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• Residential Move • Long-Distance/Interstate Moves
• Commercial/Office Moves • Transition Moves
• Furniture Delivery • Labor for Hire • Junk Removal/Yard Waste
• Estate Clean Out/Donations • Rearranges • Piano Moving

(859) 893 - 2602 • fromheretothereky@gmail.com • fromheretothereky.com
193 KENTUCKY AVENUE, LEXINGTON, KY 40502

The Premier Movers of the Bluegrass

YOUR MOVE
PARTNER:

Let us handle
the moving

so you can focus
on the closing

Lexington Radon was the only company willing to take on our 
project. I was in the construction business for many years, so I 

typically do everything on my own home and rental property. My 
home was so complicated that neither I or any other contractor 

would touch it. Jarad looked at it and said he loved a challenge. He 
provided a bid that was reasonable and completed the job quickly. 
If I ever need radon mitigation again Lexington Radon is the only 

contractor I will use. I recommend them highly.
-Michael Rogers

SCHEDULE YOUR TEST
Call 859.382.8570  •  lexingtonradon.com

Book Now

Professional Photography | 4K Videos | Virtual Tours | Floor Plans | Branding
A Modern Approach

(502)-330-4600
bluegrassrealestatemedia.com

Aaron@BluegrassRealEstateMedia.com
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Company Loan Originator ID #402606.

We make loans easier.
More loan options means more opportunities for your clients.

WHILE ANY REPUBLIC BANK LOAN OFFICER CAN ASSIST YOUR CLIENTS, TODAY WE FEATURE:

 
 

✓ Portfolio Lending Products

✓ Physician, Dental & Pharmacist Specialty Loans

✓ Jumbo Loans

✓ Adjustable Rate Products

✓ Bridge Loans

✓ C&I Lending

✓ Commercial Real Estate Lending

✓ Medical Specialty loans

✓ Remodel & Construction Loans
✓ Home Equity Lines & Home Equity Loans
✓ Lot & Land Loans
✓ Conventional Loans – Fannie Mae/Freddie Mac
✓ Government Loans – FHA/VA/USDA/

Kentucky Housing
✓ CRA/LMI Lending Products
✓ Centralized loan operations and serving teams 

located in Central Kentucky.

PATRICIA 
MORGESON 

Assistant Vice President,

NMLS ID #827418 
859-519-3369

REBECCA
ELLIOTT

Vice President,
Mortgage Sales Manager

NMLS ID #3379 
502-542-9425
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Ad Strategist
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

AUDIO VIDEO / IT

46Solutions
(859) 788-4600
www.46solutions.com/

CRM

Bonzo
(614) 357-2367
getbonzo.com

ESTATE SALES

Blue Moon Estate Sales
(859) 523-3483
bluemoonestatesales.com/
lexington

HEATING/COOLING

Hubbard Mechanical
(859) 340-4509
hubbardmechanical.com

HOME &  

PROPERTY INSPECTIONS

Wright Choice  
Property Inspection
(502) 822-6484
www.yourwrightchoice.com

HOME INSPECTION

CHC Home Inspection
(859) 388-0530
chchomeinspection.com

HouseMaster
(859) 296-0250
housemaster.com/lexington

HOME WARRANTY

Home Warranty of 
the Midwest Inc.
(606) 315-5144
homewarrantyinc.com

JUNK REMOVAL / 

DEMOLITION

Junk Magicians
(859) 533-1420
junkmagicianslexington.com

MORTGAGE / BANKING

Traditional Bank
(859) 263-2801
traditionalbank.com

MORTGAGE LENDER

1st Class Mortgage Group
Brian Lykins
(502) 657-6414

Bank Of England - 
Jordan Hoskins
(502) 542-0363
JordanBOE.com

Republic Bank - 
Patricia Morgeson
(859) 519-3369

Republic Bank - 
Rebecca Elliott
(502) 867-7648

Statewide Mortgage
Marcus Beau Hundley
(859) 321-5437

MOVING COMPANY

From Here To There
(859) 893-2602
www.fromheretothereky.com/

PHOTOGRAPHY

Central KY Real Estate 
Photography
(606) 207-5800
centralkyrealestate 
photography.com

PHOTOGRAPHY  

& VIDEOGRAPHY

1075 Photography
(606) 510-7628
www.1075photography.com/

Pending Media
(502) 439-5683
pending-media.com

PHOTOGRAPHY- 

REAL ESTATE

Tonia Witt Photo
(859) 585-6790
toniawittphoto.com 

PLUMBING

Hubbard Mechanical
(859) 340-4509
hubbardmechanical.com

RADON TESTING 

AND MITIGATION

Breathe Wright 
Radon Services
(502) 536-7884
www.breathe 
wrightservices.com

Lexington Radon Mitigation
(859) 382-8570
lexingtonradon.com/

REAL ESTATE 

PHOTOGRAPHY

Bluegrass Real Estate Media
(502) 330-4600
bluegrassreal 
estatemedia.com

ROOFING

Empire Restoration
(859) 494-5546
www.empireky.com/

Mighty Dog Roofing
(859) 600-6220
mightydogroofing.com/
lexington-kentucky

TITLE & ESCROW

Kentucky Abstract 
and Title Services
(606) 679-6315

Precise Title Services
(502) 603-0164

The Land Group
(859) 554-3665
landgrouptitle.com

TRANSACTION 

COORDINATOR

Seamless Transaction 
Coordinating
(502) 445-0200
seamlesstransactionllc.com

PRINT IS STILL ALIVE. 

Celebrating two decades of print excellence, 
now 800 niche magazines strong (and counting).
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Roofing

#1 
RESIDENTIAL 

ROOFING COMPANY
IN THE BLUEGRASS$500 OFF FULL ROOF REPLACEMENT

when mentioning this ad 
andersonandrodgers.com • 859-309-3021

170 Prosperous Place | Suite 1 | Lexington, KY 40509

Specializing in residential design,
remodeling, and new construction.

General Contractor

TURNING
HOUSES
INTO HOMES
• Vacant Home Staging
• Furniture Sales
• Short Term Rental Furnishing Packages
• Model/Spec Home Staging

859-255-2800 • WWW.WESETTHESTAGE.COM • CHASE.BALLINGER@WESETTHESTAGE.COM

Staging 

Barry Corse

Concrete Lifting

Commercial & Residential Insulation

• Spray Foam
• Blown-In Cellulose
• Acoustical Spray-On
• Fireproofing
Serving Lexington &
surrounding areas

NEW! Now offering 
Concrete Lifting! 

Info@Thermospraylex.com
(859)293-4606

Thermal, Moisture, &
Mold Resistant

Insulation

Barry Corse
Vice-President

Let’s put your plans
in motion

Jordan Dongell
Financial Advisor
Heartland Advisor Group
771 Corporate Drive Ste 700
Lexington, KY 40503
(859) 553-4663

Financial Services

Marketing

Build an Online Presence
That Will Grow Your Business

Advertising - Websites - Content Creation

www.forgemarketinggroup.com
(678) 904-5474

Exterior Cleaning

Exterior cleaning to make properties
look their best!

Window & Gutter Cleaning,
House & Pressure Washing

Free estimates 859-972-7154 

Real Estate Media
Gabriel McBride
606-510-7628
1075photography.com

Real Estate Photography

Are there cracks 
in your walls?

Is there water in 
your basement or 

crawlspace?

Basement & 
Crawlspace 

Waterproofing

859-744-7500859-744-7500

Waterproo�ng Foundation Repair

TRUSTED

TRUSTED TRADES are valuable affiliates who know how to serve 

the needs of REALTORS®. You may not require their services for 

every transaction, but when the need arises, you’re grateful for 

them. This group of partners is critical to your business. Most 

importantly, these Trusted Trades will get the job done and make 

you look awesome to your clients!

you ask. we deliver.

TRADES
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T H R I V I N G  
I N  N E W  R O L E ,  L I F E S T Y L E O T I S 

Growing up, Otis was unsure of what path 
she wanted to take. However, she realized 
that the figurative idea of home was some-
thing she wanted to prioritize.

“I love Kentucky and can’t see myself living 
anywhere else unless it has a coast,” Otis 
said. “But as I grew up, I had no idea what 
I wanted to do. I wasn’t studious. I hated 
school but was creative so at one point I 
wanted to be an interior designer. After going 
to college and realizing that wasn’t the path 
I wanted to take, I had multiple jobs rang-
ing from an employee at AT&T to a job as a 
deputy jailer. If I woke up and realized what 
I was doing wasn’t something I wanted to do, 
I’d just go out and do something else.”

But then Otis went down the path of receiv-
ing her real estate license, which she did in 
2018 at 29 years old and realized immediately 
it was exactly what she wanted to do. She 
went on to work for Keller Williams for five 
years but then opted to branch out, creating 
a partnership with Maxine Reyburn into a 
brokerage of their own at RO&CO. 

“Maxine has been great because she motivates 
me every single day,” Otis said. “When one of 
us has a fire to put out, the other is there to 
help. We have the same values. Maxine and I 
are so similar but so different at the same time. 
We built our businesses very differently but 
I feel we can market better than anyone with 
our boutique concierge brokerage.”

Born and raised in Mount Sterling, Kentucky, Brooke Otis’ journey to her position at 
RO&CO Real Estate, has been filled with twists and turns. But the journey from growing 
up roughly 30 miles east of her brokerage in Lexington (and now another in Hazard) has 
been full of moments of growth that have brought her to where she is today.

Written By Brett Rybak 
Photos By Keni Parks 

cover story
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As Otis’ career has evolved, so 
has her life outside of work. 
She met her now husband, 
Eric Mullins, a little more than 
three years ago and Otis loves 
spending time with her step-
daughter, Harper. The couple 
then welcomed their newest 
member of the family, their 
son, Archie, in May 2023. 

“Life suddenly changed fairly 
drastically,” Otis admits. “But 
I’m really glad how it all hap-
pened. I was able to find myself 
before becoming a wife and a 
mother. Becoming a mom while 
having a full-blown career has 
been a big challenge but I also 
love taking Archie everywhere. 
Real estate has prepped me to 

be a mom. This business is so 
crazy that you sometimes have 
to shift your mindset at the drop 
of a hat, just as often as you have 
to as a parent. It’s crazy how 
quickly life can change.”

As much as change can be scary, 
that change has proven to be 
personally and professionally 
beneficial for Otis. 

“My family motivates me now 
more than anything,” Otis said. 
“Focusing on them keeps me from 
getting burnt out. Balance doesn’t 
always necessarily exist in a 
traditional sense so it’s important 
to have a lot of flexibility with 
the brokerage. I have built up the 
confidence over the last six years 

to set boundaries with clients. My priorities 
have changed. There was a fear of becoming 
a mother while being in this business that I 
certainly no longer have.”

Otis now is proud of the life and career she 
has built and hopes her clients have reaped 
the rewards. In her eyes, every day looks 
different. She’s able to help clients solve 
problems, helping them long after she assists 
with a transaction. Otis wants to help clients 
long-term through this journey.

“I truly care about my clients and their 
families,” Otis said. “Helping them through a 
transaction that directly impacts their family 
is the most important thing. I came from a 
broken home so having a home instead of 
a house is extremely important. Helping 
people find that is really rewarding for me. 
Sitting back and taking a look at what I do 
for a living is really cool.” 

As for the personal and professional 
“home” she has built for herself? Otis has 
continued to build on her partnership with 
Reyburn, with the duo creating a podcast 
called Lex Go Girls for women in every 
walk of life. The two even hosted their first 
sold-out event in February and are hosting 
another one in August.

While trying to rediscover her own hobbies 
and interest in this new life, she also has 
found a way to intertwine those hobbies with 
her work and family life.

“I used to love going to concerts so we have 
a trip planned with Harper to go see Morgan 
Wallen in Denver later this summer,” Otis 
said. “We spend a lot of time with Harper 
so we just purchased a house in Hazard to 
have a place while we’re down there. We’re 
currently doing some renovations and are 
looking to move in soon so, while we’re still 
primarily living in Lexington, we can spend 
some time in Hazard, have a presence and 
focus on growing that business.”

It’s apparent that, while she has grown 
into wearing a wide variety of hats, Brooke 
Otis fully embraced this new life she has 
designed for herself.

I TRULY CARE ABOUT MY CLIENTS AND THEIR FAMILIES. 
Helping them through a transaction that directly impacts their family is the most important thing.
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Dive into faster loan closings and 
unbeatable service, all while making 
a splash in the Bluegrass. With over 
20 mortgage lenders, we’re redefining 
excellence in lending. Discover the 
difference with Traditional Bank.

If you have not talked with a 
Traditional Bank lender lately...
now is the time to see how 
we stand out from the rest. 
traditionalbank.com/lenders
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"Marcus was always willing to help. He was always communicating every 
step of the way and made the home buying process super easy. He was 
confident and always helped with possible offers on houses. Truly an 
amazing worker and you guys are so lucky to have him! We cannot thank 
Marcus enough!" - Lauren

Marcus Beau Hundley
Loan Officer | NMLS# 2169498

Simple Mortgage
Fewer Fees
Lower Rates 

859-321-5437
10140 Linn Station Rd
Louisville, KY 40223
Mhundley@statewidemortgage.com

Professional Photos Put Your Listings in

bretaulbeephoto@gmail.com
606-207-5800

the Best Light!

Bre Taulbee 

Colby Davis
AUGUST 2023

Never underestimate the impor-
tance of your hometown and 
your upbringing for shaping your 
character and convictions.

Colby Davis, a native of 
Harrodsburg, Kentucky, grew up in 
Mercer County, just a short distance 
west of Lexington. Raised on a farm, 
Colby learned the importance of 
hard work from an early age. He 
spent his formative years working 
on the farm alongside his family, and 
even now, at the age of 91, his 
grandfather continues to work 
the land. Colby’s parents 
still reside there, maintain-
ing the family legacy.

Through his unwav-
ering dedication and 
commitment to his 
clients, Colby Davis 
continues to make 
a positive impact 
in the real estate 
industry and 
his community. 
From his farm 
town roots to his 
rise in residential 
real estate, Colby is 
living proof that with 
enough drive and deter-
mination, anything is possible.

Written by Elizabeth McCabe
Photos By ThePhaseTwo Media 

cover rewind
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on the rise
Written By Dan Steele 
Photos By Renee Hensley 

For Rebakah Goodpaster,  the event that would ultimately inspire and drive her 
real  estate career was ironically what delayed her entrance into the field.  “I  had 
thought of becoming a real  estate agent when I  was younger,”  she recalls ,  “but I 
had a bad experience with an agent who was pushy and didn’t  look out for me.”

Visiting a real estate office needing someplace to rent, 
then 19 year old Rebakah swiftly found herself being 
railroaded into purchasing a house by the agent with 
little care or thought being given to her actual finan-
cial and personal needs and situation. Fortunately, she 
managed to stop and get out of the transaction before it 
could close, and although the inexperience of youth and 
lack of guidance on real estate kept her from pursuing 
it as a career temporarily, the seed for her later success 
had been planted, nonetheless.

That seed finally began to grow and bloom when, while 
working as a paralegal for Williams Law Office in Mt. 
Sterling, Rebakah became familiar with the legal side of 
real estate, revitalizing her interest. “While working for 
the amazing attorney, Megan Williams, I was able to work 
on deeds, settlement statements, and closings. It really 
brought all that back up,” she explains. “I was attending 
college for business then and gained experience taking 
classes. I thought, why not just go for it? I was in a place at 
home and at work where I felt supported and empowered 
to do something big, and I went for it!” Rebakah’s experi-
ences there also positively demonstrated solid business 
practices, empowering her to set herself up for success. “It 
showed me that I could run a business properly and create 
the systems needed to succeed,” she shares.

Her experiences drive her passion for education, deter-
mined that none of her clients ever go through something 
akin to her first experience with real estate. “I want 
to learn something new every day that will help my 
business and my clients. Nobody is perfect, but I want to 
strive for as much knowledge as possible,” Rebakah 
declares, and it is only by accumulating and sharing 
as much information as she can, will she be able 
to help her clients truly make the right decision 
for them. “When I’m showing clients a house, 
I will probably point out the negative aspects 
the house would have as a purchase, like an 
older HVAC system or plumbing issues,” she 
admits. “I don’t see myself as a salesperson. 
Real estate isn’t a rat race; it should be 
looked at as a professional service that 
constantly needs to evolve in order to 
ensure you are offering the best that 
you can to your clients. It’s about 
helping people, and people 
come before a paycheck.”

The understanding of how deeply personal real estate 
can be for clients and passion for education shines 
through the quality and care Rebakah personally 
imbues in her marketing and why she does all of it 
herself. “I love being able to market and show how 
special each property is. I develop connections with my 
clients and their properties, which is why I like to have 
longer pre-listing appointments,” she confesses. “This 
allows me to learn about the property and why the 
sellers chose it for their home. This, in turn, allows me 
to convey that sentiment to potential buyers. So, I guess 
storytelling of the property, whether that be through 
marketing or conversations.”
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available to complete everything needed for the 
sale, Rebakah and the daughter coordinated 
times to work alongside each other to get the 
home cleared out. “It was a major task, but we 
got it done,” Rebakah exclaims! “We reminisced 
about her childhood at the farm; she explained 
who each person was in the photos that hung 
on the walls and where the heirlooms had been 
passed down from.”

Although the moment itself and the memory of 
it are bittersweet, being able to share in those 
memories with her clients are the heart of why 
Rebakah strives to deliver the most exemplary 
service she can. “I loved having the privilege to 
learn more about her and her family,” she affirms. 
“I’m a REALTOR because I love helping people get 
through some of the toughest times in their lives, 
no matter if they are happy or sad.”

When she is not working in real estate, Rebakah 
can be found spending time with her family at 
their farm in Menifee County or volunteering 
at Gateway Area Humane Society, where she is 
President and has volunteered for over 10 years. 
“My main focus at the shelter is doing spay and 

neuter clinics to help with the overpopulation 
issues that many rural areas experience 

with domestic cats & dogs and offering 
low-cost options for pet owners,” she 
says. “I want to be remembered for 
how I treat people and animals. I think 
that every living thing should be 
treated with dignity and respect.”

This year marks a special anni-
versary for Rebakah and her 
husband: “I’ll be married to my 
husband, Joshua, for 15 years 
in July,” says Rebakah elatedly. 
“He has been a big driver in 
my success. He understands 
my work ethic because he’s 
made the same way, allow-
ing me to put the work into 
building the business and my 
success thus far.” Along with 
their daughters, Kadie and 
Kiah, they love spending time 
on their farm, fishing, trail 
riding our Jeeps, enjoying an 
evening bonfire, and explor-
ing the outdoors together.

Remembering there is a story 
behind every transaction helps 
Rebakah always deliver empathy 
and individualized service to her 
clients and their situation, and 
why she does what she does. 
“Not all real estate sales are 
happy moments, and one that 
stands out is a family farm that 

I sold,” she remembers. “The 
mother had passed away and 
the daughter lived out of state. 
This house was full of memories 
dear to the seller, but she had no 
choice but to let them go.”

The home swiftly went under 
contract and, with little time 

I want to learn 
something new 
every day that will 
help my business 
and my clients. 
Nobody is perfect, 
but I want to 
strive for as 
much knowledge 
as possible.
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M I G H T Y  D O G

ROOFING
L O C A L .  R E P U T A B L E .  R E S P E C T E D .L O C A L .  R E P U T A B L E .  R E S P E C T E D .

affiliate spotlight
Photos By Gabriel McBride
Written by Elizabeth McCabe

When it comes to protecting your greatest asset—your home—it’s essential not to leave it to 

chance. Cheap estimates and sketchy contractors can lead to more problems down the road. 

Instead, opt for a trusted, reliable local roofing company like Mighty Dog Roofing.

Mason Karrick, General Manager of Mighty 
Dog Roofing, emphasizes the importance 
of choosing a reputable roofer: “When 
trying to decide on a roofer, go online 
and read reviews from other customers, 
check their accreditation with the Better 
Business Bureau, and see if they are backed 
by a major shingle manufacturer. Be sure 
to understand what they are going to do 
to protect your home during the work and 
gain an understanding of how the entire 
process will work. Do they have the docu-
mentation behind it to back it up?”

With Mighty Dog Roofing, customers 
have access to a customer portal that 
documents everything—from contracts 
to yearly inspections and all information 
regarding the roofing process. This trans-
parency makes the experience convenient 
and reassuring for customers.
A production supervisor is always on site 
during roofing projects at Mighty Dog 
Roofing. This commitment to oversight 
has helped establish the company as a 
trusted name in the industry, one satisfied 
client at a time, as evident by their rave 
reviews. Additionally, they are accredited 
by the Better Business Bureau.

A Talented Team 

Mighty Dog Roofing has a talented team 
that is dedicated to serving its clients with 
their experience and expertise. Martin 
Shreffler, the owner, purchased the 
Mighty Dog Roofing franchise in the fall of 
2022. Since then, he has seen the Mighty 
Dog brand grow significantly, with nearly 
200 locations nationwide. Martin lives 
in Scott County with his wife Sarah and 
their two children, Levi and Luke. 

Mason Karrick, the general manager, 
lives in Jessamine County with his wife 
and three daughters (with a fourth on the 
way), and manages the Lexington fran-
chise. Mason is a dedicated professional 
and a big fan of Skyline Chili and Graeter’s 
Ice Cream. Before joining Mighty Dog 
Roofing, he worked at Toyota’s manu-
facturing facility. He knows how to build 
a winning company with an impeccable 
reputation with his previous experience.

Dylan Butler, the Sales Manager, 
resides in Harrodsburg, Mercer 
County, with his wife, son, 
and another child on the way. 
Dylan moved here from Virginia 
to expand his cattle business 
and has 10 years’ experience 
in the roofing industry.

Doug Piercy, one of the top 
sales representatives, is a 
member of the Mighty Dog 
Million Dollar Club, having 
sold over a million dollars in 
sales last year. Doug lives in 
Harrodsburg, Mercer County, 
with his wife and two children.

Graham Short, the 
Production Supervisor, is 
responsible for supervising 

crews and conducting yearly 
inspections. He lives in 
Lexington, Fayette County, 
where the office is located.

Kevin Mangas, a Sales 
Consultant who joined the 
company at the beginning of 
the year, brings a wealth of 
experience from his corporate 
background at Lexmark. Kevin 
lives in Lexington, Fayette 
County, with his wife.

Michael Thompson, the Lead 
Canvasser, ensures that resi-
dents are aware of Mighty Dog 
Roofing’s services, especially 
in areas affected by storm 
damage. He lives in Lexington, 
Fayette County, with his wife.
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Advanced Technology 

Mighty Dog Roofing utilizes drones for 
inspections, equipped with software 
to document each step of the roofing 
process. Their project managers are 
present for all installations, conduct-
ing pre- and post-walkthroughs with 
customers and ensuring all work is 
documented with photos. This metic-
ulous approach guarantees customer 
satisfaction and thorough oversight.

“A lot of roofing companies don’t have 
anyone on site to make sure that every-
thing is going smoothly,” points out 
Mason. Fortunately, Mighty Dog Roofing 
goes above and beyond with oversight, 
supervision, and ample documentation. 

Community Involvement 

Mighty Dog Roofing is deeply involved 
in the local community. They sponsor 
multiple little league baseball teams and 
the Lexington Legends, demonstrat-
ing their commitment to giving back 
to the area they serve. Locally owned 
and operated, all of the team members 
live in the central Kentucky region.

“We are also involved with several 
referral groups in our area,” says Mason. 
“We are part of BNIs and have a good 
relationship with several REALTORS®.” 
When REALTORS® call, they often 
need something that day or the next day. 
The team at Mighty Dog Roofing is able 
to help them when moments matter. 

For More Information 

For more information or to schedule a free 
roofing inspection, visit their website.

Mighty Dog Roofing’s dedication 
to quality, transparency, and com-
munity involvement makes them a 
trusted choice for your roofing needs. 
Don’t leave your home to chance—
choose Mighty Dog Roofing.

Mighty Dog Roofing

www.mightydogroofing.

com/lexington-ky

859-832-0123

Connor Askin, a recent addition to 
the team, works as a canvasser under 
Michael’s guidance and resides in 
Jessamine County.

Why Choose Mighty Dog Roofing? 

Mighty Dog Roofing is an Owens 
Corning Platinum Preferred Contractor, 
one of only six in Lexington. This 
prestigious designation allows them to 
offer superior warranties, including the 
Owens Corning warranty. Their ser-
vices go beyond roofing, encompassing 
siding and window installations as well.

One of the standout features of Mighty 
Dog Roofing is its commitment to pro-
tecting customers’ properties. Martin 
explains, “When removing a roof, we 
use a ‘Catch-All’ system—a breathable 
material that protects landscaping and 
the home, rather than the traditional 
blue tarp.” They also offer a five-year 
warranty on roof installations and 
perform annual inspections for five 
years to ensure everything remains 
in top condition. Unlike many roofing 
companies that disappear after the job 
is done, Mighty Dog Roofing maintains 
a relationship with its customers. 

“With the Mighty Dog franchise, we 
also have a national supplementary 
team,” explains Mason. “If a home-
owner has wind damage, an adjuster 
comes out and assesses the damage. 
If they miss a section of the roof, we 
have a national supplementary team 
who works with the insurance to make 
sure that the whole roof gets replaced 
according to their policy.” This team 
ensures that all damage is accounted 
for and covered, offering peace of 
mind to homeowners.

WITH THE MIGHTY DOG 

FRANCHISE, WE ALSO 

HAVE A NATIONAL 

SUPPLEMENTARY TEAM.
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Licensed Demolition Contractors

junkmagicianslexington.com
info@junkmagicianslexington.com

(859) 533-1420

BEFORE AFTER

JUNK REMOVAL
SERVICES IN
LEXINGTON, KY

#1
No job is too big or too small for Junk Magicians 

Lexington – we’re here to help you clean up 
your space! Give us a call today to book a free 

no obligation estimate!

You’ll be glad you did!

Real Estate Title & Escrow Company 
Servicing Central Kentucky

104 Boston Square, Georgetown, KY
(502) 603-0164
orders@precisetitle.net

• 20% Down is Required

• Perfect Credit is Required

• Renting is Cheaper
  than Buying

MYTHS

• 3% (or even less) Down
  is Possible

FACTS

• Less-than-Perfect-Credit
  Programs are Available

• Renting May be Cheaper
  but You Don't Build Equity

Jordan Hoskins
Mortgage Advisor

(502) 542-0363
NMLS# 2213129

Bank of England Mortgage is a division of Bank of England.
NMLS 418481. Member FDIC




