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ANH PHOONG

Get Help
Now!

(866) GOT- PAIN

YOUR TRUSTED 
ADVOCATE 
for Off-Market 
Injuries
Personal Injury Lawyer

Flexible Living Space Solutions. Connecting Lives.

• On-Site Building
• Turn Key Anchored System
• High-Quality Materials
• Transparent Pricing
• Custom Plans

Commission For Every Referral That Chooses Us to Build Their ADU!

WE ARE NOW OFFERING 2.5% COMMISSION 
TO REALTORS AT THE TIME OF PERMIT 

SUBMISSION OF TOTAL CONTRACT PRICE.

916.621.6522
Anchoredtinyhomes.com

@AnchoredTinyHomes
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“

”

Cailey and Jamie are terrrific! 
They guided me through the 
whole process. We ended up 
offering on 4 homes before 

finalizing on an amazing home. 
So their patience and availability 
at any time were crucial. Also, as 
a current military member, she 

worked really hard to make sure 
I got the best rate. She also 

volunteers with local veteran 
groups. Thank you!

-HAPPY HOMEOWNER

NEED INSPECTIONS?
CALL US.
916.741.BUGS
INFO@FINLEYHOMESERVICES.COM
FINLEYHOMESERVICES.COM

16
Welcome 

Mat

If you are interested in contributing or nominating Realtors for certain stories, 
please email us at katie.macdiarmid@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Sacramento Real 
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor 
the publisher may be held liable or responsible for business practices of these companies.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the Sacramento Real Producers REALTOR® community!

Mortgage Right
Brandon Kleker
(916) 396-5250

Nathan Sibbet - Loan Depot
(916) 320-3952

Premier Mortgage Resources
Cailey Murschel
(530) 370-2421
pmrloans.com/cmurschel

Street Home Lending
Nick Street
(916) 705-8282
StreetHomeLending.com

United Wholesale Lending
Shelby Elias
(209) 456-4896

West Shore Mortgage
(530) 682-4092
ilendsac.com

MOVING COMPANY

Fuller Moving Services
(916) 349-1119
fullermoving.com

House to Home Moving Inc.
(916) 484-1144
HouseToHomeMoving.com

NOTARY SERVICES

Notary Matters
(916) 990-6220

PAINTING

MPG Painting
(916) 234-6628
mpgpainting.net

PHOTOGRAPHY/REAL ESTATE

Top Notch 360
(916) 807-3573
Topnotch360.com

POOLS & SPAS

Premier Pools & Spas
(916) 852-0223
premierpoolsandspas.com

PROFESSIONAL ORGANIZING

2B Organized - Sacramento
(530) 520-7323
2B-organized.com

Amazing Spaces Organizing
Karen Silva
(916) 502-7092

Home Method Co.
(916) 533-3315
homemethodco.com

PROPERTY MANAGEMENT

Expert Property Management
Barry Mathis
(916) 813-7653
ExpertPropMgmt.com

Keyrenter Folsom 
Property Management
(916) 790-3300
keyrenterfolsom.com

M&M Property Management
Larry Brown
(916) 922-1525

Titan Property Management
Ryan Miller
(916) 745-3385

REAL ESTATE MEDIA

House Cat Marketing
(916) 287-7042
housecatmarketing.com

REAL ESTATE TRANSACTION 

COORDINATOR

ClipDocs Transaction 
Coordination
(818) 262-3225
clipdocs.net

REVERSE MORTGAGE

American Pacific Reverse 
Mortgage Group
Liz Andersen
(916) 223-8869

SECURITY SOLUTIONS - 

HOME & COMMERCIAL

Brinks Home Security
(916) 730-7133
Brinkshome.com

SEPTIC SERVICES

Chuck’s Septic
(916) 624-8500
chucksseptic.com

SOLAR SPECIALIST/

SOLAR & MORE

Solarwise
(916) 872-5452
Solarwiseco.com

STAGING

Lucas Home Studio
(916) 426-8241
lucashomestudio.com

Premiere Home Staging
Nicole Runkle
(916) 300-0402

Simply Chic Staging
Danielle Martin
(916) 477-1167

The Staging Connection
Kimberly Lane
(530) 713-5384

TITLE COMPANY

Fidelity National Title
Jen Vicari
(916) 616-6755
norcalrealestate.com

First American Title
Erin Barton
(916) 798-4115

Placer Title
Val Baldo
(916) 947-3747

TRANSACTION COORDINATOR

Mercedes Natad, Co.
(916) 402-4486

Mint Condition Transaction 
Coordinating
(916) 792-1248
facebook.com/MintConditionRES

Silva’s First Class Transactions
(916) 474-9684

VIRTUAL ASSISTANT

CyberBacker NorCal
(530) 285-3470
www.cyberbacker.com

WEALTH MANAGEMENT

Jake LaFond Wealth 
Management
(916) 218-4406

WINDOW SERVICES

Window Screen Solutions
Rich Downing
(916) 906-2033

1031 EXCHANGE

Asset Preservation Inc
Donalee Hamm
(916) 945-3532

ADU HOME SALES

Anchored Tiny Homes
(916) 461-8469
anchoredtinyhomes.com

AGENT SUPPORT

HomeLight
(510) 846-5200
HomeLight.com

WGE
(916) 519-1564

ATTORNEY/LAW FIRM

Phoong Law
(916) 475-6466

BLINDS/SHADES

Made in the Shade
Brando Guerrero
(515) 720-7042

BRAND PHOTOGRAPHER

Olha Melokhina Photography
(916) 288-5839
OlhaStudio.com

CABINET PAINTING

Wet Paint
(916) 402-5662

CLEANING SERVICE

Meticulosity Cleaning
Jennifer Prado
(916) 410-4740

COMMERCIAL 

INSPECTIONS

Sac Pro Home Inspections
(916) 333-0540
GoSacPro.com

CONSTRUCTION & 

REMODELING

Wolff Construction
Don Erik Wolff
(916) 205-3745

CPA SERVICES

Riolo & Associates
Dona Riolo
(916) 771-4134

CUSTOM CLOSETS, 

OFFICES & GARAGES

California Closets
(510) 763-2033
californiaclosets.com

ELECTRICIAN

Hunts Electrical
(209) 366-4791
huntselectrical.com 
valleywashsystems.com

FINANCIAL ADVISOR

Edward Jones
Linda Sobon
(916) 989-1004
EdwardJones.com/
Linda-Sobon

Edward Jones
Jon Benecke
(916) 865-4616

FLOORING

Deluxe Flooring Roseville
(916) 842-5262
Deluxeflooring.net

The Flooring Station
(916) 526-2925
theflooringstation.com

GIFT BOUTIQUE

The Shop
(916) 260-6454
Theshopbydsi.com

HOME & TERMITE 

INSPECTION

CalPro Inspection Group
Andrea Quyn
(800) 474-3540

Capital Valley Termite
(916) 949-6911
capitalvalleytermite.com

Finley Home Services
(916) 741-2847

Good Dog Inspections
(916) 420-9853
gooddoginspections.com

Good Life Construction
(916) 833-1379

Sac Pro Home Inspections
(916) 333-0540
GoSacPro.com

Trifecta Home Services Corp.
(800) 610-3457
trifectahomeservices.com

HOME BUILDER

Meritage Homes
(916) 206-1005
meritagehomes.com

Tankersley Construction Inc
(916) 538-6579
tankersleybuilds.com

HOUSE PLANS

Greyscale Homes
(916) 384-0595
Greyscaleinc.com

INSURANCE

Farmers Insurance Agency
Cristi Rodda
(916) 428-4520

Justin Turner - 
Goosehead Insurance
(951) 965-4651
Gooseheadinsurance.com\
justinturner

T.D. McNeil Insurance 
Services
Michael Colenzo
(916) 983-2561
TDMINS.com

INTERIOR DESIGN 

COMPANY

Pepperjack Interiors
Laura Neuman
(916) 834-9751

INTERIOR DESIGN STUDIO

Design Shop Interiors
(916) 260-6454
DesignShopInteriors.com

JUNK REMOVAL

Junk King
(510) 316-3229

Kale’s Trash & Junk Hauling
(916) 295-2622
kalesjunkand
trashhauling.com

Longs Trash Hauling
Jim Long
(916) 206-7072
longstrashhauling.com

KITCHEN/BATH REMODEL

Top Notch Title
Carlos Navarro
(209) 400-5287

LISTING PREPARATION 

SERVICES

Freemodel
Laura Klein
(650) 740-1228

MORTGAGE / LENDER

5 Star Team - Point Equity 
Residential Lending
Sherene Gray
(916) 798-8026

Catalyst Mortgage
(916) 287-7777

Empire Home Loans
Heather Hunter-Jackson 
& Leo Whitton
(916) 952-1686
Empirehomeloans.com

Fairway Mortgage - 
Lucia Lending Team
(916) 730-6339

Masters Team Mortgage
Krista Watson
(916) 988-5858
mastersteammortgage.com



Sacramento Real Producers • 1110 • August 2024 @realproducers realproducersmag.com



Sacramento Real Producers • 1312 • August 2024 @realproducers realproducersmag.com
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S AC R A M E N TO
R E A L  P R O D U C E R S  T E A M

Maryssa Lappen 
Event Coordinator

Nick Ingrisani
Writer

Dave Danielson 
Writer

Nicole Sepulveda
Photographer

Olha Melokhina
Photographer

Katie MacDiarmid
Publisher

Michele Jerrell
Content Coordinator

Rachel Lesiw
Photographer

David Cornwell
Writer

Jen Azevedo
Strategic Relationship Manager

M E E T  T H E

Ashley Maxwell
Photographer

Zachary Cohen
Writer

Brandon Jerrell
Writer



Sacramento Real Producers • 1514 • August 2024 @realproducers realproducersmag.com



Sacramento Real Producers • 1716 • August 2024 @realproducers realproducersmag.com

Trifecta Home Services Corp. 
Charles Skinner
trifectahomeservices.com 

Trifecta Home Services Corp. is your all in one home service company. Our organization 
specializes in both full-service Home Inspections and a full-service Pest Control Company, 
including Termite Control. Our team has over 50 combined years of experience, and all our 
inspectors are licensed/certified, and our team is proud to have developed a reputation for 
delivering high-quality services and products that meet our clients’ unique needs.

We take a lot of pride in the businesses we partner with. Our partners are highly 
recommended referrals from top agents, so you can trust us as a fantastic referral source.

WELCOMEWELCOME
TO OUR NEWEST PARTNER!

welcome mat
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LuAnn Shikasho
eXp Realty of California
2022 National Agent of the Year - RateMyAgent
6 time eXp ICON award recipient

I loved working with Amanda!
She's the most diligent, careful,
thoughtful, honest, responsible,

helpful, cheery (which isn't
always easy doing her job), and

knowledgeable transaction
coordinator out there. Nothing
but good things to say about

her!

Rachael Bauer
Keller Williams Realty

Realtor & Digital Creator
Real Trends top 1.5% teams in the US

She does more than the average
TC by far! Her communication

with my clients is always
thorough and timely...People
often assume she’s also my

assistant because she provides
that much additional service.

I honestly feel like my decision
to leverage part of my business
with Amanda and her company
is my biggest flex as an agent. I

couldn’t recommend her
enough!

amanda@MintTC.com @MintTransactionCoordinating916-792-0679 @mint_transaction_coordinating

Check it

Our way 
is the 

FAIR WAY.
NICHOLAS M. LUCIA

Certified Mortgage Planner
NMLS# 489401

Fairway Mortgage 
 NMLS# 2289

 3400 Douglas Blvd., Suite 260, Roseville, CA 95661
916-730-6339

nick.lucia@fairwaymc.com  |  www.lucialendingteam.com 

Skateboard Your Way to Financial Freedom:
Let's Plan Your Mortgage Ride!

Call Darren 916-500-8188 | d.babby@mmproperties.com
DRE# 01100901

• We manage over 2,000 “doors”, including single
family, duplexes, and quadplexes. We must be doing 
something right!

• Our property managers are the Single Point of Contact 
for our owners and tenants, eliminating the need to 
speak to di­erent sta­ members for di­erent situations! 
This means accountability!

• All our property managers are licensed and experts
on current California laws and regulations in the
rental marketplace. This means we guide and protect 
our owners!

• We pay $500 for an owner referral who becomes a M&M 
property management client.

TOP RANKED
Residential Property Management
Company in the Sacramento Region
Your one-stop shop for all your property management needs.
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We're an integral partner helping facilitate the 
ever-changing complexities of real estate. With extensive 
knowledge and continued education, we ensure your file 

is complete and compliant.    

Mercedes Natad
P R E S I D E N T  &  O W N E R

916.402.4486
MercedesTheTC.com

Over 20 Years of Quality Experience

SCAN HERE
FOR MY TIPS
TO HELP YOU

SUCCEED!

STREAMLINING YOUR SUCCESS
ONE TRANSACTION AT A TIME

�������������������������������������
Let's Seal the Deal!

��
�����
	�����������������������������
��������������������������

Chris Abar

�������������������������������������������������������
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Anthony James is a visionary leader dedicated to empower-
ing and uplifting others. Known for his innovative approach 
and unwavering commitment to helping people succeed, he 
approaches every relationship and challenge with passion and 
care. This dedication to making a difference is deeply rooted in 
his upbringing.

Born and raised in Salinas, California, Anthony grew up as the 
eldest of five children in a single-parent household. His mother 
was a bartender and worked tirelessly to provide for her family 
— though financial stability was a constant struggle. “Times were 
tough,“ Anthony recalls. “I was driven at an early age to make 
something of myself and become a generation changer for my 
family. I wanted to pave a path for my mom, my siblings, and my 
future family.”

Anthony moved to Sacramento at 18, determined to change 
his family’s future. Working multiple jobs to pay for his educa-
tion, Anthony attended junior colleges before graduating from 
California State University, Sacramento (CSUS) in 2005. It was 
during his time serving tables at P.F. Chang’s that a chance meet-
ing with a real estate manager from RE/MAX Gold changed the 
trajectory of his life.

“He said, ‘You have a fun personality. Have you ever thought 
about real estate?’” Anthony recalls. “I didn’t know what he 
meant. I didn’t even know you could buy a house — I never 

owned anything and had no clue what real estate was. So, I 
said, ‘Sure, sounds interesting.’”

Intrigued by the suggestion to try real estate, Anthony got his 
license in 2002 at the age of 21. He joined RE/MAX Gold and 
was mentored by a Mike Ferry-trained Team Leader. This early 
mentorship involved rigorous training, focusing on scripts and 
dialogues, and targeting FSBOs (For Sale By Owner) and expired 
listings. Unlike most new agents who start with buyers, Anthony 
dove straight into seller business, facing significant challenges 
due to his youth and inexperience.

Despite these hurdles, Anthony’s commitment to learning and his 
reliance on the RE/MAX brand helped him succeed. He recorded 
himself practicing scripts, falling asleep to these recordings to 
ensure they became second nature. This dedication paid off as he 
began listing 3-4 homes a month at his peak — just as the econ-
omy started to slide into recession.

As the market began to shift in 2006, Anthony decided to move 
to San Diego with a friend, seeking a fresh start. “I was 25, had 
just graduated from Sac State and the market was terrible. I 
didn’t know what I was going to do,” he shares. “I started working 
for a 1031 exchange company accommodator in San Diego, but 
was laid off when everything dried up in 2007.”

RISING ABOVE 
TO LEAD INSPIRE

celebrating leaders
By Chris Menezes
Photos by Nicole Sepulveda Photography
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Undeterred, Anthony returned to RE/
MAX, this time at Coastal Properties 
in San Diego. He began working on 
short sales and foreclosures while also 
side-hustling as a DJ and server at P.F. 
Chang’s again to make ends meet. Despite 
all his best efforts, however, his financial 
obligations and debts forced him to file for 
bankruptcy in 2008, foreclosing on two 
properties and even losing his car to bank 
repossession in the process.

During this challenging period, he met his 
now-wife, Nikki James. “We were both 
working at P.F. Chang’s, and she was going 
to San Diego State. I was at the lowest of 
lows — my car was just repossessed, and 
I was driving this old used car. But we fell 
in love,” Anthony shares.

Determined to whether the storm, 
Anthony kept plugging away at real 
estate, doing short sales and foreclosures. 
After being laid off from a marketing firm, 
Nikki joined Anthony in real estate in 
2010 and they married shortly after. 

In 2012, Anthony and Nikki relocated 
to Northern California and joined RE/
MAX Gold in Roseville. Their goal was 
to establish a solid business foundation 
before starting a family. Anthony’s hard 
work and leadership skills soon caught 
the attention of RE/MAX Gold’s exec-
utives, and in 2013, he took on his first 
managerial role.

Over the next several years, Anthony 
climbed the leadership ladder, building 
and managing multiple offices and even-
tually becoming the Broker of Record 
and Vice President of Professional 
Development for RE/MAX Gold. His 
innovative approach and ability to grow 
and support agents were recognized 
throughout the organization, leading to 
his promotion to President in 2023.

While Anthony was honored by his new 
role and excelled in corporate leadership, 
he missed working with agents one-on-
one, being in the trenches with them, and 
helping them build successful businesses 
with all the tools available to them at RE/

MAX Gold. He also craved more auton-
omy in his personal life, to be more 
available to his growing his family. 

Stepping down from his executive 
role, Anthony embarked on a new 
venture this year — building his own 
office partnered with RE/MAX Gold. 
This new office/team concept allows 
Anthony to build his own brokerage 
while leveraging everything RE/MAX 
Gold offers. And because he doesn’t 
have the distractions of developing 
his own book of business, he can put 
100% of his focus onto what he loves 
the most — building and developing 
an office of successful agents. 

“It’s about having agents be the best 
they can be, using my experience to 
achieve that, helping them succeed 
using the tools and resources of RE/
MAX Gold,” Anthony explains. “Most 
agents only utilize a fraction of the 
tools and resources available to them. I 
know exactly what those tools are and 
how to help agents take full advantage 
of them to grow their business.”

Outside of real estate, Anthony 
and Nikki are deeply involved in 
their community, church, and kids 
— Leighton, Garner and Sloane. 
Anthony coaches his son’s baseball 
team, while Nikki coaches their 
daughter’s soccer team. They enjoy 
spending time as a family and are 
focused on soaking up each moment 
they have together.

Anthony’s journey is a testament to 
the impact of dedication and vision. 
From his humble beginnings in 
Salinas to becoming the President 
of RE/MAX Gold, and ultimately 
choosing to focus on a more per-
sonal approach to mentoring agents, 
Anthony exemplifies the power of 
resilience and leadership. He has not 
only changed his own family’s genera-
tional trajectory but also continues to 
help others do the same. His commit-
ment to empowering others and build-
ing strong, successful teams drives 
his ongoing success, inspiring those 
around him to chase their dreams.

My vision is to help 
our Agents maximize 
and leverage the 
RE/MAX brand to 
grow successful and 
sustainable businesses 
that will positively 
impact their lives 
and their families for 
generations to come
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HAND YOUR CLIENT 
THE KEYS TO 
LIFE.BUILT.BETTER.

Over the past 35+ years, Meritage Homes has defined what quality homebuilding means and how 
that translates to a better home for your clients. Every Meritage home comes standard with 

unparalleled energy-efficiency built in, smart home technology and designer-curated interior finishes. 
With ample inventory of quick move-ins, your clients can buy a new home with the features they 

want on a timeline that works for them.

**Important terms and conditions apply.**.  Broker will receive a 3% bonus in connection with purchase agreements for select, quick move-in homes (commencement of construction and selection of options, if applicable, must have already occurred) in Meritage 
Homes’ Northern California area that are  entered into by buyer and accepted by Meritage Homes starting on January 1, 2024 and will close on or before December 31, 2024. Promotion void and will not be honored if the home closing does not occur on or prior to 
December 31, 2024. Must be a licensed real estate agent/broker in the State of California to receive bonus and any other commission and must accompany buyer(s) on first sales office visit. Agents Rock Rewards Program and any details associated therewith 
can be found at http://www.meritagehomes.com/agent. Promotion must be mentioned at time of contract and is not valid on contract re-writes, transfers, or for buyers who have had a previous contract with Meritage Homes entity canceled for any reason. 
Promotion is applicable solely upon closing and buyer’s compliance with all terms and conditions of qualifying contract. Promotion subject to any applicable governmental and lender restrictions, and will be reduced or withdrawn to the extent required by any 
such restrictions. Promotion void where prohibited by law and shall be limited in all events to the specific terms set forth in the binding contract for the specific home. Meritage Homes reserves the right to cancel or change this promotion at any time, without 
prior notice or obligation. Promotion cannot be combined with any other promotion or incentive. Visit www.meritagehomes.com/featuredescriptions for information and disclaimers about energy-efficient features and associated claims. Not an offer or solicitation 
to sell real property. Offers to sell real property may only be made and accepted at the sales center for individual Meritage Homes communities. Meritage Homes®, Setting the standard for energy-efficient homes® and Life. Built. Better.® are registered 
trademarks of Meritage Homes Corporation. ©2024 Meritage Homes Corporation. All rights reserved.

WE RECOGNIZE YOUR EXPERTISE & ACCOLADES | WE RESPECT YOUR CONNECTIONS & INFLUENCE 

As a valued partner, you can receive 3% commission
when your clients purchase any Northern California home.

SACRAMENTO
Scan the code to view 
available quick move-in homes

BAY AREA
Scan the code to view 
available quick move-in homes

for more information visit meritagehomes.com/agents

KEVIN OTO
President/ Broker
NMLS#: 62641
(800) 618-9508 ext. 1001
koto@greenhavencap.com
greenhavencap.com

Expert Mortgage Advice
for Homebuyers

Begin your home loan process today!
Our mortgage advisors are standing by.

Request a free personalized
rate quote.

“Kevin Oto is an outstanding 
professional and an exceptional 

person. I honestly cannot say 
enough about his integrity, his 
in-depth understanding of the 

entire loan process, and his 
willingness to work for the best 

possible outcome. Kevin is 
quick to respond to all issues 
and continuously works as a 

strong advocate for his clients 
needs. He provides honest and 

transparent answers. Thank 
you so much to Kevin and his 

great team! We highly 
recommend Green Haven 

Capital.” -Angela C.
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At Lucas Home Studio we specialize in staging and interior design, 
perfecting the art of home presentation. By aligning closely with the 
realtor's brand, we transform homes into spaces that are not only 
welcoming but also relatable. We create settings that go beyond the 
typical staged look, offering a genuinely livable feel that resonates with 
potential buyers. We are excited to partner with you on your next listing!

Curating beautiful homes,
selling made easy.

(916) 426-8241
hello@lucashomestudio.com

lucashomestudio.com

Everything will be taken care of, from the top to the bottom of each room, we will dust, 
vacuum, wipe, scrub, sweep, mop, polish and make everything look like it was brand new. We 

know how pernickety house hunters can be when they are looking for their next home.

SPECIALIZING IN BOTH COMMERCIAL 
AND RESIDENTIAL CLEANING FOR
MOVE-IN ANDMOVE-OUT CLEANS, 
DEEP CLEANS, GENERAL CLEANING, 
AND RECURRING MAINTENANCE. (916) 410-4740 • meticulositycleaning.com

Our Disinfection
fogging kills

influenza, as well as
99.9% of all other

microorganisms for
up to 60 days!

(916) 410-4740 • meticulositycleaning.com
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Preparing your home to standout in the Real Estate Market

Sacramento’s Premiere Home Staging Company

55 Years of Excellence!

Moving Supplies // Storage // Specialty Moving
Local, Long Distance, and International Moves

MOVE
WITH MEE:
Your Journey to a Seamless Move!

Call us for a free quote!
(800) 350-0065 // (916) 635-8262 // meemoving.com
Veteran Family Owned and Operated

SEE HOW HUNT’S ELECTRICAL CAN
POWER YOUR SALES AND LISTINGS 

Request
A Quote

(916) 237-7308

Electrical Installation
& Repair

Lighting Installation
and Repair

Safety Inspections
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By Brandon Jerrell

Photos by Ashley Maxwell Photography

Home inspections are a meticulous 
and comprehensive task that requires 
the most sensitive sense of smell to 
sniff out every detail. With that said, 
what better nose can you hire than 
that of a good dog?

That is where Good Dog Home 
Inspections excels. As a home 
inspection company that focuses on 
home buyer inspections, pre-listing 
inspections, and 11-month warranty 
inspections for new construction, 
they are certain to hunt down every 
item of note.

Peter Kirchgessner, the owner of 
Good Dog Home Inspections, takes 
pride in his business’ technical know-
how and service levels.

FINDING THE PERFECT MATCH 
Peter grew up in Virginia where he 
was raised by his mom and, to an 
extent, his older sister. “My mom 
went to college and then went on to 
get her master’s degree while working 
full time as a nurse and raising two 
kids,” he shares. “Seeing this cer-
tainly shaped my work ethic and my 
belief in myself – that I can make it 
through anything. That has come in 
pretty handy!”

For twenty years of his profes-
sional career, he worked in the 
travel industry as a COO of a global 
passport and visa service company. 
Due to a non-compete contract 
after the sale of that business, he 
was unable to work in the travel 
industry for five years. During that 
time, he ended up teaming up with 
a college roommate and joined his 

construction company which is 
what introduced and led Peter to 
becoming a General Contractor.

He shares that one of the greatest 
motivators for him to stick with 
this new role was the locality of the 
work. “The biggest change was that I 
wanted to do something locally where 
I didn’t have to travel for work.”

Service levels in that particular 
industry was a frustrating experi-
ence. “Having a very long career 
where service was a critical aspect, 
I was really struggling with the lack 
of service in the construction field. 
Phone calls that don’t get returned, 
work not completed on time, and 
budgets that are not followed were 
all obstacles that I was just not 
comfortable with. I wanted to find 
something where I could marry my 
travel-related service background 
with my hands-on construction 
background, and I stumbled into the 
Home Inspection industry.”

“It’s really the perfect match for me,” 
he claims, “and I take a lot of pride in 
delivering a high level of service to both 
my clients and their REALTORS®.”

EXCEPTIONAL SERVICE ON 

ALL FRONTS 
Peter takes pride in the fact that he 
is able to talk to his clients and their 
REALTORS® in a non-alarming way 
while discussing things that many 
would consider scary. He adds that this 
is especially true with first-time home 
buyers. “How we communicate our 
findings is the single most important 
aspect of what we do,” he summarizes.G
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After talking with Peter, it is clear 
that he deeply understands the role 
that a REALTOR® plays through-
out the entire process. He explains 
that the REALTORS® typically own 
the relationship with his clients 
as they are much more intimate 
with understanding how the client 
feels. Whether the client is savvy 
or nervous. Whether the client is 
knowledgeable on the components 
of a home. And of great importance, 
the REALTOR® knows how to best 
prepare the client for what will be 
discussed and how to move forward.

“Usually, home inspectors have a 
morning with the client, but the 
REALTOR® has spent months or 
years in the relationship with the 
buyer or seller, and I know how to let 
them lead while still delivering my 
service at a high level.” He compares 
this as being a very similar dynamic 
to his previous relationships with 
travel managers at corporations — 
the end goal is about helping the 
client in the best way possible.

It should go without question, but 
Peter has a comprehensive familiar-
ity with all of the systems of a home. 
“From plumbing and electrical to 
managing design and permits with the 
city,” he lists.

“The reality is that most things on 
inspection reports are not huge ticket 
items, but the reports often seem like 
they are enormous problems. Thank 
the insurance companies for that! 
Being able to effectively communicate 
the significance of a problem and 
how to go about mitigating the issues 
is invaluable to the client and the 
REALTORS® representing them.”

PUTTING LIFE ON HOLD 
A few years ago, Peter was diagnosed 
with Colon Cancer. Unsurprisingly, he 
lists that experience as both physically 
and emotionally difficult. Then, just 
as he was getting past that, he was 
diagnosed with Leukemia. “I’m a two-
time cancer survivor. Hearing the C 

GIVING BACK ALL OVER 

Giving back to the community and the organizations 
that mean a lot to him is a major factor in the way that 
Peter conducts his business.

“I’ve gotten a lot of satisfaction from supporting other 
survivors in the Colon Cancer community and the 
Leukemia community. Leukemia & Lymphoma Society 
(LLS) does a really good job locally with providing 
resources to survivors and their families. They raise a 
ton of money for research through events like Light The 
Night and their Student Visionaries volunteer program. 
I’m getting more involved with raising money within 
these events and I’m also a peer mentor to newly diag-
nosed patients. All of this has given me something bigger 
to be a part of and it is all very fulfilling.”

It is no surprise that Peter is an animal lover as the 
name of his business suggests. As a reflection of 
his love for animals, he takes pride in the fact that 
he donates 15 dollars of every REALTOR® referred 
inspection to the Sacramento Society for the 
Prevention of Cruelty to Animals (SPCA).

He is also very active in the Sacramento Association 
of REALTORS®. He is a Strategic Partner as well 
as an active member of the Women’s Council of 
REALTORS®. In addition, he is a member of the 2024 
SAR Leadership Academy.

FAMILY FOCUSED MOTIVATION 

Peter and his wife have two teenagers: “My son August 
is leaving for Cal Poly in the fall and my daughter Isla 
has two more years of high school.” They also have a 
few pets: “We have two dogs, Malcolm and Ty Jerome, 
and our cat Bennett — all named after Virginia basket-
ball legends.”

Outside of business hours, Peter coaches basketball 
at Del Campo High School. He also enjoys mountain 
biking, camping, and taking the dogs to the river. 
“Recently we’ve taken up more gardening, but the two 
dogs are trying to stop that,” he adds.

There is no doubt that the future looks bright for Peter 
Kirchgessner and Good Dog Home Inspections, but for 
now, he is content with simply living in the moment. “I 
really try not to think too far into the future anymore in 
my personal life. It’s not that I don’t plan, it’s just that I’m 
trying to focus more on today. That said, the goal for my 
business is to work with people that I enjoy being around, 
do a great job, and the rest will take care of itself.”

Website: www.gooddoginspections.com

word and what it does to your family 
is life-changing and it tested me more 
than I even realized at the time.”

“Telling your teenagers twice in a 
year ‘I have cancer, but everything 
is going to be okay’ takes a toll on 
them, and that pain has left a mark. 
Luckily for modern science and 
those that donate to the Leukemia 
& Lymphoma Society (LLS) for con-
tinued research, I’ll live a long life of 
driving them crazy.”

During his battle, he had to put his 
work on hold as he shut down his 
business for roughly eight months. 
“Calling my top clients and telling 
them to use my competition was very 

hard on many levels, but every single 
one of them came back which means so 
much to me. Their response and support 
blew me away and I feel incredibly lucky 
to have them on my side.”

Peter shares that this experience made 
him much more aware of what is truly 
important. “A lot of the cliché things that 
tragedy or big-time scares do to and for 
people all happened to me in a relatively 
short period of time,” he summarizes. 
“One of the best parts is knowing how 
big of a community I have around me 
that cares about my family. It was an 
overwhelming amount of support that 
made me want to have deeper relation-
ships across the board.”
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Exceptional Flooring Solutions 
to Elevate Your Client’s Home

Scan here
to easily schedule

 a consultation:

916.638.5563
TheFlooringStation.com

Three locations!

Gold River
Folsom

Sacramento
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Top Producers' Time-Saving Solution

You Call, We Haul

E-Waste Removal • Product Deliveries & Moves
Furniture & Appliance Removal

Storage, Foreclosure & Garage Clean Outs

916.295.2622  •  KALESJUNKANDTRASHHAULING@GMAIL.COM

Scan Now for
a Free Quote!Chris Kale

Owner & Founder
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Let’s work together to make transactions as smooth as possible!

914.474.9684

One Document at a Time:

Your Trusted Partner in
Real Estate Transactions.

STREAMLINING
SUCCESS,

916.384.0595
GreyscaleInc.com

GreyscaleHomesInc
735 Sunrise Ave. | Suite 106 | Roseville

Des i gn  |  D ra f t i ng  |Deve l opmen t

SIMPLIFYING A COMPLEX PROCESS AND ADDING VALUE TO 
YOUR CLIENTS' HOME, INVESTMENT, OR LAND.

Your client needs plans 
before they build.

We're here to help!

Custom 
Homes

Addition 
Remodels

In-Law 
Units

Get in 
touch 
today!

AGENTS - YOUR JOB
JUST GOT EASIER

We will inspect, advise, and 
educate you during the home 

inspection through our 
knowledge, highly rated 

customer service, and our 
modern reporting software.

HOME INSPECTIONS
TERMITE INSPECTIONS

PEST CONTROL

(800) 610-3457
trifectahomeservices.com
info@trifectahomeservices.com

O V E R  5 0  C O M B I N E D  Y E A R S  O F  E X P E R I E N C E
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contact me!

WET PAINT:
the smooth coat to a smooth sale.

Rick Orbea  |  (916) 402-5662
Wetpaintcompany@comcast.net  |  401 Braemar Ct Roseville, CA

>  edwardjones.com

MKT-5894C-A-A2 AECSPAD 21451203

Retirement solutions for you and 
your employees

Jon Benecke, CEPA®, AAMS™, CRPS™
Financial Advisor

1259 Pleasant Grove Blvd
Suite 150
Roseville, CA 95678
916-865-4616
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916-745-3385 | SacramentoPropertyManagement.co
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PROPERTY MANAGEMENT
A  M I L L E R  P R O P E R T Y  M A N A G E M E N T  I N C  C O M P A N Y

PROPERTY MANAGEMENT
A  M I L L E R  P R O P E R T Y  M A N A G E M E N T  I N C  C O M P A N Y
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Ryan@titanrei.com
Dominique@titanrei.com

Let Us Help You 
TAKE BACK YOUR TIME

916-536-7871

We Take Just About Everything!
Furniture Removal
Appliance Removal
Foreclosure Cleanouts
Television Disposal & Recycling

www.Junk-King.com

Watch our
TV Spot

1,500+
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What is your favorite part of being 

a REALTOR®? 
Meeting people I would have never met 
otherwise. Working in real estate, you 
meet all different kinds of people. People 
with different interests, background, and 
goals. It really opened up my community 
and I love how it has made Sacramento 
feel like a small town.

How do you define success? 
My old answer would have been “get 
a little better each day” or “hitting my 
numbers” but in recent years that has 
changed. Today, I define success as 
being adaptable. Each day can bring 
unexpected challenges — kids getting 
sick, the dishwasher won’t start, a deal 
falls through. Whatever it may be, how 
am I adapting to those changes with 
grace and giving that same grace to my 
clients when things come up for them too 
because it happens to all of us.

To what would you attribute your rapid 

success in the industry? 

There are a couple things that I believe 
contributed to my success. The first, was 
having 12 years of sales experience in 
different industries prior to real estate. 

There isn’t anything that can sub-
stitute for practice. The second, I 
had two amazing mentors. I was 
very fortunate to land at House 
Real Estate when it was first get-
ting started.

What sets you apart? 

What sets me apart is my ability to 
ask questions. That can look like 
asking my clients questions to fig-
ure out what they want in a home, 
or it may look like asking questions 
to navigate negotiations. I think 
my ability to ask the right ques-
tions creates transactions where 
everyone wins. 

What are your future goals and 

your plan for obtaining them? 

Within 5 years, I want to be 
ranked among the top 25 agents 
in Sacramento County. I have this 
goal not for the ego of any sort 
of ranking, but because I want 

to build a great community here in 
Sacramento. Getting to this ranking 
would mean that I’ve helped hundreds 
of individuals and families, supported 
local businesses and built up our com-
munity to be better than it is today.

What advice or recommendations 

would you give to agents just 

starting out? 
My first recommenda-
tion would be to find a 
great mentor. Someone 
you trust and is where 
you want to get to 
in your career. The 
second is to be fearless. 
Almost everyone has 
imposter syndrome 
when starting some-
thing new but don’t let 
that hold you back. Put 
in the work every day 
and lean on what you 
know you can do.

Tell us about your family. 

I have an amazing husband, Matt 
and two beautiful girls, Sloane (4) 
and Reese (almost 2). Matt and I 
have been together since college 
at SDSU; 13 years now. We moved 
back to Sacramento in 2017 to be 
closer to our families and it was the 
best decision we ever made. Matt 
and I both changed careers when we 
moved back. He works as a para-
medic firefighter with Sac Metro Fire 
Department. We love the commu-
nity that has been built in both our 
careers. Building community has 
become a core value of our family, and 
we hope our girls carry that into the 
next generation.

What are your hobbies and interests 

outside of the business? 

Being on the American River Trail as 
much as I can — walking, running or 
biking, I love all of it!

JESSICA 
LaMAR

star on the rise

Meet Jessica LaMar with House Real Estate, this month’s 
Star on the Rise. Even at an early age, Jessica always 
new she wanted to be an entrepreneur. “When I was 12 
years old, we had a huge avocado tree in our front yard. 
It produced more fruit than we ever knew what to do 
with … Not knowing what else to do, we put together 
an avocado stand to start selling them out in front of 
our house. I think we sold 4 for a $1, killer deal! 
I can’t remember how much we made or how 
many we sold but I loved meeting people, making 
them happy and I got to make money doing it?! It 
was a win, win, win,“ she laughs. This entrepre-
neurial spirit has paved the way to her success in 
her Real Estate career.

How many years have you been a real estate 

agent? How did you enter the field? 

This is my fourth year in real estate, and I never 
planned on selling homes. When I got my license, my 
husband and I were planning to pursue a path in owning 
rentals, but I knew there was a lot to learn. That is where 
Tim Collom came into the picture. I knew Tim through his 
lululemon ambassadorship and that he was well known 
in the Sacramento Real Estate world. So, I asked him if 
there was any possibility of job shadowing. I was eager to 
learn more, so we met and right then and there, he offered 
be a spot on his team. There are some opportunities you 
just say yes to, and this was a “Heck YES!”

What are you most passionate about right now 

in your business? 

Changing people’s lives. It sounds cheesy but I truly believe, 
buying a home is the biggest decision most people make. I 
love to support them both legally and emotional throughout 
the process.

What has been the most rewarding aspect 

of your business? 

Watching my community grow. I grew up with parents that 
were heavily involved in our community. From starting 
non-profits to opening a school, it was always instilled in me 
to give back to my community. It’s become a foundational 
part of my business.

PUT IN THE WORK EVERY 
DAY AND LEAN ON WHAT 
YOU KNOW YOU CAN DO.
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NEED SCREENS OR REPAIRS?
Call Rich Downing For A WOW 

Experience Today! 

916.906.2033. | windowscreensolutions.com

Re-Screen/New Screens 

Sliding Screen Doors 

80-90% SunScreens

Pet Tu� Screens

Sliding Glass Door Repair
 
Window Washing

Investing:
Self-service
is no 
service

Linda Sobon
Financial Advisor

(916) 673-6549
linda.sobon@edwardjones.com

2360 E Bidwell Ste, Suite 102
Folsom, CA 95630

Member SIPC
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© 2021 The Northwestern Mutual Life Insurance Company. All rights reserved. 720 East Wisconsin Avenue, Milwaukee, Wisconsin 53202-4797 - (414) 271-1444.
Northwestern Mutual is the marketing name for The Northwestern Mutual Life Insurance Company (NM) (life and disability Insurance, annuities, and life insurance with long-term care bene�ts) and its 
subsidiaries, including Northwestern Long Term Care Insurance Company (NLTC) (long-term care insurance), Northwestern Mutual Investment Services, LLC (NMIS) (investment brokerage services), a 
registered investment adviser, broker-dealer, and member of FINRA and SIPC, and Northwestern Mutual Wealth Management Company® (NMWMC) (investment advisory and trust services), a federal 
savings bank. NM and its subsidiaries are in Milwaukee, WI.
Jacob LaFond is an Insurance Agent of NM and NLTC. Investment brokerage services provided as a Registered Representative of NMIS. Investment advisory services provided as an Advisor of NMWMC.
The products and services referenced are o�ered and sold only by appropriately appointed and licensed entities and �nancial advisors and representatives. Financial advisors and representatives and their 
sta� might not represent all entities shown or provide all the products or services discussed on this website. Not all products and services are available in all states. Not all Northwestern Mutual 
representatives are advisors. Only those representatives with "Advisor" in their title or who otherwise disclose their status as an advisor of NMWMC are credentialed as NMWMC representatives to provide 
investment advisory services.
Depending on the products and/or services being recommended or considered, refer to the appropriate disclosure brochure for important information on the Northwestern Mutual Wealth Management 
Company, its services, fees and con�icts of interest before investing. To obtain a copy of one or more of these brochures, contact your representative.
Jacob LaFond is primarily licensed in CA and may be licensed in other states.

Reduce Investing Fears, Using Asset Allocation
What is it Asset Allocation: All investments carry some level of risk, asset allocation 

spreads your investments across various asset classes. This means, you won’t have all 
top performers all the time, but you also wont have all the worst performers either! This 

cuts down on some of the emotions people feel when the markets go up and down.
 Three steps to get started: 

• Define your goals (Purpose of the investment)
• How much time (Time Horizon)

• Define tolerance for risk
 Over time these needs will change.

Consult with an advisor on a regular basis!

Jake M. LaFond Financial Advisor
CA License: #0H39908
916-218-4406 • jakelafond.nm.com

Auto • Home • Commercial • Boat • Classic Car • Condo
Events • Flood • Life • Motor Home • Renters • RV • Umbrella

Now, You Can Close Deals with Peace of Mind

Mike Colenzo

916-833-6990
michael@tdmins.com

CA License #0H05099

Call today to ensure the
best rate for your clients!

Staging That Sells
Beyond Expectations

TheStagingConnection.com • 530-713-5384
CHECK OUT OUR WORK! @TheStagingConnection
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SERVICES
• HOME INSPECTIONS

• TERMITE INSPECTIONS

• TERMITE TREATMENTS 
    & DRY ROT REPAIRS

• RODENT EXCLUSIONS

• GENERAL PEST CONTROL

• POOL/SPA INSPECTIONS

• SEWER LATERAL INSPECTIONS

• MOLD TESTING

• THERMAL IMAGING

• COMMERCIAL INSPECTIONS

(800) 474-3540  |  WWW.CALPROGROUP.COM

4.9 stars | 1400 reviews

Residential, Multi-Family, and Commercial Interior and Exterior 
Painting of all types.

Our team of knowledgeable, experienced employees provide 
superior workmanship. We have a system of proven methods 
that ensure your project is completed correctly and promptly. 
We take pride in the way we treat our clients. Our employees 
provide only the best, from start to finish. MPG PAINTING is the 

best choice for your painting needs!

916-234-6628 • mpgpainting.net
@MPGPaintingSacramento

BEAUTIFYING THE WORLD, 
ONE BUILDING AT A TIME.

ELEVATE YOUR LISTINGS WITH OUR

LEGACY of EXCELLENCE

CALL TO PARTNER
WITH US TODAY!

209.400.5287
TOPNOTCHTILEINC.COM�

CUSTOM PROJECTS

BATHROOMS

COUNTERS &
BACKSPLASH

FLOORING

REMODELS�

Over 30 Years of Custom, Detailed Tiling & Flooring Solutions

@TNT_TopNotchTile�

Make A Difference
IN THE LIFE OF A LOCAL FOSTER CHILD, AT-RISK YOUTH, OR STRUGGLING FAMILY

VOLUNTEER TODAY!
Learn more at casaplacer.org  |  530-887-1006

Sherene Gray
NMLS #302159

Mobile 916.798.8026
sherene@pointequity.com

PointEquity.com/5StarTeam
925 Highland Pointe Dr. | Suite 330 | Roseville

Fast and accurate Pre-Approvals, available evenings and weekends.

Efficient 
Communicative 
Honest
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DIVERSITY HELPS 
SET THE GOLD 
GROUP APART

ZAMORAZAMORA

By David Cornwell
Photo by Olha Melokhina Photography

profile

While REALTOR® Brian Zamora and his team The Gold Group’s strength 
comes from members’ unity of purpose and passion, perhaps its real power lies 
in its diversity. 

“My primary goal is to make sure everyone on the team has the same mindset 
and passion to be their very best and to provide the very best service to our 
clients,” he says, describing team members as “young, ambitious and diverse.”

That diversity is readily apparent in agents with different cultural back-
grounds, about half of whom speak a second language. Brian himself is Filipino 
and his wife, Molly, also a member of the team, is Vietnamese.

Whatever the formula for the team’s success, it has consistently ranked in the 
top 1 percent of Northern California REALTORS® since its launch in 2018.

Born in San Jose and raised in Elk Grove, Brian’s path to real estate came after 
a career as an admissions counselor for Heald College, a job he says gave him 
invaluable insights into working with people. 

“It was a role where I helped young adults find a career path, better understand 
those paths and essentially help them achieve their dreams,” he says, parallels 
that have been proved useful in working with clients as well.

BRIANBRIAN
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“When I’m in front of a client, I get to tell them I went to 
that school, had a friend who used to live there, that’s a 
good place to eat and so on,” he says. “There’s no one who 
knows this city better than me.”

At home, he and Molly are parents to eight-month-old 
Kenzo, Zac, 9, and Ethan, 14. 

“They say behind every successful man is a strong woman,” 
Brian says of Molly. “And while some people might think I’m 
the brains behind the operation, I’m really just the execu-
tor—she tells me what to do and I’m just the muscle.”

“It’s a great partnership because we work so well 
together,” he says. “Seeing each other for 24 hours a day 
might drive some couples crazy, but not us.”

“We’re together all the time and I love it.”

Married in 2022, the couple went to the Maldives for their 
honeymoon, enjoying a hut right over the ocean. It’s one 
of many trips they’ve taken or planned, the desire to travel 
being a huge motivator.

“We’re big on traveling and I think that’s what really fuels 
why we want to be as successful as we can, because our 
goal in life is to travel the world.”

So far their itineraries have included several trips to 
Japan, with one planned this Thanksgiving for them-
selves and all three children. They’ve also been to the 
Philippines, Taiwan, Singapore, Hawaii and much of the 
rest of the country as well.

With his pilot’s license, you will also occasionally find 
Brian traveling by air, renting for now but perhaps buying 
his own plane in the future.

Also in the future, he’d like to grow The Gold Group into 
one of the biggest and most successful names in California.

“I wouldn’t be where I am today without my team,” he 
says. “It’s not just about the awards but about personal 
development. I care deeply about this team because they 
are like my family.”

“You can go places alone, but if you want to go far, you 
should go together.”

Brian says team members constantly challenge one 
another to be better and aren’t just about business.

“We love having fun together and thrive on innovation. So 
we’re consistently implementing new ideas that set us apart.”

With a degree in business and marketing, Brian says one 
area of innovation of which he is particularly proud is his 
firm’s social media marketing.

“We have a lot of fun creating fun videos to market prop-
erties,” he says, adding you’ll find some of his favorites on 
Instagram pinned under @AgentBrianZ.

“Again, I wouldn’t be where I am without my team,”  
he says.

“What I’ve always been taught is that by leading people 
and helping them get to where they want to be, you’ll also 
get to where you want to be.”

He still uses the same procedure 
he once used to qualify potential 
students in teaching his team how to 
qualify buyers.

It was also at Heald College where a 
real estate professional told Brian he 
had the right personality and skillset 
to be very successful in real estate. 
That motivated him to attend night 
licensing classes at Cook Realty in 
Southland Park, getting his license in 
2014. After that his career took off 
and he hasn’t looked back.

Growing up in Elk Grove and 
watching the transformation of 
the Sacramento metro area over 
time has given Brian an edge many 
REALTORS® lack.

“When my family moved to Elk Grove 
in 1991, it was really a one-stoplight 
town,” he says. “Now we’re a big city.”
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facebook.com/mitsnorcal

mitsnorcal.com

SPECIALIZING IN FULL SERVICE CONCIERGE MOVES
Scan here to see what

our clients have to say!

Sacramento's Premier Home Organizing Company

Serving the Greater Sacramento Region
     @homemethodco  •  916.234.3975 Referral Bonuses Paid

Time is Money. We’ll Save You Both.

Justin does the policy 
searching that fits your 
budget and needs from 
Auto to Life Insurance 
and everything in between.

America’s Highest-Rated Insurance Provider

951.965.4651
justin.turner@goosehead.com
1035 Sutton Way | Suite B | Grass Valley GET YOUR QUOTE TODAY!

THE EASIEST & MOST AFFORDABLE
WAY TO GO SOLAR - 916.872.5452

VISIT GOSOLARWISE.COM TO GET YOUR FREE INSTANT QUOTE!

SolarWise delivers the same high quality install, 
materials, and warranties at a fraction of the price.

Don’t believe it? Compare our quote to traditional
solar company quotes to see for yourself.

SOLARWISECO.COM

SAVE
UP TO50% VERSUSPG&E

How much traditional
solar costs.

How much Solarwise
solar costs.

(60% less)
916.872.5452
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916.502.7092
amazingspacesprofessionalorganizers.com

• We Pack
• We Declutter
• We Downsize
• We Unpack
• We Organize

So Your Clients
Don't Have To!�
Do your clients need help?  
Offer my services to your clients to 
get their house to market sooner!

We aim to make the listing, 
selling and moving experience 
stress free for your clients! 

���� ���� �� ������ �������� ���������� ��� �

Michelle Diodati
Division Manager
916-799-5395
michelle@apiexchange.com

Donalee Ham
916-945-3532 
donalee@apiexchange.com

�

(916)349-1119

ChucksSeptic.com

Our Technicians Are Standing By.
Call Now! 888-8-CHUCKS (824-8257) 

Septic Inspections of Rural Properties.
Pumping, Inspections, and Repairs. 

Septic Inspections of Rural Properties.
Pumping, Inspections, and Repairs. 

Placer, Sacramento, & el Dorado Counties.

Trusted Since 1968.
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Longs Trash Hauling
(916) 206-7072 | longstrashhauling.com

We haul appliances, furniture, trees,
electronics, garbage, mattresses, and more...

Follow us on Facebook

HERE FOR YOUR TRASH HAULING AND 
DUMPSTER RENTAL NEEDS

Cristi Rodda
916.428.4520
crodda@farmersagent.com
We Are Farmers

M A K I N G  S E N S E  O F  Y O U R
I N S U R A N C E  N E E D S

I am proud to serve the
Greater Sacramento area
as your local Farmers® agent.
I work to ensure that each
of my clients are educated
on your specific
coverage options.

CA Producer LIC 0E49486

916 .205 .3745
wolffconstruction.com

VIEW SOME OF OUR PROJECTS!
      @wolffconstruction       @wolff construction

Photo by Nicole Dianne Photography

LICENSED & INSURED  //  CSLB LICENSE 1056036

Built with Integrity.

Specializing in residential
makeovers from kitchens to

bathrooms and additions, we can
turn your dreams into reality.
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By Chris Menezes
Photos and Cover Photo by Olha Melokhina Photography

cover story

In the competitive world of real estate, 
where every agent seeks to carve out 
their niche, Sherri Walker has found a 
unique and heartfelt way to stand out. 
Known as the “dog-loving REALTOR®,” 
especially in Sun City Roseville, Sherri’s 
business is deeply rooted in her love 
for dogs and her dedication to helping 
seniors in 55+ communities.

In addition to her dog loving qualities, Sherri has 
been described as “an amalgamation of a kind 
human and a negotiating machine.” Her sales prow-
ess and business acumen come from over 20 years 
spent in the high-stakes environment of corporate 
recruiting in Silicon Valley. Specializing in high 
tech and biotech sectors, she matched C-level exec-
utives with top-tier positions, negotiating salaries 
and selling benefits.

Originally from the San Francisco Bay Area, Sherri 
lived in San Francisco most her life. Her academic 
journey took her from Santa Barbara, where she 
earned a degree in organizational behavior, to 
Cornell University, where she completed a program 
in human resources management. These experi-
ences combined with a long career in recruiting 
equipped her with skills that seamlessly transi-
tioned into real estate.

“I found the skillset required for recruiting to 
be remarkably similar to real estate. Instead of 
matching people with jobs, I now match them with 
homes, negotiating deals and ensuring they find the 
perfect fit,” Sherri explains.

Sherri’s entrance into real estate was not entirely 
deliberate. Through the great recession, she 
saw 250 of her recruiting friends lose their jobs, 
including herself. Seeking respite, she moved to her 
parents’ lake house in Lakeport, where, after a year 
of trading stocks for a living and contemplating her 
future, she moved to Roseville to be closer to her 
parents during their golden years. The idea of flip-
ping houses sparked her interest. So, she enrolled 
in a real estate school at Keller Williams.



Sacramento Real Producers • 6766 • August 2024 @realproducers realproducersmag.com

“I didn’t intend to become a real 
estate agent, but once I started, I 
realized how much I enjoyed helping 
people, especially seniors. I didn’t 
want them to be taken advantage of, 
and that’s what fueled my passion,” 
Sherri recalls.

Sherri joined a team at Keller 
Williams for her first year to learn 
the ropes. While her experience in 
corporate recruiting was a boon to 
her budding career, she encountered 
many challenges. The daily grind of 
cold calling, prospecting and trying 
to hit her numbers was daunting, 
and learning to deal with rejection 
was a challenge. However, once she 
stepped out on her own, she began 
to grow her business more organi-
cally. And her dog helped her do it.

Sherri decided to get a dog shortly 
after getting into real estate. Wanting 
to give her new dog a good life, 
she resolved to take him to the 
park across the way from Sun City 
Roseville every day. This simple rou-
tine led to eight sales originating from 
the dog park that first year, proving 
that personal connections were key.

“I was meeting and talking with peo-
ple every day, listening to what they 
were missing in their agent. They 
needed someone who could really 
listen, help pack, do estate sales, 
1031 exchanges, handle the emo-
tional part of the move, and deal with 
adult children thinking a real estate 
agent would take advantage of them.” 
Sherri explains.

Now, Sherri lives and works in Sun 
City Roseville, where 60+% of her 
business is focused. After starting a 
YouTube channel—Real Estate and 
Retirement—she began to expand 
her reach.

I DIDN’T INTEND TO BECOME A 

REAL ESTATE AGENT, BUT ONCE I 

STARTED, I REALIZED HOW MUCH 

I ENJOYED HELPING PEOPLE, 

ESPECIALLY SENIORS.
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Matthew Cole

West Shore Mortgage is a DBA of Capitol City Real Estate
This is not a commitment to make a loan. Loans are subject to borrower qualifications, including income, property evaluation and final credit approval. Approvals are subject to 

underwriting guidelines, interest rates, and program guidelines, and are subject to change without notice based on applicant’s eligibility and market conditions. United Wholesale 
Lending is an Equal Opportunity Lender and an Equal Housing Lender. NMLS 253083

“Despite the two challenging obstacles we were faced with our credit, 

Matthews unwavering commitment and belief in our ability to overcome 

those hurdles truly impressed us!” -Joseph and Stacy C., Buyers (2023)

NMLS: #633188

Top 1% Purchase Mortgage Loan Originator

Wholesale mortgage broker with internet rates and extremely fast 
turn times. We do the pre-approval right so there is no mistakes!

530-682-4092
matthew.cole@westshoremtg.com
ilendsac.com

DID YOU KNOW 
If you’re self employed and write off most of your 

income we can still look at “outside the box” options 

to qualify you or your buyer. Call me to learn how.

“My YouTube channel began as a 
niche channel for Sun City but grew 
to include other 55+ communities and 
retirement topics. It’s been a valuable 
tool for reaching clients and sharing 
knowledge,” Sherri notes.

Although Sherri ultimately decided 
to become a real estate agent and not 
a flip investor, she did become a very 
successful buy and hold real estate 
investor. She currently owns eight 
long-term rentals and just recently 
purchased a beautiful home on the 
beach in Bodega Bay, which she will 
be using as her first Airbnb/short-
term rental asset.

“This is definitely next-level suc-
cess for me as an investor,” Sherri 
emphasizes. “My friends, family and 
colleagues will be able to utilize this 
Airbnb in Bodega Bay, where they can 
listen to the sound of waves and enjoy 
the serenity and peace of mind that is 
inevitable while staying there.”

Outside of real estate, Sheri likes to 
spend quality time with her parents, 
who live next door, playing cards 
with them in the evenings. She is the 
president of the dog owners’ group 
in her community and enjoys hiking, 
playing pickleball, croquet, riding her 
cruiser bike and just enjoying her golf 
cart community. And of course, her 
dogs—Toby, Sophie, and Georgie—
are everything to her.

“My dogs are my babies. It’s hard to 
be unhappy with them around; they 
are angels on earth,” she says with 
a smile.

As Sherri continues to grow her busi-
ness and support her community, she 
embodies the spirit of perseverance 
and empathy, proving that success is 
not just about reaching goals but also 
about the journey and the connec-
tions made along the way, whether 
human or canine.

MY DOGS ARE MY BABIES. IT’S 

HARD TO BE UNHAPPY WITH 

THEM AROUND; THEY ARE 

ANGELS ON EARTH.



Dona L. Riolo, CPA
For ideal personal and
business financial planning, 
contact us today!

(916) 771-4134

Help�g y� g�
peace of m�d.


