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Loan Officer Assistant Mon Producing Sales Manager Loan Officer | NMLS# 1907108
Phone. 516.697.7774 Phone. 516.857.3838 Phone. 516.459.7476
Email. jshapiro@nmbnow.coam Email. sshaf anmbnow.com  Email. ashapiro@nmbnow.com

- W : . FRANCESCO ANCON.

MORTGAGE LOAN ORIGINATOR | MMLS #iZ205132

Diract: 516.544.5393 | fancona@mifmbankers.com

v mifmbankerscom/francesco-ancona

Ancona’s journey in the mortgage Industry i nothing short of
remarkable, Armed with a wealth of knowledge across Conventional.
FHA, and VA loan programs, Francesco’s expertise s unparalleled, His

w e W a n t t 0 c 0 n r a t u la t e t h E immersion In real estate transactions from a yvoung age, alongside his father,
laid the foundation for his exceptional understanding of the housing market

Graduating magna cum laude from the University at Albany with a

bachelor's degree In business management, Francesco’s academic
0 e a S a e e n S 0 r a prowess s matched only by his dedication to  his craft.
Jaining the estesmed team at Meadowbrook Financial

Mortgage  Bankers Corp. he swiltly established himsell as an

indispensable asset. What sets Francesco apart is his unwavering commitment
I to client service. From Montauk to Manhattan, he goes above and bevond,
8 ensuring that clients receive personalized assistance tallored to their needs.

Francesco Ancona isn't just redefining mortgage mastery; he's setting a new

|. ., k
L
standard for comprehensive,; client-focused service in the New York market.

GABRIELE NICOLO

MORTGAGE LOAN ORIGINATOR | MML S #1766990
Direct: 5168338472 | gnicoloi@mfmbankers.com
wiwwi mimbankers comy/aabrigle-nicolo

[pepionce o NVIE Dgpeerce

Team Shapiro will show what Nationwide Mortgage Bankers is all about. Whether
you are a first-time homebuyer or looking for your next dream home, remember
that you have a team of trusted advisors who are ready to serve you. We're here to
provide fast pre-approvals, dedicated service, and efficient closings.

Micolo epitomizes the new wave of talent In the mortgage industry, Ralsed
in an envirocnment steeped in mortgage expertise, his family's legacy
inspired his own journey into the field. Armed with-a business degree from
Meolioy College, Gabe seamlessly integrated Into the prestigious team at
Meadowbrook Financial Mortgage Bankers Corp. Upon  graduation,
which led to the ability to showcase his natural aptitude and dedication,

With a robust five-year tenure. MNicolo has become synonymous. with
excellence in client service, guiding numerous [ndividuals towards
their dreams of homeownership, His approach focuses on  going
above and bevond for clients, with clear communication and a strong
effort to speed up the closing process. Recognizing  the
aravity of the financial decisions his clients face, Nicolo ensures they are
well-informed eavery step of the way, providing clarity and reassurance,

Nationwide

Mortgage Bankers Inc

Micolo sn't just redefining mortgage excellance; he's
setting a new standard f(or compassionate, client-centric service,

Mationwide Mortgage Bankers, inc. (MMB) | NMLS# BI1S382 | Branch NMLS# 1822931 | {(www.nmisconsumeraccess.org )

3 Huntington Quadrangle, Suite 403N, Melville, NY 11747 | EEEE} 700-BE8B4 | www.nmbnow.com. Nationwide Martgage 1600 STEWART AVE, SUITE 701, WESTEURY, NY 11590 | NMLS #177308

Bankers, Inc. is in no way affilioted with Nationwide Mutual Insurance Company. This is an advertisernent. Licensed

Mortgage Banker - NY Department of Financial Services |Additional state licensing information can be found at Ceetn reithctund apaly Fos Al el st undenwiting approval Les | (WA RCbnT
EQUAL HOLFmE o ke Framcesco ARCOnS: | icansed Dy the B
LEMDER nmbnow.com/disclosures-and-licensing.

adewirook Financisl Mortgage
e of Sackrg mesnce L
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LONG ISLAND

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

WANT TO BE FEATURED AS A

RISING STAR?

OR KNOW SOMEONE WE SHOULD FEATURE?

* Five years or less in the business
For more information, to nominate or to
request to be featured, please email
info@longislandrealproducers.com or visit
www.longislandrealproducers.com!

* At least $5 million in sales in one calendar year

‘k Active on social media

4 . December 2024

Discover
the True
Cost of
Home
Buying

Explore Title Costs and Potential Savings at Every Step!

Equip your clients with essential information about title fees from the start
of their home buying journey.

Our Services Include:

* Transparent Fee Breakdowns: Clear, detailed explanations of all costs.
* Personalized Support: Dedicated assistance to enhance your client relationships.

Learn more at mytitlebill.com

Liberty National Title Agency Corp. 631-923-2957

Elevate Your Real Estate Services Now!

“Aanding il & Samament Mationwide Patricia@libertytitlecorp.com



PREFERRED PARTNERS

ATTORNEY
Barrister Land, LLC/
Bank & Bank, P. C.
(516) 877-5050
BarristerLand.com

Diamond Law Group
(516) 770-7720
DiamondLawGroup.com

CHARITY

Blessings in a Backpack
(516) 356-2934
BlessingsinaBackpack.org/
Blessings-Long-Island/

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

CPA/ACCOUNTING
Palmetto, Mollo, Molinaro
& Passarello, LLP

(631) 761-8989
info@pmmplip.com

HOME INSPECTION
Inspecticore, Inc.
(631) 366-2776
Inspecticore.com

Safe Harbor Inspections
(631) 275-8080
SafeHarborlnspections.com

6 - December 2024

INSURANCE

HUB International
Northeast Limited
(516) 396-8342
HUBInternational.com

The Zabbia
Insurance Agency
Rob Zabbia

(516) 799-3800
ZabbiaAgency.com

MOLD REMEDIATION
Healthy Home Services
(516) 206-1600
HealthyHome
ServicesNY.com

MORTGAGE
Citizens Bank
David Goldklang
(917) 757-4957
DaveGoldklang.com

Cliffco Mortgage Bankers
Ryan Riddle

(516) 408-7300
CliffcoMortgage.com/RRiddle

Meadowbrook Financial
Mortgage Bankers Corp
Rajin Ramdeholl

(516) 537-8942
MFMBankers.com
loanofficers/Rajin-Ramdeholl/

them for supporting the REALTOR® community!

Nationwide

Mortgage Bankers

Adam Shapiro

(516) 459-7476
NMBnow.com/Adam-Shapiro/

MOVING & STORAGE
Hall Lane Moving
and Storage

(800) 425-5526
Hall-Lane.com

Maffucci Moving & Storage
(631) 842-6400
MaffucciMoving.com

Peter Fecht Moving
(516) 581-7629
peterf@laneoffice.com

OIL TANK ABANDONED
AND REMOVAL

C2G Environmental
Consultants

(631) 414-7757

C2G.us

PEST CONTROL
Extermicore
(516) 584-5007
Extermicore.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PHOTOGRAPHY

Dynamic Media Solutions
(631) 923-1464
DynamicMediaSolutions.com

PHOTOGRAPHY/
VIDEO PRODUCTION
Andrew Malary
Productions, LLC
(516) 865-3086
AndrewMalary.com

TITLE SERVICES
Barrister Land, LLC/
Bank & Bank, P. C.
(516) 877-5050
BarristerLand.com

Liberty National Title
(631) 923-2957
MyTitleBill.com

WEALTH MANAGEMENT
Silver Spring Capital
(973) 434-9130
SilverSpringCap.com

WE ALSO OFFER
MOLD, ASBESTOS,
RADON & WATER TESTING!

"Amazing service! Courteous and quick! | called in the morning,
hoping for a same-day inspection and it was easily accomplished.
The inspection was thoroughly done by a very approachable
inspector. | asked a lot of questions which were answered expertly.
- Adam Stright

Providing the Most Thorough Home
Inspections for Over 20 Years!

Serving Long Island & the NYC area
Call or Text 24/7
(631) 275-8080 - (516) 764-4076

office@safeharborinspections.com
SafeHarborlnspections.com

HARBOR

INSPECTIONS INC."
B |



MEET THE

LONG ISLAND

REAL PRODUCERS TEAM

Meet the Rest of
the KB Team

Kristin Brindley Blaise Ingrisano Wendy Ross Lexy Broussard Frank Urso
Publisher Associate Publisher Operations Manager Client Relations Photographer

If you are interested in nominating REALTORS® to be featured,
please email Wendy@RealProducersKkBTeam.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not
necessarily reflect the views of The N2 Company but remain solely those of the author(s). The
paid advertisements contained within Long Island Real Producers magazine are not endorsed or
recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for the business practices of these companies.

To view our magazine online, visit

NOTE: When community events take place, photographers may be present to take photos for LonglslandRealProducers.com or scan
that event, and they may be used in this publication. this QR code

DYNAMIC

MEDIA SOLUTIONS

-« High-Quality Photography
* Videography
* Floorplan Rendering
* 3D Matterport
* Drone Solutions
* Virtual Staging

We wish youw
7% wazndeyw/
/m[c’dayr Season!

Call today to schedule!
(631) 923-1464
DynamicMediaSolutions.com

8 - December 2024

Do You Have Listings With
Underground Oil Tanks?
Don’t Let An Oil Spill Ruin Your Deal!

The Average Life Span of an
Oil Tank is 20 Years!

Our Experienced Team Can Assist With:
* In Place Underground Oil Tank

Abandonments

» Underground Oil Tank Removal &
Remediation When Necessary

* Aboveground Oil Tank Removal

* Supply and Install Next Generation
Aboveground Storage Tanks

 Oil Tank/Septic Tank locating with GPR
(Ground Penetrating Radar)

» 24-Hour Emergency Spill Response
* Phase | & Il Environmental

Site Assessments

* Soil, Groundwater and

Potable Water Sampling

4

Environmental

Real Producer |
Special
\4) FREE Premium
« Scheduling
CALL FOR =, *(all for details & to schedule.
OIL TANK Offer available for

' a limited time.
- REPLACEMENT &

\\

A& PACKAGE
ol PRICING!

' BBB

W QL

FREE Estimates!
888-863-2028 ¢ info@c2g.us



Publisher’s

NOTE

HELLO DECEMBER, THE SEASON
OF CELEBRATION!

As we step into December, the air is
filled with festive cheer and the twin-
kle of holiday lights. This is a month
of celebration, a time to gather with
loved ones, reflect on the past year,
and look forward to the new one with ~ Series 1: Wisdom, Wealth, and Wishing you all a December filled

hope and excitement. Wellness! Stay tuned for more with joy, love, and memorable

details—this event will be filled with moments. Happy Holidays and

December is a time of giving, of shar- insightful learning, valuable strate- Happy New Year
ing joy and kindness with those around  gies, and great networking opportuni-  to everyone!

us. Whether it’s through holiday ties with top professionals.

traditions, thoughtful gifts, or simply Kristin Brindley
spending quality time together, let’s As we embrace the festive season, Owner/Publisher
embrace the spirit of the season and let’s keep this quote in mind: “It’s not Long Island

what’s under the tree that matters, Real Producers
but who’s gathered around it.” Here’s (313) 971-8312
to cherishing our loved ones and mak-  www.longislandrealproducers.com

spread warmth and happiness.

Mark your calendars for our

Mastermind on January 29th for ing the most of this special time.

BNG ISLAND

i REAL PRODUCERS

powered by@TE,;\M

2025 MASTERMIND SERIES

JANUARY 29, 2025 | 9:30 AM-12:30PM | LOCATION TBD For information on all Long Island Real Producers events,

connect with us at info@longislandrealproducers.com.

10 - December 2024

Get Ready for an
Exciting New Year!™.

Never Miss a Beat
Our New Phone Number

516-212-4967

Save this number to your contacts as “Long Island Real Producers” to

ensure you never miss event notifications and important announcements.
Browsing Made for You
New & Improved Website :

www.LonglslandRealProducers.com

Offering a brand-new online experience, explore enhanced features,
including easy navigation, reprint ordering, and article nominations.
Enjoy a streamlined online experience!

O 0

Save the Dates
Exciting 2025 Event Lineup

Mark your calendars! We have an incredible lineup of exclusive events.
Prepare for an amazing year of connecting, inspiring, and elevating with
like-minded industry rainmakers!

JAN JUN JUL OoCT

E E K Kk

MASTERMIND: FASHION SHOW VIRTUAL MASTERMIND: FOOD TRUCK/
Wisdom, Wealth & Wellness Wisdom, Wealth & Wellness CAR SHOW
(SERIES 1) (SERIES 2)

*MARCH
MAGAZINE PARTY

*JULY
MAGAZINE PARTY

*NOVEMBER
MAGAZINE PARTY

LONG ISLAND

*Magazine Parties are smaller events to celebrate recent features--invites only.



DIAMOND

LAW GROUP
Richard Klein, Esq.

Managing Partner

rich@diamondlawgroup.com
DiamondlLawGroup.com

5173 Merrick Rd. | Massapequa Park, NY

25 W. Main St. | Smithtown, NY 11787

: .‘:uh‘_'

SAVE MY
CONTACT
INFO!

¢

L L~

DIAMOND

LAW GROUP

BOILERPLATE CONTRACT
STATES:
...Seller shall pay Broker any commission
earned pursuant to a separate
agreement between Seller and Broker.

Due to the various offer structures
available, this may not align with the
buyer's terms and needs to be modified.
If not your commission is at risk.

Reach out to me today and let's
discuss how we can put the most
money in your pocket.

J

_ (516) 206-1600
Sam Allman  Sservice@hhsnys.com

Owner

fa"b . ’ 2 ¥ -
Weeping gaumilies sage
& !

Call for a FREE estimate!

HealthyHomeServicesNY.com

¥V
U

Wil

NATURAL MOLD REMOVAL SERVICES!

We specialize in
non-invasive mold
and odor
treatments with
natural and safe
products.

HEALTHY HOME

o\
- ervSil §
SERVILE.

)

MOLD REMEDIATION = ODOR +« AIR QUALITY = DISINFECTION

REWARDS PROGRAM

Recommend your clients for a quote from us
and we’'ll donate $10 to our current community
cause campaign and send you a $50 gift card
for every person you recommend!

Se habla espariol.

Serving New Fork since 19715

Robert Zahhia

Agency Owner

(516) 799-3800
ZahbiaAgency.com

l Call today fora

COMPLIMENTARY
financial review & plan!

SILVER SPRING

—LAalllAl-

Building wealth takes hard work
& passion. So should managing it.

As successful as you are, we know there’s still more
you want to do. At Silver Spring Capital, we've been
helping our clients care for their hard-earned assets
for more than 30 years. Find out why so many
people trust us to help manage their wealth with
the care it deserves.

ROBERT LOPINTO ROBERT J. LOPINTO
President & Managing Partner Director & Senior Financial Advisor
973-434-9130 SILVERSPRINGCAP.COM

Silver Spring Capital is a full-service wealth management
practice specializing in retirement planning & portfolio
management. We offer a variety of services designed to help
our clients achieve their financial goals.

Invvestment products & services are offered through Wells Fargo Advisors Financial Network, LLC [WFAFM],
Member SPIC. Siver Spring Capital is a separate entity of WFAFN,

Long Island Real Producers - 13



LEADING A POSITIVE CHANGE

Cheryl Trimboli stands out in the competitive world
of real estate with her genuine personality and strong

Midwestern values. Cheryl brings a refreshing per-

spective that resonates with her clients. Her integrity, IT MAKES ME PROUD TO
dedication, and approachable nature define her business HELP NEW BUYERS AND
stylc.e, distinguishing he.r from man}'r of.her .collea'gues in REPEAT CLIENTS MEET THEIR
the industry. Her genuine personality is evident in every

interaction, fostering a warm and inviting environment GOALS AND DREAMS OF

for clients seeking to buy or sell their homes. HOME OWNERSHIP.

From Milwaukee to New York Real Estate

Cheryl, originally from Milwaukee, Wisconsin, moved
to New York in 1995 to create a better life for herself
and her family. With a Bachelor’s degree in Business
Administration and a minor in Communications, Cheryl
has always valued education and hard work. “I worked
very hard to make a life for myself and my family here
in New York,” she recalls. She raised four daughters
with her husband, instilling in them the values of love

and care that define their family today.

Cheryl’s journey has not been without challenges. “My
past has made me such a strong woman,” she reflects,
citing personal trials, including medical issues and a
previous marriage that ended in divorce. These expe-
riences have shaped her into the independent and
resilient person she is now. Before her career in real
estate, Cheryl worked in the airline industry, first

with Midwest Express Airlines in Milwaukee and then
with Lufthansa in New York as a cargo sales manager.
Balancing full-time work with school, she completed her

degree while navigating the demands of her career.

The events of September 11, 2001, were pivotal for
Cheryl. After losing her job at Lufthansa, she transi-
tioned to consulting in cargo public relations. However,
as work in that area began to slow, she and her husband
decided it was time for a change. “We thought it might
be a good way for me to make a living, raise my daugh-
ters, and not have to worry so much about child care,”
she explains. Despite her initial plans for a gradual

entry into real estate, Cheryl hit the ground running.

Cheryl’s passion for sales made real estate a natural

fit. “I've always loved sales,” she says, emphasizing the

satisfaction she derives from helping clients achieve
their dreams of homeownership. Whether working with
first-time buyers or repeat clients, she finds fulfillment
in guiding them through finding a home that meets their
needs and goals. “It makes me proud to help new buyers

and repeat clients meet their goals and dreams of home

By George Paul Thomas | Photos by Chris at Dynamic Media Solutions

Long Island Real Producers - 15




ownership,” she states, showcasing
her commitment to her clients and

the community she serves.

Cheryl is an Associate Real Estate
Broker at Daniel Gale Sotheby’s
International Realty. Since begin-
ning her career in 2006, she has
built a reputation as a top agent
and earned multiple accolades for

her performance.

She has consistently ranked among
the top three agents in her office for
units sold, volume, and listings. In
2022, Cheryl achieved the dis-
tinction of being number one in all
three categories by office. Cheryl
excelled in internet conversion
rates, ranking number one from
2018 to 2020. Her ability to connect
with clients online has significantly
contributed to her success in the

competitive real estate market.

Up Close and Personal
Cheryl values family above all
else. She shares her life with

her husband, who works in the

16 - December 2024

logistics industry, and their four
daughters. Angela, the eldest, is

married and has two children,
Cadence and Isaac, whom Cheryl
adores. “Being a grandmother

is one of the greatest joys of my
life,” she says. Julia and Christina
work in human resources—Julia
in Maryland and Christina in New
York—while the youngest, Maria,
attends Iona University and is a
high fashion model.

In addition to her family, Cheryl
has a beloved pet, a 10-year-old
West Highland White Terrier
named Duncan Charles of the High
County. The unique name reflects
the Blue Ridge Mountains in North
Carolina, where they adopted

him. Cheryl describes Duncan as
“stubborn and very playful,” noting
that he still behaves like a puppy
despite his age.

Together, Cheryl and her family
enjoy spending quality time,
whether gathering for special

occasions or simply sharing

everyday moments. Cheryl’s strong
family bonds provide her with a solid
foundation, fueling her drive and
passion in her personal and profes-

sional life.

Focusing on What’s Next

Cheryl Trimboli’s guiding philosophy in
life and business is encapsulated in her
tagline: “Taking the ordinary and mak-
ing it an extraordinary experience.”
She finds motivation in Dolly Parton’s
words: “The way I see it, if you want
the rainbow, you gotta put up with the
rain!” This perspective shapes Cheryl’s
definition of success, which she
describes as personal growth, learn-
ing from mistakes, and maintaining
positive relationships. Success means
continually improving and nurturing

the connections I have,” she explains.

Looking ahead, Cheryl has high hopes for
her personal and professional future. She
dreams of watching her daughters grow,
marry, and start their own families. “I
hope to have baby grands for me and my
husband,” she shares.

Her short-term goals include keeping
her business thriving, while her long-
term aspirations focus on creating and
maintaining a strong referral base. The
family remains central to her dreams,
as she expresses gratitude for her
beautiful homes in Garden City and
Southold and the travel opportunities
they have experienced.

Cheryl emphasizes the importance of
authenticity in her business. “I want
people to know that I respect privacy,
and I am a very professional real estate

advisor,” she states.

Cheryl shares her advice for those
hoping to carve out a similar career:
“Take pride in what you do, work with
a mentor, and discover your ‘why.

My why is that I wanted to help my
clients discover their lifestyle.” This
commitment to understanding clients’
needs has been a cornerstone of her
success and will continue to guide her
in the future.

@realproducers
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PROTECT THE W
OF YOUR HOM

SECURE WHAT MATT

ialize in high net W

AR \, HuB Imarhatlanal Northeast

[ )\ No: faee Lot's chat!
i o . Book time
_ § with me!

HUB

hubinternational.com

YOUR LOCAI" & TRUSTED MOVING RESOURCE

We provide personalized options for big or small moving
projects and offer over 28 years of experience in the
industry, as well as quick, friendly service.

sns 581-7629

MOVING? I'M YOUR GUY. >> (516) 581-7629

T Moy
?Zu.:lr.mt#

PTF Movi

WRELE PLACE by
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Building
relationships
one inspection
at a time.

Peace of mind.
The highest 5-star reviewed
home inspection company
in New York.

Trusted in the industry since 2009

Call Today 516.524.0673

FAMILY OWNED FOR 70+ YEARS & AWARD-WINNING
MOVING AND STORAGE COMPANY

LOCAL & LONG DISTANCE MOVING

PACKING « STORAGE « JUNK REMOVAL

QUESTIONS? GIVE US A CALL! [W]iyxa[w]

'.'ALLF {ANE 631-543-6801 | HALL-LANE.COM it

MOVING “STORAGE Request a FREE estimate! — [m];

18 - December 2024

2« Citizens

Ready to meet the

home financing
needs of all
your clients.

At Citizens, we recognize that helping your clients find their ideal home can be a challenge.
Backed by our financial strength, we're prepared to make their search for the right financing
easier with a variety of loans to meet their individuals needs including:

« Fixed and adjustable-rate mortgages

* Jumbo loans

« Affordable home loan programs for first-time homebuyers

» Condo and co-op financing

» Second home & Investment property loans

» Construction-to-Permanent financing, including renovation loans
« Physician home loans

« Wealth relationship discount pricing

With more than 25 years of experience helping individuals and families achieve homeownership,
David is ready to provide the professionalism and expertise to lead your clients from application
to closing.

David Goldklang

NMLS ID# 86601

Senior Loan Officer

Cell: 917-757-4957
David.goldklang@citizensbank.com

SCAN ME

lo.citizensbank.com/dgoldklang

Morigages are offered and ongmaled by Cilizens Bank, MA. (NMLS [D# 433960) All loans are subject to approval. = Equal Housing Lender
2253506_HL24_MortgagePrinlAd
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P» rising star

ALME

MERGING PASSION
WITH REAL ESTATE
EXCELLENCE

By George Paul Thomas
Photos by Chris at Dynamic Media Solutions

A keen eye in the real estate industry can set a realtor apart, and this is exactly what Dana brings to the
table. With a background in interior design, Dana Palmer offers more than just transactional expertise—
she provides a personalized experience that transforms how clients view properties. She focuses on

relationships and treats each client with the care of a friend. Her goal extends beyond closing sales;
she aims to create lasting connections and positive memories for everyone she works with.

Bridging Past and Future

Born and raised on Long Island, Dana’s roots are deeply
embedded in the community she now serves. Growing
up in Hicksville and Amity Harbor, with summers spent
at her Grammy’s house in Laurel, Dana developed a
strong connection to the region. Her early years were
marked by a mix of gymnastics and cheerleading, which

fostered a sense of discipline and perseverance.

Dana attended Holy Trinity High School before pur-
suing studies at Nassau Community College. Even as a
child, she was drawn to design, often sketching houses
inspired by her father’s career as an architect and her
mother’s work in real estate. This early exposure to
the world of architecture and real estate planted the

seeds for Dana’s future career.

Before diving into real estate, Dana studied interior
design for two years and worked in various sales roles,
primarily in retail. These experiences honed her skills
and affirmed her passion for creating aesthetically

pleasing and functional spaces. “My family’s influence

was pivotal,” Dana explains. “My mother’s stories from
her days as a realtor and my father’s success in architec-

ture inspired me to pursue a career in real estate.”

Dana joined Signature Premier Properties in August
2021 and is a member of The Lenard Team, a group

with an impressive 40-year history on Long Island and

a leading track record within their brokerage. In her
short time in the industry, Dana has made significant
strides. Last year, she closed 13 transactions with a total
volume of $10.8 million. This year, she is on track to
approach $15 million in volume, with a projected goal of
$20 million. Her achievements have not gone unnoticed;
she was recently honored as one of LIBOR YPN’s Top 20
Under 40 for the Class of 2023. The joy of guiding clients
through significant life decisions and witnessing their

satisfaction makes her work truly rewarding.

Joy Outside the Workplace
Family is the cornerstone of Dana’s life. As the youngest
of three siblings, she cherishes the support and guidance

from her family. Her mother remains a central figure,

Long Island Real Producers - 21




offering unwavering support, while her father, despite his battle

with Alzheimer’s, continues to bring joy and happiness to the
family. Dana’s Grammy holds a particularly special place in her
heart. “Her constant guidance and support have shaped so much
of who I am today,” Dana reflects. “She’s been a source of wisdom

and positivity throughout my life.”

Dana’s personal life is also intertwined with her professional
world. She and her significant other, William James, share both a
personal and professional bond, working together in real estate.
Dana is a devoted pet owner with two rescue cats, Jax and Astro.
She also cares for two strays named Inky and Bully, who fre-
quent her deck. Her lifelong love for cats began with Bella and
continued with Samson and Delilah, whose presence has always

brought joy and comfort to her home.

Dana stays active through hot yoga, walking, and gym workouts out-
side of work. Cooking is another of her passions; she finds relaxation

and fulfillment in preparing meals for family and friends.

Dana and William are also committed to giving back. They are
actively involved with The Alzheimer’s Association, hosting an
annual networking event, Building Better Memories, to raise funds
for the Long Island Chapter. Their first event raised over $8,000,

reflecting their dedication to a cause close to their hearts.

22 . December 2024

Looking Into the Future

Dana’s approach to her career is guided by the principle,
“The best way to predict the future is to create it.” This
proactive mindset drives her to shape her path and pur-
sue her goals with determination. Her business slogan,
“Building futures, one home at a time,” highlights her
commitment to helping clients secure their ideal homes
and build a better future.

For Dana, success is about finding fulfillment in both
professional and personal spheres. It means making a
meaningful impact on her clients’ lives and maintaining
strong personal relationships. Success is also defined by
her passion for her work and the sense of contributing

to something larger than herself.

Looking ahead, Dana plans to expand her real estate
expertise and continue delivering exceptional service.
Her long-term goals include growing her business,
potentially obtaining a license in Florida, mentoring
newcomers, and deepening her community involvement,
particularly with the Alzheimer’s Association. She aims
to leave a legacy defined by her professional achieve-

ments and positive impact on others.

For those aspiring to follow her lead, Dana offers
clear advice: “Stay authentic and focus on building
genuine relationships. Real estate is about people and
their stories, not
just transactions.
Understand your
client’s needs, treat
each deal carefully,
and keep learning.
The market evolves,
so stay informed
and adaptable. Find
mentors who inspire
and challenge you—
they’re invaluable
for growth.”

|
Moving your family } |
or business is our
family business!

We are excited to share that
we're Silver Certified!

- =5 - ™
Visit maffuccimoving.com to learn more and get a FREE estimate today.
MAFFUCCI MOVING & STORAGE No household, commercial, or specialized

BE mNs move is beyond the capabilities of Maffucci

(631) 842-6400 Moving & Storage. Serving you since 1909!

his season, ensure your home is for invited guests, not ur pest
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ENJOY A CLEAN, SAFE,
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" with our expert pest contr

CALL US TODAY FOR PEACE OF MIND FOR THE HOLIDAYS.

A Pest Management Company

516.584.5007
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Resilience, Relationships, And Real Estate Excellence

Guided by her personal mantra, “Dream
Big, Then Dream Bigger,” Linda believes
there’s always room to grow and reach
new heights. This inspiring philosophy
motivates her daily to push boundaries
and deliver unparalleled service to her
clients. It’s a mindset that defines her not
just as areal estate agent but as a leader,

mentor, and trailblazer in her field.

From New York City Roots to Long Island
Real Estate

Linda’s journey into real estate was

less a lifelong ambition and more a bold
reinvention during a pivotal time in her
life. Growing up on Manhattan’s vibrant
Upper West Side, Linda spent her early
years surrounded by the city’s energy,
living in classic New York apartment

buildings. Her life changed dramatically

in 1999 when she and her family
moved to Long Island. The subur-
ban lifestyle offered a close-knit
community and space for her
children to grow up, and it allowed
Linda to pursue new directions in

her personal and professional life.

Before turning to real estate, Linda
had already built a 30-year career
in retail and merchandising, where
she thrived in brand-building and
market strategy. Her natural entre-
preneurial spirit and sharp busi-
ness acumen made her a standout
leader in that field. By 2008, how-
ever, Linda felt the shifts in the
retail landscape, signaling a need
for change. Encouraged by a friend

in real estate, Linda was intrigued,
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sensing that real estate could tap into her business expertise and her

passion to connect with people on a deeper level.

Linda’s transition to real estate during the 2008 economic downturn
was no small feat. Without a mentor to guide her, Linda relied on
her resilience, determination, and extensive business background,
devoting herself tirelessly to learning the industry. “Starting during
this recession was daunting,” she recalls. “But my business and
brand-building background prepared me to carve out my path.”
Through her relentless effort, Linda built the foundation for what
would soon become a thriving real estate career, creating her niche

in a demanding market.

Significant personal challenges also marked Linda’s journey. Shortly
after moving to Long Island, her husband faced health issues, thrust-
ing her into dual roles of sole provider and caregiver, which she
navigated with immense strength and focus. “There was no option to
accept mediocrity,” she explains. “I had to keep moving forward for
my family and myself.” This experience strengthened her commitment
to her family and fueled her desire to create security and stability,

both personally and professionally.

Since then, Linda has created a distinctive path in real estate, devel-
oping a specialty in new construction. Over the last 14 years, she has
become the go-to expert for newly built homes, selling over 150 in total.
Her extensive knowledge of construction processes and strong rela-
tionships with builders and investors make her an invaluable asset for
clients seeking new properties. “I'm involved from inception to comple-
tion,” she says. “It’s fulfilling to watch a home take shape and become

a place where families will create memories.” This focus has further
cemented her reputation as a trusted advisor who doesn’t just sell

homes but helps clients navigate one of life’s significant milestones.

Today, Linda is known for her impressive sales volume. While many
agents at her level build large teams, Linda remains a solo agent, rely-
ing on partnerships and mentoring newer agents rather than creating
a traditional team. Her dedication to mentorship is evident, as she
openly shares insights and guidance with younger agents navigating

the early stages of their careers.

Beyond Closed Doors

For Linda, family is everything. She takes great pride in watching

her grown children build meaningful lives and families of their own.
Recently, Linda embraced the joy of becoming a grandmother, treasur-
ing every moment in her new role with excitement and pride. She val-
ues the time spent with her family, cherishing their shared moments
and milestones. “Family time is special, and I always look forward to

being together,” she says.

‘When she’s not working, Linda enjoys traveling and creating last-

ing memories with her family. She loves exploring new places and
experiencing different cultures, a passion that has become even more
meaningful as her family grows. However, no matter where her travels
take her, Long Island remains her home base, where she cherishes

everyday moments and family gatherings.

Linda is also dedicated to giving back to her
community, focusing on causes that reso-
nate with her personally. Her involvement in
philanthropic efforts reflects her commitment
to making a positive impact and contributing
to meaningful change. For Linda, community
engagement is an integral part of the legacy
she’s building—both for her family and the
communities she serves.

For the past 10 years, Linda has offered a
thoughtful Thanksgiving promotion as a way
to give back to her community. Through her
marketing efforts, she provides a gift card for
a Thanksgiving pie, offering it to clients and
neighbors as a meaningful gesture during the
holiday season. While not an actual event,
the promotion has allowed Linda to connect
with many in the community, building lasting
relationships—even with those she has not
met in person. This tradition reflects her phi-
losophy of giving without expecting anything
in return, fostering a sense of connection and

gratitude within the community.

Staying Humble, Grateful, and Driven

For Linda, success is about more than pro-
fessional achievements. While her real estate
accomplishments are noteworthy, she measures
success by the positive impact she has on oth-
ers, the integrity she brings to her work, and the
well-being of her family. “Success is ultimately
what you create,” she reflects. “But for me, the
greatest reward lies in seeing my family thrive

and knowing I've made a difference.”

Looking to the future, Linda is focused on
expanding her legacy with purpose. She aims
to cultivate a healthier work-life balance,
strengthen her community involvement, and
create lasting memories through travel and

time spent with loved ones.

Linda is passionate about mentoring newer
agents, openly sharing the knowledge and
experience she’s gained over the years.
“Collaboration is essential,” she emphasizes.
“Whether it’s with clients, colleagues, attor-
neys, or inspectors, the relationships you build
are just as critical as the deals you close.” She
reminds aspiring agents that while creativity
and a unique edge are vital, hard work is the
foundation for success. “Stay driven, think
outside the box, and remember—putting in the

effort is what ultimately delivers results.”
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