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#1Loan Originator

In Collier County — Units and volume

#23 in the Nation
— Most loans closed

485 families served
$172,727,093 loan volume

] d
VENTURE

TITLE SERVICES

venturetitleservices.com

Purchase, refi, or real estate investment,
we make real estate dreams come true!

Your forever lender. o LA 1
Financing the world s Al
one loan at a time. R

Contact me today.

Lauren Maxwell MAXWELL
= Vice President | NMLS331415

laure naxwe ortgageloans.com M O RTG AG E T E AM
239.596.0500

MaxwellMortgagelLoans.com

CROSSCOUNTRY MORTGAGE, LLC | 9130 Gallaris Court, Suite 101 | Naples



A renovated home will sell for up to 50%
more than one that has not been renovated

CONTACT US TODAY FOR A
FREE
ESTIMATE!
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WE TACKLE ANY SIZE JOB FROM SMALL PROJECTS TO MAJOR OVERHAULS.

AS SEEN IN = — -

GULFSHORE LIFE
“There’s opportunity here—you just have to see it. Put a little money into it— D C G S W F L : C D M

well, the Naples version of “a little money”—and this could sell quickly.”

-- High-End Realtors, Rupert and Karen Irby Fam"y OWﬂEd & Oper‘ath O FU"y |ICEﬂSEd & InSUI"ed O D\Iel" 25 year‘S Of gual"anteed WOF‘kmanShlp
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FLY USPRIVATE

THE EASY JET CHARTER COMPRANY

oncierge Travel Services
Competitive Pricing
ocally Owned & Operated
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COASTAL

ALUMINUM DESIGN AND FABRICATION

FABRICATION
SERVICES

Glass Railing Systems e

Wire Railing Systems e

Metal & ADA Railing Systems e
Equipment Enclosures ®
Bahama Shutters @

Louvered Panels @

Sunshades, Grills ®

Aluminum and Steel Gates o
Pool Cages and Screen Walls e
Home Generator Support e
Separator & Hoist Beams e
Custom Fabrication Services @
Structural Welding Services @

(239) 788-WELD

PLEASE CONTACT US FOR ADDITIONAL ITEMS
AND CUSTOM FABRICATION

YEARS

EXPERIENCE

COASTALALUMINUM.COM
3855 DAVIS BLVD NAPLES FL , 34104
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Distinction Set You Apart! "—-'-

‘ 44 50 * Private Charter Experiences
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Cover photo courtesy of Michelle Reed Photography.

“Nautical Miles provides superior service and attention to detail in every

charter. I'am consistently -blown away by the staff's attentiveness and

creativity, the impeccable maintenance of each yacht, and the thoughtful
curation of each charter | have enjoyed. | highly recommend Nautical Miles

WHO SHOULD WE FEATURE AS A for the complete luxury yachting experience in Southwest Florida.”

, - Lauren Rossi, Team Lead - Gulf Coast Luxury Group / Editor - Naples
- Lifestyle Magazine

‘k 5 years or less in the business
For more information, to

[ ]
<C At least $8 million in sales in one calendar year nominate, or to request to J UStI n pe run

be featured, please email

SWFLan2co.com. 312.833.1277 - charters@nautimiles.com

Follow us on ©)@Q M)

NAPLES

REAL PRODUCERS.

* Active on social media
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TRUTH GUIDED, RELATIONSHIP DRIVEN.

Discover the Power of
Truth-Driven Advocacy!

Contact Boatman Ricci Today
for Unparalleled Legal Guidance
for All of Your Legal Needs.

TO GROW YOUR BUSINESS

ERNEST A. RICCI, ESQ.

) | &n Boatman Ricci

Kim ‘y Truth Guided, Relationship Drive v
Regenhard . : .
Commercial Litigation | Business Litigation :
4 Real Estate Litigation | Construction -
N Litigation | Trust and Estate Litigation
Civil/Criminal Trials | Estate Planning
—_— Complex Commercial Transactions
\ I -
Partner Today and Let Our Proven Success Drive Your Next Sale JAMES A. BOATMAN, JR., ESQ.

(239) 330-1494 | BOATMANRICCI.COM | NAPLES | MARCO ISLAND | FORT MYERS | TALLAHASSEE | DESTIN




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Rp Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

ALUMINUM DESIGN
& FABRICATION
Coastal Aluminum
Design & Fabrication
Jake Cambria

(239) 595-9459

ATTORNEYS
Boatman Ricci
Ernest A. Ricci, Esq.
(239) 431-0363

Goodwin Law, P.A.
Matt Goodwin
(239) 207-3403

Law Office of
Matthew P. Flores
(239) 261-0592

Prell-Spearing Law Firm
Irina Prell-Spearing
(239) 231-2222

Woods, Weidenmiller,
Michetti & Rudnick, LLP
Michael Michetti

(239) 325-4070

BOOKKEEPING

Medrano & Cail
Bookkeeping Professionals
Jennifer Cail

(239) 677-5888

CONSTRUCTION
Northstar Technologies
Kyle McLaughlin

(239) 641-1892

COWORKING FACILITY
Synergy Suites

Vince Marcantonio
(239) 682-6673

Venture X
Kathryn Parker
(239) 326-3455
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ELECTRICAL CONTRACTOR
Coharbor Electric

Jacob Anderson

(336) 686-6963

ESTATE CONCIERGE
Luxure Lifestyle
Christine Lord

(239) 214-3805

ESTATE SALES
Blue Moon Estate
Sales - Naples
Shereen Ally
(239) 464-0833

FLOORING & TILE

Master Touch Tile & Stone
Chris Torres

(239) 443-8592

FLOORING / GRANITE
Granite Garage Floors
Keith Stopko

(941) 233-3712

GENERAL CONTRACTOR
Becker Custom Builders
Blake Becker

(239) 285-7174

Dominion Contracting Group
Butch Bacon
(239) 293-0049

GRAPHIC DESIGN &
PROMOTIONAL PRODUCTS
Smiley Graphics

& Promotions

Carolyn Castaneda

(239) 405-1527

HANDYMAN

Becker Home Maintenance
Blake Becker

(239) 351-6820

them for supporting the REALTOR® community!

HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220

Joe the Home Pro
Joe Nugent
(513) 238-4218

Patriot Home Inspections
Nick Brugal
(239) 667-1431

HOME STAGING

Palm Staging and Design
Kim Regenhard

(612) 840-1534

HOME WATCH &
CONCIERGE SERVICES
Spectrum Concierge
Dave Feightner

(239) 777-6173

HVAC SERVICES
Rocket Cooling
Daniel Peregrin
(407) 782-8202

INSURANCE

Chapman Insurance Group
Jamin Eastman

(239) 307-0339

OneGroup Insurance
Thomas Wienckoski
(321) 446-4803

Sentry Insurance Advisors
Josh White
(239) 206-0618

XINSURANCE
Rick J. Lindsey
(801) 304-5510

INTERIOR DESIGNER
Interiors By SBI
Sheryl Bleustein
(954) 445-0897

JUNK REMOVAL
Junk Hauling Naples
Shane Shadis

(239) 293-6721

MORTGAGE LENDER
Maxwell Mortgage Team
Lauren Maxwell

(239) 596-0500

Moore Lending Group
Tyler Moore
(239) 292-4191

Nationwide
Mortgage Bankers
Doris Inzone

(239) 376-1480

PAINTING SERVICES
MI Painter

Mariano Bernhardt
(239) 675-8224

PHOTOGRAPHY/PORTRAIT
Michelle Reed Photography
(239) 404-8158

New Frame Photography
Hana Snajdrova
(239) 200-9099

PHOTOGRAPHY/
REAL ESTATE
LaCasaTour
Sheryl Moreno
(888) 598-8687

PRIVATE JET CHARTER
Fly Us Private

Jake Cambria

(239) 595-9459

PROPERTY MANAGEMENT
ALL IN Property Management
Dali Mihajlovic

(630) 915-1752

REAL ESTATE MARKETING
Luxury List Media Group
Nicole Black

(239) 273-9258

ROOFING
SCM Roofing
Charles Smith
(813) 551-7645

TITLE COMPANY
Action Title Services
Allie Pelham

(239) 213-6721

FirstSource Title
Stacey Maczulis
(440) 522-9404

Trinity Title
Jamie Muni
(239) 330-1494

Venture Title Services
Ryan Marrie
(239) 734-2400

VALET SERVICES
5 Star Valet

Joey Rock

(239) 770-1991

WEALTH MANAGEMENT
Morgan Stanley
Stephanie Petrosini

(732) 479-8234

YACHT CHARTERS
Nautical Miles
Justin Perun

(312) 833-1277

Home Inspections. Done Right.
Guaranteed. ‘

JOHN PRETE™ ' )

Comprehensive Same Day Reporting ~~__

Termite, Radon, Mold; 4 Pt, Wind Mitigation— :

Phones Answered Evenings & Weekends

Only Company With A 1 Year Limited

Guarantee

RECEIVE 525 OFF WITH MENTION OF THIS AD

HouseMaster.

™

A kA

CHEC 5E}u'r OUR
5 STAR REVIEWS
DNL\:‘ [E

PHOMNE: 239-430-8220
WWW.NAPLES.HOUSEMASTER.COM
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S BECKER

CUSTOM BUILDERS

Your Listings with
Becker Custom Builders

Fully Customized Home Builder

K% WOODS - WEIDENMILLER
MICHETTI- RUDNICK

-

Big Firm Quality,
Small Town Service.

The Becker Difference

. A Personal Approach to Real Estate Law

Luxury Design.

Closing Attorneys Serving All of Southwest Florida, E . .
xceptional Quality.

including Naples, Bonita Springs, Fort Myers and Beyond
239.325.4070 | lawfirmnaples.com SU perior Experieﬂce-

Offices in Naples, Downtown Naples and Bonita Springs/Estero Thi'%in'i::fﬁ%}gﬁ% CO mm ’t'l_'e d to Exce I Ie nce
TN e e | beckercustombuilders.com

[
atiol pel
Rule4-7.2(d).




MEET

Jess Wellar Michelle Reed Sheryl Moreno Hana Snajdrova Coby Corradino

Writer
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Andrew Regenhard Ellen Buchanan Andrea Hoffman Zachary Cohen
Publisher Editor Ad Strategist Writer

THE NAPLES REAL PRODUCERS TEAM

Photographer Photographer Photographer Videographer

Nominate a REALTOR® you'’d like to see featured in this magazine by emailing
SWFL@n2co.com.

Exclusive Real
Producers Offer

*50
OFF

ALL GENERAL
INSPECTIONS

sy LOLLOW US ON
£ | FACEBOOK &
=24 INSTAGRAM

All Reports Provided within
2 HOURS OF COMPLETION

Now Offering Drone Inspections

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at SWFL@n2co.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Naples Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Scheduling Just Got Easier
Call or Text to Book Your Client's Inspection

239-216-7892 | joethehomepro.com



Why Focusing
T S WA i Too Much on
v 9 2 A @ Your P&L is

- QAR S ¢7F8  Stunting Your
Growth

My passion is supporting businesses
by giving my clients more time to
focus on doing what they love most
and providing key advice to help
achieve business growth.

"' Why Work With Us?

Female Owned and Operated
Always On-Call & Always On-Time

50% REDUCED

- LA White-Glove Bookkeeping Support
o) i 7 Nosotros Hablamos Espanol
i
TERMITE & PHET
MOLD PROOF gl Scan to Ay
Scan to 5 Schedgle Your
Learn More = Free Discovery
250 MPH IMPACT Call and Get
RESISTANT Detponcclised Advice
® Of10
CLASS "A" Sra OE
FIRE RATED @5 e

NORTHSTAR uP TGO/ 239.677.5888

GO OGIES ENERGY SAVINGS medranoandcail.com

Kyle McLaughlin Follow Us ﬁ@
kyle@northstartgi.com

9211 Cockleshell Court, Ste. 14, Bonita Springs, FL 34135

Medrano © Cail

Schedule an Exclusive Realtor ‘ NORTHSTARTGI.COMlﬂO@ﬂHI’ ROOKKEEPING PROFESSIONALS

Tour to Learn More Call or Text




P> publisher’s note

NAPLES’ PREMIER
ELITE REALTOR® ¥

NETWORKING
COMMUNITY

Dear Real Producers of Naples,

By now, you know we have one of the
most dynamic, impactful monthly mag-
azines showcasing Naples’ best-of-the-

best, top Realtors.

Our mission is to feature the inspiring
stories of top agents and to elevate our
real estate community. However, our core
purpose is to connect the community
through exclusive, memorable network-
ing events for the Top 500 Realtors, their

teams, and our preferred partners.

Our favorite part of this business is cre-
ating a space for top agents to gather

in fun, relaxed settings at upscale local
venues. These events provide oppor-
tunities for agents to connect, collabo-

rate, and make deals.

We've seen business relationships blos-
som because of the connections made

at these special events, and we’re proud
of the role Real Producers has played in

making them possible.

22 - August 2024

Speaking of our amazing Real
Producers events, we have a couple of

exciting ones coming up for you:

FALL QUARTERLY EVENT
September 5, 2024
Naples Motorsports

1250 Airport Road South
Naples, FL 34104

AWARDS GALA
November 8, 2024

Elite Jets

125 Aviation Drive South
Naples, FL 34104

Our Fall Quarterly Event on September
5th at Naples Motorsports will be won-
derful, especially with so many new
faces among this year’s top 500 agents
and preferred partners. This

event is a great prelude to our

big Awards Gala on November

8th at Elite Jets, a fitting

venue for our high-flying elite

agents. This will be our first

awards gala with awards based

on community nominations. It

will be a night to remember,

with many walking away with well-de-
served awards recognizing their stellar
performance and achievements in our

real estate community.

So mark your calendar for the Awards
Gala on November 8th — we want to see
you there! We’ll also be in touch with

details for the Fall Quarterly Event.

Remember, this community is for and
about you, as a top Real Producer.
Certainly read our flagship publica-
tion each month, but also come to the
events. They are what it’s all about, and
we hope you will take full advantage of
our Real Producers’ offerings. We think
you’ll be glad you did.

Very respectfully yours,

Andrew Regenhard
Owner/Publisher
Naples Real Producers
239-290-0692
andrew.regenhard@
n2co.com
www.swflrp.com

Don't Lose Clients Because of

Unmsurable

This Isn't Your Average Insurance Policy ___
Tailored Coverage |
Larger Limits

Negotiated Deductibles

Endorsements

Stand Out as the REALTOR® Who Gets Things Done.

Get a Quote for Your High-Risk Clients Today!

Rick J. Lindsey
(801) 304-5510 . xinsurance.com

HOMEOWNERS 11

> INSURANCEH




HOME | AUTO | WATERCRAFT | UMBRELLA | BUSINESS

DES\GNED FUR PROFESSIONALY

AMPLE PARKING INCLUDING COVERED

BALCONIES FOR ENJOYMENT & CALL PRIVACY

CONFERENCE ROOM FEATURING PRIVAGY GLASS
ATTHE PUSH OF A BUTTON

MAILSERVIGE WITH PROFESSIONAL MAILING ADDRESS

PRIVATE, SHARED AND OPEN WORK SPACES

Let us help your team of realtors navigate
Florida’s volatile home insurance market.

HIGHEST SPEED INTERNET

FREE GOFFEE, TEA & FILTERED WATER

Insurance volatilty in Florida is likely to increase, creating Scan the QR code to
undo friction in the real estate market. We can help! download my contact

We provide the education about carriers, their appetite information.
for various property conditions, and ways to mitigate the
volatility to help streamline home selling and buying.

MODERN SOPHISTICATED LOBBY WITH GAFE AREA

HERMAN MILLER OFFICE FURNITURE THROUGHOUT

OneGCroup has one of the largest portfolio of carriers to
ensure placement with the proper insurance to com-

plete your transactions. PROFESSIONAL GRADE OFFICE EQUIPMENT/PRINTERS, ETC.

1! @ SECURE 24-HOUR ACCESS
s SYNERGY SUITES

ELEVEN TEN

00000 O0AOO0O

Let us help reduce the stress and friction in your real
estate deals. Reach out to us today to arrange a lunch
and learn for your team and your clients.

Susan Atkeson

Account Executive and
Branch Manager—Naples
SAtkeson@OneCGroup.com

Dnefjroupﬁ:com:’r\lapleg-Florida e
C 239-427-2001
6424 Naples Blvd,, Suite 301

Promenade at Naples Center
Maples, FL 34109

Schedule a Tour Today!
synergysuites.com | 239.261.1824
INfo@synergysuites.com

1110 Pine Ridge Rd, Suite 201 | Naples, F




SEE YOU THERE!

FALL
QUARTERLY EVENT

MARK YOUR CALENDARS FOR OUR UPCOMING
EVENT AT

NAPLES MOTORSPORTS
SEPTEMBER 5, 2024
5-8 PM
1250 Airport Road South
Naples, FL 34104

If you haven't already RSVP’d, check your inbox and

secure your spot now. You won't want to miss this event!
We look forward to seeing you there!
For information on all Naples Real Producers’ events,

email SWFL@n2co.com.

26 - August 2024

+

Keep Your Listings Hot
Your Buyers Cool

ROCKET COOLING DELIVERS COMFORT

+

Preventative Maintenance Plans to Prevent Unexpeéted Breakdowns
24/7 Emergency Service to Keep Closing Deals on Track

Extended Warranties for Added Client Peac+e of Mind

Scan Now to
Request an
Appointment!

+ Cooling
" + arting

]
i = Reefiigaranon

ROCKET COOLING

Heating+ Cooling « Venting - Refrigeration

239.694.4849 | RocketCooling.com



“Alone we can do so little; together we

can do so much.” —Helen Keller

Ever find yourself slipping back into
old habits despite your best intentions?
What if the secret to lasting change lies
in the power of partnership? Yes, the
good ol’ “Buddy System.”

As a high performer, you are often faced
with immense pressure to maintain peak
performance. Yet, even the most discip-
lined can struggle with consistency and
focus. The challenge lies not just in set-
ting goals but in staying accountable

and creating sustainable habits. This

is where the buddy system comes into
play, a powerful way to enhance your
brain health and optimize your perfor-

mance and results.

Dr. Theo Compernolle, in his insight-
ful book, “Brain Chains,” emphasizes
the significance of social support and
accountability in optimizing cogni-
tive function. By having a dedicated

accountability partner, you can foster

28 - August 2024

the power or’

an environment of mutual growth and

consistent progress.

Regular check-ins with a buddy can sig-
nificantly improve your focus, memory,
and problem-solving skills by keeping
the brain engaged and motivated. The
mere act of discussing your goals and
progress can help reinforce positive
neural pathways, a process known as
neuroplasticity. Moreover, having some-
one to share your journey with reduces
stress and anxiety, leading to better
mental health.

When it comes to physical health,
exercising with a partner offers numer-
ous benefits. Increased motivation,
better adherence to fitness routines, and
improved overall physical health are just
a few. Sharing health goals with a buddy
can also lead to better nutrition, sleep,
and lifestyle choices. Regular physical
activity with a partner can enhance
energy levels, endurance, and overall

physical performance.

health & wellness

By Carlene Marie

Buddy Up to Optimize
Your Peak Performance

An accountability partner provides
invaluable emotional support, foster-
ing resilience and a sense of belonging.
Mutual support can ignite a sense of
purpose and drive, helping both partners

stay committed to their goals.

In our Mindpower world, as coaches, we
constantly reinforce with our clients:
Breakthrough, Action and Focus, and
this applies to implementing your buddy

system too.

Identify Your Buddy: Choose someone
you trust, who shares similar goals and
is equally committed to mutual growth

and accountability.

Set Clear Goals: Define specific, measur-
able, achievable, relevant, and time-
bound (SMART) goals together.

Establish a Routine:
Schedule regular check-ins to discuss
progress, challenges, and strategies

for improvement.

Share Progress: Use a shared journal The journey to peak performance
or app to track daily or weekly achieve- and optimal brain health doesn’t have
ments and setbacks. to be a solo endeavor. By embracing

the power of a buddy system, you

Provide Constructive Feedback: Offer can enhance your cognitive function,
and accept feedback with a positive and improve your physical health, and

growth-oriented mindset Carlene Marie is a Certified

nurture your spirit. Together, you and
Master Mindpower Coach and
Certified Health, Wellness & Life
Coach. She specializes in private
and group coaching, keynotes,
workshops and publications
helping high performers
cultivate mental toughness

your accountability partner can create

Celebrate Successes: Acknowledge lasting change, stay focused, and
and celebrate milestones together to achieve your highest potential.
maintain motivation and reinforce
positive behavior. Invite a trusted friend or colleague
to embark on this journey with
Empower your accountability partner by ~ you. Experience the transforma-
. I . and emotional resilience. With
granting your buddy the permission to tive power of mutual support and
extensive expertise in unlocking
human potential, Carlene Marie’s

programs empower and guide

toward lasting change for optimal

hold you accountable and provide honest, discover the true potential of your
constructive feedback. Emphasize the mind, body, and spirit. Remember,

importance of mutual support in foster- the path to excellence is paved with
ing meaningful and lasting change. True the support of those who believe in

success in every area of life.

success is often a collaborative effort, you and your dreams.

CarleneMarie.com

and with the right partner by your side,
gt p I 513.383.5647

you can conquer any challenge and reach ~ Stay committed, stay focused, and
new heights. try the power of partnership to
elevate you to new heights of well-

being and success!

PROFESSIONAL
RESIDENTIAL

& COMMERCIAL
CLEANING SERVICES

PROUDLY SERVING COMMUNITIES FROM
NAPLES TO ESTERO FOR OVER 25 YEARS

Residential Open House &
Cleaning Listing Cleaning
Move In & Out Outdoor Cleaning
Cleaning Services

Rental Turnover Construction
Cleaning Clean Up

Commercial Window & Sliding
- Cleaning Glass Doar Cleaning

FREE ON-SITE ESTIMATES | 150+ & & # & & REVIEWS

ACCENT
CLEANING
SERVICES

L
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PReLL SPcARING

LAW FIRM

INTEGRITY AND OLD FLORIDA VALUES

ESQUIRE LAND TITLE
OF NAPLES

REAL ESTATE EXPERTISE.
ATTORNEY ADVANTAGE.

Anticipating and resolving issues before
they delay your deals

Residential and Commercial Real Estate Closings
Real Estate and Contract Law
Construction Disputes and Litigation | Wills, Trusts and Estates
Estate Administration | Business and Corporate Law

PARTNER TODAY!

Irina Prell-Spearing, Attorney
irina@spearinglaw.com

Greisy Rodriguez, Naples Branch Manager
greisy@spearinglaw.com

239.231.2222
spearinglaw.com

Lﬁ) LUXURE

Actually Enjoy
Your Renovation

Renovation

Prep, Packing, § :

& Clearing
Spaces

Working with
Contractors

Coordinating,
Planning,

& Scheduling &

L R 1§ I ECR e -
e = e
1TIU Ao khoka ¢

'IIIHHI' “Hﬂm

S =

.=}

Project
Management

Design
Consulting &
Picking Out
Materials

Onsite
Monitoring &
Home Watch

Services

LUXURE

[Z] info@luxurelifestyle.com @ www.luxurelifestyle.com @luxure_lifestyle_ @ (239) 214-3805




By Zachary Cohen
Photos by LaCasaTour

rising stars |

BRIAN, “JESSICA

Built on Faith - U
and Hard Work {

ki —JESSICA ASBEL
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Jessica knew something bigger and better awaited
her. She parlayed her passion for health care into
an insurance sales job, where she had the opportu-
nity to learn about the business world. That work

eventually led her to real estate.

“I met someone who suggested I become a referral
agent for real estate. I felt I had nothing to lose with
Brian holding down the fort financially, so I went

for it,” Jessica continues.

What began as a part-time venture quickly turned
into much more. Brian got licensed a month later,
initially intending to support Jessica on the back
end of the business. But their real estate business
took off, and both were thrust further into their

new careers than expected.

ONE THING WE CAN SAY HAS

BEEN A KEY TO SUCCESS —

’ NEVER SAY NO TO SOMETHING UNLESS
YOU KNOW WHAT IT'S ABOUT.

Brian and Jessica Asbel lead the Asbel Team with Premiere Plus Realty.

Brian and Jessica Asbel launched their real estate
careers just three short years ago, and in the time
since, they’ve quickly become two of Naples’ fast-
est-rising real estate agents. Brian and Jessica now
lead the Asbel Team with Premiere Plus Realty,

a growing group of agents who, in 2023, closed
over $28 million . Although they come from hum-
ble beginnings, Brian and Jessica have broken into
the Old Naples market, allowing them to achieve
their dream of being luxury REALTORS®.

Today, Brian and Jessica are two of Naples’ top
luxury agents, but their story began in a much more
humble setting — the emergency department at
Physicians Regional Medical Center.

34 - August 2024

THE ROAD TO REAL ESTATE

Brian and Jessica met at Physicians Regional
Medical Center in 2015. At the time, Brian was a
part-time emergency room technician alongside his
work as a firefighter, while Jessica worked in hospi-

tal administration and management.

“Around that time, I had gone through several dif-
ferent ventures in the corporate workforce,” Jessica
reflects. “I was trying to find what worked for me.
When I was at the hospital, I worked in registra-
tion, was an ER secretary, was an administrative
assistant, and then moved into HR. I eventually got
a master’s degree to work my way up the ladder and
become a leader, but I realized that work wasn’t
what I wanted to do long-term. I wanted to create

my own culture. I wasn’t fulfilled.”

—JESSICA ASBEL

“Through the processes we implemented, we’ve built

a business, and we couldn’t be happier,” Brian says.

ENTERING OLD NAPLES

Over the past three years, Brian and Jessica’s busi-
ness has grown tremendously. They’ve broken into
the Old Naples market, allowing them to increase
their price point and achieve their dream of becom-
ing luxury agents. They recently opened an office

on 8th Avenue South to house their growing team.

“One thing we can say has been a key to success —
never say no to something unless you know what it’s
about,” Jessica shares. “We never say no. We always
hear people out because you never know what
opportunity lies ahead of us. Adopting that mind-
set has helped us tremendously over the last few
years. It has allowed us to remain open-minded, and

through that, we have grown in our business.”
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“We are implementing business strat-
egies as opposed to just winging it and
hoping we get lucky. We use a proven

structure,” Brian adds.

GENERATIONS PAST,
GENERATIONS TO COME
Outside work, Brian and Jessica can be
found with their two children, Briella
(5) and Brayden (4); and their puppy.
They enjoy being active, singing (well,
everyone except Brian), going to thep-

ark, and traveling.

“We are continuing to grow an appre-

ciation for each other. That’s really
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important. Not everything is about
business. That’s what keeps us mar-
ried and still business partners,”

Jessica says.

As Brian and Jessica reflect on

their journey to the top of the real
estate rankings, they marvel at how

far they’ve come in just three years.
Yet, they also recognize that their
journey has been much longer than
that. Tracing back from the generations
that came before them to the present
moment, every step has led them to the

success they now enjoy.

“I’'m Haitian, and my father came to
America in the late ‘80s, and then I
was born and raised in Naples. My
father passed away three years ago,
and it’s important to me for my kids
to know that if it weren’t for the hard
work and dedication of my father, we
wouldn’t have what we have today,”

Jessica shares. “That’s where my

work ethic comes from. I get to have

this opportunity, and it’s a blessing.
The legacy we want to pass down is,
number one, to never to forget those

who were here before us.”
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What they also did was create a little
“caffeine patch” mastermind gathering,
as they called it. (It’s amazing how we
always mastermind around coffee.)
What this did was create a place of
collaboration and masterminding. All
these directors and talented, passion-
ate people started speaking about what
they wanted to create. By making these
small but significant shifts — flipping
the script, changing the team’s belief,
shifting ownership, allowing them
creative freedom, supporting them,
and aligning the team with the mission
— Pixar turned Disney around. This
resulted in a series of successful mov-
ies, extreme profitability, and restored
Disney to the forefront of delivering
fantastic films. We all remember that
Pixar changed the way these types of

movies were done.

However, here’s something you want
to understand: there was no employee

turnover. Disney was struggling

producing results. The executives of
Pixar came in, looked at the team and
said, “We’re going to focus on your
talent and passion.” With a few shifts

in alignment, belief, support, and

ownership, they turned Disney around,

and produced amazing results with the
same people, the same team who were
previously struggling. Now, there’s
something to think about.

Sometimes, it’s not necessarily the
team. If they’re being given instruc-
tions and they don’t feel empow-
ered, they just might not be able

to deliver the goods. However, as
you empower them, provide them
ownership, align them with the
mission, and provide them a space
to collaborate and mastermind over
a cup of coffee about the possibili-
ties of what they want to create to
get those juices flowing, you just
might be able to take your company

to a whole new level of excellence.

Coach Michael Dill is an
award-winning, certified
business coach, global speaker,
and published author. He
is a proud ActionCOACH
franchise partner, as well as

the president of Power & Ice
Wealth Creation, a strategic
leadership company. Michael
brings more than 40 years of
business and entrepreneurial
experience to his leadership,
team training, and mentoring
practice. To learn more, visit
BusinessCoachMichaelDill.com.

| have an interesting story that most will likely remember. Back in the late ‘90s, Disney was Killing it with a run of

successful movies, however, all of a sudden, they went into a decade-long slump, where the majority of movies they

delivered weren’t that good. They were struggling, attempting to figure it out, and Bob Iger decided to acquire Pixar.

Everybody remembers the acquisition of Pixar, however, there’s a story behind this acquisition that you may not know.

Brittany Moore

When Disney made this acquisition of Pixar, there were a
lot of challenges. Pixar was a much smaller company, and
Disney was gargantuan. There was a difference in location
of 350 miles, and when Pixar came in, Bob Iger gave total

control to the owners of Pixar to run the show at Disney.

Fortune Magazine said it’s like the whale swallowing Nemo.

It’s not going to work, too many inconsistencies here. You
have the tail wagging the dog.

However, when the new executives came in from Pixar,

they sat with the team, the directors, and the talent, and
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were told, “Disney will not be a clone of Pixar. We’re going
to focus on your talent and your passion.” Immediately

what they did is they flipped the script. Why Disney was
struggling was because the executives were delivering their
ideas to the producers and directors, who were supposed to
follow those instructions and were struggling. Essentially,
the non-creative executives were managing the creators, and
it was not working. So the executives of Pixar pretty much
said, “Boom, you guys are out of the equation. We’re going
to let the directors take care of the creativity and what we’re

going to produce.”

MOORE
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THE HEART OF SERVICE

JOE THE
HOME PRO

pa rtn ers potl |g ht By Zachary Cohen | Photos by New Frame Photography

In March 2015, Joe Nugent launched Joe The Home Pro,
parlaying his 20-plus years of experience in the hospitality
business into the home inspecting world. Over the past
nine years, Joe has transformed Joe the Home Pro into

one of Southwest Florida’s most well-respected brands.

Most recently, Joe has taken his company nationwide.
He’s helping other inspectors and entrepreneurs around
the country implement his systems and processes to raise
the standard of their business and serve clients with the
highest level of care.

“The one thing I want people to know is that I love helping
people,” Joe says in an impassioned voice. “There is noth-

ing else I enjoy doing more.”

THE START OF SOMETHING BIG
In July 2015, Joe unexpectedly lost his job working for a

major hotel chain. While he landed a new position just a

week later, this event highlighted his desire to become an

entrepreneur and put his success in his own hands.

“There I was, married, my kids were really little, and I had
just built a house in North Naples. I thought, ‘“This is it, the
final push. I'm done with others telling me whether or not
I have a job,” Joe explains. “I was making over $100,000

a year with good benefits and travel perks. People asked
why I would want to start my own business, but I knew it

was my calling.”

Joe became inspired by the home inspection business and
founded Joe the Home Pro just a few short months later.
Over the next five years, he built his business on nights
and weekends while working full-time in hospitality.
When COVID-19 struck in 2020, Joe was furloughed from
his hospitality job. This time, he was well prepared. He
decided the time was right to go full-time in home inspect-

ing, leaving the hospitality industry behind for good.
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Joe Nugent is owner and CEO of Joe the Home Pro.

THE HEART OF SERVICE
While the home inspection busi-
ness may appear to be a divergence
from a career in hotels and hospi-
tality, Joe doesn’t see it that way.
He believes his hospitality career
set him up perfectly to become a

best-in-class inspector.

“Obviously, I have a strong desire
to be of service. That servant
attitude is what it’s all about. I'm
always asking, ‘How can I help
other people?’ Forty percent of
home inspecting is how you talk
to clients. I know how to talk to
clients,” Joe explains. “And I really
enjoy homes and how they work.
You get to see a lot of different
things, and that’s fun and exciting.
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Most people don’t know how their
home works or what to do about
preventative maintenance, so
inspection is fun, but so is the edu-

cation side of this business.”

Joe and his team work seven days
a week, typically deliver inspection
reports within two hours of com-
pleting the inspection, and highly
value their communication. They
talk to clients on a level everyone
can understand and take an educa-

tional approach to their work.

GOING NATIONAL

Now almost a decade into his
journey with Joe the Home Pro,
Joe is taking his business model

nationwide through a licensing

agreement. He believes this is the next step
in ensuring more homeowners get the qual-
ity of service that only Joe the Home Pro

can provide.

“The idea is to help inspectors struggle less
and be more efficient. There are a majority
of home inspectors who struggle on the
business side, and we’re trying to give them
the business tools and resources to be suc-
cessful, creating a community of inspectors
around the country who own their own Joe
the Home Pro, which helps propel them,”

Joe shares.

BALANCING BUSINESS AND FAMILY
“When I’'m not Joe the Home Inspector,
I'm Joe the Dad to my two kids, Logan (14)
and Maddy (11),” says Joe. “They come
before anything. Joe the Dad is the most
important title that I have, more than Joe
the CEO. I also have an amazing girlfriend,

Melissa, whom I have been with for two

" I e
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FUN FACT

Joe was recently featured on
the entrepreneurial docuseries,

.""-".".'i - -

and a half years.” “The Blox.” After a week of grueling

As Joe the Home Pro expands throughout competition in Tulsa, Oklahoma,

Florida and the nation, Joe is also doubling he was named the winner out

down on his commitment to Southwest of over 110 entrepreneurs

Florida. After all, this is where the business from around the country.

started, and it will remain the company’s , .
. . Now, he’s pursuing an
primary focus going forward.

opportunity to be
a judge on

“I want to continue to grow and have a

really strong footprint in Southwest
Florida,” Joe says. “The future of the

company is really bright. I'm excited

the show.

about where we’re going, and the
only reason we can do this is
because we have unbelievable
partners who trust and believe

in us.”

For more information, visit
www.joethehomepro.com.

THE HOME PRO
HOME INSPECTIONS
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QUALITY, DURABILITY, AND VALUE

When exploring the expansive world
of epoxy flooring, understanding the
nuances between different options is
crucial for delivering long-term value
to clients. It’s essential to thoroughly
research epoxy floor-coating systems
and make informed choices based on
key elements that significantly impact

durability and performance.

Preparation is the cornerstone of an

effective epoxy flooring installation. The

process should begin with meticulous
substrate preparation using industrial
diamond-grinding equipment. This step
is vital for removing contaminants like
oil, dirt, and tire marks, and for opening
up the pores of the concrete. Creating a
proper profile enhances the mechanical
and chemical bond between the coat-
ing and the concrete. It’s also the stage
where any existing imperfections or
damages are addressed to ensure the

integrity of the concrete substrate.

Another critical factor is the selec-

tion of industrial-grade materials.

The choice of materials often varies
based on the specific application, be it
commercial or residential, the con-
tractor’s access to quality materials,
and the intended use of the space. For
optimal results and a long-lasting floor,
it is imperative to use industrial-grade
products that include moisture vapor
barrier (MVB) capabilities in the

base coat. This feature is crucial for
resisting moisture from the substrate,
and proper moisture testing should

be conducted prior to any application.
In environments with high moisture
levels, an additional MVB layer might

be necessary.

The professionalism and experience

of the installation team are equally
important. Seasoned professionals

are adept at navigating the challenges
that may arise during the preparation
and application phases. Companies
confident in their systems and materi-
als should back their installations with
a lifetime warranty, underscoring their

commitment to quality.

Finally, the choice of system should
be based on the highest quality
outcome, not convenience for the
installer. For areas like garage floors
that endure heavy vehicle traffic, a
two-day installation process using
an industrial-grade epoxy base
coat, followed by a full broadcast
flake system and a polyaspartic
clear top coat, is recommended.
This approach allows the epoxy to
cure gradually, enhancing its bond
with the concrete and providing a
robust, moisture-resistant surface.
The final polyaspartic coat adds UV
stability along with abrasion and
chemical resistance, ensuring dura-

bility and longevity.

Selecting the right contractor who
uses proven, high-quality products
is paramount. This approach not
only ensures a superior installa-
tion but also serves as a sound,
long-term investment for maximum

client satisfaction.

Keith Stopko is the owner of Granite Garage Floors Naples-Sarasota. Since 2009, Granite Garage Floors
has successfully installed over 10-plus million square feet of residential garages and commercial coatings
throughout the U.S. These systems are professionally installed and backed by the best warranty in the
industry, a Lifetime Satisfaction Warranty and 100 percent guarantee against hot-tire pick-up or peeling. This
is complemented by a best-in-class home-service experience. For more information, call 239-402-3656.
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Schlaupitz

»» overcomer

By Zachary Cohen
Photos by New Frame Photography

- A Life of Possibilities -

In the late ‘90s, Sanda Schlaupitz found herself in a situation she knew she needed to change. Sandra owned a bakery in
her home city of La Paz, Bolivia. She was, by Bolivian standards, successful at her work, but a challenge in her personal
life led her to pick up her life and her three children and move more than 3,000 miles north to Southwest Florida.

While this transition was challenging,
Sandra is ever-grateful for the brav-
ery and commitment to her family she
displayed. Over 20 years later, she’s
living a life she couldn’t have even

dreamed of two decades ago.

Setting Down Roots

Sandra landed in Naples in 1999 with
three children, ages 10, 8, and 1. She
had little money, no documents, and
didn’t speak English well, but she
knew that life in America would pro-
vide her children with the best chance
to succeed. So she set out on the most
significant and daring journey of her

life, beginning again in Naples.

In Naples, Sandra managed to land a
job caring for older adults. She rode a
bike to work and around town, often

with her young children in tow.

“In 1999 in Naples, no one spoke
Spanish,” Sandra recalls. “I didn’t
know what to do. I was afraid of how
to start a life. It was very challenging,
but at the same time, I had to think
about my children. So I persevered
and found something that would
change my life completely. That mind-

set was very important.”

Sandra began practicing English with
the women she worked with. She

scrapped and clawed her way to finan-
cial success for years, often working
several jobs at a time. Then, in 2000,
a meeting with a fellow Bolivian
changed the course of her life. He sug-

gested Sandra sell real estate.

“I thought, ‘How canI sell? I didn’t even
have documents,” Sandra continues.
“He opened a map of Naples and said,
‘There’s a mobile home park here.
There, you don’t need a license because

they don’t own land. Go and sell.”

Despite her doubts, Sandra listened.
She went to that mobile home park

and knocked on every single door. In
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her first month, she sold eight homes,

earning $8,000 in commissions.

“I said, ‘This is it. This can change my

life. This is the dream that everybody
talks about.” The U.S. gives you the

opportunity to become better if you

BEING A

e

LEADER HAS
OPENED A
COMPLETELY
DIFFERENT

WORLD.

want to.”

Sandra continued selling those mobile
homes with success. Soon enough,
she took her real estate exam, and

her career took flight. She also began
investing in real estate; by 2004, she
owned 24 homes. Before the market
crashed in 2007, she had a $7 million
real estate portfolio. And although she
lost most of that during the recession,

she built her portfolio again.

“What I want to communicate is that
whenever you want to do something,
this country gives you all the possibili-

ties to do so.”

Leading the Way for a

New Generation

Over the past 24 years, Sandra has
become one of Naples’ best. Now with
eXp Realty, she leads a small team
with Coastal Luxe Group, mentors

20 more agents, and is on the broker-
age’s leadership team. She was also

a former president of the National
Association of Hispanic Real Estate
Professionals® (NAHREP), is the 2024
Director for Florida REALTORS®, is
the 2024 chair of diversity, equity, and

inclusion for the Naples Area Board
of REALTORS®, and is the 2024
President of the Women’s Council of
Realtors Naples on the Gulf.

“I'm pulled more into leadership and
coaching. That opened a different
part of my life,” Sandra says proudly.
“Being a leader has opened a com-
pletely different world. I am here to
give my knowledge to other people to
> help them to be the best they can be.”
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TO DO SO.

WHENEVER

YOU WANT
TO DO
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Sandra Schlaupitz immigrated to Naples from Bolivia in 1999 and began a new life.
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SHER

After nearly 28 years in accounting

and auditing, Shereen Ally set out on
a new professional venture in 2023.
Shereen had been working in fraud
and forensic auditing in the corpo-
rate sector, but in June 2022, her
entire department was moved out of
the country and she was left without
a job. Luckily, she got a severance,
offering her the space to consider the

next step in her professional life.

The first thing Shereen did was take
some well-deserved time off, during

which she spent a great deal of time

with her mom and her mom’s friends.

“I heard a lot of stories from the

elders and the issues they were
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The Blue Moon Estate Sales Team (from left to right: Gabriel Nieves, Shereen Ally, Salina Ally, Bibi Alli)

having. Many were feeling lonely and
starting to lose their independence.
I noticed that and it saddened me,”

Shereen offers.

Shereen also witnessed the struggles
older people have navigating our
modern world. Shereen believes they
are the most likely demographic to be
scammed and often struggle to make
sense of an increasingly technolo-
gy-driven society. Then, Shereen had
a bout of inspiration: she wanted to
denote the next leg of her journey to

the older population.

“I made it my mission that in my
next job, I would support the older

population. I was going to renew my

EN ALLY

resume and start looking for a job in
a nonprofit,” Shereen offers. “Then
hurricane Ian hit, and I started to
put on my t-shirt, jeans, and sneak-
ers and walk around to the homes

of my older friends. I'd help cut and
haul branches and take out the trash.
That work made me feel really good.
Irealized I didn’t want to sit behind
a desk all the time and enjoyed being

out in the community.”

As Shereen explored her choices, one
rose to the surface: a franchise oppor-
tunity with Blue Moon Estate Sales.
It gave her the chance to combine her
newfound love of being hands-on in
the community with her passion for

serving the senior population.
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| WANT TO BE
REMEMBERED
AS THE ONE WHO
IS ALWAYS THERE TO
HELP PEOPLE THROUGH
THE CHALLENGES OF LIFE.

“I started going to estate sales and saw how fun and meaningful it

could be, so I dove in,” Shereen explains.

Since opening Blue Moon Estate Sales of Naples and Fort Myers

in June 2023, Shereen has served people in transition. She guides
folks who are downsizing, liquidating, or needing an estate sale to
sell their home goods. She often works with seniors in need of care

or communal living accommodations.

“Blue Moon Estate Sales is one of the largest estate sales fran-
chises in the country, and we promise to provide the most honest
and professional estate sales service, complete with clear systems,
guidelines, and true transparency. Blue Moon Estate Sales is
owned by Best Life Brands, whose sister companies also serve the

senior population,” Shereen says.

Blue Moon Estate Sales typically sells over 80 percent of the

items in the house and donates as much of the remaining items as
possible. In addition to running in-person sales, Shereen manages
outreach locally and supports communication with the franchise’s
loyalty program of over 150,000 shoppers. She also publishes list-
ings on the largest online site for estate sales, EstateSales.net, and
is a member of the American Society of Estate Liquidators (ASEL).
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“I handle what’s in the house before the real estate agent
lists the home. The agent may go to a home and see that
it’s full, and the client doesn’t know what to do with the
items. We come in and look at the value of the items. If
it’s a good fit for an estate sale, then we would stage the
home, price all those items inside the house, and adver-
tise and run a sale in the house. The home becomes like
a shopping store where people come in and buy items,”
Shereen explains. “It’s an opportunity to do a lot of good
things. We are helping the environment by reusing items.
It’s economically sustainable with prices that are reason-
ably set at a fair value. And, finally, we can quickly clear
out that home for the client so they can get it sold and

move on to their next venture.”

When she’s not working, you’ll find Shereen traveling,
exercising, and doing charity work. She’s been involved
with Big Brothers Big Sisters of America since 1998 and
works with youth at her local mosque. Shereen also
serves as a board member of the local Association of
Certified Fraud Examiners (ACFE) and is getting certified
as a volunteer ombudsman through the Long Term Care
Ombudsman Program (LTCOP).
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Shereen Ally owns the Blue Moon Estate Sales franchise in
Naples and Fort Myers, Florida.

“I always want to make an impact where peo-
ple feel like they are not alone, especially the
youth and the elders. I have always felt con-
nected to them because they are the ones who
can be taken advantage of. I'm very protective,”
Shereen says. “The legacy I want to leave is
like my father, who passed away six years

ago. He served his country and always helped
others. I was lucky that all my parental figures
— my mom, dad, and grandparents — were
extremely charitable, kind, and compassionate
persons. I want to be remembered as the one
who is always there to help people through the
challenges of life.”

For more information on Blue Moon Estate

Sales, please visit them online at:
BlueMoonEstateSales.com/naples-ft-myers.

!
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Partner with Trinity Title for Seamless Efficiency
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Smiley Graphics & Promotions
We're so much more than a print shop!

STAN D OUT' We're a proud partner with

Prime Post, for all your sign | -~ N :
GET NOTICED. |
CLOSE MORE DEALS. installation needs 3 .

PRIME [~OST i BLA LA -,

Sell Faster: Stand out with a cohesive marketing Carolyn Castaneda

strategy - flyers, car wraps, signs & closing gifts. carolyn@smileygp.com

Memorable Impact: Leave a lasting impression 239.298.4691

& spark referrals with personalized closing gifts. smileygp.com

Maximum Visibility: Turn everything from flyers
to vehicles into mobile advertisements. 0 @

Printing | Wraps | Signs | Shirts | Engraving

FREE CONSULTATIONS | SAFE PROCESSES | EFFECTIVE RESULTS

Elevate your client services
with the industry-leading
estate sale company. We
get homes market-ready
in just one week.

Streamlined Digital Closings : 0O =
Straightforward Experiences ST meose
Enhanced Security A Mo‘_km Clogs ﬁ
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& Your Clients EE

Improved Transparen k. .
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Our hassle-free estate sales help clients feel good about letting go.

Simplify Your Closings. Increase Your Productivity.

bluemoonestatesales.com/naples-ft-myers | 239-464-0833

Shereen Ally

239.330.1495 | trinitytitlefla.com
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By Zachary Cohen
Photos by Michelle Reed

Growing up outside of Kalamazoo, Michigan,
Renée Hahn and her family rented homes

in some of the area’s nicer suburbs. While
Renée’s single mom worked hard to ensure
her family could live in a safe area with

good schools, this situation created complex
feelings inside Renée — mainly, a feeling
that she didn’t measure up to her peers.

Early in life, Renée tried her best not to let
others see her imperfections and insecu-
rities, but that has shifted as she’s gotten
older. Now, she uses her story as a spring-
board, inspiring her to create a life of abun-
dance for her family and be a positive force
in the lives of others. Renée wants nothing
more than to let others know that no matter
where they come from, they can create a life

they love.

“I want people to understand we are all
imperfect,” Renée shares. “I have scars,
banged-up shins, and stories that would be
embarrassing. I finally reached a point where
I can let people know that’s okay, and that’s
even part of what makes life rich. You can
have a wonderful life, even with bumps and

bruises. I sure have.”

THE ROAD TO REAL ESTATE

Before moving to Naples and starting her real
estate career, Renée had a high-powered career
with General Electric. After earning a master’s

degree, she was accepted into GE’s leadership

development program. Her work with the com-
pany over 15 years brought her around
the country, with stops in Detroit, Cincinnati,

St. Petersburg, Charlottesville, and Greenville.




Top producer Renée Hahn leads the Renée Hahn Group at William Raveis Real Estate.

“I was a small-minded, hardwork-
ing, lucky girl who got picked up by
a major company. The leadership
program was a whirlwind experi-
ence. I was incredibly lucky,” Renée
reflects. “With that came a very
aggressive career — constant job

and geographic moves.”

When Renée first joined GE, she
was a single mom with an ele-
mentary-school-aged daughter.
Moving around as a single parent
had its challenges, but it provided
the backdrop for Renée to be
agile in her career moves. When
she got married and had two
more children, that changed. Her
husband was often left serving
as the primary caregiver for two
little ones while Renée traveled

for work.

“My husband felt like a single
parent with a 2- and 3-year-old,”
Renée continues. “So I finally

left GE and moved to a smaller
company to try to get some work-
life balance, which brought me to
Naples. I took a significant pay cut
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to see if I could still have a career

in corporate and have balance.”

Renée fell in love with Naples, but
unfortunately, the new job she
chose was a poor fit. She gave a
year and a half departure notice
less than a year into her new role,
leaving her ample lead time to

consider her next steps.

“The hardest part of the change
was I gave up my identity,” Renée
explains. “I gave my life to a
career. I was a really good execu-
tive and employee. When I left, it
was like getting naked in a crowd.
I was in a brand new world, and

T had to figure out who I was and
what else I could be good at.”

As Renée assessed her options,
one rose to the surface: a career
in real estate. It was a big change
from her previous career, but
otherwise a perfect fit for her skill
set. Renée sold $5 million in 2017,
her rookie year, putting her on

a path to success. That number
increased to $13 million in 2018,

Yy

I like where I am in my

business. I want to sustain my
business while continuing to
grow, learn, and find creative

ways to deliver results.
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$15.5 million in 2019, and $25 million in 2020.
She’s averaged around $30 million in sales for

the past three years.

RIGHT WHERE SHE’S MEANT TO BE
So what have been the keys to Renée’s success?

She says it’s all about relationships.

“I decided from the get-go it was going to be all
about the clients. If you read my Google reviews,
the consistent thing is I take care of the people

I serve. I do that in a lot of different ways, and
that’s how I've grown my business,” she says.

“It’s always been about the personal touch.”

Renée recently changed brokerages, moving to
Alfred Robbins Realty Group. She believes the
move sets her up for the most success going
forward. The boutique feel of the brokerage is
a strong match for her style, and she believes
in the company’s leadership and mission.
Although the brokerage name has changed,

Renée’s business remains steady.

“I never set out to be a top salesperson, and I
don’t necessarily want a real estate team,” she
says frankly. “I like where I am in my business.
I want to sustain my business while continuing
to grow, learn, and find creative ways to deliver
results. And I strive to be the best REALTOR®

my clients have ever worked with.”
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FAMILY SPOTLIGHT
Renée Hahn enjoys
spending time with her
husband, Tom, and three
daughters, Kia (32),
Madison (18), and Paige
(17). Renée also enjoys

Nationwide

Mortgage Bankers In¢

golf, pickleball, tennis,
boating, and family

dinners. There’'s more
change on the horizon:
Paige is heading into her
senior year of high school,
meaning Renée and Tom
are about to become

empty nesters.
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“ Private Office Plans at Venture X Naples c HApMAN
“ VENWRE x Venture X is a one-of-a-kind sustainable luxury co-working office
THE FUTURE OF WORKSPACE rooted in health and wellness, in the heart of Naples, with views of
the Coastal Skyline. The beautifully designed space has I N s U n AN c E
floor-to-ceiling windows along each side of this location, allowing natural daylight into nearly
every corner. The 18,000 sq ft space is equipped with an open-inviting lounge and cafe, a podcast -
room, a wellness room, conference rooms and a 30-person training room. Venture X is proud to
offer private offices of various sizes to meet the needs of you and your growing teams.
All offices come furnished with sit-to-stand desks and ergonomic chairs,

including 24/7 access, monthly conference room credits and further

access to a vibrant and welcoming
community.

ease contac
PARKER :
Director of Sales 2 S EASILY
d BOOK YOUR
TOUR

kathryn.parker@venturex.com

239-326-3455

venturex.com ¢ 239-300-9601 ¢ 4850 Tamiami Trail North, Suite 301 ¢ Naples, FL 34103
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