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Who says Santa’s the only one with a big list this year? Whether your clients are
looking to buy, refinance, or simply get ahead on their goals, TheSmithGroup is here
to help check those boxes! Ready to unwrap the possibilities? Reach out and let's
make this season extra merry!
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MEET CHRISTOPHER & JAMES
YOUR ESCROW PARTNERS

James Tullio
Business Development
Cell: 714-600-4801
JTullio@glenoaksescrow.com

Christopher Arce-Dale
Branch Manager
Cell: 714-906-7131
CDale@glenoaksescrow.com

- 28,000 career-closed transactions
- $8,500,000,000 in career-closed residential real estate
- Highest and Most-Rated Escrow Team in California
« Over 500 5-Star reviews on Yelp
« 16 Exclusive Concierge Services

Glen Oaks Escrow — Laguna Niguel | www.glenoaksescrow.com
949-625-6751 | 28202 Cabot Rd. Suite 205 Laguna Niguel, CA 92677
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Trusted Escrow

Solutions for Your
Clients Every
Challenge.

CORNER

IRVINE

LAGUNA BEACH
LAGUNA NIGUEL
CARLSBAD
MURRIETA
BEVERLY HILLS
LAGUNA WOODS
TUSTIN

Katie DiCaprio
Chief Marketing/
Operations Officer
949.303.0515
Katie@cornerescrow.com

JC Southwell

Account Executive
949.324.5251
je.southwell@cornerescrow.com

CORNERESCROW.COM



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Rp Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

them for supporting the REALTOR® community!
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MATERIALS Home Warranty of America Alan Kunski ORGANIZING
Studio 23 (714) 707-0149 (714) 397-1349 ChoreChicks

(949) 333-9216

Renee and Traci

Every holiday season for over

two decades, we have helped

South Orange County families

acquire their dream homes.

With so few homes in today's market,

HVAC SERVICES U.S. Bank (949) 441-0330 we will continue to support you through
ELECTRICIAN AARD Mechanical Erica Dose . ;
The Electrician Rose Rivera (949) 355-2851 Sorted Bliss the holida
Chris Le (949) 610-9966 Priscilla Yocum guarantee
(949) 423-3894 MOVING COMPANY (949) 280-6960
INSURANCE AGENT Costa Mesa
ESCROW SERVICES Mundell Insurance Agency Moving Company REAL ESTATE VIDEO
Corner Escrow Garrett Mundell David Wilkes & PHOTOGRAPHY

Katie DiCaprio
(949) 303-0515

Escrow Options Group
Bernadette Kerkes
(714) 348-4718

Glen Oaks Escrow
James Tullio
(714) 600-4801

The Escrow Source, Inc.
Michelle Chandler-Rahe
(949) 305-0888

(949) 269-7860

JUNK REMOVAL SERVICES
The Junkluggers of
Orange County

Joe Sandoval

(949) 632-2123

LISTING

PREPARATION SERVICES
Freemodel

Michael Hermany

(215) 870-6485

(714) 241-1673

King Relocation
Steve Komorous
(562) 677-3130

PHOTOGRAPHER
Tony Lattimore Photography
(949) 378-8991

WASIO faces
Yaneck Wasiek
(949) 529-0512

Arial Media
Jason Crane
(949) 400-1221

STAGING & HOME DESIGN
Intuitive Staging

Andrea Young

(714) 287-5399

TITLE SERVICES
Fidelity National Title
Tina Jent-Fodor
(949) 293-4187

Call today and give your clients a clear
advantage for an accepted offer, this
holiday season.

Wishing You
A BeachY

Chnstmas

MORTGAGE SERVICES PHOTOGRAPHY First American Title SANDY CHANG STUDID23
FINANCIAL PLANNER CrossCountry Mortgage & VIDEOGRAPHY/ Ryan Raphael S 0 LA R P RO F E S S I 0 N AL "
Edward Jones JJ Mazzo REAL ESTATE (949) 482-9428

Derick Roberts
(574) 327-5334

HOME CONSTRUCTION

(877) 237-9694

Guaranteed Rate
Frank Blakeley

Antis Media
Jenny McMasters
(949) 285-6373

Lawyers Title Company
Jeff Tiss
(949) 422-1301

& REMODELING (949) 433-0539 Beach Cities Media

Sunrun Will Meredith WFG Title
Matthew Rock MortgageOne, Inc. (949) 257-5661 Andrew Walsh
(909) 510-0061 Christopher Smith (949) 300-9101

"BEING AREALTOR | WAS NOT EXCITED ABOUT SOLAR BASED ON

THE STORIES AND EXPERIENCES OF MY CLIENTS. | MET MATTHEW

AND SET UP AMEETING FOR MY HUSBAND AND |. WE SIGNED THAT f
NIGHT. MATTHEW HAS A UNIQUE SKILL SETAND WAS PROMPT TO T
ANSWER QUESTIONS THROUGHOUT. | CONTINUE TO REFER HIM

(949) 292-9292 TO MY CLIENTS SINCE THEN."
HOME INSPECTION FRANCES (REALTOR)
Preferred Movement Mortgage
Inspection Services Leigh McMahon

SOLAR PPA 19+ YEARS

$0 ENROLLMENT | INSTALLATION COST e S EXRERENCE
FULL SERVICE INCLUDED 5+ YEARS

NO LIEN, LEASE, OR LOAN SOLAR SALES MANAGER

Jerry Stonger
(949) 234-7125

(949) 239-4252

ceptional as vour results. JE8
e to set a new standag@

GIFT YOURSELE THE
?49.333.9216 | 55

AaHMDOUT BRAND
7 REFERRALS | LUNCH ITYTHREE.COM
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SOUTH ORANGE COUNTY . A\ N
REAL PRODUCERS TEAM ':_:Escrowsource

Orange County’s Finest Escrow Agency

Michele Kader Danika Pictor Ellen Buchanan Jena Cool
Owner/Publisher Director of Operations Editor Ad Strategist
949-280-3245 & Marketing
michele.kader@n2co.com

Dave Danielson Jenny McMasters Yaneck Wasiek
Writer Photographer Photographer
WASIO faces

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at OCRealProducers@n2co.com.

We offer the highest standards of escrow
services through our seasoned professionals.
No job is too big or too small.

- - ‘ Our escrow officers are available 24/7 to
DONATED THIS YEI T > HELP £END RN=DAY SLAVERY. . . ;
A ' " / provide you with top class service.

Thanks to the businesses who advertise within these

pages, our local magazine publishers, and loyal readers @ NZG IVES
like you, we're able to support trafficking survivors and

break the chains of slavery - once and for all. n2gives.com ® n2co.com

Contact one of the top escrow companies in Orange County today!
949-305-0888 | theescrowsource.net

27611 La Paz Rd Suite D, Laguna Niguel, CA 92677
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PROTECTING THE AMERICAN DREAM
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HALLIE PACKARD

‘And do not forget to do good and to share with others,
for with such sacrifices God is pleased.”
—Hebrews 13:16 (NIV)

Dear Real Producers of South OC,

As we enter the holiday season, the spirit of giving
is in full swing. It’s a time when we come together,
enjoy the camaraderie of family, friends and commu-
nity, and appreciate the joy that comes from giving.
The holidays bring a sense of warmth rooted in the
connections we value and the generosity that marks

the season.

Your dedication to giving — of your expertise, your
time, and your resources — makes a meaningful impact.
‘When you sponsor a local youth sports team, provide
supplies to a shelter, or volunteer at a community event,
you help lay the foundation for a stronger, more resilient
community. As REALTORS®, your commitment to
South Orange County helps build and strengthen

our thriving, interconnected community.
In the face of natural disasters and unex-

pected crises like we’ve seen around the

country this year, the real estate community

10 - December 2024

has consistently stepped up, not just with donations,
but with time, resources, and heart. Whether it’s
helping a neighbor or supporting local schools and
nonprofits that shape the future, the spirit of giving
goes beyond financial support, emphasizing the

importance of really being there for one another.

During this holiday season, I hope you take pride
in the impact you’ve had, not just in December but
throughout the entire year. You inspire others to give

generously and remind us all that small acts of kind-

ness create ripples that reach far beyond the moment.

As you close out the year, may you find joy in both
the giving and receiving that fills this season. Here’s
to a new year of continued generosity and commu-
nity connection — cornerstones of South OC and the
spirit that binds us all together.

Warm regards,

Michele Kader
Owner/Publisher
South OC Real Producers
949-280-3245
michele.kader@n2co.com

Sales Representative

. 949.500.3501

Hallie.Packard@ltic.com
O www.ocltic.com/halliepackard
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Listing Prep

Let Priscilla and her Team add
Miw to your listings! Call today!

949.280.6960

Priscilla@sortedbliss.com
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Edward Jones

MAKING SENSE OF INVESTING

Derick Roberts, Financial Advisor

Office: 714.543.9632
derick.roberts@edwardjones.com
EdwardJones.com/Derick-Roberts
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Safe, Clean,
and Secure
Storage
Available!

United F Moy flower

ENSURING
YOUR CLIENTS
MAKE THE

BEST MOVE

Book with a Reliable Moving
Team You Can Count On

562.921.0555
KingCompaniesUSA.com

Worry Free Moves Since 1955

% COSTA MESA MOVING

MOVING IS STBEX:
Leave the Heavy Lifting to Us!

Licensed & Insured - Expertly Trained - Packing & Crating Services

Referred by interior designers, antique dealers, property managers,
and real estate agents throughout Southern California

Excellent Reputation - Low-Cost Packing Materials - Modern Equipment & Trucks
Storage Available - FREE Estimates
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714.241.1673
CostaMesaMoving.com 'E
info@costamesamoving.com

2614 S Oak St, Santa Ana, CA 92707 [m]
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Maximize Listings, [ i
Maximize Profits

Elite Staging
for Top Producers

INTUITIVE
DESIGN STUDIOI

REAL ESTATE STAGING

Andrea Young
Owner/Lead Designer
“ 714.287.5399 - Intuitive-Staging.com™&

R
ORGA

IEIIEI
¢ book your .
ﬂ": v Your Concierge
:_ ‘I. consultation today. . . .
Services for Organization

E hltl'.iﬂ 9/ Moving Services - Pack & Unpack

Declutter to Prepare for Showing

Home & Office Organizing

Personal Services & Home Management
Special Occasion Planning

| 2 | ( ; i Frank Blakeley
Branch Munager! SVP of Morgage Lending
k MMLS # 277520

0:{949)358-7105 C:(949) 433-0539

27261 Las Ramblas, Suite 270 Mission Viejo, CA B255H

Reclaim your time
Rate.com/FrankBlakedey frankbErate.com

1 w9 br T i Prpmang o of KodL g T v g B R A

949.441.0330
ChoreChicks.com | info@ChoreChicks.com
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P» partner spotlight

By Ellen Buchanan
Photos by Jenny McMasters

TARA JOHNSON & BERNADETTE KERKES
ESCROW OPTIONS GROUP

Building Trust and Fostering Exceptional Service

In the competitive and ever-evolving world of real estate, a
reliable escrow partner can make all the difference. At Escrow
Options Group, Tara Johnson and Bernadette Kerkes embody
the company’s ethos of exceptional service, a family-oriented
culture, and commitment to building lasting relationships that
enhance each transaction. Through their leadership and dedica-
tion, they ensure Escrow Options Group stands out as a trusted

resource for agents and clients across Southern California.

A FOUNDATION OF SERVICE AND INNOVATION
Founded in 2005, Escrow Options Group has grown into

a prominent independent escrow company, providing a
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full range of escrow services across five major counties in
Southern California. With 12 locations and over 60 employ-
ees, Escrow Options Group offers a seamless support system
to meet client needs at every stage of the escrow process.
The team includes seasoned escrow officers, administrative
staff, and sales specialists, all committed to making each

transaction smooth and efficient.

“Our commitment to service is unmatched; we continu-
ally strive to provide the best service possible,” says Tara
Johnson, president of Escrow Options Group, who has been

with the company since 2011.

e o P T R A7

o Sah
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Tara Johnson is the president of Escrow Options Group.

Bernadette Kerkes, vice president of mar-
keting and business development, joined
the team in 2014 and brought a fresh per-
spective to client experience and engage-
ment. “I like the satisfaction of knowing
I’'ve provided an agent with a service that
exceeded their expectations, making them
want to work with us again,” she shares.
“Trust and rapport with agents are incred-
ibly important, as strong relationships lead

to successful partnerships.”

UNIQUE PATHS TO ESCROW

Both Tara and Bernadette have forged
inspiring, distinct paths into the escrow
industry. Raised in Orange County, Tara
was first introduced to escrow by her
mother, who was the controller at an inde-
pendent escrow company in Orange County
at the time. “She encouraged me to con-
sider this field, so I started as a receptionist

and quickly advanced,” Tara recalls. With

16 - December 2024

natural aptitude and dedication, Tara transitioned to
an escrow officer role in just two and a half years and

then transitioned into operations six years later.

Bernadette began her career in Orange County, discov-
ering her love for real estate early on, while working in
escrow during high school. After earning dual bach-
elor’s degrees in interior design and marketing from
California State University, Long Beach, she was drawn
back to escrow. “It was the perfect fit,” Bernadette
explains. “Escrow allows me to combine my passion for

service with the excitement of real estate.”

CULTIVATING A STRONG CULTURE AND LASTING

CLIENT PARTNERSHIPS

A defining characteristic of Escrow Options Group is
its supportive, family-oriented culture, which Tara
and Bernadette both consider crucial to the company’s
success. “If our employees are happy, our service will

always be great,” says Bernadette.

Education is also a core component of Escrow
Options Group’s values. With Tara’s experience as an
escrow officer, she understands the importance and

is committed to keeping the team current with the
latest developments in the field. “We have mandatory
training days to ensure our team stays up-to-date with

industry advancements. It’s part of our commitment to

Bernadette Kerkes is the vice president of marketing and business development at

Escrow Options Group.

staying current and providing the best service to our
clients,” she shares, adding that the team is equipped
to meet evolving market needs and client demands
with ease. “We prioritize working smarter, not harder,
and strive to support one another and provide the

highest level of service to our clients,” Tara notes.

Bernadette views relationship building as essential

to Escrow Options Group’s success. “In this busi-

ness, nothing is more important than the connections
you make and the service you provide,” she notes.
Participating in industry events like those sponsored by
Real Producers showcases the company’s commitment
to agent success and offers valuable networking oppor-
tunities. “Engaging with top agents and supporting their
growth helps us position ourselves as trusted partners

rather than just service providers,” Bernadette shares.

For both Tara and Bernadette, personal fulfillment
lies in the opportunity to make a difference in their
clients’ and team’s lives. Tara’s focus is on supporting
her team, which she sees as fundamental to her role.
“I enjoy helping consumers and, on a personal level,
supporting the team members within our company,”
she says. “I believe in taking care of people from the

top down.”

Bernadette finds deep satisfaction in helping agent
partners grow and succeed. “If I can assist agents in
any way — to improve their business, streamline pro-
cesses, or help them gain more business — I'm always
there,” she says. Bernadette’s marketing background
enables her to offer fresh perspectives on agents’
business plans, helping them maximize their impact.

“If you provide great service and can make agents look

really good to their clients, that’s referred
business for them ... and that’s a big thing for
us,” she adds.

LOOKING AHEAD

With their steadfast commitment to ser-
vice and relationship building, Tara and
Bernadette are poised to continue steering
Escrow Options Group toward new heights.
As they look to the future, they remain
focused on strengthening client relation-
ships, staying adaptable in a changing mar-

ket, and expanding the company’s reach.

“It’s not just about closing deals,” Bernadette
reflects. “It’s about building trust and mak-
ing a lasting impact.” Tara agrees, adding,
“Our goal is to provide the best possible service and uphold our

motto to be ‘the best option’ for our clients.”

For more information, visit www.escrowoptions.com.

ESCROW

South Orange County Real Producers - 17
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By Dave Danielson
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INSPIRING ACTION

A true hallmark of leadership in a
community is the willingness to be ded-
icated to others’ dreams. In turn, that
selfless kind of service inspires positive
action. That’s the spirit that Brandon
Halperin brings to life each day as a
REALTOR® with Talavera Real Estate.

The path to becoming one of the top
producers in his field has been filled
with unexpected twists, hard work,
and a deep commitment to personal

growth. A former college athlete and

Denver transplant, Brandon’s story is
a testament to the power of determi-
nation, consistency, and finding the
right mentorship.

A NEW BEGINNING IN REAL ESTATE
Brandon’s journey into real estate
didn’t start in the way many might
expect. Moving from Denver to his new
home in 2020 during the height of the
COVID-19 pandemic, Brandon initially
found himself working as a bartender.

While he enjoyed the social aspects of

the job, the long hours and instability of
service industry work made him yearn
for something more. “I knew I wanted
to get out of bartending, but I didn’t

know what that would be,” he says.

In 2021, after a brief stint working as
a utility consultant, Brandon realized
that he was meant to do something
different. “I was sitting at a desk
every day, feeling stuck,” he recalls.
“I wanted to work for myself, con-

trol my time, and control my income.

South Orange County Real Producers - 21



Brandon Halperin is a Realtor with Talavera Real Estate.

That’s when I started listening to real estate podcasts and

became inspired.”

Motivated by the idea of a career where he could control
his own success, Brandon decided to pursue real estate.
By September 2022, he had his license and was ready to
dive into the industry, despite knowing that it would be a
challenge.

THE TRANSITION: A LEAP OF FAITH

The transition from the stable paycheck of a traditional job
to the unpredictable world of real estate was anything but
easy. “It was a challenge at first,” Brandon admits. “I was
used to having that guaranteed paycheck every week, but

real estate is a whole different ballgame.”

Brandon joined a team, where he found a mentor and
broker who helped guide him through the early days of his
new career. “Having a mentor who pointed me in the right
direction made all the difference,” he says. “I learned so
much from them in terms of the day-to-day mechanics of

the business.”

Brandon’s persistence paid off when he closed his first deal

in January 2023. The hard work he put in — showing up

22 . December 2024

every day, no matter how difficult — began to show results.
“I kept showing up and doing the little things,” he says.
“Eventually, it all started to take off.”

After working with two other brokerages, Brandon joined the

team at Talavera Real Estate.

CONSISTENCY AND DISCIPLINE

One of the driving forces behind Brandon’s success is his
belief in the power of consistent effort. “The secret to success
in real estate is putting in the work,” he says. “When I first
started, I had no idea what I was doing. But I made it a habit
to talk to new people every day. Just having those conversa-

tions and showing up every day, that was key.”

Building relationships is central to his business. Whether
it’s reaching out to potential clients, networking with other
professionals, or simply staying in touch with past clients,
Brandon focuses on maintaining a steady flow of communi-
cation. “Consistently talking to people day in and day out is
vital. You have to show up and put yourself'in a position to

have the opportunity.”

Brandon believes that real estate is a business that rewards

the habits you build. “It’s not about luck or talent,” he says.

“It’s about doing the work every single day. When you treat it like

a job, you’ll find that success becomes a byproduct of your effort.”

MAKING A DIFFERENCE

What excites Brandon most about real estate is not just the deals
he closes, but the tangible impact he has on his clients’ lives.
“Real estate is a business where you’re always doing something
that matters,” he says. “Whether it’s helping someone buy or

sell a property, or providing a consultation, I know I'm making a

genuine difference in people’s lives.”

In 2024, Brandon’s hard work paid off in a big way — he closed
over $20 million in sales, a milestone that solidified his place as a
rising star in the industry. But while the numbers are impressive,
it’s the relationships he builds along the way that mean the most.
“It’s rewarding to know that the work I do is helping people at

such an important time in their lives,” he says.

STAYING GROUNDED: A FOCUS ON HEALTH AND FAMILY
Outside of work, Brandon is committed to maintaining a healthy
lifestyle. A former college football linebacker at Fort Hays State
University, he stays active by hitting the gym every morning.

“I'm a big gym guy,” he says. “It’s important to have a routine

-
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Focus on your daily non-
negotiables ... and surround
yourself with people who will

supportyou. 99

—Brandon Halperin

and take care of your body,
especially when you have such a

demanding career.”

Brandon also values his time with
his girlfriend, Rachel, and their
two dogs, Jackson and Molly.
“They keep me grounded and
remind me of what’s truly import-

ant in life.”

GIVING BACK

In addition to his thriving real
estate career, Halperin is passion-
ate about giving back to the com-
munity. One organization close to
his heart is Paws for Pets, a local
nonprofit that helps rescue and
care for animals in need. “I really
appreciate the work they do,” he
says. “Animals have always been
a big part of my life, and I love
supporting causes that make a

difference in their lives.”

24 . December 2024

WORDS OF WISDOM FOR
ASPIRING REALTORS®

For those looking to follow in his
footsteps, Halperin offers some
valuable advice. “Get a coach or
mentor,” he says. “Pick your envi-
ronment wisely. You’ll rise or fall
to the level of the room you’re in.”
He also emphasizes the impor-
tance of discipline and focus.
“Focus on your daily non-nego-
tiables, follow through with them,
and surround yourself with peo-

ple who will support you.”

Above all, he encourages new
agents to be honest with them-
selves and their clients. “I want

to be known as someone who is
honest and forthcoming — even if
it means saying something that’s
hard to hear,” he says. “In the end,
that’s what builds trust and leads

to long-term success.”

Residential
Commercial
Vacant Land

Bringing Experience & Education '
To Serve You

Assistant Vice President
949.293.4187 cell
tina@tina4title.com
fidelityoc.com/tina4title

) Fidelity National Title

Erica Dose,

Mortgage Loan Officer,
Irvine

NMLS # 400582
0:949.863.2422

C: 949.355.2851
erica.dose@usbank.com

Portfolio mortgage options for your
buyers’ unique financing needs.

Loan approval is subject to credit approval and program guidelines. Not all loan programs are

available in all states for all loan amounts. Interest rates and program terms are subject to

change without notice. Visit usbank.com to learn more about U.S. Bank products and services.
=L HILMH:  Mortgage, home equity and credit products are offered by U.S. Bank National Association.
LEMNDER Deposit products are offered by U.S. Bank National Association. Member FDIC. ©2023 U.S. Bank

PROVIDING QUALITY
HOME INSPECTIONS

{hvoughouasonthern California

{ncensediGeneratcontiactorsince 1998
VIEHIDErEIO BARIPIANEeNto unty Association of Realtors
VIETID DD IIASTT] and InterNACHI

Now offering
in-house
a"“ , sewer lin?
10% OEF = 11.1spect10ns.
for Active Duty
Military &
Veterans

OVER 10

— - . : YEARSIN
Preferrt_aiilnlspects.coml &) Y HOME

Call Today To Schedule An Inspection INSPECTION
(714)323-1345 or (949)234-7125 = EXPERIENCE
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PRINT

ME MORE!

Were you, your
broker, or the team
featured in an issue
of Real Producers?

Want a copy of
your article or full
magazines that you
were featured in?

REPRINTS!

What the heck is a reprint? A reprint is a four-
or eight-page, magazine-quality-grade paper
with your full article and photos and you on the

cover of the publication.

WHY DO | NEED THOSE?
These reprints are a professional marketing
tool that can help brand you, your team and/or

your business.

+ Use on listing appointments.

+ Send out to friends and family.

* Send to clients with your holiday greetings.

* Brokers can use as recruiting tools for capturing

new talent.

* Use when farming your favorite neighborhood.

26 - December 2024

A ANNIE
' CLOUGHERTY

Crushing Expectations
with Kindness and Grit

PARTNER SPOTLIGHT
GARRETT MUNDELL
MUNDELL INSURANCE AGENCY

i

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING CORRECTED IN
MY ARTICLE?
No worries! We can make any changes needed. We send you a

proof, you approve, and then they are sent to you via FedEx.

WHO CAN BUY THESE?
The REALTOR® that was featured, the broker, our partner or

family. Anyone who wants to promote you.

HOW DO | ORDER?
Email our reprints manager at oc realproducers@n2co.com

yelp £
BooDon ok
COLE SDEIALE

Call Us Today
877-227-3125

www.aardmechanical.com

freemodel

You make

the sale

Fully managed renovations that help
clients sell for more.

MikE Henﬂany freemadelcom
a Director of Partnerships

(215) B70-6485

michael@freemodel.com

MUNDELL INSURANCE

GARRETT MUNDELL, AGENT
949.243.5088
2340 S. EL CAMINO REAL STE. 1, SAN CLEMENTE, CA 92672

LICENSE #1047926

AN ELECTRICAL CONTRACTING CO.

1.949.423.3894

@THE.ELECTRICIAN.CO

WWW.THEELECTRICIANCO.COM
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TARTS WITH THE #1 TITLE
- _JEAM IN SOUTH OC

Rpon Ruphael  Ale Hoinander — Deplne Al Lisa Mawell
949.482.9428 714.376.5752 949.295.0828 714.425.5960

rraphael@firstam.com alhernandez@firstam.com daphnealt@firstam.com Imaxwell@firstam.com

TitleSolutionsTeam.com | TitleSolutions@firstam.com
30110 CROWN VALLEY, SUITE 203 | LAGUNA NIGUEL, CA

First American Title" i L e

BN Junk removal REAL

AUk Remoya The Green W8S

done right.

Reliable, Eco-Friendly Service
Residential and Commercial
Same-Day and Next-Day Jobs

A Fully Insured, Friendly Crew

Receipts for Any Donations

to minimize what ends up in landfills,

or more

| g ticipatiog locations Uit | per oty Caonat. |
bt wath afbee allars. Tax 8 ot induaded

DE: 25REALPRODUCERS

I
Ii‘ f_} ;s a Vs truck I

28 - December 2024

PRODUCERS
PODCAST

Same Brand, New Reach —
Tune in for free today

Listen on
Apple Podcasts

LISTEN ON e Spotify:
Listen on .
amazon music

N—

witi AT REMINGTOMN RAMSEY

LET US HELP YOU!

We Have

Solutions QUALIFIED

HOME LOANS

For Your Buyers! -

Specialize in Self Employed

We understand Business Tax Returns

We offer :

@ Bank Statement Loans

® P+L Loans

© Low Fico Scores

We help raise clients FICO SCORES

We have 5% Down Loans for 2-4 units owner
occupied loans

We make loans from other lenders that were
turned down

B Why You Choose Us?

Why Qualified? The fact is... many loan-seekers are declined when they try
to deal with people who lack expertise. We're exceptionally knowledgeable
and resourceful. This is why we close almost every loan we start. We know

the best options and terms available for your unique needs.

90 CLIENT @ KNOWLEDGEABLE E E_
@s PRIORITIZATION SOLUTIONS

AMAZING EXPERIENCED E .
CLIENT TESTIMONIALS COMMUNICATIONS
PARTNER WITH US

TODAY!

Alan Kunski

SENIOR LOAN BROKER

. FHA VA Jumbo Conforming Stated - Full Doc
alan@qualifiedhomeloans.com

DRE # 10103782 www.QualifiedHomeLoans.com
NMLS # 309425

23330 Mill Creek Dr #150,
Laguna Hills, CA 92653

Applicant subject to credit and underwriting approvai. Not ali applicants wiil be approved for financing.
Receipt of application does not represent an approval for financing or interest rate guarantee.
Restrictions may apply, contact Qualified Home Loans for current rates and for more information as rates,
fees and programs are subject to change without notice.

P: 949-502-0748 | F: 949-502-0748

EQUAL HOUSING
OPPORTUNITY

QUALIFIED HOME LOANS | CA DRE #01910455 | NMLS #884457 | Licensed in CA, TX, FL, ID, TN




YEARS OF
Rp ‘ % THE N2 COMPANY

2024 was a Year of Growth.
We're Looking Forward
to a Bright 2025!

Ifyou're seeking a trusted
Title Rep to elevate your
business, I'd love to be part
of your journey.

Scan the QR code below

Let's make 2024 your most successful
year yet. You deserve a title rep who
values, appreciates, and believes in you.

WFG National Title Company
/ a Williston Financial Group company

Andrew Walsh ¢ VP of Sales & Marketing
949.300.9101 e awalsh@wfgtitle.com
wfgtitle.com/Andrew-Walsh/




