


RP REALTOR RAVES: BEST BITES IN TOWN &%@L
RESTAURANTS [ NSSSyrmmryr

IN THE STRAND

Our Real Producers Brag on 3 / r Holiday Themed Pop-Up Bar | Festive Libations & Events
£ &' ] - . .- —— =

Their Favorite Restaurants
www.bigchillistandhouse.com | Located in Barefoot Landing

~Legenda

ry -~

$0. * ( 400/

A WEEIEEY (A

10434 Ocean Hwy * Pawleys Island SC . g Tues-Thurs 5-8:30PM [ Fri & Sat 5-9PM
Reservations Suggested o Wi-Fi * FranksandOutback.com
(843)237-3030 Bars Open 4PM

With over 20 years of experience cooking
NS YMJ §SIXY WIXYFZWEFSYX ZW HMJK FSI
T\SIJW NX JJHNYJI YT UWJXJSY IMNX [NXNTS YT
AT Z FSI FQQr i ZWHIRZ I XSEX Szt ER N VANIS SN ESH
HTRRNYY.J!| XY EKKINO@RIISHEAIREERIRARN FNNE

KFSYFXYNH JJUIJWNJSHJ \NYM ZX

Stay tuned for exclusive RP-hosted experiences
at these fine establishments.

As a valued REALTOR® partner, we invite you to nominate your favorite local restaurants as additions to
our dining guide at bill.poulin@n2co.com or anita.jones@n2co.com. Your recommendations will not only
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showcase your expertise in the area but also contribute to creating a delightful experience for clients.
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(843) 945-9310 | 42ndstreet

4209 North Kings Highway,
South Carolina 29577, Unit




YOUR GRAND STRAND REAL ESTATE MEDIA TEAM
EST 2018 | Licensed & Insured | Photo | Video | Drone | 3D | Creative

A small team of five that cares! Text/Call Us at 843.885.3088 or book online www.hightidecontent.com

Your Most Trusted Lender
NATION ONE 1n the Lowcountry...

MORTGAGE CORPORATION
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Phil-and his team are very prafessional, we relocated
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had prabiems obtdining financing after six months of
ogony. We contacted Bhill and his team made the
tronsaction a Reality, The transparancy ond dlear-cut
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50 much - Google Review

| would love to share our experience...Phil,
Theresia, Tyler, Amber are the dream teaml! Our
loon was probably one of the hardest to approve
but those 4 definitely made sure we got approved
o be in our hamel Thank you so much! | would
definitely recommend them to anyone! Thank you
to Mation One Team! - Google Review
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Scan Here to Learn More About N1 Mortgage

The Team that Never Says No!
888.695.3774 | TeamC@NationOne.com | N1Mortgages.com




From Dental Assistant

to Real Estate Dynamo:
THE INSPIRING JOURNEY
OF LISA YAZICI

Lisa Yazici, a dedicated REALTOR®
with a passion for people, properties,
and perseverance. A member of the
National Association of Realtors for
four years, Lisa has already made a
remarkable impact in the real estate
industry. With over 72 transactions
under her belt, totaling over $24 million
in sales volume and another $2 million
pending, Lisa’s success is a testament to

her hard work and dedication.

Lisa’s career in real estate began in
August 2020 with Exit Coastal Real
Estate Pros, but her journey started
long before that. Originally from
Brooklyn, NY, Lisa moved to Staten
Island at the age of four. Her work
ethic was shaped early on by her
mother, who taught her the impor-
tance of independence, hard work and
determination. “I've been working
and hustling my entire life,” Lisa
recalls, “from babysitting at age 11 to

various jobs in local businesses.”

Lisa’s resilience and determination
are evident in her life story, particu-
larly through her experience during
the February 26,1993, bombing at
Cantor Fitzgerald, where she worked
in the World Trade Center and the
emotional ties she maintains with
the company following the tragic
events of 9/11. Fortunately, Lisa left
on maternity leave in December, 1993
and didn’t go back. Transitioning from
the finance world to dentistry and
then real estate, her journey reflects

adaptability and strength.

The journey to becoming a realtor
was not a straightforward one for
Lisa. After moving to Myrtle Beach
in 2006, she continued her career

in dental practice management at

Market Common Dentistry while
raising her two sons, Kevin and
Justin. It was during the COVID-19
pandemic that Lisa reconsidered her
career path. “I always enjoyed looking
at properties and helping family
members with the purchases of their
homes,” she explains. “I thought,

why not go into real estate and make
money doing what I enjoy. After All,
everyone tells me what a great negoti-

”

ator I am and how great I am at sales.

This decision proved to be a game-
changer. Lisa’s natural ability to
connect with people, coupled with
her extensive knowledge and expe-
rience, quickly set her apart in the
real estate market. Her awards speak
volumes about her achievements with
Exit Coastal Real Estate Pros. Several
times she hit the top monthly listing
and sales agent, Top Listing agent of
2023, Top Sales Agent of 2022, and

a consistent performer in the top 10
for the entire South Carolina district
with Exit.

Despite her achievements, Lisa
remains grounded and committed
to continuous growth. “Success is

a ladder—T'll never stop climbing,”
she says with conviction. For Lisa,
success is not just about personal
achievements; it’s about making a
positive impact on others. She is
passionate about helping her clients
transform their lives through real
estate, treating each transaction with
the care and dedication she would

offer her own family.

Lisa’s approach to real estate is
deeply personal. “I treat every client
as if they are my family,” she shares.
This philosophy has not only earned
her the trust and respect of her
clients but has also led to numerous
referrals, which she considers the

highest compliment and greatest gift.

When Lisa isn’t busy closing deals

or helping clients find their dream

homes, she cherishes spending time
with her family. A devoted wife,
mother, and a grandmother of 3,
Lisa’s family is the heart of her world.
Her husband Pooch, whom she met at
age 13 ¥ was her first love, and they
have been together 37 years! Pooch

is in law enforcement, and her sons,
Kevin and Justin, have also found

success in their respective fields.

The Yazici family shares a unique
passion for horror movies, with

her husband and sons even making
appearances in a few films. They are
avid collectors of horror memora-
bilia and enjoy attending conventions
together. Lisa is a huge fan of the
singer Plnk and will be attending her

10th concert in mid November. Lisa

states “Plnks music is my therapy and

she’s a huge inspiration to me.”

Outside of her professional and
family life, Lisa is committed to giving
back to the community. She supports
various charities, including St. Jude’s
Children’s Hospital, the ASPCA,

the Grand Strand Humane Society,
March of Dimes, Shriners Hospital,
Special Olympics and several other
foundations close to her heart. Her
empathy and generosity are evident
in all aspects of her life, from her pro-
fessional endeavors to her charitable

contributions.

Looking ahead, Lisa has big plans for
her future in real estate. She aims to

double her transactions and continue
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learning from her peers. “I'm
always excited for what the
future holds,” she says. With her
drive, dedication, and passion,
there’s no doubt that Lisa Yazici
will continue to climb the ladder

of success, one rung at a time.

Lisa’s advice to aspiring real-
tors and those looking to excel
in their careers is simple: “Be
confident in all you do. Never
stop learning. Treat others the
way you want to be treated, and
always stay true and honest.”

“Don’t wish for it, work for it!”

As Lisa continues to make her
mark in the real estate world,
one thing is clear—her story is
one of resilience, dedication, and
unwavering passion. And that’s a
legacy that will inspire many for

years to come.
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Protecting the rights and interests of our clients
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In the fast-paced world of real estate,
where challenges are as constant as

opportunities, true success stories

IENCE AND TRIUMPH

often emerge from the most

trying circumstances. Courtney
Scott’s journey is one such

story—a testament to resilience,
passion, and an unwavering

commitment to family.




“I started my real estate career in
2017 during what was, without a
doubt, one of the most challenging
periods of my life,” Courtney shares.
“I was going through a divorce and
raising three small children on my
own. Stability became my top priority,
not just for myself, but for my kids.

I knew I needed a career that would
allow me to provide for them, and real
estate felt like the perfect fit.”

Growing up in Mars, PA, near
Pittsburgh, Courtney was surrounded
by entrepreneurial spirit from an
early age. Her father, a custom
homebuilder, sparked her passion for
real estate. “Watching my dad build
beautiful homes from the ground up
fascinated me,” she recalls. “I loved
seeing ideas turn into tangible, living
spaces. That passion stayed with me,
and when I needed to create a stable
life for my family, real estate was the

natural path to take.”

Starting her career from scratch was
no small feat. With no steady stream
of'leads and no established reputa-
tion, Courtney knew she had to build
her brand from the ground up. “I
quickly realized the power of social
media,” she says. “I spent countless
hours learning digital marketing and
creating content that would show-
case my expertise. It was tough,

but it allowed me to connect with
potential clients in ways traditional

methods couldn’t.”

Today, Courtney is passionate about
using social media not just to build
a client base, but to foster lasting
relationships. “I love connecting
with people and helping them find
their dream homes,” she says with a

smile. “It’s incredibly rewarding to
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see families relocate to Myrtle Beach,
settle into their new community, and
start to flourish. That’s what drives

me every day.”

For Courtney, success is more than
just professional achievements—it’s
about finding balance. “Success, for
me, is being there for my children—
Avah, Jude, Everly, and Crew—while
also excelling in my career. My
husband, Bill, runs Lux Custom Pools
& Spas here in the Grand Strand, and
we’re eagerly anticipating the arrival
of twins. Family is at the heart of
everything I do,” she emphasizes.

Outside of her thriving real estate
career, Courtney is deeply involved in
her children’s activities and has a pas-
sion for health and fitness. “I'm busy,
but I love it,” she admits. “I also want
to get better at golf and play more
with my husband. It’s something we
both enjoy, and I’d like to make more

time for it.”

Despite the demands of her busy life,
Courtney remains optimistic and
calm—a trait she credits with helping
her manage both her family and her
business successfully. “I'm a very
optimistic person,” she says. “Staying
positive is crucial, especially with a
larger family. It helps me keep every-

thing in balance.”

Courtney’s journey is an inspiration,
particularly to single mothers who
might be facing their own challenges.
“I want to be remembered for growing
my business through social media

and showing other single moms that
they can create something meaningful
for themselves and their kids, even

during tough times,” she reflects.

Her advice to up-and-coming top pro-
ducers is both simple and profound:
“When you put in the work, you’ll see
the results. Keep showing up, even
when you think nobody’s watching.

5

Consistency and dedication are key.’

In every real estate transaction,
Courtney strives to ensure that
her clients feel the same sense of
calm that she embodies in her own
life. “My goal is to make the pro-
cess as seamless and stress-free as
possible,” she explains. “I want my
clients to feel taken care of, from
start to finish.”

Courtney Scott’s story is one of resil-
ience, hard work, and the unwaver-
ing belief that with determination,
anything is possible. “I'm proof that
you can turn challenges into oppor-
tunities and build a life you’re proud
of,” she says, her voice filled with the
quiet confidence of someone who has

not only survived but thrived.

66

It’s incredibly rewarding
to see families relocate to
Myrtle Beach, settle into
their new community, and
start to flourish.

THAT’S WHAT DRIVES
ME EVERY DAY. ’, 4
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Celebrating two decades of print excellence,
now 800 niche magazines strong (and counting).

N2 COMPANY.
STROLL. €3 greet [TIREAL PRODUCERS [BHLO@NL B hyport

The holidays are here, and so are the buyers.

Make your listings shine this season with
Weston Media. New agents get 50% OFF
your first shoot!

STAND OUT THIS SEASON—RESERVE
YOUR SHOOT NOW |

CONTACT

TYLER GRAHAM
PHONE: 843.386.3600

EMAIL: HELLO@WESTON-MEDIACOM
INETA; @WESTON, MEDLA
FACEBQOI: @WESTON MEDIA

WEB: WWIWWESTON-MEDA.COM
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‘: OLD REPUBLIC HOME PROTECTION
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We Inspect Homes
Like We’re BUYING
THEM OURSELVES

Every Residental Home Inspection
Comes with a FREE Home Warranty

» Residential Home Inspections

Include an Old Republic home warranty with every « Indoor Air Quality Now Offering

transaction, and you may: - Pool/ Hot tub Inspections Commercial Inspections!
" . - . Thermal Ima ing Only Company with
* (Gain a competitive edge for your listings and sales. g [ ——]

+ Empower your clients to make informad decisions by sharing + Wind Mitigation Inspections and General Contractor's
the home warranty benefits, « Irrigation Inspection License.
« Mold Inspection

INSPECTIONS, LLC

),

Focus on Success
We'll Handle the Repairs

+ Build client trust by offering professional solutions, showing you
care about their well-being before, during, and after the sale.

Leave covered home system and appliance repairs to us so you
can focus on your clients.

{?i:;‘}-‘;f;;m Stephanie Midgett
u Senior Account Executive

T 880.308.6510

C: 810.382.8048
StephanieM@orhp.com
my.orhp.com/stephaniemidgett

843-817-8810 - islandinspectionsllic@gmail.com « Islandinspectionslic.com

K1 © O e Pinterest
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MORTGAGE

Nation One Mortgage:

A Commitment to Excellence

and Resilience

In the ever-evolving world of mort-
gage lending, Nation One Mortgage
has carved a unique path with its
unwavering commitment to the home
loan approval process. With a focus
primarily on VA and FHA loans, and
specializing in manual underwrite
approvals, Nation One Mortgage
sets itself apart with a dedicated and

highly skilled team. “Our processors
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could be underwriters at most
Fortune 500 lenders today”, proudly
stated by the VP for the Southeast
Phil Crescenzo. This depth of exper-
tise and dedication ensures that the
company consistently delivers for its
partners and clients, embodying their
motto: “Never Say No.”

A Journey Defined by Determination
A young entrepreneur, Philip
Crescenzo, by a referral, was intro-

duced to this industry through an

after-hours telemarketing job. “At

22 years old, commission-only work
with no training required was exactly
what I was looking for,” Philip recalls.
Working part-time, he saved his
commission and took a leap into a full-
time career in mortgage lending. The
direct connection with people, coupled
with the significant impact of home
purchases, fostered a deep passion for

the business.
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The value we can bring to
people by providing a simpler,
more effective process, or
helping them prepare for a
second chance, and seeing the
completed goals accomplished,
is incredibly rewarding.

Hailing from rural Southern New
Jersey and later moving to the
Philadelphia area, Philip’s jour-

ney is marked by adaptability and
growth. In 2011 and he relocated

to South Carolina. Joe Lang, a col-
league and friend, is the founder of
Nation One, whose corporate head-
quarters are in Marlton, NJ. Joe led
the remote-branch set up. Together,
Philip and Joe brought a wealth of
experience and a steadfast com-
mitment to helping clients achieve

their dreams of homeownership.

Setting a New Standard in
Mortgage Lending

What sets Nation One Mortgage
apart is more than just its services;
it is the mindset and approach

the company brings to the mort-
gage process. The “Never Say No”
philosophy is not just a slogan but
a core part of the company’s DNA.
“We refuse to give up if there is a
way to get a client approved,” Philip
explains. This relentless dedica-
tion to client success has been the
cornerstone of their operations
since establishing themselves in
Myrtle Beach in 2015. “If we were
not good, everyone would know by
now. Good news, unfortunately,

travels slow at times.”

Fulfilment comes not just from
closing deals but from simplifying
the mortgage process and providing

clients with second chances. “The
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value we can bring to
people by providing a
simpler, more effec-

tive process, or help-
ing them prepare for

a second chance, and
seeing the completed
goals accomplished, is incredibly

rewarding,” Philip shares.

Navigating a Changing Landscape
The mortgage industry has seen
significant shifts over the years, and
Nation One Mortgage has navigated
these changes with resilience and
strategic foresight. “We started out
very small and grew slowly by word
of mouth,” Philip says. The chal-
lenges of 2022 and 2023, marked by
drastic interest rate changes, tested
the industry. Despite these chal-
lenges, Nation One Mortgage rose
to prominence, with Phil Crescenzo
landing personally on the national
lists (top 5 for FHA and VA closed
volumes) Forbes Advisory Board
and being published in major media
outlets such as the Wall Street
Journal, CNN Business, Yahoo
Finance, and Bloomberg.

A Family-Centric Life

Outside of the office, the Philip enjoys
a fulfilling family life. Married for over
20 years, they have four children,
including a son who recently relocated
to Florida and three teenagers still

at home. The family shares a love for

their small farm in Jamestown, where

they raise chickens and goats and tend
to fruit trees. “It is the opposite of my
daily grind, so it is a good change of
pace,” Philip reflects.

When not working, they enjoy
spending time at the farm with the
kids, practicing at the shooting
range, or playing a round of golf.
These activities pro-
vide a balance to their
professional life and

a way to connect with

family and friends.

Defining Success

and Legacy

For Philip, success

is about more than
just financial achieve-
ments. “Making the
most out of what you have been
blessed with, and doing the right thing.
Having integrity, ethics, and creating
something you can be proud of, is of
utmost importance to me,” he reflects.
This philosophy extends to his work in
mortgage lending and his personal life,
where he strives to be remembered as
someone who is unafraid to work hard

and take on challenges.

An interesting fact about Philip that
surprises many is his passion for
cooking. “I love to cook, and I am
pretty good at it,” he shares with a
smile. Known for his smoked brisket
and BBQ pork, he often hosts gather-
ings during football season, much to
the delight of neighbors and friends.
“GO BIRDS,” they cheer, proudly sup-
porting the Philadelphia Eagles.

Nation One Mortgage continues to
thrive under this leadership, com-
bining a client-first approach with
an unwavering commitment to
excellence. As the company grows, it
remains true to its core values, con-
sistently seeking to make a positive
impact in the lives of its clients and
the community. Check them our for

your clients’ needs!
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Jeremy Kierez - High Tide Conte

LANE

‘When Lane Sherman, founder of the
Sherman Beach Group with ReMax
Executive, reflects on his journey into
real estate, he recalls a moment of
transformation. After college, Lane
found himself at a crossroads. Life had
not unfolded as he had envisioned, and
he knew a change was necessary. He had
worked hard, yet he felt unfulfilled, stuck
in a place that did not align with his
ambitions. “We all hit the bottom before
we can head to the top,” he shares. Lane
knew his potential, but it took confront-

ing his dissatisfaction to ignite the fire

ERMAN

A RELENTLESS DRIVE TO LEAD AND SUCCEED

that would lead him to real estate. He
was not just looking for a job—he was
looking to build a legacy.

Lane entered real estate in March
2020, during a time of global uncer-
tainty, but his vision was clear. “I
wanted to create a life for myself

that I had never had,” Lane explains.
Growing up in Gettysburg, PA, Lane
learned early on that success required
effort. At 14, he was already work-

ing at McDonald’s to earn his way.

Later, he moved five hundred miles to

attend Coastal Carolina University,
graduating with a degree in Business
Management and Marketing. It was
during these formative years that
Lane developed his entrepreneurial
mindset. “If you wanted something in
life, you had to go out and get a job to
pay for it,” he recalls. This tenacity
has followed Lane throughout his
career, pushing him to build a thriving

business.

Starting in timeshare sales shortly

after college, Lane quickly realized
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that his ambitions outpaced his
circumstances. He had more to offer,
and his drive to make an impact led
him to real estate. “I knew [ had a
drive and determination that no one
could match,” he says. Today, that
drive is what defines his approach
to the Sherman Beach Group. “Real
Estate is a different kind of animal.
You either fail or make a name for
yourself,” Lane explains. And what
a name he has made —Lane is now
in his fifth year in the industry and
his second leading a team that has
already sold over 241 homes and

achieved over $70 million in volume.

But for Lane, success is more than
numbers. It is about the lives he
touches along the way. “My biggest
drive was to help friends, family,

clients, and customers make the big-

gest decisions of their lives,” he says.

Lane’s passion for guiding people
through the home-buying process is
evident in the relationships he has
built. His clients are not just transac-
tions; they are part of the fabric of the

legacy he is creating.

At the heart of Lane’s success is his
family—his daughters, Payson and
Taytum, and his fiancée, Samantha,
whom he met at Coastal Carolina.
“They are the rock and motivation
to all my success,” he shares. Family
time is precious, especially in the
fast-paced world of real estate, and
Lane values every moment, whether
they are vacationing together or sim-
ply grilling out on a fall evening. His
family is his “why,” and their joy is

the ultimate measure of his success.

As aleader, Lane finds fulfillment in

watching his team grow and thrive.

Real Estate is a
different kind

of animal. You
either fail or

make a name

for yourself.
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“Seeing myself as a leader and being
able to pour that into others around
me is the most rewarding part,” he
explains. The Sherman Beach Group,
under Lane’s guidance, is climbing
the ranks to become one of the top
teams in the industry. Lane takes
pride in the success of his team
members, knowing that his mentor-
ship and leadership have played a

part in their achievements.

Lane’s advice to aspiring realtors is
simple yet profound: “Find a com-
pany, team, or mentor that can guide
you. Surround yourself with individ-
uals that have the same goals. Set

a schedule, have goals, and always
be networking.” It is this disciplined
approach that has set Lane apart

in such a competitive industry. He
emphasizes the importance of hard
work and perseverance, qualities
that have been the foundation of his

Oown success.
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Beyond business, Lane has a passion
for helping others, and that is what he
wants to be remembered for. Whether
it is assisting a client through a

home purchase or mentoring a team
member, Lane is driven by the impact
he makes. His favorite quote, from
Denzel Washington, encapsulates his
philosophy: “At the end of the day, it

is not about what you have or even

Seeing myself

what you have accomplished. It is

v D as a leader and
about who you have lifted up, who
you have made better. It is about what

being able to

you have given back.”

For Lane Sherman, 1:ea}1 esta}te ?s p our that 11’1t ')
more than a career; it is a mission

to lift others up and build something
lasting. He has proven that with 0] t h ers aroun d
determination, passion, and the right
mindset, you can not only create a me is t he most
successful business but also leave a
lasting impact on the lives of those

around you.

rewarding part.

Day One Living

Embracing new beginnings with confidence.

Our senior transitions specialists take care of it all

o Senior Relocation Estate Sales
J:f,‘ Packing Online Auctions
T Move Management Home Clean-Outs
Resettling and MORE

Downsizing

Caring Transitions of Myrtle Beach

."\ Transitions CaringTransitionsMyrtleBeach.com | (843) 650-0885

- Senior Relocation - Downsizing - Estate Sales -

cblanton@caringtransitions.net

2024 Caring Transitions, All rights reserved.Each office is independently owned and operated.Services & prices may vary.

As a member of the Coastal Carolina
Association of REALTORS®, we've
worked closely with Myrtle Beach Area
Realtors for over 10 years!
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- New construction preclose mspectlons

ns. j ) NURhYRBUDI] -11 month inspection for new construction
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Refer an inspector you can rely on to be HONEST, TRUSTWORTHY, AND TRUE!!

TOP: ﬁ) BOTTOM No Roof Too High! jon pate, Certified Roof Inspector | 843-231-8532

, Roof Inspections Book your Home Inspection online at www.homeinspectiontoptobottom.com
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COASTAL

INSURANCDE GROLUP

Close MORE
Real Estate
Transactions with the

RIGHT INSURANCE
PARTNER

Sarah Sichitano

843-808-0291
info@coastalinsureit.com

. ~
www.coastalinsurancellc.com

1045 London St, Ste 201, Myrtle Beach SC 29577

mine

We wish you well wzshes and
holiday cheer this season!

i Proudly serving the Grand Strand
s and Surrounding Areas

sloanhomeinspections.com
843.209.4792 | MON-SUN
sloanhomeinspections@yahoo.com
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AUTO = HOME < BUSINESS < LIFE
BOAT < FLOOD < RV * RENTERS

GOLF CART < JEWELRY
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CREATIVE F ENCING
LET'S GET CREATIVE!!
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VINYL = WOOD = ALUMINUM

WE TAKE PRIDE AND OWNERSHIP OF THE INSTALL!

CREATIVEFENCINGLLC.COM - (843) 267-7254

Glit

mu

Providing Commerical and
Residential Appraisal Services
Throughout Horry, Georgetown, and
Brunswick Counties

For What It’s Worth

843-808-1533 QOM
fwiwa.com | Info@fwiwa.com

M/&ﬁa@(da/

1045 London Street, Unit 202, Myrtle Beach, SC 29577

* Commercial Pest Control

FROM OUR HOME TO YOUR
HOME PEST CONTROL.

BEACH
PEST
SERVICE

* CL100

* Pest Inspection Reports
* Residential Pest Control
* Termite Control
* Rodent Control

LOCALLY
OWNED &
OPERATED

100*

, Satisfaction
Guarantee

SAVE MONEY.
SAVE TIME.

What Can Bonzo Do
For Your Business?
s Connect

Converse
Convert

GetBonzo.com
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YEARS OF
Rp ‘ % THE N2 COMPANY

DREAM FINDERS HOMES

The perfect mix of lifestyle and location is all yours: a vibrant, coastal lifestyle, along with
Dream Finders Homes' unparalleled quality and style. Whether you choose a stunning

single-family hoame or luxury townhome, you'll find the key to a better life starts here.

EXPLORE COMMUNITIES

DreamFindersHomes.com | 866-948-9017




