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Your Vision,
Our Expertise

Transforming homes and businesses 
throughout the Treasure Valley with 

exceptional painting solutions.
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Electrical
Panels

EV Charger 
Installation

Generators
Home Inspection 

Repairs

FREE
ESTIMATES

Family Owned Local Business
Quality Installations Done With Integrity

C A L L  O R  T E X T  N O W

208-794-7431
all4youelectrical.com

Licence #076774

All 4 You Electrical
CALL THE LEADER IN DECORATIVE CONCRETE LANDSCAPE EDGING

Contact us for a
FREE estimate

(986) 213-5767
nampa.bordermagic.com

$100
OFF

your first 100 ft
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

BUILDER

Swaggart Builders

(208) 204-1730

CLOSING GIFTS

Gifts With an Edge

(509) 701-2130
www.giftswithanedge.com

COACHING

Roxy Feller Mindset and 

Confidence Life Coach

(208) 713-2949
roxyfeller.com

Sharon Ozuna LLC

(206) 300-9577
www.sharonozuna.com

ELECTRICAL SERVICES

All 4 You Electrical

(208) 794-7431
all4youelectrical.com

EVENT SERVICES

The Venue Assistant

(805) 407-3996
www.thevenueassistant.com

FLOORING - HARDWOOD

Phillips Hardwood

(208) 608-1228
phillipshardwoodid.com/

HOME INSPECTION

Boise Home Inspections

(208) 794-3483
www.boisehome
inspections.com

Presidential Inspections

(208) 573-5300
www.presidentialhome
inspections.com

HOME RENOVATIONS

Home Enhancement Co

(208) 282-2792
www.jimmeadows
designs.com

Renovation Sells 

Treasure Valley

(208) 581-4309
renovationsells.com/location/
treasure-valley

HOME STAGING

Creative Touch 

Staging & Design

(208) 292-7715
www.homestagingboise.com

LANDSCAPE CURBING

Border Magic

(986) 213-5767

LANDSCAPE DESIGNER/

LANDSCAPE CONTRACTOR

Legacy Landscape Design

(208) 906-6237

MOLD REMEDIATION

Boise Mold Removal

(208) 412-0899
boise-moldremoval.com

MORTGAGE / LENDER

Castle & Cooke 

Mortgage LLC

(208) 859-3303
www.castlecooke
mortgage.com/suzi-boyle

New American Funding

(916) 220-6614
www.newamerican
funding.com

Saul Bailey

(425) 750-2594
www.rate.com/loan-officers/
team-bailey-114610

Summit Mortgage 

Corporation

(208) 939-0002
www.summitmortgage
idaho.com

The Morrell Team Powered 

by JMJ Financial

(208) 957-3245
themorrellteam.com

PAINTING

Cruz Painting LLC

(208) 617-6999
www.cruzpaintingid.com

Right Choice Painting

(208) 477-8835
www.rightchoicepainting
idaho.com

PHOTOGRAPHY

Jordan Mikal Photo & Film

(208) 761-7298

Lux Real Estate Media

(208) 912-4984
www.luxrealestatemedia.com

Syringa Media Co

(208) 353-6300
www.syringamedia.co

POWER WASHING/

HOUSE WASH

Martian Power Washing

(208) 440-9180
none

PROPERTY MANAGEMENT

24k Property Management

(208) 696-1292
www.24kproperties.com

ROOFING

Summers Roofing

(208) 908-3536
www.summers
roofing-construction.com/

SOCIAL MEDIA

Approved By Carrie, LLC

(208) 713-2699
approvedbycarrie.com

SOLAR

Native Solar

(208) 447-7921
www.mynativesolar.com

TRANSACTION 

COORDINATOR

Kugler & Co Real 

Estate Services

(208) 629-9712

WINDOW TINTING

Idaho Window Tinting Inc

(208) 442-5501
idahowindowtinting.com

Free Estimate

Top quality workmanship, 
professionalism, and customer satisfaction.

interior/exterior paint  |  cabinet refinish/stain  |  stucco/drywall/texture repair

www.cruzpaintingid.com 

(208) 617-6999

BEFORE AFTER BEFORE AFTER
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BARBARIAN 
BREWING 

Did you miss this one? Stay tuned for more info on our next upcoming event!

GARDEN CITY,  IDAHO

BARBARIAN 
BREWING 

boise real producers launch event recap recap
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Capture more than an image; capture the emotion

Most media professionals don't understand branding, meaning your audience 
misses what you are communicating 90% of the time. We capture 100%.

Results come from actions, actions come from results.

Luxury Branding & Marketing • Quality Customer Generation & Qualification
International Media Production & Services
Specializing in Luxury, Development, Commercial, Ranch & Private Equity Sales 

Jordan Mikal Reich • (208) 761-7298 • Entrepreneur of the Year 2023
High Level Branding & Marketing Luxury, Development, Commercial, Ranch & Private Equity Sales
International Published & Accredited Fine Artist • www.keytoelevate.com • Jordan@keytoelevate.com

Seamless. Fast.
TRANSPARENT.

H e l p i n g  y o u r  c l i e n t s  w i t h  t h e i r  s o l a r  n e e d s .

V O T E D  I D A H O ' S  B E S T  S O L A R  C O M P A N Y  2  Y E A R S  I N  A  R O W

BOB DAVIS // (208) 477- 7921 // Bob@mynativesolar.com

FREE
CONSULTATIONS!FREE
CONSULTATIONS!

Do you need a trusted solar contact?
How about the top rep at the top company in Idaho?

Maximize the sales

with solar!

Contact us today! (208) 204-1730

new custom home builder
spec home builder

LET’S BUILD SOMETHING EXTRAORDINARY TOGETHER.

UNLOCK NEW POSSIBILITIES
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CRUZCRUZCRUZP A I N T I N G
From humble beginnings, some 
stories transcend mere numbers and 
accolades, capturing the essence of 
grit, determination, and the pursuit 
of a better life. Cruz Painting LLC is 
one such story. Founded by Jose Cruz, 
this business—now flourishing for 18 
years—had its roots in a small town in 
Mexico, growing into a trusted name 
in Idaho’s painting industry.
Jose Cruz’s journey didn’t begin in 
the United States. He was raised with 
a family of 11 siblings, in a life where 
resources were scarce, but the spirit 
of hard work was plentiful. From a 
young age, Jose made two promises 
to himself: to learn a trade that could 
provide stability and to raise no more 
than three children, ensuring they had 
a life filled with the opportunities he 
had once longed for.

At just 18, armed with dreams bigger 
than his hometown could hold, Jose 
set off for Los Angeles. It was a leap 
into the unknown—he spoke no 
English, had no formal skills, and 
knew that his first step toward a 
brighter future was to overcome these 

challenges. So, he enrolled in English 
classes, determined to break the 
language barrier and carve out a path 
for himself.

A chance encounter changed every-
thing when friends invited him to help 

with a painting job. What began as 
a one-off opportunity soon sparked 
a passion. The art of painting, with 
its precision and beauty, captivated 
him. Jose started at the very bottom, 
learning the trade brushstroke by 
brushstroke. Every completed job 
was a step toward perfecting his craft.
Years of hard work paid off, but the 
realization that he was worth more 
than the roles he had filled under 
others pushed him to start his own 
business. With the support of his 
wife, Cruz Painting LLC was born. 
Now, almost two decades later, the 
business has a reputation for impec-
cable craftsmanship and high-quality 
materials, with an ethos of transform-
ing homes, not just painting them.

“We don’t just paint; we transform,” 
Jose proudly states, summarizing what 
sets Cruz Painting apart. This commit-
ment to excellence has not only built 
trust with clients but has also made the 
company a sought-after partner in the 
real estate world, with 25% of its proj-
ects coming from this industry.

But behind every brushstroke is the 
driving force of family. Jose’s three 
children are his inspiration, his rea-
son for striving to be the best in both 
business and fatherhood. Despite 
the demands of running a thriving 
company, Jose is always present for 

family time, whether it’s a relaxing 
park visit or a cozy movie night.

Painting remains his passion. “There’s 
nothing quite like turning a blank 
space into something beautiful,” Jose 
says. His joy comes from seeing the 
satisfaction on a client’s face, knowing 
his work will be admired for years.

Interestingly, during his time in Los 
Angeles, Jose had the rare opportu-
nity to paint the homes of some of 
Hollywood’s elite. Though he keeps 
names under wraps, this surprising 
chapter adds a unique twist to his story, 
which few would guess about the owner 
of an Idaho-based painting business.

Despite those glamorous moments, 
Jose chose the quieter, communi-
ty-focused life of Idaho. He’s built 
a legacy founded on honesty, hard 
work, and faith. His gratitude shines 
through as he reflects on his jour-
ney—how his values, combined with 
the opportunities in America, made 
everything possible.

Looking ahead, Jose hopes to leave 
a lasting mark on the Boise business 
community, one that upholds the 
principles that brought him this far. 
He lives by three simple yet pow-
erful words: honesty, kindness, and 
punctuality. These guide not only his 
business but also how he treats peo-
ple. His philosophy, inspired by the 
Golden Rule, is clear: “Do to others 
as you would have them do to you.”

Cruz Painting LLC is more than just 
a business. It’s a testament to what’s 
possible when determination, family 
values, and faith come together. As 
Jose continues to grow his company, 
his mission remains clear: to pro-
vide a future filled with possibility 
for his children and to show them, 
through his own hard-earned suc-
cess, that with dedication, anything 
is achievable.

With 18 years of success behind 
him, the future of Cruz Painting LLC 
shines bright.

A N  A M E R I C A N  D R E A M  S T O R Y

W E  D O N ’ T  J U S T  P A I N T ; 

partner spotlight 

W E  T R A N S F O R M .
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DON’T LET OFF THE GAS!

MAXIMIZING 
YOUR 
SOCIAL 
MEDIA 
PRESENCE IN 
DECEMBER
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As the year comes to a 
close, it’s tempting to slow 
down on social media. But 
December is the perfect time 
to connect with your audi-
ence in a meaningful way 
without being overly salesy. 
The holiday season offers a 
great opportunity to focus 
on relationship-building and 
consistency, keeping your 
business top of mind.

KEEP IT REAL AND HELPFUL 
December is about connec-
tion. Your clients are thinking 
about family, traditions, and 
the upcoming new year—not 
just real estate. Rather than 
pushing listings, focus on 
being helpful. Share winter 
home-selling tips or insights 
into what the market might 
look like in early 2025.

For example:
“Selling your home 
during the holidays? 
Here are my top tips 
for creating a cozy 
atmosphere during winter 
showings! #holidayselling-
tips #boiserealestate”

Or, reflect on the year and 
share your excitement for 
the next one (CapCut is a 
great app for templates):
“As 2024 comes to a close, 
I’m reflecting on an amazing 
year of helping families find 
their dream homes. Here’s to 
2025 and making even more 
dreams come true! #yearen-
dreflection #grateful”

SHOW OFF YOUR PERSONAL SIDE 

December is full of oppor-
tunities to share personal 
moments that make you 
relatable. Post about family 

traditions or holiday outings. 
For example, film a Reel 
while visiting the holiday 
lights at Scentsy or Indian 
Creek Plaza. Showcasing local 
events connects you with your 
community. Also - make sure 
to tag the places you go!

Sample caption:
“Checking out the amazing 
lights at Indian Creek Plaza 
in Caldwell tonight with the 
family! One of my favorite 
holiday traditions in the 
Treasure Valley. If you’re 
looking to call this area 
home in 2025, let’s chat! 
#idahome #movetocaldwell”

STAY CONSISTENT 

Consistency is key, even in 
December. Mixing personal 
and professional content will 
keep you connected to your 
audience and set you up for 
success in the new year.

READY TO PLAN FOR 2025? 

If you’re ready to go into the 
new year with a strong social 
media presence, let’s chat! 
Follow me on Instagram, 
Facebook, and LinkedIn @
approvedbycarrie. I also 
offer a free strategy call to 
help you map out your social 
media game plan for 2025. 
Book your call today, and let’s 
make your social media pres-
ence merry and bright!

By Carrie Holmes, Owner of Approved By Carrie 
Social Media Manager & Instagram Coach

the social edge
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Confidence

AUSTIN SUMMERS

“WE
LOVE

10+ YEARS EXPERIENCE
INSURANCE CLAIM

EXPERTS

 Full Roof Replacement
 Repairs and Restoration
 Custom waterproofing
 Chimney Repairs
 Leak and Damage repairs

summersroofingID.com   |   (208) 908-3536

Call Idaho’s most trusted professional today
for a free estimate! 

ROOFING!”

Dan Phillips | (208) 608-1228 | phillipshardwoodid.com

COMMERCIAL AND RESIDENTIAL

BOOK A FREE IN HOME CONSULTATION NOW!

Flooring Service · Hardwood Floor Repair Service
Hardwood Refinishing · Solid Hardwood Flooring

Engineered Hardwood Flooring · Flooring Installation

INSTALLATION. REFINISH. REPAIR.

Installation. Refinish. Repair.
HARDWOOD

PHILLIPS

Just the Flooring Service
Provider for You!

5% DISCOUNTTO VETERANS& MILITARY.

We Put Mold
to Shame.

Services:
Thorough Inspections & Assessments
Effective Mold Removal & Remediation  |  Preventative Treatments
Residential & Commercial Solutions  |  Veteran Discounts

3 Year Warranty on ALL remediation jobs
ASK about our new build limited LIFETIME warranty program!

Our Commitment:
Honesty: Transparent assessments and processes
Communication: Keeping you informed every step of the way
Drive: Dedicated to delivering top-notch results with warrantied solutions

Schedule your FREE
assessment today!
(208) 412-0899
boise-moldremoval.com

info@boise-moldremoval.comBEFORE AFTER
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H O M E S  O F  I D A H O

FAITHFAITH

F A I T H ,  F A M I LY,  F R E E D O M ,  &  F U L F I L L M E N T

For Faith Mikita, real estate 

isn’t just a job—it’s the path 

to live the life she had always 

dreamed of. Making the jump 

to real estate eight years 

ago seems like a blink of 

the eye. Fast forward, she’s 

accumulated over $100 million 

in sales, with an impressive 34 

homes closed in just the last 

year. But for Faith, success 

is measured in more than 

just sales and figures. To her, 

real estate signifies freedom, 

family, and the chance to 

shape a life where hard work 

truly pays off and every day 

presents new opportunities.

Real estate wasn’t always part of her 
plan. “I got tired of working hourly 
jobs where my efforts didn’t reflect 
in the paycheck,” she says. “I needed 
to be in a place where my hard work 
actually mattered.” This is the point 
in time where real estate became an 
intriguing path. AND. IT. WORKED. 
“It’s simple: the more effort you put 
in, the more you get out. No ceilings, 

M I K I T A

Photos by Cy Gilbert, 
Sryinga Media

cover story
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S T A Y I N G  F O C U S E D 

O N  W H A T ’ S 

I M P O R T A N T ,  B O T H 

I N  W O R K  A N D  I N 

L I F E ,  I S  K E Y .

the Rock and Roll Marathon in San 
Diego and even braved the chilly 
waters of Oregon to learn how to 
surf. “Life’s one big adventure—
you’ve got to jump in and relish 
every moment.”

Balancing her career and family 
hasn’t always been easy. “Perfect 
balance is a myth—it shifts as life 
changes,” she notes. “There are times 
when you have to make tough choices 
to get to where you want, but once 
you’re there, the freedom is worth 
it.” One of the hardest lessons she’s 
learned is knowing when to say no. 
“It’s easy to get sucked into things 
that don’t really matter, but staying 
focused on what’s important, both in 
work and in life, is key.”

For those just starting in real estate, 
Faith offers a simple yet powerful 
piece of advice: “Don’t quit.” She 
believes persistence is the key to suc-
cess. “People talk about luck, but luck 
is just being ready when opportunity 
knocks. Keep showing up, and eventu-
ally, things will fall into place.”
Through it all, Faith is incredibly 
grateful for the life she’s built. “My 
faith, my family, and the freedom I 
have as a realtor are what I’m most 
thankful for,” she says. “Sometimes I 
catch myself in the middle of a work-
day and think, ‘How did I get lucky 
enough to call this my job?’”

Faith’s path is all about trusting her 
instincts, staying focused on what 
truly matters, and embracing life’s 
unpredictability. Whether she’s 
guiding clients to their ideal home, 
mentoring fellow agents, or support-
ing her kids at their games, she’s 
always grateful for the life God has 
give her. With family, faith, and a bold 
sense of adventure driving her, she’s 
learned that when your priorities are 
clear, extraordinary opportunities 
will follow. As each chapter unfolds, 
Faith moves forward with confidence, 
knowing the best is still ahead.

passion fuel me, and they inspire me in 
ways they’ll never fully realize.”

Faith’s work ethic was built early on, 
growing up in a small town as one of 
seven siblings. “We were always taught 
to aim high and find a way to make 
things happen. If college was in the 
cards, scholarships were the answer—
and we all made it happen. That expe-
rience showed me that with the right 
mindset, anything is possible.”

What brings Faith great joy is help-
ing others reach their full potential. 
Whether it’s mentoring new agents, 
leading mastermind groups, or speak-
ing at industry panels, seeing others 
succeed is what fulfills her. “There’s 
nothing better than watching some-
one take what you’ve taught them and 
soar. Seeing people hit their goals 

no limits. I dove right in because I had 
nothing to lose—and it’s been the best 
decision I’ve ever made.”

You will always find Faith as one of 
the top producers at her brokerage, 
receiving the esteemed “Big Kahuna” 
title in 2024, along with several 
awards from Boise Regional Realtors. 
Still, these accomplishments aren’t 
what fuel her ambition. For Faith, it’s 
all about living life her way and savor-
ing each moment of the journey.

At the center of Faith’s life is her family. 
She and her husband, Nate, have been 
together for 24 years, raising three 
football-loving boys. “We’ve got one at 
Boise State, another at College of Idaho, 
and the youngest is at Eagle High,” she 
proudly shares. “They’re the reason 
I do what I do. Their dedication and 

is incredibly satisfying—it fills my 
heart.”

Outside of Real Estate, you will find 
Faith staying active and engaged in 
the community. Whether cheering 
on her boys at football games, hitting 
the trails for a hike, paddleboarding, 
or camping, she embraces an adven-
turous lifestyle. “I love staying fit, 
whether it’s through F45 workouts or 
just getting outside. Life’s too short to 
be a spectator.”

Her travels have taken her on mem-
orable journeys far from Boise, like 
the three months she spent exploring 
Costa Rica and Nicaragua with two 
of her sons. “We traveled light—just 
one suitcase—stayed in hostels, 
surfed, and roamed the coast. It was 
a bit chaotic but completely unfor-
gettable,” she laughs. She’s also ran 

S T A Y I N G  F O C U S E D 

O N  W H A T ’ S 

I M P O R T A N T ,  B O T H 

I N  W O R K  A N D  I N 

L I F E ,  I S  K E Y .
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Change your Mindset
Change your Life

M I N D S E T  &  C O N F I D E N C E  L I F E  C O A C H

Discover Inner Strength
Transform Limiting Beliefs

Actionable Strategies
Boost Resilience

Elevate Focus and Clarity

M I N D S E T Mastery
L E A R N  H O W  T O  E M P O W E R

Y O U R  T H O U G H T S .

SEATING
IS LIMITED,

RSVP TODAY

Riverside Country Club
6515 W State St, Garden City, ID 83714

9am-12pm
Registration is at 8:30am

J A N U A R Y  2 5 T H

Take massive action NOW and set yourself apart.
Learn how to get ahead. Take the leap and sign up today!

BY SCANNING QR CODE.

We specialize in investment property 
management, we're not Realtors!
We'll send your clients back to you when 
it comes time to sell!!

Professional Photography

Site Inspection Reports

Highly Responsive Team

Flat Fee Managment

Thorough Tenant Screening

Owner Portal Access

Maintenance Coordination

Monthly Statements

'Peace of mind is worth its weight in gold'

www.24kProperties.com

(208)696-1292

info@24kproperties.com

tara@giftswithanedge.com
www.giftswithanedge.com

509.701.2130

Ditch the BasketDitch the Basket
We offer custom engraving

and all gifts come with a bow
We offer custom engraving

and all gifts come with a bow
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rising star

B A K E R
S I L V E R C R E E K  R E A L T Y

Describe your journey into real estate. 
What drew you to this profession? 
I got into real estate because I 
wanted to become a lifelong real 
estate investor, and I figured, “What 
better way to learn about real estate 
than by selling it to people?” I saw 
real estate as an excellent invest-
ment due to its leverage of debt, 
appreciation, and depreciation. The 
Business Model of Real Estate, to 
me, made the most sense plus I was 
always told I had a knack for selling, 
so I thought, “Why not?” 

What life event(s) led you to become 
a real estate agent? 
During college, I had this moment 
where everything changed. I had 
been working as a plumber and fully 
planned on going to medical school, 
but something inside me nudged 
me to take a Business Management 
class. That decision turned out to 
be a turning point. Suddenly, I was 
deep into learning about investing—
the stock market, real estate, and 
business acquisitions—and it felt like 
everything clicked. I realized I wasn’t 
just interested in these things; I was 
excited about them. I found out that I 
love taking on challenges and figuring 
out how to make things work better. 
My mind is always spinning with 
ideas, asking, “How can I improve 
this?” It felt like a perfect fit for who 
I am, and from that moment, I knew 
business was where I belonged. 

What are some things you are pas-
sionate about in real estate? 
I’m most passionate about the 
investment side of real estate. While 
I enjoy working with first-time 
homebuyers and beautiful homes, 
my true passion is finding good 
investments—whether it’s raw land 
or turnkey rentals. I love underwrit-
ing deals, figuring out creative solu-
tions, and constantly innovating my 
marketing strategies and systems.

What are some things you are pas-
sionate about outside of real estate? 
Business has always been a big 
passion of mine. I’ve always been 
a visionary, and there’s something 
exciting about seeing the potential 
in different businesses and putting 
plans into action to make those 
visions a reality. Leading people and 
guiding teams is something I want to 
continue doing throughout my life. 
In fact, my entrepreneurial spirit 
started early—when I was just 10 
years old, I started my own business 
to earn enough money to buy and 
care for a dog!
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www.sharonozuna.com
206-300-9577

sharon@sharonozuna.com

Coach, Consultant & Trainer

Need help with hiring? 
Adding systems or processes?

Coaching administrative staff?

I CAN HELP!

Schedule time with me.

Maximize your listing 
value today with our all 

inclusive services! 

BEFORE

AFTER

www.jimmeadowsdesigns.com
Spencer Bingham  | spencer@homenhancmentco.com

Our seamless and transparent process with guarantee
you a higher listing price, maximizing your profit! 

Call today for a FREE consultation! 208.283.2792

From Design, Renovations, to Staging
WE TAKE CARE OF IT ALL!

WE CAN PROVIDE
Sun Control • Security

• Privacy Film

WINDOW 
TINTING
RESIDENTIAL & 
COMMERCIAL

35 years + Experience

.com 208.442.5501
Idahowindowtinting@yahoo.com

Call for a free estimate,
we will come to you!

Fast forward to now, in October of 
this year, I partnered with a friend to 
purchase D&A Heating and Cooling, 
an HVAC business in Nampa that has 
been around for over 20 years. Since 
taking over, we’ve been scaling, 
hiring, and automating processes 
to grow the company, and we’re 
already actively looking to acquire 
other home service businesses here 
in the Treasure Valley. It’s been an 
exciting journey, and I can’t wait to 
see what’s next.

What is the most challenging this 
you have faced in this industry? 
Some of the biggest struggles when I 
first got started in real estate was just 
getting people to trust me to use them 
as their agent. Why would somebody 
want to use me? It took me a couple 
of years to be able to round out a 
solid answer that I could be confident 
in. But my success leads back to my 
confidence, I was always confident 
that I would figure everything out, 
even if I had no idea what was going 
on. I continue to live that way, confi-
dently taking on challenges, knowing 
that I will figure it out.

Tell us about your family: 
I’m the second of five children, and 
I’ve been married to my wife for 
three years. We met in high school, 
became great friends, and eventually 
started dating in college. We now 
have a 6-month-old baby girl named 
Blair, who is developing her own 
personality, and an English Cocker 
Spaniel that everyone loves. We are 
blessed with health and happiness.

When you’re not working, what kinds 
of things do you enjoy doing? 
I love sports and anything related to 
the automotive industry. Basketball 
is my favorite, but I also enjoy golf 
and pickleball. I’ve flipped cars and 
trucks since high school and still do 
it as a hobby. I recently completed 
a full restoration of a 1981 Honda 
CB750, which turned out great!

What is something others might be 
surprised to know about you? 
I’m pretty handy—I actually built 
the ADU where my family and I live! 
It was a shop conversion that took 
me about three months to complete. 
The only thing I outsourced was the 
electrical work.

Who do you look up to? What are some 
of your best sources of inspiration? 
I look up to my dad, who always 
kept me in check and raised my 
standards. My grandpa inspires me 
with his knowledge and generosity. 
I also admire my mentors, Ken and 

Sherry Fernandez, for their success 
in business, their strong marriage, 
and their health.

What sort of legacy would you like to 
leave on the real estate industry? 
I want to be remembered as the agent 
who operated with complete integrity 
and welcomed difficult challenges. 
I want to be known as a prob-
lem-solver—someone people turn 
to when they need solutions. I’m not 
someone who sugar-coats things, and 
while that might not be for everyone, I 
want to work with people who respect 
and appreciate who I am as a person.
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As the year comes to a close, it’s the 
perfect time for real estate profes-
sionals to reflect on their achieve-
ments, challenges, and growth. A 
thoughtful review of the past year 
can provide valuable insights, helping 
agents refine their strategies and set 
clear, actionable goals for success in 
the year ahead.

Here are some reflective tips for real 
estate agents to evaluate their achieve-
ments and lessons learned in 2024:

1. Set Specific Goals
-Review the goals set at the begin-
ning of 2024. Were they achieved? If 
not, why?
- Analyze which goals were realistic 
and which were overly ambitious.

2. Evaluate Sales Performance
- Assess the number of transactions 
completed, sales volume, and types of 
properties sold.
- Compare performance to previous 
years to gauge growth.

Year-end Reflection: Year-end Reflection: 
Key Insights and Growth Strategies

3. Client Feedback
- Gather testimonials and feedback 
from clients. What went well, and what 
could be improved?
- Reflect on your communication style 
and relationship-building skills.

4. Market Trends Analysis
- Examine market conditions through-
out the year. What trends impacted 
sales, and how did you adapt?
- Consider how economic factors influ-
enced your strategies.

5. Continuing Education
- Reflect on courses or training 
attended. How did they contribute to 
your professional development?
- Identify areas for further education or 
skill enhancement.

6. Networking and Relationships
- Evaluate the effectiveness of network-
ing efforts. Did new connections lead to 
business opportunities?
- Reflect on partnerships with fellow 
agents or businesses that enhanced 
your services.

7. Time Management and Productivity
- Analyze how time was spent in 
various activities. Were there areas of 
productivity or inefficiency?

- Consider implementing new tools or 
practices to enhance productivity in the 
upcoming year.

8. Technology Utilization
- Assess how technology was used in 
your business. Did it streamline pro-
cesses or reach new clients?
- Identify new tools or platforms to 
explore for 2025.

9. Financial Review
- Review financial performance, includ-
ing expenses and profitability.
- Reflect on budgeting practices and 
identify areas for cost reduction.

10. Work-Life Balance
- Consider your work-life balance 
throughout the year. Did you prioritize 
self-care?
- Reflect on stress management 
techniques that worked or need 
improvement.

11. Celebrate Achievements
- Acknowledge personal and team 
successes, however small. Celebrate 
milestones with colleagues.
- Set a plan to maintain or build upon 
these achievements going into 2025.

By systematically reflecting on these 
areas, real estate agents can gain valuable 
insights to guide their future success and 
personal growth in the industry. 

As you reflect on 2024, take the time 
to celebrate your successes and learn 
from any challenges. Embrace the les-
sons, refine your strategies, and enter 
2025 with renewed focus and determi-
nation. Your growth this year sets the 
foundation for even greater achieve-
ments ahead—make the next year your 
best yet!

If you’re ready to elevate 
your mindset and unlock 
your full potential in 2025, 
don’t miss Roxy’s Mindset 
Mastery event (see ad 
for details). This is your 
opportunity to gain power-
ful insights and practical 
strategies to take your 
business and personal 
growth to the next level. 
Reserve your spot today 
and start your journey 
toward success!

By Roxy Feller'
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www.boisehomeinspections.com

DANNY 
HAMMOCK
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Request an 
inspection today!
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JACKIE KUGLER
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Cy Gilbert
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www.syringamedia.co

Headshots
Real Estate Photography
Social Media & Branding Consulting
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elevate your listing with award winning photos

call now for free consultation

����������������������������




