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Chimney Inspections
Chimney Sweeps
Chimney Restoration
Masonry Repairs
Dryer Vent Cleanings
Patios & Walkways

DONATE
TODAY

We're a Proud Partner of the Montgomery County Humane Society.
You can help make a difference!

CSIA Certified Technicians  |  400+ 5-star Google reviews  |  Licensed & Insured

CONTACT US TODAY!
301-960-5664 • info@chelseaschimney.com

ChelseasChimney.com • 

Loan programs subject to change without notice and cancellation at any time. Please consult a Sandy Spring Bank mortgage banker for specific details. This is not an offer of credit or 
commitment to lend. Actual loan qualification is subject to verification and approval of income, credit, property appraisal, and other factors. Additional fees, terms, and conditions may 
apply. Adequate property insurance required. Sandy Spring Bank is a Maryland corporation headquartered at 17801 Georgia Avenue in Olney, Maryland 20832. As a residential lender 

we provide mortgage financing in the metropolitan Washington D.C. and greater mid-Atlantic markets. Other rates and terms are available. Member FDIC. Equal Housing Lender. 
NMLS# 406382. Sandy Spring Bank, the SSB Logo, and From here. For here. are registered trademarks of Sandy Spring Bank. Copyright 2021 Sandy Spring Bank. All rights reserved.

TDelCasale@sandyspringbank.com
Mortgage Banker  |  NMLS# 191852

Tina Del Casale
C: 301.523.1893

1 Lower LTVs available for loans above $1,000,000. 

2 Medical school debt at least 12 months deferred or in 
forbearance after loan application date.

100% up to
$1 million
medical 

professional
& Attorney

loan program
Program highlights include:

• Up to 100% Loan for Single Family Homes & Condos 1

• Available for purchase or rate/term refinance 
   89.99% to $2,000,000

• Medical school debt that is deferred or in forbearance 
   is not a prohibitive factor for loan qualification 2

• Employment for the Doctor may begin up to 90 
   days after loan closing

• All holders of JD (Juris Doctorate) degrees who
   are actively practicing licensed attorneys

• No mortgage insurance required

• Primary residence only

• Special terms for medical residents
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Cover photo courtesy of Ryan Corvello Photography.

DC Metro Real Producers
@realproducersdcmetro

DC Metro Real Producers
@realproducersdcmetro

To view our magazine online, visit 
dcmetrorealproducers.com and look 
for “magazine” or scan this QR code. 

(Password: connectheredcrp! )

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views 
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within 
the DC Metro Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, 
neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in nominating REALTORS® to be featured in the magazine, 
please email Wendy@RealProducersKBTeam.com.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

Town & Country  
Move Management
(202) 997-3324
TownandCountryMovers.com/
Move-Management

STAGING

Moyer Staging + Design
(301) 685-7900
MoyerMoveManagement.com/
Services/Staging/

Preferred Staging, LLC
(703) 851-2690
PreferredStaging.com

Town & Country Staging
(800) 683-6683
TownAndCountry 
Movers.com/Staging

TITLE COMPANY

Stewart Title and Escrow
(202) 838-2053
Stewart.com/en/markets/
mid-atlantic.html

VIDEO SERVICES

HD Bros
(540) 840-1388
HDBros.com

CHARCUTERIE

Curds & Cuts
(301) 674-0501
CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR

Chelsea’s Chimney
(301) 583-6501
ChelseasChimney.com

CLEANING SERVICE

All Neat Inc.
(202) 413-0643
AllNeat.com

Fresh Home Cleaning
(240) 855-7268
Fresh-HomeCleaning.com

CLOSING GIFTS

Strategic Gifting
(313) 971-8312
StrategicGifting.com

DJ/ENTERTAINMENT 

SERVICES

Gold Event Group
(301) 613-1676
GoldEventGroup.com

DOWNSIZING/

ESTATE SALES

Caring Transitions, Inc.
(443) 995-7367
CaringTransitions 
Rockville.com

FINANCIAL PLANNING

Socium Advisors
(203) 848-4870
Tripp-Kelly.com

FLOORING

AG Floors
(301) 984-7469
AGFloors.com

Floormax
(301) 206-2200
FloormaxFloors.com

HOME BUILDER

Mid Atlantic Custom Builders
(301) 231-0009 x302
MidAtlanticCustom 
Homes.com

HOME INSPECTION

DS Home Inspection Services
(240) 910-0896
DSInspects.com

Sentinel Inspections
(301) 832-2682
SentinelHI.com

HOME RENOVATION

Curbio
(810) 300-9432
Curbio.com

HOME REPAIR & 

RENOVATION

BOSSCAT
Wes Poole
(615) 445-7480
wes.poole@bosscathome.com

HOME WARRANTY

Cinch Home Services
(410) 562-6695
CinchRealEstate.com

INSURANCE

Goosehead Insurance
Jennifer Lindsay
(202) 558-0530
JenniferLindsay 
Insurance.com

INTERNATIONAL & LOCAL 

MOVING/SHIPPING

Shipping Solutions Worldwide
(301) 926-3600
ShippingSolutions 
Worldwide.com

JUNK REMOVAL

123JUNK
(703) 956-1415
123JUNK.com

LANDSCAPING SERVICES

Hunter’s Property 
Maintenance
(301) 579-8763
HPMmaintenance.com

MARKETING SOLUTIONS

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MOLD REMEDIATION

Mold Gone
(240) 970-6533
MoldGone.net

MORTGAGE

LoanSteady
Melissa Rich
(703) 927-2626
LoanSteady.com

Sandy Spring Bank
Tina Del Casale
(301) 523-1893
SSBTina.com

Shore United Bank
Paul Deibler
(240) 651-6955
PDeibler-ShoreUnited1.
MortgageWebCenter.com

TD Bank
Scott Lindner
(856) 533-1807
TD.com/US/EN/
Personal-Banking

U.S. Bank
Pat Bowman
(301) 641-3436
Mortgage.USBank.com/
md-rockville-pat-bowman

MOVING / STORAGE

Bargain Movers
(301) 685-6789
BargainMoversInc.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

Moyer & Sons Moving 
& Storage
(301) 869-3896
MoyerAndSons.com

Perry Moving, LLC
Sam Perry
(410) 799-0022
perrymoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

OUTDOOR DESIGN

Garden Wise
(703) 243-5982
www.gardenwise.co

PAINTING SERVICE

J & J Painting Services, LLC
(703) 593-7587
JandJPainting.co

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PROPERTY MANAGEMENT

Streamline Property 
Management
(301) 237-4950
StreamlineManagement.com

RELOCATION SERVICES 

FOR SENIORS

Caring Transitions, Inc.
(443) 995-7367
CaringTransitions 
Rockville.com

REMODELER

Renovation Sells
(202) 705-0766
renovationsells.com/
dc-metro

SENIOR MOVE 

MANAGEMENT

Moyer Move Management
(301) 685-7900
MoyerMoveManagement.com
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Scan the QR 

code to view the 

rest of the Kristin 

Brindley Team. 

Ryan Corvello 
Photographer

Lexy Broussard
Client Relations

Kristin Brindley 
Publisher

Wendy Ross 
Operations Manager

M E E T  T H E

D C  M E T R O
R E A L  P R O D U C E R S  T E A M

10% MILITARY
DISCOUNT

We appreciate our heroes and would
like to offer a special discount to all active
duty and veteran armed forces members.

CALL TO SCHEDULE YOUR SERVICE TODAY!

240-970-6533
mike@moldgone.net • moldgone.net

2508 Locustwood Pl, Silver Spring, MD 20905
FAMILY-OWNED • NON-FRANCHISED

MIKE MULIERI
President

Make Sure
Your Buyers
Dream Home is
Safe & Healthy!
�
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Hey August, the Endless Summer!

As we step into the heart of August, we find 
ourselves in the midst of the dog days of summer, 
where the sun hangs high in the sky, and the air is 
thick with the promise of adventure. August isn’t 
just another month; it’s the grand finale of summer.

But as the days begin to wane and the evenings 
grow cooler, there’s a bittersweetness to the air. 
So, let’s make the most of these final days of sun-
shine and warmth, embracing every opportunity 
for joy and adventure before bidding farewell to 
summer’s magnificence.

Mark your calendars for our next big event, Game 
Day on the Green, on September 10th! DC Metro 
and NOVA Real Producers will come together 
for rooftop mini-golf. It’s going to be an epic 

conclusion to an unforgettable summer. Will we 
see some friendly competition for the tourna-
ment? We shall see. 

As we embrace the final days of August, let’s keep 
this quote close to heart: “Every summer has its own 
story.” Let’s make sure ours is one for the books.

Here’s to an August filled with laughter, adventure, 
and endless sunshine. Cheers to the end of summer 
and all the memories we’ve made along the way!

Kristin Brindley 
Owner/Publisher
DC Metro Real Producers
313-971-8312
Kristin@kristinbrindley.com

DCMetroRealProducers.com

PUBLISHER’SPUBLISHER’S

*Tournament information will be sent 
after event registration Putt Putt Edition

GAME DAY ON 
THE GREEN:

RELAX...We'll Take Care Of Your Properties.
Let Hunter's Property Maintenance take care of your listings, rentals, or investment properties!

Licensed, Insured & Bonded, 
MHIC #:145173

Hunter Fagan
HPM Owner

Landscaping • Construction • Snow Removal • Property Maintenance

(301) 579-8763
CALL US OR BOOK ONLINE!

HPMMaintenance.com

NOTENOTE

10 SEPT 2024 |  3-6 PM

PERCH PUTT IN TYSONS, VA
Perch Putt, located eleven stories up 
at The Perch at Capital One Center, 

offers an eighteen-hole mini-golf course 
with stunning views of Tysons. Enjoy 
food from a retro Greyhound and a 

double-decker bus converted into food 
trucks, plus vibrant drinks from the Rhum 

Roost bar. Ample picnic tables and a 
lively atmosphere make it perfect for 

relaxing and mingling.

1805 Capital One Drive, 11th 
Floor, Tysons, VA

both come with 
complimentary

FOOD & 
DRINKS

$10 Event Admission 
for Non-Playing 
Attendees

$20 Event Admission for 
Players (Open Play 
or Tournament Play)

save the date! 
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(301) 321-8323
midatlanticbuilders.com/custom-homes

Luxury Custom
Homes Available
in Bethesda and

Chevy Chase

Building Your Client's

Dream Home

"We understand that every home is found or left in 
different conditions; that is why putting together a 
custom cleaning plan for each home is important to us." 
- Alejandra Zelaya, Owner

(301)  519-8035   |  FRESH-HOMECLEANING .COM

Alejandra and her 
teams specialize in 

serving the real estate 
industry by providing 

custom cleaning 
services to prepare 
homes for the real 

estate market!

BEFORE

AFTER

We treat every home as our own.

Interior and Exterior Painting
Home Renovations

Residential and Commercial

Call us today: 703-593-7587  |  www.jandjpainting.co 
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to Expand Your Negotiating 
Skills for Real Estate Success

By Todd Lebowitz

marketing matters

CTBIDS ONLINE AUCTIONS!
Let us do all the work - from packing and organizing to photos and 
descriptions, we’ll liquidate your client's home stress-free.

WE’LL HELP YOU BE A
REALTOR SUPERHERO

John Moreira
Rockville@CaringTransitions.com
301.683.7363
CaringTransitionsRockville.com

When you work with the experts at Caring Transitions, 
you’ll look like a superhero to your real estate clients.

From relocation/move management to estate sales, 
and liquidations to clearouts, we’ll do all the work 
needed to get your listing ready faster and easier with 
one point of contact.

• Downsizing
• Space Plans
• Senior Move Management

• Liquidations
• Clear Outs
• Estate Sales

ProvidingTransitions andEstate Sale Solutionsto over 200 clientsin 2.5 years!

With more than 25 years of experience, Todd Lebowitz is CEO and owner of My 
Marketing Matters, which he runs with his business partner Ram Devaguptapu. Together, 
they have grown the company to be a recognized leader in real estate marketing with 
more than 20,000 clients locally, regionally, and nationwide.

7 TIPS

Reframe with Positive Language 

Negotiation isn’t about winning or 
losing, it’s about finding a win-win. 
Reframe objections by focusing on the 
value you bring and the benefits of the 
deal. Use positive language that empha-
sizes collaboration and solutions.

Don’t Be Afraid to Explore The 

“What If” Scenario 

Planting seeds of doubt doesn’t need 
to be done in a manipulative fashion. 
Avoid any high-pressure tactics, but 
consider simply presenting a hypo-
thetical scenario, such as if a deal fell 
through. By highlighting the potential 
drawbacks for the other party, you 
can nudge them towards accepting 
your terms.

Empower Yourself with  

Emotional Intelligence 

By taking a moment to understand 
both your client’s and the other party’s 
motivations, needs, and fears, you can 
gain a better perspective. Showing 
empathy is not a sign of weakness. 
Instead, it can build trust in your 
character and allow you to navigate 
emotional objections more effectively.

Leverage the Power of Silence 

Give the other party time to consider 
your offer and respond. Filling silences 
can weaken your position and make you 
seem desperate. Especially in today’s 
busy world. Don’t let a lack of an email 
response within 24 hours allow your 
brain to jump to conclusions. 

Embrace the BATNA (Best Alternative 

To a Negotiated Agreement) 

Strong negotiators have a BATNA. 
Know your walk-away point and be 
prepared to do so if necessary. This 
strengthens your resolve and pre-
vents you from accepting a bad deal 
under pressure.

Negotiation is a dance, which at its 
heart employs positive human emo-
tions like empathy and trust-building. 
By working from such a position, you 
can make sure all parties come away 
with a good impression of you and the 
outcome you desire.

Anchor with Confidence 

Leverage the power of the first offer. Studies show people 
tend to anchor on the initial number presented so it’s best 
to work to provide a well-researched, strong opening offer, 
which can subtly influence the final price.

Apply the “Yes Ladder” Technique 

Ask a series of leading questions designed to elicit a string 
of “yes” answers. This creates a sense of momentum and 
agreement, making it more likely the other party will 
accept your final proposition.

Whether it’s setting boundaries with new clients or getting down to the details on 

a contract, negotiating skills play a big role in any agent’s success. While you’ve 

probably spent time carving out a unique approach to these discussions, it’s never 

a bad idea to brush up on your technique and add some new approaches to your 

negotiating arsenal. 
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Yelina Gyamfi, Owner
(301) 674-0501 • Yelina@curdscuts.com
curdsandcutsdmv.com V I E W  O U R  M

E
N

U
!

Grazing Tables & Boards
to make your party better!

High-Quality Ingredients
Eco-Friendly

Exquisite Flavors

Questions?
Call or email Yelina to
inquire about a unique idea!

• Digital Reports Delivered Same Day
• We don’t just send one inspector to your home, we 
  send multiple. Each expert focuses on a specific area.

Exceptional Home Inspection Services
including Asbestos, Mold, and Radon Inspections

844-321-4247

QUESTIONS? 
GIVE US A CALL!

sentinelhi.com
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JUNE 12, 2024
JUNE MAGAZINE PARTY

Photos by Ryan Corvello

special events

DC METRO Real Producers’

For those who attended the DC Metro Real 
Producers Magazine Party, we extend our 
sincerest appreciation for your presence. 
It was a pleasure having you join us at the 
exclusive gathering held at Avi Galanti’s 
beautiful property built by Mid-Atlantic 
Builders. We hope you had a fantastic 
time celebrating with us!

The event was a resounding success, 
and we want to express our heartfelt 
gratitude for your participation as one 
of our featured agents and esteemed 
partners. Your presence added an extra 
touch of significance to the celebration, 
and we are immensely thankful for your 
ongoing support.

A heartfelt thank you to 
our amazing partners, J&J 
Painting. Their contributions 
made this event a resounding 
success. We couldn’t have done 
it without you!

Additionally, a special thank you 
goes to Curds & Cuts for pro-
viding the delicious food, Ryan 
Corvello for capturing stunning 
photos and HD Bros for the 
beautiful videography that cap-
tured the essence of the party. 

Thank you again for being part 
of this remarkable celebration. 

We look forward to continuing our 
partnership and celebrating your 
achievements in the days to come. If 
you have any questions or feedback, 
please feel free to reach out to us.

Wishing all of you continued success 
and prosperity.

*Magazine parties are smaller gath-
erings where we celebrate all of the 
rock star agents who have graced our 
pages in the past few months. 

For more information on all DC Metro 

Real Producers events, please email us 

at info@dcmetrorealproducers.com. 
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Expert  Services!
703 .243 . 5982 •  GARDENWISE .CO

ONE DETA IL  AT A T IME .

SCAN TO EXPLORE OUR 

 Outdoor Spaces that Sell:
    Crafting Perfection,
 Outdoor Spaces that Sell:
    Crafting Perfection,

Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY

 Senior Move Management
 Space Planning
 Downsizing & Organizing
 Packing, Unpacking & Settling In
 Professional Moving & Storage
 Donation, Disposal, & Dispersal
 Staging + Design

Full Service Move
Management Solutions

CALL US TODAY:
301-685-7900 Maryland/DC

703-740-9912 Virginia
moyermovemanagement.com

Simplicity • Comfort • Serenity
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M

SENTINEL INSPECTIONS

By George Paul Thomas
Photos by Ryan Corvello

partner spotlight JAMAL
HAMPTON

SAFEGUARDING HOMES WITH 
PASSION AND EXPERTISE

Meet Jamal Hampton, the passionate owner of 
Sentinel Inspections, a leading residential and 
commercial home inspection company serving the 
DMV area. With over a decade of experience and a 
deep commitment to ensuring the safety of homes, 
Jamal’s journey embodies dedication, expertise, 
and a profound sense of responsibility.

VENTURING FORTH 

Hailing from Rocky Mountain, North Carolina, 
Jamal’s path to the home inspection industry was 
shaped by his upbringing and educational pursuits. 
Reflecting on his journey, Jamal shares, “My role 
models are several real estate agents in the area.  
I’ve never seen so many young, successful African 
American people until I moved here. Inspired by 
this success, Jamal transitioned from a mold medi-
ator to a licensed home inspector, driven to make a 
difference in homeowners’ lives.

Jamal’s journey into the world of home inspections 
was not just a career choice but a deeply personal 
endeavor. Growing up with a father in the Army, 
Jamal’s family moved to Indiana during his for-
mative years. He pursued a bachelor’s degree in 
business management at Indiana State University, 
where he was also a student-athlete. It was during 
this time that he found inspiration in the success 
stories of young African-American professionals 
in the real estate industry. Their achievements 
exemplified hope and possibility, motivating Jamal 
to chart his path in the same field.

SENTINEL INSPECTIONS 

Established in the heart of Prince George’s County, Maryland, 
Sentinel Inspections has become synonymous with reliability, 
expertise, and exceptional service. Specializing in comprehensive 
residential and commercial inspections, Sentinel offers various 
services, including mold testing, air quality assessment, and 
radon measurement.

“A few of our main differentiators from other companies in the 
area are in our knowledge base,” Jamal shares. “We’ve had exten-
sive experience with environmental hazards as well as safety 
items throughout the home, and I think that our experience from 
doing several thousand inspections gives us a leg up on being 
prepared for any situation that we can,” he notes.

At Sentinel Inspections, excellence is not just a goal; it’s a stan-
dard upheld by a dedicated group of individuals led by owner 
Jamal Hampton. Jonathan Williams and Turner Allen, integral 
members of the Sentinel team, bring a wealth of experience 
and expertise to their roles. With six years of home inspection 
experience under his belt, Jonathan Williams exemplifies pro-
fessionalism and a commitment to excellence. With two years of 
experience in the field, Turner Allen complements the team with 
his fresh perspective and dedication to learning and growth.

Together, Jamal, Jonathan, Turner, and the rest of the Sentinel 
team form a cohesive unit driven by a shared mission: to provide 
unparalleled service and ensure the safety and well-being of 
every homeowner they serve. 
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technological advances,” he explains. 
“We aim to make the inspection pro-
cess even better and as enjoyable as 
possible in this stressful situation.”

If you’re seeking reliable home inspec-

tion services, look no further than 

Sentinel Inspections. With transparent 

pricing and timely reporting, Sentinel 

Inspections ensures peace of mind 

for homeowners and agents alike. 

Schedule a home inspection today 

by visiting sentinelhi.com. Or contact 

Jamal Hampton at (301) 832-2682. 

Reflecting on the company’s success, Jamal empha-
sizes, “Our experience from doing several thousand 
inspections gives us a leg up on being prepared for 
any situation.” Over the years, Sentinel has earned 
the trust of homeowners and real estate profession-
als, conducting over 6000 inspections and solidify-
ing its reputation as a leader in the industry.

OUTSIDE THE OFFICE 

For Jamal, family is the cornerstone of his life 
outside of work. With a son named Jaxxon Jamal 
Hampton, who is four years old, Jamal’s world 
revolves around the joy and fulfillment his family 
brings him. Reflecting on his role as a father, Jamal 
shares, “He’s the pride of my life. He’s completely 
changed me. He brings me joy every day. He’s defi-
nitely my everything.”

When Jamal isn’t conducting 
home inspections or manag-
ing his business, he cherishes 
every moment spent with his 
loved ones. Describing his 
favorite way to spend leisure 
time, Jamal shares, “We love to 
play with a lot of cars. Cars is 
his favorite movie. So we have 
racetracks. We have automatic, 
you know, electronic cars. 
He loves Hot Wheels.” Their 
shared love for adventure 
extends to outdoor activities 
like crab fests and water parks, 
creating cherished memories 
that Jamal holds dear.

PROSPECTING BEYOND 

Looking ahead, Jamal 

envisions continued growth 
and expansion for Sentinel 
Inspections. With plans to 
increase annual inspections 
and expand the team, Jamal 
remains committed to excel-
lence. As he reflects on the 
future, Jamal shares, “I’m very 
confident that we will be able 
to conduct more than 3000 
inspections yearly. I’ll continue 
to be an awesome role model 
for the younger generation.”

In addition to business growth, 
Jamal is deeply invested in 
technological advancements 
and innovation within the 
industry. “We are diligent in 
ensuring that our home inspec-
tion company is at the top of 

I’M VERY CONFIDENT THAT WE WILL BE 
ABLE TO CONDUCT MORE THAN 3000 
INSPECTIONS YEARLY. I’LL CONTINUE TO 

BE AN AWESOME ROLE MODEL FOR THE 

YOUNGER GENERATION.
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Highly  Recommended  Junk  Removal  ServicesHighly  Recommended  Junk  Removal  Services

301-798-6055
cwheeler@123junk.comA Local DMV Small Business

Junk Removal • Furniture Removal
Appliance Removal • Cleanout Services

Call Collin directly.
Founder

Proudly Serving MD, DC & VA

Over 1000 
5-Star Reviews!
"We used to work with a 
competitor for junk removal 
but the staff was odd, service 
windows were missed, and the prices 
changed as they loaded up. Our realtor 
recommended 123Junk and we are so glad 
we switched. The staff is super professional, 
friendly, prices are transparent and fair, and they 
are always on time." 
- Brittany S., Google Review

SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN

(301) 613-1676
 GoldEventGroup.com

Luxurious Events
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A Family Business Serving the Head and the Heart

&DAVID    CLAIRE

ABRAMS

agent spotlight
By George Paul Thomas
Photos by Ryan Corvello

David and Claire Abrams, co-founders of Abrams 
Residential at Compass, are redefining the real estate 
landscape in Washington, DC. Their journey from differ-
ent professional backgrounds to a harmonious partner-
ship illustrates their dedication to providing exceptional, 
personalized service to their clients. Claire’s creativity, 
design savvy, and je ne sais quoi provide the perfect com-
plement to David’s more analytical approach to creating 
a relatable, well-rounded experience for their clientele. 
According to David and Claire, “For a home to be the 

“right” home for someone, it needs to meet both their 
practical needs and connect with them on an emotional 
level. It has to make sense, but it also has to feed the 
soul. Our goal is to serve both the head and the heart of 
our clients”.

STARTING OUT 
David and Claire’s paths to real estate were shaped by their 
diverse experiences and shared values. David’s journey 
began in sales, where he discovered a passion for helping 

clients transform their homes. “When I graduated 
college, the initial plan was to take a year off and 
then go to Law School and figure it out from there. I 
ended up falling into a sales job with a high-end window 
replacement company and fell in love with the work,” he 
recalls. After five years, David went in search of new challenges, 
which led to his receiving his MBA with a focus on strategic mar-
keting at Emory University’s Goizueta School of Business. After 
Graduate School, he was recruited to work for Chevron’s Global 
Marketing Development Program. However, the slow pace and 
detachment of corporate marketing at Chevron led him to seek a 
more dynamic and personal career in residential real estate. With 
a natural inclination towards design and sales, Claire found her 
calling in real estate early on. “Real estate was a natural fit, and my 
first professional experience working in new construction sales for 
McWilliams Ballard solidified my career choice,” she shares.

Both David and Claire are deeply rooted in the DC area. Claire 
was born in Adams Morgan and grew up in Del Ray, Alexandria, 
while David grew up in Rockville. They spent two decades living 
in the District, including eight years in Shaw, before moving 
their young family to Bethesda in 2021. This extensive first-
hand experience living in various neighborhoods across all 
three jurisdictions enhances their ability to serve their clients 
as true insiders throughout the region. Their shared connection 
to the community enhances their ability to serve their clients 
effectively. “Real estate has allowed us to stay close to our roots 
and build ties to communities that hold so much personal mean-
ing to us,” David explains.

For them, the most fulfilling aspect of their work 
is the relationships they develop with their clients. 
They take pride in guiding their clients through 
significant life transitions, whether joyous or 
challenging. “Real estate is about helping people 
navigate significant change. There are so many fac-
tors that provide the impetus to buy or sell a home. 
Many are joyous, like a wonderful new relationship, 
becoming a family, expanding a family, or having 
an exciting new career opportunity. However, 
some are difficult, such as the loss of a loved one 
or the dissolution of a relationship. Being able to 
help make both the joyous and the more difficult 
transitions more seamless so our clients can be 
more present in their own lives is a really fulfilling 
service to offer,” they reflect.

Since forming Abrams Residential in 2018, David 
and Claire have achieved remarkable success, 
with a sales volume of over $130 million. Over the 
past three years, they have averaged $25 million 
annually, with about 24 transactions yearly. They 
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anticipate a volume between $20 mil-
lion and $30 million for the current 
year. Their dedication and expertise 
have earned them top producers 
recognition from Washingtonian, 
Bethesda Magazine, and Real Trends.

JOY IN TOGETHERNESS 
David and Claire Abrams lead a fulfill-
ing family life that complements their 
professional endeavors. Their home is 
vibrant with the activities and inter-
ests of their young children, six-year-
old daughter Dolly and four-year-old 
son Teddy. Dolly currently delights in 
singing and art, while Teddy is enthu-
siastic about his new experiences 
in baseball and karate. Their family 
circle is complete with their beloved 
dog, Zoe, a mini Bernedoodle.

Family time is a cherished priority 
for the Abrams. “We are very fami-
ly-oriented, so spending quality time 
with our kids and their grandpar-
ents is our priority when we aren’t 
working,” they emphasize. Annual 
beach trips to the Eastern Shore 
are a family tradition, providing a 
much-needed break and creating 
lasting memories. As their children 
grow older, David and Claire look 
forward to planning more ambitious 

vacations, further enriching their 
family’s shared experiences.

LOOKING AHEAD 
For David and Claire, the future 
is about maintaining balance and 
integrity while pursuing growth. As 
a husband and wife team with two 
young children, their short-term 
goals are rooted in finding harmony 
between the daily demands of work 
and parenting. “Our short-term goals 
are simply to navigate the day-to-day 
demands of work and parenting with 
some reasonable balance between the 
two,” they explain.

Professionally, they have clear 
long-term aspirations. They 
aim to continue building 
their business organi-
cally without compro-
mising the quality and 
personalized service 
that have become their 
trademark. 

While growth may even-
tually require the addition 
of a like-minded partner, 
they are cautious about 
expanding too much and risking 
the personal touch that defines their 

small family business. 
“We do not anticipate 
wanting to get too much 
larger and risk losing the 
feel of that small family 
business that we have 
worked so hard to cre-
ate,” they affirm. David 
and Claire take great 
pride in their holistic 
approach to real estate, 
one that goes beyond 
mere transactions.

Ultimately, David and 
Claire’s highest hope is 
to sustain their busi-
ness’s growth while 
staying true to the 
values and quality of 

service that set them apart.

Their advice to fellow real estate pro-
fessionals is simple: “Figure out your 
“why” and pursue what is authentic 
and meaningful to you with passion. 
Don’t get caught up in chasing pro-
duction for production’s sake. Instead, 
focus on serving your clients with the 
care and service they deserve while 
maintaining balance in the other 
important areas of your life.”
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T H E  A R T  O F  H O M E

rising star
By George Paul Thomas

“Not exactly the path one would think leads to real 
estate, but somehow, it makes perfect sense for me. 
Every experience has allowed me a generous level 
of compassion, creativity, and determination that 
serves me daily in real estate and beyond.”

Before venturing into 
real estate, Brittany took 
many paths, each con-
tributing to her eclectic 
skill set. From coordi-
nating projects in adver-
tising to nurturing young 
minds as the director 
of an after-school arts 
program, her journey 
has been as multifaceted 
as her interests.

Familial ties in real estate 
eventually beckoned her 
toward a new chapter. 
Her grandmother’s illus-

trious career as a Realtor in the Midwest inspired her. 
“My grandmother was named Realtor of the Year and 
held the position of President of her local association 
during a period when real estate was male-domi-
nated,” Brittany beams. “I also have two uncles in 
Nevada who are rock star Realtors.”

Brittany’s innate penchant for matchmaking and 
connecting individuals with their ideal abodes 
hinted at her true calling. “Before I became a 
Realtor, I did this as a hobby! I’d do all the footwork 
and connect people with a local agent who would 
do the paperwork, and then they’d get the commis-
sion.” It took an insightful nudge from her husband 
to realize that her passion could be more than a 
hobby—it could be a career. “My husband told me 
I should be getting paid for this. And you know 
what? He was right!”

With four children, the flexibility of real estate allows 
Brittany to balance career and family life. “Becoming a 
Realtor was the best decision,” she affirms.

Brittany is a solo agent at City Chic Real Estate and 
has made her mark since starting in 2020. Despite 
the pandemic’s challenges, she excelled. In her 
second year, she earned the prestigious Directors 
Club certificate at Long and Foster. She credits a 
beloved mentor for guiding her to early success. In 

In an industry often character-
ized by fast-paced deals and 
bottom lines, Brittany Jacoby’s 
perspective is refreshing. Her 
dedication to prioritizing the 
needs and emotions of those 
she serves as a REALTOR® 
underscores a deeper under-
standing of the significance 
behind every transaction. “Real 
Estate is an emotional business. 
People are purchasing first 
homes, downsizing from the 
homes where they raised their 
children, and selling grandma’s 
home. The list goes on.”

CHARTING NEW COURSES 
Brittany, a Realtor with a heart 
as vast as her hometown of Las 
Vegas, NV, has a unique jour-
ney in the real estate industry. 
She traces her path from the 
vibrant lights of the city to the 
serene landscapes of Utah to 
Nebraska before settling in 
Maryland, where she found not 
only her home but her calling 
in real estate.

“I have a background in musi-
cal theater, art, and creative 
writing,” Brittany shares. 

Photo by Jess_Munoz

Jess Munoz Photography

Our Maryland House
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her third year, she moved to City Chic 
Real Estate, joining as the Director of 
Agent Engagement and Culture. 

City Chic Real Estate provides 
Brittany with a strong foundation. 
“City Chic allows me to provide the 
attention and customized experiences 
I want for my clients. We have a great 
spirit of collaboration and support 
within the brokerage.” 

FAMILY,  HOME, AND DREAMS 
Brittany’s family life is woven with 
resilience and unwavering devotion. It 
all began in a Salt Lake City bookstore, 
where she met her husband, fondly 
dubbed “Bookstore Chris.” Their love 
story unfolded amidst the backdrop of 
violin-making and artistry, culminating 
in a quaint life in rural Nebraska while 
growing their family.

However, life took an unexpected turn 
when their son Townes was diag-
nosed with Neurofibromatosis Type 1 
(NF1) at one year old. They uprooted 
their lives for their son’s health, set-
tling in the greater DC area.

In this new chapter, Brittany finds 
comfort in her historic 1889 farmhouse. 
Amidst the company of her husband, 
their four children, and the sweet fam-
ily cat, Brittany cherishes family time.

Beyond her role as a Realtor, Brittany 
enjoys simple pleasures—savoring 

wine on her wrap-around porch, 
exploring nature trails, and nurturing 
her passion for art and stories along-
side her children.

Brittany has faced and overcome 
significant challenges in her adult life. 
Notably, a serious accident at age 21, 
which left her learning how to walk 
again, and her son’s shocking diag-
nosis. She’s also relocated her family 
several times in cross-country moves. 
“I know my clients are experiencing 
big life changes when they come to 
me, so that’s where the compassion 
gained from my experiences comes in 
handy. It’s not just a transaction; it’s 
a huge life moment for people. I don’t 
take that lightly.”

As an advocate for NF research, 
Brittany has turned her son’s condition 
into an opportunity to help others, 
working with the Neurofibromatosis 
Network and supporting continued 
research funding. Real Estate allows 
her the flexibility to spend time advo-
cating effectively. “Real Estate has 
inadvertently allowed me to advocate 
for my son’s condition.”

EYES ON TOMORROW 
For Brittany, success is a state of 
being defined by peace, comfort, and 
fulfillment. Guided by her mantra, 
“What’s the best that could happen?” 

Brittany’s journey in real estate 
intertwines with her aspirations and 
dreams to “live a happy and cozy life.”

In her professional journey, Brittany 
is experiencing significant momen-
tum—a testament to her dedication 
and her brokerage’s supportive 
environment. As her confidence as a 
Realtor has blossomed and her client 
base keeps expanding, she remains 
loyal in her commitment to learning, 
serving her clients, and providing for 
her family.

Brittany’s business philosophy 
centers on relationships. “My 
business—and entire life, really—is 
about relationships,” she affirms. “I 
want the people I interact with and 
work with to feel supported, heard, 
and appreciated.”

Looking towards the future, 
Brittany hopes for the simple joys 
of family and fulfillment. “If there is 
one thing my life has taught me, it’s 
that we can never know what our 
futures hold,” she reflects. “But I 
love a good adventure!”

Brittany’s achievements showcase her 
commitment to excellence and client 
satisfaction. She’s driving sales and 
setting industry standards for integrity, 
collaboration, and professionalism.

This photo is included in PORCHES, an exhibition about the pandemic by Christopher Barclay

Photo by Judy Maughan
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Lauren Davis, a prominent figure in the real estate 
scene, is more than just a REALTOR®; she’s a 
community pillar, a dedicated professional, and 

a family-oriented individual. With over two decades of 
experience, Lauren’s journey in the industry has been 
nothing short of remarkable. Reflecting on her passion 
for her work, Lauren shares, “Real estate is part of who I 
am, so it is part of my dreams and goals.”

A Glimpse Into Her Roots 
Lauren traces her story back to her hometown. “I grew 
up in Bethesda, MD, and attended Bethesda-Chevy Chase 
High School (where I am now on the board),” Lauren 
shares. Her educational journey led her to Denison 
University, where she swam competitively. However, her 
upbringing in a real estate household laid the foundation 
for her eventual career path. “My mom was in the business 

as long as I can remember, so I grew up in it,” Lauren 
reminisces. “I worked side by side with her for the first 15 
years of my career.”

Before her career in real estate, Lauren delved into public 
relations and media sales. However, life events led her to 
make a significant career change. “I joined my mom’s busi-
ness when I was 27 years old,” she explains. “I thought I 
would join a little later, but the market was crazy in ’02, 
and she desperately needed the help.”

For Lauren, real estate isn’t just a profession; it’s a part of 
her identity and aspirations. “Real estate is part of who I 
am, so it is part of my dreams and goals,” she shares. “I am 
grateful for my clients, peers, and family. Their support 
has fueled my success.”

Unparalleled Excellence & Authenticity

DAV I S
LAUREN

By Amelia Rosewood
Photos by Ryan Corvello

cover story
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High School Educational Foundation, Stone Ridge sports booster, 
and welcome committee, and The Children’s Inn at NIH. For 
Lauren, service isn’t just a duty—it’s a calling, a way to make a 
meaningful impact and leave a lasting legacy.

Living the Mission 
For Lauren, success in real estate isn’t just about the sale—it’s 
about upholding a steadfast commitment to her clients and 
community. “We live by the mission we created as a team,” 
Lauren shares proudly, reflecting on the values that underpin 
her business philosophy. “Our mission is to provide our clients 
with the highest level of professionalism, to be consultative and 

Lauren’s dedication and expertise 
have propelled her to the forefront 
of the industry. In 2023 alone, she 
achieved a staggering $65 million in 
sales volume across 34 transactions. 
Her projected volume for the current 
year stands at an impressive $75 
million. Alongside her professional 
success, Lauren has been recognized 
with a community leadership award 
from her brokerage, TTR Sotheby’s 
International Realty.

Amidst the numerous tasks and trans-
actions that fill her days, the moments 
of victory for her clients fuel Lauren’s 
passion for her work. “I love ‘win-
ning’ for my clients,” she enthuses. 
“Watching my clients achieve their 
goals brings me the greatest joy.” In 
Lauren’s eyes, success isn’t just mea-
sured by sales figures or accolades; 

it’s defined by the tangible impact she makes in the 
lives of those she serves.

Beyond Transactions 
Lauren leads a life full of love, laughter, and cher-
ished moments with her family. “I have a husband, 
Steve, and we have been married for 22 years,” 
Lauren reveals, offering a glimpse into her personal 
life. Together, they share the joys and challenges 
of parenthood with their daughter, Georgia (14), 
lighting up their world. “We love to go to the beach 
(Bethany, Cape Cod, Delray Beach, FL),” Lauren 
shares. But it’s not just sandy shores that fill their 
days; their loyal companion, Gus, a 2-year-old black 
lab, adds an extra dose of fun to their lives.

When she’s not busy closing deals and attending to 
clients, Lauren treasures moments of leisure with 
her loved ones. She likes playing tennis, walking 
on the Crescent Trail, and having a cocktail with 
friends. However, it’s the simple joys of spending 
time with her teenage daughter and her friends that 
truly fill Lauren’s heart with laughter and warmth.

Beyond her thriving career and bustling family life, 
Lauren remains deeply committed to giving back 
to her community, like The Bethesda-Chevy Chase 
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meticulous at every step of the sales process, and to be 
honest, authentic, and hard working.”

Looking towards the future, Lauren’s aspirations extend 
beyond professional milestones. “Could there be a third 
generation in the business?” she muses, envisioning a 
legacy that spans generations. “I won’t be forcing her, but 
it would be pretty cool.”

Yet amidst her ambitions, one thing remains clear: 
Lauren’s unwavering dedication to fostering a sense of 
family within her business. “I started this as a family 

business, and I think it still has that vibe,” she reflects. “I 
care about the people who work with me and my commu-
nity, and that makes everything more enjoyable.”

As Lauren concludes her narrative, she shares invaluable 
advice for up-and-coming Real Producers looking to carve 
their path to success.

“Get to know the inventory and neighborhoods to add 
value and cultivate strong relationships with peers and 
competitors. Additionally, volunteer and contribute to 
causes you believe in to establish deeper connections.”

Get to know the inventory and neighborhoods to add value and cultivate 

strong relationships with peers and competitors. Additionally, volunteer 

and contribute to causes you believe in to establish deeper connections.
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