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Gail Jabber and Tameika Isaac Devine
803-254-8868  |  jilawfirm.com

1419 Richland Street, Columbia, SC

Jabber & Isaac, PA
Your Trusted Real Estate Legal 
Partners for Seamless Transactions!

Elevating Realtor Success Through 
Expert Legal Support!

Decades of Legal Excellence 
E�icient Closings, Every Time 

Dedicated Support for First-Time Homebuyers
Refinancing Expertise

Lifetime Relationships
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Allstate home products not available in FL, and may also not be available in certain areas of other states. Policies may be written by a 
non-affiliated third-party company. Insurance terms, conditions and availability. Allstate Fire and Casualty Insurance Company & 
affiliates: 2775 Sanders Rd Northbrook, IL. ©2016 Allstate Insurance Co.

If your client needs home coverage, I can help.
If your client is ready to talk home insurance or needs some advice 
about protecting all that’s important to them, call me today.

803.769.0051
treycantey@allstate.com

TREY CANTEY

Protecting the Home Your Clients Love

M E E T  T H E  C O LU M B I A  R E A L  P R O D U C E R S  T E A M

If you are interested in contributing or nominating REALTORS® for certain stories, please email robert.smith@realproducersmag.com.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

We Never Hold Up Your ClosingWe Never Hold Up Your Closing

Jermaine Johnson
803.402.6323

Barret Hurd
803.616.7999

T H E  H O M E  C L O S I N G  S P E C I A L I S T S

The Hurd Johnson Agency

High Networth Homes | Multifamily | Rentals | Manufactured Homes | EVERYTHING In Between

TheHurdJohnsonAgency.com

Our Binder Department Will Update Any Changes Within The Hour

HOME INSPECTION

Integrity Property 
Inspections, LLC
(803) 521-4816
integrityproperty 
inspectionsllc.com

Key Home Inspections
(803) 708-8325
keyhomesc.com

HOME RESTORATION 

& REPAIR

Greenville Radon Specialist
(864) 416-1721
hiregrs.com

Magnolia Roofing 
& Remodeling
(843) 908-5752
magnoliaroofssc.com
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Dear Columbia  

Real Producers, 

As we embark on the 
month of love, warmth, 
and heartfelt connections, 
we are thrilled to present 
a special Valentine’s Day 
edition of our Real Estate 
Magazine. In the spirit  
of love and dedication  
that defines the season, 
we’ve curated a collection 
of stories that celebrate 
the passion and commit-
ment of our real  
estate professionals.

Cover Feature Realtor: 

This month, we shine a 
spotlight on Patti Smith, 
our Cover Feature Realtor, 
whose unwavering dedi-
cation and expertise have 
left an indelible mark on 
the real estate landscape. 
Join us as we delve into 
their inspiring journey, 
revealing the keys to their 
success and the love they 
bring to every transaction.

Dynamic Duo: Love 
and teamwork go hand 
in hand. In this issue, 
we introduce you to a 
Dynamic Duo that not 
only excels individually 
but also thrives in col-
laboration. Discover the 
synergy that fuels their 
success and the unique 
bond that makes them 
an unstoppable 
force in the real 
estate realm.

Realtor on 

the Rise: Our 
‘Realtor on the 
Rise’ feature 
highlights the 
promising 
career of a 

rising star whose passion, 
innovation, and dedica-
tion to clients set them 
apart. Explore the strat-
egies that have propelled 
them forward and gain 
insights into the future of 
real estate through their 
visionary perspective.

Preferred Partner 

Spotlight: Behind every 
successful realtor is 
a network of trusted 
partners. This month, 
we shine the spotlight 
on Integrity Property 
Inspections, our 
Preferred Partner whose 
collaboration with real 
estate professionals 
enhances the overall 
experience for buyers 
and sellers alike. Learn 
more about the invaluable 
contributions they bring 
to the industry.

As we celebrate the 
month of love, we extend 
our heartfelt apprecia-
tion to all the real estate 
professionals who bring 
passion and dedication to 
their work. May your con-
nections, both personal 
and professional, continue 
to flourish.

Wishing you a Happy 
Valentine’s Day filled with 
love, joy, and successful 
real estate endeavors!

Warm regards,

Robert Smith- 

Co-Owner/ 

Advertising Sales

Sierra Nelson- 

Co-Owner/ 

Publisher

FEBRUARY
publisher’s note

20242024

LOVE IS IN 
THE AIR
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In the world of real estate, few stories are as 
inspiring as that of Bryan and Lynn Martin, The 

Midlands Team of Keller Williams Realty. They are 
a remarkable couple with a shared passion for 

helping clients achieve their real estate dreams. With 
decades of combined experience and a track record 

of excellence, they have become a dynamic duo in 
the Columbia, SC real estate scene.

A Journey of Love and Real Estate 

Bryan Martin, is a seasoned real estate professional 
who has been dedicated to his career since 2000. 
His journey into the world of real estate was not a 
planned one, but rather a twist of fate. It all began 
in 1997 when his own REALTOR® Marian Warner 
introduced him to Lynn, his future wife, while he 
was a single dad with custody of his 6-year-old 
daughter, as he was in the process of building a 
starter home. 

A Storied Real Estate Career 

In 1998 Lynn, was a single mom dating Bryan and a 
very close family friend planted a seed and invested 
in Lynn to give her the money to get her license 
and get started in real estate. That is when Lynn 
met their future broker, Kathie Stephens, who 
played a pivotal role in their career. Lynn became 
licensed early in 1999 as Bryan was working in the 
termite and pest control industry and she decided 
to hang her hat with Kathie at Russell & Jeffcoat 
REALTOR®. Bryan and Lynn got married in the 
summer of 1999 and within a few years, Lynn 
became very busy selling real estate. She asked 
Bryan to quit his job and join her as a husband and 
wife team, because he already had his real estate 
license and had been helping her on a part-time 
basis. Their love story and their own experience 
of home ownership deeply inspired them to help 
others achieve the same sense of excitement and 
accomplishment. They have worked for several 
smaller and larger brokerages throughout the years 
before finding their current brokerage of Keller 
Williams in 2018 who reflects the training, mentor-
ship, and the sense of community they value.

In the past few years, Bryan’s focus has been on 
renovating homes for resale while assisting Lynn 

dynamic duo
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behind the scenes, occasionally helping a client here and there, as 
Lynn primarily focuses on the real estate business. Their collec-
tive success in recent years has been nothing short of impressive, 
with their total 2023 production exceeding $11,000,000 and mul-
tiple millions of dollars over the past 25 years. Lynn is a Central 
Carolina Realtors Association Circle of Excellence Life Member.

Overcoming Life’s Challenges 

Both Bryan and Lynn have faced personal challenges that have 
shaped their characters. In the mid-90s, Bryan endured a terrible 
divorce and the daughter he was raising had been diagnosed with 
a rare bone disease. These dark times in his life strengthened his 
faith in God and served as the foundation for his resilience in the 
face of future challenges.

Lynn’s journey involved overcoming childhood trauma and 
becoming a single mom at 23 with a daughter to raise. The 
challenges of blending their families together and navigating the 
financial difficulties brought about by the 2008 market crash 
further tested their mettle. Despite these obstacles, their faith 
in God and love for each other carried them through, reinforcing 
their commitment to helping others in their real estate journey.

B R YA N  &  LY N N  M A R T I N

AN AMAZING 
DYNAMIC DUO
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A Passion for Excellence 

The Midlands Team is passionate about perfecting systems 
to streamline the buying and selling process, with the help 
of a transaction coordinator to ensure their clients’ needs 
are met and their interests protected. When listing a home, 
The Midlands Team helps sellers with the steps to take to 
prepare their home for the market, giving an action plan 
of things to do. They thoroughly research the comps, use a 
professional photographer and they’ve hired an assistant 
to create marketing campaigns to broadcast the home with 
print advertisements via custom mailers and they also use 
targeted social media campaigns to generate thousands of 
views online for their sellers to receive maximum exposure 
and get the highest offer possible. “Our sellers love that we 
are very detailed and honest with them about exactly what 
to expect once they list their home with us.”

The Midlands Team is just as helpful when assisting buyers, 
leaning on their in-depth knowledge of the local market to 
guide them to the right home for their buyers’ best interests 
and providing helpful home buying tools. They have earned 
a fantastic reputation among buyers and sellers alike with 

5-star reviews across multiple platforms. They also have 
recently published home buyer and home seller books, so 
that their clients can have all the guidance at their fingertips.

They emphasize the importance of personal connections, 
believing that being a REALTOR® is about more than just 
selling homes; it’s about being a part of life-changing events in 
their clients’ lives and staying in touch with their clients after 
the sale. “You have to find the story behind each transaction,” 
Lynn says. “Every deal has its own challenges or obstacles and 
everyone’s reasons for buying or selling are different. Being 
part of that process is such a phenomenal opportunity; we 
are beyond grateful to be part of our client’s journeys.” Their 
goal is to be their clients’ REALTORS® for life, so that they 
will remember the great experience they had while working 
together, use them again in the future and refer them to their 
friends and family, which is truly the greatest honor.

The Future of Real Estate 

Looking ahead, Bryan and Lynn see a bright future in real 
estate. They plan to continue serving the Greater Columbia 
area while leveraging technology and expanding their team. 

They are also excited about different investing opportuni-
ties to include rental properties, multi-family syndication, 
and business acquisitions. Their desire to educate clients on 
wealth-building through real estate reflects their commit-
ment to their clients’ long-term success.

A Heart for Giving 

Bryan and Lynn are actively involved in charitable giving. A 
portion of each closing automatically goes to KW Cares and 
Lynn participates in KW Red Day every year. Outside of real 
estate, they give to the Tim Tebow Foundation, support Homes 
for Our Troops, One for Israel 
and contribute to Adult and 
Teen Challenge USA. Their 
dedication to giving back 
reflects their commitment to 
the causes they hold dear.

A Loving Family and a 

Passion for Travel 

Bryan and Lynn have four 
daughters: Hannah, Danielle, 
Gabryelle and Izabelle, a 
granddaughter, Scarlett, and 
three female dogs. Bryan is 
definitely outnumbered! They 
enjoy spending quality time 
together, whether it’s watching 
Gamecock football, cooking, 
traveling, or simply relaxing 
on their screened porch. Their 
love for each other and their 
family shines through in all that 
they do.

Outside of their business, 
Bryan and Lynn’s passion for 
travel takes them to various 
corners of the world. They 
also love boating on Lake 
Murray, relaxing on the beach, 
traveling to the mountains, 
cruising, and all-inclusive vacations. 

The Essence of Success 

In their eyes, success is a culmination of persistent effort and 
the ability to overcome failures. They emphasize that the key 
to their achievements lies in their unwavering commitment 
and determination to continue pushing forward, no matter 
the challenges they face.

A Legacy of Love and Service 

For Bryan and Lynn, success is not just about numbers or 
accolades; it’s about making a positive impact on the lives of 
their clients and their community. They want to be remem-
bered for their dedication to God, family, and country, and 
for their genuine care and gratitude for their clients.

In Closing 

Bryan and Lynn Martin are not just successful real estate 
agents; they are compassionate individuals who have faced 

life’s challenges head-on 
and emerged stronger. Their 
journey is a testament to the 
power of love, resilience, 
and unwavering faith in their 
chosen path.

As they continue to serve 
their clients and expand 
their horizons in the real 
estate industry, they hold 
true to their values and their 
commitment to excellence. 
Their story is a reminder 
that success is not just about 
what you achieve but how 
you touch the lives of others 
along the way.

In the spirit of Zig Ziglar’s 
wisdom, they believe that by 
helping others achieve what 
they want, they, too, can 
have everything they desire 
in life. They strive to live by 
the Golden Rule, “Always 
treat others the way you 
want to be treated.”

Bryan and Lynn are a true 
inspiration in the world of 
real estate, reminding us that 

success is not only about financial gains but also about the 
positive impact you leave on the lives of those you serve.

They leave us with a powerful quote: “Fear or Faith... 

You Choose!” 

Would you like to be featured in Columbia Real Producers? Please 
reach out to us at Robert.Smith@n2co.com

FEAR OR FAITH...
YOU CHOOSE!
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She’s Got It Covered Photos By: Chelsea Marne Photography (Chelsea Marne)
Written By: Heather Spruill

With almost 14 years of real estate 
experience and a career volume of 
over $170 million, there is no doubt 
that Patti Smith was born to be a 
leader in this industry. With a heart 
of compassion and encouragement, 
she ensures that her clients receive 
the best and smoothest experience 
searching for a home in the Midlands.

BORN TO SERVE 

Patti was raised with an intense love 
for SEC football. Her passion for 
sports was so strong that she grad-
uated with a B.S. in Occupational 
Therapy. She happily focused on 
orthopedic injuries (of the upper 
extremities) for more than 20 years. 
As her family grew, she transitioned 
to managing clinics remotely to be 
home more. Though she loved her 
medical career, she was eager to 
take on a new way of helping people: 
real estate.

Patti states, “I was always fascinated 
with real estate and knew that one 
day, I would get my license. In 2004, 
I had an interview with a successful 
REALTOR® in town to see if she felt 
that I would be a good fit. She encour-
aged me when she said ‘yes’ but 
advised me to wait and enjoy my chil-
dren a little longer. I took her advice 
to heart and waited five years to make 
the move, and I am so glad I did.”

Patti earned her license in 2009 and 
joined a national brokerage as an 
independent agent right after the 
market crash. Though the industry 
was a bit shaken, it gave her the 
scrappiness, strength, and perse-
verance needed to thrive in such 
an unpredictable business. Though 
buyers and sellers weren’t in excess, 
she found creative ways to produce 
opportunities to gain clients. In the 
meantime, she mastered the art of 
negotiations and superior customer 

service to deliver her clients the best 
possible personal experience.

Patti and her REALTOR®/Broker 
in Charge husband, John, had the 
opportunity to purchase their RE/
MAX franchise in 2013. “It has been 
one of the best decisions of our lives!” 
Co-owning their business has enabled 
Patti to sharpen her skills and exper-
tise as an agent and businesswoman 
over the past ten years.

Patti states, “I love being an agent 
who’s willing to go the extra mile to 
find solutions to clients’ real estate 
issues. I am honored to share and 
serve my community as many work 
through what may be one of the most 
challenging and expensive decisions 
they will ever make. No matter their 
season in life, they will always get 
the best version of me. My goal is 
that every client feels that they are 
my top priority.”

cover story
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on business would enable them 
to provide high-quality service 
to their clients, and it did. Their 
partnership is truly a match made 
in heaven.

Patti always gives back to her com-
munity when not in the office. She 
is proud to be a Miracle Agent for 
the Children’s Miracle Network and 
donates from every transaction she 
makes to the programs that support 
the area’s local Children’s Hospital. 
She also contributes to the St. Jude 
Children’s Research Hospital, a 
program that took great care of one 
of her young family members, who 
is alive and well today.

Her husband of 30 years, their 
three children, their spouses (lov-
ingly called the “outlaws”), their 
one grandson, and three grand-doo-
dles are the most precious part of 
Patti’s life and bring her great joy. 
Having holiday dinners and family 
nights are always great, but nothing 

TO GIVE IS TO RECEIVE 

For Patti, real estate is an extension of her 
former occupation. Meeting people from 
all walks of life and having the privilege of 
helping them to navigate and succeed during 
an often stressful experience was the famil-
iar sentiment she felt when she became a 
REALTOR®. However, the art of this industry 
keeps her on her toes. Patti is committed to 
being an excellent REALTOR® and a mentor. 
While she has mentored other agents over the 
years, she offered her son the opportunity to 
partner with her. She was convinced that her 
real estate wisdom and his fresh perspective 

beats cheering for her favorite SEC 
teams. That’s where you can truly see 
her competitive spirit!

Ultimately, Patti would like to be 
remembered for being professional, 
acting with integrity and compassion, 
and having a humble servant’s heart. 
She wants those she serves to be 
confident that she treated them as she 

would family in helping them reach 
their financial and personal goals. 

With undeniable expertise in real 
estate, she hopes to leave some pearls 
of wisdom for new agents preparing 
to take on the industry.

Patti concludes, “Be honest and 
never demonize the other party to a 

transaction. Be an agent that other 
agents like to work with and that 
clients can rely on. Do the right 
thing by others, and you will be 
rewarded tenfold.”

Would you like to be featured in Columbia 
Real Producers? Please reach out to us at 
Robert.Smith@n2co.com

MY GOAL IS THAT EVERY CLIENT FEELS THAT

they are my top priority.
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Providing a Seamless Personalized Experience
Top-rated customer service built on purposeful communication, 

industry-leading knowledge, and expertise with every loan product
to get the deal closed.

A Scotsman Guide Top 1% Originator with a Top 3
Retail Mortgage Lending Company

Let's Connect Today!
tblayton@palmettomtg.com

803.360.3796 | travisblayton.com

Travis Blayton | NMLS #1493984
Branch Manager | The Palmetto Mortgage Group 

426 S Lake Drive, Lexington, SC 29072

TOGETHER WE'LL HELP YOUR
CLIENTS ACHIEVE MORE

Don't Just Take Our Word
Take It From One of Our Partners

"Travis and his team could not have been 
more professional during our process of 
buying and selling our homes. They were 
very prompt and paid careful attention 
to detail. We felt informed throughout 

the process and confident that his team 
would make sure we had the best 

possible loan for us. Travis and his team 
were thrown a few curveballs during our 
process but made sure we got to closing 

on time. If you have the chance to use 
Travis to close your loan, you’d be 

making a mistake by using anyone else."

"Travis and his Palmetto 
Mortgage team are my go to 
lender. They are friendly and 
easy to work with as a buyer 

and as an agent. They are 
great at keeping everyone 

informed as to the status of 
the loan and getting the 

loans closed on time. I highly 
recommend them."

La�i McLel�d P�ri� Blew�

Sophistication Meets Expertise
Home Inspections for Elite Real Estate Agents

Effortlessly Schedule Your 
Client’s Inspection with 

our Convenient 
One-Stop-Shop Service

integritypropertyinspectionsllc.com  |  803-521-4816

Our Bundle 
Packages Offer 

Savings for 
Your Clients!

Contact Us
803.345.3353
harrellmartinpeace.com

Trey Harrell | Attorney at Law

Real Estate Law
Closings can be very STRESSFUL and 
WORRIESOME! Having a
knowledgeable and experienced 
attorney on your side is CRUCIAL! 
TREY HARRELL is one 
of our REAL ESTATE 
attorneys and can 
assist you with 
ensuring that your 
transaction is SECURE 
and ACCURATELY 
EXECUTED!
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ANGELA

Photos By: Shayla Tabor (Stabor Studios)  |  Written By: Amy Porter

realtor on the rise

L a B o r d  N a s h
MICHELLE

A BRIGHT 

STAR IN THE 

WORLD OF 

REAL ESTATE

Angela Michelle LaBord Nash, a seasoned 

real estate agent hailing from Columbia, 

South Carolina, has carved a niche for herself 

in the industry through her unwavering 

determination and passion for helping people 

achieve their real estate dreams. With over 

a decade of experience and a track record 

of success, Angela’s journey in real estate is 

nothing short of inspiring. 

A Passion for Design and Service 

Angela’s love for design and her knack for 
helping people led her to pursue a career 
in real estate. In 2007, while working at a 
mortgage brokerage company, she obtained 
her real estate license. This decision not 
only deepened her understanding of the real 
estate process but also set her on a path to a 
fulfilling career. 

Her journey began with a part-time role at a 
real estate company specializing in enhanc-
ing properties for the market. Despite facing 
market challenges during the economic 
downturn, Angela continued to learn and 
grow, eventually transitioning to a full-time 
realtor in 2017. 

Choosing the Right Path 

Angela’s career took an exciting turn when 
she joined United Real Estate, where she 

dedicated herself to delivering top-notch 
service, developing effective systems, 
and building a strong brand. In just a few 
months, Angela achieved impressive sales 
figures, surpassing a million dollars from 
August to December in 2017. 

In 2020, Angela made the decision to move 
to Coldwell Banker Midtown, drawn by the 
charisma and enthusiasm of the late Lisa 
Conley, the brokerage’s former broker. This 
move opened new doors for Angela, propel-
ling her further in her real estate career. 

Impressive Career Volume 

With an outstanding career volume of 
$19.2 million, Angela Nash has established 
herself as a leading real estate professional. 
Her commitment to excellence and her 
dedication to serving her clients have con-
sistently earned her trust and admiration in 
the industry.

Mentorship and Overcoming Self-Doubt 

Angela attributes part of her success to her 
business coach, Lorgna Gagnon, who has not 
only helped her overcome self-doubt but has 
also shown her the possibilities of success in 
real estate. Angela’s journey is a testament 
to the importance of having a mentor and 
guidance in one’s career. 
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Don't Delay Your Closing

IICRC CERTIFIED FIRM

864.416.1721
hiregrs.com

RESTORATION & CLEANING SERVICES

RADON TESTING &
MITIGATION SPECIALIST

INDOOR AIR QUALITY TESTING
AND PRODUCT LINE

Scan for
Priority
Scheduling

WE MAKE IT Safe
YOU MAKE IT THEIR

Home

Your Reliable Restoration & Radon Solution

Defining Success 

Angela’s definition of success centers around 
the freedom to positively impact her fam-
ily and the world by doing what she loves, 
serving others. Success is about creating a 
life filled with joy, financial prosperity, and 
cherished moments with loved ones.

A Lasting Legacy 

Angela aspires to be remembered as a gen-
erational realtor, the go-to family realtor 
who provides an elevated real estate expe-
rience. Her genuine love for people and the 
community is what sets her apart in the real 
estate industry. 

In closing, Angela Michelle LaBord Nash 
expresses her gratitude to Real Producers 
for the opportunity to share her remarkable 
story. Her favorite quote, “Wherever you 
go, leave the place better than you found it,” 
encapsulates her commitment to making a 
positive impact in the world of real estate.

Passion and Future Goals 

Angela is currently passionate 
about expanding her business and 
helping clients navigate the com-
plexities of the real estate market. 
Her commitment to growth and 
her vision for expanding into new 
markets in 2024 highlights her 
dedication to her profession. 

The Reward of Changing Lives 

For Angela, the most rewarding 
aspect of her business is witness-
ing families build strong finan-
cial futures through real estate. 
The joy of seeing clients smile at 
closing and hearing about their 
growth, whether it’s starting a 
business or investing, is what 
drives her in this field. 

A Heart for Giving Back 

Outside of her business, Angela 
and her husband support various 
charitable organizations, including 
Fellowship of Christian Athletes, 
Cross Over Global, and Child 
Evangelism Fellowship, among oth-
ers. Her faith is a guiding force in 
her life, motivating her to give back 
and leave a positive impact. 

Family and Hobbies 

Angela’s close-knit family is a 
source of joy and strength in her 
life. She enjoys spending quality 
time with her parents, siblings, and 
nieces and nephews. Her hobbies 
range from her love for miniatures 
to her passion for trying and expe-
riencing different chocolates from 
around the world. 

Would you like to be featured in Columbia Real Producers? 
Please reach out to us at Robert.Smith@n2co.com

WHEREVER YOU GO, 

LEAVE THE PLACE BETTER 

THAN YOU FOUND IT.
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FREE ESTIMATES

803.908.7131
MAGNOLIAROOFSSC.COM

LOCALLY 
OWNED

& 
OPERATED

MAGNOLIAROOFINGSC@GMAIL.COM

ROOFING | SIDING | GUTTERS

Fast Wins. 
Kevin Kuper Delivers.

1

3

Contact me to 
get started!

2

Send us the requested 
paperwork within eight hours

And you're done!

So simple, so fast. Partner Today!

Guaranteed Rate’s Same Day Mortgage promotion offers qualified customers who provide certain required financial information/documentation to Guaranteed Rate within 24 hours of locking a rate on a 
mortgage loan the opportunity to receive a loan approval within 1 business day of timely submission of documentation and does not suggest that the borrower will receive funding on the same day as their 
application submission. For purposes of this offer, documents provided after 1 pm local time or on a weekend or company holiday will be deemed submitted the next business day. Guaranteed Rate cannot 
guarantee that a loan will be approved or that a closing will occur within a specific timeframe. Guaranteed Rate reserves the right to revoke this approval at any time if there is a change in your financial 
condition or credit history which would impair your ability to repay this obligation. Read and understand your Loan Commitment before waiving any mortgage contingencies. Borrower documentation and 
Intent to Proceed must be signed within 24 business hours of receipt. Not eligible for all loan types or residence types. Minimum down payment requirements apply. Self-employed borrowers are not eligible. 
Not all borrowers will be approved. Borrower's interest rate will depend upon the specific characteristics of borrower's loan transaction, credit profile and other criteria. Eligible borrowers who successfully 
provide all required documentation within 24 business hours will receive a $250 Closing Cost Credit applied at closing, no cash value, and may not be combined with any other Lender promotions, discounts, 
or concessions. Not available in all states. Restrictions apply. Visit Guaranteed Rate.com/same-day-mortgage for terms and conditions. ** Guaranteed Rate cannot guarantee that an applicant will be 
approved or that a closing can occur within a specific time frame. All dates are estimates and will vary based on all involved parties level of participation at any stage of the loan process. Contact Guaranteed 
Rate for more information.

KEVIN KUPER
NMLS ID: 756797; SC - MLO - 756797
(803)361-8249
homeloansbykevin.com
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Introduction: 

In the heart of Columbia, SC, Jamil Clark 
spearheads Integrity Property Inspections 
LLC, a beacon of transparency and excellence 
in the realm of property inspection. Discover 
the story behind this business and the man who 
stands for integrity in every inspection.

About Jamil Clark: 

A true Columbian at heart, Jamil is more than 
a seasoned inspector—he’s a devoted family 
man. Married and a father of four, his downtime 
involves spending time with family, attending 
kids’ sporting events & school activities, dining 
out & traveling with his wife, reading, and vis-
iting the range. When not running the business, 
you’ll likely find Jamil working around the 
house and enjoying sports.

Professional Journey: 

Jamil’s journey is rooted in his background 
in construction as a licensed electrician. His 
knowledge of construction allowed him to 
leverage his innate attention to detail and pas-
sion for educating homebuyers.

Success Factors: 

The pillars of Integrity Property Inspections’ 
success are Jamil’s technical prowess and an 
unwavering commitment to top-tier customer 
service. Putting clients’ interests first has been 
the guiding principle for sustained excellence.

Community Involvement: 
Beyond inspections, the business actively col-
laborates with community programs, focusing 
on assisting homeowners in low-income areas 
with essential repairs and updates.

Unique Selling Points: 

Setting itself apart, Integrity Property 
Inspections LLC is a one-stop shop for all home 
inspection needs. As a family-operated venture, 
every client is treated like a cherished member 
of the family.

J a m i l  Cl a r k ’ s  J ou r n e y  w i t h 
I n t e g r i t y  P ro p e r t y  I n s p e c t i o n s  L LC

Unveiling
Integrity

Written By: Amy Porter
Photos By: Vine Circle Photography (Ashlie Seibles)preferred partner
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Favorite Aspects of the Business: 

Jamil finds fulfillment in empowering individuals to make 
informed and confident home-buying decisions. Equally, he 
values the opportunity to educate homeowners on safe-
guarding their significant investments.

Client Success Story: 

A standout client narrative involves steering clients away 
from a potentially regrettable purchase, ultimately leading 
them to a second home choice they adore.

Definition of Success: 

For Jamil, success transcends mere achievements; it’s 
about sustaining a greater purpose. This purpose revolves 
around nurturing a healthy and happy family while provid-
ing employees with opportunities to flourish.

Favorite Quotes: 

“Honor your commitments with integrity” - Les Brown 

“Integrity is the seed for achievement. It is the principle 
that never fails” - Earl Nightingale 

Integrity | Professionalism | Spirit of Excellence

Shayna Levine
803.302.8039

shayna@levinecontracttoclose.com
levinecontracttoclose.com

Set Your Business Apart by Adding Us to Your Team
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Leverage YOUR T IME,

 Increase YOUR PRODUCTIVITY,

   & Elevate YOUR BUSINESS

Let  Us Master  Your Transact ions!

JOHN HINKS,  JR .  |  NMLS  335154

MY NAME IS
JOHN HINKS,  JR .

and I love the mortgage business!

Big John's
Got Your Back

(803) 832-2472
www.johnhinksjr.com

Ideal Customer and Target Market: 

Jamil’s ideal customer values being an informed 
homeowner, using provided information not just for 
negotiation but also for maintaining a safe home and 
safeguarding their investment. The target market 
includes homebuyers and investors seeking premium 
inspection and environmental services in the Midlands 
or South Carolina.

Closing: 

Integrity Property Inspections LLC extends an invita-
tion to potential customers to consider them a trusted 
resource before, during, and after inspections. With a 
commitment to prioritizing their needs, the business 
proudly declares: “Inspect With Integrity!”

Honor your commitments with integrity. -  Les  Brown



Columbia Real Producers • 3534 • February 2024 @realproducers realproducersmag.com

Help With
Insurance Claims

Family Owned
& Operated

THE PREMIERE PROMISE

Top Quality
Service

Affordable Repairs
& Installation

roofteam.com | 803.244.9428

Scan to Easily Schedule an
Inspection for Your Clients

Don't Let Your Sale
Fall Through the 

Roof Repair | Roof Installation | Inspections
Gutters | Windows | Siding in  Columbia for

Residential  and Commercial
Roofing Needs#1

Constant Communication from Start to Finish

                     4.9 Star-Rated on Google with Over 576 Reviews

Lifetime Workmanship Warranty on Full Roof Replacements



Relationships are the core of our business. 
And that isn't changing.

We know it takes a United front to close deals 
quickly and smoothly. Our new digital tools 
provide quick and clear communication to our 
clients and all partners involved in the process.

When you win, we win.

Call today about our traditional and 
non-traditional mortgage products.
hello@UHLSinc.com  |  864.326.3860

Visit www.UHLSinc.com to learn more.

Columbia office opening soon!

United Home Loan Services, Inc. (NMLS #70641) serves clients in Alabama (23336), Florida 
(MBR1609), Georgia (42495), North Carolina (B-163880), South Carolina (MB-0608901), 
Tennesse, and Virginia (MC5929) | nmlsconsumeraccess.org | Equal Opportunity Lender

MATTHEW WALKER, Loan Originator
803.215.1715 | mwalker@uhlsinc.com
NMLS #1781448

POWER
PARTNERSHIPS
the of


