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KENSINGTON| VANGUARD
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\r‘?‘w ~ FORMERLY GRS TITLE SERVICES, LLC

ONE OF THE LARGEST INDEPENDENT
FULL-SERVICE TITLE AGENCIES IN THE COUNTRY

Commercial & Residential Title Insurance * Real Property & Cooperative Lien Searches
Settlement Services * Escrow Services ® Recording Services ® 1031 Exchange Services

Michelle Rogers Elizabeth G. Steele, Esq. Lisa B. Isbell

Executive Vice President VP - Business Development Commercial /Residential Underwriter
Co-Head DC Metro Division (804) 486-9465 Escrow Officer
(804) 486-9469 Isteele@kvnational.com (804) 486-2774
mrogers@kvnational.com lisbell@kvnational.com

901 East Byrd Street, Suite 1510 ¢ Richmond
FTITLE

Kensington Vanguard National Land Services | kvnational.com

STRESS.

Clutter causes |

The Junkluggers
will take away both!

¥/
“nk Removal The Green W
Clear your space and your mind with eco-friendly junk removal.

Big or small, we'll lug it all!

¥) Exceptional service and on-time arrival

(¥) Residential and commercial service

of Centrai va

) Same-day and next-day appointments

() Receipts for any items we can donate

k) DONATE

Through a shared mission of keeping reusable items out
of landfills, Remix Market RVA allows us to rehome items
that cannot be donated or recycled. Ask us about it today!

54’ RECYCLE

- Andy Taylor, Owner

@n gs 804-585-2210 » andy.taylor@junkluggers.com
rket JunkluggersofCentralVA.com

Stephanie Gordon, Remix Market RVA Manager

804-299-3814

Tues - Fri: 10AM - 6PM
Saturday: 9AM - 3PM

625 N. Washington Hwy,
Ashland, VA 23005




TABLE OF

CONTE

06 - 08

Index of A\ b : Meet the

Preferred N, ] ; Real

Partners | : : 2 Producers
- Team

15

Legal - Coaching
Hotline: Corner:
How to Be The
Handle a Unicorn
Naughty Part 3

24

Cover
Story:
Tammy
Johnson

10

Publisher’s
Note

16

Agent
Spotlight:
Ana
Nuckols

=0 31

Top 100
Standings

Richmond Real Producers e ; [ Richmond Real Producers

@realproducersrichmond K @realproducersrichmond

RP

4 . August 2024

If you are interested in contributing or nominating REALTORS® for certain stories,
please email the publisher at Wendy@RealProducersKkBTeam.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not necessarily reflect the views
of The N2 Company but remain solely those of the author(s). The paid advertisements contained within Richmond Real
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2
Company nor the publisher may be held liable or responsible for the business practices of these companies.

To view our magazine online, visit
richmondrealproducers.com and look
for “magazine” or scan this QR code.

(Password: connecthere@richmond)

"Designed 2 Sell is simply the best home stager in Richmond!
They have staged hundreds of houses for my company over
the past ten years, and they are always professional and
on-trend. Their work elicits a response in buyers that leads
to faster sales and for more money. I recommend Tammy

d es i g ne d 2 se I I and her team in the most emphatic way I know possible,

with more business!"

HOME STAGING Frank Cava, Cava Companies Tammy Wilkerson

Owner & President

(804) 640-4828 | designed2sellrva@gmail.com
www.designed2sellrva.com | @) @designed2selirva (0) @designed2sellrva
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CLOSING ATTORNEY
Dankos, Gordon

& Tucker, P.C.

(804) 377-7421
DankosGordon.com

Tluchak, Redwood &
Culbertson, PLLC
(804) 257-7255
Sean@tluchaklaw.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

ELECTRICIAN/ELECTRICAL
CONTRACTOR

SS Electrical

(804) 836-7914
SSelectricalRVA.com

GRANITE & MARBLE
Classic Granite and Marble
(804) 378-1100
ClassicGranite.com

HOME INSPECTION
Advanced Home Inspection
(804) 349-3220
AdvancedHomelnspect.com

Capitol Home Inspections
(804) 615-7730
Richmondinspector.com

Worsham Home Inspections
(804) 350-2164
Worshamlnspections.com
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HOME WARRANTY
Achosa Home Warranty
(757) 634-8998

(757) 291-4398
Tina-Maddie@
AchosaHW.com

HVAC

Blazer Heating Air
& Plumbing

(804) 277-2458
BlazerService.com

JUNK REMOVAL

The Junkluggers, LLC

(804) 585-2210
JunkluggersofCentralVA.com

MORTGAGE

C&F Mortgage Corporation
Page Yonce

(804) 356-7034
CFMortgageCorp.com/
Page-Yonce

Fancher Mortgage
Larry Nutt

(260) 571-0862
LarryNutt.com

First Heritage Mortgage
Joe Dunn

(804) 446-5642
FHMtg.com/officers/
Joe-Dunn/

them for supporting the REALTOR® community!

Princeton Mortgage
Brandon Park

(678) 365-0287
BrandonParkMortgage.com

PHOTOGRAPHY &
VIDEOGRAPHY
River City Media
(804) 389-9884
RiverCity.Media

REAL ESTATE
PHOTOGRAPHY /
VIDEOGRAPHY
Lighthouse Visuals
(504) 451-0002
LightHouseVisuals.com/
tag/Richmond

RENOVATIONS
Renovation Sells
Ryan Dey

(804) 601-0039
Renovation
Sells.com/Richmond

REPURPOSED FURNITURE
& FINE HOME DECOR

The Junkluggers, LLC

(804) 585-2210
JunkluggersofCentralVA.com

STAGING

Designed 2 Sell

(804) 640-4828
DesignedToSellRVA.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Dila Design
(804) 840-1563
DilaDesign.com

TERMITE & PEST CONTROL
Hickman’s Termite

and Pest Control

(804) 282-8957
HickmansTermite.com

PestNow of Central Virginia
(804) 589-1009
PestNow.com

TITLE COMPANY
Atlantic Coast Settlement
Lori Kistner

(804) 541-6677
ACSettlement.com

Kensington Vanguard
National Land Services
(804) 543-4266
MRogers@grs-title.com

TRAINING & BUSINESS
DEVELOPMENT

The Freedom Companies
(804) 937-0773
TheFreedomCompanies.com

VIDEO SERVICES
HD Bros

(540) 840-1388
HDBros.com

Your Neighborhood Electrician
is Raising the Standard for Electrical Services

“1 have personally
worked with Tina in the
Home Warranty Industry
for over B years. She is
hands down the BEST in
the business. | have
reached out to her at all
times, day and night, and
she has never been too
busy to help me or my
clients. She is responsive,
articulate, and attentive
to the needs of the
clients she is working
with! As an added bonus,
she is a personable and a
kind person who
genuinely cares about
helping pecple.”

—

REALTOR'

Alicia Chappell
President & Principal Broker
The Hogan Group

Tina Carneal U
Senior Sales Executive .‘*‘*‘
22" & 23" Diomand Elile Producer ""f*ﬁ“*
- 757091439 ¢ -
C: 7572 398 g‘f“, ,"Q‘.

ACHOSA

E: tine-moeddie@ochosahw . com

Maddie Podish

Senior Sales Executive
C: F574H34-8998

Electrical
Solutions
Inc.

Residential « Commercial
Home Builders
Property Management
Generator

Contact us today!

804-836-7914
SSElectricalRVA.com

'g Voted THEBESTHY

y¥: CRERIcChmond ilimes=Dispatch’
Best | AR
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RIVER
CITY

MEDIA

RESIDENTIAL

Philip Andrews

Delivering superior,
market-ready results for
the quality-conscious
entrepreneur.

-. £
O [
© philip@rivercity.media ﬁ

® 804-977-1126 ©) [=l

© RiverCityMedia Scan to book!
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MEET THE

RICHMOND

REAL PRODUCERS TEAM

Scan the QR
code to view the
rest of the Kristin

Brindley Team >

30

2

[=]

Kristin Brindley Jenni Comer Wendy Ross Philip Andrews
Publisher Associate Publisher Operations Manager Photographer

HVAC Tune-Up
for you or your
client!

Call NOW to
claim!

7L L ZE
g FNBIEIO IR

Bringing Comfort Home Since 1989

804+277-2458 | blazerservice.com
HEATING - AC - PLUMBING - AIR QUALITY - WATER HEATERS

Licensed & Insured Technicians
Emergency Services Available 24/7 - NATE Certified HVAC Company

*Mention this ad. One-time use.

8 - August 2024

WDI Inspection
& Report
. PLUS
s > 1Year Warranty
On All Inspections _

ONLY $39 |

PestNow

ANTS + BEES ¢ CENTIPEDES « MICE < CRICKETS
MILLIPEDES + SPIDERS * FLEAS
RATS ¢ BED BUGS * ROACHES * STINK BUGS ¢ TERMITES

Call to schedule today!

804.589.1009

info@pestnow.com ¢ PestNowCVA.com
Estimates for Commercial Properties: commercial@pestnow.com




REAL ESTATE MARKETING
MADE EASY

PUBLISEL

Hey August, the Endless Summer!

As we step into the heart of August, we find

ourselves in the midst of the dog days of sum-
mer, where the sun hangs high in the sky, and
the air is thick with the promise of adventure.
August isn’t just another month; it’s the grand

finale of summer.

But as the days begin to wane and the evenings
grow cooler, there’s a bittersweetness to the
air. So, let’s make the most of these final days
of sunshine and warmth, embracing every
opportunity for joy and adventure before bid-

ding farewell to summer’s magnificence.

Mark your calendars for our next big event,
our Fall Fest, on October 3rd! Stay tuned for
more details; it’s going to be an epic conclusion

to an unforgettable summer.

——

T —

Are you ready to take your marketing to new heights? Unlock the
potential of your brand with our creative, memorable, and high-quality
content that leaves a lasting impression. Empower your brand identity
and media strategy today! Connect with our team to discuss branding

: strategies and elevate your social media presence for exponential growth.

As we embrace the final days of August, let’s
keep this quote close to heart: “Every sum-
mer has its own story.” Let’s make sure ours

is one for the books.

Here’s to an August filled with laughter,
adventure, and endless sunshine. Cheers
to the end of summer and all the memories

we’ve made along the way!

Kristin Brindley
Owner/Publisher
Richmond Real
Producers
313-971-8312
Kristin@

kristinbrindley.com

www.richmondrealproducers.com

SAVE $100 ON LISTING CONTENT!
#

Set up a call using the QR
code to redeem credits.

VIDEO PRODUCTION.
REAL ESTATE MEDIA.

10 - August 2024

[1d REAL PRODUCERS.

presents

For information on all Richmond Real Producers

October 3, 2024
Location TBD

events, email info@richmondrealproducers.com.

powered by@ TEAM ;.-__ . ‘- S N T S 4
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summer is over! It's time to focus
on the 4th Quarter & reach your
2024 goals!

Scan the QR Code to talk to Drew about
Reset Training for your Team or Group

Richmond Real Producers - 11



HANDLE A &
NAUGHTY
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By Katie Redwood, Esq.

1
r.lr

NEIGHBOR

Do you have a client that wants to sell their house, but their

neighbor is a nuisance?

A nuisance occurs when a property owner engages in an
activity that significantly interferes with the use or enjoy-
ment of another’s property or that affects the health, safety,
welfare, or comfort of the public at large. Generally, a
nuisance that violates an individual’s right to quiet enjoy-
ment is referred to as a private nuisance, while a nuisance
that affects the health and safety of more than one person
is known as a public nuisance. Nuisance actions can involve
unpleasant smells, sound, or other hazards that disturb the

lives of surrounding property owners.

In Virginia, you can proceed on an action for damages
for the nuisance in addition to asking the court to issue
an injunction to stop it. The landowner is not limited to

just diminution of their land value but could be entitled to

12 - August 2024

compensatory damages. In some cases, the court can even
award punitive damages (damages that are solely calculated
to punish the guilty party). This gives them great leverage
in convincing the offending neighbor to change their behav-

ior prior to filing suit.

A common example is the pollution of a shared waterway. It
could be a common area pond or a flowing river, but if a neigh-

bor is polluting the water, then an action may be appropriate.

Some other examples are drug use, disorderly/lewd con-
duct, and barking dogs. These are not things that the client
must endure. Virginia Courts have been willing to have dogs
removed from premises and have even upheld a property
owner’s right to protect his own property through the use
of force against a neighbor’s domestic animals that have
attacked their livestock.

Often, a client will complain of an encroaching tree. These
offending woody perennials have the nerve to drop sap,
seeds, branches and all other forms of detritus on a neigh-
boring property. Keep in mind you can always cut the tree
or shrub back to your property line. However, one must

be careful not to cut past the line or kill the tree. If the
nuisance arises to the level where the encroaching tree is
actively causing harm to the adjoining property, then the
court will find that the neighbor has a duty to remove the
offending roots or branches or even remove the tree in its
entirety. The Supreme Court has not extended the respon-
sibility for compensatory damages for property damages

to personal injuries as a result of a falling tree.

Some courts have found that the failure to properly main-
tain a building may present a claim for public nuisance.
This claim may be warranted in instances where there

is no proper drainage or the building is showing signs of
structural failure. This means that the homeowner has
another option instead of just asking the local government

to address the neglected structure.

Some neighbors are just too loud. This has been recognized
by the Supreme Court as a basis for a nuisance claim. Just
be prepared to have an expert on hand to record the decibel

level in addition to providing physical evidence.

There are also several local ordinances in each jurisdic-
tion that will afford a remedy. Some will provide decibel
levels that will assist in any private action. Because each
County is different, the client should consult with a local
real estate attorney about the governing law in their area.
The important thing is to let them know that there are
options to get the neighbor in line so they can get the most
for their property.

E. Sean Tluchak is the founding partner of
Tluchak, Redwood & Culbertson, PLLC.
He is a licensed attorney with over
23 years of experience in real estate
transactions and litigation. He stays
sane by fishing and surfing with his
family in the Outer Banks.

e
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SHOWING CONSULTATIONS
PRE-LISTING INSPECTIONS
FULL BUYERS INSPECTION

NEW CONSTRUCTION

AND MORE!

| e

434-3

Richmond Real Producers - 13



Schedule a home inspection with the experienced and reliable
team so your client knows they‘ve found a great property!

NOW OFFERING on ALL Inspections
a 90-Day Warranty + 5-Year Roof Warranty

Full Inspection

Radon Testing
Thermal Imaging
Sewer Scopes

Lead Testing

Instant Reporting
Inspection Completed
with a Team of Two

- Weekends & Evenings
Available

BOOK NOW!

HomeYinspection

Brad Gamlin | Owner

804.404.2668

AdvancedHomelnspect.com
advanced804@yahoo.com

P> coaching corner

By Drew DeMaree

BE THE

The CONNECTED -
Connections are king when
it comes to getting ahead.
Exchange connections
with the word relation-
ships. Experts estimate
between 75-80 percent

of jobs are won thanks to
personal or professional
connections. Networking
is MORE important than
ever! Knowing people isn’t
enough. Being “friends” on
social media is not being
connected. If you can not
connect with individuals
on a human level, then you
are not going to succeed.
Getting connected and stay-
ing connected is how you

become invaluable.

The LIKABLE - Research
has shown that feelings act
as a gatekeeper. If you don’t
like someone, they aren’t
given a chance to display
their competence. Likability
tends to far outweigh com-
petence in most instances.
Being likable is not inter-
changeable with being

popular. On the contrary,

popular people often push
and shove, while likable
individuals welcome and
unify. Interestingly, likable
people rarely talk about
themselves because their

true focus lies in others.

The PRODUCTIVE -
Attention spans are falling
like stones. We live in a
world where we can work
anytime, anywhere, and
with anyone. This scenario
seems conducive to creating
super producers, but that
is not what is happening.
Why? DISTRACTIONS!
Productivity is achieved
when your brain is allowed
to do what your brain

does best. So, remove the
distractions that prevent

maximum production.

The PURPOSE DRIVEN -
Unicorns know that profes-
sional success depends on
two things: 1) a strong sense
of purpose. 2) working with
an organization whose pur-

pose aligns with yours.

Unicorns are always asking

why. Purpose does not have
to be complicated, but it does
need to be clear and concise.
Most importantly, it
must be kept in the

forefront visually.

This concludes

our three-part
series on BE THE
UNICORN. I hope you

are inspired and ready to
implement some of the strat-
egies within your business
immediately. In a world filled
with noise and confusion,

it is my sincere desire to

help you stand out by giv-

ing the consumer clear and
impactful reasons to choose
your products and services.
Maybe Unicorns are mythical
because they are elusive, yet
in my experience, those who
want to shine do so every day
in every way, proving that

unicorns are every where.

Richmond Real Producers - 15
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BREAKING BARRIERS:
EMPOWERING FUTURES

The real estate industry, a corner-
stone of economic activity and urban
development, has long been perceived
as male-dominated. However, trail-
blazers like Ana Nuckols, a distin-
guished Latina Realtor, are breaking
through these entrenched barriers.
Ana exemplifies success in her own
right and brings a wealth of knowl-
edge and experience that she eagerly
shares with others. Known for her
ability to navigate complex systems
and communicate effectively, Ana
talks the talk and walks the walk.

Embarking On a Journey

Ana’s journey to becoming a suc-
cessful Realtor is a story marked by
resilience, diverse experiences, and a
commitment to community. Born in El
Salvador, Ana moved to Los Angeles
at three, joining her father, who had
secured a rental in the city’s heart.
Her early years in LA were tumul-
tuous, marked by the violent riots

of the 1990s, prompting her family

to relocate to Northern Virginia for
safety, where they had the support of
her maternal grandmother and aunts.
Ana’s grandmother facilitated their
move to the U.S., handling the immi-
gration paperwork that granted them

permanent residency.

After high school, Ana attended
George Mason University, earning a
degree in Global Affairs with concen-
trations in the Environment and Latin
American Affairs. Initially envision-
ing a career as a diplomat or a dance
studio owner, Ana’s path took an
unexpected turn when she accepted
an office manager position with an
environmentally focused company in
Bethesda, MD. She handled mar-
keting and social media and was an
executive assistant while meeting her
future husband, William. Reflecting
on this time, Ana says, “I wore many
hats, and I still do! It seems nothing
has changed!”

=
V=,

1
| Y

The couple’s whirlwind romance

led Ana to relocate to Richmond,
Virginia, where she immersed herself
in various roles, including profes-
sional dancing, working with minority
families, and bilingual collections for
Capital One. However, her true call-
ing emerged through her involvement
in real estate investing and property
management, a field she had been

dabbling in for over 13 years.

Ana’s passion for real estate was ignited
by her hands-on experience in renovat-
ing homes and managing rental prop-
erties. Ana leaped into full-time real
estate sales in 2020, driven by a desire
for work-life balance and a deeper
engagement with the market. “Real
estate has allowed me to blend all my
passions into one career,” Ana explains.
“I can be a caregiver, supporter,
marketer, social media guru, bilingual
entrepreneur, mother, master negotia-
tor, investor, designer, and pretty much
anything I want and need to be.”

Richmond Real Producers - 17



Additionally, Ana holds multiple titles,
including Owner, Team Lead, Investor,
and Interior/Architectural Designer.
She leads River City Real Estate Co.,
ateam of 19, including a transaction
coordinator, a social media manager,

17 realtors, and a staging manager.

In 2023, Ana’s individual sales volume
was over $7.2 million, while her team
achieved $17 million, with only two
additional full-time agents on board.
Despite a market downturn, Ana
focused on building her team, leading
to a projected $30 million in volume

and around 85 transactions for 2024.

Ana’s accolades include being among
the top 500 realtors in Central
Virginia for two consecutive years
and being nominated among the top
100 real estate agents by Richmond
Magazine in 2024. In 2023, Apple
News recognized her as one of
Virginia’s top 10 most influential
agents. At Keeton & Co Real Estate,
she received awards for highest vol-
ume, most transactions closed, most
listings, and the Platinum Club for

over $10 million in sales volume.

Life and Family Joy

Ana balances her successful real
estate career with a vibrant family
life. She has been married to William
for nine years, and they have two
daughters, Cora and Mia, aged 6 and
5. “They are my world and my why,”
says Ana. The family enjoys traveling,
exploring nature, movie nights, dance
parties, and cooking together. Ana
and William involve their daughters
in their work, bringing them to see
houses and participate in projects,

teaching them valuable skills.

She is also an avid animal lover who is
passionate about
pit bulls. She

has two, Cali and
Daisy. She enjoys
wine nights with
friends, family
outings, and time

at their family’s

18 - August 2024

lake house on Lake Gaston. Ana loves
to sing, inspired by her father’s legacy

as a rock star in El Salvador.

A former professional dancer, Ana
continues to take dance classes and
previously danced for the Latin Ballet
of Virginia. She served as their Junior
Company Director, performing exten-
sively during Hispanic Heritage Month.

Ana and her team at River City Real
Estate Co. support women emerging
from abusive relationships through
Mary’s Choice and volunteer with
shelters like RAL and Richmond
SPCA. Team members also partici-
pate in church and community activ-
ities, contributing to soup kitchens
and other local causes. Ana founded
the MoMs of Mechanicsville group in
2018 to connect with other mothers,
which has grown to nearly 3,000
members. She also volunteers and

donates to local animal shelters.

Towards New Horizons

Ana draws inspiration
from two profound
quotes that reflect her
outlook on life and
business: “You have to
believe in yourself when
no one else does.” —

Serena Williams and

“The future belongs to those who believe
in the beauty of their dreams.” — Eleanor
Roosevelt. These words guide her personal
and professional aspirations, emphasizing

self-belief and the pursuit of dreams.

For Ana, success is defined by a harmo-
nious balance between family, happiness,
and financial stability. She prioritizes
being present for her family and friends,
embracing a philosophy of “work to live,
and don’t live to work.” Her vision includes
nurturing specialized micro-teams within
her organization, focusing on areas such
as investments, Spanish-speaking clients,

and first-time homebuyers.

Professionally, Ana sees a future of con-
tinued growth within eXp Realty, lever-
aging its platform to elevate her business
without the burden of traditional brokerage
overhead. She also aims to expand her
investment portfolio, aligning her long-term
goals with fostering a deeper involvement
in her daughters’ school and extracurricu-
lar activities. Ana envisions herself playing
a pivotal role in the community, possibly
even running for PTA President to further

engage with educational initiatives.

Above all, Ana is passionate about being a
role model for other minority women and
immigrants, demonstrating that success in
real estate and beyond is attainable regard-

less of background.

804-282-8957

Hickman’s
Termite & Pest

Wildlife Control

WDI/ WDO Inspections
Termite Treatments
Fungus/Mold Treatments
Pest Control

Free Pre-Sell Inspections
Vapor Barriers

Family Owned and Operated Since 1986

Our licensed and state certified staff will help with any wood
destroying or pest control needs that you might require.

(804) 282-8957

www.hickmanstermite.com
Serving the Richmond and Surrounding Area
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MIKE MCBEE

WHERE COMPASSION MEETS SUCCESS

0

P» rising star

By George Paul Thomas

Photos by Philip Andrews

MIKE ALLEN MCBEE isn’t your typical agent in the real

estate industry. With a keen business sense and a back-

ground in education, he brings a unique perspective to

the process of buying and selling a home. But what truly
sets him apart is his genuine approach to connecting with
others. He’s known for being honest, loyal, and caring. Mike
believes buying or selling a home should feel special and
enjoyable, so he puts a lot of effort into each client’s experi-
ence. He uses his professionalism and passion to make sure

everyone gets the help they need.

CHARTING A COURSE

Mike’s story is about entrepreneurship, education, and
pursuing dreams. Hailing from Eastern Henrico County
and a Highland Springs High School graduate, Mike’s
journey began with a passion for the business that ignited
at an early age. After earning his bachelor’s degree in
business with a concentration in entrepreneurship from
Norfolk State University, Mike wasted no time putting his
skills to the test.

Reflecting on his entrepreneurial roots, Mike recalls, “I've
been business-minded since elementary school, selling
things like school supplies and candy.” Post-college, he
co-owned a music studio in South Richmond, merging his

love for music with his knack for business management.

66

| THRIVE ON EXPLORING
NEW, FUN, AND CREATIVE
EXPERIENCES.

However, it was his experience as an educator that truly
shaped Mike’s path to real estate. Following graduation,
Mike embarked on a career in teaching, working with
Richmond Public Schools and, later, Chesterfield Public
Schools, where he specialized in teaching special education
from pre-K to 8th grade. Despite his challenges, Mike found

fulfillment in helping others navigate life’s complexities.

“During spring break in 2018, I decided to take a leap of
faith and enroll in a real estate class,” Mike recounts. By the
summer of 2019, he had passed the state and national real

estate exams, officially stepping into a new career chapter.

Driven by a desire to treat everyone like family, Mike
explains, “It’s about the relationships for me.” Armed with
the patience and understanding gleaned from his back-
ground as a teacher, he approaches each interaction with

empathy and authenticity.

Since entering the real estate arena in September 2019,
Mike has proven himself a standout solo agent. Last year,
he closed 12 transactions, showcasing his dedication and
proficiency. He aims to surpass his previous achievements,
targeting 16 or more transactions in 2024. His commitment
to excellence has not gone unnoticed, as evidenced by his
selection as Coordinator for the Keller Williams BOLD
training program in 2019.

Richmond Real Producers - 21



Moreover, Mike’s track record of success includes
multiple appearances among the Top Five
Individual Closed Volume Sales in June 2022,
January 2023, and September 2023 at his Keller
Williams Brokerage. These accolades underscore
his ability to consistently deliver exceptional
results while upholding the highest standards of

professionalism.

PERSONAL INSIGHTS

Family holds a special place in Mike’s heart, with
cherished memories woven into the fabric of his
upbringing. “My parents recently celebrated their
50th anniversary,” Mike proudly shares. “I have a
brother who resides in Suffolk, VA, with his loving

wife and two children.”

Reflecting on his roots, Mike reminisces, “My
parents met at Norfolk State University in the ‘70s,
where both my brother and I later graduated from.”
Family gatherings are a treasured tradition for the
McBee clan, often filled with laughter, card games,

and trips to the beach during warmer seasons.

‘While Mike focuses on his career for now, he
eagerly anticipates the possibility of starting a
family in the future. As for furry companions, Mike
admits, “Pets aren’t currently part of the picture,
but who knows what the future holds.”

‘When not immersed in real estate endeavors,

Mike delights in exploring the world around him.
“Traveling, attending festivals, and trying out new
restaurants are some of my favorite pastimes,” he
reveals. Yet, it’s the creative pursuits that truly
ignite his passion. “I’ve always been drawn to music
and the arts,” Mike explains. “From producing
music to recording poetry and audiobooks for art-
ists and authors, I thrive on exploring new, fun, and

creative experiences.”

PURSUING DREAMS WITH PURPOSE

As Mike gazes towards the horizon, he finds inspi-
ration in a poignant quote from Paulo Coelho’s “The
Alchemist”: “When we strive to become better
than we are, everything around us becomes better
too.” For Mike, success is not just about personal
achievement; it’s about fostering happiness and

positively impacting others.
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MARRIAGE, PARENTHOOD, AND LEAVING A
LEGACY OF POSITIVITY ARE ALL ON MY RADAR.

Mike’s vision is clear in both his personal and professional aspi-
rations. “I want to eventually start my own real estate brokerage
and get my general contractor license so I can continue to expand
my rental property portfolio and also better serve my clients,” he
shares. “Taking the necessary classes and obtaining these licenses

will be the next step in this journey.”

Beyond entrepreneurship, Mike harbors dreams of becoming a full-
time real estate investor, achieving financial freedom, and building
his own family. “Marriage, parenthood, and leaving a legacy of posi-

tivity are all on my radar,” he reveals with a sense of anticipation.

Drawing from his experience and expertise, Mike offers sage
advice to fellow real estate professionals. “Stay focused on your
daily tasks,” he advises. “Engage with your network, show genuine
interest, and don’t hesitate to ask for business. Building authentic

relationships is key to success.”
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BRANCH MANAGER, NMLS# 1228056
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BUILDING RELATIONSHIPS THROUGH MORTGAGES

Q Establish open lines of communication early in the process

Q Make myself available 24/7 to answer questions
Q Communicate every step of the way

Q Educate on loan programs and options

o 260.571.0862

@ Inutt@fanchermtg.com www.larrynutt.com
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DEMONSTRATING TRUE SUCCESS

Tammy L. Johnson, affectionately known as “Boss Lady,” is a

formidable presence in the real estate world. As an Associate

Broker at Virginia Capital Realty, Tammy’s journey from critical
care nursing to becoming one of the top-producing agents in her

brokerage is nothing short of inspirational.
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A JOURNEY OF CARE AND COMPASSION
Tammy’s roots trace back to Toms River, New
Jersey, where she was born before moving to New
Kent, Virginia, in 1985. She graduated from New
Kent High School and chose to stay in the area to
raise her family. Her educational journey led her
to nursing school, where she became a Registered
Nurse (RN). In addition to her nursing credentials,
Tammy completed a John C. Maxwell Certification
Program, earning recognition as a certified John C.

Maxwell Coach, Teacher, Trainer, and Speaker.

Her nursing career was marked by dedication

and excellence. She worked at Henrico Doctors
Hospital in various critical roles, including as a
critical care cardiac nurse, clinical coordinator

in the Nursing Supervisor’s office, and finally in
Cardio-Pulmonary Rehab. Her career in nursing
was fulfilling, but a life-changing diagnosis in 2004
shifted her perspective. At 33, Tammy was diag-
nosed with aggressive Stage 3C Breast Cancer, and
her prognosis was poor. Reflecting on this period,
Tammy shares, “I wanted to spend more time with
my children, who were 4 and 2 at that time, so a

few years after completing all of my chemotherapy
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and radiation treatments, I chose a career in Real

Estate to spend more time with them.”

Being there to put her children on and get them off
the bus for school suddenly held a different sig-
nificance than simply carrying out daily routines.
Tammy felt the impact of missing out on many
moments while working 12-hour shifts. Despite
appreciating those opportunities, the stark reality
of facing an 18-22% survival rate over the next two
years reshaped her perspective, prompting a pro-
found reassessment of her life choices. For Tammy,
real estate wasn’t just a career move; it became
about prioritizing being present for her family.
“That is what shaped my “WHY” for venturing
into my real estate career,” Tammy shares. “While
it also demands our time, it operates on a vastly
different level than working 12-hour shifts several
days a week, which often kept me away from my

husband and family for entire days.”

In 2007, amidst a challenging housing market,
Tammy boldly decided to retire from nursing and
dive into real estate full-time. This move was met

with skepticism from her colleagues due to the

housing crisis, but Tammy’s determination saw her
rise quickly as a top individual producer. “I never
expected to do this full-time, only as a part-time
thing,” she explains. “I thought perhaps I could sell
a few homes every year to some of my friends. The
last thing I ever expected was to retire from nursing
in 2007 and just go for it.”

Her early days in real estate were challenging,
especially since she had few connections in the
industry. However, her passion and drive quickly
propelled her to the top. Since 2009, Tammy has
consistently ranked in the top 1-3 individual sales
at her brokerage, a testament to her hard work and
expertise. In 2022 and 2023, she achieved over $18
million in sales, a volume she aims to match this
year. Tammy’s accolades include being the top-pro-
ducing agent from 2017 to 2022 and maintaining
her status among the top performers for a decade.
Currently, Tammy was appointed to the New Kent

County Planning Commission.

Tammy’s transition to real estate was driven by
a desire to bring the same level of care and com-
passion to her clients that she had provided as a
nurse. “I can give my clients the same level of care

and compassion, seeing them through their biggest

financial decision rather than a medical one,” she says.
This approach has been fulfilling for Tammy, who
enjoys “watching the outcome many times meet or

exceed my client’s expectations.”

Her strong faith and belief in God’s plan have also
shaped her journey. “I have a strong faith and belief in
God and Jesus,” Tammy says. “I truly believe God has
a plan and purpose for all of us, and He will make it
happen if it is His plan for your life.”

A PERSONAL TOUCH

Tammy has been married to David for almost 27

years. David has worked as a transmission lineman for
Dominion Power for nearly 38 years. Together, they
have two adult children: Darla, 24, who works for State
Farm, and Patrick, 22, who just graduated from VCU
Engineering School this spring and will begin work-

ing at North Anna Nuclear Power Plant for Dominion
Power in June. The Johnson family enjoys boating, fish-
ing, and beach vacations together to Hatteras, NC. They
also want the occasional cruise. Their family is rounded
out by Eli, their eight-year-old Yellow Lab, who brings

joy and companionship to their lives.

When she isn’t working, Tammy loves to be near the

water, whether boating, fishing, or simply enjoying the
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beach. Nature walks, bird watching, and swimming are
among her favorite activities. Tammy is also passionate
about interior design and often helps her friends with
staging and decorating. Staying fit is important to her, and

she works out with a personal trainer a few times a week.

Giving back to the community is a significant part of
Tammy’s life. For the past 14 years, she has served as
the women’s ministry leader at her church, New Kent
Christian Center, and occasionally preaches a few times
a year. “It is my greatest honor and a way to give back
and demonstrate my gratitude as to how much God has

blessed me and my family,” she says.

LOOKING AHEAD

Tammy lives by the motto, “Let us run with endurance.
The race marked out for us.” This quote encapsulates
her approach to both her personal and professional life,

emphasizing perseverance and dedication.

Looking to the future, Tammy aims to maintain this
sense of contentment while continuing to grow person-
ally and professionally. She is mindful of not letting her
competitive nature overshadow her achievements or
diminish her peace. Tammy acknowledges that she is a
work in progress, continually learning from challenges

and embracing growth opportunities.
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Spending 18 years full-time in the business has
far exceeded her expectations and has proven
vastly different from her initial perceptions of a
career in Real Estate. Reflecting on her journey,
if asked whether she would change anything,

she would unequivocally say no.

She has experienced success and failure, using
challenging times as opportunities for growth
rather than allowing bitterness to take hold.

It took time, but she has learned to find grati-
tude even in the disappointments this industry
sometimes brings. Complacency, she believes,
should never be a comfortable stance for any-
one. Whether it’s losing a listing opportunity,
not being chosen by a friend for their real estate
needs as expected or working hard on a buyer
only to face disappointment, she encourages
turning these setbacks into opportunities for
personal improvement. Embracing each day
with gratitude and optimism, she makes every

moment count without regrets.

Tammy believes that “The key to happiness is
not merely wishing for all of your dreams to
come true; the key to happiness is living your

life as if they already have.”
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Individual Closed Data as reported to the MLS from Jan. 1 to May 31, 2024
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s Experience

Mortgage
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Focused on You

Disclaimer: Information based on MLS closed data as of June 5, 2024, for residential sales from January 1, 2024, to May 31, 2024, in Greater Richmond, Virginia,
by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William Counties.
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may
report each agent individually.
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professichalism we received saved us from falling into a lean everything to us so that we $1,000 BACK at closing if our customer is unhappy for any reason.
from Page Yonce and his team. offer from another lender that could make an informed
They were knowledgeable, was a bad idea disguised ds decision. Fage was exiremely
worked with us every step of the bargain. We are very happy helpful and timely in his . PRINCETON
way, and were able to help us with the service and expertise responses. Mothing but great -
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TOP 100 STANDINGS

Individual Closed Data as reported to the MLS from Jan. 1to May 31, 2024
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Disclaimer: Information based on MLS closed data as of May 6, 2024, for residential sales from January 1, 2024, to April 30, 2024, in Greater Richmond, Virginia,
by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William Counties.
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report

each agent individually.

Our attorneys are committed to your success!

Katie Redwood, Esq.
katie@tluchaklaw.com

Walter Culbertson, Esq.
walter@tluchaklaw.com

We pride ourselves on providing
the knowledge, experience and
communication that is needed to
ensure a smooth and successful
real estate closing.

I ( INuchak.
~ Redwood &
b

v W Culbertson, PLIC

(804) 257-7255
tluchaklaw.com | @ @tluchaklaw

E. Sean Tluchak, Esq. 3721 Westerre Parkway, Suite E
sean@tluchaklaw.com Henrico, VA 23233
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Individual Closed Data as reported to the MLS from Jan. 1to May 31, 2024
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Disclaimer: Information based on MLS closed data as of May 6, 2024, for residential sales from January 1, 2024, to April 30, 2024, in Greater Richmond, Virginia,
by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William Counties.
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report
each agent individually.

DIFFERENT APPROACH TO REAL ESTATE CLOSINGS

Title & Settlement Services in Central Virginia
with CUSTOMER SERVICE being the #1 priority!

"Atlantic Coast is one of the most well-put-together and
professional title companies that I've ever worked with,
and I've been in the real estate industry for over 17
years. They are always on top of things and their level
of customer service is amazing!"

From buying the first home, to starting
a business, to planning an estate...

We build client relationships that last a lifetime. " - April Lage, Googlgsglew
. e &l ATLANTIC COAST
- e Wi SETTLEMENT SERVICES INC

Call today to give your client's a FIVE-STAR homebuying experience!

(804) 541-6677 - ACSettlement.com * 2405 Dovercourt Drive, Midlothian, VA 23113
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VISUALS

REAL FRODUCERS

EPECIAL

© HDRPHOTOS © VIDEOGRAPHY () MATTERPORT @ FLOOR PLANS & MORE

FREE DRONE PHOTOS WITH EVERY LISTING

FREE FLOOR PLAH |
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A CUSTOMER

PRINT IS STILL ALIVE.

% Renovation
7" Sells

Renovations
Simplified

Pesign. Construction. Financing,

Celebrating two decades of print excellence,
now 800 niche magazines strong (and counting).

BN ¥z company.
Chat with Hr“”. t'g:.- 'f']-.ll'{ @sTroLL. (A greet [TIREAL PRODUCERS #Be hyport
|804) 601-0039

ryandey@renovationsells.com
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(@] diladesign

HOME STACING & INTERIOR DESICN

Helping you sell homes one staging at a time.
Serving the Greater Richmond Area.

Call us for your next staging!
804.869.9416 | @diladesign_ | www.diladesign.com

|

RESPONSIVE,

Our mission is to cultivate a team centered in
service, growth and integrity that empowers our
clients and the real estate community to make
informed decisions by serving as an experienced
and trusted resource while delivering a WOW
experience each and every time.

Now offering sewer scopes AND a pay-at-close option for clients!

-
Trust{the inspection company;that RVAReaItorsha\(ebeen trusﬁngforyears!

All inspectors are VA Licensed, members of ASHI and CAPTOLH .r-:v:-az INSPECTIONS
hold their new construction specialty certification! \
. T-
804-639-1171 - RichmondInspector.com r ]
e VA
FAMILY OWNED &.I‘.OCALLY OPERATED BY RAY & JENN MCMURDY HOME INSPECTION TEAM
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Partner with me for A+ loan solutions
that make closing a breeze.

I'm dedicated to providing accessible

loan options and helping families
settle in before the school year starts.

: |

Joe Dunn FIRST
— H | meriTAcE

EVP, Southern Virginia Regional Sales Manager phicid
NMLS ID #1
L5 ID #160856 ﬁ.{qg_?yml.mnme

g Marhgace

™'
804.5432261 | jdunn@fhmtg.com | JoeDunnLoans.com  mees#  issoun b
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