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For more information, to nominate, or to request to be featured, please email SWFL@n2co.com! 
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At least $8 million in sales in one calendar year

Active on social media

 

 

The hiring of a lawyer is an 
important decision that should 
not be based solely on 
advertisements. Before  you 
decide to hire an attorney 
be sure to request free 
written information about 
qualifications and experience. 

Rule4-7.2(d). 
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

ATTORNEYS

Goodwin Law, P.A.
Matt Goodwin
(239) 207-3403

Woods, Weidenmiller, 
Michetti & Rudnick, LLP
Michael Michetti
(239) 325-4070

CONSTRUCTION

Northstar Technologies
Kyle McLaughlin
(239) 641-1892

CPA SERVICES

CCG Certified Public 
Accountants
Steven Phillips
(239) 992-1973

CUSTOM WINDOWS 

& DOORS

Coastal Custom 
Windows & Doors
Jake Cambria
(239) 595-9459

HOME INSPECTION

HouseMaster
John Prete
(239) 480-8220

INSURANCE

Chapman Insurance Group
Jamin Eastman
(239) 307-0339

MORTGAGE LENDER

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

Moore Lending Group
Brittany Moore
(954) 866-7189

NRL Mortgage
Giovanni Matita
(239) 253-5939

TBF Mortgage
Gus Alfaro
(909) 784-8194

PAVERS

Master Touch Pavers
Christian Torres
(239) 677-8313

PHOTOGRAPHY/PORTRAIT

Michelle Reed Photography
(239) 404-8158

PHOTOGRAPHY/

REAL ESTATE

LaCasaTour
Sheryl Moreno
(888) 598-8687

POOL SERVICES

SWFL Pool Pros
Chaz Hambling
(239) 872-8186

PROPERTY MANAGEMENT

ALL IN Property Management
Dali Mihajlovic
(630) 915-1752

ROOFING

Durabilis Roofing
Juan Rizo
(239) 703-3359

TITLE COMPANY

LandSel Title Agency, Inc.
Kelly Craycraft
(614) 226-6751

Venture Title Services
Stacey Maczulis
(440) 522-9404

LIKE A BOSS

Scan to
Learn More

50% REDUCED
BUILD TIME

TERMITE &
MOLD PROOF

250 MPH IMPACT
RESISTANT

CLASS "A"
FIRE RATED

UP TO 60%
ENERGY SAVINGS

Kyle McLaughlin
kyle@northstartgi.com

NORTHSTARTGI.COM |                        Schedule an Exclusive Realtor
Tour to Learn More

239.610.0062
Call or Text

9211 Cockleshell Court, Ste. 14, Bonita Springs, FL 34135

• Complimentary Lot/Land Due Diligence
   Consulting for Realtors & Clients
• Customizable Floor Plans Available, In-house
   Design Team!
• Flexible Payment Schedule or Financing Available
• Zoning and Code Interpretation (We coordinate
   with the County/City for you)
• We Guide Realtors and Clients from Design
   all the way to Occupancy
• 3% Commission Paid To Realtors!

Changing the Future of Construction...

WHEN YOU PARTNER WITH US YOUR 
CLIENTS ARE TREATED LIKE FAMILY

Brittany Moore
Regional Branch Manager

NMLS # 824215
239.292.4194

BMoore@moorelend.com

Tyler Moore
Producing Branch Manager

NMLS#: 1408486
239-292-4191

TMoore@Moorelend.com

MOORE
THAN A TRANSACTION

M O O R E L E N D I N G G R O U P . C O M
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FOLLOW US ON 
FACEBOOK & 
INSTAGRAM

@FORTMYERS

REALPRODUCERS

@FORTMYERS

REALPRODUCERS 

FACEBOOK INSTAGRAM 

License #: CCC1332292

REPUTABLE.
RELIABLE.
RESULTS.

PROVEN 10 STEP PROCESS

FAMILY OWNED BUSINESS • NO SUBCONTRACTORS
LICENSED, BONDED, INSURED • 5% SENIOR DISCOUNT

EMERGENCY SERVICES AVAILABLE

DURABILISROOFING.COM • CALL (239) 347-9207
12801 Commerce Lakes Dr. Ste 29,  Fort Myers, FL 33912

“Work quality was excellent. All contacts with personnel was exceptional. 
From inspection to completing  repairs in the rainy season, all was executed 
professionally and timely. ”

-Ann M. - Fort Myers, FL

“I would have no problem having hiring them back should I purchase another 
house. Thank you Durabilis for the time, care and work you did on my home.”

-Patrick D - Cape Coral, Florida

“Everybody on the Durabilis team is amazing.  Erica and Victor will keep you up 
to date and address any concerns right away.”

-Jerome A. - Naples, Florida

Need Financing? We’ve got you covered!
Financial Calculator online for your convienance.

Roof Replacement
Roof Repair

Roof Maintenance Tile 
Roof Rejuvenation

M E E T  T H E

F O RT  M Y E R S
R E A L  P R O D U C E R S  T E A M

Ellen Buchanan
Editor

Andrew Regenhard
Publisher

Michelle Reed
Photographer

Zachary Cohen
Writer

Coby Corradino
Videographer

Sheryl Moreno
Photographer

Nominate a REALTOR® you’d like to see featured in this magazine by emailing 
SWFL@n2co.com. 

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Fort Myers Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Andrea Hoffman
Ad Strategist
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intentional efforts to foster vital business relationships 
with fellow agents and industry affiliates. As the saying 
goes, your network is your net worth.

Speaking of networking, mark your calendars for several 
upcoming Fort Myers Real Producers events in 2024! 
These gatherings aren’t strictly business either; they’re 
about building connections, sharing experiences, and 
having a great time. We’ll kick off the year’s first event on 
March 28th, and there’s more fun to come on May 23rd, 
September 26th, and an epic GALA on November 15th, 
uniting the Fort Myers and Naples Real Producers com-
munities for an unforgettable evening.

Here’s to a lifetime of powerful relationship building — 
and may your year be filled with meaningful connections, 
shared successes, and the forging of lasting partnerships.

Very respectfully yours,

Andrew Regenhard 
Owner/Publisher
Fort Myers Real Producers
239-290-0692
andrew.regenhard@n2co.com
www.swflrp.com

publisher’s note

Dear Real Producers of Fort Myers,

With Valentine’s Day on our radar, February serves 
as an opportune time to turn our attention to what 
forms the backbone of our successes — relation-
ships, both personal and professional.

For us Real Producers, where relationships are the 
lifeblood of our business, it becomes paramount to 
not just recognize their importance, but to actively 
nurture and fortify them for sustained success in 
this volatile industry.

Where to begin? Let’s start with the basics — 
infusing a personal touch into every interaction. 
Thoughtful gestures, genuine client touches, and 
personal phone calls, all contribute to the founda-
tion of enduring connections.

The power of a customer relationship manage-
ment (CRM) system also cannot be overstated. 
Consolidating all your clients — past, present, and 
potential — into one comprehensive system is a 
game-changer. Capture pertinent details, from the 
last contact date to notes and important personal 
milestones. Then, craft a system to reach out with 
thoughtful cards, texts, emails, or calls on signifi-
cant dates to show clients it’s not just about trans-
actions; it’s about building shared memories.

Networking, another crucial facet, involves 

STRENGTHENING RELATIONSHIPS 

FOR A LIFETIME

From Contact to Contract

  

LEARN MORE 
ABOUT OUR 

PARTNERSHIP 
OPTIONS

What Sets Us apart ?
Discover the ALL IN Property Management Difference

What You Can Expect When Partnering with us
First Class Customer Service 
Endless Resources Under One Umbrella
Unparalleled Attention To Detail
Responsive, Friendly Interaction with our Team of Professionals 

Complete Design, Furnishing & Staging Services by our In-House Design Team
A Trusted Local Network of Vendors, Contractors & Preferred Partners 

Home Concierge Services - Comprehensive Visits Offered Between Guests 
Stellar Reputation, Effective Marketing Strategies & Proven Results

Setup and Installation of Smart Home Automation Services

In addition to our Core Property Management Services, we also offer:

DALI MIHAJLOVIC
Owner
239-451-3066
dali@allinpmfl.com
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BILLEE
Before launching her 
real estate career, 
Billee Silva spent 
over 20 years in 
higher education 
administration. Early in 
her career, Billee thrived 
working in the trenches 
with students. She was 
fulfilled by her work and 
able to make a positive 
impact in the lives of 
those she worked with.

As she rose the corporate 
ladder, however, things began 
to shift. Much of Billee’s time 
one-on-one with students was 
supplanted by meetings, paper-
work, and politics. She felt 
more disconnected and even 
frustrated with her work. She 
knew something had to change.

As she considered her next 
steps, Billee reflected on her 
work in leasing in the late ‘80s 
and early ‘90s. It was Billee’s job 
to teach leasing agents how to 
sell. She’d traveled the country 
on 45-day assignments, helping 
new or struggling apartment 
complexes set up marketing 
campaigns and sales strategies.

By Zachary Cohen
Photos by LaCasaTour
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That work brought her from Atlanta 
to Charlotte to Boston and, eventu-
ally, to Southwest Florida. Along the 
way, she met her husband, got mar-
ried, obtained a master’s degree, and 
transitioned into higher education, 
but her love for homes never left.

So decades later, when Billee became 
frustrated with her work in univer-
sity administration, she turned back 
toward real estate. She was licensed 
in 2013 and finally took the leap of 
faith to launch her real estate career 
three years later.

“During the first year, I had many 
regrets and second-guessed myself 
on more than one occasion,” Billee 
reflects. “But they say if you make it 
through the first year, you can make 
it in this business, so I was committed 
to making it through that first year. 
And after that, my career started 
taking off. I began making a difference 
in people’s lives and building relation-
ships, and that’s what I love.”

RISING TO THE TOP 

Today, Billee is an individual agent 
with Jones & Co Realty. She closed 

an impressive 46 transactions totaling 
$19 million in 2022 and, at the time of 
this writing, was poised to repeat that 
performance by year-end 2023. Despite 
her hard-earned success and top-tier 
statistics, Billee remains a humble, 
down-to-earth real estate agent.

So what is Billee’s secret to success? 
She says it’s all about relationships.

“I tend to coddle my customers, per-
haps more than I should, and I hold 
their hand from the minute we meet 
until way past closing, making sure 

I began making 
a difference in 
people’s lives and 
building relationships, 
and that’s what I love.

FUN FACT 

Billee Silva took a semester off 

from college to work at Walt Disney 

World, where she played a monkey 

in The Jungle Book experience. After 

growing up in Michigan, that was her 

first taste of life in Florida.
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PARTNER
TODAY!

Why Partner With Gus?
Fluent in Spanish • Funds Own Loans  •  No Lender Fees

NMLS# 1934540

Gus Alfaro
Loan Officer 

C: (909) 784-8194  |  O: (239) 799-6001
tbfmortgage.com/gustavo-alfaro  |  gus@tbfmortgage.com

NMLS #2042039

POWERFUL REALTOR
PARTNERSHIPS!
Your Trusted Partner in Home Financing

Billie Silva is a Realtor with Jones & Co Realty.

there are no hiccups. I’m always there,” she says. 
“I keep in touch with 98 percent of my past clients, 
spend time with them, and they become dear 
friends. That’s what I love about this profession — 
not only helping people but the lifelong friends I’ve 
made in the process. I make people feel special, like 
they are family.”

Billee also brings her education experience into her 
work. By educating her clients — not selling them 
on anything — she builds the trust necessary to run 
a referral-based business.

“The legacy I want to leave is a simple one: I want 
to make a difference in the lives of others. That’s 
always been my path.”

I make people 
feel special, like 
they are family.

RELATIONSHIPS FIRST 

Outside real estate, you’ll find Billee hanging out 

with her husband Roy (who owns his own handyman 

business), adult son Ryan (who runs a yacht detailing 

business), and two dogs. She loves the outdoors and 

has a passion for boating, fishing, paddle boarding, 

kayaking, and biking.
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Since the founding of Goodwin Law in 
2015, Matt Goodwin has become well 
known for the real estate closing ser-
vices he and his team provide. While 
he understands the need to streamline 
the closing process, Matt and his team 
offer a customized approach to the 
closing process. As an attorney, not 
a title company, he’s able to provide 
expert legal advice, implement cus-
tom contract terms and conditions, 
and offer guidance on estates and 
probate administration. The result is 
a law firm that has quickly developed 

partner spotlight

MATT GOODWIN
Your Real Estate Expert

By Zachary Cohen  |  Photos by New Frame Photography

G O O D W I N  L A W ,  P. A .

a solid reputation for helping real 
estate deals close.

“When an issue arises, members of 
my team will listen to what that issue 
is and find a resolution. We help keep 
deals together or prevent them from 
falling apart,” Matt says proudly.

FINDING HOME 

Matt was born and raised in West 
Palm Beach, Florida. His first career 
was as a FOREX trader and com-
modities broker, trading futures 

and options on the New York and 
Chicago Boards of Trade. He went 
on to work as a mortgage broker 
and loan officer — first in Florida 
and later in New York City.

Matt found success in his career, 
but his lack of a college degree 
hindered his growth. So at 26, he 
decided to head back to school to 
level up his credentials. “There 
was always something missing for 
me. I felt like I couldn’t stack up 
to the other professionals without 
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FUN FACTS
Matt Goodwin is an avid percussionist and will 

play any set of drums — any time, any place. 

He’s played in reggae bands, nightclubs, and 

house parties across the country. Matt also 

runs a podcast, Goodwin Law Unplugged, 

focused on educating the public, investors, 

and real estate professionals on different 

aspects of buying and selling real estate.

Subscribe via your pre-

ferred podcast platform, 

or scan the QR code to 

follow Goodwin Law on 

Instagram and be one 

of the first to hear about 

new episodes.

Goodwin Law has offices in Naples, Palm Beach Gardens, and Tampa. (Matt Goodwin shown here at his new office at 9955 Tamiami Trail North in Naples.)

those credentials. And my wife said I’d make a hot lawyer,” 
Matt laughs.

Matt got an undergraduate degree from the University of Michigan 
and then a law degree from the University of Florida. All told, he 
spent seven years back in school on a non-traditional path.

After graduating, Matt spent a short period with another law firm 
in Central Florida. Ultimately, it wasn’t a good fit, and he was 
let go. “It was one of the best things that could have happened 
because I had too many of my own ideas to apply — cost-effec-
tive legal services, eliminating waste, and running a law firm as 
a business. I saw a lot of time and clients’ money wasted, and I 
knew I could improve upon that,” Matt explains.

In 2015, Matt decided to move down to Naples and launch a law 
firm focused on real estate services, estate planning, and probate 
administration. Why Naples? To him, it’s the ideal location.

“After law school, we lived in The Villages, Florida. It was land-
locked. My wife and I were craving that coastal living again. I was 
born and raised 10 minutes from the beach and was accustomed to 
that ocean breeze. My wife suggested Naples, so we drove down 

for a weekend. As soon as we drove in, I saw the palm 
trees and the cleanliness. We went out to eat, took the 
trolley ride around, and explored, and the decision was 
made. It felt right from the moment we arrived.”

THE REAL ESTATE EXPERT 

Over the past eight years, Matt has come to be known 
as a real estate expert. Ninety percent of his business 
is in real estate, with the other 10 percent a combi-
nation of estate planning and probate administration. 
Goodwin Law has offices in Naples, Palm Beach 
Gardens, and Tampa, with most of their business 
coming from Collier, Lee, and Palm Beach counties.

Matt leads his company with a well-articulated mis-
sion statement, a solid set of core values, and vision 
for the future. His company’s mission is to “Serve 
our stakeholders with honesty and excellence for a 
greater purpose.” Their core values are relationships, 
excellence, accountability, and listening.

“Relationships are everything in this business,” Matt 
emphasizes. “Goodwin Law values the quality, not 
the quantity, of organic relationships and seeks like-
minded people to do business with. If we can’t do 
something with excellence, we won’t do it. We hold 
ourselves accountable to clients and referral partners 
by doing what we say and admitting when we’re wrong. 
We diligently listen to each other, our clients, and our 
referral partners by seeking first to understand, then to 
be understood. It’s a more genuine experience.”

“Goodwin Law’s vision is to be the leading law firm that 
inspires and improves the lives of our team, clients, 
and referral partners in a manner that pleases God.”

As an attorney, Matt can offer services that title companies 
simply cannot. He and his team can analyze things from a legal 
perspective, advise agents on contract language, and assist 
with negotiations.

“There are a variety of legal issues intertwined in a real estate 
transaction. When a legal question is presented, there is someone 
on the team that can answer it.”

For more information, visit GLPA.law or call (239) 207-3403.

I saw a lot of time and clients’ 

money wasted, and I knew I 

could improve upon that.
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(239) 345-2190
ccgcpas.com
1016 Collier Center Way, Suite 205
Naples, FL 34110
info@ccgcpas.com

TAX LAWS ARE
COMPLICATED
There is no such thing as a simple tax return.
You don’t have to be a tax expert,THAT’S OUR JOB!

Chaz and 
Danielle 

Hambling, 
Owners

239-872-8186
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Setting the Standard for
Legal Excellence in Real Estate

Scan to Say 
Yes to Fun, 

Say Yes to Us

GIOVANNI MATITA,
NMLS#447645 | giovanni@beyourgiftgroup.com
239.253.5939 | giovannimatita.com

ALEXANDRA KING,
Loan Originator, NMLS#2078060

603.809.9474

NMLS ID#6606

VIRI MARTINEZ,
Loan Originator, NMLS#1790517

239.537.5485

We Use Our Unique Gifts to Best
Serve You and Your Clients 

SEAN EAGAN,
NMLS# 2474905

904.612.6131

ALI ROGAN,
NMLS#278423

561.308.4877
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By Zachary Cohen
Photos by Michelle Reed 

cover story
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Mike McMurray has been selling real estate at a high 
level for more than 30 years. He’s risen to the top of 
the Southwest Florida real estate rankings and stayed 
there despite numerous market shifts and cycles. 

Mike is undoubtedly proud of his real estate success, 
but another cause truly has his heart.

A HEART OF GIVING

M
IK

E
There’s more to life than work. 

There’s more to life than making 

money. Life is about giving back. 

Life is about helping others. 
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“It took me 25 years to find some-
thing that hit my heart outside of my 
family and my work,” Mike shares. 
“And those two things — family and 
real estate — I’ve done at a high level 
because that’s the way I do things. 

”Yes, real estate gives me purpose. I 
love helping people, and that’s what real 
estate is about. And I love giving back.”

Mike’s newest passion is Valerie’s 
House, a nonprofit organization that 
provides ongoing support programs 
for children and families grieving the 
death of a loved one. 

Mike knows the impact of grief all 
too well. He lost his father as a kid — 
first, to divorce at the age of 3, and 
then more permanently when his 
father died in a car accident seven 
years later.

“That experience has helped me 
become a very open and vulnera-
ble person,” Mike shares, emotions 
rising. “What you see is what you 
get. I share. I’m not afraid of sharing 
who I am. I’ve found strength in being 
vulnerable. Anyone who knows me 
knows who I am.”

Mike is also the type of person who 
gives his all to anything he’s involved 
in. That’s why he committed himself 
fully when he began offering his time 
to Valerie’s House six years ago. 

Real estate gives 

me purpose. I love 

helping people. 

The vision of the Valerie’s House forever dream home 
was made possible with the help of Lennar Homes.

Mike McMurray is board chair of Valerie’s House.
Shown here in front of the new Valerie’s House
property on Valerie’s House Way, off Veronica S.
Shoemaker Boulevard in Fort Myers.
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After being introduced to Angela 
Melvin, founder and CEO of Valerie’s 
House, Mike began donating his time 
to the organization. He got his chil-
dren and wife involved. He immersed 
himself fully in the project. A year 
later, he joined the organization’s 
board of directors. Now, he’s the 
chairman of the board.

“I wanted to stay involved and make a 
difference, to be there for that person 
who was struggling over the loss of a 
loved one, just like I experienced as a 
10-year-old boy and continue to expe-
rience as a 55-year-old man because 
grief never leaves you. You learn to 
accept but not forget,” Mike contin-
ues. “When it comes to grief, grief is 
up and down; it never goes away.”

Alongside his work at Valerie’s 
House, Mike continues to shine in 
real estate. He runs McMurray & 
Members with Royal Shell Real 
Estate, the group he founded in 2006. 
He maintains a high level of commit-
ment, integrity, and professionalism 
in his craft.

“The business has been great to me. 
I started at 23 years old, and I’ve 
always respected my peers. I’ve never 
forgotten where I come from, and I 
don’t think anyone should. 

”I plan on selling real estate until 
my mind and body can’t do it any-
more because it’s helping people,” 
Mike offers.

Mike and his wife, Annie, have been 
married for 27 years. They have three 
daughters, Sydney (23), Olivia (20), 
and Mackenzie (19), who he describes 
as “smart, beautiful, brave, deter-
mined, and good people — just like 
their mom.”

As Mike looks at his life and where 
he’s put his energy, he taps into pride 
and gratitude for his journey and 
circumstances. He’s proud of his 

business, his family, and the work he’s 
done with Valerie’s House.

“My legacy — I’m living it right now 
with my family, my workplace, and 
Valerie’s house. And I’m not done,” 
he smiles. 

“Find your passion. I found mine, 
and I was lucky. If you get involved in 
something, do it to make a difference, 
to make a real impact. Are you really 
engaged and making a difference?”

For information on Valerie’s House,

visit www.valerieshouse.org. 

Top producer Mike McMurray founded the McMurray & Members team with Royal Shell Real Estate 
in 2006.

My legacy — I’m 

living it right now 

with my family, my 

workplace, and 

Valerie’s house. And 

I’m not done.
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ALWAYS ELEVATING

NADJA
BRUNNER

FEATURED AGENT

LISA KREPS BLANCHARD

PARTNER SPOTLIGHT

KELLY CRAYCRAFT

LANDSEL TITLE AGENCY

PHOTOS 
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INSIDE!

ME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, your broker, or 

the team featured in an 

issue of Real Producers?

REPRINTS! 

What the heck is a reprint? A reprint is a four- or eight-
page bound, printed piece on magazine-grade paper with 
your full article — and you on the cover. 

WHY DO I NEED THOSE? 

These reprints are a professional marketing tool that 
can help brand you, your team and/or your business.
•	 Use on listing appointments
•	 Send out to friends and family 
•	 Send to clients with your holiday greetings
•	 Brokers, use as recruiting tools for capturing 	

new talent 
•	 Use when farming your favorite neighborhood 

WHAT IF I CHANGED COMPANIES OR NEED SOMETHING COR-

RECTED ON MY ARTICLE?

No worries! We can make any changes needed. We send 
you a proof, you approve, and then they are sent to you 
via FedEx.

WHO CAN BUY THESE? 

The REALTOR® that was featured, the broker, our part-
ner, or family. Anyone who wants to promote you.

HOW DO I ORDER? 

Email SWFL@n2co.com . 
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By Zachary Cohen
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cover story

NADJA BRUNNER was born and raised in 
Würzburg, Germany, a picturesque city in the 
country’s Bavaria region. Set alongside the 
river, Würzburg is known for its imaginative 
rococo architecture and colorful wine culture. 
Nadja has fond memories of her time in 
Würzburg. She attended Würzburg University, 
where she majored in American studies, 
German linguistics, and literature. Despite 
growing up in a beautiful German city, Nadja 
had long-held dreams of traveling across the 
Atlantic to the U.S.

NADJA
BRUNNER

Always Elevating
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When Nadja was in her early 20s, she took her first 
trip to Cape Coral, Florida, with her parents as they 
embarked upon a journey to purchase real estate. 
This was at the beginning of the Great Recession 
when real estate investment opportunities were 
abundant in the Sunshine State.

“Cape Coral was a destination for us to explore. Cape 
Coral had so much potential. It seemed like a good 
opportunity for vacation rentals too,” Nadja reflects.

At the time, Nadja was still in college, but she formed 
a strong connection with her family’s real estate 
broker during the trip. Soon, she began to assist him 
with marketing from her home base in Würzburg.

“That trip in 2008 catalyzed something,” Nadja con-
tinues. “The opportunity we saw, the connection to 
the broker, the market being slow — a lot was pulling 
me toward real estate. After I took over the marketing 
for that broker, I found a passion for real estate.”

Nadja’s role slowly expanded. She began working as 
a referral broker, sending German and Swiss clients 
to her partner in Cape Coral. In 2011, she took the 

next big leap of faith, packing up her belongings and 
moving across the ocean permanently. She got a 
business visa and a real estate license and set off to 
build a new life.

BEGINNING ANEW 
Nadja was faced with two challenges simultane-
ously: building her business and adjusting to a new 
culture. Luckily, she was familiar with American 
culture, but there were still challenges.

“I came all by myself, a young woman, all alone, 
with no partner, no friends. The first year was diffi-
cult. I got settled in slowly,” Nadja offers.

Nadja’s business took flight quickly. Her initial plan 
was to sell real estate and work on vacation rentals. 
Her family owns a vacation rental agency, which 
allowed her the opportunity to continue to service 
clients after the sale.

Nadja joined a team in 2012 and sold $13 million 
that year. By 2016, she got her broker’s license and 
started the Elite Team. In 2022, as an agent and 
team leader with Century 21 Sunbelt Realty, Nadja 

Surround 
yourself with 
successful 
people, create 
routines, stay 
consistent, 
accept help 
and advice, 
help others, 
and always be 
authentic.

Nadja Brunner with her husband, 
Greg, and their daughter, Marie
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closed $20 million. Her team, which 
closed $34 million, was ranked the 
number one team by adjusted gross 
commission for Century 21 in Florida. 

From the early stages of her career, 
Nadja was focused on selling new 
construction and custom homes, which 
remains a big part of her business. 
Nadja enjoys working closely with 
builders and assisting her clients in 
designing their homes, many of whom 
live out of state or overseas.

“People like working with me because 
I’m fun and I really help people. My 
clients tell me that they feel very happy 
after a phone conversation with me, 
even if we have challenges, delays, 
etc. I’m realistic, but I have a way of 
seeing things from a positive angle,” 
Nadja explains. “I help people after the 
closing, setting them up with vendors, 
attorneys, and CPAs, and with my fami-
ly’s vacation rental agency, if they wish. 
It’s all about networking for me.”

RAISING THE BAR 
Outside work, Nadja can be found hanging out with 
her family, cooking, and traveling (she particularly 
enjoys going to Europe to visit family and explore). 
She and her husband of 10 years, Greg, have a 
young daughter, Marie. Nadja is excited to be a 
mother, as it was one of her biggest life goals.

“I want to be known as a very approachable person, 
and a good mother and a friend, even though I work 
a lot. I want to be known for being a good person 
to be around — fun to be around, bringing positive 
energy, and being who I am. I’m a good listener, not 
only for my clients but for my friends and family,” 
Nadja says proudly.

Nadja is keenly focused on continuing to elevate 
herself and her real estate business. At the time of 
this writing in late November 2023, she is tracking 
to double her sales in 2023 and aspires to continue 
on a path of rapid growth.

“I’m very grateful for what I have. I have a passion 
for real estate. I see myself doing what I’m doing 
now for many more years,” she says. “Be relentless 
and elevate yourself.”

FUN FACT 

Nadja was featured in the reality TV 
show Goodbye Deutschland! as the 
REALTOR® for two celebrity buyers.

Nadja Brunner leads the Elite Team 
with Century 21 Sunbelt Realty.
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