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JORDAN RIVER

MOVING & STORAGE

“Where Quality & Integrity Are Priorities.”

LOCAL| LONG DISTANCE | RESIDENTIAL
COMMERCIAL | MILITARY | INTERNATIONAL

SEATTLE, WA | COLUMBIA, SC | PORTLAND, OR

R |
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MOTNG & STORAGE

"

“SECURE STORAGE | FREE VISUAL ESTIMATE
FREE BOX DELIVERY | PIANO EXPERTS | ANTIQUES & ART

24 HOURS A DAY, 7 DAYS A WEEK, NO EXTRA CHARGES!
425-450-0808

206-236-0808 877-611-0808

FULLY LICENSED & INSURED | US DOT 901418 | 391125C | HG11884 | NVOCC 021419N

WWW.JORDANRIVERMOVING.COM
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. | | NW Roots CONSTRUCTION
Amongst a rapidly expanding pool of builders, Bobby Graham

and his team at NW Roots Construction have steadfastly PREMIER BUILDER e LOCALLY INSPIRED e EXCEPTIONAL DETAIL
maintained their leading edge and reputation as a premier

choice for discerning clients looking to build their dream

home, remodel a legacy home, or develop an investment HOME FEATURED - BARREL RIDGE
property in Suncadia, Tumble Creek, and the surrounding area. A LUXURY RENTAL HOME WITH INCREDIBLE VIEWS
Bobby's focus extends beyond merely constructing BARRELRIDGE.COM
homes—it's about giving back to the community. He believes

in significant investments in local causes through financial

contributions and hands-on involvement. NW Roots actively

participates in high school work programs and hosts college

interns, nurturing the next generation of leaders. As president

of the Central Washington Home Builders Association, Bobby

champions improved building practices locally and within the

industry. Despite numerous accolades, including the 2022

Builder of the Year award, Multiple Tour of Home Award

winners, and nominations at the state level, NW Roots'

essence lies in teamwork and constructive relationships with

fellow builders. Collaboration and camaraderie are their

cornerstones, believing that uplifting one another elevates the

industry and better serves the community. NW Roots is one of

the proud State "Certified Builders" by the Building Association

of Washington. Bobby welcomes local competition as

motivation to stay current and operate within best practices,

never resting on awards or accolades. Ask for their best in

class 3-year warranty as a prime example. He and his team

actively engage in education, embracing a growth mindset to

consistently strive for excellence. Self-proclaimed "Home

Building Science Nerds." Many builders can construct houses,

but building a team that maintains a top builder status with a

five-star rating year after year takes true excellence. NW Roots

is standing by to support you.

THE HOME OF YOUR DREAMS!

253.212.5182
NWROOTSCONSTRUCTION.COM
212 W. RAILROAD ST, CLE ELUM

CERTIFIED BUILDER - BIAW - VETERAN-OWNED
CONTRACTOR LICENSE # NWROORC8230P
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HOME LENDING

local
expertise
you can trust

Cam McGinness
(425)486-3456

mcginnessinsurance@allstate.com

5208 S 2ND AVE
Everett, WA 98203

We genuinely enjoy helping others, even when there's
no direct benefit for us. That's just the way we operate.

- CashEdge Program - Realtor of the Month
Never worry about a low appraisal again. Interview Series
Contact me if you would like
- Power Purchase Certified Program to be interviewed.

10 Day Close (yes even on jumbo loans)!
- Lead generation
- Emerald City Real Estate Syndicate Want leads to pass off to
Complimentary access to private coaching your team that are Your role as a leading real estate agent
and brand building collaboration. substantially cheaper than Zillow? is already challenging. Let me offer my

assistance to make it easier for you. M C G i nNness

You don't have to worry about your

Ryan Tlilea | MORTGAGE ADVISOR s !'L uﬂ;ﬁ! clients being my clients; I'm here to F A M I LY
Niles Team at Cornerstone Home Lending S support you. Feel free to reach out to

206.949.4326 Direct | TheNilesTeam@Houseloan.com Google e g
* NMLS 357455 | CO NMLS: 2258 * Equal Housing Lender E| AE L

me if you need any help. INSURANCE
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If you are a Real Producer then you
qualify for Ownershlp o5

3»4»

=== Closings
in as few
as 8 days

Trust us to get it done

ANith banks facing ins rdhﬂl Y, WE Wa
assure quuth our

~ e 51 Tm g 'Lht JfH;_L.I 1]
hunt, work u"."lth us to br":'E'Ir* through
the market's uncertainty.

Contact us to learn more.

¢ f‘Take your t1tle &'e escrow relaﬂonshlp to |
" "‘ the NEX'F-Ievel You have earned it!

NB(TITLE ‘ )) .

Ctndy meh

THE FRAIOLI TEAM

CROSSCOUNTRY MORTGAGE™

PUGET SOUND

Randy Cornwall J.D., PRESIDENT
RJCornwall@NexTitle.com | 206.713.5501 | NexTitleJV.com



) JCC CONCIERGE

We're dedicated to
helping you capture
more listings!

JCC Concierge offers a seamless,
end-to-end solution that empowers
homeowners to enhance their
property today and pay only when it
sells. JCC Concierge is a one of a
kind, hassle-free service that has
won agents more listings and
helped homeowners sell their homes
for an average of $163,557 more
profit.

Simple Process
W

Schedule
Intro Call

@

Schedule Home Visit
to Prepare Property
Condition Report

©

We Present Max Profit
Analysis & Project
Proposal with you

O

We manage and
complete the
project!

AS-1S VALLE REPAIR COST SALES PRICE
$425,000 $126,500 $635,000
ADDITIONAL OWNER PROFIT
$683,500

L & & & & ¢

It was incredible that my house went mutual after
only 3 days on market!! I'm grateful for Scott and
his JCC Concierge Team for making the house
look great, they really never missed a beat! They
even paid for my housing and living expenses to
help bridge the time gap! | would definitely
recommend Scott and the JCC Concierge Team,
they'll take good care of you!

Concierge
ReDefined

Owner Profit Guarantee

On Budget Guarantee
Speed & On Time Guarantee
Local Project Manager

$0 Up front cost

No Program Limitations

(I IR R <

100% Paid at Closing

Scope can include: Cure or Pay

Mortgages, Living Expenses, Rental
Deposits, Moving & Storage Fees &

More!

66

JCC Concierge has
become an excellent
resource for our team. It's
a great way to add value
to your client's experience
and offer them an extra
level of service.

Brian Alfi

Windermere Shoreline

66

They make the process
simple; it takes no money
out of pocket and they
handle all issues. It's a
process | can trust for my
clients because | know it will
be a beneficial outcome.

Nolan Vance
Concierge RE Partners

Reserve this exclusive offer for an

upcoming listing!

Free Prope
Ct:nditiun’l,!er;zrt

Complimentary
Staging

Guaranteed
Results

LECHERITTY EStiMEss Google Rating

£ -448- 2
 425-448-1600 A+ gating IR S & S

] scott@jccmove.com @ jccconcierge.com >

BEB.
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at Shea.Robinson@N2Co.com.

Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements contained within the Seattle Real Producers magazine are not endorsed or recommended by The N2 Company or
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

_j ify) TICORTITLE

HE TITLE & ESCROW EXPERTS

TOP PRODUCERS SERVING
TOP PRODUCERS

DISCOVER SEAMLESS CLOSINGS
WHERE CONSISTENCY MEETS EXCELLENCE

MYTICOR.COM | 844-MYTICOR

10 - August 2024

ALL GOVERED PAINTING

Interior & Exterior Commercial & Residential

ALL COVERED

CONCRETE COATINGS

EAHHEEE : FATII:IE . WALKWAYE

For real estate professionals, our work is a commitment
to the understanding that your reputation is our
responsibility and that a relationship with us reinforces
the confidence your clients have in you.

~—
I PILLARTOPOST

HOME INSPECTORS
SEWER SCOPES ¢ MOLD TESTING * HOME INSPECTIONS

(425) 836-5435

ashbeckteam.pillartopost.com
Mitch.Ashbeck@pillartopost.com

ALLCOVEREDOCC.COM -

3 MILLION
SIMIEEION

DONATED THIS YEAR TO HELP END MODERN=DAY SLAVERY.

Thanks to the businesses who advertise within these
pages, our local magazine publishers, and loyal readers
like you, we're able to support trafficking survivors and

break the chains of slavery - once and for all.

@ N2GIVES

n2gives.com ® n2co.com

Seattle Real Producers - 11




MEET THE SEATTLE REAL PRODUCERS TEAM

Shea Robinson Lindsay Carl Roe Jenny Hart Barbara Kaitlyn

Owner Rucker- Publishing Danowski Pearson Neitman
Shea.Robinson@n2co.com Robinson Assistant Writing and Freelance Writer Freelance Writer
Owner ads_seattlerp@n2co.com Copy Editing

jenny.danowski@n2co.com

7

by -

Allison Frey Jessica Ronzo Heather Mitts Rachael Ann Nick Ingrisani  Jackie Phairow
Writer Social Media Social Media FOCUSED Media Writer Photography
Collective

Follow Us On Instagram and Facebook to Stay in the Loop!

Tag us in your posts and let’s help each other grow!

' ﬂ You should follow us on Instagram, @seattlerealproducers! Then we
can follow you, and everybody wins! Scan the QR code.

A fresh
approach ' : |

to paint.

NOVO

PAINTING & PROPERTY SERVICES novopainting,com

12 - August 2024

J Iilarlglc\’/algmljznding@

Michael Colagrossi

BRANCH MANAGER, NMLS # 60242

As a local mortgage originator with over
20 years of experience and a deep passion
for our community, | truly LOVE lending.

| feel extremely blessed being able to
impact lives and make a difference in our
community by helping educate and
support local home buyers.

[ hawe e priviege of hefping clients witk
whit may be ane of The (Wgest financia(
investments; of Thed) (felme.

Scan to Learn More!

@colagrossi and @teamcolagrossi @ teamcolagrossi
425-233-1997 | mikec@nfmlending.com | www.nfmlending.com/mcolagrossi

17455 68th Avenue NE, Ste. 302, Kenmore, WA 98028

Molly Seefried
Senior Loan Processor
NMLS ID# 117427
425-344-6021
mollys@nfmlending.com

Nicki Syson
Administrative Assistant
425-300-6400
nsyson@nfmlending.com

MLO licensing information: AZ # 033275, CA CA-DB060242, OR, WA MLO-60242. NFM, Inc. d/b/a NFM Lending. NFM, Inc is licensed by: AZ # 0934973, CA # 6039416 (dba
NFM Consultants, Inc.), OR # ML-5191, WA # CL-2893. For NFM, Inc.s full agency and state licensing information, please visit www.nfmlending.com/licensing. NFM, Inc.’s

NMLS #2893 (www.nmlisconsumeraccess.org). NFM, Inc. is not affiliated with, or an agent or division of, a governmental agency or a depository institution. Copyright © 2024. h et




PREFERRED PARTNERS

RP

ASPHALT ROOF
REJUVENATION
Roof Maxx

(425) 306-7922
roofmaxx.com

CATERING

Heritage Restaurant|Bar
(425) 419-4760
heritagewoodinville.com

CUSTOM BUILDER
AR Homes Inc.
(425) 681-2097
a-rhomes.com

NW Roots Construction
(253) 212-5182
nwrootsconstruction.com

Thomas James Homes
(877) 381-4092
tjh.com/pacific-northwest/

DOWNSIZING/
ESTATE SALES
Caring Transitions
of Mill Creek
(206) 739-7510
caringtransitions
millcreek.com

FINANCIAL ADVISOR/
FINANCIAL PROFESSIONAL
Ascent Wealth Solutions
(425) 766-5790
ascentwealthsolutions.com

HOME / REAL

ESTATE INSPECTIONS
Highland Home Inspections
and Inspector School

(253) 376-6659
highlandhomeinspect.com

Key Inspection Services, LLC
(800) 748-8766
keyinspectionservices

14 - August 2024

Pillar to Post

Home Inspectors
(425) 886-5435
ashbeckteam.pillart
opost.com

HOME INSPECTION
Hastings Home Inspection
(206) 366-5364
HastingsHome
Inspection.com

WIN Home Inspection
(253) 508-4543
auburn.wini.com

HOME UPDATES
JCC Concierge
Paid at Closing
(425) 448-1600
jeccconcierge.com

INSULATION CONTRACTOR
Stone Insulation Services
(425) 894-6387
stoneinsulation.services

INSURANCE

Goosehead Insurance

(425) 818-9542
goosehead.com/agents/wa/
bellevue/charles-lindberg/

ProStar Insurance
Chris Vargas

(425) 948-1768
prostarinsurance.com

INSURANCE AGENCY
McGinness Family Insurance
Cameron McGinness

(425) 341-9595
agents.allstate.com/cameron-
mcginness-everett-wa.htmi

MORTGAGE

Adrian Webb
Mortgage Advisors
(425) 658-8600
teamwebbloans.com

them for supporting the REALTOR® community!

BECU
(206) 770-9615

Cornerstone Home Lending
Ryan Niles

(206) 949-4326
nilesteam.com

Guild Mortgage
Casey Oiness Team
(206) 817-8979
guildmortgage.com

NFM Lending

Mike Colagrossi
(425) 223-1997
nfmlending.com/
loanoriginator/
michael-colagrossi/

The Fraioli Team
Cindy Fraioli

(425) 785-8202
ccm.com/Cindy-Fraioli

Wallick & Volk, Inc
Bryan Brzeg
(206) 859-9560
wvmb.com

MOVERS

Rainier Overseas Movers
(206) 462-3628
rainieros.com

MOVING & STORAGE
Jordan River Moving

& Storage

(425) 450-0808
jordanrivermoving.com

PAINTING

Novo Painting &
Property Services
(206) 789-1264
novopainting.com

PAINTING/REMODELING
Tenhulzen Painting Inc.
(425) 785-5327
tenhulzenpainting.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PAINTING:
INTERIOR/EXTERIOR
All Covered Painting
(206) 682-7110
allcoveredpainting.com

PROPERTY MANAGEMENT
Enclaves

(425) 521-7706

enclaves.us

REAL ESTATE MEDIA
FOCUSED Media Collective
(360) 300-5805
focusedmediacollective.com

Peak 3 Visuals
(253) 561-1172
peak3visuals.com

REAL ESTATE
PHOTOGRAPHY & MEDIA
Freestyle Production

(425) 802-6140
freestyleproduction.com

Pics By Pix RE Photography
(206) 859-9659
picsbypixphotography.com/
realestate

RESORT COMMUNITY
Seabrook Cottage Rentals
(360) 268-8002
seabrookwa.com

TITLE & ESCROW
Chicago Title

(206) 628-5666
usechicagotitle.com

NexTitle Puget Sound
(425) 440-6580
nextitle.com

Ticor Title
(206) 720-0114
myticor.com

BHE RESIDENCES

AT NELSON LAKES

¢ mmE3

NEWLY COMPLETED DREAMY, SINGLE-LEVEL LIVING IN THE
PREMIER NELSON LAKES AT SUNCADIA COMMUNITY

LUXURIOUS LAKE HOUSE STYLE IN SUNCADIA BY A+R HOMES

These reside ul plans for k end time together while still preserving

s be arefully curated and hand-se to be frest

Learn more at MelsonLakesSuncadia.com

(0) @aArRHOMESNW

BUILDWITHUS@A-RHOMES.COM A-RHOMES.COM



PUBLISHER’S

Welcome to the August edition
of Seattle Real Producers!

As we step into the heart of sum-
mer, it’s time to take a moment to
reflect on the incredible journey
we’ve embarked upon this year.
To all of the Real Producers in
this beautiful area, your dedica-
tion, perseverance, and unwav-
ering commitment have not gone
unnoticed. You are the driving
force behind the vibrant real
estate market in our region, and
it’s time to reap the rewards of

your hard work.

Summer is more than just a
season; it’s an opportunity

to pause, breathe, and savor

the fruits of your labor. It’s

the perfect time to enjoy the
beautiful Pacific Northwest, to
explore the stunning landscapes,
and to relax with family and
friends. Whether it’s a hike in
the Cascades, a cruise on Lake

Washington, or a quiet evening

in your backyard, these moments

are well-deserved.

As you unwind, it’s also a great
time to reconnect with your
“why.” What motivates you to
excel in this competitive indus-
try? Is it the joy of helping
families find their dream homes,
the thrill of closing a challeng-
ing deal, or the personal and
professional growth you expe-
rience along the way? I have
been blessed to discover the core
motivations that not only fuel
your passion but also propel you

toward new heights.

Our entire team at Seattle Real
Producers is excited to share this
journey with you. As we enjoy
the last month of summer, we are
also gearing up for an invigorat-
ing fall season. Let’s take this
time to recharge, reflect, and
refocus. The upcoming months
will bring new opportunities and

challenges, and we are confident

that you will continue to shine and set new stan-

dards of excellence in our local real estate market.

Here’s to a relaxing and fulfilling end of summer!

Last but not least, we want to thank all of our
hardworking, driven, and quality partners. They
are the sole reason our publication and platform
are able to flawlessly function. They provide a
vehicle to highlight the very best in real estate
and we can’t thank them enough for their collab-

oration and partnership.
Warm regards,

Shea Robinson

Full-service property management company for
vacation or investment properties

Custom rental revenue projections

Expertise & guidance on the short-t
property optimization & regulations

$1000 referral bonus for each successful partnership

Let's meet to discuss how we

help you and your clients - coffee on us!

16 - August 2024

erm rental market,

ok
can partner to 256
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BReH I AVES

HERITAGE

RESTAURANT’LBAR
Friends | Family | Food

Modern American Food,
Wine & Full Bar

. %,.ze

{ ‘t — 6}7&11/ me/

gf a local bakeshop
' and culinary

retail mercantile

14450 Woodinville-Redmond Rd NE, Woodinville, WA 98072
425.419.4760 | heritagewoodinville.com

LOCAL FOOD - LOCAL OWNERS - WORLD WINES - CRAFT COCKTAILS:- EXCEPTIONAL SERVICE

= goosehead
INSURANCE

13606 Mortheast 20th Street - Bellevue, WA 98005

POWER OF CHOICE

Your Time is
Valuable.

425.818.9542

charles.lindberg@goosehead.com

Your Top-rated And Professional
Home Inspection Company

HOME INSPECTION

Dominic Van der Jagt @ » S

License: WA Lic. #1938

253-508-4543 . dvanderjagt@wini.com “>auburn.wini.com

Seattle Real Producers - 17




1.2 Billion Dollars Worth 20+ Years
Happy Customers of Homes Inspected in Business

Key Inspection Services locally owned and operated is your source for licensed Washington home inspectors and consultants that
provide the best home inspection services in Western Washington area. Our inspectors comply with a Standard Of Practice and the
home inspector Code Of Ethics that ensures guaranteed inspection services at all times. Covering from Bellingham to Tacoma.

Need a SAME DAY or RUSH Home Inspection?

Book online, Call or text us directly, and we will do our best to fit you in! 206-290-9498 « keyinspectionservices.com

Home Inspections - Warranty Inspections - New Construction Inspections - Condo/ Townhome Inspections - Sewer Scopes - Maintenance
Inspections - Air Quality Testing - Surface Mold Testing - Limited Thermal Testing - Mobile Home Foundation Certificates

REAL

PRODUCERS
PODCAST

% Rainier

OVERSEAS MOVERS, INC.

EXP E RT I s E Same Brand, New Reach —

LOCAL TOUCH Tune in for free today

Free International Mo

Listen on
Apple Podcasts

LISTEN ON e Spotify:

Listen on

amazon music
N—1

AT REMINGTON RAMSEY

18 - August 2024

Your trusted partner
in mortgage lending.

You need more than just a lender for your clients’ home loan. You need a partner
that works with you (and them) every step of the way. With flexible financing, clear
communication, 97%+ on-time closing, and a world-class NPS, BECU feels like an
extension of your team. Because we all want to get your client into the home of
their dreams. Power in People.

Learn more at becu.org/realestateagents

Membership required. Restrictions apply. Boeing Employees’ Credit Union
e NMLS 1D 490518, All Pacific NW residents are eligible to join. Insured by NCUA. A NOT-FOR-PROFIT CREDIT UNION



Your Financial Ally in Real Estate

When I last spoke with Ryan Niles at Cornerstone Home Lending
it was early 2021 and he and his wife, Kami, had just had their

first baby six weeks prior. Kami was at an appointment, yet Ryan

powered through our interview while watching his son, Grayson,

with a sense of calm admirable for any new parent. This year, he was

home once again helping to care for Kami and second son, Lawson,

while they battled an illness Grayson had picked up at preschool.

Yet once again, Ryan seemed totally at ease.

All T could think was, “Ryan’s ability to
stay calm under pressure must serve
him well when guiding clients through
one of the most difficult markets we’ve
experienced.” Yet, crazy as it may
sound, Ryan attributes his more relaxed,
thoughtful demeanor to becoming a
father. “Being a dad and experiencing
that love you have for your children has
helped me to slow down, appreciate, and
be grateful for all the people in my life
and for what I get to do in this business,”
he says. “My passion going forward is to
be a true partner to my agents by pour-
ing into them and helping them grow
their businesses. Nothing else matters.”

In today’s tough market, this should be
music to an agent’s ears. “I've been a
lender for 19 years, and the past couple
have been among the most challenging
I've seen. Many agents are having a
challenging time right now due to the
market conditions, so my team and I
are focused on finding ways to get them
more buyers and generate more income,
and we have many tools for achiev-

ing this.” Whether you are new to the
business, somewhere in the middle of
the pack, or absolutely crushing it but
want to help your team members excel,
The Niles Team would love to be your

financial ally in real estate.

#

PP sponsor’spotlight

By Jenny Hart I5anowski




Creating a Game Plan

When Ryan first meets with an agent, he learns
everything he can about their specific business
model, strengths and weaknesses, and where

they really want to take their business. Then

he creates a game plan. “If they are focused on
buyers, we show them ways in which they can
attract more in this tight inventory environment
by increasing the affordability for them through
strategic, creative financing,” he continues. “We
do that through temporary buydowns, where we
lower the mortgage rate for buyers for the first
two years. We also help them get full underwriting
approval ahead of time, which allows them to close
in 10 days and win in multiple offer situations.”
And as we all know, the more an agent’s buyers

win, the more business that agent generates.

Yet no matter how good an agent and lender, if a
buyer doesn’t have the confidence to move forward,
it doesn’t matter. This is where Ryan and his team
truly excel. “We take complex topics and subjects—
including all these moving parts and numbers—
and break them down into layman’s terms,” Ryan
explains. “Using our excellent technology deck, we
can visually show buyers in an easy, educational
format how we can get their payment to a level that
is going to work for them,” he continues. “By doing
so, we empower them and give them the confidence
to move forward because we have a game plan and

a strategy for executing it in this market.”

Even on the listings side, Ryan and his team have
found ways to help agents move stale inventory.
“Sometimes certain listings sit on the market because
they were overpriced to start with so aren’t getting
that traction they need, or because the agent didn’t
have a good game plan going in,” says Ryan. “I have
had more listing agents come to me and say, ‘Hey
Ryan. This house has been on the market for two
weeks. I've done multiple open houses, yet we aren’t
getting the traction we need to attract a buyer and
haven’t gotten any offers.” Instead of suggesting a

price reduction, Ryan gets creative. “I suggest leaving

Being a dad and
experiencing that
love you have for
your children has
helped me to slow
down, appreciate,
and be grateful
for all the people
in my life and for
what I get to do
in this business.

Kami and Ryan Niles

Ryan’s boys mug for the camera!

Ryan with his wife, Kami, and sons, Lawson and Grayson.

Instead, find your tribe, pour into them,

and you’ll be amazed how you can help

change the trajectory of their lives.

the price as is and, instead, offering
a $25,000 credit to the buyer, who
can then implement a rate buydown
strategy,” he says. “Then we run

the numbers and provide an analy-
sis report the listing agent can use

to attract potential buyers.” When
buyers see their monthly payments
will be hundreds of dollars less this
way rather than just barely moving
the needle with a reduced home price,
they are sold...and so is the stale
property! This buyer’s incentive also
helps create bidding wars, upping the
seller’s profit, and leading to more

referrals and listings for the agent.

Outside of that, Ryan and his team
add value for their agent partners

by keeping them apprised of current
and changing market conditions
through monthly and quarterly
Zoom meetings. “In addition, I send
books, weekly videos, e-mails, and
texts, letting them know what’s
going on. It’s a constant educational
journey,” Ryan says. And finally, The
Niles Team offers an agent profit
plan that is guaranteed to get agents
another three to five deals a year. As
Ryan explains, “It consists of a book,
as well as a curriculum class we
teach through our offices, and lays
out specific, tangible things an agent

can do to achieve results.”

As Ryan has learned, “You don’t need
to spread yourself thin by trying to
work with everyone. Instead, find
your tribe, pour into them, and you’ll
be amazed how you can help change

the trajectory of their lives.”

www.NilesTeam.com
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Experience The Chicago
Title Difference

As the leading title and escrow company in King County, Chicago
Title of Washington is proud to be your trusted partner. With a
heritage of excellence and a commitment to unparalleled service,
we have earned our place as the number one choice for agents,
realtors, attorneys, lenders, and builders.

CHANCES ARE,

THE ROOF DOESN'T
ACTUALLY NEED TO
BE REPLACED!

| Why Choose Us? |

]E Fortune 300 Company: Backed by the sirength and stability of a
Fortune 300 company, we bring unmatched financial security and
resources to every transaction.

'M[] Market Leader: We are the top company in our market, chosen for
Wl ur expertise and dedication to delivering exceptional results,

oy Trusted by Professionals: Our clients include the best in the
business, from top real estate agents to leading builders and
attorneys, all of whom rely on our comprehensive services and
expert guidance.

Partner with us and see why we are the preferred choice for
those who demand the best in title and escrow services.

For more information, visit us at www.usechicagotitle.com or
scan the QR code!

Hastings Home

PRINT IS STILL ALIVE.

i I Inspection -~ =

Buv Peace of Mind

ROOr @ MAXX

LONG LIVE YOUR ASPHALT ROOF
Top 3 Reasons REALTORS® Love Roof Maxx:

1) Handle roofing objections before they come up & make your
listings even more marketable!

WE'VE HELPED MARKET OVER
OF REAL ESTATE USING
THE POWER OF QUALITY MEDIA

Learn how we ca
helpyou level up you

Celebrating two decades of print excellence,

now 800 niche magazines strong (and counting). 2) Save transactions that involve roofing concerns for your buyers!

3) Stay top of mind by referring your past customers so they can

(253) 561-1172 b @sTroLL. A greet [TIREAL PRODUCERS B hyport Save money!

- % “5 COMPANY. —

ipeakivisuals.com

RoofMaxx.com | (425) 306-7922
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The capture and design of fine art portraiture for your home.
www.jphairowphotography.com

mortgage

Buy a new home without
worrying about rates?

Ask us about our Payment Protection Program!*
You can buy now and refinance later, and we'll waive the lender fees.

oo (=]
A

425.250.3170 m2d:

55169; Guild Mortgage Co
ing C rtu :
.nmlsconsumeraccess.org).

Visit our website or E
give us a call to learn more -
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Your Attic &

Crawli Space
EXpert

Attic Insulation - Crawl Space Insulation - Air Ducts & Dryer Vents
Mold Remediation - Rodent Exclusion ¢+ Sump Pump & Crawl Drainage

stone@stoneinsulationservice.com
425-894-6387
stoneinsulationservice.com

Licensed, Bonded & Insured



REAL IMPACT Event Recap

As many of you know, especially those
of you who attended, we had an abso-
lutely incredible event in late May. The
event was titled “Real Impact” and that
is exactly what it was. We got together
in the gorgeous Mark Ryan tasting
room in Woodinville and highlighted 6
local nonprofits who all tackle a differ-

ent issue in our community.

There are so many people to thank
for making this a successful event.
First off, Heritage Restaurant catered
the event and did a flawless job.
Everything was delicious, fresh, and

presented beautifully.

We also had a group of amazing spon-
sors that made all of this possible.
Our Platinum Sponsors were JCC

Concierge, Thomas James Homes,

30 - August 2024

and Adrian Webb. Our Gold Sponsors
were Freestyle Production, All Covered
Painting, Cindy Fraioli with Cross
Country Mortgage, NOVO Painting,
Christine Visser with Caring Transitions,
and Brandon with Key Home Inspection
Services. Our Silver Sponsors included
Jordan River Moving and Storage and

Jackie Phairow Photography.

The entire reason for this event was
to help quality nonprofits gain expo-
sure amongst our amazing agents and
give everyone an opportunity to learn
about an organization that speaks to
them. Our nonprofits included Atlas
Free, which battles sex traffick-

ing and exploitation; Mary’s Place,
which strives to make sure no child
sleeps outside; and Forefront Suicide

Prevention, which helps those who

might be in a dark place and those who
might have been affected by the sudden
loss of a loved one. In addition, we had
Z Girls, which helps females between
the ages of 11 and 14 find their own voice
and confidence; Pushing Boundaries,
which provides equipment and services
for those dealing with paralysis or
debilitating issues; and Humble Design,
which turns a house into a home for

those less fortunate.

We raffled off a trip to Cabo San Lucas
and, combined with the profits gen-
erated from the RSVP’s, were able to

donate $1,000 to each nonprofit.

'We'd like to thank everyone who par-
ticipated in this event and hope that
this will not be the last time we gather

to make an impact in our community.
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Caring £
& Transiticiase

imr=

ADRIAN WEBE

Mortgoge Advisors

_:_ _ N
—
THE FRAIOLI TEAM iti prond 4 -
CROSSCOUNTRY MORTGAGE™ e F R — -S Y =

Inspire. Empower. Create.

YOUR MARKETING PARTNER FOR PHOTOS, VIDEO, & MATTERPORT

Win more listings by delivering the best marketing presentations
and selling strategies for their home.

HERITAGE
RESTAURANTI=BAR team@freestyleproduction.com | 425-802-6140

Friends | Family | Food

DON'T JUST GROW. EVOLVE. BRIGCEIS A o] dele [1legdle]s Mool 1)
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Artistry and Innovation: Prsented by Sher Pute

Photos by Amaryllis Lockhart of Clarity NW

A rare culmination of modern and luxury artfully
executed with custom details throughout. Floor to
ceiling windows capture lake, city and mountain
views while flooding the interior with natural light.
- Generous great room wraps a two-story atrium,
[ 1SR 'T : . seamlessly integrating the sights and sounds of
- . nature from each level of the home. Five ensuite

bedrooms, including main floor guest suite. Lower

r level with private entry offers MIL potential.
ak =% | B : = Detached 1bed, 1.5 bath ADU with large outdoor
£ | | T F o = . living plus rooftop deck. Smart home features
Lt d | & il .

enable remote automation. Gorgeous landscaping

surrounds the home with a rainbow of peren-
nial color. Exceptional Lake Washington schools
and just steps to waterfront shops and dining.

Unsurpassed quality and design.

ELEVATE YOUR SPRING LISTING DEBUT
WITH UNRIVALED ELEGANGE

st LN |

Cabinets, Millwork, Decorative Paints,
Entry Doors, Custom Stains

The Tenhulzen Experience:

Unparalleled expertise
Exclusive high-end services
Meticulous attention to detail
A legacy of satisfied clients

Your vision, our passion
Contact us to discuss transforming =
your listing into a masterpiece. ﬁ,

tenhulzenpainting.com | 425-785-5327 |o}

&

Tenhulzen

PAINTING &
CONSTRUCTION

PARTNERS
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What Sheri loves about the exquisite listing:

* two story atrium with fig tree and quail, canaries
and finishes

* 2,800 koi pond with ipe bridge and custom glass art

* 200 gallon saltwater aquarium with live corals

* DADU with expansive patio and rooftop deck
showcasing lake, city and mountain views

* LOVE the proximity to downtown, we walk to
coffee, dinner or just the park nearly every day

* Incredible sunset views

* So much natural light

Offered at $5,999,990.00
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Hi, my name is Melinda!
My specialties and services
include:

 Real Estate Photography
 High-quality, Hand-edited
photos
 Drone Photography
© 3D Matterport e Video
 Reels ® Twilights
* Professional Headshots
o Lifestyle and Family Shoots
| take pride in providing outstanding customer service
and would love to help you with your next listing!

Receive a full marketing kit with every order:
 Branded and Unbranded Websites
o Printable Flyers ¢ Teaser Videos
 Social Media Tiles

Visit my website to see new bundles.

206-859-9659
picshypixphotography.com

Our team of experienced Advisors are dedicated to help you find
the proper insurance coverage for your family’s unique needs.

We understand that each family has different priorities and
concerns and we take time to listen to your specific situation and
provide tailored recommendations. Whether you're looking for
home insurance, auto insurance, or any other type of coverage, our
advisors have the knowledge and expertise to guide you through
the process and ensure that you have the protection you need.

PROSTAR

INSURANCE

AUTO - HOME - LIFE - BUSINESS

INSURANCE BROKER

PROSTAR ADVISORS

CHRIS VARGAS | (425) 948-1768 BRIAN WOLFE | (425) 200-0685

Chris.Vargas@ProStarlnsurance.com Brian@ProStarlnsurance.com
KRIS JACKSON | (425) 279-5328
Kris.Jackson@ProStarlnsurance.com

10308 NE 183rd ST NE Bothell, WA 98011

At Highland Inspection Services, we offer
investigative home inspections followed up
with high-quality inspection reports that are
on time and easy to read—going above and
beyond for our clients so that they can close
on a home with confidence.

Contact us today to request an inspection.

HIGHLAND

INSPECTION SERVICES
SEWER SCOPES - THERMAL IMAGING

a

I highly recommend working with the inspectors at Highland Home Inspections! | have referred
many clients to them and have been so impressed with the level of service and industry
knowledge they provide. No stone goes unturned during their inspections, their reports give me
and my clients the information needed to have strong negotiations and a clear mind for the home
buying process. | especially appreciate that they have a quick turnaround time for pre-inspections

(253) 376-6659 Go gle
during this competitive market! -Laura A.

highlandhomeinspect.com farwan

WALLICK & VOLK'S
CASH TO WIN PROGRAM

Two ways to win:
1. Submit a cash offer with our cash!

2. We’'ll buy your client’s house in cash to
allow them to buy first and sell later!
Free up their DTl and equity. List it after
they move out!

Contact Bryan Brzeg at
206-859-9560 to learn more!

Also Offering Loans Up To $30 Million Bryan Brzeg

Mortgage Advisor
MMLS #2040912 | WA MLO 2040912

CL-157057% | Wallick & Violk, Inc. NBLS #2973 | AZ MLO 1050203 | AZ BK 0018295 | Licensed by the Dept. of Financial bryan.brzeg@rwm b.com
Protection and Innowvations under the California Residential Mortgage Lending Act. License 84130785 | OR ML 14859
Lﬁ Thiz iz not a commitment to lend or extend credit. Equal Housing Lender. ‘

/N Caring
& Transitions.

- Senior Relocal on - Drnsizing - Fslale Salas -

Mill Creek, Everett & Snohomish

Senior Relocation

Senior Moving Assistance

Packing Services

Senior Resettling Services e

Estate Sales

Charity Estate Auctions

Online Estate Auctions ,
—

gtransitions.com __
10 « caringtransitionsmillcree

(206)-73¢
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In 2023, just four years after starting her real estate career, Chelsea Halverson

was recognized as a 30 Under 30 Honoree with the National Association
of REALTORS® (NAR) at the age of 27 and was the only Washington state

broker in her respective class. That same year, she received the Young

Professional Achievement Award through SKCR, as well as the Rising Star
Award with Five Star Professionals. Most recently, she accepted the 2024 YPN
Realtor to Watch Award at the Washington REALTORS® Spring Conference.
Alongside these accolades, she was appointed Chair for Seattle King County
REALTORS® (SKCR) Young Professionals Network (YPN), where she brings
fresh perspectives and energy to the volunteer organization. In addition to the
role as YPN Chair, Chelsea serves on the 2024 Board of Directors for SKCR and

participates with other affiliate organizations on a local and national scale.

Born and raised in Anchorage, Alaska,
Chelsea recalls a unique childhood, spending
most of her days outdoors with her fam-

ily hiking, fishing, and camping. She fig-
ure-skated competitively throughout most of
her childhood, scoring upwards of 70 med-
als, including some national rankings. She
grew up on a lake and the family had a cabin
where she spent many summers fishing and
camping nearby—and this is truly where
Chelsea’s love for nature began. Leaving
Alaska, she enrolled at the University of
Oregon, graduating with a Bachelor of

Science degree in Environmental Studies.

Post college, Chelsea planned a solo trip

that included volunteering at a wildlife
sanctuary in Australia and scuba diving the
Great Barrier Reef. She was set to complete
an internship in Fiji, conducting coral reef
research, when complications arose from her
Type I diabetes, which necessitated a return
home to Alaska. She took time there to think
about her future and completed an intern-
ship with the National Park Conservation
Association (NPCA) while looking at future
career options. Realizing she needed more,
she decided to move to Seattle, a city she had

been attracted to since a young age.

Explaining her career choice, Chelsea
reflects, “Real estate found me.” Having no
luck landing a job in the environmental field,
she found herself choosing between job offers

from Alaska Airlines, a local veterinarian

clinic, and a real estate agent - all completely
different avenues. In this pivotal moment,
Chelsea knew whatever she chose would
dictate her future. “I realized there were no
ceilings in real estate, and I could create my
own path,” she says. After beginning her
career as a licensed assistant five years ago at
age 23, Chelsea learned and grew under the
guidance of an independent real estate agent
at Keller Williams. There she mastered her
skillsets writing contracts, managing clients,
and crafting marketing materials. Just shy
of a year in the business, Chelsea joined the
Northern Key Team at COMPASS where she
closed $50 million and 60-plus transactions

in her three years on the team.

Pivoting to be an independent agent with
COMPASS in December 2022, Chelsea now
oversees all her transactions personally,
with the support of a transaction coordi-
nator. She is with the client from the very
beginning steps to the closing table, noting
that the more education and guidance she
can grant a client in the beginning, the
more successful and confident they will

be in the market. The goal is to slow down
the process before jumping into the fast-
paced market. Expressing the challenge

of the market in Seattle, she is concerned
and shares, “The media works against us.
People can be intimidated by the reporting,
the prices, and the speed at which inven-
tory moves. Patience is key. I always joke

that I am a part-time therapist.”
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As her experience has grown, Chelsea describes how she has
adapted her business. “Standard systems do not work for every
client. I do a lot of upfront education to ensure we are looking
at the right homes and planning the best offer strategy. I want
to understand all of my clients’ needs and values,” she explains.
She knows real estate is so much more than a transaction, it can

change people’s lives.

Chelsea made it a challenge to get leads organically after leaving

a heavy online lead team, and ended up closing 18 transactions in
2023, zero of which she paid an online lead source for. Most of her
clients are referrals from past clients or other brokers, her personal
sphere, and leads through social media. Chelsea has been voted a
Top 15 Real Estate Agent on social media by Property Sparks three
years in a row. Her local and national recognition is important to
Chelsea. “Building relationships means extending your hand to
empower others,” she explains, “and we can all learn from each
other’s successes.” Her networking expands to a national level and is
based on her leadership with YPN, alumni status as a NAR 30 under
30, her position as a Board of Director with SKCR, and internal

Compass connections. She can help connect buyers and sellers with

referral partners from Washington state and beyond.

As the 2024 Chair of YPN, Chelsea networks with all industry pro-
fessionals including agents at all brokerages, title reps, and lenders.
The Chair is committed to a three-year term, including Vice Chair
and Past Chair. The duties vary from overseeing a six-person
advisory board to planning events and managing a budget. She

also represents the advisory board at any local, state, and national
events. She recognizes the importance of the Young Professionals
Network, knowing she is connecting strangers to one another and
expanding other’s businesses. “I’ve seen the importance of giving
back to others,” she says. The entire board is volunteer based, and
all nine members are full-time real estate agents who run their own

businesses outside of YPN.

Attributing her success to overcoming adversity earlier in her

life she recalls her challenges: “I was born with hip dysplasia and
learned to crawl wearing a cast from my hips to my ankles.” In sec-
ond grade, Chelsea had surgery and was back in a similar cast, this
time confined to a wheelchair. She continued to figure skate and
treat life as normal. She was later diagnosed with Type 1 Diabetes
at age 12 but says, “I don’t let those things define me.” Having these
challenges at an early age has only made her persevere more, a

trait she takes into her business.

Outside of her profession, Chelsea loves to discover
Washington with her four-year-old Labradoodle,

Millie, watch any Seattle sports team live and go to
concerts, and she recently joined a boat club so she
can recreate her memories on a lake. “I love exploring
Seattle, hanging out with friends, and meeting new
people,” she concludes. She owns a townhome in West
Seattle and has an office in Fremont, and can be any-
where from Gig Harbor to Everett in a day, prompting
her friends to joke: “Where is Chelsea today?”




Discover the fastest-growing beach town on the West Coast

“Seabrook’s mossy
trails are like portals
back to the vanishing
art of being a kid.”

- Forbes

SEABROOK

WWW.SEABROOKWA.COM

SEABROOK

REAL ESTATE

Lot 152 The Sellwood A Lily Pad
Oceanfront South of Market Greenway
$2.600,000 $1,145,000 $1,200,000

AVAILABLE AVAILABLE

FURNISHED +

READY FOR MOVE-IN ‘= : Onily 1 Lefty
The Yarrow Laurelhurst Live Work C
Fernwood Farm District Pacific Landing
$569,000 $2,100,000 $2,400,000

Want to learn more about
owning a home in

Washington’'s beach town?

CONMNECT WITH AN AGENT TODAY

SALESOGSEABROOKWA.COM 360.276.7031 GSEABROOKREALESTATE
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HEIDAR

Written by Barbara Pearson
Photos by Freestyle Production

Alee Heidar and his girlfriend, now wife, were living in Washington D.C. when the couple took

a leap of faith to move together to Seattle, prompted by her job opportunity at Nordstrom’s

corporate office here. As Alee recalls, “| had never visited the area, but we were excited to

move to the West Coast for a lifestyle change and a new adventure.”

Alee began his career in consulting, but
increasingly found the work unfulfilling
and sought a career that would capitalize
on his entrepreneurial spirit and passion.
“Real estate had always been of interest to
me, but I just never took the leap to get my
license,” he explains. But after following
the real estate market in our area, Alee
saw an opportunity to deliver a higher
standard of service excellence. “With

my wife’s encouragement, I took a break
between consulting projects to study and

get my license,” he says.

Quickly gaining experience, Alee delivered
outstanding results, working with bro-
kerages Keller Williams, COMPASS, and
The Agency RE. This February, he moved
his team, The Heidar Group, to Engel &
Voélkers in Kirkland - located in Carillon
Point. Talking about the goals which moti-
vate him, Alee says, “I am focused on great
work and outcomes for my clients, rooted
in an understanding of their needs and
wants. My number one goal is to protect
their interests. I do not want to sell them
one property, I want to sell them their next

one, and then their kids’ properties too.”

Raised by parents who came to the United
States from Afghanistan, Alee appreciates
his good fortune. “My father and mother left
Afghanistan during the war of the 1980’s,” he
explains, “and that meant leaving everything
they knew to live in a new country, learn a
new language, and start a new life. I can’t
imagine what that’s like. I'm grateful for the
opportunities my parents gave us, enabling
me to work in a fulfilling field delivering

something valuable to people.”

Engel & Volkers is a global luxury brokerage
with a large international footprint, yet is
still able to offer boutique service and local
expertise, which Alee sees as a foundation
for growth for The Heidar Group. “My

younger brother, Yama, just moved here

from California to work with me, and
he brings a fresh set of eyes,” Alee con-
tinues. “Seattle and the Eastside are our
focus, and our business is evenly split
between buyers and sellers. We have

a separate division focused on devel-
opment and I have built a network of
connections among builders and devel-
opers, and also with property investors,

to help them acquire land.”

Alee and his team invest in the
highest quality marketing materi-

als including social media, luxury
videos, and direct mail. Alee sees The
Heidar Group as uniquely authen-

tic in its approach, communication,

and service, and he is committed to

providing the same quality of service
to every client. “Whether we’re sell-
ing a condominium for $500,000 or a
single-family home for $5 million, we
listen and genuinely care about our
clients and their goals,” he explains.
To match the person to the property,
Alee builds long-term relationships
with clients. “People always say
business and personal should not mix.
I disagree because if you like me per-
sonally, you will want to do business
with me. If someone trusts me and
feels comfortable with me, then when
the time comes for business, they’ll
think about me. I never talk about real
estate in a social setting, but everyone

knows what I do,” he points out.
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Passionate about what he does and how
he works, Alee says, “Every property,
every family, every individual has a
story. Every environment makes you
feel something, and you must listen to
those feelings. Oftentimes clients buy
the first house they walk into because
they instantly feel the connection. I can
advise on many things, but I cannot tell
a client how a property makes them
feel. I never push them. I tell them that
whether it takes one day or one year, it
makes no difference. We’ll be there with

you every step of the way.”

Alee has received multiple awards
including being featured in the 425
Business Magazine’s ‘40 under 40’ list,
and Seattle Agent Magazine also named
him as “‘Who’s Who in Seattle Real
Estate’. He has also been consistently
ranked in Real Trends Top 1.5% of agents
nationally. Brokers reach out to him all
the time, fueled by his presence and rep-
utation on social media as well as by his
awards and recognition. Alee’s goal is to
remain authentic to his team’s values of
working with honesty and integrity and
is committed to collaborating and work-
ing with people who hold themselves to
a higher standard. “We’re building our
business organically, through relation-
ships,” he says, “and everything we do

must feel authentic to us.”

He has been involved with organizations

such as Give Back Homes and Habitat for

Humanity, as well as participating in fund-

raising events for schools on the Eastside,
to which he intends to devote more time in
the future - he is always looking at ways to

give back and volunteer.

For Alee, success is multifaceted, and
always starts with the individual’s hap-
piness and sense of fulfilment. “If you
are not content in your own life, then

it’s hard to be successful and show up as
your best self,” he confirms, “and success
is not just monetary. Success for me is
giving the keys to a client and seeing the
excitement on their face: we're selling

our clients their dream home.”
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Bringing a high energy to everything in his life, Alee believes positive energy

is contagious. “I'm very big on mindset, energy, and creating a positive atmo-
sphere,” he concludes. “People want to work with people, as everything is
about relationships and finding a genuine human connection. I always lead with
kindness and respect, whether it’s in my personal life or business. I have to

stay true to myself and my beliefs in order to show up the best for my clients.”
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BUY EARLY.
BUY BETTER.

Get started at tjh.com/buy

Thomas James Homes is unlocking access to Seattle’s coolest
neighborhoods one new home at g time.
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P cover feature

Photos by Pics by Pix Photography
Written by Dave Danielson

Adri

o -

Born and raised in Seattle and a proud
University of Washington alum, Adrian
Chu, the Founder & CEO of Specialty
Real Estate Group (and three other real
estate related companies), is one of those
who found his passion in real estate

early on, at the age of 7, to be exact.

From then, his fascination with real
estate and finance only grew and became
unstoppable. Clients at any stages of their
real estate journey would benefit from
Adrian’s experience and expertise, which
spans from residential and commercial
purchases and sales, land acquisition and

development, construction and financing.

MUYuoL cveT

A Childhood Interest Taken Seriously
Adrian’s fascination with real estate
and finance began early in life. “I was
always intrigued by entrepreneurship
and finance,” Adrian recalls, reflect-

ing on his formative years. “Even in
elementary school, I would wake up
early to watch CNBC, follow the stock
market, and even called in to speak with
the analysts on live national television

multiple times.”

This early interest laid the groundwork
for Adrian’s future in real estate, driving
him to pursue a path that would blend

his passion with practical experience.

“I knew early on that I wanted to invest in real estate,”
Adrian explains. “So, I strategically planned my education

and career to align with that goal.”

During high school in Washington state, Adrian partici-
pated in the Running Start program, which allowed him to
take college courses concurrently. As a result, he graduated
from the University of Washington in just two years with a
degree in electrical engineering—a foundation he believed
would provide financial stability while he pursued his real

estate ambitions.

A Journey of a Thousand Miles Begins with a Single Step
In 2010, at the age of 19, Adrian obtained his real estate

license, marking the beginning of his professional journey.
Initially, while working full-time in engineering, Adrian
started small, handling rental transactions and gradually

acquiring his own properties.

“My first client transaction was for a modest $600-a-month
condo rental,” Adrian recalls with a smile. “It was a smooth

introduction to the business.”

As the market recovered from the 2008 financial crisis, Adrian
seized opportunities in Seattle’s condominium market, pur-
chasing properties at reduced prices and leveraging his insights
to navigate complex investment decisions. His early success

fueled his ambition, prompting him to broaden his expertise by
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obtaining a mortgage license in 2012—a move
that positioned him to offer comprehensive

services to his growing clientele.

Concurrently working full-time in the tech
industry enabled Adrian to quickly grow his
real estate investment portfolio starting with

rehabs and rental properties.

One-of-a-Kind Real Estate One-Stop Shop
Adrian’s entrepreneurial spirit led him fur-
ther into real estate development and new

construction.

“In 2015, I ventured into new development rep-
resenting a buyer for a new construction home.
The following year, I acquired my first devel-
opment project,” Adrian shares. “This marked
a pivotal moment, allowing me to expand into

underwriting new construction projects, mas-

£L

Our goal is to make a meaningful impact in the
real estate industry by providing exceptional
servicé and fosfering lasting ?elatl'onsﬁips,'we 1
aim to redefine real estate experiences in the

77

Pacific Northwest and beyond.

L3

Adrian also gives back by actively
volunteering with the University of
Washington, contributing as a business
plan competition judge and guest speaker

in the university’s real estate program.

Looking Back and Looking Forward
Reflecting on his journey, Adrian offers
valuable advice for aspiring real estate
professionals who are currently working

in another industry or have another full-

time job.

“Treat real estate as a second full-time
job,” Adrian advises. “Success requires
dedication, a strong mindset, and a com-

mitment to continuous learning.”

He emphasizes the importance of building

trust within Seattle’s close-knit real estate

ter the land use code, and collaborating closely One of Adrian’s niches in real estate brokerage continues to  community, where reputation and relationships are paramount.

with the local builder community.” be representing Seattle and Eastside’s leading developers,
builders, and investors on acquiring projects and selling As Adrian continues to expand his influence in Seattle and

In 2017, Adrian transitioned away from the tech finished new homes. beyond—with his firm licensed in Oregon and California—he

industry. In the same year, Adrian was one of remains focused on innovation and excellence. “Our goal is to
the early adopters to Seattle’s accessory dwell- Adrian and his team also handle commercial transactions, make a meaningful impact in the real estate industry,” Adrian

ing unit condominium projects, purchasing a sin- in both sales and tenant representation. concludes. “By providing exceptional service and fostering

gle-family zoned lot and creating an additional lasting relationships, we aim to redefine real estate experi-

dwelling on it that could be sold separately. As Paying It Forward ences in the Pacific Northwest and beyond. You will be seeing

one of the first developers to build and curate Today, Adrian leads a team of 38 agents at Specialty Real more of us around.”
such a project, Adrian set the stage for many of Estate Group, fostering a
these projects being built all over the city now. collaborative environment

that emphasizes both virtual
His venture into real estate development interaction and in-person
eventually culminated in the establishment of engagement.
Specialty Design+Build, currently overseeing
“Launching our brokerage
during the COVID-19 pan-

demic posed challenges, but

the construction of 17 homes with more proj-

ects in the pipeline—a testament to Adrian’s
strategic vision and leadership in Seattle’s

competitive market. we adapted quickly,” Adrian
notes. “We continue to host
In 2021, Adrian launched Specialty Real regular agent events that

Estate Group, accompanied by Specialty Home blend education with fun,

—

Loans and Laurelhurst Property Management, strengthening our team’s
cohesion and professional
growth. Real estate can be

very competitive. We strive

bringing his vision into reality. “I have always
wanted to create a comprehensive service
model for my clients, becoming their real estate
one-stop shop for life. From real estate trans- to provide a supportive envi-
actions to financing and property management, ronment for our agents and
we provide seamless solutions tailored to meet promote cross-marketing

our clients’ diverse needs.” opportunities.”
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BANKER RATES
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Tired of hearing, "I love your lender, but their rates are too
high"? Frustrated by wunanswered calls and weekend
unavailability? Experience flexible products, streamlined
processes, and 24/7 service with Adrian Webb, a 20+ year
mortgage expert. Committed to service and expertise, Adrian
Webb Mortgage Advisors delivers competitive solutions for
your clients. We stand confidently behind our terms,

experience, and reputation, surpassing any lender in the
field.

Traditional Banker ys_Adrfm Webb Mortgage Advicore

Limited Hours - Closed on f
Available 24/7, every da
Weekends @ /! Y y

® Lengthy Approval Processes @ Fast Approvals in 24 hours
® Impersonal Service @ Exceptional customer service

® Limited Mortgage Options @ Diverse Mortgage Options

Upgrade your lender today! Caill Adrian.
ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebblLoans.com
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©Copyright Adcom Group Inc. dba Adrian Webb Mortgage Advisors. All Rights Reserved. NMLS #1761573. The content
provided within this magazine is presented for information purposes only. This is not a commitment to lend or
extend credit. Information and/or dates are subject to change without notice. All loans are subject to credit approval.
Other restrictions may apply.
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ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebbLoans.com | (206) 795-8411




