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#1Loan Originator

In Collier County — Units and volume

x

DESIGNED FOR PROFESSIONALS

AMPLE PARKING INCLUDING COVERED

#23 in the Nation

— Most loans closed BALCONIES FOR ENJOYMENT & GALL PRIVAGY

CONFERENCE ROOM FEATURING PRIVAGY GLASS

485 families served ATTHE PUSH OF A BUTTON

$172,727,093 loan volume

MAILSERVIGE WITH PROFESSIONAL MAILING ADDRESS

PRIVATE, SHARED AND OPEN WORK SPACES
Purchase, refi, or real estate investment,

|
we make real estate dreams come true! & HIGHEST SPEED INTERNET
{

FREE COFFEE, TEA & FILTERED WATER
Your forever lender.

Financing the worid
one loan at a time.

MODERN SOPHISTICATED LOBBY WITH GAFE AREA

HERMAN MILLER OFFICE FURNITURE THROUGHOUT

PROFESSIONAL GRADE OFFIGE EQUIPMENT/PRINTERS, ETC.

0000000000

Contact me today.
y SECURE 24-HOUR ACCESS
awen Maxwell MAXWELL Fm—— e -
239.596.0500 ' | S S  Schedule aTour Today!
MaxwellMortgagelLoans.com i ﬁ g - : : synergysuites.com | 239.261.1824
| ] ¥ - menre  — ' Info@synergysuites.com

CROSSCOUNTRY MORTGAGE, LLC | ™

deraniing PO Conan et ol Cafor Qe L3039 mmnisconsumersccass o [ s 110Pine Ridge Rd, Suite 201 | Naples, I



A renovated home will sell for up to 50%
more than one that has not been renovated

CONTACT US TODAY FOR A
FREE
ESTIMATE!

A S——— = =

WE TACKLE ANY SIZE JOB FROM SMALL PROJECTS TO MAJOR OVERHAULS.

AS SEEN IN = — -

GULFSHORE LIFE
“There’s opportunity here—you just have to see it. Put a little money into it— D C G S W F L : C D M

well, the Naples version of “a little money”—and this could sell quickly.”

-- High-End Realtors, Rupert and Karen Irby Fam"y OWﬂEd & Oper‘ath O FU"y |ICEﬂSEd & InSUI"ed O D\Iel" 25 year‘S Of gual"anteed WOF‘kmanShlp
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COASTAL

ALUMINUM DESIGN AND FABRICATION

FABRICATION
SERVICES

Glass Railing Systems e

Wire Railing Systems e

Metal & ADA Railing Systems e
Equipment Enclosures ®
Bahama Shutters @

Louvered Panels @

Sunshades, Grills ®

Aluminum and Steel Gates o
Pool Cages and Screen Walls e
Home Generator Support e
Separator & Hoist Beams e
Custom Fabrication Services @
Structural Welding Services @

(239) 788-WELD

PLEASE CONTACT US FOR ADDITIONAL ITEMS
AND CUSTOM FABRICATION

YEARS

EXPERIENCE

COASTALALUMINUM.COM
3855 DAVIS BLVD NAPLES FL , 34104




A Conclerge Travel Services
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PRIVATE JET AND HELICOF
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727.605.5000
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PREFERRED PARTNERS

ALUMINUM DESIGN
& FABRICATION
Coastal Aluminum
Design & Fabrication
Jake Cambria

(239) 595-9459

ATTORNEYS
Boatman Ricci
Ernest A. Ricci, Esq.
(239) 431-0363

Goodwin Law, P.A.
Matt Goodwin
(239) 207-3403

Woods, Weidenmiiller,
Michetti & Rudnick, LLP
Michael Michetti

(239) 325-4070

BOOKKEEPING

Medrano & Cail
Bookkeeping Professionals
Jennifer Cail

(239) 677-5888

CONSTRUCTION
Northstar Technologies
Kyle McLaughlin

(239) 641-1892

COWORKING FACILITY
Synergy Suites

Vince Marcantonio
(239) 682-6673

Venture X
Kathryn Parker
(239) 326-3455

ELECTRICAL CONTRACTOR
Coharbor Electric

Melissa Anderson

(941) 932-0806

ESTATE CONCIERGE
Luxure Lifestyle
Christine Lord

(239) 214-3805

FLOORING & TILE

Master Touch Tile & Stone
Chris Torres

(239) 443-8592
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FLOORING / GRANITE
Granite Garage Floors
Keith Stopko

(941) 233-3712

GENERAL CONTRACTOR
Becker Custom Builders
Blake Becker

(239) 285-7174

Dominion
Contracting Group
Butch Bacon

(239) 293-0049

GRAPHIC DESIGN &
PROMOTIONAL PRODUCTS
Smiley Graphics

& Promotions

Carolyn Castaneda

(239) 405-1527

HANDYMAN

Becker Home Maintenance
Blake Becker

(239) 351-6820

HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220

Joe the Home Pro
Joe Nugent
(513) 238-4218

Patriot Home Inspections
Nick Brugal
(239) 667-1431

HOME STAGING

Palm Staging and Design
Kim Regenhard

(612) 840-1534

HOME WATCH &
CONCIERGE SERVICES
Spectrum Concierge
Dave Feightner

(239) 777-6173

HVAC SERVICES
Rocket Cooling
Daniel Peregrin
(407) 782-8202

them for supporting the REALTOR® community!

INSURANCE

Chapman Insurance Group
Jamin Eastman

(239) 307-0339

OneGroup Insurance
Thomas Wienckoski
(321) 446-4803

TailoredRisk Insurance
Advisors

Josh White

(239) 206-0618

XINSURANCE
Rick J. Lindsey
(801) 304-5510

INTERIOR DESIGNER
Interiors By SBI
Sheryl Bleustein
(954) 445-0897

JUNK REMOVAL
Junk Hauling Naples
Shane Shadis

(239) 293-6721

MORTGAGE LENDER
Fluent Mortgage
Rajin Ramdeholl
(917) 337-7104

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

Moore Lending Group
Tyler Moore
(239) 292-4191

Nationwide
Mortgage Bankers
Doris Inzone

(239) 376-1480

PAINTING SERVICES
Ml Painter

Mariano Bernhardt
(239) 675-8224

PHOTOGRAPHY/PORTRAIT
Michelle Reed Photography
(239) 404-8158

New Frame Photography
Hana Snajdrova
(239) 200-9099

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PHOTOGRAPHY/
REAL ESTATE
LaCasaTour
Sheryl Moreno
(888) 598-8687

PRIVATE JET CHARTER
Skyway Aviation

Jake Cambria

(239) 595-9459

PROPERTY MANAGEMENT
ALL IN Property
Management

Dali Mihajlovic

(630) 915-1752

ROOFING
SCM Roofing
Charles Smith
(813) 551-7645

TITLE COMPANY
Action Title Services
Allie Pelham

(239) 213-6721

Esquire Land Title of Naples
Greisy Rodriguez
(239) 799-7171

FirstSource Title
Stacey Maczulis
(440) 522-9404

Trinity Title
Jamie Muni
(239) 330-1494

VALET SERVICES
5 Star Valet

Joey Rock

(239) 770-1991

WEALTH MANAGEMENT
Morgan Stanley
Stephanie Petrosini
(732) 479-8234

YACHT CHARTERS
Nautical Miles
Justin Perun

(312) 833-1277

sStacey
MaC

LUANN

WAGIAIS

FirstSource Title
combines a personal
touch with technology
to ensure a streamlined
and smooth closing.
Serving SWFL and all

of Florida with national
closing opportunities.

Stacey Mac
staceymac@firstsourcetitle.com
440.522.9404

LuAnn Vizzone
Ivizzone@firstsourcetitle.com

973.652.7077

firstsourcetitle.com

FirstSource
Title
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Andrew Regenhard Ellen Buchanan Andrea Hoffman Zachary Cohen
Owner/Publisher Editor Ad Strategist Writer

Jess Wellar Michelle Reed Sheryl Moreno Hana Snajdrova Coby Corradino
Writer Photographer Photographer Photographer Videographer

Nominate a REALTOR® you’d like to see featured in this magazine by emailing
SWFL@n2co.com.
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ESQUIRE LAND TITLE
OF NAPLES

RESIDENTIAL SETTLEMENT SERVICES

Welcome to Esquire Land Title of Naples—a boutique
title company with heart and expertise, serving clients
across Florida. We're more than just closings; we're your
partners in smooth, secure transactions that build
confidence and lasting connections. With every step,
we're here to make the process seamless for buyers,
sellers, and the dedicated real estate professionals like
you who make it all happen. Guided by Faith, Built on
Trust, and committed to Closing with Excellence—your
success is at the heart of everything we do.

PARTNER TODAY!

Irina Prell-Spearing, Attorney
irina@esquirelandtitle.com

Greisy Rodriguez,
Vice President - Partner
Esquire Land Title of Naples
greisy@esquirelandtitle.com

239.799.717M
esquirelandtitle.com
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4-Point
Inspections

All Reports Provided Within
2 HOURS OF
S175 COMPLETION

239-216-7892
+' joethehomepro.com

50% REDUCED
BUILD TIME

TERMITE &
MOLD PROOF

Guaranteed. o

S S ey gl e T i ! L ™ 4 J
NSPIRING CONFIDENCE IN EVERY HQNM % | V| Learn More —

-V

- T L 250 MPH IMPACT
» Comprehensive Same Day Reporting ‘*-w B A = \ : ﬂggg RESISTANT

» Termite, Radon, Mold;4 Pt, Wind Miti atmn--. ' R
9 Cf%15 é

* Phones Answered Evenings & Weekends ' N
\ CLASS "A
» Only Company With A 1 Year Limited ok k| FIRE RATED
.puarantee CHECKYOUT-OUR. ~.
i 5 STAR REVIEWS
JOHN PRETE" /™ | RECEIVE $25 OFF. WI'TH MENTION OF THIS AD ONLWE NORTHSTAR=R UP TO 60%
S e i - AT~ ENERGY SAVINGS

» .h,u. A =7

Kyle McLaughlin
kyle@northstartgi.com

PHOME: 239-430-8220 9211 Cockleshell Court, Ste. 14, Bonita Springs, FL 34135
® WWW.NAPLES.HOUSEMASTER.COM

Schedule an Exclusive Realtor
Tour to Learn More

‘ NORTHSTARTGI.COM | OQO6H B

Call or Text
16 - December 2024



Don't Lose Clients Because of

i Unmsurable
Homes
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GIVING 1S &
YEAR-ROUND AFFAIR

Dear Real Producers of Naples,

As we enter the holiday sea-

son, the spirit of giving is in full
swing. It’s a time when we come
together, enjoy the camaraderie
of family, friends and community,
and appreciate the joy that comes
from giving. The holidays bring

a sense of warmth rooted in the
connections we value and the

generosity that marks the season.

Your dedication to giving — of

your expertise, your time, and
your resources — makes a mean-
ingful impact. When you spon-
sor a local youth sports team,
provide supplies to a shelter, or
volunteer at a community event,
you help lay the foundation for a
stronger, more resilient commu-
nity. As REALTORS®, your com-
mitment to Naples helps build

18 - December 2024

and strengthen our thriving,

interconnected community.

In the face of natural disasters
and unexpected crises like we’ve
seen this year, the Naples com-
munity has consistently stepped
up, not just with donations, but
with time, resources, and heart.
Whether it’s helping a neighbor
rebuild after a storm or support-
ing local schools and nonprofits
that shape Naples’ future, the
spirit of giving goes beyond
financial support, emphasizing
the importance of really being

there for one another.

During this holiday
season, I hope you
take pride in the
impact you've

had, not just in

December but

throughout the entire year. You
inspire others to give gener-
ously and remind us all that a
small act of kindness can create
ripples that reach far beyond

the moment.

As you close out the year, may
you find joy in both the giving
and receiving that fills this sea-
son. Here’s to a new year of con-
tinued generosity and community
connection — cornerstones of
Naples and the spirit that binds
us all together.

Very respectfully yours,

Andrew Regenhard
Owner/Publisher
Naples Real Producers
239-290-0692
andrew.regenhard@n2co.com
www.swflrp.com

Tailored Coverage

Larger Limits 1

o

Negotiated Deductibles

Endorsements

The XINSURANCE Team provided water, fuel,
funds, and support to local communities in
Florida who were devastated from Hurricane
Helene & Hurricane Milton.

To learn more about our efforts visit
www.Xinsurance.com/cares.

Stand Out as the REALTOR® Who Gets Things Done.
Get a Quote for Your High-Risk Clients Today!

Rick J. Lindsey

(801) 304-5510 - xinsurance.com

HOMEOWNERS 11

> INSURANCEH




Customized Solutions

> Simple Tips

to Stage Homes
for Max Value
LUXURY IS IN THE DETAILS

By Luxure Lifestyle

Staging a home effectively is key to
attracting potential buyers and maximizing
sales value. A well-staged home allows
buyers to visualize themselves living in the
space, making it more appealing and likely
to sell faster. The goal of staging is to

enhance the home’s features while Welcoming Entry: Add a console
creating a welcoming and aspirational 1 table, a vase with flowers, and a

4

environment. From decluttering to mirror for a great first impression,
strategic use of decor, staging can highlight & making the space feel spacious.
the best aspects of a home and encourage
higher offers.

2 Lighting: Switch out dated light

fixtures with modern ceiling, table,
and floor lamps. Providing peace of mind to successful families, knowing

their coverage was tailored for their individual needs.

We cover:

Depersonalize: Remove personal
= 3 @ Yacht & Personal Watercraft

items to allow potential buyers to TailoredRisk Insurance Advisors is an independent agency,
envision themselves in the space. proudly representing more than 20 respected insurance carriers @ Primary & Secondary Homes
and licensed to serve clients on a national basis.
4 Neutral Colors: Neutral tones in (P9 Exotic & Collector Cars
paint, decor, and furniture to

appeal to a wider range of buyers. T . o Art & Jewelry
ailoredRisk

5 Textures: Use crisp white linens Insurance Advisors i Comrr!ercial Properties
and add layers of pillows & throws & Business

with textures in neutral tones. 239.350.4906 | TAILOREDRISKIA.COM

GIVE YOUR CLIENTS =]
A 5-STAR EXPERIENCE

Contact info@luxurelifestyle.com for
real estate partnership opportunities. E

=]

L

Scan to Learn More

Visit our site, and check out new articles that offer
ol A detailed perspective on the insurance industry.




P» featured agent

By Zachary Cohen
Photos by LaCasaTour

BERNHARD I
-

Real estate has long been a central theme in Krystal Bernhardt’s life. Her
mom worked for a real estate attorney and an abstract company in Krystal’s
home state of lllinois before opening a title company for the local bank,
and Krystal became interested in real estate investing at an early age.

Naples Real Producers - 23



“Real estate has always been something that flowed
through the house growing up. I wanted to start

to invest in my 20s, and I thought the best way to
know the most about the real estate market was to

get my license,” Krystal shares.

Krystal got licensed in 2006, beginning a nearly

two-decade-long career.

COMING TO MARCO

Krystal moved to Florida from Southern Illinois
Krystal Bernhardt is an
individual agent with
Premier Plus Realty.

when she was still in college. At the time, she was ]
studying pharmacy, and her first professional role : -
AN N/

was in pharmaceutical automation systems. Yet,

the idea of selling and investing in real estate never
left her. In 20086, she took the plunge, launching

her business in Fort Lauderdale with the boutique

l_

agency Condos & Castles Real Estate.

Krystal entered a booming real estate market.
However, things became more challenging when
the market collapsed in 2007, so she stepped out of
the business to work as a wine buyer for one of Fort

Lauderdale’s trendy restaurants, Canyon. In 2013,

she returned to real estate full-time.

This period marked a significant change in Krystal’s  on being a caring agent, a good listener, and a
life, as she and her family moved to Marco Island. strong negotiator.

In search of a home that would be more family-

24 . December 2024

friendly and safer to navigate, Marco proved to be

the perfect choice.

“We had a 2-year-old little girl, and I wanted to get
her out of Fort Lauderdale so she could grow up
more like I did. Anything goes in Fort Lauderdale.
As a single adult, it’s fabulous, but when you have
a little girl who you want to be able to walk home

from school, smaller feels better,” Krystal explains.

Since then, Krystal has settled into the Marco

Island community while building her business.
A LISTENING EAR

Today, Krystal is an individual agent with Premier
Plus Realty. In 2023, she closed $24.7 million.

Krystal credits much of her success to the

approach she takes with clients. She prides herself

“I don’t pressure people. I care about them get-
ting the house they love. Buyers appreciate that

I just don’t want to sell them something. I take
the time to find what they really want,” Krystal
explains. “With sellers, I listen to what they want
too. You don’t want to leave money on the table,
and my sellers appreciate that I work with their

goals and timelines.”

Looking ahead, Krystal hopes to continue growing
her business. She doesn’t intend to build a large
team; instead, she prefers to give her clients the

most personalized experience possible.
GIVING THANKS

Outside of work, Krystal enjoys spending time
with her husband, Mariano, and their daughter,
Kolbie (13). They’re particularly fond of boating

and traveling.

Naples Real Producers - 25



“I'm so grateful for my husband. It’s cliché, but we

are each other’s best friends,” Krystal smiles.

For Krystal, gratitude and enjoyment are essential
parts of life. She remembers her mother pass-

ing away unexpectedly in 2019, just as she was

approaching retirement. This was an especially

i
o ]

impactful time for Krystal. — S, \ ;
\ | A
. . . - . T A L - =
“You always think, ‘T’'m going to retire, then I’ll take e S B =y
the time t.o buy this or do that.” But after she wa.s ' . INTERIC \D . ﬂ%m‘?ﬁ.;h;{: o F |
gone, I tried to change the way I thought. I'm going b_-‘#'"" 1N A h f e A IV Y B -
- 1%
to buy that boat, take that vacation, take the time ) S - r \ AT §k Ama Naple
off work,” Krystal says. iy ) 4 il "
“As time passes by, you slip, and your work sched- 1 L ‘ E‘I = _!' ik ”';....h =
r k.

ule takes over again, but the idea stays with you.

Being grateful for what you have right now and it g 0 ﬁ I C e @ M a rco Pa l n t e r- C 0 m
taking the time to enjoy life is the key. I have been . .
so blessed to live in such a beautiful place and have . [ = o ; 3 239 A 675 -8224

a fantastic life with my family and friends.”

JEOMIM

rr=He=
ercial
b, e

=l i Tt

T i P Tt |8 Pyeia !
1A Keliman fnomes b

Being grateful for what you
have right now and taking the
time to enjoy life is the key.

—KRYSTAL BERNHARDT
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STAGING. DESIGNING. INSPIRING, ——

TO GROW YOUR BUSINESS

Kim
Regenhard

W WOODS - WEIDENMILLER
MICHETTI- RUDNICK

Big Firm Quality, =~ | E 54 |
Small Town Service. Ve R a B

. A Personal Approach to Real Estate Law

Closing Attorneys Serving All of Southwest Florida,

including Naples, Bonita Springs, Fort Myers and Beyond

239.325.4070 | lawfirmnaples.com

Offices in Naples, Downtown Naples and Bonita Springs/Estero

Partner Today and Let Our Proven Success Drive Your Next Sale

Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership



PP health & wellness

By Carlene Marie

WHY REST EQUALS PRODUCTIVITY  effectively is to use this short MASTERING PEAK PERFORMANCE
Think of your brain like a break wisely, guiding your mind Ultimately, naps don’t just
high-performance engine. To into restful restoration. make you more productive; they
-— perform at its best, it requires enhance your overall well-being.
periodic rest. Without it, over- 1. Get Comfortable: If pos- Consistently incorporating brief
working leads to burnout, dimin- sible, find a quiet space rest into your day reduces stress,
ished focus, and poor decision to lie down. If not, reclin- boosts happiness, and increases
Y5 making. Dr. Compernolle warns ing in a chair works, too, overall balance. It’s about
\ of “brain chains,” where pushing or escape to your car. knowing when to push and when
| through exhaustion leaves us less ~ 2.Set Your Intention: As you to pause, finding that balance
4 effective and mentally shackled begin, consciously tell that allows you to consistently
./ to stress. yourself, “I am resting and perform at your best. As high
restoring. Conscious mind, achievers, it’s easy to focus on
- By taking just a few minutes to relax. Unconscious mind, pushing forward. But sometimes,
nap, you unshackle your brain wake up with energy, focus, the key to true strength is know-
and return to your tasks with and clarity.” ing when to pause. When we give
sharper clarity, heightened 3.Deep Breathing: Close your ourselves permission to rest,
problem-solving abilities, and eyes and focus on your breath.  we’re not wasting time — we’re
arenewed sense of focus. This Inhale deeply for four counts, investing in our productivity,
isn’t just about making it through hold for four, and exhale creativity, and success.
the day — it’s about optimizing slowly for four. This calms
how you perform throughout the your nervous system and So when fatigue hits, listen to
day. Research from the National primes your brain for rest. your body. Instead of fighting
d Sleep Foundation also highlights 4.Limit It: Set your nap for 20 through it, take a few minutes to
e owe r o a a 1 Y ap that even a brief nap reduces minutes. This timeframe is rest. You'll come back more ener-
stress, increases mood, and long enough to restore mental gized, more focused, and more
S U PER C HAR G IN G YO U R PR O D U C TIVITY AND WELL-BEIN G improves heart health. These clarity but short enough to capable of tackling whatever
moments of intentional rest avoid grogginess. Can’t spare comes next. As Dr. Compernolle
recharge your brain’s battery, 20 minutes? Even five minutes  teaches, mastering recovery is
Picture this: You’re powering recovery time.” True success rather than just shutting down. which, in turn, makes you more of quiet rest can improve your  just as important as mastering
through a day full of meetings, isn’t about battling exhaustion; This boosts memory consoli- productive and efficient. mood and reaction time. your tasks. By integrating daily
emails, and endless decisions. it’s about mastering recovery, dation, problem-solving skills, 5.Wake Intentionally: When naps into your routine, you’re not
Fatigue sets in, but you push and a brief intentional nap can and creativity. HOW TO NAP FOR OPTIMAL RESULTS you wake, ground yourself with ~ just napping — you're unlocking
forward. What if I told you that be the energy reset your brain You may be thinking, “I don’t the affirmation, “I am alert, the full potential of your brain’s
the key to unlocking greater pro- needs to perform at its peak. As a high performer, your brain have time for a nap.” But you refreshed, and ready to focus.” power for your very success.
ductivity and focus wasn’t more is your most powerful tool. can make time, even for just five This tells your brain it’s time to
coffee but something as simple as ~ THE SCIENCE OF NAPPING Giving it time to rest sharpens minutes. The key to napping activate focus and energy.
a daily nap? Naps aren’t just for catching your focus, increases agility in
up on sleep; they’re essential problem solving, and heightens
We often think success means for cognitive function. NASA creativity. Dr. Compernolle
working non-stop, but science research reveals that a 26-min-  refers to this as the brain’s “idle
proves otherwise. In Brain ute nap improves performance  mode,” where subconscious Carlene Marie is a Certified Master Mindpower Coach and Certified Health, Wellness & Life Coach. She
Chains, author Dr. Theo by 34 percent and alertness by processing occurs. Your nap specializes in private and group coaching, keynotes, workshops and publications helping high performers
Compernolle emphasizes that 54percent. So when you nap, isn’t just downtime; it’s essential cultivate mental toughness and emotional resilience. With extensive expertise in unlocking human potential,
“the human brain can be brilliant,  your brain enters a restorative  recovery time that allows your Carlene Marie’s programs empower and guide toward lasting change for optimal success in every area of life.
but it’s also fragile and needs mode, optimizing its abilities brain to operate at its best. CarleneMarie.com | 513.383.5647
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, 1BECKER

CUSTOM BUILDERS

FLUENT
MORTGAGE

d

Becker Custom Builders

Z S 7 Fully Customized Home Builder

1 i L Your Listings with
W r

Seamless Transactions, Satisfied Clients, Choose The Mortgage Bank

Tort Delbivene et

v  Unparalleled Communication

v Streamlined Service
v Faster Closings

v  More Solutions

Contact Us Today!

8717.7. FLUENT

myfmloan.com

: The Becker Différénce

Luxury Design.
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THOMAS WIENCKO

OneGroup Insurance

The Florida home insurance market is one of
the most dynamic in the nation. The insurance
landscape is changing faster than the average
consumer can keep up with, making a trusted
insurance advisor more essential than ever.

That’s where Tom Wienckoski and his team at
OneGroup Insurance step in. As one of the area’s
largest insurance providers, Tom and his team have

access to over 40 insurance carriers.

“That’s important because carriers have been very
volatile — canceling policies, raising rates, getting
out of certain counties. It can be very hard to get
insurance, and as an independent agency, we can

give people a lot of options,” Tom explains.
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REALTOR® partnerships are another big part of
OneGroup Insurance’s approach to the business.
They work tirelessly to help keep real estate agents
up-to-date on the changes in the insurance markets.
By focusing on education and service, OneGroup
Insurance has built countless relationships with

agents and teams.

“Insurance has become a major factor in the deci-
sion to buy a home, and we want to be your partner

in that,” Tom shares.

FROM ELECTRONICS TO INSURANCE

Tom founded NuVantage Insurance in 2010 and sold
to OneGroup in 2021, after which he stayed on as
president of the Southeast region. Before his insur-

ance career, he worked in the electronics industry.




“My entry into insurance was unintentional,”

Tom quips.

Tom founded an electronics company in 1986 and
ran it successfully through 2008. His organization
built printed circuit boards — essentially the guts of
computers, telecom equipment, and medical equip-
ment. As president and CEO, Tom led the company’s

growth from two employees to a few thousand.

After leaving the electronics business in 2008,

Tom took a professional break. When his home
insurance was canceled, he got curious about the
insurance business. The company that rewrote his
policy was looking for an investor, and he jumped at
the opportunity. A decade and a half later, he’s still

thriving in the insurance world.

A CHANGING LANDSCAPE

OneGroup Insurance offers more than home insur-
ance. The company also provides boat insurance,
auto insurance, business insurance, general liability
insurance, product liability insurance, worker’s

compensation, benefits, wealth management ser-

vices, and 401 (k) management. Tom Wienckoski is president of the Southeast region of
OneGroup Insurance.

“Pretty much everything except health and life

insurance,” Tom explains.

Tom focuses most of his energy on acquisitions. By
growing the company’s network of insurance agen-
cies, he’s able to serve more clients and provide
them with more insurance options. That’s espe-
cially important in today’s rapidly shifting insur-

ance market.

“What’s happened in Florida has much less to do
with natural disasters and much more to do with
fraud,” Tom explains. “Unfortunately, for the last
three, four, five years, there has been a lot of fraud
in Florida, and that’s what has forced carriers to go

out of business or raise rates.

“There are very high litigation numbers in Florida
per claim. Carriers were taking a hit with a lot of

money going to third parties. The Florida legisla-

going to open up. Carriers are opening some more
territories, and the more competition, the more
opportunity for the homeowners. We think rates

will settle in.”

Regardless of what happens in the insurance

market, OneGroup Insurance is well-positioned to
thrive. They have ample cash on hand, giving them
stability and the resources to build their footprint.
That’s good news for Tom because he doesn’t plan

on doing anything else professionally.

“We're very solid. We have a lot of advantages. I
enjoy traveling, but really, business is my hobby.
I don’t see myself ever retiring. It’s fun building

things, and I enjoy doing this.”

For more information, visit www.onegroup.com/
florida/nuvantage-insurance.

Susan Atkeson is

a producer with A y s : \ Nl 5 : ture has made quite a few changes to try to help ( O )

OneGroup Insurance. f \ : that. We're seeing certain carriers come back to
v f. ; help in these areas. I think the insurance market is ON EG ROU P
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Partner with Trinity Title for Seamless Efficiency

Streamlined Digital Closings
Straightforward Experiences
Enhanced Security
All-in-One Portal

Improved Transparency

Scan to Discover
A Modern Closing
Experience for You 4

¢ Your Clients |m E

Trinity Title

Simplify Your Closings. Increase Your Productivity.

239.330.1495 | trinitytitlefla.com

TRUTH GUIDED, RELATIONSHIP DRIVEN.

Discover the Power of
Truth-Driven Advocacy!

Contact Boatman Ricci Today
for Unparalleled Legal Guidance
for All of Your Legal Needs.

ERNEST A. RICCI, ESQ.

1, &h Boatman Ricci

> Truth Guided, RelatlonshlE Drﬁ“
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Commercial Litigation | Business Litigation
Real Estate Litigation | Construction
Litigation | Trust and Estate Litigation
Civil/Criminal Trials | Estate Planning
Complex Commercial Transactions

—

JAMES A. BOATMAN, JR., ESQ.

(239) 330-1494 | BOATMANRICCI.COM | NAPLES | MARCO ISLAND | FORT MYERS | TALLAHASSEE | DESTIN
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THE 4-
FORMULA FOR SUCCESS

By Michael Dill

POINT

Today, I’m going to share a four-point formula that, if followed and

applied properly, will give you greater results in your organization.

It’s very simple: Education + Accountability = Productivity = Profitability.

Let me explain.

Education. You have your team, your current
employees, and your new employees. Your job as
aleader and/or divisional manager is to properly
educate your team on their roles and responsibili-
ties and exactly how to carry them out. If there’s a
new system inserted into your organization, your
team needs to be educated accordingly. Are they
watching pre-designed videos to learn and under-
stand? Do you have a follow-up process or a little
questionnaire that they answer so you know they’re
learning exactly what they’re supposed to be learn-
ing? Are they consistently being trained on those
roles and responsibilities and how to properly
apply them to get the result you're looking for in
the organization? Because once you have a process
and a procedure of properly onboarding, training,

and following up with your employees, making
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sure they understand their roles, responsibilities,
and how it’s to be done, they will naturally become

more productive.

Accountability. Once you have the process of
education in place, it’s your job, as a leader and/or
divisional manager, to hold your team accountable
to make sure they’re doing exactly what they’re
supposed to be doing. Too often, I hear managers
telling me, “Oh yeah, they should be watching these
videos. They should be doing this. They should

be doing that.” And I ask, “What’s your procedure
for following up, making sure they’re doing what
they’re supposed to be doing?” And I get a blank
stare. It’s your job to follow up and create the
process of holding them accountable to judge their
progress, making sure that they fully understand

their role and how to master it.

Productivity. Once you put the education in place,

you’re holding the team accountable, and they’re

doing what’s supposed to be done regularly, your

productivity will increase. You will have a more

seasoned team that understands the process

roles and what to do to execute efficiently.

and

Profitability. Once your team is executing at a high

level and you’ve increased productivity in your

organization, that immediately leads to profitability

because as they’re more efficient, they’re more pro-

ductive, they’re educated, and you’re holding them

accountable, which will all drip to the bottom-line

margins and profits. It’s that simple.

Heed today'’s lesson: Education + Accountability =

Productivity = Profitability. Gauge how this lo
your organization, and if you need any help,
me a call.

oks in
give

Coach Michael Dill is an award-
winning, certified business
coach, global speaker, and

published author. He is a proud
ActionCOACH franchise partner,
as well as the president of
Power & Ice Wealth Creation, a
strategic leadership company.
Michael brings more than
40 years of business and
entrepreneurial experience to
his leadership, team training,
and mentoring practice.

To learn more, call
954-675-9536 or visit
BusinessCoachMichaelDill.com.

"SCM Roofing was amazing and much faster than the
others | called.. " -Wesley Chapel Homeowner

"Professional. Quick & Easy. Would definitely use again."
-Tampa Homeowner

"Very Professional. Knowledgeable guys and zero trash
was left behind!." -Tampa Homeowner
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SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a
competitive price, exceptional customer service
and outstanding quality!

(A

Free consultations

Our GAF lifetime roof system includes a 25 year
workmanship warranty.

Locally owned and operated with 30+ years of
combined experience.

Veterans, Active Duty Military, First Responders
andTeachers Discounts.

855-SCM-ROOF
scmroofingfl.com

Licensed Florida Contractor #CCC1331132
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GOODWIN LAW, P.A. GET TITLE COMPANY RATES

Real Estate * Probate * Wills & Trusts

Serving Florida with offices in Naples and Palm Beach
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Partner With Us for All
_ Your Client's Transactions

Florida's Premier Law Firm focused on Real Estate Transactions, Estate Planning, and Estate Administration. E:'I'
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HEADSHOTS

PERSONAL BRANDING

of Professional Excellence

Now Offering REALTOR"

Personal Branding Mini Sessions on Location.

10 Book Your Session
Visit newframephotography.com

239.200.9099

NEW FRAME PHOTOGRAPHY
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GARAGE FLOORS.

EPOXY COATING SYSTEMS

Distinguish Your Listings | Increase Home Value | Impress Discerning Buyers
Fast & Easy Installation | Exclusive Realtor Discounts
Give Your Clients the Edge They Deserve!
Keith Stopko
239.402.3656

granitegaragefloors.com
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TEB BEST I8 YET TO COME

rowing up on Long Island, Tom

Rosen admired his father’s drive
and determination. Tom’s dad, Sid,
was a New York City fireman who
was dedicated to service, his health,
and his community. Sid was also an

entrepreneur at heart.

While working as a fireman and rais-
ing seven children, Sid founded the
largest Bingo manufacturing company
in the country at a time when Bingo
was quite popular. He was also a pri-
vate pilot and, unfortunately, his love
for flying led to his untimely death in
a mid-air collision when Tom was just

11 years old.

“We were lucky because we had our
finances in order, but it was tough,”

Tom reflects.

Coincidentally, this tragic event led
to Tom’s love affair with Naples.
His mother became a snowbird, and
Tom would come down to Naples
regularly. He eventually graduated
from Johnson and Wales University
in Providence, Rhode Island, with

a bachelor’s degree in food service
management. He then built success-
ful careers as a chef and restaurant
owner, worked in credit card pro-
cessing, and started his real estate
career in 1988. In 1996, he moved to
Naples full-time.

“My mother had a house on Barefoot
Beach, and she was getting older, so
we moved down basically to take care
of her,” Tom shares. “It has turned

out to be a great decision.”

By Zachary Cohen
Photos by New Frame Photography

Tom was excited about the opportu-
nity available in Naples. With a boom-
ing real estate market and a quieter
lifestyle for his family, there was a lot
to like.

IT KEEPS GETTING BETTER

Nearly 30 years later, Tom is thriv-
ing in real estate and loving life in
Florida. In 2023, he had one of his
best years. His honest, straightfor-
ward, personable approach to real

estate has been the key to his success.

“I think clients like working with me
because I'm an open book. You don’t
have to wonder what I'm thinking. I’ll
tell you how it is and keep it honest,”

Tom explains. “And I know what I'm

& -
el

Tom Rosen, a Realtor with Compass, and his wife, Kim
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Tom Rosen, an avid pickleball enthusiast, hits the court three times a week.

doing. I know the area very well, and
I’ve been in this business longer than I

like to admit.”

Tom lives in Bent Creek Preserve
with his wife of 40 years, Kim. With
their two children grown and living
independently, Tom and Kim have
taken to a quieter lifestyle. They
enjoy spending time at the beach,
cooking at home, relaxing with their
rescue dog, Snoopy, and staying
active. Tom goes to the gym three
or four days a week, rides his bike
between eight and 12 miles daily, and
plays pickleball three times a week.

“I try to be active for at least two
hours a day,” Tom explains. “So that

keeps me in pretty decent shape.”

Tom also enjoys giving back to the
community. He has volunteered at the
Naples Winter Wine Festival for sev-

eral years and single-handedly cleans

the six lakes in Bent Creek Preserve

every month.

“I'm 62 years old now, and this is
what I'm doing. I don’t see myself
retiring. Real estate is fun and

rewarding. It’s what I like to do,”

Tom shares. “Whether I’'m at work

or not, I want to be remembered as a
fair, kind person. What I have is my
integrity. That’s one of my biggest
assets. I'm honest with myself, and
I'm honest with other people. I just

try to be a good person.”
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their rescue dog, Snoopy.
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RESIDENTIAL
& COMMERCIAL

CLEANING SERVICES |

Residential Open House &
Cleaning Listing Cleaning
Move In & Out =l Outdoor Cleaning
Cleaning Y Services

=% Construction

=4 Rental Turnover
%l CleanUp

[ ------ 2l Cleaning P
Commercial Window & Sliding
Cleaning Glass Doar Cleaning

FREE ON-SITE ESTIMATES | 150+ & # &  # REVIEWS @
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CLEANING
SERVICES
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KEEP YOUR LISTINGS HOT
YOUR BUYERS COOL

; B 16 Point Maintenance Check ROCKET
|:|/ We arrive in hours not days COOLING
&/ Trusted Service Technicians 239.694.4849

50 - December 2024

Constantly
Overspending
When it Comes to
Your Budget?

My passion is supporting
businesses by giving my clients
more time to focus on doing
what they love most and
providing key advice to help
achieve business growth.

Why Work With Us?

Female Owned and Operated
Always On-Call & Always On-Time
White-Glove Bookkeeping Support
Nosotros Hablamos Espanol

Scan to EW

Schedule Your
Free Discovery
Call and Get
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239.677.5888
medranoandcail.com

Follow Us ﬁ@
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In the competitive real estate market of

Naples, Florida, standing out is crucial
for success. Top REALTORS® looking to
elevate their listings and maintain lasting
client relationships need innovative,

tailored marketing solutions.

Custom Signage Makes Your

Listings Shine

One of the most effective ways to
attract potential buyers is through
custom signage — unique and
eye-catching signs that not only draw
attention to your properties but also
convey your brand identity. Highlight
key features to ensure your list-

ings stand out in a crowded market.
Whether it’s a vibrant “For Sale” sign
or directional signage for open houses,
high-quality materials that can with-
stand the elements keep your listings

visible and appealing.

N e r 4
“‘*u P
Be s el .:-
ELEVATE YOUR REAL ESTATE LISTINGS

Promotional Materials Leave a

Lasting Impression

Well-crafted promotional materials are
essential for connecting with poten-

tial buyers. Brochures and flyers that
showcase your listings and services make
a strong impression. High-resolution
images and compelling descriptions help
clients emotionally connect to the prop-
erties, enhancing listing visibility while
positioning you as a trusted expert in the

Naples market.

Car Wraps Transform Your Vehicle into a
Marketing Machine

Every opportunity to market your brand
is valuable in real estate. Custom car
wraps turn your vehicle into a mobile
advertisement that captures attention
wherever you go. Bold designs featuring
your logo, contact information, and visu-
als of your listings are a powerful way

to promote your services as you drive

around Naples. Every trip becomes a

WITH HIGH-

IMPACT
MARKETING
TOOLS

— .
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chance to attract interest in your proper-

ties and connect with potential buyers.

Unique Closing Gifts Keep Clients
Coming Back

In a market where repeat business and
referrals are vital, memorable closing
gifts help keep clients engaged long after
the sale. Custom cutting boards or other
items personalized with your branding
can serve as thoughtful gifts, reminding
clients of the positive experience they
had with you as their Realtor. This cre-
ates lasting impressions and keeps you

top-of-mind.

In Naples’ bustling real estate scene,
standing out is more important than
ever. Custom signage, promotional
materials, car wraps, and unique clos-
ing gifts help you maximize your list-
ings, maintain client relationships, and
make a lasting impression — ensuring

your long-term success.

Carolyn Castaneda, co-owner of Smiley Graphics & Promotions, has spent the past 18 years helping build a family-run
business alongside her husband, Smiley, in the heart of Southwest Florida. With a focus on creativity and local insight,
Carolyn and Smiley are dedicated to supporting their community, serving on the boards of Night to Shine and the Marine

Industries Association of Collier County. Together, they bring personalized, community-centered marketing expertise to
help local businesses thrive. Carolyn and Smiley live in Naples with their two daughters, who inspire their commitment to
both family and community. www.smileygp.com
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Printing | Wraps | Signs | Shirts | Engraving

Smiley Graphics & Promotions
We’'re so much more than a print shop!

Prime Post, for all your sign
installation needs

PRIME [TOST

Carolyn Castaneda
carolyn@smileygp.com
239.298.4691
smileygp.com
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Brittany Moore
Regional Branch Manager
NMLS # 824215
239.292.4194
BMoore@moorelend.com

MOORE

THAN A TRANSACTION

CLIENTS ARE TREATED LIKE FAMILY

MOORELENDINGGROUP.COM TylerMoore

Producing Branch Manager

= NMLS#: 1408486
239-292-4191

TMoore@Moorelend.com
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HOME | AUTO | WATERCRAFT | UMBRELLA | BUSINESS

Let us help your team of realtors navigate
Florida’s volatile home insurance market.

Insurance volatilty in Florida is likely to increase, creating
undo friction in the real estate market. We can help!

Scan the QR code to
download my contact

We provide the education about carriers, their appetite information.
for various property conditions, and ways to mitigate the

volatility to help streamline home selling and buying.

OneGCroup has one of the largest portfolio of carriers to
ensure placement with the proper insurance to com-
plete your transactions.

Let us help reduce the stress and friction in your real
estate deals. Reach out to us today to arrange a lunch
and learn for your team and your clients.

Susan Atkeson

Account Executive and
Branch Manager—Naples
SAtkeson@OneCGroup.com
OneGroup.com/Naples-Florida
C 239-427-2001

6424 Naples Blvd,, Suite 301
Promenade at Naples Center
Maples, FL 34109

ONEGROUP
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Seamless Title
& Escrow Solutions

Your Discerning Cliénts Deserve Flawless Closings
Allie Pelham, Owner
actiontitledaples.com™ 239.262.2200

Serving Southwest Florida
since 1988

ONE SINGLE POINT OF CONTACT | FULL SERVICE ON EVERY TRANSACTION
TIMELY AND ACCURATE TITLE COMMITMENTS | SUPERIOR COMMUNICATION
KNOWLEDGEABLE AND PROFESSIONAL STAFF | CONTRACT UPLOAD CAPABILITY OR DROP OFF




LAUREN

Maxwell Mortgage Team | CrossCountry Mortgage

AT THE TOP OF HER GAME




LAUREN MAXWELL began her mortgage lending
career in 1987. In that time, a lot has happened

in the industry: the wide-scale adoption of the
internet, the housing crisis of 2007-2010, and the
COVID-era boom, to name a few. But one thing

remains steady — Lauren’s commitment to her craft.

Year after year, Lauren has overcome the chal-
lenges of being a mortgage professional to come
through for her clients. Along the way, she’s built a
reputation as one of Southwest Florida’s best. She’s
led the way at CrossCountry Mortgage since 2018.

“Our mortgage lending programs are getting bet-
ter and better every year,” Lauren says proudly.
“CrossCountry is the number one retail mortgage
lender and number one non-QM lender in the coun-
try. We’re growing because we’re ahead of the game
in leadership, programs, and tech. So while others
are getting nervous about slowdowns in the market,
we’re growing and growing and growing. Other

than a lot loan, there’s nothing we can’t do.”

Lauren Maxwell leads the Maxwell Mortgage Team at CrossCountry Mortgage.

BEST IN THE BIZ

Lauren has some of the highest sales volumes of
any lender, but she doesn’t consider herself a lux-
ury or high-end lender. She handles everything
from a $75,000 manufactured home to a

$7 million mansion.

“I'm there to protect the client and get them the
best deal,” she explains. “I have three loan assis-
tants, but you get me 80 percent of the time. I'm

always involved.”

Lauren encourages agents to look carefully at

who they refer their clients to, especially on the
lending side. The challenges that can arise during a

loan approval process are unending, but Lauren is
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well-equipped to handle them. Her experience and

aptitude speak for themselves.

“The knowledge you need in this day and age to
know how to run into challenges when they come
up, to have an operations and processing team

and all the tools and experience, that’s huge,” she
continues. “Just because you have a license doesn’t
mean you know how to close a loan. It takes years
of skill. So when you are hiring me, you are getting

somebody with 37 years of lending experience.”

J,&-_U#‘;"‘

THE DRIVE TO THRIVE

R

After 37 years, Lauren isn’t slowing down. She

recently celebrated her sixth anniversary with
CrossCountry Mortgage. During that time, the
Maxwell Mortgage team has closed over 7,500

loans for more than $2.2 billion, and Lauren has
personally closed over 4,100 loans for more than
$1.3 billion.

So how does Lauren manage such a

tremendous volume?

“With a lot of stress,” she quips. “I don’t have

downtime. I was just in Europe because my boss
took me on our Top 10 trip, and I still took five
hours a day to work and catch up on emails and
answer clients. It’s a lot, but it’s worth it. 'm com-

petitive. It’s in my blood.

“I like being at the top of my game. I have

the number one market share in Collier

County and number three in Lee
County. I closed one out of every

12 loans in Collier County.”
LEAVING A LEGACY

As the real estate market changes

shape again, Lauren is as consistent
as they come. She understands this
business allows the best of the best to

succeed in any market conditions.

“The future is growing, growing and growing.
Collier County has over 9,000 units being built
just in the Oil Well/Ave Maria area alone. We have
a lot of growth happening everywhere in the coun-

ties I work in,” she says.
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MASTER TQUCH
TILE & STONE

239-443-8592

&

Lauren Maxwell proudly embraces her role as grandmother to her beloved grandson, Phoenix.

Looking ahead, Lauren has no plans to slow down,

K either. She’s still at the top of her game and plans to
S continue serving the community through mortgage
p Sy lending as long as possible.
w—_F
&l.. “I want it to be known that if Lauren Maxwell can’t

) do it, it can’t be done. I close so many loans with
clients who were told ‘no’ and wanted a second
opinion or deals gone bad that need to be saved.
Call me. Let me be your second opinion. Let me be
your backup lender, and if your person can’t make it

work, let me see if I can.

“On my tombstone, I'd like it to read, ‘magnificent

mother and mortgage master.” And I'm not joking.”

For more information, visit
MaxwellMortgagelLoans.com.
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Morgan Stanley

Elevate Your
Image

WITH

Michelle Reed

PHOTOGRAPHY

Tax-Efficient Investing.
All Year Long.

When it comes to tax planning, you need to think ahead — not just at tax time, but 365

Keserve Your %@WW&%
239.404.8158

michellereedphoto@me.com

michellereedphotography.com

days a year. With access to many of the industry’s leading tax management solutions and
services, Morgan Stanley Financial Advisors can work with you to create a customized

tax-smart investment plan that helps you keep more of what you earn.
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Stephanie A. Petrosini

CFP®, CLTC, CRPC®, QPFC
CERTIFIED FINANCIAL PLANNER™

Vice President | Financial Advisor
UNFORGETTABLE LUXURY

Morgan Stanley o 7L A VALET PARKING
8889 Pelican Bay Blvd, Naples, FL 34108 P~ , : FiveStarialel specializes in proviging

luxury valet parking management solutions

that seamlessly integrate our personalized

Scan to Easily 2 s TR
i, W 1 - y service eXperience with your guests
SChedUIe Your Meetlng J \ \ : . ] Let us assist you with providing an

. . ~ - : unforgettable first impression
\’ : . coking for career opportunities?
! o o

NMLS #1252909 | CA Insurance License #0126537
Office: 239-449-7885 | Cell: 732-479-8234 | stephanie.petrosini@morganstanley.com

Investing in the market entails the risk of principal loss as well as market volatility. The value of all types of investments may increase or decrease over varying time
periods. The appropriateness of a particular investment or strategy will depend on an investor’s individual circumstances and objectives. CFP Board owns the marks
CFP®, CERTIFIED FINANCIAL PLANNERTM, and CFP® (with plaque design) in the US. © 2021 Morgan Stanley Smith Barney LLC. Member SIPC. MAR002 CRC
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P> cover story |

At 11 years old, Frank Stier
wrote an autobiography for a
school project. Within it, he
shared his dreams. His first plan
was to become a basketball star
and follow in Michael Jordan’s
footsteps. If that didn’t work
out, he had a strong plan B —
making a lot of money in the real

estate industry.

Where Frank got this idea
remains a mystery, but he was
certainly onto something. His
basketball dreams didn’t pan
out ... but he was spot on with

his real estate hopes.

“My mom gave me that autobi-
ography letter when I was 27

and was just named a Top 50

By Zachary Cohen
Photos by Michelle Reed

REALTOR® in the country by
REALTOR® Magazine. It was
almost written for me to be in
real estate,” Frank shares. “I’'ve
dabbled in other investments
and haven’t done as well, but
I’ve never lost any money in real
estate. I love it. 'm passionate

about it. It makes me feel alive.”

A VISION REALIZED

Frank began his real estate
career as a leasing agent while
attending the University of Texas
at Austin. He saw an oppor-
tunity in real estate, so he got

his license as a sophomore and
started his own leasing com-
pany, UT Cribs. By the time he

finished school, his company,

which had been rebranded as
Uptown Realty, had 60 agents
and managed over 3,000 doors.
Soon after, Frank sold the com-
pany, turning his attention to
the higher profit margins of real

estate sales.

“Leasing gave me a great
backbone for sales,” Frank
explains. “Things really

took off from there.”
FROM LEASING TO LUXURY

Over the next several years,
Frank’s career changed shape
several times. He became one
of the nation’s top agents before
transitioning his business to
Florida. In the Sunshine State,
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he sharpened his focus on high-
end residential homes, first 9 3
in Miamni and then in Naples. I’'m a hunter by nature. I love finding deals.
Meanwhile, he began shifting

more and more into real estate

X

&

—--———*"’“ 2

|
investing and development.

“I learned from a young age to
find good investments off-market
and have a good understanding
of value,” Frank explains. “I
wasn’t going to become a slave by
making commissions. By buying
properties and making passive
income, that was a path to finan-

cial freedom.”

Frank’s dad worked for Lufthansa
Airlines, and Frank has lived all
around the world — from Japan
to New York to New Delhi — but
Southwest Florida has always
felt like home. When he was
ready to start a family and settle
down, Naples was the natural
choice. He moved to Naples full-
time in 2012.

“For raising a family, it
was perfect. It just flowed,”

Frank explains.

Today, Frank continues to invest
in and sell real estate. He owns a
150,000-square-foot office space
and is excited to expand further
into the development space. He’s
especially proud of his most
recent development project at
1100 Sandpiper Street in Naples.

“I'm a hunter by nature. I love find-
ing deals. I love researching. I've
done close to a billion in total sales
since 2002,” Frank shares. “I have
shifted from being the Realtor for
the property to also the developer.
Seeing a property come to life,

the power of creation, from plans
to reality, really is like building
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Top producer Frank Stier expanded his career from residential leasing and sales to real estate development.

dreams. I also love visiting luxury
hotels and exotic locations like the
Maldives and integrating what I see

into the designs.”
DRIVEN TO NEGOTIATE

Alongside development, Frank has

a passion for the art of negotiation.

“At 7, 8, 9, 10 years old, I'd go
to the bazaars in India and
try to buy a shirt. They’d tell
me 300 rupees, but because
I’d learned the language, I'd
negotiate. All of a sudden, it
went down to 50 rupees just

by knowing the language.

“It’s the same in real estate.
When you know your stuff,
there’s a way to find a win-win
and negotiate. That is what drives

me,” Frank explains.
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Outside of work, you’ll find Frank  and his business. Yoga and medi-

with his three daughters, Anika tation are his primary hobbies.
(8), Vera (7), and Stella (6). He
also has a strong spiritual side, “I used to be a total type A, which

which helps support his mindset =~ helped me get to where I am,

— FUN FACT

Frank Stier has visited an
astonishing 85 countries.

A

“I believe traveling is a way
to unlock creativity,” he says.
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but now I work 10 times less and
make 10 times more by relaxing
and working the moment. Being
fully present, not chasing...

that’s the energy for success.”
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Private Office Plans at Venture X Naples
“ VENwRE x Venture X is a one-of-a-kind sustainable luxury co-working office
THE FUTURE OF WORKSPACE rooted in health and wellness, in the heart of Naples, with views of
the Coastal Skyline. The beautifully designed space has
floor-to-ceiling windows along each side of this location, allowing natural daylight into nearly
every corner. The 18,000 sq ft space is equipped with an open-inviting lounge and cafe, a podcast
room, a wellness room, conference rooms and a 30-person training room. Venture X is proud to
offer private offices of various sizes to meet the needs of you and your growing teams.
All offices come furnished with sit-to-stand desks and ergonomic chairs,
including 24/7 access, monthly conference room credits and further
access to a vibrant and welcoming
community.

For more details, please contact

KATHRYN PARKER
Director of Sales Y A EASILY

BOOK YOUR
TOUR

kathryn.parker@venturex.com

239-326-3455

venturex.com ¢ 239-300-9601 ¢ 4850 Tamiami Trail North, Suite 301 ¢ Naples, FL 34103

Aluminum Design and Fabrication Home Maintenance

9 COASTAL Lot Our Solid Heyutafion

BECKER Bf g’” e
Contact Us Today for

Fabrication Services Handyman Closets #It\

and Custom Fabrication i Painting | Screen Repai
Flooring © Pressure Washing

Cabinetry And More!

beckerhomemaintenance.com S

&=

239.788.WELD

CoastalAluminum.com 1 o
3855 Davis Blvd

Naples, FL 34104 YEARS
EXPERIENCE

COMARBORELECTRIC.COM | £681 3004475

SERVICE AREA:
CAPE CORAL TO NAPLES
& EVERYTHING IN BETWEEN

£ COHARBOR

ELECTRIC
239.500.JUNK (5865)

junkhaulingnaples.com
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THE 2024

RP AWARDS GALA

Honoring the Best of the Best in Southwest Florida Real Estate

PY» special events & .

Photos by Jake
Maciosek and
Lionel Crespo

What an unforgettable evening at our inaugural RP Awards
Gala, held at Elite Jets on November 8th! It was wonderful

to see everyone dressed to the nines, ready to celebrate the

exceptional agents who make up our Naples’ and Fort Myers’

Real Producers communities.

This night was dedicated to honoring excellence in our
industry, as we proudly recognized top-producing agents
nominated and voted for by their peers. We celebrated not
only their impressive achievements but also their outstand-

ing commitment to clients and the community.

We were also thrilled to celebrate our preferred partners,
whose dedication and top-tier services are instrumental

in the success of our monthly magazine and events. Their
support strengthens our REALTOR® community, and we are

grateful to have them as part of this remarkable network.

A special thank-you to our incredible sponsors who made
this event possible: our headline sponsors, Maxwell
Mortgage Team at CrossCountry Mortgage and
FirstSource Title; our brokerage sponsor, Premiere
Plus Realty; our food sponsors, HouseMaster and
LandSel Title; our bar sponsors, Be Your Gift Group
and Hartford Funding; our photo booth sponsor, Luxure
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Lifestyle; our awards sponsors, Woods, Weidenmiller,
Michetti & Rudnick and Nautical Miles; and our table
sponsors, Action Title, ALL IN Property Management,
Goodwin Law, Medrano & Cail Bookkeeping
Professionals, Northstar Technologies, and Three
Bays Lending.

A huge thank-you to Elite Jets for providing a fantastic venue,
Lightworks Stage Productions for the spectacular light-

ing, 5 Star Valet for seamless guest parking, The Twisted
Trotter for the wonderful libations, Sage for the delicious
food, Forever Fiore for the stunning flower arrangements,
Naples Balloons for the festive decor, Jake Maciosek and
Lionel Crespo for beautifully capturing the magic of the eve-
ning in photos, DJ Tommy and Jade Strings for their lively
music, and Coby Corradino and Samuel Saum with Visionz
Media for the captivating videography.

Our gala raffle raised over $4,000 to support Freedom
Waters Foundation, a local nonprofit dedicated to enhanc-
ing the well-being of children and adults with disabilities
and veterans through therapeutic boating experiences.
Congratulations to our raffle winner, Nico Paredes, who
took home an exclusive selection of prizes, including a

luxury yacht charter provided by Nautical Miles, beautiful

HouseMaster

bottled gift boxes of wine from Rigoni Wine Company,
and a premium WOLF Roadster double watch winder
with storage from Carbon Watch Company. Thank you
to all who participated in this raffle — your generosity
contributes to an incredible cause and makes a meaning-

ful impact in our community.

A heartfelt thank-you to our awards sponsor, Nautical
Miles, for providing an exclusive luxury yacht char-

ter for our charity raffle winner and all of our Realtor

award recipients. Your generosity truly elevated

the evening’s celebration.

Congratulations once again to all the honorees fea-
tured on the following pages — you’ve earned this
recognition through your hard work and dedication.
And a big thank-you to everyone who attended and
made the night unforgettable. We look forward to
witnessing your continued achievements in the

coming year!
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2024 RP AWARD RECIPIENTS

BEST COVER STORY AGENT
AWARD
Recognizing the most
captivating and visually
outstanding cover of the

magazine.

PATRICK DEARBORN
John R. Wood Properties
Christie’s International Realty

. BEST LUXURY REALTOR®
AWARD
Celebrating the Realtor who
has excelled in the luxury
real estate market, setting
the standard for high-end
properties.

Gulf Coast International

Properties

CLIENT SATISFACTION
AWARD
Recognizing a Realtor who
consistently goes above and
beyond to ensure the satis-

faction of their clients.

NINA LLORCA
Coldwell Banker Realty

~u LEADERSHIP IN REAL ESTATE
s AWARD

Honoring a real estate profes-

stonal who has demonstrated
exceptional leadership and

innovation in the industry.

Realty Executives

-,
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h LIFETIME ACHIEVEMENT
Y AWARD
o

Awarded to a Realtor who

has dedicated their career

to real estate, showcasing
consistent excellence over

many years.

DEREK CARLSON
MVP Realty Associates

MARKETING EXCELLENCE
AWARD
Awarded to the Realtor
with the most creative and
effective marketing strate-

gies in their business.

‘ Keller Williams Realty

. MOST INSPIRATIONAL

STORY AWARD
Recognizing a Realtor
whose personal or pro-
fessional journey has
inspired others in the

industry.

MARY JO O'REGAN
Premier Sotheby’s

International Realty

MOST PHILANTHROPIC
REALTOR® AWARD
Celebrating a Realtor who
has made significant
contributions to their

community through
WY plhilanthropy.

Coldwell Banker Realty

OUTSTANDING HOSPITALITY
AWARD
Honoring a professional who
exemplifies exceptional hospi-
tality and customer service in

real estate.

MANDY DINGLE

Marzucco Real Estate

REALTOR® OF THE YEAR AWARD
Recognizing a Realtor who has
exemplified excellence, profés-
stonalism, and outstanding

service throughout the year.

Realty World - J. Pavich
Real Estate

ROOKIE-OF-THE-YEAR AWARD
Recognizing an emerging star
in the real estate world, this

award is for the most promis-

ing new talent.

MADELINE TRACY

Compass

SOCIAL MEDIA INFLUENCER
AWARD
Celebrating a Realtor who has
leveraged social media plat-
forms to grow their brand and

engage their audience.

Compass

, R e Prooucens
AwWARDS

YNy

TOP PRODUCER OF THE YEAR
Awarded to the Realtor who
has demonstrated excep-
tional productivity and
sales success over the past
year, consistently deliver-
ing outstanding results and

surpassing their targets.

BRITTANY SKOTAK
Douglas Elliman Real Estate

ULTIMATE CONNECTOR
AWARD
Given to the Realtor who has
made the most impactful
and meaningful connections
within the industry.

Marzucco Real Estate

DRESSED-TO-IMPRESS AWARD
Awarded to the best-dressed
attendee of the RP Awards
Gala, showcasing style and

sophistication.

LAUREN TARANTO
Coldwell Banker Realty
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ALL IN

Property Management, LLC.
Southwest Florida | Phone: 239-451-3066 | www.allinpmfl.com

From Contact to Con’_gr_act

DALI MIHAJLOVIC e ;
Owner =
239 451 3066

What Sets Us apa-t ” |

Discover the ALL IN Property Management Difference

In addition to our Core Property Management Services, we also offer:

Ly Complete Design, Furnishing & Staging Services by our In-House Design Team
Ly A Trusted Local Network of Vendors, Contractors & Preferred Partners
Ly Home Concierge Services - Comprehensive Visits Offered Between Guests
Ly Stellar Reputation, Effective Marketing Strategies & Proven Results
Ly Setup and Installation of Smart Home Automation Services

What You Can Expect When Partnering with us

First Class Customer Service LEARN MORE _7-_-_. .
Endless Resources Under One Umbrella

ABOUT OUR "ji
Unparalleled Attention To Detail PARTNERSHIP *
Responsive, Friendly Interaction with our Team of Professionals OPTIONS EI
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