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ABELULLOA@HOUSEJUNKIES.COM
1814 W DOROTHEA AVE, VISALIA, CA

CALL US TODAY 559.623.5367

ONE OF CENTRAL VALLEY'S TOP CASH BUYERS
NO REAL ESTATE FEES, NO ESCROW FEES, AND HASSLE-FREE FAST CLOSING!

YOU BRING US A PROPERTY
WE DO THE WORK

WE SPLIT THE PROFITS 50/50

WE ALSO BUILD ADUs
$220 PER SQUARE FOOT
6-8 WEEKS BUILD TIME

UPON PERMIT APPROVAL
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

MORTGAGE PROTECTION/

LIFE INSURANCE

Optimal Coverage

Damon Jimenez

(559) 230-7747
optimal-coverage.
com/#aboutussec

MOVING/PACKING & STORAGE

Ezpakbins

Matt Brown

(559) 470-7904
ezpakbins.com

NEW HOME BUILDERS

Century Communities

(559) 256-8606
www.centurycommunities.com

PEST & TERMITE CONTROL

Mister Sprayman Pest Control

(559) 338-5557
1450 Tollhouse Rd #107
Clovis, CA 93611
mistersprayman.net

PHOTOGRAPHY

Monir Studios

Monica Robles

(559) 310-7334

PROPERTY MANAGEMENT

Legacy Property Management

Monica Morales

(559) 713-6998

REAL ESTATE COACHING

RealCop Real Estate Coaching

Shawn Cardoza

(559) 318-6727

REAL ESTATE 

PHOTOGRAPHY/VIDEOS

Danny Klorman Photograpphy 

Danny Klorman 

(559) 789-8493 

Lynn Smallwood Photography

Lynn Smallwood

(559) 280-0705

Real Authentic Human Media, 

Amanda Brazzell 

(559) 238-5692

SIGN INSTALLATION 

& REMOVAL

Simple Signs

Steven Peeples

(559) 786-4647
www.simplesignco.com/

TITLE & ESCROW

Chicago Title

Mark Barsotti

(559) 451-3700

Old Republic Title

Sarah Plowman

(559) 720-0657

TRANSACTION MANAGEMENT

Confident Closings TC

Cristie Clements

(559) 333-8482

WINE CONSULTANT

ONEHOPE Wine

Sherri Smith

(559) 972-6492

AESTHETIC MED SPA

Central Valley Medical 

Aesthetics

(559) 409-2048
cvmaofvisalia.com/

Core Aesthetics Downtown

Michele Sollid

(559) 679-2240
208 w main st #p2
visalia, CA 93279

ATTORNEY - REAL ESTATE 

/ ESTATE PLANNING

Johnson & Black, LLP

(559) 741-1800
P.O. Box 8138
Visalia, CA 93290
johnsonblacklaw.com

AUTO DEALER 

SALES/SERVICE

BMW Fresno

(805) 806-5992
www.bmwfresno.com/

CHARCUTERIE BOARDS 

& GRAZING TABLES

Tablas

(559) 280-0264

CONSTRUCTION 

SPECIALIST

House Junkies

(559) 623-5367

CUSTOM CLOSETS & 

ORGANIZATION SPACES

Gabaldon Closets 

and storage

Adam Gabaldon

(559) 599-8243
betterclosetsandstorage.com

CUSTOM DESIGN 

& REMODELING

Deniz Construction Inc

(559) 605-9678
9745 W Grove Ave
Visalia, CA 93221

CUSTOM DESIGN 

CONSTRUCTION

Lunde Construction

(559) 859-0228
lundeconstructioninc.com

DIGITAL MARKETING 

SERVICES

Alliance Marketing

Erin Fisher

(559) 696-3319
alliancemarketingllc.net/

ELECTRICAL/GENERATORS

Westech Systems

(559) 360-1582
westechsys.com

FINANCIAL PROFESSIONAL

Pearl Marquez

(559) 799-3733

GARAGE - FLOORING/

ORGANIZATION

Garage Experts

Paul Schultheis

(559) 826-4968
garageexperts.com

HEALTH, WELLNESS 

& FITNESS

Quadrant Fitness

(559) 610-4607
quadrantfitness.net

HOLISTIC WELLNESS

The Art of Anger

(559) 420-7706
6670 N Blackstone Ave
fresno, CA 93221
www.theartofanger.com/

HOME INSPECTION

First Choice Home 

Inspections

Matt Held

(559) 862-6884

WIN Home Inspection

Nathan Houck 

(559) 697-1833 
www.wini.com/visilia

WIN Home Inspection 

Rob Blackstone 

559.674.5332 
www.wini.com/
maderamerced

HOME STAGING

Staging Simplified

Lena Marie Fisher

(559) 360-4933
staging-simplified.com

The Avenue Home Staging/

Shoppe at the Avenue

Andrea Van Groningen

(559) 240-6816
theavenuehomestaging.com 
and shoppeattheavenue.com

Upstaged

(559) 731-6831
www.facebook.com/
upstagedstyling

HOME WARRANTY

Fidelity National 

Home Warranty

Michaela Reyes

(209) 639-2344

First American 

Home Warranty

Susan Britter

(559) 269-9191

HWA Home Warranty 

of America

Franceen Holden

(559) 554-6445

HVAC/PLUMBING

Super Air Repair

(559) 394-4878
superairrepair.com/

INSURANCE - FARMERS

Farmers insurance

Kelly Brooks

(559) 358-5203

LANDSCAPE DESIGNER/

LANDSCAPE CONTRACTOR

New Vision Landscape 

Designers, inc

Jose Flores

(559) 765-7963

LIFE COACH/

MOTIVATIONAL SPEAKER

Amplify

(559) 786-9990
amplifylevelup.com

LIMOUSINE AND 

CONCIERGE

Absolute Comfort Limousine

Paul Mendes

(559) 804-1712
absolutecomfort 
limousine.com/

MORTGAGE LENDERS

Core Home Loans

(559) 740-8522
coreloans.com

Covert Home Loans

Wes Covert

(559) 333-5575
999 W Morton Ave A
Porterville, CA 93257

Gold Standard Mortgage

(559) 318-6058
goldstandardmortgage.com/

Guild Mortgage

Patty Grissom

(559) 490-6972
branches.guildmortgage.
com/ca/fresno/
patty-grissom-532-ckpg.html

Home Front Mortgage

Cory Reeder

(559) 786-6260

Mid Valley Financial

(559) 256-3620
7644 N Palm Ave
Fresno, CA 93619
www.mvloans.com

Nancy Mota Castillo 

Home Loans

Nancy Mota Castillo

(559) 909-6116
www.nancyhomeloans.com

Nexa Mortgage

Norma Takahashi

(559) 361-6930

EXCEPTIONAL CRAFTSMANSHIP
Building What You Can Dream

Kingsburg, CA • (559) 897-4705
Family owned and operated since 2003
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It Makes
A Difference 
Where You Close

CHICAGOTITLEFRESNO.COM CHICAGOTITLEVISALIA.COMStrength. Service. Expertise.

The Choice of the Valley
Fresno
Clovis

Kingsburg
Reedley
Madera

Oakhurst

10 Locations In The Central Valley:

Visalia

Tulare

Porterville

Hanford

M E E T  T H E

 

R E A L  P R O D U C E R S  T E A M

C E N T R A L  VA L L E Y

Amanda Brazzell

Photographer/Videographer

Lynn Smallwood

Photographer
Danny Klorman

Photographer/
Videographer

Monica Robles

Photographer

Steven Peeples

Owner/Publisher
Brittney Shull

Owner/Publisher
Erin Fisher

Social Media/
Content Manager

Ashley Kivisto

Writer
Evona Niewiadomska

Marketing/Operations

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at Brittney.shull@realproducersmag.com 

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company or the publisher. 
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. 

Deborah Mechele Bento 

Writer

Your Garage

(559) 826-4968   •   garageexperts.com

RESIDENTIAL
GARAGE FLOORING

CUSTOM GARAGE
CABINETS
AND STORAGE

Give the gift of
Gorgeous Flooring
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PUBLISHER’S

That’s a wrap!
Penned in partnership with Deborah Bento  |  By Brittney Shull

As we wrap up 2024, I just want to 
take a moment to shout out a HUGE 
thank you to each and every one of 
you! Your support has been absolutely 
amazing, lighting up my days and 
fueling my passion. The connections 
and partnerships we’ve created make 
this journey so special. Seriously, it’s 
more than just business; it’s about the 
incredible, kind-hearted spirit that 
makes our community shine! 

Now, let’s get real for a second. We’ve 
faced our fair share of challenges in 
the Real Estate world this past year. I 

know we could sit down and list all the 
hurdles, but instead, let’s focus on the 
WINS! We’ve put in the work, from 
those late-night calls to learning all 
the new forms, and guess what? We 
helped THOUSANDS of families find 
their dream homes just in time for the 
holidays! Talk about a win-win! 

This joyful season is the perfect 
reminder to hit pause and soak up 
the time with our family and friends. 
Amid the hustle and bustle, let’s find 
those sweet moments to be present 
and relish in the warmth and laughter 

that come with togetherness. It’s all about 
slowing down, sharing joy, and celebrating 
the little things that fill our hearts and 
homes with love.

Looking ahead, I can hardly contain my 
excitement for 2025! We’ve already accom-
plished so much together, and I just know 
the new year is going to bring even more 
incredible opportunities. Let’s keep support-
ing each other, building on our dreams, and 
reaching new heights together!

Wishing you all a holiday season over-
flowing with peace, love, and laughter and 
a bright start to the New Year! Here’s to 
more memories, milestones, and unforget-
table moments ahead! Cheers!

Brittney Shull

Publisher of Central 

Valley Real Producer 

559.769.8990

brittney.shull@

realproducersmag.com
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309 N. Garden St., Visalia, CA 93291

pdmarquezwfg@gmail.com

FINANCIAL PROFESSIONAL
LIC #:OM59170

Pearl MarquezPearl Marquez

Ensuring Your Clients'
Financial Future is

Secure as your Sales.

Kelly Brooks Insurance & 
Financial Services

Kelly Brooks
559.358.0917

kbrooksagency@gmail.com

"The Gift That Keeps on Giving"
INSURANCE YOU CAN TRUST YEAR ROUND

CALL ME

SEE HOW I CAN
HELP COVER

YOUR CLIENTS!

209.639.2344
michaela.reyes@fnf.com

BUILT FOR AGENTS,
Trusted by Homeowners
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The Vintage Home Specialist

Ruben

Written by Ashley Kivisto  |  Photography by Lynn Smallwood

industry icon associate, manager, and installer. Some of his other 
ventures include running an advertising agency and 
a real estate magazine in Arizona and serving as a 
Marketing and Real Estate Trainer for four years at 
Chicago Title in Visalia and Porterville.

Ruben was 37 years old when he obtained his real 
estate license after the encouragement of a client from 
Circuit City. While he was at the couple’s home doing 
the install, they recognized a spark in Ruben and told 
him he would make a great agent. This was all the 
push he needed, and he earned his license. During that 
first year, he closed 12 transactions, which he thought 
was low until he ended up being in the top ten sellers 
at his brokerage for that year.

After three years selling real estate, Ruben pivoted to 
training. After running multiple classes with a broker-
age, he received a call asking if he would like to work 
with Gary Smee, a local builder, finding and flipping 
houses. Ruben jumped at the opportunity. “I have 
been fascinated with homes since I was young,” Gary 
recalls. During his time working with the Smee family, 
Ruben attended home auctions looking for potential 
flip properties, oversaw crews at renovation projects, 
and took over supervising the flips. “That’s where I 
really found my niche,” he says.

Ruben discovered he had a unique eye and liked to 
add luxury elements and distinctive touches, which 
was not the norm at the time. “I had to differenti-
ate myself from the other flippers by regarding 
the homes that we renovate as my own personal 
statement. So every one of them has an upgraded 
design element that separates them from the 
rest,” he explains. His boss let him run with it, and 
that was when Ruben began his distinct renova-
tion career. He is now known as a “Vintage Home 
Specialist,” restoring historic homes to their previous 
glory with personalized features. Agents in the area 

Ruben Olguin was raised in Barstow in the desert 
alongside his seven siblings—three brothers and 
four sisters. He remembers his upbringing fondly, 
saying he grew up in a happy “working core” 
family. Ruben’s father started working in some 
form at the age of 7 and taught all of his kids to be 
determined and industrious. He and his siblings 
remain close today, even though they live all over 
the United States. They make an effort to get 

together often, and Ruben and his brothers take a 
trip together every year.

Leading up to his successful real estate career, 
Ruben dabbled in several other careers, all of which 
helped him get to where he is today. People may 
be surprised to hear that outside of the real estate 
world, Ruben was also a train conductor for ten 
years and held a position at Circuit City as a sales 

OLGUIN

I had to differentiate myself from 
the other flippers by regarding 

the homes that we renovate as my 
own personal statement. So every 

one of them has an upgraded 
design element that separates 

them from the rest.
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know exactly who to call when 
they come upon a home that 
needs a nuanced renovation.

Ruben has a deep enthusiasm for 
home restoration, but his ultimate 
passion is his family. His siblings, 
children, grandchildren, and wife 
are his top priority. Ruben has 
two adult children, a son and a 
daughter, four grandchildren, 
and his loving wife, Coco. He and 
Coco met on a blind date early on 
in Ruben’s real estate career and 
didn’t hit it off. Years later, they 
were reintroduced at Chicago 
Title, where they both worked. 
The two formed a friendship that 
eventually turned romantic and 
have been blissfully happy ever 
since. Ruben and Coco have been 
married for 12 years and are best 
friends. Ruben says he is the risk-
taker in the relationship while 
Coco “holds the kite” and keeps 
him grounded. “She is the balance 
in my life,” Ruben shares. They 
also enjoy traveling together, with 
some favorite destinations being 
Belize and Italy. Ruben’s other 
interests include classic cars; he 
owns two, spending time with 
friends, enjoying food, and cook-
ing. He loves to gather his friends 
and create a huge feast together, 
something he does often.

Ruben has been actively 
involved in his community from 
the start. As a member and 
former president of the Tulare 

County Association of 
Realtors (TCAOR), he takes 
great pleasure in sharing 
his expertise, asserting, 
“You are nothing if you don’t 
share your knowledge.” He 
served as chairman of the 
Visalia Historic Preservation 
Board from 2010 to 2020, 
where he played a key 
role in revising renovation 
standards to make projects 
more feasible and afford-
able. Consistently ranking 
in the top 5 percent of Gross 
Commission Income (GCI) at 
the TCAOR, Ruben has been 
a top producer at Melson 
Realty for over a decade. 

Ruben does not feel the desire 
nor the need to slow down 
or consider retirement. “I 
don’t want to burn out; I want 
to slide into home,” Ruben 
muses. In the coming years, 
he hopes to continue his work 
with vintage home restoration, 
spend time with his family and 
friends, nurture professional 
relationships, travel even 
more of the world, and enjoy 
everything life has to offer. 
Ruben lives by the quote by 
author Hunter S. Thompson, 
“Life should not be a journey 
to the grave with the intention 
of arriving safely in a pretty 
and well-preserved body, but 
rather to skid in broadside in 
a cloud of smoke, thoroughly 

used up, totally worn out, and 
loudly proclaiming “Wow! 
What a Ride!”

“You have to have a positive 
attitude,” Ruben emphasizes, 
reflecting his approach to 
both life and work.

RUBEN OLGUIN IS 

A REALTOR® WITH 

MELSON REALTY, 

INC. IN VISALIA, 

CALIFORNIA.

TWO LENSES,
ONE VISION

Let's be clear... we may be competitors, but, we're also friends. We both have one goal...

to  make your  l i s t ings  STAND OUT!
Your one stop shop for all photography/videography needs

Danny (559)798-8493
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SHAWN CARDOZA
Founder of RealCop Real Estate Coaching,
a division of Legacy Real Estate Inc.
Real Estate Coach with
Icenhower Coaching and Consulting

559.318.6727
shawn@cardozaregroup.com

As December rolls around and the holiday lights start twinkling, if 
you haven't completed your Business plan for 2025, it’s tempting 
to let business planning slide into “I’ll think about it in January” 
mode. But if you’re a real estate agent—or any entrepreneur, 
really—December is actually "Late".  The Business Plan deadline 
should always be no later than November.  That's because as a 
real estate agent, typical escrow lengths are 30-45 days.  And 
with the Holidays.... Yep, you're late!  So, This year, why not go 
into the New Year with a clear, actionable plan? Enter the 1-3-5 
Business Plan.

A 1-3-5 Business Plan is a straightforward tool that helps you set 
up an annual goal, break it into focused areas, and build out 
actionable steps to hit your targets. Here’s how it works—and why 
you’ll want to make this your new holiday tradition.

Step 1: Setting Your Annual Goal

The top of your 1-3-5 plan should be the big, overarching goal 
you want to achieve by the end of the year. Let’s say your goal for 
2025 is to close 45 transactions. That’s the core of your plan and 
the big number you’ll keep in mind as you work through the 
coming months. This goal acts as your North Star, guiding every 
action you take.

Step 2: Focusing on Three Key Areas

Once you’ve set your annual goal, you’ll de�ne three key focus 
areas to support it. These focus areas are like the framework for 
your success. They might include things like establishing a 
stronger online presence, building lead generation, and growing 
your CRM database. These are the priorities that, when 
mastered, will lead you straight to your end goal.

For example:

1. Build an Online Presence: Make sure you’re visible where 
your clients are—online. This includes everything from 
updating social media pro�les to creating content that builds 
your brand.

2. Lead Generation: Consistent lead generation is crucial. 
Blocking out speci�c time each day to reach new clients 
keeps your pipeline full and healthy.

3. Organize and Grow Your CRM: A well-organized CRM 
database helps you stay in touch with your Sphere of 
In�uence and build meaningful relationships over time.

Step 3: Setting Five Clear Objectives for Each Focus Area

Now that you’ve outlined three focus areas, set �ve speci�c 
objectives for each one. This is where the 1-3-5 plan shines, 
turning big goals into manageable, bite-sized actions. Here’s what 
this might look like:

For building an online presence, objectives could include 
updating all social media pro�les, creating a personal landing 
page, or developing a blog with a posting schedule. For lead 
generation, plan to block out time for cold calling, script practice, 
or �nding an accountability partner. For your CRM, start by 

DECK THE HALLS WITH A WINNING BUSINESS PLAN:
SETTING UP FOR SUCCESS IN 2025

reaching out to update contact information, then set goals for 
adding new contacts each week.

Each objective gives you a concrete step toward building the 
foundation for long-term success.

Why Weekly Reviews and Tracking Matter

Once you’ve got your 1-3-5 Business Plan set up, you’ll want to 
keep it fresh and alive by reviewing it each week. The key to 
making a business plan work isn’t just in setting it up—it’s in 
staying accountable. Weekly reviews are a chance to evaluate 
your progress, celebrate your wins, and course-correct as 
needed.

Create a scoreboard or activity tracking dashboard to make this 
part even easier. A visual reminder of your progress can be 
incredibly motivating, especially when you start to see the 
numbers add up. It’s also a great way to quickly spot areas where 
you may need to adjust or refocus your efforts.

December is for Dreaming, But January is for Doing!

So as the holidays approach, take time to dream a little about 
what you want in 2025. Then, use the 1-3-5 Business Plan to 
make those dreams actionable. By the time New Year’s Eve rolls 
around, you’ll already be steps ahead, ready to hit the ground 
running in January.

With a clear goal, focused areas, and speci�c weekly objectives, 
you’ll be equipped to make 2025 your best year yet. And when 
you look back next December, you’ll see just how powerful 
planning can be—especially when it’s this simple.

So grab some hot cocoa, put on some holiday music, and make 
this December a time for planning your brightest year yet.

Are you ready to make Real Estate Business Coaching part of 
your 2025 plan? Check out www.theunshakableagent.com for 
more information!

Pros@simplesignco.comFirst sign 
installed 
for FREE (559) 786-4647 (216) 677-4675

Empowering Your Success
TRUSTED HOME LOANS, SEAMLESS CLOSINGS

NMLS: 274635
WES COVERT LOAN OFFICER
wcovert@nexamortgage.com • (559) 333-5575

THE NATION'S
#1 PURCHASE

MORTGAGE
BROKER

Getting families closed QUICKLY
so new memories can be made
this holiday season!

Close By Christmas

Backup Battery
EV Chargers
Generators

Solar Systems
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Want to feature one of your Luxury listings in Central Valley Real Producers? Hire one of our Preferred 
Real Estate Photographers to photograph it, and we can spotlight it for you! Our Preferred Real Estate 

Photographers are listed under “Real Estate Photography/Video”

N Fairway Street, Visalia, CA

Photography by Lynn 
Smallwood

Staged by Traci 
Gardner, Upstaged

luxury listing

We Take Listings
From Listed to

Check Us Out 
On Facebook!

Traci Gardner
(559) 731-6831
upstagedtraci@gmail.com

L�ed.L�ed.U
P
S
T
A
G
E
D

305
Presented by Wendy Little, Wendy Little Properties
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Commercial and Residential Pest
Termite and Rodent Control
Termite & Fungus Damage Repairs
No Contract Options

Get Your Free Estimate Today!
559.322.5252 | MisterSprayman.net

Your Experienced Local AllyFor Pest-Free Listings

Your Experienced Local AllyFor Pest-Free Listings

WE ARE THE EXPERTS
IN PEST CONTROL

SERVICE

Tis the season

ONEHOPE Wine
559-972-6492
caldreaminsrvp@sbcglobal.net

BULK  ORDERS
25% off

to be giving

Order your custom
holiday & closing

gifts now!

Sherri SmithSherri Smith

If you can DREAM it,
We can FINANCE it.

Ryan Dias • 559-318-6058

Check us out on 
instagram at 
monirstudios

Monica Robles
559.310.7334

Porterville, CA

From photography shoots to video 
productions to podcast 

recordings, our studio offers 
versatile spaces to create high 

quality content!
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Jenny Madrid credits her upbringing for shaping who she is today. 
Her parents, immigrants from Mexico, worked hard to create better 
opportunities for their family, instilling in her the values of integrity and 
perseverance. Jenny considers meeting her husband Abel one of her 
greatest blessings, as his unwavering support has carried her through 
challenging times. She also treasures the role of motherhood, which has 
deeply influenced her life. Jenny and Abel share four children ranging 
in age from 5 years old to 21 years old. The couple met while Abel was 
working at the same jewelry store as Jenny’s sister and he sold her a 
watch. Surrounded by strong, faith-filled women, Jenny believes that her 
journey is guided by a higher purpose, and she knows that Legacy Real 
Estate is part of that path. Jeremiah 29:11 is Jenny’s favorite bible verse 
and reminds her that God has the perfect plan for her.

Shawn Cardoza began his career in law enforcement, serving Tulare 
County for 12 years in roles such as SWAT team member and motorcy-
cle traffic officer. While dating his now-wife Laura, Shawn was intro-
duced to Kevin Blain, a real estate mentor and close friend of Laura’s. 
Inspired by Kevin and supported by Laura, Shawn earned his real estate 
license and quickly became a top agent on Kevin’s team. After Kevin’s 

R E A L  E S T A T E

BROKER
SPOTLIGHT

cover story
Photographed by Amanda Brazzell 
with Real Authentic Human Media
Written by Ashley Kivisto

passing in 2018, Shawn honored his mentor’s 
legacy by founding the Cardoza Real Estate 
Group, which soon became a major player in 
the industry. Outside of his professional life, 
Shawn enjoys spending time with his wife, 
Laura, their five children, and six grand-
children. He is also passionate about flying, 
having accumulated nearly 600 hours of 
flight time, and often takes to the skies over 
the Sierra Nevada Mountains. His strong 
commitment to family and dedication to the 
real estate industry continue to guide his 
leadership and vision for Legacy Real Estate.

In 2022, Shawn Cardoza partnered with 
Jenny Madrid to combine their respective 
teams—Cardoza Real Estate Group and 
Jenny Madrid & Associates—to form Legacy 
Real Estate Inc. The two met while working 
at the same brokerage and were both men-
tored by Kevin Blain. After individually cre-
ating successful real estate teams, they each 
sought change in their careers, which led 
Shawn to approach Jenny with the idea of 
starting a brokerage together. After consult-
ing with her husband and business partner, 
Abel, Jenny agreed, and Legacy Real Estate 
was born. Today, Shawn and Jenny run 
separate teams under the Legacy umbrella, 
alongside 22 other real estate teams. 

With both Shawn and Jenny having experi-
ence under Kevin Blain, they had common 
ground. Jenny states, “when we created 
Legacy we knew we wanted to follow his 
model.” Blain made everyone feel like 
family and encouraged them to reach for 
the stars. They took his tactics and ran 
with them, giving their agents the freedom 
they needed to achieve their dreams. They 
wanted everyone to know that the sky’s 
the limit. “Giving someone that kind of 

We want to make sure our business 

is led by God and that God is 

making the decisions and leading 

the way and opening the pathway.

LEGACY 
Jenny Madrid and 

Shawn Cardoza
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confidence is a beautiful thing,” 
Jenny gushes. Both Shawn and 
Jenny aim to help their teams cre-
ate generational wealth and to see 
them grow, learn, and succeed. 

When they started Legacy Real 
Estate Jenny and Shawn entered 
with the intention of it being a faith 
based business. One of the benefits 
of running their own operation was 
the ability to let God lead them and 
to trust Him to guide them and help 
make decisions. Shawn reiterates 
this point, “We want to make sure 
our business is led by God and that 
God is making the decisions and 
leading the way and opening the 
pathway.” One way they support 
this in their employees and col-
leagues is holding a weekly bible 
study on Fridays. Jenny runs the 
meetings with a colleague, Mimi, 
and currently focuses on women 
building connections and growing in 
faith together. In the future, Shawn 
hopes to start another group for 
men in the industry as well. 

Both Jenny and Shawn consider 
themselves teachers in their busi-
ness and make an extra effort to 
support their teams. Jenny walks 
each agent on her team through 
their first couple of transactions to 
make sure they know the ins and 
outs of all procedures and Shawn 
holds weekly “huddle calls” to 
check in with his teams and agents 
and offer support and advice. They 
want to be accountability partners 
with their agents and to have each 
one be a leader and offer their opin-
ions on the business as a whole. 
The entire model at Legacy is built 
to support their teams and give 
them the extra leg up to success. 

Both of Shawn and Jenny’s 
spouses, Laura and Abel, are 
co-owners of the business and help 

guide the ship. Laura works 
behind the scenes and assures 
that all financial aspects are 
nurtured and monitored while 
Abel specializes in recruiting 
and flipping houses. At Legacy, 
all agents are trained on house 
flips, with Abel at the helm. 

He especially enjoys partnering with 
people who thought flipping was not a 
viable option for them and will guide 
them through each step of the process 
side by side. His willingness to educate 
agents extends even outside the broker-
age. Abel focuses heavily on collabora-
tion over competition and is excellent 

at recruiting and nurturing relation-
ships, something Shawn and Jenny 
strive to encourage throughout their 
business. “This is a business of 
relationships with buyers and sell-
ers but almost more importantly 
with other agents. How can we 
truly be the best we can be for the 
public if we’re not the best we can 
be for each other?” Shawn asks. 

Legacy Real Estate is also very pas-
sionate about community involve-
ment, service, and outreach projects. 
They have worked with Village of 
Hope building houses in Mexico, 
something dear to both Shawn and 
Jenny’s hearts. Having been born in 
Mexico, the program holds special 
significance to Jenny. The agents 
who were able to make the trip had 
the opportunity to meet and bond 
with the families for which they were 
building houses, which made a huge 
impact on everyone involved. 

Shawn and Jenny have strived to build 
their business with many facets and 
resources. They want to be considered 

a “one stop shop” for all their cli-
ents’ needs. In house they are able 
to offer loan services with their 
mortgage company Homefront 
Mortgage. All of their agents have 
the opportunity to become Junior 
Loan Officers with a three day 
course with the option of becom-
ing full loan officers as well. They 
also offer home and auto insur-
ance and property management 
services. The goal is to become 

an “ecosystem” of sorts with their 
available services. 

Jenny, Shawn, and everyone at 
Legacy Real Estate looks towards 
the future with positivity and 
excitement. They are ready to con-
tinue providing top quality service 
to their clients, employees, and 
colleagues while upholding their 
values and core beliefs. The future 
is bright at Legacy!

Legacy Real Estate is also very passionate about community involvement, 
service, and outreach projects. They have worked with Village of Hope 

building houses in Mexico, something dear to both Shawn and Jenny’s hearts. 
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Lena
MARIE

From Real Estate to Real Impact: 
Lena Marie’s Approach to Luxury, 
Lifestyle, and Community Lena Marie 
Fisher, who the industry knows as 
Lena Marie, is the visionary behind 
Staging Simplified, and brings her 
straightforward yet sophisticated 
approach to all things luxury and 
lifestyle. Her journey into real estate 
began fifteen years ago, inspired by 
her friend and mentor Joe Sciarrone, 
who encouraged her to consider a 
career in real estate during a chal-
lenging period in her life. Lena 
thrived, quickly mastering multiple 
aspects of the industry—from luxury 
homes to agricultural real estate 
and development. Most recently, she 
embraced a new chapter as Director 
of Fine Homes and Estates at Century 
21 Jordan Link after a successful ten-
ure with London Properties.

In 2021, Lena launched Staging 
Simplified, drawing from over a decade 
of real estate expertise and a keen eye 
for design, branding, and marketing. 
She explains, “Initially, it [Staging 
Simplified] was created to stage for 
my sellers, to offer it as a service, 
which I still do.” Her approach to 
staging quickly set her apart, trans-
forming homes in ways that resonated 
deeply with potential buyers. Staging 
Simplified grew from one unit to five 
within six months and quickly needed 
its own warehouse to store their 
luxury and fine furnishings. As their 
inventory grew, so did the word-of-
mouth and fellow agents started to 
reach out to ask for help with their 
listings. Through Staging Simplified, 
Lena combines her industry expe-
rience with her talent for design to 
provide a high-end, accessible aes-
thetic that turns any property into a 
luxurious and welcoming space. Lena 
stresses, “Presentation is everything!” 

The company website says, “Staging 
Simplified takes all the stress out of 
preparing your property for mar-
ket. We promise to deliver maga-
zine-worthy Staging so that buyer’s 

Staging Simplified

partner spotlight
Written by Deborah Mechele Bento
Photography by Christian Urena

Staging Simplified takes all the 

stress out of preparing your property 

for market. We promise to deliver 

magazine-worthy Staging so that 

buyer’s fall in love with your home and 

want to make it their own.

fall in love with your home and want 
to make it their own.” 

WHEN WE MET WITH FISHER, SHE 

EXPLAINED THE MEASURABLE 

BENEFITS OF STAGING: 

• Faster Sales: According to the Real 
Estate Staging Association, staged 
homes sell 73% faster than their 

non-staged counterparts. This 
quick turnaround is invaluable for 
sellers looking to minimize the time 
a property remains on the market.

• Higher Sale Price: Staged homes 
typically sell for 5-10% more than 
non-staged homes, allowing sellers 
to recoup their staging investment 
through a higher final sale price.
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Lena Marie • (559) 360-4933 • stagingsimplified@gmail.com

WHERE
LUXURY
MEETS
LISTINGS

SETTING
THE STAGE
FOR SUCCESS:

SETTING
THE STAGE
FOR SUCCESS:

Protect your family, build your 
business, secure your legacy.

JOHNSON & BLACK, LLP
Attorneys At Law

(559) 741-1800
Kyle@johnsonblacklaw.com

1007 N Demaree St Visalia, CA 93291

Expert legal guidance in estate planning, business 
planning, and real estate law.

Over 65 years of combined legal experience.

• Increased Buyer Interest: More 
than 80% of buyers find it easier 
to envision a staged property as 
their future home, which makes 
them more likely to submit an 
offer. This advantage is key, as 
buying decisions are often influ-
enced by emotion.

• Better Online Presentation: With 
nearly 95% of buyers starting 
their home search online, staged 
homes with high-quality photos 
attract greater interest and lead 
to more showings.

• Competitive Advantage: In a 
crowded market, staging pro-
vides sellers a valuable edge. The 
National Association of Realtors 
reports that staged homes are 
more memorable to buyers, help-
ing them stand out from similar 
listings and potentially securing 
faster, more competitive offers.

“These stats confirm that staging is 
not just aesthetic but a strategic move 
to optimize the sale process. Our 
motto – The cost of staging is much 
less expensive and way more effective 
than your first price reduction.”

As if staging, managing her own 
listings, and serving as Director of 

Fine Homes and Estates at Century 
21 Jordan Link weren’t enough, Lena 
Marie also launched a podcast called 
Real Estate Reality. She’s a mother 
of three adult children: Mia, 31, lives 
in Laguna Niguel and is building her 
business as an aesthetician; her son, 
Jeremiah, 29, is still exploring his 
calling; and her youngest, Zaven, 
travels across the country working in 
welding. Few people know that she’s 
an Army Veteran, which she credits 
as a “pivotal turning point” in her 
life. After a somewhat tumultuous 
upbringing, feeling more comfort-
able in the shadows, and having little 
direction, her military experience 
helped her to flip the script and 
instilled resilience, adaptability, and 
discipline—qualities essential in 
the fast-paced world of real estate 
staging. Known for her ability to meet 
tight deadlines and accommodate 
shifting client needs, Lena has built 
a reputation for creating stunning, 
luxurious spaces with a mission to 
show that luxury isn’t reserved for 
the wealthy—it’s a feeling everyone 
deserves in their home.

As an active member of the Central 
Valley’s philanthropic community, 
Lena Marie goes above and beyond 

to showcase the best of the area. She was 
featured on American Dreams television, 
where she highlighted the annual Clovis 
Rodeo and hosted an unforgettable Old 
Hollywood party at The Harmony House. 
Lena Marie knows how to throw a party! 
She loves to cook, entertain, and make 
every event Instagram-worthy, filled with 
unique details and, most importantly, truly 
unforgettable experiences. 

Creating memorable rooms, experiences, 
and interactions has made Lena Marie 
a recognizable brand in the area. From 
the beginning of her career, she under-
stood that branding and aesthetics are 
essential components of any successful 
business strategy. She says, “You are 
your brand. Your brand is who you are 
and what you believe.” 

Looking to the future, her vision is not 
only to transform homes but to inspire 
others to see that creating a beautiful 
space is achievable for everyone. Luxury, 
to Lena, is about more than a perfectly 
staged home; it’s about creating a place of 
comfort, beauty, and purpose. She believes 
that “a million-dollar property, a condo, 
or your house in the Tower District can all 
feel luxurious. Doesn’t everyone just want 
a home of their own?” Through Staging 
Simplified, she’s turned her life experi-
ences into a thriving business that changes 
lives, one home at a time.
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mvloans.com  •  (559) 432-8221  •  7644 North Palm Avenue, Fresno

PARTNER WITH US TODAY!

Happy
Holidays!

Competitive Rates  •  Customized Solutions
RESIDENTIAL, COMMERCIAL & AG REAL ESTATE

100% Financing, Low Rates, Elite Customer Service.

THE FUTURE OF PACKING IS HERE

We Deliver You Pack & Move We Pick Up
Our plastic bins 
are delivered to 

your current 
location.

Save time and 
money with our 

easy to pack,
stack and move 

plastic bins.

After you move, 
we pick up the 
plastic bins at 

your new
location.

LET’S GET
PACKING
WITH EZPAK
RENTAL
BINS

GIVE THE
GIFT

CLIENTS NEED
WE CAN BILL

ESCROW

Fresno-Clovis Area
(559) 470-7904

Central Coast
(805) 550-9339www.ezpakbins.com

• INDEPENDENT 
• CERTIFIED TRANSACTION COORDINATOR 

• CERTIFIED ZIPFORMS TRAINER

CRISTIE CLEMENTS
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Our gift to you...
a smooth closing
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Marisol began her journey into real 
estate amid the COVID pandemic 
when she took a brave leap, leaving 
her family in Southern California 
to pursue homeownership in the 
Central Valley. While buying her first 
home, she met an agent who saw 
her potential and encouraged her 
to consider real estate. Though she 
didn’t take the leap immediately, her 
hard work and dedication propelled 

K E L L E R  W I L L I A M S  R E A L T Y  T U L A R E  C O U N T Y

Written by Deborah Michele Bento  |  Photography by Amanda Brazzell with Real Authentic Human Media

super connector

DRIVEN BY PURPOSE: HOW MARISOL SANDOVAL FOUND HER 

CALLING IN REAL ESTATE TO SERVE OTHERS WHAT HAPPENS 

WHEN STEADFAST WORK ETHIC MEETS COMPASSION AND A 

POWERFUL DRIVE TO SERVE OTHERS? YOU GET THE DEDICATED 

AND DYNAMIC MARISOL SANDOVAL, A SUPER-CONNECTOR AND 

RISING STAR AT KELLER WILLIAMS REALTY TULARE COUNTY.

her forward when she did. 
Within her first six months, 
Marisol sold 16 homes, earn-
ing her “Rookie of the Year,” 
and in 2023, she received the 
prestigious Gold Award for 
consistently ranking as one 
of Keller Williams Realty 
Tulare County’s top 
10 producers. 
While she 

appreciates the accolades, Marisol is driven not by 
recognition but by a commitment to service and 
responsibility to her family and community.

Long before she entered real estate, Marisol’s life 
was shaped by the need to care for her family. After 
her father returned to Mexico, her family faced 
financial struggles that required her to step up. At 
just 15, Marisol took on two jobs while attending 
school. “I was suddenly the head of the household 
and had to grow up fast,” she recalls. Though the 
weight was heavy, she carried it with grace, deter-
mined to finish school and pursue her dream of 
helping others.

As a Deferred Action for Childhood Arrivals 
(DACA) recipient, Marisol has always been moti-

vated to make a difference in her com-
munity. Initially, she entered the 

medical field, pursuing a nursing 
degree. However, her journey 

took a difficult turn when she 
began experiencing severe 
anxiety and panic attacks. 
She recalls the first attack 
vividly: “Out of nowhere, I 
couldn’t swallow, I couldn’t 

breathe. I started freaking 
out—I’d never felt anything 

like it before. It was the scariest 
experience of my life. My whole 

body went numb, and I couldn’t move.”

After a visit to the hospital confirmed it was a panic 
attack, the episodes continued, disrupting her life 
each night. Marisol and her husband took to walk-
ing for hours to counteract the creeping anxiety 
that would often overtake her. Through concen-
trated efforts, she changed her mindset. She began 
practicing positive inner dialogue, focused breath-
ing exercises, and chamomile teas to minimize her 
panic attacks and maximize her productivity. 

When Marisol moved to the Central Valley, she had 
no family, friends, or network. She started connect-
ing with people individually, and once she began 
her real estate classes, she committed to talking 
to one person each day to build her network. Sixty 
days after she spoke with her first mom at the park, 
that same mom became her first closed escrow! 

While she works with a wide variety of clients, 
she quickly found her calling: helping other 

SO FEW REAL ESTATE AGENTS 

UNDERSTAND ITIN BUYERS OR EVEN 

KNOW THAT YOU CAN BUY A HOME 

WITH AN ITIN. I FOCUS ON THEM SO 

THAT THEY KNOW THEY CAN ALSO 

HAVE THEIR DREAM HOME!

MARISOLSANDOVAL
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DACA recipients 
and Individual 
Taxpayer 
Identification 
Number (ITIN) 
buyers navigate 
the complex layers 
of homeowner-
ship. She explains, 
“So few real estate 
agents understand 
ITIN buyers or 
even know that 
you can buy a home with an ITIN. I focus on them 
so that they know they can also have their dream 
home!” These clients are often overlooked and 
frequently encounter unique financial challenges, 
and the mortgage process can seem intimidating 
due to language and cultural barriers or unfamiliar 
requirements. “I want them to know that home-
ownership is possible.” Being the first person in her 
family to achieve the dream of homeownership, she 
recognizes the difference owning a home can make 
to a family for generations to come.

A core factor in Marisol’s success is her focus on 
family and recognition of the importance of family 
in her niche community of clients. Alongside her 
professional achievements, she is a loving wife to 
her husband, Osvaldo, and a dedicated mother to 
her 6-year-old daughter, Laila.

She has been Marisol’s showing assistant since 
she was a toddler and has become quite the little 
marketer. “Laila will say, Mom, you should give 
them a card.” To create a personal and profes-
sional life balance, she and her husband enjoy 
taking their daughter on weekend trips to their 
favorite California destinations like Palm Springs 
and Santa Barbara to enjoy all our beautiful state 
has to offer. 

Marisol Sandoval is a powerful example of how the 
intersection of passion, purpose, and powerful ties 
to a community can catapult a professional career 
while fueling the personal desire to create genera-
tional wealth for families. 

I WANT THEM TO KNOW 

THAT HOMEOWNERSHIP 

IS POSSIBLE.

REASSURANCE      PRECISION      PERSONAL ATTENTION

Rest assured Central Valley Medical Aesthetics, An 
experienced team of Nurses, Estheticians and a 
Board Certified Plastic Surgeon, we match our 

extensive expertise to meet your personal skin care 
needs. By creating a customized plan to achieve 

beautiful and natural looking results.

CALL 556-409-2048

TEXT 559-684-2324

WWW.CVMAOFVISALIA.COM

CVMAOFVISALIA.REPEATMD.COM

With nearly 30 YEARS in 
the lending industry, 
you can trust me to 
provide the best 
options for your 
clients and assist you 
in closing MORE 
DEALS in 2024!

N A N C Y H O M E L O A N S . C O M

NANCY MOTA CASTILLO
SR LOAN OFFICER
NMLS #284902
NANCY@CORELOANS.COM
559.909.6116
Hablo Espanol

S C A N  T O  
L E A R N  M O R E

E X P E R I E N C E
M A T T E R S

2024 CORE HOME LOANS. A DIVISION OF ALMEDA MORTGAGE CORPORATION, NMLS #271603, LICENSED BY THE 
DEPARTMENT OF FINANCIAL PROTECTION AND INNOVATION UNDER THE CALIFORNIA RESIDENTIAL MORTGAGE LENDING ACT

Take the Worry Out of Home Ownership
With a Home Warranty

Take the Worry Out of Home Ownership
With a Home Warranty

Our plans protect you against the 
high cost of unexpected repair 

bills. With a home warranty plan 
from HWA, you don't have to face 

household breakdowns alone.

Our plans protect you against the 
high cost of unexpected repair 

bills. With a home warranty plan 
from HWA, you don't have to face 

household breakdowns alone.

Franceen Holden
(559) 554-6445

franceen.holden@hwahomewarranty.com
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559-269-9191
sbritter@firstam.com

Every home sale 
needs a realtor, 

and every home 
needs a home 

warranty!

Susan Britter

Scan for more info:

Call me today, let's make your skin FABULOUS!   559-679-2240

Visalia's #1 
leading Hydrafacial
 Provider.

By combining modern modalities with 
NEXT GEN formulas, we CAN achieve the 

skin you really want to live in."

Realtors first choice
 for the ULTIMATE and 

most Luxurious Facial Experience.
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You find the home. 
We’ll find the loan.

Cory Reeder
LOAN OFFICER /  BRANCH MANAGER

NMLS#1867432 | NMLS# 1894173
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cory@homefrontloans.com
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Call today for a FREE estimate and design
559.599.8243

Fresno’s Original Rage Room PLUS SOOO MUCH MORE!!!
TRAUMA WAS NEVER MEANT TO BE A DESTINATION!  IT’S TIME TO GIVE YOURSELF 

PERMISSION TO RELEASE WHAT NO LONGER SERVES YOU! 

WE ARE AN HOLISTIC, ARTISTIC 
AND THERAPEUTIC, ALTERNATIVE 
MENTAL HEALTH, TRAUMA 
TRANSFORMATION CENTER!

ALL AGES ARE WELCOME!
FAMILIES AND INDIVIDUALS
GREAT FOR TEAMS. 

THEARTOFANGER.COM 

RAGE ROOM

This season, give the gift of RELEASE!
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BRIANNESimoes
Central Valley 

Medical 
Aesthetics

Written by Ashley Kivisto
Photography by Monica Robles

partner spotlight

she found the demanding 12-hour shifts difficult to 
sustain. Determined to stay involved in healthcare 
and continue supporting women, Brianne turned to 
the med spa industry, opening Central Coast Medical 
Aesthetics (CCMA) in Paso Robles. Brianne was 
later able to expand her business to Visalia, where 
she owns Central Valley Medical Aesthetics (CVMA). 
At CVMA, Carly returned to work as a receptionist, 
eventually becoming the office manager and the 
welcoming face of the business. Carly is also grateful 
for her position at CVMA, noting that she admires 
Brianne for her drive and considers her a great men-
tor. “Being a part of growing this business together 
has been very rewarding,” Carly says.

While Brianne’s amazing staff oversees daily 
operations, Brianne focuses on providing medi-
cal services, including injections. Brianne’s team 
is supported by Board Certified Plastic Surgeon 
Dr. Alex Lechtman, who plays an integral role 
in the business and clinical decisions. In 2023, 
Brianne’s skills earned her recognition as one of 
the Top 50 Injectors by Evolus, which came with 
an all-expenses-paid trip to Paris in September. 
Additionally, CVMA is community- minded, donat-
ing to local clubs, schools, fundraising events, and 
charities throughout the Central Valley.

The med spa aims to set itself apart as a com-
prehensive  “one-stop shop” for clients, offering 
a variety of services from facials and massage to 

B rianne Simoes started her 
career in business at a young 
age. Inspired by her grandfa-
ther, Harold Beck, who lived to 

be 100 and passed down the 4th genera-
tion family car dealership to her father, 
Bruce Beck, Brianne was encouraged to 
carve out her own path. She began by 
launching a swim school in her freshman 
year of high school, teaching up to 150 
students each summer.  From her family, 
Brianne gained a sense of business savvy, 
yet also knew the importance of following 
a personal passion. This led her to open a 
tanning salon with the money she earned 
from the swim school. When Brianne 
decided to open the salon, she needed 
someone she could trust to help run it. 

Carly Myrick, a friend she’d made through 
the swim school while teaching Carly’s 
oldest child, was a natural choice. The 
two worked together in the salon while 
Brianne was in nursing school to become 
a Registered Nurse, a career choice 
driven by her desire to help people during 
both the happiest and saddest moments 
of their lives. As a labor and delivery 
nurse, Brianne found her passion, assist-
ing women through the birth process. 
However, after being diagnosed with lupus, 
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Norma Takahashi
Loan Officer
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559-361-6930

SE ABLA ESPANOL

DSCR (Investment Cashflow Loan) 
Profit & Loss | 1099 
Bank Statement | ITIN
Foreign National | Lot Loans 
Construction Loans
Hard Money | Commercial
Reverse | Manufactured Homes
AG / Rural Property
DAP & Grant Programs
Mobile Homes in a Mobile Home Park

Give your clients the 
gift of a better mortgage

Jose Fores
(559) 765-7963

fresnolandscaping.net

INTO REALITY

TURNING YOUR

SYNTHETIC TURF
SOD INSTALLATION

CONCRETE
OUTDOOR LIGHTING

AND MUCH MORE!

L A N D S C A P E  D E S I G N E R S

injectables, vitamin IV treat-
ments, cool sculpting, laser hair 
removal, tattoo removal, and 
more. Every new client receives 
a free consultation where 
Brianne or another Registered 
Nurse assess their needs and 
create customized care plans. 
The most fulfilling aspect of 
their work is the chance to help 
clients feel good not only on the 
outside but from within. “Being 
able to make someone feel good 
about themselves is so much 
more than just the outside, it’s 
about the transformation inside,” 
Brianne explains.

CVMA’s focus on personal impact 
extends beyond aesthetics; if a 
client were to show appreciation, 
Brianne says that the most mean-
ingful treat would be a thoughtful 
note sharing how CVMA made 

a difference in someone’s life. “Knowing that we 
helped someone improve their confidence or 
feel better about themselves is the best reward,” 
Brianne notes. This client- centered approach 
even welcomes men, dispelling the myth that 
med spas are for women only. Some of the most 
popular services for men include testosterone 
pellets, laser hair removal, emsculpt, cool sculpt-
ing, and Botox. Brianne met her husband Johnny 
Simoes right after high school, and the couple has 
been married for 22 years. Together, they have 
a 19-year-old daughter Gianni attending nursing 
school in Nashville and a 15-year-old son Niko who 
homeschools so he can race and work on a nearby 
farm. Brianne credits her parents Bruce and Debby 
Beck for not only being her biggest supporters but 
for instilling a strong work ethic and dedication, 
qualities she’s passing down to her children.

CVMA’s commitment to helping clients radiate 
from the inside out makes it a unique option 
for anyone looking to improve their appear-
ance or gain confidence. As the holiday season 
approaches, Brianne suggests gifting confidence 
with a CVMA gift card, adding, “We’re here to 
enhance people’s beauty and self-esteem from 
the inside out.”

For a complete list of services, visit CVMA’s website at www.cvmaofvisalia.com.

We’re here to enhance people’s 
beauty and self-esteem from the 

inside out.

Call or text Elena at 559-339-9281
pamluna@absolutebodyarmor.com
      @CoachHolleyOfficial

MIND, BODY, AND SPIRIT WITH COACH HOLLEY
Coach Holley is a 29-year-old Visalia native, 
nationally recognized Life Coach and 
Fitness Trainer with a strong background in 
professional and collegiate athletics. He 
teaches the importance behind resiliency 
and building a strong social and emotional 
climate. Coach Holley and his team reshape 
people’s thoughts and feelings about 
themselves and their daily lives.

Absolute Body Armor is a division of 
Amplify that hosts a diverse range of 
amenities, such as modern training 
facilities, instructor-led Classes, personal 
trainers, nutritionists, and monthly 
memberships.

While Coach Holley would like to train 
everyone in-person at the ABA facility, some 
may not have availability for in-person 
sessions or live in other places throughout 
the world. To address this, he developed a 
virtual training solution through a 
personally designed app, allowing everyone 

to pursue their fitness goals online. With the 
Coach Holley Fit app, users gain access to 
tailored workouts, the ability to track 
nutrition and health information, and direct 
communication with Coach Holley, his team, 
and the Coach Holley Fit app community.

Our mission is to provide an outlet for 
families in our community to express 
themselves and to receive physical, mental, 
spiritual and emotional support.  We help 
them find who they really are, what they 
aspire to be, and support them on that 
journey. Along with our amazing training 
programs we also offer evidence -based 
programs for students and families through 
our AAMP and PAM courses. With Amplify 
you can work on both your mind and body. 
Visit us in person or give us a call!
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Another successful Central Valley Real Producers social event has 
come to a close! Local top-producing agents and our preferred part-
ners came together at Kings River Winery for an exciting Cornhole 
Tournament. The spirited competition not only showcased incredi-
ble skill on the cornhole boards but also brought a sense of camara-
derie among attendees.

The perfect weather and delicious wines created an inviting 
atmosphere, making it an ideal setting for networking and 

VINO ANDevent recap

celebrating our industry’s top performers. 
We’re thrilled to announce that the winners’ 
prizes will be donated to Valley Children’s 
Hospital, reinforcing our commitment to giv-
ing back to the community.

Stay tuned for more updates on future events, as 
we continue to connect the best in business with 
the brightest stars in real estate!

VICTORY
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Paul Mendes
559.334.3234

absolutecomfortlimousine.com

Give the gift of luxury this season!

L e t  y o u r  c l i e n t s  u n w i n d  a n d  f o c u s  o n  t h e  p r o p e r t i e s  w i t h  c h a u f f e u r e d  t r a n s p o r t a t i o n .



Happy
Holidays


