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RESTORING ROOFS,
BUILDING TRUST

VISIT OUR WEBSITE
PerimeterRoofing.com

CALL US
678.568.7992

SCHEDULE A
FREE INSPECTION
TODAY!

PERIMETER ROOFING specializes in offering
top-tier roofing services, including repair, replacement,
and maintenance, across the state of Georgia for both

residential and commercial properties.

INSPECTIONS ARE ALWAYS FREE

PREVENT EXPENSIVE REPAIRS

Early detection of roof damage can save you from expensive
repairs or full roof replacements.

Addressing issues early helps extend the life of your roof.

MAXIMIZE INSURANCE COVERAGE

A thorough inspection ensures all damage is documented,
making it easier to file successful insurance claims.

Proper documentation increases the likelihood of getting full
coverage for repairs.
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Family Owned
678.250.MOLD(6653)
MOLD TESTING & REMEDIATION

WATER DAMAGE REMOVAL
HOME INSPECTIONS

CLEANOUT SERVICES
ENCAPSULATION

World Class Home Inspections 
& Mold Remediation

WorldClassPS.com
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SCAN TO
LEARN
MORE

470-423-8634  |   N ick@ClearV iewIns . com  |   12600 Deer f i e ld  Pkwy ,  S te  100 ,  A lphare t ta ,  GA

We find the Right Coverage for the Right Price!

Meet Good ‘ol St. Nick THE Insurance Guy for 
Low Rates & a New Homeowner Gift Basket in Hand

JOYFUL HOMEOWNERSHIP AWAITS! JOYFUL HOMEOWNERSHIP AWAITS! 

We are continually adapting with the market & 
adding carrier solutions to assist each client.

CommercialLandlord
Insurance

Home or Condo
Insurance

Evyn Jackson 
GA - Sr. Sales Executive

C: 423.667.4505
O: 888.509.2916 
AchosaHW.com

WITH ACHOSA, YOU’RE THE

YOUR CLIENTS NEED.
The new way to warranty - choosing your own contractor!

METRO ATLANTA’S LARGEST ESTATE
SALE & ONLINE AUCTION COMPANY

5 STAR RATED COMPANY

Help Your Clients Sell & Move Easily
LOW FEES, HIGH RESULTS!

CALL US TODAY 678.725.8757  |  gleatons.com  |

ESTATE SALES | BUYOUTS
ONLINE AUCTIONS
ESTATE SALES | BUYOUTS
ONLINE AUCTIONS

SELL
EVERYTHING

IN SEVEN DAYS

SELL
EVERYTHING

IN SEVEN DAYS

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Greater Atlanta Real 
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

For content contributions or to nominate a Realtor for a certain story, please email ahutch@realproducersmag.com
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

PERSONAL NMLS 256911 • GRMA 26970 • COMPANY NMLS 1863962
404.375.0779  |  401 MACY DRIVE STE B, ROSWELL, GA 30076

All in On
Purchase Business

While other lenders are chasing
refinances, we have been

perfecting our purchase process.

ATTORNEY - REAL ESTATE

The Golden Team at Ganek

Gretchen Golden

(404) 939-9919

BRANDING/ 

PHOTO & VIDEO

On Trend Creative Studio

Liz McShane

(706) 296-0895

BUILDER

Epcon Communities - 

Charlotte and Atlanta

Shannon Robinson

(317) 258-6560

CUSTOM HOME BUILDER 

& REMODELER

Ensign Building Solutions

David Goulding

(678) 640-6936

ESTATE SALES

Gleaton’s

Eric Gleaton

(678) 489-4928

FLOORING

Floor Coverings 

International

Stewart Jones

(678) 993-0808

GARAGE - FLOORING/

ORGANIZATION

Hello Garage of Atlanta

Justin Athey

(470) 277-8905

HOME INSPECTION

BPG Inspections

(800) 285-3001
BPGInspections.com

Perimeter Roofing

Elizabeth Rutland

(678) 948-7663

Spectrum Property 

Inspections, LLC

Rodney Ruffin

(470) 216-7001

World Class Home 

Inspections LLC

Brett Gordon

(678) 250-6653

HOME STAGING

Atlanta Home Staging

Kimberly Gangemi

(678) 894-6548

HOME STAGING & DESIGN

Design2Sell

Barbara Heil-Sonneck

(678) 505-1433

HOME WARRANTY

Achosa

Evyn Jackson

(423) 667-4505

INSPECTIONS - 

RESIDENTIAL AND 

COMMERCIAL

All Atlanta - AmeriSpec

Donny Williams

(404) 405-4011

INSURANCE-AUTO-HOME-

LIFE-HEALTH-BUSINESS

Clear View Insurance

Nick Stevens

(470) 423-8634

Goosehead Insurance

Gary Miller Jr.

(720) 394-7723

Jay Williams

Jay Williams

(770) 410-1818

INTERIOR DESIGN

Sarah Bowman Spaces

Sarah Bowman

(678) 403-2925

MOLD TESTING  

& REMEDIATION

World Class Home 

Inspections LLC

Brett Gordon

(678) 250-6653

MOLD/WATER/FIRE 

RESTORATION

Ensign Building Solutions

David Goulding

(678) 640-6936

MORTGAGE BROKER

Atlanta Mortgage 

Advisors, LLC

Joe Trovato

(404) 375-0779

Motto Mortgage Impact

Lauren Hale, GA 

Division Leader

(912) 977-1551

MOVING COMPANY

Atlanta Moving Solutions

Matt Donaldson

(770) 485-8384

OUTDOOR LIVING

Archadeck | Outdoor Living

Wayne Parks

(470) 688-3564

PHOTOGRAPHY-FAMILY/

REAL ESTATE/EVENTS

Alexandra Santos 

Photography

(404) 790-0196

re’h multimedia

Regis Lawson

(678) 783-6389
rehmultimedia.com/

PLUMBING/  

HVAC/ ELECTRICAL

RS Andrews

Dari Payrow

(770) 454-1800

PORTABLE STORAGE

Units Atlanta

(678) 838-6556
unitsatlanta.com

RADON TESTING 

AND MITIGATION

Ensign Building Solutions

David Goulding

(678) 640-6936

REAL ESTATE 

PHOTOGRAPHY & MEDIA

Home Photo Source

Mason Anthony

(404) 795-4498

RENOVATIONS / 

ADDITIONS

Perimeter Roofing

(678) 948-7663

ROOFING

Perimeter Roofing

(678) 948-7663

TRANSACTION 

MANAGEMENT

White Pickett Fence

Amber Pickett

(561) 203-9425

TRAVEL ADVISOR/

TRAVEL CONCIERGE

Your Vacation Helper

Shannon Moss

(770) 262-4588

WATER, FIRE,  

MOLD RESTORATION

3 Lions Restoration

Spencer South

(770) 268-0300
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DELIVERING EXCELLENCE FOR YOUR CLIENTS

Inspect. Correct.

Protect.
Mold Remediation
Water Restoration Services

Sewage Cleanup

Reconstruction Services

Fire Damage Restoration

770.400.0221 • 3Lions911.com • 760 Old Roswell Rd. 107, Roswell
Licensed & Insured

24/7 Emergency Services

Get Your FREE
Consultation!

UNITS® of Atlanta
Tel: 678-838-6556 | Email: customersolutions@unitsatlanta.com

GARY MILLER JR  
Agency Owner

www.goosehead.com
gary.miller@goosehead.com

678.835.7862
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6105 Atlanta Highway, Suite C Flowery Branch, GA 30542

Beyond the 
Closing.  
A Lifetime 
of Security.

404.795.4498 | HomePhotoSource.com

SCAN
TO BOOK

OR LEARN
MORE!

TAILORED PHOTOGRAPHY | 4K VIDEOS | VIRTUAL TOURS | FLOOR PLANS | BRANDING

Residential Photography Services | Interior and Exterior Photography

Aerial Photography | Sky-High Property Views

Commercial Photography Services

Your Competitive Edge
i n  R e a l  E s t a t e  M a r k e t i n gG R E AT E R  AT L A N TA

M E E T  T H E

R E A L  P R O D U C E R S  T E A M

Regis Lawson
Photographer

Alexandra Santos
Photographer

Shy Espinosa
Virtual Assistant

Aaron Hutchison
Owner & Publisher

Lauren Denato
Ad Strategist

Ashley Streight
Director of Operations
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Protecting Homeowners with Integrity & Trust

WORLD CLASS

INSPECTIONS

partner spotlight

Seventeen years ago, Brett Gordon, started his business, World Class Home Inspections 
and Mold Remediation, with a mission: to help families like mine handle the unforeseen 

challenges that every homeowner faces. From hidden mold to structural issues, 
homeownership brings responsibilities that are often costly and complex. Unfortunately, 

many people don’t realize that mold—posing serious health risks—may be growing 
silently within their homes. Often, the repair costs are steep, especially for unsuspecting 

homeowners. This is why Brett is committed to providing top-quality property services at fair 
prices, ensuring everyone can access the assistance they need without breaking the bank.

In the world of real estate, a thorough 
home inspection is crucial. For many 
Atlanta REALTORS®, Class Home 
Inspections and Mold Remediation, 
serves as a trusted partner, help-
ing clients make informed choices 
about one of the biggest investments 
of their lives. From comprehensive 
home inspections to mold remedi-
ation, water damage cleanup, and 
encapsulation, the company aims to 
be a one-stop shop for all inspection 
needs. As a family-owned business, 
they focus on offering reliable, 
detailed assessments that grant 
homeowners peace of mind and secu-
rity in their investments.

Their motto, “Making a world of 
difference is what we do,” reflects 
their dedication to quality and 
client satisfaction. Whether they’re 
conducting an inspection or remedi-
ating a mold issue, they understand 
that their clients place a great deal 
of trust in them, and they take that 
responsibility seriously.

Brett didn’t always envision a career in 
this field. Born and raised in California, 
he initially worked in corporate 
America, spending 16 years as a cus-
tomer service manager. This role taught 
him invaluable lessons about meeting 
client expectations, fostering satisfac-
tion, and building lasting relationships. 
Though he gained a wealth of experi-
ence, he eventually realized corporate 
life wasn’t for him. He wanted to create 
something meaningful, not just for him-
self but for his family and his commu-
nity. After some soul-searching, Brett 
decided to leave the corporate world 
and pursue a career where he could 
make a tangible impact.

Starting his business was not only a 
professional pivot but also a per-
sonal mission. Over time, World 
Class Home Inspections and Mold 
Remediation has become a trusted 
name in the industry, known for 
exceptional service that consistently 

exceeds client expectations. The 
greatest reward for Brett is the 
positive impact they make in the 
lives of those they serve. Beyond 
home inspection and mold remedia-
tion, Brett is also an active member 
of Georgia Emergency Search and 
Rescue and the Gwinnett Citizens and 
Auburn Police Alumni. These roles 
allow him to contribute to the safety 
and well-being of our community, 
which is just as important to him as 
the success of my business.

Helping families find and maintain 
their dream homes is what Brett 
enjoys most about this work. Each 
inspection, each remediation, rep-
resents another opportunity to serve 
and support someone’s dream of 
homeownership. In a market where 
larger companies often dominate, the 

team prides themselves on the per-
sonalized, family-oriented approach 
they bring to every client interaction. 
As a small business, they run on 
streamlined processes, keeping over-
head costs low, which enables them 
to offer competitive prices without 
compromising on quality.

One of the unique aspects of the 
business is that they provide two 
inspectors for the price of one. This 
allows them to be efficient while 
ensuring that clients receive the 
detailed, accurate information they 
need to make informed decisions. The 
family-owned model and commitment 
to transparency are what set them 
apart. Honesty and fair pricing are 
the pillars of their business and they 
are here to offer peace of mind, not to 
take advantage of people.

Photo by Allie Santos
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Working alongside his sons-in-law, 
Evan Sanders and Andrew Troino, is 
particularly meaningful to Brett. For 
them, World Class Home Inspections 
and Mold Remediation is more than 
a business—it’s a legacy. Together, 
they share a vision for helping people 
and upholding the values that have 
defined the business from the start. 
This team dynamic gives them a 
unique edge in the industry, blending 
experience with fresh perspectives 
and a shared dedication to quality.

Brett’s hope is that this business 
will continue to grow, eventually 

allowing future generations of their 
family to carry on the work they 
started. His dream is to one day pass 
on the business to Evan & Andrew, 
and perhaps even his grandchil-
dren, knowing that the values of 
honesty, service, and dedication to 
the community will live on. Brett’s 
family has always been his priority, 
and seeing his sons-in-law embrace 
these principles and work alongside 
him to support their clients is a 
source of tremendous pride.

In the end, the company exists to 
serve and protect the dreams of 

homeowners. Through reliable 
inspections, transparent pricing, 
and a commitment to service, 
Brett and his team have built 
something they can all be proud 
of. When clients choose World 
Class Home Inspections and Mold 
Remediation, they’re choosing a 
company that values integrity and 
trust—principles that have guided 
them from the very beginning. 
As they continue to grow, they’ll 
keep striving to make a difference, 
one home at a time, with the same 
dedication and commitment that 
started this journey 17 years ago.

MAKING A WORLD OF DIFFERENCE IS WHAT WE DO.

Photo by Allie Santos
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F I N D I N G  F O U N D A T I O N  & 
F U T U R E  I N  R E A L  E S T A T E

Wright
By Elizabeth McCabe  ·  Photos by Allie Santos

leader spotlight
Finding Her Place 

Andrea’s decision to join Keller 
Williams was a strategic one, shaped 
by her desire to build and lead a team. 
“After the crash, I started working 
at a local brokerage simply because 
it was the shortest distance from my 
house,” she says. She quickly gained 
momentum by working with land 
assemblages and resales, carving a 
niche for herself in a market with 
few agents. “I was handling the land, 
getting listings on new houses, and 
managing the resale side as well.”

However, Andrea soon realized she 
needed support to grow her business. 
“I went to my broker at the time and 
explained I knew the real estate busi-
ness but not how to build out a sales 
team,” she recalls. After encounter-

ing Keller Williams’ collaborative 
model, she saw an opportunity. 
“The successful agents I looked 

up to were at Keller Williams, 
and I wanted that level of 

success and support.” 10 
years ago, she responded 
to a Craigslist ad, initially 
thinking she’d be merging 
teams. Instead, she was 

offered the chance to run the 
franchise as a team leader. “It 

was a leap, but it’s prepared me 
for everything I do today.”

Overcoming Obstacles 

Andrea’s path has been 
anything but easy. She 
and her husband, Seth, 
survived a devastat-

ing car accident nearly 
19 years ago when their 
daughter, Alyssa, was only 
two. “Seth spent a month 
in the ICU. He was told 
he’d never walk again,” she 

shares. Despite enduring 
over 30 surgeries, he defied 
the odds and walks today. “We 
are Jehovah’s Witnesses and 
our faith is a big part of why 
he is alive,” she says. “

“I know real estate and I 
don’t have a backup plan,” 
says Team Leader, Andrea 
Wright with Keller Williams 
Atlanta Partners – South 
Forsyth. Real estate has been 
the one and only career 
for Andrea, who is third 
generation in the business. 
Recently, she took over 
Atlanta Partners Real Estate 
School as the Operating 
Principal, which is an 
impressive accomplishment.

“I started working with my parents 
when I was 15,” she reminisces. 
“My Mom was a developer. She 
built Walmart’s, Home Depot’s, and 
Lowe’s.” Answering phones and filing 
came easily to Andrea and it shaped 
her vision of the future.

Licensed since the age of 18, Andrea 
became a Broker at the young age of 
22. Her natural ability in real estate 
was evident, even in her teenage years. 
“Like all teenagers, they think they can 
do everything on their own,” she laughs. 
“I did. I did new construction from the 
age of 18 until the crash in 2007.”

ndrea
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This experience taught Andrea the 
importance of grit and perseverance. 
“Grit and determination will get you 
through things,” she says. It’s how you 
choose to handle life’s challenges that 
determines your outcome.

Andrea and Seth’s daughter, Alyssa, 
has also faced her share of strug-
gles, including a long battle with 
thyroid cancer. “She was recently 
declared cancer-free nine months 
ago,” Andrea shares with gratitude. 
Her family’s experiences have only 
strengthened her resolve. “Happiness 
and success are about getting better 
at making choices. It takes grit, 
determination, and being coachable.” 
It’s also about showing up and han-
dling what life throws at you.

Building a Business with Purpose 

Today, Andrea is passionate about 
helping agents build their businesses 
and take control of their careers. “Right 
now, there’s a huge opportunity for 
agents to gain market share, and I’m 
committed to helping them do that,” 
she says. Andrea knows first-hand how 
important mentorship is in real estate 
and is dedicated to providing agents 
with the support she once searched for. 
She also co-hosts a podcast, Real-Her-
Talk, with other female entrepreneurs 
in real estate, where they share insights 
on business and leadership. “We started 

it six months ago, and it’s been incredi-
bly rewarding.”

Committed to the Community 

Andrea is deeply invested in her com-
munity, supporting causes like Kares 
4 Kids, a local organization that helps 
provide school supplies and food for 
children in need. “My husband and I 
have been recognized as top donors 
for the past four years. Helping chil-
dren matters deeply to us,” she says. 
Andrea and her family also support the 
Watchtower Bible and Tract Society, 
which provides free Bible education 
worldwide. “Whether it’s through help-
ing kids or supporting spiritual growth, 
giving back is important to us.”

A Heart of Gratitude 

Looking back, Andrea is grateful for 
the lessons she’s learned and the 
people she’s helped. She’s proud of 

agents like Joseph, a new recruit 
she coached from his first year to 
now, consulting him and his wife, 
Maggie, who are making over $2 
million in GCI annually. “Seeing 
others succeed and helping them 
identify gaps in their business is 
incredibly fulfilling,” she says.

If she could offer one piece of advice 
to new agents, it would be this: 
“Whatever you put into this is what 
you get out. If you’re not seeing the 
results you want, find a mentor or 
coach who can guide you.”

For Andrea Wright, real estate has 
been more than a rewarding career. 
“I love what I do,” she says simply. 
Her love for real estate has given 
her a career beyond her wildest 
imagination, proving that hard work 
truly pays off!

Whatever you put into this is what you get out.

If you’re not seeing the results you want, find 
a mentor or coach who can guide you.

Family photos submitted by Andrea Wright
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Ligas cover story
Photos by Allie Santos

Real Estate, 
Relationships, 

& Real Dedication

Each family member brings a unique 
perspective to the team. Lacey, who 
handles much of the family’s busi-
ness in Florida along with Wendi, 
hails from Cumming, Georgia 
where she grew up with siblings 
Jack and Isabella. Graduating from 
Lambert High School then attend-
ing Mississippi State University, 
where she joined Phi Mu and 
earned a business degree. “Growing 
up with my close-knit family has 
given me a real sense of commu-
nity,” Lacey shares. “It’s where I 
learned the importance of connec-
tion and loyalty, values that we 
bring to every client relationship.”

Chase, Lacey’s husband and an 
integral part of the team, spent his 
early years in Taylorville, Illinois, 
before moving to Panama City Beach. 
“Architecture has always been my 
first love,” he says, recalling his 
studies at Gulf Coast State College 
and his first job as a draftsman at A 
BOHEME, an upscale architectural 
firm in Rosemary Beach Florida. 
Today, Chase applies that same 
creative energy to helping clients 
visualize potential spaces.

Tommy and Wendi, the seasoned mem-
bers of the Ligas team, both grew up in 
East Cobb and attended Lassiter High 
School. Tommy later earned a business 
degree from Georgia Tech, while Wendi 
pursued cosmetology school. Together, 
they bring years of experience and, 
importantly, a deep dedication to the 
family business. Wendi was the first 
to dive into real estate, earning Rookie 
of the Year in 2014. Tommy soon 
followed, selling his partnership in a 
telecom company to join her. They’ve 
been a powerhouse team ever since.

“We’re so grateful to work with 
Keller Williams,” Tommy says. “It’s a 
company that aligns with our val-
ues: God, family, and business. The 
training they provide is unmatched, 
but beyond that, they allow us to 
market our own brand, which is huge 
for us.” These values are more than 
just words—they’re guiding princi-
ples that show in every interaction 
and decision the Ligas family makes. 
“Integrity is non-negotiable,” Wendi 
adds. “We strive to leave a legacy 
of honesty, loyalty, and hard work. 
That’s the foundation we’ve built, 
both in our family and our business.”

Meet the Ligas family, a dynamic, close-knit clan with a passion for real estate and a commitment 
to helping others find their dream homes. Their journey into the real estate industry isn’t 

just a career choice; it’s a family calling that has brought each member together in a unique 
way, fostering bonds that go far beyond business. With a motto grounded in integrity and 

a dedication to community, the Ligas family has truly created something special.

family

th
e

Growing up with my 
close-knit family 

has given me a real 
sense of community. 

It’s where I learned the 
importance of connection 

and loyalty, values 
that we bring to every 

client relationship.
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Real estate is not just a business for 
the Ligas family; it’s a calling and 
a lifestyle that fuels their shared 
passion for educating clients. “There’s 
so much misinformation out there,” 
Wendi says. “We’re passionate about 
guiding our clients through the 
ever-changing market in both Georgia 
and Florida.” Despite recent shifts in 
the housing market and rising interest 
rates, the Ligas family sees optimism 
on the horizon. “People are adjusting 
positively,” Lacey notes, reflecting the 
family’s ever-hopeful outlook.

Outside of work, the Ligas family finds 
joy in travel, fitness, the great out-
doors, and each other’s company. From 
relaxing at Lake Lanier, where Lacey 
and Chase now live, to enjoying the 
Emerald Coast where their son Jack 
resides. This is also where they spend 
quality time at their family beach house 
and make the most of life’s beautiful 
moments. The whole family is look-
ing forward to the youngest daughter 
Isabella’s wedding to her high school 
sweetheart JD in May. Tommy and 
Chase are avid golfers and die-hard 
college football fans, while Wendi 
and Lacey love spending time by the 
water. And then there’s Mac, Lacey and 
Chase’s lovable rescue pup—a black 
lab-Pyrenees mix who has become 
the unofficial mascot of Ligas & Co. 

“He brings so much joy to everyone he 
meets,” says Lacey with a smile.

The family’s approach to giving back 
is equally integral to their mission. 
“Our favorite way to give back is 
sponsoring local teams/organiza-
tions, hosting community events and 
donating a portion of all our closing 
to Kares 4 Kids, a local charity where 
100% of the funds go directly to kids 
in need.” says Tommy. “It’s important 
to support causes that help children 
and families—these are the peo-
ple we’re here to serve.” Lacey and 
Chase also volunteer every Sunday at 
Browns Bridge Church, helping young 
kids at Waumba Land.

The Ligas family’s collective experi-
ence in real estate has shown them 
that every transaction has its own 
story. One that stands out for them 
was a recent sale involving a client 
with a degenerative disease. “It was 
so beautiful to see how our team and 
volunteers from around the com-
munity came together to help her,” 
Lacey recalls. “From house mainte-
nance to staging, everyone pitched 
in to get her to the next stage of life 
she needed. It was a reminder of how 
connected we all are and how power-
ful a little kindness can be.”

When asked about advice for aspiring 
realtors, the Ligas family emphasizes 
consistency, focus, and integrity. 
“This business is simple, but it’s not 
easy,” Tommy says. “You have to 
show up every day, stay focused on 
the process, and trust that the results 
will follow. And most importantly, 
you’ve got to time-block your lead 
generation. That’s the key.”

For the Ligas family, the ultimate 
“superpower” is each other. They 
each bring unique skills, whether 
it’s Tommy’s leadership, Wendi’s 
empathy, Lacey’s business acumen, 
or Chase’s creativity. Together, they 
create a supportive, effective, and 
compassionate team. “We’re truly 

blessed to have this family team that 
works so well together,” says Wendi. 
“Life goes by quickly—especially in 
real estate. So we make sure to slow 
down, look around, and be grateful 
for every moment we have with each 
other and the people we serve.”

The Ligas family’s story is one 
of resilience, integrity, and love. 
They’ve created not only a top 
producing business but also a 
legacy built on values that matter 
most: family, honesty, and service. 
Whether they’re helping a first-time 
buyer or supporting a client in need, 
the Ligas family is there with open 
arms, ready to make a difference.

This business is  
simple, but it’s not easy. 

You have to show up 
every day, stay focused 

on the process, and 
trust that the results 
will follow. And most 
importantly, you’ve 
got to time-block 

your lead generation. 
That’s the key.
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It’s Your Time to Shine!
BRANDING, LIFESTYLE, SPECIAL

OCCASION & REAL ESTATE PHOTOGRAPHY

404.790.0196
Aconsantos@gmail.comAllieSantos.com 

Empowering
 REAL ESTATE PARTNERSHIPS WITH SMART MORTGAGES!

BUYING
SELLING

REFINANCING
BUILDING YOUR DREAM HOME

COMMERCIAL AND RESIDENTIAL

Lauren Hale
Mortgage Loan Originator NMLS: 2094762 

Motto Mortgage Impact NMLS 1705770

912-977-1551
laurenhale@mottomortgage.com    
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Skylar got her real estate license in 2017 and has 
never looked back. “My first client I ever had was my 
Uber driver,” she laughs. “I had just gotten my license 
and he was my very first sale. He wrote an amazing 
review, and we still keep in touch to this day.” 

  ROAD TO REAL ESTATE 

Growing up in Johns Creek, Georgia, a suburb of 
Atlanta, Skylar attended the University of Alabama, 
where she majored in communication. Her first 
post-college job took her to ESPN headquarters in 
Connecticut, where she interned on the social and 
digital media team. 

“I helped create content for the various ESPN and 
SportsCenter social accounts for all their shows for 
Twitter, Facebook, and Instagram,” she smiles. “It 
was a dream job, for sure.”

However, Skylar longed for more. “I always knew I 
wanted to work directly with people and build rela-
tionships in my business,” she shares. She decided 
to move back to Atlanta and get involved in real 
estate, following in her family’s footsteps. 

Skylar’s love for real estate ran deep from an early 
age. Growing up, her mother was a solo agent, and 
Skylar often joined her for open houses and showings. 
In high school and college, she took on marketing 
tasks, like creating advertisements for listings and 
managing her mom’s social media pages. By August of 
2017, Skylar obtained her real estate license, embark-
ing on a career that was always meant to be hers.

  FINDING HER NICHE 

Initially, Skylar worked with a different brokerage, 
but when Compass entered the Atlanta market in 
2019, they approached her team to join as founding 
agents. Skylar was impressed by Compass’s innova-
tive tools and resources.

B L A Z I N G  A  T R A I L  O F  S U C C E S S

TOPPER

By Elizabeth McCabe
Photos by Allie Santos

agent on fire

Bold. Courageous. Determined. REALTOR® Skylar Topper with Team Toth at Compass Atlanta 

has all those characteristics. She is a natural in connecting with others with her charismatic 

personality. “Don’t be afraid to put yourself out there and strike up conversations,” she comments. 

I ALWAYS KNEW I WANTED TO 

WORK DIRECTLY WITH PEOPLE

AND BUILD RELATIONSHIPS 
IN MY BUSINESS.
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770.262.4588
vacationhelper@outlook.com

Let an experienced 
travel professional plan 

your hard-earned 
vacation! 

Research less,
relax more...

“We couldn’t say no to Compass,” she says. “We were 
building something big by being founding agents.” The 
longer she is with Compass, the more she loves it, 
especially with the opportunities it provides. 

Real estate, however, isn’t easy. “I was thrown into the 
deep end seven years ago when I started,” she says. “It 
was sink or swim, feast or famine. I had to hustle for 
everything I have accomplished.” Her hard work paid 
off, especially when she earned the prestigious National 
Association of REALTORS’ 30 Under 30 this year. 

What’s remarkable about Skylar is that she and her 
team don’t pay for advertisements, buy Zillow leads, or 
do lead generation. “We’re 100 percent referral-based,” 
she says. “It’s years of relationships that have helped my 
team and I pay our bills and continue to grow our real 
estate business, and we’re so grateful for that.”

Skylar learned very quickly in real estate, nothing 
comes easily, and you’re totally responsible for find-
ing your own business, meeting your own clients and 
forming your own relationships. “It’s not like what 
you see on the real estate TV shows,” she points out. 
“It’s just not that easy.” 

“For a few years in the crazy market we just had, I 
think people thought you could stick a sign in the 
yard and your house would instantly sell. Those 
days are gone. You have to be so strategic in how 
you market a property and pay such close attention 
to the details,” she explains.

Skylar is deeply passionate about her relationships with 
clients, which are everything in real estate. “I want to 
be a resource for as many people as I can,” she says. 
Whether it’s finding a vet or recommending a painter, she 
aims to be the first call her clients make. A go-getter and 
a trailblazer, she knows her first few years in real estate 
were critical. That’s how she has developed the business 
she has today. “You have to pound the pavement,” she 
says. “I said yes to every piece of business in those first 
few years, even if I had to drive an hour and a half to 
show a house. I did open houses every single weekend. 
That set me up for where I am today. The first couple of 
years, especially, you have to hustle.” It paid off. 

  A BALANCING ACT

Skylar balances her role as a REALTOR® with her 
role as a new mom. Her son, Cape, was born in 
January, and she’s been married to her husband, 
Nick, for four years. “Being a working mom has been 

the biggest transition of my life,” she admits. “It’s a 
whole new level of responsibility, but it’s changed my 
career for the better.”

When she’s not working, Skylar is very involved in 
her community and neighborhood. She enjoys playing 
tennis, meeting other new moms and connecting with 
clients over lunch and community events. She also 
likes giving back to others. Skylar and her team also 
make giving back a priority, donating a portion of each 
sale to Children’s Healthcare of Atlanta in the client’s 
name at closing—a meaningful way to support a local 
cause close to their hearts.

  FINAL THOUGHTS 

Skylar’s success in real estate is living proof that hard 
work pays off. Networking, developing relationships, 
and learning all she could about the business early on 
was essential to being the Agent on Fire she is today in 
the Atlanta real estate market. Stay tuned for what she 
accomplishes next!
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Help Make a
Difference
in Our ATL Communities!

We are actively collecting food donations for the Atlanta Children's Shelter.
Please feel free to stop by and drop off your donations at our office:

550 Maltbie St, Lawrenceville, GA 30046

Join Us In
Doing MORE!

Picture This:
A child goes through the cafeteria line with their classmates, and picks out their warm, 
healthy meal choice. As the child arrives at the register, they come to find out that their 
balance is too low for the lunch. The warm, delicious, (and in some cases, the child's 
ONLY meal of the day), is thrown into the garbage. The child is handed a cold sandwich 
and a water. The child only eats a few nibbles of the sandwich because they are saving it 
to bring home to share with their sibling for “dinner".

Our Mission:
Some children only receive one meal a day,
and that is at school. We settle outstanding lunch debt
for a child at their school so that they have the opportunity eat a hearty meal.

Perimeter Cares is a 501C3 Organization
If you are a ATL agent and would like more information on how you can help, please call 

President & CEO of Perimeter Roofing, Todd Price on his cell: (678) 832-8697,
email PerimeterCares@gmail.com, or visit online perimetercares.org.

#SchoolLunchChallenge#SchoolLunchChallenge
Donate
Today!



•  20+ Years of Experience
•  Licensed & Insured
•  Local & Statewide Moves
•  Last Minute &
   Emergency Moves
•  Experienced and
   Reliable Staff

FOR YOUR CLIENTS, EVERY TIME!
WE GO THE EXTRA MILEEXTRA MILE

Partner with Us for Moves That Leave a Lasting Impression!


