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Kari Gilmore
NMLS# 442459

Get Moving
with Meritrust

With a Meritrust home loan, you can be prepared to move in no time. Qur
home loan experts provide a smooth, stress-free process so you can focus
on what matters most, and leave the rest to us.

Move with Meritrust for:
Low fixed and adjustable rates
Special loan programs to suit your
needs with up to 100% financing
Fast closings, potentially as soon as 21
days
Local servicing retained by Meritrust
for the life of your loan
Quick pre-approvals to simplify your
purchase
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Check our rates!

Learn more at MeritrustHomelLoans.org
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HOME LOANS -
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Alyssa York
NMLSH 2431098

e
Jordan Taylor /
MMLSH 1842699
Andrew Yee '
NMLS# 217563

Stephanie Daws
MNMLSH B

Malorie McGaffin
MNMLSH 488627

/

Christy Barnett
MMLSH 720062

Real Producers & Shepherd Insurance Group present the inaugural

AWARDS GALA

save the date
Attention all Top 300 Real Estate Agents, be sure to save the

date for February 15th from 5-9 PM at Kansas Star Casino.

FEBRUARY 5:00-8:30 PM
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MEET YOUR WICHITA REAL PRODUCERS TEAM We'll Help You
Navigate the
Health Insurance

Samantha Lucciarini Shenia Schlosser Amber Smith Dave Danielson
Owner/Publisher Ad Strategist Client Care Writer

M A ZE

Our health insurance brokers help you
select plans to save you money and
find great coverage

0 h
Kim Stiffler Jennifer Ruggles Aaron Patton Allie Henwood
Photographer Photographer Photographer Photographer

If you are interested in contributing or nominating Agents for certain stories, please email
us at samantha.lucciarini@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The

N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Wichita Real
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.
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9435 E Central Ave, Wichita KS 67206 | ictinsurance.com Over 100 5-Star Google Reviews
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the real estate community!

AIR DUCT AND DRYER
VENT CLEANING

Vortex

(316) 272-6849
www.vortexductcleaning.com

BLINDS/SHADES/
SHUTTERS/DRAPERY
Schammerhorn

(316) 265-8659
schammerhorn.com

BUILDER - CUSTOM HOMES
/ LUXURY REMODELS
Baalmann & Co.

(316) 651-6719
baalmannco.com

BUILDER/DEVELOPER
Schellenberg Development
schellenberg
development.com

BUSINESS COACHING

& STRATEGY

Business Advisory Solutions
(316) 500-3815
basadvisory.com

CARPET/UPHOLSTERY
CLEANING

Higher Standards
Carpet Cleaning

(316) 990-0242
higherstandards
carpetcleaning.com

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

CONSTRUCTION &
REMODELING

Wichita Construction

& Concrete

(316) 779-4123
wichitaconstructionlic.com

CONSTRUCTION

& ROOFING

Kihle Roofing & Construction
(316) 239-9774
kihleroofing.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

DUCT CLEANING

Vortex

(316) 272-6849
www.vortexductcleaning.com

ELECTRICIAN-
RESIDENTIAL/COMMERCIAL
Elite Electric Company

(316) 258-2166
eliteelectriccompany.com

FENCING SOLUTIONS
TM Fencing

Tane Murphy

(316) 218-3450
tmfencingllc.com

FIND/KEEP CLIENTS
Expresslt Messaging
(620) 506-1958

FLOORING

Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

GARAGE -
FLOORING/ORGANIZATION
GarageExperts of Wichita
(316) 867-9720
www.garageexperts.com/
wichita

HEALTH/WELLNESS
Restore Hyper Wellness
(316) 749-8995
www.restore.com/locations/
ks-wichita-east-ks001

HOME &

PROPERTY INSPECTIONS
ICT Pro Inspections

(316) 535-0900
ictproinspections.com

Professional Standard
Home Inspection
David Christie

(316) 303-4266
proinspectionsks.com

HOME INSPECTION
Pillar To Post

Jason Hancock
(316) 570-1444
jasonhancock.
pillartopost.com

HOME LOANS
Heartland Credit Union
Michael Lorimor

(800) 428-8472
www.hcu.coop

HOME STAGING/BUSINESS
STAGING/INTERIORS
Sweet Oakes Design

(479) 689-9080
sweetoakesdesigns.com

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

HVAC SERVICES
Balanced Mechanical
Experience

(316) 243-8953
balancedmechanical
experience.business.site

Wheat State

Insurance Group

(316) 776-0777
wheatstateinsurance.com/

INSURANCE BROKER
Shepherd Insurance Group
(316) 869-1235
insurewithsig.com

INSURANCE/
FINANCIAL SERVICES
State Farm Insurance
Crystal McEachern
(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN

/ REMODELING
Wendy Mayes Design
(316) 358-9672
wendymdesign.com/

JUNK REMOVAL &
MOVING SERVICES

Bee Gone Junk Removal
(316) 771-1383
beegonejunk.com

LENDER

RCB Bank
(316) 247-7704
rcbbank.com

US Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

MEDIA/PHOTOGRAPHY/
VIDEOGRAPHY

Amaven Media

(316) 706-9275
amavenmedia.com

MORTGAGE
Meritrust Credit Union
meritrusthomeloans.com

Guild Mortgage
Brandy Mitchell
(316) 990-2440
guildmortgage.com

MORTGAGE BANKER
Guild Mortgage-

Rick & Sherri Rangel
(316) 247-3665

MORTGAGE BROKER
Motto Mortgage

(316) 680-1554
www.mottomortgage.com/
offices/charged-wichita/

MORTGAGE LENDER
Planet Home Lending
Michelle Crubaugh
(316) 304-3910
planethomelending.com

MORTGAGE LENDING /
REVERSE MORTGAGES
MTG Family Mortgage
(316) 262-7766
openmortgage.com/lo/
michael-gonzales

MORTGAGE PROTECTION/
LIFE INSURANCE

Jay Rohiman

Jay Rohiman

(316) 680-0971
agents.bankerslife.com/ks/
salina/328-n-ohio-st/jay-rohlman

MOVERS HOUSEHOLD

& OFFICE

American Movers

(316) 409-2846
americanmoverswichita.com

MOVING COMPANY
Two Men And A Truck
Renee Carrion

(316) 558-5588
twomenwichita.com

PAINTING: RESIDENTIAL
& COMMERCIAL

Roll Call Painting

(316) 800-6994
rollcallpainting.com

PHOTOGRAPHER

Aaron Patton Photography
(316) 712-0937
aaronpatton.net/

Allie Jael Photography
(316) 633-5547
alliejaelphotography.com

Jennifer Ruggles Photography
(615) 415-3029
jenniferrugglesphotography.com

REAL PRODUCERS. PODCAST

PLUMBING/HVAC
Frederick Plumbing Heating
& Air Conditioning

(316) 262-3713
icalledfred.com

PRIVATE HARD
MONEY LENDER
Dynamo Capital
(316) 347-1409
dynamocapital.com/

REAL ESTATE MANAGEMENT
& REPAIRS

Property Management Inc.
(316) 461-5975
www.wichitaproperty
managementinc.com/

REAL ESTATE PHOTOGRAPHY
/ VIDEOGRAPHY

AEV Real Estate Photography
(850) 529-0529
www.aevrealestatephoto.com/

ROOFING AND
CONSTRUCTION
A & L Roofing
Art Lohrengel
(316) 721-5799
alroofing.org

ROOFING/SIDING/
WINDOWS/DOORS
Eaton Roofing & Exteriors
(800) 596-3326

SEWER INSPECTIONS
PB and Drains

(316) 636-7778
pbanddrains.com

TAX SPECIALIST
Phelps Tax

Ryan Phelps
(316) 262-1900
phelpstax.com

TITLE & CLOSING SERVICES
Meridian Title Company
(316) 204-5088

www.mtc.llc/

TITLE COMPANY
Kansas Secured Title
(316) 262-8261
kstitle.com

Security 1st Title
(316) 267-8371
securitylst.com

TREE SERVICES
Kansas Tree Experts
(316) 641-6090
kansastreeexperts.net/

e

PHFPIRING COMYERSATIDNI WITH

MORTGAGE / LENDER TP AEAL ESTATE AGINTS

Andover State Bank
(620) 755-5761
goasb.com

HEALTH/HOME/
AUTO INSURANCE
ICT Insurance Group
(316) 440-61M1
ictinsurance.com

INSURANCE

State Farm Moriah
Birkle Agency
(316) 721-8181
wichitasf.com

witn st REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today

Listen on

amazon music
S —

Listen on

Apple Podcasts LISTERCH e Spotify’
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° . ® Cleaning and Restoration Closing Gifts
& AN + Best In Class Quality Gifts
« Branding That Lasts Foreve
« Save Time with a Gifting S
. g
. . >> Closing Glf::
-.—E-r ﬂ',-" =
@ ASK ABOUT OUR REFERRAL PROGR
i¢ Chris Davies .
Blaine Rodman
G
[ } ai]gi;a?sg:t?r;doczrﬁs%or;:etgllzoning,com 316.293.8701 | BlaineRodman(@knivesforlife.com
Find/Keep Clients Home Inspection
E T
® Expresslt - Y 3 Ensur_mg Safety,
MESSAGING HOlldaY Bu:ldlng Trust
Certified & Insured
- On-Demand Print/Mail Cards
. Geographic/Demographic Targeted Lists
- Automated/Personalized Cards, Gifts, & Edibles
Repeat & Referral Strategies
Hakihcsaloan pRﬁFEsélomL s;TArIB}nnD
620.506.1958 HOME INSPECTION
®
TRUSTED TRADES are valuable vendors who know how to serve the needs of @

Licensed Agents. You may not require their services for every transaction, but when
the need arises, you’re grateful for them. This group of vendors is critical to your
business. Most importantly, these Trusted Trades will get the job done and make

k Sweet Oakes Designs

ome Staging

you look awesome to your clients!

y

Rohlman
MORTGAGE
PROTECTION SPECIALIST

Air Duct Cleaning

Business Development

i

MaKayla Jackson

316.234.0007 | SweetOakesDesigns.com
) : I

© 316.680.0971 | jay.rohlman@bankerslife.com
3020 N CYPRESS ST, SUITE #170 | WICHITA, KS

Property Management

Your Partner

in Property
Management an’
Repair Requests

STAY FOCUSED ON YOUR GOALS,
WE’LL TAKE CARE OF THE NUMBERS.

Achieve growthyprofitability, and financial stability through
aecounting, bookkeeping, & payroll services.

Business Advisory. Solutionsd

-

Property
* Management®.

PMI WICHITA

* Expert in FHA/VA Loan
Repair Requirements

* Licensed Professional
Company

o)

A . A » Generous Referral Fees
Robbie Gouge  Nick Singer 316.500.3815 | BASadvisory.com

Founder & Strategic  Facilitator & Business 1440 E English St. Wichita
Advisor Development 9 ?

316.778.4040 | MTC.LLC | 144 N. Oliver Suite #303 Wichita KS

316.416.5975 | WichitaPropertyManagementinc.com

316.272.6849 | VortexDuctCleaning.com | VortexDuctCleaning@gmail.com
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P» ask the expert

Written By Dave Danielson

RENEE CARRION WITH

TWO MEN AND A TRUCK

Answers in Action

When it comes to moving day, there is little or no room
for error when it comes to getting a client’s possessions
to the next stop in their life’s journey. Luckily, you and
your clients have a partner on your side to help it all come

together in the right way ... Two Men and a Truck.

Renee Carrion is Director of Community Engagement with
the company. She recently sat down with us and shared
her thoughts on key aspects of the business and the way

Two Men and a Truck is an expert you can count on.

With over 300 locations nationwide and a variety of
charitable programs, Two Men and a Truck is not just
about moving people from one place to another—it’s about

making a positive impact on the lives of those in need.

“We like giving back to our community,” says Renee. “It’s
hard enough for families in transition. We work to ease
that burden and show that we really care.” This ethos is
summed up in the company’s tagline: Movers Who Care.
And it’s more than just a slogan—it’s a way of life for the

entire team.
“That motto is backed by the fact that more than 96%

of our customers would refer us to a friend or family

member,” Renee says. “With 11 trucks and more than 30

10 - December 2024

team members, Two Men and a Truck Wichita is looking

forward to serving you on your next move.”

Q: The team at Two Men and a Truck has a reputation
for stepping forward and helping the community in a
wide range of ways. Can you talk a little bit about

this commitment?

Renee: “One of the flagship initiatives we have is the
Truckload of Warmth campaign. This fall-focused effort
is aimed at helping those in need prepare for the colder
months by collecting donations of hats, gloves, coats, and
other essentials. We also set up donation boxes at local
businesses, making it easy for people to contribute to the
cause. We partner with the McKinney-Vento Homeless
Education Program at Wichita Public Schools. They provide
clothing, food, backpacks, hygiene items, school uniforms,

and even breakfast programs for families in transition.”

Q: It’s easy to see that you and your team take a personal
interest in this level of involvement. Could you share
more about that?

Renee: “Through these efforts, Two Men and a Truck helps
ensure that children and families facing homelessness or
financial hardship are equipped with basic necessities. I call
the homeless our ‘un-housed friends,” and we support them

because they are part of our community. Helping those

who are struggling is a priority for us. I love the quote by
Helen Keller: ‘Alone we can do so little. Together we can
do so much.’ That’s what our community involvement is all

about—coming together to help those who need it.”

Q: Even though your company is deeply rooted locally,
could you share your capabilities beyond Wichita?
Renee: “We move people across the entire United States,”
Renee shares. “Whether it’s a local move or a long-dis-
tance one, we do it all. We specialize in business reloca-
tions, furniture rearranging, and even packing services.
Sometimes people need help moving furniture around
when they get new carpet or want to reorganize their
homes. We also handle the tough stuff, like pianos and gun
safes. There’s really nothing we can’t do. We’re all-in-one
movers. We take pride in handling every part of the mov-
ing process with care, whether it’s packing up a family’s

home or helping a large business relocate.”

Q: You operate by what your team calls the Grandma
Rule. Could you talk about that?

Renee: It’s one of our core values that sets us apart. The
Grandma Rule means we treat everyone the way we
would want our own grandmothers to be treated. It’s
important to us, and we hold ourselves to that standard

in everything we do.”

The Movers Who Make a Difference

For Renee and the team at Two Men and a Truck, being
Movers Who Care is about more than just a job. It’s about
fostering a sense of community, offering support to those
who need it most, and treating every person they encoun-

ter with kindness and respect.

“We’re not just moving boxes; we’re moving lives,” Renee
says with pride. “It’s important to us that people know
they’re more than just a customer to us—they’re part of

our family.”

Whether it’s helping a family settle into a new home or
supporting local charities through their outreach pro-
grams, Two Men and a Truck is committed to making a

positive impact—one move at a time.

[Z2)) TWO MEN

AND A For more information, contact
TRUCK. Two Men and a Truck at www.
“Movers Who Care.” TwoMenandaTruck.com

You've Gotten Them to Closing...

Now We'll Take Them From Here...
To Anywhere

Local & Long Distance ® Home & Business ® Packing Services & Supplies

Scan fo Gef Moving On
Your Client's Quote

316.558.5588 ¢ twomenwichita.com

Each franchise is independently owned and operated. | U.S. DOT No. 2244955

elcome to the Guild
%e a m mortgage

g
guildmoripage.comfihamm uikimartigage com/kendallpierce

Equal Housing Opportunity, NMLS #3274; guildmortgage.com/Scensing. Egual Opportunity Employer
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¥ Planet Home Lending’

WE'LL GET YOU HOME YOUR CLIENT'S

HAPPINESS IS AT THE

HEAERT OF
WHAT WE DO

‘&

A STREAMLINED MORTGAGE EXPERIENCE THAT

EMPOWERS YOUR CLIENTS

$100+ Billion servicing portfolio

* Options for manual and upfront underwriting
* Awarded Top 10 Fairest Lender by Fairplay
+ Named Most Loved Employer by National Mortgage Professional Magazine

"
<7
SAM HANSON

Mortgage Loan Originator
NMLS ID# 2163236

316-247-3094

SHanson@PlanetHomelending.com

ANABELLA RUIZ

Mortgage Loan Originator
NMLS ID# 2411758

316-247-3096

Anabella.Ruiz@PlanetHomelLending.com

KRISTA ROSSON

Mortgage Loan Originator
NMLS ID# 1774236

316-680-4802

KRosson@PlanetHomelLending.com

MICHELLE CRUBAUGH

Retail Branch Manager
NMLS ID# 1201530

316-304-3910

MCrubaugh@PlanetHomeLending.com

NMLS ID# 17022
2020 N Webb Rd, Suite 203 Wichita, KS 67206 | Branch NMLS ID# 1783529 | Equal Housing Lender. © 2023 Planet Home Lending, LLC | 321 Research Parkway, Suite 303, Meriden, (T 06450 (203) 265-5090 | NMLS ID# 17022 | For licensing information, go
to: www.nmlsconsumeraccess.org | AZ Mtg. Banker Lic. MB-0929069; Licensed by The Department of Financial Protection and Innovation under the CA Residential Mtg. Lending Act Lic #: 4130947; IL Residential Mtg.; Licensed by the NH Banking Dept ;
Licensed by the N) Dept. of Banking and Insurance; OH Mortgage Broker Act Mtg.; Rhode Island Licensed Lender; TX location 5020 Riverside Dr, Suite 300, Irving, TX 75039; Licensed Mortgage Banker—NYS Department of Financial Services—NY location 265
| Broadhollow Rd, Suite 100, Melville, NY 11747. This s not a foan approval or commitment to lend, applications are subject to full review and approval, other terms and conditions may apply. This is an advertisement. Nothing in this advertisement should be
CEWBER  construed as an endorsement or recommendation of services of any other entities or persons shown.

Bundle home &
auto. It's easy.

Call me for a quote today

<= StateFarm

McEachern Ins and Fin
Crystal McEachern, Agent

3636 N Ridge Rd, Suite 555
Wichita, KS 67205

Bus: 316-425-0925
www.callcrystalnow.com
crystal@callcrystalnow.com

N 0ee

TM Fencing LLC

SCAN TO EASILY GET YOUR CLIENT'S ESTIMATE STARTED @ g,,.

allaly By s et of ezt and dinngi waty by e

St ¥ ares Martua! Automede surance Comany, Slate §arm indemedy Company, Stabe fanm Firs and Catiaity Comaany
2 [k cupi 1S 1L

S nue Fare Conrsly Mutund insursnce Comgasy of Tes. Siwe Farm Lioyss. Sichardacn, T4

B inte Farey Morcts ntur snos Sarrpany. Winher Hawen Tl

@ Tane Murphy, Owner [ "'*”g

(316) 218-3450 « tmfencinglic.com @
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LIFETIME INSTALLATION
WARRANTY ON ALL
WOOD, TILE & CARPET

NEW FLOORS

GAN MAKE ALL THE DIFFERENCE

"I highly recommend Ben Henwood at Designer’s Home Gallery. | first used them in a client's home that needed the entire

home recarpeted prior to listing it for sale. | always shop around to get my clients the BEST deal and was shocked that
Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me

with the samples, they did the install, and got me the invoice promptly (which is so important to Real Estate Agents).

They really made the whole process so much easier than ANY other company | had ever used prior. | have been using

Designer’s Home Gallery ever since. | don't have to shop around; he knows what I like, and he gets the job done smoothly.

For the Real Estate Agents, Ben understands the “Allowance” process, they offer a Real Estate Agents rate, and he knows

how to keep your clients happy! If you want to impress your clients, send Ben with Designer's Home Gallery!”

-Janiece Erbert, Real Estate Agent

k
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!

W
Keller Williams Signature Partners ‘&

-

nouglyfloors com~ =

.

530 N Hydraulic Street Wichita, Ksﬂz}
- 316-440-8888 | b"én@neugb/rﬂoors com

w-"",.-'
.-'- a -~

: iy APl
F e = oy



ask the expert  witen sy bave banieison

PB & Drains, Inc.

BEHIND THE SCENES

When buying or selling a home, most people focus on the
visible aspects—how the house looks, its layout, and even
its curb appeal. However, some of the most critical parts
of a home are hidden underground, and that’s where PB &

Drains, Inc. comes in.

Specializing in sewer inspections for real estate trans-
actions, PB & Drains ensures that homebuyers have the
information they need about the health of their home’s
sewer system. Recently, Lyndsay Stauble, Vice President
of PB & Drains, Inc., visited with us about the company’s
unique niche, the importance of sewer inspections, and

how they’ve become trusted experts in the field.

14 - December 2024

A: “My husband, Ted, has been a master plumber and drain
layer for over 20 years, and I grew up in the plumbing
business as well. With that experience, we saw a gap in the
real estate industry. Often, issues with the sewer system
don’t become apparent until it’s a serious, costly problem.
We realized we could help by offering inspections specifi-
cally focused on sewer systems. So, while we’re plumbers
by trade, we don’t do traditional plumbing work—we do
100% sewer inspections for real estate transactions. We’ve
dedicated our business to providing a qualified, unbiased
service to help buyers and sellers understand what’s hap-

pening underground before a purchase.”

A: “Many times, the sewer system is out of sight and out
of mind, but it’s a major component of a home’s function-
ality. Without an inspection, you could be facing signifi-
cant problems down the line. For example, there could be
blockages, tree root intrusion, or deteriorating pipes that
could cost thousands of dollars to fix. These issues don’t
always show up right away, and a general home inspection
often won’t cover the sewer line. That’s where we come
in. We use a camera to inspect the entire sewer line and
make sure there aren’t any hidden problems. We want to
give homebuyers peace of mind or help sellers know what

needs to be addressed.”

A: “We work closely with home inspectors and Licensed
Real Estate Agents to coordinate the timing of our
inspections. When we’re on-site, we run a camera through
the home’s sewer line, recording a video that gives us a
detailed view of the condition of the pipes. Afterward, we
review the video and develop a report that explains what
we found. We also compare our results to city data to get
a complete picture of where the line exits the house and
how it connects to the city main. Our job is to look for

any issues, and with over 20 years of experience, we can

quickly tell whether something is minor or more serious.”

A: “ Experience is one thing that definitely sets us apart.
Ted and I have been working in this field for a long time, and
we’ve seen just about everything when it comes to sewer
systems. We’ve spent years in the trenches, literally, which
means we know how to interpret the data from our camera
inspections accurately. We also pride ourselves on being
transparent and timely. Our clients know that we’re not try-
ing to upsell them on repairs—we’re just there to provide an
honest, unbiased assessment. Our goal is to help them make

informed decisions based on the facts.”

A: “We really enjoy helping people understand the systems
they can’t see. A lot of times, homeowners or buyers don’t
know what’s going on underground, so it’s rewarding to
provide that insight and help them feel confident about

the home they’re buying. Plus, we’ve built great relation-
ships with local home inspectors and Licensed Real Estate
Agents who trust us to deliver quality service. It’s a good
feeling to be part of a process that helps people make one

of the biggest investments of their lives.”

Outside of work, Lyndsay and Ted lead busy lives with

their six children, and they’re big fans of family time.

“We love to travel when we can,” Lyndsay shares. “Our
kids are Disney fans, so we’ve made a few trips there. But
when we’re home, we love supporting local businesses and

staying involved in kids’ activities and events.”

With such a large family, the Stauble’s are pros at bal-
ancing work and life, always ensuring they make time for

their loved ones.

When asked what she hopes clients take away from their
experience with PB & Drains, Lyndsay emphasizes profes-
sionalism and customer service. “We want people to see
us as qualified and professional, always striving to deliver
exceptional customer service. We’re committed to being
as good as we can be at what we do, and that means being
timely, prompt, and transparent with our clients. We work
hard to be the best in our niche, and we hope that comes

through in the service we provide.”

Looking ahead, Lyndsay and Ted plan to continue growing
their business, perfecting their craft, and strengthening

their relationships within the real estate community.

“Sewer inspections are a small but vital part of the home
buying process, and we’re proud to play our role in it,”
Lyndsay says. “We want to keep helping people make

informed decisions and feel confident about their homes.”

With PB & Drains, Lyndsay and Ted Stauble are redefining
what it means to be experts in their field—offering peace

of mind, one sewer inspection at a time.

For more information,
pb d contact PB & Drains, Inc.
an Call 316-636-7778

Drains

Pband

Drains:

DON'T SKIP THE SCOPE.

BECAUSE THERE ARE THINGS
YOU CAN'T UNSEE...OR UNSMELL.

FOR SEWER INSPECTIONS,
WE'RE YOUR TRUSTED EXPERTS.

EXPERIENCED. QUALIFIED. UNBIASED.
(AND IMMUNE TO GROSS STUFF.)

www pbanddrains.com  316.636.7778 phanddrains@gmail com
Master Plumbing Lic. #3968

Custom gifts, tumblers, wall art, logo swag, awards,
event merch & more, created right down the street.

—¥ Laser Engraving | & Photos on Canvas

& UV Color Printing | ® Graphic Design

4600 W Kellogg Dr. STE E103
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x I-2 BEDROOM LUXURY
APARTMENTS AVAILABLE

In the heart of the
Delano District!

A
THE DUMONT

~~Maving Clean Outs
Yard Debris Removal

Hot Tub Removal & More!

BEE GONE
OUNETREMBVAL

LOGAL & WOMEN OWNED I THE QUEENS OF JUNK REMOVAL

316.771.1383 <> BEEGONEJUNK.COM
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OVER 90 YEARS OF
LOCAL EXPERTISE

Specializing in custom shades, blinds, shutters, drapery,
motorization, and more. From traditional to modern
and everything in between.

Schammerhorn has you covered.

= schammerhorn

COMMERCIAL

Schammerhorn.com | 316.265.8659

'WE'RE HERE FOR THE
LIFE OF YOUR HOME! -

GEXTERIORS

¢ ROOFING e SIDING ® DOORS e WINDOWS
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Photos By Kim Stiffler
Written By Dave Danielson

There’s no doubt that when it comes
to real estate, the stakes are cer-
tainly high for clients. In many cases,
they’ve put everything on the line

to take their next steps forward in
life. Luckily, they have you to lean on

through the process.

Michelle Briggs fulfills that same vital
role. As a Licensed Real Estate Agent
and Associate Broker with Coldwell
Banker Plaza Real Estate, Michelle
takes pride in coming through for
clients, and inspiring them to reach
their dreams, whether it’s a new
home, an investment, or building their

dream home.”
“I love seeing them get the results
they have been working so hard for,”

Michelle says.

Michelle has built an impressive

career over the past two decades, but

her roots in the industry run much

deeper. Growing up in a family where

her father was a custom home builder
and entrepreneur, Michelle has been
immersed in the world of real estate

for as long as she can remember.

“I've been on a job site since I was
3 years old,” Michelle recalls. “Real
estate has always been a part of my
life. I had experience in construction
| \ ) - - as a real estate office manager, and
i 1\13 \."xi",‘*-- - ) - \ Irl' . ' - o . Ll P . _ ~— I've worked in lending. The only thing

Lk Al P V. -4 . : R 1) ; T hadn’t done was sales.”
e ﬁ' W 1
[ A )

e
"

When her sons were old enough to

go to school, Michelle decided to get

her real estate license. In 2006, she

officially joined the industry and was

quickly recognized for her talents,

earning Rookie of the Year honors
JownE ‘: f L L . : g ! for residential sales from the Wichita
’-ip" At s . 2 w, Area Association of Realtors.

Wichita Real Producers - 19




“It’s in my blood now,” she says with

a smile.

Made for This

For many, the transition into real
estate can be challenging, but
Michelle’s extensive background

made the shift feel natural.

“It was surprisingly easy for me,” she
says. “Because of my background and
experience, I already knew so much

about the industry.”

Her deep understanding of construc-
tion, coupled with her time working
in lending, provided her with a well-
rounded perspective that set her up

for success in the real estate industry.

Over the years, Michelle has not only
excelled in residential sales but has
also ventured into commercial real

estate and land development.
“No two days are the same,” she says,

describing what she loves most about

her work. “I also love the education

20 - December 2024

aspect of real estate and the opportu-

nity to meet so many different people.”

A Passion for Learning and
Helping Others
One of Michelle’s driving forces is her

love of learning.

“I love the challenge and learning
something new,” she explains. “There
are so many facets of real estate, and
I enjoy expanding my knowledge in
different areas.”

Whether she’s helping first-time
homebuyers find their perfect starter
home or assisting a senior citizen
with their final move, Michelle finds
deep satisfaction in guiding people

through life-changing decisions.

“Real estate is such a satisfying
business,” she says. “You get to be a
part of these monumental moments in

people’s lives, and that’s a privilege.”

A Family-Focused Approach
For Michelle, real estate isn’t just a

profession—it’s a lifestyle.

“You don’t turn it on and off like a
normal 9-to-5 job,” she says. “For the
most part, I've liked that because I
never had to miss anything important

for my kids at school.”

Michelle and her husband, Randy,
raised four sons—Chance, Blake (and
his wife Brittani), Ashton (and his
wife Carolyn), and Hunter (and his
wife Victoria)—while balancing her
thriving career. The flexibility of real
estate allowed her to be present for
her children while building a success-

ful business.

“At one time or another, each of my
family members has stepped for-
ward and have supported me in some

important capacity,” Michelle says.

Today, Michelle’s family continues to
be her biggest supporters. She now has
five grandchildren and enjoys spending
as much time with them as possible.
Family time is important to Michelle,
and she and Randy love to spend their

free time together outdoors.

“We live on five acres in the country,
and we love gardening and traveling
and hanging out by the pool,” she says.
“We’re definitely outdoors people.”

A Unique Development Project:
Vineyard Terraces

In addition to her work in real estate
sales, Michelle is also a land devel-
oper, currently working on a unique
project called Vineyard Terraces.
Located adjacent to a vineyard in
Colwich, Vineyard Terraces is a niche
community featuring acreage lots,
designed to offer residents a peaceful,
scenic lifestyle unlike anything else in

the area.

“I began the process about a year
ago,” Michelle explains. “It’s been
exciting to create something so
unique for Wichita, and I'm proud of

how it’s coming together.”

The development reflects Michelle’s

ability to combine her love of land,

real estate, and construction into one

visionary project.

A Team Effort

‘While Michelle’s hard work and ded-
ication have certainly been instru-
mental in her success, she’s quick

to acknowledge the support she’s

received along the way.

“I want to give Randy credit for
everything he does,” she says. “He
keeps me fed and hydrated, and he’s
my chauffeur to the next appoint-
ment. I don’t think I'd be where I am
without him, my family, and some

really good mentors along the way.”

Michelle’s family-oriented approach
extends beyond her personal life to

her clients as well.

“Everybody is like family to me,” she
says. “I build long-lasting relation-

ships with my clients, and I want

them to feel comfortable and at ease. 1

have their best interests at heart, and
I want to be there as their passionate
advocate when they find the home
they love.”

Helpful Advice
For those looking to follow in her

footsteps, Michelle has simple but

important advice: “Learn everything
you can. Knowledge is power in this
industry,” she says. “If you work
hard and are honest, you’ll be busy.
That’s what I’ve found to be true in

my career.”

Leaving a Lasting Impact
Michelle’s ultimate goal is to make
her clients feel confident and cared
for throughout the experience of
working together.

“It means a lot to me when clients
come back because of the way I made
them feel during our time working
together,” she says. “I want to make

the experience memorable for them.”

With nearly two decades of experi-
ence and a lifetime of passion for real
estate, Michelle Briggs continues to
leave her mark on the industry ... in
turn, coming through when it matters

the most.
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Kansas Tree Services

FAITH & PURPOSE AT WORK

When you set out to do things in the
right way, and for all of the right rea-
sons, good things will definitely come

back to you.

That spirit is alive and well with
Owner/Operator Kelly Tunnell and his

team at Kansas Tree Experts.

Kelly’s journey with trees is more than
just a career—it’s a personal transfor-
mation, one that encompasses recovery,
redemption, and a relentless com-
mitment to quality. As the owner and
operator of Kansas Tree Experts, Kelly
doesn’t just offer top-tier tree services;
he fosters a unique, sober workplace
environment where his team can thrive

both professionally and personally.

MAKING A FRESH START
Kelly’s path to founding his own tree

care company wasn’t a straight one.

“I've worked in the tree business for 30
years,” he explains. “I had worked for
other people, but eventually, I had the

opportunity to start my own business.”

This opportunity for entrepreneur-
ship wasn’t just about professional
growth—it was about personal sur-
vival. As a recovering alcoholic, Kelly
needed to create a safe, sober space for

himself and others.

“I’'m a recovering alcoholic, and I run a
totally sober business,” Kelly empha-
sizes. “I had worked in the business,
but I needed somewhere safe to work
that didn’t have drugs and alcohol. So, I
built that.”

The founding of Kansas Tree Experts

wasn’t just a step into business own-

ership—it was a step into a life of

24 . December 2024

purpose and clarity, and it became a

haven for others in recovery as well.

A SOBER, DEDICATED TEAM

What sets Kansas Tree Experts apart
from other companies isn’t just the
quality of their work—it’s the values
that underpin the entire operation.
Kelly’s 10 employees are all sober and
on recovery programs. “We are 100%
sober,” Kelly says. “Everyone on my
payroll is in recovery. We work hard,

and we provide a safe environment.”

This commitment to sobriety isn’t just
about keeping the job site alcohol-free—

it’s about creating a community of

accountability, support and integrity.
Kelly’s team members aren’t just
coworkers; they’re people on similar
journeys, all striving to live healthier,
more fulfilling lives. This shared experi-
ence fosters a strong sense of camarade-

rie and pride in their work.

“We take total pride in our work,”
Kelly says. “What sets us apart is that
we are a totally sober company. We
don’t cut corners. We treat every yard

as if it’s ours.”

TRANSFORMING TREES,
TRANSFORMING SPACES
Kelly’s love for trees is evident in
everything he does.

“I'love trees,” he says. “I love walking
onto a property and turning something
shaggy or overgrown into something
clean and beautiful. It helps with the
health of the tree, and of course, the

visual appeal.”

Kansas Tree Experts offers a variety of
services, from tree trimming and removal
to stump grinding and shrubbery trim-
ming. They’re also mobile, traveling to
rural areas where homeowners may have

hundreds of trees in need of attention.

“We may spend two to three days on

a property, cleaning tree rows out,”
Kelly explains. “We support about 50
homeowners’ associations in the area,
and we do work for the city as well. We

go where the work is.”

Whether it’s trimming a small tree in a
backyard or tackling a massive project
that spans multiple days, Kelly and

his team are efficient, professional,
and deeply committed to delivering a

“supreme product” every time.

.

DY partner spotlight

Photos By Aaron Patton .
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“I always want to deliver supreme ser-
vice at a good value,” he says. “One of
my guiding principles is to treat others
as I would like to be treated—with

honesty and fairness.”

RELATIONSHIPS BUILT ON TRUST
Over the years, Kansas Tree Experts
has built a loyal clientele, and Kelly
prides himself on the relationships he’s

developed through his work.

“Nine times out of 10, I get people who
are truly happy to see us,” he says.
“We’ve had customers in tears because

of how well we’ve done. It’s not just
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about doing a job—it’s about establish-
ing a friendship through the work.”

Kelly has cultivated strong connections
with local property managers, includ-
ing Jeff Harmon at Key Management
Properties and Jeff Lange, a major
property owner in the area. These
relationships aren’t just business trans-
actions; they’re built on trust, mutual

respect, and, often, genuine friendship.

“As a business owner, I want positive
relationships with everyone I come in
contact with,” Kelly says. “We make

ourselves available.”

LIFE BEYOND THE TREES

Outside of work, Kelly enjoys spending
time with his two daughters, Haley and
Heidi, and indulging in his hobbies.

“I have a 1968 Firebird that I like

to drive,” he says. “We have a river
behind our house, and we like to go
four-wheeling. We also like watching

movies as a family.”

But even in his downtime, the values
that guide Kelly in his professional
life—honesty, sobriety, and connec-

tion—remain central to who he is.

Contact Kansas Tree Experts Today!
Phone: 316-550-7609
Email: KSTreeExperts@gmail.com

A JOURNEY OF RECOVERY

AND REDEMPTION

Kelly’s journey isn’t just about trees or
business—it’s about personal recovery
and offering hope to others who are
struggling. His sobriety has not only
shaped the culture of his company but
also inspired him to share his story

more broadly.

For Kelly, spirituality is a critical com-
ponent of his recovery. “My sponsor
says, ‘Spirituality is for people who
have gone to hell and don’t want to

go back,” Kelly says. “The God thing
scared me at first, but it’s been a huge

part of my journey.”

i BT

A BUSINESS WITH HEART

Kansas Tree Experts is more than just

a tree care company—it’s a reflection

of Kelly Tunnell’s personal story of recov-
ery, growth, and redemption. By creating
a sober, supportive workplace, Kelly has
not only transformed his own life but also

the lives of his employees and clients.

In every tree trimmed and every cus-
tomer relationship nurtured, Kelly’s
passion for excellence and his commit-
ment to integrity shine through. Kansas
Tree Experts is a testament to the fact
that, with the right foundation, it’s pos-
sible to build both a thriving business
and a meaningful life. Truly, Kelly’s is a

story of faith and purpose at work.
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Empowering Agents,
F— 7w, Protecting
o %9 Clients!

State Farm

N |
StateFarm

Home | Life | Auto
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HJuality Painting
for Faster Closings

= 316.721.8181 | WichitaSF.com

2121 N Tyler Road Suite 203, Wichita

Interior & Exterior Painting | Cabinet Painting | Epoxy & Polymer Coatings

and special thanks to our veterans and
active service members.

Sherri Rangel

Branch Manager

M: 316.350.9729

NMLS: 1367758
srangel@guildmortgage.net

Rick Rangel

Loan Officer

M: 316.806.4892

NMLS: 2140196
rrangel@guildmortgage.net
Receive $500 off with

the mention of Real Producers

: Jamie Wohlgemuth
From our house to yours, 3 Loan Officer

. 316.305.5390
lets w'ebtafe :irm;s: 2523992

this holiday season. : = jamiew@guildmortgage.net

(316) 800-6994 Jefferson Thorne

rollcallpainting.com Owner

Guild Mortgage Company; Equal Housing Opportunity; NMLS 3274, nmisconsumeraccess.org; guildmortgage.com/licensing.
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M E ET T H E CHECK OUT SOME OF YOUR

‘ O M M l ' N I I Y RESPECTED LOCAL REAL
ESTATE PROFESSIONALS

DYNAMO

CIARE . Laai]

Financing Your Real Estate Dreams
Quickly - Accurately - On time

PROUD MEMBER

WWW.DYNAMOCAPITAL.COM

ILLUMINATE vour LisTinGs

-l

-Luis and Stephen, Owners

ELECTRICAL REPAIRS AND UPGRADES

Standby Generators | Security Systems | Inspections
Energy Efficiency | Smart Home Installation | Power Surge Protection
Electric Car Chargers | Child Proof Outlets | Smoke Detectors

-l ITE Veteran-Owned
Y | and Operated
.- SE HA~BLA
ELECTRIC COMPANY ESPANOL

Partner With Us Today
(316) 258-2166 | eliteelectriccompany.com

316-247-6894

AN, - g A
SN
AMAVEN MEDIA
& MARKETING CO.

COMMERCIAL BUSINESS MEDIA AND
MARKETING IN THE MIDWEST

MORE SERVICES WE OFFER
GRAPHIC DESIGN WORK
MARKETING AND ADVERTISING
WEB DESIGN AND SEQ
BRAMD BUILDING

PHOTOGRAPHY & VIDEOGRAPHY

DRONE & 360 VIDEO
I -
Ok#y10)
OSHA30Hour  FAA 107 Licensed  KSU Comstruction 5
Cetification and Cortified  Scienca & Bunineia E
i -l

{316) 706:9275

omeC6OmO,

infefamavenmadia.com
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o e ats  Maximize Your
e Client’s Satisfaction
et with Amerlcan Movers!

_ ?anlu{ Geta FREE Estlmate To . aW |

g 316.409.2846
BE AmericanMoversWichita.com

Easy as 1...2...3...

1.We Guide. Your Clients Decide.

2.We Make It Easy and Shop Around for the Best Rates

3. 6-Star Service ﬁ
§

QUESTIONS
GIVING YOU A
MIGRAINE?

. i |
"Phelps Tax has given me hours back that | ad ™ M

use to focus my time and energy on my

highest dollar producing activities. They % Heidi Holle-Williams
really have a passion for helping me «<irr

optimize my time and money."

Emily Base,
Roy Real Estate Team

IV e T =

Tats Shepherd

PHELPS Closing Table,

TAX + FINANCIAL
Here We Come
FOR TIMELY TAX ADVICE, CALL 316.262.1900

Ryan p|~.e||::_e,,J Owner 1119 W Douglas, Wichita, KS 67213 | www.PhelpsTax.com m Shepherd 3 .I 6-869_ .I 235

Insurance . QL
S-Corp Conversions - Payroll - Bookkeeping w Group |nsureW|’rh5|g.Com
Individual and Small Business Tax Preparation

Wichita Real Producers - 33




* Roofing

* Siding

* Windows
 Guttering

* Fencing

* Decks

 Screened Porches

L 316-794-3430
@ burwellconstruction.com
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* PTP360"
Interactive 360° Visual
Inspection Summary

* PTPEstimates’

Perwmewd By Pt st

Cost estimate for Inspection
Summary items

* PTPFloorPlan

An accurate floor plan of
the entire home

* PTPHomeManual

Enewred by Caring
i The digital owner's manual
WICHITA ry for the home

REAL PRODUCERS "t

| B PiLLARTOPOST

HOME IMSPECTORS

For advertising information, reach out to h Hancock Team

SAMANTHA LUCCIARINI 316-570-1444

316.258 4855 !13 ncockteama Pillartupostmm
jasonhancock.pillartopost.com

samantha.lucciarini@n2co.com
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— your wellness journey starts here —

WELLNE

T R R, restere

INTRODUCING OUR
SEMAGLUTIDE PROGRAM
$30 OFF YOUR FIRST MONTH

@ Restore Hyper Wellness
10096 E 13th 5t N 5te 138
Wichita, KS 67206

™ (318) 745-8995

@ WWW rastore.com

500

Lock in your mortgage
rate by December 31

on a home purchase or refinance.

RCBbank.bank/

.  TAEERE W > - 2l AW o Pt BANK Mortgage

Jake Baird
Martgage Loan Originator
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KihleRoofing.com
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Security 1st Title

We're here to help.

Our team of licensed and trained
professionals is ready to assist you with a

wide range of products and services like
residential & commercial transactions,
property purchases & refinancing, new
construction and 1031 Exchange.

LOCATION DETAILS AVAILABLE ONLINE
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Will King | Branch Manager/Loan Officer

NMLS #459176 ﬁ"——' U S MORTGAGE
Office: (316) 665-7343 | Cell: (316) 312-2936 --—_.. CORPORATION
ksloanman@usmortgage.com | kansasloanman.com Helping You Make It Home-

Branch Office: (NMLS 1D#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. US Mortgage Corporation is not an agent of or acting on
behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government. Rates, fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers
Certain restrictions may apply. This is not intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS ID#3901): 201 Old Country Road, Suite 140, Melville, NY 11747;
(B00)LOANS-15. Kansas Licensed Mortgage Company, License #MC.0025044.

Wichita Real Producers - 39



TYLER STERRETT

DY rising star

Photos By Aaron Patton
Written By Dave Danielson

THE EARLY YEARS AND STEPPING AWAY
Tyler first obtained his real estate
license during the challenging market
of 2007-2008, a time when the global
financial crisis hit the housing sector
hard. Like many agents at the time,

he struggled to find his footing in a

market that was rapidly declining.

“I was with a team, but when the
market went down, I got out of the

business for a while,” Tyler recalls.

Though he had the passion for real
estate, the timing wasn’t right.
However, Tyler never fully gave up on
real estate. He continued to work in
other roles but always felt that some-

thing was missing.

“I was working in another job that I
was happy with, but real estate offered

more possibilities,” he explains.

ARETURN TO REAL ESTATE
Tyler’s return to the real estate

world was largely influenced by

Working with Heart

As Tyler Sterrett rolls up his sleeves to help those around him, he does so with

true heart ... putting his experience to work in a genuine and thoughtful way

to help dreams become reality.

After initially earning his real estate license in 2007, he soon faced

the challenges of a crashing market and had to step away from

the business for a time. Yet, as the industry recovered and new

opportunities emerged, Tyler found his way back.

Today, he is a successful Licensed Real Estate Agent with Keller

Williams Signature Partners, combining his passion for helping others

with the freedom of running his own business.

Tyler’s story is one of resilience, hard work, and the importance of

strong mentorship. Through his experiences, he has not only built

a thriving career but has also cultivated a reputation for integrity and

dedication that defines his approach to real estate.

the guidance and encouragement
of Jordan Freed, a Team Leader at
Keller Williams.

“Jordan has a gift for guiding people
to make decisions that are good for
them,” Tyler says. “He was able to

guide me back to real estate.”

That guidance, coupled with support
from Shonda Curtis, a coach who
worked closely with Tyler, proved to

be a turning point in his career.

“I don’t think I would be where 1

am today without the people who
helped me,” Tyler acknowledges. Both
Jordan and Shonda played pivotal
roles in helping him navigate the chal-

lenges of re-entering the business.

To kickstart his return to real estate,
Tyler took a weekend crash course
and completed Keller Williams’
renowned Bold class before even

renewing his license.

“Bold was a great opportunity
that helped me get up and running

quickly,” he says.

The combination of formal training
and mentorship provided Tyler with
the tools and confidence he needed to

thrive in real estate once again.

A PASSION FOR HELPING OTHERS

While the freedom and financial
potential of real estate were certainly
appealing, what Tyler discovered after
returning to the industry was how
much he enjoyed helping people—espe-
cially those unfamiliar with the com-

plexities of real estate transactions.

“There are a lot of things in real
estate that fit my personality,” Tyler
reflects. “One thing I didn’t expect
was how much I would enjoy helping
people who don’t have real estate con-
versations every day. Helping them
learn about the process and providing

support means a lot to me.”
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| want to be
known as
someone who
performs at a
high level and
with integrity
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In 2023 alone, Tyler closed 25 trans-
actions, following a successful year of
30 transactions in 2022. His ability to
connect with clients and guide them
through what can often be a daunting
process has earned him a loyal base of

satisfied buyers and sellers.

THE DRIVE FOR FREEDOM AND INTEGRITY
For Tyler, one of the greatest rewards
of being an Agent is the freedom it
offers. “It’s great to have the freedom
to have my own business,” he says.

“I highly value being able to set my
own schedule, though it’s based on my

clients’ needs.”

Financial freedom is another moti-
vator for Tyler, but what drives him
most is his commitment to working
with integrity. “I want to be known as
someone who performs at a high level
and with integrity,” he explains. “I
don’t want to be seen as just a sales-

person, but as a good, kind person.”

This integrity-centered approach is
reflected in how Tyler builds relation-
ships with his clients. He’s not just
selling homes—he’s building trust.
That personal touch has made all the

difference in his career.

FAMILY, HOBBIES, AND GIVING BACK
Family plays an important role in
Tyler’s life, and he speaks fondly
of spending time with his brother
Chad and his niece, Blakely. “I love
being her uncle and having fun with
her,” he says. Tyler also mentions
his sister, Megan, as a key part of
his support system, along with his

mother and grandmother.

‘When he’s not working, Tyler enjoys a
variety of hobbies, including compet-
itive firearms shooting. “I've always
enjoyed trying different things,” he
says. He’s also a fan of self-improve-
ment books and podcasts, reflecting
his commitment to continual growth,

both personally and professionally.

Growing up in Clearwater, Tyler
has also found ways to give back to
his community. One organization
he supports is the Chris Mikesell
Foundation, and he’s been involved
with Compelled Gym, a local fitness

center he enjoys.

ADVICE FOR ASPIRING REAL ESTATE AGENTS
For those looking to break into real
estate, Tyler offers valuable advice.
“I’'m an advocate of working as hard
as you can,” he says. “Put forth as
much effort as you can and don’t lis-
ten to everyone else’s advice on how
to get started. Each person has their

own path to success.”

Tyler emphasizes the importance
of finding what works for you and
being tenacious in pursuing it. “The
key is finding out what works well
for you, doubling down on that, and

being relentless.”

LOOKING AHEAD

As Tyler continues to grow his career,
he remains committed to the princi-
ples that have guided him thus far:
hard work, integrity, and a passion for
helping others. With a strong support
network of family and mentors and

a focus on continual growth, Tyler
Sterrett is poised for even greater

success in the years to come.
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SAVE M@“NEY
SAVE TIME.

What Can Bonzo Do
For Your Business? _
s Connect

Converse
Convert

Balanced Mechanical Experience

Partner with Wichita's leading HVAC experts.
We provide exceptional service to ensure your clients
move into a comfortable, worry-free home.

L “OF WICHITA

The Whehin Eaghee

FOR THE
LOVE OF
TREES

Why Kansas
Tree Experts?

e Prompt

* Professional
e On-Time
e On-Budget
* Fully Licensed & Insured for
Maximum Safety

TREE TRIMMING & PRUNING
TREE REMOVAL
FENCING & REPAIR

Experts
Call for a Free Estimate

316-550-7609

kansastreeexperts.net

Wichita Real Producers - 45



QDTN@

P» featured agent

NS

eaders have a habit

of looking for ways of

making good things
happen for others, including
their clients, team members

and communities.

That’s a set of strengths
that Connie Lee definitely
brings to work each day.

For Connie, real estate
represents more than just a
job—it’s a second chapter
in life, filled with the same
dedication and care that
defined her previous career
as a teacher. After 30 years
of molding young minds,
Connie made the decision
to pursue a path that had
always intrigued her: real
estate. Since obtaining

her Real Estate license in
November 2022, she has
embraced her new role
with the same passion and
compassion that made her

a beloved teacher.

“I've always been inter-
ested in real estate,” Connie
explains. “As a teacher,

it didn’t matter how good
you were; you still faced
limitations. After my hus-
band passed away in 2021, I
realized it was a good time

to move into real estate. It

46 - December 2024

felt like the right moment

to start a new journey.”

Connie’s background as
an educator has uniquely

shaped her approach to

real estate, where her focus

on listening, learning, and

serving shines through.

From the Classroom to the
Real Estate World

Before diving into real
estate, Connie spent three
decades as a dedicated
teacher. Her first teaching
position was in Amber

- Pocassett, Oklahoma,
and over the years, she
impacted countless stu-
dents with her patience,
insight, and dedication.
When she finally decided
to make the transition into
real estate, however, she
encountered a new set of
challenges that were vastly
different from the cama-
raderie she experienced in
the education field.

“As a teacher, you're in

it together with other
teachers. But real estate is
different—there’s a ‘shark
mentality’ in the business
world that I wasn’t used
to,” Connie recalls. “The

biggest hurdle for me was

becoming thick-skinned. I
had to learn how to protect
myself in a more competi-

tive environment.”

Despite these challenges,
Connie has thrived. She is
currently licensed in both
Kansas, where she works
under J.P. Weigand & Sons,
Inc., and Oklahoma, where
she is affiliated with Milk
& Honey Realty. Her new
career allows her to lean
on the skills she developed
as an educator—patience,
attention to detail, and
above all, the ability to
listen to people and under-

stand their needs.

Photos By Allie Henwood
Written By Dave Danielson

LIFELONG LEADERSHIP

Building Relationships

and Guiding

First-Time Homebuyers
Connie has found immense
satisfaction in building rela-
tionships with her clients,
many of whom are first-time
homebuyers. “I love work-
ing with my people—they’re
like my family. Making new
friends and doing a good job
for them is what keeps me

going,” she says.

Her experience working
with first-time homeowners
has been especially reward-
ing. “It’s fun helping them
toward their goal of owning

a home. There’s so much
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excitement and a lot to

learn, and I'm there to guide
them through the process.”

For Connie, the most
important aspect of her

job is treating people the
way she would want to

be treated. “I'm a good
listener,” she says. “People
won’t always tell you what
they need right away.
Sometimes it takes time and
patience to figure out what’s
truly important to them. If
you can dig a little deeper
and get those answers, it

can make a big impact.”

The Importance of Support
and Mentorship

Throughout her real estate
journey, Connie has leaned
on the support of mentors
and colleagues who helped
her navigate the complexities

of the industry. “I want to

give a shout-out to Samantha
and Loni, who nominated me
for recognition, and to Tony
Griffith from Mutual Realty,
who really helped me out,”

she says.

Connie encourages new
agents to seek out a sup-
portive network. “Get with
a group of people where
you won’t be afraid to ask
for help. You have to find
people you can connect
with,” she advises. “In this
business, having the right
people around you makes

all the difference.”

Advice for New Agents:
Prepare and Plan

One of the key pieces of
advice Connie offers to
aspiring real estate agents
is to plan ahead—espe-
cially financially. “Get a

little money in the bank and

some in savings,” she says.
“What they don’t prepare
you for are all the fees in
this business. If this is your
sole income, you’ll face a

lot of pressure.”

The financial realities of

the business can be daunt-
ing, but Connie’s practical
approach has allowed her to
thrive. She emphasizes that
while hard work is essential,
managing your finances and
planning for the unexpected

are equally important.

Life Beyond Real Estate:
Family and Passion Projects
While real estate is her
new career focus, Connie’s
life is filled with a range of
passions outside the office.
She has three grown chil-
dren and speaks with pride
about her daughter, Abigail
Lee-Burton, who is a nurse.
Connie also has a deep love
for swimming, a hobby
she’s carried with her for

many years.

In addition, Connie’s
upbringing included a love
for horses, and she trained
them during her younger
years. She also has a minor
degree in music education
and even sang profession-
ally for a time, showcasing

her wide range of talents.

Her love for animals is also
evident in her life today—
she shares her home with
two Rottweilers, adding to
the sense of warmth and
companionship that sur-

rounds her.

A New Career Built

on Compassion

Connie’s career as a
Licensed Real Estate Agent
may be relatively new, but
the qualities that made her a
great teacher—her compas-
sion, patience, and dedica-
tion to serving others—have
seamlessly translated into
her real estate practice.

Her clients appreciate her
listening ear, her thoughtful
guidance, and her determi-
nation to ensure they feel
supported throughout the

home-buying process.

“I want my clients to know
that they are more than
just a transaction. We're
working together toward a
common goal, and I'm here
to help them every step of

the way,” she says.

As Connie continues to
grow in her new career, she
remains focused on what
truly matters: building
meaningful relationships,
serving others with integ-
rity, and continuing to learn
and grow in this exciting
new chapter of her life.
That’s what lifelong leader-
ship looks like.
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When looking for top-quality construction and
concrete services in Wichita, look no further than
Wichita Construction LLC! Our team of experienced
professionals is dedicated to delivering exceptional
results for all your construction and concrete needs!

Remodeling Projects
New Construction

Concrete Driveways, Sidewalks,
Patios & More!

REQUEST A FREE
QUOTE TODAY!

316.866.1255
WichitaConstructionLLC.com

Homeownership Shouldn't
Be a Shot in the Dark!

Your Palette, Our Passion
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Finally, a home warranty that provides a better
claims experience by allowing the homeowner
to use their own service provider. Restoring
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PAINTING

Senior Sales Executive

‘O

[ )
Interior & Exterior Painting | Cabinet Refinishing |. Epo.xy Flooring geor:;lkz @8028 o§q5h]v:vg com ACi—IOS A
Phone: 316.263-7777  forsheepainting.com achosahw.com AT T

50 - December 2024

BUY YOUR HOME A GIFT THIS HOLIDAY!

GarageExperts

Epoxy Flooring - Cabinets - Storage

-

GarageExperts of Wichita 316.867.9720

GarageExperts.com/wichita

“Michael was
great to work
with, answered
all our questions
and was always
available for
A phone calls.”

-Terry

Multi-state lender
The Wichita Eagle’s

Michael Gonzales Best Home Mort
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100+ Google Reviews

Agents Help Their Clients
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We Want to Help YOU! "= .o

- Education & Communication
- Same Day Reports
- Online Scheduling
- Supra Key Holder, RSCK Member
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& ACTIVE ADVOCATE

As Isaac Klingman explores the wide-open spaces of land that is
going to market, he sees the possibilities ... and he’s good at help-

ing those become reality for his clients.

Today, he has built a very successful career in the business. He
grew up in Wooster, Ohio, a small town in northeastern Ohio with
a strong auctioneering tradition and a vibrant Amish population.

Isaac’s journey into the world of auctions began at an early age.

“I grew up on a family farm, and we went to all kinds of sales and
auctions in the area,” Isaac recalls. “That’s where I got the bug

for auctioneering.”

Whether it was attending local sales or watching seasoned
auctioneers command the room, Isaac found himself drawn to
the energy and excitement that auctioneering offered. He worked
with different auctioneers as much as he could and kept that

passion alive even during his college years.

Isaac’s love for auctioneering followed him to The Ohio State
University, where he earned his Agribusiness and Applied
Economics degree, and where he continued pursuing his interests
in the auction world. When it came time for an internship, Isaac

decided to venture beyond the familiar surroundings of Ohio
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and seek a new experience. That’s when McCurdy Real Estate &

Auction in Kansas came into the picture.

“I had heard about McCurdy and thought it would be a great oppor-
tunity to get out of state and experience something different,” Isaac
explains. “I applied for an internship, came out to Kansas, and lived

at the Comfort Inn and Suites for three months.”

During those three months, Isaac not only completed his intern-
ship but also earned his real estate license. He worked on several
deals and got a taste of the real estate business, an experience
that proved to be pivotal. After returning to Ohio to finish his
degree, Isaac found himself at a crossroads. Offers from his home

area beckoned, but so did the opportunity to work with McCurdy.

In the summer of 2021, Isaac made the bold decision to move to

Kansas and join McCurdy full-time.

“Real estate has opened a lot of doors for me,” he says, reflecting

on how far he has come in such a short time.

Isaac’s background growing up on a family farm made him a
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natural fit for the land and rural residential market, which has
become his niche at McCurdy. “We sell land, commercial, and

residential properties,” Isaac says.

“But I love focusing on land and rural residential properties because

that’s how I grew up. I love visiting places across the state.”

This connection to rural properties allows Isaac to bring a deep

understanding and appreciation of the land to his clients, many of
whom share a similar background. Whether it’s valuing a farm or
marketing a large rural estate, Isaac’s personal experience plays a

crucial role in helping clients achieve their goals.

One of the aspects Isaac loves most about his work is the variety

and unpredictability that comes with it.

“The best thing about this job is you wake up and may have an
idea of what’s going to happen, but something completely dif-
ferent could happen,” Isaac says. “You never know what kind of

opportunity you may have to help people.”

Isaac also enjoys the problem-solving challenges that arise in real

estate and auctioneering.

“Sometimes complications come

up, and I like that problem-solving
aspect,” he explains. “Whether it’s
valuing or marketing a specific prop-
erty, I enjoy sitting at the kitchen
table, understanding what clients
want to accomplish, and then telling

them how we’ll get it done.”

Since starting with McCurdy,
Isaac has seen remarkable suc-
cess. Over the past three years, he
has completed over $90 million in
career sales. But for Isaac, it’s not just about the numbers—it’s
about building relationships and making a difference in the lives

of his clients.

While Kansas may have been an unexpected destination, it has
become home for Isaac. Through his work at McCurdy, he met
his fiancée, Emily, who he describes as incredibly supportive of
his career. The two are planning to get married in February 2025
and enjoy spending their free time traveling, attending auctions,

and staying active.

Isaac’s strong faith also plays an integral role in his life and work.
He is deeply involved with his church, Northside Church of Christ,
and serves on the board for the Kansas Auctioneer Association.
He and his team at McCurdy also give back to the community by
participating in benefit auctions. “Last year, we did about 50 to 60

benefit auctions around the city,” Isaac says proudly.

For those looking to follow in his footsteps, Isaac offers simple

but powerful advice.

“Surround yourself with people who will support, push, and chal-
lenge you,” he says. “Listen to your clients and their needs. One
of the biggest things to remember is that if you take care of your

people, they’ll take care of you.”

Isaac’s approach to his work is rooted in his belief in service and

selflessness, values that he hopes to be remembered for.

“People describe me as someone who is selfless and wants to
serve,” he says. “I'll always help people. I think what’s helped me
be successful is that I’ll take care of you like you’re my grand-
mother. I never want to lose that attention to detail and drive to

serve others.”

Congratulations to Isaac for making a timeless impact for
those around him as an auctioneer, a Real Estate Agent and an

active advocate.
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