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(505) 260-6500  |  Free Inspections
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WE ARE THE
LEADERS WITH OVER 100

GOOGLE REVIEWS!

����
������

��������
����������������������������������������������

���������������������������

���������������������
����

���������������������


������������������������
��������������������

Chris Hood
Sales Manager

505-212-8000 Office
505-453-5506 Mobile

NMLS #234059

Joshua and Chris Hood.

Joshua Hood
Junior Loan Officer

505-212-8003 Office
505-359-8233 Mobile

 NMLS #2000145

Lock in your interest rate up front 
with the peace of mind knowing 

we will float your rate down if rates 
improve before closing. 

 
Available on standard conventional, 

FHA and VA loans.

HomeTrust Mortgage 
Rate Lock
Protection
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505-237-2225  •  Sunwestescrow.com 
10600 Menaul Blvd NE Albuquerque, NM 87112

*Notify your escrow agent that you want the contract ordered from Sunwest Escrow and Steider & Associates.

Ask your title company Escrow officer to request your contract & escrow through Sunwest Escrow.

Visit Sunwestescrow.com for more information!

Double Your Commissions and defer taxes for your
investors in 180 days with a 1031 Exchange. Learn more at Sunwest1031.com

www.allaboutstaging.info
allaboutstaging.abq@gmail.com

Trish Tilley
505.228.2895

Jim Tilley
505.980.4756

Trish and Jim Tilley
Poised to transform your vacant listings!

Maddie Podish 
Social Media Coordinator

Madison Coble 
Content Coordinator

Laurie Hutcheson
Advertising Strategist

M.L. Rauch
Publisher

Liz Lopez
Photographer

Liz Lopez Photography

Kate Rodriguez 
Photographer

Kate the Photographer

Tara Tehune
Client Concierge Manager

Elizabeth McCabe
Writer

Dave Danielson
Writer

R E A L  P R O D U C E R S  T E A M

A B Q
M E E T  T H E
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

CLEANING SERVICE

Four Seasons Cleaning
Michael Galaviz
(505) 489-0755
www.fourseasons
cleaning.com

CLOSING GIFTS

Cutco Closing Gifts
Adam Conroy
(847) 691-7367
www.swlegacygifts.com

DUCT RESTORATION

Duct Worx
Scott Herrmann
(505) 600-9374
www.ductworxnm.com

ELECTRICIAN

Benco Electric, LLC
Ben Schroeder
(505) 934-1221
www.bencoelectricllc.net

ESCROW

Sunwest Escrow
Terry White
(505) 237-2225
www.sunwestescrow.com

ESTATE LIQUIDATION

HR Integrity Liquidation 
Services
Barbara Spear
(505) 339-8401

ESTATE SALES

My Auction Addiction
Lloyd Swartz
(505) 252-0915
www.AlbuquerqueAuction
Addiction.com

HOME INSPECTION

Beyond Inspections Service
Michelle Castaneda
(505) 780-8132
www.beyondinspect.com

Duke City Inspections
Matt Williams
(505) 587-3535
www.dukecity 
inspectionscom

Fireman Home
Inspections LLC
Lee Carns
(505) 353-2979
www.firemanhome
inspections.com

Pillar To Post Home 
Inspectors
Joseph Anderson
(505) 934-1511
www.pillarto
post.com/cgteam

HOME STAGING

All About Staging
Trish Tilley
(505) 228-2895
www.allaboutstaging.info

HVAC/PLUMBING

Marathon Mechanical 
Services, LLC
Mikaela Medina
(505) 366-1785
www.marathon
mechanicalnm.net

INSURANCE

Farm Bureau Financial 
Services
Mark Krueger
(505) 998-7250
www.agentmarkkrueger.com

Kimberly Trujillo Farmers 
Insurance Agency
(505) 228-5751
agents.farmers.com/nm/
albuquerque/kimberly-trujillo

Strategic Insurance Group
Benito Ortiz
(505) 585-0227
www.thesigco.com

INVESTMENTS

Juan Buys Houses
Juan Duran
(505) 907-6294
www.abqcashbuyers.com

IV THERAPY/

WELLNESS STUDIO

Prime IV: IV Therapy 
& IV Drip Infusions
Karl Miller
(505) 587-5789
www.primeivhydration.com

JUNK REMOVAL 

& HAULING

Daniel’s Dumping 
& Hauling, LLC
Daniel Vega
(505) 610-1103
www.danielsdumping.com

LANDSCAPING

La Barge Landscape, Inc.
Ashley Lantry
(505) 345-3000
www.labargelandscape.net

MORTGAGE

Guild Mortgage
Robert Sanchez
(505) 573-9777
www.branches.
guildmortgage.com/

Waterstone Mortgage
Zora LaClair
(505) 389-1900
www.waterstone
mortgage.com

MORTGAGE ADVISOR

Bell Bank Mortgage
Yvette Klinkmann
(505) 366-9090
www.mortgages
byyvette.com

MORTGAGE BANKER

Bank of Albuquerque
Sarah Whitlock
(505) 239-1022
Lauren Sandoval
(505) 533-2059

MORTGAGE BROKER

Fallbach Mortgage Brokers
Natalie Fallbach
(505) 506-7232
www.nataliefallbach-
homeloans.com

MORTGAGE LOAN OFFICER

Hometrust Mortgage
Chris Hood
(505) 453-5506
NMLS-234059

MOVING COMPANY

Faith Moving Company
Nick Fehrenbach
(505) 249-0632
www.faithmoving
company.com

ProRelo Bekins
Brad Killman
(505) 888-1007
www.myabqmover.com

PAINTING SERVICES

E & F Painting LLC
Fermin Sanchez Mendiola
(505) 267-0131

PHOTOGRAPHY-FAMILY/

REAL ESTATE/EVENTS

Liz Lopez Photography
Liz Lopez
(505) 401-9843
www.lizlopez
photography.com

PHOTOGRAPHY/PORTRAIT

Kate The Photographer
(505) 750-4617
www.katethe
photographer.com

PRIVATE CHEF SERVICES, 

EVENTS & CATERING

Noah’s Table, LLC
Noah Scanland
(505) 803-8827

PROPERTY MANAGEMENT

Couture Brokerage
Toni-Lei Ponic
(505) 321-3259
www.couturebrokerage.com

ROOFING SERVICES

Alanis Roofing, LLC
Mark Alanis
(505) 710-5507
www.alanisroofingnm.com

Hawk Roofing
Justin Hawkins
(505) 450-1479
www.hawkroofing505.com

TITLE COMPANY

First American Title
Hector Ariceaga
(505) 888-8231
www.nm.firstam.com

WATER/MOLD 

RESTORATION

Water Extraction Experts
Matt Adlesperger
(505) 250-6500
www.waterextraction
experts.com

Mark V. Alanis | Sales/Project Manager
505.710.5507 | malanisnca@yahoo.com

3 7 3 4  C O M M E R C I A L  S T.  N E  |  A L B U Q U E R Q U E ,  N M

alanisroofingnm.com

VISIT OUR WEBSITE  TO VIEW ALL THE
SERVICES ALANIS ROOFING CAN OFFER!

SHINGLE ROOF

FLAT ROOF

METAL ROOF

TILE ROOF
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Headshots - Commercial - Family - Senior Portraits - Special Events

Kate Rodriguez
(505) 750-4617

FAQFAQ

Q: Who receives this magazine? 
A: The top 300 agents in the ABQ MLS. We pulled 
the numbers (by volume) from calendar year 2023; 
we cut the list off at #300, and the distribution was 
born. The list will reset at the end of 2024 for next 
year and will continue to update annually.

Q: What is the process for being featured in 

this magazine? 

A: It’s really simple — every feature you see has 
first been nominated. You can nominate other  
REALTORS®, affiliates, brokers, owners, or even 
yourself! Office leaders can also nominate  
REALTORS®. We will consider anyone you bring 
to our attention because we don’t know everyone’s 
story, so we need your help to learn about them.

A nomination currently looks like this: you email us 
at ml.rauch@realproducersmag.com with the sub-
ject line “Nomination: (Name of Nominee)” and tell 
us why you are nominating them to be featured in 
the publication. Maybe they have an amazing story 
that needs to be told, or perhaps someone overcame 

Congratulations to the 80+ 

real estate agents who are 

new to the top 300! 

Welcome to Real Producers! 
Some of you may be 

wondering what this publication is all about, which is why 
we have created this FAQ page. Here, we will answer 
the most commonly asked questions from around the 
country regarding our program. My door is always open 
to discuss anything regarding this community — this 
publication is designed 100% to be your voice!

extreme obstacles, is an exceptional leader, has the 
best customer service, or gives back to the commu-
nity in a big way. The next step is a meeting with us 
to ensure it’s a good fit, and from there, we put the 
wheels in motion for our writer to conduct a follow-up 
interview and for our photographer to schedule a 
photo shoot.

Q: What is the cost for a REALTOR®/Team to 

be featured? 

A: Zero, zilch, zippo, nada. It costs nothing, my 
friends, so nominate away! We are not a pay-to-
play model. We share real stories of Real Producers.

Q: Who are the Preferred Partners? 

A: Anyone listed as a “preferred partner” in the front 
of the magazine is a part of this community and will 
have an ad in every issue, will attend our quarterly 
events, and be a part of our online community. We 
don’t just find these businesses off the street, nor do 
we work with all businesses that approach us. One or 
many of you have recommended every preferred part-
ner you see in this publication. We won’t even meet 
with a business that you have not vetted and “stamped 
for approval,” in a sense. Our goal is to create a pow-
erhouse network, not only for the best REALTORS® in 
the area but also for the best affiliates so we can grow 
stronger together.

Q: How can I recommend a Preferred Partner? 

A: If you have a recommendation for a local business 
that works with top REALTORS®, please just let us 

know. Send an email to ml.rauch@
realproducersmag.com.

ML Rauch, Publisher

(505) 250-0092

ML.Rauch@RealProducersMag.com

ABOUT THIS MAGAZINE

about this magazine

Book your move up the street or across the 
globe with ProRelo Bekins to have it done right.

New Mexico’s highest rated mover on Google.

A-rated on Angi and Home Advisor.

Since 1891
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Unique Private Chef Experience

From private dinners to corporate 
events, Noah's Table is dedicated 
to serving the finest and freshest 
homestyle delights!
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505.803.8827
noahstable505@gmail.com
        Noah's Table 505

�������������������������������������
• Open House Events
• Customer Appreciation Events
• Corporate Meetings

Top 5 for
BEST CATERING

COMPANY
Albuquerque

the Magazine-
Best of the
City 2023

We Give Realtors the Gift of Easier Homebuying.

•  Retained servicing of 90% of our loans.
•  No 800 number to call, questions go straight to your loan officer. 
•  In-house appraisal board and local operations for fast turn times.
•  Portfolio programs for Advanced Medical Professionals.
•  Portfolio ARM programs for primary, second home,
    investment and non-warrantable condos.
•  Builder Incentive Program – buyers receive $2,500 towards
    closing costs with any builder.

Sarah Whitlock
VP Mortgage Banker, NMLS #640507

Call/Text: 505 239 1022
swhitlock@bankofalbuquerque.com

Lauren Sandoval
VP Mortgage Banker, NMLS #1654808
Call/Text: 505.553.2059
lsandoval@bankofalbuquerque.com

Bank of Albuquerque® is a trademark of  BOKF, NA. Member FDIC. Equal Housing Lender       © 2023 BOKF NA.

FREE INSPECTIONS AND ESTIMATES!
Hawk Roofing is dedicated to assisting realtors with all 

roofing needs. We pride ourselves on quick response to 
realtor requests, in most cases, within 24 hours!

INSURANCE RECOVERY SPECIALISTS
Hawk Roofing serves both residential and 

commercial customers!

Justin Hawkins
Mobile: 505-450-1479
hawkroofing505@gmail.com
hawkroofing505.com
Licensed, bonded & Insured
NM License #400746

CALL 
HAWK ROOFING 
TODAY
505-881-4568
Albuquerque, Rio Rancho, Tijeras and surrounding areas

SERVICING AND INSTALLING ALL ROOF TYPES:
• Flat (Tar & Gravel,TPO, Modified Bitumin)

• Pitched (shingle, metal, tile)

Juan Duran Local Investor
505-907-6294 | duranj22@hotmail.com

If you have a listing, that isn't selling, we can
solve your problem and close as fast as 3 days!
If you have a listing, that isn't selling, we can
solve your problem and close as fast as 3 days!

Represent your client on both sides
while getting their home sold.DOUBLE END YOUR LISTING

• Problem Listings
•Fixer Upper

 • Short Sale • Divorce
• Liquidations
• Estate Sale

• Foreclosures
• As-is Purchases
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ADDING VALUE
TO THE RELATIONSHIP

ADAM CONROY
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Adam Conroy smiles as he thinks about the fulfilling 
feeling he gets from helping you recognize the bonds 
you enjoy with your clients.

As Area Director with Cutco Business Gifts, there’s 
something truly special when it comes to his 
experience adding value to relationships.

“I love learning about how people’s businesses can transform 
their lifestyle,” he says. “I love being a resource that people count 
on every year to make their business more simple.”

VALUE AND VARIETY 
Those who work with Adam and Cutco appreciate the way they 
can mix and match gifts ranging from $80 to $350.

“We are able to provide some great options based on value and 
price point, and they are 100% tax deductible as a marketing 
expense,” Adam says. 

ELEVATING THE EXPERIENCE 
Cutco can ship all gifts up front for the year and bill out over six 
to 12 months.

“We also have an easy warehousing program for Brokers and 
Loan Officers alike. Our team dropships gifts one by one directly 
to your clients / referral partners and provides a white glove 
experience such as personalized letters on your behalf, hand-
written cards, gift wrapping, etc.,” Adam says. “Also we provide 
ongoing resources to maximize the impact on the gifts and to 
help you continue to build lifelong relationships.”

FAMILY PILLARS 
Away from work, Adam cherishes time with his faith and family, 
including his better half—his beautiful wife, Jenni.

“Jenni works as a stay-at-home mom full-time. In that way, we 
really have a family business,” Adam says.

CUTCO BUSINESS GIFTS

“No business is too big or small for us to serve. We 
cater to every client. We customize solutions based 
on their business,” Adam emphasizes. 

“Our goal is always to be an extension of their 
team, and to have a lifelong partnership. I like to 
help them create raving fans in their business. 
That’s really what we try to do and the gifts are just 
a vehicle to help with that.”

Adam points to a quote from Giftology, a book 
written by John Ruhlin, who is the Founder and 
number one Cutco Gifting Professional of all time. 
John said, “Relationships take you where mar-
keting can’t, gifting powers those relationships. 
Stronger relationships impact your ability to grow 
your enterprise.”

GETTING HIS START 
Adam started his illustrious career with Cutco 
in 2008, when he had been recommended for 
the job. Since then, he has carved a remarkable 
record of success. 

In fact, he is one of the top 43 Cutco Sales 
Representatives of all time throughout the company’s 
75-year history. Today, with over $4 million in sales, 
he is one of the organization’s Hall of Fame members.

That path of success begins with the passion to 
deliver value.
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NOW SERVICING: HVAC • Swamp Cooler • Sewer Lines • Water So
eners • Radiant Heat

3318 Girard Blvd NE Albuquerque, NM

DON'T BRAVE THE COLD 
WITH YOUR CLOSINGS 
THIS WINTER!
Marathon Mechanical 
has HVAC inspections 
starting at $159!

”- P A T R I C I A  F R I P P

IT’S NOT YOUR CLIENT’S
JOB TO REMEMBER YOU.
I T ’S  YOUR  OBL IGAT ION AND RESPONSIB I L ITY

T O  M A K E  S U R E

THEY DON'T HAVE THE
CHANCE TO FORGET YOU

G R AT I T U D E  C R E AT E S  A B U N DA N CE

Create Top of Mind Awareness • High Quality Brand
Tax Deductible • Forever Guaranteed

Adam Conroy
847.691.7367

adam@swlegacygifts.com  |  SwLegacyGifts.com

Adam and Jenni treasure time with their children — 3-year-old 
daughter, Kayleigh; and 1-year-old daughter, Izzie.

In his free time, Adam has a passion for mountain biking, 
hiking, and experiencing the outdoors with camping. 

“We especially love traveling. We go somewhere 
internationally at least once a year. Making family 
memories is big for us,” Adam explains. “It’s about 
the moments and not the things. We enjoy commu-
nity events as a family, and sporting events. Both 
girls are in swim school.”

ENGAGED WITH EXCELLENCE 
Adam was born prematurely. When he was 18 
months old, it was discovered that he was hard of 
hearing as a result. His hearing aids take care of 
all of that, and his clients appreciate the way he 
listens to their goals and comes back with spot-on 
solutions that reflect well on their brand and bonds 
with their clients. 

If you ever think Adam is reading your lips you’re 
probably right. He’s a professional lip reader at 
events when he needs to be. 

“One of the biggest compliments someone gives me 
is that they have had a consistent, positive experi-
ence,” Adam says with a smile. 

With his seamless, professional and growth-ori-
ented approach, Adam is dedicated to being your 
partner today and tomorrow. Along the way, he 
produces real results with focus.

As he says, “We get what we think about most of 
the time, we get what we implement every time.”

Contact Cutco Business Gifts Today! 
Cell: 847-691-7367 
Email: Adam@swlegacygifts.com 
Website: sharpeningevents.com 

I love being a 
resource that 
people count on 
every year to make 
their business 
more simple.
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Veteran Owned & Operated - USAF
25% discount to active & retired

military as well as first responders

HOME INSPECTIONS I PRE-SALE INSPECTIONS I THERMAL INSPECTIONS

Call today to schedule an appointment
505-353-2979 | firemanhomeinspections.com

Get peace of mind 
with thermal imaging!

"Lee, and his team, are incredibly thorough and knowledgeable in their 
home inspections. He uses thermal imaging, giving his customers 
additional peace of mind. He takes time to explain any noted defects. 
Give Fireman Home Inspection a call!"
-Megan England, Vista Encantada

���������������������
Family Owned and Operated!

505-254-2180 | fourseasonscleaning.com

Do your clients want 
a clean home when 

they move in?
Four Seasons Cleaning can do a 
deep clean before they move!

Clean Outs | Deep Cleaning for Photo and Listings
Carpet Cleaning | Tile and Grout Cleaning

FREE
ESTIMATES

Benito Ortiz
FOR MORE INFORMATION

CONTACT ME AT

505.585.0227   ext 700
Benito@THESIGCO.COM

STRATEGIC Strategic Insurance Group has the tools
you need to get your clients to closing!

Queenie Vega
FOR MORE INFORMATION

CONTACT ME AT

505.585.0227   ext 707
queenie@THESIGCO.COM
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“Adversity builds character,” says REALTOR® 
Maggie Ebbens with ERA Summit. “When dealing 
with adversity through the years, we either suc-
cumb to it or we move forward. Just take one step 
in front of the other and keep moving ahead. Before 
you know it, you’re in a better place.” 

EARLY BEGINNINGS 

“I grew up in Michigan until I was 12. Then my fam-
ily moved to Prescott, Arizona. I was there through 
college,” recalls Maggie. 

The youngest of seven, Maggie grew up in a “good 
Catholic family.” However, she admits that they 
were pretty poor. “I wasn’t aware of how poor we 
were until I was getting closer to the teen years. My 
parents did a great job sheltering me from it.”

Her father struggled financially to raise seven kids, 
but it didn’t change Maggie from dreaming big 
dreams. “Really young, I thought I was going to be 
an actress,” she reflects. “I was in theater, and I 
loved it. In high school and college, I also thought 
about journalism.” 

OVERCOMING 
OBSTACLES WITH 
RESILIENCE

Although she wasn’t sure what she wanted to pur-
sue professionally, Maggie knew that she wanted 
a family. “I met my husband at a young age,” she 
says. “I have been happily married for 43 years, so I 
guess we did OK,” she smiles. 

When they got married, Maggie and her husband 
were very involved in their church as youth min-
isters, and their faith is still foundational to them. 
“Then we both transitioned into education.” They 
moved to Albuquerque, and Maggie’s parents came 
to live with them. “We built a casita for the house 
that we were building.” However, she soon asked 
herself, “How am I going to take care of them?” 
Teaching wasn’t an option with her additional care-
giving responsibilities.

That’s when Maggie found a new direction in life 
– real estate. “Real estate was something that I 
would never have thought of when I was younger, 
but the relational aspect of it and the flexibility 
appealed to me.”

By Elizabeth McCabe
Photos by Liz Lopez

overcomer
ERA SUMMIT

EBBENS

IT’S A REMINDER THAT EVEN WITH ADVERSITY, 
THERE IS HOPE FOR THE FUTURE.

Maggie
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ENTERING REAL ESTATE 
In 2005, Maggie got her real estate license. Starting with Exit 
Realty, she transitioned to ERA within the first five years, 
marking the beginning of her journey with ERA Summit. 
Despite her initial uncertainty about an entrepreneurial path, 
Maggie found herself loving her work.

However, her real estate career faced challenges, particularly 
during the market crash. Maggie and her husband, undergoing 
a career change of his own to become a contractor, weathered 
financial difficulties. Their business suffered, and they experi-
enced the loss of their home. 

“We really hit rock bottom,” she comments. Undeterred, 
Maggie pressed on, finding support from her faith, her family, 
and brokerage and gradually rebuilding her business.

“My husband has been my biggest supporter,” she raves. “He 
has totally understood and has been patient with the numer-
ous evening hours I work till late at night or my full weekends 
devoted to real estate. I could not be so successful if he were 
not so supportive.”

DEFINING SUCCESS 
For Maggie, success in real estate isn’t solely about numbers 
but rather the satisfaction she derives from helping her clients 
get to the closing table happy. She views real estate as a help-
ing profession rather than a sales job, and referrals and repeat 
business are the true markers of accomplishment for her. In 
her personal life, success is reflected in her three grown chil-
dren, who are pursuing their dreams and loving life.

Looking ahead, Maggie envisions building her busi-
ness into retirement, deriving joy from her profession. 
Personally, she looks forward to quality time with 
family and taking more Airbnb family trips together. A 
Chicago trip is on the horizon!

She savors time with her children, two grandchildren 
(24 and 19), and her new baby grandson, who is 8 
weeks old. “It’s a reminder that even with adversity, 
there is hope for the future,” she reflects. 

BALANCING LIFE BEYOND REAL ESTATE 
Outside of real estate, Maggie enjoys reading, cooking, 
and hosting family gatherings. Game nights, featuring 
a mix of outdoor games, board games, and cards, offer 
a delightful break from her busy routine.

Maggie attributes her strong work ethic to her parents, 
emphasizing the influence of her father’s hard work 
and her mother’s selflessness. Her brother-in-law, with 
disabilities, has lived with them for 35 years and has 
shaped who she is today. “He has helped me be more 
compassionate and more accepting of people in differ-
ent walks of life,” she says. He is a daily reminder that 
life is not always easy or perfect, but there is much to 
learn in the challenges we face together. 

AN INSPIRATION 

Maggie’s story is one of resilience, tackling life’s obsta-
cles with grit and grace. She is an inspiration, showcas-
ing that even in the face of adversity, you can overcome 
and emerge a stronger person in the process. 

REAL ESTATE WAS SOMETHING THAT I WOULD NEVER HAVE 
THOUGHT OF WHEN I WAS YOUNGER, BUT THE RELATIONAL 

ASPECT OF IT AND THE FLEXIBILITY APPEALED TO ME.

Roses are Red,
Violets are Blue,
Leave Property
Hassles Behind,

We'll Take
Care of You!

TO N I - L E I  P O N I C
Qualifying Broker, Realtor, CPM

505-321-3259  •  toni@nm1.com
3909 Juan Tabo North East Suite 5 | Albuquerque New Mexico 87111
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���������������
�����

For All Your Management Needs:
Please call Toni at 505-321-3259 to discuss management opportunities.

If you didn’t know...
YES, Duct Worx is certified to clean air ducts and dryer vents!

ductworxnm.com
ductworx505@gmail.com

FULLY LICENSED, BONDED & INSURED
NMAR 6107 FORM COMPLIANT

505.600.9374

DUCT WORX LLC. is the ONLY licenced Contractor, Certified In-Slab Duct Restoration Company in NM. 

DUCT WORX WILL BEAT ANY COMPETITORS PROPOSAL ON RESTORATION BY 10%!
NOW GET $50 OFF DRYER VENT CLEANING, WHEN YOU 

GET A WHOLE HOME DUCT SYSTEM CLEANING.
*ALBUQUERQUE METRO AREA ONLY

A Happier, Healthier You   

505-587-5789  |  5901 Wyoming Blvd NE  |  Suite V  |  Albuquerque, NM 87109

SCAN HERE TO LEARN MORE, SWING BY FOR YOUR SPECIAL REAL PRODUCER MEMBERSHIP RATE.

Top Producers 
ESSENTIAL 
DRIPS 
The Revitalizer:  Hit the 
ground running in 2024 
with natural energy! 

The Glow:  Outshine the 
competition this year with 
The Glow! 
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Residential & Commercial
Inspection Services

505-587-3535 Call/Text
dukecityinspections.com - Book Online 24/7

INSPECTION SERVICES INCLUDE:
Full Home • Termite/WDO

Radon Gas • Sewer Scopes

Duct Scopes • Same Day Reports 

Mold Testing

Thermal Camera Imaging 

Lead Based Paint Tests
Multi-Family

ALL OF OUR
INSPECTORS ARE

LICENSED & INSURED.

Duke City Inspections builds partnerships 
with Realtors to take care of ALL your 

inspection needs!Kimberly Trujillo
(505) 228-5751

ktrujillo@farmersagent.com
2600 The American Road SE, Rio Rancho, NM 87124

Don't wait until it's 
TOO LATE to find out 

you're not properly
protected!

Call Kimberly Trujillo for a
no obligation insurance review!

Contact us for a free estimate
(505)610-1103

JUNK/TRASH REMOVAL • DEBRIS REMOVAL

YARD CLEAN OUTS • 15 AND 20 YDS DUMPSTERS RENTALS

DUMP TRAILERS RENTALS • SKID-STEER SERVICES

• FLATBED HAULING

daniels@danielsdumping.com • Danielsdumping.com

- JUMBO
- HIGH BALANCE
- CONFORMING
- VA CONF/JUMBO
- USDA
- FHA
- FHA 203K
- MANUFACTUED
- BRIDGE LOANS 
- Up to 12 mos

- INVESTOR
- DSCR
- ASSET DEPLETION
- FIX N FLIP
-

- SPEC LOAN
- DOCTOR
- HELOAN (2ND) 

INVESTMENT
- NON-WARRANTAB

LE
- CONDO
- COMMERCIAL
- HELOC & 5 DAY 

HELOC
- FOREIGN 

NATIONAL
- VINEYARD
- REVERSE  
-

- MORTGAGE
- (Purchase Refi/Jumbo)

- ITIN & DACA
- LAND/DOT LOAN
- 1-TIME CLOSE 

CONSTRUCTION
- FARM/RANCH
- ALL IN ONE
- RENOVATION
- CROSS 

COLLATERAL
- BANK STATEMENT
- HARD MONEY
- PROFIT & LOSS

WE SHOP 220+
DIFFERENT LENDERS TO FIND 
FASTER, EASIER, AND CHEAPER MORTGAGE   FOR CONSUMER'S HOME PURCHASE OR REFINANCE

(505) 506-7232
www.nataliefallbach.com

©2023 NEXA Mortgage
LIC. AZMB 0944059

NMLS# 1660690
3100 W Ray Road #201

Office #209 Chandler, AZ 85226

NATALIE
FALLBACH

NMLS# 1452954

Empowered by 
NEXA Mortgage Brokers

Team@fallbachmtg.com 

A GIVING PROGRAM BY

Thanks to the businesses within these pages,
our Area Directors, and readers like you, we’re able 

to break the chains of this horrible reality.

Visit n2gives.com to learn
more about our fight.

The N2 Company ― the organization behind this 
publication and hundreds like it ― is financially 

committed to end human trafficking.

TO HELP END MODERN-DAY SLAVERY.

SINCE 2016, N2 HAS DONATED
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Loving Life and Real Estate

LAURIE & DONLAURIE & DON

Two real estate brokers are 
better than one. With dou-
ble the availability, acces-
sibility, business acumen 

and negotiation skills, a husband-
and-wife team can serve their clients 
more effectively. Enter Laurie and 
Don Griffo, a power couple on the 
Albuquerque real estate scene who 
has seamlessly blended their personal 
and professional lives. Laurie, the 
Qualifying Broker at Realty One of 
New Mexico, and Don, who obtained 
his real estate license four years ago, 
form the formidable “Team Griffo.”

“I work with my best friend. I 
couldn’t find a better team player 
than Don. He just knows when to 
jump in whenever I need help,” 

R1 New Mexico
Laurie affectionately shares about 
her partnership with her husband.

Laurie’s roots trace back to the 
outskirts of Las Vegas, New Mexico, 
where she embraced a small-town 
country life. On the other hand, Don, 
born in Hawaii and raised in a mili-
tary family, eventually settled in New 
Mexico at Kirtland Air Force Base. 
Their paths converged when Laurie, 
with a background in healthcare, 
transitioned into real estate after own-
ing a medical consulting firm called 
Strategic Health Care Associates.

LIFE BEFORE REAL ESTATE
Before real estate, both Laurie and 
Don retired from healthcare, contrib-
uting a wealth of experience to their 
current roles.

Don, with 28 years in pharma-
ceutical sales concluding with 
GlaxoSmithKline, brings a diverse 
background, including a childhood in 
an Air Force family, where he lived 
across the United States and Japan.

As for Laurie, her pre-real estate 
journey included nine years at 
Presbyterian, where she worked in 
various departments, including billing, 
pediatrics, occupational medicine, and 
running the largest account for the 
Presbyterian health plan catering to 
State of New Mexico employees. She 
then became the owner of multiple 
healthcare ventures, showcasing her 
entrepreneurial spirit.

G R I F F O
Every deal 

we work on can 
be a different 

scenario. I will 
work my hardest 

for a smooth 
transaction while 
putting out fires 

as needed.

By Elizabeth McCabe
Photos by Kate Rodriguez

power couple
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U N M ATC H E D
Customer Service

E X P E RT
Landscape Services LABARGE LANDSCAPE INC.

Commercial & Residential Landscaping
2110 Claremont Ave NE Suite C | Albuquerque, NM 87107
(505) 345-3000 | labargelandscape.net 

Does one of your listings need a
yard clean up? LaBarge Landscape 
can manage that for you!

Does one of your listings need a
yard clean up? LaBarge Landscape 
can manage that for you!

Her entry into real estate was unexpected but guided by a 
higher plan. Unable to find the support she needed while 
working with physicians, Laurie decided to take matters into 
her own hands and obtained her real estate license eleven 
years ago, but started working in real estate fifteen years ago. 

PASSIONATE ABOUT THEIR PROFESSION
“In real estate, I believe one of the most common things we 
face is handling people’s largest investments and the emotions 
that come with it,” Laurie reflects. “Every deal we work on can 
be a different scenario. I will work my hardest for a smooth 
transaction while putting out fires as needed.”

Laurie emphasizes the importance of staying informed in the 
real estate business, constantly studying the market, and col-
laborating with high-producing brokers to strategize ideas for 
the benefit of their clients.

BALANCING IT ALL 
Balancing family and work can be daunting, especially with 
unconventional hours in real estate. 

“I feel balancing family and work can be challenging but definitely 
possible once you create a successful team,” she comments. She 
defines success as the ability to raise a healthy family while ful-
filling the dreams of clients as they purchase one of their largest 
investments, whether a home or an investment property. At fifty-three, Laurie envisions continuing her journey of 

helping people, leaving behind a legacy of being well-
rounded and driven for a healthy lifestyle, cherished by 
grandchildren and all those whose lives she touches.

Beyond real estate, Laurie and Don share a rich tapes-
try of hobbies and interests. Their lives outside work 
involve church activities, marriage ministry, family 
time, horses, outdoor walks/runs, and a book club 
complemented by a glass of wine. Laurie also enjoys 
the rodeo and team roping, a nod to her childhood 
days, which are a source of joy in her busy life. Don 
says, “My hobbies are hunting and fishing,” which 
suits him perfectly. They both also love fitness, which 
is a huge part of their daily routine.

The couple takes pride in their blended family, boasting 
five children, six grandchildren, two horses, nine chick-
ens, two rabbits, and two loving dogs. It’s a full house! 

A FULFILLING LIFE 
Together, Laurie and Don Griffo exemplify a harmo-
nious blend of professional success, family devotion, 
and a shared passion for a fulfilling life both inside and 
outside the world of real estate. Laurie concludes, “I 
really didn’t have a career planned out, but always knew 
that I loved helping people.” Real estate has given her 
and Don the opportunity to help countless clients and 
many more to come. 

“Every deal we work on can be a 
different scenario. I will work my 
hardest for a smooth transaction 
while putting out fires as needed.”
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By Beth McCabe
Photos by Liz Lopez

cover story

SHANA’S DETERMINATION

“I grew up in a small town in east 
Tennessee,” says Shana. Although she loved her 

hometown, education and career paths were not a priority. 
Shana moved to Albuquerque at the age of 17 in pursuit of oppor-

tunities. “I knew that there was something more out there for me.” 
At the age of 20, Shana welcomed her first child Braydon (17), followed 

by two more children, Rylan (14) and Brielle (12). Although she loved being 
a mother, she couldn’t focus on her career. Fate intervened. In 2007, they were 
purchasing their first home and the REALTORS® asked if she wanted a job at 

their real estate firm. “I happily accepted,” she says.

After excelling as an office manager for The Vaughan Company (a local real 
estate company) for many years, the company went bankrupt. Her resilience 
led her to Keller Williams Realty in 2011, where she started as their Market 
Center Administrator Assistant before being promoted to executive assis-

tant for a top producing agent. In 2018 Shana joined The Venturi Realty 
Group, the #1 team in New Mexico at the time, quickly becoming one of 

their top-producing agents. 

In 2019, Shana met Tyler while he was in Albuquerque 
on a work trip. Their love quickly grew and Tyler 

moved to New Mexico six months after 
meeting her!

The Kamtz Team

Shana 

Kamtz, a small-

town girl from Tennessee, 

and Tyler Kamtz, a baseball 

enthusiast raised in Arizona, 

together form the powerhouse 

known as The Kamtz Team. From 

individual struggles to becoming 

one of the top real estate teams 

at Keller Williams Realty, they 

are an inspiration.

Tyler  
& Shana 
KAMTZ

Power Couple
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TYLER’S JOURNEY: FROM 

BASEBALL 

AND BEYOND 
Tyler’s journey into real 
estate, while distinct, is equally 
compelling. Raised in Arizona 
with a passion for baseball, he attended 
the University of New Mexico, where he 
excelled on their team. 

After college, he worked as a corporate 
recruiter for healthcare companies, prov-
ing invaluable for his future career in real 
estate. With a focus on sales and relation-
ship building with clients, Tyler found these 
skills essential for his future career. 

Within a few months of Tyler living 
in New Mexico, Shana recognized 
his potential and inspired him 
to join the real estate world. 
With her guidance, Tyler 
obtained his real estate 
license in April 2020 and 
quickly became a top pro-
ducing agent himself on 
the Venturi Realty Group.

“She reeled me into real 
estate,” he jokes. “It changed 
my life for the better.” 

BUILDING A POWER TEAM

Shana always had a clear vision of 
starting her own business; it was just 
a matter of timing. She partnered with Tyler in 
December 2022 to create The Kamtz Team.

With just a year under their belts, they became one of the top 
teams at Keller Williams Realty. “We crushed it this past year, 
even though we had a lot of doubts and fears, which attests to 
how well we work together,” comments Tyler. In 2023 they 
served 42 families and sold over $15 million in sales.

As for relaxation, Shana jokes, “What’s that?” 
Tyler jokes that he prefers to relax one sip at a 
time with a “dirty martini with extra olives.”

FINAL THOUGHTS

The Kamtz’s story is one of triumph over adver-
sity, the strength of collaboration, and the 
importance of family. As they continue to 
build their legacy, Shana and Tyler Kamtz 
stand as an inspiration to others pursu-
ing their dreams. Their love has only 
grown stronger with each passing day, 
cherishing each other’s company and 
the life that they created together, 
achieving a legacy that will last 
for years to come.

As a couple, they complement each 
other’s strengths. They make sure 

every client has a five-star home 
buying or selling experience. 

They explain, “We make 
it about the people. We 

listen, we guide, and 
strive to provide 
excellent customer 
service to create 
raving fans and 
lifelong clients.” 

Their clients appre-
ciate the genuine, 

non-salesy approach, 
creating a warm atmo-

sphere yet still getting the 
job done. “Our years of service 

in the real estate industry have given 
us the tools and experience needed to 

serve our clients and community. We 
truly believe that we are not in sales; 
we are in the people business.” 

FAMILY LIFE

The most important thing to 
Tyler and Shana is family. They 
blended their families into one 

cohesive unit, creating memorable 
moments through watching movies, 

traveling and playing games. 

“We are so blessed to have Tyler in our 
lives,” says Shana. “He brings so much love and 

support and I can speak for the whole family when I 
say Tyler is a phenomenal stepfather.” 

In their free time, Shana and Tyler both like to golf, 
which suits them to a tee. “We also like to travel,” adds 
Shana. “Any chance that we can, we get away. The only 
way to get out of real estate is to leave town. We love 
going to new places.” 

We make it about 
the people. We listen, 
we guide, and strive 
to provide excellent 
customer service to 
create raving fans 

and lifelong clients.
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New paint can revive 
an old home!

 Interior Paint
 Before/After Closing
 Kitchen Cabinet Paint
 Exterior Paint And Stain
 Stucco And Drywall Repair

Fermin Sanchez Mendiola

Call Today to Schedule
505-780-8132
BEYONDINSPECT.COM

ROSES ARE RED, 
VIOLETS ARE BLUE,
LET BEYOND INSPECTIONS SERVICE 
BE THERE FOR YOU!

Let us go Beyond
your expectations.

Sewer  •  Radon  •  Mold  •  Duct Scope
Termite & WDO  • Well  and Water Testing 

Schedule 
Here!

HR Integrity
Liquidation Services

BARBARA SPEAR • (505) 339-8401

HR

Serving Albuquerque for over 8 years!

We specialize in a 

thorough and friendly 

service for all your 

estate liquidation needs

Call Barbara Today!

• House Cleanouts
• Estate Sales, prepping
   & hosting
• Final Clean for Listing

• House Cleanouts
• Estate Sales, prepping
   & hosting
• Final Clean for Listing

OUR SEASONED EXPERTS WILL 
HELP YOU GET THE MAXIMUM 

VALUE FOR YOUR ESTATE!



The Ultimate
Home Inspection

Featuring
• PTP360
   Interactive 360° Visual Inspection Summary

• PTPEstimates Powered by Punchlist
   Cost estimate for Inspection Summary Items

• PTPFloorPlan
   An accurate floor plan of the entire home

• PTPHomeManual Powered by Centriq
   The digital owner's manual for the home

Eric Robinson
(Senior Home Inspector)

Joseph Anderson
(Managing Partner/Home Inspector)

www.pillartopost.com/cgteam

INSPECTION REPORT REPAIRS  |  REMODELS  |  ELECTRICAL SERVICE UPGRADES  |  RESIDENTIAL & COMMERCIAL

Lic. # 389951  |  505.934.1 221   |  bencoelectricllc@gmail.com  |  BencoElectricLLC.net

O U T S TA N D I N G  C U S TO M E R  S U P P O R T  +  S E R V I C E

Prompt electrical 
inspections and 

timely repairs from 
Benco Electric will 

ensure your deals 
will close on time!


