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EQUAL HOUSING  LENDER | MEMBER FDIC | NMLS #643922

Landing your dream home is exciting, but navigating
the mortgage process can be daunting. A key decision
in the loan process is locking in an interest rate.

A rate lock freezes your rate for a set period of time
(usually 30-60 days), protecting you from potential
increases. Why is this crucial? Say you find your perfect
home with a 5% rate, if rates jump before closing, your
monthly payment could skyrocket, impacting your
budget or even loan approval.

A rate lock empowers you. It guarantees a specific rate,
simplifying budgeting for closing costs and future
payments. 

Remember, if rates drop after you lock, you'll miss the
lower rate. But a good lender will keep you informed.
By understanding rate locks, you can safeguard your
financial future and secure your dream home. Talk to
your lender, explore your options, and lock in the
peace of mind that comes with a guaranteed rate. HIGH DEFINITION PHOTOS & WALKTHROUGH VIDEO

AERIAL PHOTOS  |   3D TOURS
SUPRA ACCESS  |   QUICK TURNAROUND

(432) 210-4199  |  thestonesphotofilm.com
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2300 George Dieter Dr., Suite 2, El Paso, TX 79936. Rates, terms, and availability of programs are subject to change without notice. loanDepot.com, LLC 
NMLS ID 174457. Licensed by the TX Department of Savings and Mortgage Lending under a Mortgage Banker Registration. (061523 110761-7695)

#1 RETAIL
MORTGAGE 
LENDER IN 
VOLUME
Per Scotsman Guide 2016-2023
Contact us today to learn more!

PLEASE SAVE OUR NEW CONTACT INFORMATION

We’ve Joined loanDepot. A NEW PLACE
TO CALL HOME.

PATTY MARQUEZ
NMLS #278552 | Branch Manager

(432) 352-7679 
www.loanDepot.com/pmarquez

NOAH VALENZUELA
NMLS #1687700 | Loan Consultant

(432) 978-2688 
www.loanDepot.com/noahvalenzuela

ETHAN BAEZA
NMLS #2245886 | Loan Consultant

(432) 258-6315 
www.loanDepot.com/ebaeza

PRINT IS STILL ALIVE. 

Celebrating two decades of print 
excellence, now 800 niche 

magazines strong (and counting).
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Permian Basin Real Producers magazine are not endorsed or recommended by The N2 Company or 
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at stephanie.miller@n2co.com
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(432) 242-6978
6010 East Hwy 191
Suite 101
Odessa, Texas

People and the community 
we are a part of is

our passion.

Commercial  and Residential  Real Estate Transactions

Making closing easy, stress free and fun!

·

·Commercial Services  |  Furniture Moving | Local Moving  |  Senior Moving
Furniture Assembly | Large & Heavy Item Moving  |  Packing

(432) 210-3138  |  Odessa, TX | itsyourmovetexas.net

August is Happiness Happens Month
Happiness Happens When You Hire Movers!

www.iocustomscreens.com
432-413-2949

Motorized Screens  •  Manual Retractable Screens
Motorized Awnings  •  Indoor Motorized Window Shades

TRANSFORM
The Outdoors

LACIE LEE
Friendlee Loans
Mortgage Loan Officer
NMLS #1664669

Contact Me Today To Learn More!

GET YOUR BUYERS
INTO THEIR DREAM HOME!

NO DOWNPAYMENT REQUIRED UPFRONT -
0% DOWN PURCHASE PROGRAM

Do you have buyers eager to get into a home who 
don't have the down payment needed?  Partner with 
us and we can offer a Conventional DPA 0% Down 
Purchase* home loan.  It's the perfect opportunity for 
us to show you how well we can work together.

817.729.6247 | FRIENDLEELOANS.COM
LOANSBYLACIE@GMAIL.COM
*FHA DPA Options also available 

Stephanie Miller 
Owner/Publisher
Advertising Sales

Madison Coble 
Editor In Chief

Carolyn Foley 
Ad Strategist

JC & Seila Stone
Photographer

The Stones Photo + Film

Elizabeth McCabe
Writer

Jacki Donaldson
Writer

Brittney Cisneros
Social Media Coordinator

M E E T  T H E  P E R M I A N  B A S I N  R E A L  P R O D U C E R S  T E A M
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On Time.  
Every Time.
Don’t Settle For Less.

PrioritySettlementGroup.com

Iris Cash
Escrow Officer
(512) 829-0659
220 Commercial Drive
Suite F
Harker Heights, Texas 
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

Helping to Keep
the Real 
in Real Estate

You're Needing an Inspection? 
Let me book that for you!

PI LICENSE #25647
www.shebaservices.com

EMAIL: shebaservices69@gmail.com
CELL NUMBER: 432.894.0080

James Lyons, Owner

CUSTOM GIFTS

Gibbi’s Custom Creations
(432) 266-0788
www.GibbisCC.com

CUSTOM PATIO SCREENS

Inside Outside 
Custom Screens
Randy Sims
(432) 413-2949
www.iocustomscreen.com

HOME & PROPERTY 

INSPECTIONS

Be There Home Inspections
Terry Tucker
(432) 638-7800 

Sheba Services LLC.
James Lyons
(432) 894-0080
sheba-services-ll. 
ueniweb.com

Streamline Inspections
Paul Cisneros
(432) 559-1740
www.streamline 
inspections.net

HOME WARRANTY

Achosa Home Warranty
Mysti Hodges
(254) 727-5227

INSURANCE

Copeland Group 
Insurance Solutions
Liz Springer
(432) 692-0333 

State Farm
Chris Wray
(432) 362-9729
www.permianinsurance.com

MORTGAGE

Community National Bank
Melissa Johnson
(432) 262-4838
www.cnbtx.bank 

Directions Home Loan
Rhonda Brisbin
(432) 582-6870
Melissa Black
(432) 638-2582
www.DirectionsHomeLoan.
com

Gina Reyes Mortgage Broker
Gina Reyes
(432) 741-1269
cattellmortgage.com/GREYES

Loan Depot
Patty Marquez
(432) 352-7679 

Loan Originator
Lacie Lee
(817) 729-6247
friendleeloans.com

Prime Lending (Midland)
David Wade
(432) 689-2559
lo.primelending.
com/davidwade

Prime Lending (Odessa)
(432) 550-2011
lo.primelending.com/odessa

Revolution Mortgage
Miranda Bird
(432) 269-3191
www.BirdHomeLoans.com

Summit Mortgage Solutions
Misty Locknane
(432) 230-6278
www.MistyLocknane.com

MOVING SERVICES

It’s Your Move Moving 
Company
Angela Galan
(432) 210-3138
www.ItsYourMoveTexas.net

PHOTOGRAPHY/

REAL ESTATE

The Stones Photo and Film
Seila Stone
(432) 210-4199
www.thestones 
photofilm.com

ROOFING

Chappell Roofing
(432) 631-9358
www.chappellroofing.com

ROOFING & STORM 

RESTORATION

Luby Construction Group
Cody Brasher
(432) 201-1231 
www.LubyConstruction.com

SETTLEMENT SERVICES

Priority Settlement 
Group of Texas
Iris Cash
(512) 829-0659

TERMITE & PEST CONTROL

x-Pert Pest Services
Lonnie Mccomas
(432) 352-5534

TITLE & ESCROW

Basin Abstract & Title
Mike Withrow
(432) 368-2600 

Lone Star Abstract 
& Title Co Inc
Jack Campbell
(432) 683-1818
www.lonestarabstract.com

432-201-1231  |  www.lubyconstruction.com
5609 E County Road 120  |   Midland,  TX 79706

Commercial and Residential Roofing Contractor

ROOF INSPECTIONS • ROOF REPAIR & REPLACEMENT
INSURANCE ASSISTANCE

Achosa lets you call your own tech and have 
your AC up and running immediately!

TIRED OF WAITING ON A NETWORK 
CONTRACTOR IN THIS TEXAS HEAT?

VICE PRESIDENT OF SALES
NATIONAL ACCOUNTS

M:25 4.727- 5227
0: 888.509.2916

Mystih@AchosaHW.com

MULTI-YEAR DIAMOND
ELITE PRODUCER

We L�e Loc�!

My�i
Hodg�
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GIVING YOU AN HONEST,
UNBIASED, & THOROUGH

EVALUATION OF YOUR PROPERTY
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BE THERE

terry tucker
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mak ing  mor tgages  a 

c inch  in  a  p inch !

By Beth McCabe  |  Photos by The Stones Photo + Film

partner spotlight

Communi ty 

Na t iona l 

Bank

M E L I S S A  A N NM E L I S S A  A N N 
J O H N S O N

meet 

Mor tgage 

Or ig ina to r

Melissa Ann Johnson, Vice President Mortgage Originator 
at Community National Bank, is not just another banker; 

she’s a dedicated professional with over two decades of 
experience in the financial industry. With a passion for 

numbers and a heart for helping people, Melissa has made 
a significant impact on the lives of countless individuals and 
families seeking to achieve their dream of homeownership.

“If you enjoy what you do, it isn’t work,” she reasons. “I enjoy 
helping people and all the different aspects of the job.” She found 
her niche and has helped numerous people in the process.

Melissa’s journey into the world of finance began with a twist of 
fate. Initially aspiring to become a math teacher, she spent her 
teenage years tutoring fellow classmates in math. However later 
she was persuaded by a family member to explore a career in 
finance. Since then, she has never looked back. Melissa’s career 
trajectory includes notable stints at Citi Financial, AIG, and man-
aging a local credit union before finding her home at Community 
National Bank almost a decade ago.

Driven by her love for helping others and the intellectual chal-
lenges of the financial industry, Melissa has dedicated herself to 
making the mortgage process as seamless as possible for her cli-
ents. Her commitment to education and financial literacy sets her 
apart. For over two decades, she has been counseling clients on 
credit and financial matters, guiding them through the complexi-
ties of the mortgage process with care and expertise.

Melissa’s dedication to her craft goes beyond the nine-to-five 
grind. Always ready to lend a helping hand, she is known 
among her colleagues and clients for her willingness to assist 
and mentor whenever needed.

“I love helping people,” she shares. “I 
also like the puzzles of each day, finding 
that deal and getting people into home-
ownership.” Her ability in mathematics 
has been instrumental in her career. 
Overcoming obstacles is nothing new to 
her; surprisingly, Melissa was deaf for 
the first 18 months of her life. Despite 
this setback, she excels in communica-
tion. And if you’ve met her, you know, 
talking? It’s like her own personal sport! 

“I contribute my success to my Mom,” 
says Melissa. “She taught me to work 
hard and treat people the way that I 
would want to be treated.” Being raised 
by a single mother, Melissa always puts 
herself in other people’s shoes and is 
empathetic to their situations in life. 
Her mother’s example continues to 
impact her today as she interacts with 
her clients, treating them with kindness 
and respect.

I N N OVAT I V E  P R O G R A MS
One of Melissa’s proudest achievements 
is her role in helping to introduce and 
implement down payment assistance 
programs at CNB, making homeowner-
ship more accessible to those in need. 
She has also helped train her whole team 
on the program. Her dedication to staying 
updated on industry trends and her will-
ingness to share knowledge have made 
her an invaluable asset to her team and 
clients alike. “I enjoy helping people any 
way I can,” she comments. When clients 
call with questions, Melissa is happy to 
share her expertise with them. 

Yet, her commitment to her community 
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doesn’t stop at the bank’s door. Melissa 
actively participates in various community 
events, collaborating with local organizations 
and charities to make a positive impact. She 
is involved with the Chamber of Commerce as 
well as the Odessa Board of REALTORS®. 

O U TS I D E  I N T E R ESTS
Outside of work, Melissa enjoys spend-
ing time with family and friends, travel-
ing, staying fit, and hanging out with her 
adopted Chihuahua mixes, Luna and Nova. 
Her energetic companions bring happiness 
to her life with their playful antics and con-
stant companionship. 

“When I’m not working, I enjoy traveling,” 
she smiles. “I like going to the beach or any-
where with water.” She loves fun in the sun to 
relax and recharge from the busy world in the 
mortgage industry. 

A  CO M PAS S I O N AT E  A DVO CAT E
In Melissa Ann Johnson, Community National 
Bank has not just a mortgage originator but a com-
passionate advocate for financial empowerment 
and community engagement. With her expertise 
and unwavering commitment, Melissa continues 
to make homeownership dreams a reality, one 
mortgage at a time.

FO R  M O R E  I N FO R MAT I O N : 
Melissa Ann Johnson 

Community National Bank 

8040 East Highway 191

Odessa, TX 79765 

(432) 262-4838 

https://www.cnbtx.bank/odessa-headquarters 
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THE ENTREPRENEUR BEHIND 
THE TURTLE

Tim Lester
By Beth McCabe
Photos by The Stones Photo + Film

celebrating leaders

Being an entrepreneur isn’t for the faint of heart. It takes grit 
and grace to succeed in today’s world with courage and confi-
dence. Native Texan Tim Lester, an Associate Broker with Keller 
Williams Realty, embodies all those qualities. Entering the real 
estate industry 5 ½ years ago, Tim has achieved success far 
beyond what he imagined when he started.

“I come from the small business world,” he reflects. “Real estate 
started as a shift from another opportunity.” Before venturing 
into real estate, Tim was instrumental in building a Waco elec-
tronics repair company from a meager $400 a day in revenue to 
a remarkable $2 million a year. However, despite the success, he 
felt unfulfilled because it wasn’t his own company. “I am often 
called a serial entrepreneur,” he smiles, “because I have a really 
bad habit of starting companies.”

Raised in San Angelo, Texas, where he spent 20+ years, Tim also 
lived in Waco for 7 years before moving back to West Texas in 
2018. He cherishes his love for West Texas, saying, “It was the 
community that called me home. The people here make it great.”

Road to Real Estate 
Tim’s journey into real estate began by partnering with a college 
friend to bring Rapid Real Estate Media to Midland. Leveraging 
his background in photography and media, along with a bache-
lor’s degree in Journalism from Angelo State University, Tim saw 
this as his entry point into the real estate world. This venture laid 
the foundation for his transition into full-time real estate sales.

On Black Friday in November 2018, Tim seized the opportunity 
to take discounted real estate classes, completing all 180 hours of 
education in just four weeks. By January, he had tested to receive 
his license and passed on his first attempt. His initial success 
was marked by strong relationships with local agents and a keen 
interest in expanding his business beyond the local market.

Further expanding his real estate footprint, Tim launched the 
Tortuga Real Estate Group in 2020 under Keller Williams. The 
unique branding—adopting a sea turtle with each closing—
reflects his commitment to giving back. Clients receive a sea 

| Keller Williams Realty
Today, I am where I never 

thought I would be. We have 
bigger goals every single 

day and constantly seek new 
opportunities for ourselves 
and others. We are delving 

into the investment world and 
building long-term legacy 

pieces—not just for myself, 
but also for my clients.

“
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turtle adoption kit (including a stuffed turtle) and can track the 
turtle’s movements for a year, all while supporting the Sea Turtle 
Conservancy.

“Our goal is to close 100 transactions this year and we’re on 
track,” Tim states. “We want to celebrate our clients’ new homes 
while also contributing to a cause we care about.”

Tim didn’t abandon Rapid Real Estate Media, which continues 
to thrive. “A lot of what I do – my ‘Big Why’ – is to create oppor-
tunity for myself and others,” he explains. This drive has led 
to multiple ventures, including the founding of Kwik Clean, a 
cleaning company initially started to help a friend transition into a 
new career. This entrepreneurial spirit also led to partnering with 
agent Cameron Willmann to launch The LFRO Exchange, a refer-
ral brokerage aimed at providing a win-win solution for referral 
agents without outdated models.

Focused on Family 
Outside of business, Tim is deeply involved with his family 
and community. His wife, Sarah, and their children, JT (11), 
and Melody (4), are his greatest joys. Tim and JT enjoy playing 
Pokemon Go together, and Melody loves to show houses with 
her dad. Additionally, Tim’s involvement with nonprofits and his 
church, Crestview Baptist Church, underscores his commitment 
to giving back to the community. He is especially proud to support 
Sarah’s work at Reflection Ministries, a local nonprofit that pro-
vides restoration and resources for survivors of human trafficking.

A Heart of Gratitude 
Reflecting on his journey, Tim shares, “Today, I am where I never 
thought I would be. We have bigger goals every single day and 
constantly seek new opportunities for ourselves and others. We 
are delving into the investment world and building long-term 
legacy pieces—not just for myself, but also for my clients.” He has 
a heart of gratitude for the many who came before and patiently 
guided him.

Tim’s advice for aspiring entrepreneurs is simple yet profound: 
“Get a mentor and get connected. Ask questions. Don’t assume 
that you know the answer.” His favorite quote, “Grow or Die,” 
encapsulates his vision of continuous personal and professional 
growth.

As a member of both the Texas REALTORS® Association and the 
Board of Directors for the Permian Basin Board of REALTORS®, 
Tim is committed to shaping the future of the real estate industry. 
“I’ve got another 35+ years to work. I want to leave something 
here for the agents that come behind me to build a life by design.”

In every aspect of his life, Tim strives to be known for his ability 
to create, see, and fill opportunities. He says, “I’ve been given 
so much in my life.” Now, through his ventures and community 
involvement, Tim is helping others, exemplifying the entrepre-
neurial spirit and leaving a lasting impact on all those around him.

I want to leave 
something here for 

the agents that come 
behind me to build 

a life by design.

“
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I T ' S  T H E  D O G  D AY S
O F  S U M M E R  &  T H E

R E A L  E S TAT E  M A R K E T  I S

MORE 
Mortgage
Options
MORE Happy
HOMEOWNERS

Gina@cattellinc.com
432.741.1269
2400 N. Grandview Avenue
Odessa, TX 79761
www.cattellmortgage.com/greyes

ONE STOP SHOP
Solutions that 
DRIVE GROWTH!

Gina

HOT!HOT!
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In the heart of the bustling 
Midland-Odessa area, where 
the oil rigs stand tall and the 
spirit of entrepreneurship 
runs deep, exists a beacon 
of innovation and success in 
the real estate industry. At 
the helm of RE/MAX Energy 
Real Estate Company, you’ll 
find an extraordinary duo, 
a mother-daughter power 
broker team: Lexi and Laura. 

L A U R A
M I L L E R

B U T Z 
L E X I 

top producer

R E / M A X 
E N E R G Y 
By Jacki Donaldson
Photos by The Stones Photo + Film
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Laura Miller had no idea while pouring her heart 
and soul into her teaching career that she and her 
daughter, Lexi Butz, would one day join forces 
to enthusiastically tackle the real estate market. 
Seven years later, they have closed more than 300 
transactions, risen to the ranks of top sales agents 
and carved out a niche for themselves as leaders 
and visionaries.

The native Midlanders credit their success to their 
strong faith in God, their dedication and persever-
ance and the power of education. Armed with a 
business degree from Texas Tech University, Lexi 
brings a strategic mindset and a keen eye for oppor-
tunity to the table. “Her knack for negotiating and 
understanding market trends have been instrumen-
tal in driving our brokerage’s growth and solidify-
ing its position as a trusted name in the industry,” 
Laura shares. 

Lexi is equally complimentary of Laura. “Laura 
brings a unique perspective to the business, hav-
ing had a successful teaching career, including a 
master’s degree in her academic pursuits, for many 
years,” she remarks. “Her passion for education per-
meates every aspect of her work, from her patience 
in guiding clients through the complicated intricacies 
of the real estate process to nurturing the endless 
talents of the team.” Laura’s empathetic approach 
and ability to connect with people on a personal 
level have earned her the respect and admiration of 
all who have the privilege of working with her. 

What sets Lexi and Laura apart, however, is not 
just their individual talents but the synergy and 
cohesion they bring to their partnership. The 

formidable team conquers any challenge 
that comes their way, and they are not 

content to rest while the market 
and laws change. They prior-

itize continual learning and 
professional development for 
themselves and their team, 
ensuring that they stay ahead 
of the curve and provide their 
clients the highest levels 
of leadership, information 

and service. “Giving our best 
to every client is our ultimate 

goal,” Lexi asserts. 

Real estate has fundamentally 
changed Lexi and Laura’s lives, 
and they wholeheartedly 
embrace guiding clients 
through the process of 
buying and selling, experi-
encing the joys, the ups and 
downs and the determi-
nation to find each client 
their desired space. They 
are overcome with emotion 
at times with the jour-
neys and testaments they’ve 
become a part of as they build 
relationships with people who 
were once strangers. Success, to them, 
requires grace, grit and endless energy. That 
energy is the impetus for their brokerage name.

RE/MAX Energy, a nod to the area’s oil and gas 
industries, channels Laura and Lexi’s unparalleled 
enthusiasm, and their office, located at 1025 N 
Midkiff Rd., radiates a welcoming and vibrant spirit 
with its modern, minimalistic design showcasing 
a stunning red, white and blue theme. The guest 
chairs and couches, draped in beautiful dark blue 
velvet, exude elegance and comfort. The desks, 
crafted from white marble, perfectly contrast 
with the striking red agent chairs, creating a bold 
and dynamic workspace. A custom filming space, 
designed for top-notch content creation, adds to 
the office’s innovative edge, and a fabulous balloon 
arch serves as a lively backdrop for filming and 
vibrant client photos. Every moment in the office 
feels celebratory.

As Lexi and Laura reflect on their accomplish-
ments and continue to lead RE/MAX Energy 
Real Estate Company, they rejoice in how every 
detail has fallen into place, and they are poised 
to inspire others. “We are incredibly thankful, 
and as a family business, we welcome agents to 
join us so we can help them grow and be as suc-
cessful as they want to be,” they comment. They 
look forward to a future filled with meaningful 
connections and countless success stories. With 
their hard work, collaboration and commitment, 
anything is possible, and one thing is for sure: 
The sky’s the limit for this remarkable moth-
er-daughter power broker duo.

Giving our 
best to every 
client is our 

ULTIMATE 
GOAL.

W E  A R E 
I N C R E D I B LY 
T H A N K F U L , 

& as a family business, we 
welcome agents to join us so 
we can help them grow and 

be as successful as 
they want to be.
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LISA COPELAND

Odessa, TX 79762

2240 E. 52nd St.

432-366-8888

Odessa/Midland Permian Basin

WE’VE BEEN HERE. WE’LL BE HERE.

WWW.THECOPELANDGROUP.COM

San Angelo/ Concho Valley

325-617-7709

2901 Sherwood Way Suite 120

San Angelo, TX 76901

More Coverage. Less Money.




