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Chimney Inspections
Chimney Sweeps
Chimney Restoration
Masonry Repairs
Dryer Vent Cleanings
Patios & Walkways

DONATE
TODAY

We're a Proud Partner of the Montgomery County Humane Society.
You can help make a difference!

CSIA Certified Technicians  |  400+ 5-star Google reviews  |  Licensed & Insured

CONTACT US TODAY!
301-960-5664 • info@chelseaschimney.com

ChelseasChimney.com • 
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DC Metro Real Producers
@realproducersdcmetro

DC Metro Real Producers
@realproducersdcmetro

To view our magazine online, visit 
DCMetroRealProducers.com or 

scan this QR code.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views 
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within 
the DC Metro Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, 
neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in nominating REALTORS® to be featured in the magazine, 
please email Wendy@RealProducersKBTeam.com.
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INVESTIGATING & REMEDIATING

MOLD EXPERTS
WHY CHOOSE WE RESTORATION?
• WE Secure the Transaction:
We have extensive experience with real estate 
transactions and know how to communicate 
with all parties and navigate this process in a 
positive manner that leaves everyone happy, safe, 
and satisfied. 

• WE Protect the Property, the Owners,
and the Professionals Involved.
Mold remediation & litigation go together very 
commonly. When it does, everyone in the chain 
is at risk of liability. We follow industry standards 
and run a tight ship, to protect our clients, third 
parties involved and ourselves.

• Seamless and Easy Process
Following our understanding of the problems 
and the desired solutions, we can manage a 
project from A to Z independently. Our 
communications are detailed and complete, 
allowing our clients to remain updated with 
minimum effort.  

• Happy Clients
We make you look good when getting us 
involved with your clients project/need. We get 
amazing reviews daily on our professionalism, 
knowledge, communication level, level of work, 
tidiness, responsibility, kindness, fairness, 
compassion, and more!

• Fexibility in Project Size
We can tailor the project to the needs and 
desires of our clients. From a full scale project to 
short versions.

Itai Landsberg  |  (301) 969-9338  |  info@we-restoration.com  |  we-restoration.com

SCAN HERE
FOR MORE INFO

INDOOR ENVIRONMENTAL SERVICES

$150 OFF
inspecting or testing

w/ code DCRP

06
Index of

Preferred
Partners

08
Meet the
DC Metro

Real 
Producers 

Team

43
Top 250 

Standings

TOP

250
TOP

250

Cover photo courtesy of Ryan Corvello Photography.



DC Metro Real Producers • 76 • December 2024 @realproducers realproducersmag.com

This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

STAGING

Moyer Staging + Design

(301) 685-7900
MoyerMoveManagement.com/
Services/Staging/

TITLE COMPANY

C.L.A Title & Escrow

John Coester

(240) 277-2894
CLAtitle.com

Stewart Title and Escrow

(202) 838-2053
Stewart.com/en/markets/
mid-atlantic.html

TRANSACTION COORDINATOR

Taking Care of Business

(301) 641-7174

VIDEO SERVICES

HD Bros

(540) 840-1388
HDBros.com

APPRAISAL SERVICES

Jackson Appraisal Group

(202) 455-4625
JacksonAppraisalGroup.com

CHARCUTERIE

Curds & Cuts

(301) 674-0501
CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR

Chelsea’s Chimney

(301) 583-6501
ChelseasChimney.com

CLEANING SERVICE

All Neat Inc.

(202) 413-0643
AllNeat.com

Fresh Home Cleaning

(240) 855-7268
Fresh-HomeCleaning.com

CLOSING GIFTS

Strategic Gifting

(313) 971-8312
StrategicGifting.com

DOWNSIZING/

ESTATE SALES

Caring Transitions, Inc.

(443) 995-7367
CaringTransitions
Rockville.com

FLOORING

AG Floors

(301) 984-7469
AGFloors.com

Floormax

(301) 206-2200
FloormaxFloors.com

HOME INSPECTION

DS Home  

Inspection Services

(240) 910-0896
DSInspects.com

Sentinel Inspections

(301) 832-2682
SentinelHI.com

HOME RENOVATION

Curbio

(844) 944-2629
Curbio.com

INSURANCE

Goosehead Insurance

Jennifer Lindsay

(202) 558-0530
JenniferLindsay
Insurance.com

INTERNATIONAL & LOCAL 

MOVING/SHIPPING

Shipping Solutions 

Worldwide

(301) 926-3600
ShippingSolutions
Worldwide.com

JUNK REMOVAL

123JUNK

(703) 956-1415
123JUNK.com

LANDSCAPING SERVICES

Hunter’s Property 

Maintenance

(301) 579-8763
HPMmaintenance.com

MARKETING SOLUTIONS

My Marketing Matters

(301) 590-9700
MyMarketingMatters.com

MOLD REMEDIATION

Mold Gone

(240) 970-6533
MoldGone.net

We Restoration

(301) 969-9338
We-Restoration.com

MORTGAGE

Citizens Bank

Megan Holeyfield

(703) 357-7090
Lo.CitizensBank.com/MD/
Bethesda/Megan-Holeyfield

LoanSteady

Melissa Rich

(703) 927-2626
LoanSteady.com

Sandy Spring Bank

Tina Del Casale

(301) 523-1893
SSBTina.com

Shore United Bank

Paul Deibler

(240) 651-6955
PDeibler-ShoreUnited1.
MortgageWebCenter.com

TD Bank

Amit Desai

(410) 905-9638
TD.com/US/EN/
Personal-Banking

MOVE MANAGEMENT

Town & Country Movers

(202) 997-3324
TownAndCountry
Movers.com

Town & Country Staging

(202) 997-3324
TownAndCountryMovers.
com/Staging

Town & Country Move 

Management

(202) 997-3324
TownandCountryMovers.
com/Move-Management

MOVING / STORAGE

Bargain Movers

(301) 685-6789
BargainMoversInc.com

Interstate Moving & Storage

(703) 226-3279
Moveinterstate.com

Moyer & Sons Moving 

& Storage

(301) 869-3896
MoyerAndSons.com

Perry Moving, LLC

Sam Perry

(410) 799-0022
perrymoving.com

OUTDOOR DESIGN

Garden Wise

(703) 243-5982
www.gardenwise.com

PAINTING SERVICE

J & J Painting Services, LLC

(703) 593-7587
JandJPainting.co

PHOTOGRAPHY

Ryan Corvello Photography

(757) 685-2077
CorvelloPhotography.com

PROPERTY MANAGEMENT

Streamline Property 

Management

(301) 237-4950
StreamlineManagement.com

REAL ESTATE 

TECHNOLOGY

Whoovia

(240) 678-4157
Whoovia.com

RELOCATION SERVICES 

FOR SENIORS

Caring Transitions, Inc.

(443) 995-7367
CaringTransitions
Rockville.com

REMODELER

Renovation Sells

(202) 705-0766
renovationsells.com/
dc-metro

SENIOR MOVE 

MANAGEMENT

Moyer Move Management

(301) 685-7900
MoyerMove
Management.com
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M E E T  T H E

D C  M E T R O
R E A L  P R O D U C E R S  T E A M

Scan the QR code to view the 

rest of the Kristin Brindley Team

Residential & Commercial        Packing & Materials        Custom Requests

Last Minute Specialists        Free In-Home Estimates        Local & Long Distance

301.685.6789 BargainMoversInc.com
7 5 7 9  R I C K E N B A C K E R  D R

G A I T H E R S B U R G ,  M D

SCAN THE CODE FOR 
AN INSTANT QUOTE!

DO YOU WANT A SEAMLESS
MOVING EXPERIENCE?

BARGAIN MOVERS has been making real
estate agents look great for over 40 years!
Customer satisfaction is our #1 priority!

GIVE
YOUR

CLIENT
$250 OFF

WITH
THIS

COUPON
Discount only applies to December and January moves. Mention ad for discount.

Award-Winning, Top-Rated 
Junk Removal

703-956-1415
cwheeler@123junk.com

Over 1000 
5-Star Reviews!

A Local DMV Small Business

Junk Removal • Furniture Removal
Appliance Removal • Cleanout Services

Call Collin directly.
Founder

Over 60,000 
Successful 

Pickups 
Completed

A Local, Small 
Business Serving
MD, DC & VA for 

Over 16 Years

70% of business 
comes from 

referrals

Proudly Serving MD, DC & VA
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Hello December, the Season 
of Celebration!

As we step into December, the air is 
filled with festive cheer and the twin-
kle of holiday lights. This is a month 
of celebration, a time to gather with 
loved ones, reflect on the past year, 
and look forward to the new one with 
hope and excitement.

December is a time of giving, of shar-
ing joy and kindness with those around 
us. Whether it’s through holiday 
traditions, thoughtful gifts, or simply 
spending quality time together, let’s 
embrace the spirit of the season and 
spread warmth and happiness.

Mark your calendars for our 
Mastermind on March 20th for Series 
1: Wisdom, Wealth, and Wellness! Stay 
tuned for more details—this event will 
be filled with insightful learning, valu-
able strategies, and great networking 
opportunities with top professionals.

We are excited to warmly welcome our 
newest preferred partners, Jackson 
Appraisal Group and Taking Care 
of Business! We’re delighted to have 
them join our community and look 
forward to building great relationships 
and shared success together.

As we embrace the festive season, 
let’s keep this quote in mind: “It’s not 

what’s under the tree that matters, 
but who’s gathered around it.” Here’s 
to cherishing our loved ones and mak-
ing the most of this special time.

Wishing you all a December filled 
with joy, love, and memorable 
moments. Happy Holidays and Happy 
New Year to everyone!

Kristin Brindley 
Owner/Publisher
DC Metro  
Real Producers
313-971-8312

Kristin 
@kristinbrindley.com

DCMetroRealProducers.com

Publisher’s Note
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VIRTUAL MASTERMIND:
Wisdom, Wealth & Wellness

(SERIES 2)

MAY

15
SEPT

23

Exciting New Year!Exciting New Year!
Get Ready for anGet Ready for an

Never Miss a Beat
Our New Phone Number

Browsing Made for You
New & Improved Website

Save the Dates
Exciting 2025 Event Lineup

Save this number to your contacts as “DC Metro Real Producers” to ensure
you never miss event notifications and important announcements.

240-387-5220

Offering a brand-new online experience, explore enhanced features,
including easy navigation, reprint ordering, and article nominations.

Enjoy a streamlined online experience!

www.DCMetroRealProducers.com

Mark your calendars! We have an incredible lineup of exclusive events.
Prepare for an amazing year of connecting, inspiring, and elevating  with

like-minded industry rainmakers!

*FEBRUARY
MAGAZINE PARTY

*JUNE 
MAGAZINE PARTY

*OCTOBER
MAGAZINE PARTY

MASTERMIND:
Wisdom, Wealth & Wellness

(SERIES 1)

*Magazine Parties are smaller events to celebrate recent features--invites only.

BASH
Celebrating our

100th Magazine Issue

MASTERMIND:
Wisdom, Wealth & Wellness

(SERIES 3)



DC Metro Real Producers • 1312 • December 2024 @realproducers realproducersmag.com

By Todd Lebowitz

marketing matters

CTBIDS ONLINE AUCTIONS!
Let us do all the work - from packing and organizing to photos and 
descriptions, we’ll liquidate your client's home stress-free.

WE’LL HELP YOU BE A
REALTOR SUPERHERO

John Moreira
Rockville@CaringTransitions.com
301.683.7363
CaringTransitionsRockville.com

When you work with the experts at Caring Transitions, 
you’ll look like a superhero to your real estate clients.

From relocation/move management to estate sales, 
and liquidations to clearouts, we’ll do all the work 
needed to get your listing ready faster and easier with 
one point of contact.

• Downsizing
• Space Plans
• Senior Move Management

• Liquidations
• Clear Outs
• Estate Sales

ProvidingTransitions andEstate Sale Solutionsto over 200 clientsin 2.5 years!

With more than 25 years of experience, Todd Lebowitz is CEO and owner of My 
Marketing Matters, which he runs with his business partner Ram Devaguptapu. 
Together, they have grown the company to be a recognized leader in real estate 
marketing with more than 20,000 clients locally, regionally, and nationwide.

In today’s fast-paced digital world, 
direct mail remains one of the most 
effective and personal marketing 
tools for realtors. By combin-
ing neighborhood targeting with 
direct mail, realtors can connect 
with homeowners in a meaningful, 
impactful way that cuts through the 
clutter of online ads and emails.

Why Neighborhood Targeting Works 

Neighborhood targeting allows real-
tors to focus on specific areas where 
they want to build a reputation as 
the local expert. By sending targeted 
mail directly to homeowners, you’re 
reaching people in the exact market 
where you want to gain listings. This 
hyper-local approach ensures that 
your message gets in front of the right 
audience, giving you a consistent 
presence in the neighborhood.

The Advantages of Direct Mail 

While digital marketing is import-
ant, direct mail offers several unique 
benefits. First, it’s tangible—people 
can hold it, keep it, and refer back 
to it, making it harder to ignore than 
an email. It also has higher open 

The Power of 

Neighborhood 

Targeting and Direct 

Mail for Realtors

rates than digital channels, which 
increases the chances your message 
will be seen.

Direct mail is also great for brand 
building. Sending out regular mail-
ers—whether it’s market updates, 
success stories, or new listings—
keeps you top-of-mind with home-
owners. When they think about 
selling, they’ll think of you.

Finally, customization is key. With 
today’s printing technology, you can 
create highly personalized mailers 
that speak directly to homeowners’ 
needs and showcase your brand.

The HomeLife Marketing 

Subscription Program 

The HomeLife Marketing 
Subscription Program developed by 
My Marketing Matters gives realtors 
a powerful edge in neighborhood mar-
keting. The program offers exclusive 
access to specific neighborhoods, 
ensuring that no other realtor can 
market that area with the same prod-
uct. This exclusivity makes it easier 
to dominate your local market.

HomeLife also features QR codes that 
allow homeowners to instantly view 
their property’s market value, creat-
ing a seamless connection between 

your mailer and their needs. These 
codes also generate leads by tracking 
homeowner interactions. 

Additionally, each HomeLife product 
is fully customizable, helping you 
build brand recognition in the com-
munities you serve. Also included is a 
neighborhood market report, intrigu-
ing articles and neighborhood event 
calendars. For more information, 
contact Melissa at 301.590.9700 or 
homelife@mymarketingmatters.com 
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buyers by promoting their listings and connecting them with 
hidden opportunities.

• Increase Hyper-Local Exposure: Reach thousands of local
prospects and stay top-of-mind with your sphere of influence
and farming areas.

• Win More Listings: For every buyer, tap into future seller
opportunities, turning one deal into multiple possibilities.

• Streamline Client Workflows: With Whoovia’s tools, agents can
integrate client management into a seamless, efficient system.

By offering unparalleled exposure and off-market opportuni-
ties, Whoovia turns small differentiations into big wins for both 
agents and clients.

For more details, visit Whoovia’s agent page: 
https://whoovia.com/agents. 

Enhance Your Real Estate 
Game with Whoovia

10% MILITARY
DISCOUNT

We appreciate our heroes and would
like to offer a special discount to all active
duty and veteran armed forces members.

CALL TO SCHEDULE YOUR SERVICE TODAY!

240-970-6533
mike@moldgone.net • moldgone.net

2508 Locustwood Pl, Silver Spring, MD 20905
FAMILY-OWNED • NON-FRANCHISED

MIKE MULIERI
President

Make Sure
Your Buyers
Dream Home is
Safe & Healthy!


Whoovia is a powerful platform 
designed by top real estate agents 
to help elite professionals maximize 
their business potential. With a 
focus on creating off-market oppor-
tunities and delivering exceptional 
value to clients, Whoovia equips 
agents with the tools needed to stand 
out in competitive markets.

Here’s how Whoovia can help agents 
elevate their success:
• Expand Off-Market Listings:

Connect buyers with off-market
sellers, increasing access to
exclusive properties.

• Boost Buyer Profiles: Act as
a marketing agency for your
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Expert  Services!
703 .243 . 5982 •  GARDENWISE .CO

ONE DETA IL  AT A T IME .

SCAN TO EXPLORE OUR 

 Outdoor Spaces that Sell:
    Crafting Perfection,
 Outdoor Spaces that Sell:
    Crafting Perfection,

IS YOUR CLIENT LOOKING FOR
100% CONFIDENCE IN THEIR HOME 

PURCHASE AND INSPECTOR?

Ditanyan Sye
 www.dsinspects.com  |  240.910.0896

info@dsinspects.com
Serving DC, MD & Northern VA

• Full Home Inspection
• Sewer Scope
• Radon Testing
• Termite/WDI Inspection
• HomeBinder &
HomeBinder Assistant

• Repair Pricer Report
• 120 Day Home Warranty
• Home Energy Report
• Home Maintenance
Manual

Choose the Elite Home
Inspection Package!

WHY STEFFI ALEXANDER?
• Licensed in the Real Estate industry for over 20 years
• Has managed transactions for top-producing agents
• Very knowledgeable with all DMV jurisdictions
• You pay Steffi once you get paid
• Her office is open 7 days a week

WHY YOU NEED A TRANSACTION SPECIALIST!
• Research shows you will have an additional 15 hours of
your time back per transaction!

• No more fielding phone calls
• No more chasing documents
• No more emailing from lenders, title
companies, inspectors, etc.

• More time to get NEW business
• More time to enjoy friends, family, and fun!

CALL NOW TO GET STARTED!
Steffi Alexander, Transaction Specialist

301.641.7174
Steffi.Alexander@gmail.com

"I will never do 
another 

transaction again 
without you."

- G.L.



DC Metro Real Producers • 1918 • December 2024 @realproducers realproducersmag.com

With over 21 years in the real estate 
industry, Matt Cheney is a seasoned 
professional known for his dedica-
tion and expertise in the competi-
tive Washington, Chevy Chase, and 
McLean markets. Currently a Vice 
President and solo agent at Compass, 
Matt has built a business reflecting 
his passion for real estate and com-
mitment to his client’s success.

A Personal Path Shaped by Real Estate 
Though Matt was born in Texas, 
he considers himself deeply rooted 
in the Washington metropolitan 
area. Raised in Bethesda, Maryland, 
he attended Wyngate, Tilden, and 
graduated from Walter Johnson 
High School before spending a PG 
year at the Frederick Gunn School 
in Connecticut. “I was originally 
from Texas, but my parents are from 
the Northeast. My mom is from 
New Jersey, and my dad is from 
Connecticut. I’m a northeasterner 
from here,” he explains.

After college, St. Lawrence, Matt’s 
journey took him into business-to-busi-
ness sales, where he gained valuable 
experience working for a steel company 

in New York City. “I was focused on 
wholesale sales of large volumes of 
steel, nationally and internationally, 
in the New York City metro area,” 
he shares. From there, he moved on 
to Xerox in Manhattan, managing 
accounts for major clients like ABC 
News, Walt Disney, and News Corp.

It was during this period that a 
personal experience shifted his focus 
toward real estate. “What really got 
me thinking about real estate was 
the sale of my grandfather’s estate in 
Litchfield, Connecticut,” he recalls. 
“It had been in our family for 80 
years, and when it was sold, it had 
a significant impact on me. I started 
becoming very intrigued by real 
estate development.”

The leap from corporate sales to real 
estate was driven by personal inter-
est and opportunity—Matt’s growing 
passion for real estate aligned with a 
desire to pursue a more entrepreneur-
ial path. After returning to Bethesda, 
he obtained his real estate license and 
began working with developers. “I 
started reading everything I could about 
real estate—there used to be a business 

SUCCESS WITHOUT EXCEPTION
section in The Washington Post, and I 
would go straight to anything about real 
estate,” he remembers.

In 2003, Matt formally entered the 
real estate industry, focusing on new 
condo developments across D.C., 
Bethesda, and Arlington. “From 2003 
to 2014, I worked on about 12 to 14 
large development projects,” he notes, 
including his role as the primary 
agent for Donohoe Development’s 
650-unit condo project at White Flint
Metro. After over a decade in devel-
opment sales, Matt transitioned to
general brokerage in 2014. “I wanted
to work with any client —whether
they were looking for a condo, a
house, or a mansion,” he explains,
marking the beginning of his solo
practice in real estate.

Matt has crafted a distinct real estate 
career as a Vice President at Compass 
and a solo agent, supported by a 
dedicated team of administrators. “I’m 
the sole agent, but I’ve built a strong 
support system around me that I call 
Cheney & Co.,” he explains. His team 
includes a full-time executive assistant, 
a social media director, listing support, 
and a closing administrator, allowing 
him to focus entirely on his clients.

With over 1,000 properties sold and 
a 101.5% average sale-to-ask price 
over the last five years, Matt’s exper-
tise is particularly strong in Foxhall, 
Palisades, and Georgetown, where he’s 
handled $72 million in sales. Last year, 
he completed 18 transactions totaling 
$12.6 million, and he’s on track for $25 
million in sales this year.

Matt’s career has also been marked 
by multiple accolades, including 
Salesman of the Year in the early 
2010s and numerous volume awards 
during his years in new development. 
His client-first approach and deep 

T TAM
CHENEYCHENEY

agent spotlight
By Amelia Rosewood
Photos by Ryan Corvello
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 Senior Move Management
 Space Planning
 Downsizing & Organizing
 Packing, Unpacking & Settling In
 Professional Moving & Storage
 Donation, Disposal, & Dispersal
 Staging + Design

Full Service Move
Management Solutions

CALL US TODAY:
301-685-7900 Maryland/DC

703-740-9912 Virginia
moyermovemanagement.com

Simplicity • Comfort • Serenity

RELAX...We'll Take Care Of Your Properties.
Let Hunter's Property Maintenance take care of your listings, rentals, or investment properties!

Licensed, Insured & Bonded, 
MHIC #:145173

Hunter Fagan
HPM Owner

Landscaping • Construction • Snow Removal • Property Maintenance

(301) 579-8763
CALL US OR BOOK ONLINE!

HPMMaintenance.com

market knowledge continue to set 
him apart in the competitive D.C. real 
estate market.

A Commitment to Community & Family 
Matt’s belief in the value of homeown-
ership extends beyond his business—
it’s part of his philosophy. “I truly 
believe that families can grow their 
financial stability through real estate,” 
he says. “The more homeowners we 
have, the better our communities are.”

This commitment to the community is 
also reflected in his personal life. Now 
married with two daughters, Penelope 
and Charlotte (Charlie), Matt is a 
self-proclaimed “girl dad.” His choc-
olate Labrador, Duke, completes the 
family. “Getting Duke back in 2015 was 
life-changing for me,” he smiles. “He 
even helped me meet my wife, Natalia.”

Matt and his family enjoy traveling in 
their free time, particularly spending 

August in Connecticut and exploring 
New England. On weekends, they 
often run from church to birthday 
parties, spending time with Matt’s 
mother, who still lives in his child-
hood home in Bethesda.

Looking Ahead 
As Matt looks to the future, his goal is 
simple: to continue growing his busi-
ness and serving his clients with the 
same dedication that has driven his 
career so far. “I’m focused on ensur-
ing that my clients are well taken care 
of,” he says. “Success isn’t just about 
making a sale; it’s about contributing 
to the community and serving clients 
in a way that builds trust and long-
term relationships.”

Matt’s mantra, “Success Without 
Exception,” perfectly encapsulates 
his approach. “We handle a variety of 
sales—from condos to large homes 
to new developments—but no matter 

the project, we always find success 
for our clients.”

With a career built on persistence, 
professionalism, and a deep commit-
ment to his clients, Matt continues 
to leave a lasting impact on the D.C. 
real estate market—one satisfied 
client at a time.

We handle a variety of sales—
from condos to large homes 
to new developments—but no 
matter the project, we always 
find success for our clients.
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BEFORE

AFTER

We treat every home as our own.

Interior and Exterior Painting
Home Renovations

Residential and Commercial

Call us today: 703-593-7587  |  www.jandjpainting.co 

"We understand that every home is found or left in 
different conditions; that is why putting together a 
custom cleaning plan for each home is important to us." 
- Alejandra Zelaya, Owner

(301) 519-8035   |  FRESH-HOMECLEANING .COM

Alejandra and her 
teams specialize in 

serving the real estate 
industry by providing 

custom cleaning 
services to prepare 
homes for the real 

estate market!
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Certain characteristics can signifi-
cantly influence career success and 
personal growth in today’s compet-
itive professional landscape. Traits 
like motivation, dedication, humility, 
and a collaborative mindset shape 
how individuals approach their work 
and how they are perceived and 
valued by others. Dustin Cabrera, 
a rising star REALTOR® with eXp 
Realty LLC, is the perfect example of 
someone who embodies these traits 
and has translated them into a thriv-
ing real estate career.

SETTING SAIL 
Dustin’s journey begins in the heart of 
Mexico City, where he was born and 
raised. At 18, he made the life-alter-
ing decision to move to the United 
States, armed with nothing more than 
a suitcase and a fierce determination 
to carve out a better future. The tran-
sition was anything but easy. From 
mastering a new language to adapting 
to an entirely different culture, Dustin 
faced challenges that would have 
daunted many. But instead of discour-
aging him, these obstacles only fueled 
his ambition.

rising star
By George Paul Thomas
Photos by Ryan Corvello

C A B R E R A
D U S T I N

“I was driven by a burning desire  
to create a better future for myself,” 
Dustin recalls. “The challenges  
were immense, from learning a  
new language to navigating an unfa-
miliar culture, but I knew I had to 
push through.”

Dustin was fortunate to receive a 
scholarship that allowed 
him to attend college for 
two years, an oppor-
tunity that fueled his 
hunger for education. 
However, financial 
constraints forced him 
to set aside his academic 
dreams and focus on 
survival. This period of 
his life was marked by 
hardship—struggling 
to afford necessities, he 
had to rely on resilience and persever-
ance to push through.

Reflecting on those early struggles, 
Dustin says, “I thank God for every 
obstacle that came my way because 
they shaped me into a stronger, more 
grateful person.”

Before venturing into real estate, 
Dustin worked as a bartender for over 
four years, a job that offered stabil-
ity but not the fulfillment he sought. 
The birth of his daughter, Leanna, 
became a pivotal moment in his life. 
Determined to provide her with the 
opportunities and security he never 
had, Dustin knew he needed to take 
a bold step forward. With its blend 
of challenges, creativity, and growth 
potential, real estate is the perfect fit.

“When Leanna was born, I realized 
that to give her the life she deserved, 
I needed to embrace a bolder path,” 
Dustin explains. “That was the moment 
I decided to leap of faith and dive head-
first into the real estate industry.”

Dustin began his real estate career 
in late 2019, and in just a few years, 
he has made a significant impact. He 
is a part of The Fine Living Group, 
a dynamic team of about 30 agents 
where collaboration and success go 
hand in hand. Beyond his role as a 
Realtor, Dustin also coaches other 
agents on being more productive and 
closing more deals, a testament to his 
leadership and expertise in the field.

Since starting in real estate, Dustin 
has closed over $30 million in sales. 
Last year alone, he helped 27 clients 
achieve their real estate goals. His 
ambition for this year is to surpass 
his previous achievements, aim-
ing to close over 30 deals. Dustin’s 
dedication to his craft has not gone 

H U M B L E 
B E G I N N I N G S 
T O  R E A L 
E S T A T E 
E X C E L L E N C E
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unnoticed; he has received several 
accolades, including the prestigious 
GCAAR Gold Award and being named 
Agent of the Year by his team for two 
consecutive years.

BEYOND TRANSACTIONS 
Dustin is not just a dedicated real 
estate professional; he is also a 
devoted father and passionate about 
enjoying life to the fullest. His great-
est joy comes from spending time 
with his 9-year-old daughter, Leanna. 
Whether they’re traveling together or 
engaging in fun activities, Dustin trea-
sures these moments. “I love spend-
ing time with Leanna. Traveling and 
doing fun activities with her makes 
me feel like a kid again,” he shares 
with a smile.

When Dustin isn’t working or spending time 
with his daughter, he enjoys a variety of personal 
interests. A regular at the gym, he values staying fit 
and healthy. He also loves trying new restaurants, 
exploring cuisines, and hitting the golf course with 
friends. However, there’s a side of Dustin that not 
many know about—his love for video games. “I’m a 
huge gamer, and I really enjoy doing it at night after 
a long day.”

FUTURE FOCUS 
Dustin lives by the motivational quote from Eric 
Thomas: “When you want to succeed as bad as you 
want to breathe, then you’ll be successful.” This 
quote perfectly encapsulates his approach to life 
and business—the relentless pursuit of success 
through determination and resilience. For Dustin, 
success isn’t defined by easy wins but by the ability 
to persevere through challenges and never give up.

Looking ahead, Dustin is committed to continu-
ing his personal and professional growth journey. 
His highest hope is to keep providing exceptional 

service to his clients, helping them 
achieve their real estate dreams 
while positively impacting their 
lives. Beyond his work, he focuses 
on self-improvement and meaningful 
contributions to his community.

Given his status and expertise, Dustin 
offers valuable advice to up-and-com-
ing top producers in the real estate 
industry. “Believe in yourself and 
stay persistent, even when things 
get tough. Success isn’t a straight 
path—deals will fall through, clients 
will hesitate, and the market will be 
unpredictable. Keep pushing forward, 
and don’t give up. Challenges are 
opportunities to learn and grow. The 
most successful agents face adversity 
head-on and emerge stronger.”

W H E N  Y O U  W A N T  T O 
S U C C E E D  A S  B A D  A S  Y O U 
W A N T  T O  B R E A T H E ,  T H E N 
Y O U ’ L L  B E  S U C C E S S F U L .
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(301) 237-4950
Scott@StreamlineManagement.com

streamlinemanagement.com

Life is turbulent.
Caring for your home shouldn't be.

CEO SCOTT GOLDBERG

ZESTIMATES
ARE ALWAYS
RIGHT!

Now that we have your attention,
contact Scott with Streamline Management

for all your residential property management 
needs in MD, DC, & VA.

Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY

Satisfaction Guaranteed • Hassle-Free Experience • Professional Crew
High-Quality Solutions • Flexible Scheduling • Customer Support

All.Neat.llc@gmail.com

www.AllNeat.com

(301) 949-2449 (o)
(202) 413-0643 (c)

 C A L L  T O  B O O K !

Pristine
Properties,
Faster Sales

Elevate your listings with
our professional cleaning services.
Specializing in pre-listing,
move-in/move-out cleanings,
windows, and pressure washing
tailored for realtors.

All Neat is your
one-stop shop for
all cleaning needs!

Elisa Breeden
Owner
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A UNIQUE PATH TO SUCCESS 
Gali’s journey into real estate is far from con-
ventional. Originally from Jerusalem, Israel, 
Gali’s life has been defined by her drive to 
succeed. After serving in the Israeli Defense 
Forces (IDF) and working as a pastry chef, Gali 
found herself at a crossroads. She was offered 
the chance to buy the bakery she worked for, 
but chose a different path—real estate.

“I wanted to be on my own and prove that I 
could make it,” Gali recalls. This determina-
tion and her natural negotiating skills honed 
from her Israeli upbringing have been the 
foundation of her success. Since entering 
the industry in 2018, Gali has consistently 
demonstrated her ability to connect with 
clients, advocate fiercely on their behalf, and 
deliver outstanding results.

Bringing Passion, Energy, and Expertise
GALI SAPIR

cover story
By Amelia Rosewood
Photos by Ryan Corvello

Meet Gali Sapir, Founding Partner of Perennial Real Estate 
and a dynamic REALTOR® who is redefining the real estate 

experience in the DMV area. With her infectious energy, fierce 
dedication, and a clear vision for the future, Gali Sapir is not just 

a top Realtor—she’s a force to be reckoned with in the industry.
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Gali’s transition into real estate 
wasn’t just about making a career 
shift but about finding the right envi-
ronment to thrive. In 2020, she joined 
Finn Family Group, where she found 
invaluable mentorship from Dan 
Metcalf. Dan’s philosophy of allowing 
agents to maintain their volume and 
identity while benefiting from team 
support resonated deeply with Gali. 
This unique approach was so suc-
cessful that it inspired the founding 
of Perennial Real Estate, a brokerage 
designed to provide a supportive 
home for dedicated agents.

“Our brokerage runs uniquely. We 
ensure agents can reap all the ben-
efits of being on a team without 
any drawbacks,” Gali explains. This 
collaborative, agent-first approach has 
been a cornerstone of her leadership at 
Perennial, where she is committed to 
helping other agents grow and succeed.

What sets Gali apart from other 
Realtors is her no-nonsense approach 

to business. She is known for being 
direct and efficient, valuing her clients’ 
time while working tirelessly to achieve 
their goals. Whether guiding first-time 
buyers through the complexities of 
homeownership or helping seasoned 
sellers maximize their returns, Gali’s 
clients appreciate her honesty, trans-
parency, and relentless work ethic.

“I’m very direct, and I think my 
clients appreciate that. I work hard 
to ensure they get the best possible 
outcome,” she shares. Gali’s exper-
tise, combined with her natural 
enthusiasm, makes her a standout in a 
crowded industry. Her focus on pros-
pecting and continuous learning—
especially in understanding every I WANT PEOPLE TO 

UNDERSTAND WHERE I 
CAME FROM AND HOW 

I’VE BUILT MY BUSINESS. 
FINDING THE RIGHT TEAM 

AND SUPPORT HAS BEEN 
CRUCIAL FOR ME, AND NOW 

I WANT TO OFFER THAT 
SAME SUPPORT TO OTHERS.



DC Metro Real Producers • 3534 • December 2024 @realproducers realproducersmag.com

favorite ways to spend 
time when I’m not 
working,” Gali shares.

An unexpected passion 
of hers? Country music, 
which not many people 
know about her!

LOOKING AHEAD 
Gali’s goals for the 
future are as ambitious 
as her track record 
would suggest. She’s 
excited about Perennial 
Real Estate’s continued 
growth and the oppor-
tunity that bringing on 
a new team of agents, 
Ciment and Shields, 

presents to foster a culture of collabo-
ration and success.

In the long term, Gali envisions 
owning a farm—complete with a cow, 
a bull, donkeys, and a llama. But for 
now, she remains focused on building 
her legacy in real estate, one satisfied 
client at a time.

Gali says, “We don’t say no to new 
business, and attitude is a little thing 
that makes a big difference.” With her 
unwavering dedication to her clients, 
team, and industry, Gali is poised to 
continue making a big difference in 
the real estate world.

“I want people to understand where 
I came from and how I’ve built my 
business. Finding the right team and 
support has been crucial for me, and 
now I want to offer that same support 
to others,” Gali reflects.

Before concluding her narrative, Gali’s 
advice to up-and-coming top produc-
ers is straightforward and candid: “You 
have to commit to this. Don’t go into 
it unless you know that you’re going 
to do it seven days a week and that 
you’re going to invest in your business. 
Prospect like there’s no tomorrow. 
And: read the contract!”

detail of the contract—ensures that 
she remains at the top of her game.

Since launching her real estate 
career, Gali has earned numerous 
accolades, including being named a 
top 100 agent at her former brokerage 
and the #1 individual buyer’s agent for 
Montgomery County. In 2023, Inman 
recognized her as a Future Leader of 
Real Estate, a testament to her grow-
ing influence in the industry.

Last year, Gali closed 50 transac-
tions, totaling $38 million in sales 

volume. She’s aiming to surpass 
$45 million this year, continuing 
her upward trajectory despite a 
challenging market. Gali’s ability to 
adapt, innovate, and stay focused 
on client needs has been key to her 
ongoing success.

Having co-founded Perennial Real 
Estate with her partners in December 
2022, Gali is committed to creating 
a brokerage that supports agents 
in thriving on their own terms. Her 
leadership role as ‘Chief of Party’ at 
Perennial reflects her vibrant person-
ality and dedication to maintaining 
a fun yet focused atmosphere for 
clients and agents.

BEYOND REAL ESTATE 
When Gali isn’t immersed in real 
estate, she’s focused on her family 
and personal passions. Her husband, 
Yoni, is a steadfast supporter of her 
career, and together, they are raising 
three children: Miley (12), Abigail 
(8), and Benjamin (4). The family is 
rounded out by their lively Doberman, 
Opie, a Westy named Bacon, and a 
collection of fish.

“I love my kids so much. Watching 
them train in jiu-jitsu, traveling 
together, and hosting are some of my 
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DESIGN    REINVENT    INSPIRE

Moyer Staging + Design, a division of Moyer Moving 
Group, provides flexible staging packages from DIY plans 
to full-home staging. Our fully integrated services of 
professional staging, move management, movers and 
storage facilities provide a comprehensive one-stop shop.

Moyer Staging + Design
Turnkey solutions for your staging needs.

THE RIGHT FIT FOR YOUR CLIENTS
+ Staging of vacant or owner-occupied listings.
+ Budget-friendly options.
+ Projects led by accredited stagers and decorators.

Learn more at moyermovemanagement.com/staging   301-685-7900

Happy Holidays!

WHO ARE 
YOU?

mymarketingmatters.com | 301.590.9700

BE THE AGENT THAT CONNECTS

Scan Here to Get 
Started Today!

Mention this ad and get 10% off your first print order.

Reach your ideal clients where you service them best - their 
homes! Learn how you can quickly and easily finish your 
marketing campaigns and target those in your ideal area.
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We extend our sincerest appreciation to every-
one who joined us at the exclusive DC Metro Real 
Producers Magazine Party, hosted at Jennifer 
Caterini’s beautiful property. We hope you had a 
fantastic time celebrating with us!

The event was a tremendous success, and we are 
grateful for your participation as one of our featured 
agents and esteemed partners. Your presence made 
the celebration even more special, and we truly value 
your ongoing support.

A big thank you to our outstanding partner, CLA 
Title, whose contributions were essential to making 
the event such a success. We couldn’t have done it 
without you!

We also want to recognize Ryan Corvello for capturing stunning 
photos and HD Bros for their beautiful videography, perfectly 
capturing the essence of the party.

Thank you again for being part of this remarkable celebration. We 
look forward to continuing our partnership and celebrating your 
achievements in the future. If you have any questions or feedback, 
please don’t hesitate to reach out.

Wishing you all continued success and prosperity!

*Magazine parties are smaller gatherings where we celebrate
all of the rock star agents who have graced our pages in the past
few months.

For more information on all DC Metro Real Producers events, 

please email us at info @ dcmetro realproducers.com. 

OCTOBER 16, 2024

DC METRO REAL PRODUCERS’ 
OCTOBER MAGAZINE PARTY
DC METRO REAL PRODUCERS’ DC METRO REAL PRODUCERS’ 
OCTOBER MAGAZINE PARTYOCTOBER MAGAZINE PARTY

Photos by Ryan Corvello

events recap
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• Digital Reports Delivered Same Day
• We don’t just send one inspector to your home, we
send multiple. Each expert focuses on a specific area.

Exceptional Home Inspection Services
including Asbestos, Mold, and Radon Inspections

QUESTIONS? GIVE US A CALL!
301-832-2682  |  sentinelhi.com

JAMAL HAMPTON
Owner, Licensed Master Inspector
Reg #: 32914

Scan the code!

Ready to
schedule?
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For questions and more information reach out to info@dcmetrorealproducers.com
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TOP 250 STANDINGS
Individual Closed Data as reported to MLS from Jan. 1 to Oct. 31, 2024

Disclaimer: Information based on MLS closed data as of Nov 6, 2024, for residential sales from January 1, 2024, to October 31, 2024, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C.; and Frederick, Montgomery, and Prince 
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible 
for submitting this data. Some teams may report data under an individual agent’s MLS ID.

WE’VE HEARD YOU:
Introducing Team Standings!

in partnership with

We’re thrilled to announce a significant improvement to our Monthly Standings!
We’ve listened to your feedback and have partnered with Everynook to create a more 

accurate and comprehensive ranking system.

HERE’S WHAT’S NEW:

Easy Data Submission
Simply SCAN the QR code, sign up for FREE on 
Everynook, and upload your stats. Your submit-
ted data will undergo a verification process to 
ensure accuracy before being published.

Team Performance Tracking
Collaborate with your team members to achieve 
exceptional results. Showcase your collective 
achievements and compete for top rankings 
among the best real estate teams in the industry.

Off-Market Deals Included
No more missing out on recognition for your 
off-market transactions.
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Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

podcast.realproducersmag.com
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D C  M E T R O

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

WANT TO BE FEATURED AS A

RISING STAR? 
For more information, to nominate, or 

to request to be featured, please email 

info@dcmetrorealproducers.com or visit 

www.dcmetrorealproducers.com!

5 years or less in the business

At least $5 million in sales in one calendar year

Active on social media

OR KNOW SOMEONE WE SHOULD FEATURE?
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O C T O B E R  2 0 2 4

D C  M E T R O 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

AGENT SPOTLIGHT
MARYANNE FIORITA

RISING STAR
RICK WOLER

PARTNER SPOTLIGHT
ROBIN EDGEMON     

MOYER STAGING + DESIGN

PARTNER SPOTLIGHT
FELIX KOSKEY

AG FLOORS

DIGITAL AUTHENTICITY IN 
A PROFESSIONAL WORLD

CO L EMAN
JOHNJOHNJOHN Photos from 

Industry Insights 
Mastermind 

Inside!

ME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, the team, or your business featured 
in an issue of DC Metro Real Producers?

REPRINTS! 

What the heck is a reprint? A reprint is a 4- or 8-page, maga-
zine-quality-grade paper with your full article and photos, and 
you on the cover of the publication.

WHY DO I NEED THOSE? 

These reprints are a professional mar-
keting tool that can help brand you, 
your team, and/or your business.
• Use on listing appointments
• Send out to friends and family
• Send to clients with your

holiday greetings
• Brokers, use as recruiting tools for

capturing new talent
• Use when farming your favorite

neighborhood

WHAT IF I CHANGED COMPANIES OR NEED 

SOMETHING CORRECTED IN MY ARTICLE?

No worries! We can make any 
changes needed. We send you a proof, 
you approve, and then they are sent 
to you via FedEx.

WHO CAN BUY THESE? 

The REALTOR® who was featured, the broker, our partner, or fam-
ily. Anyone who wants to promote you!

DIGITAL AUTHENTICITY IN A PROFESSIONAL WORLD

CO L EMAN
JOHNJOHNJOHNJOHN

In today’s digital age, establishing a strong online presence is not just an option but a 

necessity, especially for professionals in competitive industries like real estate. John Coleman, 

a seasoned REALTOR® with Real Broker, is a testament to the power of digital authenticity and 

social media growth. His journey from hesitant YouTube creator to Instagram sensation offers 

invaluable insights into leveraging digital platforms for professional success.

cover story
By Amelia Rosewood
Photos by Ryan Corvello

HOW DO I ORDER? 

Email us at info@dcmetrorealproducers.com.
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Bring Holiday Cheer with

Superior Hardwood Floors!

Questions? Reach out to us!
301-984-7469 / info@agfloors.com / agfloors.com / Servicing the DMV




