SALT LAKE CITY

REAL PR O

CONNECTING. ELEV




Prioritizing
Your Client's
TITLE GUARANTEE Success,

G2

WRAPPING UP YOUR CLIENTS' HOMEOWNERSHIP DREAMS

Magical) Home (losings fov New Begimings

N
KIM HENDRY
TEAM

AT
CMG HOME LOANS

CORPORATE NMLS# 1820  fze:

LEN

Kim Hendry
Area Sales Manager
Retail Lending
NMLS# 288635

801.688.0599

KHendry@CMGHomelLoans.com | CMGFl.com/mysite/Kim-Hendry
2241 East Murray Holladay Rd, Suite 125, Holladay, UT 84117

River Park Fort Union Layton Branch South Ogden BRANCH NMLS# 2477668

10757 S. River Front Parkway #170 1385 E. Fort Union Blvd. 1558 N. Woodland Park Dr. #430 955 Chambers St. #240
South Jordan, UT 84095 Cottonwood Heights, UT 84121 Layton, UT 84041 Ogden, UT 84403
(801) 639-0090 (801) 937-6953 (385) 231-1133 (801) 528-4392 CMG Mortgage, Inc. dba CMG Home Loans, NMLS# 1820, is an equal housing
lender. AZ license #0903132. Licensed by the Department of Financial Protection
and Innovation (DFPI) under the California Residential Mortgage Lending Act No.
4150025. Regulated by the Division of Real Estate (CO). Georgia Residential
Mortgage Licensee #15438. Registered Mortgage Banker with the Texas
Department of Savings and Mortgage Lending. To verify our complete list of state
licenses, please visit www.cmgfi.com/corporate/licensing and

CASSIE JACKSON | (801) 652-1503 | UtahTitle.com Www.nmisconsumeraccess.org.

Partner today for a seamless closing experience!




rv MCCARTHY )ut. Sell Fas
k ‘l MEDIA R LISTING MEDIA SER

Listing Photos
n McCart

(@] @MCCARTHYMEDIACO

Video
Drone

And More!

801.541.6825

\’

Y ﬁ’@ﬁ' ai

Rﬁwardlng Real

3]
Estate ,Career

Buid Your; ﬁ;_ﬂl@ : : ) " Heather Swanger, Owner
.E StantaYolur P i ; 801.566.4120
1] » = e ]

UtahRealEstateSchool.com
Student@UtahRealEstateSchool.com

-

i ~ &

4 . December 2024

' "MERRY |
CHRISTMAS!

The Ohana Title ‘'Team

This holiday season, we're here to maoke your clients feel at
home with every closing. Our team is dedicated to delivering

warmth, trust, and fun—even in the coldest months.

www.ohaonotitleutoh.com

801.758.7277




MEET THE SALT LAKE CITY REAL PRODUCERS TEAM

Mike Maletich Marissa McCutchan Katherine Fondren Lanie Schaber
Owner Publisher Editor Ad Strategist
412-606-9954 951-233-4899
mike.maletich@n2co.com marissa@n2co.com

If you are interested in contributing
or nominating REALTORS® for
certain stories, please email us at

™ Mike.Maletich@n2co.com
DISCLAIMER: Any articles included in this
publication and/or opinions expressed therein
do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely
those of the author(s). The paid advertisements
contained within the magazine are not endorsed
or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor

the publisher may be held liable or responsible for
business practices of these companies.

Mitzie Maletich Kendra Woodward
Photo Shoot & Writer
Promo Coordinator

All-Points Inspections | =  ~ 1 7» ﬁ""f a2 |

Where Professional - L 42
Knowledge Meets Friendly ¢
Dedication for Your Client’'s| "}

Peace of Mind

H REESOURCE

PLATINUM (@ RaReN AT
SEWER GANL WAy GOMoLDSAFE

am— 7

Jolene Rickard Lehman, General Manager
0: 801.455.7697 | C: 801.518.7355
AllPointsinspect.com | ClientCare@AllPointsinspect.com

6 - December 2024

BlIG MOVES & BlIG PLAYERS
DESERVE AN UNMATCHED
CLOSING EXPERIENCE

Luxury Service.
Smooth Transactions.
Every Time.

N O VAT I O N LLC Partner with Novation
Title & Give Your
TITLE INSURANCE AGENCY Clients the VIP

NovationTitle.com Closing Treatment!

Karla Rivera Tristan Hammett
Relationship Representative Relationship Representative
801-503-8266 480-455-7602
Tristan@NovationTitle.com

Karla@NovationTitle.com




TABLE OF

ARBOR

FINANCIAL GROUP

Preferred
Salt Lake Partners
City Real
Producers

Securing the Right
—~ Loan at the Best Rate
il R e for Your Clients!

Over a decade of industry
experience

Free IrISPeCtionS Expertise in tailored

BECAUSE YOUR CLIENTS' COMFORT AND DETECTION DOG mortgage solutions

PEACE OF MIND ARE IMPORTANT TO US
| v = Local presence for

MOLD AND MYCOTOXIN REMEDIATION

STRAMIST THE FUTURE OF DISINFECTION community-specific insights
TOMI STERAMIST . . 5
NORMI CERTIFIED MOLD ASSESSOR Professional interactions

HCRSI HORMI CERTIFIED REMEDIATOR
FOR SENSITIZED INDIVIDUALS

with a personal touch

HONTOXIC MOLD AND MYCOTOXIN
TESTING

ERMI, HERTSMI-2, EMMA, ENDO, AIR,
SWAB, TAPE AND MUCH MORE,

CMA-CMRSI

801-367-7000

Dante Esquibel

LOAN OFFICER
NMLS #1027113 | ARBOR NMLS #236669

' SCANTO
MyMortgageGuyDante.com @ CONTACT
Dante@ArborFG.com LENDER

MB01-719-7934
B YouGotitHVAC.com

8 - December 2024



This section has been created to give you easier access when searching for a trusted real estate affiliate.
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ONE DAY AT A TIME |

att Evans, co-founder of the Evans Team

at Summit Realty, was born in Phoenix

but raised in Cottonwood Heights, Utah,
not far from Big Cottonwood Canyon. Growing up in
the foothills of the Wasatch Range instilled in Matt
a great love for Utah’s mountains. It also meant that
when he walked to school, he had to walk downslope
from his home into a small valley and then head
uphill again to the slight prominence where his
school sat. That is, he had to walk to school uphill
both ways. “It was my early struggles that truly

shaped me,” Matt says with mock solemnity.

After high school, Matt spent one year in Texas
working for his uncle and then two years in
Germany as a Mormon missionary. His uncle had a
massive investment portfolio, touting properties in
the thousands, so it’s no surprise Matt was drawn
to the industry. “I enjoyed visiting rental properties
with my uncle. And it was because of that experi-
ence that I got into real estate when I moved back

to Utah after my mission,” Matt explains.

Serving his church overseas has served him well in
the real estate industry. “There is no better prepa-
ration for a career in sales than trying to sell reli-
gion in a foreign language — a language in which
you have the speaking ability of a bright three year
old at best,” Matt quips.

So, in 1993, Matt returned to Utah with newfound

confidence, ready to take on the world of real

SVANSHE

Written by Kendra Woodward
Photography by Purple Moss Photography

estate, and since then, his dedication to learning
and improvement has been unmatched. “I take

my career education seriously; I've paid hundreds
and thousands of dollars in training, coaching, and
education over the last thirty years.” Helping his
clients buy and sell property isn’t even the tip of the
iceberg for Matt. Pulling from his experiences in
Texas, Matt is also steadily building his investment
portfolio, building townhomes in Nephi with three
partners, and is actively involved in land develop-

ment. “There’s a lot to love in this job,” he says.

One of Matt’s most unique skills is his love for
negotiation and contract law, praising the Utah
REPC as a work of high legal art. His thorough
knowledge of this essential contract allows him
to navigate even the most complex transactions
with ease, stating, “My clients place their most
prized asset in my care, and it’s a pleasure to help
them through the sometimes arduous process of
prepping their home for sale, marketing it, and
getting it sold.”

Beyond his dedication to his clients and the pride
he takes in growing his knowledge of the indus-
try, Matt’s greatest joy is working alongside the
best people in this business: his brother, Dan, his
sister, Amanda, Kaycee Leishman, Jake Kane, and
their three transaction coordinators, Aleisha Rose,
Becky Fleming, and Stephanie Snyder. The Evans
Team can be defined as dedicated, upbeat, optimis-

tic, accurate, energetic, and wickedly smart. “I love

Salt Lake City Real Producers - 13
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My clients place their most
prized asset in my care, and it’s
a pleasure to help them through
the sometimes arduous process
of prepping their home for sale,
marketing it, and getting it sold.
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| love to see our team
learn and progress.
They’ve successfully
negotiated and
processed more
transactions than
most agents will do
in a career. |

to see our team learn and progress.
They’ve successfully negotiated and
processed more transactions than

most agents will do in a career.

“I’'m very passionate about training
my team members, helping them
reach their potential. We’ve built
a great team, and we offer stellar
service to our clients,” Matt says. “I
love to see them learn and grow. And
Ilove that I've learned something new
in this business every single day I've
worked in it - over 6,820 days so far! I
haven’t been bored even once in over
31 years.” Matt admits this mindset
and passion was widely shaped by
the founder and broker of Summit
Realty, Jean Tanner. “I would not be
who I am today without her outsized,
legendary example as a successful
businesswoman and entrepreneur, as

well as mentor and friend.”

For Matt, gleaning the successes and
failures of those around you is the best
way to succeed in real estate. He hopes
to be that same motivator, coach, and
mentor to others and advises them not
to make the same mistakes he has. “I
wish that I'd learned my sales scripts
from the get-go. I waited way too long
to get my scripts memorized and inter-
nalized.” These days, he practices his
scripts with his team daily, proving that

it’s never too late to improve your craft.

As passionate as Matt is about
teaching young agents, he prides
himself just as much on his dedi-
cation to his family. Despite often
being referred to as an obsessed
workaholic, Matt is equally as
obsessed with his wife of 21 years,
Brooklyn, and their four children.
A fitness enthusiast in his free

time, Matt enjoys skiing with his

e = L S

oldest two children, weight-lifting,
bouldering (rock climbing), and
running, but he’s also in the process

of writing a book about a wrongful

conviction stemming from a 2007

murder in Sandy, Utah.

Having toured well over 10,000
homes throughout his career, Matt
Evans is clearly obsessed with real
estate - the smell of new construc-
tion, the art of negotiation, getting his
clients top dollar, the daily challenges
and mentoring new agents coming
into the industry...he loves it all.
“A freshly sheet-rocked basement
smells better to me than a bouquet
of flowers,” he laughs. Real estate is
all about making a positive impact on
those around him, a philosophy that
has guided him throughout his career
and will undoubtedly continue to do

so for years to come.
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Pam and George Taylor, the dynamic duo behind Overall Air, have built a thriving

business with a unique and compassionate approach to mold and odor remediation.

Having each transitioned from corporate careers, the business was originally centered

around natural mosquito removal and repellents, but has since evolved into mold

remediation and has made a lasting impact on the Salt Lake area real estate industry.

George was born in San Diego
and spent the first 50 years of
his life there. With over three
decades worth of banking expe-
rience, George never fathomed
or anticipated ever leaving his
corporate career, but life had
other plans. After losing his
spouse to cancer, George found

himself at a crossroads.

‘When he met Pam, whose spouse
had also passed away from cancer,
the two bonded over shared
experiences and a desire to do
something more fulfilling with
their lives. “We were both kind of
fed up with the corporate world,”
Pam shares. When Pam invited
George to move to Utah with her,
that’s when the seeds of Overall
Air were planted. “It was quite the
change from the corporate world I
was used to,” George says, adding
how he had never worked with a
spouse before and he was excited

for the new adventure.

Pam, originally from Denver,
spent many years selling real
estate in Florida after moving
there with her then-husband,
Warren, at age 36. But after
battling two bouts of cancer,
the couple moved to Utah.
Together, they took over a local
district in Utah while working
with Farmers Insurance Group,
and even after his passing, Pam
stayed on to work with the

team for another 12 years.

Pam’s background as a licensed
real estate agent gave her deep
insight into the challenges
homeowners and real estate
professionals face on a daily
basis, especially when it comes
to issues like mold and odors
that can derail property deals.
So, in 2014, George and Pam
decided to combine their skills
and start a business together,
something more hands-on.

However, after realizing the

high-maintenance nature of
the natural mosquito treat-
ments, requiring constant
reapplication, they shifted
their focus to mold reme-
diation, a field where they
discovered both passion and
purpose. “We brought this
concept to Utah! When we
brought it, there was noth-
ing like it here at all,” Pam
proudly shares.

Today, after a decade in busi-
ness, Overall Air has become
the leading provider of mold
and odor remediation ser-
vices across Utah, Wyoming,
Colorado, and Florida. And
while they don’t have offices
in each of those states, they
recently opened a branch in

Florida just two years ago.

What sets them apart is their
green, innovative approach to

mold and odor remediation,

Salt Lake City Real Producers -
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their proprietary products, and their license in mold remediation.
“We’re one of the few licensed in Utah,” Pam shares. Their prod-
ucts are proprietary, using a unique blend of citrus and enzyme-
based solutions that don’t just kill mold — they actually change its
molecular structure, making it inert, so it can never return! “We
eradicate mold, we don’t kill mold,” George explains. “That’s the

difference with our company.”

“We work with a lot of clients that are very sick from mold,” Pam
prides. “Nothing we use leaves any kind of VOC [volatile organic
compounds] or hazardous substances behind, which could make
people sick. We fog at 10 microns; most companies fog at 20-40.
The smaller the microns, the greater the penetration.” Pam and
George work closely with health practitioners to help their clients
get better, especially those who are already experiencing severe

reactions to mold exposure.

For Pam and George, the most fulfilling part of their work is sim-
ply the people they help. They take pride in helping their clients
become happier, healthier human beings while also educating them
on how to keep their home safe long after Overall Air has com-
pleted the job. This service-first mindset is what fuels their busi-

ness and allows them to make a real difference in their community.

“I love my work. I'll retire the day I die,” Pam quips. “I am passion-
ate about working with individuals and assisting them in achieving

their family’s goals.”

While Pam and George spend a lot of time together at work, their
greatest passion and pride is their blended family. Pam has two

sons, Matthew and Nathan, while George has two daughters,

Rebecca and Kristen, and together, they have six grandchildren

ranging from ages 8 to 20. With family and faith as the foundation
for their purpose in life, the couple enjoys hosting family gather-
ings and reunions, as well as spending time with their two 10-year-

old wire fox terriers, Asta and Bonnie.

Owning their own business allows Pam and George to instill their
values and care for others unto their children and grandchildren.

It also provides them the opportunity to be charitable in mean-
ingful ways by supporting organizations such as Compassion
International, Focus on the Family, and Insight for Living. They
also founded KhaosArt.com, a platform to promote disabled artists
who cannot bring their work to market due to their disabilities.
Pam and George provide supplies and support to help these artists,
and sell their work via the website all while taking no commission

in the process.

George and Pam have built Overall Air on a foundation of service,
compassion, and innovation — taking a niche market and turning it
into a successful, multi-state business while maintaining a strong
commitment to their faith and family. As they continue to grow
and expand, their focus remains on helping people live healthier

lives and supporting the communities they serve.
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David Weekley Homeowners Martha, Chad, Parker & Hutchinson Cates

And the way you sell.
When it comes to selling homes, your name matters. That’s why we stake
our reputation on helping you enhance yours. Selling a new David Weekley
home to your Clients means more than simply giving a family a place to
live. It means providing a rewarding home building journey and creating an
inspiring space where their dreams can come true. That’s how reputations
are built - one exceptional experience at a time - and it’s why we make our
Team a seamless extension of yours. That’s The Weekley Way.

Dav%kley Homes | Hes from the mid 5OOS to $1IM+

in the Salt Lake City area

Ready Now! Ready Now! @
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THE PENINSULA THE HAWTHORNE
Cottage Courts at Daybreak Brixton Park
1033 W. Netleaf Street

11104 S. Fordman Way

3,030 sq. ft., 2 Story
4 Bedrooms, 3 Full Baths, The Ca.[:IaEgeNs Eislifllzeview 4 Bedrooms, 3 Full Baths,
1 Half Bath, 2-car Garage 10031 N. Torreya Drive 1 Half Bath, 5-car Garage
2,640 sq. ft., 2 Story
3 Bedrooms, 2 Full Baths,
1 Half Bath, 2-car Garage

3,113 sq. ft., 2 Story

Scanto

s Learn more by calling 385-707-9861

homes

See a David Weekley Homes Sales Consultant for details. Prices, plans, dimensions, features, specifications, materials, and availability of homes or communities are subject to change

I 0@ ® o without notice or obligation. lllustrations are artist’s depictions only and may differ from completed improvements. Copyright © 2024 David Weekley Homes - All Rights Reserved. Salt
erraTY Lake City, UT (SLC-24-004375)
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HouseMaster

HomeInspections: Done Right.
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Scalelyourdbusinessjwithloun

Scan here to easily book online

Carl Stubbs
801-823-3133

Carl.Stubbs@Housemaster.com

A Partnership that
Elevates Your Sales

T v -

Staging & Design Services to

Transform Your Transactions
Ryan Taylor | 801-891-4074
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From Rooftops to Real Estate

Since becoming licensed in 2010, Joey Sutorius has
built a remarkable career in real estate, grounded in
hard work, service, and community. As a co-owner
of The Agency Salt Lake City, Joey brings his phi-
losophy of “High Tide Raises All Boats” to life. “It
represents that we do everything as a team and as

a unit,” he says, capturing the collaborative culture
he has fostered at The Agency.

Originally from a small farm in Central Utah,

in what he jokingly refers to as “the middle of
nowhere,” Joey’s parents had moved from Los
Angeles to Utah to attend BYU — his father played
football and his mother played field hockey. Though
his parents didn’t run the farm they lived on the
edge of, Joey grew up immersed in the rural life-
style and gained a vast understanding of the hard

work that went into it.

“My dad was a school teacher, but he was also a
brick mason, and every summer, we would spend
time together on brick jobs or building houses,” Joey
recalls. “So, I kind of just started working on and
around houses at an early age.” After high school, he
followed in his father’s footsteps, working construc-
tion jobs as an electrician and in masonry at his
brother’s company. However, his career — and life

— would soon take a dramatic turn.

At age 19, Joey joined the Army Reserve, and by
age 25, he wed his wife, Holly. Just six months
later, he was deployed to southern Iraq, where he
served for a year. When he returned in 2007, the
housing market was collapsing, and like many oth-
ers in the industry, Joey was struggling. “We were
upside down on our house, my hours were cut, and
we were barely making ends meet,” he remembers.
They were struggling to say the least, and to top it

off, they fell into a mortgage fraud scam as well.

Then things got even worse in 2010 when a scaf-
folding accident left Joey with a shattered wrist
after falling three-and-a-half stories from a chim-
ney and was unable to continue his work as a brick
mason. As fate would have it, though, Joey had just
begun taking online real estate courses a few weeks
before the accident as an extra way to help the fam-
ily. Unable to work, he completed his coursework
while his wrist healed and started with Coldwell

Banker immediately after obtaining his license.

“I've been on scaffolding my entire life, and for this
to happen just two weeks after I started doing online
schooling was just really serendipitous,” Joey says
with a laugh. “I make the joke now that if I would’ve
known how well real estate was going to go, I

would’ve thrown myself off of a chimney a lot sooner.”

THE IMPACT WE
CAN HAVE ON
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It didn’t take long for Joey to make his mark in real
estate, however. “Everything was on the line, and
that’s how I approached my work,” he admits. “I've
never worked so hard and passionate about some-
thing...ever. I did everything you were supposed to
do, because it had to work out.” And his dedication
paid off! Just one year later, he won Rookie of the
Year, followed by the prestigious President’s Award.
“It was a wonderful choice.”

Then in 2019, Joey partnered with Molly Jones to form
the Mojo Team, which quickly became the largest team
at Coldwell Banker. They expanded into multiple offices
and ultimately achieved the #1 Large Team at the bro-
kerage. By 2023, Joey and Molly’s success caught the
attention of The Agency franchise, and after months of
preparation, they opened The Agency Salt Lake City in
October that same year. “It’s been an absolute roller-

coaster ride ever since.”

Throughout his journey, Joey has drawn inspiration
from the people around him. His growing work ethic
was further enhanced after witnessing the challenges
his friend and fellow Army veteran faced after surviv-
ing a major car accident with strength and determi-
nation. Joey’s first broker and amazing agents in his
office were also integral to his success in the industry,
guiding him through his initial challenges of learning
the technology side of the business.

However, for Joey, real estate is about more than

his own journey — it’s about helping others achieve
their dreams and create generational wealth. Joey
and Holly’s hobbies have even become centered
around the industry — as they buy, do live-in renova-
tions, and then sell the home for profit. The practice
has helped them provide for their family while ful-
filling their shared passion for design and construc-
tion. “That’s our love language for sure — just doing

projects together,” Joey says with a smile.

His passion for the industry is now being fulfilled
through his coaching and mentorship with other
agents, helping them navigate the complexities of the
industry. “Now I'm helping agents with that same
drive and work ethic, who want to grow their busi-

ness but don’t know where to begin,” he explains.

Joey also understands the broader impact that his
efforts have on the community, explaining, “The
impact we can have on our tribe, our community and
on the economy is incredible.” Whether it’s helping
create small investment portfolios, helping busi-
nesses with their bottom line, or referring business

to local contractors or businesses, Joey is dedicated

to building a thriving community around him. “My passion is show-

ing how to create that community and then be constantly giving to
that community. Having that mindset and seeing what comes back to

you in real estate deals is just unbelievable.”

At home, Joey and Holly enjoy renovating their home and spending
time with their two daughters, Lily and Isabel. Joey also loves run-
ning and golfing, activities that allow him to unwind and stay active,
but have also allowed him to support charitable organizations as

he organizes and underwrites an annual charity golf tournament to
benefit The First Tee and The Tony Finau Foundation, both of which
teach kids life lessons through golf. Additionally, he supports Girls
on the Run, an organization that empowers young girls and teaches
them confidence with running being the core of the curriculum....
through running and coaching, helping them build confidence and
leadership skills.

As Joey continues to grow The Agency Salt Lake City, his focus
remains on community, service, and helping others succeed.
Whether he’s mentoring agents, being a facilitator in people achiev-
ing their real estate goals, supporting local businesses, or giving
back through charitable efforts, Joey’s dedication to lifting others
up shines through in everything he does. “What goes around comes
around,” Joey exclaims, a philosophy that has brought him success

not just in business, but in life.
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Salt Lake City’s Premier Real Estate Media Company Q Single Family @ TSinhGias Cortamiiie

Lauren

(801) 516-4517
Lauren@MesaMediaRealEstate.com 7 =
Salt Lake City, UT ;

BOOK US NOW AT FOLLOW US'ON INSTAGRAM
MesaMediaRealEstate.com (O) @mesa.media

PRINT IS STILL ALIVE.

Celebrating two decades of print
excellence, now 800 niche
magazines strong (and counting).
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YEARS OF
Rp ‘ % THE N2 COMPANY

NICK SMITH

Branch Manager | NMLS #31866

Your success hinges on seamless transactions and satisfied
clients. | specialize in simplifying the financing process,
ensuring swift closings and competitive rates for your buyers.
With a track record of excellence and a commitment to
personalized service, | prioritize your needs, empowering you
to close deals with confidence. Together, we can streamline
transactions, exceed client expectations, and grow your
business in the Utah market.

O 801.661.4749 Q@ Nick.Smith@fairwaymc.com
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