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REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

RISING STAR:
Lauren South

CELEBRATING LEADERS:
Marcus Christlieb,
F.C. Tucker

PARTNER SPOTLIGHT:
Trademark Title

PARTNER SPOTLIGHT:
Wayne Home & Design Co.
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THE
KITCHENWORKS

CUSTOM CABINETRY & FINE APPLIANCES

LUXURY DESIGN, BESPOKE CABINETRY AND THE FINEST APPLIANCES

EXCLUSIVE DEALERS OF SHOWROOM NOW OTEN

127 W Wit S, e 10 5 APPLY ONLINE: WWW.BAWFG.COM

FORT WAYNE. IN 46802
DII_[Ch Made. Grgt!ull TEL. 1-260-657-3331

HTTPS://THEKITCHENWORKS.COM " 1 i Bailey & Wood Financial Sroup, All rights reserved. NMLES ZX54. MO Main Street, Whiteland, IN #8184, This is not 8 commitmment to leed. Borrowers must qually, Program guidelimey
wre pubject to changs without notice, Loans rot available in all stater. Balley & Wood Financial Group is not acting on behall of HUD, FHA, or any other federal or state gowramaent
i emms pgencien Call B55.350.4663 for detaila
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HOME PREPARATION 0 Y

SERVICES N .,

Value-added services to prepare homes for sale.

Reduce stress for your clients
Quickly get homes market ready
Financing options available
Design & color suggestions

We're grateful for the opportunity to work alongside such incredible
professionals in the real estate industry. Thank you for choosing us to
support your clients’ moving needs—it’s a privilege to be part of their

% 3 % o> ¢ % N

) L] L] L[] L] L[] L] '
e ciat® ) Stail 100tY. Onacact® e gyt 4P journey. Wishing you a joyful holiday season and a bright New Year!

= ALY
- il AlAAsIZonLA AT WwWw.hoovermover.com




PREFERRED PARTNERS

AIR DUCT CLEANING/
MOLD REMOVAL

DustOff Disaster Recovery
(260) 600-7610
dustoffduct.com

BUILDER
D.R. Horton
(260) 490-4131

Fox Homes
(260) 438-4668
Foxhomeslic.com

Kiracofe Homes LLC
(260) 705-7600
kiracofehomes.com

Lancia Homes
(260) 489-4433
lanciahomes.com

Legacy Homes
(260) 704-2680
legacyhomesfw.com

Prime Homes
(260) 437-4866
primehomes-fw.com

Quality Crafted Homes
(260) 493-1655

Rivers Edge Construction
& Remodeling LTD.

(260) 415-3799
riversedgeltd.com

Star Homes Inc by
Delagrange and Richhart
(260) 755-5999
www.starhomesinc.com

Windsor Homes
(260) 490-1302

CARPET & AIR
DUCT CLEANING
Carpet Masters
(260) 637-8781
carpetmastersfw.com

6 - December 2024

CLEANING SERVICES
Crystal Clear Cleaning Crew
(765) 251-3178
www.crystalclear
cleaningcrew.com/

CLIENT APPRECIATION/
CLOSING GIFTS

One Hope

(260) 445-6299
onehopewine.com/
myshop/judy-filler

COACHING

Cheviron Coaching
(260) 466-3757
chevironcoaching.com/

CUSTOM CABINETRY
Madison Cabinets
(260) 639-3915
madisoncabinets.com

CUSTOM KITCHENS
& CABINETS

The Kitchenworks
of Fort Wayne

(260) 657-3311
thekitchenworks.com

DECKS & FENCES

Five Star Decks and Fencing
(260) 444-7678
fivestardecksandfencing.com

DENTISTRY

Middleton Family Dentistry
(260) 484-3136

1234 East Dupont

Fort Wayne, IN 46825
middletondentistry.com

DJ/ENTERTAINMENT
SERVICES

Get Up to Get Down

(260) 715-2858
www.getuptogetdown.com

ESSENTIAL SERVICES/
HEALTH CARE

Janel Eckert, ACN
(260) 312-1840

them for supporting the REALTOR® community!

FITNESS STUDIO

& CLASSES

Triumph Studios

(260) 438-9414
www.triumph-studio.com/

FLOORING

3 Kings Flooring
(260) 489-4839
3kingsflooring.com

GRAPHIC DESIGN
& PRINTING
INKWORKS

(260) 615-5988
INKWORKSFW.com

HOME DECOR/
DESIGN/GIFTS
Wayne Home & Design Co.
(260) 445-5484

HOME INSPECTION
Aardvark Home
Inspectors, Inc
(800) 662-2080

Gold Key
Inspection Services
(260) 463-6558

House Call Home Inspection
of Northern Indiana
(844) 264-0404

National Property
Inspections

Blake & Kelly Evans
(260) 705-9835
npiweb.com/fortwayne

HOME SERVICE
SPECIALIST/HANDYMAN
HOMEstretch - Fort Wayne
(260) 442-7429
home-stretch.com

HOME WARRANTY
Home Warranty Inc.
(260) 433-4027
homewarrantyinc.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

INSURANCE

American Family Insurance
Ami Webster

(260) 637-9500
winwithwebster.com

Ducharme Agency
(260) 209-4684
ducharmeagency.com

Goosehead Insurance
(260) 494-4030
260insurance.com

MORTGAGE LENDER
3Rivers Federal

Credit Union

(260) 399-8249
3riversfcu.org/mortgages

Annie Mac Home Mortgage
Michelle Miller

(574) 797-0301
Mortgagesbymichelle.org

Bailey and Wood
Financial- Ft Wayne
(317) 240-4797

Diamond Residential
Mortgage
(260) 240-8669

Everwise Credit Union
(260) 338-1888
www.everwisecu.com/

Go Home Loans
Greg Thomas
(260) 705-4000

Midwest America
Federal Credit Union
(260) 263-1890
www.mwafcu.org

Movement Mortgage
(260) 602-0940
Lexi.Davis@Movement.Com

Ruoff Mortgage - Nick Staker
(260) 760-7467
www.nickstaker.com

MOVING & JUNK HAULING
Two Men and a Truck

(260) 471-6683
twomenandatruck.com

MOVING / PACKING
Hoover The Mover
(260) 459-6926
hoovermover.com

NON-PROFIT/CHARITABLE
ORGANIZATION

Destiny Rescue

(260) 444-2407
www.destinyrescue.org/

PLUMBING & HVAC SERVICES
Flow-Tech Plumbing & Heating
(260) 248-2021
flowtechpandh.com

PROFESSIONAL JUNK
REMOVAL & HAULING
3:16 Removal

(260) 466-5219
www.316removalfw.com

Flying Dutchmen Inc.
(260) 431-7103
www.flyingdutchmeninc.com/

PROPERTY MANAGEMENT
Open Door Rentals

(260) 333-7368
opendoorrandr.com

REAL ESTATE PHOTOGRAPHY
/ VIDEOGRAPHY

Art Home Photo

(260) 241-6631

goRg
5 W
=

RESTAURANT / EVENT CENTER
Charlie’s Place

(260) 241-3342
www.thecharliehorsefw.com

RESTORATION/REMODEL
Springfield Restoration

& Remodeling

(260) 657-3351
springfieldrestoration.com

ROOFING SERVICES
260 Roofing LLC
(260) 433-1677
260roofing.com

SCHOOLS - PRIVATE SCHOOLS
Lakewood Park Christian School
(260) 925-1393

5555 County Road 29

Auburn, IN 46706
www.lakewoodpark
christianschool.com

SIGNS & GRAPHICS
GraphX Direct, Inc
(260) 478-8697
graphxdirect.com

TITLE & ESCROW

Home Title Group

(260) 450-2453
www.hometitlegroup.com/

Meridian Title
(260) 490-1100
MeridianTitle.com

Near North Title
(260) 451-0112

Trademark Title
(260) 490-9500

LLE WRAPS

Ft Wayne Real Producers - 7
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Committed to Giving Back

25 to our community

Partner Rising Cele- e .
Spotlight: Star: brating el B ==

Wayne Lauren Leaders: T —

Home & South Marcus
Design Co. Christlieb

3Rivers is invested in the people, places, and ideas that matter most to our members, our neighbors, and you.
Throughout the year, we give back through event sponsorships, grants, volunteerism, in-kind donations, college
scholarships, and more. We believe in going beyond helping those in our region realize their homeownership
dreams by giving back to the people and the organizations that make us all proud to call our communities “home.”

Highlights of 2024 include:

Cover Top 100

Spotlight: Story: Standings
Nick Staker Dan  Reinvested nearly $1M through sponsorships and grants to over 200 community non-profits.
Quintero

* The 3Rivers team was on the ground at over 150 community events.

» The Mortgage team took part in fundraisers, donation drives, and volunteer activities with several
non-profit partners, including Habitat for Humanity, DeKalb Humane Society, Chain O’ Lakes State
Park, Blessing in a Backpack, Bad Girls Club, Fort Wayne BMX, and adopting a family during
the holiday season through the Allen County Christmas Bureau.

If you are interested in contributing or nominating REALTORS® for certain stories,

olease email us at jon.good@realproducersmag.com. Know of a non-profit in need of support? Learn more about our community giving at 3riversfcu.org/community!

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
but remain solely those of the author(s). The paid advertisements contained within the Ft. Wayne Real Producers magazine are not endorsed or recommended by The

N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. 3 RIVE RS

a5 ormuiy | EQUAL HOUSING
nnnnnn

Federally insured by the NCUA. 3riversfcu.org | 800.825.3641 NMLS# 556303

8 - December 2024



MEET THE Af) HOME MORTGAGE

GO FROM HOUSE TO HOME.

FORT WAYNE Reno Your No-Go Homes

REAL PRODUCERS TEAM

At GO Home Mortgage, we offer a variety of renovation loan products to help your

clients transform any property into their ideal home. Whether it's upgrading a

Our team is dedicated to
helping you and your clients
navigate the renovation loan
process with ease.

Jon Good Amy Deck Dustin McKibben
Owner/Publisher Director of Photography/
Operations Video

Stosinon Mortgege NMLS 8269 Greg Thomas
T L. Branch Manager

201 W Main St Sufte 101 Fot Wayhe, IN 48802 ::{';lfuéimﬂ
gohomeloans.com i e

ll.l II.\I “ y

Marissa Good Heidi Holtsclaw Lydia Riggers
Photography Ad Manager  Social Media Coordinator

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at jon.good@realproducersmag.com.

260-800-3031

info@260roofing.com

One of the true joys this holiday season is the opportunity to thank ; 3 1 *E REQUEST A FREE
our wonderful clients and wish you an amazing New Year! . .y, ITEMIZED QUOTE

- Your friends at Aardvark Home Inspectors and Pest Control Oa . . Ny il .
2 ! - . 260roofing.com

VARKINSPECT.COM | CALL NOW | 800-662-2080 Q. - 4. 1 =

10 - December 2024

kitchen, adding space, or tackling a complete remodel, we're here to provide the
fll‘l EIFI Glﬂg SGIUT!DHE tcl rTiakE it happen. This is real @ Comrmibrmesnt bo end, Qualfications apphy, See reprasentalng for dalails

Ben Kelly Mason Coverstone
Loan Originator Loan Criginator

MMLS 218782 NMLS 2605259

2606034154 260.248.7921
ben@gahomeloans.com masan@gohomeloanscom

Sweat ON

In the dance of life, let Triumph Studio be the rhythm that resonates with
the beating hearts of those who seek to triumph over their challenges.

TOGETHER WE MOVE, WE GROW, AND WE TRIUMPH!

We move together, we grow together, we triumph together!

260.217.0820

info@triumph-studio.com

Ft Wayne Real Producers - 11



TRADEMARK TITLE

trademarktitleinc.com

LET'S GO GIRLS!

Aimee Clinkenbeard Jen Luke Jessica Maxwell
260-415-6866 574-532-5988 260-414-1638

DUSTOFF

DISASTER RECOVERY

OUR SERVICES

MOLD REMEDIATION

DUCT & DRYER VENT

CLEANING

BRARATD WATER MITIGATION

Veteran| W " & MORE
260-600-7610

TO SCHEDULE TODAY!

Pmc"""3|F'I|I'1: | u

B k Com erchal .
] ?"
o ‘com Fi .
260-466-5219 kgt
Pully imnurgg
G
-
1
|

GET UP TO GET DOWN

ELITE ENTERTAINMENT

o,

Nh' 1L EI

Kllllun Mlller H
316 Removal

(260) 466 - 5219

hfnnmss « SCHOOL EVENTS » CORPORATE EVENT- REz MOVAL UAE 3] 6removalfw.com

Resident & Commercial Junk Removal, Property Clean-outs, Light Demo, and More!

Ft Wayne Real Producers - 13



P> partner spotlight

TRADEMARK
TITLE

YOUR HOMETOWN TITLE COMPANY

TRADEMARK TITLE

Trademark Title Inc. has carved out a
leading position in Indiana’s real estate
industry by consistently delivering
accuracy, integrity, and exceptional
service. Founded in Fort Wayne in
2007, the company has grown into

one of the state’s most recognized and
fastest-growing title agencies. From its
humble beginnings, Trademark Title has
expanded to seven offices throughout
Indiana and now boasts a team of 50
professionals. This growth reflects the
company’s unwavering dedication to
handling all types of real estate transac-
tions, including purchases, refinances,
residential and commercial deals, as
well as offering mobile and mail-away

closings to meet clients’ needs.

Throughout its 17 years of operation,
Trademark Title has gained significant
recognition for its service excellence.
The company has been voted the Best
Title Company for four consecutive
years and holds the distinction of being
the #1 Title Agent for Stewart Title.
Additionally, Trademark Title has
been awarded the prestigious Circle

of Excellence, further solidifying its

status in the industry. These honors

14 - December 2024

CLOSING

TITLE INSURANCE
PROPERTY REPORTS
SAME DAY CLOSINGS
WEEKEND CLOSINGS
MOBILE CLOSINGS

highlight the company’s commitment
to providing high-quality service and
ensuring that every real estate transac-

tion runs smoothly.

At the heart of Trademark Title’s
success is its customer-first approach,
which sets the company apart from

its competitors. The company offers
comprehensive services, such as prop-
erty reports, title commitments, and
flexible closings during evenings and
weekends, all supported by the Qualia
platform, which streamlines the closing
process. Trademark Title’s philosophy
is simple: “We aren’t happy unless
everyone in that room leaves happy
and funded.” This commitment to going
the extra mile, even under challenging
circumstances, ensures that clients and
realtors alike receive top-tier service,
no matter the complexities involved in

the transaction.

One of the company’s greatest
strengths is its team of dedicated
professionals. Trademark Title has
carefully assembled a group of the
most talented processors and rep-

resentatives in the industry. This

includes five key team members—Jen
Luke, Aimee Clinkenbeard, Jessica
Maxwell, Stu Hambrick, and Amber
Gaskill—who work closely with clients
to ensure every transaction is handled
with care and precision. The team’s
expertise and collaborative approach
have been instrumental in navigating
the challenges that can arise in real
estate transactions, such as last-min-
ute payoffs, remote signings, and
clearing code liens. Even in difficult
cases, Trademark Title’s clients remain
unaware of the obstacles, leaving the
closing table feeling satisfied with a

seamless process.

However, the company has also faced
significant challenges, such as the
growing threat of wire fraud in real
estate transactions. Trademark Title
has taken proactive steps to safeguard
buyers and sellers, implementing
robust measures to prevent fraud and
ensure the security of each transaction.
This attention to client protection has
further strengthened the company’s

reputation as a trusted partner.

For Trademark Title, success is not
solely measured by its growth or
accolades but also by its ability to give
back to the community. The company
takes pride in supporting local causes,
including 4H programs, Coats for

Kids, and Image of Hope, as well as

- A
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contributing to The Rescue Mission.
Being able to make a positive impact
on the community that supports them
is a core value for Trademark Title,

and this commitment to giving back

l | N I E S S defines their success as much as their L t . _ ! ——F '.'..'r_ o 5T J _. r
professional achievements. | i (AR, K - > i _' o i .

» - - m B JOUR BANES e

Central to the company’s culture is its R e B \ [firiae S # h b e

dedication to learning and continuous I A Tt 8 ‘
- -

improvement. Trademark Title fosters

an environment where mistakes are

opportunities for growth, and honesty

and transparency are valued above
H A P P Y all. This approach has helped build
long-lasting trust with clients and

ensures that the company continues to

evolve and adapt to meet the needs of
the ever-changing real estate market.

Trademark Title Inc. has cemented its
place as a trusted leader in Indiana’s
real estate industry through its dedica-
tion to providing outstanding service,
fostering a skilled and committed team,
and staying deeply engaged with its
community. By prioritizing integrity,
continuous innovation, and an unwav-
ering focus on client satisfaction,

the company has successfully built a
reputation that extends far beyond its
physical growth. Trademark Title’s
approach, grounded in trust and excel-
lence, ensures that it remains a key
player in the industry and continues to

shape the future of real estate transac-

tions in the region.

16 - December 2024
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P "y NATIONAL
NP[ PROPERTY P ,
INSPECTIONS® o

New Home_ s @
For the Holidays? 2 f@

& B %\;_ | 2. |
( [
Get your new home inspected by Fort Wayne’s local home \ ‘ AT\
experts! At NPI, we value each relationship we create with ,J ‘;_f'-'_l_r ;‘
our clients and our agents. Our goal is simple—to give our % ‘.* ‘ bis
clients the information they need when they need it, so L & oy bi : ‘ A B I N E I S
they can make the right decision with their investment. // “m B af -
With our multi-inspector operation, you can expect SAVE . ;‘"
high-quality inspections and customer service with the “ $ 5 O .
scheduling flexibility you need. ‘ ' !
\ ON YOUR HOME
| INSPECTION WHEN 1_‘:__:-
YOU MENTION
Contact NPI Fort Wayne to e

Schedule Your Inspection Today!

E 260-705-9835 E www.NPlweb.com/FortWayne Blake.Evans@npiinspect.com

@

L 1) crystalclearcleaningcrew.com

Crystal Clear “

Cleaning >
Crew A

Comprehensive Cleaning:
Tailored to Your Business

Our famlly has bEen servmg the area for ov
%‘ Our certified technicians use the latest in hlgh ~tech 4
*cleaning equipmentto ensure the job is doqg- t the o)
highest level possible..We pride ourselves o our’, i+
reputation of belng respectful and trustwar"t y :

J OFFICE BUILDINGS
J EVENT CENTERS
&/ MEDICAL FACILITIES ===

i
& STOREFRONTS F " 0.
& BANKS ‘E__ BT s
& SCHOOLS ﬁ “ & CARPET CLEANING | FURNITURE CLEANING | AREARUGS | TILE & GROUT H E AT H ( ; U E N l N

—— AIR DUCT CLEANING | AUTO, BOAT & RV CLEANING | RESIDENTIAL & COMMERCIAL
260-639-3915

14727 Bruick Dr. Hoagland, IN 46745
heath@madisoncabinets.com

CUSTOM COUNTERTOPS @ CUSTOM CABINETS @CABINET REPAIRS & ADD-ONS

= (260) 483- 3913 or (260) 637- 8781
~ carpetmastersfw.com

\, (765)-251-3178

www.facebook.com/madisoncabinet | (G) @madisoncabinets

18 - December 2024



»» event recap

MASTERMIND

FORT WAYNE

If we aren’t learning, we aren’t growing. This a saying that we wholeheartedly
believe, and a big reason why Mastermind Fort Wayne even exists. We want to see
individuals in our beloved real estate industry become the best versions of them-

selves and constantly grow which leads our entire community to become better!

Huge thanks to all of our panelists and a special thanks to all of our sponsors for
making these events possible for our industry!

See you at the next one!

THURSDAY, JANUARY 16TH, 2025

10:00-11:30am

NEW LOCATION: The Fairfield, 1510 Fairfield Avenue

*Mastermind Fort Wayne is now under our Real Producers umbrella, and
moving forward will be EXCLUSIVE to ALL Realtors and ONLY our Preferred
Partners with Fort Wayne Real Producers.

20 - December 2024
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DESIGN CO

n July 2024, Brandon Schueler launched Wayne Home &
Design Co., a boutique home décor and interior design store
in Fort Wayne, Indiana. This carefully curated storefront
offers an array of home decor items, custom furniture, rugs,
and lighting fixtures. But it’s more than just a store; Brandon
also provides interior design services, home staging, and holiday
decorating to help clients transform their living spaces into func-
tional and beautiful environments. The inspiration for Wayne
Home & Design Co. came from Brandon’s extensive 12-year
career in real estate, where he developed a keen eye for enhanc-
ing homes, assisting clients with new construction projects, and
planning remodels. This experience, combined with his passion
for design, led him to realize how challenging it could be to
source unique, high-quality pieces that truly made spaces feel
special. That challenge sparked the idea for a store where he

could curate a distinctive selection of home furnishings.

Ft Wayne Real Producers - 25



Before opening Wayne Home &
Design Co., Brandon spent two years
researching product lines to iden-
tify what would best serve the Fort
Wayne market. His careful curation
process has resulted in a collection
that showcases unique pieces that
customers won’t find anywhere else.
His favorite feedback is hearing cus-
tomers say, “I’ve never seen anything
like this before,” because it confirms
he’s achieving his goal of providing
truly unique home decor. In addi-
tion to the products offered in-store,
Brandon extends his services to
include personalized interior design
consultations, staging for real estate
agents, and holiday decorating. These
services allow him to transform
spaces into ones that clients genu-

inely love and find functional.

Brandon’s commitment to creating

a memorable customer experience

is a core part of Wayne Home &
Design Co.’s philosophy. He believes
in making every interaction, whether
in-store or through a design consulta-
tion, a positive and lasting one. From
the very beginning, he’s focused on
ensuring that the store feels welcom-
ing and that every client feels valued.
This commitment to customer satis-
faction is one of the aspects that sets

his business apart from competitors.

The journey to opening his own busi-
ness was made possible by the unwav-
ering support of Brandon’s circle of
friends, family, and colleagues. From
late-night store setups to offering

pep talks when the workload became
overwhelming, his support system
has been instrumental in his success.
Brandon’s passion for home décor
and design has roots that go back to
his early years. He began his career

in real estate right after high school,
driven by a fascination with houses of
all styles and eras. This career allowed
him to explore his love for design

while helping clients find their dream

26 - December 2024

homes. His real estate background has
proven invaluable in his current role
as a store owner and interior designer,
as both careers are about understand-
ing people’s needs, building trust, and

creating lasting relationships.

The most rewarding part of Brandon’s
current role is the ability to transform
spaces that may no longer work for
his clients into areas they love again.
Whether it’s redesigning a room or
staging a property for sale, he finds
immense satisfaction in helping cli-
ents rediscover the potential of their
homes. For him, success is defined
not only by business achievements
but also by living a life he’s proud
of—one that reflects the hard work
he’s put in and the positive impact
he’s made. His guiding philosophy,
“Always thankful, never satisfied,”
motivates him to remain grateful
while constantly striving for personal

and professional growth.

Outside of running Wayne Home &
Design Co., Brandon enjoys spending
his free time by the water. Whether

it’s relaxing by his pool, enjoying a day
at the lake, or traveling to his favorite
vacation spots like Siesta Key and
Sarasota, being near water brings him
a sense of peace. These moments allow
him to recharge, find inspiration, and
bring fresh ideas back to his work.

Wayne Home & Design Co. is the culmi-
nation of Brandon’s passion for design,
real estate, and creating meaningful
connections with clients. By focusing
on unique, high-quality products and
personalized services, he’s established
his business as a distinctive and valu-
able addition to the Fort Wayne market.
Whether customers are looking for
one-of-a-kind home décor or need
expert guidance in redesigning their
spaces, Wayne Home & Design Co.
offers a creative and welcoming experi-

ence that leaves a lasting impact.

Ft Wayne Real Producers - 27



MEET YOUR

YPN:

COMMITTEE MEMBERS

o1epdn Jeisdn <4

DAWN GILREATH NICHOLE JEHL

Vo

CARLY MIRWALDT

RENEE HINER JUSTIN LONGARDNER JONATHAN MORALES SAMANTHA MASON

A
b 48

LY

CASEY LANGE BROOKLYNN SAYLOR

The Committee for the UPSTAR Young Professionals Network (UPSTAR YPN) is responsible for
planning and coordinating events, educational sessions, networking, and outreach initiatives for
the larger YPN membership. It is FREE to join to all current UPSTAR Alliance Members.

Applications are available at the UPSTAR office or by reaching out to Membership Officer
Jonathan Morales (JonathanMorales@Allstate.com).

Upstate Alliance of REALTORS
3403 E. Dupont Road
Fort Wayne, IN 46825

Phone: (260) 426-4700
Fax: (260) 422-9966
Email: info@upstarindiana.com

28 - December 2024

GO
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INSPECTION SERVICES

EVERY MONTH, GOLD KEY INSPECTION
SERVICES INC. IS GIVING AWAY A

KAE

WHOLE HOME INSPECTION!
877-465-3806

OfficeManager@GoldKeylnspect.com
www.GoldKeylnspect.com

1 8.6 6 & ¢

*AT THE END OF EACH MONTH, 1 LUCKY WINNER WILL
HAVE THEIR WHOLE HOME INSPECTION REFUNDED!*

LDKEY
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B [ SPRINGFIELD

ﬁ-'l1 ATION & RHENMI 'l r\![J
company, specializing in water mitigation

Il ['i“ii i S0 a
| % —= . and mold remediation.

1T ||| | |" '| I i =% e, WATER RESTORATION Restoring Comfort & Joy after damages from Water,

b i I‘lﬂﬂﬂ”hlﬂ!hﬁ I

We're your local, full-service restoration

—_—

Mold, Fire, or Storm! Merry Christmas and Happy
New Year to you and yours!

ROB THOMPSON
| 260.699.4435
ROBERT @SPRINGFIELDRESTORATION.COM

MIKE
HERNANDEZPETERSON
260.888.4698

By Delagrange & Richhart, Inc. MHP @SPRINGFIELDRESTORATION.COM

For over 60 years, Star Homes has committed to
delivering the highest level of design,
craftsmanship, and quality to Fort Wayne and
surrounding areas in Indiana and Ohio. Whether it
is a custom home, lake cottage, or renovation, we
take pride in combining your vision with our
dedication to building you "The Perfect Place to
Call Home".

ASK US ABOUT BULK
PRICING ON OUR
SEASONAL SERVICES
AS A PROMOTIONAL
OFFERING FOR YOUR
CLIENTS!

CHRISIVAS

NEW
DECLUTERINGS CARDEOARD HAULOUiR

We'll haul away post-
Christmas cardboard

and wrapping paper.
FLEAT RATE!S75 : CLOSINGS | THANKFUL FOR YOU | JUST BECAUSE

Enjoy a clutter-free

[=] #2T: [u] ST AR H o M Es .l ._ 5 _ iC transition into the

New Year.
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-ﬂ%} by Delagrange and Richhart, Inc. \ 2 e e | STARTINGIAT S125
o [
ot

If you have questions or would like further information, . T L NG T
commumm:s contact Amanda Blackburn at 260-755-5999 MODEL HOMES (260) 254-4885 | ﬂymgdutchmemnc com

Contact me for details and pricing!

JUDY FILLER SENIOR CAUSE ENTREPRENEUR
260-445-6299 (Call or text)
onehopewine.com/myshop/judy-filler
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How many years have you been a realtor?
It’'ll be 4 next March!

What is your career volume as a realtor?
$18.3 million

What was your total volume last year?
4.5 million, 18.5 units

What awards have you achieved as a realtor?
Real Producers Top 300 (2x), Real Producers Team
of the Year 2023, Capper with Keller Williams

When did you start your career in real estate?
Tt all started in October of 2020. I was hired as the

admin for Brandon Ferrell (shout out The Ferrell

Group!) with the shared plan of me working with

him to get my RE license. It was the smartest deci-

sion I’'ve ever made to learn RE in a hands on fashion
from a top producing agent before jumping into

getting a license myself.

What did you do before you became a realtor?
I worked in the medical field for 3 years
along side patients in a family medicine
office. This taught me so much about
working one in one with the public.
After that I was referred to be the
office manager for a local counsel-
ing office. I managed an office of 8
therapists when I started and 18
when I left. This job taught me
so much about myself and really
cemented the priority in my
mind of empathy and communi-

cation in working with others.

What are you passionate about right
now in your business?
T have been a warrior when it comes
to GUIDING my clients towards
building equity in their homes-
especially my first time home
buyers. I focus in on what can you
buy now that you can improve
on to serve your needs now and
benefit you down the road. My
FTHBs come so new with so
many questions and luckily in my
case often with a lot of trust in my

guidance. This lights a fire in me!

I want to give them the experience
they’ll always remember and be their
Realtor for life.



How does real estate fit into your dreams and goals?
I think I probably got into real estate for the same
reason most moms do- FREEDOM centered around
getting to be with my kids. Since then though it’s
turned into so much more. By getting to build my
own business, it’s opened up wealth and avenues I
never saw in my family’s future. We have freedom
with our jobs in sales to travel and see family

and give our boys all the experiences that will
shape how they see the world. I have dreams of

- *:ﬁi'ﬁ_l‘-E? ﬁ mentoring‘new agents, tr.ave'l and speaking tt')
;I:I];ch'_f:ﬂ!ﬁ *’Eu asil agents naittlonally, & continuing to bfa known in my
B CARDMALS VS, CUSS community. I feel like a new dream is added every
e year and it wouldn’t be possible without having

found real estate.
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What’s your favorite part of being a realtor?

|;; ;!@

Definitely to be right beside someone during one of
the core memories of their life. A lot of times that
core memory is a joyful one for them. But some-
times, as we all know, there’s heartbreak behind the
transaction. I know God gave me the gift of empathy
and that makes me in the right place at the right time
getting to be with the client through that. The feeling

of gratitude I have in those moments is gold.

What has been the most rewarding part

of your business?

This goes very deep for me, but it’s the feeling of
personally excelling at a specific thing. I've always
known I'm good with people and relationships, but
the voice in my head has always told me I'm a “jack
of all trades, & master of none”. My real estate busi-
ness has shown me something that I now know I'm
not only gifted in, but that I am also “above average”
at. I feel like I've waited my whole life for something

to make me feel like this.

What was your biggest challenge as a realtor?

Oh man. Emphatically I would tell you rejection.
You get into real estate thinking everyone you know
& love will use you- and then quickly realize that
everyone knows 5+ other Realtors and you may not
be the one they choose. That was HARD for me.
Still is! But when I look back at how that rocked me
four years ago, compared to now, I’'m so thankful
for the understanding that I have now to know its
not personal, and they picked who they think is

the best Realtor for THEM. Only they can make
that choice. It’s not worth exhausting myself to try
and convince them otherwise. There are plenty of

people who do choose me as their agent, and they

deserve my full attention.
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Define success.

For me, success coincides with my integrity. My
success is based on my answering to God at the end
of each day. I can have all the sales volume and meet
all the goals, but if I’ve lost my integrity in the midst

of it, then it’s worthless.

Tell us about your family.

So glad you asked! They’re my WHY. My favorite
person ever is my husband, Jonathan, (who is a RP
partner with FlowTech). We’ve been married 10
years and 5 years ago we had our Greyson Noble
and a couple years after him, Lincoln Milo. Being
boy parents is a BLAST, but after all that testos-
terone, we added our girl... dog - our Australian

Retriever, Ivy.

Favorite books?

I ACTUALLY picked up reading this year for the first
time in way too long- so I have answers to this! The
Bible, The One Thing by Gary Keller & Jay Papasan,
& Side by Side: Walking with Others in Love &
Wisdom by Ed Ward Welch

Are there any charities or organizations you support?
Mission 25 out of Whitley County, illuminations

Bible Translation, Samaritan Ministries
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What are your hobbies and interests outside

of the business?

I love taking a trip with my family, visiting a coffee
shop to chat with a friend, playing homemaker,
trying a new recipe, listening to live music, meeting

new people, & game nights with friends.

Given your status and expertise, what is some advice
you would give the up and coming top producer?
Real estate is NOT meant to be your identity. You
are more than your listings, your closings, your IG
content... people loved you for things other than real
estate before and that’s who they’ll continue to love
you for. Let real estate grow you, change you, chal-

lenge you- but don’t let it rule you.

In closing, is there anything else you would

like to communicate using this Ft. Wayne

Real Producer platform?

In this career, let’s all aim to choose collaboration
over competition. It’s my desire to be an agent that is
encouraging to her peers and someone you all HOPE
to do business with. I want to be an encouragement
to you, I want to hug your neck, and I want you to
know that you are more than just your job. If we

haven’t met yet, I hope we do soon.

‘n—---
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HOUSE CfLL

Buyer -« Seller « Agent

WE OFFER
* Home Inspections

Schedule today!
844-264-0404

Scheduling@HouseCallNl.com

* Wood-Destroying
Insect Inspections

* Radon Inspections

Kathy Agnew

Call us today to schedule your clasing!
(260} 416-5179 | HomeTitleGroup.com

TWO MEN AND A TRUCK.

8

TWO M i
AND A" |
TRUCK .

You Forward.

Now offering: =

More Information

twomen.com

(260) 471-6683

Each franchise is independently owned and operated. U.S DOT: 1319267,

THAT MEAN MOR

More Impact, More Schools, More Support

Loan Officer
Shanna Warner
Wil 330.608.2068

gt

@ MOVEMENTMORTGAGE

Branch Leader

Lexi Davis
260.602.0940
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TOP 35

THINGS | WILL
WORK ON IN 2025

| want to lay it out for you in a way that makes it easy to pursue the life you truly desire. | won’t say it'll be

easy, but | promise it will be worth it. December is my favorite month of the year to get clear on what | want

the next year to look like. Here is my plan to take a huge step toward reaching my life’s true potential.

1. WORK ON MY VISION

It’s said that without a vision,
people perish. I've seen this to
be true, not only in my own life
but also in the lives of those
around me. I suggest you invest
time in getting your vision clear.
Don’t let it be just a feeling you
have; define the path you're
pursuing. With a clear vision,
you'll find that many decisions
you face already have answers.
Simply ask yourself, “Does this
help me on my journey toward
my vision?” This applies to
opportunities, liabilities, and the

people you allow into your life.

2. WORK A SYSTEM

You must find a system that
aligns with your vision. Without
working within a system, the
time it takes to achieve any-
thing will be longer, and your
failures will likely be at least
four times greater, costing you
more in money and time. When
I see people making progress in
their lives, they’re happier. It’s
easier to make progress when
you know what you're doing and
why. Find a system and work it
to the fullest!

3. ENROLL A GUIDE

There are some things in life I
enjoy figuring out for myself.
For example, 'm currently
playing Zelda with my son. We
could look up the video walk-
throughs, find all the secrets and
shortcuts, and be done in a quar-
ter of the time—but that would
take the fun out of the journey.
Figuring it out is part of the joy.

But outside of examples like
this, I strongly suggest enrolling
a guide to help you. Find some-
one who shares similarities with
your vision and who has been
down the road you're looking to
go. The investment of time and
money will be worth it.
WARNING: Not all guides are the
same. Some may not have walked
your path and might not be able
to help. Also, don’t be fooled by
someone’s success in business as
an indicator of success in other
areas of life. Many people I once
thought were successful turned
out to be a complete disaster—
and today, I'm proud to call

them my clients!

4. PRIORITIZE WHAT'’S

MOST IMPORTANT

Many people make the rule the

exception and the exception the

rule. In other words, they have

it backward. When your priori-

ties are backward, life becomes

harder—Ilike swimming upstream

instead of floating downriver.

To keep it simple, let me tell

you this: your life and family are

more important than business.

Prioritize them accordingly. Yes,

exceptions will happen, but don’t

make them the rule, which I see

all the time. A few strategies that

helped me were:

* Home for dinner by 5:00 p.m.
each night

+ No appointments after 5:00
p.m. on Friday

* No appointments on Sundays

Pick one and go for it! Prioritize

what’s most important. What’s

the worst that could happen? You
might start winning in life where

it matters the most? Go for it!

5. INVEST TIME IN

YOUR FINANCIALS

With the recent launch of our
WEALTH program, I've spent
four months thinking about why
people fail financially and why

I have succeeded. Here’s what
became evident: you spend 4£0-50
hours a week working, 5-10
hours spending the money you
just earned, and only 30-60 min-
utes a week managing it. Here’s a
real question for you: What in life
can you dedicate only 1% of your
time to and still get great results?
What if you spent 1% of your time
on your business, marriage, or
spiritual life? Bad results would
quickly follow. The same applies
to your finances. Why work so
hard if there’s nothing left over?
Over 35 years, I’ve watched
entrepreneurs, and 97% of them
don’t have the money they
desired by the time they retire.
Don’t let that be you. Take 15
minutes each morning M-Th and
1 hour on Friday and make sure
your money is working finally

and not you always for it!

I’m Here to Support You

If any of these five points res-
onate with you, I believe I can
help. These principles are the
foundation of what we’ve built at
Cheviron Coaching—the exact
process I used to go from noth-
ing to something. If you're ready
to commit to yourself, we’re
here to help.

Cheviron Coaching offers a range of products and services to support you on your journey.
VISIT US AT WWW.CHEVIRONCOACHING.COM.

Cq CHEVIRON
P UNTVERSITY

WEALTH
PROGRAM

LEAEN MO i
CHEVIROM
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WEALTH
PROGRAM

The WEALTH Program
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for any business operation

s

¥

=~ Build wealth that will last for generations

See more at

www.ChevironCoaching.com/wealth
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Sign Post Placement - Yard Sign Stick-ins

Hanging Panels - Open House Signs

Directional Signs - Sign Riders and more B | . R ,

LEGACY DIFFERENCE

Easy Online Scheduling...

GraphXDirect.com

260.478.8697 | 2511 Alma Ave - Fort Wayne, IN

* Drop-offs Within Allen County (off Bhuffton Rd. near Airport Expressway)

2 NEW VILLA PROPERTIES WILL BE HITTING THE MARKET IN TULLYMORE & THE PRESERVES!

e THE QUARRY e THE PRESERVES ¢ SHADOW CREEK e TULLYMORE e VILLAS, SINGLE-FAMILY, OR YOUR SITE

.-?

The DucCharme Agency ' ‘I_AKEWOOD PARK

[nsurance
1th'xll"|.\. 5 C HO &1

ft & H H

We protect what
matters to you!

Need home, auto, life, or business insurance?

LEGACY HOMES
by Detagrange

John Lemler 260-704-2680 | Holly Delagrange 260-615-4269 Eﬂ E

We write policies to best
serve our clients.

Contact us today!

BEST SCHOOL.

260-209-4684 Model Home In the Quarry open
ducharmeagency.com B EST T E Ac H E RS o every Sunday 2-4pm or by appointment E'_—I
spencerd@ducharmeagency.com 16741 Feldsoar Lane Eﬂ CAnchs
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celebrating leaders

arcus Christlieb’s

journey to becoming

a real estate leader

has been one marked
by perseverance, adaptability, and
a dedication to helping others
succeed. Starting his career in
construction, Marcus harbored an
interest in real estate as early as high
school, but his path took him through
years of hands-on experience as a
general contractor, where he built
homes and commercial buildings.
That construction background
has been invaluable in his real
estate career, giving him a deep
understanding of property quality,
helping clients, and even mentoring
other agents on technical aspects of
home inspections.

With over 10 years in the real
estate industry and a career vol-
ume exceeding $60 million, Marcus
has consistently demonstrated

his expertise and work ethic. His
leadership shines through his

dedication to his team at Lion &

M .:!i H"I'I'I” Y ,I "i'l." e di o i | QT o Christlieb, where he focuses on
- | b 4 }
P

||'I ' o ; o o fiil | ) building a family-oriented culture.
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it “I am always available whenever
""|'| ny I |.|| 1

one of our agents has a need,”

he says, emphasizing the impor-
tance of support in a close-knit
office environment backed by the
resources of major players like F.C.

Tucker and Howard Hanna.

His success is not just measured in
numbers, such as the impressive
$11 million in volume last year or
his seven-time inclusion in the
President’s Club. For Marcus, suc-
cess is about balance—finding hap-
piness at home and work. He defines
success on individual terms, noting
that each agent or client has their
own vision of what success looks
like. Helping them reach those goals

is what he finds most rewarding.
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Despite the challenges—such

as early career struggles with
inconsistent income and time away
from family—Marcus attributes
his resilience to grinding through
setbacks and keeping his clients’
best interests at heart. His positive
outlook, what he calls an “abun-
dance mindset,” has been pivotal
in his career, allowing him to move
past disappointments and focus on
growth. He advises aspiring real
estate professionals to embrace
the hustle and not take rejection
personally. “There is plenty of real
estate for everyone to be success-

ful,” he encourages.




At home, Marcus enjoys a full life
with his wife, Lisa, and their two
daughters, Emersyn and Harper.
His love for sports is evident, with
hobbies like bowling and a long
history of playing travel softball.
His dedication to Purdue sports
and Chicago’s Cubs and Bears
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adds a fun, competitive edge to

his personality.

Looking ahead, Marcus is excited

for the future of real estate and the

opportunities that lie within a con-
stantly evolving industry. Rather
than viewing change as a hurdle,
he sees it as a chance to innovate
and improve. With his combina-

BE SUCC

X

tion of experience, passion for his

work, and commitment to both

his team and clients, Marcus is
poised to continue making a lasting
impact on the real estate landscape

for years to come.

48 - December 2024



A R T H o M For more information:

T, . (260) 254-7072
SOC]| A social@arthomephoto.com
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Introducing ART HOME SOCIAL

All of the amazing things you have found from Art Home Photo,
now available for SOCIAL

Welcome to Art Home Social, a social media management and content creation branch of Art Home -
Photo, serving Fort Wayne and Northeast Indiana. Art Home Social is a service that manages social

media, including content strategy and planning, optimization, engagement, strong customer service,
and analytics. We help you navigate the ever-changing world of social media for your business. A R T H o M E

JdrHOTO




NOMINATE A
COVER STORY

-
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CONNECTING. E ATING I NSg@RIRLNG.

DECK BUILDING
6 FENCING

Decks, Fencing, Concrete,
Pergolas, Gazebos, & More!

S

SCAN CODE TO SEE OFF-MARKET
HOMES FOR SALE

RISING STAR:
Taylor Ruoff

CELEBRATING LEADERS:
Ben Crenshaw

PARTNER SPOTLIGHT:
Middleton Family Dentistry

PARTNER SPOTLIGHT:
Near North Title Group
zzzzzzzzzzz

TOP 100
STANDINGS A JOURNEY FUELED BY PASSION AND PURPOSE

NOVEMBER 2024

WAYNLE HOMLE + DESIGN CO.

BY BRANDON WAYNE SCHUELER

7763 Coldwater Rd. Fort Wayne IN | 260-445-5484
9Wayne Home & Design Co. waynehomedesignco

Primehomes-fw.com

Please send all nominations to jon.good@realproducersmag.com. 1028 W ook R Sue C

Fort Wayne In 46825

52 . December 2024 Ft Wayne Real Producers - 53



P» partner spotlight

NICK STAKER

Transforming the Mortgage Industry Through Personalized Service and Community Commitment

Nick Staker, a Senior Loan Officer at
Ruoff Mortgage, has established himself

as a trusted partner in the mortgage
industry by providing tailored solutions
and exceptional customer care. With a
career spanning over 17 years, Nick has
developed a reputation for delivering
fast, efficient service that focuses on the
unique needs of his clients. His mission
is simple: to help families achieve their
dream of homeownership while making
the mortgage process as smooth and

stress-free as possible.

Supporting realtors is a cornerstone of
Nick’s approach. By streamlining the
mortgage process, he ensures quick
pre-approvals and offers realtors the

tools they need to close deals efficiently.

54 . December 2024
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Whether clients are first-time home-
buyers or experienced investors, Nick’s
services are designed to simplify the
financing process. Additionally, he pro-
vides marketing support and resources
to realtors, empowering them to better
promote financing options to their
clients. This collaborative approach has
helped Nick build long-term relation-
ships within the real estate community,
giving realtors a competitive advantage

in a fast-paced market.

What truly sets Nick apart in the
industry is his unwavering focus

on personalized service and client
education. In an environment where
transactions can often feel impersonal,

Nick is committed to understanding the
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individual needs of each client. By tai-

loring mortgage solutions to fit specific
financial situations, he ensures that his
clients are making informed decisions
that align with their long-term goals.
His transparent communication style
fosters trust and confidence, allowing
clients to navigate the mortgage pro-
cess with clarity and ease. As Nick puts
it, “We love helping people make the

best decision for their family.”

Nick’s journey into the mortgage indus-
try is deeply rooted in the influence of
mentors who guided him early in his
career. For over 12 years, he had the
privilege of working alongside industry
leaders like Adam Kessler, Mike Jensen,
and James MacPherson at Academy

Utopian

We love
helping
people make
the best

decision for

their family.
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Mortgage. These mentors not only

helped Nick develop professionally but
also inspired him to embrace a broader
perspective on life. Under their guidance,
Nick and his family became actively
involved in volunteer work, traveling to
countries like Ecuador and South Africa
to give back to communities in need.
This experience reinforced Nick’s belief
in the importance of service, both in his

personal and professional life.

Before entering the mortgage indus-

try, Nick pursued a strong academic
foundation. He earned a Bachelor’s
degree in Business and an MBA from
Indiana University-Purdue University
Fort Wayne (IPFW), later obtaining

his Certified Public Accountant (CPA)
license. Initially, he worked for four years
in finance and accounting. However, he
soon realized that this path, while stable,
did not fulfill his desire for meaningful
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work. Seeking a career that aligned with
his passions, Nick transitioned into the
mortgage industry, where he has spent
the last 17 years helping clients secure
their homes. This shift was a turning
point, leading to a career where Nick

found true joy in his work.

One of the most gratifying aspects

of Nick’s role is the impact he has on
people’s lives. For him, there is nothing
more rewarding than seeing the joy on
clients’ faces when they finally close on
their homes. It’s not just about facili-
tating a transaction; it’s about helping
families create the foundation for their
future. Building lasting relationships
with clients and realtors has been a
cornerstone of Nick’s success, and he
takes pride in knowing that he plays

a small but significant role in helping

others achieve their dreams.

Nick’s professional achievements are

grounded in a simple yet profound philos-
ophy: always do the right thing and treat
people with respect. His clients trust him
because he consistently delivers honest,
straightforward advice. Staying informed
about industry trends, leveraging his
extensive network, and surrounding
himself with a dedicated team have all
contributed to his ability to provide
exceptional service. For Nick, success is
defined not only by financial accomplish-
ments but also by personal fulfillment. He
believes that achieving a balance between
work and family life is essential. This
perspective drives him to prioritize qual-
ity time with his loved ones while also

striving for professional excellence.

At home, Nick is a devoted family man,
happily married for 19 years with three
children who are actively involved in

soccer. Balancing the demands of a
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successful career with family life is

important to him, and he cherishes
every moment spent with his family.
As a “family first” husband and father,
Nick is deeply involved in his children’s
activities, and he finds joy in watch-
ing them grow. Outside of work, Nick
enjoys engaging in various activities
such as golf, pickleball, and playing
poker. He is also an avid football fan.
One of the passions he shares with
his family is traveling abroad, both for
leisure and to participate in volunteer
work, which further enriches their

lives and strengthens their bond.

Looking to the future of the mortgage
industry, Nick has a clear vision for pos-
itive change. If given the opportunity, he
would focus on simplifying the loan appli-
cation and approval process. By leverag-
ing technology to streamline paperwork

and improve transparency, he believes
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clients could have a far better experience.
Additionally, he advocates for more first-
time homebuyer programs and lower
interest rates to make homeownership
more accessible. These changes, in his
view, would not only improve the lending
process but also make homeownership a

reality for more people.

Reflecting on his life, Nick shares that if
he could go back and change anything,

it would be to spend more time with

his family, especially his mother. The
importance of cherishing those moments
became clearer to him over the years,
and it’s a lesson that drives him to be
fully present with his loved ones today.
This realization has shaped his approach
to both work and life, reminding him to

prioritize what truly matters.

Nick Staker’s story is a testament to

the power of genuine relationships,

unwavering integrity, and a relentless

commitment to helping others. By
focusing on personalized service and
educating clients, he has built a career
centered around empowering families
to achieve their dream of homeown-
ership. His dedication to simplifying
the mortgage process, combined with
a deep respect for his clients’ unique
needs, sets him apart in an industry
that can often feel impersonal. As he
continues to navigate the ever-evolv-
ing landscape of real estate lending,
Nick remains dedicated to making the
process more accessible and transpar-
ent. Balancing a fulfilling career with
a strong commitment to his family,
Nick shows that success is not just
about professional achievements but
also about creating meaningful, lasting
connections. In a competitive industry,
he stands out as a trusted partner who

truly puts people first.
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Chris Russell Director of Engagement : "
Email: chris.russell@destinyrescue.org Scan to make H '
Mobile: (765) 610-9366 yourimpact! [i;

OOPEN DOOR
Rentals

For Sale O e =
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LanciaHomes.com

J foxhomesllc.com
260-715-9440
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DANI

A SERVANT'S HEART

For nearly three decades, Daniel
(Dan) Quintero has been a trusted
name in real estate, not because

of the accolades he’s received but
because of the lives he’s touched.
Since becoming licensed in 1995,
Daniel has helped countless
individuals and families achieve
their dream of homeownership, all
while accumulating over $80 million
in career sales volume. His guiding
philosophy is simple: real estate isn’t
just about closing deals — it’s about
making a meaningful impact in the
lives of others.

From a young age, Daniel felt a deep
calling to help people, a value instilled in
him by his mother, Bette Quintero, and
his grandmother, Mildred Walden. His
mother taught him the power of uncon-
ditional love, and his grandmother’s
advice to “talk less and listen more” has
become a cornerstone of his approach to
real estate. These lessons are evident in
the way Daniel interacts with his clients,
always prioritizing their needs and lis-

tening carefully to their concerns.

Before entering the real estate world,

Daniel earned an Associate’s Degree
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in Architectural Engineering from ITT
Technical Institute in 1985. This techni-
cal background gives him a unique edge
in the industry. “Whether I'm inside or
outside of a home, I know what’s behind
the walls,” he says. His architectural
expertise allows him to provide invalu-
able insights to his clients, offering
guidance on structural issues and design
elements that can make or break a

home’s long-term value.

Although Daniel has achieved substan-
tial success in terms of sales — with
over $10 million in volume just last year
— his true passion lies in helping first-
time buyers and those who have faced
financial hardship. “Helping a young
family get a great start or assisting
someone in a tough financial situation to
become a homeowner for the first time is
what keeps me going,” Daniel says. The
emotional moments shared on closing
day are the real rewards for him, far

more meaningful than any award.

Mentorship has also played a key role
in Daniel’s career. He was shaped by
the wisdom of two early mentors, Carl
Graber and Mike Reed. Carl taught him

the importance of integrity, emphasizing




that it’s better to “under
promise and over
deliver” and to always
speak kindly of others.
Mike provided practical
advice, helping Daniel
focus on the clients who
are loyal and engaged
rather than chasing
those who will never
connect. This guidance
has been critical in
helping Daniel maintain
balance and energy in a

demanding profession.

Over the years, Daniel
has faced his fair share
of challenges in real
estate. “It’s not a straight
sprint,” he says, likening
the industry to a mara-
thon filled with peaks,
valleys, and surprises.
He’s seen deals fall apart
just before closing and
others miraculously
come together after
months of hard work.
Through it all, he’s
learned to embrace the
unpredictable nature of
the business and stay
grounded in his mission

to serve others.

For Daniel, success

isn’t about money or
recognition. Instead, it’s
about staying focused,
handling the unexpected
with grace, and leading
with a servant’s heart.
A favorite quote of

his, from Mike Tyson,
perfectly sums up his
approach: “Everyone
has a plan until they get
punched in the face.” For
Daniel, resilience and
adaptability are key to

long-term success.
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Family is also a central part of Daniel’s
life. As a first-generation American, he
draws strength from his diverse heritage.
His father’s side of the family hails from
South America, while his mother’s side
has roots in southern Indiana, where his
grandmother was one of the first female
draftsmen at General Electric. Today,
Daniel is proud to share his life with his
wife, Lori Quintero, her daughter, Jordn
Lozano, and their beloved dog, Ernie,

who is treated as part of the family.

STAT S
AND wr@? TACTUALLS
‘IS, ARE TWO COMPLETELY

Currently, Daniel is embarking on a new
chapter with Epique Realty, where he
feels deeply aligned with the company’s
values and mission. “The co-founders are
incredible, offering benefits far beyond
anything I've seen in this industry,”
Daniel shares. He is excited to continue
serving clients while contributing to the
growth and success of Epique Realty in

Northeast Indiana.

When offering advice to those consid-
ering a career in real estate, Daniel is
honest about the challenges. “What



people think real estate is and what
it actually is are two completely
different things,” he says. The weight
of responsibility is immense, and the
stress can be overwhelming. But for
those willing to embrace the hard-

ships, the rewards — both financial

and emotional — are worth the effort.

Through every challenge and success,
Daniel Quintero has remained true to his
values. He’s a Realtor who measures success
not by the number of deals closed but by the
lives changed along the way. His journey,
filled with highs and lows, is ultimately a
testament to the power of service, integrity,

and a deep commitment to helping others.

“']N DSO REALTOR FRIENDLY BUILDER
HOMES

17690 Lakota Court, Huntertown, NWAC schools
1540 Hager Way, Fort Wayne, SWAC schools

Marla Lessen: 260-580-3077
Cory Setser: 260-760-2424

Windsor Homes
260-490-1302

mywindsorhome.com SRRORTONITY

NAHB.

Mational Associathon
of Home Bullders

A better experience comes from experience. Celebrating 50 years!



) Ashley Robey
Commercial/Residential Account Manager
269.841.6396

arobey@meridiantitle.com

Katelyn High

Account Manager

. 260.450.7656
khigh@meridiantitle.com

Nichole Jehl

Regional Sales Manager
_ 260.740.4578
njehl@meridiantitle.com

Senior Account Manager
260.246.1687
calexander@meridiantitle.com

MERIDIAN TIT

L E Chris Alexander
44 ] K i oM s T = A1 TS

meridiantitle.com ()&

Flooring

Monday - Friday: 9:30am - 5 pm
Wednesday: 9:30 - 8pm
Saturday: 9:30 - 3pm
Closed on Sundays

9002 Lima Road, Fort Wayne, IN
46818 | (260) 489-4839
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Everyone deserves _
a place to call
their own.

8614 St. Joe Road » Fort Wayne » (260) 338.1888

The REAL Update

Jon Good

everwise

CREDIT UNION

Equal Housing Oppontunity. NMLS# 686706. Subject to credit approval and membership requiremenis.

Let’s get real. This movement has
caught fire. What movement am I
referring to? The movement that
you all know as Real Producers.
Indianapolis was the starting
point for a program that is now
in over 130 markets across the
country. That’s a lot of traction
in under nine years. As we grew,
we knew that we wanted to brand
ourselves the same across the
board but never lost sight of the

local mission.

This magazine has been suc-
cessful because of its ability to
connect top-producing agents

with preferred partners and with

that? In my opinion, three main
groups of people stand to benefit
from this monthly publication: the
REALTORS® featured, the partners
that advertise and the publishers

who produce the magazine.

What’s in it for the REALTOR®? It is
truly a badge of honor to receive the
magazine. Being in the top 300 out
of'1,500-plus agents is an accom-
plishment in itself. There are count-
less perks to being featured in the
magazine, but one of my favorites is
the element of humanizing a local

legend in real estate.

What'’s in it for our partners? The

What’s in it for the pub-
lisher? Our publishers have
the unique ability to connect
with a group of people that
is otherwise pretty difficult
to get in front of. We are all
busy building our own busi-
nesses. Our publishers are
entrusted with featuring top
agents, connecting our part-
ners and producing quality

content regularly.

Where do you fit in all this?
It’s simple. Connect us with
people. Who should be on the
next cover? What business is
catering to REALTORS® at

[
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H appy Holidays from your

friends at Home Warranty!
2 Buyer Plan Tiers : : bk,

_Elmnu Your Contractor

each other. There are many other  struggle is real. How do we connect a high level? Who should be [5{ E?Itt i
reasons that make it successful, with influential, top-producing our next publisher to launch LIVE Call Answering Rr.;um? ;:rﬂ -'I:e’a:g;'?rr

but, at its core, that is what this

is all about.

The vision is simple: We want to
be a one-stop shop for top-pro-
ducing agents in every market

across the nation. How do we do
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agents in our market? How do we
cultivate relationships with this
group? Our partners get constant
exposure through the monthly
magazine and the quarterly events.
The hard work is done. Partners just

need to show up!

a Real Producers magazine in

a new market?

Join the movement.

Janel C. Eckert

(260) 312-1840

ACN - Essential Services, Health Care

*Imitial coverage femm

Review the terms and condilions,

scottkellenbergerahomewarrantyine.com

(260)433-4027 O @

Sweeten your client’s purchase today!
homewarrantyinc.com/register

coverage, fmitations, and exclusions H ome ﬂ WH rran ly

At homewarrantying cmy fenms.

-~
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Homq for i -
the Holidays:

Cheers to a Fantastic ’
Year Together! ‘

As we reflect on a fantastic year, | want to give
a big thank you to all my wonderful clients and
referral partners. Your trust and support have
been the highlight of our journey.

We offer an extensive range
of products to help you succeed:

v Conventional v Renovation

v VA Loan v OneUp (1% Down)**
v/ USDA Loan v/ Rate Relief*

v FHA Loan v Cash2Keys
‘/Jumbo Loan

™

Ready for a Strong Start in the New Year?
Let’s Collaborate on Your Client’s Mortgage Needs.
Contact Me Today!

Michelle Miller
Branch Manager /\\N N | E MAC M|CHELLE

NMLS# 420723 HOME MORTGAGE MILLERTEAM

Phone: 574-797-0301
L)
CM¥%

Cell: 574-549-4609 PRESIDENTS CLUB

*WINNER*

msmiller@annie-mac.com
www.mortgagesbymichelle.org

*Program effective 2/15/2024 and is subject to change. Terms, restrictions and fees apply. For purchase loans only. This is not an offer to enter into an agreement. Not all applicants will qualify. Information, rates and programs are subject
to change without notice. All products are subject to credit and property approval. Other restrictions and limitations may apply. “Customer is required to pay a 1% down payment and AnnieMac Home Mortgage will provide a lender grant
"% of 2% of the client’s purchase price as a down payment, or a maximum grant amount of $2,000, whichever is less. Maximum loan amount of $375,000. Offer valid only for home buyers when qualifying income is less than or equal to
80% area median income based on county where property is located. Not available with any other discounts or promotions and cannot be retroactively applied to previously closed loans or loans that have a locked rate. ’Cash Offer’ and ‘Buy
Now, Sell Later’ programs are fulfilled by AnnieMac Private Equity Cash2Keys (Cash2Keys), an affiliate of AnnieMac Home Mortgage (AnnieMac). Cash2Keys is not a financial institution and does not originate or issue loan commitments. You must
be pre-approved by Cash2Keys for the Cash Offer program’s income and collateral requirements. Once approved, the offer and purchase will be in the name of Cash2Keys. You must then purchase the home from Cash2Keys within 180 days.
You are required to pay all transfer taxes associated with the purchase of the home. Visit anmac.me/cash for terms and conditions on Cash Offer. For complete licensing information, please visit: www.annie-mac.com/page/ licensing. This is not a
commitment to lend. AnnieMac Home Mortgage, 3700 Lake City Highway, Warsaw, IN 46580. NMLS #338923. American Neighborhood Mortgage Acceptance Company LLC (dba AnnieMac Home Mortgage, OVM with AnnieMac Home Mortgage,
Family First A Division of AnnieMac Home Mortgage, homecomings Mortgage & Equity A Division of AnnieMac Home Mortgage) is not affiliated with the U.S. Department of Veteran’s Affairs, the U.S. Department of Housing and Urban Development,
the U.S. Department of Agriculture or any other Federal Government Agency. This is a business-to-business communication directed only to professionals employed in the residential mortgage industry and their commercial associates. It is not
intended for distribution to consumers or the general public. It is not an “advertisement” as defined in Section 1026.2(a)(2) of the Truth-in-Lending Act. Information contained herein is subject to change without notice. ©AnnieMac Home Mortgage.
NMLS #338923. All rights reserved.

CHARLIE'S PLACE

Fort Wayne's spot for craft cocktails, great eats, brunch
and more! Join us on one of the best outdoor patios in
town! Hosting an event or client appreciation party?

Contact us to book the Venue at Charlie's Place, reserve a
large party at Charlie's Place, or rent our mobile bar!

@ 260-483-2929 info@thecharliehorsefw.com

4201 N Wells St., Fort Wayne, IN



Large Selection of Award-Winning In-House Quality
Building Sites Builder Designers Built

MidWest
America

FEDERAL CREDIT UNION

LOCAL SERVICING.
ONE TIME CLOSE.

R

Our home loans offer local
decision-making & friendly local
servicing that you can trust. We provide
the key to easy home ownership with an
array of lending options.

YOUR*] B e

& Conventional Mortgage Loans
(15, 20, or 30 Years)

& Home Construction Loans

SERVING TOP AGENTS 8 THEIR CLIENTS FOR NEARLY 40 YEARS
CONTACT US TODAY!

@ 1st Time Home Buyer Financing

& Zero or Low Down Payment Available
FHA, VA, and USDA

& Lot & Land Loans

@ Unsecured Home Improvement Loans

& Adjustable Rate Mortgages (5/5 & 7/7) 260-482-3334 m

GRAFTED HUMS

: : : : N : , since 1985 ——
Savings & Checking Products | Business Lending | Digital Banking | Consumer & Mortgage Lending @55 E]
Please consult us for terms and details. Not all borrowers qualify and must meet underwriting guidelines. Subject to = Q @ www.qualitycraftedhomes.com e 4237 Flagstaff Cove
credit review and approval. This does not constitute a commitment to lend. ESi— o E{ﬁﬁ e 260.486.5788 Fort Wayne, IN 46815



TOP 100 STANDINGS

Year-End Top 100 Standings: From January 1, 2024, to October 31, 2024

# Agent Office Units Volume Average
1 Chad Metzger Metzger Property Services, LLC - UPMEPS 128.5 $36,139,283 $281,239
2 Heather Regan Regan & Ferguson Group - UPREFE 35.5 $24,886,020 $701,014

3 Leslie Ferguson Regan & Ferguson Group - UPREFE 355 $24,886,020 $701,014

4 Elizabeth Urschel CENTURY 21 Bradley Realty, Inc - UPBRAD 57 $24,440,008 $428,772
5 Beth Goldsmith North Eastern Group Realty - UPNOEA 46 $22,930,800 $498,495
6 Tim Haber CENTURY 21 Bradley Realty, Inc - UPBRAD 65 $22,730,243 $349,696
7 Brandon Steffen Steffen Group - UPSTEF 46.5 $22,001,025 $473140

8 Timothy McCulloch Scheerer McCulloch Real Estate - UPSMRE 89 $21,833,032 $245,314
9 Bradley Noll Noll Team Real Estate - UPNTRE 55 $20,899,139 $379,984
10 Geoff Cavender eXp Realty, LLC - UPEXPR 50.5 $19,096,500 $378,148

1 Evan Riecke Encore Sotheby's International Realty - UPENSO 39 $18,714,200 $479,851

12 Warren Barnes North Eastern Group Realty - UPNOEA 71 $17,873,671 $251,741

13 Gregory Brown CENTURY 21 Bradley Realty, Inc - UPBRAD 47 $17,789,863 $378,507
14 Candice Everage Century 21 Bradley-Kendallville - NE2236 65 $17,426,800 $268,104
15 Brandon Ferrell Keller Williams Realty Group - UPKEPR 58.5 $17,202,330 $294,056
16 Brandon Stone CENTURY 21Bradley Realty, Inc - UPBRAD 128 $16,978,050 $132,641

17 Stacie Bellam-Fillman Orizon Real Estate, Inc. - UPORIZ 61 $16,075,400 $263,531
18 Bradley Stinson North Eastern Group Realty - UPNOEA 42 $16,047,800 $382,090
19 Jessica Arnold North Eastern Group Realty - UPNOEA 46 $15,444,415 $335,748
20 Kelly York North Eastern Group Realty - UPNOEA 52 $15,391,022 $295,981
21 James Felger Mike Thomas Assoc., Inc - UPMTAS 64 $15,317,437 $239,334
22 Cecilia Espinoza Espinoza Realtors - UPESRE 68 $14,508,850 $213,365
23 John Garcia Impact Realty LLC - UPIMPA 36 $14,470,617 $401,961

24 Gregory Fahl Orizon Real Estate, Inc. - UPORIZ 63.5 $14,384,716 $226,530
25 John-Michael Segyde Coldwell Banker Real Estate Group - UPRWGR06 47 $13,553,818 $288,379
26 Kerri Morningstar CENTURY 21 Bradley Realty, Inc - UPBRAD 38 $13,394,100 $352,476
27 Tina Stuckey RE/MAX Results - UPREMXO01 46 $13,240,750 $287,842
28 Mary Sherer ERA Crossroads - UPSHAA 52 $13,046,384 $250,892
29 Richard Fletcher North Eastern Group Realty - UPNOEA 35.5 $12,889,990 $363,098
30 Trevor Gray Krueckeberg Auction And Realty - UPKRAU 39 $12,679,251 $325,109
31 Wendy France CENTURY 21 Bradley Realty, Inc - UPBRAD 33 $12,543,850 $380,116

32 A.J. Sheehe CENTURY 21 Bradley Realty, Inc - UPBRAD 25 $12,486,900 $499,476
33 Alyssa Schendel North Eastern Group Realty - UPNOEA 53 $12,406,118 $234,077
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# Agent Office Units Volume Average
34 Emily Ewing North Eastern Group Realty - UPNOEA 425 $12,313,000 $289,717
35 Lori Stinson North Eastern Group Realty - UPNOEA 39 $12,254,142 $314,208
36 Scott Pressler Keller Williams Realty Group - UPKEPR 35 $12,102,500 $345,785
37 Barbara Hendrick Coldwell Banker Real Estate Group - NE9 24.5 $12,032,035 $491103
38 Jim Owen CENTURY 21 Bradley Realty, Inc - UPBRAD 47 $11,686,130 $248,641
39 Michelle Wyatt Wyatt Group Realtors - UPWGRE 36 $11,528,900 $320,247
40 Justin Walborn Mike Thomas Assoc., Inc - UPMTAS 33 $11,246,800 $340,812
41 Tyler Secrist CENTURY 21 Bradley Realty, Inc - UPBRAD 39 $11,217,740 $287,634
42 Raylene Webb eXp Realty, LLC - UPEXPR 64 $11111,045 $173,610
43 Andrea Shepherd Mike Thomas Assoc., Inc - UPMTAS 36 $10,966,850 $304,634
44 Linda Williams Coldwell Banker Real Estate Group - UPRWGR09 44 $10,932154 $248,458
45 Joelle Ruefer Encore Sotheby's International Realty - UPENSO 24 $10,834,000 $451,416
46 David Springer Mike Thomas Assoc., Inc - UPMTAS 23 $10,805,200 $469,791
47 Mark Bock Mike Thomas Associates - NE344 36 $10,763,851 $298,995
48 Jordan Wildman eXp Realty, LLC - UPEXPR 53 $10,713,063 $202133
49 Cindy Bluhm Mike Thomas Assoc., Inc - UPMTAS 29 $10,658,554 $367,536
50 Andrea Gates Coldwell Banker Real Estate Group - UPRWGR09 40 $10,656,530 $266,413

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
not responsible for submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim
responsibility for the stats reported to/by MLS. Data is based on UPSTAR and NE counties.
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COME VISIT US AT:
4302 E State Blvd.
Fort Wayne, IN 46815
260.484.3136

5050 Great Oak Court
46825
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TOP 100 STANDINGS

Year-End Top 100 Standings: From January 1, 2024, to October 31, 2024

# Agent Office Units Volume Average # Agent Office Units  Volume Average
51 Leah Marker Mike Thomas Assoc., Inc - UPMTAS 19 $10,655,100 $560,794 84 Matthew Hawkins Wieland Real Estate - UPWREE 33 $8,671,520 $262,773
52 Brecken Kennedy Mossy Oak Properties/Indiana Land and Lifestyle - NE2272 335 $10,478,904 $312,803 85 Kaleefa Simpson eXp Realty, LLC - UPEXPR 50 $8,671,500 $173,430
53 Patti Couperthwaite Coldwell Banker Real Estate Group - NE9 225 $10,428,850 $463,504 86 Courtney Ousley North Eastern Group Realty - UPNOEA 26 $8,669,750 $333,451
54 Joseph Wootan List With Freedom.com LLC - NE2283 44 $10,405,050 $236,478 87 Scott Hope American Dream Team Real Estate Brokers - UPADTR 33 $8,603,700 $260,718
55 Jackie Clark Coldwell Banker Real Estate Group - UPRWGR09 27 $10,114,650 $374,616 88 April West Scheerer McCulloch Real Estate - UPSMRE 46 $8,601,200 $186,982
56 Michael Kirchberg Uptown Realty Group - UPUTRG 32 $10,105,730 $315,804 89 Beth Walker Fairfield Group REALTORS, Inc. - UPFAGR 34 $8,595,350 $252,804
57 Frank Shepler CENTURY 21 Bradley Realty, Inc - UPBRAD 25 $10,096,028 $403,841 90 Emily Cary Keller Williams Realty Group - UPKEPR 345 $8,559,650 $248,105
58 Tyler Jackson CENTURY 21 Bradley Realty, Inc - UPBRAD 47 $10,094,930 $214,785 91 Troy Wieland Wieland Real Estate - UPWREE 24 $8,555,024 $356,459
59 Kimberly Ward North Eastern Group Realty - UPNOEA 95 $10,050,632 $105,796 92 Joni Donaghy-Myers Coldwell Banker Holloway - UPCOHO 32 $8,507,625 $265,863
60 Son Huynh CENTURY 21 Bradley Realty, Inc - UPBRAD 30 $9,842,210 $328,073 93 Justin Longardner CENTURY 21 Bradley Realty, Inc - UPBRAD 31 $8,393,400 $270,754
61 Erin Poiry Mike Thomas Assoc., Inc - UPMTAS 235 $9,821,541 $417,937 94 George Raptis Mike Thomas Assoc., Inc - UPMTAS 21 $8,374,953 $398,807
62 Lynette Johnson North Eastern Group Realty - UPNOEA 23 $9,813,301 $426,665 95 Amy Griebel-Miller Coldwell Banker Real Estate Group - UPRWGR06 32 $8,370,400 $261,575
63 Alan Scherer North Eastern Group Realty - UPNOEA 215 $9,808,587 $456,213 96 Matthew Donahue CENTURY 21 Bradley Realty, Inc - UPBRAD 33 $8,343,113 $252,821
64 Emily Ganshorn CENTURY 21 Bradley Realty, Inc - UPBRAD 55.5 $9,663,623 $174119 97 Jody Hurley Coldwell Banker Real Estate Group - UPRWGRO5 22 $8,303,700 $377,440
65 Michael Payne Coldwell Banker Real Estate Group - UPRWGRO5 21 $9,620,600 $458,123 98 lan Barnhart Coldwell Banker Real Estate Group - UPRWGRO5 275 $8,289,650 $301,441
66 Martin Brandenberger Coldwell Banker Real Estate Group - UPRWGR09 22 $9,505,400 $432,063 99 Andy Zoda Coldwell Banker Real Estate Group - UPRWGRO5 40 $8,272,100 $206,802
67 Daniel Orlando Mike Thomas Associates - NE341 28 $9,468,201 $338,150 100 Randy Harvey Coldwell Banker Real Estate Group - UPRWGR06 40 $8,235,098 $205,877
68 Dana Botteron CENTURY 21 Bradley Realty, Inc - UPBRAD 38 $9,367,853 $246,522
69 Valarie Bartrom Mike Thomas Assoc., Inc - UPMTAS 31 $9,359,000 $301,903

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
70 Derek Pearson Perfect Location Realty - UPPELO 37 $9,306,382 $251,523 not responsible for submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim

responsibility for the stats reported to/by MLS. Data is based on UPSTAR and NE counties.
71 Keri Garcia Mike Thomas Assoc., Inc - UPMTAS 19 $9,247,865 $486,729
72 Isabella Reed Keller Williams Realty Group - UPKEPR 29 $9,201,025 $317,276
73 Jody Holloway Coldwell Banker Holloway - UPCOHO 44 $9131,509 $207,534 HE'P Your BUVEI’S finda
74 Ginger Miller CENTURY 21 Bradley Realty, Inc - UPBRAD 25 $9,034,721 $361,388 H f
75 Timothy Green Sterling Realty Advisors - UPSTAS 32 $9,031,000 $282,218 o m e o r
76 Ray Smith American Dream Team Real Estate Brokers - UPADTR 33 $8,907,212 $269,915 L e s s
77 Anita Hess Century 21 Bradley-Kendallville - NE2236 335 $8,881,905 $265,131

« Down payment assistance programs up to 100%*

78 Corey Malcolm RE/MAX Results - UPREMXO1 28 $8,875.743 $316,990 16 day clear to close
79 Jami Barker RE/MAX Results - UPREMXO01 27 $8,846,100 $327,633 Contact me today to learn more!
80 Johanna Pardon Mike Thomas Assoc., Inc - UPMTAS 21 $8,825,915 $420,281
81 Charity Middleton Noll Team Real Estate - UPNTRE 22 $8,720,700 $396,395
82 Marcus Christlieb F.C. Tucker Fort Wayne - UPFCTU 255 $8,705,003 $341,372
83 Heather Sanders eXp Realty, LLC - UPEXPR 31 $8,683,595 $280,115
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FROM OUR FAMILY TO YOURS

May the spirit of the season light up your heart and home with joy.

NEED REPAIRS TO
CLOSE THE SALE?

Counl em ws!

Flow-Tech has been locally owned since 1991!

Ami Webster, Agent
Webster & Associates, LLC
websteragency@amfam.com

When your client chooses us for their plumbing, (260) 637-9500
heating, or air conditioning needs, they can

count on receiving the best services in the

industry. From installing new heating, cooling,

or plumbing systems to repairing and retrofitting —

their current equipment, we do it all. We offer AMERICAN FAMILY

a 100% satisfaction guarantee and are proud  INSURANCE [}

to be a Bryant Factory Authorized Dealer. Our

technicians are licensed, professionally trained,
and are NATE certlfled We eyeh offer aconvenient

www.nntg.com
" " NORTH
TITLE GROUP
Let us provide a FREE

our quick and sasy Local expertise, exceptional
quoting process for

residential replacement SerViCE, and erXibIe SOIUtiOﬂS

HVAC units.

J MNear MNorth Title Group, headquartered right here in the Midwest, offers integrated title, escrow
construction escrow, and 1031 exchange services. With over 30 years of experience, we deliver
tailored residential and commercial solutions. Our industry expertise and strong relationships ensure

FAST: EASYI FREE maximum flexibility in handling even the most complex real estate transactions.

PLC- 11800071> (& ( r /
pLUMBlNG&HEATING NS Ligonier, Wabash & Warsaw
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HELP US,
HELP THEM.

We are a realtor and lender-focused insurance agency,
trusted with over 180 insurance companies nationwide.

We recognize that TIME IS MONEY, and WE HELP OUR CLIENTS SAVE BOTH.

’ (260) 250-4131
=g goosehead i e

INSURANCE A 260insurance.com

joe.guardiola@goosehead.com

Where We Build:
Fort Wayne e Auburn e Garrett ¢ Angola
Van Wert ¢ New Haven e Huntertown

“We were blown away with the attention to detail they put into every product in our home. The home
design idea finished above our expectations and the quality was beyond measure”

“Working with Kiracofe Homes was extremely easy because they are an efficient, professional,
trustworthy team who really want to deliver a good product.”

P: (260) 750-6700 E: info@kiracofehomes.com | www.kiracofehomes.com | 10311 Dawsons Creek Blvd. D, Fort Wayne, IN 46825
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We have the key to YOUR new home.
See if you pre-qualify today!

L R

David Oyer Cheryl Richey Grant Sinn Renee Hiner  Alyssa Hatfield Madi Cook
(260) 437-5713 (260) 341-0301 (260) 494-9939 (260) 580-3176 (574) 253-1665 (260) 444-7509
NMLS# 368087 NMLS# 493681 NMLS# 1973382 NMLS# 310651 NMLS# 2125080 NMLS# 2230059

Call one of our Loan Officers at (260) 240-8669

i

DIANMOND

RESIDENTIAL MORTGAGE CORPORATION

Wssos

diamondresidential.com/fortwayne

@ 10301 Dawson's Creek Blvd, Building 2, Ste B Fort Wayne, IN 46825

EQUAL HOUSING
OPPORTUNITY

This is not a commitment to make a loan. Programs, approvals, rates, fees, and loan terms are subject to loan applications, credit risk, appraisal evaluation,
underwritingguidelines, and other lending or qualification criteria and limitations, and are subject to change without notice. Not all products are available in all
states. Not all borrowerswill qualify. Diamond Residential Mortgage Corporation, 582 Oakwood Ave, Lake Forest, IL 60045, (847) 244-9301. NMLS# 186805. For licensing
information, go towww.nmlsconsumeraccess.org/EntityDetails.aspx/ COMPANY/186805. Diomond Residential Mortgage Corporation is not affiliated with or acting on
behallf of or at thedirection of FHA, VA, USDA, Fannie Mae, Freddie Mac, or any governmental body or agency.
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LOCATION,
LOCATION,
LOCATION!

We sell in Fort Wayne,
Bluffton, New Haven,
Woodburn, Auburn,

and Warsaw.

All great school districts!

Stacey Kreigh

smkriegh@drhorton.com
260.341.0151
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D.R. Horton is an Equal Housing Opportunity Builder. Pictures, artist renderings, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as
built. Home and community information, including pricing, included features, terms, availability, and amenities, are subject to change and prior sale at any time without notice or

obligation. Buyer should conduct his or her own investigation of the present and future availability of school districts and school assignments. D.R. Horton has no control or responsibility
for any future changes to school districts or school assignments. ©DR Horton Inc. 2024. All rights reserved.




