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Woman Loan
Originator

IN the Nation

485 families served
$172,727,093 loan volume

Purchase, refi, or real estate investment,
we make real estate dreams come true!

VENTURE

TITLE SERVICES

venturetitleservices.com

Your forever lender.
Financing the world
one loan at a time.

Contact me today.

Lauren Maxwell

Executiv ice President | NML5331415 M A x w E L L
lauren@maxwellmortgageloans.com M O RTG AG E T E A M
239.596.0500

MaxwellMortgagelLoans.com

CROSSCOUNTRY MORTGAGE, LLC | 13 alleria Court, Suit 1



COASTAL

ALUMINUM DESIGN AND FABRICATION

FABRICATION
SERVICES

Glass Railing Systems e

Wire Railing Systems e

Metal & ADA Railing Systems e
Equipment Enclosures ®
Bahama Shutters @

Louvered Panels @

Sunshades, Grills ®

Aluminum and Steel Gates o
Pool Cages and Screen Walls e
Home Generator Support e
Separator & Hoist Beams e
Custom Fabrication Services @
Structural Welding Services @

(239) 788-WELD

PLEASE CONTACT US FOR ADDITIONAL ITEMS
AND CUSTOM FABRICATION

YEARS

EXPERIENCE

COASTALALUMINUM.COM
3855 DAVIS BLVD NAPLES FL , 34104
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I knew I could deliver a
much better closing
experience, one that would
enhance the image of real
estate agents, and help them
attract more referrals.

Cover photo courtesy of Michelle Reed Photography.

Nominate a REALTOR® you’d like to see featured in this magazine by emailing
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PREFERRED PARTNERS

ALUMINUM DESIGN
& FABRICATION
Coastal Aluminum
Design & Fabrication
Jake Cambria

(239) 595-9459

ATTORNEYS
Goodwin Law, P.A.
Matt Goodwin
(239) 207-3403

Woods, Weidenmiller,
Michetti & Rudnick, LLP
Michael Michetti

(239) 325-4070

BOOKKEEPING

Medrano & Cail
Bookkeeping Professionals
Jennifer Cail

(239) 677-5888

CONSTRUCTION
Northstar Technologies
Kyle McLaughlin

(239) 641-1892

CPA SERVICES

CCG Certified Public
Accountants

Steven Phillips

(239) 992-1973

FLOORING / GRANITE
Granite Garage Floors
Keith Stopko

(941) 233-3712

HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220

Joe the Home Pro
Joe Nugent
(513) 238-4218

HVAC SERVICES
Rocket Cooling
Daniel Peregrin
(407) 782-8202

INSURANCE

Chapman Insurance Group
Jamin Eastman

(239) 307-0339

MORTGAGE LENDER
Be Your Gift Group
Giovanni Matita
(239) 253-5939

Fluent Mortgage
Rajin Ramdeholl
(917) 337-7104

REAL PRODUCERS. PODCAST

them for supporting the REALTOR® community!

Hartford Funding Ltd
E.J. Gilbride
(631) 445-9807

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

National Mortgage
Home Loans
Randy Gammo
(248) 864-2200

TBF Mortgage
Gus Alfaro
(909) 784-8194

Three Bays Lending
Thomas Jussila
(612) 750-8665

PHOTOGRAPHY/PORTRAIT
Michelle Reed Photography
(239) 404-8158

PHOTOGRAPHY/
REAL ESTATE
LaCasaTour
Sheryl Moreno
(888) 598-8687

Same Brand, New Reach — Tune in for free today

Listen on

Apple Podcasts
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LISTEN ON 6 Spotify’

Listen on

amazon music
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This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PROPERTY MANAGEMENT
ALL IN Property
Management

Dali Mihajlovic

(630) 915-1752

ROOFING
SCM Roofing
Charles Smith
(813) 551-7645

TITLE COMPANY
FirstSource Title

Stacey Maczulis

(440) 522-9404

LandSel Title Agency, Inc.
Kelly Craycraft
(614) 226-6751

Marketplace Title
Joe Taylor
(239) 691-3369

Venture Title Services
Ryan Marrie
(239) 734-2400

FLUENT
MORTGAGE

Seamless Transactions, Satisfied Clients, Choose The Mortgage Bank

v  Unparalleled Communication

v~ Streamlined Service

v Faster Closings

v  More Solutions

Contact Us Today!

877.7. FLUENT

myfmloan.com

Florida Offices

Naples Office
4851 Tamiami Trail North
Office 218, Naples, FL 34103

Melbourne Office
6905 N Wickham Road
Suite 402, Melbourne, FL 32940

SCAN TO
DOWNLOAD

Orlando Office
7380 W Sand Lake Road
Suite 500, Orlando, FL 32819

4 Meadowbro

Y 11590. 800.95
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Andrew Regenhard Ellen Buchanan Andrea Hoffman Zachary Cohen
Publisher Editor Ad Strategist Writer

Jess Wellar Michelle Reed Sheryl Moreno Coby Corradino
Writer Photographer Photographer Videographer

Thanks to the businesses who advertise within these

pages, our local magazine publishers, and loyal readers @ NZG IVES
like you, we're able to support trafficking survivors and

break the chains of slavery - once and for all. n2gives.com ® n2co.com

10 - December 2024

Is Your Bookkeeper
Talking to Your
CPA During Tax
Season?

My passion is supporting businesses
by giving my clients more time to
focus on doing what they love most
and providing key advice to help
achieve business growth.

Why Work With Us?

Female Owned and Operated
Always On-Call & Always On-Time
White-Glove Bookkeeping Support
Nosotros Hablamos Espanol

Scan to Ay
Schedule Your

Free Discovery
Call and Get

Detporaclised Afvce

239.677.5888
medranoandcail.com

Follow Us ﬁ@

N]Cdl’an() &, Cail
BOOKKEEPING PROFESSIONALS k\’

BUSINESS




DY publisher’s note

THASEA YEAﬁ-ROU ND.ARFAL

Dear Real Producers of Fort Myers, During this holiday season, I hope you take pride in the impact

you've had, not just in December but throughout the entire year. ; ’ _
As we enter the holiday season, the spirit of giving You inspire others to give generously and remind us all that a L Ll | —i ) - % e 50% REDUCED
is in full swing. It’s a time when we come together, small act of kindness can create ripples that reach far beyond = : : . = g ' =3 BUILD TIME
enjoy the camaraderie of family, friends and commu- the moment. — - L y ' !
nity, and appreciate the joy that comes from giving. .
The holidays bring a sense of warmth rooted in the As you close out the year, may you find joy in both the giving

connections we value and the generosity that marks and receiving that fills this season. Here’s to a new year of con- TERMITE &
the season. tinued generosity and community connection — cornerstones MOLD PROOF

of Fort Myers and the spirit that binds us all together. Scan to

Jo
Learn More

=
250 MPH IMPACT

provide supplies to a shelter, or volunteer at a commu- RESISTANT

Your dedication to giving — of your expertise, your Here’s to continued success for all of us!
time, and your resources — makes a meaningful

impact. When you sponsor a local youth sports team, Very respectfully yours,

nity event, you help lay the foundation for a stronger, Andrew Regenhard ’
more resilient community. As REALTORS®, your Owner/Publisher - “
commitment to Fort Myers helps build and strengthen  Fort Myers Real Producers '

CLASS "A"

our thriving, interconnected community. 239-290-0692

andrew.regenhard@n2co.com ; : FIRE RATED
In the face of natural disasters and unexpected crises www.swilrp.com " N
like we’ve seen this year, the Fort Myers community 4 ~
has consistently stepped up, not just with donations, =/ NOR THST R UP TO 60%
but with time, resources, and heart. Whether it’s help- ‘ 3 A
‘ ENERGY SAVINGS

ing a neighbor rebuild after a storm or supporting local - TECHNOLOGIES

schools and nonprofits that shape Fort Myers’ future,

Kyle McLaughlin

the spirit of giving goes beyond financial support, kyle@northstartgi.com
emphasizing the importance of really being there for

il 9211 Cockleshell Court, Ste. 14, Bonita Springs, FL 34135
one another.

Schedule an Exclusive Realtor
a7 o |Lem Ve Call or Text NORTHSTARTGIL.COM | OOO6H D

12 - December 2024
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All Reports Provided Within

Inspections < | 2 HOURS OF
239-216-7892 $175 COMPLETION

L TR o FASTER THAN SANTA'S SLEIGH

KEEP YOUR LISTINGS HOT
YOUR BUYERS COOL

4.
AL A%y =
Eﬁ}ﬂ Appointment!

16 Point Maintenance Check ROCKET
‘ &/ We arrive in hours not days COOLING

&/ Trusted Service Technicians 239.694.4849
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Your C()MPETITIVE EDGE
1 Home Finaneing

We're a local, independent mortgage broker with over 30
years of experience. Unlike banks, we have the freedom to
shop around with multiple wholesale lenders to find the
best rates and options. That means your clients get:

Unique Loan Clear to Close Competitive
@ Options Q in 10 Days @ Rates

Ready to take
your client N M H L
experience to

the neXt level? NATIONAL MORTGAGE HOME LOANS

Randy Gammo cko & Loan Officer | NMLS #170965
(248) 864-2200 | nationalmortgagehomeloans.com
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- SHERI & JOE HARRIS

By Zachary Cohen

-\

Sheri and Joe Harris (back row center) lead the Integrity 1st Group at eXp Realty. (Photo by Syd Schantz, iINKED iMAGE)

Originally from the Northeast, Sheri
and Joe Harris have reinvented their
lives in Cape Coral. Six years ago,
they took a trip to Southwest Florida
and fell in love with the landscape
and the community. Soon after, the
couple decided to move south and got
married, beginning again in a new,

sunnier landscape.

“We love to be on and in the water as
much as we can. The weather is gor-
geous. The palm trees are beautiful.
What’s not to like?” Sheri ponders.
“We came to Southwest Florida

on vacation and realized we never

wanted to leave.”

“Here in Cape Coral, it’s a laid-back
atmosphere. People are friendly. We
felt we fit in,” Joe adds. “As we came
over the bridge to Cape Coral, we

knew we were home.”

BUILDING A BUSINESS TOGETHER
Back in Pennsylvania, Joe worked

as a law enforcement officer and

construction worker. Sheri, who lived
in New Jersey, spent 30 years with a
networking company, where she built
sales teams. Upon landing in Florida,
they both decided they were ready for

new professional adventures.

Joe got his real estate license in

late 2019. Inspired by her husband’s
work and the opportunity to tour
Southwest Florida with clients, Sheri

followed suit the following year.

The early years of Sheri and Joe’s
careers were challenging, but they
steadily built their business to
become one of Southwest Florida’s
best. When they moved to eXp Realty
and started Integrity 1st Group in late
2022, their business truly took flight.

Sheri and Joe were particularly

drawn to eXp Realty and the team
model because of the opportunity
to collaborate and grow alongside

other agents.

“I wanted collaboration,” Sheri says.
“Everyone in our brokerage is an
owner, so we have a part of something
bigger, and everyone wants to help
each other. That was a huge selling
point for me. The ability we have, as
REALTORS®, to build a team, have
an office, and not have the liability of
owning a brokerage is a huge selling
point. I love and thrive working in
collaboration with others, so leading
a team at eXp was incredibly appeal-

ing to me.”

A TEAM FOUNDED ON INTEGRITY
Integrity 1st Group started as a small
team, but it has ballooned to 17 agents.
In 2024, the team is on pace to close
92 homes for $36 million, while Sheri
and Joe are tracking to close 40 homes
for $19 million themselves. The team
includes Jesse Spencer, who grew up
with Joe’s children and is a commer-
cial broker-associate, and Sheri’s
daughter, Amanda, who handles the
team’s marketing, alongside being a

top producer.

Fort Myers Real Producers - 17



Photo by LaCasaTour

| MOST OF OUR
TEAM.ARE PEOPLE
WE KNEW FROM
- OURLIFE,-AND
EVERYONE IS LIKE

FAMILY.

Sheri Harris built a 30-year career in New Jersey, leading sales teams for a networking company. (Photos by LaCasaTour)

“Most of our team are people we knew from our
life, and everyone is like family. We work hard
and have a lot of fun,” Sheri says. “We want

it to be a true collaboration, not the Joe and
Sheri team. Many on our team are former law
enforcement, first responders, and we also have
a submarine veteran. For everyone, integrity
was a top value, and that’s why we started with

Integrity 1st as the best name for our team.”

“We all have different attributes and different
ways of doing things,” Joe adds. “It adds to our
clients’ experience when we have more people
available to help. Our youngest agent is 21, and
our oldest is 73. To have that range sitting in one
room, we have a wealth of different experiences

to offer clients and each other.”

LIVING THE SOUTHWEST FLORIDA LIFESTYLE
Outside work, you’ll find Sheri and Joe boating,
riding motorcycles, traveling, listening to live
music, and spending time with their family. They
have six adult children between them and two
grandchildren (one of whom is in Cape Coral).
Three of their children recently relocated to
Southwest Florida.

A % bt

.
o
K

Prior to real estate, Joe Harris served as a law enforcement officer in Pennsylvania
and worked in construction.

Fort Myers Real Producers - 19



MY GOAL IN LIFE IS
TO ENJOY IT, LIVE
HEALTHY, AND
DANCE AT OUR
GRANDCHILDREN’S
WEDDINGS.

Sheri and Joe Harris embraced a fresh start in Southwest Florida in 2018, enjoying
the sunny, laid-back lifestyle. (Photos by LaCasaTour)

“We’ve been really blessed,” Sheri smiles.
“We reinvented ourselves when we moved
down here. I love that we can learn and grow
together and have fun doing it. We really are
a family, and it makes what we do fun. It’s

not always easy, but it’s fun.

“My goal in life is to enjoy it, live healthy,

and dance at our grandchildren’s weddings.”

T Tiinm
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ALL IN

Property Management, LLC.

Southwest Florida | Phone: 233-451-3066 | www.allinpmfl.com

From Contact to Contract

DALI MIHAJLOVIC
Owner
239 451 3066

S .. i

What Sets Us apart ?

Discover the ALL IN Property Management Difference

In addition to our Core Property Management Services, we also offer:

Ly Complete Design, Furnishing & Staging Services by our In-House Design Team
Ly A Trusted Local Network of Vendors, Contractors & Preferred Partners
Ly Home Concierge Services - Comprehensive Visits Offered Between Guests
Ly Stellar Reputation, Effective Marketing Strategies & Proven Results
Ly Setup and Installation of Smart Home Automation Services

What You Can Expect When Partnering with us Ok 0]
First Class Customer Service LEARN MORE ‘=
Endless Resources Under One Umbrella ABOUT OUR :qt =

PARTNERSHIP & ot va

Unparalleled Attention To Detail
opTions [m];- 215

Responsive, Friendly Interaction with our Team of Professionals

S e —— . ——— T, e S — —_ — e e T T  ——— A T e e

Rk - & e M B e W s T A e B e TS =p =

____ ] __."5- i -L L._._' _..E.'__Ft . = — e e e ‘;. ::'H--‘-.—r.:'{— . —— "q-:;_-‘ﬁ':;_'f:._;; ey
Y _— ey r - = = - . e

R e e R e B P = .
= . r e e g == e A e e L Py — L SN T "&h
e L e . i T S —— : iy W — Pl = A i, o — i B " e i e =




)

72N FAST

SIMPLE

TRANSPARENT

Her dedication tolres
effents s wnnatohed,
pusurine tiat cach step af
thefr morteass fouriey s
faneled it wfmast core
i precision

| A DEDICATED,
CHEERFUL, AND
METICULOUS
MORTGAGE EXPERT
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“YOU DON"T HAVE TO
FALL ASLEEP
TO MAKE YOUR DREAMS
COME TRUE.”

Three Bays. LP

DBEA Three Bays Landing
whww threebaysiending com
HMLS T4Saiad

Eqqual Housing Lender
@katelynmeredith

ATTENTION TO DETAILL,

WOODS - WEIDENMILLER
MICHETTI- RUDNICK

Big Firm Quality,
Small Town Service.

. A Personal Approach to Real Estate Law

Closing Attorneys Serving All of Southwest Florida,
including Naples, Bonita Springs, Fort Myers and Beyond

239.325.4070 | lawfirmnaples.com

Offices in Naples, Downtown Naples and Bonita Springs/Estero

Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership

The hiring of a lawyer is an
important decision that should
not be based solely on
advertisements. Before you
decide to hire an attorney
be sure to request free
written information about
qualifications and experience.
Rule4-7.2(d).




LAUREN MAXWELL

Maxwell Mortgage Team | CrossCountry Mortgage

AT THE TOP OF HER GAME

»» partner spotlight

By Zachary Cohen
Photos by Michelle Reed




Lauren Maxwell began her mortgage
lending career in 1987. In that time, a
lot has happened in the industry: the
wide-scale adoption of the internet,
the housing crisis of 2007-2010,

and the COVID-era boom, to name a
few. But one thing remains steady —

Lauren’s commitment to her craft.

Year after year, Lauren has overcome
the challenges of being a mortgage
professional to come through for her
clients. Along the way, she’s built
areputation as one of Southwest
Florida’s best. She’s led the way at
CrossCountry Mortgage since 2018.

“Our mortgage lending programs are
getting better and better every year,”
Lauren says proudly. “CrossCountry
is the number one retail mortgage
lender and number one non-QM
lender in the country. We're grow-
ing because we’re ahead of the game
in leadership, programs, and tech.

So while others are getting nervous
about slowdowns in the market, we'’re
growing and growing and growing.
Other than a lot loan, there’s nothing

we can’t do.”

26 - December 2024

“The knowledge you need in this day and age to
know how to run into challenges when they come
up, to have an operations and processing team

and all the tools and experience, that’s huge,” she
continues. “Just because you have a license doesn’t
mean you know how to close a loan. It takes years
of skill. So when you are hiring me, you are getting

somebody with 37 years of lending experience.”

THE DRIVE TO THRIVE
After 37 years, Lauren isn’t slowing down. She
recently celebrated her sixth anniversary with
CrossCountry Mortgage. During that time, the
Maxwell Mortgage team has closed over 7,500
loans for more than $2.2 billion, and Lauren has
personally closed over 4,100 loans for more
than $1.3 billion.

So how does Lauren manage such a tremen-

dous volume?

“With a lot of stress,” she quips. “I don’t
have downtime. I was just in Europe
because my boss took me on our Top 10

trip, and I still took five hours a day to

work and catch up on emails and
answer clients. It’s a lot, but it’s
worth it. 'm competitive. It’s

in my blood.”

Lauren Maxwell leads the Maxwell Mortgage Team at CrossCountry Mortgage.

BEST IN THE BIZ

Lauren has some of the highest sales volumes of any lender, but
she doesn’t consider herself a luxury or high-end lender. She
handles everything from a $75,000 manufactured home to a

$7 million mansion.

“I'm there to protect the client and get them the best deal,” she
explains. “I have three loan assistants, but you get me 80 percent

of the time. I'm always involved.”

Lauren encourages agents to look carefully at who they refer
their clients to, especially on the lending side. The challenges
that can arise during a loan approval process are unending, but
Lauren is well-equipped to handle them. Her experience and

aptitude speak for themselves.



Lauren Maxwell proudly embraces her role as grandmother to her beloved grandson, Phoenix.

28 - December 2024

“I like being at the top of my game. I have
the number one market share in Collier
County and number three in Lee County.
I closed one out of every 12 loans in

Collier County.”

LEAVING A LEGACY

As the real estate market changes shape
again, Lauren is as consistent as they
come. She understands this business
allows the best of the best to succeed in

any market conditions.

“The future is growing, growing and
growing. Collier County has over 9,000
units being built just in the Oil Well/
Ave Maria area alone. We have a lot of
growth happening everywhere in the

counties I work in,” she says.

Looking ahead, Lauren has no plans to
slow down, either. She’s still at the top of
her game and plans to continue serving
the community through mortgage lend-

ing as long as possible.

“I want it to be known that if Lauren
Maxwell can’t do it, it can’t be done. 1
close so many loans with clients who
were told ‘no’ and wanted a second
opinion or deals gone bad that need to

be saved. Call me. Let me be your second
opinion. Let me be your backup lender,
and if your person can’t make it work, let

me see if I can.

“On my tombstone, I'd like it to read,
‘magnificent mother and mortgage

master.” And I’'m not joking.”

For more information, visit

MazxwellMortgageLoans.com.

(&) MAXWELL

| - | | . =
tgic,;- MORTGAGE TEAM

4GRANITE

GARAGE FLOORS.

EPOXY COATING SYSTEMS

Distinguish Your Listings | Increase Home Value | Impress Discerning Buyers
Fast & Easy Installation | Exclusive Realtor Discounts

Give Your Clients the Edge They Deserve!

g8 B Keith Stopko

239.402.3656

granitegaragefloors.com
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Serving Florida with offices in Naples and Palm Beach
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Partner With Us for All
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Your Trusted Partner in Home Financing

Why Partner With Gus?

Fluent in Spanish ® Funds Own Loans ® No Lender Fees

ORTGAGE
COMPANY

Gus Alfaro
Loan Officer

C: (909) 784-8194 | O:(239) 799-6001

tbfmortgage.com/gustavo-alfaro | gus@tbfmortgage.com
NMLS #2042039

+F
E.-JEI PARTNER
]S TODAY! !
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* P> cover story : \ -~ .

By Jess Wellar | Photos by Michelle Reed

b
With 12 years under his belt as a “In my former fitness career [ logged
I REALTORS®, fitness guru turned top _ o
agent Troy De Mond has built a solid over 20 years 1nspiring OtherS,..
' reputation for his exceptional cus- I h h 1 . h 1
. tomer service while continuing to ave the same goa In the real estate
. smash'sales goals and exceed ex- 1 n d ust ry NOW. 7
pectations at Royal Shell Real Estate.
: Ent ial Root . .
’ I ' - ntrepreneurial Roots )

- r Raised in Tuscaloosa, Alabama, Troy
, ! | 4
i |

grew up with a passion for fitness that
would shape the first two decades of ! "

his career. After earning a master’s

degree in exercise physiology from

w the University of Alabama, he moved
- to Fort Myers in 1987.

F y = | . “I started my fitness career with Lee
. ~ MOTIVATED BY o e
Memorial Hospital as a physiologist
] " S E R ‘ ’ I ‘ : E for five years,” Troy recalls. “But my
- : e entrepreneurial spirit soon took over,

leading me to open a mobile personal

" 2

training business called Fitness on the
Move in 1992.”

Over the years, Troy expanded his
venture into a full-fledged health
club, where he managed over 50
teammates and even became a global
fitness ambassador. “I spoke on fit-
ness around the world, visiting over
15 countries, wrote articles and books
on fitness, produced and starred in
five top-selling exercise videos, and
was sponsored by Nike as a fitness

athlete,” he shares proudly.

However, the financial turmoil of
2008 dealt a heavy blow to his busi-
ness. Troy hung on for several more
years due to his passion, but eventu-
ally made the tough decision to sell
his club. Once his business was on the
market, Troy dove headfirst into the
world of real estate, got licensed in
2013, and hit the ground running.

Troy De Mond and his wife, Sara
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“Real estate was a natural fit because
I knew how to build relationships with
people first, establish trust, and then seek

business opportunities,” Troy points out.

A Soaring Start

Troy’s career pivot was fairly seamless,
given his work ethic and love for serving
and selling. He chose to join Royal Shell
Real Estate, a decision he attributes to the
brokerage’s “relationship first” philoso-
phy. “Royal Shell was a great fit for me
because their focus is always on building
relationships first, just like mine,” Troy
explains. As a new agent, the direct
access he had to the president of Royal
Shell, Michael Polly, was another huge
factor in his decision.

Troy was fortunate to have sev-
eral other supporters who played
pivotal roles in his early success,
as well, as he managed to sell
over $10 million his rookie year.
“Denny Grimes took me under
his wing to train me, and I'm
incredibly grateful to him.

We were friends long before

real estate,” Troy shares. “Mike
McMurray has also always been
there for me as a leader and taught

me the importance of marketing myself.”

Troy has sold over 350 homes since

venturing into the business, while his = hy iy il Troy De Mond’s wife, Sara,
incredible diligence and consistency TN, I volineERrS L Hee= Ty

Ty Humane Society and walks
dogs every week.

Re_Hal estate have earned him plenty of accolades,
was a natural
fit because
I knew how
to build

‘relationships
with people
first, establish

including being voted “Top Gun” Real
Estate Agent of 2020 by the Florida
Gulf Coast Board/MLS and ranking in
the top 3 percent in revenue among
all Lee and Collier County real estate
agents in both 2022 and 2023.

For Troy though, the most fulfilling
aspect of his work is simply being
able to be of service. He believes
that every deal, regardless of its

size, is an opportunity to bring

trust’ and then joy to his clients. “My larg-
. est deal was just under ‘l. i
see k b us1lness $5 million, but the ones o

that rival this in impor-

opportunities.

tance are those where I can truly help




An Alabama
native, Troy
De Mond is a
proud fan of his
Crimson Tide
football team.

people, like the 80-year-old gentleman I helped sell his vacant
mobile home lot after he lost his home in Hurricane Ian. He
kept asking, “Why should I trust you when we’ve never met?’
Establishing that trust and successfully selling the lot meant

the world to me,” Troy emphasizes.

Relationships First
Troy’s approach to real estate is rooted in his belief that rela-

tionships are the bedrock of success.

“Every single relationship you forge is so important, regardless
of the income status of the customer,” he advises new agents.
“Then if you do a great job, those relationships will yield refer-

rals and repeat business. Stay in touch with them all!”

His emphasis on high-end customer service, attention to
detail, and the ability to focus on the process are what set him
apart from other Realtors. “I learned how to run a business

in fitness, and attention to detail is critical,” Troy affirms. He
also stresses the importance of staying grounded and disci-
plined in both personal and professional life: “Each day, I try
to get to the gym at 5:30 a.m. to clear my head and get focused.
Movement causes emotions, and emotions cause change. I get

after it each day.”

Beyond the Office

Outside of work, Troy is a devoted family man. He and his wife
Sara, whom he describes as his “rock,” have been married for
three years but have known each other for much longer. “We
knew each other 30 years ago in the fitness industry as best
friends and circled back after we both divorced. We’ve been
best friends forever!” Troy shares. “Sara’s calm and supportive

nature plays a crucial role in my success. She is amazing.”

Troy also has three active sons: Parker (25), Dawson (21), and
Hunter (19). The family also includes Sara’s cat, Teegan, who

Troy says is a ‘true mommy’s boy.” When he’s not working, Troy
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enjoys spending time golfing, skiing, and exercising, as
well as cheering on his beloved Alabama Crimson Tide
football team. As big animal lovers, Troy’s household is
an ardent supporter of the Lee County Humane Society,

where Sara volunteers.

Looking ahead, Troy’s goals are bold and crystal clear.
He and Sara are busy planning a trip of a lifetime to
Africa to witness the Great Migration, while profession-
ally, Troy is committed to continuing his momentum at

his beloved brokerage.

“I will start and finish my career with Royal Shell,” Troy
concludes. “My ultimate goal is to have two careers paral-
lel in length that were spent serving people. But the real-
ity is, I will always be involved in real estate in some way

because I thrive on helping others and I love what I do.”

NO TAX RETURNS NEEDED

ALTERNATIVE INCOME

12-24 Month Bank Statements ONLY for income
« Asset Utilization: Asset(s)/36 Months = Income
« VOE Only - No W2's or Pay Stubs
+ Profit & Loss prepared by CPA
« Competitive Rate, No Prepay Options
« All Properties
* No tax returns

DSCR
« Upto85% LTV
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+ Use Cash-out Reserves (3-6 Months)
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FOREIGN NATIONAL

« Upto70% LTV
+ 2nd Home or Investment
+ Up to $2.5 Million
« Non-US Funds Acceptable

CLEAN SLATE

Can Do 12 Months After a Major Credit Event such as a

Foreclosure, Bankruptcy or Short Sale
 Upto85% LTV
« Down to 620 FICO

* 1-4 Unit Properties — Primary Home & Investment, Non-

Warrantable Condos
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No DU or LP Approval Needed
+ Upto 90% LTV
+ No PMI Required
+ Gifts Allowed on Investment Properties
+ Up to $3.5 Million

EJ GILBRIDE

Director of Business Development
NMLS #127515

631.445.9807

ej@hartfordfunding.com
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SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a
competitive price, exceptional customer service
and outstanding quality!

() Free consultations
® Our GAF lifetime roof system includes a 25 year
workmanship warranty.
® Locally owned and operated with 30+ years of
combined experience.
‘ ‘ ® Veterans, Active Duty Military, First Responders
andTeachers Discounts.
"SCM Roofing was amazing and much faster than the
others | called.. " -Wesley Chapel Homeowner
"Professional. Quick & Easy. Would definitely use again." 855_SCM_ROOF
-Tampa Homeowner scmroofingfl.com
”\55;;/ Zﬁ;fgﬁ;gg?lﬁ ﬁ;;ﬁfiﬂﬁgfi:eis CliCk e CReE) ’ ’ Licensed Florida Contractor #CCC1331132

TAX LAWS ARE
COMPLICATED

Tiheresis no such thing-as a simple tax'return:

- You don't have to be a taxexpertIHAT!S IOUR JOB!

e

(239) 345-2190
ccgcpas.com

1016 Collier Center Way, Suite 205
Naples, FL 34110

info@ccgcpas.com
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FirstSource Title
combines a personal
touch with technology
to ensure a streamlined
and smooth closing.
Serving SWFL and all

of Florida with national
closing opportunities.

Stacey Mac
staceymac@firstsourcetitle.com
440.522.9404

LuAnn Vizzone
Ivizzone@firstsourcetitle.com

973.652.7077

firstsourcetitle.com

FirstSource
Title




THE 2024

RP AWARDS GALA

Honoring the Best of the Best in Southwest Florida Real Estate

PY» special events & .

Photos by Jake
Maciosek and
Lionel Crespo

What an unforgettable evening at our inaugural RP Awards
Gala, held at Elite Jets on November 8th! It was wonderful

to see everyone dressed to the nines, ready to celebrate the

exceptional agents who make up our Naples’ and Fort Myers’

Real Producers communities.

This night was dedicated to honoring excellence in our
industry, as we proudly recognized top-producing agents
nominated and voted for by their peers. We celebrated not
only their impressive achievements but also their outstand-

ing commitment to clients and the community.

We were also thrilled to celebrate our preferred partners,
whose dedication and top-tier services are instrumental

in the success of our monthly magazine and events. Their
support strengthens our REALTOR® community, and we are

grateful to have them as part of this remarkable network.

A special thank-you to our incredible sponsors who made
this event possible: our headline sponsors, Maxwell
Mortgage Team at CrossCountry Mortgage and
FirstSource Title; our brokerage sponsor, Premiere
Plus Realty; our food sponsors, HouseMaster and
LandSel Title; our bar sponsors, Be Your Gift Group
and Hartford Funding; our photo booth sponsor, Luxure
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Lifestyle; our awards sponsors, Woods, Weidenmiller,
Michetti & Rudnick and Nautical Miles; and our table
sponsors, Action Title, ALL IN Property Management,
Goodwin Law, Medrano & Cail Bookkeeping
Professionals, Northstar Technologies, and Three
Bays Lending.

A huge thank-you to Elite Jets for providing a fantastic venue,
Lightworks Stage Productions for the spectacular light-

ing, 5 Star Valet for seamless guest parking, The Twisted
Trotter for the wonderful libations, Sage for the delicious
food, Forever Fiore for the stunning flower arrangements,
Naples Balloons for the festive decor, Jake Maciosek and
Lionel Crespo for beautifully capturing the magic of the eve-
ning in photos, DJ Tommy and Jade Strings for their lively
music, and Coby Corradino and Samuel Saum with Visionz
Media for the captivating videography.

Our gala raffle raised over $4,000 to support Freedom
Waters Foundation, a local nonprofit dedicated to enhanc-
ing the well-being of children and adults with disabilities
and veterans through therapeutic boating experiences.
Congratulations to our raffle winner, Nico Paredes, who
took home an exclusive selection of prizes, including a

luxury yacht charter provided by Nautical Miles, beautiful

HouseMaster

bottled gift boxes of wine from Rigoni Wine Company,
and a premium WOLF Roadster double watch winder
with storage from Carbon Watch Company. Thank you
to all who participated in this raffle — your generosity
contributes to an incredible cause and makes a meaning-

ful impact in our community.

A heartfelt thank-you to our awards sponsor, Nautical
Miles, for providing an exclusive luxury yacht char-

ter for our charity raffle winner and all of our Realtor

award recipients. Your generosity truly elevated

the evening’s celebration.

Congratulations once again to all the honorees fea-
tured on the following pages — you’ve earned this
recognition through your hard work and dedication.
And a big thank-you to everyone who attended and
made the night unforgettable. We look forward to
witnessing your continued achievements in the

coming year!
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2024 RP AWARD RECIPIENTS

BEST COVER STORY AGENT
AWARD
Recognizing the most
captivating and visually
outstanding cover of the

magazine.

PATRICK DEARBORN
John R. Wood Properties
Christie’s International Realty

. BEST LUXURY REALTOR®
AWARD
Celebrating the Realtor who
has excelled in the luxury
real estate market, setting
the standard for high-end
properties.

Gulf Coast International

Properties

CLIENT SATISFACTION
AWARD
Recognizing a Realtor who
consistently goes above and
beyond to ensure the satis-

faction of their clients.

NINA LLORCA
Coldwell Banker Realty

~u LEADERSHIP IN REAL ESTATE
s AWARD

Honoring a real estate profes-

stonal who has demonstrated
exceptional leadership and

innovation in the industry.

Realty Executives

-,
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OUTSTANDING HOSPITALITY
AWARD
Honoring a professional who
exemplifies exceptional hospi-
tality and customer service in

real estate.

MANDY DINGLE
LIFETIME ACHIEVEMENT Marzucco Real Estate
AWARD

Awarded to a Realtor who

REALTOR® OF THE YEAR AWARD

Recognizing a Realtor who has

has dedicated their career
to real estate, showcasing
consistent excellence over exemplified excellence, profés-
many years. stonalism, and outstanding
service throughout the year.
DEREK CARLSON
MVP Realty Associates
Realty World - J. Pavich
Real Estate
MARKETING EXCELLENCE
AWARD
Awarded to the Realtor

with the most creative and

ROOKIE-OF-THE-YEAR AWARD
Recognizing an emerging star
effective marketing strate- in the real estate world, this
gles in their business. award is for the most promis-

ing new talent.
Keller Williams Realty MADELINE TRACY

Compass

MOST INSPIRATIONAL
STORY AWARD

Recognizing a Realtor

SOCIAL MEDIA INFLUENCER
AWARD
whose personal or pro- Celebrating a Realtor who has
fessional journey has leveraged social media plat-
inspired others in the forms to grow their brand and
industry. engage their audience.
MARY JO O'REGAN
Premier Sotheby’s Compass

International Realty

MOST PHILANTHROPIC
REALTOR® AWARD
Celebrating a Realtor who

, R e Prooucens
AwWARDS

5 B - “¢
has made significant 0 ; :

contributions to their

community through
WY plhilanthropy.

Coldwell Banker Realty

TOP PRODUCER OF THE YEAR

Awarded to the Realtor who

has demonstrated excep-
tional productivity and
sales success over the past
year, consistently deliver-
ing outstanding results and

surpassing their targets.

BRITTANY SKOTAK
Douglas Elliman Real Estate

ULTIMATE CONNECTOR
AWARD
Given to the Realtor who has
made the most impactful
and meaningful connections

within the industry.

Marzucco Real Estate

DRESSED-TO-IMPRESS AWARD
Awarded to the best-dressed
attendee of the RP Awards
Gala, showcasing style and

sophistication.

LAUREN TARANTO
Coldwell Banker Realty
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rfibm AR REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

WHO SHOULD WE FEATURE AS A

RISING STAR?

*\‘ ’i'(l ]S . ¢ ‘k 5 years or less in the business

\-{-r.

«k At least $8 million in sales in one calendar year

* Active on social media

For more information, to nominate, or to request to be featured, please email SWFL@n2co.com.
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. ] | A BhE y NMLS ID#6606 GIOVANNI MATITA, NEW AMERICAN FUNDING

NMLS#447645 | giovanni@beyourgiftgroup.com

239.253.5939 | giovannimatita.com Scan to Say E| + E|
Yes to Fun, |-' "

ALEXANDRA KING, VIRI MARTINEZ, Say Yes to Us - |-‘|'-:|'

Loan Originator, NMLS#2078060 Loan Originator, NMLS#1790517 \ | 9

603.809.9474 239.537.5485 H

46 - December 2024 Fort Myers Real Producers - 47



A
F o
yr-w "
. l N »
iy

WE LIVE AND BREATH REAL ESTATE MARKETING

THE ONLY TOUR PROVIDER IN SW FLORIDA

THAT PROMOTES AGENTS AND THEIR LISTINGS

ASANE REAL ESTATE SERVICES
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YEARS OF
Rp ‘ % THE N2 COMPANY

LANDSEL

TITLE AGENCY, INC.

E— N Over30.Years

RESIDENTIAL | REFINANCE | COMMERCIAL | LAND DEVELOPMENT | AGRICULTURAL
KELLY CRAYCRAFT MIKE BOSTROM

OWNER/CEO VICE PRESIDENT
KCRAYCRAFT@LANDSEL.COM MBOSTROM@LANDSEL.COM

TRACY HENRY CATHY MANN-SEIPLE AMANDA WILKINS
CAPE CORAL FORT MYERS OPERATIONS MANAGER
VP OF MARKETING SWFL ACCOUNT MANAGER AWILKINS@LANDSEL.COM
TRACY@LANDSEL.COM CATHY@LANDSEL.COM 239.440.5333
239.850.9532 239.770.525]1

CAPE CORAL : 239.205.6373 | FORT MYERS : 239.214.7009 | LANDSEL.COM




