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JORDAN RIVER

MOVING & STORAGE

“Where Quality & Integrity Are Priorities.”

LOCAL| LONG DISTANCE | RESIDENTIAL
COMMERCIAL | MILITARY | INTERNATIONAL

SEATTLE, WA | COLUMBIA, SC | PORTLAND, OR

R |

i
_AING & SToRAGE UROAN Elvn

I
MOTNG & STORAGE

"

“SECURE STORAGE | FREE VISUAL ESTIMATE
FREE BOX DELIVERY | PIANO EXPERTS | ANTIQUES & ART

24 HOURS A DAY, 7 DAYS A WEEK, NO EXTRA CHARGES!
425-450-0808

206-236-0808 877-611-0808

FULLY LICENSED & INSURED | US DOT 901418 | 391125C | HG11884 | NVOCC 021419N

WWW.JORDANRIVERMOVING.COM

e
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. | | NW Roots CONSTRUCTION
Amongst a rapidly expanding pool of builders, Bobby Graham

and his team at NW Roots Construction have steadfastly PREMIER BUILDER e LOCALLY INSPIRED e EXCEPTIONAL DETAIL
maintained their leading edge and reputation as a premier

choice for discerning clients looking to build their dream

home, remodel a legacy home, or develop an investment HOME FEATURED - BARREL RIDGE
property in Suncadia, Tumble Creek, and the surrounding area. A LUXURY RENTAL HOME WITH INCREDIBLE VIEWS
Bobby's focus extends beyond merely constructing BARRELRIDGE.COM
homes—it's about giving back to the community. He believes

in significant investments in local causes through financial

contributions and hands-on involvement. NW Roots actively

participates in high school work programs and hosts college

interns, nurturing the next generation of leaders. As president

of the Central Washington Home Builders Association, Bobby

champions improved building practices locally and within the

industry. Despite numerous accolades, including the 2022

Builder of the Year award, Multiple Tour of Home Award

winners, and nominations at the state level, NW Roots'

essence lies in teamwork and constructive relationships with

fellow builders. Collaboration and camaraderie are their

cornerstones, believing that uplifting one another elevates the

industry and better serves the community. NW Roots is one of

the proud State "Certified Builders" by the Building Association

of Washington. Bobby welcomes local competition as

motivation to stay current and operate within best practices,

never resting on awards or accolades. Ask for their best in

class 3-year warranty as a prime example. He and his team

actively engage in education, embracing a growth mindset to

consistently strive for excellence. Self-proclaimed "Home

Building Science Nerds." Many builders can construct houses,

but building a team that maintains a top builder status with a

five-star rating year after year takes true excellence. NW Roots

is standing by to support you.

THE HOME OF YOUR DREAMS!

253.212.5182
NWROOTSCONSTRUCTION.COM
212 W. RAILROAD ST, CLE ELUM

CERTIFIED BUILDER - BIAW - VETERAN-OWNED
CONTRACTOR LICENSE # NWROORC8230P




. Cornerstone® ﬁ"_Esteam

HOME LENDING

local
expertise
you can trust

Cam McGinness
(425)486-3456

mcginnessinsurance@allstate.com

5208 S 2ND AVE
Everett, WA 98203

We genuinely enjoy helping others, even when there's
no direct benefit for us. That's just the way we operate.

- InstaApproved Mortgage Program
10 Day Close (yes even on jumbo loans)!

- Big Box Renovation Program
your clients can finance their own installation services from Lowe’s or
Home Depot into their loan.

- Payment Affordability Program _
market your listings to attract more buyers as they care about one thing-affordability! .Your role as a lead.lng real estate agent /\E]J
We can help you with your listings without dropping the price. is already challenging. Let me offer my

assistance to make it easier for you. M C C INnNNess \

You don't have to worry about your
h*ﬂ*“lil

WW Niles ‘ MORTGAGE ADVISOR >Zillow |"-!'" clients being my clients; I'm here to FA M I LY
23 Niles Team at Cornerstone Home Lending ﬁt‘:ﬁ' i support you. Feel free to reach out to

FIVE STAR 206.949.4326 Direct | TheNilesTeam@Houseloan.com Google et e ——————

B * NMLS 357455 | CO NMLS: 2258 * Equal Housing Lender Rk

_— i

me if you need any help. INSURANCE



i ‘ \
If yoy are a Real Producer then you‘gé
. qualify for Ownershlp -#-17

INSULATION

Your Attic &
Crawli Space
EXpert

Attic Insulation - Crawl Space Insulation - Air Ducts & Dryer Vents
Mold Remediation - Rodent Exclusion + Sump Pump & Crawl Drainage

("Take your Utle‘&"éscrow relatlonshlp to
the NEX'I}lev‘él. You have earned it!

)
NEXTITLE ))

PU G ET SOUND
Randy Cornwall J.D., PRESIDENT

RJCornwall@NexTitle.com | 206.713.5501 | NexTitleJV.com Licensed, Bonded & Insured

stone@stoneinsulationservice.com
425-894-6387
stoneinsulationservice.com




) JCC CONCIERGE

We're dedicated to
helping you capture
more listings!

JCC Concierge offers a seamless,
end-to-end solution that empowers
homeowners to enhance their
property today and pay only when it
sells. JCC Concierge is a one of a
kind, hassle-free service that has
won agents more listings and
helped homeowners sell their homes
for an average of $163,557 more
profit.

Simple Process
W

Schedule
Intro Call

@

Schedule Home Visit
to Prepare Property
Condition Report

©

We Present Max Profit
Analysis & Project
Proposal with you

O

We manage and
complete the
project!

AS-1S VALLE REPAIR COST SALES PRICE
$425,000 $126,500 $635,000
ADDITIONAL OWNER PROFIT
$683,500

L & & & & ¢

It was incredible that my house went mutual after
only 3 days on market!! I'm grateful for Scott and
his JCC Concierge Team for making the house
look great, they really never missed a beat! They
even paid for my housing and living expenses to
help bridge the time gap! | would definitely
recommend Scott and the JCC Concierge Team,
they'll take good care of you!

Concierge
ReDefined

Owner Profit Guarantee

On Budget Guarantee
Speed & On Time Guarantee
Local Project Manager

$0 Up front cost

No Program Limitations

(I IR R <

100% Paid at Closing

Scope can include: Cure or Pay

Mortgages, Living Expenses, Rental
Deposits, Moving & Storage Fees &

More!

66

JCC Concierge has
become an excellent
resource for our team. It's
a great way to add value
to your client's experience
and offer them an extra
level of service.

Brian Alfi

Windermere Shoreline

66

They make the process
simple; it takes no money
out of pocket and they
handle all issues. It's a
process | can trust for my
clients because | know it will
be a beneficial outcome.

Nolan Vance
Concierge RE Partners

Reserve this exclusive offer for an

upcoming listing!

Free Prope
Ct:nditiun’l,!er;zrt

Complimentary
Staging

Guaranteed
Results

LECHERITTY EStiMEss Google Rating

£ -448- 2
 425-448-1600 A+ gating IR S & S

] scott@jccmove.com @ jccconcierge.com >

BEB.
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If you are interested in contributing or nominating REALTORS® for certain stories, please email Chad
at Shea.Robinson@N2Co.com.
Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Seattle Real Producers magazine are not endorsed or recommended by The N2 Company or
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

_j ify) TICORTITLE

TITLE & ESCROW EXPERTS

TOP PRODUCERS SERVING
TOP PRODUCERS

SCOVER SEAMLESS CLOSINGS
WHERE CONSISTENCY MEETS EXCELLENCE

MYTICOR.COM | 844-MYTICOR

10 - December 2024

Caring
& Transitions.

= Sanior Reloeal o« Jrnsizing - Fslala Salss -

WE SUPPORT REALTORS
WITH LIQUIDATIONS AND RELOCATIONS

TO GET A HOME READY TO SELL.

Mill Creek, Everett & Snohomish
Senior Relocation

Senior Moving Assistance
Packing Services

Senior Resettling Services o
Estate Sales You
Charity Estate Auctions } b
Online Estate Auctions ,

—

Christine Visser,
' & Owner
gtransitions.com

10 « caringtransitionsmillcree

DEFAD
Il-tir.l +

JlgEle-.-!r '

1.2 Billion Dollars Worth 20+ Yea =~

Happy Customers of Homes Inspected in Business

Key Inspection Services locally owned and operated is your source for licensed Washington home inspectors and consultants that
provide the best home inspection services in Western Washington area. Our inspectors comply with a Standard Of Practice and the
home inspector Code Of Ethics that ensures guaranteed inspection services at all times. Covering from Bellingham to Tacoma.

Need a SAME DAY or RUSH Home Inspection?

Book online, Call or text us directly, and we will do our best to fit you in! 206-290-9498 « keyinspectionservices.com

Home Inspections - Warranty Inspections - New Construction Inspections - Condo/ Townhome Inspections - Sewer Scopes - Maintenance

Inspections - Air Quality Testing - Surface Mold Testing - Limited Thermal Testing - Mobile Home Foundation Certificates

Seattle Real Producers - 11



MEET THE SEATTLE REAL PRODUCERS TEAM

Shea Robinson Lindsay Carl Roe Jenny Hart Barbara Kaitlyn

Owner Rucker- Publishing Danowski Pearson Neitman
Shea.Robinson@n2co.com Robinson Assistant Writing & Editing Freelance Writer Freelance Writer
Owner ads_seattlerp@n2co.com

Mike Colagrossi

Branch Manager | NMLS # 60242
M: 425.223.1997
mikec@loandepot.com
https://www.loanDepot.com/mikec

Augie Bukowski

Branch Manager | NMLS # 107696

M: 206.380.9989
abukowski@loandepot.com
https://www.loanDepot.com/abukowski

Jessica Ronzo Heather Mitts Rachael Ann Dru Solberg Melinda Wong  Jackie Phairow
Social Media Social Media FOCUSED Media FreeStyle Pics by Pix Photography
Collective Production Real Estate
Photography

Follow Us On Instagram and Facebook to Stay in the Loop!

Tag us in your posts and let’s help each other grow!

' ﬂ You should follow us on Instagram, @seattlerealproducers! Then
we can follow you, and everybody wins! Scan the QR code.

A freSh DIST:GVER A NEW WAY .
approach |

to p a i n t 3 Serving premium

and landmark pro

novopainting.com

12 - December 2024

About Loan Depot NW Group

With years of combined experience, the Loan Depot PNW team brings unparalleled expertise in the mortgage industry. Michael & Augustus are
dedicated to working closely with both real estate agents and clients, offering personalized solutions and exceptional service.

Why Loan Depot PNW Stands Out:

¢ Deep Industry Knowledge: Our team has extensive experience in navigating the complexities of the mortgage landscape. We leverage our
expertise to provide accurate, timely, and reliable advice tailored to your unique needs.

¢ Collaboration with Real Estate Agents: We value the role of real estate agents in your home-buying journey. Our collaborative approach ensures
that all parties are aligned, making the process seamless and efficient. We prioritize clear communication and quick responses to keep
transactions on track.

e Customized Loan Solutions: Whether you're clients are first-time homebuyers or a high end repeat buyer with a comlex loan, we offer a range of
loan products designed to meet their specific requirements.

o Local Expertise: As specialists in the Pacific Northwest market, we understand the regional nuances that can affect your mortgage options. Our
local knowledge helps us anticipate challenges and seize opportunities unique to this area.

¢ Exceptional Customer Service: From your initial inquiry to the final closing, our team is committed to providing a high level of service. We pride
ourselves on being responsive, transparent, and supportive throughout the entire process.

Start Your Home Journey with Confidence

Experience the Loan Depot PNW difference today. Let our dedicated team help you turn your homeownership dreams into reality with expert
guidance and personalized solutions.

Meet The Team

Jeff Connor
Closing Manager

Molly Seefried

Production Manager

Nicki Syson
Client Relations

425-344-6021
mseefried@loandepot.com

(509) 592-3812

nsyson@loandepot.com .
jeffconnor@loandepot.com

'oa‘ ' ,e‘ )‘ )t S 2 222 3rd Ave S, Edmonds, WA 98020 ‘ E ’ mikec@loandepot.com ‘ : ’ 425-223-1997

NMLS# | T4d5



PREFERRED PARTNERS

COMMERCIAL PRINTING
& MARKETING

Postcard Leader

(425) 666-8201
postcardleader.com

CUSTOM BUILDER
AR Homes Inc.
(425) 681-2097
a-rhomes.com

NW Roots Construction
(253) 212-5182
nwrootsconstruction.com

Thomas James Homes
(877) 381-4092
tjih.com/pacific-northwest/

DOWNSIZING/
ESTATE SALES
Caring Transitions
of Mill Creek
(206) 739-7510
caringtransitions
millcreek.com

FINANCIAL ADVISOR/
FINANCIAL PROFESSIONAL
Ascent Wealth Solutions
(425) 766-5790
ascentwealthsolutions.com

FLOORING
Floor Coverings
International
(425) 541-1550
fcifloors.com

HOME / REAL ESTATE
INSPECTIONS

Highland Home Inspections
and Inspector School

(253) 376-6659
highlandhomeinspect.com

Key Inspection Services, LLC
(800) 748-8766
keyinspectionservices

14 - December 2024

Pillar to Post
Home Inspectors
(425) 886-5435
ashbeckteam.pillar
topost.com

HOME INSPECTION
Hastings Home Inspection
(206) 366-5364
HastingsHome
Inspection.com

HOME UPDATES
JCC Concierge
Paid at Closing
(425) 448-1600
jeccconcierge.com

INSULATION CONTRACTOR
Stone Insulation Services
(425) 894-6387
stoneinsulation.services

INSURANCE

ProStar Insurance
Chris Vargas

(425) 948-1768
prostarinsurance.com

INSURANCE AGENCY
McGinness Family Insurance
Cameron McGinness

(425) 341-9595
agents.allstate.com/
cameron-mcginness-
everett-wa.html

MORTGAGE

Adrian Webb
Mortgage Advisors
(425) 658-8600
teamwebbloans.com

BECU
(206) 770-9615

Cornerstone Home Lending
Ryan Niles

(206) 949-4326
nilesteam.com

them for supporting the REALTOR® community!

Guild Mortgage
Casey Oiness Team
(206) 817-8979
guildmortgage.com

Loan Depot

Mike Colagrossi
(425) 223-1997
nfmlending.com/
loanoriginator/
michael-colagrossi/

The Fraioli Team
Cindy Fraioli

(425) 785-8202
ccm.com/Cindy-Fraioli

Wallick & Volk, Inc
Bryan Brzeg

(206) 859-9560
wvmb.com

MOVERS

Rainier Overseas Movers
(206) 462-3628
rainieros.com

MOVING & STORAGE
Jordan River Moving
& Storage

(425) 450-0808
jordanrivermoving.com

OUTDOOR LIGHTING
Outdoor Lighting
Perspectives

(425) 278-4101
OutdoorLights.com/
North-Sound

PAINTING

Novo Painting &
Property Services
(206) 789-1264
novopainting.com

PAINTING: INTERIOR/
EXTERIOR

All Covered Painting
(206) 682-7110
allcoveredpainting.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PROPERTY MANAGEMENT
Enclaves

(425) 521-7706

enclaves.us

REAL ESTATE MEDIA
FOCUSED Media Collective
(360) 300-5805
focusedmediacollective.com

Peak 3 Visuals
(253) 561-1172
peak3visuals.com

REAL ESTATE
PHOTOGRAPHY & MEDIA
Freestyle Production
(425) 802-6140
freestyleproduction.com

Pics By Pix RE Photography
(206) 859-9659
picsbypixphotography.com/
realestate

RESORT COMMUNITY
Seabrook Cottage Rentals
(360) 268-8002
seabrookwa.com

TITLE & ESCROW
Chicago Title

(206) 628-5666
usechicagotitle.com

First American Title
(206) 728-0400
firstamking.com

NexTitle Puget Sound
(425) 440-6580
nextitle.com

Ticor Title
(206) 720-0114
myticor.com

WALLICK & VOLK'S
CASH TO WIN PROGRAM

Two ways to win:
1. Submit a cash offer with our cash!

2. We’'ll buy your client’s house in cash to
allow them to buy first and sell later!
Free up their DTl and equity. List it after
they move out!

Contact Bryan Brzeg at
206-859-9560 to learn more!

Also Offering Loans Up To $30 Million

CL-157057% | Wallick & Violk, Inc. NBLS #2973 | AZ MLO 1050203 | AZ BK 0018295 | Licensed by the Dept. of Financial
Protection and Innowvations under the California Residential Mortgage Lending Act. License 84130785 | OR ML 14859
Lﬁ Thiz iz not a commitment to lend or extend credit. Equal Housing Lender.

OLP

OUTDOORLIGHTING

PERSPECTIVYES®

ity Owned & Operat

> ml

L ansloh M
©ith- QUTDOOR LIGHTING

20 years doar Lighting Pe ves has been tran

PLIMEM
@ 425-406-3383
@® OutdoorLights.com

CAS
o WIN

Bryan Brzeg

Mortgage Advisor

MMLS #2040912 | WA MLO 2040912

bryan.brzeg@wvmb.com

Seattle Real Producers - 15



2 U
NOTE

Welcome to the December edition

of Seattle Real Producers!

Here we are coming down the home stretch of 2024.
‘While many agents are now making the push to end the
year strong, our team at Seattle RPlooks to reflect on
what has been a year of remarkable achievements in the

real estate market of King and Snohomish counties.

This year you have exemplified resilience, adaptability,
and a relentless commitment to excellence. This year
has thrown a lot at anyone involved in the real estate
industry. You dealt with lack of inventory and rates
that wouldn’t go down. You dealt with the NAR anti-
trust settlement and everything in between. Despite all

that, you’ve continued to push the boundaries, redefine

UNLOCK YOUR FULL POTENTIAL
WITH STRATEGIC FINANCIAL ADVICE

Are you a top-performing real estate agent
looking to maximize your financial success?

Our auport advisors specialize in providing tailored financial
strategies that align with your uniquee goals and neaeds,

Why Choose Us?

= Custornized financial plans designed for high achéevers

= Expert gusdance to opfimize your eamings and
imvestments

* Provon straftegies to holp you achiove kong-teom
finamcial security

Take control of your financial future today, Partner with

us flor strategic inancial advice that propeds you to the
nact kenvol,

CONTACT US NOW AND START YOUR JOURNEY TO
FINANCIAL EXCELLENCE!

FERA MDD POHINA 250 Cbras W W | T
FRAME BUSICHIO or 176 s L8

TRl F 20BN W4l RELLIVUE wa sECaL
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SHER

success, and set the bar higher than ever. In this final

issue of the year, we celebrate and highlight brokers
who have not only earned praise through their produc-
tion, but were also nominated by fellow brokers, a true

sign of respect and admiration.

As we look to 2025, let’s finish this year strong. It’s the
perfect time to leverage the momentum you’ve built and
close those final deals, solidify relationships, and plan
for an even more successful year ahead. The relation-
ships built through our Seattle Real Producers platform
serve as inspiration for others in the industry, and we

are honored to share your stories and strategies.

‘We want to express a year’s worth of gratitude to our
incredible group of Seattle Real Producer Partners/

We have a collection of hardworking, passionate, and
knowledgeable people, people who have invested in
relationships and made our platform truly special.
Congratulations on all you’ve accomplished. Let’s con-
tinue to connect, elevate, and inspire those around us as

we lead the way into the new year.

Warm regards,

Publisher Shea Robinson

Hi, my name is Melinda!
My specialties and services
include:

 Real Estate Photography .
 High-quality, Hand-edited
photos
© Drone Photography
e 3D Matterport e Video
© Reels © Twilights
* Professional Headshots
o Lifestyle and Family Shoots
| take pride in providing outstanding customer service
and would love to help you with your next listing!

Receive a full marketing kit with every order:
 Branded and Unbranded Websites
e Printable Flyers ¢ Teaser Videos
 Social Media Tiles

Visit my website to see new bundles.

206-859-9659
picshypixphotography.com

Full-service property management company for
\ vacation or investment properties

Custom rental revenue projections

Expertise & guidance on the short-term rental market,
property optimization & regulations

Exclusive referral program & tools for our real estate partners

Let's meet to discuss how we can partner to
help you and your clients - coffee on us!

AVES

Paul McQuiston Sarah Carter

Our team of experienced Advisors are dedicated to help you find
“% " the proper insurance coverage for your family’s unique needs.

We understand that each family has different priorities and
concerns and we take time to listen to your specific situation and
provide tailored recommendations. Whether you're looking for
home insurance, auto insurance, or any other type of coverage, our
advisors have the knowledge and expertise to guide you through
the process and ensure that you have the protection you need.

PROSTAR

INSURANCE

AUTO - HOME - LIFE - BUSINESS
INSURANCE BROKER

PROSTAR ADVISORS

CHRIS VARGAS | (425)948-1768 BRIAN WOLFE | (425) 200-0685
Chris.Vargas@ProStarlnsurance.com Brian@ProStarlnsurance.com

KRIS JACKSON | (425) 279-5328
Kris.Jackson@ProStarinsurance.com

10308 NE 183rd ST NE Bothell, WA 98011
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Your Flooring Partner

s

[

— ——1 w b B tien

||St|ngS Wlth THE RESIDENCES AT NELSON LAKES

NEWLY COMPLETED DREAMY, SINGLE-LEVEL
new floors! .

LIVING IN A PREMIER SUNCADIA COMMUNITY

.“‘“ﬂu ’

dFT 1
FF AT

“'-:‘/

All types of flooring,
many installed within days

Custom solutions for every
room & budget

- -‘-I"'!

=
X

0% financing for 1 year

LUXURIOUS LAKE HOUSE STYLE IN SUNCADIA BY A+R HOMES

Licensed, insured
general contractors

These residences offer thoughtful plans for loved ones to spend time together while still preserving

privacy. Every single element has been carefully curated and hand-selected to be fresh yet timeless,

Learn more at MelsonLakesSuncadia.com

CHRIS AND ANDREA HANSEN, OWNERS
FLOOR COVERINGS INTERNATIONAL
HELLO.SEAEAST@FCIFLOORS.COM (425) 229.8529 @ARHOMESNW - BUILDWITHUS@A-RHOMES.COM - A-RHOMES.COM



MASTERMIN.

L1

Photos by Focused Media Collective

Our September mastermind was another great

event where collaboration produced great results.
Bringing together quality brokers we dove into
current market conditions and where we see things
going. Breaking into smaller groups and diving into
investment strategies, lead generation, creating a
VIP client strategy and balancing time, health and

wellness in a fast paced industry.

Our masterminds will continue to happen each
quarter of the calendar year. We aim to provide
value to the agent community by focusing on
different topics among quality agents and yielding

impactful results.

‘We want to thanks Adam Cothes of eXp for being
our moderator and bringing tremendous value. A
shout out to NexTitle for hosting our group and

providing a barista to help wake everyone up.

Brian Wolfe of ProStar Insurance
and Anton Stetner

Lastly we want to thank our other mastermind
sponsors: Rob Bingham with Outdoor Lighting
Perspectives, Cindy Fraioli with Cross Country

Mortgage and Brian Wolfe with ProStar Insurance.

Our next mastermind will be in late January, make

sure to keep an eye out for the invite!

Mo el

RO

Rob Bingham with Outdoor Cindy Fraioli diving into
Lighting Perspectives VIP program

20 - December 2024 Seattle Real Producers - 21



Is Your Marketing Plan Ready for 2025?

— S e Full Service
P ““]ggl;m__ Design, Print, & Mail
= for Real Estate Brokers

EDDM Postcards

Every Door Direct postcards are
great for geographic farming.

Choose from 3 Great

Postcard Programs
Reach your target neighborhoods

PLUS...F {EE Mar kEf.'ﬂy Advice for only 20 cents per address
- Logo Design V= = for postage!

- Social Media Graphics andAds ™

- Business Cards and Stationery  Direct Mail Postcards

- Note Cards and Envelopes Got a mailing list? Our high-quality custom
- House Flyers designs feature your personal branding and

contact info. We even offer Dynamic QR codes
- Brochures that send you real-time client scans via email.

- Door Hangers

- Sellers and Buyers Booklets
- Presentation Folders

- Signs and Banners

- Stickers and Labels

Successfully promoting hundreds
of Washington State realtors
including Keller Williams, Remax,
John L. Scott, Windermere, Compass,
EXP, Century 21, Skyline, REAL,

and so many more!

@i @ | Postcard Leader

e = Too busy to maintain a consistent mailing

;) program? Postcard Leader automatically

® . | prints and mails jumbo 11"x 6" full color
et L nosteards to your database every month,

[:nntact us for complete details and pricing

QMBREHJ
-G

haphic -

Marty: 253.951.3052
marty@umbrellagraphics.com

Your Neighborhood
PRINT SHOP

Nick: 206.601.9878
sales@ynprintshop.com

THE SEARCH
e

2713 W Howe Street, Magnolia, Seattle, WA 98199

MOVE-IN READY

Get started at tjh.com/buy

Thomaos James Homes s Unlecking occess to Sedttle 5. coolest
neichborhoods, one new Rome ato time,

Pogific Mort | tjin.com | @ThomasJomesHomeas | (B/7) 381-4022




P> sponsor spotlight

Written by Dave Danielson
Photos by FOCUSED Media Collective

Day by day, one of the most powerful aspects you bring to
your clients is your resourcefulness and ability to help them
reach their dreams. That’s the same spirit you look for when
you partner with others. That’s where Branch Manager Mike
Colagrossi and his team at Loan Depot NW excel ... in turn,

connecting your clients with results.

A Successful Journey

Mike ventured into the mortgage industry in 2003 after

a successful stint in tech sales, particularly focusing on
customer relationship management (CRM) and database
solutions. His background includes eight years as Area Sales
Manager with Bay Equity Home Loans, as well as three years
as Branch Manager at NFM Lending. Following the dot-com
crash, Mike sought a path that would leverage his skills and
interests, leading him to co-found First Rate Financial, which
he successfully ran for a decade. His experience during the
tumultuous sub-prime crisis shaped his understanding of the
financial landscape and reinforced his commitment to ethical

lending practices. After merging with Bay Equity Home

Loans, he took on regional responsibilities, further solidify-

ing his expertise in the field.

Rewarding Role

At Loan Depot NW, Mike leads a dynamic team including
Area Sales Manager, Justin Andrews, and Co-Manager,
Augie Bukowski. His primary focus is on expanding the
company’s regional presence while ensuring every client
receives personalized, attentive service. “Every mortgage
company has the ability to close loans,” he explains. “What
sets us apart is our ability to communicate with our busi-
ness partners and gain their trust. We prioritize our clients’
interests which fosters longer, stronger relationships. Plus,
we have built our team in a way that really empowers our
loan officers to drive business by removing the clerical and

back-office tasks that can often bog them down.”

Mike believes effective communication is key in the mort-

gage industry. “When agents send referrals to me, I under-

stand that it reflects directly on their relationship with their

. | .

-
e I
e

W
o

Seattle Real Producers - 25




clients. I want them to know they can
reach out to me with any question
and receive a truthful answer that
puts their interests first,” he empha-
sizes. His dedication to transparency
and reliability is a cornerstone of his

approach to business.

The Personal Touch

Family is at the heart of Mike’s life,
both personally and professionally.
He cherishes time with his fiancé,
Melissa Waller, a real estate agent
with Compass Bellevue, who not only
supports his professional ambitions
but also shares his commitment

to helping clients. Melissa is a Top

1% Agent who was also featured in
Real Producers and has served as
Keynote Speaker for a previous Real
Producers’ Mastermind. “Melissa is
so important to me and our family,”
Mike says with a smile. Together,
they navigate the challenges of raising
five children—Olivia, Joe, Tanner,
Landon, and Hudson—each of whom

is involved in competitive sports.

Mike understands the importance of
balance in his life. “This job can be
all-consuming, but the kids come first
and work comes second,” he states.
His dedication to family and commu-
nity is evident in everything he does,
reinforcing his belief that a support-
ive personal life enhances profes-
sional success. Mike and Melissa
enjoy supporting Seattle Humane.
They share a passion for animals and
the outdoors including hiking and

skiing with family.

A Commitment to Community
Mike’s vision for Loan Depot NW
extends beyond closing loans. He

sees his role as a resource for the
community, offering guidance and
support that goes beyond the financial
transaction. “I want to be available

as a resource for everything,” he
explains. “The last thing I want to do
is overpromise and under-deliver.”

This commitment to serving as a
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dependable source of information and
assistance sets him apart in a crowded
market. Whether clients have questions
about the mortgage process, need advice
on financial planning, or simply want to
understand their options better, Mike is
ready to lend his expertise. His approach
aligns with Loan Depot’s mission to help
people, making the mortgage experience

as seamless and beneficial as possible.

The Future of Loan Depot NW

As Loan Depot NW continues to grow,
Mike is enthusiastic about the opportuni-
ties ahead. With a solid foundation built
on trust, communication, and community,
he aims to expand the company’s reach
while maintaining the personal touch cli-
ents have come to appreciate. “Our goal is
to make a significant impact in the Seattle
area,” he states. “We want to ensure that
everyone we work with feels valued and
respected, no matter their background or

financial situation.”

Mike’s dedication to creating an inclusive
and supportive environment resonates
deeply in today’s diverse market. By
fostering strong relationships with clients
and partners alike, he believes that Loan
Depot NW can help transform the mort-

gage experience for everyone involved.

Contact Loan Depot NW today!
Office: (425) 588-2457

Email: mikec@loandepot.com
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At Highland Inspection Services, we offer
investigative home inspections followed up
with high-quality inspection reports that are
on time and easy to read—going above and
beyond for our clients so that they can close
on a home with confidence.

Contact us today to request an inspection.

HIGHLAND

INSPECTION SERVICES
SEWER SCOPES - THERMAL IMAGING

a

I highly recommend working with the inspectors at Highland Home Inspections! | have referred
many clients to them and have been so impressed with the level of service and industry
knowledge they provide. No stone goes unturned during their inspections, their reports give me
and my clients the information needed to have strong negotiations and a clear mind for the home
buying process. | especially appreciate that they have a quick turnaround time for pre-inspections

(253) 376-6659 Go gle
during this competitive market! -Laura A. n

highlandhomeinspect.com S0 wrwww
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Closings
in as few
as 8 days

Trust us to get it done
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Inspire. Empower. Create.

Cindy Fraioli YOUR MARKETING PARTNER FOR PHOTOS, VIDEO, & MATTERPORT

THE FRAIOLI TEAM

CROSSCOUNTRY MORTGAGE™

Win more listings by delivering the best marketing presentations
and selling strategies for their home.

team@freestyleproduction.com | 425-802-6140

DON'T JUST GROW. EVOLVE.
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Breaking
New Ground

THE TRANSFORMATIVE PARTNERSHIP BETWEEN
WINDERMERE AND THE SEABROOK COMMUNITY

Thriving communities are created and grow based on a number of factors. One of the

most powerful elements is strong relationships like the kind that has evolved over

time between Windermere and Seabrook, a community masterminded by visionary

developers Casey and Laura Roloff that continues to break new ground for its residents.

Building from the Ground Up

OB Jacobi, the Co-President of Windermere Real
Estate, has real estate in his blood. “I got my license
in ‘89,” he shares. Real estate was a family affair for
Jacobi, and it didn’t take long for him to immerse
himself in it. From working in property management
to eventually taking over six Windermere offices in
Seattle, OB’s career has evolved alongside the family
business. He quickly realized there was much more
to managing a successful real estate company than
just selling homes. “The business side of real estate
is so fascinating,” Jacobi says. “When you move into
ownership and management, you're thinking beyond
individual deals. It’s about guiding your agents,
providing them with the right tools, and growing the
company in a sustainable way.” Under his leadership,
Windermere expanded its footprint across several

states, managing nearly 50 offices.

Seabrook: A Dream in the Making

Seabrook, located on the rugged Washington coast, is
the brainchild of Casey and Laura Roloff. When Jacobi
first heard about Seabrook, it wasn’t just another real
estate venture — it was something bigger. “Casey’s
passion is contagious,” Jacobi explains. “I've been in
real estate my whole life, but I had no idea what build-
ing a town from scratch really entails. What Casey has

created is nothing short of remarkable.”

Seabrook was founded in 2004, and since its incep-
tion, is considered to be the most successful vacation
community in the Pacific Northwest, selling over
$700 million in real estate. With its charming homes,
walkable streets, and sense of community, Seabrook
offers more than just a place to live — it offers a life-
style. Roloff’s vision to create a sustainable, vibrant
town resonated with Jacobi. “It’s not just a develop-
ment; it’s an experience. And when you hear Casey

talk about it, you can’t help but get excited,” he says.

Casey Roloff feels that excitement, as well. “Windermere
Real Estate was a launching pad for my career,” Casey
says. “My real estate career started in college when I
worked at Windermere in 1994. It’s surreal to come full
circle and partner with a company and brand that I have
always admired and looked up to. The Windermere cul-
ture and family atmosphere is something we have strived
for with our own town building company over the past
25 years. We look forward to building a strong, collab-
orative partnership and leveraging our shared values to

take our coastal town to new heights.”

A Natural Partnership

The partnership between Windermere and Seabrook

was a natural fit. As Jacobi explains, “Casey was facing

a unique challenge — while many people had heard of
Seabrook, few had actually visited.” This gap presented
an opportunity. Windermere, with its 3,000 agents across
Washington, was uniquely positioned to bridge that gap.
“We saw a way to get people there,” Jacobi says. “Our
agents love bringing their clients to unique places, and

Seabrook is definitely one of them.”
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The collaboration isn’t about Windermere
marketing Seabrook’s homes directly, however,
but rather supporting Windermere’s agents
with the tools they need to serve their cli-
ents. “We’re not creating marketing plans for
Seabrook,” Jacobi explains. “What we’re doing
is helping our agents invite their clients to

experience it for themselves.”

Expanding the Vision

For Jacobi, the partnership with Seabrook
represents something new for Windermere,
and he sees it as the beginning of more to
come. “This is uncharted territory for us as

a company, but it’s exciting,” he says. “We’re
learning how to be more involved in unique
projects like Seabrook, where it’s about creat-

ing experiences, not just selling properties.”

What makes this collaboration particularly
exciting for Jacobi is the potential for long-

term growth. Seabrook currently has about
1,500 homes planned, and the partnership with
Windermere could help them reach those ambi-
tious goals faster. “If we can help Seabrook grow
from $50 to $100 million in volume, that’s a win

for everyone involved,” he notes.

A Community Effort

The partnership has already paid dividends. When
Windermere invited agents to visit Seabrook, the
response was overwhelming. “We sent out an
email, and within a day, we had 40 people ready

to go. We could have easily had 2,000 if we kept it

open longer,” Jacobi recalls.

Windermere has been working to integrate
Seabrook into its broader offerings. The com-
pany is even exploring ways to hold events and
professional development programs in Seabrook.
“We have lots of events — from educational
classes to client gatherings. Why not host them in
Seabrook? It’s the perfect setting,” he points out.
Additionally, Windermere plans to hire a full-time
liaison in Seabrook to serve as a bridge between

the agents and the coastal community.

“We need someone who knows everything about
both Windermere and Seabrook, who can guide
our agents and their clients,” Jacobi explains.
This person will play a critical role in ensuring

the continued success of the partnership.
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The Road Ahead

Today, Seabrook has more than
600 homes, including 300 vaca-
tion homes of various sizes and
styles available for rent. Looking
to the future, Jacobi is optimistic
about the long-term vision for
Windermere and Seabrook. “We’re
in this for the long haul,” he says.
“Seabrook has 20 years of build-
ing ahead, and I think there are
countless opportunities for us to

continue collaborating.”

Jacobi acknowledges that the
real estate industry is constantly
changing, but he’s excited to see
where this journey will lead. “In
real estate, it’s hard to say where
things will be in five or 10 years,
but what I do know is that this

partnership has the potential

to reshape how we think about
second homes and community
living in the Northwest.” The
partnership between Windermere
and Seabrook is more than just

a business deal. It’s about bring-
ing people together to create
something extraordinary. With
Windermere’s extensive network
and Seabrook’s unique coastal
charm, this collaboration is poised
to elevate both brands while offer-
ing clients a chance to experience

something truly special.

As Jacobi reflects, “Real estate
is about more than just homes
— it’s about building communi-
ties, and Seabrook is the perfect

example of that.”
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VAN cesio
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agent spotlight

Written by Dave Danielson
Photos by Freestyle Production

PURSUING WHAT’S POSSIBLE

Each day you dedicate your experience to
guiding your clients closer to their real
estate dreams. They look to you to see
them through to the closing table.

That’s a role lvan Grishko embraces,

too. Today, he is the President,

CEO, and Owner of The Grishko

Group with eXp Realty. In turn, he is

a prime example of pursuing what’s
possible for those around him.

His First Steps

Born in Kyiv, Ukraine, Ivan’s life took a dramatic
turn when he and his family immigrated to the
United States in 1992. Growing up in Spokane,
Washington, Ivan was exposed to the harsh reali-
ties of hard work from a young age. “I dropped out
of high school and started working when I was 13,
helping to lay carpet for $4 an hour,” he recalls. His
early jobs ranged from working on a farm, to retail,
to construction, and by 18, he was working home
renovations as a fire and water damage restoration
technician doing sewer cleanouts. It was during one
particularly grueling job in a crawl space filled with
sewage that Ivan had a pivotal moment. “I realized I

needed to change my path,” he says.

This led him back to college at Eastern Washington
University, where he completed his Bachelor’s
degree. Despite his academic success, corporate life
did not appeal to him. Inspired by a friend’s lavish
lifestyle resulting from his great success in business,
as well as a book titled, 7he Millionaire Fast Lane,
Ivan decided to explore starting a business and get-

ting into real estate sales.

Gaining New Ground

After saving money and obtaining his real estate
license, Ivan made the move to the Seattle area.
Initially couch surfing until he found a place to live,
he joined Keller Williams (KW) where he began to
build his network and skills. “I met so many amazing
people at KW,” Ivan recalls. “It was a fantastic start-

ing point for my career.”

It took several years of a long uphill battle to build
momentum and his skillset. At many points, he
thought about quitting. However, Ivan had no Plan
B. He had a true passion to help people navigate

one of the most significant financial and emotional

experiences of their lives. “Being an advisor during

such a pivotal life event is incredibly fulfilling,” he says.
“I love being a beacon of guidance and helping clients

from start to finish.”

Building Strong Bonds

The Grishko Group, founded by Ivan and his wife,
Viktoria, has seen impressive growth, with a 2023 trans-
action volume just shy of $25 million and a projected $30
million for 2024. “Over 80% of our business comes from
referrals,” Ivan explains. “Our job doesn’t end when the
client closes. That’s actually when it begins. We strive to
build lasting relationships and care for our clients even

after our professional duties end. We become friends.”
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Ivan’s philosophy is that the true
value of real estate is not just
in the transactions but in the
relationships formed. “People
might not remember the
details of the transaction,
but they will remember
how you made them

feel,” he says.

A Dynamic Partnership
Ivan’s wife Viktoria

plays a crucial role in The
Grishko Group as their Client
Care Coordinator. “We work
hard together on building lasting
relationships, as transactions come
and go but relationships last forever,” Ivan
says. Their collaboration extends beyond
work, reflecting their personal bond and
shared commitment to their business.
“We love to travel and explore new places,”
Ivan shares. “Last year, we spent five weeks
traveling across Europe.”

In addition to traveling, Ivan is an avid cyclist,
loves to golf and wake surf, and works out
regularly. The couple shares their home with
two cats, Sofina and Monica. Sofina, rescued
from Ukraine during the war, holds a special

place in their hearts.

Giving Back

Ivan and Viktoria’s commitment to giving back
is evident in their support for various nonprof-
its, particularly animal rescues. “We have a
strong connection to our roots and are passion-
ate about helping those back home,” Ivan says.
Viktoria’s family remains in Ukraine, and their
experiences have deepened their dedication to

supporting causes close to their hearts.

Advice for Aspiring Agents

Ivan’s advice for those entering the real estate
field underscores the importance of rela-
tionships and perseverance. “Find a mentor
and shadow someone with experience,” he
suggests. “You can read as many books as you

want, but real-world experience is crucial.”

His focus on building quality relationships
rather than just making sales is a corner-
stone of his business model. “People trust

you when they see how much you care,” he
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notes. “Treat every client as if they

are your only one, and work as
if you’re in business for the long

term, not just for today.”

Trusted Professionalism

Ivan’s vision for his career is
grounded in authenticity and a
commitment to excellence. “I
want to be known as someone
who is trustworthy and genuinely
cares about clients,” he says. “It’s
about doing things the right way

and being a positive presence in

people’s lives.” As a technician in
building a business and a story-
teller at heart, Ivan understands
that providing a good experience
is crucial. “This business can be
consuming until you figure out the
right levers to make things work,”
he explains. “Having a clear vision

and being adaptable is key.”

Congratulations to Ivan Grishko for
making good things happen in the
lives of those around him by pursu-

ing what’s possible.

as someone who
is trustworthy and
genuinely cares
about clients.

It’s about doing
things the right
way and being a

positive presence |

in people’s lives.
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Discover the fastest-growing beach town on the West Coast

“Seabrook’s mossy
trails are like portals
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notable home

Presented by Broker Franklin Melzer, Keller Williams
Photos by Christopher Neir, Clarity NW

Sophisticated

Inside a Stunning Medina New Construction
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Welcome to this highly sought after
Medina luxury modern new construc-
tion residence. This 5 bedroom, 6.5 bath,
6629-square-foot home sits on almost a
20,000-square-foot estate feel lot with
large covered outdoor living and enter-

taining areas. There are many stunning

finishes throughout the home plus a
gated entry to the home and a two-
story atrium with skylights. The 11 foot
first floor features a gourmet kitchen,
scullery, and cantina with large living
and dining areas. The sauna, fitness
room, office/meditation area, and mud-

room are all located on the main floor.

There is a beautiful master suite with

a deck and large his and her closets,

all bedrooms have a bathroom ensuite,
and there is a large bonus/media room.
This spectacular McCullough Architect
design was built by MGM Construction
and AM Development, LLC.
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Both MGM Construction and AM

Development have formed a strong

partnership with the Avril and Montero

design and build team who have part-

nered on Clyde Hill and Medina Luxury
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residences. The team is intimately
involved with the process from land
acquisition, to architectural process,
design, and build. Their passion for

stunning design, finishes, and details

shines through with their newest resi-

dence in Medina.

7652 NE 12th Street, Medina,
WA 98039
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Michael

Orbino

A LOOK AT
ENGAGED
LEADERSHIP

P> cover story

Written by Dave Danielson
Photos by Freestyle Production

If you’re looking for someone who combines professional success, humility,

and a genuine commitment to community service, you need look no further

than Michael Orbino. A key player on Team Foster at Compass, Michael

has not only earned widespread respect in the Seattle King County real

estate market, but his path has been marked by dedication, learning, and a

sense of responsibility that extends far beyond buying and selling homes.

A Career Inspired by Curiosity

Michael’s first foray into the world of finance
came at an early age. By 16, he had already landed
a position at Wells Fargo Bank, and by 20, he

was the youngest premier banker in the state. “I
thought I wanted to be a private banker, managing
investments and wealth,” he says. But in his time
working at Wells Fargo, he developed relation-
ships with clients in real estate, construction, and
development, and something about that world

sparked his curiosity.

It wasn’t long before Michael recognized that his
true calling lay in real estate. “Without family
wealth or connections, I knew sales would be my
way in,” Michael says. Wells Fargo supported his
transition, offering tuition reimbursement for the
real estate courses he took at Bellevue Community
College, and shortly after, Michael earned his real

estate license.

His career began in earnest, and as Michael quickly
proved himself, he moved from general real estate
into new construction—a field that would become

a hallmark of his career. “One of my early men-
tors said, “‘You've got to show commitment to your
trade.” That’s what I did—grinded it out, brought
buyer feedback to builders, and eventually, I got my
shot,” he explains. This opportunity, according to
Michael, was pivotal. It was during this time that he
met Tere Foster, a legend in the industry and now

a close friend he considers family who has been a

mentor for nearly two decades.

Leadership and Humility

Michael’s rise through the ranks of the real estate

world didn’t come without challenges, but his

approach to leadership has always been organic.

When asked about his involvement in leadership

roles, such as his work with the Seattle King
County Realtors (SKCR), Michael was quick to
point out that leadership wasn’t something he
actively sought out. “I never sought leadership
per se. I was just interested in volunteering and
helping. Over time, it grew into what it is today,”
he explains. His humility shines through when

he discusses his leadership style—as he doesn’t
chase titles or accolades. Instead, he steps up when
needed, whether it’s mentoring younger agents or
filling leadership gaps within the SKCR.

One key moment in Michael’s leadership journey
came when he was asked to take over the role of
president for SKCR. It wasn’t a position he had
planned to pursue, but when the previous president
passed away unexpectedly, the organization called
on Michael. As he says, “At first, I was hesitant. I
had a lot on my plate, but after talking to our team,
they said, ‘Go do it, the association needs you.”
That sense of responsibility, along with the encour-
agement from his partners, convinced him to take

on the role.

Mentorship

Although many see Michael as a mentor, he’s
reluctant to label himself as such. “I’ve had people
call me a mentor, which I take seriously, but I've
never seen myself that way. 'm a teacher, a trainer.
Mentorship to me is a higher level of wisdom,” he

points out.

Interestingly, Michael’s own mentorship experi-
ences came in a similarly organic way. He never
formally sought a mentor, but through his rela-
tionship with Tere Foster, he found someone who,
in hindsight, had guided him through much of his
career. David Mills and Thuan Howard are new

construction icons Michael was also able to work
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closely with for years who laid the foun-
dation for him to be qualified to do what
he still does today. As he says, “Tere never
called herself my mentor, but looking back,

she’s mentored me throughout my career.”

Michael’s advice to those seeking mentor-
ship is rooted in authenticity and curiosity.
Rather than looking for a formal mentor,
he suggests seeking out people who can
help solve problems and build relation-
ships over time. This has clearly worked
for Michael, who continues to impart
wisdom to those around him, even if he
doesn’t consider himself a “mentor” in the

traditional sense.

Balancing Work and Life:

Priorities and Perspective

For Michael, success isn’t just about pro-
fessional achievements. His perspective
on life, particularly as a father, reflects

a more balanced approach. While he
acknowledges that his drive and perfec-
tionism have fueled his career, he also
admits that he’s learned to ease up on
himself. “I used to be a perfectionist to

the point of OCD, and it handicapped me,”
he says. Now, he’s more focused on being
present for his family, particularly his two
young daughters, and embracing imperfec-
tion. “I want my daughters to learn to read
this year, and I think I can do better. But
you know what? I don’t have to be perfect

to still be awesome,” he adds.

Michael’s commitment to both his family
and his profession is evident in the

way he structures his days. Despite the
demands of his career, he ensures he
spends quality time with his children.
He’s lucky to have an amazing fiancé
who’s aligned with him on simple things
like having dinner together as a family
nearly every night. He’s also learned that
part of being successful means being

adaptable and realistic about priorities.

The Secret to Success

When asked about the secret to his suc-
cess, Michael’s answer is straightforward.
“I'm in the office a minimum of four days

a week, and for most of my career, it was

seven,” he shares. For him, being physically present in

the office helps create the mental space for productivity
and focus. Dressing the part is another habit that has
stayed with him since his early days in banking. “You’ll
almost never see me without a collared shirt and jacket.
It’s about showing up prepared, not just for others, but

for myself,” he adds.

But above all, Michael attributes much of his success to
the people around him. “Surround yourself with great
people. That’s been key for me,” he says. He also empha-

sized the importance of community and collaboration

in real estate. Networking at broker opens, learning from others,
and simply showing up with an open mind have been crucial in

his journey.

Leadership Through Service

Michael Orbino’s journey from a young banker to a respected
leader in real estate has been marked by curiosity, hard work,
and a deep commitment to helping others. Whether it’s through
his leadership roles in organizations like SKCR, his infor-

mal mentorship of colleagues, or his dedication to his family,
Michael’s approach to life and work is grounded in service,

humility, and continuous learning.
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Your trusted partner
in mortgage lending.

You need more than just a lender for your clients’ home loan. You need a partner
that works with you (and them) every step of the way. With flexible financing, clear
communication, 97%+ on-time closing, and a world-class NPS, BECU feels like an
extension of your team. Because we all want to get your client into the home of
their dreams. Power in People.

Learn more at becu.org/realestateagents

Membership required. Restrictions apply. Boeing Employees’ Credit Union
NMLS [D 490518, All Pacific NW residents are eligible to join. Insured by NCUA.

A NOT-FOR-PROFIT CREDIT UNION

ALL GOVERED PAINTING

Interior & Exterior« Commercial & Residential

For real estate professionals, our work is a commitment
to the understanding that your reputation is our
responsibility and that a relationship with us reinforces
the confidence your clients have in you.

—
| [ PILLARTOPOST

HOME INSPECTORS
SEWER SCOPES ¢ MOLD TESTING * HOME INSPECTIONS
MITCH ASHBECK

(425) 836-5435

ashbeckteam.pillartopost.com
Mitch.Ashbeck@pillartopost.com

ALL COVERED

CONCRETE COATINGS

iy l'ﬁ;l.l'g._,

B iy -.r.._.ﬁ-_r = ity
AGES - PATIOS - WALKWAYS
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ALLCOVEREDOCC.COM - Z06.6B82.0221

OVERSEAS MOVERS, INC.

EXPERTISE
LOCAL TOUCH

Free International Moving Quates by
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YEARS OF
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BANKER RATES

BaAKKERHOURs ="

Tired of hearing, "I love your lender, but their rates are too
high"? Frustrated by wunanswered calls and weekend
unavailability? Experience flexible products, streamlined
processes, and 24/7 service with Adrian Webb, a 20+ year
mortgage expert. Committed to service and expertise, Adrian
Webb Mortgage Advisors delivers competitive solutions for
your clients. We stand confidently behind our terms,

experience, and reputation, surpassing any lender in the
field.

Traditional Banker ys_Adrfm Webb Mortgage Advicore

Limited Hours - Closed on f
Available 24/7, every da
Weekends @ /! Y y

® Lengthy Approval Processes @ Fast Approvals in 24 hours
® Impersonal Service @ Exceptional customer service

® Limited Mortgage Options @ Diverse Mortgage Options

Upgrade your lender today! Caill Adrian.
ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebblLoans.com
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©Copyright Adcom Group Inc. dba Adrian Webb Mortgage Advisors. All Rights Reserved. NMLS #1761573. The content
provided within this magazine is presented for information purposes only. This is not a commitment to lend or
extend credit. Information and/or dates are subject to change without notice. All loans are subject to credit approval.
Other restrictions may apply.
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ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebbLoans.com | (206) 795-8411




