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Bracey has lived in Clinton her whole life, graduating
from Clinton High School, where family roots run
deep. “My parents, aunts, uncles, and cousins all
graduated from Clinton High School!” Bracey says
she was raised as a real estate kid, spending a lot of
time in the car. “My mom used to have to drive to get
signatures on paperwork. I have seen firsthand how

technology has come such a long way since then.”

‘When it was time to go to college, Bracey thought
she’d go another route. She attended Ole Miss where

she majored in speech pathology. “I went to graduate
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school at the University of Louisiana at Lafayette, but while
there I felt like it was not where I was meant to be.” She

returned to Clinton and decided to try real estate full-time.

Leave it to a mom to know what is best for their chil-
dren. “My mom signed me up to get my real estate
license when I was 18.” Bracey got her license in June
2015, just before going into her sophomore year in col-
lege. “In downtimes from school, I helped my mom with
some of the more technical aspects of the business.”
When she decided to leap into real estate as a career,

Bracey gave it her all.




Bracey started working at Godfrey & Ivy Realty, Inc.
in 2019. By the time she had her first closing, she
was confident. “I feel like I've had the best training
around. My mother still loves real estate as much as
she ever has, and she is always there to help me if
have a question. I started at Godfrey and Ivy Realty,
Inc. where Danny and Debbie Ivy have known me
since I was a child. Debbie was our broker and
Danny was my mom’s business partner until they
retired. Our office has many experienced agents I

can go to when I have questions.”

Bracey says she isn’t afraid to ask questions, because
when it comes to her clients, she understands they
are making the most expensive investment they’ll
ever make. “I want to do all I can to make sure they
are taken care of.” Bracey says she especially likes
working with buyers. “First-time buyers are always
fun. It’s so rewarding for me to help them find the
right house and then to hand over the keys. But I also
enjoy the marketing side of working with sellers. In

both cases, it’s important to counsel clients during the
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process. Being transparent and communicating the steps

to come helps to alleviate a lot of anxiety for clients.”

Now Bracey is a homeowner. “I bought an older home in
Clinton and my parents helped me renovate it,” she says.
“They flip houses, and that’s something I enjoy as well. I
learned a lot about taking an old home, and bringing it up
to code, transforming it into a nice living space. It’s some-

thing my family enjoys doing together. I am thankful for

the knowledge I have gained and the time we get to spend

with each other through the renovation process.

‘When she isn’t working, Bracey says she loves to read.
She sets a goal for herself each year. “I haven’t read
the number of books I should have so far this year, but
I’'m hoping to catch up.” She also enjoys learning new
skills. “They are really old-time skills. I am learning
to do embroidery and crochet, which I can do at night
while watching TV.”

Bracey enjoys traveling as well and says she is ready to

go anywhere any time.
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« Tankless & Traditional Water Heaters

* Sewer Replacement & Repair

* Water Leaks

« Commercial & Residential Plumbing Repair

Dylan Anglin, Owner

Trey Deloach

Working Together

Our vision at Cadence Bank is to help people, companies and communities prosper. Together, our local team of mortgage loan

officers works to bring that vision to life by providing customers with quality products and superior service.

CONTACT YOUR LOCAL MISSISSIPPI MORTGAGE TEAM MEMBER TO GET PREQUALIFIED
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Lisa Jenkins
100 Primos Road
Flowood, MS 39232

(601) 613-3340
NMLS# 484956

Brad Benton
525 E Capitol St
Jackson, MS 39201

(601) 502-6987
NMLS# 484954

Ternisha Bass Johnson
407 Hwy 80 E
Clinton, MS 39056

(601) 201-7201
NMLS# 76009

Dianna Bullock
2174 Main Street
Madison, MS 39110

(601) 951-0401
NMLS# 484946

CADENCE

Bank

Janice Shumaker
120 Service Drive
Brandon, MS 39042

(601) 832-8227
NMLS #484957

Connie Stacy
407 Hwy 80 E
Clinton, MS 39056

(601) 260-7047
NMLS #484955

Greg Shows
120 Colony Crossing
Madison, MS 39110

(601) 573-9262
NMLS #746590

Michael Williams
1451 Canton Mart Road
Jackson, MS 39211

(601) 594-5731
NMLS #54479

Beth Jones
820 South Street
Vicksburg, MS 39180

(601) 415-4145
NMLS# 464585

Shanika Battle
1005 Ellis Avenue
Jackson, MS 39209

(601) 573-8376
NMLS# 1830704

Jacob Keith
2600 N State St
Jackson, MS 39216

(601) 942-9024
NMLS# 922113

Visit us online at CadenceBank.com/Mortgage

Connect With Us

EPd mgclandscapes.comie
S ke 601.906.2583 Certain conditions apply. This is not a commitment to lend or rate guarantee
K. © 2023 Cadence Bank. All Rights Reserved. Member FDIC. NMLS# 410279
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(601) 421-6215 « anglinplumbing.com
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When Thomas Tramel decides to do something, he goes all in, learning all he can. “I decided

that knowing all you can about whatever industry you are in sets you apart.” One look at the

company’s website will tell you more about mold, termites, and other pests than you ever

thought you would need to know. But Thomas believes that when you do business with

someone, they need to know all there is about that business.

Thomas started his business in 2010, after working
for someone else in the pest control industry for sev-
eral years. He wanted to learn more about the busi-
ness, and he learned it from the ground up. “I started
as a helper, picking up garbage, washing

trucks, and anything else they needed

me to do for $7.50 an hour. I

eventually did everything

from answering the phone to

working on the computers.

Ready to go on his own,

Thomas founded his com-

pany, Family Termite and

Environmental. After three

years of planning, the com-

pany’s first day of business

was Valentine’s Day, 2011.

Thomas named the

business Family Termite

because he wanted some-

thing different. “I wanted

my employees to be like

family, and to treat our

customers like family. I

always tell my employees

that if they wouldn’t say or

do something around their

grandma, they shouldn’t say or

do it around anyone else.” His wife,
Allison, worked with him in the business
for a while before going to school to become a surgi-

cal tech at Women’s Hospital.

For a kid who left his home in Alabama at the age of
15, Thomas has done well. His car took him as far as

a gas station in Florence, Mississippi where he saw a

“help wanted” sign at the Baskin-Robbins there. He
got the job and saved his money to start a lawn ser-

vice company before going to work in pest control.

Working with REALTORS® has been an
important part of the services the
company provides. It was import-
ant enough for Thomas that he
got his real estate license. “I
wanted to know all the inner
workings of the real estate
industry and be up to date
on all regulations and codes
so that I could better serve
them,” Thomas explains. “If
my company was a heart,
the REALTORS® would be
one of the main arteries. My
grandpa used to say there’s
one thing they don’t make
more of, and that’s dirt,
and you can’t buy or sell
it without a REALTOR®.”
The company works with
at least 200 different
REALTORS®. “We do a lot
of WDIR reports for closings.
Our company has a full WDIR
department, and we offer a fully
digital report for $79. Each house is
digitally rendered along with a full interior
and exterior visual inspection. We send the report
right away, which helps when an agent is trying to

gather together everything for closing.”

Family Termite’s contracts are simple and basic,

says Thomas. “We offer the most value, hands

Central Mississippi Real Producers -




down. Our termite contracts are for life. Our
customers don’t have to pay to have their homes

re-treated every five to 10 years. The treatment

Great home & auto
rates for any budget.

of a building is good for as long as the chemical

says it’s good. Then it’s time to re-treat, at no
additional cost to the customer. We also do year-
to-year contracts, and we do preventative treat-
ments. People like the way we do business - we
have over 70,000 accounts!” Thomas says that

Family Termite contracts with houses, not peo-

ple. “That’s because we treat houses, we don’t

treat people. If a home is under contract with us, Jeff Zachary, Agent .. . . . .
the contract is automatically transferred at no o e nary, A Surprisingly great rat.es await when you have options like bundling
charge to the new homeowner.” Jackson. MS 39232 your home and auto insurance. Call me for a quote today.

Bus: 601-362-4100

jeff@jeffzachary.net

The concept of shelter is an important Like a good neighbor, State Farm is there.*

one to Thomas. “Humans need food, State Farr Mutual Autornoblle Insurance Comipany

State Farm Indemnity Company

3 ”»
water, and shelter to survive,” he State Farm Fire and Casualty Company Individual premiums and budgets will vary by customer. All applicants subject to State Farm®
says. “Pests require the same glt:t;ﬂﬁ:;’;ﬁel'l’eml Insurance Company underwriting requirements. Availability and amount of discounts and savings vary by state,

things to survive. Unfortunately, State Farm Florida Insurance Company

Winter Hawen, FL

State Farrn County Mutual Insurance Company of Texas
State Farm Lloyds B
ateFarm

H01551

the shelter they seek is often our
homes. We work to control the
environment so that it is not con-

ducive to pests or mold. We look

for moisture and other factors

which we work to eliminate.”

Thomas has been successful in

his business and always works He owns a property management

to keep various revenue streams. company as well as several rental
homes. He also has a clothing

company and a company that
teaches other businessmen how to
streamline their businesses, as well as a
retirement information company that works

to set up income for the future.

Thomas and Allison live in Brandon with their two
children - a daughter (18) and a son (16). The family
enjoys traveling. Their daughter shares Thomas’s

love of flying. “I own a 1972 Cessna 182,” he says.
“I went to pilot school and I enjoy flying. Our
daughter loves it as well and she plans on going to

school to become a flight attendant. She also wants

e

to study business finance. I'm hoping both of my '7 5 O'IK-v'a'ﬂa bTernVih‘ =,

children will eventually take over this business i

when I retire.”

"FAMILY-TERMITE &
ENVIRONMENTAL

601-933-1014

www.family-termite.com  office@family-termite.com

(601) 540-6712

kevinlofton@att.net
MS Builder License #R06483
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To Get You To The
CLOSING TABLE!

®
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www.LandClosings.com

Inspections You Gan Trust!
Prompt and Reliable

= Buyer Inspections | Seller’s Inspections
Investment Property Inspections | Commercial Inspections
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orrering PAY AT GLOSE!

Dave Riegel, Owner

Serving Central Mississippi
(601) 953-4897 | Jackson, Mississippi

mississippisbesthomeinspections.com
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INSURANCE

Fast Coverage

We can quote and bind policies within an hour of initial contact.
We also look at the client’s portfolio (including auto and umbrel-
la), to ensure no discounts are left on the table.

Binder Changes in 1 Hour

Our dedicated Binder team returns binder change requests with-
in an hour of receipt, even if you're needing the binder for a re-
finance.

Marketing Support

We're happy to partner with you for marketing events, one-on-
one strategy and advanced marketing tools that harness in-
depth data to drive your business.

Let's Work Together!

Kyle Killens

Agency Owner

Goosehead Insurance

404 Enterprise Drive, Suite E

Oxford, MS 38655

Email - Kyle Killens@Goosehead.com
Direct — 662.352.8957

www.haloroofingms.com | info@haloroofingms.com | (601) 906-4711



WLBT’S LUXURY LIVING SEGMENT ON STUDIO 3 BREATHES NEW LIFE INTO STANDARD LISTINGS

Five days a week, Monday through Friday, central Mississippi residents can tune in to WLBT-TV at 3:00 pm to watch interesting
and insightful lifestyle stories on Mississippi’s first ever lifestyle show called Studio 3. “The show launched last fall and has been
well-received by viewers,” says Grace Temple, who serves as the Lifestyle Producer of the show. It is Grace’s job to build the show
each day, sourcing content, determining in which segments guests will appear, graphics and so much more. It’s basically juggling
all the logistics for the show, which is broadcast live. “We only have one shot at getting it right,” she says.

Grace is the only person on the Studio 3 team who
already worked at WLBT before joining the Studio

3 team. She worked in the news department but was
tapped to produce the show as the concept for Studio

3 was being developed. An Ole Miss graduate, Grace
started working at WLBT right out of college. “It’s been
an interesting transition from news to lifestyle stories,

but I've really enjoyed it.”

Kayla Turner Thomas is the Executive Producer of
Studio 3 and Creative Services Director for WLBT. She
has worked as a marketing manager at WLBT since
2018. Her vision for Studio 3 was to create a spotlight
of'local things to do and to showcase the extraordinary
people of Mississippi. She explains that as an NBC affil-
iate, her vision is largely inspired by the Zoday show.
“We get to have our own little Zoday show right here
in Mississippi,” jokes Kayla. “It’s been most rewarding
seeing the excitement on our guests’ faces when they

enter the studio.”
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Angela Evans, a Tennessee native by way of
Kentucky, is the show’s host. She is the face of

the show and her inquisitive mind allows her to
interview her guests with sincerity. With over two
decades of local television experience, Angela says
hosting Studio 3 is right up her alley. “Studio 3 shows
the good in Mississippi. I like to say that we are the
fun show! Instead of negative news, we get to show
everyone the things that make living in our state so
great! From all the retailers, food, services, organiza-
tions, individuals, and events, Studio 3 shows people

why Mississippi is a great place to call home.”

Jessica Wilkinson also serves as the Lifestyle
Reporter for the show. She gets out of the studio and
goes into the field to report on location two to three
times each week. Having a Lifestyle Reporter live on
location brings a sense of accessibility to the view-
ers, inviting them to experience the business before

ever stepping foot there.

Behind the camera for the
show is James V. Smith,
an Atlanta transplant
whose previous position
was shooting video for the
internet sensation “Mr.
Beast.” Serving as the
show’s Lifestyle Content
Producer, James brings

a creative eye and steady
hand to the team.

A few months after the
show originally aired

in September 2023, the
popular “Luxury Living”
segment was added.
Luxurious properties in
the central Mississippi
viewing area are featured,
with the REALTOR®
listing the home serving as
a tour guide. “The seg-
ment reaches a very large
audience,” says Ashley
Quick, who serves as Media
Executive for the show.
Angela adds, “So many eyes
are on the home, and that
just expands the audience
for the property.” When
shooting each home, James
also focuses on incorporat-
ing scenes from the neigh-
borhood, so that viewers
can truly understand the
kind of lifestyle owners of
the home will have. “The
segment is also interesting
to those who aren’t in the
market for a home,” says
Angela. “People enjoy look-
ing at homes, whether it

is to see how other people
live, or to get ideas for their

own home.”

James says the Luxury
Living segments are his
favorite to film and create
content for. “I'm very
passionate and excited to

bring the Realtor’s® vision
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- Studio 3 Team:
James V. Smith,
Kayla Turner Thomas,
attention to a property also . Angela Evans,
Grace Temple,
Jessica Wilkinson

to life!” says James. “More

elevates the brand of the
REALTOR®,” he says. “It’s a
good way to bring a face to a
name.” Ashley adds that for

a REALTOR® to have one of
their listings on television
definitely sets them apart.
“Only ten percent of all list-
ings have a video, and there is

a difference between having

an iPhone video and a pro-
fessionally produced video.

That’s what we offer.”

Central Mississippi Real

Producers has partnered with

WLBT to sponsor the Luxury

Living segments. “It’s a great

way for us to get connected to .

the ad partners featured in the | Zl RT._ r_Fz E a 3 L ive . rr_ oc &ﬁ

e

magazine,” says Ashley. “And
it presents a real opportu-
nity to Central Mississippi
Real Producers as well. The

magazine will have three

dedicated segments on the
Studio 3 show each month.
The segments can focus on
the magazine, on a partner, or

a REALTOR®.”

The Luxury Living segment
has been so popular that a
“Mississippi Living” segment
will be added in the future “It
will feature homes that don’t

fit the ‘luxury’ criteria but give

opportunity to all realtors to
stand out from their competi-

tion,” says Angela, “but they

will be beautiful homes that

are on the market.”

In a world where digital real = : . ¢ Conl-acl- us and

estate listings can become

overwhelming and feel imper- o P ¥ __ 1 :.. . 4 ol b b AT a. aSK abou‘l’ S'I'Udio 3
sonal, Luxury Living on Studio EEIR ey g I. el Eri T A ]

3 breathes life into a standard B, o ; \ - | - : = on WLBT!

listing and connects the view- —— 2 AL e

ers to the REALTOR® in a way

that hasn’t been done before. ‘ | U WLBTJ

ON YOUR SIDE
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BUYER INSPECTIONS « SELLER INSPECTIONS « MOLD TESTING

\ Smith Home
Inspections, LLC y

3

With Smith Home Inspections, you will get a lot more 4
than just an inspection. The best part is it’s Free!
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90 Day Warranty | MoldSafe | SewerGard | RecallCheck V-
a Full Concierge Service and More! e

To lean more, or schedule an inspection online, Joshua Smith
visit www.SmithHomInspectionsLLC.com Certified Home Inspections
MHIB #0681
O kiubes  MOLDSAFE SEWER o ’ EE}‘ q,ggﬁ 601-310-3199 RI s; ERSIDE

INSURANCE AGENCY
Purchase Units - MS

per Scotsman’s Guide

USDA Producer - US

per Scolsman’s Guide

DPA Producer - MS

per MS Home Corp

Get The Insurance You Need At A Price You Can Afford
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Helping you find the best value on auto insurance, home
insurance, business insurance, and more from several of

Mississippi’s most trusted carriers.

209 Park Place Cove, Ste. E 5606 I-55 S.
Pearl, MS 39208 Byram, MS 39272

769-251-0115 601-371-8355

Sean Cornwall
Loan Officer and Bianch Mansges
HMLS # 145052 | HMLS 71 760500

Fiownod, M3 38222
e 601-318.7326 | 0 500- 5870077

" san@MSmonigege com #stagedbyg -« G Design LLC - 601.408.5651
_ﬁf:_m::,mm Property Staging | Interior Design | Unique Decor | Marketing & Events
== D wierse @ swbrzios WWW.RIVERSIDE1ST.COM
° °
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Watkins ROOF WASH =

PREVENTION ©9Xxe@

We GUARANTEE that Roof-A-Cide will protect your roof surface
against recurring mold, mildew, and fungus for 2 FULL YEARS!

WATKINS

1. Watkins cleans the roof and
applies Roof-A-Cide as a stain
preventive.

2. After the initial application,

our team will come back and
inspect your roof every 2 years

e o o T . to maintain a healthy roof!
N a5 I L3

pofore SuUer Roof-A-Cide is EPA Approved and
safe for people, pets, and plants!

Get Your No-Cost Inspection Today!
NoMoreRoofStains.com
e Leak O 601-966-8233

SCAN ME




