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Crafting 
Beautiful,

Custom 
Stone
since 1906.

Limestone Mill
901-274-0883

200 Main Street
Gallaway, TN 38036

Jackson Showroom
731-664-5306
4405 US-45

Jackson, TN 38305

Arlington Showroom
901-382-6242

10455 Highway 64
Arlington, TN 38004

Jonesboro Showroom
3221 Shelby Dr

Jonesboro, AR 72404

@Christie Cut Stone

@christie_cut_stone
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DOWN PAYMENT  
ASSISTANCE AVAILABLE

1, 2 AND 4 HOUR  
CE CLASSES AVAILABLE! 

Josh McKinney
Real Estate Industry Advisor

East TN
JMcKinney@thda.org

615-815-2158
865-394-8960

Kelly Dobbs
Real Estate Industry Advisor
West TN
KDobbs@thda.org
615- 815- 2141
731- 414- 0314

 *up to 5% sales price, max $15,000

5%* OR

$60005%* OR

$6000

Protecting your Memphis 
Home and Business

Jonathan Torres
(901) 755-1800  |  fraseprotection.com

Smart Home Security  |  Security Cameras  |  Access Control

This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

BRANDED CLOSING GIFTS

Cutco Closing Gifts

Ben Cunningham

(318) 364-7046

CLOSING - TITLE & ESCROW

Foundation Title & 

Escrow Series, LLC

Carrie Lacher

(901) 558-6299

Guardian Title, LLC

Jason Lashlee

(662) 262-1800

Harkavy Shainberg 

Kaplan PLC

Jeremiah McGuire

(901) 494-1622

Hodges Law Firm, PLLC

Rees Hodges

(901) 238-8960

Home Surety Title 

& Escrow, LLC

Jeff McEvoy

(901) 737-2100

Medlock Title & Escrow, LLC

Sophie Anderson

(901) 436-1414
www.medlocktile.com

Saddle Creek Title

Neal Hanna

(901) 218-3647

FLOORING - HARDWOOD

Bonafide Flooring 

Solutions, Inc.

Daniel Gardeazabal

(901) 331-8809

GOVERNMENT AGENCY

Tennessee Housing 

Development Agency

(615) 815-2000
thda.org

HOME INSPECTION

Midsouth Inspections

Ed Haaga

(901) 628-7316

National Property Inspection

Derek Groves

(901) 497-0943

HOME PROTECTION

Frase Protection

(901) 755-1800
www.fraseprotection.com

HOME RENOVATIONS 

& BUILDING

Homeway Construction

Pattie Gardner

(901) 569-9063
homewayconstruction.com

HOME WARRANTY

First American 

Home Warranty

Seth Lacher

(901) 282-6273

HVAC SERVICES

Brimhall Maintenance 

Services, LLC

Matt Brimhall

(901) 550-4845

INSURANCE

State Farm Insurance 

- Joe A. Sarrio

(901) 853-0831

INSURANCE - MISSISSIPPI

Alfa Insurance

(662) 893-0928
www.alfainsurance.com/
alleyejlali

INSURANCE: AUTO/

HOME/LIFE

Lovelace Allstate Insurance

Rod Lovelace

(901) 853-5442

State Farm Insurance

Michelle Wilson

(901) 590-1922
michellewilsoninsurance.com

IRRIGATION/SPRINKLERS

Tri-State Irrigation, Inc

(901) 753-7667
www.wedosprinklers.net

MORTGAGE LENDER

First Citizens National Bank

Bob Zacher

(901) 489-1217

Mortgage Investors Group

(901) 761-6910
www.MIGMemphis.com

Orion Financial Credit Union

Rachel Campbell

(901) 830-9719

Renasant Bank

(901) 647-0230
www.renasantbank.com

Southeast Home Loans

Karlton Govan

(901) 233-1243
TheKarltonGovanTeam.com

Southwest Funding

Shirley Pruitt

(901) 250-5900
shirleypruitt.com

Supreme Lending

Ashley Koon

(901) 277-7982

SWBC

Shelley Dunn

(901) 870-1107
www.shelleydunn.com

MOVING &  

RELOCATION SPECIALIST

Black Tie Moving

Scott Caulk

(901) 218-5358

The Armstrong Company

Tom Allmon

(901) 848-0863

MOVING, STORAGE 

& RELOCATION

Big League Movers

(901) 881-5581

PROPERTY MGT & CASH 

HOME BUYER/INVESTOR

Foundation Property 

Management, LLC

James Wachob

(901) 633-2331
ibuyyourhouse.com

REAL ESTATE &  

PORTRAIT PHOTOGRAPHY

Elizabeth Looney 

Photography

(901) 569-0808
elizabethlooney.com

REAL ESTATE 

PHOTOGRAPHY / 

VIDEOGRAPHY

Coco Productions

(901) 831-2282

Lensman Real  

Estate Photography

Michael Berry

(972) 814-1937

Pic This House

Keenan Greer

(901) 230-7733

RENOVATIONS / 

REMODELING

901Upgrade, LLC

(901) 651-7346

ROOFING & ROOF REPAIR

Reborn Roofing LLC

(901) 463-2200
roofmaxx.us/e-memphis-TN

STAGING & HOME DESIGN

Luxury Interior by TL

(901) 907-4556

STONE, TILE & BRICK

Christie Cut Stone

(901) 382-6242
10425 Hwy 64
Memphis, TN 38002
ChristieCutStone.com
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1000 Brookfield Road, Suite 225
Memphis, TN 38119

Happy 
Holidays from  

Real Producers!

publisher’s note

As we wrap up the year and dive into the 
holiday season, it’s a great time to look 
back and appreciate all that’s happened 
in 2024. This year hasn’t been without 
its challenges—the changing market, 
new regulations like the NAR settle-
ment, fears over a national election, and 
even weather events have pushed us all 
to adapt. But if there’s one thing that 
sets Memphis real estate apart, it’s the 
resilience and heart of our community.

In this issue, you’ll find stories of agents 
and partners who’ve not only navigated 
these changes but have kept lifting each 
other up along the way. It’s amazing to 
see how this community grows stronger 
together, no matter what the market 
brings. I’m especially grateful for the 
friendships we share with so many of 
you and the incredible support of our 
preferred partners, who make what we 
do possible. You all truly represent what 
it means to make Memphis a great place 
to live and work.

As we turn the corner into 2025, I feel 
a sense of excitement for what’s ahead. 
Together, we’ve built a solid foundation 
that’ll help us keep thriving no matter 
what comes our way. Here’s to a season 
filled with warmth, joy, and a renewed 
sense of gratitude. Happy 
holidays from all of us at 
Memphis Real Producers!

Jeff White,  
Owner/Publisher
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REALTORS® enjoy:
• Full service on every transaction
• Online or App-based Net Sheet Calculator
   and Closing Costs Estimator
• Timely and accurate title commitments
• Superior communication
• Knowledgeable and professional staff
• Contract upload capability, email, or drop off

6080 Getwell Road | Suite 300 | Southaven, MS 38672
662-262-1800  |  guardiantitle.net  |  office@guardiantitle.net

PRECISE NUMBERS
PRECISELY WHEN 
YOU NEED THEM!

Create custom Seller Net 
Sheets, Buyer Estimates 
and Re�nance Estimates 

online or in print with 
our quote calculator. 

Then easily submit your 
order with just one click!
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Shirley Pruitt
(901) 250-5900

shirleypruitt.com

Have a 
Challenging Loan? 
Don't Give Up....Just Call Shirley!

•  580 Credit Score & Above Qualification

•  Options for Self-Employed Buyers

•  Fast closing

•  First class personable service

1114 Poplar View Ln N | Collierville, TN 38017 | 901.203.0043 | RodLovelace@Allstate.com

INSURING YOUR TOMORROW, TODAY. ARMSTN
AND

MORE

�����������������������
�����
��������
���������	���� 
������	�������������������

Mention this ad to get your clients $25 OFF A BUYER'S INSPECTION

We are North America’s Premier Inspection Service
National Property Inspections

PRINT IS STILL ALIVE. 

Celebrating two decades of print 
excellence, now 800 niche 

magazines strong (and counting).

M E E T  T H E

M E M P H I S
R E A L  P R O D U C E R S  T E A M

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at Jeff.White@RealProducersMag.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Memphis Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Ashley Streight 
Content Coordinator

Jeff White 
Publisher

Christina See 
Writer

Cassie Teeter 
Writer

Michael Berry 
Photographer

Caleb Nelson 
Photographer

Molly Cobane 
Client  

Relations Specialist

Elizabeth Looney 
Photographer
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O W N E R  G A G E  M O R E F I E L D
901UP.COM

meet 
Since launching the com-
pany five years ago, Gage 
has made it his mission to do 
things differently, shifting 
away from outdated industry 
practices to focus on trans-
parency, creativity, and true 
client engagement. “There 
are many in Memphis with 
decades of experience in 
the business. After doing it 
‘their way’ for many years, I 
decided it’s time to do some-
thing different,” Gage shares. 

901UP.com’s approach 
begins with in-depth con-
sultations that set a solid 
foundation for each project. 
By asking the right ques-
tions up front, Gage and his 
team ensure clients are fully 
informed about options, 
budget, and timelines. And 
their estimates come with 
no hidden fees or vague 
budgets, so clients know 
exactly what they’re paying 
for from day one. “We make 
it a point to really under-
stand what our clients want,” 
Gage says. This straightfor-
ward, client-centered model 
allows 901UP.com to deliver 
an experience that truly 
“ups” the standard for home 
renovations.

Clear communication and 
respect for clients’ time is 
another way 901UP.com sets 
itself apart. The team prides 
itself on punctuality and con-
sistent updates, which keeps 
clients involved and confi-
dent every step of the way. 
And while they aren’t aiming 
to be the cheapest option, 

Gage Morefield, the 

mastermind behind 

901UP.com, has quickly 

carved out a unique 

space in Memphis’ 

renovation landscape. 

As the owner and 

lead visionary of 

this transformative 

remodeling company, 

Gage brings a distinctive 

blend of artistry, 

precision, and a fresh 

approach to residential 

renovations. Alongside 

his team — Larissa 

Paramo and Jay Bledsoe 

— Gage has built a 

business around the idea 

that home improvements 

should be more than 

just functional updates. 

The motto at 901UP.com 

says it all: “We don’t just 

improve your space... 

we UP your standard!” 

This isn’t just about 

transforming homes; it’s 

about transforming  

the renovation  

experience itself.

Written by Jeff White
Photography by Camille Leigh

partner spotlight
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T H E  A C E  A G E N C Y  L L C

YOUR #1 CHOICE
FOR INSURANCE

A L L E Y  E J L A L I
Office (662) 893-0928  |  Cell (843) 324-0930
AEjlali@alfains.com  |  www.alfainsurance.com/alleyejlali

THE BEST AGENTS
IN THE BUSINESS!

A U T O  |  L I F E  |  H O M E  |  C O M M E R C I A L

ACROSS THE STATE OF MISSISSIPPI

901UP.com manages to deliver 
high-quality craftsmanship at a 
more reasonable price, thanks to 
their lean operation.

Gage’s journey into the ren-
ovation business is rooted in 
creativity and hands-on expe-
rience. In his 20s, he renovated 

several bars, which led him to work in 
a fabrication shop where he learned 
the art of crafting furniture from 
metal, wood, and glass. His big break 
came when he was asked to design a 
haunted theme park from scratch — 
an experience that fueled his desire 
to make a career out of design. His 
artistic approach now flows through 

every project at 901UP.com, where he 
combines functionality with design to 
transform spaces in unique ways.

901UP.com even offers free design 
services, giving clients the opportu-
nity to add a little extra personality 
to their spaces without a hefty price 
tag. Larger projects also include more 

I  WANT TO BUILD NEW RELATIONSHIPS AND KEEP A  CULTURE 

IN  OUR INDUSTRY THAT’S  CENTERED AROUND CREATING A 

GREAT EXPERIENCE FOR EVERYONE,

advanced design and interior services as needed. 
This ability to brainstorm creative solutions and 
bring fresh ideas to the table helps clients bring 
their visions to life while making the process 
smooth and enjoyable.

901UP.com’s commitment to Memphis goes 
beyond client projects. Gage values his partner-
ships with local REALTORS, understanding that 
they share a mission of boosting property values 
and enhancing Memphis’ overall aesthetic. “I 
appreciate the level of service REALTORS bring 
to our area,” he says. “When paired together, the 
community benefits through higher property val-
ues and clients seeing their hard work reflected in 
the property they own.” 

Outside of work, Gage enjoys spending time with 
his wife, Coi, and their five kids: Knox, Trotter, 
Auggie, Beau, and Tedde. Family is at the heart of 
everything he does, and he wants to set a strong 
example of hard work and creativity for his 

children. He also finds time for songwriting and 
video production. His personal interests bring a 
creative energy that carries over into his work, 
making each project feel like a true work of art.

901UP.com is also involved with the nonprofit, 
The Lab School of Memphis, demonstrating Gage’s 
commitment to community-building and creating 
a positive impact beyond the job site. His ultimate 
goal is about more than just business growth; it’s 
about fostering a culture of connection and quality 
in every relationship. “I want to build new rela-
tionships and keep a culture in our industry that’s 
centered around creating a great experience for 
everyone,” he shares.

For Gage and his team, renovating a space isn’t just 
about updating a home; it’s about raising the bar 
and creating something remarkable. With 901UP.
com, Memphis homeowners get more than just a 
new look — they get an experience that truly ups 
the standard, one project at a time.
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The Mid-South's leader in client-focused,
innovative closing solutions.

Saddle Creek Title, LLC

775 Ridge Lake Blvd. Suite 105,

Memphis, TN 38120

Phone: (901) 753-1600

Neal Hanna

FOLLOW US!
Be sure to follow us on Facebook and Instagram so you 
can find out who is being featured, check out upcoming 

events and much more!

@memphisrealproducers 

We’re focused on growing the personal and professional 
lives of top real estate agents while connecting them to 
top affiliates in the area so that the best of the best can 
grow their businesses together. We’re telling the true 
stories of real estate agents in the top markets around 

the country. Welcome to the cream of the crop.

announcement

www.lensmanphoto.com

972-814-1937

michael.berry@lensmanphoto.com

Honest Relationships. High-Quality Media.

PHOTOGRAPHY | VIDEO | AERIALS | TOURS

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com
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HER UNEXPECTED 
JOURNEY TO  
REAL ESTATE

Born and raised in 
Memphis, Elizabeth 
Bran never expected 

to work in real estate, much 
less fall in love with it! With 
degrees in education and 
counseling from Vanderbilt 
and the University of 
Memphis, Elizabeth thought 
she would always be an 
educator. However, life and 
God had other plans for her.

For over 30 years, Elizabeth 
loved being a teacher, coach, 
and school counselor, 
especially during her tenure 
at St George’s Independent 
School where the culture 
and focus on relationships 
made her work a daily joy. 
Then COVID hit and a cou-
ple of things changed. One, 
she realized she was dealing 
with burnout from the 
stress of counseling children 
during that difficult time, 
and two, she found a passion 
for DIY projects and decided 
she wanted to renovate 
houses during her summers. 
So, in late 2020 Elizabeth 
reached out to friend 
and Realtor®, Shannan 
McWaters, who encouraged 
her to get her real estate 
license and flip her first 
house that next summer. 
And she did just that.

However, what Elizabeth 
did not see coming was that 

in the next 12 months, both 
her daughter and husband 
would be diagnosed with 
cancer, and she would need 
to completely shift her 
priorities. Because of the 
emotional and practical 
strain of supporting her 
loved ones through their 
cancer journeys, she no 
longer had the strength to 
be an effective counselor 
for students and knew a 
“nine to five” job would not 
work anymore. Elizabeth 
needed something less 
emotionally draining and 
more flexible. And there 
it was…real estate! She 
already had her license 
and a fabulous mentor in 
Shannan McWaters, so she 
resigned from St. George’s 
and joined The FIRM, 
realizing God already had 
it all planned out for her. 
Thankfully, both daughter 
and husband are doing well 
and are in remission.

Elizabeth was fortunate 
to make a switch to real 
estate at the same time 
Shannan, Elizabeth Duke, 
and Katrina Grubb were 
opening their own firm, 
named The FIRM. What 
drew her to The FIRM 
was that it had a similar 
culture to what she had at 
St. George’s – it prioritized 
relationships with clients, 

expertise and excellence 
in real estate, and partner-
ship with her colleagues, 
as well as all the agents 
and real estate adjacent 
professionals with whom 

they do business. Elizabeth 
says, “The FIRM offers so 
much excitement, expo-
sure, collegiality, guidance, 
and experience that I feel 
honored to be a part of it.”

By Christina See
Photos by Elizabeth Looney Photography

rising star

ElizabethBran 
meet
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Elizabeth says she may still 
be in the honeymoon phase, 
but she loves everything 
about being a real estate 
agent. “I love helping a 
seller prep their house for 
market, studying the trends 
in their area, preparing 
them mentally and emo-
tionally for the journey, 
navigating and negotiating 
offers, and celebrating with 
them when they close. 
Working with buyers is a 
combination of solving a 
logic problem and facilitat-
ing a home version of The 
Bachelor(ette). My clients 
are the Bachelor(ette), 
and the homes line up to 
win their favor. Along the 
way, I get to help them sort 
through their own priori-
ties, visualize the potential 
of houses, as well as assess 
its liabilities, and make 
their dream home a reality.”

Elizabeth has also con-
tinued to flip houses with 
her sister. They work one 
house at a time, doing 
extensive renovations and 
selling them to fortunate 
buyers. And though they 
use contractors for most 
of the work, Elizabeth 
always likes to pick a pet 
project to do at each house. 

Consequently, if you look 
closely, you will often find 
specks of paint in her hair 
and on her hands, bruises 
and scrapes in random 
spots, and her entire trunk 
full of supplies and tools.
Currently, Elizabeth is most 
excited that her husband, 
Mark Bran, is joining her 
in real estate! As a native 

Memphian, former con-
struction company owner, 
and longtime coach and pil-
lar of the tennis community, 
Mark brings an abundance 
of gifts and talents to their 
real estate team.

Elizabeth may not have 
expected she would work 
in real estate, but she is 

thriving, nonetheless. 
She is grateful that as 
she enters her fourth 
year, her family is 
healthy, her faith is 
strong, and her real 
estate future is bright!

I love helping a seller prep their house for market, 
studying the trends in their area, preparing 

them mentally and emotionally for the journey, 
navigating and negotiating offers, and celebrating 

with them when they close. 
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Y O U R  M I D T O W N  S P E C I A L I S T

MARSHALL

By Christina See | Photos by Caleb Nelson

celebrating leaders 

If you’ve been in the real estate 
business for any length of time, chances 
are you know Lewis Marshall. And with 
good reason. Lewis has been integral in 
our local real estate community since 
2005; he has sat on the MAAR Board 
of Directors, has been President of the 
Education Foundation, and has served 
on or chaired nearly all of the MAAR 
committees. He became the first male 
President and first male state President 
of the Women’s Council of Realtors and 
holds nine professional designations.

In 2022, Lewis added one more 
feather to his cap: Broker for the 
Midtown location of David and Tiffany 
McLemore’s BHHS McLemore & Co., 
Realty. As his 19 agents will tell you, 
Lewis is passionate about helping new 
agents develop and grow their busi-
nesses and get involved in our local 
association. He promotes continuing 
education opportunities, professional 
standards, and ethical professional-
ism in business. He has cultivated a 
culture of diversity, acceptance, and 
inclusion and one in which his agents 
feel supported and safe. He makes sure 
his agents don’t work too hard or burn 
out too quickly. In a business where 
we can feel the need to always be “on”, 
Lewis encourages them to set bound-
aries and make time for self-care.

Taking time to relax and live a 
balanced life is a personal mission 

for Lewis. In 2020, his health took 
priority when it was discovered that 
he had survived 3 mini strokes and 
had a cancerous lesion on his lung. 
Lewis was a frequent visitor to the 
hospital that year, having surgery to 
have a section of his lung removed 
and undergoing a grueling 6 rounds of 
chemotherapy. Lewis credits his ulti-
mate recovery to faith, good friends, 
and deep belly laughs.

Next time you see Carol Lott, tell her 
thank you for bringing Lewis into our 
real estate community 19 years ago. 
Friends since high school, Carol was 
the one who encouraged Lewis to 
get his license, and they’ve worked 
together for nearly his entire career.

These days, you can find Lewis 
comfortably ensconced in his cozy 
Midtown home with his beloved 
English springer spaniels, Angus and 
Gracie, his partner of 42 years and his 
impressive flower garden. Whether 
out for a night at the Orpheum or in 
cooking a delicious meal, life is good.

Lewis Marshall is a beloved Memphis 
real estate icon whose entire career 
has been dedicated to giving back. 
Someone we can all count on and look 
up to for his integrity and steward-
ship of the real estate industry.

meetLewis
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SWBC Mortgage Corporation, NMLS #9741, check licensing at www.nmlsconsumeraccess.org. Loans subject to credit and property approval, 
restrictions and conditions may apply. Not all loan programs or loan amounts available in all areas. Programs and guidelines subject to 
change without notice. Corporate o�ce: 9311 San Pedro Ave., Ste. 100, San Antonio, TX 78216. © 2023 SWBC. All rights reserved.

Whether you’re buying your first home, moving up, or
down-sizing, I focus on helping you get the right loan product
for your particular situation. Contact me today to learn more

about the variety of loan products we have to o�er.

SHELLEY DUNN
Producing Branch Manager | NMLS #185241

901.870.1107
Email: shelley.dunn@swbc.com
Web: shelleydunn.com
7145 Swinnea Rd, Suite 1, Southaven, MS 38671

CALL NOW

     
  

IN A BUSINESS 

WHERE WE CAN 

FEEL THE NEED 

TO ALWAYS BE 

“ON”, LEWIS 

ENCOURAGES 

THEM TO SET 

BOUNDARIES 

AND MAKE TIME 

FOR SELF-CARE.
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Ashley Koon Edwards
Supreme Lending, Limited Partnership
Producing Branch Manager, NMLS #723341

MORTGAGE LENDING DONE RIGHT

901-277-7982 • Ashley.koon@supremelending.com

I love the idea of being able to guide 
someone along the path of 

homeownership. The best part of my 
job is helping families realize their 

dream of owning a home. I’m always 
available for my clients so please 

contact me anytime.

“

“
Sophie Anderson

sophie@medlocktitle.com
(901) 436-1414

www.medlocktitle.com MT

Medlock Title & Escrow
Real Estate Closing Services in Tennessee & Mississippi

Midsouth Inspections, we look at every angle 
to make sure your client's investment is safe.

LICENSED IN TENNESSEE & MISSISSIPPI • RESIDENTIAL & COMMERCIAL INSPECTIONS

ED HAAGA
901.628.7316
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“The best way to predict the future is to create it.”  
– Peter Drucker.

For Meredith Vezina, a standout real estate agent 
with the Layson Group at Keller Williams Realty in 
Memphis, these words carry deep personal mean-
ing. Her career in real estate has been a journey of 
bold decisions, creating something meaningful from 
scratch, and building a future filled with connec-
tion, growth, and community impact.

FROM SMALL TOWN BEGINNINGS TO BIG DREAMS

Meredith’s story starts in Adamsville, 
Tennessee—a town with a single stoplight and a 
big sense of community. She grew up with small-
town values: resilience, loyalty, and a willingness to 
get her hands dirty. Adamsville wasn’t just home; 
it was a place that shaped her view of connection 
and commitment. Her first big challenge came 
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during her high school years, when she realized 
Adamsville didn’t have a girls’ soccer team. She 
decided to change that, rallying resources, players, 
and even her parents coaching from scratch. “It was 
such an exciting challenge,” Meredith recalls. “I 
had this vision of what a team could be, but getting 
there took real grit from everyone involved. That 
experience taught me that if you want to make a 
difference, sometimes you have to build it yourself.”

After high school, Meredith attended Harding 
University on a soccer scholarship but soon trans-
ferred to the University of Memphis. Memphis felt 
right from the start, and after finishing her degree 
in health administration and business, she dove 
into a teaching career, later earning a master’s in 
education. Teaching kindergarten was more than 
just a job; it was her way of impacting young lives, 
day by day. And if teaching 5-year-olds taught her 
anything, it was how to have patience and a healthy 
sense of humor. “Working with little kids, you learn 
the importance of clear communication, encour-
agement, and empathy,” she says. “Those qualities 
don’t just matter in the classroom—they’re at the 
heart of what I do every day with clients.” Those 
early skills—listening, encouraging, and being flexi-
ble—would serve her well when she made her move 
into real estate.

FINDING HER PATH IN REAL ESTATE

That career shift happened thanks to Sarah Layson, 
Meredith’s close college friend and former sorority 
sister. Sarah had co-founded the Layson Group, one 
of Memphis’s leading real estate teams, and kept 
encouraging Meredith to consider real estate. The 
two had bonded over shared dreams and ambitions 
in college, and Sarah knew that Meredith’s people 
skills would be a perfect fit. With her encourage-
ment, Meredith took a leap of faith, stepping away 
from the classroom and into a field she had little 
experience in, armed mostly with her determina-
tion and support from Sarah. “Sarah was my first 
real mentor in real estate. She believed in me and 
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guided me through those early, tough days when 
I wasn’t sure I could make it,” Meredith shares. 
“Having her support was like having a safety net. 
She’d been through it, and her faith in me gave me 
the confidence to keep going.”

The early days weren’t without their challenges, but 
Meredith had a drive that couldn’t be stopped. In her 
first year, she closed 20 deals, each transaction a 
new lesson in building relationships and mastering 
the ropes. She quickly realized that her teaching 
background gave her a unique edge. “Real estate isn’t 
just about buying or selling; it’s about guiding people 
through one of the biggest financial decisions of their 
lives,” she says. “I think clients can sense when you 
genuinely care about them and their needs.” Today, 
her work in real estate revolves around those same 
principles of patience, trust, and helping her clients 
feel empowered to make big life decisions.

BUILDING TRUST AND LASTING CONNECTIONS

A big part of Meredith’s approach involves con-
necting deeply with each client. She understands 
that buying or selling a home can be emotional and 
complex, and she’s made it her mission to ease that 
process as much as possible. Whether she’s helping a 
family prepare their home for the market or guiding 
a first-time buyer through the initial steps, Meredith 
focuses on making each step as smooth and stress-
free as possible. Her motto is simple but powerful: 
treat every client like family, and go above and 
beyond to make their dreams a reality. “I always tell 
my clients, ‘If I can take care of your most precious 
asset—your family—I can certainly take care of your 
largest asset, your home,’” she explains.

In fact, Meredith’s bond with her clients is so strong 
that many of them have become lifelong friends. 
She remembers her very first client—a milestone 
she’ll never forget—as someone who believed in 
her even when she was new to the business. That 
trust and faith left a mark, and she’s paid it forward 
in every client relationship since. She’s had her 
share of surprising moments, too, like the time she 
discovered a possum during a final walk-through—a 
story her clients still laugh about to this day. “Real 
estate is full of unexpected moments,” she laughs. 
“But that’s part of the fun. Every client and every 
transaction brings something new.”

FAMILY AS HER ANCHOR

Meredith’s support network extends beyond her 
clients to her family. Her husband, Zeke, and their 

two children, Ruthie and Simon, are her biggest 
cheerleaders. They’ve been there through the highs 
and lows, and she credits their love and under-
standing for keeping her grounded. “Real estate 
can demand a lot of time, but my family keeps me 
balanced,” Meredith reflects. “Their support allows 
me to fully be there for my clients, and I wouldn’t 
have it any other way.”

Community giving is woven into Meredith’s life. 
She’s a regular supporter of local charities like 
St. Jude Children’s Research Hospital, Streets 
Ministries, and Streetdog Foundation, causes that 
align with her commitment to creating lasting 
positive change. With each house she sells, she also 
donates a portion of her earnings to Keller Williams 
Cares, a nonprofit supporting KW associates in 
times of need. “Giving back is part of who I am,” she 
says. “I feel like it’s my responsibility to support the 
community that’s given me so much.”

LIFELONG LEARNING AND INSPIRATION

Outside of work, Meredith stays active and curi-
ous. She’s a fan of the MREA Podcast with Jason 
Abrams, always looking for new ideas to bring 
back to her clients. Books like 7 Habits of Highly 
Effective People keep her inspired, and in her 
downtime, she loves a good meal and glass of wine 
with friends, soaking up the simple joys of life.

As she looks back on her journey, Meredith shares 
some advice for those considering real estate: “Work 
hard, treat it like a traditional job, and always priori-
tize your clients’ needs. Having a mentor or coach is 
invaluable—they help you stay focused and provide 
insights when you’re just starting out.” For her, 
success is about making a difference in people’s lives, 
growing personally and professionally, and continu-
ally pushing the boundaries of what’s possible.

CREATING HER LEGACY

Meredith’s journey from a small town to the 
Memphis real estate scene reflects a lifetime of 
starting from scratch, building relationships, and 
leaving things better than she found them. She 
knows firsthand that great things come from small 
beginnings and that each step forward—whether 
it’s launching a soccer team, teaching kindergarten, 
or helping someone buy their dream home—adds 
up to a legacy of meaningful connections. “At 
the end of the day, I want people to feel seen and 
heard,” Meredith says. “If I can make my clients’ 

lives a little easier, then I’ve done my job right.”

In Meredith’s eyes, real estate is more than a career; it’s a calling, a 
way to be part of people’s lives in a significant way, and a path that 
allows her to keep creating, serving, and building. 

A huge shoutout goes to Hen House for allowing us to take these 
amazing photos at their restaurant!

REAL ESTATE IS FULL OF UNEXPECTED 

MOMENTS. BUT THAT’S PART OF 

THE FUN. EVERY CLIENT AND EVERY 

TRANSACTION BRINGS SOMETHING NEW.
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Portraits - Branding - Real Estate 

901.569.0808 
studio@elizabethlooney.com
www.elizabethlooney.com

@ElizabethLooney_Photography
901-558-6299

 clacher@fteconnect.com
51 Germantown Court, Suite 101

Cordova, TN 38018

Carrie Lacher
Closer / Director

of Business
Development

After-hour closings,
mobile closings, and notary

services available.

Full Concierge Service,
Tailored to Fit your Hours

and Needs!

�����������������������������������������

���������������������
�
���
�	��	���
���������
�����	���������
��������
��	���������������
�
�����������������
�����������������������������
���������������������������
�������������

©��������������������������������

�����
	�������������������������������������

�� ���­

���

����
��­����

������������������	��������������������	��������
�����
��������
�	��
��������������
�����������
�����
�
��������������������
������
�������
��
�����������������������
�
�
��������������
	����������
����������������
���������������
������������
������
��������
���������	�������
��������������������
�������
�������

��
�
��
������������� ����������������������������
����­����

�����������������
����	������

��������������
����������
��
	�������������

� � � � � � � � � � � �

������������������������������������
�����
������
������	��

����������������������
��������������� ­������­

��������������������������

������������������������
���� �����������­��

NOMINATIONS / 
RECOMMENDATIONS!

NOMINATE YOUR 
FAVORITE AGENT: 
We are always accepting nominations 

for feature stories! If you know a 

colleague who is absolutely ON FIRE 

and deserving of celebration, we 

would love to feature them in an 

upcoming edition of Memphis Real Producers magazine! 

Categories may include Top Producer, Rising Star, Team 

Leader, Broker, Giving Back to the Community, etc. To 

nominate a fellow REALTOR®, simply scan this QR 

code and follow the prompts. We look forward to 

receiving your nominations!

RECOMMEND YOUR 
FAVORITE VENDOR: 
What makes our preferred partners 

different than any other “vendors 

list” is that we only partner with 

businesses that have been vetted 

and recommended by top agents. In 

other words, our preferred partners are trusted businesses 

that can be considered the best in their particular industry. 

Don’t see your favorite on our list? We would love your 

recommendations! Scan this QR code and recommend 

your favorite affiliate business and be sure to state 

what you love about them! We look forward to 

receiving your recommendations!
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I n t o  A  C o z y  O a s i s  W i t h  O u r  
D e s i g n  S e r v i c e s  A n d  P i l l o w s .

l u x u r y i n t e r i o r b y t l . c o m

Transform Your Space 

Contact us today at 
901-857-6514 or email us at 
support@luxuryinteriorbytl.com 

Whether you need your floors 
installed, restored, cleaned, or replaced,

we at Bonafide Flooring Solutions will do
whatever it takes to keep our customers satisfied. 

Bona Revive: Deep Clean & Scruff Removal
Bona Restore: Light Sanding & Recoating

Bona Refinish: Full Sanding & New Surface

CONTACT DANIEL GARDEAZABAL, OWNER/OPERATOR
FOR A FREE QUOTE TODAY! 901-331-8809

We Want to Save 
Your Roof.

REPAIR, REPLACE, OR ADD LIFE
TO YOUR EXISTING ROOF.

REPAIR  •  RESTORE  •  REPLACE
REBORN ROOFING

REPAIR  •  RESTORE  •  REPLACE
REBORN ROOFING

V E TE R A N S ’  D I S CO U N TS  AVA I L A B L E
L I C E NS E D,  B O N DE D  &  I N SU R E D

901.300.3939  |  RebornRoofing.com



901-664-1669
homewayconstruction.com 

Call or Visit our Website for Quote!

MemphisMost Community'sChoice AwardWinner, 3 YearsRunning!

2 4 / 7  E M E R G E N C Y  S E R V I C E S  A V A I L A B L E !

ROOFING REMODEL

RESTORATION


