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Experience Magic
on the Water

Join Us for
Endless Adventures  

with an extra $500 off 
when you mention 
REAL PRODUCERS 

at sign-up.

"I boat more than my 
friends who 'own' and 
need to take the extra 
time to clean and/or 

re-trailer and 
transport their boats 
every time they go 

out." 

—Gabriel Santiago,
member on the 
Freedom Plan

Freedom Boat Club of Hampton Roads

200 Old Marina Lane, Newport News VA 23602
(757) 302-8111 | freedomboatclub.com

SEE YOU at 
Deep Creek Landing

Put your name in front of your clients
for the rest of their lives.

Engrave with your name, 
number, logo, and snazzy tagline.

Russell Wimbrough
757-714-7207

www.aforevergift.com

Closing Gifts That Deliver
LONG-TERM BRANDING

Top-quality products that last forever, 
are used and loved daily, and are sure 

to impress. 

◊ Bulk discounts
◊ 100% tax write-off
◊ Ships direct

◊ Bulk discounts
◊ 100% tax write-off
◊ Ships direct
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

BLINDS/SHADES/

SHUTTERS/DRAPES

Budget Blinds of 

Hampton Roads

(757) 250-2968
budgetblinds.com/
williamsburg

BOAT CLUB

Freedom Boat Club

(757) 615-3783
freedomhamptonroads.com

BUILDER

Chesapeake Homes

Nicole Maggio-Deaton

(757) 448-3742
ChesHomes.com

CLOSING GIFTS

Cutco Closing Gifts —

Russell Wimbrough

(757) 714-7207
AForeverGift.com

Purpose Design Co. LLC

(804) 592-6589
purposedesign 
company.com

EVENT PLANNER

Imperial Etiquette

Misty Bailey

(757) 897-1283
Imperialetiquette.com

GENERAL CONTRACTOR/

CONSTRUCTION/

REMODELS

Cubas LLC

(757) 837-8145
Cubasgc.com

HOME INSPECTION

Creekview Home 

Inspections

(757) 902-5008
creekviewinspections.com

Safe House Property 

Inspections

Austin McCrory

(757) 418-0944
SafeHouseProperty
Inspections.com

HOME STAGING

Impressive Home Staging

(757) 803-3877
ImpressiveHome 
Staging.com

Staged 2 Sell

(757) 344-5322
Www.staged2sell 
virginia.com

HOME WARRANTY

ACHOSA Home 

Warranty, LLC

Tina Carneal & 

Maddie Podish

(757) 291-4398
achosahw.com

INSURANCE

Devon Garrett — Acorn 

Insurance Group

(757) 732-0971

MORTGAGE

Ben Temple — OVM 

Financial Team

(757) 513-0904
bentemple.annie-mac.com

Jennifer Roberts — Fulton 

Mortgage Company

(757) 223-4345
fultonbank.com/
Personal/Mortgages/
Mortgage-Loan-Officer/
Jennifer-Roberts

Veterans United Home 

Loans of Hampton Roads

Aaron Giarrana

(757) 636-1171
hamptonroads.veterans 
united.com/

MOVING SERVICES

Off Load Moving

(757) 749-7212
offloadmoving.com

NOTARY/CLOSING 

SERVICES

Five Star Notary

(903) 952-1479
www.fivestarnotaryllc.com

PHOTOGRAPHER

Fowler Studios

Susan Fowler

(678) 634-4650
Fowlerstudios.net

PHOTOGRAPHY & 

VIDEOGRAPHY

Murawski Photography, LLC

Mason Murawski

(757) 504-6461
www.murawskiphoto.com/

The Lens House

Carrie Spencer

(757) 870-4912
thelenshouse.net

PHOTOGRAPHY/ 

BRANDING

Rachel Saddlemire 

Photography

(336) 970-1386
www.rachelsaddlemire.com

REAL ESTATE 

PHOTOGRAPHY / 

VIDEOGRAPHY

Lighthouse Visuals

(504) 451-0002
LightHouseVisuals.com/tag/
Richmond

Lighthouse Visuals

(252) 531-3024
LightHouseVisuals.com

TITLE & ESCROW

First Virginia Title 

and Escrow, LLC

(757) 221-0885

True North Title

(757) 963-5223
TrueNorthTitle.com

28
Leader 

Spotlight: 
Eric 

Rutherford

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real 
Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended 
by The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these 
companies. NOTE: When community events take place, photographers may be present to take photos for that event and they may be used in this publication.

If you are interested in contributing or nominating real estate agents, affiliates, brokers, owners or even 
yourself for stories, please email us at joni@realproducersmag.com.

C O N T E N TS
TABLE OF 

06
Meet the 

Team

18
Partner 

Spotlight: 
Rafael 
Cubas

08
Cover 
Story: 
Raul 

Mendez

14
Featured 

Agent: 
Lakisha 
Brown

22
Sparkle 
& Shine: 

Celebrating 
Top  

Agents



Peninsula Real Producers • 76 • December 2024 @realproducers realproducersmag.com

(757) 963-5223 | TrueNorthTitle.com

Chosen first as your local settlement 
company, we're approved to close 
Cash2Keys transactions in Virginia!

True North Title is so excited to introduce Title 
Toolbox, your new secret weapon for real estate 
data and analytics. This tool puts a gold mine of 
data at your fingertips, all in one platform!

• Search specific groups of properties
• Create a farm based on various criteria
• Print detailed property profiles
• Access premier data like life events and 

contact info

Agents connected with Real Producers may receive FREE access from True North Title!

Deck the Halls with Data: 
Discover the Magic of Title Toolbox!

(678) 634-4650  |   susan@fowlerstudios.net

fowlerstudios.net

Dan Clark
Writer 

757-206-4144

dan@danclark.realtor

M E E T  T H E  P E N I N S U L A  R E A L  P R O D U C E R S  T E A M

Jacki Donaldson 
Managing Editor 

jacki.donaldson@n2co.com 

352-332-5171

Dave Bowling 
Co-Publisher

dave.bowling@n2co.com

757-450-2899

Joni Giordano-
Bowling 

Co-Publisher 
joni@realproducersmag.com 

757-348-7809

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at joni@realproducersmag.com

Cover photo by Mason Murawski, Mason Murawski Photography

Maddie Podish
Writer &  

Social Media Coordinator
msparks7382@gmail.com

757-634-8998

Susan Fowler
Photographer

susan@fowlerstudios.net

678-634-4650

Mason Murawski
Photographer

murawski.photography@gmail.com

757-504-6461

Charles Townsend
Photographer/Videographer

charlestownsendvideo@gmail.com 

757-559-4745

Misty Bailey
Connections Coordinator & 

Events Planner
misty@imperialetiquette.com 

757-897-1283

Rachel Saddlemire
Photographer 

rachelthephotog42@gmail.com 

336-970-1386

Dan Steele 
Writer 

dan.steele28@gmail.com

757-667-1556
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A linchpin of Raul’s real estate 
success is his ability to connect with 
nearly everyone and his sincere 
interest in helping them succeed. 
“I think it’s my ability to relate to a 
diverse group of people and genu-
inely look out for our clients without 
pressuring them into a sale,” Raul 
states. “I’ve built our foundation 
on being genuine with people, and I 
can tell them when I don’t feel they 
should buy something just to make 
a purchase, which is a good thing.”

Although Raul has excelled in helping 
people make one of the most import-
ant decisions of their lives, he didn’t 
initially intend to be a REALTOR, 
having entered the real estate field 
in 2015 as a way to begin investing. 
“I got into it to start investing,” he 
recalls, “but I didn’t have money. I had 
just gotten out of the Air Force and 
was starting from zero basically. 
I thought I needed a lot of money 
to invest, and I didn’t know where 
to start.” Like many who become 
interested in investment via real 
estate, Raul found a free two-hour 
workshop purported to teach people 
how to flip houses with other people’s 
money. Buoyed by what he learned 
there, he soon found himself paying 
to attend another course to learn how 
to achieve his dream. “I was sold this 
three-day workshop for $300, I think, 
and then at the workshop, they were 
upselling a $30-35,000 mastery pro-
gram,” Raul remembers. “I was trying 
to figure out how to take a loan out to 
pay for it, and then I took a step back 
and said, ‘Wait! What am I doing?’”

After identifying better, more legiti-
mate ways to accomplish his invest-
ment goals, Raul began studying, and 
within 30 days, he had earned his 
license. “I was working for a security P
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or Raul Mendez, 

helping people 

and building 

connections is 

the most fulfilling 

part of working 

in real estate, 

and this passion 

has been a driving 

force in his success, 

whether working with 

clients or colleagues. 

“That’s been the 

most fulfilling part: 

the people I’ve met 

and the relationships 

I’ve created,” he 

says. “I’ve met a lot 

of different types of 

people and formed 

strong relationships 

with them—cool 

people I can call, who 

will answer not just 

because I’m their 

REALTOR® but because 

I’m their friend.”
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company at the time because it was 
the first job offer I got after the 
military, and it was miserable,” he 
shares. “I hated it, but it gave me a 
lot of free time, which was helpful 
because I used that quiet time to 
study for my pre-licensing course.”

Now firmly established, Raul is 
able to pursue his dream of invest-
ing and has made it a cornerstone 
of his future business plans. 
“We’re developing the growth and 
scalability of the investment side 

of our business, with flips, poten-
tial new builds, and rentals, so it’s 
been very cool to see that grow 
and develop,” he reveals. “We’re 
currently working on making the 
investment side of our business 
run like a well-oiled machine at a 
higher capacity than before.”

When he isn’t helping clients or 
building his business’s future, 
Raul focuses on spending qual-
ity time with his family, working 
with his wife to homeschool their 

I’ve built our foundation on being genuine 
with people, and I can tell them when I 

don’t feel they should buy something just 
to make a purchase, which is a good thing.

Erik Sanchez, Agent Partner

Adalyeris Torres, Transaction 
Coordinator/Assistant

Jo Perez, Director of Operations
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10-year-old daughter, ferrying her to 
softball practice, and keeping up with 
their 2-year-old son. “Our son is about 
to turn 3 and is into everything: cars, 
superheroes, you name it,” Raul shares 
with a smile. Raul is also passionate 
about exercise, valuing its benefits for 

health, mental balance, and stress relief. 
“Exercise is a big thing for me,” he says. 
“Fitness has been my way to stay sane 
through all the pressures, uncertainties, 
and stress in this business. I recently ran 
a marathon, so running and weightlifting 
is my go-to way to really de-stress.”
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LakishaBrown

“Growing up, my parents told me, 

‘If you’re going to do something, do 

it wholeheartedly,’” shares Lakisha 

Brown. This advice has remained a 

guiding principle throughout her life, 

one she’s passed down to her four 

children and five grandchildren. As 

a teen mom, she paired her parents’ 

advice with a promise to lead a life 

her children would be proud of. Born 

and raised in East Orange, NJ, Lakisha 

now proudly calls Virginia home, 

having fallen in love with the strong 

sense of community the state offers.

Lakisha previously built a thriving cos-
metology business with a loyal clientele, 
including a senior agent from a local real 
estate firm. Impressed by her people skills 
and business acumen, the agent suggested 
Lakisha would make a great REALTOR® 
and introduced her to Kathleen McKone, 
Founder and Principal Broker of KW 
Allegiance, sparking her journey into real 
estate. The two were instantly drawn to 
each other, forming a lasting relation-
ship and mentorship that allowed them 
to stay connected as Lakisha launched 
her real estate career in Richmond.

Before getting her real estate 
license, Lakisha had the 
support of her husband, but 
shortly after, the couple sep-
arated, leaving her without a 
steady income and facing the 
uncertainty of a new career. 
“After that, I knew failure 
wasn’t an option,” she reflects. 
Despite the challenges, she 
was determined to succeed. As 
a seasoned agent of five years, 
Lakisha offers clear advice: “A 
lot of people don’t understand 
how much work goes into 
real estate—it’s not for the 
faint-hearted,” she says. “In 
anything we do, we get out of it 
what we put in, and real estate 
epitomizes that.” She believes 
everyone has something they 
can excel at and enjoy in 
real estate and is committed 
to helping others find it.

Fast forward to today, Lakisha 
has earned her broker’s 
license, closed nearly $49 
million, sold more than 139 
homes, and successfully 
launched a boutique stag-
ing company, Center Staged 
Home Designs. Her story is 
a powerful testament to how 
perseverance and hard work 
lead to extraordinary success, 
proving that you can achieve 
anything if you truly want it.

SHORELINE 
REALTY

Story by Maddie Podish
Photos by Susan Fowler,  
Fowler Studios

featured 
agent
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Craig Brown, Owner, FAA Drone Pilot
Licensed Home Inspector, State of Virginia
Certified Professional Inspector, InterNACHI
(757) 902-5008
creekviewinspections@gmail.com
creekviewinspections.com

• Buyer's & Pre-Listing Inspections
• Mold & Air Quality Testing
• Flexible Availability
• Same-Day Reports

Now, she’s ready for her next real 
estate venture as Principal Broker 
for Shoreline Realty, the first 
independent KW Allegiance real 
estate office unaffiliated with other 
associations. “At Shoreline, I’m so 
excited to be a part of something 
that offers a rich, diverse culture 
where we can thrive, create new 
standards, and grow without 
limitations,” she says with a smile. 
“The fact that I have the honor to 
team up with Kathleen McKone, 
who is such a trailblazer, is a 
dream come true.” This excitement 
stems from her belief that agents 
must have support, encourage-
ment, and flexibility to build a 
business that suits their unique 
styles. While different brokers will 
run each office, Lakisha proudly 
announces they will remain one big 
family with world-class train-
ing, educational opportunities, 
and many future celebrations.

Lakisha’s family remains her greatest 
motivation, and she’s not afraid to show 
her children the value of resilience. 
She cherishes time with her grandkids, 
saying, “They all have so much person-
ality and are the most precious little 
humans. I look forward to any moment 
with them where I can be still and be 
present. I love following their agenda of 
how we’re going to spend time together.”

Lakisha sees no limits to what she or 
her agents can achieve. “There will 
never be a ceiling to what I can accom-
plish,” she says, “but I will always 
follow what I’m passionate about.” 
Her definition of success is simple yet 
profound: doing something she loves 
that empowers her as a woman and a 
mother without anything ever feeling 
like a burden. For Lakisha, life is all 
about choices. “We have a choice to be 
happy in this one life we’ve been given,” 
she professes. “It’s up to us to choose 
a life filled with work we truly love.”
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Story by Dan Steele
Photos by Mason Murawski Photography

partner spotlight

Although Rafael Cubas loves 

every part of his work, the 

best part of remodeling 

a home comes when 

the customer sees the 

transformation for the 

first time. “I enjoy seeing 

the client’s satisfaction 

at the end of the project 

when they look at the 

residence, whether a new 

paint job, flooring, or remodel,” 

he shares. “I feel the most joy 

when when they step into the home or 

the facility and see the same structure but 

also a whole different home or space.”

Rafael and his team do it all: drywall, paint-
ing, finishing, and power-washing, to name 
a few, and every job they take on receives 
the same level of care and attention as the 
others, driven by Rafael’s deep faith in God 
and dedication to his customers to deliver 
top-notch workmanship and quality. “The 
work and quality in everything we do comes 
from the heart,” Rafael testifies. “We do 
everything to bless God and from there, to 
please our customers that we’ve worked 
so hard to earn to provide what they’re 
requesting.” The most important thing to 
remember, both in remodeling and real 
estate, is not to focus on the financial aspect 
of the work but, instead, on the custom-
er’s needs. “Always keep the vision, goals, 
and dreams of the client in mind,” Rafael 
recommends. “That’s what helps create 
better bridges between you and the client.”

Rafael’s work allows him to help his cli-
ents and his team achieve their dreams. 
Originally from Honduras, he and his 
father came to this country about 30 years 
ago to escape the poverty and hunger 
they faced there. He hasn’t forgotten the 
opportunities he received and wants to 
share that good fortune with others. 
“I learned to work in this trade, and ever R
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Fulton Mortgage Company has designed a mortgage program dedicated to making homeownership easy and 
affordable for medical professionals1 including Physicians, Pharmacists, Dentists, Veterinarians and Doctors of 
Podiatric Medicine (DPM). If you have a medical doctorate degree, this program may work for you.

• 100% financing2 available for loan amounts up to $1.5 Million
• 95% financing2 available for loan amounts up to $2 Million
• 90% financing2 available for loan amounts up to $3 Million
• Mortgage Insurance not required
• Up to 6% seller paid closing cost and prepaids allowed
• Gift funds are allowed from immediate family members
•  Student loan payments that are deferred for 12 months or longer are not included in the credit approval process
• Find and close on new home up to 90 days prior to start of new employment
• 30 & 15 Year Fixed Rate3 as well as Adjustable Rate4 Options (5/6, 7/6, 10/6, & 15/6)

Fulton Bank, N.A. Member FDIC. Subject to credit approval. 1Medical Doctorate degree required. Restrictions apply. 2Financing is based on the lower of either the appraised 
value (fair market value) or contract sales price. 3Monthly payment for a $250,000 15-year term mortgage at 3.582% Annual Percentage Rate (APR) would be $1,774.71. 
Monthly payment for a $250,000 30-year term mortgage at 3.582% Annual Percentage Rate (APR) would be $1,108.43. Payment does not include amounts for taxes and 
insurance and the actual payment will be greater. 4

MEDICAL PROFESSIONALS
PROGRAM

PHYSICIANS · PHARMACISTS · DENTISTS · VETERINARIANS

Jennifer Roberts

NMLS #: 1281769

757.225.4303
JeRoberts@fultonmortgagecompany.com
fultonbank.com/mortgage

since then, I’ve thought about those who 
come to this county looking for a better life, 
so I’m glad I can provide a job for them,” 
Rafael explains. “It’s the American dream; 
I’m providing jobs for them and also pro-
viding good products for the clients.”

Although his clients’ appreciation and joy 
stem from Rafael’s skill and hard work, the 
success he’s found comes first and foremost 
from his faith. “In my perspective, the suc-
cess comes from having faith in God, trusting 
in him that everything 
will be good, that He is 
our provider, putting in 
the work,” he declares. 
“Getting in there, seeing 
what’s needed, and getting 
it done—no excuses—and 
helping those in need, 
whether providing a job or 
a discount for them or just 
working with them in their 
circumstances because 
Jesus asks us to help our 
neighbors and love them.”

Rafael is grateful for his 
life and the opportunity 
to be a blessing and help 
others, and he hopes people 
remember him for his faith, 
his craft, and his ever-pres-
ent smile. He wants to be 
a reminder to everyone 
that one can come from 
somewhere tough and still 
live the American dream.

When he isn’t helping 
clients achieve their 
dreams and living his faith, 
Rafael loves to spend time 
with his family, whether 
going to church together, 
camping, or support-
ing his son. “We attend 
a lot of events for him 

and encourage him to continue his dream of 
becoming a professional soccer player,” Rafael 
proudly reveals. “He’s going to Madrid for Real 
Madrid Foundation Soccer Camps, so hope-
fully something good comes out of that.”

Rafael Cubas

CUBAS

757-769-3961

757-837-8145

www.CUBASLLC.COM
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Peninsula Real  Producers Fal l  Event Recap

Top Agents, Great Connections: 

Photos by Rachel Saddlemire, Rachel Saddlemire Photography

sparkle & shine

Riverwalk Restaurant in Yorktown 
set the perfect stage for this fall’s 
Peninsula Real Producers event, 
where nearly 100 of the top-per-
forming agents in the Peninsula 
market gathered for an unforgetta-
ble evening. Lively conversations 
filled the room, and, as always, our 
invaluable vetted preferred partners 
were there to make the evening 
exceptional. Thanks to these dedi-
cated businesses, nearly everything 
Real Producers does to support top 
REALTORS®, agents, and brokers 
comes at no cost. These top-tier 
partners—handpicked and highly 
recommended by the best in the 
business—are the backbone of our 
community. So, when you encounter 
them, remember to share your grati-
tude and confidently refer clients 

their way, knowing they provide noth-
ing but the highest quality of service.

The Real Producers team extends a 
heartfelt thank you to all the brokerages 
that came out to celebrate the peers 
we recently spotlighted. Our events 
thrive on this community’s unique 
“collaboration over competition” spirit, 
and we’re grateful for the integrity 
and mutual support you bring to these 
gatherings. It was also a pleasure to 
welcome some of you for the very first 
time, and our team looks forward to 
getting to know you better in the future.

Next month, we’ll unveil a new Top 
300 list, featuring familiar faces 
alongside new ones. Some agents 
will join the ranks for the first time, 
others will be returning, and a few 

will secure their spots for another 
consecutive year. As we look ahead 
to our next event in March—a 
festive “Toast to the Top”—we’ll 
be raising our glasses to those 
achieving Top 300 status for 2025.

Here’s to finishing 2024 strong and wel-
coming the new year with even more 
accomplishments together. Cheers!
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BOOK YOUR
SESSION NOW

murawskiphoto.com • 757.504.6461 • @murawskiphoto

$49.00 Termite & Moisture Inspection When Scheduled With a Home Inspection
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REAL ESTATE/WDI INSPECTIONS • TERMITE INSPECTIONS & TREATMENT
SEASONAL PEST CONTROL • MOSQUITO & VECTOR CONTROL

RODENT CONTROL & EXTERMINATION • REPAIR SERVICES

������������������������ ���� �

PRINT IS STILL ALIVE. 

Celebrating two decades of print 
excellence, now 800 niche 

magazines strong (and counting).

What kind of lasting impression are 
you leaving with your clients on 

closing day?

(804) 592-6589
purposedesigncompany.com/businesspartners 

Custom closing gifts to celebrate your 
clients — and have them talk about your 

business for years to come.

B U S I N E S S  P A R T N E R S
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Story by Dan Steele
Photos by Rachel Saddlemire, 
Rachel Saddlemire Photography

featured REALTOR®

An unforeseen misfortune or change 

can sometimes lead to a better 

outcome than anticipated. Eric 

Rutherford recalls such a scenario his 

first-time homebuyers experienced. 

“The night before the closing date, 

the property’s water heater burst 

and caused significant damage,” 

Eric recounts. “Although the buyer 

was understandably disappointed, 

a better property in the same 

neighborhood became available the 

next day. This new home offered a 

better location and condition. The 

buyer purchased this improved 

property and was thrilled with the 

outcome, making the initial setback a 

positive and rewarding experience.”

Oddly enough, the situation was a 
metaphor for how Eric began his 
real estate career. Initially intend-
ing to attend law school after he 
graduated from Hampden-Sydney 
College in 2011, life took him along 
a different path, one he has never 
regretted. “In 2012, I decided to 
explore a different path and started 
my career in real estate,” Eric 
explains. “This transition allowed 
me to leverage my analytical skills 
and passion for helping others in 
a new way. I quickly found that 
real estate perfectly fits my career 
aspirations and personal interests.”

Looking back, he notes that his sud-
den shift into real estate was not that 
surprising, given his numerous fam-
ily connections within the industry. 
“Growing up, I was surrounded by 
family members who were involved 
in real estate, which sparked my 
interest and gave me a firsthand look 
at the opportunities and challenges 
of the field,” Eric shares. “I saw the 

potential for success in real estate, 
especially for those who are dedi-
cated, persistent, and hardworking. 
This background and my ambition and 
drive led me to pursue a career where 
I could build on those family experi-
ences and make a meaningful impact.”

Starting with a local RE/MAX-affiliated 
team, the experience he gained was 
invaluable, and he was impressed with 
the support and resources RE/MAX 
offered; he has stayed connected with 
them ever since. “Over time, I found that 
RE/MAX’s reputation for excellence, 
strong network, and innovative tools per-
fectly aligned with my professional goals 
and values,” Eric expounds. “As a result, 
I chose to continue my affiliation with 
RE/MAX, as it provides the platform and 
support I need to best serve my clients 
and achieve my career objectives.”

Passionate about continually learning 
and adapting to the ever-changing real 
estate market, Eric has seen firsthand 
during his 13 years in real estate how 
crucial staying ahead of trends and 
developments is. “Continuing educa-
tion is pivotal for my personal growth 
and for providing the best possible 
service to my clients,” he affirms. “My 
ability to adjust to market shifts has 
been key to expanding my business and 
ensuring I can always meet my clients’ 
evolving needs.” Ensuring his clients 
achieve their real estate dreams and 
goals is paramount. “The most fulfilling 
part of my work is seeing the smiles on 
clients’ faces when they achieve their 
dreams of buying, selling, or renting 
a home,” he declares. “It’s more than 
just a transaction; it’s a life-changing 
moment for them, and being part of 
that journey is incredibly reward-
ing.” “Whether helping a first-time 
buyer find a dream home, assisting a 
seller in moving on to the next chap-
ter, or guiding an owner managing a 
property as a rental, those moments 
of shared joy and accomplishment 
make all the hard work worthwhile.”
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Eric doesn’t measure his success in 
real estate by the number of houses 
he sells or the monetary figures 
but by the trust and satisfaction of 
my clients. “Receiving a referral 
from a client, family member, or 
friend is the highest compliment I 
can receive, as it signifies that I’ve 
made a positive impact and exceeded 
their expectations,” Eric declares. 
“It reflects the quality of my work, 
the relationships I’ve built, and 
the level of trust I’ve earned. To 

me, success is measured by these 
personal endorsements and the 
continued growth of my client base 
through their recommendations.”

Although Eric is tireless in passion-
ately serving his clients, he still finds 
time to enjoy life, and one can often 
find him playing a few rounds on 
the golf course with family, friends, 
and sometimes clients when he has 
the opportunity. “Golf is a great 
way to relax and unwind, and it also 

offers a wonderful opportunity to 
build relationships and connect 
with others outside of the office,” 
he illuminates. “It’s a blend of 
leisure and networking that I really 
enjoy, and it’s always rewarding 
to share that experience with 
people close to me.” Despite his 
passion for the sport, Eric prior-
itizes his family and their time 
together, ensuring they experience 
as many cherished moments as 
a family as possible. “My wife, 
Anne, is an attorney with the 
City of Hampton, and we have 
two wonderful sons, Roger and 
George,” he reveals. “As a family, 
we love exploring local museums, 
trying out new restaurants in the 
area, and making memories during 
our yearly beach trips to Pawley’s 
Island, SC. These moments of 
exploration and relaxation are 
what we cherish most as a family.”
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