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(= PREMIERBANK

EXPECT MORE

CHANGE THE WAY YOUR CLIENTS DO MORTGAGE!
A Full-Service Bank with In-House Financing

Specialty Loan Options Available!
Bridge Loans | Low Down Payment Loans
Mortgages for Self-Employed Clients & More!

BRIAN HART

Mortgage Manager | NMLS #494732
bhart@premierbankne.com
C: (319) 538-8968

CHRIS ELLIS

Mortgage Financing | NMLS #1482248
cellis@premierbankne.com
C: (402) 641-0906

PremierBankNE.com
Member

=) 16802 Burke St.
LENDER Omaha, NE 68118 FDIC
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S ELEVATEWOURILISTING'TODAY!
"Sam the Concrete Man was very professional, easy to communicate with, timely,
and the price was fair! | would highly recommend them!" - STACEY PENROD

RESIDENTIAL
CONCRETE
SERVICES

sy e Patios
ey ¢ Driveways
| e Walkways =
e Much More... 3 ; o e

Book Now

for Summer f“ ‘
2024!

| Call for a free estimate and

ask about our specials! et roas 7 THE CONCRETE MAN

4 o z [ 2 6 5 [ o 0 4 4 DRIVEWAYS . PATIOS . WALKWAYS

® aksarben.samtheconcreteman.com
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DIGITALEXPRESS

A one stop shop for all your
printing and signage needs.

‘lh.mu./‘-k* il

Fdward Jones

. Reqa| Estate Signage
¥ Channel Letter Signs

. Indoor/Outdoor Vinyl Lettering
and Door Graphics

W Corporate Event Materials

FELICIAWEAVER

Executive Sales Director

. Business Cards

W | efternead and Envelopes felicia@digxprint.com

F Cell: 402.321.0421
*. Notepads and Notebooks

and that's the SHORT list!

10808 Olive Street
LaVista, NE 68128
402.614.0047

our mission: Tocestes dynamic company, with GREAT people, UNMATCHED results and LASTING relationships.

TOOLS YOU DIDN'T KNOW

YOU NEEDED

21 SIMPLENEXUS 4 > TotalExpert
Mobile co-branded app
You will have the ability to monitor
the loan status.
You will have the ability to see who
has applied or sent documentation.
You will have the ability to share a
cobranded application link to the
borrower to complete an application Create your own lead capture sign-in
and get pre-qualified with me. forms for your open houses and
Every potential borrower will see your events.
logo and headshot - keeping buyers Contact management.

tied to you!
FREE FREE

© homebot |

Empowers customers to build wealth through homeownership.
An easy way to stay connected with your past clients and prospects.
A personalized monthly email that helps homeowners make educated
home wealth decisions about their investment.
Branded to you so that you stay top of mind.
They can track their current home value, understand their equity
position, calculate the trade-up potential, and so much more.

As a preferred Realtor Partner you will
have access to:

Create professional-quality Single
Property Sites in less than 10 minutes
using your MLS#.

Open House and program flyers.

$25 per month with a one time set up fee of $50.

EMILY ZACH

Residential Mortgage Loan Originator

402.403.3213

SCAN HERE

TO START CO-BRANDING
ON SIMPLENEXUS NOW!

MORTGAGE COMPANY

Apeaples W ezach@peoplesmortgage.com - _?.

17330 WRIGHT ST. SUITE 200, OMAHA, NE 68130
LS-4 > Company, A DBA of
ensing informaon,
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PROTECTING YOUR MIOST VALUABLE ASSETS:
HOME | AUTO | LIFE

Cover photo courtesy of Natalie Jensen Photography

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at Stacey.Penrod@n2co.com.

BOBBY JAFFERY

but remain solely those of the author(s). The paid advertisements contained within the Omaha Real Producers magazine are not endorsed or recommended by The N2

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers ‘ T CYRUS JAFFE RY
i .-lI
e
=

Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. FOUNDER & CEO ]‘ . VP OF SALES
CYRUS@TEAMCYRUS.COM N BOBBY@JAFFERYINSURANCE.COM
402.213.9890 402.718.5206

JAFFERYINSURANCE.COM
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PREFERRED PARTNERS

AUTO DETAILING
Owner’s Pride

(402) 715-9749
ownersprideclub.com

CARPET/FLOORING
Floor Source

(402) 590-2626
floorsourceomaha.com

CHARCUTERIE BOARDS
& GRAZING TABLES

Graze Craze

(531) 999-1293
grazecraze.com/
omaha-ne-midtowncrossing

CLOSETS & STORAGE
The Closet Factory
(402) 697-3600
closetfactory.com

COMMERCIAL &
RESIDENTIAL CLEANING
Cano Complete Cleaning
(402) 706-9345
canocompletecleaning.com

CONCRETE SERVICES
Sam the Concrete Man
(402) 265-0044
aksarben.samthe
concreteman.com

CUSTOM CABINETS
Cabinet Design Studio
(531) 301-9550
cabinetsomaha.com

ESTATE SALES/

ONLINE AUCTIONS

Twist of Fate Estate Sales
(402) 510-8509
twistoffateestatesales.com

ESTATE/CLEANOUT
COMPANY

Forever Yesterday Exchange
(402) 281-4679
foreveryesterday
exchange.com

EXERCISE/FITNESS
The Exercise Coach
(402) 875-6596
exercisecoach.com

8 - August 2024

GENERAL CONTRACTOR
Streamline Services

(402) 690-6154
streamline370.com

HANDYMAN
Streamline Services
(402) 690-6154
streamline370.com

HEALTH & WELLNESS
Elevate

(402) 250-3388
elevatestudios.com

HOME STAGING
Rearranged for Change
(402) 981-3509
rearrangedforchange.com

HVAC

Haines Climate Control
(402) 981-4131
hainesclimatecontrol.com

Skradski Heating & Cooling
(402) 333-2928
heatomaha.com

INSURANCE

American Family Insurance
Terri Scholting

(402) 234-2504
tscholtingagency.com

First Priority Insurance
(402) 218-1069
firstpriorityinsure.com

My Insurance
(402) 991-6688
myinsuranceomaha.com

SWAGG Insurance
(402) 592-0900
swagginsurance.com

INSURANCE/FINANCIAL
SERVICES

Jaffery Insurance &
Financial Services

(402) 213-9890
jafferyinsurance.com

MORTGAGE LENDING
Barrett Financial Group
(402) 316-8176
LizSchreiber.com

them for supporting the REALTOR® community!

Charter West Bank &
Mortgage Center
Francisco Serrano
(402) 339-2700
charterwest.com

CMG Home Loans
Stacy Thorne

(402) 871-8128
cmghomeloans.com

Core Bank
(402) 898-3328
corebank.com

Guaranteed Rate
Misty Hemphill-Wilson
(402) 708-0976
rate.com

Northwest Bank
(402) 334-0300
bank-northwest.com

Peoples Mortgage
Emily Zach

(402) 403-3213
ezach.loans.
peoplesmortgage.com

Premier Bank
(402) 715-4691
PremierBankNE.com

Results Mortgage
Cindy Kinsler
(402) 542-5825
cindykinsler.com

U.S. Bank
Brittany Green
(402) 289-9021
USBank.com

Wilhelm Mortgage
(402) 210-8352
jeremywilhelm.com

MOVING COMPANY
10 Men Movers
(402) 860-2774
10menmovers.org

Firefighters on the Move
(402) 850-0145
firefightersonthemove.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PHOTOGRAPHER

Natalie Jensen Photography
(402) 505-0522
nataliejensen
photography.com

PRINTING / PROMOTIONAL
Digital Express

(402) 614-0047
digxprint.com

PROPERTY MANAGEMENT
NHS Commercial

Property Management

(402) 512-3525
heartlandforrent.com

REAL ESTATE
PHOTOGRAPHY/
VIDEO/MATTERPORT
Amoura Productions
(402) 991-2095
amouraproductions.com

ROOFING & EXTERIORS
Red Rhino Roofs

(402) 502-4270
redrhinoroofs.com

ROOFING AND EXTERIORS
Thompson Roofing

(402) 733-0981
thompsonroofingomaha.com

TERMITE & PEST CONTROL
Lien Termite & Pest

(402) 397-8884
lienpestcontrol.com

VIDEOGRAPHY /
MARKETING
Glory Visuals
(402) 216-4830
gloryvisuals.com

WATER SOFTENING/
WATER SYSTEM
Clean Water Guys, Inc.
(402) 330-6440
cleanwaterguys.com

WINDOW TREATMENTS/
CUSTOM

Accent Window Fashions
(402) 390-2667
omahawindowcovering.com

FOUNDATION

The Omaha Area Board of REALTORS® Foundation is a 501(c)(3) charitable organization.
100 percent of your tax-deductible denation directly funds:

v

CRITICAL HOUSING NEEDS AND OTHER
SHELTER-RELATED NECESSITIES

SCHOLARSHIPS FOR POST-SECONDARY STUDENTS IN
REAL ESTATE RELATED FIELDS AND CONSTRUCTION TRADES

SCHOLARSHIPS FOR MINORITIES WORKING TOWARD
LICENSURE AND A CAREER IN REAL ESTATE

DONATIONS FOR SPECIAL NEEDS IN THE

GREATER OMAHA COMMUNITY FOUNDATION

MAKE A YEAR-END TAX DEDUCTIBLE DONATION TODAY!

omaharealtors.comifoundation m @omaharealtors (please note: “foundation”)




MEET THE OMAHA REAL PRODUCERS TEAM

STACEY PENROD ELLEN BUCHANAN ILONA POREBSKI DAVE DANIELSON

Publisher Editor Ad Strategist Writer
Stacey.Penrod@ OmahaNE.ads@n2co.com
n2co.com

402-677-7744

| Iy

JESS WELLAR NATALIE JENSEN MARGARET WOLF

Writer Photographer Social Media Manager
NatalieJensen mwolfphotography.com
Photography.com

‘.x ! ...1 A%]

AUSTIN HALL DARREN CLAUSEN
Videographer Videographer
GloryVisuals.com GloryVisuals.com
hello@gloryvisuals.com hello@gloryvisuals.com

10 - August 2024

5 0N YOUr S0

i

=

WHO WE ARE

As a Trusted Choice
Independent Agency, we have
multiple carrier options. We
will always provide the most
competitively priced
coverage from the best rated
carriers. Our local agents are
available to provide you with
valuable customer service.

l/ u Nationwide Insurance PROGRESSIVE

WHAT WE DO

We make insurance EASY!
Call or email our team with
your basic information and
we will shop your home and
auto insurance and email
quotes the same day.

() - HOME & AUTO

We specialize in Home & Auto.
We also offer Liability Umbrella,
Renters, RV, Boat, Motor Cycle,
ATV, & more.

A =5 Amerncan
TRAVELERS | @ I
E3 ANNUAL REV EW
Never shop your insurance again!

On every renewal we will review
your insurance to make sure you

continue to have the most [=] X% =]
competitive options. )
PRI AL e

Trusted  Geta quote
Choice today!

CALL OR EMAIL (

402-991-6688
Info@MylnsuranceOmaha.com
@ MylnsuranceOmaha.com
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Omah;’s Premier Elite REALTOR®
NETWORKING COMMUNITY

DY publisher’s note

Dear Real Producers of Omaha,

By now, you know we have one of the most
dynamic, impactful monthly magazines showcasing
Omaha’s best of the best, top Realtors.

Our mission is to feature the inspiring stories of
top agents and to elevate our real estate commu-
nity. However, our core purpose is to connect the
community through exclusive, memorable network-
ing events for the Top 500 Realtors, their teams,

and our preferred partners.

Our favorite part of this business is creating a
space for top agents to gather in fun, relaxed set-
tings at upscale local venues. These events provide
opportunities for agents to connect, collaborate,

and make deals.

‘We’ve seen business relationships blossom because
of the connections made at these special events,
and we’re proud of the role Real Producers has

played in making them possible.

12 - August 2024

Speaking of our amazing Real Producers events, keep
an eye on your inbox for your exclusive invitation to

our next event — we want to see you there!

Remember, this community is for and about you, as a
top Real Producer. Certainly read our flagship publi-

cation each month, but also come to the events. They
are what it’s all about, and we hope you will take full

advantage of our Real Producers’ offerings. We think
youll be glad you did.

With gratitude,

Stacey Penrod
Owner/Publisher
Omaha Real Producers
402-677-7744
Stacey.Penrod@n2co.com

LET US HANDLE YOUR CLIENTS" HVAC NEEDS!

EST. 1951

We Can Help Your
Buyer/Seller Clients With:

- Air Conditioner Clean & Checks

- Furnace Clean & Checks

- Air Conditioner Repair & Installation
- Furnace Repair & Installation

- Heat Pump Repair & Installation :
- Indoor Air Quality ; L E ‘

Family Owned & Ope:rated for 70+ Years!

& PRO

PARTNER

402.858.0734 - HeatOmaha.com

©ELOOR SOURCE

Your Client's Luxury
PRI lo0ring Destination

- All types of flooring
- Free Estimates within 24 hours
- Price matching

AT 9757 S 140th St,, Suite 9 | Omaha
“airdid 402.590.2626 | FloorSourceOmaha.com

Omaha Real Producers - 13



OMAHA

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

WANT TO BE FEATURED
IN THE MAGAZINE?

Nominate Yourself or Someone You Know

Omaha Real Producers Is Accepting Nominations! We also regularly run “Giving Back”

features on agents who are actively

Cover Stories:

« Inthe top 75 agents in Omaha for revenue

. Committed to giving back via mentoring and/or charity
- Has an inspiring story

making a difference in the community and

“Inspiration” features on agents who have

a particularly inspiring story to share.

For more information, to nominate an

Rising Stars:

« Less than 5 years in the business agent, or to request to be featured

. At least $3 million in sales in one calendar year yourself, please send an email to

+ Active on social media stacey.penrod@n2co.com.

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

14 - August 2024

SAVE UP T0 23% WHEN YOU BUNDLE
HOME AND AUTOY

Terri Scholting, Agent
Terri Scholting Agency, Inc.
tscholti@amfam.com

(402) 234-2504

N
AMERICAN FAMILY
| INSURANCE |

®

Scan the QR code or call to
get a quote foday.

P We Hahdlé h'e'tS‘TUFF, You Handlest e\i_‘SALE_
{ WER Your Partnerfor Smooth Traniact ons!

Scan to
learn more!

} Licensed
& Insured -

T

YOURTRUSTED GUARDIANS IN MOVING

Residential, Commercial & Long Distance
Piano/Gun Safes - Assisted Living & More!

402.850.0145

FirefightersOnTheMove.com
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“I'm really just a farm boy trapped

in a salesman’s body,” Matt Heller
explains with a chuckle. “I'm not about
the flash; I just want to serve clients
the best I can so that when they think
of me, they know that no matter what
it is, I will give it my all and get the

job done.”

A remarkable REALTOR® with NP
Dodge Washington County, Matt has
humbly been serving his clients while

earning the nickname “The Baron of

Blair” for eight years and counting.

SINCE 1855

Dodge

REAL ESTATE @

MATTHEW HELLER

402-615-1747 / 402-426-5008

W N HELLE

Humility Unleashed

An Entrepreneurial Spirit

Growing up on an old dirt road in
Rogers, Nebraska, Matt learned the
value of hard work early on. “We had a
hobby farm where we grew grass and
alfalfa for bales along with corn and
beans,” Matt recalls. “We had sheep, a
goose, two peacocks, cows, chickens,
cats, and dogs. We worked hard on the
farm, played hard in the creeks, barns,

and forest, and did a lot of hunting.”

The work ethic instilled by his father

and the resilience from his mother’s

P> cover story

By Jess Wellar
Photos by Natalie Jensen Photography

battle with multiple sclerosis profoundly
shaped Matt’s character. “My dad’s
entrepreneurial spirit and my mom’s
strength, perseverance, faith, and pos-
itive attitude had a huge influence on
me,” Matt affirms. “She never gave up

hope, even at the end.”

After graduating from high school
from North Bend Central, Matt
pursued a degree in marketing from
Doane College. Before diving into real
estate, Matt juggled multiple roles —
as a freight broker for H&M Trucking,

Omaha Real Producers -



Matt and Becky Heller with their children, Rowan, Ruby,
Vivie, and Millie

18 - August 2024

a baseball coach at Millard
West, and the owner-operator
of Skyline Distributing, a busi-
ness originally started by his
father in 1994.

Matt’s eventual pivot into real
estate was born out of necessity
when Skyline Distributing sales
started to decline, forcing him

to explore his options. “Skyline
Distributing sales were directly
related to how successful Husker
football was. As the losses started
stacking up, sales fell, and I
needed to find a way to supple-

ment the losses,” Matt explains.

The Big Pivot

Real estate, with its flexible
hours, seemed like the perfect
solution. What started as a
supplemental job quickly turned

into his full-time passion.

“I guess there was some influence
from my grandpa Henry Herman
Heller, who had his own real estate
and insurance brokerage in Beemer,
Nebraska,” Matt notes. “But my work
experience helped tremendously
with customer relations. I put a great

emphasis on my relationships.”

Fast forward to today, and Matt’s
stats are impressive — last year
alone, he closed 42 transactions
totaling $16,934,425. Despite his
success, Matt remains humble

about his future projections.

“I don’t have production goals; I just
work hard,” he shrugs. “My volume
has gone up every year, and I'm
planning to keep working hard and
keep growing.”

Matt acknowledges that his success

is due to the invaluable support of

several key, behind-the-scenes individuals: his
manager at NP Dodge, Travis Svendgard; his
admin, Holly Rybensky; his assistant, Cathy
Casey; photographer Avi Weisbach; drone pho-
tographers and videographers Alyssa Allmon
and Bob Brindamour; his home stager, Julie
Radke; and all the contractors and profession-

als who help along the way.

“I couldn’t do any of this without them,”

he admits.

Matt’s diligence hasn’t gone unnoticed, earning
him multiple brokerage awards, including
2017’s New Licensee Top Volume Closed
award, as well as Top Individual Volume
Closed from 2019 through 2023, and Top Units

Closed for an individual last year as well.

Service Over Sales

Matt emphasizes there are a lot of great
Realtors out there, and while humble, he does
pride himself on building lasting relationships
with clients by always putting their needs

above his own.

“Success, for me, is having my clients’ goals
met. I only win if they win,” Matt states. “I try
to be available as much as I possibly can and I'm
there at every step of the process: from the ini-
tial meeting to showings, staging, inspections,
the walk-through and closing. This is poten-
tially the biggest purchase or sale of their life; I
better be available to help when it’s needed,” he

continues. “Service gets you the sale.”

Matt’s advice to new agents echoes his
emphasis on relationships, along with a sense

of urgency.

“Start building your client list now,” he
suggests. “My own client list that I used to
get started in the business was my wedding
invite. This is a relationship business, so start
with people who you already have a trusting
relationship with. Take care of them so they
can help you create more trustworthy rela-

tionships. Then, stay hungry. Don’t sit still.”

Family, Faith, and Farming
When Matt isn’t closing deals, he’s enjoying a

rich family life with his wife Becky, who runs

SINCE 1855
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Top producer Matt Heller is a Realtor with NP Dodge in Washington County.
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Why Pre-Inspect?

1. Allows for the 2. Reduces time to 3. Seller can make
seller to make closing by reducing/ repaire/improvements
repairs before listing.  eliminating inspection  per Inspection, list for
contigency. more money!

£)-®

5. It shows the sellers 4. Eliminates ‘buyer
are being proactive inspection' surprises,
and the home is which are often costly,
ready to sall. time consuming and
etressful.

Free time for Matt means playing later years or more respon-

softball with a team he’s been with for  sibility for my kids to have

Save Time,
More Money,
Less Stress.

We offer reduced rates for buyers to
walk them back through the home, put
report and warranty in their name and
stand behind it for 1 year from date of

inspection.

12 years, hunting, fishing, and coach- now,” he muses.
ing his kids’ teams. “I can be gone a
lot for work,” he points out. “They Above all, Matt’s aspirations
grow up fast, so I try to be around as for his children are clear: “I
much as possible.” want my kids to be happy
and healthy, have peace,

Matt and his family are also deeply confidence, and trust in God
involved with Reach Church in in whatever they do. Be a

Blair, a nod to their community and

1% AGE 402-42 their faith.

positive light in the world.”

Looking ahead, Matt’s

goals remain grounded,
focused, and family-oriented.
“Honestly, I just want to keep
my nose to the grindstone
and keep serving people in

3 Ly | 4 : S John Wanninger, Keith Helson,
all their real estate needs. & L s s ol i _gEm-Owner Co-Owner

NEBRASKA'S MOST EXPERIENCED INSPECTION TEAM

402-506-5711

INSPECTIXUSA.COM

DFFCEEINSPECTINUSA DO

As long as I keep putting in

the time and effort, I think
Matt Heller’s wife, Becky, runs Blair Chiropractic Centre. .

the numbers will take care of

themselves,” he concludes.

Blair Chiropractic Centre, and their four children:
Millie (9), Vivie (8), Rowan (5), and Ruby (3). Their
home is a bustling hobby farm, complete with cats
Barney, Peaches, Cali, and Midnight; dog Liberty;

bunny Daisy; and sheep Boots and Scoots. “If we go

On a personal note, Matt
also envisions expanding his
family’s farm. “I wouldn’t

mind getting more animals to

0| grapectisafin

on vacation, the kids like it to be at a cabin or farm take care of, whether that’s

where we get to take care of animals,” Matt laughs. a hobby for my wife and I in

ISTRETCH + CRYO

FIRST
: STRETCH IS'FREE!

30 day closings are
| overrated.

= \We close in 22 days ofless!

. T ERE TO
| i 2~ FREE STRETCH 10816 PRAIRIE HILLS DRIVE

OMAHA, NE 68124
[C ELEVATESTRETE;H&!‘EI:JERYD:'

WAPPOINTMENT!

Morgage Loan Driginator @ wiiw EEC el ber.oom m Hzglizschrel Bed.comMm @ AD2-316-B176

ELIZABETH SCHREIBER
1]
NMLS #1447344
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closetﬁactory
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PLUS FREE INSTALLATION*

B

closetfactory.com

M 402-697-3600

VISIT YOUR LOCAL SHOWROOM AT:

Shelby & Matt Beers
Locally Owned & Operated Since 1998

Schedule your FREE in-home design consultation today'

*Minimum purchase of $2,000 required. Must be presented at time of consultation.
Cannot be combined with any other offer or existing contract.

14639 Grover St

Omaha, NE 68144

STREAMLINE

SERVICES

UNLOCK THE POTENTIAL
OF YOUR LISTINGS

YOUR ONE STOP SOLUTION FOR:

Handyman Repairs

Electrical & Plumbing
Carpentry & Drywall

Flooring & Painting

Siding & Gutters

Decks & Fences

Concrete & Driveway Caulking

402.690.6154 | streamline370.com

W
L
e

-+ STAGED TO

REARR»&NGED ® 402.981.3509
_ .f{ ve “”ff" @ RearrangedForChange.com Partner with us now! [=]

GiNG AMATING |

Increase your sales.

HOME LOANS
ON -TIME CLOSING
GUARANTEE STARTS HERE

OO0

'ﬁ Senior Loan Officer
NMLS #228625
sthorne@cmgfi.com

Get More with CMG

402.871.8128 - CMGHomeLoans.com
4141 N. 156th Street Suite 100, Omaha, NE 68116

Branch NMLS #1651595

RED RHING

ROOFS & SOLAR

GET YOUR PROPERTY INSPECTED

BEFORE THE CLAIM WINDOW EXPI
P';Ej STIMATE |

N mJ-Juus;\ claims

Home
GROWN

Locally

OWNED

JOHN WANNINGER

OWNER

;_’ Call us at 402-502-4270 or Visit RedRhinoRoofs.com

BBB
P g E L. U
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P> power team

By Jess Wellar
Photos by Natalie Jensen Photography,
taken at Fizzy’s Fountain & Liquors.

CALI RETHWISCH

l & THE VIRTUE GROUP

E_LEd

Ly

From left to right: Lindsay Hansen, Rachel McClanahan, Sue Laubert, Cali Rethwisch, Jen Donahue, Summer Stearns, Ashley Cherney, Bree Beck

(Not pictured: Alysha Washington)

LEADING WITH A VIRTUOUS HEART

When Cali Rethwisch decided to
launch the Virtue Group in September
2023, she didn’t just start a new real
estate team — she set out to create a
positive atmosphere where success

is measured by the genuine care dis-
played for clients and each other. In
less than one year, the appropriately
named “Virtue Group” has put up
impressive numbers that match their
inspiring devotion to supporting their

colleagues and community.

“I think real estate agents get kind

of a bad rap, so I wanted to create a
team where I was creating an uplift-
ing environment for everyone to work

in,” Cali offers.

Finding the Right Fit
Cali grew up in the small town of

Tilden, Nebraska, attending Wayne

State concentrating in pre-dental. She
soon realized dental work was not her
passion and switched gears to study
abroad in Greece for a semester,

then transferred to the University of
Nebraska-Lincoln, where she gradu-

ated with a degree in finance.

But the world of finance didn’t hold

her interest either.

“I honestly didn’t know what I wanted
to do to earn a living... I knew I
couldn’t be stuck at a desk all day, but
I was so far into my finance degree
that I just decided to finish,” she

recalls. “But I hated finance and knew

I wanted to be helping people.”

After graduation, Cali worked as a
bartender and managed a gym for five

years while still trying to figure out

what she was meant to do. It wasn’t
until she worked as an administrator
for the real estate team Sue Laubert

was on that she finally found her ‘why.’

“After working as an admin for six
months, I knew I had to get my license
because I could not be an admin one
day longer,” she laughs. “I had to be

out there connecting with others.”

Cali credits her mentors Maria Lundin
and Adam Bacome for their incredible
support when she was just starting out

as a newly licensed agent in 2017.

“Maria and Adam were huge in get-
ting me started,” she acknowledges.
“If I ever needed advice, to this day,
they would still be there for me in

an instant.”
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Cali Rethwisch formed The Virtue Group at kw Elite in September 2023.

A Vision Emerges

Initially, Cali led another team, the
One80 Group, after a top-producing
agent decided to step back. However,
it became clear that having multiple

team leaders was hindering progress.

“I realized after one year that three
team leaders with five agents was
too many to get anything done,” Cali

points out.

This realization prompted her to
form the Virtue Group, with Sue
Laubert joining from day one as the
team’s fabulous success manager. The
team now consists of eight full-time
agents, including Bree Beck, Lindsay
Hansen, Ashley Cherney, Summer
Stearns, Rachel McClanahan, Alysha
Washington, and their diligent admin,
Jen Donahue, who Cali praises for

keeping everything on track.
“Jen is what keeps the wheels moving

on our vehicle. She does contracts,

closing gifts, you name it, she does it,”
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Cali emphasizes. “We would be lost

without her.”

Despite their relatively new forma-
tion, the Virtue Group is already
turning heads with impressive stats.
Currently at $25 million and 71 units
closed, the group is projecting to sell
$60 million and 150 units by the end
of their first full year.

“We’ve also been the top-selling team
at our brokerage every month this

year,” Cali notes proudly.

A Culture of Caring

At the heart of the Virtue Group’s
success is their relentless commitment
to building relationships that last, both

with clients and with each other.

“Our group is focused on nurturing
past clients and their sphere; we're
not a ‘turn and burn’ type of transac-
tional team,” Cali affirms. “When our
clients close on their new home with
us, they become our friends and we

take care of them for life!

“Client events, celebrating their
birthdays, and home anniversaries
are just a small portion of what we do
for our clients long after closing day,”
she adds.

This appreciative approach extends
to community involvement as well.
Recently, the Virtue Group collected
clothes for families affected by a
tornado, demonstrating their compas-
sion with four vans full of clothes by

the time their drive ended.

Cali’s team’s culture is also character-

ized by plenty of fun and camaraderie.

“Our team loves doing things together
and hanging out; we also lean on each

other for help and advice,” Cali shares.

“In the fall, we do a big tailgate for our
clients down in Lincoln,” she continues.
“And for Easter this year, we did ‘Egg
Your Yard’ and dressed up like bunnies
and hid Easter eggs in 100 families’
yards that had signed up. It went sur-

prisingly well for our first year!”

“ SPENDING TIME WITH MY FAMILY IS SUPER IMPORTANT.

Cali notes she is also on the hunt for
recruits who align with similar val-
ues of togetherness, collaboration,

and integrity.

“We are looking to bring on agents
who might be seeking more account-
ability and systems to grow their
business and leverage their time,” she
notes. “Our team offers comprehen-

sive support, from providing leads to

coaching one-on-one’s and account-
ability, making it a great fit for both

new and seasoned agents.”

Outside the Office

Beyond work, Cali enjoys a fulfill-

ing personal life with her husband
Cody, to whom she’s been married

for almost six years. They share their
home with two rescued English bull-
dogs, Ralphie and Frankie, and have
fostered three other dogs through The
Good Life Bulldog Rescue.

In her spare time, Cali is a travel
fanatic. She hit four different states
last month, always loves an excuse to
visit Las Vegas, and is excited about

an upcoming trip to New Orleans to

participate in The Red Dress Run with
her husband and friends. She’s also

active in various sports, including golf,
sand volleyball, and co-ed softball, and

has recently taken up gardening.

“Spending time with my family is
super important, too, especially my
three nephews,” she adds. “And I really
love hanging out with my friends and
grabbing drinks or trying the newest

restaurants around Omaha.”

Cali’s passion for giving back
extends to her personal time. She
volunteers for The GoodLife Bulldog
Rescue and The Down Syndrome
Alliance and is always looking for
ways to support charities important

to her team members.
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“Each quarter, we like to pick a
charity and find some event to
put on or donate our time to give

back,” she explains.

A Bright Future

As the Virtue Group continues
to grow, Cali remains focused on
maintaining her tight-knit team’s
ethos of kindness, positivity,

and appreciation. Personally,
she looks forward to traveling
more and possibly expanding

her family.

“I just want to be able to con-
tinue to grow the team while
maintaining our fantastic
culture,” she concludes. “I still
cannot even believe our growth
in less than one year, and I can’t
wait to see what the future holds

for our amazing group.”
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Omaha’'s Only
Full-Time,
Full-Service
Charcuterie
Restaurant!

GrazeCraze.com
531.999.1293
220 S. 3lst Ave.,

#3109, Omaha, NE
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WE TRANSFORM U
BUSINESSES

what they do best.

Your Senses

* Personalized and professionally
packaged gifts

* Large variety of packaging sizes

* Customized for any group size

* Using only premium ingredients

* Delivery services to the Omaha area

&

e
We handle the details so business Q
owners can spend their time doing | —

OUR SUITE OF MARKETING PRODUCTS

O Web Design

O Paid Social Media
O Yelp Partnership
O Live Chat

O SEM/ Paid Search

Acquisition Email Campaigns
Search Engine Optimization
Reputation Management
Mobile and Display Advertising
OTT / CTV Streaming Advertising
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Reach out to the publisher of this magazine
for more information.

< HYPORTDIGITAL.COM

Leadership of a national lender.
Dedication of a local partner.

Geat the personalized mortgage service and
step-by-step guidance you deserve, backed by the
strength and solutions U.5. Bank offers:

- U.5. Bank lending available in all 50 states
- Loan options for your needs to buy, build or borrow
- Conventional fixed- and adjustable-rate mortgages
— Jumbo loans with increased lending limits

- FHA and VA mortgages available

Scott Hove

Martgage Loan Officer
office; 402-963-2152
cell: 402-T14-6280
soott.hove@usbank.com
MMLS # 502086

Summer Franco

Mortgage Sales Supervisor
office: 402-289-9021

call: 402-850-9899
summer franco@usbank.com
MMLS # 992463

Loan approval is subject 1o credit approval and program guidelines.

Mot all ioan programs are avallable in all states for all loan amounts

Interest rates and program terms are subject o change without notice

Visit usbank com to fearn more about 1.5, Bank products and services.
Maortgage, home equity and credit products are offered by
U.5. Bank National Association. Deposit producis are offered

w1y U.5, Bank National Association, Member FDIC
LenDER 2022 U5, Bank
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* Move-In/Move-Out Cleaning

»
3

% One-Time Deep Cleaning

% Carpet Cleaning/Floor Maintenance
% Window Cleaning

* Routine Home Cleaning

% Commercial Cleaning

CONTACT
US TODAY!

Ca" text, or email Forever Yesferday Exchange for your FREE consultation!

402-218-0912 | ForeverYesterdayExchange.com | sales@foreveryesterdayexchange.com

With over 18 years of personal real estate exper
fican ensure that you and your clients have th

coverage for all your insurance

McCune, :
Partner 402-238-5553 ¢ Stacey@Swagglinsurance.com ¢ Swagglinsurance.com

TOP PRUDUCERS
TOP RESULTS:

Guaranteeing Your
Clients' Financial
Success

READY TO ELEVATE

100+ y
SATISEACTION - EEEE

GLARANT LLD | |

ty.Hemphill-Wilson, Branch Manager
NMLS #324285

1210 N. 205th Street, Elkhorn, NE 68022 | C: (402) 708-0976

YOUR MORTGAGE

misty.hemphillwilson@rate.com | rate.com

760 W Gold Coast Rd #109,
Papillion, Nebraska 68046

ONUSTO
ENSURE YOUR
CLIENT IS THE
ONLY ONE
MOVING IN!

@ Residential & Commercial
Extermination

 Specialists in Rodents,
Ants, Termites,
Fleas & More!

Contact us today
for a free estimate!

Brad Earl,
43 Years Of Experience

402.397.8884
LienPestControl.com

PROPERTY
HMAHACEMENT

YOUR PREMIER

Property Management Company

staphanla Matson Doug Todd DesAnn Roundy
Proparty Manoger  Dwner,/Property Manoger

B ®

Tommie Richardson Emily Malousek  Jammie Urbano
POty Manoger Proparty Monoger Dirpctor of Openotions

WWW.HEARTLANDFORRENT.COM
402-512-3525
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HELPING OTHERS DIS

It’s certainly no fluke that Chloe
Daeges is on track to triple her sales
volume in her first year as a full-time
REALTOR®. A proud member of the
Copper Group with Better Homes and
Gardens Real Estate, Chloe will
do whatever it takes to ensure her
clients’ interests are always placed

ahead of her own.

“Success, to me, isn’t determined by how much volume
I've closed; it’s about being an agent that clients can count

on even after the closing table,” Chloe explains.

ROOTS IN REAL ESTATE

Chloe’s fledgling success in real estate almost seems
like a foregone conclusion, given her upbringing in
Springfield, Nebraska. Born into a family of mortgage
lenders, she was often encouraged to explore the world
of real estate by various relatives, including her step-

father, uncle, and grandmother.

DY rising star
By Jess Wellar
Photos by Natalie
Jensen Photography,
taken at Veseli, an event
venue in Springdfield, NE.

'ER THEIR NEXT CHAPTER

Before diving into real estate, Chloe worked at Prime Time
Healthcare, a medical staffing agency. For five years, she
served as a compliance specialist, helping nurses get ready

for their travel assignments.

“I decided the timing did not feel right,” she recalls about
her initial hesitation to pursue real estate after graduating
from high school. But soon after marrying her husband in
2021, she felt the pull to follow her dream, supported by
her family’s encouragement. The newlywed couple began
flipping houses together and with friends, further igniting

her passion for the industry.

Chloe obtained her Nebraska sales license in mid-2021 and
initially started her career part-time at Keller Williams
while still working her day job in health care. She soon
realized that Better Homes and Gardens was a better fit
for her business and made the leap that fall. She couldn’t
be happier, now at her “second home” with the Copper
Group, and credits her mentors, Jenn Tucker and April
Tucker, for helping her become a promising Realtor in

three short years.
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Rising Star Chloe Daeges is a member of the Copper Group with Better Homes and
Gardens Real Estate.

OUR TEAM IS SO
FAMILY-ORIENTED AND

ALWAYS WILLING TO
LEND A HELPING HAND
WHEN YOU NEED IT.
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“A Realtor friend encouraged me to
make the switch, and after meeting
Jenn and April, I knew my core values
of honesty and integrity aligned with
theirs,” Chloe affirms. “These two
women are incredible experts who have
guided me to become the greatest agent

I could possibly be for my clients.”

GOING ALL IN

Chloe obtained her Iowa license the
following year to ensure she could
travel 30 minutes over the border to
help her growing book of business.
Now in her first full year as an agent,
Chloe has already achieved impressive
results, with projections to hit over

$6 million in sales volume in 2024.

In addition to her mentors, Chloe is
quick to credit her supportive team-
mates, all 30 of them, including Sherri
Kohls, her transaction coordinator, and

Tiffany Pannkuk, the group’s admin.

“Our team is so family-oriented and
always willing to lend a helping hand
when you need it. I travel and am

out often with my little ones, and my
teammates are always willing to step in
as needed,” Chloe acknowledges. “The
entire team gives off nothing but uplift-
ing vibes, and it helps that everyone is
so knowledgeable and contributes daily

with great advice on our group chat.”

A ‘CAN-DO’ APPROACH

What sets Chloe apart in the competitive world
of real estate is her proactive nature with com-

munication, as well as her emphasis on building

meaningful relationships beyond the sale.

“I truly believe that going the extra mile is the key
to success, and my clients know I'm just a phone
call away,” Chloe states. “I will set up a contractor
to make sure my people are taken care of, I will
help move furniture, and I'm always willing to

travel to show parents the new house!

“I also try to make the process special, too, with
pop-by gifts and anniversary cards, and I love to
deliver pies for Thanksgiving,” Chloe elaborates.
“My commitment doesn’t end after the sale; it’s a

lifelong relationship.”

FAMILY FIRST

‘When Chloe isn’t working, she’s deeply involved in
her family life and describes her brood as her “go-to
place.” She enjoys spending time outdoors with her
two beautiful boys, Beckett (7) and Daylon (1.5),
and her husband, Dalton.

“We love riding in our Honda Pioneer side-by-side
on our acreage and spending time at the lake,” she

shares with a smile.

In addition to flipping houses with her husband to
make distressed properties beautiful again, Chloe’s
hobbies include interior designing and exploring

new restaurants with her family.

“One of my favorite local hotspots is Sauced by
Alfaro in Papillion. It’s not a new restaurant, but it’s

really good,” she offers.

Chloe is also committed to giving back to the
community. She regularly donates to St. Jude’s

Children’s Hospital, supporting children with cancer.

Looking ahead, Chloe has no plans to let off the gas
pedal as her career continues to gather momentum.
Her long-term goal is to establish herself as the local
go-to agent for her hometown of Springfield, all

while growing a strong referral network.
Personally, Chloe dreams of traveling more with

her family and purchasing additional investment

properties to generate passive income.
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“There is no real work hours as an agent,
it comes with sacrifice for your clients
and always putting their best interests
first,” she concludes. “I love the fact that
I’'m able to learn something new from

every transaction.

“To me, success is being able to provide for
my family while fulfilling my passion for
helping others find their next chapter —

a chapter called ‘home.”

Chloe Daeges with her husband, Dalton,
and their boys, Beckett and Daylon.

20+ years
of Mortgage

Experience MORTGAGE SHOULDN'T BE
Sear ONE SIZE FITS ALL

Reviews

Your Clients Deserve the RED CARPET SERVICE NOT the RED TAPE

)'s

Results Mortgage

CINDY KINSLER,

MORTGAGE & HOME LOAN SPECIALIST
NMLS ID#325%905

RESULTS MORTGAGE NMLS ID #2470439
402.214.1068
10373 Pacific St
Omaha, NE 68114

EQUAL HOUSING
OPPORTUNITY
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Wy Chssie 10 Mern?

We Have The Man Power

& Equipment to Get the Job
Done Fast & Efficiently Offering
A Less Stressful Moving
Experience for Your Clients.

You've got a whole home to cover*®
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Integrate blinds or shades with other smart home systems
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(402) 390-2667 | OmahaWindowCovering.com

Solutions! i
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HEATING & COOLING
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Ready to Order:
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Questions:
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For just $550, protect yoursel
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GEORGIA VAUGHAN
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~ SUPPLEMENTAL INSUR/

- Let Me Find Your Family the
Perfect Healthcare Solution

THOUSANDS OF INSURANCE PLANS,
NATIONALLY RECOGNIZED BRANDS.

JON JACOBI, LUTCF, FSS
LICENSED INSURANCE CONSULTANT
402.517.0732
Jonathan.Jacobi@HealthMarkets.com
e S o ke iy e

d based on enroll No obligation to enr
©2021 HealthMarkets 46841-HM-1220

cleanwaterguys

WATER. PURE AND SIMPLE®
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WATER SOLUTIONS
YOUR CLIENTS
CAN TRUST
40+ Years of Experience
B2B/Office Solutions /

New Construction
Home Solutions & More

The next time your
client needs a new
roof or repairs,

trust our locally and
family-owned company

to complete your project

to perfection.
402.733.0981

THOMPSONROOFINGOMAHA.COM &
BTHOMPSOMNROOFINGECOX.NET
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CREW

NETWORK

CONNECTING & EMPOWERING OMAHA
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»» women in commercial real estate

CREW

NETWORK

Commercial Real Estate Women (CREW)
Network is a global organization, actively
working to accelerate the success of
women in commercial real estate (CRE)
through networking, industry research,
and leadership development. Approaching
200 members, CREW Omaha has emerged
as one of the fastest growing, largest per

capita membership groups in the world.

CREW Omaha is committed to becoming
recognized as Omaha’s premier CRE orga-
nization through educational content, first
looks at the city’s newest developments,
high visibility special events, and opportu-

nities for mentorship and outreach.

« Monthly luncheon programs highlight
topics from financing models to new con-
struction technologies, Omaha-adjacent
community development to downtown’s
newest office tower.

» Guided building tours allow exclusive
access inside Omaha’s newest construc-
tion projects.

« The annual golf outing has become a
signature event, approaching 200 partici-
pants in 2024.

» Intentional avenues for outreach sup-
port CREW Network Foundation, con-
tributing to industry-leading research
and white papers, CREW careers,
college scholarships, and UCREW uni-
versity campus presence.

« The CREW mentorship program fos-
ters in-depth connections under a fully
customizable program, fitting the goals of
each mentorship pair.

HARNESSING LEADERSHIP POTENTIAL
CREW Omaha is guided by an 11-person
board of directors, elected by industry
peers from the group. A board retreat
kicks off the year with regular meetings
throughout to steer the future of CREW
Omaha. Additionally, 2023 was a mile-
stone year with CREW Network visiting to
lead the board through a two-day strategic

planning session. Each director position

allows members to grow and collaborate across
diverse groups of professionals, taking enhanced lead-

ership skills back to their respective primary careers.

Home to many of Omaha’s standout CRE leaders,
CREW Omaha works to share the successes of their
members and promote their people. At a local level,
the organization nominates members for a variety

of awards, including Midlands Business Journal’s
“40 Under 40,” Women’s Center for Advancement
“Tribute to Women,” and Omaha’s CRE Hall of Fame.
Reestablished in 2023, the chapter hosts a dedicated
awards program, highlighting three awards each
year: Rising Star, Career Advancement for Women,
and CREW Connection — a team award focused on
the collaboration of member-to-member businesses.
Additionally, annual sponsor organizations are recog-
nized at every event, on social media, and in newslet-
ter spotlights.

At the network level, CREW Omabha is no stranger to
global recognition. Recent CREW Network awards
and service on committees and boards further
solidifies Omaha as a force in CRE. Recently, Ashley
Kuhn was nominated and awarded the 2023 CREW
Catalyst Award, an honor bestowed upon two individ-
uals worldwide each year. In 2024, Jackie Pueppke
was selected to serve on the Network Scholarship
Committee with the momentous task of distributing
thousands of dollars to university students in quali-
fying CRE fields of study. Also celebrating this year,
Sarah Gudeman represents CREW Omaha on the
2024 Network Council on Environmental, Social,
Governance (ESG).

WHY CREW?

CREW Omabha is a single organization that covers the
entire spectrum of CRE development. One event can
get you in the room with brokers, architects, lend-
ers, attorneys, contractors, developers, and property
managers — a room from which you walk away with
professional acquaintances, potential partners, and
even stronger friendships. Sound interesting? Join

CREW Omaha for an event to learn more!

For more information, call 1-888-866-CREW or visit
Omaha.CREWNetwork.org.

CREW >
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Get pre-qualified with our
Northwest Bank Mortgage App!

(i

Will DeRosear Sam Hamrick Ryan Schlabs
402-689-8410 402-536-0636 531-301-2093
NMLS#639430 NMLS#885700 NMLS#720173

14320 Arbor 5t, Omaha | 9719 Giles Rd, La Vista
@ NORTHWEST BANK 3333 N 168th Ct, Omaha | NW.bank

*Credit score of 720 or greater on primary residence purchase loans only. Recemwe 51,000 off closing costs with a loan amount greater than or equal ta $150,000 or S500 off clos-
ing costs with a loan amount of $50,000-514%,999. Funds cannot be applied towards down payment, prepaid interest, etc. Offer valid for secondary market loans only. Available

to applications dated January 2 - December 31, 2024, Property insurance is required. An open and active Northwest Bank Compass Rewards, Compass Relationzghip, Compass
Digetal, Compass Cash or Compass Free Checking Account is required, $10 minimum to open checking account. Member FDIC | Equal Housing Lender | NMLS#486668,
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EXPERIENCE THE
EPITOME OF LUXURY LIVING
AT BENNINGTON LAKE

12149 North 177th Circle, Bennington, NE 68007 | $2,700,000

Welcome to the pinnacle of luxury living at Bennington
Lake, where this stunning home stands as a testament to
modern architecture and exquisite design. Every inch of
this property radiates elegance and sophistication, perfectly

paired with the best panoramic views the lake has to offer.

Upon entering the main level, you are greeted by a
majestic great room that immediately sets the tone for

the rest of the home. This expansive space is perfect for
both grand entertaining and intimate family gatherings.
The great room flows seamlessly into an amazing gourmet
kitchen, a true chef’s dream. Custom cabinetry lines the
walls, providing ample storage space, while state-of-the-
art appliances and sleek countertops ensure that every
meal is prepared in style. The indoor grill room, a rare and
delightful feature, allows for year-round culinary adven-

tures, no matter the weather.

The luxurious primary bedroom suite is a retreat unto
itself, offering a sanctuary of comfort and style. One of

its most remarkable features is a glamorous two-story
closet, designed to accommodate even the most extensive
wardrobes. After a long day, slip out onto the covered deck
directly from the primary suite to enjoy the serene sights

and sounds of the outdoors. Here, you can unwind in front

44 . August 2024

of the outdoor fire, letting the tranquil ambiance soothe

your senses.

Descending to the lower level, you’ll find an entertainer’s
paradise. This floor boasts another large great room, ideal
for hosting gatherings or enjoying family movie nights. A
sunken bar adds a touch of sophistication and ensures that
refreshments are always at hand. Fitness enthusiasts will
appreciate the exercise/flex room, which offers a versatile
space for workouts or other hobbies. Additional bedrooms
on this level, each with private ensuites, provide comfort

and privacy for guests or family members.

Stepping outside, you are met with a masterfully designed
private oasis that epitomizes luxury. The knife-edge pool
is a stunning centerpiece, offering a refreshing escape on
warm days. Nearby fountains and fireplaces enhance the
outdoor ambiance, creating a perfect setting for relaxation
or entertaining. The spectacular lake views serve as a
breathtaking backdrop, ensuring that every moment spent

outdoors is filled with beauty and tranquility.

This remarkable property is more than just a home; it
is a lifestyle. The combination of elegant indoor spaces

and exquisite outdoor areas makes it an ideal setting for
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Local Loans for
Your Greatest Goals

Whether you are building a new home or
purchasing an existing one, West Gate Bank can
help you to finance the home of your dreams.
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Ready to get started? Contact a Lender Today!

creating cherished memories that
will last a lifetime. Whether you are
hosting a grand celebration, enjoying

a quiet evening with family, or simply

Steve
Kucirek

US Navy Veteran
Mortgage Lending Team

402.292.1948

skucirek@westgate.bank

NMLS# 1734948

Guthrie

Steen

Mortgage Lending Team

402.758.8727
gsteen@westgate.bank

NMLS# 400111

Tyler
Peterson

Mortgage Lending Team

402.758.8716

tpeterson@westgate.bank

NMLS# 406012

Michael
Bittner

Residential
Construction Lending

402.758.8730

mbittner@westgate.bank

NMLS# 408474

taking in the natural beauty that
surrounds you, this home provides the

perfect backdrop for every occasion.

Do not miss the opportunity to expe-

WEST GATE BANK.

rience this unparalleled luxury living Ourinterestisyou — yema

for yourself. Schedule your private

tour today and step into a world where

elegance, comfort, and stunning views
converge to create the ultimate living

experience at Bennington Lake.

Call Jenn Weikel at 402-616-4556
for more information or email her
at jenn@nehomegirl.com.

MR. PICNIC

— OMAHA —

IMACIINE RENT | DELIVER | SET-UP

HOME GROUP

+

AR MEBRASKA

Servicing personal, corporate, educational events!

(402) 670-5995 | MRPICNICOMAHA.COM
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SAY HELLO TO
GOOGLE’S Al
MEET GEMINI AND
TRANSFORM
YOUR REAL
ESTATE BUSINESS

By Scott Bergmann

In the lightning-fast world of real
estate, success hinges on efficiency and
client satisfaction. That’s where Google
Gemini steps in — a powerful Al tool
designed to streamline your tasks and
supercharge your follow-up campaigns.
But how, exactly, can Gemini transform
your real estate operations? Let’s dive

in and explore its potential.

UNDERSTANDING THE POWER OF
GOOGLE GEMINI

Google Gemini is more than just a
fancy app. It leverages the power of
machine learning and data analysis to
optimize your client interactions and
daily task management. This intelli-
gent platform automates repetitive
tasks with remarkable efficiency,
freeing up your valuable time to focus
on strategic planning and client rela-

tionship building.

KEY FEATURES TAILORED FOR REAL
ESTATE PROFESSIONALS

Stay on top of your ever-growing
to-do list. Gemini helps you organize
daily responsibilities, from sched-
uling client meetings and property
showings to managing deadlines

and paperwork.

No more scrambling to remember
follow-up calls or emails. Gemini
automates your follow-up strate-
gies, keeping clients engaged

and ensuring you stay top-of-
mind throughout the buying or

selling process.

Gemini plays well with others.

It integrates effortlessly with
existing Google services like
Gmail and Calendar, streamlining
your entire workflow and boost-

ing your overall productivity.

HARNESSING GEMINI'S POTENTIAL
IN THE REAL ESTATE ARENA

For real estate agents aiming to
elevate their operational efficiency,
Google Gemini offers a treasure

trove of benefits:

Say goodbye to the mundane.
Gemini automates routine tasks
like appointment scheduling and
client follow-ups, freeing you up
to focus on high-impact activi-
ties like property marketing and

negotiation strategies.

Move

beyond generic communication.
Gemini provides Al-driven insights
into your client base, enabling you
to deliver personalized communica-
tion that resonates with each client’s
unique needs and preferences.
Imagine crafting targeted messages
that address their specific concerns

and buying journeys.

Happy clients
mean repeat business and positive
referrals. By leveraging Gemini to
streamline communication and ensure
timely follow-up, you can significantly
improve client satisfaction and build

stronger, long-lasting relationships.

BEYOND JUST ATOOL: A
MODERNIZATION ENGINE FOR

YOUR BUSINESS

Google Gemini is more than just another
software tool in your arsenal. It’s a key
component in modernizing your real
estate business. By integrating Gemini
into your daily operations, you can
unlock a new level of efficiency, enhance
your operational capabilities, and
cultivate stronger client relationships

— all of which translate to a thriving
real estate practice. So are you ready to
embrace the future of real estate with

Google Gemini by your side?

Scott Bergmann is broker/owner of Realty ONE Group Authentic, here in Omaha, Nebraska. He is looked at

firmly believes Al should be an important tool in their tool belt.
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in the real estate industry as an early adopter of Al and travels the nation doing in-person workshops for real
estate agents and brokerages and rooms of anywhere between 50 to 600, speaking specifically about Al
tools and resources that real estate agents should be using. Scott specializes in marketing and technology, as
well as coaching on Al. Whether he is found on an Al real estate podcast or an in-person workshop, his love
for Al can be heard and felt. He’s passionate about coaching agents to reach their maximum potential and

Make A Lasting Impression...

Auto Wash ¢ Detailing ¢ Protection Services & more!
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appointment today! =%
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PRINT ME MORE!

Were you, the team, or your business
featured in an issue of Real Producers?

Want a copy of your article or
full magazines that you were
featured in?

RODUCERS.

‘LEVATI&I*&. INSPIRING.

REPRINTS!
‘What the heck is a reprint? A reprint is a four- or eight-
page, magazine-quality-grade paper with your full article

and photos, and you on the cover of the publication.

WHY DO | NEED THOSE?

These reprints are a professional marketing tool that can
help brand you, your team and/or your business.

*+ Use on listing appointments

+ Send out to friends and family

+ Send to clients with your holiday greetings

' -
* Brokers, use as recruiting tools for capturing )
new talent | " J

+ Use when farming your favorite neighborhood G R I M s H Aw

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING UL Sucfiiim“"fc"”c”

CORRECTED IN MY ARTICLE? _Mﬁm 2024

No worries! We can make any changes needed. We send ‘ . . ‘ .

you a proof, you approve, and then they are sent to you
via FedEx.

WHO CAN BUY THESE?
The REALTOR® who was featured, the broker, our part-

ner or family. Anyone who wants to promote you!

HOW DO | ORDER?
Email stacey.penrod@realproducersmag.com or
give us a call at 402-677-7744. BUILDING SUCCESS

FROM SCRATCH

You get out of

this business

what you put

intoit.
ki
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GLORY VISUALS

EXCELLENCE DELIVERED EVERY TIME

EXCELLENCE DELIVERED
EVERY TIME
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Winning Contracts in This Competitive Market is PARTNER WITH OMAHA'’S

|
WIHIAT WIE DOY HEATING & COOLING EXPERTS!

W LH E |- M We strive to provide the best /mﬁf/%/e service U0 your olients.

Heating & Cooling Installation & Repair * 24/7 Emergency Services ¢ Financing Available
, i
| .

1974080, 10197

. Partner with Us for Unbeatable Results. M- Jeremy Wilhelm
(c) 402-210-8352

Jeremy@JeremyWilhelm.com

JeremyWilhelm.com
« Efficient & Quick Turnaround Times for You & Your Clients. NMLS: 10197

« 1% Down Conventional Loans.

- Below Market Interest Rates

. ﬁa/‘ remews gﬁ&aé L H A I N E S

CLIMATE CONTROL

|:§ faﬁ themselres!

|. -|| JEREMY HAINES, OWNER
L

FIRST

INSURANCE

AUTO, HOME, COMMERCIAL & LIFE ™
INSURANCE + MEDICARE

firstpriorityinsure.com

INFO@CABINETSOMAHA.COM | (531) 301-9550 | WWW.CABINETSOMAHA.COM S
Studio appointments preferred but walk-ins are welcome. ' of our Showroom
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YEARS OF
THE N2 COMPANY

Enhance your brand visibility
and attract more business

via an engaging, immersive experience on the
ingTime+ Listing Showecase.
ctions helps you beest engagement

> on Zillow by bringing.this interactive’ -'

oy providing high-reselution HDR

isive Zillow 3D Home® tours ande
floor plans. According to ShowingTime#.datd,
Showcase Listings sell nearly 15% faster than
comparable listings nearby.

CONTACT US TODAY E e
for more details abolit our e .

Showcase Listing bundfes! amoura
productions




