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Thinking About Buying
Meritrust Helps a New Car?

e y
Bl()ssom Y()tll‘ Clleﬂt S Call Us to Quote the Various Models So
FinaHCial Well-B eing You Don’t Have Any Surprises

The Meritrust Home Loans team knows that owning a home
can provide your clients with a sense of freedom and
accomplishment. We also know that homeownership is a
financial asset that helps homeowners save for their future.
When you're looking for a team to help your clients, choose
A the team that cares about their mortgages and financial

, health. Help your clients spring into financial wellness with
the Meritrust Home Loans team by contacting us today.

;

Meritrust

HOME LOANS ..

\

Scan to contact us! MeritrustHomelLoans.org
Subject to approval. :
~ LENDER
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ICT INSURANCE GROUP

HEALTH|HOME|AUTO

. >
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Y Gabe McKeever |8 Kari Gilmore | %' Malorie McGaffin Stephanie Davis
; NMLS# 680676 5‘-,. NMLS# 442459 _, N NMLS# 488627 \, NMLS# 807315 ’
S . | L L L) ACCREDITED
Ayerianne Hibler " Vanessa Steward ‘ Alyssa York Jordan Taylor r Y, B-E-B BUSINESS
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NMLS# 2431098 NMLS# 1842699 9435 E Central Ave, Wichita KS 67206 | ictinsurance .com Over 100 5-Star Google Reviews
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DON’'T RELY ON YOUR BUYER'S IMAGINATION
MEET YOUR WICHITA REAL PRODUCERS TEAM MAKE YOUR CLIENT'S HOME “MOVE 4N READY

! |
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-t Sﬁwa_clj & | ?&'{F 158
T S500.0FF : iy, S & o SCAN TO JOIN
’ K UP O 1 200 0FF - iy ¥V e e PROGRAM TODAY
Samantha Lucciarini Shenia Schlosser Amber Smith Dave Danielson I /. I L / Py =
Owner/Publisher Ad Strategist Client Care Writer j 1 : | = = I
org- P 2 Photo by
316-258-4855 Coordinator - Kelly Remacle

s Photography

OF WICHITA
e B i

316-320-0443 | www.jabaras.com

|

Jennifer Ruggles Allie Henwood Andrew Montaiio

Photographer Stylist and Photographer .
Photographer A‘A;‘.:ce'- 1816 N. Broadway St., Wichita, KS. 67214 | HOURS Mon-Sat. 9am - 5pm

+ Homeownership FCRSHEE

Ride with the
No. 1 car insurer
L LEL RS

Give us a call to get
{2 i i
_;_;:-> —,::-: Wq. McEachern Ins and Fin Svcs Inc With competitive rates
= Crystal McEachern, Agent and DE‘.‘[SDHE| service,

) \\\\\ \ R = . . : =
- ~ PR'eN 7 V. A 3636 N Ridge Rd Suite 555 (i
ee ) o AL P , Bus: 316-425-0925 it's no wonder more
‘ ( ﬁ o 4L ‘r =t < crystal@callcrystalnow.com drivers trust State Farm®.
Cabinet'Refinishing

: As your local agent, I'm
Epoxy Flooring

here to help life go right.”
LET'S TALK TODAY.

e
=
®

..—‘—-..._

—Flat Branch—
HOME LOAMNS

o StateFarm

Sabe Farm Mutual Atomcbile Insurance Company
1708164 Bloomington, IL

Contact us today for a free quote!

FLAT BSNGH PO 724146 | JAMAE KIS 355R501 | 51608 NS 1567758 1 GE NNILS 2040006 | LA NAALS: 307148 | BUAL HOUSING LEMDER : . 4
ATIVEION OF FLAT DRANGH MORTGAGE NG | FOR UCIMSING INTORMATION 5O TO: MALSCONSUMIRACCTES 0G0 Phone: 316.263-7777 - forsheepainting.com/
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Let's work
together to get
your client in a
home they love!

Why Motto?

Because we are the full package.

L 4>
; T -
Mortgage Competitive Loan Easier
Professional Rates Options Application

CHARGED

NMOTTO

RTGAGE

316.680.1554

steven.myers@mottomortgage.com | mottocharged.com

910 1/2 EAST DOUGLAS AVE | WICHITA, KS 67202

NMLS #2263902

PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

BUILDER/DEVELOPER
Schellenberg Development
schellenberg
development.com

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

CONSTRUCTION

& ROOFING

Kihle Roofing & Construction
(316) 239-9774
kihleroofing.com

ELECTRICIAN-
RESIDENTIAL/
COMMERCIAL

Elite Electric Company
(316) 258-2166
eliteelectriccompany.com

FENCING SOLUTIONS
TM Fencing

Tane Murphy

(316) 218-3450
tmfencingllc.com

FLOORING

Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

FOUNDATION REPAIR

& WATER PROOFING

IWP Foundation Repair
(316) 308-8507
kansasfoundationrepair.com

HEALTH/HOME/
AUTO INSURANCE
ICT Insurance Group
(316) 440-61M1
ictinsurance.com

HOME & PROPERTY
INSPECTIONS
Goodfellas Property
Inspection

(316) 655-0280
goodfellasproperty
inspection.com

ICT Pro Inspections
(316) 535-0900
ictproinspections.com

HOME INSPECTION
Pillar To Post

Jason Hancock
(316) 570-1444
jasonhancock.
pillartopost.com

HOME LOANS
Heartland Credit Union
Michael Lorimor

(800) 428-8472
www.hcu.coop

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

INSURANCE

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE BROKER
Shepherd Insurance Group
(316) 869-1235
insurewithsig.com

INSURANCE/
FINANCIAL SERVICES
State Farm Insurance
Crystal McEachern
(316) 425-0925
callcrystalnow.com

LENDER

RCB Bank
(316) 247-7704
rcbbank.com

US Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

MEDIA/PHOTOGRAPHY/
VIDEOGRAPHY

Amaven Media

(316) 706-9275
amavenmedia.com

MORTGAGE
Meritrust Credit Union
meritrusthomeloans.com

MORTGAGE / LENDER
Andover State Bank
(620) 755-5761
goasb.com

Guild Mortgage
Brandy Mitchell
(316) 990-2440
guildmortgage.com

MORTGAGE BANKER
Flat Branch Home Loans
(316) 247-3665

MORTGAGE BROKER
Motto Mortgage

(316) 680-1554
www.mottomortgage.com/
offices/charged-wichita/

MORTGAGE BROKER:
RESIDENTIAL /
COMMERCIAL

JR Mortgage Group
(316) 3471409
jrmortgagegroup.com/

MORTGAGE LENDER
Planet Home Lending
Michelle Crubaugh
(316) 304-3910
planethomelending.com

US Bank
mortgage.usbank.com/
ks-wichita

MORTGAGE LENDING /
REVERSE MORTGAGES
MTG Family Mortgage
(316) 262-7766
openmortgage.com/lo/
michael-gonzales

MOVING COMPANY
Two Men And A Truck
Renee Carrion

(316) 558-5588
twomenwichita.com

PHOTOGRAPHER

Allie Jael Photography
(316) 633-5547
alliejaelphotography.com

Jennifer Ruggles
Photography
(615) 415-3029
jenniferruggles
photography.com

PHOTOGRAPHER |

REAL ESTATE MEDIA
Signature Real Estate Media
(316) 670-0658
signaturereal
estatemedia.com

PLUMBING/HVAC
Frederick Plumbing Heating
& Air Conditioning

(316) 262-3713
icalledfred.com

ROOFING AND
CONSTRUCTION
A & L Roofing

Art Lohrengel
(316) 721-5799
alroofing.org

SEWER INSPECTIONS
PB and Drains

(316) 636-7778
pbanddrains.com

TAX SPECIALIST
Phelps Tax

Ryan Phelps
(316) 262-1900
phelpstax.com

TITLE COMPANY
Kansas Secured Title
(316) 262-8261
kstitle.com

Security 1st Title
(316) 267-8371
securitylst.com
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YOUR ONE-STOP-SHOP FOR ALL REPAIR REQUEST
e g

i .

Hand Over Your Completed Insp"éétibn P .
Sheet and We'll Take it From There - %

i ART I.OHRENGEI. OWNER

:* CALL OR TEXT | 316-721-5799
L - r

A+ Rated Member
of the BBB since 1997.

BBB Serving Wichita, El Dorado,
and Wellington, kS e |
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Brett & Hayley K.

Members since 2013

MMLSH# 571074

. Wa|| Support Estimator Estimator
 Crawlspace Encapsulation

« Wat fi
: WateriDENRS £

Call the Foundation Experts to Set Up
Your Client's Free Consultation
316-308-8507
KansasFoundationRepair.com

ILLUMINATE vour LisTinGs
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SLITE

-
&

.
-

L
-Luis and Stephen, Owners

ELECTRICAL REPAIRS AND UPGRADES
Standby Generators | Security Systems | Inspections
Energy Efficiency | Smart Home Installation | Power Surge Protection
Electric Car Chargers | Child Proof Outlets | Smoke Detectors

s Veteran-Owned

Y | ‘ ' ’ E and Operated
.. SE HA~BLA
ELECTRIC COMPANY ESPANOL

Partner With Us Today
(316) 258-2166 | eliteelectriccompany.com
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MEET THE

$3 MILLION
SIMIEEION

DONATED THIS YEAR TO HELP END MODERN=DAY SLAVERY.

Thanks to the businesses who advertise within these
pages, our local magazine publishers, and loyal readers
like you, we're able to support trafficking survivors and

break the chains of slavery - once and for all.

@ N2GIVES

n2gives.com ® n2co.com
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. Brandlng :
Lasts Fore&
« Quick, S a
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Blaine Rodman
316.293.8701

BlaineRodman(@knivesforlife.com

AMERICAN MADE TAX BENEFITS

»CUTCO

12 - April 2024

REAL %

PRODUCERS
PODCAST [El&x

Same Brand, New Reach — Tune in for free today

o el usten on &) Spotify ;ﬂi'angon music

LIFETIME INSTALLATION WARRANTY
ON ALL WOOD, TILE & CARPET

AAJ

" highly recommend Ben Henwood at Designer's Home Gallery. I first used them in a client's home that needed the entire
home recarpeted prior to listing it for sale. | always shop around to get my clients the BEST deal and was shocked that
Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me
with the samples, they did the install, and got me the invoice promptly (which is so important to REALTORS®).

They really made the whole process so much easier than ANY other company | had ever used prior. | have been using
Designer's Home Gallery ever since. | don't have to shop around; he knows what [ like, and he gets the job done smoothly.

For the REALTORS®, Ben understands the “Allowance” process, they offer a REALTOR® rate, and he knows how to keep your
clients happy! If you want to impress your clients, send Ben with Designer's Home Gallery!”

-Janiece Erbert, REALTOR®

Keller Williams Signature Partners




P> broker spotlight

Photos By Allie Henwood
Written By Dave Danielson

Getting
It Done

‘

=K T TP

.

The world is filled with hopes, dreams
and aspirations. But what makes
those high ideals actually happen?
The answer is consistent action.

That’s the kind of determination that Brenda Bradley

brings to life and business.

As Broker/Owner with Legacy Group Realtors, LLC,

Brenda is all about getting it done for those around her.

As Brenda says, “It’s important to me to leave no
stone unturned to help people realize their dreams of
homeownership through wisdom, experience and a
let’s-get-it-done attitude.”

GETTING AN EARLY START

Brenda earned her real estate license in 2004 and
joined Legacy Group Realtors, LLC in 2010. But
she can trace the beginning of her love for real

estate to earlier in life.

When she was a high school student, Brenda
remembers Sunday afternoons and joining her best
friends spending time visiting open houses at new

housing developments.

“I remember the way we used to imagine and pre-
tend which house would be our home,” Brenda says.

I would follow certain agents in the newspaper.”

PEOPLE OVER PROPERTIES
As she came of age, Brenda found success in work-
ing in customer service. Along the way, she picked

up valuable people skills.

“In a role like that you learn a lot of conflict reso-
lution skills, with a lot of interaction. A lot of'it is
being one step ahead to know which direction to go

to solve problems,” Brenda explains.

“So with my skillset, I felt I was perfect for real

estate and working with the public.”

Wichita Real Producers
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A BRIGHT FUTURE

Brenda averages $3 million in sales volume a year.
As she looks to the future, she’s excited to open a
new brokerage in Florida. Her approach is big-pic-

ture and strategic.

“I’ve never felt the need to run after sales. I want
to do real estate, but I don’t want it to control me,”

she says.

Plus, she has also recently completed her patent
work on the curriculum that she developed to teach
middle school and high school students about the

qualification requirements to purchase a home.

“It is amazing to me how many people are not
really ready for the process, because they did not
know what they had to do in order to qualify,”

Brenda says.

“We’ve been testing it out in schools and in at-risk
programs and it has just been awesome. The lights
really come on for the young people when they

understand it.”

WHAT MATTERS MOST

Family holds a huge place in her heart.

“I am an only child who married a person with 12
brothers and sisters,” Brenda says. “My husband,

Damon Bradley, is a Pastor in Larned, Kansas.”

16 - April 2024

Damon and Brenda have two children—Brian and
Anastasia, and two grandchildren, including Aaron,
who is the number one running back in high school

football in Kansas.

Her granddaughter, Aniyah showed her talents in

cheer competitions in the tri-state and national levels.

“I'm so proud to be their mother and grandmother,”

Brenda says with a warm smile.

In her free time, Brenda has a passion for singing,
reading and traveling back home to Florida to visit

her family members.

Brenda is also involved in the community. She

works at her church’s thrift store.

LIFTING THOSE AROUND HER
As she prepares for the next rewarding chapter in
her career, Brenda offers suggestions for others who

are contemplating their own career in real estate.

“I think one of the most important things a person
can do is to always find a way to be better, whether it
is through education, designations, customer service
skills or with your colleagues,” Brenda says. “This

career takes us all to get across the finish line.”

Congratulations to Brenda Bradley for her commit-

ment and drive to get it done for those around her.

TO ME TO LEAVE NO
STONE UNTURNED TO
HELP PEOPLE REALIZE
THEIR DREAMS OF
HOMEOWNERSHIP
THROUGH WISDOM,
EXPERIENCE AND A

LET’S-GET-IT-DONE
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jenniferrugglesphotography.com

5] SCANTO BOOK
YOUR NEXT SESSION

Pband

Drains:

DON'T SKIP THE SCOPE.

BECAUSE THERE ARE THINGS
YOU CAN'T UNSEE...OR UNSMELL

FOR SEWER INSPECTIONS,
WE'RE YOUR TRUSTED EXPERTS.

EXPERIENCED. QUALIFIED. UNBIASED.
(AND IMMUNE TO GROSS STUFF.)

www pbanddrains.com  316.636.7778 phanddrains@gmail com
Master Plumbing Lic. #3968

18 - April 2024

Custom gifts, tumblers, wall art, logo swag. awards,
event merch & more, created right dnum the street.

k Laser Engraving | & Photos on Canvas
-.l UV Color Printing | ® Graphic Design

to get
our first home
went so smoothly!
S Allmy questions
W e300 50 ‘Were answered
ASAP. and
everyone was

e b very organized.”
) e (o] | Iy Org

O5HA 30 Hour FAA 107 Licansed  KSU Conplruction
Cortilication el Cprtilid Seience & Bunineia mkﬁ MTG

M:ch E-B[ Gonzales

MORE SERVICES WE OFFER

GRAPHIC DESIGN WORK

BRAND BUILDING
FHOTOGRAPHY & VIDEOGRAPHY

DRONE & 380 VIDED

-Yesenia Arzate

The Wichita Eagle's 2023
Best Home Mortgage Company

50 % Wk W

o amavenmadiacorn AMATES MEmt 100+ Google Reviews

$iFar tpapn Advisor
{316 069275 i I ot bl 3IB-207-TT08 .
onecemn, s =« W
&S TGFamityMertgage.co

GET CLIENTS MARKET READV
 OR MOVE IV READY

KIHLE CAN DO BOTHI %

o7
P

ot

ROOFING &
CONSTRUCTION

Licensed & Fully Insured
\ Value-Adding Results

Scan

to easily
schedule

DANIEL KIHLE | ¥ B i

316.202.6859 : o8 E
KihleRoofing.com : L,

. L L
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Just think of how many parts of our world are gov-
erned and measured by the clock. But on many days,
you undoubtedly are amazed by how quickly time flies

while you're engaged with your clients’ needs.
Candi Sippel experiences that sensation, as well.

As a REALTOR® with Cloud 9 Realty Group,
Candi also has achieved a special level of excel-
lence in the industry while still working full-time
in another field. In the process, she is an example

of winning in overtime.

COMMITMENT AND EXCELLENCE
Her spirit is one of commitment and excellence ...

in turn, preserving the best of our communities.

“I love old houses and sharing my passion for
teaching everyone who buys a home that their
responsibility when buying a home is to leave it
better than they bought it,” Candi explains. “Our
homes will outlast our families and that’s a good

thing! We must do our part to preserve them.”

Candi was born and raised in Kingman, Kansas.
After high school, she went on to earn her degree in
Entrepreneurship with an emphasis in Real Estate

from Wichita State University.
Her love of old homes began when she was still young.

“I've always loved older houses. When I was grow-
ing up there was an abandoned Victorian a block
away from my grandma’s house in Kingman that

I would go and explore. It was furnished from the
early 1900s and it’s like the family walked away

sometime in the 1950s and it sat,” she remembers.

20 - April 2024

SIPPEL ¥

Winning In Overtime ! |

P> double duty agent

Photos By Andrew Montafio
Written By Dave Danielson

“I was always in awe of that house. In the
early 2000s someone bought the land and tore
it down, I was devastated, even for all those

years sitting empty, it was immaculate.”

Driven by the desire to preserve these treasures
from the past, Candi has worked with the city of
Kingman to get grant information out to citizens

about programs to help restore their homes.

“I now own a 1910 home in Kingman. It’s not as
grand as the one I played at, but it’s adorable. I'm

using it as a rental currently,” she says.

OPENING HER REAL ESTATE DOOR
Through time, Candi has enjoyed a successful
career at Target. In time, she wanted to add

something else to her routine and life.

“My hobby was watching HGTV. I had a
couple of rentals and I just really wanted to
do something with real estate, whether it was

flipping homes or having rentals,” she says.

“For a while I was intimidated about selling
because I'm pretty laid back and I always
thought REALTORS® seemed ‘fancy.’ I ended
up waiting around and thinking about it for a
good two years before getting into the busi-
ness, and I'm so glad I did! I show up in jeans
and a north face jacket. 'm glad I was wrong

about the dress code!”

SIGNS OF SUCCESS

Her success has been impressive. Through time
she has picked up a growing number of acco-
lades and honors, including 2021 Presidents
Club; 2022 Masters Club; #2 in KWSP for most
units sold (47); 2023 Masters Club and more.

Wichita Real Producers -
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She credits Danielle Dillon at Keller
Williams Signature Partners for pro-

viding important mentorship to her.

As she says, “She taught me the nuts
and bolts of real estate. She always

made time for my questions.”

Through the course of her work with
clients each day, it’s not unusual to

see Candi carrying a paper planner.

“I take it with me wherever I go,” she
smiles. “I've been regularly told that
I’'m too young to organize myself this
way, but I love my planner and it has to

be the one-month-per-page format.”

FAMILY FULFILLMENT

Away from work, Candi’s world

is a rewarding one, as well. And
that begins for her with her family,
including her husband, Nicholas,
who is Store Manager at the
Greenwich Super Target.

Our homes
will outlast our
families and
that’s a good
thing! We must

do our part to

preserve them.

Nicholas and Candi have three
children—12-year-old daughter,
Thea; 7-year-old son, Daniel; and
10-month-old son, Max.

The Sippel family definitely stays on
the move each day with a variety of
activities for Thea (volleyball) and

Daniel (Jujitsu) in school and sports.

In her free time, Candi enjoys lis-
tening to podcasts and taking walks

in the country.

Looking ahead, Candi plans on
leaving her role at Target to be able
to spend more time with her family.
Her real estate passion continues,
as she channels her energy into
building and sustaining long-term

bonds with those she meets.

As she says, “I keep a strong vendor

list and love that my clients reach out

to me for recommendations even after
the sale. I stay involved with them on
Facebook and enjoy the new friendships
I have made through this business!”

Congratulations to Candi Sippel for
the ongoing, positive difference she
makes in he lives of those around her

... in the process, demonstrating what

it takes to win in overtime!
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Capturing Homes, Closing Deals: Results that Move Your Clients!

ORS00
2
ol %

See what we can
Residential Packages ¢ Real Estate Videos do for your

; P Marketing Kits « Drone Coverage & More! clients!
raliye . .
‘ 316.670.0658 » SignatureRealEstateMedia.com

-~ REAL ESTATE MEDIA

Realtors Helﬂ Their Clients
With So Much! e
[JO0KINg to 3 ﬂ\ ——
\ITOCKAITO Ut b |
ofalheBark?.

We Want to Help YOU!
- Education, not Scare Tactics .
¥ - TWELL Buy
() - Same Day Delivered Reports _
- Online Scheduling e
¢ - Supra Key Holder (o)
— HOME WARRANTY, L1.C — I
Finally, a home warranty that provides a better George Brockman ®
claims experience by allowing the homeowner Senzr?s%lgsoE;gilglve £ INSPECTIONS
to use their own service provider. Restoring georgeb@ach(;sahw_com = e (51 5) 535-09600
Your Faith in Home Warranties! achosahw.com Sl www.ictproinspections.com
24 - April 2024

ol N 0ee

TM Fencing LLC

%OM/E/ IS

® Tane Murphy, Owner &S

et

SCAN TO EASILY GET YOUR CLIENT'S ESTIMATE STARTED izt =
2ira  where the heart is.

Looking
{e]g
something

easy?

You've

found
your

match!

SiG) WHEAT STATE-

INSURANCE GROUP
wheatstateinsurance.com

(316) 218-3450 + tmfencinglic.com O R Get pre-qualified to gain

bargaining power when negotiating
the price on your new home.

TN
RCB BANK

Mortgage

- ank.ban ortgage

@ We/They
O Insurance

Q@ Wherever you need me

Jake Baird

Senior Mortgage Loan Qriginator
NMLS #757540

316.247.7725
Jake.baird@rcbbank.bank
10501 E. Berkeley Square Pkwy

Looking for
Long-Term partner +

About Me

Looking for someone easy to
vibe with and who's in it for the
long haul? You've found me! I'm
the guy who plans ahead,
always with you in mind. Look
no further, swipe right!

B

Lokt N TR
B LENDER
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EMBRACI
THE MOMENT
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P» rising star

Photos By Allie Henwood
Written By Dave Danielson

Mindset truly can make all the
difference when it comes to the way
each of us pursue and achieve our
goals in life and business.

One of those who provides a clear example of this
is Erika Choriego.

POSITIVE MINDSET

As a REALTOR® with Berkshire Hathaway
HomeServices Penfed Realty, Erika takes her posi-
tive mindset with her through each interaction that
she has ... in turn, embracing the moment and the

possibilities that lie ahead.

“I love the fact that we wear so many hats in real
estate. I have a background in business, but I've
always been a people person and have worked in

sales,” she explains.

“I like being able to use all of my skills to serve
people who become my friends. You learn things

about them because of the journey you have been

on with them.”

As Erika explains, the idea of pursuing real
estate for her career was something she toyed

around with for years.

“I was in a sales position and started entry level
and worked my way up to run two departments.
I thought if I was willing to work this hard for
someone else, why wouldn’t I work this hard for

myself,” she remembers.

So Erika met with a few brokers to get more infor-

mation about the business.

“A first, I wondered if I should do it, since I know there
is a relatively high attrition rate,” she says. “But then
Ilearned more about the skillset needed for success.

I got a few different perspectives and I decided that it
was something that I could be successful at.”

GOING THE DISTANCE
By the end of 2020, Erika had earned her real
estate license. She remained focused and worked

through the challenges of transitioning into a

new business.

Wichita Real Producers -
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One of her favorite ways to spend her free time is
taking family walks with their two big dogs. They
also like to get away on trips out of town. They

enjoy going on hikes together whenever they can.

In addition to her work in real estate, Erika also serves

as Operations Manager at Accent Interiors. As part of

Those who have had a chance to work with Erika

appreciate her honesty and integrity.

As she says, “It’s important for me that the peo-
ple I work with know that they can trust me
with their investment. I'm hard-working and

customer-focused.”

her role there, she lends her talents to interior design.
Those who work with Erika know they can count on
As Erika looks to the future, she offers helpful advice to  her to embrace each moment on behalf of her clients.

others looking to start their own real estate careers.

“I think it begins with prioritizing relationships over

transactions. How you treat people and take care

of people are everything,” she says.
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“I realized from the beginning it wasn’t a get-rich-
quick scheme. It’s relationship-based. If you take
care of people and treat people right, they will work

66

I like being

with you,” she remembers.

o

“I wasn’t in a hurry or desperate. I was relation-

ship-focused. I ha?l a part-time job t.h.e whole time able to

to stay connected in other communities. That

helped to feed my business.” use all of
my skills

As she talks about the elements that drive her

success, Erika smiles and mentions her father, to serve

Frank Choriego. people who

become my -
friends. 4

“He has been instrumental in my life. He displays
what a strong work ethic and drive can do, and
the rewards that come from creating something
you have built. What you put in is what you get

out,” she emphasizes.

“That’s always been who I am at my core. I get
to help others get into the business and mentor

them and also push that ceiling.”
WHAT MATTERS MOST

Away from work, Erika looks forward to time spent

with her husband, Jonathan Correa.

28 - April 2024



ZZnr !
“‘“‘ freey

PHELPS ¥

~ “/J\;
Llos E |
: E—____}

"Phelps Tax has given
me hours back that +-use
to focus my time and
energy on my highest

Don't dollar-producing

activities. They really

Let Taxes have a passion for
helping me optimize my

Drug You time and money."

Emily Base, Roy

Down! Real Estate Team

FOR TIMELY TAX ADVICE, CALL 316.262.1900

Ryan Phelps, Owner 1119 W Douglas, Wichita, KS 67213 | www.PhelpsTax.com

S-Corp Conversions - Payroll - Bookkeeping
Individual and Small Business Tax Preparation

ALLIE JAEL

PHOTOGRAPHY

WWW ALLIETAELPHOTOGRAPHY.COM

@ALLIEJAERELPHOTOGRAPHY

316.633.5547
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You've Gotten Them to Closing...

Now We'll Take Them From Here...
To Anywhere

Local & Long Distance ® Home & Business ® Packing Services & Supplies

Scan fo Gef Moving On
Your Client's Quote R

316.558.5588 ¢ twomenwichita.com

Each franchise is independently owned and operated. | U.S. DOT No. 2244955

Will King | Branch Manager/Loan Officer

NMLS #459176

fA=— US MORTGAGE

Office: (316) 665-7343 | Cell: (316) 312-2936 — C ORPORATION

ksloanman@usmortgage.com | kansasloanman.com

He I: ing You Make It Home.

- - Branch Office: (NMLS 1D#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. US Mortgage Corporation is not an agent of or acting on
behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government. Rates, fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers
Certain restrictions may apply. This is not intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS ID#3901): 201 Old Country Road, Suite 140, Melville, NY 11747;

(B00)LOANS-15. Kansas Licensed Mortgage Company, License #MC.0025044.

‘The Ultimate

Home Inspection

* PTP360"
Interactive 360° Visual
Inspection Summary

* PTPEstimates’

Vv Ery Pl i
Cost estimate for Inspection
Summary items

* PTPFloorPlan

An accurate floor plan of
the entire home

* PTPHomeManual

oewred Ly Caring

The digital owner's manual
for the home

i
| IE'_ILLAR POST

HOME IMSPECTORS

g Hancock Team
! 316-570-1444
hancockteamapillartopost.com
jasonhancock.pillartopost.com

Sl g A ALy L T
T &

Easy as 1...2...3...

1.We Guide. Your Clients Decide.
2.We Make It Easy and Shop Around for the Best RateS
3. 6-Star Service

s T T

e

% Heidi Holle-Williams

Tats Shepherd

Closing Table,
Here We Come

M@ Shecherd  316-869-1235
wé‘?§$”°e insurewithsig.com
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partner spotlight

Photos By Jennifer Ruggles
Written By Dave Danielson

Contact ICT Pro Inspections
Today! Phone: 316-535-0900

INSPECTIONS

PR

The guidance and counsel that you provide to your
clients helps them traverse unfamiliar waters and

reach the other side of the transaction successfully.

In the same way, it makes a world of difference to
have a partner on your side who approaches their

work with you and your clients in the same way.

That’s what you get with ICT Pro Inspections, which
is led by the father-and-son duo of Paul and Brian Self.

“I love the fact that the work we do is never the same.
Your day-to-day is always changing. I like being out in

the elements and helping people,” Brian says.

“I'm big on communication. I like to talk people
through the condition of everything in the home so

they can ask questions. It’s important to be able to tell

people what has been seen and what can be done.”

THE START OF SOMETHING SPECIAL

Brian remembers how the business came into being
a number of years ago. Prior to starting the busi-
ness with his dad, Brian had traveled a lot during

his prior career. In time, he bought his first house.

“Through the course of that, I realized how much
work goes into a house and how much oppor-
tunity there is to help others when they have a

house,” Brian says.
s Y

“There’s a lot for first-time and even seasoned
buyers to think about. I thought about what would
be the best way to help people in that process for us

NOISIO3d IHL O9NILYOddNS

and I settled on inspections.”
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I thought about what
would be the best
way to help people
in that process for
us and | settled

on inspections.

GAINING MOMENTUM

Brian set about putting all of the
groundwork in place. He got his
needed certifications and it was a
natural for his father to join him,
since Paul had worked for years as an

Inspector in the aeronautics industry.

Those who have had a chance to work
with Brian and Paul appreciate that
the father-and-son duo both handle

inspections together.

“By the two of us working together,
we are able to complete our inspec-
tions in a quicker and more thorough
way, and the people we’ve had a
chance to work with really seem to

appreciate that,” Brian explains.

PROVIDING VALUABLE INFORMATION
Once the inspection is done, Brian
and Paul put the inspection report

together on site before they leave.

As Brian says, “Doing our reports that

way allow us to complete them while

everything is still fresh in our minds,
as opposed to doing it later when

something might get missed.”

Family time is truly a rewarding time.
Brian enjoys being an uncle to his two

nephews and two nieces.

In his free time, Brian stays very busy
with a wide range of projects. He also

is an avid reader.

As Brian and Paul look to the future,
they treasure the bonds they enjoy

with their partners and clients.

‘When you’re looking for a trusted part-
ner who approaches their work with
the same sense of care that you do, look
to ICT Pro Inspections ... a triple-certi-
fied, bonded and insured professional

resource that you can count on!




: :r Planet Home Lending’

¢ \“ WE'LL GET YOU HOME YOUR CLIENT'S

HAPPINESS IS AT THE

HEAELT OF
WHAT WE DO

A STREAMLINED MORTGAGE EXPERIENCE THAT

EMPOWERS YOUR CLIENTS

* $100+ Billion servicing portfolio

+ Options for manual and upfront underwriting

* Awarded Top 10 Fairest Lender by Fairplay

+ Named Most Loved Employer by National Mortgage Professional Magazine

e AT
i 4

'
MICHELLE CRUBAUGH KRISTA ROSSON SAM HANSON ANABELLA RUIZ
Retail Branch Manager Mortgage Loan Originator Mortgage Loan Originator Mortgage Loan Originator
NMLS ID# 1201530 NMLS ID# 1774236 NMLS ID# 2163236 NMLS ID# 2411758
316-304-3910 316-680-4802 316-247-3094 316-247-3096
MCrubaugh@PlanetHomelLending.com KRosson@PlanetHomelLending.com SHanson@PlanetHomelLending.com Anabella.Ruiz@PlanetHomelLending.com

NMLS ID# 17022
2020 N Webb Rd, Suite 203 Wichita, KS 67206 | Branch NMLS ID# 1783529 | Equal Housing Lender. © 2023 Planet Home Lending, LLC | 321 Research Parkway, Suite 303, Meriden, T 06450 (203) 265-5090 | NMLS ID# 17022 | For licensing information, go
to: www.nmisconsumeraccess.org | AZ Mtg. Banker Lic. MB-0929069; Licensed by The Department of Financial Protection and Innovation under the CA Residential Mtg. Lending Act Lic #: 4130947; IL Residential Mtg.; Licensed by the NH Banking Dept;
Licensed by the NJ Dept. of Banking and Insurance; OH Mortgage Broker Act Mtg.; Rhode Island Licensed Lender; TX location 5020 Riverside Dr, Suite 300, Irving, TX 75039; Licensed Mortgage Banker—NYS Department of Financial Services—NY location 265
- | Broadhollow Rd, Suite 100, Melville, NY T1747. This is not a loan approval or commitment to lend, applications are subject to full review and approval, other terms and conditions may apply. This is an advertisement. Nothing in this advertisement should be
CEWBER  construed as an endorsement or recommendation of services of any other entities or persons shown.

Your home,
your team.

martgage

*_@t‘ - Guid

MODERN REPORTS

L _t, _t t _t d t d | AGENTS & CLIENTS
el s get started toqaay: APPRECIATE!
J.R. Rohr Leslie Garcia ' e CLIENT-FRIENDLY SERVICE
fiie Wias s Eoie XHHEer e ADVANCED TECHNOLOGY
51-3.7.125.5;53? - 51@.&;'.-'..*455 . . - : e CLEAR COMMUNICATION
Nancy Mills Marcus Foster o "2 SCANTO EASILY SCHEDULE
i : ’ YOUR CLIENT'S INSPECTION
g::e-.m 1wet ,5'_'-&’5'-51 9235 o, ST Offering agents the latest tools
bl e S L it sillaiaih o Lol and technology to make the
Brandy Mitchell Cade Liby home inspection process easy.
L5 BSEET HMLS 3785 i e
316.990,2440 316.9935.9977 \ = A
\ e Pl ires i gia - = Call or Text 316-655-0280
e A B i goodfellaspropertyinspection.com/for-agents
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KANSAS SECURED TITLE

SERVICE BEYOND EXPECTATION

TITLE INSURANCE 101

WHAT IS TITLE INSURANCE?

The most accurate description aof title is a bundle of rights in real
property, A title search Is the process of determining frem the
publie recard what these rights are and wha owns thern, A title
starch is a means of determining that the person who is selling
the property has the right o soll it and that the Buyer is gotting
all the rights to the property that he or she is paying for

WHAT CAN | EXPECT AT CLOSING!?

On the day eof clesing. all decuments pertinent o the
transaction are signed. checks are disbursed and the legal
decuments are sent to the courthouse for official recording. Your
Escrow Closer will pravide a thorcugh overview of the
Settiement Statement and closing documents, Kansas Securned
Tithe is o disintorasted third party to the transaction

WHY DOES THE SELLER NEED TO
PRQVIDE TITLE INSURANCE?

Title Insurance provides the Buyer evidence that the Seller owns
title ta the property and ks free aof title defects. The title insurance
policy that a Saeller provides to a Buyer is & guarantee that the
Seller is solling a clear title to the real gstate. un-encumbered by
any legal attachments that might limit or jeopardize ownorship

WHY DOES THE BUYER MEED TITLE
INSURAMNCE?

Title Insurance provides the Buyer protection against:
+ Errars In the public record
+ Midden defects net diselosed inm the public record
+ Mistakes in examining the title of your new property
< Bankruptcies, divorces, sstates, mechanic’s liens and gven
forged deeds are common title defects
in addition to the Buyer's Owner's Policy of Insurance, the Lender
will 1equiie a palicy that guarantess It Girsl len position on the
PrCEerLy

[Ebank

Feel at home with your
mortgage loan partner.

CRA Mortgage Loan Officer
316.768.5525

alejandra.gomez@usbank.com
NMLS#222758

Habla Espafiol

Mortgage Loan Officer
316-680-2249

beth.perigo@usbank.com
NMLS# 2135716

Loan approval is subject to credit approval and program guidelines. Not all loan programs are available

in all states for all loan amounts. Interest rates and program terms are subject to change without notice.

Visit usbank.com to learn more about U.S. Bank products and services. Mortgage, home equity and

credit products are offered by U.S. Bank National Association. Deposit products are offered by U.S.

Bank National Association. Member FDIC. ©2021 U.S. Bank 398103c 2/22 FODR TG

LENDER
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In an industry where there can be significant
competition, it’s natural to want to make yourself
known and to be able to demonstrate the
difference you can bring to your clients.

That’s the kind of spirit at work with Lindi Lanie.

.
AN EX E M P LA RY \ ; : , ’ As a REALOR® with Reece Nichols, Lindi has earned her

}} 10) p prOd ucer Feh share of accolades and honors. In turn, she has made a vital
| E A D E R = * o impact for people across the region during her nearly 30
Photos By Jennifer Ruggles ] -2 ) )
Written By Dave Danielson { f 3 = years in the business.

h : AL & EXPLORING THE POSSIBILITIES
— B e Lindi grew up in Anthony, Kansas. As she came of age, she nat-
———————— Ty

urally considered all of her options as she thought about which

direction she wanted to take with her career.
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Through time, she found herself being drawn to real
estate. As she looks back on her start in real estate,
she says that Mike Weigand influenced her to enter

the industry.

“I started at Weigand and worked on Cindy
Carnahan’s team for seven years before going out
on my own,” she remembers. “In the beginning, I
had to work hard to establish myself. I wasn’t from
Wichita. I joined Junior League and did open houses

every Sunday to get my name out there.”

LIFE-IMPACTING CONTRIBUTIONS
Today, Lindi continues to make those life-impacting

contributions on the families she works with.

“I love helping people find their homes and seeing
how happy they are with their biggest investment,”
she emphasizes with a smile. “I enjoy what I do. It is

definitely not work to me. It is my passion.”

As she reflects on her career, she is very grateful for
the mentorship and examples of Cindy Carnahan and

Mary Laham.

FAMILY FIRST
Family enriches Lindi’s life each day, with her hus-
band, Chris Wettig, who serves as CFO at Legend

Senior Living.

Lindi treasures time with her daughter Remi, and her
step-daughters, Ali Driver and Chelsea Hallice.

In her free time, some of Lindi’s favorite pursuits are get-
ting away with Chris to their homes in Durango, Colorado,
and Puerto Vallarta, Mexico, and also to explore new desti-

nations. They also enjoy their time at home, as well.

“We have a lot of family dinners where we all hang out

together with our children and grandchildren,” she says.

Another big favorite for Lindi in her down time is read-
ing. Plus, she likes to cook and exercise, with running

being her passion.

A big, lifelong pursuit for Lindi has been horseback rid-

ing. Indeed, her love for horses seems to be in her DNA.

“My mother was a four-time World Champion barrel racer,”
she says. “She taught me how to be a great rider. I love

riding whenever I can, and I can run the barrels to this day.”
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She also looks forward to any opportunity she has to
be outdoors. When she is, one of her favorite activities

through time has been hiking, especially in Colorado.

ACTIVE PURSUITS

Her life is active to say the least.

“Whatever I do, the thing that I really focus on as I
define success for myself is being the best version
of myself that I can be each day,” she explains. “For

me, my success is about being happy and content.”

Those who have an opportunity to know and work
with Lindi appreciate the way she reaches out to
them and helps to lift them closer to their own
goals. With that in mind, she shares helpful advice
for others who are either considering getting into

real estate or just embarking on their new career.

“First and foremost, I would say that great commu-

nication is key,” she points out.

“Also, it’s very important to be prompt and honest.
Professionalism is also an important attribute in
this business. I always remind people to not get per-
sonally involved in a deal. It’s best to keep it about

business and to remain professional.”

A POWERFUL EXAMPLE
Truly, Lindi sets a powerful example in the way she
conducts herself in the business and the way she

relentlessly pursues opportunities for her clients.

“It’s always been very important to me to work
with integrity,” she says. “I always want to treat the
people I meet with honor ... they are important and

they deserve my kindness.”

With positivity, humility and kindness, Lindi keeps
moving ahead, looking for ways to support her

clients’ needs.

When you talk with her, you can see the spark that

drives her efforts on behalf of others.

As she says, “If it doesn’t challenge you, it won’t
change you. Take care of your body and mind. It’s

the only one you’ve got.”

Day by day, Lindi shows without a doubt that she is

certainly an exemplary leader.
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Security 15t Title

We Protect Property Rights.

Security 1st Title offers licensed and trained
professionals to assist you with your title and
closing needs. Our local experienced staff

delivers exceptional service to protect property

PRODUCTS AND SERVICES:

Residential and Commercial Transactions
Purchases and Refinances | MNew Construction
Foreclosure | HUD | ShortSales

rights of homeowners and lenders. Escrow Contract Servicing | 1031 Exchanges

TITLE INSURANCE | CLOSINGS | 1031 EXCHANGE | CONTRACT SERVICING

CONTACT US (316) 267-8371 | 727 N. WACO AVE., SUITE 300 WICHITA, KS 67203

VISIT US ONLINE AT SECURITY15T.COM

$500 CHECK
AT CLOSING

FOR ALL ACTIVELY EMPLOYED:
« TEACHERS

— =" _NEWPHASEJUST
* FIRST RESPONDERS P —_—— . -

_ = \RELEASED WITH|
« HEALTHCARE PROFESSIONALS - i & HALF ACRE LOTS™

b, & o - P : ._--___; P AVAILABLE[
« CURRENT OR FORMER ARMED —— i W/ S A

FORCES | sl N — : =4 BN Do
i - = |SCHELLENBERG
HIE B3 HOT & COMMITMENT 7O LEMD OF £X HouseSWithChris@gmaiI.com
M3 ASE SUBJLCT TO CAEDIT ARPROVAL
1 RTGAGEGHOUP. COM. COMPARY WM
M D08 FHA. THIS 15 NOT A COVERRME

AN - 5 RE/MAX
LR e nm..,.m 3166401186 ARBOR|CREEK PREMIER
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YEARS OF
Rp ‘ % THE N2 COMPANY

PLUMBING HEATING & AIR CONDITIONING

‘Wichita's Trusted Plumbing,
‘Heating & Air Conditioning dAHtA

24-HR

™ Emergency
wl  Service !

316.262.FRED
icalledfred.com

et our lenders
lead the way.

# ANDOVER

STATE BANK

Andover Wichita
: . 511 N. Andover Rd. 1718 N. Webb Rd.
Christy Almquist Andover, KS 67002 Wichita, KS 67206

NMLS #7 54420 3167331375 316.219.1600
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