since 1994, MBH Settlement Group
has proudly served & given back to
our communities.

NOW SERVING WEST VIRGINIA

In addition to our conveniently
located offices across VA, MD & DC.

POSITIONED
FOR YOUR SUCCESS.™
Seamlessly helping your clients

with the same quality service they've
come to expect from you.

DISTRICTTITLE Mm

Settlement Group

R

ACRISURE®" PARTNER



TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to December 31, 2023

SELLING SELLING $ BUYING BUYING $ SALES TOTALS RANK NAME OFFICE SELLING SELLING $ BUYING BUYING S SALES TOTALS

RANK NAME OFFICE
# # # #

Disclaimer: Information based on MLS closed data as of January 9, 2024, for residential sales from January 1, 2023, to December 31, 2023, in
Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City,
Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is
retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

Do you have a post-closing
game plan?

MORTGAGES UNDER MANAGEMENT PRMI

Your Post-Closing Solution to Raise Your Production! Primary Residential Mortgage, Inc.

Call me today!

AARON MATTY

Sales Manager
NMLS#1063170

443.375.6466
amatty@primeres.com

primeres.com/amatty
1220A E Joppa Rd Suite 118
Towson, MD 21286
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SELLING SELLING $ BUYING BUYING $
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For a level of care and service
designed with over 30 years of
experience, contact Marc Wiltshire

or Jennifer McCarthy.

Kensington Vanguard is an independent title company closing transactions
nationwide with local expertise and presence throughout the DC Metro area.

MARC WILTSHIRE JENNIEER'MC
Executive Vice President Vice President
DC Metro Region DC Metro Region
703.637.9165 (O) | 703.789.7654 (C) 703.794.2101 (0)] i 703.801.5280 (C)
mwiltshire@kvnational.com jmccarthy@kvnational.con

3441 Commission Court, Suite 104, 7051 Heathcote Village Way, Sulte 20
Woodbridge, VA 22192 Gainesville, VA 20155

KENSINGTON| VANGUARD

N A T ONAL L AND S ERYV C E S

The ability to close wherever you are to help you get where you want to be.
kv-dcmetro.com



TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to December 31, 2023

SALES TOTALS$ RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $

# # # #

Disclaimer: Information based on MLS closed data as of January 9, 2024, for residential sales from January 1, 2023, to December 31, 2023, in
Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City,
Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is
retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

STRUCTURAL & DRAINAGE

INSPECTIONS

Foundation Cracks Wet Yards
Damaged Wood Framing Soil Erosion

Load-Bearing Walls Sloping Floors
Basement Waterproofing Stream Stabilization

SO]]_ & STRUCTURE Licensed Professional Engineers
CONSULTING,INC. (703) 391-8911 / SoilAndStructure.com
info@soilandstructure.com / Licensed in VA, DC, MD & WV

y STRUCTURAL : GEOTECHNICAL - CIVIL
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TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to December 31, 2023

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS
# # # #

Disclaimer: Information based on MLS closed data as of January 9, 2024, for residential sales from January 1, 2023, to December 31, 2023, in
Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City,
Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is
retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

HOMEGROWN CO-SPONSORS WANTED

Passionate about helping people buy or sell their first home? Join us as a co-sponsor for an upcoming event at
Ermnbrace Home Loansl Your influence is key in making this initiative a success. Imagine the exposure for your brand

and the opportunity to showcase your services. You can even contribute to educational sessions and elevate your
standing in the community. l

Interested? Let's chat and make this happen. I : : o . :

Shawn Barsness I !

Producing Sales Manoger, NMLS Y282

c:703.783.2322

ph: B00.333.3004 x3830

1030& Eaton Place. Suite 100,
Fairfax, Via 22030
sbarsness@embracehomeioans.com

@ Embroce Home Loans, Ine. HMLS #2184, 25 Enterprise Conter, Middiatown, Rl em bruce
mmw e 02842, Phone B00.333 3004, www.nmisconsumeraccess.org. A7 - Mortgoge [
Baonker License #BK-D90B37E; TA - Licensed by the Department of Finoncial Protection

and Innovetion under the Colifornio Residentsal Mortgage Lending Act; DE - Licensed by

the Delaware Stote Bonk Commissioner, License #7317, GA - Georgio Residential Mertgoge

Licensea F12B848; M - Licensed by the M.J. Department of Banking ond Insurance

YOU

58 - February 2024 NOVA Real Producers - 59



TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to December 31, 2023

OFFICE SELLING SELLING $ BUYING BUYING S SALES TOTALS RANK OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS
# #

NAME

RANK NAME

# #

Disclaimer: Information based on MLS closed data as of January 9, 2024, for residential sales from January 1, 2023, to December 31, 2023, in
Virginia, Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City,
Fairfax County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is
retrieved are not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

PRUITT TITLE GOES ABOVE AND BEYOND 1O

MAKE SURE YOU CLOSE THE DEAL!

We offer the highest level of customer service for
commercial, residential, and refinance transactions.

NEED TO OPEN ESCROW?
REACH OUT TO US TODAY!

WADE VANDER MOLEN '
480-203-6452 | Wade@Pruitt-Title.com ) R l l

DCTitleGuy.com

8221 Old Courthouse Rd. #101, Vienna, VA 22182
Offices in Northern VA, DC, and Maryland. Mobile settlements also available.
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YOUR HOME

WARRANTY Q/cinch

EXPERTS

CONNECTING

- 'l- I-u-.

o "R Y
WELCOME, REAL ESTATE AGENTS

>y Protect your client with an industry leading

IS B
e i

Protecting e

'Elizabeth

d Y o k

& Kﬂ—_lﬂ N E 2 I o AGENT SPOTLIGHT

A NATURAL ", i DIANE NORTHERN
ENTREPRENEUR 3 ° |

i A RISING STAR

A ¥ e = FELICIA BREWSTER

W k- oY PARTNER SPOTLIG!
' q f » F TobD

Were you, the team or your business featured in
an issue of NOVA Real Producers?

homeowners (ST
for 45 years

ARW Home Warranty
@ And earn a 5100 services fee!”
IT'S EASY TO ENROLL AND {:Gn your bUYE‘I’S afford a I'I'iﬂ.j'DI'
ORDER WITH OUR WEB APP repair or replacement after closing?

s Protect them with a Cinch home warranty.

BuyAHomePlan - 1 .
RS Contact your lecal account executive and scan GR
code to doewnload their brochure:

Want a copy of your article or full
magazines that you were featured in?

ppy. Protected Clients
Hope Marquart

(703) 380-5774
Anne Lang hmargquart@cinchhs com E
Territory Manager
. (703) 932-5754 cinchrealestate.com | (800) 247-3680

B alang@arwhome.com
*AEQUIRES A FEE AGREEMENT IS Corchy Hesme Samaces, Inc. Al gt eserwnnt Cinch g sttvnned ok of il

REPRINTS!
What the heck is a reprint? A reprint is a four- or eight-page

magazine-quality-grade paper with your full article and photos

and you on the cover of the publication.

WHY DO | NEED THOSE?

These reprints are a professional

g Preferred Staging

marketing tool that can help brand

you, your team and/or your business.
+ Use on listing appointments

Customized /Mu)?c? staging
solutions to elevate your listings

\)

* Send out to friends and family

+ Send to clients with your

holiday greetings

* Brokers, use as recruiting tools for
capturing new talent
* Use when farming your

favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED
SOMETHING CORRECTED IN MY ARTICLE?

No worries! We can make any

changes needed. We send you a proof,

you approve, and then they are sent

to you via FedEx.

WHO CAN BUY THESE?
The REALTOR® who was featured, the broker, our partner or HOW DO | ORDER?
family. Anyone who wants to promote you! Email us at info@novarealproducers.com .

Sauvage Design Build LLC

Call Robert today to
discuss your projects!
(229) 392-1446
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T8 KALORAMA CIR NW, WASHINCGTON, DC

703.851.2690
PREFERREDSTAGING.COM




REAL ESTATE MARKETING

g | BBROS TS TIME ==
-y - iy = S
Are you ready to take your marketing to new heights? Unlock the

potential of your brand with our creative, memorable, and high-quality

content that leaves a lasting impression. Empower your brand identity

and media strategy today! Connect with our team to discuss branding
strategies and elevate your social media presence for exponential growth.

MADE EASY

SAVE $100 ON LISTING CONTENT!
*

Set up a call using the QR
code to redeem credits.

VIDEO PRODUCTION.
REAL ESTATE MEDIA,

——————————————————

30

REAL %

PRODUCERS
PODCAST

witiwoit REMINGTOMN RAMSEY

Episode 1- Inspiring Convers:
Real Producars Podeast

Same Brand, New Reach — Tune in for free today

Listen on

Listen on Ty .
Apple Podcasts LISTEN ON e Spotify amazon music
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« MEET YOUR,

Shipping Scolutions WDrIdWIde Your Derfet,z’{ Ending F{w Every Success Story

.""

% LOCAL | LDNG-DISTANCE | ESTATE | INTERNATIONAL | OFFICE-MOVES ‘
°

Fall in love with success, embraced by
Shipping Solutions Worldwide - your perfect
match in elevating real estate ventures.
Beyond being a moving company, we're the
finishing touch that makes each transaction
shine. Our commitment is not just to mave,
but to add the sweetest chapter to your real
estate journey, ensuring your clients feel the
love at every doorstep. Together we can turn
every property transition into a love story.

SOLUTIONS

D W | D E

Vi %

74
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QUALITY SERVICES

+« Professional Drivers & Packers

Climate Controlled Storage
Customized Quotes & Accurate Surveys
Utmost Quality Packing

Residential & Commercial Moves
Sturdy Boxes & Fully Stocked Supplies
Realtor Deal Structure Available!

Upfront Costs. Accurate
Estimates. Always Honest.




YEARS OF
THE N2 COMPANY

SIMPLIFY
MORTGAGES FOR
YOUR CLIENTS.

Elevate your business by partnering with a trusted mortgage
expert with over 20 years of industry experience. Enjoy a
stress-free process that leaves a lasting impression.

i

NATHAN BU RCH, CM B Direct & Text: (703) 348-2166

SCANTO
CONTACT ME

# VELLUM
Y/

HGI\TGAFE

Senior Vice President Email: nathan@wvellummortgage.con " C]
NMLS ID #: 231804 Website: www.NathanBurch.com L CEES





