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Classic Quality. Classic Service.
Classic Roofing.

Avoid Delays

Partner with Classic Roofing for Fast, Reliable Service

20+ Years of Experience | GAF Certified Contractor

Lifetime Warranty

Ask About Roofs for Troops
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We Offer Solutions, & NO Nonsense

NO NO
Dishonesty Gimmicks
NO NO
Problems Headaches

Meet Toby & Lucy,
Your Roof's Best Friends

A
classic

ROOFING

Partner Today!
803.590.7870

Modern Techniques with a Classic Approach cla ssicroofingsc.com




SPECIALIZING IN COMPLETE
HOME RENOVATIONS AND NEW
HOME CONSTRUCTION

Pre-Listing Property
Enhancements

Post-Sale Home
Transformations

Tailored Designs for
Every Space

Call Us Today!
803.546.6631

‘“Pre-Approved’ Means
More Than “Pre-Qualified”

Pre-approval means your client has provided their lender financial documents
and had their credit pulled. They know what they can afford so you can all shop with
confidence, within your buyer’s budget.

Pre-qualified means your buyer has talked to a lender and received an estimate
of what they can afford without any documentation or credit check.

Bottom line: Pre-approvals mean more! Your buyers will stand out over the
competition, your seller will have confidence in your offer, and you’ll all enjoy a faster,
smoother closing.

Atlantic Bay upfront underwrites all loans at the beginning of the process, not the end,
so your buyer can be pre-approved even without a property address or contract!

| hope you have a wonderful holiday season!

Mark Smith

Market Leader, NMLS #156485

Licensed in GA #156485, SC, NC

803-920-8914 | marksmith@atlanticbay.com
www.atlanticbay.com/marksmith

Mortgage Group

A Atlantic Bay.
/=

Information is for educational purposes only and should not be relied upon by you. Information deemed reliable but not guaranteed. A pre-approval is not a guarantee of a final loan approval.

Any material change to credit worthiness, employment status, or inancial position may impact final loan approval. All loans subject to satisfactosy appraizal, clear property title, and final credit

approval, Communication is intended for real estate professionals only and not intended for distribution to the general public. Loan programs may change at any time with or without notice,

All loans subject 1o income verification, credit approval and property appraisal. Not a commitment to lend, Atlantic Bay Mortgage Group, LL.C. NMLS £72043 {nmisconsumeraccess.org) is an
Equal Opportunity Lender, Located at 600 Lynnhaven Parkway Suite 100 Virginia Beach, VA 23452
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PARTNER WITHAN
INSURANCE AGENCY THAT
SHARES YOUR PASSION
FOR QUALITY SERVICE

B MAGNOLIAROOFINGSC@GMAIL.COM

© 803.908.7131
@& MAGNOLIAROOFSSC.COM

J FREE ESTIMATES
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Roofing & Remodeling

@ (803) 451-0094 @ choosepie.com
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This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PREFERRED PARTNERS

them for supporting the REALTOR® community!

FLOORING

Premier Flooring

(803) 466-3055
www.premierflooringsc.com

HOME IMPROVEMENT
New Level Construction
(803) 546-6631

HOME INSPECTION
Integrity Property
Inspections, LLC
(803) 521-4816
integrityproperty
inspectionslic.com

Key Home Inspections
(803) 708-8325
keyhomesc.com

Magnolia Inspection Co.
(864) 529-2924
magnoliainspections.com

HOME RESTORATION
& REPAIR

Classic Roofing

(803) 590-7870
classicroofingsc.com

Davis Climate Control
(803) 359-6638
davisclimatecontrol.com

DON'T

Hazelwood Heating and Air
(803) 762-9000

Jaco Heating and Air
(803) 873-6432
jacohvac.com

Magnolia Roofing

& Remodeling

(843) 908-5752
magnoliaroofssc.com

Premiere Roofing
(803) 732-3322
roofteam.com

INSURANCE

Goosehead Insurance
-Hurd Johnson Agency
(803) 403-1107
goosehead.com/agents/sc/
columbia/barrett-hurd-and-
jermaine-johnson

Powers Insurance Experts
(803) 451-0094
choosepie.com

The Trey Cantey Agency-
Alistate Insurance Co.
(803) 769-0051

The Hurd Johnson Agency

®

=_ goosehead

INSURANCE

THE HOME CLOSING SPECIALISTS

TheHurdJohnsonAgency.com

e

High Networth Homes - Multifamily - Rentals - Manufactured Homes - EVERYTHING In Between
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LANDSCAPING
Sigman Enterprises, LLC
(803) 427-6596

MORTGAGE

Atlantic Bay Mortgage

- Mark Smith

(803) 920-8914
AtlanticBay.com/MarkSmith

John Hinks Jr. Mortgage
Team-Lending Path
(803) 832-2472
johnhinksjr.com

Kevin Kuper- Guaranteed
Rate Affinity

(803) 361-8249
homeloansbykevin.com

Mary Gervais Brantley-
NFM Lending

(803) 862-7220
nfmlending.com/mbrantley

The Palmetto
Mortgage Group
(803) 360-3796
travisblayton.com

United Home Loan
Services Inc.

(864) 326-3860
uhlsinc.com

Jermaine Johnson

803.402.6323

MOVING / STORAGE
Pro Help Moving
and Storage

(803) 776-4357
prohelpmovers.com

PHOTOGRAPHY

Anna Garrison Photography
(803) 386-7782
annagarrison.com

PRESSURE WASHING
Washed

(803) 567-1150
getwashedsc.com

REAL ESTATE ATTORNEY
Law Offices of Bryan Caskey
(803) 708-3252
caskeylawoffice.com

TRANSACTION
COORDINATOR
Levine Contract To Close
(803) 302-8039
levinecontracttoclose.com

TREE SERVICE
MW Landscaping
and Tree Service
(803) 386-5824

FUMBLE YOUR CLIENTS’ PROTES

|
Barrett Hurd
803.616.7999

spEEn Meets

SIMPLICITY

ﬁartne_r with Kevin Today and
;zméVQIUtionize Your Closings!

ﬂrnulrv

Kevin Kuper

Vice President, Mortgage Lending
NMLS: 756797
Kevin.Kuper@grarate.com

(803) 361-8249

homeloansbykevin.com
NMLS: 1598647 EQUAL HOUSING



MEET THE COLUMBIA REAL PRODUCERS TEAM

Robert Smith Sierra Smith Amy Porter Andrea Hoffman Sheena Summers

Co-Owner & Publisher Co- Owner & Publisher Director of Director of Client Account Executive
Advertising Sales sierra.smith@n2co.com Content/Relations Experiences, sheena.summers@n2co.com
robert.smith@realproducersmag.com 402-560-4555 amy.porter@n2co.com sc.ads@n2co.com 843-560-2681

843-560-6278

Chelsea Marne Shayla Tabor Tres Dabney Beth McCabe

Photographer Photographer Photographer Writer
Chelsea Marne Photography hello@staborstudios.com tres.dabney@truenorthprod.com
chelseamarnephotography@gmail.com 713-402-8989 803-427-0150
724-289-6179

If you are interested in contributing or nominating REALTORS® for certain stories, please email robert.smith@realproducersmag.com.

Protecting the Home Your Clients Love

If your client is ready to talk home insurance or needs some advice
about protecting all that’s important to them, call me today.

g

Y.
803.769.0051 /
treycantey@allstate.com \ 4

Alistate home products not available in FL, and may also not be available in certain areas of other states. Policies may be written by a
non-affiliated third-party company. Insurance terms, conditions and availability. Allstate Fire and Casualty Insurance Company &
affiliates: 2775 Sanders Rd Northbrook, IL. ©2016 Allstate Insurance Co.
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Smooth Transactions, _,
Confident Closings!

Trust Bryan to make every deal
hassle-free while ensuring every
detail is handled with care.

Bryan Caskey
ATTORNEY

803.708.3252
CaskeyLawOffice.com Bryan CaSkey

* Pressure Washing
* Shrub Pruning/Removal

« Sod Installation/Repair 7 8 ?’Qg\
* Drainage Installation/Repair

* Hardscape/Fire Pit/Patios/Sidewalks

* Stone/Mulch/Pine StraW-InstaIIation

* Landscape Lighting Installat/on/Repa/r

» Commercial and Residential
Lawn Maintenance

N ENTERFRISES k

justinsigman@gmail.com
803.427.6596
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By Robert Smith, Area Director/Publisher

Dear Columbia Real Producers

Merry Christmas and Happy Holidays from Columbia
Real Producers!

As we close out another incredible year, I want to take a
moment to reflect on the spirit of the season—gratitude,
togetherness, and celebration. This month’s issue embod-
ies these themes as we highlight some truly remarkable

individuals within our real estate community.

Our Cover Feature Realtor, Renee Friar, has made a lasting
impact with her passion, dedication, and strong connec-
tions with her clients. In this issue, you'll get a glimpse of

her inspiring journey and what drives her success.

We also recognize Glen Levine, this month’s Top
Producer, whose consistent achievements and leadership
have set a high standard in the industry. Glen’s story

is one of perseverance and vision, and we are proud to

celebrate him.

Our Rising Star, Heather Tiedman, represents the future
of real estate with her innovative approach and relentless
drive. Heather’s fresh perspective and determination are
shaping the way forward, and it’s exciting to see where

her career will go from here.

A special thank you to our Amazing Preferred Partner,
whose contributions to our community continue to
enhance the experience for both Realtors and clients
alike. Their unwavering support is deeply appreciated,

and we are grateful for their partnership.

Be sure to check out the Event Recap from September
—another wonderful time of networking, learning, and

strengthening our community bonds.

As we look ahead to the new year, let’s take a moment to
celebrate all that we’ve accomplished together. Wishing
you and your families a joyous and blessed holiday sea-

son. Merry Christmas!
‘Warm regards,

ROBERT SMITH-
Co-Owner/
Advertising Sales
SIERRA SMITH-
Co-Owner/ Publisher

Robert Smith Sierra Smith

Would you like to be featured in Columbia Real Producers?
Please reach out to us at Robert.Smith@n2co.com

T ZiT ) HARRELL, MARTIN
||b 4|| & PEACE, P.A.
L ATTORNEYS AT LAY |

Real Estate Law

Closings can be very STRESSFUL and
WORRIESOME! Having a
knowledgeable and experienced
attorney on your side is CRUCIAL!
TREY HARRELL is one
of our REAL ESTATE
attorneys and can
assist you with
ensuring that your
transaction is SECURE
and ACCURATELY
EXECUTED!

Contact Us
803.345.3353

harrellmartinpeace.com g
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L STARTS WITH A
PROFESSIONALLY CLEANED EXTERIOR

p

Soft Washing | Presoure Washing | Plant-Triendly
Homes | Decks | Fences | Driveways | Concrele | More

COLUMBIA, SC

WASHEDSC@GMAIL COM

803-567-1150 Ff-'ﬂ SERVICING GREATER

www.GelWaoshedSC.com

Ensure
Every Listing
Feels Like

Installation | Repair
Preventative Maintenance Plans

Will Jaco JACO HEATING

803-319-6798 AND AIR
jacohvac.com
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>> event recap | Written By: Amy Porter

Columbia Real Producers

One-Year Anniversary
A TOAST TO THE TOP

On Tuesday, September 17th, 2024, the Pool at 701 Whaley buzzed
with excitement as Columbia’s top REALTORS® gathered to
celebrate a major milestone: the first anniversary of Columbia Real
Producers. This exclusive event, fittingly named A Toast to the Top,
marked twelve months of showcasing the successes, stories, and
connections of the top 300 real estate agents in Columbia.

The evening, hosted in the historic
charm of the renovated Pool at 701
Whaley, provided a perfect backdrop
for an unforgettable celebration. Once
an old swimming pool, now trans-
formed into an elegant venue, the
glass-covered space offered a blend of
modern allure and nostalgia. Guests
arrived dressed in smart casual attire,
ready to network, reflect on the past

year, and look forward to the future.

As the clock struck 6:00 PM, the event
kicked off with a warm welcome from
publishers Robert and Sierra, who
expressed heartfelt gratitude to everyone
who supported Columbia Real Producers
over the past year. They highlighted

the incredible stories and professional
achievements that have been featured in
the magazine, emphasizing how the pub-
lication has connected the best of the best

in Columbia’s real estate market.

14 - December 2024

The evening flowed with lively
conversations, fueled by delicious
hors d’oeuvres and expertly crafted
cocktails. Attendees mingled with
fellow top REALTORS® and preferred
partners, nominated by their peers
for their standout work in the indus-
try. The camaraderie was palpable,
with many taking the opportunity to
share success stories, exchange tips,

and forge new partnerships.

A special thank you was given to event
sponsors Premier Roofing and Atlantic
Bay Mortgage, whose continuous sup-
port helped make the celebration pos-
sible. Their dedication to the Columbia
real estate market did not go unnoticed,
and their role in the evening’s success

was celebrated with a heartfelt toast.

As the night progressed, the air was

filled with excitement about what lies

ahead for Columbia Real Producers.
With one year down, the future looks
bright for this dynamic community of
real estate professionals who are con-
tinually raising the bar in the industry.

By the time the event concluded

at 8:00 PM, it was clear that this
celebration was more than just an
anniversary—it was a testament to the
strength, innovation, and resilience of
Columbia’s top REALTORS®. Here’s

to many more years of inspiration,
success, and growth in the Columbia

real estate market!

Cheers to A Toast to the Top!

AN Atlantic Bay.
= anti y

PREMIERE
ROOFING

RESIEWTIAL - COMMESTIAL - WATERPRIOFING

PRIMIENT
A doreetiy QT OEING @
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ENHANGE YOUR LISTINGS
WITH SEAMLESS
TRANSITIONS

v'Moving v Storage v Packing
v'Designer Services

PRO-HELP
MOVERS
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X 803.776.4357
Brandon & Parker ProHelpMovers.com
owners DOT#3304870 | MC#1048763 | PSC#9838
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Enhance Your
Property Listings
with Stunning
Curb Appeal!

NN

MICHAEL WAYNE"S

LANDSCAPING & TREE SERVICE

Lush Greenery
Tree Care Expertise
Efficient Maintenance
Boost Property Value

Schedule a Consultation Today to
Unlock the Full Potential of Your
Properties. Your Success Starts with
Stunning Curb Appeal!

OO ukihz ‘ L CANDN A

THE STATE'S

BEST

The? State

¢) (803) 386-5824
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Integrity | Professionalism | Spirit of Excellence

YOUR TIME, L
YOUR PRODUCTIVITY, e SCRERES
YOUR BUSINESS 4

©@ 9 ADNIDV IVNA | 3SO1D OL LOVIINOD

Let Us Master Your Transactions!

Set Your Business Apart by Adding Us fo Your Team

803.302.8039
shayna@levinecontracttoclose.com
levinecontracttoclose.com

YOUR LISTINGS

REAL ESTATE INSPECTIONS - REAL ESTATE IIEPAIIIS SECOND OPINIONS
HUAC UNIT REPAIR AND REPLACEMENT - DUCTWORK REPAIR OR INSTALLATION

gy ot

WHY DAVIS CLIMATE CONTROL IS BEST FOR YOU!

Y - [ TX ] U U
o3 W
PROFESSIONAL COMPETITIVE FAMILY SCHEDULE
& RELIABLE PRICES OWNED SERVICES

OUR FAMILY OWNED BUSINESS

Ensures to respond to every
customer’s heating and cooling
needs as if they were our own

DAVIS
CLIMATE
CONTROL

The Name You Can Trust

/-)

SCAN

FOR AN
803.359.6638 INSTANT

DAVISCLIMATECONTROL.COM QUOTE

CONTROL SERVICE
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"Travis and his Palmetto Mortgage
team are my go to lender. They are
friendly and easy to work with as a

buyer and as an agent. They are great
at keeping everyone informed as to

the status of the loan and getting the

loans closed on time. | highly
recommend them."

L e/ elod

- B very prompt and pald careful attentlon

4 4
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'gh profe55|ona1 ﬂUrmg our process of
1ﬁ'ng '-and sé]llng ourho‘ﬁ‘\es They were

“to detall We felt mformed throughout ~'-
the process -and confldent that® h|s team :
-~ would make sure we had the best _
p055|ble Ioan for. us Travis and his team :

‘were thrown a few curveballs during our
process but made sure we got totclosing'
on time. If you have the chance to use
Travis to'close your loan, you'd-be
making a mistake by using anyone €lse."

"Travis and IE‘T's‘te"aﬁ | I! not have geeﬁr) B ST

| o U INMIS #1493984
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HA‘NDOFF' to Us for a Winning Mortgage Drive

Don't Just Take Our Word
: Take It From
One of Our Partners

~ ’—
~ - 2
\\__—’

3TN

Providing a Seamless Personalized Experience
Top-rated customer service built on purposeful
commuhication, industry-leading knowledge, and
expertise with every loan product to get the deal
closed. A Scotsman Guide Top 1% Originator with a

Top 3 Retail Mortgage Lending Company

Traws Blayton

S5 “:,.r ‘, '_; ' 34 Branch Manager ;

“Let's Connect Tot:lay| 74
tblayton@palmettomtg.com
-803.360.3796 |.travisblayton.com
426 S Lake Drive, Lexington, SC.29072

THE

PALMETTO

MORTGAGE GROUP

POWERED BY CROSSCOUNTRY MORTGAGE™




" EXPLORE.
ENJOY.

PLEASE DO NOT
CLIMB FENCE.

. ~cover story |

Photos By: Chelsea Marne Photographyf

Written By: Amy Porter

'Renee
Staley Friar

Renee Staley Friar, a dynamic and gregarious real
estate professional at Home Advantage Realty LLC,
brings a unique blend of passion, drive, and spontaneity
to her work. After receiving her real estate license in
2020, Renee made an exciting transition into the world
of real estate, motivated by a desire to help service
members and veterans find their dream homes. Her
move to Columbia, SC, where she focuses on military
relocation, has been one of the most rewarding
decisions of her career.

Renee’s passion for working with veterans has deep
personal roots. She married a Navy veteran who was
born in Georgia and raised in South Carolina. It was
through researching her husband’s military benefits
that Renee discovered her calling to specialize in
helping veterans navigate the home-buying process.
So committed to this mission, her husband gifted her
a personalized license plate that reads “VETSBFF,” a
testament to her dedication to becoming the ultimate

ally for veterans in real estate.

With a background that includes over 18 years in military
housing rehabilitation, Renee’s experience speaks vol-
umes. She played a pivotal role in transforming a former
military base in Sacramento California that included
over 3 million square feet of commercial space to what is
now know as Depot Park. Moving on to Fort Wainwright
in Fairbanks, Alaska, Pensacola, Naval Air Station,
Florida, Portales, Cannon Air Force Base New Mexico,
and Fayetteville Fort Liberty, North Carolina where she
remodeled, leased and then sold 1500 homes, bringing

invaluable knowledge to her current role as a Realtor.

Specializing in military relocations, Renee’s creden-
tials include being a Military Relocation Specialist and
a representative of Veterans United Realty. She also
holds accreditations as a Buyer’s Representative and a
Seller’s Representative Specialist. She is committed to
helping clients navigate the complexities of real estate,
ensuring that each client feels confident in their
home-buying decisions. Her process begins with a
detailed conversation to understand their vision of the
perfect home, taking into consideration whether they

prefer rural, metro, or neighborhood settings.

Renee’s career has been defined by moments of
success, but perhaps none more heartwarming than
helping a 74-year-old homeless veteran secure his first
home. “To see the tears in his eyes at the closing, and
the true appreciation he had, made me the happiest
Realtor on the planet,” Renee recalls. This experience
embodies her dedication to making dreams a reality

for those she serves.




To see the tears

in his eyes at the
closing, and the true
appreciation he had,
made me the happiest
Realtor on the planet.

In just a few short years, Renee has already made
an impressive impact, closing over 118 sales with a
career volume of $29 million. Last year alone, she
reached $15 million in total sales volume. Despite
moving to Columbia just four years ago, Renee has
thrived in her new environment, crediting the warm
and welcoming nature of the city for helping her

grow her business during the pandemic.

Renee is passionate about building a team that
shares her commitment to serving service members
and veterans. The support she receives from Home
Advantage Realty LLC has been instrumental in her
success, and she feels honored to be part of such a
supportive and collaborative team and owes thanks
to her Broker Rhonda Walsh for her encourage-

ment and support.

Looking ahead, real estate will always play a
central role in Renee’s life. As a member of the
Urban Land Institute (ULI) and the National Gold

Housing Committee with (ULI), she aspires to give

22 . December 2024

back to the community and promote homeowner-
ship for future generations in Columbia. She also
supports causes close to her heart, such as Leeza’s
Connection, which supports Alzheimer’s patients
and families, and the Humane Society, inspired by

her love for her five dogs.

Outside of real estate, Renee enjoys spending time
with her family—her husband Eric, sons Adam,
Jonathan, and Jason, and extended family members
in Prosperity, SC, and Alaska. Together, they enjoy
boating, traveling, attending Gamecock and Steeler
games, and hosting family dinners, especially
during the holidays.

‘When she’s not working, Renee can be found deep-

sea fishing (having once caught a 110-pound halibut in
Alaska), traveling, and antiquing. Her hobbies provide
a balance to her busy professional life, where she con-
tinues to push forward, often compared to as the Friar

“Ferrari” for her speed and passion.

As Renee looks to the future, she remains focused

on her mission of helping others find their perfect
homes while living out her own dream. Her advice for
aspiring Realtors is simple yet profound: “Just take it
day by day, and love what you do. If you love helping
people live the dream of real estate, it comes naturally

every day.”

Renee’s journey has been defined by her loyalty,
humor, and unwavering positivity. She hopes to be
remembered for these qualities and her dedication
to making a difference in the lives of her clients.
Reflecting on her success, she leaves us with a favor-
ite quote by Steve Jobs: “Your work is going to fill a
large part of your life, and the only way to be truly
satisfied is to do what you believe is great work. And

2

the only way to do great work is to love what you do.

Renee Friar embodies this philosophy every day, and
it’s evident in the passion she brings to her work, her
clients, and the future she is helping to build.
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COLUMBIA

REAL PRODUCERS

WHO DO
YOU TRUST

We want to know which local
vendors you’d recommend to
other agents in Cola.

Mortgage Lending Home Repairs

e Title Company e Home Warranty

e Builders e |Insurance

e Client & Referral Gifts e Moving Services

e |nspections e Property Management

Send your list of most trusted
partners to robert.smith@n2co.com.

LR

MAGNOLIA

INSPECTION CO.

We are a locally owned and operated
full service home inspection company.

We prioritize clear communication with your
clients, ensuring that the inspection process is
free of unnecessary stress. We offer
comprehensive, detailed, and easy-to-read
Home Inspection reports within 24 hours.

* Home Inspections

* CL100s

¢ HVAC Inspections

* Pre-Drywall Inspections
* Re-Inspections

e Commercial Inspections

JACOB STEVENSON
Owner & Lead Inspector

. 864.529.7924
jacob@Magnolialnspections.com
@ Magnolialnspections.com
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Glen T. Levine has always
held a passion for help-
ing others, a drive that
began long before his real
estate career. As a dedi-
cated Christian, humble,
and selfless individual,
Glen has carried these
values into his work as
areal estate agent at
Keller Williams Realty,
Columbia. After retir-

ing from a distinguished
25-year career with the
South Carolina Highway
Patrol, he found his calling
in real estate, a profession
that allows him to assist

others on an even larger

scale—Dby guiding them
through one of the biggest
investments of their

lives: homeownership.

In addition to his real
estate work, Glen is proud
to serve as the Regional
Social Equity Ambassador
for all Keller Williams
agents in South Carolina
and North Carolina, a role
that aligns perfectly with
his dedication to service,
fairness, and building
equity in the community.
As a U.S. Army vet-

eran, Glen draws on his

military discipline and

e
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commitment to service

in everything he does,
continuing to serve others
in a new capacity through

real estate.

Receiving his real estate
license in 2017, Glen

has accumulated over 7

V4 years of experience
specializing in both
general and commercial
real estate. His areas of
focus include representing
buyers, sellers, and inves-
tors, along with providing
consultation services to
clients who want to build
homes on their land.
Glen’s work spans across
South Carolina, with a
particular emphasis on the
Midlands of Columbia and

surrounding counties.

Loyalty is a core com-
ponent of Glen’s char-
acter, as reflected in his
commitment to Keller
Williams Realty. After
doing thorough research
before joining a brokerage,
he chose Keller Williams
because ofits alignment
with his Christian values
and emphasis on family
and client-focused service.
Although he began his real
estate career on a team,
Glen quickly realized that
he could deliver even
greater value as an inde-
pendent agent, and since
then, he has thrived in
that role.

Glen’s success in real

estate is driven by his

client-specific approach.
His main strategy is
simple yet powerful —lis-
tening to the needs of his
clients. From affordability
and feasibility to loca-
tion, Glen uses his deep
knowledge of the market,
extensive network of
like-minded realtors, and
the latest technology to
find homes that perfectly
fit his clients’ needs. This
personalized approach
has resulted in countless
success stories, but one in
particular stands out for
Glen. He recalls helping a
mother of three who had
been misled by another
agent, being told she
couldn’t afford a home and
needed credit restoration
services. Glen quickly con-
nected her with the right
resources, and within 60
days, she was living in her
dream home, complete
with the desired school

district for her children.

In terms of career volume,
Glen has assisted over 200
families and has amassed
a total career volume of
$80-$100 million, with
last year’s total between
$15-$17 million. However,
numbers are not Glen’s
primary motivation. His
focus is always on helping
as many families as pos-
sible, and his clients’ satis-

faction is what drives him.

Glen’s commitment to
continuous growth and

learning is evident in the
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people he surrounds him-
self with. He credits several
mentors for shaping his
personal and professional
development, from his late
mother and grandfather to
his pastor and friend John,
a fellow successful real
estate professional who
holds him accountable. His
mantra—“Always surround
yourself with like-minded
successful people”—is a
testament to his belief in
the power of mentorship

and community.

Overcoming personal
challenges has also played
a significant role in Glen’s
journey. The unexpected
passing of his mother in

2006 was a profound loss,

but Glen pushed through,
maintaining his strong
work ethic and earning
multiple promotions during
that time. His resilience
continues to fuel his pas-
sion for helping others,
especially in guiding fam-
ilies toward generational

wealth through real estate.

Looking ahead, Glen aims
to expand his reach by
building affordable homes
for families in need. This
goal aligns perfectly with
his ongoing mission to help
others achieve financial sta-
bility and homeownership.
Beyond real estate, Glen
supports various charities

and nonprofit organizations,

contributing approximately

$20,000 to causes close

to his heart over the last
few years. He is currently
a member of the Gospel
Mission and The Advocate
of the United Methodist
Church of South Carolina
Boards and has previously
served on the YMCA board,

among others.

When not working, Glen
enjoys spending time
with his wife Wendy, a
local attorney, and their
two sons, Glen Jr. and
Trevor. As they enter the
“empty nest” phase of
life, the Levine family still
makes time for vacations
together. In his free time,
Glen enjoys jogging, yard

work, and watching college
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football —especially USC

women’s basketball.

Glen defines success as a
level of satisfaction that
comes from knowing he
has done all he can for as
many people as possible.
His business philosophy
revolves around the acro-
nym SIR: selfless service,
integrity, and responsi-
bility. This approach has
earned him respect in the
industry and among his
clients, who appreciate his
unwavering commitment to
treating everyone with fair-

ness, honesty, and respect.

For anyone aspiring to reach
the top in real estate, Glen’s

advice is simple: surround

Always surround

yourself with like-minded

successful people.

yourself with like-minded
people, invest in ongoing
education, set realistic goals,
and always treat people the
way you want to be treated.
His final words capture the
essence of his approach:
“When you choose to engage
with Levine and associ-

ates, you can expect true
Christian values, loyalty,
selfless service, integrity,

and responsibility.”

As Glen continues to shape
his legacy in real estate,

one thing remains clear: his
impact goes far beyond trans-
actions. He is building stron-
ger communities, one home
at a time, while staying true
to the values that have guided
him throughout his life.
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Britt and Snell Family

of Family Bonds
& Business Excellence

»» preferred partner spotlight « wtten ey: my poreer

ProHelp Moving & Storage is more
than just a moving company; itis a
testament to the power of friendship
and family bonds that have spanned
generations. Founded by Brandon
Britt and Parker Snell, ProHelp
Moving & Storage has its roots
deeply embedded in the long-lasting

relationship between their families.

Brandon met his wife, Kendall, in
2019 while she was pursuing her
master’s degree in counseling.

They are proud members of Arise
Church. Parker and his wife, Leslie,
are high school sweethearts from
AC Flora and are active members of
Eastminster Presbyterian Church.
Both families share a deep love for
God and a commitment to their com-
munity, a value that has shaped their

approach to both life and business.

The story of ProHelp Moving &
Storage goes back several genera-
tions. Brandon’s grandfather, Burt
Fowles, and Parker’s grandfather,
Johnny Mills, were childhood neigh-
bors whose friendship continued
into adulthood. Their bond grew

so strong that both families often
vacationed together. The friendship
extended to the next generation, with
Brandon’s uncle, Burton Fowles, and
Parker’s uncle, Trey Mills, becoming
best friends. This deep family con-
nection paved the way for Brandon
and Parker to become close friends
in college, leading to the launch of

their business.

Interestingly, their grandmothers
played a pivotal role in the incep-
tion of ProHelp Moving & Storage.
Parker’s grandmother, Margarette
Mills, known for her handcrafted
pillows and curtains, often enlisted
Parker to deliver and install blinds
for customers. Meanwhile, Brandon’s

grandmother, Carol Fowles, owned

Snell Family

a furniture and accessories store
where she would hire both young
men to help with deliveries. As their
services became more in demand,
what began as side jobs during high
school evolved into a full-fledged
business. ProHelp Moving & Storage
was officially established in 2015,
and they have been serving the com-

munity ever since.

ProHelp Moving & Storage offers

a wide range of services, including
local and long-distance moving for
both residential and commercial
clients, packing services, climate-con-

trolled storage, shipping, receiving,

and freight inspection. Their unique

“White Glove” delivery service caters
to over 100 interior decorators who
rely on ProHelp for storing, inspect-
ing, and delivering new furniture. The
business also supports various sec-
tors, including schools, offices, and
government projects, and is involved
in special projects like solar panel

installations and restoration services.

One of the things that make ProHelp
Moving & Storage unique is their
commitment to making the moving
process as stress-free as possible.
Understanding that moving is among

life’s most stressful events, Brandon
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and Parker strive to provide a service
that goes beyond just transporting
belongings—they aim to offer peace
of mind. Their dedication to their cus-
tomers and employees is clear in their
approach to business. “We do our
best to provide a positive work envi-
ronment and care for our employees
so that they can care for our custom-

ers each day,” says Brandon.

Located conveniently near the Shop
Road exit on I-77, their facility,
custom-built by Cohn Construction,
is secure, climate-controlled, and
designed to meet all their moving

and storage needs. In addition to
their professional services, ProHelp
Moving & Storage actively supports
their community. They are proud to
contribute to Toby’s Place for Women
and Children, a local shelter that pro-
vides housing and care for homeless

women and their children.

Snell Family

Britt Family
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Brandon, a graduate of USC with a
degree in Business and Hospitality,
and Parker, who shares a passion

for helping people through difficult
times, have grown ProHelp Moving

& Storage into a company known for
its reliability, care, and exceptional
service. Their dedication to their craft
and community is what sets them

apart in the moving industry.

Britt Family

If you’re looking for a trustworthy
and professional moving service that
treats you like family, look no further
than ProHelp Moving & Storage. With
free estimates and a team ready to
assist with every aspect of your move,
they are here to make your moving

experience smooth and stress-free.

For more information, visit their
website at www.prohelpmovers.
com, follow them on Instagram @
prohelpmovers, or check them out on

Facebook ProHelp Movers.

Britt Family

Snell Family
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Heather Elaine Tiedman’s
Journey from Homebuyer
to Top Realtor

eather Elaine

Tiedman, a dedi-

cated Realtor with
Century 21 803 Realty, began
her career in real estate
after earning her license in
2020. The transition into
this industry was sparked by
her personal experience as a
homebuyer. After realizing
the challenges and lack of
resources many buyers face,
she developed a passion for
real estate, driven by a desire
to help others navigate the
process more easily. Heather
has now worked as a Realtor
for nearly four years, special-
izing in the Lexington County,
SC area. Her career journey is
deeply rooted in her deter-
mination to empower clients
with the knowledge they need

to make informed decisions.

Heather’s real estate journey
began independently with eXp
Realty. She initially planned
to ease into this new career as
her husband was the primary
provider. However, life took
an unexpected turn when she
became pregnant with their
third child, and her husband
suffered a back injury that left
him unable to work. This put
Heather in the challenging
position of being the primary
breadwinner for their soon-
to-be family of five. Despite
the overwhelming situation,
Heather persevered, taking on
the real estate world head-on.
With her husband’s unwav-
ering support and eventual

partnership in the business,

the couple not only survived
but thrived. In fact, they
achieved Icon Agent status
with eXp Realty within a
year. Later, they made a stra-
tegic move to Century 21 803
Realty, where they founded
The LexiCo Group, a small
but dynamic team of five real-
tors. Their dedication quickly
propelled them to rank
among the top 10 Century 21
teams in the state and within

the top 100 nationwide.

Throughout her career,
Heather has developed key
strategies that guide her cli-
ents through the home-buying
process. She places a strong
emphasis on understanding
her clients’ needs, networking
within the community, and
staying informed about local
developments. Social media
plays a significant role in

her business, allowing her to
connect with people and learn
about new opportunities for

her clients.

One of Heather’s most mem-
orable client stories involved
a family relocating from

New York. After months of
house-hunting, their plans
were put on hold when they
tragically lost their son.
Heather remained a source of
support during this difficult
time, sending flowers and
regularly checking in. A year
later, the family reached out
to resume their search, and
Heather helped them find their

perfect home, making the
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Despite the overwhelming situation,
Heather persevered, taking on the
real estate world head-on.

closing day a moment of heal-
ing and new beginnings for the
family. It’s moments like these
that remind Heather why she
loves what she does—helping
clients through more than just
real estate transactions, but life

transitions as well.

In terms of career volume,
Heather has successfully
reached just under $26 mil-
lion, with nearly $9 million

in sales last year. She credits
her husband, Jonathan, as her
biggest motivator and sup-
porter, always pushing her to
step outside her comfort zone
and cheering her on to achieve
new heights. Together, they’ve
navigated significant personal
and professional challenges,
emerging stronger as a team

and as individuals.

Heather’s passion for real
estate extends beyond her
clients. She is an enthusi-

astic supporter of City Year
Columbia, a charity that serves
underserved children in local
schools. She believes in the
organization’s ability to uplift
both children and the young
adults who work with them,

creating a ripple effect that

strengthens the community.
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Outside of her career, Heather
is a devoted wife and mother.
She’s been married to her high
school sweetheart, Jonathan,
for 15 years, and they are proud
parents to three children:
Bentley, Eden, and Alexander.
As a family, they enjoy attend-
ing local festivals, exploring the
Soda City Market, and spend-
ing time at the lake. In her free
time, Heather loves reading,
traveling, and trying new
restaurants. She describes her-
self as an ambivert—Dbalancing
both extroverted and intro-
verted traits—and while she
has overcome social anxiety,
she still needs time to recharge

after social interactions.

This personal growth has
fueled her confidence and

success in real estate.

For Heather, success is about
balancing her career aspi-
rations with family life. She
believes in creating meaning-
ful connections with clients
and fostering an environment
where her family can thrive.
Her advice to aspiring realtors
is to stay consistent, avoid get-
ting distracted by new trends,
and trust that hard work will
pay off. Above all, Heather’s
mission is to see the people she
works with thrive and achieve
their dreams, just as she has in

her own journey.
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Relationships are the core of our business.
And that isn't changing.

We know it takes a United front to close deals
quickly and smoothly. Our new digital tools
provide quick and clear communication to our
clients and all partners involved in the process.

When you win, we win.

Call today about our traditional and
non-traditional mortgage products.
hello@UHLSinc.com | 864.326.3860

Visit www.UHLSinc.com to learn more.

@" FE' MATTHEW WALKER, Loan Originator

HOME LOAN SERVIGES, INC. 803.215.1715 | mwalker@uhlsinc.com

NMLS #1781448

United Home Loan Services, Inc. (NMLS #70641) serves clients in Alabama (23336), Florida
(MBR1609), Georgia (42495), North Carolina (B-163880), South Carolina (MB-0608901),
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