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SECURE YOUR

SEPTIC SYSTEM

WITH OUR TRANSFERABLE

WARRANTY

VegOut Forestry

What We Do

Brush & fallen tree mulching

Land & lot clearing

*Limited* tree removal

Invasive species removal

Horse & ATV trails

Gravel road & driveway construction
Drainage - French drains - Culverts
Junky yard cleanup

Residential Commercial Farm/Horse Property Government

£ Lrris Mo, HoL DROLES

ENHANCE
YOUR LISTING

Seamlessly transfer the
warranty to the next
homeowner, adding a strong
selling point to your property.
Rest assured, potential issues
discovered during the septic
inspection won't jeopardize the
sale of your home.Simply scan
the QR code to schedule a septic
inspection for your listing.

GRAPHIC DESIGNER

SCAN ME

WHY DO YOU NEED
A SEPTIC PROTECTION PLAN

COVERED
COMPONENTS

ANDERSON
BROTHERS

A FLUSH WARRANTY PARTNER

m,, O X

PUMPING INSPECTIONS REPAIRS

www.andersonsanitation.com

Protect your clients and your commission with Flush
Warranty. Homeowners insurance typically doesn't cover
septic system failures, which can be a deal-breaker during
pre-sale inspections. Such issues not only risk reducing the
sale price but may even lead to potential buyers walking
away, endangering your hard-earned commission.

Flush Warranty steps in where others step back. We cover
the costly septic system repairs and replacements that your
clients might face, helping to prevent sale delays or price
reductions. By referring your clients to Flush Warranty,
you're not just offering them a solution for septic system
problems; you're enhancing your value as a real estate
agent and safeguarding your commission.

Let us handle the messy septic system issues, S0 you can
focus on closing the deal seamlessly.

/SEPTICTANK
‘/LEACHlNG FIELDS

/ DISTRIBUTION BOX

+

ROUTINE SEPTIC TANK
CLEANING

CALL US NOW:

(203) 707 8370

www.flushwarranty.com

Home Staging Services
interiorsbylindsay.com
lindsay@interiorsbylindsay.com
203.506.7934

L] Social Media Ads
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z — (1) Brochures
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"“' Apparel Design

COURTNEYLUFTDESIGN.COM
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FANNIE AND FREDDIE
UNDERWRITING GUIDELINES

REVERSE MORTGAGE

FHA - FIRST TIME HOME
BUYERS SPECIALIST

USDA | VA | NON QM LOANS
INVESTOR SPECIALIST

18 Pardee Place Ext

East Haven, CT 06512-2747

OVER 25 YEARS EXPERIENCE | Licensed in CT, NY, VT, and FL

Patricia Beale
(203) 671-1940
Patty@branfordfinancial.com

Mike Perricone
(203) 488-6084
Mike@branfordfinancial.com

Home & Commaercial Building Inspections

Since 1982

7N

SUPER SERVICE J
AWARD

e B IN THE NEW ENGLAND AREA”

OUR CONTACT NUMBERS
\. CONNECTICUT MASSACHUSETTS
+B60-646-9983 +413-686-9383

OUR WEBSITE
WWW,.SHERWOODINSPECTION.COM

FEA

'-F!esidential E Septic
Inspections -1 Inspection
Radon Testing
)

o] Sewer Camera | '
ZE Inspections Drone Inspections

r = Foundation % o
Inspection . Mold Testing

Commercial
Inspections

“THE TOP CHOICE FOR HOME INSPECTIONS

NEW YORK
+845-768-1300

RHODE ISLAND
+401-427-0305

=g~ SCHEDULE YOUR INSPECTION WITH US
_ INSPECTIONS@SHERWOODINSPECTION.COM
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SIS General Manager John Sheehan joined the team just over a year ago.
A Wesl Point graduate and former Field Artillery Officer, John has extensive
experience running sales and service companies across California and
Massachusetts in various sectors, including a plumbing company for 12
years. When asked about his experience, he humorously replies, “too many

to recall.” John thrives on hiring high-grade talent, supporting team
members, and witnessing their successes,

He chose SIS for its professionalism, team cullure, and commitment to
excellence. Since joining, John has helped establish a meticulous hiring
process, the Septic Division, non-traditional inspection programs, and a
culture of role-playing. Currently, he is working on a new Services Division
offering continuing inspection packages for homeowners, Outside of work,
John enjoys coaching lacrosse, hiking, golfing, cooking, baking, and writing

poetry.
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MEET THE REAL PRODUCERS PUBLICATION P you're invited

NEW HAVEN & MIDDLESEX
REAL PRODUCERS TEAM

Calling all top real estate agents along the Connecticut shoreline! Join us for an exclusive
evening at the launch party of Real Producers Publication. This prestigious event will gather
only the top agents in our market for a casual and engaging networking experience.

Enjoy complimentary drinks, gourmet food, and the opportunity

to connect face-to-face with industry peers whom you

£ . i often interact with only in a transactional setting. It’s a
- i 5 chance to build meaningful relationships and discuss

Sam Kantrow Ed Bermudez George Grotheer Jaime Wood Jack Ardrey
Owner/Publisher Photographer Content Writer Event Coordinator Operations Specialist

industry trends in a relaxed environment.

Stay tuned for your official invitation and sign-up
information to secure your spot among the

If you are interested in contributing or nominating REALTORS® for certain stories, elite of our industry. Don’t miss this

please email us at sam.kantrow@realproducersmag.com . ’ " exceptional opportunity to

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but \ mingle with the best
remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company or the publisher.

: ) 5 ) A A : inthebusiness!
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

e |\ ESSEX

CUSTOM Nl G | PAINTING COMPANY

HANDMADE E =
FURNITURE + DECOR 1@F Exterior Painting

Interior Painting
Cabinet Painting

Creator, Woodworker, Dwner
-Tessa Semuelson

GET IN TOUCH

860-510-2923
@essexpaintingcompany P S :
essexpaintingcompany.com o e SPECIALIZING

IN- HlG S ERNID .
GERMAN CARS- 7 Industrial Rd * Prospect, CT 06712

EREE ESTIMATES SALES. AND SERVICE Sales & Service: (203) 592-8744
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ATTORNEY
Law Offices of
Robert C. Leitze
(203) 453-8600
robertleitze.com

ATTORNEY -

REAL ESTATE

Law Offices of Ryan
B. Corey, LLC

(203) 699-9422
coreylawoffices.com

AUTO DEALERSHIP/
FULL SERVICE
FACILITY

MSport Motorwerx
(203) 592-8744
msportmotorwerx.com

CUSTOM FURNITURE
Modern Oak

(203) 494-2131
modern-oak.co

PREFERRED PARTNERS

DIGITAL MARKETING
Courtney Luft Design
(860) 9171037
courtneyluftdesign.com

HEATING OIL/
PROPANE

Amodio & Sons Fuel
& Energy Services
(203) 934-2651
amodiofuel.com

HOME INSPECTION
Sherwood Inspection
Services, LLC

(860) 646-9983
www.sherwoodinspection.com

INSPECTIONS

National Property Inspections
(E Haven to E Lyme)

(860) 227-4949
npiweb.com/griffith

National Property Inspections
(New Haven & West)

(203) 871-7214
npiweb.com/volpato

LAND CLEARING/EXCAVATING
VegOut Forestry

(203) 815-6791
vegoutforestry.com

LANDSCAPE DESIGNER/
LANDSCAPE CONTRACTOR
USL Outdoor Living

(203) 390-9093
usloutdoorliving.com

LANDSCAPING
S&R Landscape Construction
(203) 445-8697

LAWN & GARDEN
Madison Earth Care
(203) 410-4520
madisonearthcare.com

MOLD REMEDIATION
Connecticut Mold Pros
(203) 920-0265
ctmoldpros.com

MORTGAGE

Revolution Mortgage
(203) 872-2622
revolutionmortgage.com

Total Mortgage-
Dominic DeMilo
(203) 676-6926
totalmortgage.com/bankers/
dominic-demilo

MOWING/LANDSCAPING
JC’s Landscaping

(203) 927-2058
jeslandscapingct.com

PAINTING

Essex Painting Company
(860) 510-2923
essexpaintingcompany.com

PAINTING /
POWERWASHING
Pro Coat Paint
(203) 907-6083
procoatpaintct.com

PAINTING SERVICE
Spotless Solution LLC
(860) 362-8722
Spotlesssolutionct.com

This section has been created to give you easier access when searching for a trusted real estate affiliate. These businesses
have been independently verified to provide the highest quality agents demand in their vendors. Take a minute to familiarize
yourself with the businesses sponsoring your magazine. These local companies are proud to partner with you and make this

magazine possible. Please support these businesses and thank them for supporting the REALTOR® community!

PERSONAL CONCIERGE
SERVICES

Sandhill Concierge

(401) 315-4709
sandhillconcierge.com

PHOTOGRAPHER | REAL
ESTATE MEDIA

Rise Visual Media

(347) 239-5636
risevisualmedia.com

REMODELING/CONSTRUCTION
Cityline Construction

(203) 430-2152
citylineconstructionllc.com

SOFT / POWER WASHING
New England Aerial Cleaning
(855) 237-4255
newenglandaerialcleaning.com

STAGING

Interiors by Lindsay
(203) 506-7934
interiorsbylindsay.com

TRAVEL AGENCY / CUSTOM
TRAVEL PLANNING
Adventures by Jaime

(203) 767-6323
adventuresbyjaime.com

WATER SYSTEMS
The Well Guys
(203) 828-6129

8 - August 2024

CITYLINE

Design-build services

General contracting

Project management

Custom home building

Kitchen and bathroom remodels
Basement finishing

Additions and expansions

Commercial construction

203-430-2152

JC'S LANDSCAPING

Servicing New Haven County




PAQ

ALL ABOUT NEW HAVEN &
MIDDLESEX REAL PRODUCERS

Q: WHO RECEIVES REAL PRO-
DUCERS MAGAZINES?

A: The top 300 real estate agents across
New Haven/Middlesex County Real Pro-

ducers and our preferred partners.

Q: WHAT IS THE GOAL OF THIS MAGAZINE?
A: We believe that we are better together.
‘When we surround ourselves with other
successful, like-minded people, we grow to
new heights. Real Producers is a platform

that brings together the most accomplished
individuals in the New Haven/Middlesex

County Real Producers real estate sector.

By curating an exclusive community comprised
of the top 300 real estate agents and RP-vetted
businesses in each market, we foster a shared
space for sharing stories, celebrating successes,
discussing market trends, and highlighting

10 - August 2024

The first Real Producers magazine started
in Indianapolis in 2015. Real Producers is
now in over 130 markets across the nation
and is continuing to grow nationwide.

upcoming events. Our monthly
publication is dedicated to
connecting, informing, and
inspiring, encompassing any-
thing that contributes to the

enrichment of our community.

Q: DOES REAL PRODUC-
ERS HAVE EVENTS?
A:Yes! We have spe-
cific networking events

throughout the year.

Q: WHAT IS THE PROCESS
FOR BEING FEATURED

IN THIS MAGAZINE?

A: The process for getting
featured in our magazine
is straightforward. To be

eligible, you need to be on

the top 300 list, and we value nominations
highly. Whether you’re a real estate agent,
business, broker, owner, or someone who
admires the work of others, you can nom-
inate individuals, including yourself. Even
office leaders have the opportunity to nom-
inate outstanding real estate agents. We
take every nomination seriously and con-
sider anyone from the top 300 list who is
brought to our attention. While we cannot
guarantee a feature, we strongly encourage
you to connect with one of our team mem-
bers, show support for Real Producers, and
participate in our private events. These
steps can enhance your chances of being

featured in our publication.

Q: WHAT DOES IT COST A REAL ESTATE
AGENT/TEAM TO BE FEATURED?

A: Zero, zilch, zippo, nada, nil. It costs
nothing to agents, so nominate away!

We are not a pay-to-play model. We
share REAL stories of Real Producers.

Q: WHO ARE THE RP-VETTED BUSINESSES?
A: The RP-vetted businesses featured in our
publication represent the some of best in

the business in their respective categories
within the New Haven/Middlesex County Real
Producers. You can easily locate them in our
index. We do not randomly select businesses,
nor do we collaborate with every business
that approaches us. We prioritize businesses
that have received your stamp of approval
through recommendations and each business
showcased has been personally recommend-
ed by many of the top agents featured in our
publication. Before featuring any business,
our team conducts additional vetting to ensure
they align with our community’s values and
bring substantial value. Our aim is to build

a robust network that not only includes

the best real estate agents but also features
top-tier businesses, fostering collective

growth and strength within our community.

Q: HOW CAN | RECOMMEND A BUSINESS?
A: If you want to recommend a busi-

ness that works with top real estate

agents, please email or message us -

Email: sam.kantrow@realproducersmag.com

AGAINST REAL ESTATE MISTAKES

Law Offices of

Ryan B. Corey, LLC

1331 Highland Avenue = Cheshire, CT 06410 = (203) 699-9422

THE
We“ Eugs

Well Pumps | Basement Pumps | Septic Pumps
Sewage Pumps | Grinder Pumps | Water Softeners
Well Extensions | Well Chlorinations

7 day EMERGENCY SERVICE
with NO emergency fees

Servicing all of New Haven
and Middlesex Counties.

SERVING THE bHC‘IﬂEL!NE FROM BRANFORD TO OLD LYME

Mak Your Lascaping
Dream a Reality

Whether vou're a homeowner or business owner,
our dedicated team will bring your vision to life,
creating a vibrant and inviting atmosphere that

will leave a lasting impressio

MADISON
EARTH CARE

— Est. 1972 ——

CALL US AT 203-421-4358

MADISONEARTHCARE.COM
1250 A DURHAM RD. | MADISON, CT 06443

New Haven & Middlesex Real Producers - 11



WHAT IS Real Producers?

WELCOME TO NEW HAVEN & MIDDLESEX REAL PRODUCERS!

We provide a platform to connect, elevate and inspire the top real estate professionals across the Connecticut Shoreline.

»» publisher’s note

By Sam Kantrow

It is a privilege to introduce Real

Producers to our region and to cele-
brate the exceptional contributions

each of you makes to the Connecticut

Shoreline real estate community.

Having lived here my whole life and
worked in television/media for the last
14 years, it brings me profound joy and
excitement to have the opportunity to
showcase your achievements, nurture

your connections, and acknowledge

your unwavering commitment to

excellence in serving your clients.

Real Producers originated as a simple
concept in 2015 in Indianapolis and
has rapidly expanded nationwide. The

thriving Real Producers community

now spans over 130 locations, rev-

olutionizing the way the real estate

community collaborates throughout

the U.S. As we begin this journey

12 - August 2024

together, I commit to foster-
ing community connection
and forums dedicated to
acknowledging and high-
lighting the unique qualities

that make each of you iconic.

In the years ahead, my goal
is to conduct interviews with
each of you, sharing your
success stories in upcoming
issues. I eagerly antici-
pate commemorating your
achievements at our events,
offering valuable tools and
connections to support the
growth of your businesses,
and representing your
collective passion for this

industry that we all share.

Here are some quick facts

about Real Producers:

DISTRIBUTION:

This magazine will be
delivered to the mailboxes
of the top 300 agents in
New Haven and Middlesex
Counties every month.

The selection of these 300
agents is based on compiled
MLS data over the last year.
If you are receiving a hard
copy of the publication, it

is because you belong to
the distinguished group
representing the top 5%.

CONTENT:

This publication revolves
around YOU—the
Connecticut Shoreline real
estate community. Our

aim is to share personal

and distinctive stories about
members of this community,
providing a platform for you to
inspire greatness in others. As
we expand, our commitment
remains to deliver fresh con-
tent exclusively centered on
the top 5% and our Preferred
Partners. It’s important to note
that we have nothing to sell
to real estate agents; being
featured in this publication is
absolutely FREE. Agents can be
featured by nomination from a
peer, leader, or influencer. We
actively encourage nomina-
tions and appreciate learning
about agents who are making a

significant impact in our market.

PREFERRED PARTNERS:
Those identified as “Preferred
Partners” in the index of

this publication are integral
members of this exclusive
community. You will find
them featured in every issue,
participating in our private
events, and actively engaging
in our online community. We
maintain a selective approach,
allowing only those businesses
recommended by members to

be a part of our community.

Each Preferred Partner show-
cased in this publication has
been recommended by one or
more of you. Our objective is to
provide you with an extensive
array of resources to enhance
your business, ensuring that
you consistently stand as a
trusted referral source for

your clients and customers.

EVENTS:

In addition to our monthly publication, we orga-
nize social and educational events throughout
the year. Our aim is to unite the best of the best
while contributing to and bolstering our local
communities. And, of course, we fully intend

to have a good time doing it! Information about
upcoming events will be shared through the

publication. Stay tuned for exciting updates!

CONTRIBUTION:

If you are interested in contributing, nominating
REALTORS® for certain features, know of additional
top-notch affiliate partners who would be a great

fit for our community, or would simply like to learn

more, please reach out to me anytime. I look forward

to meeting with every one of you in the near future.

I would like to take a moment to acknowledge our Preferred
Partners for their vision and belief. Their commitment is

an essential part of bringing New Haven & Middlesex Real
Producers to life and will provide the framework for our
continued growth and success. I also would like to extend

a heartfelt “thank you” to my incredible team, all of whom
orchestrated this inaugural publication with me. This second

issue is dedicated to each of you, but especially the dad’s!

I appreciate you all and I look forward to see-

ing you all at our launch party coming soon!

Sam Kantrow

Owner/Publisher

New Haven and Middlesex County Real Producers
sam.kantrow@realproducersmag.com

SPECIALIZE 1IN
EXTERIOR ano
INTERIOR PAINTING
SHEETROCKING
WHITEWASHING Aanp
POWERWASHING

203-907-6083
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P> top agent

By George Grotheer

»Je

William Pitt Sotheby’s International Realty

Imagine calling four or five hours of sleep a night an easy
way to go through life. Lucky for Susan Santoro, she claims
not to need much more than that — and that has allowed her

to spend more time with her nose to the ground, making

a name for herself in a lifelong career as a Realtor.
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Photo by Nikia Randolph
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Santoro has seen the real
estate industry change signifi-
cantly in her nearly forty years
in the business. A modest start
in modeling, a great knowl-
edge of building from her real

estate developer husband, and

a passion for real estate led her

to collect her license in 1985.
She began by taking all the
call-in leads at the office and
offered to host an open house
for any agent to meet buyers
and potential sellers. She says
once she got things off the
ground on her own, she built
a remarkable career that now
spans almost four decades.
She has won numerous awards
including being named the #1
Realtor in sales at William
Pitt Sotheby’s International
Realty- Guilford office and #
4 for the company in the state
of Connecticut! To top it off,
she loves every minute of it.

- despite the lack of sleep.

She prides herself on a per-

sonal touch that has carried

16 - August 2024

her through decades of service

HER 100’S OF PHYSICIAN
CLIENTS CALL HER

to her clients and community.
She still communicates with
every sale even her first sale
from the mid- 80s, sending
them cards throughout the
years to check in and stay in
touch. The Google reviews REALTOR TO THE DOCS

match - a recent endorsement

raves about Santoro’s attentive

R

service, acting like each client

=

is her one and only. Her 100’s
of physician clients call her
“Realtor to the Docs” a name
she is very proud of. Another
element of her success - her
so-called “gift of gab,” or a gift
of being able to befriend. She
loves learning about people,
loves conversations, and always
tries to leave a party having
met everyone in attendance.

It is that kind of connection
that has her standing head and

shoulders above her peers.

Her biggest success in the
workplace, though, is her

real estate team. The Susan

Santoro Team~A small group Photo by Nikia Randolph. -

Rise Visual Media
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of four, (Kate Esposito, Alicia Mahon
& Eric Ryalls) this group is fiercely
loyal and devoted to providing world-
class service at a personal level.
Santoro says she loves teaching and
answering questions — and help-

ing her team grow from real estate
assistants to top- flight realtors is

one of her proudest achievements.

Of course, she has some impressive
achievements outside the office. As
she grew up, she participated in the
Special Olympics and remains com-
mitted to the advancement of those
with special needs and abilities. She
gives back to the Ronald McDonald
House and donates as often as she

18 - August 2024

can to the Juvenile Diabetes Research
Foundation. She has a daughter

Stephanie, a son in law Spencer and
two wonderful grandchildren, who
she tries to see a few times a month
at their home on Long Island. She
mostly credits her business sense
from her Dad Ronald Shaw who was
a standup comedian turned CEO of
The Pilot Pen Corporation - and has
taken lessons of authenticity and

enthusiastic self-promotion from him.

Santoro emphasizes that in Real
Estate the team’s core concept is a
commitment to making sure nothing
falls through the cracks - that there

will always be someone there to back

you up for any reason. She says
with forty years of experience,
she is comfortable taking the lead
when it comes to problem-solving,
but collaboration is key for her
team. Santoro praises her agents
for complementing each other’s
skill sets. She says there is a reason
Real Trends named The Susan
Santoro Team the top small team
in the state of Connecticut for the
second year in a row, as well as
The #1 Team in The William Pitt
Sotheyby’s International Realty
Company! - and she has big plans

to continue that upward trajectory...

even if it means missing out on an

hour or two of shuteye.

Exclusive Home Loans for
Medical Professionals!//

The Doctor Loan Program offers low down-payment
and expanded qualification requirements to help
medical professionals qualify to purchase a home. For
Medical Doctors, the borrower must be an active
medical resident or be within the first 10 years of the
start of their profession. The borrower must be
actively engaged in the eligible profession (e.g., an
MD teaching as a professor and not actively
practicing is not eligible).

Eligible Medical Professionals ELIGIBLE PROPERTIES

- Medical Resident (Educational License) - Tunit properties

» Medical Doctor (MD) - Fannie Mae warrantable condominiums
- Doctor of Dental Surgery (DDS)

- Doctor of Dental Medicine (DMD)

- Doctor of Optometry (OD)

- Doctor of Ophthalmology (MD)

- Doctor of Podiatric Medicine (DPM)
- Doctor of Osteopathy (DO)

- Doctor of Veterinary Medicine (DVM)

- Physician Assistant learn more?
- Registered Nurse

|
. Nurse Anesthetist Scan here!

- Nurse Practitioner a
- Clinical Nurse Specialist

+ Planned unit developments (PUDs)
- Modular homes

Want to

EVAN POTTER

Branch Production Sales Manager
NMLS# 691465

Contact me below!

C 203.530.0109

E epotter@revolutionmortgage.com
W revolutionmortgage.com/epotter

MORTGAGE

12 COMPANY NMLS#1686046

ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolution Mortgage is an Equal Housing Opportunity Lender NMLS #1686046 (Nationwide
Multistate Licensing System - www.nmlsconsumeraccess.org) Terms, conditions, and restrictions may apply. All information contained herein
is for informational purposes only and, while every effort is made to ensure accuracy, no guarantee is expressed or implied. Not a
commitment to extend credit.

Branch Address: 131 Broad Street, Unit 102, Milford, CT 06460 - Branch NMLS: 2477879 - Branch Phone: (203) 872-2622



BY JAIME, LLC

HERE ARE SOME OF GOOD REASONS TO
OUR PACKAGES: USE A TRAVEL ADVISOR:
* ALL INCLUSIVE VACATIONS * RECEIVE PERKS

* RIVER AND OCEAN CRUISES * PERSONALIZATION
*ROAD TRIPS * STRESS-FREE PLANNING

* WALT DISNEY DESTINATIONS * GETTHEINS AND OUTS
+HONEYMOONS AND REGISTRIES OF DESTINATIONS

- NATIONAL PARKS e SAVE MONEY!
* GROUP TRAVEL
ST & El CTII

P Transform Your Property With Dh e
A A W L p ')II

SOFT WASHINC

SERVICES

RESIDENTIAL COMMERCIAL
ROGF WASH 1455 BIL DR
S1TMG W SOLAR FARELSTARNS

WADIE WS HOFELS & VENEES

Ciantmet LI

(B55) AERIAL 5

[ > ]
ﬂ @ YouTube
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CT HIC 0657971

- Decks, Patios, Outdoor Kitchens & Walkways
- Belgian Block, Asphalt & Water Features

« FREE Consultation

« Ask about our 3D Virtual Design

Contact Us Today!

(203) 390-9093
www.usloutdoorliving.com UUT_D_DUR_ LW’_'N_G

WE BREAK THE{MOU

ey ' .
IICRC & BPI Certified Specialists
Priority Scheduling for Real Estate Transactions
Most projects can be remediated in ONE day
Mold Testing & Remediation
Water Restoration
Indoor Air Quality Testing & Solutions

Moisture Control & Ventilation Solutions

SERVICING ALL
OF CONNECTICUT

MOLD PROS

info@ctmoldpros.com
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By George Grotheer
Rise Visual Media

P» vendor spotlight
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CONCIERGE

Sa
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Skye’s background is as varied as it
is impressive. She has collaborated
with high-profile CEOs and teams
like the Dallas Cowboys, expe-

riences that honed her skills in

high-stakes environments. However, it
was her tenure managing a burgeoning
hedge fund on the West Coast—con-
current with her pregnancy with her
second child—that truly tested the

art of multitasking under pressure.

The catalyst for founding Sandhill
Concierge came from her own reloca-
tion across the country. Overwhelmed
by the logistical challenges and
realizing the indispensable nature

of support during such times, Skye
decided to ensure that others would
never have to feel the same strain.
Thus, Sandhill Concierge was born,
aimed at extending a lifeline to those

grappling with life’s logistical hurdles.




Now, Sandhill Concierge is a
beacon for those stretched too
thin. Under the guiding prin-
ciple of “saving you time so
you can focus on what matters
most,” the company offers an
array of services. These include
not just personal assistance
and event planning, but also
specialized services like home
relocations, meticulous orga-
nization, and newcomer town
orientations—each designed to

facilitate seamless transitions.

Skye’s team particularly shines

in supporting Connecticut’s

top real estate profession-
als. They manage everything

from staging properties to

ensuring that every detail of a client’s move
is handled with precision. This commitment
makes them not merely service providers but

strategic partners in the real estate industry.

Beyond her professional endeavors, Skye finds
solace in the simple pleasures of family life.
Alongside her children, Carter and Lucy, she
enjoys cooking, crafting, and gardening. Despite

her husband’s demanding schedule, they always

find time for joy and laughter, underscoring the

importance of balance in a busy world.
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agent to watch

By George Grotheer

R

For rising star Samantha Celentano, there
is no reward in life without risk — and that
has put her on the fast track to success

in Connecticut’s real estate market.

Perhaps the biggest of those risks in her
life so far has been the decision to pursue
a commission- based job at the end of high

school. Going after a career in real estate

at eighteen years old, during the first
semester of college, is another major
gamble that has worked out for her.
As she took her first steps into adult-
hood, Celentano realized her passion
for working on the road in this indus-
try — and threw caution to the wind
by getting her real estate license at

eighteen. Like a winning turn on the

slots, her boldness and determi-
nation have proven to be a gamble

that has considerably paid off.

The earliest phase of her career
found her splitting her time
three ways — she spent Mondays
and Wednesdays taking college

courses online, Fridays working

Photo by Nikia Randolph
Rise Visual Media

a twelve-hour shift at a day care center, and
the rest of her time making opportunities for
herself'in real estate. She changed schools,
transferring from Southern Connecticut State
University to Middlesex Community College, to
put more energy into her passion. By doubling
down on her budding career, she was able to
fulfill a promise to her parents to finish school

while jumpstarting her professional life.
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Outside of work,
Celentano spends time
traveling with her
husband - Florida, Las
Vegas, and the Caribbean
are among her preferred
destinations. She loves
cooking and experiment-
ing in the kitchen every
chance she gets... and
has some fun every now
and then on those slot
machines. Adjacent to
her real estate work, she
is perhaps most excited
to continue advancing her
home- building project

in Madison as she and
her husband construct
the next chapter of

their lives together.

Celentano prides herself
on the relationships she
has built in her young
career. She says almost
all her business comes
from referrals - she says

she has found constant
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each client refers her to Rise Visual Media

several new ones. With

each potential buyer

or seller, Celentano

dives in with all her
energy, providing a

personal experience in a

sometimes-impersonal

world. She says that
even though that can
lead to being stretched

too thin, the reward of

matching someone with
their dream home is
an unmatched feeling

- and one she wants

to keep experiencing

moving forward.

She aspires to work

with a buyer’s agent to

help with showings, to

hone that part of her

craft, but emphasizes

her dedication to each client by saying nego-
tiations and contracts will always be in her
hands. There is no end in sight for Samantha
Celentano - selling ten million dollars in prop-
erty a year in her mid-twenties is simply not
enough for her. She says she is not even halfway
to where she wants to be in her career and is

willing to take more risks to maximize reward.

It has worked out pretty well so far.
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- SOLUTION

Attorney At Law

* Real estate transactions

* Document preparation and review

e Buyer and seller representation
 Mortgage transactions

e Title issues

e Contractual obligations

e Commercial and residential property
e Leasing

EXPERTISE, DEDICATION,
& Passion

Residential and Commercial * New Construction
Cabinet Painting * Deck and Fence Painting/Staining
Wallpaper Removal * Drywall Repair
Shutter Painting * Cleaning Services

37 Boston Street, Guilford, CT
203-453-8600
www.robertleitze.com

NATIONAL : -
PROPERTY
INSPECTIONS

BUILD TRUST, BUILD GONHDENGE 3

Choose NPI's superior home inspection
services for your clients.

Professional Residential &

Giuseppe Volpato NIMImMercic < ctions Ron & Kate Griffith
New Haven West & North . . East Haven fo East Lyme
- Water Quality Testing : : 4
volpato@npiinspect.com grifithservices@acl .com
npiweb.com/Volpato Radon Testing npiweb.com/Griffith )
203.871.7214 860.227.4949 860-362-8722 » www.spotlesssolutionct.com
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