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Structural Repair and Foundation SpecialistStructural Repair and Foundation Specialist
We service Greenville and Spartanburg, SC and more.

• Quick response to ensure inspections take place 
within due diligence time frames

• Able to appropriately represent buyers and sellers
• Escrowed repairs so that closings can take place on time

• Home inspection reviews for free if needed
• Pre-drywall inspections for homes being built

Providing a free home inspection
review for any foundation

All our repairs come with a no-nonsense warranty 
that transfers to whoever owns the house.

Call For A Quick Response!
(864) 214-0686

upstatestructuralrepair.com
Insured, licensed,

and bonded

Rely on Upstate Structural

Repair for Quality Repairs

CRACKED WALKWAYS,
DRIVEWAYS, FLOORS?

WE FIX FOUNDATIONS FOR FLAWLESS SALES 

Adventure More This Y ear

Fletcher Anderson, CIC
Principal Agent
864-639-2822

clemsoninsurance.com

H O M E  |  A U T O  |  B U S I N E S S

E S T  1 9 5 8

FLETCHER WITH HIS FAMILY

I'll Do the Heavy Lifting to
Save You Time and Money

Scan to Schedule Your Consultation Today

Proven Ability. Personal Commitment.

401 Parker Ivey Drive Greenville, SC 29607  •  864.232.1545  •  info@pgraydoncpa.com

LET US BE YOUR TAX EXPERT SO YOU CAN GET BACK
TO SPENDING TIME WITH YOUR CLIENTS

AND MAKE THE MOST OUT OF YOUR HARD EARNED DOLLARS

P H Y L L I S  P .  G R A Y D O N ,  C P A
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rising star

A Diverse Career Path 

Pam’s professional journey is as varied 
as it is impressive. Before real estate, 
she excelled in numerous roles, from 
a top director at Mary Kay, where she 
earned 15 free cars including two Pink 
Cadillacs, to positions as a paralegal, 
bridal consultant, bank teller, server, 
and even a Records Specialist in a 
prison. Each role added a layer to her 
confidence and skill set, teaching her 
the value of adaptability and empathy.

Transitioning into real estate was 
inspired by her mentor, Laurie Hughes, 
and a chance encounter during the pur-
chase of her home in South Carolina. 
Laurie’s passion and dedication to help-
ing others gave Pam the courage to step 
out of her comfort zone and pursue a 
career in real estate. Joining Bluefield 
Realty Group was an easy decision, 
as she resonated with the company’s 
core values and had confidence in the 
leadership of Michael Smith.
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Professional Milestones and Achievements 

Since starting her real estate career in 
September 2022, Pam has demonstrated 
remarkable success. Her career volume 
stands at $11,533,000, with a total volume 
of $5,813,254 last year alone. These num-
bers reflect not just her hard work, but her 
commitment to building lasting relationships 
with clients and colleagues.

Pam attributes much of her success to her 
mentor, Laurie Hughes, whose guidance 
and unwavering support have been invalu-
able. Laurie’s ethical, honest, and humble 
approach to real estate has deeply influenced 
Pam, shaping her own professional ethos.

Overcoming Challenges 

Pam’s journey has not been without its 
challenges. Early on, she struggled with 
self-esteem and confidence. However, her 
work with Mary Kay became a turning point, 
helping her develop life skills and the art of 
effective communication. Pam learned that 
genuine care for people should always come 
first, a lesson that has been fundamental in 
her real estate career. Her diverse career 
path also taught her resilience and the 
importance of perseverance. From working 
multiple jobs to making significant career 
changes, Pam’s drive to succeed has always 
been fueled by her desire to make a positive 
impact on others.

Passion for Real Estate and Helping Others 

Currently, Pam is passionate about mento-
ring new agents, sharing her determination 
and resilience. She believes that setbacks are 
stepping stones to success and is dedicated 
to being a supportive cheerleader for others 
in the industry. Her passion extends beyond 
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i Pam Borghesani, a dynamic realtor with Bluefield Realty Group, embodies a spirit of 

service, perseverance, and unwavering faith. Licensed in 2022, Pam’s journey into 
real estate was a natural transition shaped by a rich tapestry of life experiences and a 
strong desire to help others. Her career is a testament to the power of resilience and the 
importance of building genuine connections.
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transactions; she is deeply committed to sharing God’s 
love through her interactions with clients, vendors, 
and fellow realtors.

Looking ahead, Pam aspires to continue leveraging 
her experiences to guide and support others in their 
real estate journeys. She firmly believes in the Golden 
Rule: helping others achieve their goals will, in turn, 
help her achieve her own.

Family and Community Involvement 

Family and community are central to Pam’s life. She 
and her husband, Dave, own a home in Honea Path, 
South Carolina, where they share a warm, bustling 
household. Living with them is Pam’s mother, Mary, 
who has an in-law apartment in their home, allowing 
them to stay close and support each other daily.

Their older son, Craig, recently moved to South Carolina 
from Florida, where he was involved in ministry and edu-
cation. Craig is now a successful car salesman at Parks 
Buick in Greenville. His success is a testament to his 
people-first approach, a value he shares with his mother. 
Craig’s wife, Joleen, shares a passion for working with 
children and is Pam’s amazing assistant. The couple 
enjoys cooking together and traveling, often creating 
delicious meals and exploring new destinations.

Their younger son, Nick, is a talented soccer 
player and student, currently pursuing a degree 
in Organizational Leadership at Faith Baptist 
Bible College in Iowa. Nick also holds a Business 
Administration degree from Bob Jones University. 
Like his parents, Nick is driven by a desire to help 
others and make them feel valued and loved.

Pam and her family cherish their time together, 
whether it’s dining out, catching a movie, or engaging 
in friendly competition with games like The Mexican 
Train Game and The Blockbuster Game. They love to 
laugh and create lasting memories together.

Additionally, Pam and Dave have extended their family 
through their kindness and hospitality. Alefe Phakos 
and Joseph Lopez, who lived with them for nearly two 
years each, are considered part of the family. Although 
Alefe and Joseph now reside in Massachusetts, they 
remain close to the Borghesanis’ hearts and visit 
whenever possible.

Pam is actively involved in her church, 
Temple Baptist of Anderson, partici-
pating in a ladies’ bible study, children’s 
ministry, and the choir. Her hobbies 
include working out, dining out, trying 
new restaurants, going to the movies, 
and traveling.

Pam and her family are also dedi-
cated to charitable work, supporting 
Compassion International, K-Love 
radio, and various missionaries through 
their church. Their home has been 

a refuge for those in need, reflecting 
Pam’s commitment to helping others.

Defining Success and Legacy 

For Pam, success is defined by putting 
God first and treating others with kind-
ness and compassion. She believes in 
the importance of discipline and hard 
work, guided by her favorite quote from 
Galatians 6:9: “And let us not be weary 
in well doing: for in due season we shall 
reap, if we faint not.”

Pam wants to be remembered for her 
kindness and compassion, and her 
commitment to making a difference in 
the lives of others. She prides herself 
on being quick to respond and easy to 
work with, ensuring smooth transac-
tions for all her clients.

In every aspect of her business, Pam 
trusts that God is in control. Her 
journey in real estate is a reflection of 
her faith, resilience, and unwavering 
dedication to serving others.

Individual commitment 
to a group effort: that 
is what makes a team 

work, a company 
work, a society work, a 

civilization work.
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Connect Today to 
Learn About Our
Realtor Referral 

Program 
864.342.7606

Kathleen Wright
applewoodestatessc.com

Let ApplewoodEstates Take Your RealEstate Business to theNext Level

FREE UP YOUR TIME | HAPPY CLIENTS, LOYAL CLIENTS
MAXIMIZE PROFITS, MINIMIZE HASSLE

Let ApplewoodEstates Take Your RealEstate Business to theNext Level

aquariuspoolsoftheupstate.com

P O O L  D E S I G N  |  I N S T A L L A T I O N  |  R E N O V A T I O N S  |  V I N Y L  L I N E R S

Kevin Ward 864.501.8008  |  Kevin Jones 864.906.5330

L I C E N S E D  .  I N S U R E D  .  L O C A L

The Backyard
Dream Team for Top Agents

LUXURY CUSTOM HOMES

Rembrey works hand-in-hand with each owner to develop a comprehensive 
homebuilding plan, helping guide you each step of the way. Our expertise in the luxury 

custom home industry enables us to consider all possible solutions for your dream home.

Featured Communities
Private Estates • Cliffs Communities

Cobblestone • Montebello

We don’t just offer dreams. We promise them.

Scan to Find 
Out Why We 
are the Experts 
in Upstate 
Custom Homes

Connect With Us

864.444.3332  |  rick@rembrey.com

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com
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WWagner Wealth Management, nestled in the heart 
of Greenville, SC, at 3 Legacy Park Road, Suite A, 
stands out as a premier boutique finan-
cial advisory firm. Founded in 2007 by 
Dan Wagner, a seasoned expert with 
over 25 years of experience, the firm 
is committed to addressing complex 
financial needs with a personalized and 
team-oriented approach.

Dan Wagner, inspired by his early 
exposure to customer service 
and his impactful intern-
ships with American 
Express® Financial 
Advisors and 
U-Vest™ Financial, 
has crafted a firm 
that prioritizes 
client-focused, 
comprehensive 
wealth man-
agement. 
Wagner Wealth 
Management 
excels in help-
ing high-net-worth 
clients and business owners 
navigate complex finan-
cial planning, succession, 
and retirement strategies. 
Running a successful 

practice based on performance and results is some-
thing that Dan feels his firm and top-perform-

ing business owners have in common. “We 
work with a number of higher-end busi-
ness owners,” Dan explains, “their tax 
structures as business owners or 1099 
contractors present various challenges 
and opportunities. We are familiar with 
how to maximize those opportunities 

and how best to implement them. We 
also know that many of them 

are their own personal 
brand, and that needs 

to be recognized in 
all phases of plan-
ning, especially in 
succession and 
estate planning.”

Dan’s passion 
for finance is 
mirrored in his 

personal life. 
Alongside his 

wife, Jill, with 
whom he has shared 

25 wonderful years 
of marriage, Dan 
enjoys boating on Lake 
Keowee, golfing, and 

hunting. Their son, Trey, 
is currently attending the 

E XC E L L E N C E  I N  C O M P R E H E N S I V E  F I N A N C I A L  P L A N N I N G

Wagner 
Wealth

M A N A G E M E N T

preferred partner spotlight
Written By: Amy Porter
Photography By: Jerry Coli (CREM)
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and professional aspirations. Their daughter, Katie, 
is beginning an exciting new chapter as a freshman 
at the University of South Carolina. The Wagner 
family’s strong bond and shared interests in out-
door activities reflect Dan’s commitment to family 
values and community engagement. This com-
mitment extends to the firm’s philosophy, where 
the success of their clients and the well-being of 
Greenville are intertwined.

Wagner Wealth Management prides itself on its 
unique team approach. Unlike many firms where 
advisors work independently, Wagner Wealth 
Management’s nine-member team collaborates to 
leverage their diverse expertise, ensuring a holistic 
and robust financial strategy for each client. Dan 
has assembled a team that can tackle any issue 
related to taxes, insurance, business structure, 
real estate, credit, and trusts. The firm is also 

adept at developing strategies for business suc-
cession, cementing its reputation for excellence, 
particularly among high-net-worth individuals and 
business owners who seek sophisticated financial 
planning and business succession strategies.

A testament to their success is a notable case 
where a prospective client with a $300 million net 
worth transitioned their entire portfolio to Wagner 
Wealth Management after recognizing the benefits 
of a customized, boutique approach over a large 
brokerage firm. This story exemplifies the firm’s 
ability to offer superior, cost-effective solutions 
that resonate with discerning clients.

Dan attributes his success to his firm’s ability to 
balance the complex demands of business and per-
sonal financial planning, a service especially valued 
by business owners and high-net-worth individu-
als. “We’ve really differentiated ourselves in the 

business owner market, and we help these clients 
balance both their business and personal goals. 
They need succession plans for their businesses, 
but they also need trust and estate planning for 
their families. Satisfying both business demands 
and personal demands is a big part of what we do 
at Wagner Wealth Management.” This dedication 
to providing true wealth management is reflected 
in their holistic services and the deep experience of 
their advisors, some of whom boast over 30 years 
in the industry.

What makes Wagner Wealth Management unique 
is the depth of experience and comprehensive 
service they offer. “We’ve got some of the most 
experienced advisors in Greenville, including 
three with near or over 30 years’ experience,” 
Dan states. “We’re in step with someone who has 
sold a $200 million company or someone who 
has plans to retire after working for a company. 
We can help folks across the board.” Dan further 
elaborates, “We are truly skilled and trained to 
provide comprehensive wealth management. We 
are a TRUE wealth management firm. Anyone that 
has a brokerage license can call their firm ‘wealth 
management,’ but we are highly skilled and trained 
to provide comprehensive wealth management.” In 
addition to the extensive scope of money matters 
that Wagner Wealth Management tackles, they also 
employ a true team approach. “Most firms have a 
team of people that share an office and a website 
but work on all their clients independently. We 
truly work as a team,” Dan shared.

Wagner Wealth Management also believes in the 
philosophy that all ships rise with the tide. That’s 
why Dan and his team are deeply committed to 
giving back to the community. They sponsor local 
events and actively participate on the boards of 
multiple non-profit organizations. “Greenville has 
come such a long way since our time here, and we 
try to support the community in any way we can,” 
Dan notes, underscoring the firm’s dedication to 
fostering local growth and prosperity.

Located in the vibrant Hollingsworth Park, 
Wagner Wealth Management is ideally situated to 
serve both business and residential clients. Their 

strategic location and community involvement 
underline their commitment to the region’s growth 
and prosperity.

Dan Wagner’s professional journey, from building 
a $15 billion investment platform at Carolina First 
Bank to establishing a client-focused firm, high-
lights his dedication to client success and ethical 
practice. His favorite quote by Vince Lombardi, 
“Individual commitment to a group effort: that is 
what makes a team work, a company work, a soci-
ety work, a civilization work,” aptly encapsulates 
the ethos of Wagner Wealth Management.

For those seeking comprehensive and personalized 
financial solutions, Wagner Wealth Management 
stands as a beacon of trust and expertise. Contact 
them at (864) 236-4706 or visit their website at 
www.wagnerwealthmanagement.com to learn 
more about how they can help achieve your 
financial goals. Follow them on Instagram and 
Facebook at @wagnerwealthmanagement for the 
latest updates and insights.

Individual commitment 
to a group effort: 

that is what makes a 
team work, a company 

work, a society work, a 
civilization work.
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We Are Looking for Insurance 
Agents and Independent Agencies 
to Join our SC Team!

HOME    |    AUTO    |    WATERCRAFT    |    UMBRELLA    |    BUSINESS

We are offering our referral partners a generous finder’s fee for all qualified 
secured relationships. If you are aware of interested insurance agents or 
agencies please call me directly. We value you and our relationship! Scan the QR code to 

download my contact 
information.

Tom Wienckoski
President-Southeast Region
321.446.4803
TWienckoski@OneGroup.com
OneGroup.com/South-Carolina

AIR DUCT
CLEANING

CARPET
CLEANING

DRYER VENT
CLEANING

864.962.5410  |  steamaticsc.com

FIRE DAMAGE
RESTORATION

HARD SURFACE
CLEANING

MOLD
REMEDIATION

WATER DAMAGE
RESTORATION

24/7 
Emergency

Services

Call STEAMATIC 
For All Your 
Professional
Needs

“C” the SuCCess
with your Clients!
C O M M U N I C AT I O N   C A R I N G   C O M P E T I T I V E

C O M P R E H E N S I O N  C O N F I D E N C E

Curb Appeal
Awaits!

• Soft Washing

• Concrete Cleaning

• Window Cleaning

• Gutter Cleaning

• and More!

Nick Zukowski  |  864.361.6932

RESIDENTIAL REAL ESTATE  |  COMMERCIAL REAL ESTATE

Scan to Reclaim 
Your Peace of Mind 

Throughout the 
Closing Process

ADAM WALKER BREAUX

DANIEL CALLAHAN

100 Whitsett Street
Greenville, SC 29601
breauxcallahan.com

864-520-1687
closings@breauxcallahan.com

UPSTATE REAL PRODUCERSRest Easy...

You've Partnered with Breaux & Callahan Real Estate Law
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Upstate Real  Producers
Adam Taylor shared his impressive 
achievement of having 37 properties 
under contract, attributing his success 
to consistency and focus. He stressed 
the importance of consistently putting 
oneself in front of potential clients, 
creating efficiencies, and surrounding 
oneself with the right people.

Laurie Hughes, affectionately known 
as the Godmother of Real Estate, was 
a standout speaker. Known for her 
nurturing demeanor yet fierce business 
acumen, Laurie has been referenced 
over 62 times by her peers. Despite her 
Mary Poppins-like appearance, she is a 
formidable force in real estate. Laurie 
spoke about the divine blessings she 
attributes to her success, emphasizing 
that her faith in God has been the source 
of her income. She advised investing in 
oneself for skill and knowledge devel-
opment, ensuring that personal growth 
translates into professional excellence.

Talia Gilia shared her unique journey 
from Israel to becoming a successful 
REALTOR® in the upstate. Starting with-
out an inner circle, Talia had to innovate 
and think outside the box to make her 
mark in the industry. She stressed the 
importance of authenticity, relation-
ship-building, and taking a personalized 
approach to each transaction. For Talia, 
real estate is not just about selling a 
product but about forging genuine con-
nections with clients and nurturing those 
relationships from the ground up.

Jana Chandler highlighted the critical 
importance of communication in real 
estate. She advised fellow REALTORS® 
to always be prepared to engage with 
prospective buyers calling about a home 
listing, underscoring the necessity of 
being responsive and approachable. 
Jana emphasized that effective commu-
nication not only facilitates smoother 
transactions but also fosters better work-
ing relationships among REALTORS®, 
encouraging a more collaborative and 
supportive professional environment.

On Tuesday, June 4, 2024, Upstate 
Real Producers hosted the highly 
anticipated “REALtalk” Mastermind 
Event at Zen, located at 924 South 
Main Street in Greenville, SC. The 
event, which ran from 1 PM to 4 PM, 
was a resounding success, attracting 
some of the top REALTORS® from 
the upstate region. Attendees had the 
opportunity to hear from an esteemed 
panel of industry leaders, including 
Jana Chandler of Berkshire Hathaway, 
Gundi Simmons of JW Martin Real 

Estate, Talia Gilia of Real GVL, Laurie 
Hughes of Blue Field Hughes, and 
Adam Taylor of Keller Williams.

These top-tier professionals, who col-
lectively closed over $200 million in 
volume and nearly 275 units in 2023, 
shared their invaluable insights on var-
ious topics such as luxury real estate, 
overcoming industry challenges, 
transitions in real estate, effective 
networking strategies, sustaining long-
term success, and leveraging social 

media in today’s market. The panelists’ 
advice was particularly beneficial for 
those looking to excel from the ground 
up, starting with no prior relationships 
or connections.

Gundi Simmons emphasized the opti-
mal times for buying and selling new 
construction, highlighting the end of the 
year as particularly advantageous. He 
provided detailed insights into the new 
construction market, offering strategies 
for navigating this segment effectively.

Mastermind Event Recap
“REALtalk” 

Written By: Amy Porter

event coverage



Upstate Real Producers • 4746 • August 2024 @realproducers realproducersmag.com

The event was 
made possible by 
the generous sup-
port of our spon-
sors: Swamp Rabbit 
Moving, Owners 
Choice Construction 
LLC, Guest & Brady 
Attorneys at Law, and 
Pro-Tech Inspections. 
Their contributions 
helped ensure the 
event’s success and 
demonstrated their 
commitment to sup-
porting the upstate 
real estate community.

The event concluded 
with a social/net-
working session, 
allowing attendees 
to connect with their 
peers and discuss 
the day’s insights in a 
more relaxed setting. 
The “REALtalk” 
Mastermind Event not 
only provided practi-
cal “tips of the trade” 
but also fostered a 
sense of community 
among upstate real 
estate professionals. 
This event was in line 
with Upstate Real 
Producers’ mission 
to inform, connect, 
and inspire through 
monthly publications 
and social events, 
ultimately enhancing 
the value provided to 
clients and aiding in 
the development of 
better real estate busi-
nesses. The attendees 
left feeling motivated 
and equipped with new 
strategies to apply to 
their own practices.

Swamp Rabbit 
Moving

Guest & Brady Attorneys at Law

Owners Choice 
Construction LLC

Pro-Tech 
Inspections
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