WE REDUCE99% OF THE
THINGSYOUDON'T
WANT TO BE DRINKING!

PESTICIDES&
HERBICIDES

CHLORINE, CHLORAMINE,
AND DISINFECTANT
BY-PRODUCTS

PHARMACEUTICALS
OTC'S& PCP'S

INDUSTRIAL POLLUTANTS
AND CHEMICALS

VOC'S CHLORIFORM,
BENZYNE, ET) & SOC'S

HEAVY METALS -
IRON, COPPER, ET

GETBETTER BENEFITWITH
OUR WHOLE HOME, ALL-IN-ONE
LEAN WATER FILTRATION SYSTEM!

NO Maintenance or ongoing costs
NO filters to change

NO water waste .

NO salts to add.

ECO-FRIENDLY: we DON'T recycle
the toxins back down into the wa ter
tables.

> 5 S S O

n We use NO to xic chemicals in our
systems.

BUILT TO LAST for years to come.
We set it, you forget it.
Built for what’s in our LOCAL WATER

WARRANTY includes parts, labor,
and service.

n FREEWATERTESTING in our store
for as long as you own the unit so you
can be sure it is working optimally
throughout its life span.

5 S5 S O

CALL TODAY for Your FREE In-Home or In-Store CONSULTATION!
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thank you to our

EVENT SPONSORS!

SILVER HAMMER INSPECTIONS —
MATT MAXWELL & AARON BRANDT
Silver Hammer Inspections truly
lives up to its tagline: “Excellence and
Nothing Less.” Recognized for several
years as the leading inspection ser-
vice company in Northern Arizona,
Silver Hammer consistently delivers
the highest level of service and dedi-

cation to quality.

Founded nine years ago by Matt
Maxwell, Silver Hammer began

as a solo endeavor. Since then, it

has grown rapidly to become the
largest home inspection company

in Northern Arizona, with Matt’s
hands-on training and leadership
helping build a team of two addi-
tional inspectors and a business
manager, who share his commitment
to excellence. “We pride ourselves
on our service and our commitment
to excellence,” Matt emphasizes — a
value that has fueled their impressive

growth and client satisfaction.

What truly sets Silver Hammer apart
is their status as the only full-service,
one-stop shop for inspections in the
area. In addition to commercial and
residential inspections, they offer a
comprehensive suite of specialized
services, including “termite inspec-
tions, radon testing, air quality test-
ing, well inspections, water potability
testing, sewer scopes, and HUD foun-
dation certificates.” For REALTORS®,
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this means Silver Hammer simplifies
the inspection process by providing all
necessary testing in one place, saving
time and ensuring a smoother transac-

tion process.

With hundreds of five-star reviews
on platforms across the web, Silver
Hammer is the most recognized name
in home inspections throughout
Northern Arizona. Their coverage
extends through the Prescott quad
cities, Sedona, and the Verde Valley,
and they are now expanding into the
Flagstaff market. This expansion
allows even more REALTORS® to
benefit from their high-quality ser-

vices and excellent reputation.

A key feature Silver Hammer offers is
same-day, online reports that include
high-definition photos and video,
maximizing transparency and clarity.
“At Silver Hammer Inspections, our
job isn’t complete until you feel safe
and comfortable with all of your
questions and concerns answered,”
Matt shares. Communication is
paramount, and they ensure constant
contact with clients from the very
first inspection request through to
the final walkthrough. Encouraging

i

y

SILVER HAMMER

clients to walk through the property
with them at the end of each inspec-
tion, Silver Hammer ensures that
clients gain a thorough understanding
of their property and feel confident in

their buying decisions.

As alocally rooted company, Silver
Hammer Inspections is made up of
family men dedicated to their commu-
nity. They are actively involved with
both the Prescott Area Association of
REALTORS® and the Sedona Verde
Valley Association of REALTORS®, as
well as local sports teams where some

of the team members serve as coaches.

Recently, Silver Hammer launched

a TikTok channel, “Inspect-shunns,”
showcasing some of the quirky, unex-
pected finds from their inspections.
This fun addition is another way they
connect with the community, bringing

humor and personality to their brand.

For REALTORS® looking to work
with a trusted inspection partner,
Silver Hammer Inspections is a top
choice. They uphold rigorous stan-
dards with each inspection, provid-
ing honest, transparent reports and
treating every home as if it were their
own. “We strive to uphold our reputa-
tion for excellent and timely service,
high-detail inspection services, and
delivering a home inspection report
that gives clients the insights they

need to make informed decisions.”

m stewart

TITLE

STEWART TITLE — NATALIE KURZ
Stewart Title is 130 years old and one
of the largest global title insurance
companies and underwriters in the
industry. Specializing in title insur-
ance and escrow-related services for
the real estate and mortgage indus-
tries. Stewart Title strives to be the
most admired real estate services
company through their values of

trust, integrity, and teamwork.

Natalie Kurz is a seasoned pro-
fessional. As Manager and Senior
Sales Executive she works closely
with escrow staff, REALTORS®,

and clients to help ensure smooth
transactions. Natalie is a creative wiz
at marketing, business building and
assisting REALTORS® with growing
their business. Her philosophy is sim-
ple: “Be kind, operate with integrity,

and treat others with respect.”

With a global network of offices,
Stewart Title coverage is immense.
They have multiple office locations
statewide, nationally, and in 180
international markets. They are a
company for any party involved in
real estate; from direct parties like
the buyer and seller to associated par-
ties such as builders, developers, and

attorneys, they are ready to serve.

PROCLIVITY FOR CLEANLINESS

b, b

“Stewart Title provides an unmatched
safe and secure experience, complete
with a variety of digital solutions

to make every transaction process

faster, easier, and more convenient.”

Stewart Title’s Sedona office facili-
tates complex sales and purchases
for unique properties in the Sedona
and Verde Valley communities as
well as throughout the entire state
of Arizona. While local, they are
well-versed in working with clients
all over the world. Although Stewart
Title has a global reach, they are
always at the ready with profes-
sionals intimately familiar with the
intricacies of any local market, local
regulations, or details that only a

true local would know.

This is what allows Stewart Title to
stand out amongst other global title
companies. They are a global com-
pany with a commitment to handling
every transaction with a local and

personalized touch.

PROCLIVITY FOR CLEANLINESS —
TAMIE SPENCER

Tamie Spencer, owner of Proclivity
for Cleanliness, has a strong propen-

sity for cleanliness in mind, heart,

Cocly Pk

STAGING & DESIGN

and soul, and that is reflected in her
business. Proclivity for Cleanliness

is a cleaning service that values
integrity and attention to detail

while making homes beautiful on the
inside. “We use eco-friendly cleaning
methods and products. We do not just
clean the surface; we get to the grime,
water spots, and caked-on dirt.”
Tamie seeks to build relationships so
that her clients know that their needs
will be handled by only the best.

CADYBROOKE STAGING AND
DESIGN — DANAE RUBKE

Danae Rubke, owner of CadyBrooke,
is a master of evoking emotion
through the art of staging and design.
With the business named after her
two eldest daughters, CadyBrooke
Staging and Design offers a variety
of small design jobs reimagining

any space. Offering both vacant and
occupied stagings, Danae can make
any listing just that extra bit more
special. They specialize in bringing
out the creative potential of a space
rather than accepting it as is. Danae
proudly claims that sales rarely go
below the asking price when a home
is staged by CadyBrooke.
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928-378-3638

Limited

Property Management Consulting Referrals

IN NORTHERN ARIZONA

At UNLimtedRE we focus on property management only, no sales transactions!
Ask how working with UNLimited as your preferred property management
partner will help generate more deals for your business!

n/ property-specific rental analysis
for your investor clients
n/ referral fees for any referrals who

sign up for property management

any leads generated by the properties
you refer, we send back to you!

CONTACT US

y | =

F
o

928-378-3638

clientsuccess@UNLimitedreAZ.com

UNLIMITEDREAZ.COM
=

The Beneft of Partnership with a
Reputable Property Management Company

By David Weiss

Real estate agents constantly look for
ways to expand services, enhance client
satisfaction, and grow referrals. One
effective strategy is partnering with a
reputable property management comparny
that focuses only on management, not
sales. This partnership can benefit both
buy-and-sell agents and property manag-
ers, safeguarding their primary business

interests and enhancing service offerings.

Preserving Client Relationships

Real estate agents build long-term
relationships by helping clients buy or
sell properties. However, many clients
also require rental property manage-
ment, an area that may fall outside an
agent’s expertise. By referring clients
to a reputable property management
company, sales agents meet these
needs while maintaining relationships
for future sales. Since some property
managers do not engage in real estate
sales, there’s no risk of losing clients to
a competitor. This allows the agent to
stay the primary contact for transac-
tions while ensuring clients’ property

needs are managed professionally.

Enhancing Reputation and

Expanding Services

A property management partnership
allows agents to broaden their services
without taking on the complexities of
managing rentals themselves. Investors
and homeowners leasing properties
appreciate referrals to specialized man-
agement companies that handle day-
to-day operations like tenant relations,
maintenance, and rent collection. This
connection reinforces the agent’s rep-
utation as a comprehensive real estate
resource. It makes them a valuable
asset for clients interested in rental
investments, ultimately strengthening

their relationships.

Generating Referrals and

Expanding Networks

Partnerships with property manage-
ment companies can foster a robust
referral system. Property managers
often work with investors or tenants
who may eventually want to buy
homes. Since some of these compa-
nies don’t handle real estate sales,
they can refer such clients back

to the agent specializing in sales.
Meanwhile, agents who refer clients
for rental management maintain
their relationships, knowing their
clients will be professionally man-
aged and returned for future transac-
tions. This reciprocal referral system
benefits both parties, helping them

expand their client bases.

Focusing on Core Competencies
Property management involves
understanding tenant laws, handling
maintenance and rent collection, and
resolving disputes. These tasks can
be overwhelming or foreign to agents
whose primary focus is buying and
selling homes. By partnering with

a property management company,
agents can concentrate on their core
business, allowing both professionals
to excel in their specialties. This divi-
sion of labor ensures clients receive
top-notch service, with property
managers handling rentals and sales

agents focusing on transactions.

Building Long-Term Client Value
Satisfied real estate investors are more
likely to become repeat clients. When
sales agents and property managers
work together seamlessly, they pro-
vide clients with a complete service
package supporting all their real estate
goals. A client who knows they have

a trustworthy team for both property

management and future sales is more
likely to return for additional transac-
tions. This collaboration fosters long-
term loyalty, enhancing the client’s

lifetime value to both professionals.

In conclusion, a partnership between
a knowledgeable sales agent and a
reputable property management com-
pany offers numerous benefits. Real
estate agents can expand their service
offerings, protect client relationships,
and cultivate referral opportunities
without compromising their core
business. This strategic alliance allows
both agents and property managers to
focus on what they do best, delivering
outstanding client service while grow-

ing their businesses together.

Since 2004, David has
gained extensive
expertise in real
estate by managing

his own properties and
participating in various
transactions, including wholesaling,
rehabs, sales, and rentals. He excels at
analyzing market trends and develop-
ing investment strategies for clients

seeking both short-term and long-
term gains. David is the Owner and
Designated Broker of UNLimited RE,
northern Arizona's premier property
management-only brokerage.

David Weiss

UNLimited RE Arizona, Owner /
Designated Broker
david@unlimitedreaz.com
928-224-5911
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COLLECT

Founding Fathers Collective is a lively
hub for all sorts of local services.
Designed to bring the community
together, Founding Fathers is a
continuously growing collection of

one-of-a-kind experiences.

ORIGINS OF COMMUNITY

The concept that came to be Founding
Fathers Collective came from Prescott
Native, Grant Quezada. Grant started

his career as a hairdresser in 2003 and
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joined the military in 2006. After eight

years there, he and his wife decided
to move back to Prescott so that they
could raise their children locally in the

same community that they are from.

Coming back to Prescott, he did not
want to go back into hairdressing, so
he instead took the barbering route.
“I’ve always loved business, so I was
focused on impacting the community

through business.”

P> venue spotlight — prescott

FOUNDING FATHERS

By Brandon Jerrell

In 2014, he started a one-chair barber
shop, and within 14 months he had two
locations and nine chairs. In 2018, he
bought the building they were in and

spent the next two years renovating.

THE IDEAL THIRD SPACE

Founding Fathers Collective is Grant’s
realization of a master-planned third
space. “If you're going to spend your
hard-earned money somewhere in

your community, it’s usually coffee

shops, gyms, barber shops, salons,
bars, and food and beverage.” He
identified that although many of these
locations share the same place in
community involvement, they were

rarely at the same location.

By combining these one-stop shops
under one collective, there is signifi-
cantly more community engagement
and involvement. Thus, Founding
Fathers captures this communi-

ty-driven design.

THE ONE-STOP SHOP

Officially starting with Grant’s bar-
bershop, John Hancock Barbershop,
additional facilities were added to the
collection in 2020. Note that these
are only snippets of what Founding
Fathers has to offer.

Merchant Coffee is a coffee shop
embodying the feel of a social hub. It
strives to be a place for social inter-
action, constructive dialogue, revelry,
patriotism, business, and an overall

place for community gathering.

City Tavern is a taproom with the
largest self-serve tap wall in Arizona,
with over 65 taps. It claims to be a

“home for all who want to connect

with others and share how they will
leave their mark on history — all
while enjoying the best beers the

world has to offer.”

In addition to City Tavern, Founding
Fathers has a speakeasy bar exclu-
sive to members. By being member-
ship-only, the speakeasy provides an
upscale experience where visitors are
surrounded by other people within
the community who are also actively

engaged at all levels.

Founders Gym is more than the stan-
dard gym as it prioritizes the fact that
a healthy community is a strong com-
munity. Just as every other aspect

of Founding Fathers, Founders Gym
seeks to uphold the values of commu-

nity and connection.

Founding Fathers also has a few ded-
icated paths for food trucks including
a patio so people have a place to enjoy

the food of their community.

They plan to add additional services
to the collective as the opportunity
arises. Grant shares that they are
currently installing a kitchen which
he expects to be done in the next six

to nine months.

The Perfect Space for Gathering
With such a strong sense of commu-
nity, Founding Fathers is ideal for

hosting any kind of large event.

Founding Fathers Collective offers

a variety of options for reservations
and private events. From smaller
groups to groups of hundreds, they can
accommodate many types of events.
For their largest option, they offer a
private event at the entire City Tavern
which is large enough to accommodate
200 seated guests or 300 guests in a
cocktail party setting. Grant shares
that they are constantly improving the
space and are expanding the event-fo-

cused side of Founding Fathers.

Besides the physical ability to accom-
modate so many guests, the atmo-
sphere is ideal for comfort. Promoting
relaxation and comfort in everything,
they focus on breaking down barriers

between people.

With this in mind, Founding Fathers
Collective is the ideal place to build
and maintain relationships within

the community.

Website: foundingfatherscollective.com
Address: 218 N Granite Street, Prescott,
AZ, 86301




By Brandon Jerrell
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Bella Vita

RISTORANTE

Bella Vita Ristorante has served exquisite high-end
Italian dinners at a modest price in the Sedona area
for over 10 years. They proudly boast that their
business is fueled by 70llia d’amore, which trans-

lates to “madness of love.”

Every aspect of the restaurant, from the service to

the food, is driven by love. The owner of Bella Vita,
Dan, shares that the goal of Bella Vita is to provide
“Good service, good atmosphere, and wonderful

food at a reasonable price.”

VARIETY FOR ALL

Offering a wide variety of options, Bella Vita
ensures that every customer can find the perfect
option for them. Every item is proudly made to
order. Every sauce is made on the premises and
nothing is ever premade or pre-plated. They have
built their menu so that no customer will ever sit
down and be unable to find what they want. Their
objective is to provide enough options so that cus-

tomers are eager to come back to try other things.

As with every popular restaurant, customers

will quickly develop favorites from the menu.

Dan shares that their most popular items include
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fettuccine and tutto mare as well as a handful of

veal dishes and chicken dishes. As an additional
testament to the variety of their menu, they also

serve a few steak and salmon dishes.

To keep every day special, they offer amazing yet
reasonable deals each day of the week. Barring cer-
tain holidays, Sunday through Thursday they offer
an “Early Bird Special” which is a special reduced
menu of some of their most popular items offering

exclusive early bird prices.

PERFECT FOR EVENTS

With a beautiful atmosphere highlighting an
aesthetically classic environment, Bella Vita is

ideal for romantic dates, family outings, and group
events. For example, Bella Vita lists weddings, spe-
cial occasions, and corporate parties as the types of
group events they cover. With a beautiful interior
and a spacious patio, they have the ability to accom-

modate 100 people at a given event.

Dan proudly shares that Bella Vita Ristorante is
number-one on Tripadvisor for reasonably priced
Italian restaurants in the Sedona area providing
such a lovely dining experience.

Bella Vita is located west of the heart of Sedona
along State Route 89A. Being that it is within a
reasonable driving distance of much of Northern

Arizona, it is a wonderful venue for large groups.

EXPANDING COVERAGE

Dan shares that Bella Vita opened a second location
in Cottonwood in December of last year. Known
there as “BV’s Italian Kitchen,” they offer much of

the same menu options as Bella Vita.

Dan shares that the portion sizes at BV’s are
smaller than Bella Vita’s, but the price is also
reduced to reflect those smaller portions.
Regardless of price or portion size, BV’s puts the

same immense love into every dish and service.

It is clear that Dan places reasonable pricing at the
forefront of every decision. In both locations, he
makes sure that the pricing is done in a way that
allows many to enjoy the quality of food, service,
and atmosphere that is usually exclusive to unrea-
sonably high-priced establishments.

“We cook from the heart. When a customer walks

out the door, we want him or her to say ‘I can’t wait
to come back,” and ‘there are still two or three items
I want to order.” Our responsibility is to be sure that

every customer is happy.”

bellavitasedona.com
6701 W State Route 89A, Sedona
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Focus on Success
We'll Handle the Repairs

Include an Old Republic home warranty with every
transaction, and you may:

* (Gain a competitive edge for your listings and sales.

* Empower your clients to make informed decisions by sharing
the home warranty benefits.

+ Build client trust by offering professional solutions, showing you
care about their well-being before, during, and after the sale.

Leave covered home system and appliance repairs to us so you
can focus on your clients.

EBa the best, Wendy Mueller
Trusl the besl. . .

Senior Account Executive

=] =] T 880.308.6518

Frp C: 602.527.5200

S WendyM@orhp.com
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HEART & HUSTLE

“I treat my clients like they are my neighbors
because soon, they will be.” A little hiking town
called Sedona is the stomping grounds of Dyanna
Nichols. Her guidance and familiarity with her town
shine through in all of her real estate transactions.
She is known locally as “The Hiking REALTOR®”
for her knowledge of all the best trails and hidden
gems. Hitting the trailheads requires perseverance
and dexterity, which give her mental alacrity in
order to navigate each closing with success. Many
real estate agents promise to “put their clients first,”
but few bring a lifetime of resilience to the table
quite like Dyanna Nichols of Realty ONE Group
Mountain Desert. From a challenging upbringing

to a career rooted in service, Dyanna’s journey is
anything but typical — and her steadfast dedication
to her clients combined with her genuine nature sets

her apart as a rising star in the real estate world.

Dyanna’s approach is refreshingly straightforward:
she does what it takes to get the deal done. This mind-
set is more than a motto — it’s a guiding principle she

brings to every interaction, whether she’s hosting an

open house, navigating a complex negotiation, or sim-
ply checking in with a client. Dyanna’s dedication and
unique background have transformed how her clients
experience real estate, adding a level of trust and ease

that is rare in the industry.

A Journey Rooted in Resilience

Dyanna’s story begins in a tough neighborhood in
Atlanta, Georgia, where she grew up with limited
resources. School lunch was often her main meal,
and holidays and summers, when school meals
were unavailable, were especially difficult. These
early challenges taught her perseverance and

instilled an unbreakable drive to create a better life.

Her journey eventually brought her to Sedona,

a small town vastly different from her childhood
surroundings. Here, she found a close-knit com-
munity and a new calling in real estate. With years
of experience as a private chef and bar manager,
Dyanna discovered that her service-oriented skills
were perfectly suited to guiding clients through the

real estate process with compassion and expertise.
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Genuine Connections, Real Results

For Dyanna, real estate is not just about transac-
tions — it’s about building lasting relationships. “I
get a lot of referrals and repeat clients, and I thrive
on relationships and communication,” she explains.
Having spent over 21 years in Sedona, Dyanna has
an insider’s understanding of the area’s ebb and flow,
which helps her skillfully guide clients through both
the bustling tourist seasons and quieter periods.

With her background in hospitality, Dyanna is
well-prepared for the demands of real estate. “The
service aspect is the same — you're trying to make
someone happy in a single transaction. Every
client is unique, and that keeps things interesting.”
Equipped with strong problem-solving skills and a
calm demeanor, Dyanna approaches challenges in
real estate with grace and efficiency, ensuring her

clients feel supported every step of the way.

Serving Clients and Community Alike

Beyond her professional role, Dyanna’s commit-
ment to her community shines. She brings a per-
sonal touch to her work, often sharing homemade
treats at open houses and delivering baked goodies
to clients on the holidays, strengthening her rela-

tionships in thoughtful ways.

In a small, interconnected town like Sedona, a solid
reputation is essential. “With a community like
ours, your reputation is everything,” Dyanna says.
“You can’t afford to be anything less than commit-

ted, or you simply won’t last.”

Her community involvement also includes her role
on the board of Sedona XYZ, a grassroots orga-
nization that supports local entrepreneurs from
Generation X and younger. Recognizing the chal-
lenges younger business owners face in a largely
retirement-age town, Dyanna helps connect them
with valuable resources and guidance. “We foster
a supportive space for professional, kind discus-
sions on issues impacting businesses,” she explains,
highlighting the nonpartisan, community-focused
nature of the group. Dyanna is also a member of
the Board of Directors for her local Sedona Verde
Valley MLS and prides herself on helping her fel-
low local REALTORS®. Professional involvement
within the MLS gives her fulfillment by helping her

peers understand local issues.

Rising Star
With her compassion, resilience, and dedication,
Dyanna Nichols is more than a REALTOR®; she’s a
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trusted guide, a community advocate, and a friend

to her clients. Her unwavering commitment to guid-
ing others with care and clarity is setting her on a
path of continued success and growth, making her a

true asset to the real estate world.

Website: dyannanichols.com
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Experience tops all, but the
willingness to spread and
teach that accrued experi-
ence is what makes a person
great. While many suc-
cessful agents have ample
experience in this industry,
few have as much experi-
ence as M Faye Humphrey,
Designated Broker/
Co-Owner of KMF Real
Estate. Even fewer have the
innate passion to teach and

coach as she does.

Her Own Path Forward
Faye is a first-genera-
tion American. Both her
parents and grandpar-
ents came to the United
States from Ireland.
Unfortunately, her child-
hood was anything but
easy. Effectively raising
herself, she had a strong
motivation to get out of

her situation.

Out of college, Faye
married her high school
sweetheart who she
affectionately calls “a good
old Southern boy.” With
her education in nurs-

ing, she practiced with a
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cardiovascular surgeon for
a couple of years. She was
often in the operating room
for many hours at a time.
With this tough schedule,
her husband suggested that
she find something else to

do for work.

“My last patient was a gen-
tleman who happened to be
the head of the Department
of Transportation of
Florida. When I told him

»» inspirational leader

By Brandon Jerrell
Photos by Kimberly Marsh Photography

that I was getting out of
nursing and why, he said,
“You have all of the qual-
ities that you need to be
successful, and I can teach
you what you don’t know

about real estate.”

Background in Title

Faye and her husband soon
after moved to Wyoming.
So, she reached out to the
four different title agencies

in the area.

She immediately took

the job with the first one
to get back to her and
quickly became the county
manager. She helped to
open more offices in other
counties throughout the
mid-80s. However, due to
the oil and gas business

at the time, much of the
central Wyoming economy
was held hostage by the oil
and gas industry. With the

title companies struggling

Teaching,
Coaching,
Leadership




I will consider

myself successful

if people
remember me as
someone willing
to share that

which I know.
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to keep up at that time,
Faye got a call from her
Title Underwriter asking
her about a position in

Phoenix, Arizona.

With the new job at
Minnesota Title, she

and her family moved to
Phoenix and began their
life in Arizona in 1986.

She quickly moved up the
ranks and retired in 2000.
Her retirement only lasted
a few days as she was
uncomfortable not hav-

ing something to do. “I've
been working and going to
school full-time since I was
14. I thought, “You know, I
think I’ll just go get my real

estate license.”

Faye served the Title
Industry as the President
of the Wyoming Land

Title Association and as
President of the Land Title

Association of Arizona.

Lifelong Teaching

At this point, Faye had
already been an instructor
at the Arizona School for
Real Estate. She did what
she calls the “nine-day
crash course” and earned
her license in 2000. She
began her real estate career
with Russ Lyon Realty and
stayed there for several
years. She was the Rookie
of the Year in her first year
with Russ Lyon, but she
admits that she had an

advantage due to her ample

experience with her escrow
and title background.

Faye also served as the
CEO/Managing Broker of
Keller Williams Biltmore
Partners, Managing Broker
at Bloomtree Realty, aka
Better Homes and Garden
Bloomtree, and later as a
Coach for Keller Williams.

Since earning her license,
she has only given excel-
lent service at every
opportunity. What she
enjoys most is teaching,
training, and coaching,
which is no surprise
considering her history in
teaching in real estate long

before she was licensed.

Although she recognizes
that this is only her opin-
ion, she believes that newer
agents are not getting the
training they need to be
truly successful in this
industry. She believes that
it has become much easier
to start a brokerage, and
many brokerages care too
heavily about numbers
rather than providing a
complete experience for the
Agent. While some agents
can get away with it for
some time, the cracks will
show in time. “We’ve got
agents out there that have
done a lot of business, but
they still don’t know what
they’re doing.”

This lack in the industry

inspired Faye and her

partner to a real estate
school. Over the thirty
years of Teaching, Faye has
taught thousands of Agents
and Brokers. Besides teach-
ing, Faye is also a Maxwell
Certified Coach.

The classes that she teaches
are not only for the new-
comers to the market as
there is always something to
learn even for the experi-
enced. “It’s not just the new
rookies that are interested
in learning and expanding.
I'm always flattered when
experienced agents will also
come into the classroom
and honestly walk out and
say, ‘I didn’t just put in my
CE hours, but I actually
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learned something.

Family First

Faye confidently and
quickly lists her greatest
achievement as raising
her only son, Matthew W.
Howard to be a decent,
honest, and hardworking
human being. Throughout
his upbringing, she made
certain that he had every
opportunity to truly
explore what he wanted

to do, but also made sure
to never leave him to fend
for himself. Her son now
works alongside her as her
business partner and has
been heavily involved with

teaching and coaching.

Faye moved to the Prescott

area from Scottsdale with

the passing of her hus-
band of 30 years, David C.
Humphrey, ten years ago.
She remarried five years
ago to William H. Mosher
who had lost his wife of 50
years. They met through a
mutual acquaintance and

have been inseparable since.

Faye Humphrey has been an
inspiration to this industry
for longer than even some
of the top agents have been
in the industry. Her insights
are always invaluable and
her achievements just keep
stacking. Already having
served as the immediate
past President, the 2023
President, Director, and
Chairman of the Multiple
Listing Committee of the
Prescott Area Association
of REALTORS®, and

being the recipient of the
Distinguished Service
Award from the Prescott
Area Association of
REALTORS®, she is looking
forward to further service
to both the local association
and the Arizona Association
of REALTORS®.

Faye and Matt, in addi-
tion to starting KMF

Real Estate, started KMF
Coaching and Consulting
and Northern Arizona Real

Estate Institute.

“I will consider myself suc-
cessful if people remember
me as someone willing to

share that which I know.”
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* Residential and Commercial
Building Inspections

« Termite Reports

« Sewer Scopes

« Air Quality/Mold Tests
« Radon Tests

« Water Potability Sampling

« HUD Foundation Engineering
Certifications
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@ Cadybrooke com @) @StagingPrescottAZ
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PRECISION IN EVERY INSPECTION. PEACE OF MIND IN EVERY HOME.
Northern Arizona’s Most Recognized Home Inspection Company!

1570 WILLOW CREEK RD,
PRESCOTT AZ 86301
(928) 7782222
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do you want to show your clients
that you are?

Amazing images that completely
represent you and your company.

KimberlyMarshPhotography.com
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Jason Fremouw, Producmg Branch Manager
V.[.P."Mortgage, Inc.

Direct: (602) 369-4838 . jasonf@vipmtginc.com
9221 E Via De Ventura | Scottsdale, AZ 85258
NMLS #150597 | Company NMLS #145502
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—/{(ﬂz?ﬂv f’ @kimberlymarshphotography

928.199.5160 governmental agency, and this offer is not being made by any agency of the government. VIP is approved to participate in FHA programs but the products and services performed by VIP are not coming directly from HUD or FHA. Information,rates, and programs are subject to change without notice. All products are subject to credit and

V.. Mortgage, Inc. / V.IP. Independent Mortgage, Inc. does Business in Accordance with Federal Fair Lending Laws. NMLS 1D 145502. AZ: Mortgage Banker License No. BK-0909074. VIP is not acting on behalf of or at the direction of the FHA/HUD or the Federal Government. This product orservice has not been approved or endorsed by any

Q (928) 308-4096 (=) Cadybrookedesign@gmallcom
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property approval. Not all products are available in all states or for all loan amounts. Other restrictions may apply. This is not an offer to enter into an agreement. Not all customers will qualify.
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OWN WHAT MATTERS

120 N Marina St Suite A | Prescott, AZ 86301
0O: 928-220-7673 | M: 928-848-1664

Travis Smart
uuuuuuuuuuuu Company NMLS # 3274 Senior Loan Officer | NMLS #1471121

rrrrrrrrrrr




