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See what's possible with a
Chase DreaMaker™ mortgage'

Take advantage of reduced mortgage insurance coverage, a low 3% down payment? and no $500 deposit
or good faith funds required. Plus, in select areas across the country, our exclusive Chase Homebuyer
Grant? could give you up to $7,500 to lower your mortgage costs or reduce the amount you'll pay at
closing. To qualify, the home must be your primary residence.

Learn about all your options at chase.com/AffordableLending and contact me today.

James Madai, Senior Home Lending Advisor s ZAMORA LAW OFFICE
T. (630) 554-6170 Eh 5 3 'l 2 788 78 'l 9

C: (847) 274-1661 WWWIZAMORALAWPC.COM N
james.madai@chase.com | |

. . OFFICERZAMORALAWPC.COM - '
homeloan.chase.com/james.madai -

NMLS ID: 1113822

Hatlo esparo CHASE & E g N Joseph A Padula-Zamora

" The DreaMaker=* mortgage is only available for purchase and no-cash-out refinance of a primary residence 1-4 unit property for 30-year fixed-rate terms. Income limits and homebuyer education may apply on a DreaMaker mortgage. nd X A ttO rn ey A t Law

“A 3% down payment on a 30-year, fixed-rate loan of $250,000 with an interest rate of 7.00% / 7.5746% APR will have 360 monthly principal and interest payments of $1,663.26. Payments shown do not include taxes, homeowners
insurance, or mortoage insurance (if applicable). Actual paymentswwll be higher. This is assuming a New Jersey purchase transaction, 45-day lock, 97% LTV, 720 FICO, detached single family, owner-occupied, closest to zero points,

el | , ’ | | 17 W 775 Butterfield Rd., Unit 124

The APR shown is based on the interest rate, points, and mortgage insurance only and does not take into account other loan-specific finance charges you may be required to pay.

For down payments less than 20% on conventional loans, Mortgage Insurance (MI) may be required and MI charges may apply. :-
*The Chase Homebuyer Grant is available on primary residence purchases only. You may qualify for up to $7,500 in savings when applying for a DreaMakers", Standard Agency, FHA and VA home purchase mortgage loan product and ol OakbrOOk Terrace, IL 60 1 8 1 @

Scan to visit my website

where applicable census tract requirements are met. Income limits and homebuyer education may apply on a DreaMaker mortgage.

The Chase Homebuyer Grant funds will be applied at purchase loan closing first to points on the loan, if any, then to Chase fees, then to non-Chase fees or down payment. Grant funds may notbe used for the down pa/ment onan FHA

purchase loan. Speak with a Chase Home Lending Advisor for more information on the savings, mcluquthe location elluwbwhty The Homebuyer Grant may be considered miscellaneous income and may be reportable on Form 1099-
MISC (Miscellaneous Information) or Form 1042-5 (Foreign Person’s U.S. Source Income Subjectto Withholding) to the customer and the IRS, for the yearin which they are awarded. We encourage customers to consult with a personal
tax advisor for questions about the impact to personal income tax returns.

@' Allhome lending products are subject to credit and property approval. Rates, program terms and conditions are subject to change without notice. Not all products are available in all states or for all amounts. Other restrictions - We O‘ffer Serces n EngllSh & Espanol
== and I|m|tat|0ﬂsapply Home lending products provided by JPMorgan Chase Bank, N.A. Member FDIC©2024 JPMorgan Chase & Co. B0124-2458492 107675F | 23502502 :
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If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at andy.burton@n2co.com
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

remain solely those of the author(s). The paid advertisements contained within the DuPage Real Producers magazine are not endorsed or recommended by The N2 Company
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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This December, unlock the door to your dream home with our competitive mortgage
rates and hassle-free approvals! Licensed in 20 states, I'm here to help you find the
perfect home for the holidays. Get started today and make this season truly special!

Archie E. Vetter
VP of Marlgage Lending
C:708.261.5583
@neighborhosdloans. com
erlender.com
3674

4 . December 2024

MEET THE DUPAGE REAL PRODUCERS TEAM

Andy Burton Emily Burton Melissa Lopez Antonio Delao
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. . '
Christine Thom Alysha Garner Katherin Frankoviec = Cris Cunningham
Managing Editor Ad Strategist Photographer Photographer
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Travis Heberling Lauren Young Blair Piell
Videographer Writer Events Coordinator
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- 1-630-985-2600
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MultiPrintandDigital.com Shop the 2024 Gift Catalog }
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ATTORNEYS

Donna Craft Cain P.C.
(630) 941-8650
DonnaCraftCain.com

Fry Law Group LLC
(630) 563-5383
FryLawGroup.com

Law Office of
James F. White, P.C.
(630) 466-1600
JWhite-Law.com

Niko Law LLC
(708) 966-9388
Niko-Law.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

(630) 660-4963
Kelly-LawFirm.com

PREFERRED PARTNERS

The Law Office of
Damon M. Fisch P.C.
(630) 857-95M
Fisch.Law

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

The Kelly Law Firm, P.C.

Zamora Law Office P.C.

(312) 788-7819
ZamoraLawPC.com

CARPET/DRAPERY/

UPHOLSTERY CLEANING

Bella Custom Cleaning
(708) 579-3182
Bella-Cleaning.com

CLIENT AND
REFERRAL GIFTS
Cutco Closing Gifts
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

CUSTOM COUNTERS
& STONE WORK
Select Surfaces

(847) 260-5940
SelectSurfaces.net

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

them for supporting the REALTOR® community!

FLOORING

Great Western Flooring
(630) 357-3331
GreatWesternFlooring.com

FRAMING

If These Walls Could Talk
(331) 212-5962
WallsTalkFraming.com

HEATING & COOLING
ComforTemp

(630) 537-8367
MyComforTemp.com

HOME INSPECTION

The BrickKicker

(630) 420-9900
BrickKicker.com/Chicagoland

White Glove Building
Inspections

(630) 428-4555
WhiteGlovelnspections.com

HOME WARRANTY
Achosa Home Warranty
Kim Bisaillon

(847) 975-6706
AchosaHW.com

HWA Home Warranty
of America

(888) 492-7359
HWAHomeWarranty.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

INSURANCE
Goosehead Insurance
Boggs Agency

(630) 365-7248
Goosehead.com

Next Level Insurance Agency
Anthony Campanella

(630) 347-9855
NextLevelinsAgency.com

JUNK REMOVAL & HAULING
JDog Junk Removal & Hauling
(630) 537-0610
JDogEImhurst.com

LIGHTING & HOME FURNISHINGS
Hortons Home Lighting

(708) 352-2110

HortonsHome.com

MORTGAGE / LENDER

A & N Mortgage Services
(773) 305-7037
ANmtg.com

Chase Home Loans
(630) 479-3296
Chase.com

Guaranteed Rate

Alanna Seebauer

(847) 343-0563
www.rate.com/alannanicolosi

When you need Cu

Guaranteed Rate
Dan Gjeldum
(773) 435-0654
Rate.com/Dan

Guaranteed Rate
Dan Rock

(630) 364-7509
rate.com/drock

Motto Mortgage
Desmond Lawe
(708) 522-7713
www.mottomortgage.
com/offices/
affiliated-libertyville/
desmondlawe

Neighborhood Loans
Archie Vetter

(708) 261-5583
AVetterLender.com

Neighborhood Loans
Jeffery LaRocco

(630) 701-0179
neighborhoodloans.com/
jeff-larocco/

Preferred Rate
Sergio Giangrande
(847) 489-7742
preferredrate.
com/loan-officer/
sergio-giangrande/

Union Home Mortgage
Bill Pendley

(630) 330-5626
uhm.com/loan-officers/
bill-pendley/

MOVING & STORAGE
Boerman Moving & Storage
(630) 972-1000
boerman.com

PAINTER

McMaster Painting &
Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

1istom Framing

PHOTOGRAPHY
Portraits of Home
(708) 212-4206
POHphotography.com

PRINTING, DIRECT
MAIL SERVICES
Marvin’s Mailers
(847) 710-2346
MarvinsMailers.com

PROMOTIONAL PRODUCTS
Multi Print and Digital

(630) 985-2699
MultiPrintAndDigital.com

PROPERTY MANAGEMENT
GC Realty &

Development LLC

(630) 587-7400
GCRealtylnc.com

RADON MITIGATION
DuPage Radon Contractors
(630) 836-1918
DuPageRadon.com

>

See us first to make it last.

HUNDREDS of MATS

THOUSANDS of FRAMES

REAL ESTATE VIDEO
& PHOTOGRAPHY
KDE Photography Inc.
(630) 244-9959
KDEphotography.com

RESTAURANT
Modern Plate
(630) 361-6304
ModernPlate
Elmhurst.com

STAGING

Chicagoland Home Staging
(815) 577-2233
ChicagolandHomeStaging.com

TITLE INSURANCE
Chicago Title Insurance
Company

(224) 242-6848
ctic.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

Archival Quality

L & HAP‘ Y CLOSINGS!

Partner with me to give your
nts the mortgage experience
they will RAVE about.

];!-i"»'”"l“_\ﬁ knowlec ible,
helpful and experienced Framers

Artwork, Photos, Memorabilia & More...

I "Tﬁﬂﬂ 32 S. Stolp Ave. Aurora, IL 60506

| -; : : : -.F:-—_’__,..’ s - ¢ ;;I‘ 1 - .' =
Bill Pendle 2) . 331.212.5962  wallstalk@itwet.com
Branch Manageryl NMLS# 211969 i UNIONHOME @ PEE(?!\%BELYOITESAM
630-330-5626 | BPendley@uhm.com MORTGAGE 4% (=]
T www.wallstalkframing.com =
=

Custom Framing & Gn]ll:ry
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FreddieMac

SINGLE-FAMILY

in my voice)? That October after-

noon reminded me of playfulness
and friendly competition. Be sure to
jump over to page 30 for the pho-

tos we captured at the fall event.

Make your homebuying
dreams happen
with Freddie Mac

BorrowSmart Access

To our dedicated Preferred Partners
and REALTORS®, we look forward
to continuing our mission to connect,
elevate, and inspire through every
" interaction in 2025. Stay tuned for
more engaging content and event

announcements to come. In the

Buyers with a qualifying
income up to 140% Area
Median Income (AMI) can
qualify for cash contributions.

spirit of the season, we wish you

a relaxing holiday filled with joy,

love, and success in the new year!

PUBLISHER’S NOTE Lﬁm I

B
A

Worried you may not have the funds to buy a home? With Freddie Mac BorrowSmart Access™, qualified buyers As we say farewell to 2024, I thought I would

purchasing a house within certain metropolitan statistical areas can receive $3,000 toward down payment and/or share share a few of my most memorable moments

closing costs as well as lower monthly mortgage payments. that made this year with DuPage Real Producers @DuPageRealProducers
unforgettable:

By spending less of your own money at the closing table, you can retain more funds as reserves for home
maintenance or emergernicies, Pre-purchase counseling provided, 1

ﬂ facebook.com/DuPageRealProducers

. Celebrating five years in print next month!

Freddie Mac BorrowSmart Access Metropolitan Statistical Areas: Itis wild to see how DuPuge Real Producers

has had such an impact on the industry not

- Atlanta-Sandy Springs-Alpharetta, « El Paso, Texas » Miami-Fort Lauderdale-Pompano just here in Illinois, but around the entire

Beach, Flarida country. Our national brand has grown to EXP (S § ienced ChiCﬂgOland

Georgia + Houston-The Woodlands-Sugar 196 mocleet the United Stat
" ¥ % + o ¥ " markets across e unite ates.
« Chicago-Naperville-Elgin, lllinois- Land, Texas - Philadelphia-Camden-Wilmington, Atto rneys
Indiana-Wisconsin ; e Pennsylvania-New Jersey-
* McAllen-Edinburg-Mission, Texas Dela 51;'_& Maryland ¥ 2. Being side by side with our Account Executive
5 H W L] . . .
« Detroit-Warren-Dearborn, Michigan « Memphis, Tennessee-Mississippi- Y of Relationships, Antonio DeLao, as he brought
Arkansas - St. Louis, Missouri-lllinois his unique flair to breaking down barriers and
building connections between REALTORS® and
Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee. Refinancing your mortgage may increase costs over the term of your loan. Restrictions may apply, contact Preferred Partners within our Orgamzation_ * Real Estate Transactiofis
Rate for current rates and for more information.
Eligible for homebuyers purchasing a primary, 1-2 unit, owner occupied residence located within one of 10 metropolitan statistical areas. Borrower must obtain either a Freddie Mac Home One mortgage or a standard conventional mortgage. Not eligible for combination with other Freddie Mac assistance * Real Estate Litigation
programs; however third party down payment assistance options which meet program requirements may be permissible. Borrowers may utilize funds from other eligible sources and assistance may be used to fund up to 100% of required cash to close. Borrower will need pre purchase counseling from a
HUD approved agency. Contact Rate for a complete list of eligible statistical areas and additional information. Applicant subject to credit and underwriting approval. Restrictions apply. (20231002-2381105) 3. The custom coffee mug * HOA Disputes
Operating as Guaranteed Rate, Inc. in New York. presented to me at our s
. . 2 | . . victions
Questions about Freddie Mac BorrowSmart Access? Reach out today! spring event in May by
Dan Rock Mr. Thank You (John Mechanics Lien Litigation™s tiE
Branch Manager/SVP of Mortgage Lending Israel). I haven’t used a * Eminent Domain Litigation

different coffee mug at

O: (630) 688-5592 C: (630) 688-5592 home since I received it.

Rate.com/drock DRock@rate.com .
& 4. Stepping on the court at the DRP fall event
536 Pennsylvania Ave. Glen Ellyn, IL 60137 Prresmen =gy Crie - .
for a spirited game of Pickleball. Who knew a F I S C H . L A W
I bunch ofproductive REALTORS® could be so THE LAW OFFICE OF DAMON M. FISCH, P.C.
ate competitive (I hope you can hear the sarcasm
T caum o s v Dan Rock NMLS #194424
Applicant subject to credit and underwriting approval. Restrictions apply. Guaranteed Rate, Inc. dba Rate; NMLS #2611; For licensing i fon visit nmlsc cess.org. AZ - 14811 N. Kierland Blvd., Ste. 100, Scottsdale, AZ, 85254, Mortgage Banker License #0907078 CA - Licensed by the Department of WE AR E H E R E TO H E L P
Financial Protection and Innovation under the California Residential Mortgage Lending Act CO - Regulated by the Division of Real Estate GA - Residential Mortgage Licensee #20973 .
www.fisch.law « 630-857-9511

DuPage Real Producers - 9
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real estate photg

g ra P h Y Cris Cunningham

www.pohphotography.com | 708-212-4206 | @(Q) cris_portraitsofhome_chicago

‘ \ REALTY & DEVELOPMENT, LLC

CHICAGO'S RESPONSIVE PROPERTY MANAGER™

DUPAGE
PROPERTY
MANAGEMENT
LET US PROVIDE YOU
THE GC REALTY
EXPERIENCE™

GC Realty & Development, LLC
gcrealtyinc.com | Mark@gcrealtyinc.com
630-781- 6744 Call or Text

10 - December 2024

Looking to

'5
Your Next

Transaction?

w for your tailored
\ solution. We're
AN here to help you
i!& 4 close the deal.

3 East Park Boulevard - Villa Park, IL 60181
(630) 941-8650 - DonnaCraftCain.com

Donna@DonnaCraftCain.com

curkzove gd [ CUTCO

American made since 1949 =

|

L %

Cutco Closing Gifts

are appropriate for the

following situations:

v Current & Future Closings

v Going back to past clients

v Referral Gifts

v Give after a listing presentation
to make a lasting impression

v Staying Top of Mind

v To show appreciation in general

v Raffle Prizes/Donations

v Giveaways/Silent Auctions

v All of the above is tax deductible
since it is engraved with your contact
information®

Have you used our gifting strategy for
something that is not listed? Share it
with us and we will send you a free
piece of Cutcol

“Casevnadl? e TPA

(=]

&
S

CutAboveGifts @ gmail.com

CutAboveGifts.com

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM



agent feature

By Lauren Young
Photos by KDE Photography

The ABCs

“Success isn’t a ‘place. It’s a feeling—
knowing that you’ve made your mark
both professionally and personally, and
that people will remember you for how
you made them feel,” says REALTOR®
Donna Glazer of Keller Williams

Experience in Downers Grove.

Donna’s clear confidence is much
in thanks to her close-knit family,
but especially her grandmother,
Elise, a central figure in Donna’s
formative years. Elsie instilled

a sense of empowerment and

resilience in her granddaughter.

“Grandma always made sure that I
knew I was just as good, important, and

capable as anyone else,” Donna says.

It was this self-assurance that would
guide Donna through the twists and
turns of her professional life. Initially
following her passion for fashion,
Donna advanced to a general manager
position at a contemporary cloth-

ing store. But a chance encounter

with a wealthy customer inspired

her to change her career path.

of Success

“She explained that I could make
more money as a REALTOR® than I
could making commission on selling
clothes,” Donna remembers. “Her bill
rang up to over $4,000 and she didn’t
bat an eye. That opened my eyes.”

The brief exchange lit a fire in Donna.
She became licensed in 1994, work-
ing in real estate part-time while

also working as a server. One day at
the restaurant, a difficult customer
condescendingly remarked that her
server job was “the lowest of the low.”
That moment cemented Donna’s deci-

sion to pursue real estate full-time.

But like many, she soon faced some
challenges. In particular, she often
had clients question her credibil-

ity because of her young age.

“One client said, ‘You’re the same
age as my kid, and my kid is in jail.
Why should I trust you?”” Donna
shares. “To compensate, I started
wearing business suits, tons of
makeup, high heels, and I enhanced

my vocabulary to sound more

polished and poised. But because that

wasn’t me, I felt uncomfortable.”

It didn’t take long, however, for
Donna to realize that success
came when she was authentically
herself. So instead of focusing on
appearance, she dedicated her-
self to mastering the intricacies of
real estate and building genuine

relationships with her clients.

Today, the Donna Glazer Team
embodies her values of authenticity,
dedication, and collaboration, and

what she calls “the ABCs of success.”

“All you need to do to succeed
is follow the ABCs: always
be authentic; be present;

consistency is key,” she affirms.

Through these ABCs, this close-knit
team of women shares a common mis-
sion: provide top-tier service while

genuinely caring about their clients.

“Vicky Bedlek, who has been with
me since 2011, is my assistant and
director of operations,” says Donna.
“She oversees everything from list-
ings to closing contracts and manages
the team’s Forever Client program.
Danielle Victor, our buyer specialist,
is known for her bubbly personality
and years of experience in property
management. Clients love her warm
approach; she has a real ability to

make them feel comfortable.”

Donna emphasizes that her team
works in harmony—they’re always
collaborating, never competing. As

a women-owned and run team, they
pride themselves on breaking bound-

aries and empowering one another.
She offers an example of their team

dynamics: “One week, each per-

son on the team was working on a

DuPage Real Producers - 13



transaction that was particularly

difficult for its own reason. We

PreferredRate

Partnered with American Pacific Mortgage

sat down together, and everyone

explained their particular difficul-
NMLS #1850

Sebpie Lcargtarde

YOUR
LENDER

ties. We brainstormed as a team,
each person bringing their own
expertise and perspective to the
table. It was a wonderful and pro-
ductive meeting that brought all the

difficult transactions to a close.”

Looking to the future, Donna has
big plans for her team. She looks

s,

SERGIO
GIANGRANDE

SENOR HORTGAGE ADVISOR
PHEFERRED RATE

to expand her team organically,
with a focus on maintaining the

strong relationships that have been

dde o ¢ Serun Mottgage Advisee with ssom thas

. cor halping, cReor Anknce s dram fome. 4
at the heart of their success. Yove:of el casatye s e s muadke i expeat i roskden
T bradis g—wir® grperisnog cefigleating Soek o has

“Eighty-nine percent of my busi-

ness comes from past clients or

refnanee une e
' Cuaventbons]

VA His cowe b v

Robw et sl purtmetes, and a
™ e, "Dk whs ehevaten snst

© Preferred Rate - Partnered wiih American Paalic Mortgage Corporation
{NMLE# 1580), Cqual Housing Opportunity

referrals,” she says with pride.

Outside of work, Donna’s life
revolves around her family. Her
husband, Art, owns a successful
restaurant in Orland Park, and
their two teenage children, Gabi
and Zach, keep her busy and fill her o
with pride. When she’s not cheering @ CHICAGO TITLE
®

on Gabi’s softball team or admir-
ing Zach’s latest gardening efforts,

S 4 1
Donna s passionate about passing ALL YOU NEED TO DO TO SUCCEED IS BRINGING YOUR CLIENTS LET’S BUILD TOGETHER

Efw enenings toor 1 j;jjjf:’ FOLLOW THE ABC’S: ALWAYS BE AUTHENTIC; iR HOME FOR THE Unlock Yous Listing
Potential With Us

and that starts with empowering BE PRESENT: CONSISTENCY IS KEY.”

girls. Girls need to know that
they can do anything that they

set their minds to,” she says.

SINCE 1926

Whether soaking up the sun, enjoy-

ing family time, or giving to others,

Donna knows the importance of bal- i WS SC RO Molly Manzella

Ryan Hovarth Nancy Kroll

AVP EXECUTIVE KEY ACCOUNT EXECUTIVE
ACCOUNT MANAGER MANAGER ACCOUNT MANAGER

ancing her drive for success, fortified

by her ABCs, with moments of relax-
630.464.4779 224.242.6848 630.913.1399

ation andJoy. For Donna, real estate Molly.Manzella@CTT.com Ryan.Hovarth@CTT.com Nancy.Kroll@CTT.com

isn’t just a job—it’s her passion,

her dream, and her way of leaving a

CALL TODAY TO LEARN ABOUT OUR
tectnologey-aeeven dolutiond

legacy of trust and empowerment.

14 - December 2024 DuPage Real Producers - 15



o

A Realtor’s Zeﬂ‘:é%‘éc’w in ElImhurst

Unwrap a special

holiday offer from
VISUAL FILMWORKS!

scan the gh cade ta win yp to
H0% %fc&m ol plata seluices:

Meet your clients at a place where exceptional dining meets comfort and class. Modern Plate
Elmhurst offers a refined space for realtors to host clients, featuring chef-driven dishes that are

MD ER N "\ suretoimpress. From intimate meetings to large-scale events, we provide the perfect

\| environment to foster business relationships and make connections over a shared meal.

restaurant & bar

PLATE RESERVATIONS | CATERING | PRIVATE EVENTS

(630) 361-6304 | ModernPlateElmhurst.com | 119 N York St, EImhurst, IL

NOW IS THE TIME TO
ALIGN WITH THE BEST FOR

2025

THE ELITE OF OUR INDUSTRY
ARE CHOOSING

N MOTTO

MORTGAGE

Where Options
Meet Expertise

It was a great experience working with

Desmond! He made the process so easy."
- Leslie C.

FOR THE EXPERIENCE
LET'S CONNECT AND FIND OUT WHY...

!
DA

O/
\) {
t“otﬁgzﬁ,’n

DESMOND LAWE

16 - December 2024

Mortgage Loan Originator

NMLS# 915359
Licensed States: IL

(708) 522-7713
501 Peterson Road, Suite 200B
Libertyville, IL 60048

ACHOSA

— HOME WARRANTY, LLC —

Senior Sales Executive
847-975-6706
KimB@AchosaHW.com
“Bisaillon” times better with Achosa HW!

visualfilmworks.com E‘&-%

|
1
r
1

P gk

I“. ooy
This offer expires Jan. 31, 2025 = T :E: . =
CIf: ot T
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P» cover story

Photos by KDE Photography

Building Dreams with Heart

“Delivering a five-star experience is
not just a goal, it’s my passion,” shares
Kathie Frerman, REALTOR® with
@properties|Christie’s International
Real Estate. Known for her client dedi-
cation and genuine connections, Kathie’s
commitment to providing an exceptional
real estate experience has been evident
since she entered the field in 2019.

Her real estate journey began this way:
after a twenty-year career in opera-
tions, sales, and business development,
a corporate restructuring left her at a
crossroads. But then, the process of
buying her third home in Naperville
reignited her love for design and fueled
her passion for real estate, making it

the perfect next step.

“What began as a casual interest

quickly became a full-time calling,”

Kathie explains. “Real estate captivated
me, and I soon found myself immersed

in every aspect of the business.”

Kathie’s deep local roots—she grew up
in Chicago and settled in Naperville in
1998—are part of the foundation of her
success. Another part? As Kathie helps
her clients navigate major decisions,
she builds “clients for life,” drawing on
her extensive background in commu-
nication and relationship-building.

Her goal? To ensure every client feels
respected, heard, and supported at

every stage.

Kathie not only emphasizes high stan-
dards and client satisfaction, but also
practices and weaves “unreasonable hos-
pitality”—a philosophy she learned from
restaurateur and author Will Guidara'—

into each and every client interaction.

Building genuine, lasting relationships is
at the heart of Kathie’s business.

While her client relationships are
paramount, Kathie also places high
value on her professional network.
“Broker-to-broker relationships make a
big impact,” she notes, explaining how
a strong agent network can be a game-

changer for clients.

She also utilizes her leadership expe-
rience from her days in corporate
America. It has given her a unique
advantage in real estate, especially
when it comes to assisting clients who
are building new homes and navigating
the construction process. “I understand
the complexities of construction from
my days managing operations and teams
in corporate America,” Kathie says. This

expertise helps her guide clients through
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the process and ensure they

sidestep common pitfalls.

Kathie’s business is also
driven by her desire to give
back to the community. A
longtime supporter of the
Arbor Day Foundation,

she plants a tree for every
closing she completes and
every holiday card she
sends out. “It’s a small way
to help,” she says, not-

ing that these gifts allow
her to make meaningful
financial contributions to a
cause she believes in. She’s
also deeply committed to the
local organization Loaves &
Fishes, which addresses food
insecurity, and to St. Jude’s
Children’s Hospital. For
Kathie, the latter holds per-
sonal significance as several

loved ones have fought cancer.

Outside of work, Kathie is a
proud mom of three. She and
her husband, Pete, a pilot, have
two adult daughters—one lives
in New York State and the
other in Rhode Island; and a
son, who is in his junior year
at Naperville Central High
School and aspires to follow
in his father’s footsteps and
become a pilot. The family
enjoys simple pleasures like
walking their two beloved,
golden retrievers, Fitz and
Ella; discovering new restau-
rants; and spending time in
downtown Naperville. Last
year, they started a new tradi-
tion of taking a family vacation
at the holidays. In 2023, they
spent Christmas together in

London and Paris.
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BUILDING
CONNECTIONS
IS THE
BACKBONE

OF THIS
BUSINESS... 99
|

Looking ahead, Kathie is
excited about her business’s
growth and her plans to
expand her reach both locally
and in another state. “Building
connections is the backbone
of this business,” she advises
new agents, underscoring the
importance of maintaining cli-
ent relationships with regular,

meaningful check-ins.

Whether she’s helping a family
buy their first home or guiding
a longtime client through the
transaction for the home that
best fits their new chapter

in life, Kathie’s dedication to
exceptional service and com-
munity involvement defines

her work.

“This is where my heart is,”
Kathie affirms. “Creating
seamless, memorable expe-
riences for my clients is my
passion—I couldn’t imagine
doing anything else.”

1 Will Guidara, Unreasonable
Hospitality: The Remarkable
Power of Giving People More
than They Expect (Penguin Press,
2022), https://www.amazon.
com/Unreasonable-Hospitality-
Remarkable-Giving-People/
dp/0593418573.

SUGAR & SPICE

MORT GAE?J/Z ADVICE

Call me for all of your clients’ home financing needs!

5& ALANNA NICOLOSI

LS 2 Producing Branch Manager

ElzHE3 ] (847)343-0563
oA ALANNA@RATE.COM

NMLS# 622314

LS LWt BLCP WY | LISENILSGE i SR oy

KELLY LAW FIRM

oo | () QS
| | HANDLING CLOSINGS

IN ALL CHICAGOLAND

COUNTIES.

Goosehead agents work directly
with lenders and realtors to help
transactions close smoothly.

KEVIN BOGGS
Agency Owner

License #:3000134505

630-365-7248 | kevin.boggs@gocsehead.com £ PATRICK KELLY: -
181 5 Bloomingdale Rd Suite 104 | Bloomingdale, IL 60108 € &) R e s

NAPERVILLE, IL 60540

agents.gooseheadinsurance.com/il/bloomingdale/1 25-e-lake-st PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM
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Stand Out. Stay Top of Mind. Sell More.

MARVIIN?S

MAITLERS

630.548.2650 - marvinsmailers.com - hello@marvinsmailers.com

Scorched Earth Brewing
Arlington Ale House

Brew on the Wall

Hopvine Brewing Company
Wolfden Brewing Company
Rock Bottom Brewery
Whiner Beer Company
DryHop Brewery

Goose Island

Moody Tongue Brewery
Miskatonic Brewing Company
Alter Brewing Company
Emmett's Brewing Company
Goldfinger Brewing Company

Algonquin
Arlington Heights
Arlington Heights
Aurora
Bloomingdale
Chicago

Chicago

Chicago

Chicago

Chicago

Darien

Downers Grove
Downers Grove
Downers Grove

Elmhurst Brewing Company Elmhurst
Smylie Brothers Brewing Co. Evanston
Temperance Beer Company Evanston L,
FEW Spirits Evanston 3 YRS 630.207.7001
Sketchbook Brewing Company ' Evanston penny.obrien@bairdyvarner.com
Flossmoor Station & Brewery Flossmoor www.penny-obrien.com
Stockholm's Restaurant & Brewery Geneva
Penrose Brewing Company Geneva
Art History Brewing Geneva

InfoCard™ www.infocardmarketing.com 630-548-2650

Group, LLC

i

HELPING YOUR CLIENTS
RECIEVE THE GIFT OF
HOMEOWNERSHIP

773 .305.LOAN E‘ﬁ‘l

ANmtg.com Aane N mot

A A

ORTONS

HOME LIGHTING

Vanessa Cici Fry, Attorney at Law
Residential & Commercial Real Estate Law

ONE LINCOLN CENTER
18W140 Butterfield Road, Suite 1100 | Oak Brook Terrace, IL 60181

60 South La Grange Road | La Grange, IL. 60525

Phone 630-563-5383 | Fax 630-629-9767
vanessa@frylawgroup.com www.HortonsHome.com| 708.352.2110
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OUT OF LEFT FIELD

»» agent feature

By Lauren Young
Photos by Cris Cunningham

“Initially, | was lured into

real estate because of the
money | thought | could
make,” says John Barnak lll,
designated managing broker
at Real Brokerage. “Once

| closed my first deal and
realized how impactful what
we do is for other people, my
passion shifted to wanting
to change people’s lives.”

John, who grew up in Aurora,
Illinois, first dreamed of
building bridges. So he pur-
sued an associate’s degree in
construction management
while working as a tech-
nician in industrial man-
ufacturing. John was one
semester away from finishing
his degree when his best
friend’s mom, a top-pro-
ducing REALTOR®, asked
him if he had ever thought

about going into real estate.

“She said that she thought I
would be good at it because
I work hard, learn quickly,
and am good with people,”
John says. “I wasn’t sure
about commission work,
but she assured me that if

I got my license, she would

help me get started.”

Seeing the greater earning
potential in real estate,
John considered this abrupt
change in his career path a
simple economic decision.
He dropped out of school
and earned his license

within three months. He

worked part-time at the
beginning, still pulling

ten to twelve hours a day
at the factory, but he was
not seeing the results that
he wanted. So after a few
months, he decided to quit
his factory job and focus

solely on his new career.

“I said to myself, ‘If I'm

not good at real estate or
don’t like it, I can always
find another job. But if I am
good at it, then it could be
an opportunity to create the
life I want for myself,” he
recalls. “So I jumped in full-
time with barely any experi-

ence and some reservations.”

In the beginning, John
found success hard to come
by. He was in his mid-twen-
ties, and he was struggling
with real estate, piling up
debt, and running out of
options. At the time, he
found it easier to blame
others for his struggles than
face his challenges head-on.
Life came to his rescue
when a friend recommended
the personal development
courses that would trans-

form John’s outlook.

“The courses changed my
life. Well, the reality is I
changed my life, but it took
that environment and the
leadership there to help me
do it,” John explains. “In
short, I realized that when
I take responsibility for my
life, then I get to have a say
in the way it goes. Seems
simple, but for a long time I
was not being responsible,

and it showed everywhere.”
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With this new approach,
John started to see
things click into place
and improve—a trend
that has continued to

this day. He credits those
first tough years with
helping him to appreciate

the successes of today.

26 - December 2024

Now, more than ten
years into his career,
John remains true to
his passion for changing
people’s lives. So for
many years now John
has expanded his impact
by helping independent

brokerages and teams.

“I've found that most agents
live sale-to-sale: they either
don’t have a business, or
they don’t know how to grow
their business,” says John.
“Most can hardly make a
significant impact on them-
selves, let alone on others.

So over the last seven years,

-

v

nearly 100 percent of my
focus and attention has been
on helping to improve agents’
lives, careers, and businesses,

and on bettering our industry.”

“As a single agent, [I saw
that] I could impact maybe a

few hundred people over my

Photo credit: Hector Benitez

Photo credit: Christi Poulson

——

“1 REALIZED THAT

WHEN | TAKE
. RESPONSIBILITY
+FOR MY LIFE,
4\THEN I GET TO -
“HAVE A SAY IN
THE WAY, IT GOES.

career,” he adds. “I believed
that if I shifted my focus to
making better agents, it could

have an exponential impact.”

To this end, John’s firm

offers unique strategies and
resources to their agents and
teams. Real Brokerage, which
according to Business Wire is
the fastest-growing publicly
traded brokerage, is attracting
some of the best talent. The
mission is to make their agents’
lives better by providing them

with better opportunities.

“It’s important to find the
right people and mentors

to help you achieve your
goals,” says John. “If you
can go on the journey with
others, that makes it all way

more fun and worthwhile.”

‘When not collaborating with

clients and other REALTORS®,

John pursues his passion for
baseball by attending Cubs
games with his fiancée, Katie;
their nine-month-old daughter,
Evelyn; and other family. John
played throughout childhood
and into adulthood, even
winning some state titles and
placing in global tournaments

for recreational softball.

Looking forward, John is

as excited as ever to influ-
ence and inspire others to
succeed in the career that

came to him out of left field.

“I love making a difference
and seeing others around me
win,” states John. “Real estate
has become an amazing cat-

alyst for me to help people.”

DuPage Real Producers -
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DREAMING OF Aﬂ

TRUSTED SINCE 1990

Residential Inspections | Commercial Inspections | Free Warranties

Radon Testing | Mold Testing | VOC Testing | EIFS/Dryvit™ Inspections
Thermal Inspections | Sewer Scope Inspections | Chimney Scope Inspections g
FAA Drone Pilots | Multi-Inspector Team Serving All Of Chicagoland ¥ EEEIT

630-428-4555 | INFO@WHITEGLOVEINSPECTIONS.COM | WHITEGLOVEINSPECTIONS.COM

GET PRE-APPROVED
for your

MORTGAGE

YOUR LOCAL DUPAGE MORTGAGE LENDER

630.701.0179

§ FROM THE EXPERTS IN
o CUSTOMER SATISFACTION!

' Mard T Srop & Trane'

S P gL

neighborhoodloans com/jeff-larocco

(630)425-6943
MyCamins Temp.com ne L‘J“b:‘.-r'\r:or_im

COMFORTEMP
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EVENT PLANNING

Personal Touch Theme Party Book
Coordination Printing
Full Thermography
Partial Flat
Wording Letterpress
Calligraphy Quick Turnaround

papertoparty@comecast.net
papertoparty.com

THOUGHTFUL SOLUTIONS IN INTERIOR DESIGN

I'LL HELP YOU CLOSE YOUR DEAL FAST BY
PROVIDING A VISION TO YOUR CLIENTS OF THEIR

_

BLAIR CROWN
DESIGN

224-707-0138

BLAIR@BLAIRCROWNDESIGN. COM
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DuPage Real Producers

A special thanks to Sure Shot Pickleball, Archie Vetter with Neighborhood
Loans, and Jamie White with Law Office of James F. White, P.C.

SURE SHOT :
PICKLEB A?l. VEIIRER i'cg“:yzr-'uocc:m \/\/ JAMES F. WHITE, P. C.

A huge thanks to Sure Shot Pickleball for wel-
coming the DuPage Real Producers community
to their indoor pickle ball paradise! We loved
suiting up and playing a round with everyone.
It all wouldn’t have been possible without
Jamie White with the Law Office of James F.
White, P.C., who sponsored the food truck,

as well as Archie Vetter from Neighborhood
Loans who provided the gift bags.

Are you ready to elevate your pickleball
game? Sure Shot Pickleball offers a wide

variety of private indoor pickleball lessons

PRODUCERS Coir ¥ REAL PRC

RP#a

and hands-on group lessons tailored to all
skill levels and age groups, including Jr.
Academy Pickleball Classes for kids ages
5-13. Reach out to Sure Shot Pickleball

at info@sureshotpickleball.com for more

info, including instruction on how to sign

up for a FREE intro to pickleball session.

Our appreciation goes out to all of those
who attended, provided raffle prizes,
and helped make the event such a suc-
cess. We look forward to seeing you

again in the winter. Enjoy the photos.

30 - December 2024
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Caroline Senetar won a Ninja - WY
Creami from Sergio Giangrande
with Preferred Rate.

Kris Maranda won a

Solo Stove Bonfire
from Patrick Kelly with
The Kelly Law Firm.

PRODUCERS

PreferredRate
I"(.ELL‘Ir Law FIRM

N P =
Al PRODUCEI

1

L PRODUCER

_;'--.....----*:‘,.:'
Iy — T
o w ¢ 8

T

LEFAIsMD ImTRINIWE

Zahara Bazigos with Nathan Brown
(from the Real Producers team) won
Bose headphones from Mark Ainley
with GC Realty & Development, LLC.

Winners

Our Preferred
Partners never fail

to deliver great

raffle prizes at g
all events! Check §
out the winners.
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We never let a good deal

FLOAT AWAY

We had a great experience with Isa, Alex, and the rest
of the Ranjha Group team! We appreciate how
professional the team is, specifically, the speed and
clarity of the communication. We highly recommend

working with them!

RANJH

LAW GROUP

; -Rolando H

CLOSE YOUR NEXT DEAL WITH US!

With over 75 years of combined experience, our seasoned staff are more than ready to take

your client on a stress-free journey to the closing table!

903 Commerce Dr., Ste 210
Oak Brook, IL 60523
630-277-9368 ° ranjhalaw.com

(£ 1G[v]in]

Contractors

Don’t Let Radon Ki" (the deal)

Elite service designed for real estate

-Quicker Delivery -Less Delays -Top Rated
-Less Phone Tag  -15,000 Installed -Less Surprises

“‘* (alalals 5
‘ 'l"".lN TPEE]
ﬁ GD gle EBB m Yelp Affiliate

030-336-1913
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Coverage You Gan TRUST

Give your buyers and sellers the coverage they deserve.
Always ask for the HWA FULL SERVICE 13-month company

o YOUR LOCAL
Za REPRESENTATIVES
ﬁ:l

Over 25 Years
combined experience!

T ot

Account Executive
Million Dollar Producer
847-271-7968

Tia.D@hwahomewarranty.com

Jigwe Juckett™ 7

Account executive
Multi Million Dollar Producer
708-205-5193
lluckett@HWAhomewarranty.com

A Great Service. Great Products.

630-357-3331

Great western.

Your Partners in Design

GREAT WESTERN
FLOORING CO.

Greatwesternflooring.com

Tile - Carpet - Hardwood - Vinyl
Laminate - Countertops - Window Coverings

PARTNE

MORIGAGE EXP

DAN GJ

SVP of Mortgage Lending

Rate

R WITH A

ELDUM

O: 773.435.0654
C:312.543 9692
DAN@RATE.COM
WWW.RATE.COM/DAN




MODERN PLATE
19 N York St.
Elmhurst, IL 60126

M®DERN

restaurant & bar

PLATE

DUPAGE REAL PRODUCERS PANE
THURSDAY, FEBRUARY'6TH, |
10: 00AM-1:30PM ,

DOORS OPEN AT 10:00AM
AGENT PANEL: 10:30AM - 12:00PM
SOCIAL: 12:00PM - 1:30PM

Must RSVP; Limited Seating - . ,
e FOOD AND

Private Event for DuPage Real Producers = : ¢
and Preferred Partners Only = = DRINKS PROVIDED
H ; RAFFLES AND GIVEAWAYS

Contact Chicagoland@realproducersmag.com
for event details




OVERCOME THE MARKET AND
SELL YOUR HOUSE FASTER!

levate Your Coverage, Empower Your Future!

ert insurance advice from a member of your local community

) » HOME * COMMERCIAL - LIFE

"I'M IN LOVE!"

__ : | of | Anthony Campanella
= '._. 3 i
- R H
- - L‘ Anthony@NLinsagency.com
Oul st-&:_.@,e-:i homes sell faster and for more money CHIS CHICAGOLAND N E‘/ I I EVE I 630-347-9855
than non-staged homes. Overcome unpredictable il — | OME STAGING — \ Nextlevelinsagency.com ‘
nousing markets and buyer pr atrlal|r nces *-.rlt 1 d |'_|."_::|I~I.-fr?:"! 815-577-2233 | INFO@CHICAGOLANDHOMESTAGING.COM | r“ L !'l. ;:\ N ( ~ .
pattern to move buyers from "lo oking" to "sold. WWW.CHICAGOLANDHOMESTAGING.COM o> L - 1300 Greenbrook Blvd Suite 200 Hanover Park, 11 60133

One call

They're making a big investment. We're here to keep it protected.

& : = | $
Trusted for generations to protect 1 I[ ]Il 0%
05 E health, homes, businesses and the ' :

PEST SOLUTIONS environment since 1860/ % 3 i

ohotography inc. Photography ¢ Videography ¢ Aerial
800-GOT-PESTS? g rosepestcontrol.com - I 630.244.9959 www.kdephotography.com
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2024 to October 31, 2024

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
1 Dawn McKenna 37 $79,754,660 16 $31,099,500 53 $110,854,160 35 Briana Murray 5 $4,723,990 8 $16,722,500 13 $21,446,490
2 Tim Schiller 82 $65,292,291 52 $36,190,261 134 $101,482,552 36 Mike Berg 35 $16,685,250 6 $4,559,250 M $21,244,500
3 Bryan Bomba 31 $45,035,157 31 $39,660,405 62 $84,695,562 37 Ginny Stewart 1 $15,124,400 5 $5,974,900 16 $21,099,300
4 Larysa Domino 25 $33,139,882 20 $28,501,400 45 $61,641,282 38 Elaine Pagels 24 $14,314,500 n $5,364,000 35 $19,678,500
5 Kim Dalaskey 35 $31,436,000 42 $28,914,400 77 $60,350,400 39 Bridget Salela 14 $15,426,999 4 $4,182,000 18 $19,608,999
6 Linda Feinstein 35 $39,080,020 13 $18,069,000 48 $57149,020 40 Tom Fosnot 35 $14,651,800 14 $4,624,800 49 $19,276,600
7 Linda Little 100 $54,420,205 0 $0 100 $54,420,205 4 Michael Thornton 15 $7,443,300 24 $11,697,700 39 $19,141,000
8 Kelly Stetler 23 $17,628,611 32 $28,422,207 55 $46,050,818 42 Julie Roback 20 $9,502,000 18 $9,524,000 38 $19,026,000
9 Lina Shah 22 $26,686,000 16 $17,091,480 38 $43,777,480 43 Holley Kedzior 14 $8,305,277 18 $10,566,900 32 $18,872,177
10 Lance Kammes 51 $24,427,818 4 $18,115,350 92 $42,543,168 44 Cindy Banks 24 $13,809,500 n $4,986,462 35 $18,795,962
1 Kris Berger 17 $24,942,000 19 $17,418,907 36 $42,360,907 45 Sairavi Suribhotla 8 $4,063,400 27 $14,409,675 35 $18,473,075
12 Nathan Stillwell 36 $23,360,287 30 $17,750,100 66 $41,110,387 46 Julie Schwager 20 $12,420,700 9 $5,879,125 29 $18,299,825
13 Christine Wilczek 50 $32,351,850 12 $8,319,000 62 $40,670,850 47 Penny O'Brien 19 $12,817,777 9 $5,463,500 28 $18,281,277
14 Anita Olsen 74 $36,911,073 0 $0 74 $36,911,073 48 Sabrina Glover 16 $6,808,000 20 $11,458,999 36 $18,266,999
15 Julie Sutton 1 $17,429,000 6 $14,702,500 17 $32,131,500 49 Jeffrey Proctor 5 $7,501,000 9 $10,642,001 14 $18,143,001
16 Maureen Rooney 22 $14,398,400 22 $15,838,083 44 $30,236,483 50 Virginia Jackson 16 $9,999,266 n $7,581,410 27 $17,580,676
17 Renee Hughes 20 $15,866,000 22 $14,210,400 42 $30,076,400
18 Alice Chin 29 $20153,000 7 $9,921,900 46 $30,074,900 Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
19 Courtney Stach 21 $23,670,000 5 $6.173,000 26 $29,843,000 range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through

Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®
20 Sarah Leonard 20 $8,950,500 46 $20,660,305 66 $29,610,805 do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
21 Pat Murray 35 $24,986,312 8 $4,421,000 43 $29,407,312
22 Tracy Anderson 10 $12,976,509 14 $15,683,649 24 $28,660,158 ® ®
24 Lori Johanneson 28 $18,378,385 17 $9,708,500 45 $28,086,885 =

o

25  Tim Binning 61 $25,880,150 3 $1,653,990 64 $27,534,140 M erry C h /M / Stm as from the La Vo), .
26 William White 28 $21,828,100 7 $5,360,000 35 $27188,100 -~ [
27 Katie Minott 13 $14,397,400 12 $12,661,400 25 $27,058,800 Oﬁce Of fames E Wh Zte Po Co
28 Walter Burrell 14 $14,062,500 10 $12,193,500 24 $26,256,000 i,
29 Patty Wardlow 27 $14,925,844 21 $11,021,870 48 $25,947714 ExPerlence. KnOWIedge. ReSUIts.
30 Nicholas Solano 35 $25,791141 0 $0 35 $25,791141 LAW OFFICE OF
31 Jan Morel 13 $11,337,000 12 $13,641,000 25 $24,978,000 JAMES F. WHITE,».c. V54 i
32 Beth Burtt 12 $13,106,000 9 $10,789,500 21 $23,895,500 . i <
33 Megan McCleary 9 $17,321,500 4 $5,944,000 13 $23,265,500 Over 30 Yea rs OIF Experlence In Real EState ¥ i
34 Katherine Karvelas ° $15,520,000 6 $6,478,000 15 $21,998,000 630-466-1600 | jwhite-law.com | 160 S. Municipal Dr. Suite 100, Sugar Grove, IL 60554 € ‘
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2024 to October 31, 2024

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

51 Simran Dua 12 $8,249,400 1 $9,303,906 23 $17,553,306
52 Margaret Smego 10 $10,739,500 8 $6,534,900 18 $17,274,400
53 Michael Muisenga 8 $10,325,905 10 $6,692,500 18 $17,018,405
54 Natasha Miller 18 $12,101,500 10 $4,878,990 28 $16,980,490
55 Chase Michels 13 $10,428,000 7 $6,121,500 20 $16,549,500
56 Justin Greenberg 6 $3,715,000 29 $12,768,518 35 $16,483,518
57 Eric Logan 21 $10,967,900 10 $5,455,000 31 $16,422,900
58 Kim Moustis 21 $8,283,100 15 $7,200,900 36 $15,484,000
59 Susan Hoerster 12 $7,210,870 13 $8,125,400 25 $15,336,270
60 Jeff Salhani 5 $3,670,577 14 $11,534,000 19 $15,204,577
61 Patrick Roach 1 $6,058,500 18 $8,946,500 29 $15,005,000
62 Jill Clark 1 $9,855,900 5 $4,984,800 16 $14,840,700
63 Keith McMahon 16 $8,881,500 1 $5,933,000 27 $14,814,500
64 Jackie Angiello 15 $8,195,500 1 $6,581,500 26 $14,777,000
65 Moin Haque 9 $7,257,000 9 $7,410,990 18 $14,667,990
66 Ginny Leamy 12 $3,389,400 19 $10,789,990 3 $14,179,390
67 Kathie Frerman 8 $4,846,000 13 $9,325,215 21 $14,171,215
68 Jennifer laccino 8 $8,997,222 7 $5,031,000 15 $14,028,222
69 Lisa Byrne 13 $8,356,822 10 $5,637,275 23 $13,994,097
70 ElizaBeth Schoonenberg 10 $11,566,496 5 $2,334,000 15 $13,900,496
7 Michael LaFido 13 $10,957,900 2 $2,900,000 15 $13,857,900
72 Courtney Monaco 18 $9,215,500 13 $4,524,500 31 $13,740,000
73 Natalie Ryan 4 $4,328,000 6 $9,080,000 10 $13,408,000
74 Puneet Kapoor 1 $7,265,100 10 $6,111,390 21 $13,376,490
75 Carl Cho 1 $5,963,686 14 $7,371,807 25 $13,335,493
76 Lynda Wehrli 10 $7,420,250 7 $5,630,700 17 $13,050,950
77 Margaret Giffin 10 $6,657,000 10 $6,385,000 20 $13,042,000
78 Vipin Gulati 8 $3,601,000 10 $9,297,470 18 $12,898,470
79 Kristen Jungles 13 $8,356,418 8 $4,468,547 21 $12,824,965
80 Vinita Arora 7 $4,151,000 15 $8,471,552 22 $12,622,552
81 Holly Connors 18 $8,280,752 10 $4,266,555 28 $12,547,307
82 Tracy Driscoll 12 $8,249,000 7 $4,263,000 19 $12,512,000
83 Madison Verdun 1 $4,627,500 17 $7,879,400 28 $12,506,900
84 Stana Vukajlovic 7 $9,912,000 3 $2,529,224 10 $12,441,224
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# First Name Last Name List # List $ Sell # Sell $ Total # Total $

85 Maureen Aylward 13 $9,735,400 3 $2,698,000 16 $12,433,400
86 Paul Baker 17 $6,441,704 14 $5,877,938 31 $12,319,642
87 Susan Cook 5 $7,296,000 5 $4,999,499 10 $12,295,499
88 Christopher Cobb 10 $7,145,900 4 $5,130,000 14 $12,275,900
89 Stacey Harvey 9 $7199,000 8 $4,968,150 17 $12,167150
90 Joseph Champagne 12 $6,798,800 10 $5,336,000 22 $12134,800
91 Anna Fiascone 3 $5,050,000 6 $6,975,000 9 $12,025,000
92  Cindy Purdom 10 $5,460,800 14 $6,557,375 24 $12,018175
93 Kathryn Pinto 1 $6,668,663 8 $5,341,956 19 $12,010,619
94 Dimpi Mittal 8 $5,262,400 13 $6,647,777 21 $11,910,177
95 Oriana Van Someren 5 $6,976,000 4 $4,785,000 9 $11,761,000
96 Yvonne Despinich 10 $9,787,500 3 $1,936,000 13 $11,723,500
97 Lisa Read 3 $4,100,000 2 $7,600,000 5 $11,700,000
98 Kimberly Heller 19 $7,750,500 7 $3,843,520 26 $11,594,020
99 Debra Stenke-Lendino 7 $4,873,200 6 $6,700,500 13 $11,573,700
100 Donald Romanelli 6 $5,996,500 7 $5,548,000 13 $11,544,500

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®

do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

“Don’t Sweat The Clutter

FREE ESTIMATES o
COMMUNITY CONNECTED

ON-TIME e« LICENSED &

ECO-FRIENDLY

We'll take care of it!

e RESPECTFUL

INSURED

American Owned e Veteran Operated

Ray Hill, Owner  844-GET-JDOG e JDogJunkRemoval.com

DuPage Real Producers - 45



TOP 150 STANDINGS

Teams and Individuals from January 1, 2024 to October 31, 2024

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
101 Edward Hall 14 $9,199,228 4 $2,308,306 18 $11,507,534 135 Caroline Senetar 16 $8,698,700 2 $1,076,000 18 $9,774,700
102 Carrie Foley 7 $5,184,200 10 $6,154,000 17 $11,338,200 136 Lisa Wolf 7 $3,629,213 12 $6,142,530 19 $9,771,743
103 Brandon Blankenship 3 $1,403,500 17 $9,901,500 20 $11,305,000 137 Holly Pickens 15 $7,956,050 4 $1,725,000 19 $9,681,050
104 Gail Niermeyer 10 $7,612,000 4 $3,681,999 14 $11,293,999 138 Shelley Brzozowski 7 $5,634,000 5 $4,022,000 12 $9,656,000
105  Tom Makinney 8 $6,530,500 5 $4,720,000 13 $11,250,500 139 Juliet Mills-Holubowicz 6 $5,502,000 5 $4,120,000 1 $9,622,000
106 Denis Horgan 17 $6,959,400 " $4,210,311 28 $11169,711 140 Cynthia Windeler 14 $6,727,719 4 $2,884,000 18 $9,611,719
107  Christopher Lobrillo 35 $11117,400 0 $0 35 $11117,400 141 Chris Pequet 8 $8,953,000 1 $650,000 9 $9,603,000
108  Ryan Cherney 23 $11,010,824 1 $85,000 24 $11,095,824 142 Debra Cuchna 9 $5,764,000 4 $3,782,100 13 $9,546,100
109 William Finfrock 1 $470,000 19 $10,611,500 20 $11,081,500 143 Naveenasree Ganesan 3 $1,930,000 16 $7,613,322 19 $9,543,322
110 Thomas Pilafas 15 $9,645,600 2 $1,410,000 17 $11,055,600 144 Elaine Zannis 5 $4,695,000 4 $4,825,000 9 $9,520,000
m Lea Smirniotis 6 $5,509,025 6 $5,422,867 12 $10,931,892 145 Kevin Layton 5 $4,055,000 6 $5,348,338 1 $9,403,338
12 Subhapriya Lakshmanan 2 $1,140,000 24 $9,693,760 26 $10,833,760 146 Donna Glazer 1 $6,796,111 5 $2,491,000 16 $9,287111
13 Sarah Machmouchi 15 $6,836,400 7 $3,833,500 22 $10,669,900 147 Michael Odeh 13 $6,461,000 4 $2,784,000 17 $9,245,000
14 Carrie Kenna 3 $6,305,000 2 $4,250,000 5 $10,555,000 148 Josie Morrison 18 $5,173,028 12 $4,026,000 30 $9,199,028
15 Geri McCafferty 6 $7,830,000 3 $2,695,400 9 $10,525,400 149 Wendy Pawlak 17 $7,420,750 6 $1,747,500 23 $9,168,250
16 David Aranki 5 $7,998,324 3 $2,490,500 8 $10,488,824 150 Kelly Dunlop 5 $3,062,454 12 $6,016,955 17 $9,079,409
n7 Jeff Stainer 9 $5,384,977 9 $5,102,000 18 $10,486,977
18 Kimberly Brown-Lewis 6 $2,429,000 20 $8,000,000 26 $10,429,000 Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date

range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
19 Eric Andersen 1 $845,000 15 $9,512,500 16 $10,357,500 Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®

do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
120 David Gust 13 $6,433,500 8 $3,887,000 21 $10,320,500
121 Rachna Jain 4 $4,442115 6 $5,858,000 10 $10,300,115
122 Paul Mancini 6 $6,466,500 5 $3,700,000 n $10,166,500
123 Kristi Gorski 7 $3,688,000 n $6,394,000 18 $10,082,000 I\‘ NIKO-L AW LLC
124 Trevor Pauling 5 $5,384,000 7 $4,624,800 12 $10,008,800
125 Jennifer Drohan 1 $5,561,100 9 $4,428,500 20 $9,989,600
126 John Barry 4 $6,575,000 5 $3,400,000 9 $9,975,000
127 Fabio Brancati 4 $3,325,000 10 $6,610,000 14 $9,935,000 Let Us Assist With All Your Bea| Estate
128 Terri Christian 12 $9,114,701 1 $715,000 13 $9,829,701 Legal Needs & Questions]
129 Catherine Bier 4 $1,914,500 10 $7,897132 14 $9,811,632
130 Jorie Peirce 3 $4,725,000 1 $5,075,000 4 $9,800,000
131 Melanie Young 15 $6,689,000 6 $3,100,000 21 $9,789,000
132 Jennifer Conte 8 $6,381,000 7 $3,405,000 15 $9.786,000 Attorney at Law | Niko Law LLC

7808 W. College Dr., STE 4SW | Palos Heights, IL 60463

133 Angela Testa-Kerivan 13 $7,755,100 4 $2,030,000 17 $9,785,100 708-966-9388
134  Diane Coyle 17 $7,438,850 5 $2,337,999 22 $9,776,849 info@niko-law.com
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. Leverage The R ir Pri | g UERII_:E(?E-IS-
Our Gift To epair Pricer

Inspection With .
Our Agent : Is A Click -
Rels::cre.s For Eu? C];}entss, raster EStlmatesﬁ AW&V C L I E N T K I TC H E N .
Client Retention For You!
L e MAKEOVE R

Repair Pricer

is included
F with all of
our inspection
v 1560 Voluel look for the ™~ List your client's home in no time with our Kitchen Makeover Special.
INSPECTION SERVICES L
1 email invite
Call or TEXT us at
W
800-821-1820 98% ACCURATE Order the
report
24 HOUR TURNAROUND
s o Reports in
WHDM’:i EASY TO USE 24 Hours 1
BOOK OMLINE BINDER OR LESS. BT S -
SKILLED PRICING EXPERTS sala: .

Painting & Decorating
“Where Vision Becomes Reality”

Professional, Healthy & Courteous
Beautiful Cleaning

B

Is

_ The Right Colorf’_Makes

P A4ll The Difference . T [ 3 )

L i =} Realtors receive a commission, and your clients receive a discount.
SERVING CHICAGO & SUBURBS

Contact us today for more information!

Kevin McVicker, Owner

GET A QUOTE *. 773-268-2050 847.260.5940

info@mcmasterpainting.com _ 3 135 E Van Emmon St. | Yorkville, IL 60560

www.mcmasterpainting:com : W 9894 Franklin Ave. | Franklin Park, IL 60131 @ ﬁ o~
www.selectsurfaces.net | support@selectsurfaces.net <J houzz
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YEARS OF
THE N2 COMPANY

HIGHLY TRAINED At Trivedi &

Khan our

AND EXPERIENCED (e
ATTORNEYS paralegals have years

of experience helping

COMPLETELY . individuals, families,
DEDICATED TO / SO s o
THEIR CLIENTS

aspect of residential and
commercial real estate.

Our attorneys will ensure that the
RESIDENTIAL & COMMERCIAL

client's interests are protected,

REAL ESTATE » BUSINESS TRANSACTIONS -
will deftly move the

« COMMERCIAL LITIGATION A
negotiation process along,
- and get to closing.

300 North Martingale Rd. 220 N. Green Street
Suite 725 3rd Floor &

e e U T Pt Schaumburg, IL 60173 Chicago, IL 60607 . .
' kb (224) 353-6346 (312) 612-7619 @@ 1rivedi & Khan

www.TrivediKhan.com




