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ANH PHOONG

Get Help
Now!

(866) GOT- PAIN

YOUR TRUSTED 
ADVOCATE 
for Off-Market 
Injuries
Personal Injury Lawyer
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www.premierehomestagingllc.com  |  916.300.0402
Preparing your home to standout in the Real Estate Market

Sacramento’s Premiere Home Staging Company

32
Fall Event 

Recap

If you are interested in contributing or nominating Realtors for certain stories, 
please email us at katie.macdiarmid@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Sacramento Real 
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor 
the publisher may be held liable or responsible for business practices of these companies.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the Sacramento Real Producers REALTOR® community!

Nathan Sibbet - Loan Depot

(916) 320-3952

Point Equity Residential Lending

Premier Mortgage Resources

Cailey Murschel

(530) 370-2421
pmrloans.com/cmurschel

Street Home Lending

Nick Street

(916) 705-8282
StreetHomeLending.com

Sumer

(916) 813-2243
Sumer@sumerhomeloans.com

United Wholesale Lending

Shelby Elias

(209) 456-4896

West Shore Mortgage

(530) 682-4092
ilendsac.com

MOVING COMPANY

Fuller Moving Services

(916) 349-1119
fullermoving.com

House to Home Moving Inc.

(916) 484-1144
HouseToHomeMoving.com

NOTARY SERVICES

Notary Matters

(916) 990-6220

POOLS & SPAS

Premier Pools & Spas

(916) 852-0223
premierpoolsandspas.com

PROFESSIONAL ORGANIZING

Amazing Spaces Organizing

Karen Silva

(916) 502-7092

Home Method Co.

(916) 533-3315
homemethodco.com

PROMOTIONAL PRODUCTS/ 

PRINTED APPAREL

True Color Litho

(530) 409-1140
truecolorlitho.com

PROPERTY MANAGEMENT

Expert Property Management

Barry Mathis

(916) 813-7653
ExpertPropMgmt.com

Keyrenter Folsom 

Property Management

(916) 790-3300
keyrenterfolsom.com

M&M Property Management

Larry Brown

(916) 922-1525

REAL ESTATE MEDIA

House Cat Marketing

(916) 287-7042
housecatmarketing.com

REAL ESTATE TRANSACTION 

COORDINATOR

ClipDocs Transaction 

Coordination

(818) 262-3225
clipdocs.net

REAL ESTATE VIDEO 

& PHOTOGRAPHY

Top Notch 360

(916) 807-3573
Topnotch360.com

REMODELING KITCHEN/BATH

Top Notch Tile

Carlos Navarro

(209) 400-5287

REVERSE MORTGAGE

American Pacific Reverse 

Mortgage Group

Liz Andersen

(916) 223-8869

SEPTIC SERVICES

Chuck’s Septic

(916) 624-8500
chucksseptic.com

STAGING

Premiere Home Staging

Nicole Runkle

(916) 300-0402

Simply Chic Staging

Danielle Martin

(916) 477-1167

TITLE COMPANY

Fidelity National Title

Jen Vicari

(916) 616-6755
norcalrealestate.com

First American Title

Erin Barton

(916) 798-4115

Placer Title

Val Baldo

(916) 947-3747

TRANSACTION COORDINATOR

Mercedes Natad, Co.

(916) 402-4486

VIRTUAL ASSISTANT

CyberBacker NorCal

(530) 285-3470
www.cyberbacker.com

WEALTH MANAGEMENT

Sutter Wealth Management

Matthew Nadeau 

CFP®, CIMA®, MBA

(916) 757-6001
sutterwealthmanagement.com

1031 EXCHANGE

Asset Preservation Inc

Jana Reyes

(916) 621-9880

ADU BUILDER

Nonna Homes

(720) 244-3567

AGENT SUPPORT

HomeLight

(510) 846-5200
HomeLight.com

WGE

(916) 519-1564

ARCHITECT

Greyscale Architecture

(916) 384-0595
Greyscaleinc.com

ATTORNEY/LAW FIRM

Phoong Law

(916) 475-6466

BLINDS/SHADES

Made in the Shade

Brando Guerrero

(515) 720-7042

BRAND PHOTOGRAPHER

Olha Melokhina 

Photography

(916) 288-5839
OlhaStudio.com

CABINET PAINTING

Wet Paint

Rick Orbea

(916) 439-2049

CLEANING SERVICE

Meticulosity Cleaning

Jennifer Prado

(916) 410-4740

COMMERCIAL 

INSPECTIONS

Sac Pro Home Inspections

(916) 333-0540
GoSacPro.com

CONSTRUCTION & 

REMODELING

Good Life Construction

(916) 833-1379

Wolff Construction

Don Erik Wolff

(916) 205-3745

CPA SERVICES

Riolo & Associates

Dona Riolo

(916) 771-4134

CUSTOM CLOSETS, 

OFFICES & GARAGES

California Closets

(510) 763-2033
californiaclosets.com

ELECTRICAL CONTRACTOR

Hunts Electrical

(209) 366-4791
huntselectrical.com 
valleywashsystems.com

FINANCIAL ADVISOR

Edward Jones

Linda Sobon

(916) 989-1004
EdwardJones.com/
Linda-Sobon

FLOORING

Roseville Floors and More

(916) 617-6035

The Flooring Station

(916) 526-2925
theflooringstation.com

GIFT BOUTIQUE

The Shop

(916) 260-6454
Theshopbydsi.com

HANDYMAN SERVICES

Paul Mesa Handyman 

Services

(916) 305-3922

HOME & TERMITE 

INSPECTION

CalPro Inspection Group

Andrea Quyn

(800) 474-3540

Capital Valley Termite

(916) 949-6911
capitalvalleytermite.com

Finley Home Services

(916) 741-2847

Sac Pro Home Inspections

(916) 333-0540
GoSacPro.com

Trifecta Home 

Services Corp.

(800) 610-3457
trifectahomeservices.com

HOME BUILDER

Meritage Homes

(916) 206-1005
meritagehomes.com

Tankersley Construction Inc

(916) 538-6579
tankersleybuilds.com

INSURANCE

Farmers Insurance Agency

Cristi Rodda

(916) 428-4520

Justin Turner - 

Goosehead Insurance

(951) 965-4651
Goosehead
insurance.com\justinturner

T.D. McNeil Insurance 

Services

Michael Colenzo

(916) 983-2561
TDMINS.com

INTERIOR DESIGN 

COMPANY

Pepperjack Interiors

Laura Neuman

(916) 834-9751

INTERIOR DESIGN STUDIO

Design Shop Interiors

(916) 260-6454
DesignShopInteriors.com

JUNK REMOVAL

Junk Guys

(916) 471-4916
junkcalifornia.com

Junk King

(510) 316-3229

Longs Trash Hauling

Jim Long

(916) 206-7072
longstrashhauling.com

LISTING PREPARATION 

SERVICES

Freemodel

Laura Klein

(650) 740-1228

MORTGAGE / LENDER

Catalyst Mortgage

(916) 287-7777

Empire Home Loans

Heather Hunter-Jackson 

& Leo Whitton

(916) 952-1686
Empirehomeloans.com

Fairway Mortgage - 

Lucia Lending Team

(916) 730-6339

Kevin Oto - Green 

Haven Capital Inc.

(916) 476-6507
greenhavencap.com

Masters Team Mortgage

Krista Watson

(916) 988-5858
mastersteammortgage.com

Mortgage Right

Brandon Kleker

(916) 396-5250
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Our way 
is the 

FAIR WAY.
NICHOLAS M. LUCIA

Certified Mortgage Planner
NMLS# 489401

Fairway Mortgage 
 NMLS# 2289

 3400 Douglas Blvd., Suite 260, Roseville, CA 95661
916-730-6339

nick.lucia@fairwaymc.com  |  www.lucialendingteam.com 

Skateboard Your Way to Financial Freedom:
Let's Plan Your Mortgage Ride!
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Common Questions About

Real Producers is a national concept currently 
open in 125 markets across the country. As we 

just past our third anniversary of Sacramento Real 
Producers, I wanted to take the time to answer 

some pretty common questions.

Sacramento  
Real Producers

announcement

What is the purpose of Real Producers magazine? 

The mission of Sacramento Real Producers is simple. We strive 
to inform and inspire the top-producing real estate agents in the 
Sacramento market and connect them socially. We do this by tell-
ing their personal stories. How they have succeeded and failed. 
What drives them to achieve year in and year out. Where do they 
spend their time when they are not working and what are they 
passionate about other than real estate. We give local top-pro-
ducing REALTORS® a platform to tell their story in a way they 
have not been able to do so before.

The secondary focus is to provide an avenue for our affiliate part-
ners to create and continue relationships with these top perform-
ers on a level that they might not be able to achieve on their own.

Who receives this magazine? 

This magazine is mailed to the top 500 producing agents in the 
greater Sacramento area according to volume each year. This 
is based on the 2023 MLS; the ranking is annual and resets 
every year. This year, the minimum production level for our 
community was over $7.7 million. Just to be included in this 
group is an accomplishment that testifies to your hard work, 
dedication and proficiency.

What is the process for being featured in the magazine? 

It’s really simple — you can nominate other REALTORS® (or 
yourselves!). We will consider anyone brought to our atten-
tion; we don’t know everyone’s story, so we need your help to 
learn about them! A nomination currently looks like this: You 
email us at katie.macdiarmid@realproducersmag.com with 
the subject “Nomination: (Name of Nominee).” Please explain 
why you are nominating them to be featured. It could be that 
they have an amazing story that needs to be told; perhaps they 
overcame extreme obstacles, they are an exceptional leader, have 

the best customer service, or they give back to the com-
munity in a big way. The next step is an interview with 
us to ensure it’s a good fit. If it all works out, then we 
put the wheels in motion for our writer to conduct an 
interview and write an article and for our photographers 
to schedule a photo shoot.

What does it cost to be featured? 
Zero, zilch, zip, nada, nil. It costs absolutely nothing! We 
are not a pay-to-play model whatsoever. We write real 
stories about Real Producers, so nominate away, friends!

Who are the preferred partners? 

Anyone listed as a “preferred partner” in the front of 
the magazine is a part of this community and a top 
professional in their industry. They will have an ad 
in every issue of the magazine, attend our events and 
be a part of our online community. We don’t just find 
these businesses off the street, nor do we work with all 
businesses that approach us. One or many of you have 
recommended every single preferred partner you see 
in this publication. We won’t even meet with a business 
that has not been vetted by one of you and “stamped for 
approval.” Our goal is to create a powerhouse network, 
not only for the best REALTORS® in the area but the 
best affiliates, as well, so we can grow stronger together.

How can I refer a preferred partner? 

If you know and want to recommend a local business 
that works with top REALTORS®, please email us to let 
us know at katie.macdiarmid@realproducersmag.com.

Still have questions? Don’t hesitate to 
reach out!

Katie MacDiarmid

Sacramento Real Producers
katie.macdiarmid@realproducersmag.com

916-402-5662

facebook.com/sacramentorealproducers

@SacRealProducers
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HAND YOUR CLIENT 
THE KEYS TO 
LIFE.BUILT.BETTER.

Over the past 35+ years, Meritage Homes has defined what quality homebuilding means and how 
that translates to a better home for your clients. Every Meritage home comes standard with 

unparalleled energy-efficiency built in, smart home technology and designer-curated interior finishes. 
With ample inventory of quick move-ins, your clients can buy a new home with the features they 

want on a timeline that works for them.

**Important terms and conditions apply.**.  Broker will receive a 3% bonus in connection with purchase agreements for select, quick move-in homes (commencement of construction and selection of options, if applicable, must have already occurred) in Meritage 
Homes’ Northern California area that are  entered into by buyer and accepted by Meritage Homes starting on January 1, 2024 and will close on or before December 31, 2024. Promotion void and will not be honored if the home closing does not occur on or prior to 
December 31, 2024. Must be a licensed real estate agent/broker in the State of California to receive bonus and any other commission and must accompany buyer(s) on first sales office visit. Agents Rock Rewards Program and any details associated therewith 
can be found at http://www.meritagehomes.com/agent. Promotion must be mentioned at time of contract and is not valid on contract re-writes, transfers, or for buyers who have had a previous contract with Meritage Homes entity canceled for any reason. 
Promotion is applicable solely upon closing and buyer’s compliance with all terms and conditions of qualifying contract. Promotion subject to any applicable governmental and lender restrictions, and will be reduced or withdrawn to the extent required by any 
such restrictions. Promotion void where prohibited by law and shall be limited in all events to the specific terms set forth in the binding contract for the specific home. Meritage Homes reserves the right to cancel or change this promotion at any time, without 
prior notice or obligation. Promotion cannot be combined with any other promotion or incentive. Visit www.meritagehomes.com/featuredescriptions for information and disclaimers about energy-efficient features and associated claims. Not an offer or solicitation 
to sell real property. Offers to sell real property may only be made and accepted at the sales center for individual Meritage Homes communities. Meritage Homes®, Setting the standard for energy-efficient homes® and Life. Built. Better.® are registered 
trademarks of Meritage Homes Corporation. ©2024 Meritage Homes Corporation. All rights reserved.

WE RECOGNIZE YOUR EXPERTISE & ACCOLADES | WE RESPECT YOUR CONNECTIONS & INFLUENCE 

As a valued partner, you can receive 3% commission
when your clients purchase any Northern California home.

SACRAMENTO
Scan the code to view 
available quick move-in homes

BAY AREA
Scan the code to view 
available quick move-in homes

for more information visit meritagehomes.com/agents

KEVIN OTO
President/ Broker
NMLS#: 62641
(800) 618-9508 ext. 1001
koto@greenhavencap.com
greenhavencap.com

Expert Mortgage Advice
for Homebuyers

Begin your home loan process today!
Our mortgage advisors are standing by.

Request a free personalized
rate quote.

“Kevin Oto is an outstanding 
professional and an exceptional 

person. I honestly cannot say 
enough about his integrity, his 
in-depth understanding of the 

entire loan process, and his 
willingness to work for the best 

possible outcome. Kevin is 
quick to respond to all issues 
and continuously works as a 

strong advocate for his clients 
needs. He provides honest and 

transparent answers. Thank 
you so much to Kevin and his 

great team! We highly 
recommend Green Haven 

Capital.” -Angela C.
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F I R E  W I T H I N

Jenica
profile
By Brandon Jerrell
Photos by Ashley Maxwell Photography

In our current era of 24/7 accessibility 
and fast-paced lives, well-meaning 
REALTORS® who are trying to exceed 
client expectations can easily find 
themselves overextended, burnt out, 
and losing their passion for real estate.

That is why Jenica Williams, 
REALTOR® and Broker Associate 
with Keller Williams Realty, believes 
that no one succeeds alone and that 
true joy in this career is found when 
it’s built on the foundation of a strong 

team. Jenica has nearly 20 years of 
real estate experience and leads The 
Jenica Williams Team, serving clients 
throughout the Greater Sacramento 
Area. Creating and leading a dynamic 
team has allowed Jenica to invest 
in her growth as an agent, take time 
to recharge, and ultimately give her 
clients her very best.

DRIVE  
Jenica was raised in Hollister, 
California, and her family moved to 

Monterey in seventh grade where 
she finished middle school and high 
school. She started her first job at 14 
serving gelato samples. She worked 
nearly continuously from that point in 
the hours outside of school.

She explains that her parents 
divorced when she was only two. “We 
moved a lot, and I’ve always been a 
go-getter by nature.” Much of her 
drive has stemmed from her child-
hood during which she witnessed the 

struggles of financial instability. “I 
received ‘Most Likely to Succeed’ in 
my senior year and have been driven 
mostly by having freedom/choices 
and not having to worry about how 
the bills will get paid.”

Her first exposure to Sacramento was 
when she first attended Sacramento 
State, but she didn’t stay long due to 
homesickness. “I ended up reapplying 
to the college and told myself that if I 
got in, I would force myself to go back 

and finish. When I went back, I ended 
up getting into the dorms and had a 
much better experience than my first 
time around.”

STRUGGLE 
Jenica was first exposed to real estate 
while working as a receptionist at a 
local real estate firm on the weekends 
while in college. “I was exposed to 
the opportunity for unlimited income 
potential and the job looked fun.” She 
adds that the decision to pursue real 

estate was nerve-racking considering 
she did not have six months in savings 
when she started.

She became licensed in 2005. Soon 
after, in 2006, she earned a degree 
in business with a concentration in 
real estate from Sacramento State. 
Although successful through college 
— even earning a place on the Dean’s 
Honor Roll — her first few years in 
real estate were quite rocky.

Williams
Jenica
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“A few years after getting my license, I was struggling 
badly financially and was not closing enough deals to 
survive.” She shares that her business was falling 
apart due to the severe market shift. “After leav-
ing the team and going solo, I still wasn’t making 
enough, so I considered leaving the business.”

“This was really hard as I was always a go-get-
ter, had finished college, ran a marathon, and 
was so frustrated I could not get this real 
estate thing down. It wasn’t until a colleague 
introduced me to Keller Williams that every-
thing changed.”

THE SKY IS THE LIMIT 
Jenica shares that her fresh start with 
Keller Williams saved her career and helped 
her realize what she was missing. “Once I 
changed companies, started lead generating, 
and hired a coach my business completely 
changed. I paid for our wedding — which was 
a huge goal of mine at the time — and that 
was so exciting. I am now in the top 10 agents 
in our office and I am so grateful Keller 
Williams pushed me to get out of my own 
way. Now the sky is the limit!”

Jenica’s business now lives by the motto, “A 
Reputation for Results.” Although her real 
estate success is now undoubtable, she knows 
it is because of her perseverance through past 
struggles. “I never want to forget that struggle. 
Our struggles are what make our transformations 
so meaningful. I share my story when I teach 
classes so others know you don’t have to come 
from money to be able to have a successful career 
in real estate.”

Today, The Jenica Williams Team is a dynamic group 
of two agents, two admin support team mem-
bers, and a transaction coordinator, each 
bringing unique expertise and talents to 
the team. Jenica is passionate about 
investing in team growth, prevent-
ing burnout, and supporting the 
goals of her team members.

I NEVER WANT 
TO FORGET THAT 
STRUGGLE. 
Our struggles 
are what make 
our transformations 
so meaningful.
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Partnering with Top Producers
365 Days a Year

Empowering Dreams,
Delighting Clients

Sr. Mortgage Advisor/Real Estate Agent

SUMERL��

NMLS 1098154

916.813.2243

SumerHomeLoans.com

9401 E Stockton Blvd,
Suite 200

As does every great REALTOR®, she too 
finds great fulfillment in winning a deal for 
her client, and she is not afraid to recognize 
that the potential financial stability aspect of 
real estate is a continuous drive.

FAMILY FOCUS 
Jenica shares that her greatest achievement 
is her family. She and her husband Ezra 
have been married for 14 years and have two 
boys, ages 9 and 11. “We love to attend the 
Sacramento Kings Games and play board 
games together.” 

Although she wants to give her children 
everything, she knows doing so would not 
be best for them. “As a parent, blessed to 
provide for my family with my husband, I 
sometimes feel inclined to withhold certain 
experiences, hoping that my children will 
develop the same drive and determination I 
have. It’s a delicate balance. I often think that 
if my childhood had been easier, I might not 
have pushed myself as hard as I have.”

When she is not working, she shares that she 
likes paddle boarding, working out, gardening, 
and cooking. She also enjoys traveling and 
recently returned from her second visit to 
Switzerland, where her great-grandmother 
emigrated from. She notes “I take two days 
off each week, and my team covers for me if I 
leave town on those days.” She also adds that 
she often utilizes her baking skills by baking 
pies and cookies for her clients.

“Real estate has changed my life in so many 
ways. I’m so grateful to have stumbled upon 
this career. It has given me so much passion 
and I’ve met the most amazing people. I am 
also a Christian and really try to live by the 
fruits of the spirit. I wasn’t always this way. 
This is the lens I see life through now, and I 
am so grateful for the change it has made in 
my life.”

WEBSITE: JENICAWILLIAMS.COM

Jenica with her family at the Kings Game

Jenica with Ashley Zepernick, Operations Manager, and Deanna Roth, REALTOR®
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Dona L. Riolo, CPA
For ideal personal and
business financial planning, 
contact us today!

(916) 771-4134

Help�g y� g�
peace of m�d.

���������������������
���������������������������������������
���

��������������������������������������������
�

�������������
��������������������
�������
�����������������������
�
�	�����������������������

��
��

��	���
��������������������
�
���
�����������������������
�
�	�����������������������

	����������������������������
�
�	����������������������

��� ��� ����������­
���������

�������­��

�������������������������������
���������

��
���	���������������������������
�������������������

����������������������������������������
��������������
	���NEED INSPECTIONS?
CALL US.
916.741.BUGS
INFO@FINLEYHOMESERVICES.COM
FINLEYHOMESERVICES.COM
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�  Custom Design
�  Simple Planning &
   Permitting Process
�  Site Visit
�  Satisfaction Guarantee
�  Full Insurance Coverage

1.800.734.7238
NonnaHomes.com

Custom ADU's MADE EASY

Get A FREE Estimate!
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T H A N K  Y O U  T O  O U R  S P O N S O R S ! 

FALLFALL 
KICK
OFF 
EVENT

What a fantastic way to say goodbye to 
summer at the Fall Kick Off Event for 
Sacramento Real Producers! It was a lively 
evening filled with fun, music, networking, 
and a great opportunity to celebrate all 
the amazing real estate agents who have 
recently been featured in the magazine.

A huge thank you to everyone who joined 
us — your energy made the event unforget-
table! We’re especially grateful to Premier 
Pools for opening their beautifully remod-
eled showroom, providing the perfect out-
door setting for our gathering. A shoutout to 
Capital Valley Termite for grilling up some 
awesome BBQ that everyone enjoyed, and to 
Premier Mortgage Resources for supplying 
custom labeled beer and wine that added a 
personal touch to the festivities.

Big thanks also to Housecat Marketing and 
Olha Melokhina for capturing all the special 
moments of the night with fantastic videos 
and photos.

Thanks again to everyone who attended — 
here’s to a successful fall season ahead!
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AGENTS - YOUR JOB
JUST GOT EASIER

We will inspect, advise, and 
educate you during the home 

inspection through our 
knowledge, highly rated 

customer service, and our 
modern reporting software.

HOME INSPECTIONS
TERMITE INSPECTIONS

PEST CONTROL

(800) 610-3457
trifectahomeservices.com
info@trifectahomeservices.com

O V E R  5 0  C O M B I N E D  Y E A R S  O F  E X P E R I E N C E

F L O O R S  &  M O R E
R O S E V I L L E

Flooring Installation, Repair, & Maintenance
Hardwood  |  Luxury Vinyl Plank  |  Laminate  |  Trim

For Professional Floor Installation Call Today!

916.617.6035
rosevillefloorinstall.com

Transform Your Listings
with Our Flooring

Expertise

Enis & Narcissa Dzapo

Lic# 1117155

#1 CHOICE OF SACRAMENTO 
JUNK REMOVAL & DEMOLITION

Refer us with confidence today!
Ivan Kravtsov, Owner | 916.471.4916 | JunkCalifornia.com

Book an Appointment Online
We Arrive Ready to Work

Full-Service - No Mess Left Behind!
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Auto • Home • Commercial • Boat • Classic Car • Condo
Events • Flood • Life • Motor Home • Renters • RV • Umbrella

Now, You Can Close Deals with Peace of Mind

Mike Colenzo

916-833-6990
michael@tdmins.com

CA License #0H05099

Call today to ensure the
best rate for your clients!

Call Darren 916-500-8188 | d.babby@mmproperties.com
DRE# 01100901

• We manage over 2,000 “doors”, including single
family, duplexes, and quadplexes. We must be doing 
something right!

• Our property managers are the Single Point of Contact 
for our owners and tenants, eliminating the need to 
speak to di­erent sta­ members for di­erent situations! 
This means accountability!

• All our property managers are licensed and experts
on current California laws and regulations in the
rental marketplace. This means we guide and protect 
our owners!

• We pay $500 for an owner referral who becomes a M&M 
property management client.

TOP RANKED
Residential Property Management
Company in the Sacramento Region
Your one-stop shop for all your property management needs.

�������������������������������������
Let's Seal the Deal!

��
�����
	�����������������������������
��������������������������

Chris Abar

�������������������������������������������������������
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contact me!

WET PAINT COMPANY
the smooth coat to a smooth sale.

Rick Orbea
WetPaintCompany@Comcast.Net  |  916.439.2049

© 2021 The Northwestern Mutual Life Insurance Company. All rights reserved. 720 East Wisconsin Avenue, Milwaukee, Wisconsin 53202-4797 - (414) 271-1444.
Northwestern Mutual is the marketing name for The Northwestern Mutual Life Insurance Company (NM) (life and disability Insurance, annuities, and life insurance with long-term care bene�ts) and its 
subsidiaries, including Northwestern Long Term Care Insurance Company (NLTC) (long-term care insurance), Northwestern Mutual Investment Services, LLC (NMIS) (investment brokerage services), a 
registered investment adviser, broker-dealer, and member of FINRA and SIPC, and Northwestern Mutual Wealth Management Company® (NMWMC) (investment advisory and trust services), a federal 
savings bank. NM and its subsidiaries are in Milwaukee, WI.
Jacob LaFond is an Insurance Agent of NM and NLTC. Investment brokerage services provided as a Registered Representative of NMIS. Investment advisory services provided as an Advisor of NMWMC.
The products and services referenced are o�ered and sold only by appropriately appointed and licensed entities and �nancial advisors and representatives. Financial advisors and representatives and their 
sta� might not represent all entities shown or provide all the products or services discussed on this website. Not all products and services are available in all states. Not all Northwestern Mutual 
representatives are advisors. Only those representatives with "Advisor" in their title or who otherwise disclose their status as an advisor of NMWMC are credentialed as NMWMC representatives to provide 
investment advisory services.
Depending on the products and/or services being recommended or considered, refer to the appropriate disclosure brochure for important information on the Northwestern Mutual Wealth Management 
Company, its services, fees and con�icts of interest before investing. To obtain a copy of one or more of these brochures, contact your representative.
Jacob LaFond is primarily licensed in CA and may be licensed in other states.

Reduce Investing Fears, Using Asset Allocation
What is it Asset Allocation: All investments carry some level of risk, asset allocation 

spreads your investments across various asset classes. This means, you won’t have all 
top performers all the time, but you also wont have all the worst performers either! This 

cuts down on some of the emotions people feel when the markets go up and down.
 Three steps to get started: 

• Define your goals (Purpose of the investment)
• How much time (Time Horizon)

• Define tolerance for risk
 Over time these needs will change.

Consult with an advisor on a regular basis!

Jake M. LaFond Financial Advisor
CA License: #0H39908
916-218-4406 • jakelafond.nm.com
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BARRY
IMPROVING LIVES WITH REAL ESTATE

BARRY
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io For Barry Mathis, property management isn’t 

just about overseeing assets — it’s about forging 
lasting relationships, protecting investments, and 
“Improving lives one property at a time.” As the 
Broker-Owner of Expert Property Management, 
Barry brings a unique, agent-centric approach to 
the table, ensuring that both property owners and 
their agents reap the benefits of his expertise.

“Real Estate is more than just completing trans-
actions; it’s about people and the story of their 
lives,” Barry reflects. With 24 years in the industry, 
Barry’s journey has been anything but ordinary. His 
first mentor was a top performer, Brent Gove, who 
challenged him to excel.

“Brent encouraged me to buy a new car,” Barry 
recalls with a smile. “He told me, ‘You don’t have 
enough debt — you need a reason to work.’ I had 
to push harder to sell more than the average agent, 
just to pay for my new Tahoe. Of course, being 
willing to do what others will not do serves me well 
in property management.”

Before real estate, Barry’s life was a tapestry of 
constant change. Growing up, he never attended 
the same school twice in one year, a result of his 
family’s frequent moves. After testing out of high 
school, he joined the Navy at 17, where he repaired 
and calibrated electronics. “That sense of insta-
bility, constantly moving, made owning a home so 
important to me later,” he acknowledges.

After the Navy, Barry worked at Hewlett-Packard, 
but as soon as he got a taste for real estate, he dove 
in headfirst, building teams, owning brokerages, 
and flipping properties. His passion for the industry 
led him to start his first property management com-
pany during the 2007 financial downturn. “A client 
asked me to manage his 8-plex in a rough part of 
town,” he says. “It was more work than I expected, 
but it snowballed into a real company”

Barry grew that company to 300 doors before 
selling it a few years later. But the lessons learned 
were invaluable. “I realized that too many property 
management companies were just order-takers,” he 
explains. “They handled the basics but didn’t offer 
the strategic support property owners and agents 
needed to thrive.”

In 2022, the market shifted again, leading him to 
launch Expert Property Management. This time, his 
focus was clear: to create a Property Management 
company that truly partners with agents and 

owners. “My experience as an agent 
showed me the importance of pro-
tecting the agent-client relationship,” 
he emphasizes. “We offer generous 
referral fees and ensure that when 
the property is ready to sell, it goes 
back to the original agent. After all, 
they’re grooming that client for a 
lifetime relationship involving many 
transactions.”

At the heart of Expert Property 
Management is Barry’s commit-
ment to acting as a protective layer 
between property owners and ten-
ants. “The best thing I do for you is 
that I’m not you,” he says candidly. 
In a state like California, with some 

and Expert Property 
Management

MATHIS
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of the strictest tenant protection laws in the country, this 
buffer is invaluable. “We handle the tough conversations, 
enforce policies, and ensure compliance with complex land-
lord-tenant laws,” Barry explains. “Tenants often do not even 
try to get away with as much because they know, we know 
the laws, processes, and best practices inside and out.”

Barry’s meticulous tenant screening process further safe-
guards investments. “Tenant screening is the most critical 
thing we do,” he states. “We dive deep — verifying employ-
ment, analyzing financial stability, and even detecting fraud. 
It’s not just about filling a vacancy; it’s about finding tenants 
who will treat the property like their own.”

This dedication to quality extends to keeping tenants happy 
and in place for the long term. “The biggest landlord expense 
is turnover, so we show our tenants respect and keep them 
happy,” he explains. “If you take the time to make the 
property present well, you’ll attract tenants who treat the 
property like owners.”

Beyond real estate, Barry cherishes his family and faith. He 
and his wife love taking quick trips to inspiring locations, 
like Napa or the Coast. “We enjoy the simple things — good 
food, beautiful scenery, and good company,” he shares. Their 
two sons are forging impressive paths as well: Gary is an 
accountant specializing in subsidized housing, and Andrew 
is studying theology at Princeton. “I’m incredibly proud of 
them,” Barry beams. “They’ve found their passions and are 
pursuing them wholeheartedly.”

For Barry, success is simple yet profound. “It’s about finding 
your purpose and moving toward it a little bit every day,” he 
muses. I’m passionate about real estate in all its forms. The 
clients we work with are no longer stressed out, they’re enjoy-
ing their investments and loving their lives, and I am too.”

With a focus on building relationships and enhancing 
lives, Barry and Expert Property Management is setting a 
new standard in property management. His agent-centric 
approach ensures that everyone — owners, tenants, and 
agents — benefits from his expertise and dedication.

If you’re ready to partner with a property management  
company that values your relationships as much as you 
do, reach out to Barry at Expert Property Management. 
Sometimes, navigating the complexities of real estate 
requires a steady hand and a heart to serve. Contact  
Barry at Barry@BrokerBarry.com or call 916-225-7777.

TENANT 
SCREENING 
IS THE MOST 
CRITICAL 
THING WE DO. 
We dive deep 
— verifying 
employment, 
analyzing 
financial stability, 
and even 
detecting fraud.
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We're an integral partner helping facilitate the 
ever-changing complexities of real estate. With extensive 
knowledge and continued education, we ensure your file 

is complete and compliant.    

Mercedes Natad
P R E S I D E N T  &  O W N E R

916.402.4486
MercedesTheTC.com

Over 20 Years of Quality Experience

SCAN HERE
FOR MY TIPS
TO HELP YOU

SUCCEED!

STREAMLINING YOUR SUCCESS
ONE TRANSACTION AT A TIME

Make A Difference
IN THE LIFE OF A LOCAL FOSTER CHILD, AT-RISK YOUTH, OR STRUGGLING FAMILY

VOLUNTEER TODAY!
Learn more at casaplacer.org  |  530-887-1006

Justin Mendonca
NMLS 102332

Mobile 916-316-7026
justin.mendonca@pointequity.com

925 Highland Pointe Dr.
Ste 330 | Roseville

Fast and accurate Pre-Approvals, available evenings and weekends.

Efficient
Transparent 
Close on Time
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Let Us Help You 
TAKE BACK YOUR TIME

916-536-7871

We Take Just About Everything!
Furniture Removal
Appliance Removal
Foreclosure Cleanouts
Television Disposal & Recycling

www.Junk-King.com

Watch our
TV Spot

1,500+

Time is Money. We’ll Save You Both.

Justin does the policy 
searching that fits your 
budget and needs from 
Auto to Life Insurance 
and everything in between.

America’s Highest-Rated Insurance Provider

951.965.4651
justin.turner@goosehead.com
1035 Sutton Way | Suite B | Grass Valley GET YOUR QUOTE TODAY!

FREE $500 Gift Certificates for Your Clients
Realtors, boost client satisfaction by giving them a FREE $500 to The Flooring Station.

Scan the QR Code
to get signed up

T H R E E  S H O W R O O M S

SERVICES
• HOME INSPECTIONS

• TERMITE INSPECTIONS

• TERMITE TREATMENTS 

    & DRY ROT REPAIRS

• RODENT EXCLUSIONS

• GENERAL PEST CONTROL

• POOL/SPA INSPECTIONS

• SEWER LATERAL INSPECTIONS

• MOLD TESTING

• THERMAL IMAGING

(800) 474-3540  |  WWW.CALPROGROUP.COM

4.9 stars | 1,500 reviews
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While I can hardly believe my second term as PCAR 
President will come to an end in a few short weeks, I am 
proud to look back on this year and the successes we 
achieved in protecting private property rights across Placer 
County, and our region as a whole. In summation, 2024 was 
a year of adapting. As the market continued to right itself 
from 4+ years of uncertainty, our members utilized PCAR 
resources to stay on top of these shifts — they made new 
connections and strengthened old ones through our monthly 
networking events, kept themselves informed through PCAR 
education opportunities and continued to pour into their 
communities through coordinated fundraising and volunteer 
efforts. The market kept us all on our toes, but we adapted, 
and continued to demonstrate our immense worth and value 
in the home buying/selling process.

All of that to say, because we have pushed through and done 
the work over the last year, we have a very optimistic 2025 
forecasted, including;
•	 Home prices to increase by almost 5%.
•	 Inventory to be on the rise.
•	 Interest rates to lower throughout the year.

And best yet — our forecasters are telling us that they do 
not expect to see a seasonal slump in the market for Q4 of 
this year.

With the market trending in the right direction, it will be 
more important than ever that our association continues to 
lead the charge in fighting legislation that could hurt home-
ownership across the state, including bills that deal with rent 
control and point of sale requirements. We are committed 
to working with our local elected officials to protect private 
property rights and, with 13% of deals in California canceling 
in 2024 due to the inability to procure affordable insurance, 
we have our work cut out for us. But we are not alone, and 
our strength in numbers is growing every day through the 
REALTOR® ACTION FUND, with 46,648 contributors 
statewide, I know that we can, and will, continue to garner 
successes as we enter a renewed legislative process in 2025.

As we close out the year, I am encouraged by the great 
successes that PCAR achieved in 2024 and look forward to 
continuing the important work of protecting homeownership 
and private property rights throughout our region in the 
coming year. We have come so far, but there is still so much 
to be done! In closing, I wish you all a safe and wonderful 
holiday season, and I thank you for entrusting PCAR to serve 
as your voice for the real estate industry in Placer County.

Cheers!
Ashley Haney
2024 PCAR President

2024: 
A YEAR IN REVIEW 
         WITH PCAR

By Ashley Haney, 2024 PCAR President

pcar update
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916.502.7092
amazingspacesprofessionalorganizers.com

• We Pack
• We Declutter
• We Downsize
• We Unpack
• We Organize

So Your Clients
Don't Have To!�
Do your clients need help?  
Offer my services to your clients to 
get their house to market sooner!

We aim to make the listing, 
selling and moving experience 
stress free for your clients! 

Concierge Moving Services - From Packing to Organizing/Setup

Scan here to see what
our clients have to say!

FOR A BESPOKE MOVING EXPERIENCE

Serving the Greater Sacramento Region
     @homemethodco  •  916.234.3975 Referral Bonuses Paid

ChucksSeptic.com

Our Technicians Are Standing By.
Call Now! 888-8-CHUCKS (824-8257) 

Septic Inspections of Rural Properties.
Pumping, Inspections, and Repairs. 

Septic Inspections of Rural Properties.
Pumping, Inspections, and Repairs. 

Placer, Sacramento, & el Dorado Counties.

Trusted Since 1968.

facebook.com/mitsnorcal

mitsnorcal.com



Sacramento Real Producers • 5756 • December 2024 @realproducers realproducersmag.com

(916)349-1119
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Investing:
Self-service
is no 
service

Linda Sobon
Financial Advisor

(916) 673-6549
linda.sobon@edwardjones.com

2360 E Bidwell Ste, Suite 102
Folsom, CA 95630

Member SIPC

Cristi Rodda
916.428.4520
crodda@farmersagent.com
We Are Farmers

M A K I N G  S E N S E  O F  Y O U R
I N S U R A N C E  N E E D S

I am proud to serve the
Greater Sacramento area
as your local Farmers® agent.
I work to ensure that each
of my clients are educated
on your specific
coverage options.

CA Producer LIC 0E49486

PRINT IS STILL ALIVE. 

Celebrating two decades of print 
excellence, now 800 niche 

magazines strong (and counting).

Longs Trash Hauling
(916) 206-7072 | longstrashhauling.com

We haul appliances, furniture, trees,
electronics, garbage, mattresses, and more...

Follow us on Facebook

HERE FOR YOUR TRASH HAULING AND 
DUMPSTER RENTAL NEEDS

916 .205 .3745
wolffconstruction.com

VIEW SOME OF OUR PROJECTS!
      @wolffconstruction       @wolff construction

Photo by Nicole Dianne Photography

LICENSED & INSURED  //  CSLB LICENSE 1056036

Built with Integrity.

Specializing in residential
makeovers from kitchens to

bathrooms and additions, we can
turn your dreams into reality.
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JI
M

THE IMPORTANCE 
OF HONESTY & 
GIVING BACK

By Nick Ingrisani
Photos and Cover Photo by Sarah Nelson Photography

cover story

Jim grew up in Southern 
California and was raised in 
the Redlands outside of Los 
Angeles. After high school, 
he decided to enter the 
workforce directly. At 18 years 
old he met his future wife 
Dawna and they got married 
three years later in 1982. 
They will celebrate their 43rd 
anniversary in May.

After working in construction 
and then sales for an auto parts 
warehouse, Jim decided to get 
his real estate license in 1987. Six 
years later, Jim and Dawna began 
working together in real estate and 
have been ever since; she manages 
the paperwork and Jim has the fun 
job of showing houses and negoti-
ating contracts.

“My sales background gave me the 
confidence. I have tenacity, and 
thick skin, so to say, also following 
up, and being organized. You can’t 
wait for things to happen — 
you have to make things happen.” 

Most of their business comes from 
past clients and referrals, focusing 
on single-family homes, custom 
home lots, and investment proper-
ties. They specialize in the greater 
Granite Bay/Roseville area. One 
of the core tenets of their lives and 
approach to real estate is being 
honest and doing good by others. 
From there, everything else falls 
into place. J
IMLANE

MY SALES 
BACKGROUND 
GAVE ME THE 

CONFIDENCE.  YOU 
CAN’T WAIT FOR 

THINGS TO HAPPEN 
— YOU HAVE TO 

MAKE THINGS 
HAPPEN.
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“You have to be what you present your-
self to be beneath the layers, otherwise 
people see right through you. You have 
to be honest and really care about 
people. I have it built into my system 
that I want to help people. This is my 
passion vs. just doing this to try to 
make money.” 

Outside of real estate, Jim is focused 
on giving back to the local commu-
nity. He is a current member and past 
president of the Granite Bay Rotary 
Club, an international service orga-
nization that raises money and gives 
back to the local community. Their 
projects include feeding the homeless, 
delivering Christmas food baskets and 
gifts to deserving families, providing 
scholarships for schools, and putting 
on the annual Granite Bay Easter Egg 
hunt for the Granite Bay Community.

They are also members of Granite Bay 
Bayside Church. Jim has served on 
the Men’s Ministry team and has gone 
on the Mexicali Outreach trip multi-
ple times with his two sons. The trip 
brings hundreds of teenagers and adults 
together to do volunteer work in impov-
erished areas of Mexico. For example, 
Jim led a construction team that built 
small houses for homeless families.

“We’ve done well and feel very blessed 
and fortunate so we like to give back 
somehow. It sets a good example for 
my kids too. We’re in an affluent area 
and they went to school with wealthy 
kids, so giving back helps keep every-
body grounded. You have to work 
hard for what you have. You don’t 
treat people poorly because they make 
less than you — people are people.” 

In his spare time, Jim loves to play 
sports. His favorite is Racketball, 
playing twice a week at
Johnson Ranch Racquet Club. 
Another passion is softball, playing in 
the city recreation league
with his son Adam. And if he has 
time, he also plays in the over-60 
league in Sacramento.

Jim and Dawna are proud of their 
two sons, Jason and Adam. Jason 
went to Granite Bay High School, 
played water polo, was on the 
swim team, and received his Eagle 
Scout Award through Boy Scout 
Troop 121 in Granite Bay. After he 
graduated, he came back to coach 
both the water polo and the swim 
teams. Jason went to Oregon 
College of Oriental Medicine to 
become an Acupuncturist. He has an 
Acupuncture clinic in Roseville and 
focuses on pain relief and improved 
sports performance. 

YOU HAVE TO BE 
WHAT YOU PRESENT 

YOURSELF TO BE 
BENEATH THE 

LAYERS,  OTHERWISE 
PEOPLE SEE RIGHT 

THROUGH YOU. YOU 
HAVE TO BE HONEST 

AND REALLY CARE 
ABOUT PEOPLE.
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Adam is married to Ashley, and 
has a beautiful two-year-old, 
Amelia. They call her Mila. 
She is named after her Great 
Grandmother, Dawna’s mother, 
Amelia. They call her Grandma 
Mel. Adam is the Manager of 
Operations for a fingerprinting 
software company and Ashley 
is a Charter School Assistant 
Principal. They first met in 
Junior High at Cavitt School in 
Granite Bay and have been mar-
ried for 10 years. Adam was in 
the Emerald Brigade Marching 
Band at Granite Bay High School 
and received his Eagle Scout 
Award through Boy Scout Troop 
121 in Granite Bay.

YOU HAVE TO 
WORK HARD FOR 
WHAT YOU HAVE. 
YOU DON’T TREAT 

PEOPLE POORLY 
BECAUSE THEY 

MAKE LESS THAN 
YOU — PEOPLE ARE 

PEOPLE.

CUSTOM HOMES

ADDITIONS &
REMODELS

IN-LAW UNITS

From Concept to
Creation, We’re with You!

Your buyers need plans before they
can build, call us for a FREE phone

consultation today. 

735 Sunrise Ave | Suite 106 | Roseville
www.Greyscaleinc.com

greyscale.architecture
916.384.0595
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(916) 757-6001
sutterwealthmanagement.com

mnadeau@sutterwm.com
3500 Douglas Blvd #150, Roseville

Matthew Nadeau, CFP®, CIMA®, MBA
Partner – Wealth Advisor

Are taxes on capital gains holding 
your clients back from selling?

Are your clients tired of the hassles 
of property management?
Let us help you with our tax 
deferral solutions for the sale 
of investment/rental properties.

Securities o�ered through Kingswood Capital Partners LLC member FINRA/SIPC.

“

”

Cailey and Jamie are terrrific! 
They guided me through the 
whole process. We ended up 
offering on 4 homes before 

finalizing on an amazing home. 
So their patience and availability 
at any time were crucial. Also, as 
a current military member, she 

worked really hard to make sure 
I got the best rate. She also 

volunteers with local veteran 
groups. Thank you!

-HAPPY HOMEOWNER

BROCHURES
BUSINESS CARDS
SIDEWALK SIGNS

Start Your Custom Order Today!
530.409.1140  |  Cindy.Cogil@TrueColorLitho.com

PROMOTIONAL
MATERIALS
That Drive

Interest & Close
Deals

PROMOTIONAL
MATERIALS

TRUECOLORLITHO.COM

Paul Mesa Handyman Services
license # 112191

Turning
'For Sale'

into

'Sold'
with Every

Repair!
Major & Minor Repairs

Electrical
Safety Enhancements
Maintenance & more!

Call to perfect your
property today!

Paul Mesa
916.301.3922

PaulMesa332@gmail.com
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55 Years of Excellence!

Moving Supplies // Storage // Specialty Moving
Local, Long Distance, and International Moves

MOVE
WITH MEE:
Your Journey to a Seamless Move!

Call us for a free quote!
(800) 350-0065 // (916) 635-8262 // meemoving.com
Veteran Family Owned and Operated

SEE HOW HUNT’S ELECTRICAL CAN
POWER YOUR SALES AND LISTINGS 

Request
A Quote

(916) 237-7308

Electrical Installation
& Repair

Lighting Installation
and Repair

Safety Inspections

Matthew Cole

West Shore Mortgage is a DBA of Capitol City Real Estate
This is not a commitment to make a loan. Loans are subject to borrower qualifications, including income, property evaluation and final credit approval. Approvals are subject to 

underwriting guidelines, interest rates, and program guidelines, and are subject to change without notice based on applicant’s eligibility and market conditions. United Wholesale 
Lending is an Equal Opportunity Lender and an Equal Housing Lender. NMLS 253083

“Despite the two challenging obstacles we were faced with our credit, 

Matthews unwavering commitment and belief in our ability to overcome 

those hurdles truly impressed us!” -Joseph and Stacy C., Buyers (2023)

NMLS: #633188

Top 1% Purchase Mortgage Loan Originator

Wholesale mortgage broker with internet rates and extremely fast 
turn times. We do the pre-approval right so there is no mistakes!

530-682-4092
matthew.cole@westshoremtg.com
ilendsac.com

DID YOU KNOW 
If you’re self employed and write off most of your 

income we can still look at “outside the box” options 

to qualify you or your buyer. Call me to learn how.



Everything will be taken care of, from the top to the bottom of each room, we will dust, 
vacuum, wipe, scrub, sweep, mop, polish and make everything look like it was brand new. We 

know how pernickety house hunters can be when they are looking for their next home.

SPECIALIZING IN BOTH COMMERCIAL 
AND RESIDENTIAL CLEANING FOR
MOVE-IN ANDMOVE-OUT CLEANS, 
DEEP CLEANS, GENERAL CLEANING, 
AND RECURRING MAINTENANCE. (916) 410-4740 • meticulositycleaning.com

Our Disinfection
fogging kills

influenza, as well as
99.9% of all other

microorganisms for
up to 60 days!

(916) 410-4740 • meticulositycleaning.com


