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AGENT SPOTLIGHT:
Tyler AV. Hudzik

CELEBRATING LEADERS:

Jeremy Russell

PREFERRED PARTNER:

Wagner Wealth Management
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ANDERSON COMMERCIAL AND RESIDENTIAL | S:EE“' i

METAL ROOFING & SHINGLES ROOFING CONTRACTORS

ih ©

Founded in 45+ Years of Better Family and 24-Hour Up-to-Date
1999 Experience Warranties Locally Owned Response Times Installation Methods

CONNECT FOR A
FREE INSPECTION TODAY NOW
DANNY BEST, OWNER S

e DISCOVER GREENVILLE'S HIDDEN GEM

3598 HIGHWAY 11 | TRAVELERS REST, 5C 29690 | 855.337:-9139

andersonmetalrooﬁng.com | 864.287.2378

VILLAVERONADESIGN.COM



CALLING THE RABBITS!

FREE ESTIMATES

864-643-2213

WwWW.SWAMPRABBITMOVING.COM

USDOT #3449704  MC #¥1163908 PSC# 9880
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Gilstrap Roofing
Comprehensive
Roofing Services

RESIDENTIAL
COMMERCIAL
STORM DAMAGE
ROOF REPAIR

SERVING SC SINCE 1935

FAMILY OWNED & OPERATED
FOR FOUR GENERATIONS

FULLY, LICENSED, BONDED
AND INSURED

LICENSED GENERAL CONTRACTOR
EXTENSIVE EXPERIENCE WITH HAIL
AND WIND DAMAGE CLAIMS

CALL TODAY TO REQUEST A QUOTE
(864) 269-1232 . gilstraproofing.com

office@gilstraproofing.com
1512 Easley Bridge Road, Greenville, SC 29611




Wé"’ of Making a Home REACH NEW HEIGHTS WITH
B R g | crcon ! Ao Hore CUSTOM CASTLES ROOFING
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Your Client's Fortress of Protection Against the Elements!

Boutique Construction Firm
Comprehensive Roofing Services
Storm Damage
Fire & Water Restoration

Complimentary Estimates for the
Top 500 Agents

17 Year In-House Adjuster for
Insurance Claim Advocacy
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Home Deu)l Store | Full Service Interior Design

Discover Your Perfect Interior Design Solutions
864.719.2001 | macandmorgan.com | 1448 Blue Ridge Blvd, Seneca

&
Margan

‘Custom Castles has been my go-to
roofing professional for many years
now. Not only did they replace the roof
on my own home, but they have
worked with dozens of my neighbors in
Stonebrook Farm, and so many of my
buyer and seller clients. It's easy for me
to recommend them because their
work 1s always top-notch, and they
never disappoint. Having
that confidence in a
service partner 1s
priceless in this
ever-changing and
challenging industry.”

Your Partner in

LEGAL SOLUTIONS

Closing Services
Title Insurance -
Estate Planning Y
Probate

usiness Formation

Ronnetta Griffin, Broker/Owner
Griffin Fine Real Estate

BYPASS 123 SNECA, SC 29678

NEWTON ¥ 104 PmN'AiCL T3 CLEMSON, SC 29631
’ L AW FIRM newtonlawclemson.com

864-654-6042 | closing@Rnewton.com

ROOFING &

CONSTRUCTION

COMMERCIAL= INDUSTRIAL* RESIDENTIAL Team Up With the Trusted Partner

RANDALL NEWTON | KIMBERLY NEWTON | NATHAN CLARK | ANN SULLIVAN (864)414-1037 www.CustomCastles.net in Roofing and Contracting
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This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PREFERRED PARTNERS

RP

AUTOMOTIVE
Carlton Motor Cars Inc
(864) 213-8000
carltonmb.com

FINANCIAL MANAGEMENT
P Graydon CPA, LLC

(864) 232-1545
pgraydoncpa.com

Wagner Wealth Management
(864) 236-4706
wagnerwealth
management.com

FURNITURE SALES &
INTERIOR DESIGN
Mac and Morgan Home
(678) 879-7250
macandmorgan.com

Villa Verona Design
(412) 418-3555
villaveronadesign.com

HOME BUILDER
Rembrey Construction
(864) 444-3332
rembrey.com

HOME INSPECTION
3D Inspection & Consulting
(864) 947-2323

Advantage

Inspection Upstate

(864) 298-0405
advantagegreenville.com

AmeriSpec

Inspection Services
(864) 884-4265
amerispecupstate.com

Pro-Tech Inspections
(864) 386-3810
pro-techinspections.com

HOME RESTORATION

& REPAIR

Anderson Metal Roofing
and Shingles

(864) 287-2378
andersonmetalroofing.com

Buckley Brothers
Cleaning Services, LLC
(864) 327-8333
buckleybrothers
cleaningservices.com

Closing Contractor
(864) 326-2640
closingcontractor.com

REMODELING

KEVIN LAND -

URIOUS KITCHEN AND BATHROOM REMODELING

864.844.5570

them for supporting the REALTOR® community!

Custom Castle Roofing
& Construction, Inc.
(864) 414-1037
customcastles.net

Gilstrap Roofing
(864) 414-5138
gilstraproofing.com

Owner’s Choice Construction
(864) 252-4999
ownerschoice
construction.com

Southern Made Remodeling
(864) 517-7048

Steamatic Of
Greater Greenville
(864) 962-5410
steamaticsc.com

Upstate Structural Repair
(864) 990-6398
upstatestructuralrepair.com

Wizard Washer, LLC
(864) 361-6932
Thewizardwasher.com

¥ OF EXPERIENCE WITH REPAIR REQUEST FOR REAL ESTATE AGENTS
8 - August 2024

HOME WARRANTY
Home Warranty Inc.
(260) 433-4027
homewarrantyinc.com

INSURANCE

Clemson Insurance
(864) 639-2822
clemsoninsurance.com

FCI Agency
(864) 334-1200
fcisc.com

OneGroup
Sharon DuBois
(954) 540-7697

INSURANCE AGENT
Ed Patterson - State
Farm Agent

(864) 322-0031
www.edpatterson.net

MORTGAGE

Annie Mac Home Mortgage
(864) 626-3743
stacymizzell.annie-mac.com

Atlantic Bay
Mortgage-Heather Raney
(864) 275-0478
heatherhelpsyoumove.com

Jodi Poore- PrimeLending
(864) 225-9644
jodipooremortgage.com

Palmetto State
Home Mortgage
(864) 775-5432
palmettostatehome
mortgage.com

Stephan Schnaiter-

Hanover Mortgage

(864) 631-9140
hanovermortgageco.com/
employees/stephan-schnaiter

MOVING SERVICES

Swamp Rabbit Moving

(864) 643-2213
www.swamprabbitmoving.com

PHOTOGRAPHY
Carolina House Shots
(864) 412-0902
carolinahouseshots.com

True North Productions
(803) 427-0150
truenorthprod.com

POOLS

Aquarius Pools Of The Upstate
(864) 906-5330
aquariuspoolsofthe
upstate.com

PROPERTY MANAGEMENT
Applewood Estates Inc.
(864) 342-7606
applewoodestatessc.com

REAL ESTATE ATTORNEY
Breaux and Callahan

Law Firm P.A.

(864) 520-1687
breauxcallahan.com

Guest & Brady Attorney at Law
(864) 233-7200
guestbrady.com

Newton Law Firm
(864) 654-6042
Newtonlawclemson.com

Sallé Law Firm
(864) 234-2901
sallegalloway.com

Toates Law Firm
(864) 549-3310
toateslawfirm.com

Wendell L. Hawkins, PA
(864) 848-9370
wlhawkinslawfirm.com

WINDOW TREATMENTS
Southern Traditions
Window Fashions

(864) 286-0044
shutters4u.com

If you are interested in contributing
or nominating REALTORS® for certain
stories, please email robert.smith@
realproducersmag.com

DISCLAIMER: Any articles included in this publication and/
or opinions expressed therein do not necessarily reflect the
views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements
contained within the Upstate Real Producers magazine

are not endorsed or recommended by The N2 Company or
the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business
practices of these companies.

Buyer Protection and Realtor Relief Plan
includes 90-day warranties free with
a whole home inspection!

90DAY MULD

WARRANTY

SEWERIGARD

Recall PLATINUM

OUR SERVILES:

Whole Home Inspection
CL100 Termite Letters
Radon Testing
Sewer Scope Inspections
Pool/Spa Inspections
Indoor Air Quality
Water Quality Sampling
Well Inspections
Asbestos Sampling
Meth Residue
Project Management
FHA Foundation Certifications

We make the inspection appointments for you!

SPECTORA

Only providers Media rich
of 360 photos same day
in every report reports

Real time online
avaliablity &
scheduling.

Licensed, Insured, Bonded, Verified Background Checks

Pro-Tech Inspections
864.386.3810

Www.pro-techinspections.com

Upstate Real Producers - 9
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>> p u b | |S h e r’S n Ote By Robert Smith, Area Director/Publisher

Dear Upstate Real Producers,

Welcome to the August 2024 edition of
Upstate Real Producers Magazine! As

we continue to celebrate the remarkable
talents and achievements within our real
estate community, this month’s issue is
packed with inspiring stories and com-
mendable successes. Featuring a mix of
seasoned professionals, rising stars, and
valued partners who continue to make an

indelible mark on our community.
Cover Feature Realtor: Jennifer Simms

Our cover story shines the spotlight
on Jennifer Simms, a top-performing
realtor whose dedication, expertise,
and innovative approach have set new

standards in the industry. Jennifer’s

transactions but on building lasting rela-
tionships and contributing positively

to the community. His commitment to
continuous learning and improvement is
an inspiration to his peers and a benefit

to his clients.
Celebrating Leader: Jeremy Russell

We are thrilled to celebrate Jeremy
Russell, a leader whose vision and
leadership have significantly impacted
the Upstate real estate market. Jeremy’s
strategic insights and innovative
solutions have driven his team to new
heights, and his mentorship has culti-
vated a culture of excellence and collab-
oration. His leadership style, marked by
empathy and strategic thinking, makes

him a standout figure in our industry.

Palmetto State
Home Mortgage

864-775-5432
palmettostatehomemortgage.com

NO LOAN TO0O TOUGH

Creative Financing for Every Dream Home

VA, USDA, FHA, Conventional

Low Credit? No Problem
Competitive Rates & Low Costs

Veteran-Owned

journey from a determined novice to

a market leader is a testament to the Amazing Preferred Partner: Wagner

power of perseverance and passion. Wealth Management

Her client-centric philosophy and deep

sy LenderlWho]Says)YES|
to]More]Mortgages!

Shawn Ezell - Owner/Loan Officer
NMLS #1134408
864-270-2345
SEzell@palmettostatehomemortgage.com

market insights have not only garnered Lastly, we honor Wagner Wealth

her numerous accolades but have also Management as our Amazing Preferred

made her a trusted name among Upstate  Partner. Their meticulous attention to

homebuyers and sellers. detail, exceptional customer service,

and unwavering commitment to quality NMLS #1905949

864-567-7163
JBagwell@palmettostatehomemortgage.com

Rising Star: Pam Borghesani have made them an invaluable part-

ner to many real estate professionals.

- i . . . , _—
‘f‘f'& \“:"‘! j':l’t.;.,: RO ! < ,E. {gﬁ :: Pam Borghesani is our rising star this Wagner Wealth Management’s dedica
E %‘f}ﬁ‘ﬂﬂfﬂi}&%‘ﬂ'h! 'L!‘.;h.&') month, making waves with her fresh tion to ensuring the safety and satisfac-
= - T ]
‘ﬁ:’p ‘f}‘:"}f’i‘: E,EE,’:} :ﬂi A “':"L‘b perspective and dynamic energy. Injusta  tion of homeowners exemplifies the high !
- & iy gl
‘:r :::"‘? I‘ﬁ‘#i?"l.:’af—..u t:.ﬂ"‘ A\ "2:-"!:’ short time, Pam has established herselfas ~ standards we all strive for in our work. A H O U S E SO C L EAN I I
o L] o e
ﬁ‘ﬂﬁ?ﬂ*& "].-‘ e rnnne,n Nl a formidable force in the real estate scene.

WILL'MAKE;THE
NEIGHBORSFJEALOUS:!

70| The Buckley

endeavors. Here’s to another month of 3 n» Brother

Her ability to connect with clients, under-  As always, Upstate Real Producers

stand their needs, and deliver exceptional =~ Magazine is proud to showcase the best

results has quickly earned her a reputa- of our real estate community. We hope

tion for excellence. Pam embodies the you find inspiration in these stories and
future of real estate, blending traditional continue to pursue excellence in your own
values with modern strategies.

achievements, growth, and collaboration!
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AR L A X AN Agent Spotlight: Tyler AV. Hudzik

AR L AT XA gent Spotlight: Tyler AV. Hudzi .

"."“:ﬂ!i ll E,{{i%';t ?“‘ {Hé,‘ \‘.l, Warm regards, No other cleaning company
(AN AL v P au T X 4y cleans quite like us

""J‘ “’j f’ *’ ‘lju “ A ST In our Agent Spotlight, we feature , . ;

" Q"tf L0 # ¢ #l’;'“'; : potight, Don't believe us?

t‘ ;.l;:. .." *i “iﬂ ll‘. “,",1:‘“ Tyler A.V. Hudzik, whose dedication to Robert Smith f Scan to see for yourself!

o= ;’ ;'Tl{ﬁ.'tﬁittﬂ; I"‘ Lt his craft and community involvement Publisher, e, ﬂ

- O\ - - g . . -

CONOTY :{tiﬂ':;-;‘.- PERRSAS  scts him apart. Tyler’s approach to real Upstate keal Call to Inquire About Our Realtor Referral Program (864) 327-8333 // buckleybrotherscleaningservices.com
‘:‘ﬁ ‘%VOjfjtig‘ﬁ?ﬁ: ===- X estate is holistic, focusing not just on Producers Magazine

&

E EE&‘.{%::;;{?.EEE: ﬂ:;;.; House Washing / Low-Pressure Roof Cleaning / Gutter Cleaning / Concrete Cleaning / Red Mud Removal
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Putting

Southern Charm
in Your Home Decor

Passionate Window
Decor Specialists in
Greenville, South Carolina

SHADES -
SHUTTERS it | —
BLINDS e [_ —]
J | E I E

DECORATIVE DRAPES

i fa L Schedule Your Client's

s hands-on approach,

SOUTHERN TRADITIONS  shuttersdu.com Free Consultation Today!  Stephan Schnaiter mer Mortgage
VWINDOW FASHIONS i i reenville i
O 00O QDG Angi 30 Old Mill Rd, G lle, SC will become a true “here to support

4 clients from pre-qualification to
T O 3 T E S - u and for years to come.

LAW FIRM

Redefining Excellence with

Personalzzed Care

HANOVER

mortgage co.

= 5

CONNECT TODAY TO HAVE THE RIGHT PARTNER WORKING FOR YOU!

Stephan Schnaiter, Loan Officer
NMLS: #251871

Efficient,
Streamlined,
Enjoyable
Closmgs

sschnaiter@hanovermtg.com
hanovermortgageco.com

Annah Toates, ATTORNEY/OWNER S
atoates@toateslawfirm.com o our Community 2502-A Wade Hampton Blvd

864.549.3310 | TOATESLAWFIRM.COM g9 homes :
105 N. SPRING STREET, SUITE 109, GREENVILLE, SC 29601 | Greenville, SC 29615
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A Beacon of EXCELLENCE in Greenville Real Estate

Photos By: Tres Dabney (True North Productions) | Written By: Amy Porter and Tyler AV. Hudzik

»» agent spotlight

Building a Strong Foundation
& Finding His Niche

While attending North
Greenville University, Tyler’s
desire to carve his own path and
continue the family tradition
led him to obtain his real estate
license in 2014. His journey
began at The Yukich Team at
Allen Tate Realtors, where he
developed his craft under the
mentorship of his family and
industry veterans. During this
time, Tyler discovered his affin-
ity for the diverse and dynamic
condo and townhouse market in
Greenville. A desire to redefine
excellence in this niche sparked
a tireless pursuit of mastery

with a client-centric approach.

Commitment to Growth and
Innovating the Industry

In 2021, Tyler sought a plat-
form that aligned with his
vision and desire to enhance
his practice continually. He
joined forces with The Gallo
Company, a premier inde-
pendent brokerage known for
excellence and forward-think-
ing processes. This strategic
move reflects Tyler’s dedication
to continuous improvement,
ensuring his clients benefit
from cutting-edge resources
while navigating Greenville’s
evolving real estate landscape.
With a sharp focus on deliver-
ing exceptional client experi-
ences and driving sustainable
growth, Tyler is grateful to
share dreams with his partners
and friends at the brokerage.
The Gallo Company is poised
to set new industry standards,
foster a culture of inclusivity
and innovation, and reinforce
the brokerage’s mission to

elevate others to new places.

A Heart Transformed for
Service and Leadership

Tyler’s faith was instrumen-
tal in developing that mission
statement and illuminated his
path with purpose and per-
spective. In 2018, Tyler’s life
underwent a profound trans-
formation upon coming to faith
in Jesus. Before that pivotal

moment, Tyler admits to a life




TYLER AV. HUDZIK’S

COMMITMENT TO
COMPASSION,
UNWAVERING

INTEGRITY, &
CONTINUOUS
IMPROVEMENT

ARE THE HALLMARKS

OF HIS APPROACH
TO GREENVILLE
REAL ESTATE.

4
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driven by external validation
and performance metrics,
which led to personal strug-
gles and relational challenges.
However, his encounter with
God brought about a profound
shift as he discovered a new-
found sense of worth, free-
dom, community, and desire
to serve others. His faith is
integral to shaping his priori-
ties and driving his passion to
uplift others. Alongside serv-
ing at his church, Tyler and his
wife, Walker, invest in local
initiatives, making a tangible

impact on their community.
Caring Collaboration
Tyler’s unwavering support for

his wife, Walker, is a pillar of

his life. Their shared passions

include travel, exploring new
culinary experiences, and
building collaborative ven-
tures. The Hudziks aspire to
enhance each other’s strengths
while filling in the gaps of their
weaknesses. They focus on
operating as a team, whether
at home or at work. A prime
example of their collaboration
is Houni’s Italian Ice, a busi-
ness Walker co-founded with
her sister, Morgan. Tyler’s
behind-the-scenes support
during the pandemic-era
launch was critical to the
company’s success. He takes
immense pride in his role

as Houni’s number-one fan,
often aiding with errands and
helping at events and cater-
ing functions. Walker also

has recently joined The Gallo

Company as a Client Care
Coordinator, where she
helps support Tyler, and the
rest of the team, through
navigating the transaction
process. This care for one
another reflects a dedica-
tion to fostering growth and
shared achievement with

loved ones.

A Legacy Built on Passion
and Integrity

Tyler A.V. Hudzik’s com-
mitment to compassion,
unwavering integrity, and
continuous improvement
are the hallmarks of his
approach to Greenville
real estate. His infectious
enthusiasm, genuine care
for his clients, and drive to
push the industry forward
make him a driving force in
the community he serves.
Tyler’s story illustrates the
transformative power of
blending passion, perse-
verance, and purpose—a
combination that fuels

exceptional results.




A DEVOTED MOM, 1

WIFE, & REAL ESTATE

PROFESSIONAL

cover story

Photos By: Tres Dabney
(True North Productions)
Written By: Amy Porter

specializes in

various areas,

S

¢ including flipping,

( ( ) luxury homes, and

- / new construction sales.
She spent seven years with

I Allen Tate and eight years with

Coldwell Banker before recently mov-
I Jennifer describes herself as a ing to Berkshire Hathaway. This move

dedicated mom, wife, and realtor allowed her to start a team to better

who loves her job and couldn’t serve her clients, working closely
see herself doing anything else. with Carolina Transaction Experts
She is a proud mother of three: and her team member, Mary Ellen
Jack, 22, Ava, 20, and Vivian, Bradley her long time assistant and
12. Raised in a military family, now a licensed agent herself. Jennifer
Jennifer has lived all over but has  chose Berkshire Hathaway for its top
called Greenville home the lon- position in the upstate and its flexibil-
gest. Her journey into real estate ity in running one’s business.
began in 2008 after spending 12
years as a retail store manager Jennifer’s approach to helping clients
and furniture merchandiser find their perfect home is centered on
which transitioned into helping aligning her goals with theirs. She pri-
clients stage their homes for sale.  oritizes their specific needs and wants,
Seeking more flexibility to be providing meticulous attention to detail
there for her children, Jennifer to ensure a lifelong client relationship.
transitioned into real estate, A memorable success story for Jennifer
leveraging her extensive cus- involves the intricate logistics of selling
tomer service experience to excel  and buying in the same market, ensur-
in this new career. ing smooth transitions for her clients.
Her ability to make the process less
With 16 years of full-time real daunting for families is a testament to
estate experience, Jennifer her expertise.

Upstate Real Producers - 21



In her impressive real estate career,
Jennifer has achieved over $100M in
career volume, with a total volume
of $26M last year. She attributes
her success to surrounding
herself with smarter individuals
and tapping into their strengths.
Currently, she is passionate

about serving her loyal past
clients and their referrals. She

is excited about launching the
second phase of Alpine Heights in
Anderson with Kristopher Homes and
other new neighborhoods planned for

the year’s end.

The most rewarding part of Jennifer’s
business is working with first-time home-
buyers, sharing in their excitement and
helping them build generational wealth.
Her son’s purchase of his own home at
20 is a personal highlight. Looking ahead,
Jennifer sees real estate as a blessing
that has helped her create a beautiful life
for her family. She is grateful every day

for her perfect career path.

Family is at the core of Jennifer’s life.
Jack, 22, is an on-site superinten-
dent with Fairview Custom Homes in
the Cliffs. Ava, 20, is a junior at East
Tennessee State University, major-
ing in environmental health. Vivian,
12, is a seventh grader at St. Joseph’s
Catholic School. Jennifer’s husband,
Robert Simms, is an operating part-
ner with Tupelo Honey Cafe. Her
sister, Kristina Murphy, owns and
operates the Larkins Restaurant
Group. Hospitality and customer

service are part of their DNA.

Outside of business, Jennifer

enjoys reading, traveling, and dining
at local restaurants. She loves flipping
houses and managing vacation rentals,

finding joy in setting up Airbnbs.

22 - August 2024

AMONG THOSE
WHOM | LIKE
OR ADMIRE,
| CAN FIND
NO COMMON

DENOMINATOR,
BUT AMONG
THOSE WHOM
| LOVE, | CAN;
ALL OF THEM

MAKE ME

LAUGH.

For Jennifer, success is about constant learn-
ing and self-improvement. She is always
competing against herself to do better each
day. Known for her relentless pursuit of
excellence, Jennifer never stops until
the job is done, embodying a tireless
dedication to her work and her clients.
Her clients consistently give testimony

to her unwavering work ethic.

Jennifer’s advice to aspiring top
producers is simple: always answer
your phone. Every call is an opportunity,
and every house, regardless of price,
location, or size, is a chance to earn
more business. The one thing she wants
the article to capture about her is her
commitment to exceeding expectations.
Every client receives the best possible
service, ensuring they are eager to refer

her to friends, family, and colleagues.

Jennifer wants to be remembered for rais-
ing strong, healthy children who contribute
to society in meaningful ways. She finds
immense joy in her family’s achievements
and their commitment to making a positive
impact in their respective fields. Jennifer’s
favorite quote by W.H. Auden encapsulates
her philosophy on life and relationships:
“Among those whom I like or admire, I can
find no common denominator, but among
those whom I love, I can; all of them make
me laugh.” This quote reflects Jennifer’s
belief in the power of laughter and joy in
fostering deep, meaningful connections
with others. As she continues to excel
in her real estate career, Jennifer
remains dedicated to serving her
clients with the highest level of care
and professionalism, striving to
exceed expectations and build lasting
relationships. Her story is one of
relentless dedication, a commitment to
excellence, and an unwavering passion
for making a difference in the lives of those

she serves.
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stacymlzzell com
3451 Pelham Rd, Greenville, SC
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source for All Situations
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all €lping You be the Best
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Wendell L. Hawkins, P.A. | | urpose'_;

Attorneys at Law

-—

Feel at home with us.
Schedule your closing today.

Scan for our "Earnest”
Electronic Earnest
Money Deposit Portal

) = gE (593

Connect Today to Elevate Your Clients' Closing Experience

%mte B Greenlw”e' - 2965— Residential Business Commercial  Estate Planning

864.848.9370 Real Estate Law Real Estate Services
wlhawkinslawfirm.com €@
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A Journey of Dedication and Success in Real Estate

JEREMY

RUSSELL

Photos By: Carolina House Shots | Written By: Amy Porter

EREMY RUSSELL embodies

the values of hard work and

determination, hallmarks that

have driven his impressive career
in real estate. Starting in the cellular
industry, Russell quickly rose through
the ranks to management. However, he
saw greater personal fulfillment and
potential in real estate, a field where
effort directly correlates with success.
This realization prompted his transition
to real estate in 2007, first part-time
and then full-time by 2009.

Russell’s career in real estate began with
major firms, but his pivotal moment came
during an interview with Jim Fritzsche at
RE/MAX Foothills. Russell was drawn to
the comprehensive approach of working
with both buyers and sellers, which he
experienced while teaming up with Mark
Kingsbury and the Carolina Team. His
journey took him through RE/MAX Realty
Professionals and eventually led to the
establishment of his own team, Jeremy
Russell & Associates, in 2015. By 2017,
they were the #1 RE/MAX team in the
Upstate of South Carolina.

In 2018, Russell launched his own fran-
chise, RE/MAX REACH, in Mauldin, SC,
and expanded to a second location in
Boiling Springs in 2021. His brokerage
model offers agents extensive resources

without traditional team splits, providing

marketing support, office assistance, and
client appreciation events. This approach
ensures agents thrive without burnout,
embodying his philosophy of working hard
and playing hard.

Over his career, Russell has achieved over
$130 million in personal sales volume,
earning accolades like the RE/MAX Hall

of Fame Award in 2015 and the Lifetime
Achievement Award in 2021. His success in
2022 alone saw a volume of $13,626,650.
Beyond his own achievements, Russell is
passionate about mentoring his agents,
drawing from his own experiences through

various market conditions.

Mentorship has played a crucial role

in Russell’s career. Influences like Jim
Fritzsche, Milton Shockley, and Mark
Kingsbury have been significant, along with
national trainers like Brian Buffini, whose
referral-based business model Russell has
adopted. This focus on relationships and
continuous learning is integral to his busi-

ness philosophy.

Russell’s journey hasn’t been without
challenges. A rocky start at Clemson
University taught him the value of per-
sistence and dedication, lessons that have
served him well in his professional life.
Today, his greatest rewards come from
the balance his career allows, particularly

the time he spends with his family. He
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values creating a sustainable work-life
balance for himself and his agents,
understanding that long-term success
requires managing both professional

and personal well-being.
FAMILY LIFE

Family is central to Jeremy Russell’s
life, providing a foundation of support
and joy. He and his wife, Jessica, have
been married for 19 years. Jessica
works as a Postpartum Nurse at St.
Francis Eastside Hospital on a PRN
basis and also serves as the Event
Coordinator for RE/MAX REACH
office events. Her dual roles reflect the
couple’s shared commitment to both

their professional and personal lives.

Their son, Blake, is 11 years old and

an enthusiastic participant in various
sports. Blake plays baseball at Mauldin
Rec, basketball at Brookwood Church,
and tennis at Holly Tree Country Club.
His love for gaming adds another

dimension to his active lifestyle.
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Morgan, their 9-year-old daugh-
ter, is an avid competitive gymnast
at Acrosmith Gymnastics and also
enjoys ballet at Dance Theater of
Greenville. Her dedication to her
sports is mirrored by her parents’

support and encouragement.

As a family, they cherish outdoor activ-
ities, especially cycling. The Swamp
Rabbit Trail is a favorite destination,
where they’ve set a family record of
cycling 14 miles together. These outings
not only keep them active but also

strengthen their family bonds.
HOBBIES AND INTERESTS

Outside of his professional life,
Jeremy Russell is passionate about
various hobbies that keep him engaged
and energized. Cycling is a significant
interest, particularly mountain bik-
ing. Although he enjoys road biking,
the thrill of off-road trails, whether
during the day or night, is unmatched.

This hobby also connects him with a

THE MORE YOU LEARN,
THE MORE YOU EARN.

vibrant community of cyclists in the
Upstate, fostering new friendships

and shared adventures.

Jeremy’s past as a competitive
cross-country mountain bike racer
adds another layer to his rich
tapestry of interests. Competing
throughout the Southeast, his notable
achievement was ranking third in the
South Carolina State Championships
in Expert Juniors in High School,
sponsored by a local bike shop. This
competitive spirit and love for the
outdoors continue to influence his

lifestyle today.

Basketball is another favorite
pastime. Jeremy participates in a
men’s basketball league for players
over 40. Despite an ACL injury in
2011, his determination saw him
return to the sport he loves. His
involvement in basketball reflects
his commitment to maintaining an
active lifestyle and his resilience in

overcoming physical setbacks.

Boating is a cherished family
activity. Jeremy and his wife
initially enjoyed various
water sports, but now they
focus on driving their kids
around the lake. Whether it’s
tubing, wakeboarding, knee
boarding, or skiing, these
outings provide a stayca-
tion-like experience, offering
relaxation and family fun.

Camping is another hobby
that brings the Russell
family closer. They own

a pull-behind camper and
often take trips that allow
them to disconnect from
their busy lives and recon-
nect with each other. The
close quarters of the camper
encourage family activities
and bonding, making each

trip a special experience.
DEFINING SUCCESS

For Jeremy Russell, success
is about the journey rather
than an end result. His
early career goal of earning
$100,000 in real estate has
evolved into a mission to
create a lasting legacy. He
emphasizes the importance
of continuous improvement
and advises others to avoid
complacency. In his role

as a leader, Jeremy prides
himself on guiding his agents
with the same dedication
and perseverance that has

defined his own career.

COMMITMENT
TO COMMUNITY
AND LEGACY

In addition to his professional

accomplishments, Russell is

deeply committed to giv-

ing back. He supports the
Children’s Miracle Network,
contributing locally to Prisma
Health Children’s Hospital.
His office is designated as a
Miracle Office, with donations

made on every transaction.

Looking to the future,
Russell aims to expand his
brokerages while maintain-
ing a quality-over-quantity
approach. He believes in
fostering a healthy culture
and building lasting relation-
ships within the industry. He
remains dedicated to learn-
ing and adapting, ensuring
his leadership style evolves
with the market.

FINAL THOUGHTS

Jeremy Russell’s legacy is
one of patience, fairness,
and passion. He aspires to
be remembered as a leader
who prioritizes his agents’
success and development,
always willing to go the
extra mile. His advice to
others in the field is simple:
keep learning, stay adapt-
able, and never lose sight of
the importance of relation-
ships in building a sustain-

able business.

For those looking to connect
and share insights, Russell
is always open for a coffee
and a chat, ready to master-
mind and collaborate. His
favorite quote, “The more
you learn, the more you
earn,” perfectly encapsu-
lates his approach to both

life and business.
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Rely on Upstate Structural
Repair for Quality Repairs

CRACKED WALKWAYS,
DRIVEWAYS, FLOORS?

WE FIX FOUNDATIONS FOR FLAWLESS SALES

Providing a free home inspection
review for any foundation

All our repairs come with a no-nonsense warranty
that transfers to whoever owns the house.

+ Quick response to ensure inspections take place
within due diligence time frames

- Able to appropriately represent buyers and sellers
- Escrowed repairs so that closings can take place on time
- Home inspection reviews for free if needed
+ Pre-drywall inspections for homes being built

We service Greenville and Spartanburg, SC and more.

M MO } Call For A Quick Response!
(864) 214-0686
o R ] i upstatestructuralrepair.com

UPSTATE STRUCTURAL Insured, licensed,
REPAIR LLC and bonded

INSPECTION
COMPANY
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2022
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(864)884-4265 +« AmeriSpecUpstate.com

401 Parker Ivey Drive Greenville, SC 29607 + 864.232.1545 + info@pgraydoncpa.com

LET US BE YOUR TAX EXPERT SO YOU CAN GET BACK
TO SPENDING TIME WITH YOUR CLIENTS
AND MAKE THE MOST OUT OF YOUR HARD EARNED DOLLARS
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P» rising star

Pam Borghesani, a dynamic realtor with Bluefield Realty Group, embodies a spirit of
service, perseverance, and unwavering faith. Licensed in 2022, Pam’s journey into

real estate was a natural transition shaped by a rich tapestry of life experiences and a
strong desire to help others. Her career is a testament to the power of resilience and the

importance of building genuine connections.

A Diverse Career Path

Pam’s professional journey is as varied
as it is impressive. Before real estate,
she excelled in numerous roles, from

a top director at Mary Kay, where she
earned 15 free cars including two Pink
Cadillacs, to positions as a paralegal,
bridal consultant, bank teller, server,
and even a Records Specialist in a
prison. Each role added a layer to her
confidence and skill set, teaching her

the value of adaptability and empathy.

Transitioning into real estate was
inspired by her mentor, Laurie Hughes,
and a chance encounter during the pur-
chase of her home in South Carolina.
Laurie’s passion and dedication to help-
ing others gave Pam the courage to step
out of her comfort zone and pursue a
career in real estate. Joining Bluefield
Realty Group was an easy decision,

as she resonated with the company’s
core values and had confidence in the

leadership of Michael Smith.

Professional Milestones and Achievements

Since starting her real estate career in
September 2022, Pam has demonstrated
remarkable success. Her career volume
stands at $11,533,000, with a total volume
of $5,813,254 last year alone. These num-
bers reflect not just her hard work, but her
commitment to building lasting relationships

with clients and colleagues.

Pam attributes much of her success to her
mentor, Laurie Hughes, whose guidance

and unwavering support have been invalu-
able. Laurie’s ethical, honest, and humble
approach to real estate has deeply influenced

Pam, shaping her own professional ethos.
Overcoming Challenges

Pam’s journey has not been without its
challenges. Early on, she struggled with
self-esteem and confidence. However, her
work with Mary Kay became a turning point,
helping her develop life skills and the art of
effective communication. Pam learned that

genuine care for people should always come

first, a lesson that has been fundamental in
her real estate career. Her diverse career
path also taught her resilience and the
importance of perseverance. From working
multiple jobs to making significant career
changes, Pam’s drive to succeed has always
been fueled by her desire to make a positive

impact on others.

Passion for Real Estate and Helping Others

Currently, Pam is passionate about mento-

ring new agents, sharing her determination

and resilience. She believes that setbacks are
stepping stones to success and is dedicated
to being a supportive cheerleader for others

in the industry. Her passion extends beyond
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transactions; she is deeply committed to sharing God’s
love through her interactions with clients, vendors,

and fellow realtors.

Looking ahead, Pam aspires to continue leveraging
her experiences to guide and support others in their
real estate journeys. She firmly believes in the Golden
Rule: helping others achieve their goals will, in turn,

help her achieve her own.
Family and Community Involvement

Family and community are central to Pam’s life. She
and her husband, Dave, own a home in Honea Path,
South Carolina, where they share a warm, bustling
household. Living with them is Pam’s mother, Mary,
who has an in-law apartment in their home, allowing

them to stay close and support each other daily.

Their older son, Craig, recently moved to South Carolina
from Florida, where he was involved in ministry and edu-
cation. Craig is now a successful car salesman at Parks
Buick in Greenville. His success is a testament to his
people-first approach, a value he shares with his mother.
Craig’s wife, Joleen, shares a passion for working with
children and is Pam’s amazing assistant. The couple
enjoys cooking together and traveling, often creating

delicious meals and exploring new destinations.

Their younger son, Nick, is a talented soccer
player and student, currently pursuing a degree
in Organizational Leadership at Faith Baptist

Bible College in Iowa. Nick also holds a Business

Administration degree from Bob Jones University.
Like his parents, Nick is driven by a desire to help

others and make them feel valued and loved.

Pam and her family cherish their time together,

whether it’s dining out, catching a movie, or engaging
in friendly competition with games like The Mexican
Train Game and The Blockbuster Game. They love to

laugh and create lasting memories together.

Additionally, Pam and Dave have extended their family
through their kindness and hospitality. Alefe Phakos
and Joseph Lopez, who lived with them for nearly two
years each, are considered part of the family. Although
Alefe and Joseph now reside in Massachusetts, they
remain close to the Borghesanis’ hearts and visit

whenever possible.
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Pam is actively involved in her church,
Temple Baptist of Anderson, partici-
pating in a ladies’ bible study, children’s
ministry, and the choir. Her hobbies
include working out, dining out, trying
new restaurants, going to the movies,

and traveling.

Pam and her family are also dedi-

cated to charitable work, supporting
Compassion International, K-Love
radio, and various missionaries through

their church. Their home has been
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a refuge for those in need, reflecting Pam wants to be remembered for her

Pam’s commitment to helping others. kindness and compassion, and her
commitment to making a difference in
Defining Success and Legacy the lives of others. She prides herself
on being quick to respond and easy to
For Pam, success is defined by putting work with, ensuring smooth transac-
God first and treating others with kind-  tions for all her clients.

ness and compassion. She believes in

the importance of discipline and hard In every aspect of her business, Pam

work, guided by her favorite quote from  trusts that God is in control. Her

Galatians 6:9: “And let us not be weary  journey in real estate is a reflection of
in well doing: for in due season we shall  her faith, resilience, and unwavering

reap, if we faint not.” dedication to serving others.
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preferred partner spotlight
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WAGNER
WEALTH

M ANAGEMENT

EXCELLENCE IN COMPREHENSIVE FINANCIAL PLANNING

Wagner Wealth Management, nestled in the heart practice based on performance and results is some-
of Greenville, SC, at 3 Legacy Park Road, Suite A, thing that Dan feels his firm and top-perform-

stands out as a premier boutique finan- ing business owners have in common. “We

cial advisory firm. Founded in 2007 by work with a number of higher-end busi-

Dan Wagner, a seasoned expert with ness owners,” Dan explains, “their tax
over 25 years of experience, the firm structures as business owners or 1099
is committed to addressing complex contractors present various challenges
financial needs with a personalized and and opportunities. We are familiar with
team-oriented approach. how to maximize those opportunities

and how best to implement them. We
Dan Wagner, inspired by his early also know that many of them
exposure to customer service are their own personal
and his impactful intern- brand, and that needs
ships with American to be recognized in
Express® Financial all phases of plan-
Advisors and ning, especially in
U-Vest™ Financial,

has crafted a firm

succession and
estate planning.”

that prioritizes
client-focused, Dan’s passion
comprehensive for finance is

wealth man- mirrored in his

agement. personal life.
Wagner Wealth Alongside his
Management wife, Jill, with

excels in help- whom he has shared

ing high-net-worth 25 wonderful years
clients and business owners of marriage, Dan
navigate complex finan- enjoys boating on Lake
cial planning, succession, Keowee, golfing, and
and retirement strategies. hunting. Their son, Trey,

Running a successful is currently attending the

Upstate Real Producers -
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University of South Florida, pursuing his academic

and professional aspirations. Their daughter, Katie,
is beginning an exciting new chapter as a freshman
at the University of South Carolina. The Wagner
family’s strong bond and shared interests in out-
door activities reflect Dan’s commitment to family
values and community engagement. This com-
mitment extends to the firm’s philosophy, where
the success of their clients and the well-being of

Greenville are intertwined.

Wagner Wealth Management prides itself on its
unique team approach. Unlike many firms where
advisors work independently, Wagner Wealth
Management’s nine-member team collaborates to
leverage their diverse expertise, ensuring a holistic
and robust financial strategy for each client. Dan
has assembled a team that can tackle any issue
related to taxes, insurance, business structure,

real estate, credit, and trusts. The firm is also
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adept at developing strategies for business suc-
cession, cementing its reputation for excellence,
particularly among high-net-worth individuals and
business owners who seek sophisticated financial

planning and business succession strategies.

A testament to their success is a notable case
where a prospective client with a $300 million net
worth transitioned their entire portfolio to Wagner
Wealth Management after recognizing the benefits
of a customized, boutique approach over a large
brokerage firm. This story exemplifies the firm’s
ability to offer superior, cost-effective solutions

that resonate with discerning clients.

Dan attributes his success to his firm’s ability to
balance the complex demands of business and per-
sonal financial planning, a service especially valued
by business owners and high-net-worth individu-

als. “We’ve really differentiated ourselves in the

business owner market, and we help these clients
balance both their business and personal goals.
They need succession plans for their businesses,
but they also need trust and estate planning for
their families. Satisfying both business demands
and personal demands is a big part of what we do
at Wagner Wealth Management.” This dedication
to providing true wealth management is reflected
in their holistic services and the deep experience of
their advisors, some of whom boast over 30 years

in the industry.

What makes Wagner Wealth Management unique
is the depth of experience and comprehensive
service they offer. “We’ve got some of the most
experienced advisors in Greenville, including
three with near or over 30 years’ experience,”

Dan states. “We’re in step with someone who has
sold a $200 million company or someone who

has plans to retire after working for a company.
We can help folks across the board.” Dan further
elaborates, “We are truly skilled and trained to
provide comprehensive wealth management. We
are a TRUE wealth management firm. Anyone that
has a brokerage license can call their firm ‘wealth
management,” but we are highly skilled and trained
to provide comprehensive wealth management.” In
addition to the extensive scope of money matters
that Wagner Wealth Management tackles, they also
employ a true team approach. “Most firms have a
team of people that share an office and a website
but work on all their clients independently. We

truly work as a team,” Dan shared.

Wagner Wealth Management also believes in the
philosophy that all ships rise with the tide. That’s
why Dan and his team are deeply committed to
giving back to the community. They sponsor local
events and actively participate on the boards of
multiple non-profit organizations. “Greenville has
come such a long way since our time here, and we
try to support the community in any way we can,”
Dan notes, underscoring the firm’s dedication to

fostering local growth and prosperity.

Located in the vibrant Hollingsworth Park,
Wagner Wealth Management is ideally situated to

serve both business and residential clients. Their

strategic location and community involvement
underline their commitment to the region’s growth

and prosperity.

Dan Wagner’s professional journey, from building
a $15 billion investment platform at Carolina First
Bank to establishing a client-focused firm, high-
lights his dedication to client success and ethical
practice. His favorite quote by Vince Lombardi,
“Individual commitment to a group effort: that is
what makes a team work, a company work, a soci-
ety work, a civilization work,” aptly encapsulates
the ethos of Wagner Wealth Management.

For those seeking comprehensive and personalized
financial solutions, Wagner Wealth Management
stands as a beacon of trust and expertise. Contact
them at (864) 236-4706 or visit their website at
www.wagnerwealthmanagement.com to learn

more about how they can help achieve your
financial goals. Follow them on Instagram and
Facebook at @wagnerwealthmanagement for the
latest updates and insights.
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P» event coverage

Upstate Real Producers

“REALtalk”

Mastermind Event Recap
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On Tuesday, June 4, 2024, Upstate
Real Producers hosted the highly
anticipated “REALtalk” Mastermind
Event at Zen, located at 924 South
Main Street in Greenville, SC. The
event, which ran from 1 PM to 4 PM,
was a resounding success, attracting
some of the top REALTORS® from
the upstate region. Attendees had the
opportunity to hear from an esteemed
panel of industry leaders, including
Jana Chandler of Berkshire Hathaway,
Gundi Simmons of JW Martin Real

Written By: Amy Porter

Estate, Talia Gilia of Real GVL, Laurie
Hughes of Blue Field Hughes, and
Adam Taylor of Keller Williams.

These top-tier professionals, who col-
lectively closed over $200 million in
volume and nearly 275 units in 2023,
shared their invaluable insights on var-
ious topics such as luxury real estate,
overcoming industry challenges,
transitions in real estate, effective
networking strategies, sustaining long-

term success, and leveraging social

media in today’s market. The panelists’
advice was particularly beneficial for

those looking to excel from the ground
up, starting with no prior relationships

or connections.

Gundi Simmons emphasized the opti-
mal times for buying and selling new
construction, highlighting the end of the
year as particularly advantageous. He
provided detailed insights into the new
construction market, offering strategies

for navigating this segment effectively.

Adam Taylor shared his impressive
achievement of having 37 properties
under contract, attributing his success
to consistency and focus. He stressed
the importance of consistently putting
oneself'in front of potential clients,
creating efficiencies, and surrounding

oneself with the right people.

Laurie Hughes, affectionately known
as the Godmother of Real Estate, was

a standout speaker. Known for her
nurturing demeanor yet fierce business
acumen, Laurie has been referenced
over 62 times by her peers. Despite her
Mary Poppins-like appearance, she is a
formidable force in real estate. Laurie
spoke about the divine blessings she
attributes to her success, emphasizing
that her faith in God has been the source
of her income. She advised investing in
oneself for skill and knowledge devel-
opment, ensuring that personal growth

translates into professional excellence.

Talia Gilia shared her unique journey
from Israel to becoming a successful
REALTOR® in the upstate. Starting with-
out an inner circle, Talia had to innovate
and think outside the box to make her
mark in the industry. She stressed the
importance of authenticity, relation-
ship-building, and taking a personalized
approach to each transaction. For Talia,
real estate is not just about selling a
product but about forging genuine con-
nections with clients and nurturing those

relationships from the ground up.

Jana Chandler highlighted the critical
importance of communication in real
estate. She advised fellow REALTORS®
to always be prepared to engage with
prospective buyers calling about a home
listing, underscoring the necessity of
being responsive and approachable.
Jana emphasized that effective commu-
nication not only facilitates smoother
transactions but also fosters better work-
ing relationships among REALTORS®,
encouraging a more collaborative and

supportive professional environment.
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coverage at the right price. Inspections

Call me for a quote.

Like a good neighbor,
State Farmis there.®

S
b

Swamp Rabbit
Moving

o StateFarm’
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The event was

made possible by

the generous sup-
port of our spon-
sors: Swamp Rabbit
Moving, Owners
Choice Construction
LLC, Guest & Brady
Attorneys at Law, and
Pro-Tech Inspections.
Their contributions
helped ensure the
event’s success and
demonstrated their
commitment to sup-
porting the upstate

real estate community.

The event concluded
with a social/net-
working session,
allowing attendees

to connect with their
peers and discuss

the day’s insights in a
more relaxed setting.
The “REATLtalk”
Mastermind Event not
only provided practi-
cal “tips of the trade”
but also fostered a
sense of community
among upstate real
estate professionals.
This event was in line
with Upstate Real
Producers’ mission

to inform, connect,
and inspire through
monthly publications
and social events,
ultimately enhancing
the value provided to
clients and aiding in
the development of
better real estate busi-
nesses. The attendees
left feeling motivated
and equipped with new
strategies to apply to
their own practices.

WAGN]:R Anderson

H MANAGEMENT wagnerwealthmanagement.com Bl

Financial Planning | Asset Management
Investment Management | Tax & Estate Planning
Insurance Needs | Business Continuation Planning

Greenville » Seneca

GET STARTED

Freedom
to choose

your own qualified
local contractor

= . "'E:-:."'E:H-__"""‘M-._

14-month’
coverage

2 Buyer Plan Tiers
Several Buyer Options!

Complimentary Home
Concierge for Buyers!

Kendyl Urgo
Regional Soles Manager

Kendyll@homewarrantyinc.com

(864)640-5841 O @

Active Military and
Veteran Discount

*Imitial coverage term
Review the lerms and conditions,

coverage, limitations, and exclusions
at homewarantyinc.com/terms. Home Warranty,

Protect your home’s appliances today!
homewarrantyinc.com/register

BEST ON YOUR TEAM!

Heather Raney

Mongage Bankes
MMLS 21804375, Licensed in NC & 5C

C | B64.275.0478 O | B64.642.0671
heathermraney@atantichay.com
waww. heatherhelpsyoumove.com

AAtluntpc pay
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THE BEST TO WORK WITH.
THE BEST TO WORK FOR.
THE BEST REPAIR TEAM (N THE UPSTATE.

in Eﬂuth Ca ru'llna

OWNERS CHOICE ownerschoiceconstruction.com =

CONSTRUCTION LLC 864.252.4999 [w] kg |
@nwnersc:l%icereparrs .

__FErS
L |

AAAAAAAAAAAAA

SHOTS i M Shots [ thatl
HOR Photography ELEVATE YOUR LISTINGS

« Aerial Photo & Video

- Twilight Photography

« Custom Foor Plans

- AirBnB Photography kAl . S g

« Virtual Stagin

ommrda gl Ege 864-412-0902 ™ jquiifoncss
Photography vicki@carolinahouseshots.com carolinahouseshots.com

..FCIAgency

Auto « Home + Life » Business

Realtors are my expertise. As your local insurance broker, I'll help you close faster
and more smoothly! ,
Let's grab coffee and chat!

Candice BfShﬂp \, B64-542-1611 A Condice@lcisc.com ) 503 Old Boiling Springs Rd Greer, SC 29850

Easy to get into.
Engineered so you'll stay into it.
The 2024 CLA 250 Coupe

It's a passionate original and a perennial favorite: Advanced technologies
inside and under the hood. Electrifying style to go with its electrically and
turbo-boosted engine. And a wind-honed shape that’s the definition of a

dashing figure.

STARTING AT

544,400

CARLTON MOTORCARS

www.CarltonMB.com
(864) 213-8000
2446 Laurens Road | Greenville, SC 29607

Base MSRP excludes transportation and handling charges, destination charges, taxes, title, regitration, preparation and documentary fees,
tags, labor and installation charges, insurance, and optional equipment, products, packages and accessories. Options, model availability
and acutal dealer price may vary. See dealer for details, costs and terms.




YEARS OF
Rp ‘ % THE N2 COMPANY

GB Guest & Brady

ATTORNEYS AT LAW

Navigate the unknowns
of Real Estate with
Guest & Brady

In the dynamic world of Real Estate, having a trusted
attorney by your side is crucial on your path to closing.

Reach out to our Marketing team to see how
we can best partner for success!

Kayla McKisic
Director of Marketing and PR

kaylamckisic@guestbrady.com

orders@guestbrady.com
www.guestbrady.com

864.233.7200

Greenville = Spartanburg = Travelers Rest
Indian Land - Easley - Laurens




