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Your Partner for Residential & Commercial Inspections

WE'RE HERE TO HELP YOU CLOSE THE DEAL FAST!

LS} () CottenHomelnspections.com
S s 205.213.1821
7 9

' ‘S\U{) n—jab

CHl is the home of FLAT FEE INSPECTIONS.
The fee is $380 on ALL inspections for homes under
3,000 square feet. All homes 3,000 + square feet will
be priced at the normal inspection rate.

RADON

TESTER

Chris Cotten
Founder & President of
Cotten Home Inspections Inc.

Defensive Pistol Classes for All
Levels (Beginner, Intermediate,
Advanced)

Private Pistol Classes

CE Training for Realtors

FREE Pest Spray & Inspection
With A 12-Month Service!

S AV E $ 9 9 ' Give the Gift of Safety:
* Christmas Gift Card

SCHEDULE TODAY!
@ 205.508.0028
Bfes

Came thain with ua!

205.834.6893
TimberlineSecuritySolutions.com

 prioritypestandtermite.com WWW.RELI.US
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PREFERRED PARTNERS

BAKERY/CATERING/
CLOSING GIFTS
Rolls Bakery

Katie Cornutt

(205) 490-1111
rollsbakery.com/

BANKING & MORTGAGE
LENDING

SouthPoint Bank The
Petrusson Mortgage Team
Justin Petrusson

(205) 470-8000
mortgagesbyjustin.com

CLEANING - RESIDENTIAL
Southern Bio Clean

(205) 960-1423
southernbiollc.net/

HANDYMAN/HOME REPAIR
ACE Handyman Services
Steve Hartman

(205) 263-3961
AceHandymanServices.com

HEALTH MARKETS

Karen Morse

Insurance Agency

Karen Morse

(256) 426-0368
healthmarkets.com/kmorse

HEATING & COOLING
Veterans Heating & Cooling
Brian Green

(205) 535-5533
veteranshvacal.com
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HOME & PROPERTY
INSPECTIONS

Ally Property Inspections
Meredith Jones

(205) 790-4291
allypropertyinspections.com

Cotten Home Inspections
Chris Cotten

(205) 213-1821
cottenhomeinspections.com

HVAC SERVICES

Nick’s Heating and Cooling
(601) 917-2238
callnicksheatingandcooling.
com/

INSURANCE: PROPERTY
& CASUALTY

Alfa Insurance - The

Vail Agency

Jacob Vail

(205) 837-5179
thevailagency.com/

Lambert Agency Insurance
Ashley Lambert

(205) 979-4331
lambertagency.com

LENDER

MortgageRight

(205) 335-4400
birmingham.mortgageright.
com/lincoln-smith/

MORTGAGE BROKER
AmeriCapital

Carissa Rickman
(205) 705-0881
carissarickman.com

them for supporting the REALTOR® community!

MORTGAGE LENDERS
Coast 2 Coast
Mortgage Lending

PEST & TERMITE CONTROL
Priority Pest and Termite
Justin Russell

(205) 675-7147
prioritypestandtermite.com

PHOTOGRAPHY-

REAL ESTATE

Brendon Pinola
Photography

(205) 607-0031
brendonpinolaphotography.
com

PHOTOGRAPHY/
VIDEO PRODUCTION
CRC Creative

Ryan Campbell

(205) 381-9801
crc-creative.com

PORTRAITURE/
PHOTOGRAPHY

David Graves Photography
David Graves

(205) 422-8610
davidgravesphotography.
mypixieset.com/

PROPERTY MANAGEMENT
Real Property
Management Victory

Mary & Bud Ussery

(205) 793-0700
victoryrpm.com

Specialized Property
Management

Jarrod Cook

(205) 767-8821

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

RESIDENTIAL MORTGAGE
Stockton Mortgage

Craig Jemison

(205) 516-0751
Stockton.com

ROOFING CONTRACTOR
Cahaba Valley Roofing
Cayleb Coker

(205) 796-8755
cahabavalleyroofing.com

SECURITY & HOME
DEFENSE TRAINING
Timberline Security Services
Amandalyn Barr

(205) 834-6983
timberlinesecuritysolutions.
com

SOCIAL MEDIA
MARKETING/
MANAGEMENT
Talking Social
Logan McCabe
(205) 901-1895
talkingsocialllc.com/

TITLE & CLOSING SERVICES
Reli Title & Closing

Hannah Lewis

(205) 970-2200

reli.us

WINDOW TREATMENT:
BLINDS/SHUTTERS/
SHADES

Bumble Bee Blinds

of Birmingham

Jeff Sweatt

(205) 651-4889
bumblebeeblinds.com/
birmingham-al

BY THE
NUMBERS

HERE'S WHAT THE TGP
AGENTS IN BIRMINGHAM
SOLD IN 2023

SPECIALIZED

PROPERTY MANAGEMENT"

YOU SELL HOMES
WE MANAGE HOMES

Ask about our Realtor Referral Program.
Partner with Specialized to create a seamless
experience for rental home investors
and gain an even stronger advantage
over your competition!

Call 205.767.8821 or email
jarrod@specialized247.com today!

Specialized247.com
2320 Highland Ave. S. | Suite 175 | Birmingham

$3,569,021,132

SALE
VOLUME

5 2 8,469

k / TOTAL
al TRANSACTIONS

$11.8 M

AVERAGE

SALES VOLUME
PER AGENT

28

0 AVERAGE
m TRANSACTIONS
1Yl PER AGENT

INSURANCE

Our Team Works For You.

The Vail Agency

(205) 980-9933
TheVailAgency.com
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‘Happy Holidays

from ALLY

ALLY’s Priority Partnership

ALLY PROPERTY INSPECTIONS & PRIORITY PEST & TERMITE PARTNER

Shannon . i .";. : Helen

& Rob v ' Drennen Real

Estate

Malcom
Summit

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at meredith.jones@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Pro-

ducers but remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

REAL PRODUCERS. PODCAST

REAL

PRODUCERS

FHFFIRING COMVERSATIDNT WITH
TEPAEAL ESTATE AGINTS

izt REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today

Wsmem = gy o 6 S t. Listen on .
{4 Apple Podcasts potify amazon music
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TOGETHER TO PROVIDE INCREDIBLE SAVINGS TO YOU!

%, ALLY Provides The Wood
\ Infestation Inspection For Only

45
priQrity | &

pest & termite
prioritypestandtermite.com

205.908.0028

PEST-FREE
LIVING

%, Priority Provides The Repair &
“ 1 Retreat Termite Bond For Only

Y300
-

PROPERTY INSPECTIONS
allypropertyinspections.com

205.607.0031

MOVING WITH
CONFIDENGE




MEET THE

BIRMINGHAM

REAL PRODUCERS TEAM

Meredith Jones Katherine Fondren Lanie Schaber
Owner/Publisher Editor & Content Coordinator Ad Strategist

Taylor Davis Adrian Lucas Elizabeth McCabe Nick Ingrisani

Ad Strategist Relationship & Event Writer Writer
Manager

Zach Cohen Brendon Pinola David Graves Ryan Campbell
Writer Photographer Photographer Videographer

If you are interested in contributing or nominating REALTORS® for certain
stories, please email us at meredith.jones@realproducersmag.com.
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g
£,

SAM LOCHAMY

Senior Mortgage Loan Originator
205-585-0173

NMLS 266697

Lender NMLS 376205

(@) Coast2Coast

-Q:/' MORTGAGE LENDING®

MELANIE SANDERS i

Mortgage Loan Originator
865-202-9082
NMLS 1134946

bj oinola photography

ACE
HANDYMAN

SERVICES

An Jﬂ"aﬂ:hlrm Company

F

Steve Hartman =~ F-
.rr.mg.hﬁf-r:w:er

Ace Handyman Services has an experienced team of Handymen who can
heelp with your punch list, whether you're buying, selling or renting a home.,

SCHEDULE A HANDYMAN

205.263.3961 £

\t‘.-
AceHandymanServices.com Bt

ST Ace Mandymen Services, Inc Al ights resereed. Locsly ownerl and independently opesated Franchise
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DAVID GRAVES

YOUR BIRMINGHAM REAL PRODUCERS \ PHOTOGRAPHY
“ALABAMA FAITH" o
I Churches and E.]_ ""EI
'r‘lr. L"E'-I

P 300 BADG: s S8

You now have your own badge Using your badge? We’d love m m . NOW AaAvd i Ia ble
to use however you’d like to to see how! Show us how g‘)w) Mg

L]

show that you’ve made it a part you are using your badge, ER @ on Amﬂzon
of this exclusive community and you may just find a .Qui" @ﬂ‘ ) )
of the top 1-2% in real estate! picture of what you shared in o AWk O !?00 ' Makes a great house warming or

the magazine! Social media, PARTNER Christmas gift for clients and friends.

Missing your badge? email signatures, web, pEAL PR REAL PRODUCERS
Email Meredith.Jones@ listings, marketing mate- ] @ DavidGraves_
realproducersmag.com rial... nothing’s off limits! 20 24 20 24 i

- — == = For bulk orders email
alabamafaithbook@gmail.com

W

Our RP-vetted businesses have been carefully selected to be a part of this community and have their own badge as

David Graves

205.422.8610 | DavidGrovesPhotography.MyPixieSet.om
= ” & Ny | & m ~ -

welll They have been recommended by your peers in the top 500 and are some of Birmingham’s’ most elite businesses.

Look for this badge to know that you are working with one of the best, recommended by the best!

. s Your Partner in LAMBERT AGENCY
Joining Forces to Create a Property Management! THE PREFERRED CHOICE FOR

Partnership That Is On Point. PRINT IS STILL ALIVE. HOME INSURANCE_

YOJR CLIENTS DESERVE THE BEST SERVICE!

Local Operations ; : REAL P
ngh Lerel of Expe.rtise I - Celebrating two decades of print excellence, Scan to learn more EI\IH;\EEE'IENT Vo Local & Independent Agency | Client Focused | Competitive Rates
Personalized Service - = now 800 niche magazines strong (and counting). sb]?m OIUFE Realtor' VICTORY o 5
e eferral Program! o Fraiahborle comoan g t° Ig
. Justin Petrusson Bud & M U reigberly compay (— - #‘) ¢® s E l = SCAN FOR MORE
- — - Fr VP — Mortgage Banker u ary usser By %/ ' -
S()lj l H P()l N l C: 205.470.8000 % N2 COMPANY. y y = . .:-E- |. INFORMATION!

205.793.0700 e VictoryRPM.com Al
4625 Valleydale Rd, Birmingham

Relationship Focused e Professional & Trustworthy
30+ Years Experience ® Exceptional Service

21 HOME YMOE GAGE jpetrusson@southpoint.bank
FDIC 0 NMLS#: 351335

—

- .. L

(=] ek

LAMBERT AGENCY 205.871.9101
INSURANCE LambertAgency.com

STROLL € grect [EIREALPRODUCERS BHOENL  Be hyport

MortgagesByJustin.com
3501 Grandview Parkway, Birmingham
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G e O rg e Life of Abundance

“They will have no fear of bad news. Their hearts are
steadfast, trusting in the Lord.” Psalm 112:7

A woman of faith, Aimee George embraces opti-
mism and positivity in the face of life’s obstacles.
Diagnosed with cancer in December 2023, she
sought refuge in the Lord and in others. “Because
of my faith, difficult things aren’t as hard as they

seem,” she comments.

“I didn’t know what to expect,” she says. “I've sold
a lot and still work, even during tough times. I
wanted to be a 100 percent of a REALTOR®, but I
didn’t know what that would look like.” She relied
on her cousin, Lauren Preston, while hospitalized
for seven days to help her with transactions that

she couldn’t do herself.

“I had no fear with this diagnosis,” she candidly com-
ments. She fought the good fight of faith and recently
celebrated her final treatment and rang the bell with
delight. While her doctor will continue to monitor her

numbers, Aimee has a life to live and clients to help.

“It’s been a good journey and I've been blessed,” she
smiles. “The Lord is gracious and I've been able to
continue my business,” she adds. So far this year,

she has had 8.2 million in sales.

She credits others for helping her, commenting,
“When you face hard things, you have a community
of people who bear the burden for you.” Aimee is an

encouragement to others through her journey.

“I desire others to not be fearful — whether it’s a
diagnosis, the future, or even what the real estate

market will look like. “Living in fear is not an abun-

dant life,” she says.

Living the Abundant Life

For Aimee, living abundantly also means
embracing opportunities and unique experi-
ences. In 2007, during a family trip to New York
City, Aimee found herself unexpectedly thrust
into the spotlight. While Aimee was outside on
the Plaza for the Today Show with her husband
and sons, producers were looking for some-

one to participate in a live segment with Kirk
Cameron. Aimee started spewing out facts about
Kirk which caught producers’ attention, and
soon, she was standing between Kirk Cameron
and Hoda Kotb, microphone in hand, sharing fun

facts on national television.

“We had a great time, and Kirk was very kind,
talking to the boys and my husband,” she
recalls. It’s one of those unforgettable family
memories. It’s this same energy and openness
that Aimee brings to her real estate career,
always ready for the unexpected and making

the most of every moment.

Living Her Dreams

Aimee’s road to real estate began just three and
a half years ago, in May 2021, but it had been

a dream long in the making. Real estate was
always in her blood—her parents dabbled in

the industry when she was young, and Aimee
pursued a degree in finance with an emphasis on
real estate, knowing it was her long-term career
goal. However, family came first for Aimee, and
she spent many years as a stay-at-home mom
before transitioning into a part-time role as the

creative marketing director for Chick-fil-A.

rising star

Written by Elizabeth McCabe
Photos by Brendon Pinola Photography




“It was fantastic,” she says. “The fact that I could learn
marketing and branding — Chick-fil-A’s focus is on emotional

connections - has helped me with my real estate career.”

When her children were grown and she found herself an
empty nester, Aimee knew it was finally time to dive into real
estate. “I needed something new to do, and real estate had

always been on my mind.”

Building a Strong Foundation

Aimee’s success as a REALTOR® is deeply rooted in the rela-
tionships she’s built over the years. Growing up and staying
in her hometown has allowed her to cultivate a close-knit
circle of friends and family. “I have friends I’ve known since
elementary school, and we still get together. That’s been

defining and important for me,” she says.

Aimee’s marriage to her high school sweetheart, David, has
been another foundational part of her life. Married for 31
years, they have three sons—Braxton, who is married to

Liz and recently welcomed a beautiful newborn daughter
named Riley, Dawson, and Deacon. Their boys are deeply
involved in sports, and Aimee and David love traveling to see
them. “Dawson and Deacon work for universities for their
basketball teams,” shares Aimee, “and Braxton referees for
baseball.” Her hobby is traveling to see their three children
and their granddaughter, which she loves.

Aimee’s faith has also played a pivotal role in shaping her
path. “Often, we are faced with uncertainty and I believe the
Lord just wants us to do the next right thing. That helps me to

not question the past or be anxious for the future,” she says.

Every day, Aimee does five things for her success as follows:
1. Spiritual exercise

2. Physical exercise

3. Work

4. Do something for someone else.

5. Do something for herself (which could be as small as

watching a favorite TV show or grabbing a snack while out).

14 - December 2024

Overcoming Obstacles
Aimee’s journey has
been one of persever-
ance, and she firmly
believes in the power
of prayer. “When you
pray for God to help
you, He gives you the

strength to overcome.”

Her passion for
educating her cli-

ents is evident in

her approach to real
estate. “I want my cli-
ents to understand the
market and make con-
scious, sober-minded
decisions,” she says.
Aimee emphasizes the
importance of not letting fear drive decisions, particularly
in a competitive market with multiple offers. “If this isn’t

the one, there will be another,” she reassures.

As ateam leader, Aimee’s goal is to help clients make the
best decisions for their current situations without unnec-
essary pressure. “Too many clients worry about the small
things. My job is to guide them with confidence and clarity.”

Family, Faith, and Service

Aimee’s love for her family extends beyond her immediate
circle. She is actively involved in her community, serving on
the Hoover Beautification Board and the Finley Character
Education Committee in the City of Hoover. “I find joy in
focusing on others,” Aimee explains. “When I encourage

others, I don’t dwell on my own circumstances.”

As she looks to the future, Aimee is eager to return to some
of her favorite pastimes, such as walking and exercising.
“I've always enjoyed staying active, and I'm looking forward
to getting back to that now that I've finished chemotherapy.”

Words of Wisdom

Aimee’s advice to up-and-coming REALTORS® is simple:
focus on relationships. “I've been very successful with a
relational business model. I have been fortunate to work
my database for a successful business. And I truly value the
referrals from family, friends and past clients. You can be

successful without buying leads.”

As Aimee George continues to rise as a top REALTOR®, she
remains focused on what truly matters—helping others,
building meaningful connections, and living the abundant life

she’s been blessed with.

$¢ Move In/Move Out Clea
2 Home Stagli

¥ Post Construct

% Event & Holiday

—1 . 1 L [ |
SOUT RN

» hauri)

YOUR CLIENT COULD WIN A
MORTGAGE-FREE YEAR!

When your clients close a loan with us this year,
they're automatically entered into our
Mortgage-Free Year Sweepstakes. Imagine the
excitement when your client finds out they
won an entire year of mortgage payments on us!
Let’s make dreams come true together.

Thomas Dickinson  Craig Jemison Ron Gofourth
Branch Manager Branch Manager Mortgage Loan Originator
MMLS 40424 540427 MNMLS 1367598
2059074721 205.516.0751

STOCKTON

MOETGAGE

For oficial rules and v o 10 W ¥ weepsiakes
Stopktan Mortpags Nl
Faual Housing La

TRUSTED EXPERTISE FOR
YOUR CLIENTS' COMFORT

Your Dependable HVAC Partner
‘{, for Real Estate Success

VETERANS

WRATING

INSTALLATION
REPAIR « AIR QUALITY

Satisfaction Guaranteed * 24/7 HVAC Service

Brian Green, SCAN TO REQUEST

A FREE QUOTE
Owner

UNITED STATES m|L![m

AIR FORCE VETERAN }il.‘;'ﬁ

= (205) 535-5533 i
AL#21006 VETERANSHVACAL.COM — F il I.F:
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BRP Partner Q&A

P> partner spotlight

Delivering Value in 2024

This month, we asked our trusted partners to reflect on a key moment this past year when they
felt they brought significant value to a client and strengthened a partnership. Through stories
of standout client interactions and impactful innovations, these leaders share what makes their
services invaluable. Read on to see why these companies are trusted resources for top real
estate professionals - and how they could bring new value to your business in 2025!

Meredith Jones
Ally Property Inspections

“We started offering ‘pay

at close’ for inspections

in March, and since then,
over 30% of our clients have
elected to use it. Clients can
defer payment until the property

sale closes, making the process more financially man-
ageable, less stressful, and even allows the client to
have their inspection paid through closing cost conces-
sions from the seller. Ally is always looking for ways
to add value to our clients and REALTORS® that work

with us.”

Melanie Sanders
Coast2Coast Lending

“Throughout my career as
a lender, I have learned one
thing: everyone has a story.

Everyone’s needs are unique

and important. I take the time to

listen to my clients and then create a

plan that supports their goals. My role is to serve as a
guide and create an edifying environment that allows
them to move with confidence in their decisions. I

am honored to cherish their goals and walk

beside them as they make their dream of
homeownership a reality. I am grateful to

share in this beautiful milestone in the tapestry of

their lives.”

16 - December 2024

Ashley & Brian Lambert
Lambert Agency Insurance

“In 2024, we had the rewarding experi-
ence of guiding a young couple through
the home insurance process as first-time

buyers. They were overwhelmed by the

complexities of coverage options, so I took
the time to explain their choices, from replace-

ment cost vs. actual cash value to additional coverage like flood
insurance. By providing clear, personalized advice and answering all
their questions, they gained confidence in their decision. This expe-
rience strengthened our relationship, and we were honored to be a

trusted advisor during such an important milestone in their lives.”

Lincoln Smith
MortgageRight

“This year, we’ve had many moments
that solidified client relationships

and brought real value. From closing
loans quickly, 25 of my last 26 in-house
loans Clear to Close 10 days early, we
focused on making each experience seam-
less. Implementing new digital tools minimized paperwork and
improved efficiency, while collaborating with REALTORS® and
added value beyond the mortgage process. We secured low-interest
rates, guided first-time buyers with care, and helped clients stay
calm through market shifts. Each interaction reinforced our com-
mitment to service and strengthened our partnerships, building

trust and lasting client satisfaction.”

Bud & Mary Ussery
Real Property
Management Victory

“At Real Property Management, adding value
to our personal relationships with our clients
in 2024 consisted of many things. Looking back
on these relationships over the past year, one thing

that stands out the most is how we come alongside our

owners and partner with them and share the responsibility of taking care
of their investments. We have many owners who live out of state all across
the country who own properties in and around the Birmingham area and
they are looking for a solid management team that is communicative, will-
ing to go the extra mile, and handle any situation that may arise. Whether
it’s a tree falling on a roof during a storm, a sewer line backup causing
plumbing issues in a home, having the property deep cleaned and touched
up so it’s showroom ready for a new tenant, or giving recommendations
for a local company we might recommend for a specific need, it is our pri-
ority to go above and beyond to talk with our owner clients and reassure
them that they truly have a friend in us. Their appreciation and praise for
the help we give and the work we do, not just in helping them protect their
investments but in finding them great tenants, is one of the most important
ways we nurture our relationships with our clients year after year. The
Real Property Management Team is ready to help you with all of your
property needs.”

Justin Petrusson
SouthPoint Bank -
The Petrusson Mortgage Team

“Reflecting back, I'm reminded of the

day our team had the privilege of helping

a remarkable single mother achieve her
dream of homeownership. She had adopted
two children and was raising two of her own, all

while navigating a journey many would find overwhelming.

Through our bank’s resources, we were able to secure a grant. This
grant covered all of her down payment and most of her closing costs
and made it possible for her to keep her money in her pocket for her
and her family! Together, we secured a place where her kids would no
longer be cramped into two bedrooms and could attend a school that
gave them a better start. It was humbling to witness the joy and relief

in her eyes as she finally had a place to call her own.

While this is just one story among so manyj, it’s one we hold close,
reflecting the heart of what we do. We’re proud to help families in
similar situations every day, yet moments like these remind us of the
deeper impact we have in making dreams come true for people who

truly deserve it.”

Craig Jemison
Stockton Mortgage

“Our team combines
deep guideline knowl-
edge with expert loan

structuring, ensuring a

smooth path to closing.
Stockton’s training equips us
to navigate complex requirements, finding tailored
solutions for each borrower. Recently, we helped
a first-time homebuyer after another company
denied their loan just weeks before closing. We
restructured the loan, secured their approval,
offered a better rate, and lowered their closing

costs, ultimately closing within three weeks.

We met with a new client who was stuck leasing-
to-own. Our team saved them the expense of bring-
ing any money to close, ahead of schedule - and

now they’re a happy homeowner.”

Logan & Caroline McCabe
Talking Social

“At Talking Social, we’re
a dedicated team com-
mitted to driving your

growth. Our primary goal

is to create social media
content that not only aligns
with your unique analytics but also supports

your business’s goals. While many of our clients
operate in similar industries, every strategy we
design is completely tailored to their specific audi-
ence. Selling to your customer is a personalized
journey, and partnering with Talking Social helps
translate your strategic advantage into your social
media presence. Stop guessing what will resonate
with your audience. By harnessing your analytics,
Talking Social can help you develop a standout
strategy that truly moves the needle.”



P difference makers: new development

Written by Zachary Cohen
Photos by David Graves Photography

Shannon & Rob
Malcom

The Long Way Still Gets You There

“If your life were flashing before your eyes, what would you do right now?” Rob
Malcom asks. “I’ve been in that place—seeing my life flash before my eyes. No matter
what people are facing, we want to show them that it’s possible to rise up out of it.”

11T

Two decades ago, Shannon and Rob
Malcom were on a path of self-de-

struction. Embroiled in the throes

of addiction and homelessness, the
couple seemed to be on the fast track
to the bottom. In 2007, they hit the
bottom, and, by the grace of God, they

found a way to rise up.

“Rob and I have an incredible testi-
mony of coming from polar opposite
families,” Shannon reflects. “I was
born into a poor family with gener-
ational addictions and abuses. Rob
came from a Christian home where
his parents did everything they could
for their children. But we both found
THE LONG WAY : ourselves on a path of destruction
with substance addiction.”

In 2007, Shannon and Rob were
arrested on a charge with a maximum
prison sentence of ten years. While
this event could have sunk them,
somehow, they used it as a means to

create a better life for themselves.

“Both of us didn’t want to go to
prison,” Rob shares. “We were given
an opportunity to not go to prison,
but we had to do a lot of really hard
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work. Everyone, including the judge,
thought we were going to fail. But we
did it. We found a way.”

Shannon and Rob entered recovery
and slowly began piecing their lives
back together. With grace and grit,
they found their way.

As Shannon said in a previous publi-
cation in 2023, “We were on a path of
destruction; but, the Lord had a better
plan for our lives than we could see in
that moment. He placed us in circum-
stances where people offered us oppor-

tunities to turn our lives around.”

20 - December 2024

Shannon and Rob married in 2011.
Soon after, Rob founded a construc-
tion company and began flipping
homes. Shannon got her real estate
license in 2017 and became a top
agent and broker. Rob joined her as a
REALTOR® in 2021.

Today, Shannon and Rob co-own EXIT
Realty Birmingham, and Shannon

is the qualifying broker. They both
actively sell homes, while Rob contin-
ues to put his efforts toward flipping
houses. Shannon and Rob believe

everyone deserves home ownership,

regardless of their price point.

In October 2024, Shannon and Rob
released the book, “The Long Way
Still Gets You There” (https://www.
riseuponline.info). Part autobiogra-
phy and part motivational content,
Shannon and Rob hope the book
inspires others to rise above their
challenging circumstances. It offers
insights into the mindset to see
opportunities instead of obstacles, a
practical roadmap to make progress,

and the motivation to stay inspired.

“If you want something bad enough,
you can accomplish it, and we share
that mindset in this book,” Rob
explains. “The book is a seven-part
path to rise from where you are to
where you are designed to be. We’ve
taken different sections of our lives
and told those stories in the book.
Hopefully, it’s not just a story but a

tool for people to follow our path.”

“I want it to provide hope to the
people who read it,” Shannon
adds. “People get comfortable

in the normalcy of life, but so
many people want more and don’t
know how to get it. We want to
show people what is possible.

We want people to understand

if we can do it, so can they.”

Shannon and Rob are devoted to
helping others find their purpose
in more ways than one. Alongside
real estate and their book, they
give back through ministry work,
support the local recovery commu-
nity, and counsel those in abusive
relationships. They even have a

plan to give away a house in 2027.

“We want to show people
that your past doesn’t define

you,” Shannon says.

“It’s never too late to shoot for your
dream,” Rob closes. “We didn’t

get started until we were nearly

40 years old, but we’ve made the

changes. You can, too.”
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Exceeding Expectations from Start to Finish!

A trailblazer, a go-getter, and a hard worker — Helen
McTyeire Drennen at RealtySouth is all of those things. The
youngest of five children, Helen’s role models in life were her
parents, who paved the way for her solid work ethic, drive,

and determination.

“My family owned Birmingham Ornamental Iron Company,
which also manufactured Meadowcraft outdoor wrought
iron and aluminum furniture,” she explains. “My mother
owned an antique gifts and interior design business for over
60 years. She is a big inspiration for me — a trailblazer

for women in an era when women didn’t work. My parents
instilled a strong work ethic and encouraged me to do what I

loved to do so it didn’t feel like work.”

Taking their advice to heart, Helen was inspired to find a
career that she loves. She double majored in French and
economics while attending Hollins College, now Hollins
University, in Roanoke, Virginia. Eager for adventure, she
spent her “Sabrina year” in Paris in 1979 and is still qua-

si-fluent in French today.

Excelling in Banking

Following college, Helen entered a management training
program in commercial banking with First Atlanta. Then, she
furthered her education at the Darden School of Business

in Charlottesville, Virginia, where she attended specialized

banking courses for executives.

Most of Helen’s banking career unfolded in Nashville with
SunTrust Bank, where she developed expertise in health-
care lending and private wealth management. Her career
path even led her to work alongside McKinsey & Company,
a global consulting firm focusing on strategic planning for
SunTrust’s holding company. “It was an enriching experi-
ence, but eventually, Birmingham was calling me home,”
she reflects. By the early 1990s, Helen had returned to
Birmingham, where she balanced her professional endeav-
ors with raising her family. Today, she is a proud mother of
two daughters, Evelyn and Virginia, and though she eagerly
awaits grandchildren, she enjoys traveling and spending
quality time with her girls.

Rising in Real Estate

A turning point came when Helen’s mother, shortly before
her passing, encouraged her to consider a career in real
estate. “She knew me well and felt it was the perfect blend

of my interests in architecture, finance, and connecting
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with people,” Helen recalls fondly. In 2013, at a time when
her children were grown, Helen took her mother’s advice,
launching a real estate career that has since catapulted her
into Birmingham’s top 0.5% of agents. “The timing was per-
fect, as I had the flexibility to give this career my all,” Helen
says. “Real estate isn’t a part-time job; it’s a flexible, all-the-

time job.”

Helen brings a unique combination of skills to her role as a
REALTOR®. Her background in corporate banking gave her a
solid understanding of finance, which she seamlessly applies
when helping clients navigate the complex decisions sur-
rounding home purchases. Her interest in architecture and
interior design also comes into play, as she loves discussing

design possibilities with clients.

“I enjoy helping clients see the potential in a space, whether
it’s their future home or a listing they’re preparing to sell. It’s
incredibly fulfilling to enhance a property’s value and make a

difference in my clients’ lives,” she shares.
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In Helen’s view, her work is about more
than helping clients find homes—it’s
about helping them transition to new
seasons in their lives. She finds great
joy in working with a wide variety of
clients, from first-time homebuyers

to empty nesters and newcomers to
Birmingham. “Each client is at a unique
point in life, and I love supporting them
through that,” she explains. “When

we get to closing day, I know I’ve done
more than just find a house. I've made

a friend.”

Building Lasting Relationships

For Helen, real estate is more than a
transaction; it’s about building lasting
relationships. She often finds herself
staying in touch with clients long after
closing day, seeing them as friends
and trusted connections. Preparing

a home for the market is a process
she approaches with great care and
precision. “I believe in making a home
look its absolute best before listing,”

she explains. “That can mean hiring

a stager, rearranging items, or doing
minor staging myself. It’s all about
showcasing the property’s potential,

and it pays off in the end.”

Helen’s knack for preparation even
extends to her love of gardening and
flower arranging, skills that come in
handy when ensuring a home’s curb
appeal. She recalls a memorable
summer when she and her daughters,
Evelyn and Virginia, launched a small
business called “Best Buds,” arranging
and delivering fresh flowers through-
out Birmingham. “It was a fun project
we promoted through Facebook and
emails,” Helen says, laughing at the
memory. “It taught my girls the value of
hard work, and it was a wonderful way

for us to bond.”

Active Interests
Outside of her busy real estate sched-
ule, Helen is an avid gardener, a

golfer, and a new fan of pickleball and

mahjong. She recently purchased an
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Helen with her daughters, Evelyn and Virginia,
in NYC.at Thanksgiving. Photo provided by
Helen Drennen.

e-bike, which she enjoys taking on
scenic rides, and treasures her travels
with her daughters, one of whom she
recently biked with through Canada.

“It was super fun,” she smiles. “I love to

travel with both of my girls.”

Blending her love for family, travel,
and adventure is a priority for Helen.
Taking time to reconnect with friends

and family is never overrated.

Top Tips

‘When asked about her advice for
up-and-coming agents, Helen emphasizes
the importance of building relationships
within the industry. “Treating colleagues
with respect and integrity is essential.
Real estate is competitive, but approach-
ing it with professionalism makes a world
of difference. Building good relationships
with other agents benefits your clients

and enriches your career.”

The smarter way to shop...
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October 18, 2024, Vestavia Hills Civic Center, Vestavia Hills, AL

L]

1

On October 18th, we had the pleasure of hosting an unforget-
table Iron Minds Real Estate Panel at the Vestavia Hills Civic

Center. The Magnolia Room was alive with energy as eight

of our industry’s leading experts, including top brokers and
leaders, gathered to offer their insights on navigating success

within the ever-evolving real estate landscape.

Our panelists shared valuable advice and perspectives,
focusing on the outlook for 2025. Key themes emerged, such
as the importance of collaboration over competition, embrac-
ing new technology, and continuously enhancing the value
REALTORS® bring to clients. The conversation resonated
with our audience, who engaged enthusiastically by asking
thoughtful questions that deepened the discussion, particu-
larly on adapting to recent industry changes and preparing

for upcoming economic shifts.

Key Highlights:

+ Data-Driven Decisions: Knowing your data was empha-
sized as crucial for success in a changing market.

* Investing in Real Estate: Panelists encouraged a proac-
tive approach to investment, underscoring its potential in

building long-term wealth.
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* Recession-Proof Strategies: The panel explored ways to
future-proof businesses, urging attendees to plan ahead to
safeguard their practices against economic uncertainties.

* Bringing this event to the Real Producers community was a
privilege, and attendees gained invaluable insights from those
who’ve successfully paved the way in real estate — soaking in
the value of being in a room of brokerage diversity.

* Our panelists emphasized the value of learning directly
from industry veterans, highlighting that being in the right

room with the right people is a surefire strategy for success.

A heartfelt thank you goes to our event sponsors, who
elevated the experience for all attendees. Rolls Bakery
delighted guests with delicious cinnamon rolls and snacks,
while door prizes provided by Southern Charm Cleaning,
Priority Pest and Termite, Talking Social, Real Property
Management, and David Graves added a memorable

touch to the day. We’re deeply grateful to our panelists and
partners for their support, and we look forward to continu-
ing this tradition of collaboration, knowledge-sharing, and

community building in the real estate industry.
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