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CHICAGO TITLE |  Team Thompson

powered by

We have an array of niche lending
specialists who provide solutions for:

• Self-Employed Borrowers
• Veterans
• Foreign National Program
• Down Payment Assistance
• Investors & so much more!

Serving Riverside, Temecula Valley,
Rancho, LA County & OC County

Partner with us today - Our versatile team is here to cater to your clients’ unique lending needs!

THE GOADE TEAM
Nichole Goade, Branch Manager
NMLS # 347249 | NMLS #1839

951.519.8518
NGoade@ChangeMtg.com

ChangeMtg.com/Advisors/NGoade

T E A M  G O A D E
H O M E  L O A N S

Looking for an All-Encompassing Lending Team
to Support Your Diverse Client Needs?
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

ARCHITECTURE- 

DESIGN-ENGINEERING

FS Design Group
(626) 807-4712

CLOSING GIFTS

Cut Above Gifts
Andy Burton
(951) 334-5301
www.cutabovegifts.com

ESCROW

New Venture Escrow
Tania Marks
(619) 807-0711
NewVentureEscrow.com

ESCROW SERVICES

Escrow 321
(949) 370-4937

FLOORING

Langdon Floorcovering
(951) 375-9025

HOME INSPECTION

A Better Home Inspection
(800) 720-2844

Archive Property Inspections
(951) 304-3508

Inspector Elf
(909) 731-6850

Pacific Property Inspections
(951) 295-4995

T.H.I. Inspections
(562) 665-9229

TNT Inspection Pros
(562) 201-1949

HOME WARRANTY

First American 
Home Warranty
(951) 541-6086

INSURANCE

Goosehead Insurance 
- Phil Hernandez
(714) 418-8635

JUNK REMOVAL

Junk Dawgs - Drew Douglass
(909) 712-9525

MOLD REMEDIATION

Green Home Solutions
(310) 874-3528

MORTGAGE

Change Home Mortgage
(951) 519-8518

Cornerstone Home Lending
(909) 260-5252

Locke Your Loan
Lara Locke
(951) 405-2454
www.lockeyourloan.com

MOVING & STORAGE

Ruff & Ready Moving
John Ruff
(951) 834-3539
ruffandreadymoving.com

MOVING COMPANY

King Relocation
(562) 677-3130

ORGANIZER

NEAT Method
(951) 243-4746

REAL ESTATE 

PHOTOGRAPHY/VIDEOS

List To Sold Media
(714) 276-1817

MG3 Media
(951) 515-3171

SOLAR

Shaw Energy Consulting LLC
(951) 942-8431

TITLE COMPANY

Chicago Title
Lavonne Benyola
(951)453-7380

Patti MacGregor
(951)852-9545

Mary Thompson
(951)236-3369

Stewart Title of California
Julie Putjenter
951-764-1757

Eric Willis
951-764-1736

Ticor Title 
The Galante Group
Joe Galante
951-776-7114

Amy Smith
951-240-0220

TRANSACTION 

COORDINATOR

Transact Express
(626) 484-4878

Lisa DeWitt • 951.694.6300 • lisa@cornerescrow.com
25220 Hancock Ave. Suite 350, Murrieta, CA • cornerescrow.com

LAGUNA BEACH        LAGUNA WOODS        MISSION VIEJO        TUSTIN        BEVERLY HILLS        MURRIETA        CARLSBAD

PROFESSIONAL SERVICES,
UNWAVERING INTEGRITY

A Team You Can Trust to Get Your Clients to Closing

DISCLAIMER: Any articles included in this publication 
and/or opinions expressed therein do not necessar-
ily reflect the views of The N2 Company d/b/a Real 
Producers but remain solely those of the author(s). 
The paid advertisements contained within the Inland 
Empire Real Producers magazine are not endorsed or 
recommended by The N2 Company or the publisher. 
Therefore, neither The N2 Company nor the publisher 
may be held liable or responsible for business practices 
of these companies.

If you are interested in contributing 
or nominating Realtors for certain 
stories, please email us at  
mark@realproducersmag.com
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Tim Harrison
Producing Mortgage

Branch Manager
NMLS 170960

Call/Text: 909.920.5260
HouseLoan.com/TimHarrison

Company NMLS ID#2258

1164 N. Monte Vista Avenue,
Suites 3 and 4

Upland, California 91786

We Go All Out
Because We Are All In
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FIORESI
While the grass may not always be greener on the other side, for Jake Fioresi, 
who went from selling dream lawns to selling dream homes, it definitely was.

Jake began his journey in the real estate industry in 
April 2021, making a significant career shift from 
selling artificial turf to helping clients achieve their 
real estate goals.

“I was working a sales job selling artificial turf and 
felt I was capped with my income, and I wasn’t truly 
satisfied by my career,” he explained.

This dissatisfaction, combined with the lack of face-
to-face client interactions, led him to consider a 
career change.

“One of my best friends, Dillon Hall, did everything he 
could to convince me to start my real estate courses. 
I always admired how well Dillon did in such a short 
amount of time, and I knew I wanted to be right beside 
him,” Jake recalled.

This support, along with a conversation with Dillon 
and Nick Anselmo, co-founders of Abundance Real 
Estate, solidified Jake’s decision to take the leap 
into real estate. Jake’s background in sales provided 
him with the essential skills needed to excel in real 
estate. He believes his experience in sales was excel-
lent practice, giving him the fundamentals required 
to become a great real estate agent.

One pivotal moment early in Jake’s career reaffirmed 
his decision. Before even passing his real estate 
exam, Jake casually mentioned to an acquaintance 
during a round of golf that he would love the oppor-
tunity to sell his house.

“Just three weeks later, licensed and eager, I 
received a call from that acquaintance about a 
$1.4 million property,” he shared. Their offer was 
accepted, marking an exhilarating start to Jake’s real 
estate career and leading to a lasting professional 
relationship with the client.

Jake’s success in real estate can be attributed to his 
unique combination of creativity, competitive spirit, 
and dedication to his clients.

“I believe I have a gift when it comes to helping 
people achieve their goals. Whether it be personal 
development goals or real estate goals, I feel I 
have always been able to help people where it was 
needed,” he noted.

His ability to get creative in fast-paced, competitive 
situations often gives him an edge over others. Jake 
thrives on delivering good news and helping clients 
achieve their real estate dreams.

Written By Terrina Russell  ·  Photography by Marissa McCutchan 

cover story
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Looking ahead, Jake is focused on 
building a prosperous future for him-
self and his family.

“In 2022, just one year after being 
a licensed realtor, I began my real 
estate investing career. I started out 
by flipping my first home, which led 
me to owning my first primary home 
just a couple doors down from my 

flip,” he explained. He aims to continue 
investing in real estate, with a goal to 
potentially retire by 2030, providing 
him the flexibility to spend more time 
with his family.

Jake’s family, including his fiancée 
Riley and their two daughters, Prestin 
and Bowie, is a significant driving 
force behind his ambitions. The birth 
of his daughters ignited a renewed 

sense of purpose and determination to 
work hard and provide for his family.

“In 2022, my amazing fiancée Riley and 
I welcomed a beautiful baby girl, Prestin, 
into the world, and it sparked something 
inside of me. I knew I was meant to be a 
father, and I knew that I had to work as 
hard as I could going forward to provide 
for my family,” Jake shared.

In 2022, my amazing fiancée Riley and I welcomed a beautiful baby 

girl, Prestin, into the world, and it sparked something inside of me.  

I knew I was meant to be a father, and I knew that I had to work 

as hard as I could going forward to provide for my family.
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In the next five years, Jake 
envisions a comfortable 
life, setting his loved ones 
up financially, and continu-
ing to help families succeed 
in real estate.

Jake’s journey into real 
estate has not been without 
challenges. He emphasizes 
the importance of hard 
work, perseverance, and 
finding what works best for 
each individual.

“Most people only highlight 
the positives and rarely the 
challenges that come with it. 
My advice to new agents is 
to work as hard as possible 
and figure out what works 
best for them,” he advised.

The initial stages of a 
real estate career require 
sacrifice, including late 
nights, early mornings, and 
a willingness to try different 
strategies. Jake recom-
mends focusing on their 
strengths and experimenting 
with different approaches to 
find their niche.

Jake Fioresi’s story is a 
testament to the power 
of taking risks, having a 
supportive network, and 
staying committed to one’s 
goals. From his initial leap 
into real estate to his con-
tinued success and future 
aspirations, Jake exempli-
fies what it means to thrive 
in the industry.



Inland Empire Real Producers • 2120 • August 2024 @realproducers realproducersmag.com

M
os

es
 G

on
za

le
s I

II, 
Owner

IE Agents:
Scan to book

directly!

Our Premium Photos, Videos, and
3D Tours Will Help You:
Build Your Personal Brand
Increase Visibility & Credibility
Sell More Homes

951.515.3171  |  MG3-Media.com  |  Moses@MG3-Media.com

24-HOUR TURNAROUND TIME!
EARN POINTS WITH OUR
REALTYREWARDS PROGRAM!

DIFFERENTIATE YOUR BRAND.
MAKE YOUR LISTINGS STAND OUT.

CLOSE MORE DEALS!

951.304.3508 • TemeculaHomeInspection.com

Handling Your Most Important Transactions and
Ensuring Peace of Mind
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Mold Testing &
Remediation

Home Probiotics

Odor Removal

You Can Trust Me
With Your Referral

PARTNER WITH
ME TODAY AS
AN EXTENSION
OF YOUR TOP
QUALITY
SERVICE!

I AM DEDICATED TO THE CLIENT EXPERIENCE

Phil
Hernandez,
Insurance Agent

I’ll Do The
Insurance
Shopping FOR
Your Client

714.418.8635 • PHIL.HERNANDEZ@GOOSEHEAD.COM
HOME | AUTO | RECREATIONAL VEHICLE | COMMERCIAL

Lic# 12689650, 0G43636
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J A B R I E L  F A R H A

PACIFIC

Jabriel’s professional journey took a significant turn in 2022, 
post-COVID, when he transitioned from managing Burger Boss, 
a family-owned business in Orange County, to diving into the 
world of real estate.

“I always had an interest in real estate but didn’t know where to 
start,” Farha recalls.

His curiosity was piqued by the success stories of friends and 
family in real estate, prompting him to explore various niches 
within the industry. It was during this exploration that he stum-
bled upon home inspections. Since then, Farha has inspected over 
800 homes in just two years, steadily growing his business and 
reputation as a trusted partner.

His decade-long experience in the restaurant industry proved 
invaluable in his new venture.

“Being in the service industry has helped me grow tremen-
dously,” said Farah.

The skills he honed—leading a team, communicat-
ing effectively with clients, and solving problems 
swiftly—have been instrumental in his success as a 
home inspector.

“My best ability is availability,” he asserts, priding 
himself on professionalism and thoroughness.

He always strives to exceed industry standards, utiliz-
ing tools like Home Binder Assistant and Repair Pricer 
to help clients and agents navigate the moving process 
seamlessly and negotiate better deals.

Becoming a home inspector has offered Farha the free-
dom to travel, meet wonderful families, and connect 
with agents across Southern California.

“I wouldn’t trade it for the world!” he said. Serving 
families and gaining their trust is what he finds most 
fulfilling. “Trust is earned and not given,” he believes. 
“Being consistent and providing great service is what 
keeps me going.”

Farha attributes his success to persistence and a love 
for the process.

“Process over product,” he emphasizes. “When you’re 
not focused on the outcome but in love with the pro-
cess, success comes naturally.”

His commitment to continuous learning and self-ac-
countability has been crucial in his professional growth.

While it is true, you need to trust your real estate 
agent, in many cases it is even more important 
to trust your inspector. In an industry where 
transparency is not always first priority, Jabriel 
Farha has to take the opposite approach. His journey 
is a perfect example of how hard work pays off, 
starting from the restaurant industry and leading 
him to becoming one of Southern California’s most 
trusted home inspectors.

PROPERTY 
INSPECTIONS

Written By Terrina Russell 
Photography by Marissa McCutchan 

preferred partner spotlight

TRUST IS EARNED 

AND NOT GIVEN.

Being consistent and 
providing great service 
is what keeps me going.
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Looking ahead, Farha envisions integrat-
ing new technologies like Virtual Reality 
and AI into home inspections to make the 
process more immersive and educational. 
By using technology to his advantage, 
Farha hopes to continue to stand out 
amongst his peers in the industry. His 
ambitious goal is to serve the entire state 
of California within the next five years.

For Farha, the best advertising is 
word-of-mouth.

“I’m all about grassroots marketing, and 
the best advertising is referrals,” he said.

He expresses deep gratitude to the agents 
he collaborates with, crediting them for 
his growing reputation as a reliable home 
inspector, a reputation that keeps him at 
the forefront when agents are looking for 
someone they trust.

Originally from Ann Arbor, Michigan, 
Farha moved to California in 2010. 

He has been married for three 
years to his wife, Janeen, 
who has been a steadfast 
supporter of his career 
transitions and ambitions. 
Jabriel Farha’s journey 
from the restaurant 
industry to real estate is 
a testament to the power 
of adaptability, hard 
work, and a passion for 
service. While Farha’s 
attention to detail was 
a good quality during 
his time in the restau-
rant industry, it has now 
become his greatest asset 
as it could mean the dif-
ference between a quality 
home, and a total disaster. 

His services are an educa-
tional asset to help buyers 
make informed choices about 

the home they are consider-
ing purchasing. His story is an 

inspiration to aspiring entre-
preneurs, and a reminder that 

authenticity and transparency 
matter in all areas of real estate.

PROCESS OVER PRODUCT. 

When you’re not focused on the 
outcome but in love with the 
process, success comes naturally. 
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Elevate Your Image
w i t h  C o n t e n t  S t r a t e g y  &  B r a n d i n g !

• Develop Your Sphere of 
   Influence Through Content
• Gain Organic Audiences 
   on Social Media
• Stand Out from the 
   Standard Agent

714.924.3286
ListToSoldMedia.com

Alex
Tuong,
Owner

Jabriel Farha,
Owner

A HOME
INSPECTOR

PARTNER
You Can

Depend On!

A S K  U S  A B O U T  O U R  H E R O  D I S C O U N T S !

CONTACT US TODAY - We respond 24/7 in 30 minutes or less!

951.295.4995 | PacificPropertyInspections.com
@PacificPropertyInspection SCAN TO EASILY SCHEDULE!

INTERNACHI CERTIFIED
DETAILED MODERN REPORT
24-HOUR TURNAROUND

SERVING SOUTHERN CALIFORNIA
OVER 500, 5 STAR REVIEWS

(SPECTORA & GOOGLE)

NOW OFFERING MOLD &
AIR QUALITY TESTING!

Explore Your
Options Now!

Tania MarksCourtney LouisFor more information

If You Can Transact It We Can Close It!

Commercial/ Residential • Bulk Sales • Holding Escrows • Wholesale • AITD
Manufactured Homes • Mobile Homes - DMV & Permanent Foundation • Fertility • & So Much More!

Tania Marks
Sr. Account Executive

Tania@NewVentureEscrow.com

619.807.0711

Courtney Louis
Vice President of Sales

Courtney@NewVentureEscrow.com

858.229.9035

Visit us in our Temecula location!

www.NewVentureEscrow.com
One Better World Cir. Ste. 100, Temecula

WITH OUR SPECIALTY ESCROW DIVISION

Why Leverage One?
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DO YOU HAVE
A SOLAR PRO?
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• Solar policies have changed in 2024
• New & Existing Contract Review Support
• We work for your clients, not a solar company
• Realtor Referral Program

PRINT IS STILL ALIVE. 

Celebrating two decades of print 
excellence, now 800 niche 

magazines strong (and counting).
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Iris’ journey into real estate began under the influence of her 
former mother-in-law, a highly successful realtor whose joy 
in helping others and flexible lifestyle deeply resonated with 
Iris. As a young mother seeking balance, Iris found a compel-
ling path in real estate, where she could merge her passion 
for assisting others with the thrill of the dynamic market.

Before venturing into real estate, Iris held positions in 
restaurant and project management, experiences that honed 
her skills in client relations, problem-solving, and detailed 
organization. These roles provided a strong foundation in 
negotiation and client satisfaction, essential elements in her 
real estate career.

What sets Iris apart from other agents is her commitment to 
personalized service and her meticulous approach to under-
standing market trends and client needs. Highly responsive 
and adaptable, Iris ensures every client feels fully supported 
and well-informed throughout their buying or selling journey. 
Her integrity shines through as she provides honest advice, 
even if it means telling a client not to sell their home. Iris is 
also extremely diplomatic, adept at calming stressful situa-
tions and finding resolutions that keep everyone happy. She 
considers herself not just a real estate agent but a real estate 
consultant. Her clients consider her not just a real estate 
agent, but also a friend.

“I love all my clients,” said Iris. “There are many transac-
tions that stand out to me, but it’s really about just work-
ing with people, as long as it takes. Understanding their 

particular needs and their specific desires, and not settling 
until you’ve delivered. By doing that, one interaction turns 
into a sale, which turns into multiple other transactions. The 
closeness is real. These are relationships you’re building. 
Just recently I had a client introduce me at his 65th birthday 
party by saying, this is Iris; she started as our relator and 
quickly became our friend. That is always the goal.”

Interactions like that help confirm for Iris that she is in the 
right profession.

Inspired by her mother, a retired teacher, Iris values educa-
tion and takes great satisfaction in educating clients about 
the complexities of real estate transactions.

Iris’s keys to success are rooted in continual learning, 
integrity, and persistence. By staying updated with the latest 
market and technology trends, she provides the most effec-
tive advice to her clients, and has proven herself a standout 
in her field.

“I have to acknowledge that I’m successful,” said Iris. “My 
children are always saying, ‘Mom, you’ve made it. You’re good.’ 
It’s surreal. But still, every day is a new opportunity to be suc-
cessful. It comes like sets of waves. A few steady crashes on 
the sand, then a lull before you see the crest again.”

Those waves come more consistently for Iris, in part due 
to her integrity, which is at the core of her practice, ensur-
ing clients feel secure and confident in their decisions. Her 

Iris Stricklin spends a lot of time in the kitchen. It is there that her and her husband 
Mark, and their children Alexandria and Seth have done some of their best work. 
However, it’s in the world of real estate that the rest of Iris’ best is put to the test.

Written By Terrina Russell 
Photography by Marissa McCutchan 

ris StricklinI
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My children are always saying, ‘Mom, you’ve made it. You’re good.’ It’s 
surreal. But still, every day is a new opportunity to be successful.
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WE INSPECTMORE
LESSSO YOU CAN WORRY

Eric Francis, President

Scan here for an elfin’ 
good home inspection!

909.731.6850 | InspectorELFInc.com

SEWER CAMERA • THERMAL IMAGING
CRAWLER • DRONES

persistence in negotiating 
and problem-solving is 
critical, but it is the rela-
tionships built on mutual 
respect and gratitude with 
her community, friends, 
and family that truly enrich 
her professional journey.

Looking ahead, Iris aims 
to expand her network and 
enhance her expertise in 
real estate, while also lead-
ing and inspiring a team of 
dedicated professionals at 
Legacy Realty. She is com-
mitted to setting a standard 
of excellence and respect 
in the industry and mento-
ring other agents to uphold 
the highest standards of 
integrity and professional-
ism. Alongside her profes-
sional aspirations, Iris looks 
forward to traveling more, 
exploring new cultures, and 
gaining experiences that 
enrich her life both profes-
sionally and personally.

“I am proud to be recognized 
as a top producer,” said Iris. 
“To have the respect I have 
in the industry and to have 
the reputation I have. It’s 
very hard to please some 
people, and to have made it 
this far and be respected by 
peers and loved by clients, 
it makes me very proud.”

Iris can also be proud of 
the example she sets for 
her family as a highly 
successful realtor, mother, 
and wife, while also being 
one heck of a good cook.
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Written By Terrina Russell  ·  Photography by Marissa McCutchan 

Brad Adkins started his real estate journey in high school,  which is a testament to 
his dedication, adaptabi l i ty,  and in-depth understanding of the real estate market. 
Start ing from humble beginnings at Commonwealth Land Tit le,  where he worked 
in the mailroom and eventual ly rose to a Sales Rep posit ion, Brad’s trajectory is 
marked by a series of strategic advancements and hard-earned promotions.

Brad
ADKINS

Brad’s early experiences in various 
roles within the real estate ecosys-
tem—ranging from customer service 
to title evaluations—provided him with 
a comprehensive insider’s perspective. 
This unique background allowed him 
to develop a keen sense for property 
valuation and market trends, skills that 
his colleagues frequently relied upon. 
His career took a temporary detour into 
the legal domain, where he successfully 
managed paralegal offices and handled 
over 1,200 bankruptcy cases. This 
period not only broadened his profes-
sional expertise but also reinforced his 
resilience and problem-solving abilities.

In 2009, Brad returned to his true 
passion: real estate. He obtained his 
sales license and joined Century 21 
Showcase in 2010. Despite initial 
challenges, including juggling real 

estate with his paralegal work, Brad’s 
determination saw him close eight 
deals in his first year, earning more 
than $17k in side commission. He 
joined Century 21 Lois Lauer in 2015, 
which has propelled his business with 
their extensive lead generation, refer-
ral platform and continuing education. 
His sales steadily increased year over 
year, culminating in his recognition as 
one of the top 10 Century 21 agents in 
California by 2018.

What sets Brad apart from his peers 
is his holistic approach to real estate. 
His vast experience across different 
facets of the industry, coupled with 
his unwavering commitment to edu-
cation and knowledge, enables him to 
provide unparalleled service to his cli-
ents. Brad emphasizes the importance 
of understanding market conditions, 

trends, and the nuances of differ-
ent communities. This deep-seated 
knowledge, combined with his 
ethical approach and consistency, 
forms the bedrock of his success.

Brad’s personal journey is equally 
compelling. Overcoming personal 
and financial challenges in 2008 
reignited his passion for real estate. 
With maturity and confidence 
gained over the years, Brad found 
joy in guiding clients through the 
home-buying process, an aspect of 
the job he once found daunting.

“When I was younger, I did not 
always have the patience to take cli-
ents around to show them homes,” 
said Brad. “As I got older, and more 
educated, I found patience and also 
a true appreciation for this work.”

When I was younger, I did not always have the 
patience to take clients around to show them homes. 
As I got older, and more educated, I found patience 
and also a true appreciation for this work.
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Now, Brad’s ability to relate to his clients 
and their aspirations while also dedicated 
himself to their goals have been key drivers 
in his success and has led to his fulfillment 
in this career.

A distinctive feature of Brad’s professional 
ethos is his approach to client relations and 
marketing. Eschewing aggressive tactics 
like door-knocking, Brad relies on the time-
less personal touch of handwritten notes, 
a tradition inspired by his mother. This 
method not only maintains his relevance in 
the market but also fosters genuine connec-
tions with past clients, resulting in sus-
tained referrals and repeat business.

Looking ahead, Brad envisions himself con-
tinuing his journey with the same passion 
and drive, albeit with a few more gray hairs. 
His advice to aspiring real estate profession-
als is grounded in practical wisdom: embrace 
every lead, educate yourself continually, 

choose the right brokerage, and stay resilient 
in the face of setbacks. He believes that suc-
cess in real estate is a blend of knowledge, 
ethics, and unwavering dedication.

Brad’s story is not just one of professional 
success but also of personal growth and 
perseverance. His journey from the mailroom 
to the top ranks of real estate serves as an 
inspiring blueprint for anyone looking to make 
a mark in the industry. For Brad, the future is 
bright, driven by the same principles that have 
guided him thus far: knowledge, education, 
and a steadfast commitment to giving 100% 
in everything he does. Brad says “My wife 
Veronica is the anchor of my practice as she 
manages my files and does a majority of my 
marketing pushing me to keep relevant in this 
ever evolving industry.” The couple also love 
bringing their dogs Oso and Ursa to the office, 
on long road trips and showing homes or going 
on listing appointments saying that they have 
helped break the ice with quite a few clients!

My wife Veronica is the anchor of my 
practice as she manages my files and does 
a majority of my marketing pushing me to 
keep relevant in this ever evolving industry.
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ANDY BURTON
Independent Area Director
951.334.5301
CutAboveGifts@gmail.com
CutAboveGifts.com

American made since 1949

You Work Hard for Your Clients. 
So Should Your Closing Gifts!
GIVE THE GIFT OF USEFUL

HELPING REALTORS® RETAIN THEIR CLIENTS IN THE INLAND EMPIRE FOR OVER 25 YEARS

our home organizing services

Bathrooms | Closets | Kitchens | Nurseries | Offices

Pantries | Playrooms | And everything in between...

LUXURY HOME ORGANIZ ING

bri van lierop
OWNER,  NEAT INLAND EMPIRE

& DESERT COMMUNIT IES
951 .243 .4746

neatmethod.com

our move and relocation services

Pre-move prep |  Manage logist ics  |  Unpack & organize

Create  customized solut ions |  Ensure every  deta i l  is  complete

562.201.1949 | Brian@TNTInspectionPros.org

Locally Owned By
Father and Son Partners,

Chris & Brian Treat

Locally Owned By
Father and Son Partners,

Chris & Brian Treat

562.201.1949 | Brian@TNTInspectionPros.org

Let's build trust together & create 
confident real estate transactions!

Providing the Home 
Inspection You and Your 

Clients Deserve

Providing the Home 
Inspection You and Your 

Clients Deserve




