


Area Sales Manager, VP
NMLS# 350514

GET TO KNOW...

Ly

Louisiana Born, LSU Proud: As a native of South
Louisiana and former LSU Offensive Lineman, |
bring passion to everything | do. A Business
Administration graduate, my two decades in
the mortgage industry have been marked by
a commitment to client success. Married for
over 20 years with a son, my free time
revolves around sports and outdoor activities.
Whether coaching youth sports or cheering
on LSU and the Saints, I'm dedicated to
staying active. Joining NOLA Lending over a
decade ago, | believe in their process and
products, ensuring the best service for my
clients. Let's achieve your goals together!

Hoter (onr Gpecioligle

Whether you’re buying or improving, NOLA Lending Group has the experience
and expertise to guide home buyers through the financing process. With Loan
Production offices in Baton Rouge and Prairieville, plus all over the South, our

lending specialists can assist your clients in determining which type of loan is
the most appropriate and affordable.

Trey Hereford Sharon Williams
NMLS# 89575 NMLS# 118322

WEARE...

IS-LIE FOR ?ION -

NOLALending.com

Shannon Babin

Joey Piel Ryan Thomassie
NMLS# 365511 NMLS# 350514

©

John Griffin Katie Meiners  Susanne Wampold Karla Fuentes
NMLS# 1425447 NMLS# 1125723 NMLS# 1553575 NMLS# 108621

ows g5 MNOLA

A Division of Fidelity Bank Fidelity Bank
Loan Production Office

Member @
micL=]

All applications are subject to underwriting approval. Fidelity Bank NMLS Co. ID 488639

THIS SEASON, MAKE SURE YOU’RE
WITH

LOCALLY OWNED
& FAMILY OPERATED

check out our o reviews!
www.the -topteam.com
ROOFING & CONSTRUCTION 225.5111140




Stated Income Programs
Bank Statement Programs
One Time Close New Construction
Mobile Homes ¢ FHA, VA, Conv, Jumbo « DSCR

NO CREDIT SCORE PROGRAMS AVAILABLE

It’s Wedding
Season. £

Look your best with our bridal packages: . : :'I
* Tox & Filler: - o

40 units toxin and 1 syringe
of filler - $999

J ' GEAUX GEAUX
U = REDSTICK e
o Body: - - - | i i

4 Emsculpt Neo sessions —— FINANCIAL —

and 1 bottle Alastin Transform
body treatment - $2499 BATON ROUGE, LA

 Face: !
Hydrafacial with Dermaplane /

and Lash, Lift & Tint — $249 /

WeHre éi’lﬂ/l/mﬁ./

RedstickFinancial.com |@® © @redstickfinancial
11918 Bricksome Ave, Suite F | Baton Rouge, LA 70816 | 225-407-9250

LICENSED IN MISSISSIPPI * Texas Coming Soon!

SCAN ME

— WA IR

Chelsea Commander, FNP-C !I-lllﬁ I l

k LOUISIANA AESTHETICS
Angie Bringaze, FNP-C ﬁr’ - & SKINCARE
: - " 4 .
/. W % "

Scan QR code to get social, : I

contact us or learn more about [ : OTOX hV(]]“]F" C1 '1]. P Ryan Mott Sheridan Fay Darrell “Randy” Tubbs Richard Davis Il Clay Donaldson

our services! y OSMETI Lyurdlacle neo Owner/President Broker/Owner Loan Originator Loan Originator In House Processor/
' NMLS #876641 NMLS # 1967817 NMLS #178782 (Houma/Thibodaux) ~ Geaux Processing, LLC

NMLS #1919192 NMLS #2436050



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted vendor. Take a minute

partner with you and make this magazine possible. Please support these businesses and thank them for

Rp to familiarize yourself with the businesses sponsoring your magazine. These local businesses are proud to

supporting the REALTOR® community!

AESTHETICS

Louisiana Aesthetics

& Skincare

(225) 636-2603
www.louisianaaesthetics.com

BUILDER

Manuel Builders

(225) 910-7444
www.manuelbuilders.com

Willie and Willie
Contractors LLC
(225) 291-7600
www.willieandwillie.com

BUILDER/DEVELOPER
Construct225

Kurt M. Miller Sr

(225) 993-2323

ELECTRICIAN

Circuit Breaker Electric LLC
Michael Webster

(225) 572-7963

HAIR SALON &
EXTENSIONS

Distilled Hair Co

(225) 308-8505

7530 Hwy 44 Ste 106
Gonzales, LA 70737
www.distilledhairco.com

HEALTH INSURANCE
AGHealth Insurance LLC
(334) 354-7681
www.aghealthinsurance.com

HVAC SERVICES
Cajun Cooler LLC
Branden Brignac
(225) 456-1335
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INSPECTIONS

Intricate Home Inspections
Nick Pearson

(225) 270-4959
www.intricatespecllic.com

Paragon Inspections
Scott Guidry

(985) 519-4343
www.paragon
inspectionslic.com

INSURANCE
Goosehead Insurance
Stacey Keller

(225) 379-51M
www.kelleragency
goosehead.com

Ross Garbarino State Farm
(225) 751-4840
www.garbarinosf.com

Safesource Insurance
Aundrea Allen

(225) 300-4500
www.safesourceins.com

INTERIOR DESIGNER
Haute Homes LLC
Angie B. Wilson

(225) 315-7040

LANDSCAPING
Landscape King
(225) 304-2499

Lions Landscape
(225) 2211590
www.lionslandscapebr.com

MORTGAGE LENDER
Christy Solar Team
Benchmark Mortgage
(225) 664-5998
www.christysolar.
benchmark.us

Eustis Mortgage Corporation
Nathan Tallo

(225) 266-0109
www.eustismortgage.com

Fairway Mortgage
Monique Briggs
(225) 916-1212

NOLA Lending Group, A
Division of Fidelity Bank
(985) 612-2132
NOLALending.com

Redstick Financial
(225) 407-9250 x102
www.redstickfinancial.com

Reliant Home Lending
(225) 313-6189
www.rhl-la.com

SWBC Mortgage
Tammy Balentine
(225) 939-5958
www.swbcmortgage.
com/balentine

PHOTOGRAPHER
Ace Photography
(601) 807-8292
www.lordemizfit.com

ROOFING

Cypress Roofing

(225) 450-5507
www.cypressroofingla.com

Top Team Roofing

& Construction

(225) 571-1740
www.thelatopteam.com

SECURITY ALARM
SERVICES

LA Alarms

(225) 246-8877
www.LA-Alarms.com

TERMITE & PEST CONTROL
Geaux Preaux Pest Control
(225) 505-4897
www.geauxpreauxpc.net

TITLE ATTORNEY

MFB Title Solutions
Attorneys Charles G.
Blaize Jr and Brett Bajon
www.mfbfirm.com

TITLE COMPANY

Baton Rouge Title Company
(225) 769-5194
www.brtitle.com

Gulf Coast Title
(225) 456-4222
www.gctitle.com

TRANSACTION
COORDINATOR
List to Close LLC
Brooke Stevens
(225) 317-9295

MEET THE BATON ROUGE REAL PRODUCERS TEAM

Breanna Pizzolato
Staff Journalist

Hannah Davis
Events Manager

Gina Miller Carolyn Foley
Publisher Advertising Manager

Kaelea Pena Ace Sylvester
Writer Lead Photographer

Stevie Lejeune
Photographer

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at gina.miller@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements contained within the Baton Rouge Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

FOLLOW US ON SOCIAL MEDIA

@BATONROUGEREALPRODUCERS

@ For More Information on how you can get involved
email Gina @ gina.miller@realproducersmag.com

880

DONATED THIS YEAR RN=DAY SLAVERY.

Thanks to the businesses who advertise within these
pages, our local magazine publishers, and loyal readers
like you, we're able to support trafficking survivors and
break the chains of slavery - once and for all.

P N2GIVES

n2gives.com ® n2co.com
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$'ap°a LIONS
v, ¥V LANDSCAPING

b W

YOUR SPACE
INTO THE OASIS

of Yo Dkeana

SER&Y | ES

* New Sod Installation  /® Landscaping Maintenance
* New Flower Beds * Flower Bed Design

¢ Landscape Cleanup * Wood Fence Installation

* [rrigation * Hardscape Construction

e Landscape Lighting e Tree Trimming & Removal
e Gutter Cleaning * Weedeater and Blowing

* Stump Removal * Weed Killer Application

* Trash/Debris Removal e Pressure Washing

* Lawn Maintenance

SERVING THE GREATER BATON ROUGE AREA

CALL THE KING
(225)221-1590
430 S STEVENDALE RD. BATON ROUGE, LA 70819
LIONSLANDSCAPINGBR.COM
0 © @LIONSLANDSCAPINGBR
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LISTING & TRANSACTION
MANAGEMENT
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Broske Glovens

List to Close LLC

8686 Bluebonnet Blvd

Baton Rouge LA 70810
225-317-9295
Brooke@ListToClosel.LC.com

TRYIWNG TO SAVE
MONEY?

CALL TODAY
TO SEE HOW
MUCH WE
CAN SAVE
YOU!

Aundrea Allen

Independent Insurance Agent

www.safesourceins.com
0O: (225)-300-4500 * M: (225) 333-6220
aundrea@safesourceins.com

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.

* % % kK
5-STAR LOCAL LENDING

ww.PreapprovedWithNathan.com

HERE'S WHAT AGENTS ARE SAYING
ABOUT NATHAN TALLO AT EUSTIS
MORTGAGE:

‘Impeccable communication, fast and efficient.
| get excited every time | see a "pre-approval” with
Nathan's signature.” e

‘I am always confident that a buyer has been
properly screened when | receive a pre-approval
letter from Nathan. He definitely pulls out all the
stops to get us to the closing table.” e

NATHAN TALLO

SR. LOAN OFFICER wmise 141138

225.266.0109

“Where do | even begin! Nathan Tallo is one of the
most proficient mortgage loan officers | have ever
had the pleasure of working with. He goes above
and beyond what you could ever imagine. He is
fantastic with first time home buyers, he's patient,
and if anyone can get it done, he can!" v

“As usual, Nathan went above and beyond for my
clients. | fully trust my clients in his hands." -0

"He's a great communicator! He makes himself
available to both me and my clients after hours and
on weekends! | would recommend him to
anyone!” - g

EUSTIS

MORTGAGE

nathan@eustismortgage.com




3 rising star €4
By Breanna Pizzolato
@ C @ Photos by Stevie LeJeune

TAYLOL

Passion & Poise

Rachael Taylor can’t help but crack a smile when

clients call her sweet. She prides herself on being

a kind, thoughtful and calming presence, but that’s
only half the story. Most people hardly suspect
that lying right below the surface is a fiery, spirited
energy ready to burst forth when the time is right.

“I love to go to bat for my people,” she says with

a grin.

And that’s not Rachael’s only surprise. Her polished
weekday looks show no evidence of her weekends
at the track cheering on her husband, Bryce, as he
competes with his late model in a good old-fash-
ioned dirt race. She admits that the first time she
attended a race, she showed up with her makeup
done in blue jean shorts and sandals. “I was way
overdressed,” she laughs. It’s just one of the many
ways she has mastered the art of adaptation.
Rachael is always ready to bring the energy that
friends and clients need while remaining true to

herself - the perfect blend of passion and poise.

WHAT’S THE PLAN?

Six months after graduating from Southeastern
University, Rachael looked at her life, particularly
her job as a retail manager, and decided to craft a
10-year plan. Naturally, the first person she wanted
to talk to about it was her mom, Lesley Taylor.
While she enjoyed helping customers find the right
outfit or gift for a girlfriend, she realized that her

growth opportunities in the retail industry were After explaining her career wishlist, she offered
limited. And Rachael doesn’t like limits. her conclusion. “I feel like real estate is the only

thing that has everything I'm looking for,” she said.
“I've got to figure it out, but I'm not a nine-to-fiver,” Without skipping a beat, Lesley said, “That’s so
Rachael recalls telling her. “I was ready to work weird that you would say that...I've been thinking
really hard, serve others and meet different people.” about real estate, too.”

10 - August 2024




Shortly after that phone call, the
mother-daughter duo enrolled in
real estate licensing classes. Rachael
then reached out to her friend
Brandon Richoux, a classmate from
Southeastern who had started a bro-
kerage. After class, they visited the
Smart Move office one day, and “from
there, everything fell into place,”

she says. That was nine years ago.
Rachael and her mom have remained
with the Smart Move Real estate

brokerage ever since.

“We’re all so close,” she says of her
colleagues. “And I love that my mom
and I share a love for our clients and
real estate. It’s been super special
watching our business grow together

throughout the years.”

MY PEOPLE

As a textbook extrovert, Rachael
effortlessly transforms strangers
into lifelong friends by bringing her
unique spark to every interaction.

Her knack for forging meaningful

connections has turned countless new

clients who started as strangers into

longtime friends.

It’s only fitting that one of her most
cherished friendships began in the
midst of a deal. While representing
their clients, Rachael and LeeAnna
Guedry connected on a deeper level,
discovering shared interests and
mutual respect. “She called me up
one day to invite me to hang out

by the pool, and I said, ‘As long as
we don’t have to talk about work!””
Rachael recalls with a smile. Their
friendship has flourished since that
day, becoming an integral part of
their lives. “We have a large group
of friends and we spend a lot of time

together,” she shares.

Everyone says real estate is about
the people you meet and work with,
but for Rachael, the cliché could not
ring more true. Working alongside
her mom and other colleagues at

Smart Move and turning strangers

MY CLIENTS AND
COLLEAGUES HAVE
BECOME MY PEOPLE, AND
I MET THEM THROUGH
REAL ESTATE. THAT’S SO
SPECIAL TO ME.

into friends has been the cornerstone
of her success and fulfillment. She
looks forward to more Easter Eves
spent “egging” clients’ and friends’
homes for their children, a highlight

of her year.

For Rachael, there’s no greater honor
than being a genuine friend—thought-
ful and sweet but equally ready to
fight on your behalf. “My clients and
colleagues have become my people,
and I met them through real estate.

That’s so special to me.”

Baton Rouge Real Producers - 13
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Minor Repairs or an

Emergency Fix, CYPRESS K" ROOFING
HURRICANE SEASON IS HERE

N -
Cd

Security

We Will Take Care Of It

= REALTORS -
Ask About Our FREE
Alarm Inspections!
£ Circuit Breaker —
/ File your claim BEFORE a storm to
Eleth ICLLC i save on your deductible. ng‘Nk%!D

Follow us [m]5<% [u]
for daily :}a7 .

landscaping Ii'l'-;

Michael Webster :
B WNERIELECTRICIAN CALL TODAY FOR FREE INSPECTION

OPEN MONDAY - FRIDAY Servicing These Areas All Across South Louisiana:
SATURDAY & SUNDAY BY APPOINTMENT ONLY Baton Rouge - Denham Springs - French Settlement

circuitbreakerelec@gmail.com
OFFICE - 225.658.2903 | MOBILE - 225.572.7963

License No. 65239

r ] E

prings - K I N G I T SMARTER SECURITY | VIDEO MONITORING
Sorrento - Donaldsonville - Livingston - Darrow 2. tlpS. A 005 HOME AUTOMATION | COMMERCIAL SERVICES

Prairieville - Walker - Saint Amant - Geismar - Gonzales
225-304-2499 | www.landscapekingla.com
f@

225.246.8877 LA-Alarms.com

THE

WBENCHMARK | ...

TEAM

STILL HAPPENS

Commercial Construction &
Consulting specializing in Multi Family
Development for over 25 years

| | y T 1 LAt | [ }
KUK T W, MILLER

. 225-664-5998 ﬂ Cl . S 1 ll
0 225-505-7954 risty Jolar |
christysolar.benchmark.us © Branch Manager

teamsolar@benchmark.us m NMLS #406126 .-l

A ES | 7
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GOOSEHEAD
INSURANCE

- Keller Agency

Empowering Clients with the Power of Choice

.
|

Nestled in the heart of Prairieville, LA, Goosehead Insurance
- Keller Agency stands out as a beacon of trust and reliability
in the insurance industry. As October marks their fourth
year in business, the agency continues to thrive, offering

a wide range of property and casualty insurance products.
From home, auto, and flood insurance to jewelry, investment
property, condos, renters, and more. Branch Owner/Agent
Stacey Keller ensures that every client’s needs are compre-

hensively met.

A Journey Fueled by Faith and Family

The journey of the Keller Agency is one of resilience and
faith. After a 17-year career in business-to-business sales,
Keller was laid off during the 2020 pandemic. Initially hes-
itant about the insurance industry, a deeper exploration of
Goosehead Insurance revealed an opportunity aligned with
her values and aspirations. “Supported by my family, I took a
leap of faith, embracing the challenge of starting something

new,” Keller recalled.

Overcoming Industry Challenges

The insurance landscape in Louisiana has faced significant
challenges in recent years. With several carriers exiting

the market and others tightening restrictions, Goosehead
Insurance - Keller Agency has remained resilient. Keller said
they have professionally navigated these changes, ensuring
their clients are properly covered with reasonable premi-
ums and deductibles. “We want our clients to recognize

and appreciate our ability to adapt to the evolving market
dynamics.” Keller added, “This highlights our dedication to

client satisfaction and industry expertise.”

Baton Rouge Real Producers - 17




For You For Your Buyers

“What truly sets us apart is the unwavering commitment }

to giving clients the power of choice,” stated Keller.

Representing over 30 carriers in Louisiana, the agency

prides itself on tailoring insurance solutions that best fit

the unique needs of each client. “By understanding our Q ’

clients’ needs and making informed recommendations

38,000

TO BE USED TOWARD
CLOSING COSTS,
PREPAIDS AND/OR
INTEREST RATE BUY
DOWN ON ANY
AVAILABLE HOME OR
PRESALE.

regarding coverage, deductibles, and carriers, we can

ensure optimal protection and peace of mind.” UPFRONT BONUS IN
At the heart of Goosehead Insurance - Keller Agency ADDITION TO 2.59% AT THE
are three core values: honesty, integrity, and ethics.
These principles guide every interaction and decision, CLOSING TABLE WHEN
fostering trust and long-lasting relationships with cli-
ents. As a business owner, these traits are paramount YOUR BUYER PURCHASES A
to I.{eller, en‘suring that clients receive transparent and WILLIE AND WILLIE HOME
ethical service.

[IN ANY STAGE OF
In the ever-evolving insurance market, it is crucial to
partner with an agent who understands the current CONSTRUCTION

landscape. Goosehead Insurance - Keller Agency is

dedicated to helping families balance coverage and cost, OR PRESALE] .

)¢

ensuring they are well-protected in any circumstance.

*when using Willie and Willie's

*when using Willie and Willie's 6
preferred team. = ,

Bonus expires 9/30/2024
80x208 Lot Size * Workshops Welcome * One Street Neighborhood

preferred team.
Bonus expires 9/30/2024

needs, feel free to call the agency at
225) 319-5413.

For more information or to discuss your insurance ‘6

Amanda Walker

Willie and Willie Home Builders Listing Agent, Craft Realty
b go 0 s e h e ad (225) 572-0880 | amanda-walker@craft.realty

I N (.,) L | R '\ P\l ( } ' Willie and Willie Contractors LLC reserves the right to make specification changes without notice or prior obligation.

HOME + AUTO + FLOOD LI e
willieandwillie.com

(©)225.319.5413 | | Family owned
CANEMILL  for 84 years

Agency Owner

@D kelleragencygoosehead.com
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broker spotlight

By Kaelea Pena

Photos by Ace Sylvester

THREE OF
A KIND

Just over a year ago, Baton

they offer a competi-
Rouge native, Jonah tive split, competitive
Mumphrey, made his cap rate, and all with
dreams a reality when he no fees. Agents walk
co-founded Pivot Realty

with Melissa Lovett and

away with more money
in their pockets and
Kristina Williamson. are confident, knowing
With years of combined from the very start,
that their clients and
listings stay with
them. “We truly

believe that when

experience in the real
estate industry, the Pivot
Realty team takes pride
in building and maintain-
ing relationships. the client and agent
win, then we as

It is the utmost belief that
standing side-by-side with
clients is the most efficient way to

a brokerage win,”

Melissa states.

WHERE IT ALL BEGAN
In 2016, after almost

10 years in politics, it

provide information and help them
reach the closing table. They are ded-
icated to providing honesty, integrity,
and a quality experience for clients and was clear that Jonah was
agents. “We’re changing the perspec- motivated by helping and

tive on real estate - pivot with us,” serving people and thereby

Jonah says is their branded tagline. discovered real estate was his

true passion. While making an

Pivot Realty Founders: Kristina Williamson, Jonah Mumphrey, Melissa Lovett BUILDING UP. imprint in the local real estate

An equally important part of the

equation is the agents. The team
says they offer personalized, one-
on-one, support and training to
equip and build up agents and assist
through every step of every trans-
action. At Pivot Realty, agents have

the support they need to navigate

me complex transactions. Additionally,

20 - August 2024 Baton Rouge Real Producers - 21

market, Jonah saw some indus-

try flaws and felt some changes
could be made to serve agents
and clients better. “We need
better advocacy for agents
system-wide,” Jonah
highlights. He ulti-
mately felt a calling

from God to create a




Pictured left to right:

.LaSho‘nda Anderson, Carol Shadoin, Melissa Lovett, Jonah Mumphrey, Kristina Williamson, Simon Shuler, Donnice MacDonald

business that is shaped around catering to the
agents. “I want a place where agents are heard
and understood, and that allows them to grow

and succeed.”

Jonah has always had a heart for teaching and
serving. Determined, he obtained his broker
license and worked with top-producing agents
Melissa Lovett and Kristina Williamson

to help create Pivot Realty. Jonah wanted
like-minded partners in this endeavor and he
believed no one was better suited than the two
of them.

22 - August 2024

AND THAT
ALLOWS THEM TO GROW AND SUCCEED.

Kristina became licensed in 2018 and
Melissa began her real estate career in
2017 after her two children graduated
high school. Building something from

the ground up is never simple. Together,
they spent hours planning and prepar-
ing. “Seeing our vision come to fruition
was empowering and fulfilling.” Kristina
states. “As the various elements of start-
ing a brokerage fell into place, we felt
really proud of what we’d created and we
are thrilled to serve our clients under our

new brand.”

For Melissa and Kristina, the decision to partner
with Jonah in the creation of Pivot Realty was an
easy one. They both agreed he is a phenomenal,
hard-working broker who knows the ins and outs of
the market as well as the dynamics of the industry
as a whole. “More important is his heart to teach
and train agents,” Melissa shares. Both Melissa and
Kristina profess their reason for joining his team is
because of his integrity and the values he believes
in. “His positivity and proactive leadership style
equips me with the resources and the confidence

I need to serve my clients at the highest level,”

Kristina shares.

OPEN DOORS

Early May 2023, Pivot Realty opened to the public
and quickly acquired eight agents, four of whom
are top agents in Baton Rouge. Jonah claims the
brokerage provides a white glove service, meaning
they offer premium assistance delivered with close

attention to detail and extra care.

e
With Beto '

TO GET YOU TO THE CLOSING TABLE!

The team claims what sets Pivot Realty apart from
other brokerages is their passion for seeing people
succeed, their charge to put agents first, and their
desire to face challenges head-on. “At Pivot, we foster
an atmosphere of camaraderie and authenticity while
pursuing excellence together as a team, while we each

remain individual agents,” Kristina expresses.

Pivot focuses on always going above and beyond
for its clients and agents. Jonah said this business
can oftentimes be consuming and our families have
all been very supportive. There is no better feeling
than seeing the satisfaction on your client’s face

at the closing table, knowing that they have the

utmost confidence in their real estate transaction.

Jonah says Pivot Realty has big plans and goals for
their second year. “We’re just getting started.”

YOU CAN FOLLOW @PIVOTYOURMOVE ON
INSTAGRAM AND FACEBOOK

ATON ROUGE

ITLE COMPANY
Celebrating Your Closings Since 1981
Established in 1981, locally managed.

Serving our Community and Louisiana in
Residential & Commercial Closings

#itmatterswhereyouclose #brtitle

3 LOCATIONS
TO SERVE YOU!

Robert Adams | Branch Manager/Attorney

lex Polito | Director of Sales & Marketing

uebonnet | Baton Rouge, LA 70810
225-769-5194 | C: 225-603-7897

Mark Schoen | Division President/Attorney
10500 Coursey Blvd, Suite 100 | Baton Rouge, LA 70816
225-291-1M

Keegan Wisdom | Branch Manager
& Cathy Waggenspack-Landry | Director of Marketing
37283 Swamp Road, Suite 901 | Prairieville, LA 70769
225-706-6130 | C: 225-802-1811

brtitle.com €
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Same Brand, New Reach — Tune in for free today

. Listen on .
LISTEN ON % Spotify’ amazon music
SN—1

Ace Photography | 601-807-8292

DEALS

| )

TITLE SOLUTIONS
WWW.MFEFIRM. COM

Title Company backed by a law firm with a history

in oil & gas and commercial real estate

Baton Rouge: 10101 Siegen Lane, 5te 441 225, 810.4998
Houma: 1499 5t. Charles 5t1 985.223.4725

witn st REMINGTON RAMSEY

@00

AGHEALTH

Shop smart for health coverage

Are you interested in learning
valuable insights into obtaining
your own healthcare?

As a licensed health agent, | can visit
your workplace to educate you and
your team about the individual
healthcare market. To make the
experience even more enjoyable, I'd be
delighted to bring lunch and share my
expertise, ensuring that you have the
knowledge you need to make informed
decisions about your health coverage.

Contact me today!

| (334)-354-7681)

™ Alicia@aghealth.hush.com

@ aghealthinsurance.com
Q 13702 Coursey Blvd Ste 2A

Alicia Graham Allen
Licensed Health Advisor
Licensed in 28+ states

£ ]in]



s |/E LAY PESTS TO REST!

Brennon Beasley
Service Technician

Spina Bifida

_ Awareness
.\\?i
| ._}I.;g .Locally Owned & Operated Lerefem Feemt
/ ) Licensed, Bonded and Insured Service Technician

Emanuel
Stewart

Mortgage Broker
NMLS 107678

Reliant Home Lending
225-313-6189 ¢ RHL-LA.COM
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HAUTE HOMES LLC
ANGIE B WILSON

PARAGON

INSPECTIONS

EXCELLENT SERVICE AND
STRONG COMMUNICATION

Making your job easy and your clients happy

B Flexible Scheduling Scott Guidry, LHI#10905

B SAME DAY Electronic Report 985-519-4343
B 10 Years C tive Construction Experience

B Competitive Pricing www.paragoninspectionsllc.com

scott@paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding Areas

DON'T
WEAT T,

Mll!lllllllfﬂ'r

i
a

WE CAN KEEP YOU COOL!

o

CA]UN COOLERS

HEATING & AIR

KeerRite

=l w Heating & Cooling Products

225-456-1335 | BRANDEN BRIGNAC

CAJUNCOOLERS@CAJUNCOOLS.COM
CAJUNCOOLS.COM
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LIFE IS GRAND

To know Stephen Williams is to experience unbridled

optimism and energy, whether he’s across the table from

you in a negotiation or on the dancefloor at a party. He’s

present for every moment because these are the days he

prayed for and worked toward since he was a boy.

“When I’'m at work, my boots are on the ground,
but when it’s time to have fun, we’re gonna have
fun,” he says, smiling. The saying goes, “If you can
see it, you can achieve it.” But the arduous journey
of making your vision come true is left out of the
adage. Knowing what you want in life is one thing,
but having the drive to work toward it daily is rare.
Rarer still is the combination of a relentless work

ethic and a deep desire to help others achieve their

dreams. Add an air of positivity that energizes the
room, and you have what sets Stephen apart as a

leader, friend and family man.

THE VISION

At just six years old, a drunk driver killed Stephen’s
father. His mother, Carolyn Williams, stepped up to
take on the role of mom and dad. She poured her all
into raising Stephen and his two brothers, Tremayne

cover story

By Breanna Pizzolato
Photos by Ace Sylvester




Johnson and Vito Johnson, to be men of character. “She taught us ‘ ‘
how to be men,” he says. “I watched her make sacrifices, and I've
seen her work a ton.” Thanks to her, Stephen saw his life’s poten- EXPERIEN C IN G THAT

tial early, and through leading by example, she cultivated in him a O PENED MY MIND AND

spirit of generous giving and a strong work ethic. When a young

Stephen tagged along with her during trips to her client’s homes GAVE ME A DIFFERENT

to clean or house sit, he caught a glimpse of what life could be and

- P PERSPECTIVE. IT WAS ONE
OF MY SAVING GRACES

home,” he says thoughtfully. “But my mom brought me to these BEIN G ABLE T O S EE WHAT

houses with grand pianos and lots of natural lighting in safeareas MY FUTURE COULD BECOME.

with people biking and running. Experiencing that opened my

“I grew up in an environment that was... beautiful inside of the

mind and gave me a different perspective. It was one of my saving  estate, he also worked full-time at AT&T. He
graces being able to see what my future could become.” spent his lunch breaks and evenings sending

Facebook messages until he hit the plat-

Stephen says his mom still cleans and housesits for form’s messaging limit—one most people
don’t know exists. By the end of 2018,

he was all-in on real estate, making a

many of the same clients and always makes time

to give back to the church or help someone in

need. “She’s shaped a big part of my mentality - name for himself in the industry and
building his tribe at Keller Williams.
In August 2021, Baton Rouge Real

Producers featured him as their

how I continue to strive and search for the next
best version of myself to overcome obstacles.”
Once he had the vision, nothing could stand

in his way but his own limiting beliefs. “I had Rising Star, and that honor now
to overcome the limiting belief of having to stay seems like an understatement. Since
small and realize that I was called to inspire, then, Stephen’s career has exploded,
challenge and develop people,” he says. and his impact has multiplied.
THE JOURNEY

When Stephen began

his career in real

“When I started, it was just
me, myself, and I,” he

recalls. “I've grown

30 - August 2024
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I’LL ALWAYS BE OPEN TO AND HERE
FOR NEW AGENTS. BUT THE FOCUS
OF MY TEAM HAS BEEN HELPING
ESTABLISHED AGENTS WHO ARE
DOING WELL BECOME GREAT.

from a one-man show to a business-
man.” Today, he leads S. Williams and
Associates Real Estate brokered by
Keller Williams, a thriving team of
nine agents and two full-time admin-
istrative staff members. He prides
himself on being a “true leader” who
encourages, problem-solves and holds
others accountable, he explains. This
combination of support and account-
ability is his formula for helping
others craft their success stories. A
shining example is his wife, Taralyn,
who recently launched her own mar-
keting and branding company after
leading Stephen’s marketing efforts
for several years. Stephen finds great
joy in walking alongside others on
their journey to success, just as much
as he enjoys investing in his own ven-
tures. His passion for mentoring and
collaborating with others is evident in
everything he does.

THE PLAN
He and the team have ambitious plans
for the future, all focused on growth.

Right now, Stephen is on the lookout
for administrative and marketing
professionals to continue building

the team’s in-house operations and
marketing departments. “I think I just
met the right person while getting
fitted at Men’s Warehouse,” he laughs.
Instead of the traditional route to
finding talent, Stephen knows it when
he sees it.

32 - August 2024
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“I’ll always be open to and here for
new agents,” he explains. “But the
focus of my team has been help-

ing established agents who are

doing well become great. At Keller
Williams, we talk about moving from
entrepreneurial, which is fast-mov-
ing and talented, to purposeful and
growing your talent with intention.
I'm proud that everyone on our team

is working purposefully.”

Stephen still feels awe at the journey
from a one-man operation to a busi-

ness that supports multiple families.

In the next 18 months, he aims to
expand his team to over 40 well-pol-
ished agents. Within three years, he
envisions expanding the company into
neighboring states. He plans to estab-
lish five vertically integrated busi-
nesses in five years, offering clients

a comprehensive experience. “Our
overall goal is to build an organization
known for producing or elevating
agents to a superb level of local real
estate knowledge as well as personal
growth through our Systems, People
and Tools, allowing them to live a Life

By Design,” he explains.

THE MAN

As he always has, Stephen starts each
day with Gospel music and motiva-
tional podcasts by thought leaders who
“speak to the brain.” He’s maintained
the same morning routine since before
he knew what real estate was. These
days, his early mornings also include
reviewing business stats and asking,

“How can I serve my team today?”

“I've always seen myself as a true
leader, but now, with a team, I take
that very seriously,” he says. “I'm
responsible for ensuring everyone can
provide for their families and enjoy
life while doing it. That responsibil-
ity is something I don’t take lightly.
‘We have to make things happen and

impact lives.”

Stephen celebrates life with optimism

and positivity that wells from deep
within his soul and touches everyone
he meets. Loving life is second nature
for the man who has grown from that
awestruck young boy admiring big
homes with grand pianos to a leader,

entrepreneur and businessman.

S. Williams and Associates, Taralyn
and their daughter Ava Raye are a

testament to the power of hard work,

determination and the unwavering
support of a loving family. When he’s
not analyzing his next business move
or problem-solving with a colleague,
Stephen enjoys time with his family,
traveling, calling friends to see where

the party is and playing the piano.
“God has our steps ordered,” he says.

“We never know what we can learn

from different experiences.”
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CONTACT ME TODAY TO FIND
I il g /
Yowr veams Fomes

Summer is the per
home! | can |

and guic 5

into the home of your I"|Il._ 1ms.

TAMMY BALENTINE
Branch Manager | NMLS #88255
Cell: 255.939.59538

1 A+ Service for Jour
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~ —om— [Real Eskake Need s
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‘GULF @

TITLE:

#ClosingTheCoast 2252958222
BatouneRgggg, LA 70809

15615 Airline Hwy B
Prairieville, LA 70769

ﬂ gctitle.com

Intricate Home Inspections

NICK

PEARSON

225-270-4959

Intricatespec@gmail.com

Lic#11188 ﬂf@
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Our summer kick off event was held at Louisiana
Aesthetics & Skincare, and just like always, we

had a good time getting together with our industry
peers. Joined by Distilled Hair Co and Distilled
Luxe Boutique pop up shop, and Texana Taceauxs &
More. Attendees were given education on the skin
services provided and appreciated the opportunity
to learn from the different product representatives

that were on site to share valuable information.
Giveaways were presented to the first 20 individ-
uals to early RSVP, and Danni Downing won the

door prize.

Our next event will be held at Distilled Hair Co on
Wednesday, August 28th.

Hope to see you there!
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KICKOFF YOUR
HOMEOWNERSH REAM!

financial game plan
and tackle
homeownership with
confidence.

Don't wait—kickoff
your journey today!

Transform yo(Jr g f‘ \

MONIQUE S. BRIGGS
Sr. Mortgage Loan Originator NMLS# 2105964

— (225) 916-1212
\_ aFAlRWAY ( ;WC ; g 10202 Perkins Rowe, Baton Rouge, LA 70810 (O

Monique.briggs@fairwaymc.com

M @)Tl l E M [(9 o B www.mothemlo.com

B®Od

Great home & auto
rates for any budget.

Surprisingly great rates await when you have options like bundling your home and auto insurance.

Call me for a quote today.
GARBARINO

Ross Garbarino
Agent

Garbarino State Farm

9844 Jefferson Hwy Suite 102
Baton Rouge LA 70809
225.751.4840

ross@garbarinoSF.com St ate Fa rm®

: | www.garbarinoSF.com
Love your neighbor. - Mark 12:31 Auto Life Home Flood Business

State Farm Fire and Casualty Company, State Farm General Insurance Company, Bloomington, IL
State Farm Florida Insurance Company, Winter Haven, FL
1708137 State Farm Lloyds, Richardson, TX
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DISTILTLED HAIR CO.

LUXURY EXTENSIONS & COLOR

BBLES Blowouts $25
Callin advance to book and
take advantage of this
incredible Real Producers
deal!

WEDNESDAY ?%éi?f

AUG T3TH FREE
7.00-7.00

1)

7530 Hwy 44 @ Gonzales LA DI S TILLED
225.308.8505 LUXE BOUTIQUE

www.distilledhairco.com , /
distilledhairco@gmail.com % uv %6}7// M‘O/M‘/"N/




YEARS OF
THE N2 COMPANY

PRINT IS STILL ALIVE.

Celebrating two decades of print
excellence, now 800 niche
magazines strong (and counting).

THE
N2 COMPANY.




