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FIND THE RIGHT
HOME FINANCING.

FAST PRE-APPROVALS. EFFICIENT CLOSINGS.

First-time homebuyers Reverse mortgages

Conventional, FHA & VA loans,
FHA 203K loans

Flexible credit score requirements

Jumbo and investment loans
Non-QM loans including:
(bank statement, debt service and . Down payment assistance & specialty
asset qualifier loans) \Y_/ program
USDA rural home loans Fixed and adjustable rate terms
Commercial and SBA loans
ITIN & foreign national loans for
non-US citizens

ACCOMPLISH YOUR CLIENT'S HOME GOALS WITH US!

Justin Shapiro
Loan Officer Assistant

Scott Shapiro Adam Shapiro
Non-Producing Sales Manager Loan Officer | NMLS# 1907108

516-857-3838 « sshapiro@nmbnnow.com 516-459-7476 ¢ ashapiro@nmbnow.com
3 Huntington Quadrangle, Suite 403N, Melville, NY 11747

Mortgage Bankers Inc

TEAM SHAPIRO

Nationwide Mortgage Bankers, Inc. (NMB), going by NMB Home Loans, Inc. in the states of AL, AZ, GA, IL, 1A, KS, LA, MN, MT, ND, 0K, PA, SC, SD, TX, WV and as NMB Home Loans in KY and MA | NMLS# 819382 |
(www.nmisconsumeraccess.org) 3 Huntington Quadrangle, Suite 403N, Melville, NY 11747 | (833) 700-8884 | www.nmbnow.com. NMB is in no way affiliated with Nationwide Mutual Insurance Company. “NMBNOW” is a
registered DBA of Nationwide Mortgage Bankers, Inc. All loans are subject to credit and appraisal approval. Not all applicants may qualify. Some products and services may not be available in all states. NMB is not acting
on behalf of or at the direction of FHA/HUD/USDA/VA or the federal government. This is an advertisement. Licensed under the California Finance Lenders Law by The Department of Financial Protection and Innovation
#60DB073939 | Georgia Residential Mortgage Licensee | MA Mortgage Lender License #ML819382 | Licensed by the N.J. Department of Banking and Insurance | Licensed Mortgage Banker - NYS Banking Department |
Rhode Island Licensed Lender | Licensed by the Virginia State Corporation Commission. Additional state licensing information can be found at https://nmbnow.com/disclosures-and-licensing/.

-,

MEAD OWBROOK

FINANCIAL MORTGAGE BANKERS CORP.

RVAV

SENIOR VICE PRESIDENT NMLS ID 55322

MEADOWBROOK FINANCIAL MORTGAGE BANKERS CORP.

NEW YORK AND TRI-STATE SUCCESS

Rajin Ramdeholl began his lending career in 2003

at the age of 21. With no prior sales experience, his
determination and quick learning set him apart. After
reading "Mortgages for Dummies" and excelling in a
competitive training course, he was hired alongside

just three other candidates, marking the start of a
distinguished mortgage lending career. Over the years,
Rajin has become a prominent figure in the New York
mortgage industry. His bespoke approach to business
and unwavering dedication to helping clients achieve
their homeownership dreams has earned him numerous
accolades. He has impressively closed over 1.5 billion
dollars’ worth of mortgage business. Rajin has been
featured in numerous prestigious mortgage magazines
including NMP Magazine's "40 Under 40" in 2017 and
2019 and named among the NAAMP Top 100 Loan Officers
Nationwide in 2019 as well as other publications. Rajin's
work is about more than numbers and interest rates; it's
about providing exceptional service and making a real
difference in people's lives. He has built a reputation

for navigating complex mortgage scenarios with ease,
earning the trust and respect of clients and peers alike.
His commitment to excellence and client satisfaction
has driven his success in a competitive market.

~OR MORE INFORMATION, VISIT

nfmbankers.com/loanofficers/rajin-ramdeholl

Westbury, NY 11590

Financial Mortgage Bankers Corp.

EXPANDING HORIZONS

In 2022, Rajin expanded his successful business from Long Island, New
York, into the Central Florida market. While this venture into Florida has
seen impressive growth, his accomplishments in New York and the
Tri-State area remain the cornerstone of his career.

Rajin's expansion into Florida with Fluent Mortgage is a testament to
his forward-thinking approach. In just one year, his team captured
significant market share and established branches in Orlando,
Melbourne, and Fort Myers, with plans to expand into Tampa and Fort
Lauderdale. His ability to replicate his success in a new market speaks
volumes about his leadership and strategic vision.

SION FOR THE FUTURE

Rajin's focus remains on growth and innovation. His team at Fluent
Mortgage is dedicated to providing top-tier customer service and
leveraging cutting-edge technology to meet client needs. With clear
direction and unwavering commitment, Rajin continues to push
boundaries and set new standards in the mortgage industry.

“We've had such an influx of people reaching out to us. The long-
term plan has played out in just a few months, but our goal is to
keep pushing forward. If there is a need, the sky's the limit,” Rajin
says. “There is no limit on how much we can grow. As long as we
continue to serve our clients by providing unmatched service and
maintaining a high operational level, we can keep growing. We're
focused, have direction, have goals, and aim to stay ahead. We want
to be better every day.”

Rajin Ramdeholl's journey from a young loan officer in New York to
a prominent industry leader is marked by dedication, innovation, and
an unrelenting drive to help clients achieve their homeownership
dreams. His expansion into Florida is just the latest chapter in a
success story that began in the Tri-State area.



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

ATTORNEY
Barrister Land, LLC/
Bank & Bank, P. C.
(516) 877-5050
BarristerLand.com

Diamond Law Group
(516) 770-7720
DiamondLawGroup.com

CHARITY

Blessings in a Backpack
(516) 356-2934
BlessingsinaBackpack.org/
Blessings-Long-Island/

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

CPA/ACCOUNTING
Palmetto, Mollo, Molinaro
& Passarello, LLP

(631) 761-8989
info@pmmplip.com

HOME INSPECTION
Inspecticore, Inc.
(631) 366-2776
Inspecticore.com

Safe Harbor Inspections
(631) 275-8080
SafeHarborlnspections.com

INSURANCE

The Zabbia
Insurance Agency
Rob Zabbia

(516) 799-3800
ZabbiaAgency.com

4 . August 2024

MOLD REMEDIATION
Healthy Home Services
(516) 206-1600
HealthyHomeServices.com

MORTGAGE
Citizens Bank

David Goldklang
(917) 757-4957
DaveGoldklang.com

Cliffco Mortgage Bankers
Ryan Riddle

(516) 408-7300
CliffcoMortgage.com

Meadowbrook Financial
Mortgage Bankers Corp
Rajin Ramdeholl

(516) 537-8942
MFNBankers.com/
loanofficers/Rajin-Ramdeholl/

Nationwide

Mortgage Bankers

Adam Shapiro

(516) 459-7476
NMBnow.com/Adam-Shapiro/

New American Funding

John Lopresti

(631) 492-1898
NewAmericanFunding.com/
mortgage-loans/JohnLopresti

MOVING & STORAGE
Hall Lane Moving

and Storage

(800) 425-5526
Hall-Lane.com

Maffucci Moving & Storage
(631) 842-6400
MaffucciMoving.com

Peter Fecht Moving
(516) 581-7629
peterf@laneoffice.com

OIL TANK ABANDONED
AND REMOVAL

C2G Environmental
Consultants

(631) 414-7757

C2G.us

PEST CONTROL
Extermicore
(516) 584-5007
Extermicore.com

PHOTOGRAPHY
Dynamic Media Solutions
(631) 923-1464

DynamicMediaSolutions.com

PHOTOGRAPHY/
VIDEO PRODUCTION
Andrew Malary
Productions, LLC

(516) 865-3086
AndrewMalary.com

TITLE SERVICES
Barrister Land, LLC/
Bank & Bank, P. C.
(516) 877-5050
BarristerLand.com

Liberty National Title
(631) 923-2957
MyTitleBill.com

WEALTH MANAGEMENT
Silver Spring Capital
(973) 434-9130
SilverSpringCap.com

Discover
the True
Cost of
Home

% Buying

Explore Title Costs and Potential Savings at Every Step!

Equip your clients with essential information about title fees from the start
of their home buying journey:.

Qur Services Include:

¢ Transparent Fee Breakdowns: Clear, detailed explanations of all costs.
* Personalized Support: Dedicated assistance to enhance your client relationships.

Elevate Your Real Estate Services Now!

Learn more at mytitlebill.com
631-923-2957
Patricia@libertytitlecorp.com

Liberty National Title Agency Corp,
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Long Island Real Producers

LONG ISLAND

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

WANT TO BE FEATURED AS A

RISING STAR?

OR KNOW SOMEONE WE SHOULD FEATURE?

* Five years or less in the business
For more information, to nominate or to

request to be featured, please email
info@longislandrealproducers.com or visit
www.longislandrealproducers.com!

* At least $5 million in sales in one calendar year

* Active on social media

6 - August 2024

Do You Have Listings With
Underground Oil Tanks?
Don’t Let An Oil Spill Ruin Your Deal!

The Average Life Span of an |, L N Vil 2 &

Oil Tank is 20 Years!

Our Experienced Team Can Assist With:

* In Place Underground Oil Tank
Abandonments

» Underground Oil Tank Removal &
Remediation When Necessary

* Aboveground Oil Tank Removal

* Supply and Install Next Generation
Aboveground Storage Tanks

 Oil Tank/Septic Tank locating with GPR
(Ground Penetrating Radar)

» 24-Hour Emergency Spill Response

* Phase | & Il Environmental
Site Assessments

* Soil, Groundwater and

~ Real Producer |

Potable Water Sampling y % : Specml /
. | < FREE Premium >
. - Scheduling :
‘ CA'.I. FOR ™ *(qll for details & fo schedule.
_OILTANK — Ol
. REPLACEMENT

PACKAGE
PRICING!

A R R S

Environmental

o wwwC2Gus | 888-863-2028 © info@c2g.us

LONG ISLAND | HUDSON VALLEY | WESTCHESTER | CONNECTICUT |NEW JERSEY



MEET THE

LONG ISLAND

REAL PRODUCERS TEAM

Kristin Brindley Blaise Ingrisano Wendy Ross Lexy Broussard
Publisher Associate Publisher Operations Manager Client Relations Photographer

If you are interested in nominating REALTORS® to be featured,
please email the publisher at Wendy@RealProducersKkBTeam.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not
necessarily reflect the views of The N2 Company but remain solely those of the author(s). The
paid advertisements contained within Long Island Real Producers magazine are not endorsed or To view our magazine online, visit
recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the longislandrealproducers.com

publisher may be held liable or responsible for the business practices of these companies. and look for “magazine”

NOTE: When community events take place, photographers may be present to take photos for or scan this QR code.
that event, and they may be used in this publication. (Password: lirpconnecthere)

We Target
Your Financial Success

with
INNOVATION, INTEGRITY & RESULTS.

Our experienced team is dedicated to helping you solve
problems and find new opportunities for personal, business,
and financial success.

/\ CALL TODAY! .
(631) 761-8989 / s
p M M P info@pmmpllp.com «pmmpllp.com’  Chzisie

Palmetto, Mollo, Molinaro & Passarello, LLP
Cerditied Public Accourdants

Accounting & Auditings Bookkeeping (Compliance Services)

Financial Planning » Ma@nagement Consultifffs 1ax Services
3 l
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YOUR LOCAI"& TRUSTED MOVING RESOURCE

We provide personalized options for big or small moving
projects and offer over 28 years of experience in the
industry, as well as quick, friendly service.

F MOV,
?Iu.:n.?i:'f

_FECHT® _ S

- - i - S -

MOVING? I'M YOUR GUY. >> (516) 581-7629

BEar 1i kv iy Tl www.ﬁndrawMaI:ar'r.cum.n'Real-Eﬁ:ata
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NOTE

Hey August, the Endless Summer!

As we step into the heart of August, we find

ourselves in the midst of the dog days of sum-
mer, where the sun hangs high in the sky, and
the air is thick with the promise of adventure.
August isn’t just another month; it’s the grand

finale of summer.

But as the days begin to wane and the evenings
grow cooler, there’s a bittersweetness to the
air. So, let’s make the most of these final days
of sunshine and warmth, embracing every

opportunity for joy and adventure before bid-

et . .
ding farewell to summer’s magnificence.

Join us on October 9th as we celebrate

our incredible one-year anniversary
in print at our Moonlight Masquerade.

Dress to impress and get ready for an unfor-
gettable evening of glamour, fun, and commu-

nity spirit. You won’t want to miss it!

As we embrace the final days of August, let’s
keep this quote close to heart: “Every summer
has its own story.” Let’s make sure ours is one
for the books.

Here’s to an August filled with laughter,
adventure, and endless sunshine. Cheers to
the end of summer and all the memories we’ve

made along the way!

Kristin Brindley

Owner/Publisher

Long Island Real Producers

(313) 971-8312
www.longislandrealproducers.com

m i

We Enlighten,
Not Frighten

YOUR TRUSTED
INDUSTRY
PARTNER

 Seller's Property Disclosure Assist

+/ 24/7 Online Scheduling
 Buyer Protection Plan

/ Attics & Crawl Spaces E

 Free Termite/WDI Inspections

/ Luxury Home Specialist

[=]

SCAN TO

" Pool and Spa Inspections

 Exterior Sprinkler Testing SCHEDULE

516.524.0673

LONG ISLAND

REAL PRODUCERS.

powered by KB Team

presents

MOONL GHT

Masquerad?

' e e [l
= I f= /.--' Yot .aI; "'\-. 8
° - | “y T | - o | .
1 e W
October 9th, 2024 <
5PM-8PM

Location TBD
CELEBRATING 1 YEAR IN PRINT

For information on all Long Island Real Producers events, email
info@longislandrealproducers.com.

i

— p— e S .t_;lf_....—

SERVING NASSAU, SUFFOLK & QUEENS

SINCE 2009

inspecticore.com

High-Quality Photography
Videography

Floorplan Rendering

3D Matterport

Drone Solutions

Virtual Staging

Call today to schedule!
(631) 923-1464 (£
DynamicMediaSolutions.com

SHOW HOW DYNAMIC YOUR LISTINGS
ARE WITH DRONE IMAGES

10 - August 2024
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Stephen nisn’t your

average r ligstate agent.
With a background in
finance and a knack

for problem-solving, he
brings a unique per-

spective to the world of

real estate. As a part of

the Focus Team at Real

Brokerage NY, Stephen

is committed to building

meaningful connections @
and guiding his clients

through one of life’s most

significant decisions.

Before delving into the world
of real estate, Stephen’s

path was paved with diverse
experiences and entrepre-
neurial ventures. Armed
with a degree in finance from
the Urliverlsff%yI gf Delaware,
Stephen embarked on a
career as an equity trader at
a proprietary trading firm.
However, his entrepreneurial
spirit led him to explore new
horizons, culminating in the
establishment of three differ-
ent businesses in the ticket
brokerage industry.

Unfortunately, the onset

of the COVID-19 pandemic rd
prompted a pivotal shift in 'a.l
Stephen’s career trajectory.

With the live events industry

grinding to a halt, Stephen

made the courageous deci-

sion to pivot away from the

secondary ticket market,
setting his sights on a new

venture: real estate.

&

“I saw real estate as an opportunity to utilize my prob-
lem-solving skills, investing background, and entrepreneurial
spirit,” Stephen reflects. “It was a leap of faith, but I believed

in my ability to succeed.”

For Stephen, real estate represented more than just a career
move. As an inherently creative individual, Stephen yearned

for a profession that would allow him to chart his own course.

“I never wanted to work a typical office job,” Stephen
shares.”It was a perfect storm after the COVID-19 pandemic,
because I realized that the world of real estate was one in
which I could see different parts of the neighborhood, meet
up with clients, realtors, and builders, and brainstorm new

business ideas; all in a day’s work.”

Central to Stephen’s fulfillment in real estate is the intrinsic
satisfaction derived from his ability to think outside the box.
Whether it’s navigating clients through the complexities of
buying or selling a home or overcoming hurdles along the way,

Stephen thrives on finding innovative solutions to challenges.

Beyond his professional endeavors, Stephen’s background
and upbringing have significantly shaped his identity. Born
and raised in Woodbury, Stephen’s journey has been inter-
twined with his hometown and the enduring relationships

forged over the years.

Thomas
Photos by Chris

“I grew up in the same town that I live in today, frequent
the same businesses, and am friends with my buddies from
kindergarten and on,” Stephen reflects. “My experiences
and long-lasting relationships have played a pivotal role in

shaping my success in real estate and life in general.”

Since entering real estate in 2021, Stephen’s ascent has
been remarkable. In 2023, he closed 12 deals, tallying $15.2
million in sales. In 2024, he’s already notched seven deals
totaling $10.8 million. Stephen aims even higher, projecting
a $25 million close for this year. Recognized in 2023 as part
of the RP Top 500, his trajectory signals a bright future in
the industry.

When Stephen steps away from real estate, he dives into
a world of family fun, laughter, and cherished memo-
ries. Alongside his wife, Roni, they enjoy dinners out and
binge-watching their favorite TV shows, but their hearts

truly sing on beach vacations and ski trips.

Their family dynamic is lively, with four daughters: Maddyn
(9), Spencer (7), Grayson (4), and Teddi (1). As a true girl
dad, Stephen can be found driving back and forth to dance,
reading about princesses, and being dragged to Sephora on
his time off. Even their 12-year-old dog, Jackson, is part of

the adventure, a beloved member of the family.

5

I ama
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> Citizens
Y5

Real estate, above all else,

is a relationship business, .. . Re a d y to m e e t t h e

so if you start burning

brdsssovercente % home financing
| needs of all
your clients.

When Stephen isn’t working, he’s out on the golf course,
tennis courts, hitting the slopes, or enjoying a good steak.
He’s also a hockey fan, though a shoulder injury has kept

him off the rink lately. e " a " i
' o At Citizens, we recognize that helping your clients find their ideal home can be a challenge.

Backed by our financial strength, we're prepared to make their search for the right financing

Stephen’s life story is filled with memories from lifelong ! ” ; i ot i r
easier with a variety of loans to meet their individuals needs including:

friends to sporting triumphs and overcoming some unique

setbacks even at a young age. But what shines brightest is his . 2
+ Fixed and adjustable-rate mortgages

* Jumbo loans
« Affordable home loan programs for first-time homebuyers

incredible commitment to his family, friends, and community.

For Stephen, success in real estate is defined by build-
ing lasting relationships and earning the trust of his « Condo and co-op fi nancing

clients. He believes that success is measured not only
» Second home & Investment property loans
» Construction-to-Permanent financing, including renovation loans

« Physician home loans

by sales volume but also by the number of referrals

from satisfied clients.

“In the end, it’s all about helping clients make
informed and confident decisions when buying or i . i s

. . . « Wealth relationship discount pricing
selling their home,” Stephen explains. “That’s what

drives me every day.”

With more than 25 years of experience helping individuals and families achieve homeownership,
David is ready to provide the professionalism and expertise to lead your clients from application
to closing.

Stephen’s goals are ambitious yet attainable. In the

short term, he aims to become the number one agent

in sales volume within the Syosset/Woodbury market.

In the long term, he hopes to expand his team to other :
markets throughout Long Island to create a business built David Go ldk{ang
for long-term growth and success. “Buyers and sellers come
NMLS ID# 86601

and go, but the real estate community is a small one, and we

all have to support and look out for one another.”

Senior Loan Officer

In reflecting on his journey, Stephen advises fellow

Cell: 917-757-4957

Realtors: “Keep their heads down, focus on doing what’s

right for the clients, and avoid the noise. Focus on build-

David.goldklang@citizensbank.com

ing a long-term relationship with the clients and other

SCAN ME

local agents. Real estate, above all else, is a relationship

lo.citizensbank.com/dgoldklang

business, so if you start burning bridges, you won’t last for
the long term.” Morigages are offered and ongmaled by Cilizens Bank, MA. (NMLS [D# 433960) All loans are subject to approval. = Equal Housing Lender

2253506 _HL24 MortgagePrintAd
14 - August 2024
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CUST()MER SERVICE WITH A SXETIICOTE ] port ot Termies @

KILL Your Deal!

A Pest Management Company

i ]
i

Why Top
Agents Refer Us!

n

/o /o ot P

e Termite & General
Pest Specialists

* Quick to Schedule & Treat

* Fully Licensed & Insured

 Transferrable 1 Year .Stat|0_n5 :
Warranty Supp“ed with code Termite250 :

Rodents, Ants, Crickets, Spiders, Mosquitoes, Fleas, Ticks, Bedbugs & More
- . S : N, :
516.584.5007 Extermicore@gmail.com erving Nassau

Suffolk & Queens

Richard Klein, Esq.

Managing Partner

Allow me to be your

DIAMOND legal resource! e
! 14 H H - £ aBgy . . .
LAW GROUP Let’s set up a time to discuss STREAMLINE YOUR MOVE WITH R st
your questions over coffee. ,
MAFFUCCI MOVING g STORAGE Ul service.
rich@diamondlawgroup.com No household, commercial, or specialized move is beyond the capabilities of Maffucci Moving & Storage. Serving you since 1909!
(> E E DiamondLawGroup.com
MAFFUCCI MOVING & STORAGE I
5173 Merrick Rd. | Massapequa Park, NY 11762 EmN CONTACTUS FO&A FREE ESTIMATE!
Save My , , B s (631) 842-6400 » maffuccimoving.com
Contact Info! |® 25 W. Main St. | Smithtown, NY 11787

Long Island Real Producers - 17



I P» cover story

A

AW
£

FOSTERING PASSION, ETHICS, AND MORALITY

By George Paul Thomas - Photos by Chris at Dynamic Media Solutions

Laura Caroll stands out in the competitive world of real
estate not for flashy sales tactics or aggressive market-
ing but for her understated, client-centered approach.
Known for being exceptionally low-key and easy to work
with, Laura places her client’s needs above all else, view-
ing her role as an advocate for buyers and sellers. She
prides herself on offering a highly personalized service,
staying involved with her clients every step of the way,
and providing round-the-clock availability. Laura’s exten-
sive market knowledge, including insights into private
and off-market transactions, allows her to navigate low
inventory markets with ease and innovation. This dedica-
tion to connectivity and client satisfaction makes Laura a

distinctive and trusted name in real estate.

FROM WALL STREET TO REAL ESTATE

Laura’s journey to real estate began in Princeton, New
Jersey, where she spent the first 22 years of her life.
After attending the College of New Jersey, she fulfilled

her dream of working on Wall Street. Earning her Series

7 and 63 licenses, Laura landed a job on a sales and
trading desk. The fast-paced environment suited
her, echoing the energy she now finds in real estate.
However, the long hours confined to a desk made

her yearn for a more flexible career.

Laura’s career path took her from Wall Street to
various roles in finance across North America,
including positions in Rochester, Toronto, and
Montreal. Her personal life saw significant changes
during this time as well. After the financial collapse
in 2008, she and her family relocated to Pittsburgh,
where she continued to work in finance and started

her family, having two of her three children there.

The move back to the East Coast, settling in
Garden City, brought a wave of familiarity remi-
niscent of her Princeton roots. Initially planning
to be a stay-at-home mom, Laura quickly realized

she needed more.




With her background in sales and

an understanding of the relocation
process from her own experiences,
she decided to pursue a career in
real estate. Laura obtained her real
estate license and soon found her
stride. “In my first year in real estate,
I was Rookie of the Year. I spent a

lot of time door-knocking down in

Rockville Centre,” Laura shares.

‘What started as a plan to sell a few
houses annually evolved into a full-
fledged passion. Her experience on
‘Wall Street had equipped her with
the skills to handle challenging
conversations and complex
transactions, while her personal
relocations had given her empathy
and insight into the needs of her
clients. “Working on Wall Street
really has shaped who I am today.
There was a lot of smiling and
dialing and cold calling in my early
days on Wall Street. It taught me
to have confident relationships
with people

that I find to be very

successful as well.”

Laura began her real estate

career in January 2013 with the
Donnelly Group, later moving to
Daniel Gale Sotheby’s for five years.
In July 2020, she became the found-
ing agent of the Garden City Compass
office. Over the past four years, Laura
has consistently sold around $100 mil-
lion worth of real estate annually. In
2023, her team sold $92 million, with
over 40 transactions, and projects
over $100 million in sales for 2024.

Her achievements include being named
Rookie of the Year at the Donnelly
Group and ranking among the top ten

GENUINE
RELATIONSHIPS
MATTER MOST.

realtors at Daniel Gale Sotheby’s in Long Island. She
has also been consistently listed in the top 100 Real

Trends brokers in New York.

Additionally, Laura is the team leader at Compass
Greater Realty in Garden City, New York. Leading the
Laura Caroll Team, she covers Nassau and Suffolk

counties, extending from Queens to the Hamptons.

BEYOND NUMBERS

Laura balances her successful real estate career
with a vibrant family life. Married to Glenn, a
mutual fund wholesaler with over 20 years of
experience, Laura admires his dedication and loy-
alty to his role. Together, they have three children:
13-year-old Donovan, 11-year-old Declan, and
8-year-old Blair. The Caroll family enjoys traveling,
spending time at the beach, and being outdoors.
Their weekends are often filled with lacrosse
games, with Donovan playing goalie, Declan as an

attack, and Blair just starting to explore the sport.

In her rare moments of downtime, Laura has
recently taken up tennis and enjoys playing on the
C-team, finding joy in meeting new people outside
her usual circle. She also loves golfing with Glenn,
often spending Friday afternoons on the course, fol-
lowed by dinner at the country club. An advocate for
fitness, Laura is a regular at Orangetheory Fitness
and enjoys spending time outdoors, whether it’s on

the golf course, tennis court, or at the beach.

These activities provide a well-rounded balance to
Laura’s busy professional life, keeping her grounded

and connected to her family and personal passions.

LOOKING INTO THE FUTURE

For Laura, success is about staying true to oneself and to cli-
ents. “Success can be any little thing. It can be a very minor
or a huge transaction,” she explains. “If you have morally
and ethically done everything you could for your clients and

yourself, even if you fail, that is a success.”

Looking ahead, Laura’s goals are clear and ambitious. In the
short term, she aims to grow her team and business, striving
to hit bigger numbers each year. A significant part of this
goal is developing younger agents into consistent top produc-
ers. In the long term, Laura envisions her team becoming
synonymous with excellence in their territory. “Instead of
asking who to hire, people will know that an agent on the

Laura Caroll team is the one to hire,” she declares.

On a personal level, Laura wishes to continue traveling with
her family and experiencing new places and cultures. Her
hopes for her children are straightforward: health, success,
and the realization of their dreams. She wants to set an
example of hard work and persistence for them, reflecting
the dedication both she and her husband embody.

Before wrapping up her narrative, Laura leaves simple but
meaningful advice to up-and-coming producers, “Be yourself.
Your clients can tell when you’re genuine. Stay calm and under-
standing during transactions, but don’t let emotions take over.
Being steady helps avoid problems. Also, don’t stress about

social media. Instead, focus on connecting with friends and

family for business growth. Genuine relationships matter most.”
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iﬁarrlster fand, LLC

wmm A TITLE SERVICING COMPANY o

READY TO
SCHEDULE
A CLOSING?

Giveus acall! | 516.877.5050

We close titles and perform settlements in all 50 states.

Accommodation recordings/filings
Attorney searches
Business searches

Co-op searches
Fee insurance with TOEPP
Foreclosure services
Last owner/Lien searches
Map certifications
Single and separate searches
Variance searches
Zoning lot certifications

www.barristerland.com
400 Post Ave., Suite 306, Westbury, NY 11590

MOST PEOPLE CAN'T WAIT FOR THE WEEKEND. A

HUNGRY KIDS CAN'T WAIT
FOR IT TO BE OVER.

DONATE
For $200 you can help us feed a
child every weekend of the school year.

20 FUNDRAISE
Organize a Facebook fundraiser to feed
the kids in your community.

GET INVOLVED
Volunteer your time or talent.

KEEP IN TOUCH
Follow us on social media and subscribe
to our quarterly e-newsletter.

Longwood Blessings in a Backpack is a volunteer
organization that provides food every Friday afternoon
during the school year to over 450 elementary students

in the Longwood Central School District. With each
donation, we are closer to meeting the needs of 600 students!

' DONATE NOW

: LONGWOODBLESSINGS.0RG

l Call today fora

COMPLIMENTARY
financial review & plan! CAPITAL

SILVER SPRING

As successful as you are, we know there’s still more
you want to do. At Silver Spring Capital, we've been
helping our clients care for their hard-earned assets
for more than 30 years. Find out why so many
people trust us to help manage their wealth with
the care it deserves.

ROBERT LOPINTO ROBERT J. LOPINTO
President & Managing Partner Director & Senior Financial Advisor
973-434-9130 SILVERSPRINGCAP.COM

Silver Spring Capital is a full-service wealth management
practice specializing in retirement planning & portfolio
management. We offer a variety of services designed to help
our clients achieve their financial goals.

Invvestment products & services are offered through Wells Fargo Advisors Financial Network, LLC [WFAFM],
Member SPIC. Siver Spring Capital is a separate entity of WFAFN,

LONGWOOD, NEW YORK

BLESSINGS IN A
sa) BACKPACK

Who will feed the kids this weekend?

® ﬁ% ..

* AUTO
e LIFE
* BUSINESS

REWARDS PROGRAM

Recommend your clients for a quote from us
and we'll donate $10 to our current community
cause campaign and send you a $50 gift card
for every person you recommend!

Se habla espariol.

7 | Zabbia

| INSURANCE AGENCY
Serving New Fovk since 1915

Robert Zahhia

Agency Owner

(516) 799-3800
ZahbiaAgency.com
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PRINT g%
ME MORE!

Were you, the team or your business featured
in an issue of Real Producers?

Want a copy Of your article or fuII CRAFTING FUTURES WITH PASSION
magazines that you were featured in?

JUuLY 2024

"
: FINANGIAL COMPANY LIMITED PARTMERSHIP, NMLS 66247

Mortgage Lending

DONE RIGHT!

ARE YOUR OFFERS BEING BEATEN OUT HOME AFTER HOME?

Call John to see how we can give you a competitive edge.

REPRINTS!

What the heck is a reprint? A
reprint is a four- or 8-page, maga-
zine-quality-grade paper with your
full article and photos, and you on
the cover of the publication.

WHY DO | NEED THOSE?

These reprints are a professional

marketing tool that can help brand
you, your team and/or

your business.

+ Use on listing appointments

* Send out to friends and family

*+ Send to clients with your

holiday greetings « Upfront, fully underwritten commitment letter instead of a pre-approval
* Brokers, use as recruiting tools : p : . S
for capturing new talent Y * We can close your loan in 21 days or less o Clear communication
. Use when farming your * All loan operations are locally based * Seamless and smooth process
favorite neighborhood
WHO CAN BUY THESE?
WHAT IF | CHANGED COMPANIES OR NEED SOMETHING The REALTOR® who was featured, the broker, our
CORRECTED IN MY ARTICLE? partner or family. Anyone who wants to promote you! JOHN LOPRESTI | PRODUCING BRANCH MANAGER
No worries! We can make any changes needed. We OFﬁt.:e: 631.492.1898.| Call or Text.: 516.721.0165 A P P LY N OW |
send you a proof, you approve, and then they are HOW DO | ORDER? 41 Pinelawn Road, Suite 100,Melville, NY 11747 .
sent to you via FedEx. Email us at info@longislandrealproducers.com. NMLS #1087128

*THIS IS NOT A LOAN COMMITMENT OR GUARANTEE OF ANY KIND. LOAN APPROVAL AND RATE ARE DEPENDENT UPON BORROWER CREDIT, COLLATERAL, FINANCIAL HISTORY
AND PROGRAM AVAILABILITY AT TIME OF ORIGINATION. RATES AND TERMS ARE SUBJECT TO CHANGE WITHOUT NOTICE. CORPORATE ADDRESS: 3701 ARCO CORPORATE DRIVE,
SUITE 200, CHARLOTTE, NORTH CAROLINA 28273. CARDINAL FINANCIAL COMPANY, LIMITED PARTNERSHIP (NMLS ID 66247, WWW.NMLSCONSUMERACCESS.ORG) HAS THE
FOLLOWING LICENSES: TEXAS, ADDITIONAL LICENSING INFORMATION CAN BE FOUND AT HTTPS://CARDINALFINANCIALCOM/LICENSING/.
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FAMILY OWNED FOR 70+ YEARS & AWARD-WINNING
MOVING AND STORAGE COMPANY

B =T R —

-ﬁ : e
- SAFE
HARBOR

INSPECTIONS INC”

JHERIRLERE] 2

LOCAL & LONG DISTANCE MOVING
PACKING « STORAGE « JUNK REMOVAL

Providing the
Most Thorough

- QUESTIONS? GIVE US A CALL! . =0 Home Inspections

HALL LANE  cvsesseo | HaLLLNe.cou Ehip - w\\' 52| for Over 20 Years!
MOVING !~ STORAGE Request a FREE estimate! — [u]; Jarme o~

- — Serving Long Island
Don't Let Mold /em A= & tHERC o e

WE ALSO OFFER

it ! 1 VRS MOLD,
L2 Healthy Home Services is proud to be a | | | . = s x . AS B ESTO S,
resource for you and your clients. B A ' 5 A ._ _‘.L}. RADO N &

One of the most common causes of . ' B ] T Wi
mold growth is due to high humidity. = - T ——W WATER TESTINGI
As the weather changes, high humidity < Xz, ! oz ) | ’
can be caused simply by a lack of . =T | \
ventilation in a basement or attic.

: ;; N Questions? Give us a call. LR R =N 1 1 _ sk Ca" or Text 24/7
L We have simplified the process for mold - ! ; r -
m remediation, making it faster and more i R T S N S (631 ) 275-8080

.’ Sam Allman [H]EALT[H]Y HOME (516) 206-1.600 | service@hhsnys.co-m (51 6) 764'4076

Owner SERVICES HealthyHomeServicesNY.com e e A ‘e office@safeharborinspections.com

MOLD REMEDIATION *« ODOR * AIR QUALITY ¢+ DISINFECTION e P L St SafeHarborInspections.com
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YEARS OF
Rp ‘ % THE N2 COMPANY

POWER UP YOUR | |
WNIORTGAGE EXPERIENCE
Throughout our 30 years ¢ ¥ " E

in business, we have . - \ =
earned an exceptional
reputation among

—y
accountants, attorneys‘

builders, financial J
planners, real estate

professionals, and ou
valued clients!

Down Payment Assistance * FHA ¢ VA « Conventional

I look forward to working with you, and your clients!

Call me today!
Ryan Riddle, Loan Officer, NMLS #: 1730872

(516) 350-5377 -« rriddle@cliffcomortgage.com C LI F FC(D

70 Charles Lindbergh Blvd, Suite 200, Uniondale, NY 11553 Mortgage Bankers



